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WE WARRANT 
ALL GOODS OF 
OUR MANUFACTURE 


CHAS. 


MORRILL, NEW YORK 


275 BROADWAY 


Every Day Should Be **Moving Day** 

to ttio Manufacturer who la not entirely aatlafled with 
tlu* present location of his factory. Mr. Manufacturer, 
If vou art* In tliat claa.s, wo would advise you to con- 
stiier locating at either of t\^^^ small cities In Illinois, 
along the 

ROCK ISLAND-FRISCO LINES. 

One of these places has a^ population of 8,000, cheap 
fuel, g(M»d labor conditions, and will glv® a bonus of 
$'.M,U(Ki.0U for a buna fide large manufacturing prop¬ 
osition. The other Is a smaller town with etiually as 
uood manufacturing conditions, and will subscribe 
f to the capital stock of a “Good” factory. Give 

full data when writing. These are merely samples of 
m.Tny other e.\cellent openings for factories. 

lUustrated b<mklet “ Opportunities” and other Rook 
fsland Frlsco literature on application. 

M. SCHULTER, Industrial Commissiooer 

Rock Island-Frlsco Lines. Frisco Bldg., ST. LOUIS. MO. 


AMERICAN TOOL CHEST CO. 

* Factory and Salesroom: 

200 West Houston St, NEW YORK, U.S.A. 


TOOL CHEATS; all sizes, complete with tools, 
for Boys, Youths, Gentlemen. Farmers. Rail* 
roads and Carpenters* use; tdso Tool Cal^- 
incts. Machinists*. Electricians* and Pipe 
Fitters* Empty TOOL CHESTS, Agents 
for Steel Tool Chests. 

SBIND for LATEST CATAI.OOUE 





** Ohio Tools do the 
World’s Work.” 


Ohio Tools Not Sold By Catalogue Houses 

Thb is one of the many reasons why the enterprising 
hardware merchant should handle them. 

ADJUSTABLE PLANES.—Fitted with our specially constructed extra heavy 
cutter, which prevents chattering in knots or hard places, 

WOOD PLANES.—Well made from thoroughly seasoned timber. 

DAILEY AUGER BITS.—Single twist; rapid and easy cutting ; durable. 
CHISELS.—Correctly made from high grade steel. 

DRAWING KNIVES that are right in hang, style and temper. 

PLANE IBONSk—Constructed from best steel. No chattering when using 
**Ohlo’* Irons. 

Also a Complete Line of Spoke Sknvea. Gong^ WRITE FOR 

Bench nnd Hsuad Screws. Hnndlea. Etc. CATALOGUE 


\Vc manufacture a full line of Door Bells and Escutcheons 
in all finishes. Also Trip Gongs, Hand Bells, Sleigh Bells, etc. If 
in need of anything in the bell line wo can supply you. Write for 
our complete Descriptive Catalogue. 

THE STARR BROS. BELL CO. _ EAST HAMPTON. CONNECTICUT 




IF IT’S 01 ALITY 
YOU WANT IN 


Av • 

^ WE ONLY MAKE ONE QUALH Y, AND THAT 


FILES, "DELTA” 


Digit ^ 

IS THF. BRAND 


IS THE BEST ON EARTH. 

CARVER FILE COMPANY- - - 
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Hie 

Best Oilers Made 


Coppertzed and Nickd Plated 




Manufactured from best quality of Cold 
Rolled “Swedoh** Steel, prepared at 

our Rolling Mills. 

All goods subjected to a most rigid system 
of inspection before being packed for ship¬ 
ment. 

All our goods gaaraiteed to be as represented. 


STEEL I 

For Pressed, Stamped and Drawn Work. 

ALSO 

grucible Steel 

For Cutlery Work, Springs, Etc. 

Write us about your re¬ 
quirements ; we shall be 
glad to figure with you on 
the manufacture of sheet 
steel hardware special¬ 
ties under contract or on 
a royalty basis. 


The Ameriean Tube and Stamping Co. 


NewYerk Office: 

258 BIOADWAY. 


Main Office and Works: 

BRIDGEPORT, CONN 


!■ Amnno AovsnuniEiiTt rr ii Disibabls t>at You Mimioa HARDWARE DEALERS’ MAGAZII 
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Tvass FOR RSVOLVING PVMCHBR 


Write for Catalogoe of HARDWARE SPECIALTIES 

THESMrra&EGGE MFG.C0. 

BRIDGEPORT, CONN. 


I* Aiswiuvo AoYEKTitEMiNTS IT IS Desiiabl* T^Yo^tHTIOW HARDWARE 


Revolving Belt Pnnehes 


Talk with Printed Matter 


It will reach the spot—and 
reach it often. That’s advertis¬ 
ing that cannot fail to pay. The 
best door check has “carefully 
prepared ” printed matter. We 
supply it without cost; ask for 
what you want. 

Here is the list: 

Polders. 

Story, “The Peacemakers.** 

Seals. 

Envelopes. 

Display cards for store and window. 
Cuggestions for window display. 
£lectrot3rpes and other advertising 
helps. 

Address Advertising Department 

The Yale ^ Towne Mfg. Co. 

9 Murray Street, New York 
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Swedish Neverlurn Linemen’s Toois 


Made from Electro BO-RAS-IC atcel. The 

FUI,I,Y WARRANTED 

Can a Man Do Good Work with Poor Tools ? 
SWEDISH. NEVERHIRN are absotately the BEST Eleetrieal Tools on the Market 


e5i-N joodJnd 


S^'fP>^”pVERTliRN 


Ask your dealer or jobber for Swedish Nevertum 
Tools, or write for Green Book 

SMITH & HEMENWAY CO.. Dnane St, New York Ctty 

Manufckoturwra* f^lna ECleGtrleal Tools 


SAWYER’S AXE Mfl HAMMER WED6ES 

Made al Beal Opei.JUr Malleable Iraa 

Do not accept Substitutes. 

Send for Descriptive Circular. 

SAWYER BELT HOOK CO., 108-110 Dnane St., New York 


10,000 SOLD IN THREE MONTHS 

A Penny a Day is All you Pay 
to Run Our Water Motor. 

Divine’s Red Devil 
WATER MOTOR 


Ktml iipeful artlrle In r.lir wnrld. Will 
»ervi? the Hiiusewlfe. ^lec^tinnlr, Far¬ 
mer* Jeweler* Grocery Uealer, Hard¬ 
ware DcaJer, Tradt-PinBii. Cnlcrer, 
Butcher* HentUt atid otiierp. 


DiscoEint to tfae Dealers* 


eomiilHe, Inclndlnjc 
fiiueet ronnu'CtUm. emery 
huffing and pulley wheels 
witn polUhlnii? composition 
etc. 


^$5. 


or S3.50 and tbls ad. 


Divine Water IVIotor Co. 


108-110 Duane St.. rVew Voi-k 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paois. 
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TflE RIISSWIN LIQUID DOOR CflECR 


^^iOoqI 

1N*.0 


!■ AMBwaajMQ AoTBKTitsKmt n xt Diixbabxa tbat Yov lCnvi»ii HAKDWAU DEALERS* 1CAQAZINX» 


RUSSELL & ERWIN MANUFACTURING CO. 


NEW YORK CHICAGO 
SAS FRANCISCO 


New Britain, Conn. 


BALTIMORE LONDON 
PHILADELPHIA 


The illustration shows the Russwin check as applied to a right-hand door. 
The dotted outline illustrates position when applied to a left-hand door. The 
labor of reversing and the possil^ity of error in reassembling the check are abso¬ 
lutely eliminated in the Russwin Liquid Door Check. 


SELECTED MATERIALS SKILLFUL WORKMANSHIP 
CAREFUL SUPERVISION 
These are the Reasons for Russwin Superiority. 


Advertising Literature upon request. 


MAY BE APPLIED TO RIGHT OR LEFT HAND DOORS WITHOUT 
REVERSING EITHER THE ARM OR SPRING. 
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“YANKEE TOOLS” 


NEWEST 
CLEVEREST ' 
aod 

QUICKEST 

SELLING 


10 O II—MTCIIET, right and left hand and rigid. 


IS—ROTCNET with finger turn on blade. 



"Yankee” Tool 


lUnstratiiig 

Full Line 


H«. M-SUTOMSTIC DRILL, with adjustable tension on spring. 



B-RECIPROCSTIHO DRILL, for wood or metals. 


NORTH BROS. IVIF'G. CO. 

PHILADELPHIA. PA. 


emsuLT BUYERS’ REFERENCE TO ADVERTISEMENTS o> Lam Pa«i 
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Ml of Our \ 4 

PnUers \ 

\ Every Identical part la made 
\ Tight ta«re In our own lactory 
I under our own personal 
I supervision. ^ 

I Write for Prices 

NOW 1 


AX.L WORKlISrG'I»A.RTS 

Forged 
^ From the 

Hardened 

and 

Tempered 

InOU 


WRITE FOm CATALOGUE 
No. 15 

Anil Lxiolc Into Our Une of 


Nail Fallen 
Crate Openen 
Box CKimIs 
S crew Driven 
Plien 

Wire Cutten 
Cutting Nippen 


Hack Saw Frames 
Coping Saws 
Ticket Punches 
Patty Knives 
Staple Pollen 
Tinnen* Snips 
SKean and Scissors 


m 


All Warranted Tools 


NOX-TOX 
Crate Opener 


FORGED STEEL 



THE BRIDGEPOirr HARDWARE MFG. CO. 


■raMh once aai Saiaplc KatB 

J.C.HIeCartsraCa..MWarrcaSt..N. Y. 
PadOc CMrt SelliBa Afoito 
€. W. Ca n e Ca^ Sn MrahelMa, Cal. 


Bridgeport, Conn., U. S. A. 

Digitized by ^ oo e 


Jm Anwnxvo AoTixTitsiCBNTt n it Disxkablx that Yov Mkhtioh HARDWARE DEALERS’ MAGAZINE. 
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New Departure 

Turn Plates and Button Cases 


The patterns here shown are only a few of a large assortment. Believ¬ 
ing that iron or steel is not suitable for outdoor exposure we furnish in 
bronze or brass only 

A SUPERIOR ARTICLE AT EVEN MONEY 

Scud For Catalog and Pricea # 

Hanufactarcd Ojr Sdlliif Agents 

The New Departure Hfg. Co. J<An H. Graham & Co. 


BrlmtoUCt. 


Mew York Cltjr. ^ 

Di itizedb V^OO 


COttom BUYERS’ REFERENCE TO ADVERTISEMENTS oa Lur Paobi. 
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For perfection in desigii, finish and mechanism our New Departure Bells are 

INCOMPARABLE 

Sni F«r fJMifl aid Prices 

■wriMtareSkjr SeUM dsenli 

Tke New Departure Mfg. Co. Joho H. Graham & Co. 

> Bristol. Ct. New York City. 

V >■. -'/le 

tm Axrwtaam A p c Bs t issMBWi it u P is s st s mw Tw llxmom HAMWAMt ntAT . Wy MAOAZlWKi 


New Departure 

Rotary and Push Button Door Bells 

■* 
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Get Your Share ofJProfit 


Big Advertising Campaign on True Temper 
Farm and Carden Hand Tools 


MR. RETAIL DEALER- We are launching a 
big advertising campaign on “True Temper” Hand- 
Tools for the purpos? of helping you to sell them. 

Thousands of dollars are being spent and mill¬ 
ions of people are being interested by means of 
forceful advertisements in all the leading Farm and 
Garden periodicals. 

It is the kind of advertising that sells goods and 
a large increase in the sales of steel goods is cer¬ 
tain to result. 

If you are now handling one of our first quality 
brands of Forks, Hoes, Rakes, Weeders, Cultiva¬ 
tors, Corn Hooks, etc., you can direct the demand 
for True Temper tools to your store, without 
changing your line. 

Get the True Temper quality of your brand from 
your jobber, at the same price, and thus supply two 
demands—the old and the new—with the one line 
of tools. 

Here is a great opportunity to meet mail order 
competition on its own ground. Our advertising 
sends buyers directly to you. It doesn’t cost you 
a cent. Will you use it? 


American Fork& flOE Co. 


Cextuu BUYEKS’ REFERENCE TO ADVERTISEMENTS ox Lm 'Butm. 
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Yoor Patrols Will Ask for More Kinds of Tools 

Fanners and Gardeners need more kinds of tools to-day than 
ever before. Scientific agriculture requires them. 

Our advertising will convert this need into a demand for 
special purpose tools—and they will be asked for, that's certain. 
How much of this business you get depends entirely on you. 
The Retailer that tells and keeps telling the people that he 
sells True Temper Tools will reap the harvest 
If you are ready with a complete line to meet the hrst in¬ 
quiries you stand the best show to get and hold a big share of 
this new trade. 

When our convincing advertisements have worked the peo¬ 
ple up to the buying point, the next step is for you to get them 
into your store. 

|0UR FREE SALES AIDS FOR YOU 

lid No. I. You can do this with the advertisements we will supply 
_ freej for you to run in your local papers. 

lid No. L And our "Delighted Farmer” posterj which we will also 
" supply free, is another persistent business-getter. 

lid No. 3. Then there is our book of “Selling Pointers," for clerks, 
' that will make them better salesmen and show them how to 
increase your sales. 

Aid No. 4. We also have a plan whereby you can supply your customers 
_■ ~ with free copies of our book, “Tools and Their Uses.” 

Write for Uiese Free Sales Aids to-day, and let us tell you 
more about how our True Temper plan indorses your brand of 
tools and helps you to sell more of them. 

Then write your Jobber and ask him to supply you with the 
True Temper quality of your brand of goods. Remember, 
there is no difference in price. 

All Leading Hardware Jobbers Sell Them. 


AmBTinifim nr» DisiBABLa tsat Yop ICumoir HAlkPWARS DIALERS'MAGAZB98* 






















Sanitary 

Self Basting 
_ Roaster, 


The wonderful success ot this new cooking 
utensil is the talk of the trade. It is the best and 
most profitable seller on the market to-day; exten¬ 
sive advertising has created a wide public interest 
in it. Seamless, sanitary, self-basting, made of 
Lisk’s Imperial enamel in four sizes. Our cus¬ 
tomers are respectfully requested to anticipate 
their wants as far ahead as possible. 


TEe Lisk Manufacturing Company, Ltd 

CANANDAIGUA, N Y. 

New York Chicago 


Si. Louis 


CMnvu BUYERS’ REFERENCE TO ADVERTISEMENTS o« Ion Paois. 
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The "LiGffiiaN6” Bread Knife 


Quick in action, as its name implies. 

Edge is serrated on botti sides, and is differ¬ 
ent from any oflier. 

RETAILERS:— 

Order “ lightning ” Brand from your 
jobber. Be up to date. Sells at 
a popular price. Handsome 
embossed metal show card 
in colors sent free for 
your business card and 

JOBBERS: ^ jobber’s name. 

This knife is a 
" go.” Carry a stock 
and secure the Bread 
Knife orders. Quality is high, 
finish fine, and price and profit 
right. Sample and price to jobbers 
not handling it sent upon request. 

Made by 

CLARK & PARSONS CO. 

WIEBUSCH & HILGER, Ltd. 

SOLE AGENTS 

O to IS Murrcky Street^ NEW YORK 



Pacific Coast Offices: 

IS Ifaricet S«*« SanFraBClscOtCal.* and S12 McKay Bldg.* Portland* Ore. 



V .1 > 
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*1 

Wallingford MfgJ. Company 





SELLING JICENT: 

JOHN H. GRAHAM ilt CO., 113 Chambers St.. New York 

LONDON: 118 to 122 Holbom E* C. SAN FRANCISCO!: 11 Front St. COPENHAGEN. DENMARK (FreopoH) > 


A.VOID F'IRE: ! 

If You Want Good Liamp-Burners, Buy 





AL.L. BRASS 

The screw part or burner-base is covered, which protects 
against fire. Many burners are made cheaper by leaving the 
screw-part open, so that dust, dead insects, or charred portions 
of wick may collect, and, becoming saturated with oil, are liable 

to catch fire. OUTS Don*L Send /or our Catalogue of Burners and Lamps* 

THE PLUME & ATWOOD MFG. CO. 

Faelonr: WATEKBUBY. CONN. 

29 Murray SI.. NEW YORK 199 Lake St., CHICAGO 


Coatatc BUYERS* REFERENCE TO ADVERTISEMENTS oa Lm ttJim. 
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Retailer 


This Beautiful Display Rack 
Free and Prepaid 


you CAN DISPLAY your 
Dog Specialties without 
fear of rust if you specify 
“Triumph/^ 

Triumph Kennel 
Chains and Dog 
Leads in “A-R” 
(anti-rust) finish 
only. 

The above dis¬ 
play rack or holder 
will be sent you in 
exchange for your 
business card and 
name of your job¬ 
ber. 



THESE HOLDERS MAKE SALES 
Better Send Kow 


F^URINISHBD OISL,Y BY 


Bridgeport Chain Co. 

BRIDGEPORT* CONN.* Makers 

WIEMISCH & HILGER, Ltd., NEW YORK, N. Y. 

bisTRiBirroRS 
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CBAMPION SCREW DRIVERS 


Every Blade Tested to Split a. Screw Head 



Avoid imitations of Champion Screw Drivers. 
None genuine without the name “Champion,” 
which is our trade-mark and guarantee. 

MANUFACTURED BY 


Tower (El Lyon Co., New YorK 



Union Hardware Company 

TORRINGTON, CONN., U. S. A. 

New York Oiflec. M Chamkcro Street, la Aarse of TOWEB * LYON CO. 




Roller Skates 

We malce all styles. Rink: 
or Extension. Plain or Ball 
Bearing. Men and Women's 


No. IS Men's 
Bail Bearing 
Rink Skate. 

Bemaeite or 
Steel Rolls. 


CowsvLT BUYERS’ REPERENCB TO ADVERTISEMENTS on Lam Paaii. 
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80L^^a^HARDWAR^DEALER^^"|^^ 

Improved ^ Carpenters’ Teels 


Of the better class of Bit Braces the line shown 
in our Catalogue No. 81 is the most Complete. 



Stanley Concealed Ratchet Brace 

No projections—complete protection for the 
Working Mechanism. 


Stanley “RjuLle Sr Level Co. 

Britain, Conn., U. S. A. 

NEW YORK OFFICE AND EXPORT DEPARTMENT 

107 CHAMBERS STREET, NEW YORK 
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Carpenters*. Tool Case, No. 35 



'“JSrr™ C. E. JENNINGS & CO., « Mnmy St, New York 


THIS IS IT 

BLUE BODY WITH 

YELLOW JACKET 

The Only BLUE SQUARE with yeUow 
graduations 

For Pnrticiiiars write 

SOUTHINGTON CUTLERY CO., 

42 Murray Street, NEW YORK 




Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois, 
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jThe reason 

Samson 
Spot Cord 


is called for so often is be¬ 
cause the experience of 
years has proved it to be 
worth many times its 
slightly extra cost. 

You can sell it at a fair 
profit and at the same 
time satisfy your custom¬ 
er so that he will come 
again. 


iM AaBWXftS«« AoYiBTMBMBirTt IT If DistBAiLB THAT You MiNTioir HARDWARE DEALERS’ MAGAZINE. 
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Wo ooU to moi'tMumto wUym 

Mr. HARDWAREMAN: 

If for YOU—this January—^it’s Push and Profit 
rather than Rest and Rust—^you can't get our January 
catalc^^ any too soon. 

Besides the big feature sale of 5 and 10 cent , leaders 
with which the book begins—in every department there 
are hosts of extra good things for offering at other prices 
also—low enough to be compelling when folks generally 
are making up for Christmas extravagances. 

This catalogue of ours also contains a lot of resultful 
plans that have PROVED they will pull trade to stores 
like yours—^in January. 

So you don’t HAVE to be “naturally” idle in January 
when both the ways and the means for being busy are 
yours merely by asking for our January catalogue. 

Shall we send you this January issue—Catalogue No. 

KS96? Write NOW—before the editiof^is exhausted. 


Butler Brothers 

WHmMSMLERa OF OBIERM. MEglOHAMOISE 

Mow York Ghloago St.Louio ISSJliSSSBli 

“ —r*~ " BALTumMie-OAUJka-aT. PAUL 


la Amwnta* AnmxmtBm r n DstutAaLs tsat Yov IIurioii HASDWASE DE ALERS ’ llACAZINE 
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We are breaking all records in Sales of Meat and Food 
Choppers. 

If you are not selling more 



fnteiprbe lleiitri food (lop 


than ever before there is something wrong. 

Write us for “ginger” (live advertising matter), to start 
business bubbling your way. 

People are afraid now of packing house products. 

They want to chop their own meats. 

They are buying Meat Choppers from 
the dealers who are pushing them. 

Get in line! 

THE ENTERPRISE HER. CO. OF PA. 

Philadelphia, U. S. a. 

INEW YORK CITY : SAIS PRAIVOISCO : 

lO Warren St. -43S Market St. 

Go 
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UNIVERSAL 



» HOUSEHOLD 
SPECIALTIES 

A Necessity in Every Household 

The moment the housekeeper realizes their 
economical advantages—their every day 

usefulness, the time 
they save, the work 
they do, the value 
they give—^you have 
made a sale. 


^^Univcrsal’ 

Food Chopper 

A tnni of the handle and it 
enta easily and rapidlv all kinds 
of meat, fish. Tmtsibles, fruit, 
che es e, breao—all material for 
soups, hash, sausages, salads, 
pies and sandwiches. 

Is selfocleaning, because there 
are no holes or narrow openings 
to become clogged. 

Crackers run through the ma' 
chhie cleans it thoroughly. 

The hopper is so larTC that 
whatever is being chopped readily 
finds its wa/ to the seven cut> 
tins teeth inside the barreL 

No stren^ wasted in squeex- 
Ins or mashing. It cuts. 

Whatever is being chopped lu¬ 
bricates where friction occurs. 

Self-sharpening. Parts so con- 
strocted that any wear tends to 
hm them always keen. 

Inrce cutters for choppins fine, 
eoarse or medium, and nut rotter 
grinder. 

All parts tinned, guaranteed 
and interchangeable. 



""Universal’ 
Bread Maker 

The i>ail is made of heavy tin, 
with a kneading rod connecting 
with the handle. It is a mixer, 
kneader and raiser combined. 

The hands do not touch the 
dough. 

Put in all the liquids, then all 
the flour, turn the handle three 
minutes and set away to rise. 

The kneading rod combines the 
yeast, liquids and flour more 
thoroughly than can be done by 
hand, making the bread more 
nutritious and digestible. Saves 
half an hour ot tedious, tire¬ 
some. mussy labor. No dough 
board to clean, no dirt, no 
germs, no flour all over the 
kitchen. Simply an easier, 
cleaner and quicker way of 
making bread. 

No. 4 has a capacity from two 
to six loaves; price, $2.00. No. 8, 
four to ten loaves; price, $8.60. 

Send a postal to-day for 

the three electrotyped advertisements shown herewith. 
Simply supply your business address—turn them over to 
your newspaper and get the benefit of our extensive 
advertising to millions of housekeepers. 

Every inquiry from your locality is referred to you 
and we depend upon you to make the sale. 

To further assist you, we supply booklets, mailing 
slips, circulars—with your own imprint—and hangers for 
window display, free of charge. 



4^ 


We help you sell 
the^Tniversals 


Universal"" 
Coffee Percolator 

Makes better coffee because it 
does not require boiling water. 
All other percolators do. It is 
boiling water that causes the bit¬ 
terness, destroys the flavor, and 
brings out the unwholesome 
properties of the coffee bean. 

In less than one minute after 
heat is applied the automatic 
valve at the base of the tube 
forces the water—^luke warm, 
not boiling—up the tube onto the 
coffee in the niter cup, percolat¬ 
ing through into the pot be¬ 
neath 

It is by this method of con¬ 
stantly forcing the water through 
the coffee, while it gradually in¬ 
creases in temperature, that only 
the wholesome and nourishing 
elements of the coffee bean are 
extracted. 

By the time the boiling point 
is reached the coffee is ready to 
serve—rich in strength and 
aroma for they have not been 
lost in steam—free from bitter¬ 
ness, for it has not been boiled. 

Made of pure aluminum, four 
sizes, $8.60 up. “Elite” enamel 
ware, colors light blue and sage 
green, $2.60 up. 


UAISDERS, PRARY dfe CUARK 


NEW BRITAIIV, CONN. 
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OLDEST ESTABLISHED 1838 LARGEST 


The Frank Miller Co. 


Manufacturers of the Preparations for Use on Harness Known as 



The Standard of the Worid* 


Highest Awards^ Centennial, 1876 
Highest Awards, World’s Fair, 189S 



Harness Dressing 



HARNESS OH. 

Preserres and softens the 
leather, consequently adds 
life. Compounded with pure 
neatsfoot oil. 


Carriage Top Bressiiig. 

Gives an elastic, durable 
water-proof gloss and is posi¬ 
tively safe to use on finest 
stock. 


^^^?NESS SOM* 


HARNESS SOAP. 

Unrivaled for cleaning and 
softening the leather, abso¬ 
lutely pure. 




The very best article of its 
kind. Unequaled for use by 
both manufacturer and 
owner of harness. 



EDGE, COUAR AND 
HARNESS INKS 



Our preparations are uni¬ 
form in quality and the 
quality the best. 


I. Z. L. HABNESS OIL, 

Second in quality only to 
our Frank Miller Harness 
Oil. Superior to all others. 



ATT.!*! OIL. 

Superior to Castor Oil; 
lasts longer and will not 
gum. 



The Frank Miller Co. 

OFFICE AND F ACTO RY EUROPEAN OFFICE 

349 and 351 West 25th St., NEW YORK, V. S. A. Tower Chambers, Moorgate, LONDON,!. C. 

Send for Price I,lat and Cmtalogne. Digitized by v^jOOQIC 
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The Pritchard-Mroog Co. 

S9 Circle Street t t t t Rochester^ N. T. 

Chicago Office, Republic Building 


Is Uncle Obediah sitting in yoiv window holding a real ‘Trisco” Lantern? 
Think of it—5 feet high—^life size—holding an actual lantern, and so life¬ 
like you have to look twice to make sure. 

If you handle “Prisco's”—^Let us send you one. 

If you don't handle ‘Trisco's"—^Wh^^on|t__2oi|^ 

You can make more money on them. 
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Specify These Brands 

Don’t select your ROOFING TIN on hear-say. 

I^>ecify the weight of coating as wdl as the Brand when youVe ready to 
select your roof covering, and you*D get exactly what you pay for; while 
the life of the roof will depend largely upon the selecticm you nuJce. 
Our brands are enumerated below. 

[RETAIN THIS FOR REFERENCE] 


^ AAAAA \ 

40 POUNDS C0ATIN6 



32 POUNDS COATING 


f AAAA %. 

35 POUNDS COATING 


AMERICAN 

NUNCTHOOD 

B 

40 POUNDS coating 


AAA \ 

30 POUNDS COATINC 


AMERICAN 

SPECIAL 

IS POUNDS COATING 


First specify, 
then watch 
for these Brands 
and you’re sure 
to get exactly 
what you order 






A \ 

BOPOUNDS COATING 


AMERICAN 

NUMETHODD 

O 

30 POUNDS COATING 


^ AA \ 

25 POUNDS COATING 


AMERICAN 

EXTRA 

IS^OUNDS COATING 


AMERICAN 

1C 

8 POUNDS COATING 


AMERICAN 

NUMETHODD AMERICAN 

F IX 

20 POUNDS COATING 8 POUNDS COATING 


American Sheet & Tin Plate Company, 

FRICK BUILDING, PITTSBURGH, PA. 

Di itized by ■ ■ 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paom. 
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SAFETY 

CORN 
RAZOR 

L^tui rirTm^Vif c/A ■! A'* i>r4ri'f, b 

/j St^r iAr4l j ' 

To cial cfim* nulli » raJor ik ililn- 

cull and danpcrciiJi. Tn cul tht^m wiilj I ftc: 
Stj^r Sareiy Cum K2ft>r i*. and c,<s>. 

l h« btadc itt Tiiur ited i\ Btu-rl, 1 he li.iii 
die n|f]d. The n.tiety |;ij.-Lri| Tnl1U:t-^ it cth*i.. 
lulely imposiible lodut llrvti nf (imoc i-r h.+ nd 
Ihe pictuj'c ihuws (^uaiJ tlir*>iAn 
cleaning blade. When in tfiie i;h;i.rj Iv 
oreT blade It pares (hr emn i.JT in ihin la^ri 
— painleail).*. ±nr<ip rl hkc .i regular T.iiiiir. 
fut u-p te, Leal her Cave rrfi.eji.00. Ask 

lurdware dealer or ilrug^fiil, <if tutb^erer ym. 

Kry taUerir —re 

Bent br liallp PAttpaid, fl. 

Jifst raad uaadu|iljU tdlt. I lu it li^-day ^'ouj [IniCat 
b«<k [f ycMd Ktanl il. H/t^ A,-. -f - . 

KAJIPF^BSOS., No. % Reidr $[.. New York. 



‘KambfB' 

8"^l2i Reeidc >St, (zAT^^J/bi^A' C/fy: 


RESTRICTED RETAIL PRICES ON 
KAMPFE BROS/ PRODUCTS 

Our system of price maintenance, which began with the advent of 1906, 
was adopted with some uncertainty as to the ultimate outcome, especially in 
view of the withdrawal of relations with large buyers in various channels, 
but enough time has now elapsed to convince us of the wisdom of our ac¬ 
tion, the sales during the past year having markedly increased in volume and 
value, the retail merchants supporting the movement loyally and successfully. 
As the matter now stands, our customers can be certain that no dealer will 
undersell the fixed price on Star Safety Razors. 

We help you sell Star Safety Razors and Accessories. Send for our 
proposition and quotations to agents. Get the benefit of our extensive Na¬ 
tional advertising. Every inquiry from your locality is referred to you and 
we depend on you to make the sale. 

To further assist you we supply booklets, mailing slips with your own 
imprint, also hangers for display, and electros for local newspaper ads. 

KAMPFE BROTHERS 

8-12 Reade Street - - New York City 
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NO HONING—NO GRINDING, 

6000 DEALERS 
HANDLE IT. 


THE RAZOR OF PERFECTION M 

ALWAYS READY FOR USE M 

Mr. Dealer-^Every Carbo Magnetic Razor sold^ means a BatisfTtd customer and 
One Dollar net profit to you. Carbo Magnetic Razors ARE DIFFERENT from aiu mers l^HV 
made , they are tempered by OUR OWN eiccluGlve secret process of ELECiftIClW * 
every razor being tempered EVENLY and ALIKE. The steel used in their manufacture 
is ENGLAND'S FINEST PRODUCT. They are the best that money and wcriimanthip caa 1^11 

produce and our extensive advertising is ei>ljghienmg thousands of people daily to this IHl 

fact, thereby creating a large demand for CARSO MAGNETIC RAZORS, which mean l^■1 

demand, Mr. Dealer, |^■| 

for CARBO MAGNETIC RAZORS, which carry with them 66 * i per cent net profit. I^Hl 
. 9*''® such universal satisfaction they art sure to l^li 

bring back all parties who have purchased them and who may be in need of ether I^Hl 

nrDlD\-HcMT?'^’ thereby helping you to build up trade in ALL YOUR OTHER 
DEa ARIRIENI $• 

We have a proposition to make to you whereby we can show you how you can sell 
live razors where you are now selling one. 

Write to us for particulars. OUR UNigUE SELLING PLAN WILL INTEREST YOU. 

Firm of A. L. Silberstein, 453 Broadway New York, City. 



Blades ftwc-ED by hand from bar stkl 

W.R.CASE&SOK 

WARRANTED 



WE WILL PREPAY any quantity of our POCKET KNIVES, BUTCHERS' 
KNIVES, SCISSORS, RAZORS, and RAZOR STROPS to any responsible dealer 
in the United States, and after 6o days' trial, if you do not find that they are su¬ 
perior to the line of cutlery you are carrying, you may return them to us at our 


expense. 


W. R. CASE & SONS, 


Braciforcly Pa* 


Di itized by 


Goo le 
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QUALITY 

TELLS 


THE ATLAS BRAHDS 



AS BRAHDS *^TELL8^ 

Embody All the EBsential Features B^uired in a 
Good Banning Shear, with an £2xo^tionally Fine 
GuttangEdge. 

Send for Calaloaus No. 16 

IME ATLAS SHEAR OOm 

CAST gWTCAM SCISSORS TINNER SNIFF 

BBID6EPORT, CONN.. V. 8. A. 


We want to have our Representative call on you. 

He will go over the Good Cutlery question with you and point out why 
it is far better to sell UN-X-LD Pocket Cutlery to your Trade—^the extreme 
care we take in making every knife—^the wonderful tempering and dura¬ 
bility of the blades—the fair profit there is in the sale for you! 

Let us have your name and address. You*ll find it a profitable inter¬ 
view. 

NortHfield Knife Company 

IVORTHPIEL,D, CONNECTICUT 


The knowledge that 

HEINISCH 

Tailors’ Shears, 

Trimmers, Scissors, 
Tinners’ Snips, Etc. 

are the 

**Best in the World” 


Extends wherever they are used, viz. ^ 
to all parts of the world. 



R. HEINISCH’S SONS CO. 

NEWARK, N. J., - - - U. S. A. 

NEW YORK OFFICE AND SALESROOM, 155 CHAMBERS STREET. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Faoxs. 
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‘MONEY TALKS' 


iKSENi 

Kurm 


‘‘DOLLARS FOR DEALERS^ 

ADVERTISED GOODS 

that means ^oods which are advertised 
to the nsen* are more salable than 
^oods the user knows nothing about. 
Isn’t that common sense ? 

KEEN KUTTER Tools and Cutlery 

have been on the market nearly 40 years, 
and we tell the people, your eiistoiii- 
er8» about them every day in the year. 

Now, if you sell a complete line 

of KEEN KUTTER Goods, don’t you 
see that our advertising acts as a kind of 
a Mdesman for yoa* brings people 
into your store who will pay good prices 
for the goods (which are worth it) 7 


ful it a GMd 


PraptsIliM far Yan? 


M^y t>e adjuEiLcd lo any blade. 

Intcantly chans^cd from right to left. 

Is the best and a Cheap Guard. 
Gtt my prices^ which are right, 

T. WEISS. Sole Meknufe.cturer 
297 TMff* Piece. BROOKLYN. N. Y. 


TVER-READY’ SAFETY .lOO 

RAZOR*™ 12 Blades'l • 



Bigger! Better!! Busier!!! 

ThousHods of do U Ilf'S have ill ready been pended in 
magazine □dvertisiTiic tti iircoiAf world-wide buyinif. 
Thousands ciiort* will quiekeii ihe call over your 
counters and exhaust the supply on your -shelves. 

Just feature Evef'Ready Safety Razors in your cs- 
tabliihnient-^hout the price—use counter space or « 
window comer. 

Write to us for show cards, window tickets, bn ok I eta 
and advertisms helps. Tlicy'rc all tree, upon requtwl. 

Wc are conlrihLitin§f all the energy, st-lling foice and 
expenditure that could pos&ibly guarantee you quicA 
Waj, big and p/t’nty of thetn. 

With our propiisition of the Dittily Srif^ty ruMor tn f/ir 
T(N?rtd with tweh'ff bhdej. J^tling for anyu 

wear cne diiUar. and the couniless other advantage*^ 
surely warrants your fullest and vigi:i'roiH cn operation. 

AMERICAN SAFETY RAZOR CO. 

Offices, m BROAnww . Ni:\\ VORk 

h_ ^ 
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S5fS knives 

ALWAYS TME SAMti i 


A PROFITABLE LINE AT YOUR COMMAND 


5 & ^ Knivci arc prot^tabie bccatuc Ehej buHd up your trude by utisfictory icriricc to your 
customers. 

Out special process 6f temperitig produces a bUde that is absolutely fret from bird or soft 
spots—they are all sharp and will hold m ed^ei 

Just drop U3 a lineT sayitig you want tbiB profitable line to work for you^ ind we will send a 
catalog or a sample order, just as you desire, 

iNA-XIOINAU CUTLERY' COMPANY'. Detroit. U. S. A. 


f Forschner’s 
mx Brand 

Bnlcher 

Knives 


The 

Perfecto” .1 


HOLLER. 
RAZOR STROP 


Made of Special 
Damasens Steel, care¬ 
fully tempered and 
ground, combined 
with best workman- 
sliip. Superior to all 
others. Each blade 
warranted. 

Write for Catalogue. 


Just show a ''Perfecto’* with its fiaelytaMied 
and sathi finished strop of soperior sharpenfaig 
ties and you will find it the quickest seller on the 
market. Strop automatically returns to its cslbc 
when not in use. Case of polished wood and 
enameled steel. 

If Yon Are Looking For Qnick Profits, send for 
our Catalogue and Prices. 


Chas. Forschner & Sons 

206 East loth St., New York, U. S. A. 


The Perfecto Mfg. Company 

TOWANDA, PA. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paoio. 
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Five Million Dollars 

• i • 

Paid Over fhe Retader’s Cocmter in 30 Montiis for tiie 


STROPPING NO MONINC 


Om Million satisfied nsers of the Gillette Bazor are satisfied customers of 
the live dealers who handle Gillette Bazors and Blades. Don't yon want to 
aelljrour share of the second million Gillettes? 

Dealers everywhere report increasing 
sales. "We are spending more money in 
advertising the Gillette than is spent by all 
other razor concerns combined. Our ad¬ 
vertising creates the demand which 


supply at good profit to themselvea 


Ko Blairs 


All Blairs 
Hew 


StUhf 

Dcakrs 


Prices fixed and maintained by patentee and man- 
ufact iirer prevent price-cutting and insure every dealer 
receiving full profit 

Triple Silver-Plated Set, with 12 blades (24 keen ed^es), %5.Q0 
Standard Combination Set, with shaving brush and soap, 

. ■ - - - - 7.50 


in triple silver-plated holders. 

Other Combination Sets in Silver and Gold. 

New Blades, in packages of ten. 

We supply our dealers liberally with signs, booklets 
ami hangers, and lend all possible assistance to push 
sales through the dealer. Write for our uniform 

discDunta 


Gillette Sales Company 

244 Times Building, NEW YORK 

_ ' iz y 
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THE FOUNDATION OF SUCCESS 

IN THE RINK BUSINESS IS AN EQUIPMENT OF THE RICHARDSON CUSHION FRAME, ANTI¬ 
JAR BALL-BEARING ROLLER SKATES, tued in aB of the largest and most successful rinl^ and by ^ of 
the mo^ prominent professional skaters in America. We have held all World's Records since 1886 . 

We ha^ originated every essential feature in connection with the manufacture of roller skates during 
the past Twenty Years. 

We do not manufacture sidewalk skates and recommend them for rink use. 

The most complete line of high grade Roller Skates on the American market 

Our new "EXPERT" skate will be ready for the market October 1. 

Write for catalogue. Tells bow to open and operate Holler Rmks* _ 



R.ICHAR.DSON BALL-BEAR.ING SKATE CO. 501 Well* St.. Chicago 


Bells oi Ever; Descr^tioB EUCmOAl, ^G, HAND 

■ AND ADTOMOUU 

Oiir goods speak for themselves. Send for our free illustrated catalogue and you 
will become Interested. 


TRADE WINNERS 



THE EAST HAMPTON BELL GO., East Hampton, Conn. 


OaoidiM Swte Cow B«U 


C. J. KIMBALL COMPANY 


BENNINGTON, N. H. 


Manufacturers of 


Butcher Knives. 
Shoe Knives. 
Kitchen Knives. 
Putty Knives. 

Paper Hanger Knives. Factory Knives, Cigar Knives, 
Screw Drivers, Drawing Knives, Etc. 


Send for Catalogue 


Digitized by 


Goo le 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Packs. 
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WINCHESTER 

Model 1907 :: Self-Loading - Rifle 

.351 CALffiER fflGH POWER 

“The Gun That Shoots Through Steel” 




Standard Rifle, 20 inch round nickel steel barrel, pistol 
grip, stock of plain walnut, not checked, weight about 
lyi pounds, number of shots six. List Price, $28.00. 

CARTRIDGES, Full Metal Patched, or Soft Point 


351 W1NCME5TER 
’ SELF LOADING 

MODEL 1907 



351 WIN CHESTER 
SELF LOADING 
SOFT POINT 



LIST PRICE PE» ItOOOp 032.00 

PUT YOUR ORDER IN NOW 

This new rifle is going to be a big seller, as indicated by the large 
number of inquiries already made about it. It is bound to be a popular 
g^un, as it is built on a safe, sane and simple system, and shoots a 
cartridge powerful enough for the largest game. It is a strong, hand¬ 
some, serviceable gun from muzzle to butt. You can stock this rifle 
with confidence of your ability not to carry any of them over. We will 
be glad to send advertising matter upon request. 

WINCHESTER REPEATING ARMS CO. 

NEIW HAVCNp CONN. 


Digitized by ^ h 
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Stren^tK, A.ction, Speed 

0\ir Aluminum Wheels Have No Equal 
Our Steel Wheel Fits 75 Per Cent, of Rink Skates 


CHICAGO ROLLER SKATE CO.. 65 So. Canal St.. CHICAGO 



Patent July 1,1902. 


The Peerless Pateot Ankle Snpport and Skate Strap 

Eetall, 25 cents per pair, hardly more than the cost of ordinary AdlostaMc, Practical, 
straps. Made In either Black or Russet, and In ladles' and men's sises. Sonible. IsexpcmiYe 
The Hlmplest and Most Effective Ankle Support Yet Invented 
Of great value not only to those ‘with weak ankles, but amongst the more 
hardy skaters on account of the fact that it combines a skate strap with 
ankle brace. 

A great help to hockey and polo players, a necessity to ladles with weak 
ankles. Send fop cireolar. f Mention Hardware 

PEERLESS MANUFAPTURINO CO.. Hartford. Conn, t Dealers'Magasine. 



No matter which model or at what price it may be sold, every 
H. & R. Revolver undergoes the most rigid inspection both as to 
material and workmanship. Every part is accurate to the thousandth part 
of an inch and absolutely without a flaw. 


Talking Points 

THAT SELL 


E & R. Revolvers 


H. & R, 
grealesl revolver 
velue for 
(he Tnooey. 


Excellence of Constrnetlon 
Accuracy 

Rapidity of Action 

Absolute Safety 


H. & R. POLICE PREMIER REVOLVERS 

combine more good features than any revolvers of other make selling for 
twice the money. The safety hammer enables them to be discharged 
quicker than any other hammer revolver. Automatic Ejector; indepeadent 
Cylinder Stop (found only on other make revolvers of much higher price); 
Light Weight; Beautiful in Design and Finish are the points that make 
them sell rapidly. 

Our Catalog tells about our full line and j^ives 
valuable selling points. 


HARRINGTON & RICHARDSON ARMS CO., 222 Park Ave., Worcester, Mass. 


CoHJuw BUYERS’ REFERENCE TO ADVERTISEMENTS o» Emt Paom. 
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Hopkins & Allen Junior Repeating Rifle 



It in essential that the rifle keM clean, and should be thoronfhly cleaned and oiled after ntlnf. 
Use ammunition with greaseleas bullets. 

SEND FOR CATALOGUE TO 


Norwidht Conn. 


of Darrel, SO inches; weight, 6^ pounds. Length over all, 88% mches. Can _, 
used as a single shot as well as a repeating rifle. Rifling of our improved increase twist, parts all 
drop forged and lock work made of spring steel. Shoots 88 short or 88 long or 88 long rifle cart- 
rid^, and the magazine will hold 18 shorts or 18 long or long rifle cartridges, and the magazine will 
feed these cartridges if put in promiscuously. 

To load rifle, pull out tube in magazine until slot is uncovered and place cartridra in the slot, 
bullet part of cartridge pointing out. After loading replace tube in magazine and fasten it by 
turning knob into slot at the eactreme end of magazine. 

To operate the rifle, raise lever to top of barrel and^ pull back bolt until hammer is cocked, and 
then push bolt forward and return lever to first position. 


The charge of the DAI 
•••IgiMleaAteg^yAI 


^ if of the regiment of boys 

I Ilv) * your town that haven't got 
daisy air RIFLES! 

A IWl 1^^^^ possibilities of selling 

>/ I \l vBL '‘Daisies,” if you were to just push 

A 1 oJA Jl I them forward a little bit. 

oil V \ / Mr Talk about them to your customers. 

V I y \ / My up some of our signs in your store. 

TJse some of the window display ideas 
H F If ^ If/ furnish you free. 

M \J F V \ I Wk acquainted ^vith the boys. It will pay 

nriBr /vy f )S^ you to sell them Daisy Air Rifles now, 

\ W I / wH keep their trade as they grow up. 

\J^ W F / Send for literature now — get in touch ^ 
W with a live line. 

^ DAISY MFQ. CO. 

380 Union Street, PLYMOUTH, MICH. 


DAI5' 

A»R 

RIFIF* 
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BARNEY & BERRY’S 
ROLLER SKATES 

will be profitable 
for the DEALER 
to carry this year. 


GREAT IMPROVEMENTS 


IN 


ACTION 
BEARINOS 
CONSTRUCTION 
Write us about them. 


THIS ‘ 
WILL 


BE 

A 

ROLLER 

SKATE 

YEAR 


BARNEY & BERRY 

SPRINGFIELD, MASS., U. S. A. 



FOLDING POCKET SKATES! 


No Keys, Heel- 
Plates or Screws; 
NO BULK, 
NO 

BOTHER. 

Leading Jobbers. 
Ask for Catalog. 

MARTIN 
SKATE CO. 

Boston, Mass. 


Metal placed only where 
needed; result, a de¬ 
crease in weight and 
increase in 
strength. 


A pair in a 
Wallet may 
be carried in 
the breast 
pocket or a 
Lady’s Muff. 
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FVN FOR ALL, ALL THE YEAR 



THE WABASH COASTER WAGON 

Bells readily at a good margin of profit. Guaranteed to give satisfactory 
service. 

THE WABA.SH COASTER WAGK)N is a substantial, general purpose' 
wagon, 34 inches long, 16 inches wide ; large, roomy box of hard wood, remov¬ 
able. Well balanced to prevent tipping. Turns easily on narrow walk. All 
wheels (our exclusive Wabash patent) are 11 inches in diameter—of wide tread, 
on steel axles, no bumping or pounding. A nobby, solid wagon in which any 
youngster will have pride and pleasure. 

WABASH COASTER WAGONS will be in demand; they^re 

advertised 

The people know about them 

Order now through your jobber or direct from us ; we have nine shipping 
stations as follows: 

PHILADELPHIA. PA. PITTSBURG* PA. LOUISVILLE, KY. 

MILWAUKEE. WIS. ST. PAUL. MINN. KANSAS CITY. MO. 

SEATTLE. WASH. PORTLAND. ORE. WABASH. IND. 

Send for our catalogue illustrating Wabash Farm Wagons, Hand Cars and 
Steel Sleds. 

Direct all mail to Wabash office. 

WABASH MANUFACTURING CO., Wabash, Ind. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Packs. 
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STEEL riSHim RODS 

YOU ANGLE FOR TRADE. SO DO WE 

Our interests are One. That's why we help along jour sales bj 
liberal adyertising, and direct fishermen in jour locaLitj to come to you. 

"We ask you not to forget the liberal margin of profit there is to you 
in bandling , ^ STEEL RODS, and also, as to quality— 

their sale oonfideuce,and confidence begets 

trade. Each g^cure a permanent cus¬ 

tomer for tackle and sundries; and certainly each one sold sells another 

Here is proof of our own confidence. We now absolutely guarantee 
against breakage, due to defect!ye material or poor workniauship, f or th ree 
yea ra, after a rod leaves our factory. Could you have a better selling point? 

Keep up your stock. Let us bear from you. Is your name on our list 
for occasional advertising matter, etc., to stimulate business? 

We originated the steel rod. Protect yourself—our trade mark 
is stami*ed on every reel seat. Nearly twenty years 
experience, witli constant improvement, g'lvea us 
the authority to speak as the unquestioned leaders. 

THE HORTON MANUFACTURING CO.. Bristol. ConnA. U. S. 


HEADQUARTERS— 

Everything for the Anfomobile 

-We guarantee satisfaction in the exe¬ 
cution of every order, large or small. 

--- -•_ 


MANUFACTURERS OF 

“CONTINENTAL” 
Auto Lamps, Genera* 
tors. Clocks, Calliope 
Homs and Auto Sup¬ 
plies. 



SOLE U. S. AGENTS FOR 

“ BUNCHARD ” 
Famous French Homs, 
Pirelli &Co.’i Italian Cable 
and the Celebrated En^ish 
Compound Air Pumps. 


Our complete 128 page catalogue for Hardware Dealers will 
be mailed, free, upon request, also our red booklet, illustrating the 
complete line of "Blanchard' Famous French Horns. 

The Motor Car Equipment Company 


AOTOmmilLE ACCESSORIES 


ilata Offices mmd Wsrerooi 


68 Warren Street. NEW YORK 


Iw AvswwifG ADVwnwafWT* r? w TWAT You MnrriQir HARPWARC D^ALEHS'MA'gXziNIL 
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PEm CjUHHAfiE HEATERS and COAL 

Stand for SatisAed Customers 

BUTERlAl 
THE BEST 

PRICES 
THE LOWEST 

The ORIGINAL HEATER with adjustable ventilators. All others are 
imitations. The only Heater that will not burn your lap robes. Handled by 
all leading jobbers. Free Catalogue on request. 


THE PROGRESSIVE MFC. CO. 

PA.1NA, IUL» 



GET THE TRHOE 


with a fast telling automobile appliance. The 
hardware dealer is in line for auto sundries. 
Get your Jobber to furnish you with 



'SOOT-PROOF 


PLUGS 


Jt is the most economical'and best selling ping on the markett because its life is practi¬ 
cally unlimited. Jt cannot short-circuit. Price Send for trade discounts. 


Address C. A. MEZGER, Inc., Mannlactiirers, 203 W. SOlb SI., New York 

National Sales Corporation, Factory Sales Managers, 296 Broadway, New York 



FOR 190T 

CORN HUSKERS 

Blair*s have 211 per cent, 
hetter value than others 

Leading Jobbers Handle Them 

ASK FOR BLAIR'S 



TIN CASH AND BOND BOXES 

Full Lines of Best Selling Goods 

Letter Boses ul Boses lor Sals Deposit Vsalls 

Meniam Mfg. Co., • Durham, Conn. 

EstaMislied 1851 Tin Boxes lor 


CoNSULt HUVERS’ REFERENCE TO ADVERTISEMENTS on Last Paois, 
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WILLIAMSON’S 



New Key Rin^ 


No. 1. 


RnAnS AT 5 CENTS 

Nickel Plated. Packed 
1 dozen on a show card 
—12 cards in a box. 

Send for prices and 
samples to 

6.T.lilliaisoiWin)Nn.Gi. 

MMierAve.. NEWAIIl. I). J. 


Walker 


SELF 

PULLmG 


Corkscrew 


No. IT 


walker's 

Croww lifter and 

Self-Fuller. 



Wagner Manufacturing Company 

WISH TO ANNOUNCE THE OPENING OF 
THEIR EASTERN BRANCH AT 

BUFFALO, NEW YORK 

WHERE A FUEE EINE OF THEIR GOODS 
WIEE BE CARRIED, INCEVDING 


Over 150,000 
sold daring the 
piLSt five years 




i 


Sold by more 
than 

15,000 dealers 


SELLS THE ENTIRE YEAR—Spring, Sommer, Fall and Winter 

Write for Catalog of Our Complete hine 


WAGNER. MANUFACTUR.ING COMPANY 
Cedar Falls, Iowa :: Buffalo, New York 


III Amwssuio AoTSiTiiSMBHTt IT It Dif iiABLB THAT You Mbntxon HARDWARE DEALERS’ MAGAZINE* 
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CORK AND WOOD FLOATS 

Furnlstied Fish Lines 
Fish Line Assortments 



ADJUSTABLE RINGED SINKERS 

Tits Lar^tt Manufacturmra 

F. £. CHESTER. & CO. 


O. Ba> 367 


CATALOGinC 


PROVIDENCE, R. I. 




KINGFISHER / 

Lines are known bj the Compeny they Keep 
—they ere only fonnd In Company with the 

.. KINGFISHER 

E. J. MARTIIN’S SONS 

Makers of the 

mKUVOF^ISHBR’* BRA.IVD Braided Slllc BleH-LrInee 

ROCKVUUUB, COIVIV. 



Ames Sword Company 

enieePEE, mass. 

▼ 


MANUFACTURERS OF 


SEND FOR 
CATALOGUE 


PATENT PERFECTION PADLOCKS 

ALL SIZES 

Half Inch to Two and a jfalf lPjA<M_QjQ^I e 


ConvLT BUYERS’ KEFEXENCE TO ADVERTISEMENTS oa Lm Paobs. 
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Money Making Bicycles 

Wc want every Sporting Goods and Hardware dealer to realize that the bicycle 
business increased in 1906 and there is every indication of an enormous trade in 
1907. Our Catalogue No. 38, is ready and you are invited to write for a copy and 
let us show you how you can add to your profits. Wc carry a complete stock for 
pronipt shipment and are the largest jobbers of Bicycle Goods in the East. Special 
inducements are offered for early orders. Will you write us? 



L.1ST PRICES OF BICYCEES 

’’Pamnker” $2t.M "Eqterl” $2S.M "Nassau” $}(.N 

Let us send you samples at our low net quotations and if you are not more 
than satisfied with both quality and price wc will pay the freight both ways. Wc 
believe in the bicycle business. We believe we can help you to make money and 
we would like a chance to prove it. Catalogue free 

Automobile Accessories 

This business is closely allied to the Hardware trade and many of the Sundries, 
such as wrenches, screwdrivers, tools, etc., you, no doubt, carry in stock now. 
Why not go a little further? Let us supply your lamps, jacks, horns, tires and 
other staple supplies and get your share of the trade that the whole country is 
talking about. We will sell you at the right prices no matter if your orders are 
small, and help you build up the business. Catalogue No. 37 tells about this line 
and will be mailed you upon request. 

imddle-East Distrifmtors, HUDSON'^ BICYCLES 

NEW YORK SPORTING GOODS CO. 

il Wanen Street, New York, U. S. A. 


H AMtmtUMQ Aaiwnamuum n u Dnsaasu tbat You HnrrxovHABDWARS DEALERS* IIAGAZINS, 
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Cheap C 
tales when 


eap Eggs, te: 




Have stood the racket for the last 30 years. 

BEST THEN— BEST NOW— 

There are always reasons for such things. 
The reason here is the Clipper. 




Just specify CO ATMS for your Clipper 
requirements. 

COATES CUPPER MFC. COMPANY 

Worcester, IWfass. 

New Yoric Selling Agents s «IOHN H. GRAHAM CO. 

Di itized b Goo II 


COMOIT BUYERS’ REFERENCE TO ADVERTISEMENTS QH Un Pmu. 
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THERE’S MORE MONEY FOR YOU 

IN THE SALE OF THIS NEW 

STEWART No. 1 

HORSE 
CLUMPING 
MACHINE 

from now to May than in most of 
the goods you handle. 

Farmers and borseowners 
everywhere know the advan¬ 
tages of clipping in the early 
Spring. 

No device has ever been put on the market at any price that 
compares with this new machine. 

The list price.is but $6.75, and it couldn’t 
be a better machine at ten times as much. 

It is rapidly displacing all other clippers. 

The gears are all of steel and file hard. 

They are housed securely from dust and dirt 
in a metal case permitting them to run con¬ 
stantly in oil. That does away with the 
friction and wear. It turns easy and a slow 
crank motion is transferred by the ingeni¬ 
ous gear mechanism to a tremendous speed 
in the knife. 

It is time now—stock it. Your jobber 
has a supply. 

Write us for complete catalogue and 
pointers on how to make sales. 

CHICAGO FLEXIBLE SHAFT CO., 

We manufacture the largest and most complete line of CLIPPING 
and GROOMING MACHINES of any firm in the world. 




Is Asswesiwo Apveetieements it u Dhouiahm tba? Vov JIARDWARE DEALERS’MAGAZINE. 
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THE CELEBRATED 


GiUette Horse Clipping and Grooming Machines 


q We are the only 
manufacturers in the 
world that make and 
sell Horse Clipping 
and Grooming Ma¬ 
chines ordy. We do 
not make anything 
but Horse Clipping 
and Grooming Ma¬ 
chines. We have no 
Hardware Specialties, 



q We are so far in ad- 
Tance of other Ma¬ 
chines in improve¬ 
ments that toe really 
have no competitors, 
Gillette 'Machines 
give satisfaction in 
every way. 


q Our claim is as broad as words can make it: The Gillette Clipping and Grooming 
Machine is better than any other Clipping and Grooming Machine in every particular, 

q Send for our 1907 Catalogue and read about our New Patent Chain and Grooming Brush. 


GILLETTE CUPPING MACHINE COMPANY 

U<h lU. 114 W. na St, New York. N. Y. 


Catalogum on Mpptleatlon 

AMERICAN SHEARER MFG. CO. 
NMhueLR N. H.r V. S. A. 

WiebusoK (h. Huger, Ltd., Selling Agents 
9-15 Mxirray St.. New York City 



Send for Descriptive Catalogue and Prices. 

C9WARD ».l10TCnKISS 

■UUfMd Ay... BRIDGEPORT. CONN. 



BEITS TIE ERIIIOSTOIIE TEB TIMES OVER 

HAND POWER AND FOOT POWER 
GRINDERS AND TOOL SHARPENERS 


Alundum Grinding Wheels. ''Consumers need thb kind every day In 
the year. Four Sizes. Write for Catalogue. 

Dbcount to the Trade. 

ROYAL MANUFACTURING CO., 

208 East Walnnt Street, Lancaster, Penia., U. S. A. 


CPRJWtT BUYERS’ REFERENCE TO ADVERTISEMENTS pb U»i Pap*#. 
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Mr. DEALER, 


Do you Know our line of 

BASE BALL GOODS 


for 1907 is tlie very best? And 
'tis about time to place your 
order. Write us to-day for our 
new Catalogue and Price List. 


THE DRAPER & MAYNARD 

PLYMOUTH, N. H., V. S. A. 



^MOTOR^ 


Boat Fittings 


BrsM mnd Galvanized Speclaldea 

Marine Hardware 

Send lor Catalog 

A. S. MORSS COMPANY 

21*>212 Commercial St. Boaton« Maaa. 



THE MASCOT CALL 

••BRINGS IN THE DUCKS** 

Haa that rattling, i^py, natural duck sound that “ Brings 
’Em In.” Hard rubber throughout, won’t check, crack or 
corrode—We guarantee the MASCOT DUCK CALL to bo 
the on^ one made that water and climate positively does 
not affect or money refunded. Easily tuned by any 
amateur, and after a few trials you can imitate Instantly 
the cry of any duck. THE MASCOT CALL is so natural 
ducks are easily decoyed—that means a good day’s shoot 
and a good bag. The Mascot is simply perfection. If 
your dealer or wholesaler cannot supply you, write ns. 
Frlde only $1 prepaid. Mannfactured by the 

MULTI NOVELTY COMPANY. 4 CaUfeniia Terrace. CUeaga 



No. 602. “NAPANOCH” POCKET KNIFE T 


MADS nr AMSRICA PBICS, ^25 WABBANTZD _ 

Erery one has use for a Knife, Beamer, File, Saw, CHISEL or SCREW DRITER, 
this ontllt being contained In a LEA CHER POCKET BOOK, iU x 3^ Inches. The 
owner, by carirlng It in hls pocket, always has it at hand tor Immediate use, 
whether CAMPUS. BOATING, TEAMING, DRIVING. In the SHOP, 
FACTORY, OFFICE. STORE, WAREHOUSE, AUTOMOBILE, on the FARM, 
BICYCLE, or aroona the HOME. 

Any TOOL firmly attached or detached to the POCKET KNIFE in a second. 
8XKO rOB ILLUaTBATBD CIBCUXAB AND TBADN PBICZ8 

V. J. VLBRY CO» 9 E. Wuna Straet Haw York. M. Y. 



IB Awwsuao AovisTituisaTt it is Pssisasu that Yqv Msntion HARPWARE DEALERS’ [0 


MAUN WIRE, For^2Year8^\e_Stand^ 


WIRE ON SPOOLS 

1 oz., 2 oz.. 4 oz.. 8 oz*. 16 oz. 

Black and Tinned, Annealed. 

Soft Copper, Soft Brass, Spring Brass. 

German Silver, Phosphor Bronze, Insulated. 

High Grade Music Wire for Mechanical Puinposes, 
1 in. coils. 

“Triple Plate” Solid Galvanized Wire Clothes 
Lines. 


Rotmil Doalor's Stock* 147 Spools 


WIRE BELT LACING 

Nalln on SOfLapoolz Rival in 50 ft. oollz 

TKe Malin Co. 

CLEVELAND OHIO 

WRITE FOR CATALOG 
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JARVIS FISHIN8 CCAT har.dwar.e men 



"■ For Wear With Waders 

Convinlent—comVor^iblfl—has pockets inside 
and outside for ercrj coDvenience for a trip 
down tke stream. 

Knapsack pocket on the 
back to carry lunch, shoes 
or other bulky articles. 

I TS SHORT —just laps 
over top of waders. 
Contents of pockets 
can’t get wet 
unless you have 
to swim. 

i YOU’LL WONDER 
HOW you ever got 



Think It Over 



Explain to 
yoar custom* 
ers the merits 
of he Eureka 
Electric Bad 
Iron, with our 
new spring 
cord protec¬ 
tor. It makes 
the cord prac¬ 
tically un¬ 
breakable 
and unwear¬ 
able, and re- 
moves the 
only objec¬ 
tion to this 
useful device. 


Onr Electric 

Curling 
Iron Healer 



Is Indispensable In every home, hotel, theatre or steamship 
having electric service. 

These are Good Sellers 
Let us send you our Catalog and Dealers* Prices 

We are new prepared to make Immediate sUpments 

W. J. BAHH ELECTHIC NFG. CO. 

Clavaland, Ohio 


Founded in 1828 
But always Up-to-Date 


D ampness rots wood—causes de¬ 
cay. 

Sunshine warps it if it’s only 
covered with ordinary porous paint. 

Snow, rain, dirt or sun can’t get be¬ 
hind the hard, smooth glaze of LUCAS 
TINTED GLOSS PAINT. 

LUCAS TINTED GLOSS is the c?iir 
permanent paint that will improve Tlie 
appearance and increase the cash value 
of any property to which it is applied. 

If you haven’t this celebrated brand 
in stock, a postal will bring our paint 
proposition—a proposition that will help 
you to make money and hosts of satis¬ 
fied customers. 

JOHN LUCAS & CO. 

Philadelphia 

aCW YORK CNICRCO 


PHILRDCLPHIR 
aEW YORK 


Manufacturers of 

Sand Papers 

IN EVERY FORM 

Flint Piper, Girnet Paper, Emery Paper, Emery Cloth 

You take no risk on the Quality 

We make only the Best! 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pagii. 






















> PAINT aN 
VARNISH 
REMOVER 
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MONEY MAKERS 
FOR DEALERS 


AD-EL-ITE 


PAINT AND VARNISH REMOVER 
ONLCOAT DDU TINISIIES : 


Do joa carry these two profitable specialties? 

If not, you are losing money. 

They are onr leaders and have been adrertlBed extensively all over America. 

There is a general demand for them,—people know of them everywhere and ask for them,-" 
theyi sell rapidly, thus allowing quick returns and a good profit. 

Now is the time to put in a stock of the Ad-eMte Specialties. Why not let ns send catalogue 
and quote prices on a trial order? 


Stm. 1 


CHICAGO 


Selling IVfore 


The axle grease that will give your customers the 
best service and most satisfaction is the kind you will 
find most profitable to handle. 

Dixon’s Graphite Axle Grease 

has proved to be from 3 to 5 times as lasting as the ordi¬ 
nary grease. Will not gum in cold weather, nor run in 
hot. Try a sample order. Get Price List 55-1. 

JOSEPH DIXON CRUCIBLE CO. 

JERSEY CITY, N. J. 
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Snow Flake Axle Grease 

TRADB MARK 

The Grease to Buy 
The Grease to Sell 
The Grease to Use 


The Snow Flake Axle Grease Company 

• MAISUFTACTURBRS 

FITCHBURG, MASS. 


MONARCH FAINT 

lOO Fep Cent. Fupe 


Wbtte Lead 
Zinc 

No Snbsfltnfion 



/TiTtraxjcg C>C£n 


■MSfiTIM-aiNOUR^ 


and 

Linseed (Hi 
NoAdnlteration 


MONARCH QUALITY 

is what makes Monarch Paint a successful paint to sell. Its IVf erlt creates satisfaction, 
and a satisfied customer is« dealer’s best salesman—talks and recommends the paint to 
the neighbors. Investing in a Monarch Paint exclusive agency is like Investlno 
your money at compound Interest. It’s the repeat orders that count. 

Let us tellyou about our mon^-making proposition, and show you how you can secure 
the same benefit which Monarch Paint is bringing to hundreds of others. Write us to-day. 

THE MARTIN-SENOUR CO. 

Successors to Senour Mfg. Co. 

2814-2822 Quarry St. and Arcliar Ave., Cltlcago 
Dept. H “PIONEERS OF PURE ^AIN’^, 


COBttat BUYERS’ REFERENCE TO ADVERTISEMENTS ox Lm Faom. 
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(“NICE” LIQUID 

WOOD FILLERS I 

1 Vamtatiea, Paints, 

Stalna and Enamels 1 

I With these you can get and hold the trade that is rightfully yours. They midie friends I 

] for the Dealer. 

Send for Booklet. I 

1 e:ugene: e. nice. 

272-274 So. Second St., PHILA. 1 


EPIlVG 


DUSTINESS 

WITHOUT OILINO YOUH FLOOR 

OUR RE^VOIR BRUSH 

deadens the dust as you sweep. It makes 
its own dustless powder out of the dust 
and grit on the floor. 

It keeps the floor fresh and clean, and makes scrubbinff unnecessary. 

USED BY OVER IM.MO MERCHANTS AND 6.IM SCHOOLS 

MILWAUKEE DUSTLESS BRUSH CO. 

m tMlIlles 110 SYCAMORE ST., MILWAUKEE; WIS. 




1S50 iBCsrparated 18M 

EVERYTHING IN BRUSHES 

Gerts, Lombard & Co., 

BRUSH MAKERS 


298 asd 219 Rasdoiph Street, Chicago 

All our best grades have our full firm name 
stamped on them. This is our guarantee 
for quality. _ 

ASK YOUR JOBBER FOR THEM 

If they liaven’t them, write up. 




Political grafters rob the city; business grafters rob yon. If you help to palm off 
rank imitations on your trade—the grafters get your money—and you get your cus* 
tomers*. ill-will. 

When your customers get 

*^3 In 1” 

for lubricating, cleaning and polishing, preventing rust, they are happy. They come back 
for more because **Z in One** is an honest oil compound made by an honest firm, doing 
business on msybe old-fashioned but honest principles. . 

So don*t graft yourself—ask your favorite jobber for prices and at least a trial 
dozen. 

G. W. COLE COMPANY, 141-145 Broadway, New York 

P. S.—Remember, there is and can be only one in One.*’ 


I> Aanmara AwswtmBm n is Pbsibablb tbat You Miutxoh HARDWARE DEALERS’ IfAGAZiNS. 
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THE FRAZER 

BEST IN THE WORLD 

ANnys Uniform Often Imittted Never Eqotlled 
Known Everywhere No Tnlk Required to Sell It 

0000 OREJISE MAKES TRJIOl 
CHERR CREASE KILLS TRADE 



BUTCHBR^S 

Boston Polish 


Is the best finish made for FLOORS, 
Interior Woodwork and Furniture 

Not brittle: will neither scratch 
nor deface, like shellac or varnish. 
Is not soft and sticky, like bees¬ 
wax. Perfectly transparent, pre¬ 
serving the natural color and beauty of the wood. 
Without doubt the most economical and satisfac¬ 
tory Polish known for Hardwood Floors. 

For Sale by Dealers in Paints, Hardware 

and House-Furnishings. \ 


Send for our FREE BOOKLET, telling of the many 
advantages of BUTCHER’S BOSTON POLISH. 

THE BUTCHER P01JSIC0.,S5€AllaidlcAve.,Besten. Hass. 

Anp Ma % DavIvAP Superior Finish for 
UUT NO. A KCVlVCr Kitchen and Plasza Floors. 


Established 1842 

BRIQQS BRONZENE 

Best Bronze Green Paint Made 

Paste and Liquid Forms. 

For Blinds and Store 
Fronts. Send for Color 
Cards and Prices. 

JOHN BRIGGS & CO. 

BOSTON, MASS. 



For Sale by All Jobbers 

SEND FOR PRICE LIST 

FRiZER LUBRICATOR CO, 83 Murray 81, N.Y. 



Up-to-Dale Hardware Delivery Wagon 



for progressive hardware deal¬ 
ers. Easy to load and light 
of draft. Built upon honor in 
the highest grade only. 

frmm Catalog upon RmqamoU 

Sycamore Wagon Works 

109 EDWARD ST^ SYCAMORE, U. Qgl 


COMVU BUYIRS’ REFEKENCE TO AOVERTISEMENTS on Un Paoh. 
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BE MODERN 

Equip your Store with 

NILBIUDT 

ROLLING 

STEP 

LADDERS 


They cost but little and 
enable ^ou td utilize 
space now vacant. Save 
your goods and fixtures 
Save time and clerk hire. 
Add to the beauty of y out 
Store, ^e make lAdders 
to Order and to fit any 
shelf arrangement. 


MILBRADT 
MFG. Co. 

1445 N. EightK SL 

St. Louis* No. 


JOHN CALANDER. . 

St. Paul* Nimi. 


Move Your Stock via 
the Route 



No. 60 -A 


Quick Sales show case, de¬ 
signed for the front of 
store. We make straight 
cases to match. 

Send us your show case 
problem and let us solve 
it for you.—Do it now. 


DETROIT SHOW CASE CO. 

Detroit, Michigan 

P. S.- We make Store Front Construc¬ 
tion, Send for circular. 



•CND FOR No. 22 CATALOOUC 

Coburn Trolley Track Mfg. Co. 

HOLYOKE, MASS. 


BCLUNG STEP 
liddersfiirStires 


No modem store Is equlxi- 
ped ui>-to-date without the 

BICVCL.B 
BTBP L.ADDBRS 

M part of Its outfit. 

We make Ladders to turn 
corners; to lit all kinds of 
uneven shelving; to work 
where floor Is slanting; to 
fit any special require¬ 
ments—and more Ladders 
than all other houses com¬ 
bined. 

Ask about the new 
noiseless track. 

CIRCUURS FOR THE ASKING 


THE BICYCLE 
STEP LADDER CO. 

65 Randolph Stroot 
Chicapo, 111. 



H. N. YOURS, 141 W. 7411 St., AY. Cl 


Aafwnnr« AnvaaniawpiTf vt if PftlBAfW that Yon Mnrrioir HARPWARE DEALERS* MAGAZI^ 
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THE SECURITY CISH RECORDERS 




Create System, Hasten Suceees^ 
Guarantee Safety. 

Ve manufacture 12 different styles 

I Illustrated caUl09M lant on ro 4 |oosl 

HOUGH CASHRECORDERCO. 

IMDWH OBCHAIID, MASS., U.SJ\. 


SHELF BOXES 


INTCRCIIANOEABLC 
LOCK-CORNER SHaF BOXES 
rM me lURinvMt nuoE. 


FREE 


BOXING LESSONS 

It acts them at work--(by “them” I mean your waiting cu8tomera)-T-aets 
them at work selling themselves several things in addition to the one thev 

thftf 1Q fltja vnfoei/\«« ^ 


come after; that is the mission of 

•• PBRPBCT »» 

It is a strong 


SHBUR BOX 

na, light, handsome, inexpensive medium for the tempting display 
of one .article on its outside, and for the perfect preservation of a* lot of 
others inside of iL 

••RBRPBOT** SHBLuH box 

displaces on sight the common lidless collectors of dirt, dust and dampness, 
but to do this of course it must first be seen. A desire to see 

••RBRPBCT” SHBUR BOX 

is greatly aggravated by the circular of it, to be had for the asking. 

Shall I mail you such an **aggravator*'? 

P. MOORE, RAVENSWeeD, W. YA. 


HENRY H. SHEIP MFC. CO. 

Calubia Ave. airi Raadolph St, lUMelpbla, Pa. 





The a. h. Green Co., 

SY-IOi Warren &t.. NEW YORK. 


NASHUA TILL CO. 

MANUFACTURERS OF 

Alarm Cash Drawers 

NaoKxia, N H.. V. 8. A. * 
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FRIEDLEY-VOSHARDT CO. 




MJ^HUFACTdREnB OF 


ARCHITECTURAL SHEET METAL 
ORNAMENTS, ART METAL CEILINGS, 
FINULS, CRESTING WEATHER VANES, GAL¬ 
VANIZED STEEL TANKS FOR AU PURPOSES. 


WITH R rukt uwc or 




Sheet Met&l Roofmg^t Conductor Pipe, 

Eave Trough, Sheet Copper^ etc. 

SEND FOR CATALOGUE NO 17. 

194-204 MATHER ST„ CHICAGO, ILLS, 


Goods WeH Displayed Are Half Sold Wheo On 

Best Portable Revolving Whip 
Rack and Display Stand 

Ornamental as wdl as nsefuL Dis- 
pkys from % to 1% Gross Whips. 

Has a Revolving Shdf for Display^g 
OQs, Grease, Soap, Dressing, Pow« 
ders. Liniments, Cure, Combs, 

Bruges, etc., etc. The only Per^ 
feet Whh> Rack ever made. Shelf 
is worth half the price of the rack. 

Whips hanging by the point keep 
strai^t, cannot fall out and are 
kept in order. Gets them down 
and to the front, where they are 
seen and sold. The Best Whip 
Radc is made entirely of steel and 
iron, bolted and clamped together; 
is bnih like a bicycle. Enameled 
BIi^ Painted with Gilt Trimmings. 

AdjnsUble from 8 feet to 9 feet 
10 inches high. Weight, 80 lbs. 

Boxed, 100 lbs. 

Increase Sales of Whips 
IM Per Gent. 

MiiriraoLA, Kansas, April 2, 1900. 




H' 
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Samples from our complete line of Bath Room 
T rimming s. Catalogues of Bath Room Trimmings 
and Furniture Trimmings sent on request. 

AMERICAN RING CO., Wa,erbury. Conn. 


CAST AND WROUdT BRASS KNOBS 
BRASS UPROISTERY NADS 


OTHER FDRNnVRE imOllNGS IN 
GREAT VARIETY 


BRANCH ) New Yorl^ 1 ft 2 Hudson St. Cbicsco, 199 Lake St. 

OPPlCSa ) Boston, 170 Summer St. Oskland, Csl., Tempormry office, 206 Woodmen Bldg* 


Hill’s Famous Dryers 


For LAWN, BAL¬ 
CONY or ROOF 


Hill’s Balcony Dryer. 


More than 
500,000 in use 

The largest manufactur- 
ers of Clothes Dryers 
in the world. 

No Dirt. No Dust. 
Pleases Everybody. 
Saves One-third of 
Your Coal BUI. 


KUSTLtB 
ASi'i sirTCn 


Send for Catalogue and Price List. 


HILL DRYER CO. 


315 Park Avenue, 


Worcester, Mass. 

Di itized b ^ oo I 


Hill’s Champion Dryer for the Lawn. 


Consult BUYERS’ REFERENXE TO ADVERTISEMENTS on Last Paces. 
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IBE BEST 


Tried and not 
found want¬ 
ing. 

Your stock is 
not complete 
without the 
EXCELSIOR. 
Get Busy. 

Compliments oj 
the Season 
to all the Trade. 




EVER MADE 


Irase Fnnlshligs. 
^ Medlebie Cabiaets, 
V Coninodes, Wood- 
eaware. Step aid 
Exteasioa ladders. 

4 Catalofi^s and quo- 

tations on request 

yCT neuQfix 

I ^ WORKS 

1238 West 28th St. 
\\“ INDIANAPOLIS 

8 INlk. U. S. A.I 

Eastern Representative : 

V\ W. A.STOKES & CO. 

^ 80 Warren St.. 

New York. N. Y. 


BXCBUSIOR 


In Airswmiio A®v»»Ti8WfiHTs Pssiwabls tfiAj yop Mbntioi? HARDWARE DEALERS* MAQAZINEiJg 
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Wc arc making more ANDIRONS than ever. 

Why ? Because we know how* 



Write for Catalogue “ M.” 


THE ROSTAKD MANUFACTURING CO.,„ ^^laigori, 

CoMiUM BUYERS’ REFERENCE TO ADVERTISEMENTS oh La»t Paqi*. 
















January, 1907. HARDWARE DEALERS’ MAGAZINE 


63 


Ym hardly bdieve it, bat it’s troe. 

Deaioastnitlaii is m Sevdstlom.** 



ETerybodj has use for it, handy for a thousand 
and one thinjss. No household in the world should 
be without it, saves material, use of bad words 
and loss of temper. Used for Autos and Motor 
Eloats. Comes in 9 different styles and can be 
retail^ from 25e» up. Newest and best seller of 
the year. “One of the most useful articles ever 
made.*’ Send at once for drenlar and prices. 

W. T. TALIAFERRO, 

Sde •wacraad pafcsice. 2S8 RrMdway, New York 


Do You Sell 6-5-4? 


HERE ARE FACTS YOU SHOULD KNOW. 


You make more profit than on any other 
Stove preparation. 

You will never have a “dead stock” of 6-5-4 
for it sells the year 'round. 


j 


"SOLIDHED" 



Tl’s 

"display 

t^at sells tacks 

^^umb ^acks arc 
^ attractive fasten 

ings for pictures, photos, signs, 
bropery, window dressing, s^elf* 
paper, curtains, coverings, etc. 
^^^^adein assorted colors 
nr german silver, brass, 
steel and numbers, ^fandy for 
desk blotters, drawing, dress* 
making and bulletin boards. ' 
“^Vsk your iobber or 


Reaiatered Trade Mark 

6-5-4 dries in ten 
nninutesi 

6-5-4 is very thin 
and very blacKI 

Nothing else is liKe it 

6-5-4 is the ONLY preparation that is 
suitable for use on Gas Cooking Ranges. 

6-5-4 Dissolves rust as water does salt; 
nothing else will do that. 

IFrite for free booklet telling the many uses 
for G-5-4. 

Crosby & Co 46 Jeff. Ave. Detroit. 



'3fawkes>3ackson (To. takers 
S2 "3>uane St., ^ew ^ork 



Ur Aasimairo AhvairitiKBiiTt it is Disikabu that You Mintion HARDWARE DEALERS’ MAGAZINE. 
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^^CRONK^^ QUALITY-^XRONK^^ PRICES 



CHAMPION 


IDEAL 


SPECIAL ONION WEEDER 


ANTI-CLOG LAWN 
or GARDEN RAKE 


CRONK GARDEN MATTOCK 


Write for 1906 Catalogue of our Complete Line 


TKe Cronk & Carrier Mfg. Co. 


ELMIRA, N. Y. 

Di tized b 

Cewiow WVBRS’ reference to AOVERTISEMENTS «» lA»t Raqw, 
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Every One With A Home 
Needs A PIERCE 
LAWN TRIMMER 


Indispensable 
II Neat. Wefl Kept 
Lawns Are To Be 

a-round flower beds, side- 

HdllltdillCu ^ walks, fencei or borders. 

Does away with stooping^ 
and lame backs, the result 
of using hand shears on 
one's knees. Shears are 
made of best quality steel 
No. 13, gauge ground and tempered. Cast¬ 
ings are malleable iron. Machine works on 
bal 1 be a ri n g. M anufact urers give absolute guarantee 
to all parts and perfect success in performingitsi^ork. 

Packed 1-4 Doaen Per Crate 

Pierce’s New Patent Commode Pall 


Is the only one on the market having a latest improved closest seat which need not be 
removed when to be emptied. Seat is fastened to outside of body, securely braced and 
riveted to side of pail. Cover is made to fit air-tight, retaining every particle of odor. 

Made in WUte Enamel or Painted in Assorted Colors 

PIERCE & EA.U7C MEG. CO. 

STEEL AND SHEET METAL STAMPING 

MANUFACTURERS OF 

One, Two, Three and Five Gallon Oil Cans, Garbage Cans, Commode Pails, Nestable 
Stove Pipes, Lawn Trimmers, Grass and Sheep Shears, Calf Weaners 

CHICAOO OFFICE: noom 542 First Natloaal Bank Bnlldlns Faetory: BorllBatoB« Iowa 


Di itized b 

Is Asiweiing Advert 1SIMENT8 it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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I* T* Bang it on a table, drop it, 

" 14 / 10 ^* —there will be no discharge, unless 

trigger is pulled all the way 
back. That’s where the Iver Johnson 
Safety Principle comes in and where the other 
"went-off-without*warning" revolvers fail. The 

* IVER Johnson 

Safety Automatic Revolver 

i.s safe all the time, except at that thousandth part of a second 
when you want it to do your bidding — then it is never 
known to fail. 

When the trigger is pulled all the way back, the fact raises 
the safety lever which receives the blow of the revolver hammer, 
and transmits it in turn to the firing pin; at ail other times and 
under all conditions it is impossible for the revolver hammer 
to cause a discharge, for the safety lever is not in position 
to receive its blow and transmit it to the firing pin. 

OUR FREE BOOKLET, "SHOTS” 


deaten carry it. Look for our name 


barrel and ihe Owl’a Head on the 


IVER JOHNSON^S ARMS AND CYCLE WORKS 
1^3 River Street, Fitchburg, Mass. 

Bil*W Youk OFriCK; 99 Chambpri Bt. 
r^Akers of tver Johoion Blcvcle* and Sloule Barret l^hotfEuna. 


You Can 
Do 
More 
Than 


No Danger’' 
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A Happy New Yearl On this, the first 
day of 1907, the American people are still 
right side up and prosperous; inclined to en¬ 
joy the situation and to push their natural 
and created advantages to the fullest oppor¬ 
tunity. A year ago they looked bacWard 
with satisfaction and forward with* anticipa¬ 
tion. Their satisfaction has been lessened 
none during the turnings of the earth in 1906, 
and their anticipations are even greater than 
they were a year ago. The pessimist has been 
refuted, and his philosophy put to scorn. 
A^hatever may betide in the future, the gar¬ 
nered fruits of a prosperous year cannot now 
be taken away. 

♦ * * 

Cheer breeds cheer, and hope is the seed of 
greater hopefulness. The face that smiles is 
an invitation to the sunshine. When all men 
arc confident, confidence becomes the watch¬ 
word. When all faces are turned toward 
the dawn, no one can see the retreating shad¬ 
ows On this initial day of the new year, the 
world seems a fair habitation for its dwellers, 
a place in which men can say unto each other: 
“Let us eat, and drink, and be merry;” not 
because “on to-morrow w'e die,” but so that 
our happiness and good cheer shall awaken 
pleasantness of thought and cheerfulness of 
life in those who are about us. 

♦ ♦ ♦ 

Is the Hardware trade conducive to literary 
excellence? This question has more than 
once forced itself on the editorial mind. It is 
even* more emphatically obtrusive whenever 
the eye is run over the correspondence col¬ 
umns of trade journals devoted to other lines 
of manufacture and distribution. In no class 


of trade are better letter writers found than in 
the Hardware trade. Yes, we dare to go a 
step further and declare that there is not one 
of them where the manufacturer, the jobber 
and the retailer who take up the pen, do as 
well. It may be a matter of natural ability, of 
training, or environment; it may be one of prac¬ 
tice on part of the writer, and of encourage¬ 
ment on part of the journals of the Hardware 
trade. Be this as it may, we are proud to ac¬ 
knowledge the undisputed fact that the men 
who write letters in this trade cannot be beaten 
for style, for terseness, for wit, for the mak¬ 
ing of good'points, and for the ability to tell 
what they know in a luminous manner, by any 
set of business men in the world. As Patrick 
Henry would say, “If this be flattery, make 'the 
most of it.” It's the truth, anyway. 

* * 

The communications that, during the past 
years, have appeared in the columns of the 
Hardware Dealers^ Magazine bear out fully 
all that has been said in the above. The nim¬ 
ble pens that from Waco to the two Portlands 
of the Atlantic and the Pacific coasts, have set 
down facts, theories, analogies, prophecies, 
suggestions, reminders, fun, wisdom and 
even poetry of an iron-ic sort, have added 
much to the store of knowledge and done 
much to let one-half of the Hardware world 
know what the other half is doing —what 
they are doing,-mind you, and not whom they 
are doing. The writers have drunk deep of the 
wells of business and human experience, and 
much that is worth skimming off, bubbles up to 
the surface. 

« * « 

In the name of the thousands of readers of 


® 7172160 
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the Hardware Dealers' Magazine, gentlemen 
of the great national Hardware press commit¬ 
tee, we take off our hats at the end of the 
year and thank you. May you be no less happy 
in your success in the year to come. 

♦ * « 

A timely and sensible suggestion is that 
made elsewhere in this issue, by Henry R. 
Towne, w'hose technical and practical knowl¬ 
edge as a manufacturer of Hardware and a 
scientific mechanical engineer is perhaps not 
excelled by that of any one connected with 
this branch of trade. But, in this instance, 
he does not speak for one class, but for all 
the people of the United States. Mr. Towne 
takes the position that the question of a 
change in our system of weights and measures 
must be settled soon; that it cannot be evaded 
or ignored so long as the advocates of the 
metric system are so determined and persist¬ 
ent in their attacks upon Congress for legis¬ 
lation in accordance with their ideas; and 
that when settled, it must be so definitely, 
that it will be altogether taken out of the 
realms of agitation. In this he is right. It* 
is useless, on the part of the opponents of 
the metric system, to say: “Let it alone. It 
will die out.” It has been let altogether too 
much alone, and it does not die out. 

♦ ♦ « 

Mr. Towne, as a business man and an ex¬ 
pert scientific engineer, believes that the 
United States should take up the question 
as he would take it up were it demanding at¬ 
tention in his own manufacturing concern. 
The first thing to be done is to get the facts. 
The second is to study and analyze the same. 
The third is to take intelligent and decisive 
action; action so intelligent, so decisive, and 
with such authority, that the matter will be 
settled so far as one generation can settle 
anything. No one can dispute the practical 
sense and clear sanity of this proposition. 

« 

Mr. Towne proposes that a commission of 
the best equipped experts shall be appointed, 
with instructions to go so thoroughly into the 
merits of the case that when their report is 
in there will remain little to be said. These 
commissioners are to lay their findings be¬ 
fore Congress, which shall then take decisive 
action one way or the other. In this way the 
possibility of snap judgment will be avoided. 
The people of the United States will not be 
then in danger, as they now are, of waking 
up some morning to find that an experimental 
and tinkering Congress has saddled upon the 
country, or at least opened the way to such 
saddling, of a burdensome method for which 
the demand so far has by no means justi¬ 
fied; which no immediate demand will justify. 


Mr. Towne’s suggestion is wise, and should 
be acted upon. 

♦ ♦ ♦ 

A correspondent suggests that the men 
whom he knows do not take the making of 
New Year resolutions seriously: “In the days 
of my youth,” he said, “those who confessed 
to bad habits arose in the last hour of the old 
year and, with upraised hand, swore to break 
them off and be better in the coming year. 
Sometimes the oath was made more solemn by 
an attestation in writing in the presence of a 
justice of the peacd. Why is the good old 
habit no longer followed?” 

« 

A lot of answers might be made to this 
presentation and to its concluding question— 
a question intended as an arraignment of the 
present generation. The men whom our cor¬ 
respondent knows now may be different from 
those he knew in his youth, and may have no 
bad habits; for the world is growing better, 
despite the lamentations of the Parkhurstians^. 
There is, perhaps, more solemnity attached to 
an oath, and a belief that one is not to be 
taken lightly. There is also a growing idea 
that a resolution that needs to be propped up 
by an oath, and especially before an officer of 
the law, is a frail thing, hardly worth resolving 
at all. And then, too, our friend overlooked 
the fact that most of the “swearing-off” in the 
late hours of a dying year were jokes flung in 
the face of the coming year; jokes that did 
not commend those who made them. It is a 
glad thing that we record—that the run of 
men have much better personal habits than 
their grandfathers, and the taking of New 
Year oaths is a form of exercise they do not 
need to so often indulge in. 

A Hardwareman’s Story 

A leading Hardwareman of the south, who 
visited New York on his way home from the 
Atlantic City convention, was telling a group 
of friends at the Hardware Club the difference 
in the feeling towards the colored man and in 
his treatment by the white men of the north 
and the white men of the south. 

“If a colored man approaches a white man 
in the north and asks him for aid,’* he said, 
“the latter will say, *1 am sorry I cannot help 
you, but God bless you, brother.* The south¬ 
erner will say, ‘Go 'round to the kitchen and 
get something to eat, you blanked, lazy old 
nigger I* ” 

The man who went to milk and sat down 
on a boulder in the middle of the pasture 
waiting for the cow to back up was a brother 
to the man who kept a store and wouldn’t 
advertise. Digitized by C 



1906—A RETROSPECTIVE VIEW—1907 


When 1906 loomed upon the business hori¬ 
zon th-re were mi^ny safe and conservative 
men who believed that the crest of the wave 
had been reached, and that before the end of 
the year there would be a decided recession. 
Month after month, these prophets have been 
waiting for the signs of fulfilment of their 
prophecies, but with the end of the year the 
tide seems sweeping even higher than before, 
and so far as human philosophy can judge, the 
prosperous condition of affairs prevailing in 
1906 may continue well into, if not clear 
through 1907. 

As 1906 advanced it was noted that business 
reports from all parts of the country were of 
the same tenor. The outlet for business was 
good, salesmen were busy, orders were flowing 
in, and it was noted with pleasure that the 
goods ordered were not being used to stock up 
in advance, but were in answer to a demand 
for immediate consumption. Everybody was 
talking cheerfully, values in all lines of Hard- 
were held firm, and early in the year indica¬ 
tions bes^n to point to a higher range of prices 
in most lines. While the manufacturers were 
disposed to be quite conservative in making 
advances, a number of these have occurred, 
and there does not seem to have been any ob¬ 
jection to the same. The cry has been not 
“What is the price?” but “Where are the 
goods?” 


The note of hopefulness was struck early in 
the year. Here were some of the jobbing and 
manufacturing prophecies recorded then: 

“The coming year will be even better than 
the last one.” 

“We look for a continuation throughout the 
coming year of the general unprecedented 
prosperity with which our whole country has 
been blessed.” 

“As for 1906 the prospects are very bright, 
indeed, and we can see no reason why there 
should not be a good and satisfactory volume 
of trade.” 

“The prospects for a large amount of busi¬ 
ness in 1906 are excellent. Our country is pros¬ 
perous, peaceful and without a cloud on the 
business horizon.” 

“We look for an exceptionally prosperous 
year for 1906.” 

“From our point of view the business pros¬ 
pects for 1906 are even better than those of 
one year ago.” 

So it went. Sentiments like these could be 
heard on the lips and flowed from the pens of 
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Hardwaremen from all parts of the United 
States. 

That the prophets did not err, every moment 
of the year has stood for witness. 

Suggestions were heard from the trade, 
from time to time, as to what ought to be done 
or not be done for the continuation of good 
business. One hoped that the manufacturers 
would not make the mistake which had been 
made at times in the past of advancing prices 
to such a height that they would fall of their 
own weight and carry with them a disastrous 
reaction. Over speculation was one of the 
things warned against. One did not believe 
that additional profits would pay for the addi¬ 
tional amount of business being done, with its 
incidental risk and worry, and wondered what 
he could do to “increase the profits and to 
stem the pressure on margins which are cer¬ 
tainly too small to be satisfactory.” “From 
time to time,”, said another jobber, “we find it 
necessary to fully realize that in the rush of 
increased business we overlook many features 
of our expense account, and we are also suffi¬ 
ciently in touch with many of our competitors 
to know that they are not in much better con¬ 
dition in this regard.” 

As early as January began the cry for more 
goods. “Among the discouragements,” said a 
jobber, “are the increasing costs of goods, 
causing many customers to hesitate about plac¬ 
ing orders; a considerable difficulty in obtain¬ 
ing products from nearly all manufacturers, 
resulting in considerable loss of trade.” An 
echo of this cry has been heard through all the 
year. 

A western jobber called attention to the fact 
that the inconveniences and disadvantages 
under which his concern were laboring were 
the trade shipments by the mills and the manu¬ 
facturers, and the unsatisfactory delivery by 
the transportation lines. He complained also 
that the profits on a great many articles were 
not what they should be. 

Another jobber regarded the trusts as the 
greatest danger looming up before the trade— 
that so far they had guaranteed the. jobbers a 
reasonable profit, and that price cutting had 
been the work of the jobbers themselves— 
proper 4egislation might, however, correct any 
evils from the trusts. A complaint was made 
in the west that a number of parties who were 
contemplating the erection of buildings were 
deferring the same until prices were lower, and 
that this had its effect upon the sale of Hard-'C 
ware goods. 



70 


HARDWARE DEALERS' MAGAZINE 


January, 1907. 


The condition of the South early in the year 
was regarded as first-class by its Hardware 
business men, the situation being summed up 
by one of them in a few terse words—^“The sky 
clear, the atmosphere balmy, with just enough 
snap to make one move; business opening up 
well, collections good, etc., etc.” 

The Middle West reported that attempts to 
correct some existing evils had taken posses¬ 
sion of the public mind, and that the reforms 
being urged before Congress would likely be 
put into definite form. There were those who 
began sounding the note of alarm, and it was 
the opinion of one party on the situation that 
things could not go on at a high pressure for¬ 
ever; that we must be getting a little nearer 
each month to the down side, and that if ex¬ 
pansion was carried too far there would cer¬ 
tainly be trouble. The same thing is being said 
by some to-day, but the general view is that 
this trouble has not yet been located. 


In the middle of the spring most jobbers 
were reporting that their business so far was in 
excess of that of the same period of the year 
before. Dull prospects had improved, produc¬ 
tion and consumption were still very large; the 
outlook was in every way favorable for the 
continuance of business. From the South came 
the word that manufacturing enterprises were 
being enlarged at nearly every little railroad 
station, and that the South seemed to have 
started upon a new era of prosperity. It was 
bound to be one of the most successful portions 
of the country. 


A Hardwareman expressed, in the early- 
summer, the views of his associates all over 
the country, when he remarked: “The present 
year promises to be one of the most prosper¬ 
ous and healthy business years our country has 
experienced.” • 

The remark that this prophecy has been 
made good at the end of 1906 covers fully the 
history of the remainder of the year. 

It has been one story from month to month: 
The mills running full time to make the iron; 
the factories on the jump, to whip that iron 
into marketable shapes in ten thousand ways; 
the jobbers demanding that their orders shall be 
filled; the retailers hurrying the jobbers with 
telegraph messages and immediate delivery let¬ 
ters; the consumers taking the goods out of 
the stores as fast as they come in, and paying 
for them. This has been the record •of the 
year, and when that is said, about all has been 
.said that can be. 

Sounds Logical: Is It? 

Price maintenance has for some years past 
attracted more attention among the Hardware- 


man of England than it has in America. The 
agitation is becoming so marked that so great 
a newspaper power as the London Times has 
taken a hand in the argument. It has discussed 
the question in all its phases and caused no 
little stir among the interested Hardwaremen 
by this delphic utterance: “It will readily be 
seen that the ‘protection’ of prices must mean 
one of two things—either (1) the existing 
prices must be increased to the detriment of 
the consumer, or (2) the wholesale price must 
be diminished to the detriment of the manu¬ 
facturer.” 

The Honorable Ex-Presidente 

Mr. Julius C. Birge does not feel as lone¬ 
some as he did. The advisory board of the 
American Hardware Manufacturers’ Associa¬ 
tion is composed of its ex-presidents. Only 
four men have ever been elected to that office 
—Fayette R. Plumb, Julius C Birge, F. S. 
Kretsinger and Charles W. Asbury, the pres¬ 
ent incumbent. When Mr. Plumb died, Mr. 
Birge had to hold the fort by himself until the 
recent election, when Mr. Kretsinger joined 
him. They do not expect to welcome Mr. As¬ 
bury to their high and honorable shelf for 
several years. 

The National Hardware Association has 
been more prolific of presidents, and its ad¬ 
visory board is a large and strong link of hon¬ 
orable names, joining the present and the past 
—W. W. Supplee, H. H. Bishop, R. F. Shap- 
Icigh, John Bindly, Samuel E. Bigelow and R. 
A. Kirk. Mr. W. S. Wright will add himself 
to them some time in the distant future.' 

Dividing the Profits 

News comes from Minnesota of a strange 
agreement drawn up, signed and lived up to 
by G. H. O. Roberts, a Hardwareman conduct¬ 
ing a store at No. 108 Western avenue, Minne¬ 
apolis, Minn. Distrusting his fellow men as 
partners, he drew up a document on May 12, 
1893, and inscribed the same upon the flyleaf 
of his ledger, repeating it each year since. It 
ran as follows: 

“I promise that, as the Lord shall prosper 
me, I will act as His steward and give to Him 
as follows: 

“‘If I make $1,000 annually, $100; $1,500, 
$250; $2,000, $400; $2,500, $625; $3,000, 

$1,000; $5,000, $2,500.’” 

Mr. Roberts cl^iims that he has prospered 
by carrying out his agreement until he has 
reached the last-mentioned figures. He says 
he has no desire to go back to his old method 
of doing business before he made the ag^ree- 
mcnt, and, in fact, would be afraid to do so, 
for he is certain that his present business 
would never have grown to its proportions if 
he had continued along the old lines. 



MR. TOWNE ON WEIGHTS AND MEASURES 


Henry R. Towne, president’ of the Yale & 
Towne Mfg. Co., and cx-preiddent of the 
American Society of Mechanical Engineers, 
has advanced a suggestion of some practical 
import in connection with this whole subject 
of a reformation of our weights and 
measures, about which so much has been said 
and written of late. It is as follows: 

"One Congressional committee after an- 
.other has considered this problem and at¬ 
tempted, in good faith, but unsuccessfully, to 
solve it, each of them failing to realize that 
its essentially technical and many-sided char¬ 
acter precludes effective action by a political 
committee, however talented and earnest its 
members, and that an essential preliminary to 
safe action by Congress or any of its com¬ 
mittees is an impartial and exhaustive inves¬ 
tigation of all the many issues involved by a 
Technical Commission, representative of all 
the great interests involved, and unstinted as 
to time and opportunity, whose report shall 
serve as a basis for constructive legislation. 

‘Tf such a commission is created its mem¬ 
bers should approach their work with open 
minds, unprejudiced and untrammeled, so¬ 
licitous only of learning all the facts, of 
weighing all arguments, of hearing all inter¬ 
ests, and of reaching conclusions which shall 
be sane, just, sound, and permanently right. 
Hitherto, the discussions have lacked that 
judicial atmosphere which their topic and 
their importance demand; have been too par¬ 
tisan in character and too narrow in scope. 
On the one hand the advocates of the metric 
system have sought to make its use compul¬ 
sory at once by the government and ultimately 
by the people, while on the other hand those 
who believe such a change would be unwise, 
and especially those who think their prop¬ 
erty rights would be injured by it, have been 
put to much trouble and some expense to de¬ 
feat the efforts of the pro-metricists. 

“Neither the proponents nor the opponents 
of the metric system are’infallible, obviously 
both are prejudiced and each precommitted to 
one view of the case, and clearly the decision 
cannot be left to them. In the light of our 
own experience, and that of foreign nations, 
it seems ecfually clear that no legislative body, 
not even the Congress of the United States, 
can wisely undertake to deal with a subject 
so technical and so interwoven with all sci¬ 
ence, industry, and commerce, unaided by 
technical advice and by previous expert inves¬ 
tigation; and, therefore!, that we should now 
follow the precedent established by each of 


the great nations which has acted in this mat¬ 
ter by creating a Technical Commission to 
which it shall be referred for investigation 
and report." 

Mr. Towne further says, in illustration of 
some of the difficulties that lie in the way of 
a proposed change to the metric system: 

“In the metal working industries a vast in¬ 
vestment has been made in special tools, im¬ 
plements, and gages for the economical pro¬ 
duction of work oh the interchangeable 
basis, all of which are based absolutely on the 
English inch as the unit of length. Only an 
insignificant part of this equipment could be 
converted to the metric basis. If the latter 
prevailed, this vast equipment would need to 
be duplicated to conform to the changed di¬ 
mensions of the product Pro-metric advo¬ 
cates, unskilled in the art, allege that all that 
would be needed would be to redesignate, in 
metric terms, each old article, without chang¬ 
ing its dimensions. Those who know best will 
realize the unsoundness of this argument. 
For example, the actual dimension of a cer¬ 
tain part of the well known Yale lock is .51 
inch, and the permissible variation from this 
standard in either direction is one one-thou¬ 
sandth inch. The metric equivalent of .51 
inch is 12.954 millimeters. Obviously the lat¬ 
ter would be an inconvenient and almost un¬ 
workable dimension to maintain; obviously it 
would be desirable to change it to 13 milli¬ 
meters. But this would be an enlargement of 
almost two one-thousands of an inch, which 
is inadmissible. The old size would persist, 
or if discarded, new tools and gages would be 
required. Millions bf similar examples would 
be brought to light by due investigation. As 
stated by the writer, when a witness at one 
of the recent hearings before the House Com¬ 
mittee on Coinage, Weights and Measures, 
*One thousand millions of dollars would not 
cover the ultimate cost to the manufacturers 
of the United States of the compulsory 
adoption of the metric system in the resulting 
changes in their equipment of machinery, 
tools and gages.’ It -would hardly be an ex¬ 
aggeration to state that in some cases such an 
enforced change would mean bankruptcy to 
the manufacturer.” 

Mr. Towne adds: “The writer, speaking 
from personal experience in the export of 
certain American products to all parts of the 
world, can state that during more than thirty 
years of such experience no instance has 
occurred in which our use of English units 1 
has interfered in the slightest degree with ^ 
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such business, nor in which any demand has 
been made for the emplo)rment in such busi¬ 
ness of the metric system. It is his convic¬ 
tion that our adoption of the metric system 
would not perceptibly increase our exports to 
metric countries and that it would handicap 
our export trade to other countries which 
offer us the largest markets.” 

Against the Parcels Post 

Charles William Burrows, a prominent mer¬ 
chant of Cleveland, spoke before the National 
Hardware Convention in Atlantic City in Oc¬ 
tober, in opposition to the Parcels Port legis¬ 
lation that is being so industriously pushed 
from some quarters. In referring again to this 
subject in a late address, Mr. Burrows made 
use of the following illustrative example: 

“My friend, Mr. Frank E. Muzzy, of Spring- 
field, Mass., the vice-president of the J. F. 
Stevens Tools & Arms Co., told me when in 
Springfield last winter that if such a service 
were inaugurated as that of Great Britain, it 
would change entirely the methods of distribu¬ 
tion of his own house. They would be obliged 
to discontinue their present freight shipments 
of arms in carload lots to the Pacific Coast at 
a rate of $3 per hundred pounds upon a 
twenty-day time schedule for transportation, 
and take advantage of the $2.25 per hundred 
pounds rate that the government would give 
to them upon a six day time schedule; that 
while it would involve increasing their office 
force from less than 50 to more than 500 to 
handle the work, the savings would be so large 
that they would have to do this and to in¬ 
augurate many other most radical and far- 
reaching changes in organization. 

“If this meant that the service was going to 
be reduced in cost from A former rate of $3 
to a present one of $2.25, while at the same 
time shortening the time schedule by more than 
two-thirds, usually a very important factor in 
increasing rather than in diminishing expense 
account, we should all of us find it our duty 
to welcome the innovation, great a wrench as 
it might give to our business connections. But 
the costs of the service will not be changed, 
simply it will be a different set of people who 
pay them and no longer would all the costs 
be paid by the proper parties—^the manufacturer 
and his customer, the consumer—^but a large 
proportion by the public at large in some way 
or other.” 

Mr. Burrows says further: “As the develop¬ 
ment would inevitably give a serious blow to 
the business of the small country merchants 
in all lines, and of department stores in the 
great cities, a blow sq crushing as with cer¬ 
tainty to force many of them out of existence, 
merchants’ associations in different sections 


have energetically protested against these 
schemes, and will continue to bring upon our 
national law makers pressure to defeat legisla¬ 
tion whose enactment would permit a few mail 
order houses in the large cities to control the 
retail business of the entire country, the ex¬ 
pense of distributing merchandise sold by these 
people being paid for in large part by indirect 
public taxation.” 

Concentrating the Metal Trades 

The New York Board of Trade & Transpor¬ 
tation has constructed, and is engineering, a 
novel plan for concentrating the machinery * 
and metal trades in a downtown section of 
the city and for building an enormous ware¬ 
house in Jersey City. 

In making room for the terminal buildings 
of the tunnel company the machine and metal 
trades were compelled to find quarters in 
various parts of the city and became scat¬ 
tered. Representatives of twenty-five promi¬ 
nent concerns have attended the meeting to 
consider means of getting together again. 

The scheme as outlined was briefly this: 
That the offices of the machinery and metal 
trades be in the new terminal buildings, which 
will occupy two entire blocks from Cortlandt 
to Fulton street on Church street. Then 
an eight-story warehouse will be built on 
the line of the tunnel in Jersey City and cus¬ 
tomers will be taken from New York to Jer¬ 
sey City by tunnel to inspect machinery and 
metal in the warehouse. The trip will take 
ten minutes. 

The representatives of the trades pointed 
out that under present conditions a visiting 
purchaser has to spend a large part of his 
time traveling over the city to view the stocks 
of the numerous concerns. There were ex¬ 
hibited plans of the buildings and tunnel ar¬ 
rangements. The terminal buildings will 
have thirty-pine elevators, twenty-two being 
expresses, connecting with the tunnel rail¬ 
road. The buildings will accommodate about 
10,000 tenants. There will be five restaurants, 
possibly a club, a bank and safe deposit vaults 
and a complete vacuum cleaning system. 

F. H. Stillman, who presided at the meet¬ 
ing, asked that a committee be appointed to 
investigate the plan. He was authorized to 
do so and given entire charge of the ar¬ 
rangements. A site 200 x 400 feet in Jersey 
City, near the river front, will be necessary. 

The New Canadian Tariff 

The changes in the Canadian tariff about 
which so much has been said and written have 
been announced. The changes made are not 
radical in substanceJObut different forms and 
classification for the tariff have been adopted; 
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the new general tariff will be found, upon the 
whole, to impose about the same rates of duty 
as the previous tariff; also it would prove to 
be about the same as a revenue-producing 
measure. The principle of a British prefer¬ 
ence is retained, but instead of being the fixed 
33% per cent, of the former tariff it varies on 
different classes. The preference will prove 
slightly larger than formerly. This is decided¬ 
ly the case in certain classes of heavy machin¬ 
ery. British manufactures made from foreign 
raw material to be entitled to the preference, 
at least 25 per cent, of the value must be 
represented by Britisli labor.- 

The special new feature is called an inter¬ 
mediate tariff, which is, roughly speaking, 
about 10 per cent, under the general tariff. 
This intermediate tariff is not to go into opera¬ 
tion immediately, but is to be used as the basis 
for negotiation with foreign countries and can 
be made operative by an order in council 
whenever satisfactory tariff concessions arc ob¬ 
tained from other nations. 

The surtax of one-third of the general tariff 
is continued against German goods, but conces¬ 
sions arc to be made by the German govern¬ 
ment which would enable Canada to discon¬ 
tinue this surtax in the near future. 

The free list is somewhat lessened, and some 
classes of goods are free when imported from 
Great Britain though subject to a small duty 
when brought from other countries. The gen¬ 
eral tariff on agricultural machinery is in most 
cases somewhat reduced. 

Iron and steel bounties are extended and in¬ 
creased, so that for the calendar years 1907 
and 1908 the bounty upon pig iron, made from 
Canadian ore, is to be $2.10 per ton. For the 
year 1908, $1.70 per ton, and for 1910, 90 cents 
per ton. On pig iron made from foreign ore 
the bounty for the years 1907 and 1908 is to 
be $1.10 per ton; for the year 1909, 70 cents 
per ton, and for 1910, 40 cents per ton. The 
bounty on steel is to be $1.65 per ton for the 
years 1907 and 1908, $1.05 for the year 1909 
and 60 cents for the year 1910. 

Advertising the Other Man 

To the Editor: 

I do not believe that a salesman ever makes 
a point with a customer by speaking slight¬ 
ingly of a competitor’s goods. I can see many 
ways in which he can advertise* those goods. 
For instance; I was looking at an article in 
a store the other day, and said to the sales¬ 
man: “I do not believe that you are giving 
me as good prices as 1 could get uptown.” 

‘Tt depends on what you want,” he re¬ 
sponded. “Of course, Blank & Co. can sell 
you something that looks like these at $15 a 
dozen. But they are not as good as these.” 


Now, that remark put an idea into my head. 
If I could save $6 a dozen and get something 
that was not quite as good and yet fill my pur¬ 
pose as well, I would be justified in doing so. 
Up to that moment I did not know that Blank 
& Co. made the article .at all. 

As a result, I gave some sort of an excuse 
for not purchasing, and left the store. I made 
my purchase of the other place at $15 a 
dozen; and the first man lost a sale because 
he was too anxious to make one, and did not 
realize that he was advertising another man’s 
goods to his own disadvantage in the matter 
of price. 

When I hear a salesman say: “These goods 
are just as good as Blank’s at less price,” I 
find the idea lodged in my mind that Blank 
is the standard of that line, else he would not 
be quoted. The next time I am in want of 
that line, I am quite likely to go to Blank, so 
as to make certain of getting the best the 
market affords. 

This is also a case of advertising the other 
fellow at the expense of oneself. 

Truly yours, A Buyer. 

Electricity Hardware's Handmaid 

More and more is that subtle and powerful 
natural agency that no man can describe, and 
that we speak of as electricity, becoming a 
force that aids in doing the work of the world. 
Its appliances are so numerous that it would 
take pages to name them. Its presence in the 
office and the store for purposes of light or as 
the motive power for the telephone is so com¬ 
mon that jt no longer attracts attention. It is 
rapidly gaining headway in the shops and fac¬ 
tories as a source of heat and power. In the 
modern equipped machine shop here are some 
of the purposes of power to which it is ap¬ 
plied : The automatic oiling device, magnetic 
chucks, lifting magnet, relining engine cylin¬ 
ders, whip and hoist, crane, plate planer, bend¬ 
ing and straightening machine, shears, flang¬ 
ing machine, head shapers, chain maker, weld¬ 
ing machine, portable hammer, portable rivet¬ 
ing machine, centering tool, double slotting 
machine, boring mill, press, multiple drill 
press, milling machine, tube drilling machine, 
portable drill, steel saw, grindstone, blollows. 
blower, fan, boiler tube cleaner. 

For heat there are the soldering iron, solder 
pot, forging soldering iron, tempering of tools, 
brazers. In the plumbers and tin shops, in 
steel mills and blast furnaces, in all lines of 
factories, electricity is now doing the work 
once done by steam and still earlier by hand. 


A machine-tool and motor exhibition will 
be held at Amsterdam from the middle of 
August to the end of Septembe^ 1907. ^QOljg 
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Met a Uot of Knockers 

Said a man who had been cruelly ground 
through the mill of experience: '‘If you want 
to know how many chumps there are in 
town, you just walk through the streets with 
a hammer in your hand. Let me tell you my 
experience: The other day my wife wanted 
to crack some nuts and asked me to borrow 
a hammer for her. I decided that we needed 
one bad enough for me to buy one, so at 
noon I stepped into a Hardware store, and 
made the purchase. I was in a hurry and 
did’not have it wrapped up. I started home¬ 
ward with that hammer in my hand. I had 
gone only about a block when a lawyer friend 
of mine caught sight of me. He was across 
the street, but that made no difference. 

"'Hey, Jim!* he called, 'what’s up?- Going 
to do a little knocking?* ^ 

“I smiled and went my way in silence. 
Pretty soon another friend saw me. He 
crossed the street and stopped me. 'Jim,* he 
said, ‘you ought lo get some nails and take 
a drive.* 

"Again I smiled and passed on. Not long 
after that a married woman who lives near 
us met me. ‘Why, how do you do?* she said 
smiling, ‘I suppose your name is Hammer- 
stein now.* 

"That was pretty fierce; but she was a lady, 
so I let it go. Two blocks further on I met 
our grocery boy. 'Going to be popular soon, 
1 see, Mr. Blank,* he said pleasantly. 'How*s 
that?* I replied. 'Well, you*re going to make 
a hit with the nails, I presume,* he said. 

“That was plenty. I hid the blamed ham¬ 
mer under my coat and took a street car.** 

American Plows in Scotland 

During fifteen years past Scotland has been 
a fairly good market for American chilled 
plows of a type adapted to local ideas. Gang 
plows are little used. The demand is almost 
exclusively for the ordinary walking plow with 
one wheel to the beam, as a rule. Many years 
ago double-furrow plows were in some favor, 
but fell altogether out of use. Recently there 
have been not a few sales of these plows—of 
Canadian manufacture—to farmers in the low¬ 
lands. It is curious to note a tendency among 
farmers in certain sections to go back to the 
old Scotch “swing** plow. A prominent dealer 
in agricultural implements states that many 
plowmen take pride in their expertness, and, 
as "anybody can manage a beam which runs on 
a wheel,** they have a fancy for the old and 
more difficult type of plow. This probably ex¬ 
plains the occasional calls for these out-of- 
date implements. 


Demand for Enameled Ware 

An Englishman in China says that the 
people of even the remote districts are be¬ 
coming purchasers of foreign cutlery, electro¬ 
plated ware, and enameled ware. He adds: 
"“Where one used to see a chinaware basin 
or wooden tub among the odds and ends of 
a Chinese traveler’s baggage on board ship or 
on land, the enameled is now proipinent, and, 
being unbreakable, it has come to stay and to 
oust the more fragile' article. There should 
be one in every household in China, and 
even far away Tibet is importing them across 
the Indian frontier. The same remarks apply 
to glass and glassware, lamps, and hardware. 
There is an ever-increasing desire to possess 
such goods.** 

The re-building of Manchuria is being car¬ 
ried on so vigorously in repair of the dam¬ 
ages of the great war, that the demand for 
metals and metal goods is enormous, due both 
to the war and to the evolution among the 
natives in favor of European instruments of 
labor. The use of galvanized corrugated iron 
is also very extensive, mainly for roofing and 
warehouse purposes. 

A Chance for Pumps 

In South Africa, with the exception of the 
more important centers, the usual source of 
water supply is a well or a neighboring 
stream—a fact which when realized suffi¬ 
ciently, demonstrates the immense scope of 
that market for small, cheap and easily 
worked pumps. 

One point, however, must not be overlooked. 
The interior districts of South Africa are 
raised considerably above the sea level, and for 
that reason suction pumps can only be struck 
to a limited depth. In tjiat country the last 
has not been heard of the old-fashioned chain 
bucket pump, the frequent stoppage of the 
windmill variety, owing to a dead calm, such 
as often prevails in certain districts, renders 
the more primitive form of pump invaluable 
because it can be worked at all times by prac¬ 
tically any motive power. 

They Need Spark Screens 

Mr. Halstead, the efficient American consul 
at Birmingham, England, whose remarks upon 
the sale of A^nerican Hardware in England 
have been quoted quite recently in these col¬ 
umns, we hope to the edification of the Amer¬ 
ican Hardware manufacturer, declares that 
there is a market for screens for use on 
smokestacks and locomotives. Complaints of 
burning cinders have been very numerous this 
year, and a movement is on foot to compel the 
English railroad managers to adopt such spark 
arresters as are used in theyUnited States. 



MONEY—THE TARIFF—EDUCATION 

A Prominent Hardware Jobber on a Number of 
Timely Themes—Some of the Things the Country 
Needs^ or Some That It Does Not Need—A Heart-to- 
Heart Talk on Business Themes. 


By Saunders Norvell, Norvell-Shapleigh 
Hardware Co. 

The shortage of money in the circles of high 
finance has been a good thing for the country. 
The circulation to-day is about $34 per head— 
the largest circulation of money in this country 
or any other country, per capita, since the be¬ 
ginning of history. The high rates of money 
have held down all kinds of wildcat enter¬ 
prises and get-rich-quick schemes; they have 
held the lid on the man who was over anxious 
to sail high on borrowed capital. 

There surely should be changes in the tariff. 
Some of our protected and infant industries 
are eig^ht feet high, weigh four hundred 
pounds and have grown beards. Some of these 
infants, metaphorically speaking, have taken 
the “big stick” away from Uncle Sam and 
have given him to understand if he does hot 
behav-c himself he will lose his job. 

We do not need legislation as much as we 
need education. Nothing much can be done 
with the older generation, but we should start 
teaching the children that there is a difference 
between character and reputation. We need 
teachers who live somewhere outside of books. 

We want Congress to quit sending out free 
books, free maps and free seeds. In these days 
of prosperity if a citizen is willing to work he 
should be able to pay for anything he wants. 
The Government should cut out charity. 

We want the Post Office Department to 
make each class of matter carried pay the cost 
of the service. A postal rate of less than cost 
w'as made on magazines with a philanthropical 
idea of educating the people by giving them 
cheap literature. The magazines of the coun¬ 
try saw the point, they increased their circu¬ 
lation. This has meant a growth of advertising 
to a point of absurdity. See the great increase 
in the number of magazines and papers. These 
periodicals in many cases are published simply 
for the advertising returns, and Uncle Sam— 
“he pays the freig'ht.” Their literary contents 
are the worst kind of stuff for the people to 
read—photographs of actresses in erotic cos¬ 
tumes, theatrical news, poor stories. 

When Hardwaremen are traveling if they 
will take the time and trouble to run over the 
magazines and other literary matter the train- 
boys are offering they can judge of the above 
statements for themselves. Uncle Sam is sure¬ 


ly helping to give his people some wonderful 
education! 

Second-class matter is now fattening off of 
two-cent letter postage. All and more than the 
surplus earned on first-class matter is con¬ 
sumed by second-class stuff. Let each tub sit 
on its own bottom; give us one-cent postage 
for our letters. This may lead to a reduction 
in the number of magazines, but we can’t read 
them all, anyhow. 

Business is very good—never better. The 
people seem to have plenty of money. All have 
plenty of work to do at good wages. The 
prosperity will continue as long as we have 
good crops. Our prosperity must be on a sub¬ 
stantial basis or it could not have stood all the 
blows on the solar plexus that have been de¬ 
livered by some of the captains of finance and 
industry. 

We wish the Hardware Dealers' Magazine 
and all the Hardware trade a Merry Christmas 
and a Happy and Prosperous New Year. 

Produces Its Own Iron 

A movement is now on foot, supported in 
a decree by the government of New Jealand, 
to advance the interests of that coun¬ 
try as a manufacturer of iron and steel. « 

Ore of a workable quality has been dis¬ 
covered in that country and as an en¬ 
couragement to manufacturers the govern¬ 
ment has announced that it will place an order 
for 75,000 tons of manufactured iron and steel 
suitable for railway and bridge construction, at 
the rate of 4,500 tons a year, provided that 
they arc delivered at a price not exceeding the 
cost at which similar material can be procured 
in the English market with the cost of freight 
added. 

Horses Ask for It 

It is interesting to step into a stable where 
currying machines are in operation. A man 
who has been investigating, makes this state¬ 
ment : “Thirty horses per hour is the average 
work per currying machine done in many 
stables. Furthermore, the animals thoroughly 
enjoy the massage, for this is virtually what 
the operation is, and when released from their 
stalls will often run over to the machine of 
their own accord. The look of perfect peace 
and contentment depicted on the face of the 
animal is an excellent testimonial in behalf 
of the grooming machine.” 

Digitized by V^OOV IC 
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Salesmen Supplied With Points 

In the report in these columns of the recent 
proceedings of the Hardware Associations in 
Atlantic City there was reproduced an address 
of E. M. Bush, president of the National Re¬ 
tail Hardware Association, in which he re¬ 
ferred pointedly to the experience of a West¬ 
ern jobber who two or three years ago took 
up the sale of a certain skate bearing a pri¬ 
vate brand. While Mr. Bush did not mention 
the name of the jobbing house, it was under¬ 
stood by everybody that he was quoting a 
line from the book of experience of the Nor- 
vell-Shapleigh Hardware Co., St. Louis, Mo. 

It is the endeavor of this concern to assist 
in every way the retailer and the salesman in 
placing before the consuming public the good 
points of the goods which they offer for sale. 
Special valuable hints for the use of retail 
■salesmen have been packed with the company’s 
special brand goods for the past two years, 
and this plan has been followed with satisfac¬ 
tory results by other lines as well as those 
connected with skates. 

Packed with the goods are a number of cir¬ 
culars in which the company touches not only 
upon the general character and quality of the 
goods in question, but furnishes the means by 
which any salesman can learn all about them 
for his own information, and at the same time 
have talking points of which he. can make 
good^se in showing the goods. As an illus¬ 
tration, we reproduce the hints used in con¬ 
nection with skates: 


Valuable WmU for the Use of [Retail Salesmen. 

Diamond Edge Skates. 

RUNNERS Made of carefully selected, tough* 
ened Hicarbon Steel, extra broad 
at base. Hollow ground. 

FOOT Made from tested Homogeneous 
Steel. 

PLATES Shaped,to conform to foot Ow¬ 

ing to ito peculiar construction it 
is the lightest, and at the same 
time the most rigid in the world. 

CLAMPS Are made of tested Homogeneous 
Steel. The heel clamps are of 
extra height. Diamond-Edge 
Skates will “STAY ON” no 
matter how badly the heel may be 
worn. The toe clamps are of 
the improved, self-adjusting pat¬ 
tern, which places the runner in 
the center of the foot. Just the 
fhing for Bull Dog Shoes. 

LEVER Positive lock. Will not jar loose. 

Norvcll-Shapleiqh Hardware Co. 

St Louis, Mo.. U. S. A. 


In their special line of saws the Norvcll- 


Shapleigh Co. follows the same course, as 
follows: 


GRINDING DIAMOND EDGE Hand Saws 
are TAPER GROUND by Hand. 
They are FOUR GAUGES thin¬ 
ner on back at POINT than at 
CUTTING TEETH, and FOUR 
GAUGES thinner on back at 
POINT than at BACK NEAR 
HANDLE. This reduces the 
• friction and makes the saw run 

easy. The bodw within EIGHT 
INCHES OF HANDLE is same 
gauge at back as at CUTTING 
TEETH. This gives RIGIDITY 
TO BLADE and PREVENTS 
BUCKLING. 

FILING Teeth are BEVEL FILED by 
HAND. Every tooth is thus given 
a SHARP NEEDLE POINT, 
which makes the Saw CUT 
FAST and with LITTLE 
EFFORT 

HANDLE Is made of APPLE WOOD. Per- 
feetion Style, CARVED by 
HAND, and Polished. HAND 
HOLD is near CENTER of 
blad^ which makes the Saw 
HANG RIGHT and RUN EASY. 

QUALITY DIAMOND EDGE HAND SAWS ‘ 
are made of the FINEST QUAL¬ 
ITY of HAND SAW steef They 
are HAND SMITHED, tern- 
pered in OIL, and are intended 
for FINE MECHANICS' use. 

WARRANT ALL SAWS BEARING THE 
DIAMOND EDGE BRAND 
ARE WARRANTED IN EVERY 
PARTICULAR, AND WE WILL 
CHEERFULLY REPLACE ANY 
WHICH MAY PROVE 
FAULTY. 

Norvkll-Shapleiqh Hardware Co. 

St. Louis, Mo., U. S. a. 


Other lines, like chisels, hammers, etc., are 
supplied with information in the same man¬ 
ner. The salesman who opens the goods needs 
but a few minutes’ study of the directions be¬ 
fore he knows as much about them as the 
man who made them. 


America Lost the Trade 

In Zanzibar in 1905 there were imported 
articles of American Hardware to the value 
of $73,845, out of a total of $152,000. His¬ 
torically, America should dominate the East 
African trade, as American merchants were 
among the first to locate at Zanzibar and 
build up close relations with the natives. Ap¬ 
preciating the commercial importance of the 
port our Government established a consulate 
there as far back as 1834. Th<j field thus pre¬ 
empted, and which might have been held by 
Americans, was allowed to drift into other 
hands. 


A dollar left dead in an account book is 
as useless as though buried in a swamp. Get 
it into an interest-bearing note, if you cannot 
get the money. 





INSIDE NEWS FROM THE FACTORIES 

Tm Manufactuhers op Hardware Nearly All of One Mind—The Machines Being 
Pushed to Capacity, and the Orders Booked Ahead—Condition at the 
Close of the Year—The Promise for 1907. 


The Hardware manufacturers of the United 
States are all telling about the same story for 
the close of 1906. Plenty to do, factories run¬ 
ning full time, not caught up with orders, no 
immediate let-up in sight, and prices fairly 
satisfactory. There could not be a very great 
improvement over this state of affairs. 

Thus the skate trade: “We are having a 
very good demand for our line, and the pros¬ 
pects appear very good for 1907.” A manu¬ 
facturer of tools *adds: “Our business at the 
present time is larger than any time in our 
history, and we have more orders on our books 
than we ever before had. We also have or¬ 
ders booked ahead up to next July, which is 
something unusual in our line of business.” 

The reports that follow carry out the same 
idea in other lines. 

COPPER AND other MILLS. 

From a Manufacturer: “The deniand for 
goods in our line this year has been the heav¬ 
iest on record, apd this notwithstanding the 
fact that prices have steadily advanced. At 
several times during the year the situation has 
been so acute that it has not been a question 
of ‘What is the price?* but ‘Where are the 
goods?* We think 1907 will open under most 
favorable circumstances. We feel sure that 
the present prices will continue during at least 
the first six months of this year, and possibly 
longer.” 

machinery and tools. 

From a Manufacturer: “From the amount 
of orders placed with us, and from the manner 
in which customers are ordering for the fu¬ 
ture, it would seem to us that the prospects 
for business during 1907 were for a very suc¬ 
cessful year.*’ 

shovels and spades. 

From a Manufacturer: “That this last year 
has been the best that we have had for some 
time, and the indications are that the coming 
year will be fully as good if not better. The 
demand for our line of goods is increasing all 
the time. Also everybody seems to have money 
to use, and there has not been a runaway mar¬ 
ket—^that is, prices have not been advanced un¬ 
duly but any advances that have been made 
have been legitimate. We believe that manu¬ 
facturers have found that it does not pay to 
try and have inflated prices, but prices that are 
fair, and because they have been fair, the pur- 
chaMr h ag not been afraid to buy.” 


ICE AND roller SKATES. 

From a Manufacturer: “The manufacturers 
of Ice and Roller Skates have every reason to 
feel gratified with their business during the 
past twelve months. The enthusiasm for Roll¬ 
er Skating has been very great, and the cold 
weather early in December caused a large de¬ 
mand for Ice Skates. 

“Readers of this magazine will recall the 
interest which all classes took in Roller Skat¬ 
ing approximately twenty years ago. Rinks 
were established everywhere, and the enthu¬ 
siasm was very great. The ‘roller skating 
craze* embraced every State in the Union, and 
lasted for a number of years. 

“The present interest in Roller Skating is 
not at all in the nature of a ‘craze.* The im¬ 
provements in skates and the general sur¬ 
roundings of the skaters in the rinks them¬ 
selves has placed the sport upon a much more 
permanent basis, and both the public in gen-' 
eral and physicians in particular realize the 
unquestionable advantages which are to be ob¬ 
tained from this healthful sport. 

“Very large amounts of money have been 
invested in permanent buildings by rink pro¬ 
prietors, and there is every indication that the 
pastime has come to stay. Hardware dealers 
are very generally carrying a stock of Roller 
Skates, and are meeting with a good demand 
for these articles. 

“While in the year 1905, in a broad sense, 
there was a large demand for Ice Skates, still 
in certain sections of the country sales were 
restricted owing to the e.xceptionally mild and 
open winter. 

“During the month of December, 1906, how¬ 
ever, both jobbers and retailprs, who were 
forced to carry over stocks from last year, have 
found their goods moving very freely owing 
to the early cold weather and the consequent 
demand for skates. 

“The factories which have been accumulat- 
.ing a supply with which to fill the ordinary 
holiday demands have had unusual calls made 
upon their stocks, and have been exceptionally 
busy endeavoring to take care of all the rush 
orders which they have received. 

“There has been a very large demand for 
Hockey Skates in particular, and the develop¬ 
ment of this game has largely taken Ice Skates 
out of the Christmas tree line of goods. There 
is now a demand for skates as long as there 
is cold weather, while in former years the 
Digitized by , . 
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sales were practically all made before the holi¬ 
days. The manufacturers, jobbers and retail¬ 
ers feel that there will be an exceptionally 
good demand for Ice Skates in 1907.” 

HARDWARE SPEC1A1«TIES. 

From a Manufacturer: “In our experience 
of the past thirty years we have never seen 
anything like the present prpsperous condition, 
for on other occasions when there was a rush 
of business, it was caused by a boom which 
was not healthy. This appears to be from 
legitimate prosperity, and with a larger crop 
than the country ever had. With all labor em¬ 
ployed at good wage^ we see no just reason 
for anticipating any less business during the 
year 1907, unless it might be the last half of 
the year in case of a failure of crops there 
would be a let-up in business, but from any¬ 
thing that is in sight we look for higher prices 
and a demand for more goods than it is pos¬ 
sible to manufacture for at least six months to 
come.” 

THE WRENCH TRADE. 

From a Manufacturer: “We have little to 
say in regard to the outlook for the ensuing 
year, excepting that it seems especially bright 
at present; more so than any December that 
we remember. Orders are well in hand, and 
our deliveries are as prompt as any in the 
trade, we think. There should be no decline 
in prices for the next year and the first half of 
1908, if the indications are borne out in the 
manner which our previous experience shows 
there should be. If anything occurs there is 
liable to a slight increase in the Hardware 
lines after July 1st, which may or may not 
extend into the succeeding year. 

“We have broken all previous records for 
both sales and deliveries this year, and do not 
seem to be losing ground with the close of the 
season. We trust that others are as well off 
in the matter as we are.” 

Steel Goods. 

From a Manufacturer: “There is a large de¬ 
mand for steel goods this year, in part because 
times are good everywhere and there is 
plenty of money to buy things \.ith, but the 
large call is encouraged very considerably by 
the fact that the tools are cheap. Five dollars 
will buy enough tools to stock a farm with. 
As the use of these tools is affected by weather 
conditions trade may drop off in the. summer 
for certain summer goods, such as hay forks, 
but we do not look for that condition, because 
we do not want to see it.” 

Copying American Tooie 

It is reported from England that because of 
the long delays in filling orders for American 
macliine tools, British manufacturers are, to a 


large extent, buying tools that can be deliv¬ 
ered immediately, rather than postpone the re¬ 
construction of their works. British tool mak¬ 
ers, who have heretofore pushed their own 
designs, noting the inability-of American ma¬ 
chine tool makers to fill orders promptly, as 
well as the financial success of several British 
firms in copying American tools, are now 
spurred on to make tools on American models. 
The delay in the delivery of American lathes 
and milling machines averages now from three 
to six months. Until quite recently these tools 
were kept in stock, and a delay of six weeks 
was unusual. The delivery of universal mill¬ 
ing machines is now made in from six to nine 
months, and gear-cutting machinery often can¬ 
not be obtained under twelve months. When 
they cannot be assured of getting standard 
American machine tools promptly, British and 
other foreign manufacturers buy those they 
can secure as soon as ordered. If such substi¬ 
tute tools work well, they will naturally order 
similar tools when they require more, which 
means permanently lost trade for the Ameri¬ 
can tool maker. 

Every machine tool-making industry in the 
United Kingdom is reported to be overhauling 
its patterns and bringing them up-to-date; in 
short, the British tool makers are American¬ 
izing their tools. One large firm, by copying 
American machine tools, is reported to have 
made half a million dollars in 1905, and its 
bu§iness is said to have so increased this year 
as to indicate a profit of half again as much. 

Increased Duty on American Wire 

It is said that a strong effort will be made 
by Canadian manufacturers of wire fence 
goods at the coming session of the Dominion 
Parliament to induce the government to favor 
an increase of the duty on all such wire com¬ 
ing from the United States. It is claimed 
that Canadian manufacturers are now in a 
position to supply the home market, and that 
there should be no opposition to the addi¬ 
tional duty, providing the Dominion govern¬ 
ment, and especially the Canadian farmer, 
could be convinced that such increase of 
duty on the American wire goods would not 
enhance the price of the manufactured prod¬ 
uct to the Canadian consumer, which is said 
would not be the case. 

Richmond in the Lead 

The efforts being made by Richmond, Va., 
to secure the Hardware convention of June 
next are so strenuous that they are liable to 
command success. The Southern Hardware 
Jobbers' Association will hold its annual ses¬ 
sion, while the American Hardware Manufac¬ 
turers’ Association will hold its semi-annual 

in that month. Digitized by Google 



$1,200 IN CASH PRIZES 

We offer Cash Prizes, aggregating One Thousand Two Hundred Dollars, divided 
equally into twelve months, $100 a month. 

These competitions are open to any reader of the Hardware Dealers' Magazine, 
and cover numerous subjects, as hereafter outlined. 

Conditions. —^All letters, photographs, etc., submitted for these competitions should be 
carefully wrapped, with name of sender and address on the back of each photograph and on 
each letter. These will be laid before the Prize Committee for their examination, and 
their decision will be final. 

All matter submitted will be at the disposal of the Hardware Dealers' Magazine and 
may be published at their discretion. 

All letters, photographs, etc., intended for these Prize Competitions should be addessed: 
‘•Editor Prize Competition,” Hardware Dealers' Magazine, 253 Broadway, New York. 

The First Prize Competition is for matter received during January, 1907, and the writers 
may make their selections from any one, or more of the topics suggested below, or they may 
select their own subject, provided it relates to the management of the Hardware Business. 

The Prizes to be paid for articles received during January, 1907, aggregate $100, divided 


as follows: 

For the best article. $40 

For the second best. 25 

For the third best . 15 

For the fourth best . 10 

For the fifth best. 5 

For the sixth best. 5 


Total. $100 


SUG'GESTED 

Best set of Books to keep track of a Retail 
Hardware Business of say $25,000 a year. 

Best plan for adding a New Line of Goods. 

Best plan for approaching a New Customer. 

Best plan for Increasing Sales for Holiday 
season. 

Best plan for increasing Sales of Mechanics' 
Tools. 

Best plan for Increasing Sales on Kitchen 
Utensils. 

Best plan for Increasing Sales on Sporting 
Goods. , 

Best Method for keeping Track of Stock. 

Best Method for keeping Track of goods 
temporarily out of stock. 

Best plan for Dressing a Show Window, in¬ 
cluding background, colors, arrangement of 
goods, etc. 

Best plan of Store Arrangement, 25 x 100 
feet, with basement. 

For the best plan to avoid Local Competi¬ 
tion or Price Cutting. 

For the best advertisements of Mechanics' 
Tools. 

For the best advertisements of Kitchen Uten¬ 
sils. 

For the best story on Selling a Close Buyer 
or Customer. 


SUBJECTS 

For the best Window Displays of General 
Hardware. 

For the best method of keeping Track of 
C. O. D. orders. 

For the best method of keeping Track of 
Expenses. 

For the best story of a Practical Scheme for 
Increasing Trade. 

For the best plan of Introducing a New Ar¬ 
ticle to Local Trade. 

How to Best Create New Trade. 

How to Obtain the Farmer’s Trade. 

How to Retain Old Customers. 

How to Change a Credit to a Cash Busi¬ 
ness. 

How to Properly Train a Clerk. 

How to make the Best Use of Telephone to 
Develop Business. 

How to make the Rural Free Delivery in¬ 
crease business. 

How to sell a Pocket Knife. 

How to sell a Washing Machine. 

How to sell Holiday Goods. 

How to sell Paint. 

How to sell Automobile Supplies. 

Any other subject of your own sclortion re¬ 
lating to the Management of a Hardware 
Business. by ‘L^OOg € 
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Attractive Window Displays 

We have had pleasure in the past in pre¬ 
senting some of the well-designed and exe¬ 
cuted window displays used by the Union 
Hardware & Electric Supply G)mpany of 
Providence, R. I. Those shown in this con¬ 
nection add to the reputation which the con¬ 
cern has for keeping their windows always 
in such a condition that there is something 
new. P. H. Robinson is in charge of the dis¬ 
plays and he states that it is their aim to 
change the windows every week. By follow- 


tractcd quite a little attention, and was the 
means of selling a number of machines and 
percolators. Knives and forks in sets sold 
very well. 

Window No. 2 is trimmed with yellow and 
white, and is, as you will note, a Food Chopper 
Window. We showed up the Russwin and the 
Universal Food Choppers, and at the same 
time carried on a demonstration inside the 
store, near the front door. The demonstra¬ 
tion has proved very successful, and although 
the Food Choppers have been in the market 
for some years, yet, we find there are plenty 



Fig. 1. — Display of Table Cutlery, Etc, by Union Hardware & Electric Supply Co. 


ing this plan the windows look fresh and the 
goods do not become dusty, as is evident in so 
many Hardware show windows. Whenever 
possible, goods of a class are kept together 
and not more than one kind of goods are 
shown in a single display when it is possible 
to avoid it. 

Fig. 1 consists of table necessities, coming un¬ 
der the head of Cutlery Department. The win¬ 
dow is trimmed with white and red, and con¬ 
sists of knives and forks in sets, carving 
knives and forks, fruit knives, chafing dishes, 
coffee percolators and coffee machines. The 
Coffee Percolator operating in the window at- 


who have not them and plenty who want 
them. In the front part of the wdndow are 
plates showing the different kinds of food that 
may be chopped in the machines, by various 
cutters. These were put in every day so that 
everything was as fresh as possible. 

Window No. 4 was a camera window, put 
in at the time of the Kodak Exhibition here 
in the city. It called special attention to the 
Kodak and Eastman camera supplies. The 
camera window is always very responsive, and 
the retail clerks feel the effect during the 
week that such a window is in. The window 
is trimmed with purple and white. iQoJg 
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Window No. 3 is a tool window. In the 
back of the window are four panels, and the 
colors are light blue and navy blue. Around 
the head of each panel is a row of electric 
ligphts, and when lighted make a very good 
display. In the front of the window are tools 
of various sorts and kinds, and such as go 
to make up a carpenter's window. Special ar¬ 
ticles were put in the front with price tickets, 
and it is very gratifying to say that we dis¬ 
posed of a large number of these articles. 


surprised as to the amount of advertising it 
will give your firm. Keep windows clean, try 
and have something attractive; don’t throw 
things in. Do your- best and await results. 

Take some relic; cause them to stop and 
after seeing the relic, something else will 
catch their eye. Watch close and what goes 
best in the season put it in the windows. The 
window is the best advertisement there is. 
Always remember your windows. 

Sharpless & Co. 



Fig. 2. —A Food Chopper Display by Union Hardware & Electric Supply Co. 


The electric arc light on the opposite side 
of the street made a reflection which takes 
away the good effect of the photo. Overhead 
were long wood saws, and over the top of the 
panels were hand saws. 

Make Window Trimming a Study 

By trimming windows a person will always 
gain friends and new customers. A trimmed 
window will attract attention and cause peo¬ 
ple to talk about your business. Change the 
trim once a week and people will wait to sec 
what will come next, will talk about it among 
themselves, wondering what it will be. Make 
window trimming your study, and you will be 


A Hunting Window Display 

J. H. & S. M. Robinson, Hud-^on, Ma>s.. 
recently had a window display tliat was s(' 
striking as to attract widespread attention. 
Their description of it follows: 

“We have noticed several window decora¬ 
tions in your Magazine lately, and as we had 
one or two that have made our sales better, 
thought we would tell you about them. Our 
hunting window was the greatest hit of the 
season; our background was two cases of 
stuffed birds, placed on branches and crevices 
of sand. The sides were composed of col¬ 
ored leaves and pine boughs. Deer heads 
were hung up on these, so as to give the im¬ 
pression they were approaching. There^tu:^ 
igitized by 'vlv 
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also birds, hunting coats, vests, caps, leggings mounted squirrels, weasels, quail, partridges, 

and hunting cases placed here and there. In a pheasant and a large owl. Then we put in 

ilic center was a tent, at the side of which ammunition, guns, powder, knives, dog col- 

was a man stuffed with excelsior, wearing a lars, dog medicines, revolvers, whistles, 

hunting cap, coat and vest, a pair of corduroy watches, pedometers, compass and drinking 

trousers, rubber boots, a red handkerchief cups. On the other side of the tent was a 



Fig. 3.—Tool Winiow Display by Union Hardware & Electric Supply Co. 


around his neck, and a pair of gloves. The 
vest was filled with shells. In one hand was 
a shotgun, in the other was a dog chain at¬ 
tached to a dog with a collar. In front of 
the dog was a woodchuck. The floor was 
made up of pine needles on black cloth. A 
few old stumps were put in, on which were 


large eagle with its wings spread open, as if he 
was all ready to fly. This window caused 
much talk about town and vicinity, and proved 
to be a good advertisement. There was a 
crowd at the window all of the time. The 
window was well lighted at night, |^> 

“The other window was ^ blanket displa^ 
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A wigwam was made out of blankets being 
put around three oars. In the wigp^am was 
electric light with red paper around it, so as 



P'lG. 4 .—Photographic Supply Window 
Display. 


to make it look like a fire. Over this was 
an old kettle, and scattered around were Indian 
articles. Blankets were pinned back so one 
could look in. In front of the wigwam were 


ing window was used to make up the Indian. 
He was holding some cards. Pine needles, 
stumps and leaves made up the rest of the 
bottom, with horse whips, brushes, curry 
combs, axle grease, tie ropes, halters and 
l^vagon jacks. The blankets were hung up for 

S he background, and robes for the sides. This 
Window also created much talk, but not so 
much as the hunting window. 

“Change your windows once a week unless 
you have an extra good one, and then let it 
go two weeks. We think that window decora¬ 
tions are the best advertisements for a mer¬ 
chant. 

Battleship Window Display 

Blade & Nelson, Stanton, Iowa, recently had 
a Battleship Window Display which was well 
gotten up. The description follows: “The 
battleship was made of two cross-cut saws, 
the smoke stacks were made of cream whips, 
the turrets were pudding pans with holes cut 
for the large guns, made of wood faucets, 
small patty pans were put on top of the pud¬ 
ding pans, blackened gun wads answered the 
purpose of port holes, the small guns on the 
side of the battleship were Krag-Jorgensen 
army cartridges fastened on with a piece of tin. 
The fort was made up of loaded shells and 
cartridge boxes. In the left-hand comer was 
a searchlight made out of a funnel and an 
.electric light globe, which would swing back 



Battleship Window ' Display by Blade & Nelson, Stanton, Iowa. 

cards and dice. An Indian with a blanket and forth, the background was white cloth 
pinned around him was nearby. draped with bunting and flags, the coat of 

“This same image that we had for the hunt- arms being made out of two rifles. This dis- 
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play was put in the window just before the 
Fourth of July and caused quite a lot of com¬ 
ment, and while it might not have brought any 
direct results at the time, still it created a 
good impression on the public, and we think it 
was worth all the time and expense in getting 
it put up. Right here we want to say that we 
get any amount of good ideas from the Hard- 
»VARE Dealers' Magazine." 

Handling a Well-Advertised Article 

The day has passed when the merchant 
must, decide whether or not he should ad¬ 
vertise. That question has been decided for 
every up-to-date merchant who expects to 
succeed. He does not now ask himself— 
“‘Shall I advertise?” but “What and how 
shall I advertise?” and the proper solution of 
this problem largely determines the success 
of his business. 

You may wonder what this has to do with 
the advantages of handling a well-advertised 
article. It has a great deal to do with it, 
because if you handle well-advertised articles 
you are equipped to do better and more ef¬ 
fective advertising than would be possible if 
you had to devote your time and money to 
establish a reputation for an unknown arti¬ 
cle. In the case of a well-known, well-adver¬ 
tised article you have this reputation and 
standing already established at the manufac¬ 
turer’s expense, and it is a comparatively easy 
matter to crystalize this prestige in your com¬ 
munity into sales. On the other hand if you 
handle an article of unknown name, be it 
ever so good, you will be forced to establish 
this prestige yourself, at your own expense. 
In the one case you have behind you the repu¬ 
tation and prestige which the manufacturer 
has spent hundreds of thousands of dollars to 
establish; add to this your own prestige and 
you have a pretty hard combination to beat. 
In the other case you have to supply all the 
prestige and reputation for yourself and for 
the advertised article. While you might suc¬ 
ceed in doing it, consider what you could 
do if you had the positive instead of the nega¬ 
tive force behind you. 

Why is it easier for a dealer to sell a cer¬ 
tain safety razor than to sell a safety razor 
of an unknown brand? The answer is per¬ 
fectly plain. One is a well known article 
that the buyer takes on his own knowledge 
of its merits and the other is one which he 
takes only after the salesman has convinced 
him that it is all right. -. One needs no argu¬ 
ment. The other needs* every argument. It 
is easier to sell a well-advertised article than 
an unknown one. It takes less time, and nine 
times out of ten the purchaser is better satis¬ 
fied. There is no chance that he may re¬ 


gret his purchase after he gets away from 
the influence of the salesman’s persuasion. 

Briefly, there are two strong reasons why 
it is to the advantage of any merchant to 
handle a well-advertised article. First, it is 
easier to sell a well-known article, and the 
less effort one has to make in selling any arti¬ 
cle the more effort he has left to apply to 
something else that will build up his business 
and make him money. Secondly, it is the 
easiest way in the world for getting the repu¬ 
tation of being an up-to-date merchant, for it 
is a pretty generally recognized principle that 
the best known goods are found in the most 
progressive stores. II. S. G. 

Get the Discount Habit 

Commenting on monetary outline in a recent 
number, I believe every dealer has a premoni¬ 
tion that he is losing money in a certain line 
if such is the case, or his profits are so small 
as to barely cover cost. When a man gets a 
shaky feeling that things are not right, I be¬ 
lieve he should get at the true facts without a 
moment’s delay, and the inventory plan is a 
good one. The proprietor should go even 
deeper into the matter, look it up from the 
time the line was put in and try and locate 
just when and why it went wrong, and if 
price will move the stock make it a generous 
cut and get it off your mind. Discounts are 
pure cream of business. All other profits we 
earn, some many times over, but discounts are 
easy money. If dealers were to tr>^ half as 
hard to take discounts as to sell goods, the 
balance of profits in their favor w’ould rapidly, 
increase. Discounting bills is a habit (and a 
good habit) and once formed a man will try as 
hard to meet the terms of discount as he 
would the terms of his bills. What is the 
result? The whole business feels the effect 
of the method in prompt collections, conser¬ 
vative buying, conservative credit, conserva¬ 
tive personal expense. 

Whatever success I have made in business 
is due to this habit. In the past two years 
I have not missed a discount-^not one. For 
two years previous to that time, I was acquir¬ 
ing the habit. 

Mr. Dealer, try this plan, make a firm re¬ 
solve to discount your bills. It may take you 
two or three years to be able to do so in 
all cases, but you will be amply repaid in 
the remaining years of your business career. 
The first thing to do is to familiarize your¬ 
self with your sales and as a cue to your ac¬ 
tion, I’ll put you a question: Do you need 
to order in dozen lots any one brand, make 
or kind of article that you do not sell at 
least eight or ten of in 30 days during its sea¬ 
son? Digitized byH. Boyle. 
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An “Arch" Padlock Display then varnished to g^ve a polished appear* 

The Murphy-Maclay Hardware Co., Great ance. The inner part of the arch was addi- 

Falls, Mont., recently designed and put in tionally illuminated by ten colored electric 

their show window an unusual and effective globes, which gave a pretty effect. The back- 

window display, as illustrated herewith. As ground did not photograph .well, but rcpre- 



An ''Arch" Padlock Display by Murphy-Maclay Hardware Co., Great Falls, Mont. 


clearly shown, "Miller” Padlocks were used, 
but much of the real effectiveness is lost in 
the reproduction by absence of the color 
scheme. The colors employed, excepting the 
cards, were white and gold. The columns 
were covered with green onyx paper, and 


sents a railroad passenger station. The dis¬ 
tribution of the "Miller** Padlock Assort¬ 
ment Cards is shown by reference to the en¬ 
graving. Not only did the display naturally 
‘cause much comment and attract attention, 
but it “sold the goods.” 


Digitized by 
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WHOLESALE HARDWARE REVIEW 


Thirteenth Annual Historical Wholesale Hard¬ 
ware Directory of the United States and Canada— 
Some Changes Noted in This Year's Edition— 
Reports Show a General Increase in Capital 
Employed. 


The 1907 Historical Wholesale Hardware 
Directory of the United States and Canada 
will be issued on January 10. This unique 
book has been compiled and published by the 
Hardware Dealers' Magazine annually, 
since the year 1895. 

Being the only historical publication of its 
kind ever published, it has come to be re¬ 
garded as a necessary gazetteer of the Whole¬ 
sale Hardware Houses, and its annual issue 
an event of trade importance. 

Particular attention is given to make it a 
standard for accuracy, and manufacturers use 
it as a basis for placing agencies and the 
granting of special trade discounts. 

In its compilation the assistance of all the 
Hardware Jobbing Houses in the United 
States is freely extended and each separate 
house is given an opporunity to examine and 
criticise the statements made therein relating 
to the houses with which they compete for 
trade. No money is asked or accepted for 
the insertion of the descriptions of the Whole¬ 
sale Hardware Houses, and the publisher is 
therefore under no obligations, and is un¬ 
biased in the compilation of the information. 

The data relating to each House graves the 
date the business was established; if incor¬ 
porated, the date of same, and the capital 
stock; the territory covered by the salesmen 
of each House; the various leading lines they 
handle; the percentage of their wholesale 
business to their total business; and the manu¬ 
facturers for whom they are territorial agents. 

By the aid of this book any manufacturer 
who wishes to push his product in a certain 
territory, can readily decide which Houses 
are best adapted for the purpose, and open up 
negotiations with a thorough understanding 
of the facilities of each. 

MORE CAPITAL EMPLOYED. 

During the past year the Anniston Hard¬ 
ware Co., Anniston, Ala., have increased their 
capital and surplus from $85,000 to $103,000. 
The Prowell Hardware Co., Birmingham, 
Ala., have increased their capital stock from 
$150,000 to $225,000, and purchased the busi¬ 
ness of the Birmingham Stove & Hardware 
Co. Wimberley-Thomas Hardware Co., 
Birmingham, Ala., have increased their cap¬ 
ital stock from $150,000 to $200,000. The 
Southern Hardware & Supply Co., Mobile, 
Ala., is a new corporation, with a capital 
stock of $300,000, being a consolidation of the 
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Young Hardware Co. and the Southern Sup¬ 
ply Co. The Atkinson-Williams Hardware 
Co., Fort Smith, Ark., have increased their 
capital stock and surplus from $127,000 to 
$150,000. Rose-Lyon Hardware Co., Little 
Rock, Ark., have increased their capital stock 
from $75,000 to $130,000. Cass, Smurr, 
Damarel Co., Los Angeles, Cal., have in¬ 
creased their capital stock from $100,000 to 
$200,000. The Pacific Hardware & Steel Co. 
report the largest capital stock, being ten mil¬ 
lion dollars. The Avery Hardware & Supply 
Co. has been incorporated at Pensacola, Fla., 
with a capital stock of $200,000. The Knight 
& Wall Co., Tampa, Fla., report an increase 
in their capital and surplus from $260,000 to 
$292,000. They have the distinction of having 
established the first and only American Hard¬ 
ware store in Cuba, which is located at 28 
San Pedro street, Havana. The King Hard¬ 
ware Co., Atlanta, Ga., have increased their 
capital stock and surplus from $175,000 to 
$200,000. Griffin Hardware Co., Rome, Ga., 
from $75,000 to $85,000. Rome Hardware 
Co., Rome, Ga., from $122,000 to $133,000. 
Northrup Hardware Co., Boise, Idaho, from 
$75,000 to $120,000. Trout Hardware Co., 
Chicago, from $200,000 to $250,000. Jones 
Hardware Co., Richmond, Ind., from $200,000 
to $250,000. Brown-Hurley Ilardware Co., 
Des Moines, la., from $225,000 to $300,000. 
The Dymond-Simmons Hardware Co., Sioux 
City, la., have been incorporated with a capi¬ 
tal stock of $500,000; one of the branch houses 
of the Simmons Hardware Co., of St. Louis, 
Mo., who have a capital stock of $4,500,000. 
The Frank Colladay Hardware Co., Hutchin¬ 
son, Kan., have increased from $100,000 to 
$150,000. The Forbes Mfg. Co., Hopkinsville, 
Ky., who combine manufacturing with a job¬ 
bing business, have increased from $100,000 
to $500,000. The Fuqua Hardware Co., Ltd., 
Baton Rouge, La., from $63,000 to $100,000. 
Haynes & Chalmers Co., Bangor, Me., from 
$100,000 to $115,000. 

It is particularly noticeable that during the 
past year many new lines have been added to 
the regular stocks carried by the wholesale 
trade, especially in electrical and automobile 
supplies. 

Clark-Rutka-Weaver Co., Grand Rapids, 
Mich., have increased their capital from $50,- 
000 to $75,000. Edwards & Chamberlain 
Hardware Co., Kalamazoo, Mich., from $70,- 
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000 to $100,000. Lane & Carter Hardware 
Co., Aberdeen, Miss., from $75,000 to $160,- 
000. Bunting-Stone Hardware Co., Kansas 
City, Mo., from $50,000 to $100,000. Rich¬ 
ards & Conover Hardware Co., Kansas City, 
Mo., have established, during the past year, a 
branch wholesale house at Oklahoma City, 
Okla. Henkle & Joyce Hardware Co. are 
successors to the Lincoln Hardware Co., 
Lincoln, Neb., and the capital has been in¬ 
creased from $90,000 to $175,000. Treman, 
King & Co., Ithaca, N. Y., have increased 
their capital from $100,000 to $150,000. Pat¬ 
terson, Gottfried & Hunter, Ltd., 146-160 
Centre St., New York City, have added a new 
store at 111-117 Walker street, and increased 
their capital from $150,000 to $210,000. John 
Weekes Son Co,, Watertown, N. Y., have in¬ 
creased. their capital from $75,000 to $100,000. 
Odell Hardware Co., Greensboro, N. C, from 
$145,000 to $175,000. Bostwick-Braun Co., 
Toledo, O., from $300,000 to $700,000. Stam- 
baugh-Thompson Co., Youngstown, O., ab¬ 
sorbed the Morris Hardware Co. and in¬ 
creased their capital from $100,000 to $250,- 
000. Welliver Hardware Co., Danville, Pa., 
have increased their capital from $25,000 to 
$100,000. Jos. F. Meyer Co., Houston, Tex., 
increased from $75,000 to $150,000. Newton, 
Weller & Wagner Co., San Antonio, Tex., 
from $75,000 to $100,000. Tips hardware 
Co., San Antonio, Tex., from $60,000 to $200,- 
000. Zions Co-Operative Mercantile Institu¬ 
tion, Salt Lake City, Utah, report their sales 
for the year to have been $5,000,000, an in¬ 
crease of half a million over the previous 
year. Piedmont Hardware Q)., Danville, 
Va., have increased their capital from $50,- 
000 to $80,000. Ainslie & Martin, Lynch¬ 
burg, Va., from $40,000 to $100,000. Rich¬ 
mond Hardware Co., Richmond, Va., from 
$45,000 to $75,000. S. B. Hicks & Sons Co., 
Seattle, Wash., from $100,000 to $145,000. The 
Seattle Hardware Co., Seattle, Wash., have 
a capital of $1,000,000. Holley, Mason Hard- 
v.are Co., Spokane, Wash., have increased 
their capital and surplus from $400,000 to 
$600,000. The only large increase in capital 
reported in Canada is that of J. H. Ashdown 
Hardware Co., Ltd., Winnipeg, Man., who 
have increased from $1,000,000 to $2,000,000. 

Note .—^The price of the 1907 Historical 
Wholesale Hardware Directory is one dollar, 
postpaid, and can be obtained only from the 
Hardware Dealers' Magazine, 253 Broad¬ 
way, New York. 

Some Holiday Booklets 

We have received a large number of cata¬ 
logues and booklets which have been sent out 
by retail Hardware merchants in the interest 


of their holiday trade. We have space to 
mention only a few of them. We would be 
glad to have dealers send us a copy of their 
booklet or holiday advertising matter, together 
with photos of window displays, for future 
comment 


John Mackey & Son, South Haven, Mich., 
issued last month the Christmas number of 
their Hardware bulletin. It contained many 
suggestions for holiday gifts. The firm also 
get out each year an attractive calendar which 
they present to their patrons. 

E. M. Austin, Litchfield, Ill., last month 
brought out an eight-page, 11% by 17-inch 
newspaper, brimful of holiday goods; 6,500 
copies were issued, going into forty-two sur¬ 
rounding towns. 


Wm. P. Walter’s Sons, 1233 Market street, 
Philadelphia, Pa., for their holiday trade is¬ 
sued their usual booklet of “Gifts for the 
Holidays.” It consisted of 80 pages and cover, 
and was confined entirely to tools, pocket cut¬ 
lery, razors, carving sets, silverware, drawing 
instruments and skates. 


The Whitcomb-Carter Co., Beverly, Mass., 
just previous to the holiday season, sent their 
customers a card, 7 by 9 inches. The face 
side showed a splendid view of a Chasm, look¬ 
ing seaward, and on the reverse side were 
listed a large number of Christmas sugges¬ 
tions, with range of prices pertaining to the 
various articles. 


The Barrett Hardware Co., Joliet, Ill., is¬ 
sued a booklet in two colors for their holiday 
trade. The cuts were printed in a green tint, 
over which appeared the text in black, making 
a dainty brochure. Every article presented 
was a suitable and sensible gift to some one 
in the family or friends. 


The Philip Gross Hardware Co., Milwaukee, 
Wis,, brought out last month in the interest of 
their holiday trade, a 20-page booklet. “Just in 
Time for Christmas” appears on the cover, 
with a messenger delivering a Christmas pack¬ 
age. In previous books the company have 
taken the position that argument was needed 
to persuade people to come to a Hardware 
store for their presents. Now that the public 
have come to such a sensible understanding, 
and the idea has taken hold so well, in their 
booklet they simply brought forward a number 
of suggestions. Cutlery, Carving Sets, Silver¬ 
ware, Chafing Dishes, Sporting Goods, etc., 
are attractively shown in panels on each page, 
alongside of which appears descriptive text. 
Printed on high quality of paper gives the 
booklet a rich appearance. 
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THE JOBBERS ON BUSINESS CONDITIONS 

The Closing Up of the Books of 1906 and the Chances for Good Records in 1907 — 
What the Country Has, What It Needs, and What There is Danger of Its 
Getting—Business Men on Present Prosperity and on What Can be 
Done to Keep It Going. 


The Hardware jobbers fairly rtieet a num¬ 
ber of questions in the letters that follow; not 
only fairly and fully, but with an intelligence 
borne of long study of business conditions. 

The matters discussed are important. The 
money of the country; the tariff that is sup¬ 
posed to protect the country; the things that 
Congress may do to the damage of the 
country, or may not do, for its benefit; these 
are topics that men in business do well to 
think about. All are related to our present 
needs, and future possibilities. 

The dominant note is one of hopefulness for 
1907. 

Philadelphia, Pa. 

Supplee Hardware Co.: While we cannot 
make the statement that we have nothing to 
complain of, the causes for thankfulness are 
so largely in the majority that one would 
have to be pessimistic indeed to be dissatis¬ 
fied with existing conditions. As to when a 
break in the present prosperity is coming: If 
we knew w'ith any certainty, we are sure we 
could make more money outside of the Hard¬ 
ware business than we can in it, provided we 
could get other people to think so. The man 
who could correctly forecast the future in 
this line would be able to sell his opinion at 
a high figure. You will, therefore, pardon us 
if we fail to hazard even a guess at the con¬ 
ditions referred to. 

Wilmington, Del. 

Capelle Hardware Co.: The volume of 
business has been satisfactory throughout the 
entire year. The agricultural interests in this 
section suffered considerably during July from 
excessive rain, and we no doubt will feel a 
depression from that cause throughout the 
months intervening between January and July, 
1907. This depression should die a natural 
death, if the coming crops and prices reach a 
normal figure. 

We believe the greatest need the country 
now has is skilled and unskilled labor. The 
most precious asset of a State is its labor, and 
that asset is in great demand at present Or¬ 
ders seem to overflow the factories, and many 
of the largest are months behind with their 
orders. With the President, we believe that 
the immigrant, who will later assume the 
duties of citizenship, should be able to read 
and write. 
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In our judgment, an increase of business 
could be secured by building up our export 
business with South America. 

The principal difficulty with the American 
manufacturer appears to be his unwillingness 
to change his patterns and build goods to suit 
local conditions. In competing for home busi¬ 
ness he is compelled to please the purchaser. 
Why not assume that he must do so for the 
foreign markets? The foreign representative 
of our manufacturers should, at least, be able 
to speak the language of the people to whom 
he is accredited. 

Wall street seems to think that the country 
needs more money, and we would hesitate to 
contradict them. We have not noticed any 
demand for an increase of currency in this 
section. 

In our opinion there should certainly be a 
revision of the tariff. Our best method of 
controlling the immense combinations of capi¬ 
tal is to raise or lower the tariff. This makes 
it a measure to fit to the emergency, and we 
think that it should receive a generous mas¬ 
sage as soon as possible. 


Denver, Oolo. 

Dillon Hardware Co.: Business is good all 
through Colorado. Crops are abundant 
throughout the State. The mining industry is 
going along at a steady increase, new territory 
being opened up on a paying basis, not here¬ 
tofore prospected, or believed to contain min¬ 
eral. Lands being put in cultivation, outside 
of the irrigated sections, that in the recent past 
were devoted solely to grazing, and now prov¬ 
ing a very profitable experiment. Population 
increasing all over the State, but in greatest 
proportion throughout the agricultural regions. 

It all takes money, and investors,, large or 
small, do not seem to feel that it is anything 
but certain to bring large returns. Land that 
two years ago was on the market at $2.50 an 
acre is being sought for at $5 to $10 an acre 
and more, because it has been shown that it 
will raise crops in variety without artificial 
means. 

Our State is before the nation now, as fore¬ 
most in fruit culture, our product in demand 
all over the United States, and even large lots 
being exported to foreign countries. As far as 
Colorado is concerned in a general way, we 
see no reason why there should be any limit 
Digitized by 'OO^ C 
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to our progress along the above lines, or why 
our prosperity should receive any check short 
of a national disaster. 

This wonderful development of the new 
West certainly calls for immense investments 
of money, and it must be forthcoming from 
some source, or this development held back 
until favorable conditions do surround it. 
Secretary Shaw has said we need more money 
and gave his reasons for it. The banking fra¬ 
ternity reasonably put forth the same idea only 
in greater proportions. As to tariff changes, 
excuse us, except to say in a general way, let 
present conditions alone. bird in hand is 
worth two in the bush.'* 

As to legislation for the good of the busi¬ 
ness men, that is a broad question. We have 
in mind one thing that is necessary, and that 
is the revision of our laws to that extent, that 
the debtor and ‘ the creditor's relation be 
amended, so as not to put the creditor about 
6^ per cent "to the bad.” The creditor has 
to do all the proving, and the debtor rests fair¬ 
ly easy; and that kind of a debtor is entirely 
too much of our business population at pres¬ 
ent. The laws seem to be framed solely for 
his and the attorney's benefit. 

We want Congress to spend less time trying 
to dwarf the properly aimed energies and ef¬ 
forts of one of the most business-like execu¬ 
tives that ever occupied the White House. If 
it is necessary to subsidize the merchant ma¬ 
rine in order to put us on a footing with 
England and Germany, they should do it. 

One would think when the nation spent a 
dollar that they expected to see it return in 
twenty-four hours as a dollar and twenty 
cents. Put the “negro” and the "Jap” in the 
background; when they need attention, we will 
have grown to the emergency to give them 
what is coming. And in this latter particular 
let Congress be unstinted in its appropriations 
for the navy, so that we will play "Dewey” 
also with the “Jap” when the time comes. 

Cleveland, O. 

Geo. Worthington Co.: At this season of the 
3 fcar business is usually rather quiet with us, 
as most of the merchants throughout the coun¬ 
try have purchased early for their holiday re¬ 
quirements and are devoting their time to sell¬ 
ing the goods, and as inventory time ap¬ 
proaches arc loath to place orders for any 
considerable quantity of goods for immediate 
shipment 

We find, however, that this year trade con¬ 
ditions so far as immediate shipment orders 
arc concerned, are very much better than they 
have been in years past. We attribute this to 
the fact that the territory that we cover, which 
embraces quite a wide range of manufacturing 


districts, has been very good indeed; that is 
to say, the manufacturers have had their hands 
full and their order books, too. The employ¬ 
ment of labor at good wages has been steady 
for a long time. This, of course, insures a 
healthy state of affairs with the majority of our 
customers. 

The above facts, added to the fact that in 
the farming district nearly all classes of farm 
products have brought a good price and the 
crops have been as a rule very good, indeed, 
has made the trade in the farming districts 
very satisfactory to our customers, and through 
them we have had an unusually good trade 
for some time past. 

Barring earthquakes and other unforeseen 
disasters, we see no reason why the present 
prosperous condition will not prevail for an¬ 
other year at least. It seems to us that the 
general business conditions throughout the 
country will warrant a continuation of the pres¬ 
ent prosperous conditions. 

With reference t# the present Congress and 
some proposed legislation, we think one of the 
paramount needs of the country is a judicious 
handling of a measure that is now before the 
various boards of trade in the country. We 
refer to the bill to regulate the time consumed 
in forwarding merchandise from one point to 
another. This matter has been gone into very 
exhaustively by the National Board of Trade 
and other organizations. We believe that a 
law should be framed in such shape that there 
would be some redress for the shipper, pro¬ 
vided goods were in transit longer than a rea¬ 
sonable period. We appreciate that there are 
two sides to this question, but we think it 
should be gone into thoroughly and some relief 
given. We do not see any other way to get 
relief except through some measure which 
Congress might adopt. 

Grand Rapids, Mich. 

Clark-Rutka-Weaver Co.: Business is good. 
It is good partly because people want the goods 
and partly because the fever is on and it has 
got to be a habit to buy. We do not know 
how business could be bettered. Everything 
seems to be all right in that direction. The 
main question is, How long will it continue? 
If manufacturers do not boost prices too high, 
the present prosperity may continue for some 
time to come. In fact, it could be made to 
continue almost indefinitely; but if prices go 
much higher, consumers will cease to buy, 
stocks will accumulate in the hands of dealers 
and manufacturers, also lower prices will rule 
and a general disruption of business will 
follow. 

We arc glad to see a firmness in the market 
on manufactured products, but a continuous 
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prosperity can never be assured until the 
farmer’s products can be' placed in a shape 
wherebjr the prices can be maintained on them 
as well as on manufactured goods. 

We are facing a serious problem in Michi¬ 
gan right now. One of the particular crops on 
which the farmer and small retailers depends, 
is potatoes. When these bring 30 cents to 50 
cents a bushel, trade is always good, money is 
plenty and everybody feels good. We find that 
they have dropped to 18 cents a bushel in some 
sections of Michigan. Farmers refuse to haul 
them and sell them at that price, and in those 
localities business is not as good as it should 
be. 

In regard to the tariff, while it seems as if 
it could be revised to good advantage, it would 
be, in our opinion, a dangerous matter to tin¬ 
ker with it at this time; better let well enough 
alone. 

In regard to legislation, that is also sC ques¬ 
tion which would require pages to set it forth 
properly. We need legislation on good roads, 
on sanitary conditions, on the governing of 
overgrown trusts and some other matters 
which we would not care to go into here. 

Referring back to business, we do not sec 
any reason why business should not continue 
fairly good if all business men, including the 
manufacturers, buyers and retailers hold their 
heads conservatively and in harmony. This 
should include not only the manufacturers, 
jobbers and retailers, but the consumers also, 
and unless something turns up in the near fu¬ 
ture at present unforeseen, we believe that the 
country in general will continue prosperous. 

Syracuse, N. Y. 

Burhans & Black Co.: The situation in 
Central New York is very satisfactory from 
our point of view. The great thing which we 
are now looking for is prompt shipment from 
the manufacturers, and more, rapid methods 
of transportation. Wc are, like our competi¬ 
tors, suffering from delays in shipment and 
we believe that our condition is no worse 
than in other sections of this country. There 
is plenty of business on hanej and lots of or¬ 
ders coming in. 

We do not see any reason why the year of 
1906 should not be equal to the previous one 
and perhaps will make a better showing. The 
manufacturers in our city are deluged with 
orders and they all say that the situation is 
perfect in the selling department. We are in¬ 
clined to believe that the prosperous times 
are going to stay with us for another year. 
In any event, it looks that way, and we can¬ 
not see any real breakers ahead. Of course, 
there may be things coming up which are un¬ 
looked for, but when everybody is looking cheer¬ 


ful, it must mean that they have confidence in 
the future. 

Fargo, N. Dak. 

Hall-Robertson Hardware Co.: Business 
has been fairly good through 1906, as it always 
is when the crops average well. Our territory 
depends largely on wheat farming and on the 
outcome depends. the prosperity of this sec¬ 
tion. 

However, from the reports sent out regard¬ 
ing North Dakota, crop conditions early in the 
year were exceedingly optimistic, and the re¬ 
sults did not warrant predictions, consequently 
the State has been overrun with business so¬ 
licitors, and the merchants, figuring on a large 
trade this fall, bought heavily. The trade did 
not materialize as expected and the merchants 
are going into inventory time with a much 
larger stock than usual, which will show its 
effect on later trade. 

Minneapolis, Minn. 

Williams Hardware Co.: We are finding 
business very good, but the “why” of it we are 
not able to fully explain. We hope this pros¬ 
perity will continue for some time yet. 

We have had an excellent year here and 
business has been fine nearly the whole twelve 
months. The western part of Minnesota has 
had rather too much water this fall, and busi¬ 
ness in that section has been somewhat cur¬ 
tailed. Also the crop prospect did not materi¬ 
alize as it looked as though it would along in 
August. This part of the territory is there¬ 
fore retrenching. 

In regard to the country needing more 
money, would say that if speculation increases 
and capitalizations are going to continue, it 
certainly will need more money. If, however, 
some of these evils were eliminated, we do not 
feel as though there was any special need of 
an increase. 

We also personally would be glad to see the 
tariff on certain commodities removed. We 
think that our manufacturers have had enough 
protection to put them on their feet, and that 
they ought to be able to compete without any 
help from the tariff. This is especially so in 
view of the consolidations and trusts which 
are governing the prices of a good many com¬ 
modities. 

We would suggest that Congress take a 
hand in this kind of legislation and see that 
the country does not pay more for its neces¬ 
sities than is legitimate. 

Rapid City, 8. Dak. 

Tom Sweeney Hardware Co.: General 
trade here has been very satisfactory the past 
twelve months, the increase in the volume ofp 
business experienced by most of the merchants^ 
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being, from fifty to one hundred per cent 
above what it was a year agp. 

The Hardware business in particular has 
been favored by the exceptionally favorable 
local conditions that exist. The building of 
the two railroad extensions to this country 
from the Missouri River, one by the C. & N. 
W. Ry. from Pierre, the other by the C. M. & 
St. Paul Ry. from Chamberlain, has caused 
a rush of homesteaders this way who are 
rapidly taking up government land. Nearly 
all are making improvements of a permanent 
nature. This city is experiencing quite a 
building boom. The number of buildings 
now being erected will exceed the total of 
buildings constructed in the past ten or twelve 
years, and yet the demand exceeds the sup¬ 
ply. Several industrial enterprises have also 
been started within the past year,-including a 
plant for the manufacture of Portland ce¬ 
ment, that will cost, when completed, three- 
quarters of a million dollars. 

Bountiful drops for several consecutive 
years and good prices for cattle this season 
placed the farmers on Easy Street. 

While there has been no unusual activity 
in mining, the annual output of gold from the 
Black Hills for 1906 will show an increase 
over former years. The tin mines are again 
attracting considerable attention, which gives 
encouragement to believe that work on these 
properties will soon be renewed. 

We see no indication of a break in the 
present prosperity, at least for a long time to 
come. A reaction, should it occur in the near 
future, will be caused mainly, we think, by 
unwise state legislation in reference to rail¬ 
roads, which may retard development and ex¬ 
tensions. 

Davenport, Iowa 

Sickels, Preston & Nutting Co.: First—^“Is 
business good?” Business is good, very good. 

Second—'‘Why is it good?” For the reason 
that we have had good crops that are now be¬ 
ing marketed at high prices. Another reason 
why business is good is that every one who 
desires to work is employed at fair wages, 
which are paid in cash. 

Third—“In what way can it be made bet¬ 
ter?” By raising still larger crops, taking out 
more mineral from the mines and more fish 
from the seas. 

Fourth—“How long will this prosperity con¬ 
tinue?” It will continue just as long as crops 
are abundant, price of produce high and there 
is ample work for every one at high wages. 

Fifth—^“Does the country need more 
money?” It certainly does and we should 
have some system whereby the amount of cur¬ 
rency in use could be made more elastic to 
suit changing conditions and different seasons 


of the year. The newspapers report one cash 
transaction consummated recently, the amount 
of which was at least 25 per cent, greater than 
all the currency we have in the United States, 
including gold, silver, paper, nickels and cop¬ 
per cents. 

Sixth—^“Should there be changes in the 
tariff?” There is absolutely nothing new to 
be said on the tariff question. The country is 
prosperous under our present tariff laws, and 
it seems that we should be satisfied to let well 
enough alone until there is some good reason 
for making a change, and, therefore, we pro¬ 
pose to “stand pat” 

Seventh—“What legislation do we need for 
the good of the business men of our country?” 
We want a law authorizing a graduated in¬ 
come tax that is constitutional and one that 
can and will be enforced, as an income tax is 
most equitable to all parties and the easiest 
paid of any tax, and should be large enough 
to provide for all the needs of the country 
without recourse to direct taxation of any 
kind, including internal revenue taxes, which 
are now* being paid very largely by working 
people, and who should be relieved from the 
payment of this enormous tax, especially on 
articles used daily, more or less, by all classes 
of our citizens. 

Eighth—“What do you want Congress to do 
or not to do?” Repeal the rate-making feature 
of the railway law passed last winter. 

* Joliet, III. 

Barrett Hardware Co.; Business is good, 
never was better; good crops, good prices, 
everybody at werk at good wages, and more 
men in all branches needed. The majority of 
people want the best goods and have the 
wherewith to pay for them. We do not know 
what could be done to make it better, unless it 
is an elastic currency. There is hardly money 
enough for the country's needs, and we believe 
that something along this line will be accom¬ 
plished soon. • 

This prosperity is sure to continue for the 
first half of the next year, and, if crops are 
fairly good, we believe 1907 will be better than 
1906, which has been so far a record-breaker. 

While there are some things that the tariff 
could be reduced on, possibly to advantage, if 
Congress starts on it it is liable to create a dis¬ 
turbance and interfere more or less with busi¬ 
ness, and we are in favor of letting well 
enough alone. No tariff changes for us at 
present. 

We want Congress to pass an appropriation 
of $50,000,000 per year for the next ten years 
for the improvement of our waterways. A 
deep waterway from the Lakes to the Gulf 
would do more for the middle west, northwest 
Digitized by C 



92 


HARDWARE DEALERS^ MAGAZINE 


January, 1907. 


and southwest than any^ other one thing Con¬ 
gress can do. 

Omaha, Neb. 

Baum Iron Co.: We are always on the 
“sunny side,” and would not deign to predict 
a slump in the general business prosperity, 
which we have enjoyed in this western coun¬ 
try during the past ten years. 

If there is anything to change the situation 
we do not know of it, and would judge that 
the only thing that could bring about a crisis 
would be an absolute crop failure, a few 
earthquakes, cyclones, or cloudbursts. Over¬ 
speculation, of course, is a thing which none 
of us can control, and panics affect only 
the fellows who are not smart enough to 
vratch their business closely. 

If anybody in your part of the country 
wants to get a taste of real prosperity let him 
come to Omaha, or for that matter to any 
part of the State of Nebraska. 

Lee-Glass-Andreesen Hardware Co.: We 
cannot say that business is good, for we must 
put it in the superlative, “best.” Why it is 
good is in a measure accounted for in the 
fact that it has been brought to our notice that 
there is a cherry tree in this section that was 
in bloom for the second time this season, and' 
there is also a mulberry tree in this same sec¬ 
tion that now has its third crop of fruit. 

With such glowing conditions, it is no sur¬ 
prise to us that the last report continues about 
the same; that is easier to get orders,than it 
is to get the goods with which to fill orders. 
With abundant crops and live stock, with good 
prices, brings your good eastern people’s money 
to us, so we could not really say that our 
country needs more money, and we can readily 
appreciate from the high interest rates down 
with you Yankees that you need more money, 
so that Congress had better get busy carrying 
out the suggestions of our great President be¬ 
fore the Christmas holidays. 

The writer certainly exposes his political 
affiliations when he says most decidedly that 
tariff needs changing. Closer application of 
existing laws and less legislative tinkering is 
what the business men of our country want. 

The advances which arc being so freely put 
into effect by manufacturers are also being 
placed in effect in our territory and without 
any apparent depression of business. Collec¬ 
tions are unusually good for this season of the 
year. 

Huntington, W. Va. 

Emmons-Hawkins Hardware Co.: There 
has been a very general and steady demand for 
goods in our line, and all jobbers in this section 
have had largely increased business this year. 
This increased business is due to the general 


conditions of the country to a great extent, but 
more to the rapid development of our own 
State in coal and mineral interests and railroad 
business. 

The very material and universal advance in 
prices on all commodities in our line, and the 
increased scarcity of goods, are striking fea¬ 
tures of the conditions, and at present there is 
certainly not an over-production of goods, and 
it seems to be the policy of the large manufac¬ 
turers, controlled for the most part by the great 
corporations, to limit their output when the 
supply is greater than the demand. In this 
way we believe marked declines in goods will 
not be as liable as under former conditions. 

On the other hand, there are many serious ob- 
j ections to the trusts. We believe that the coun¬ 
try does need n^ore money for its greatly in¬ 
creased and increasing business. There un¬ 
questionably should be changes in the tariff, 
but with much conservatism and not all at one 
time. For the good of our epuntry, which 
means the good of the business men and all 
other men in it, we want Congress to investi¬ 
gate and correct the abuses of the ballot and 
the graft on the part of the combinations and 
monopolists. 

Bangor, Me. 

Haynes & Chalmers Co.: Is business good? 
Yes. Why is it good? Because, we believe, 
of exceedingly large crops, heavy immigration 
and protective tariff. In what way can it be 
made better? In no way. How long will this 
prosperity continue? Until conditions change. 
We think the country needs more money, es¬ 
pecially the country up back of us, and we 
wish you would send them some, but if specu¬ 
lation were taken out of the conditions there 
would be enough. We need legislation to 
make large, selfish corporations subservient to 
the will of the government. We think the 
best thing for Congress to do is to make as 
short a term as passible and adjourn for a 
year. 

Manchester, N. H. 

Manchester Hardware Co.: Business is 
good. The reason why, we believe, is that the 
country as a whole has had good crops for a 
number of years. The basis of our material 
worth is what we get from the earth and qir. 
We think these prosperous times should con¬ 
tinue as long as the conditions mentioned last, 
and we keep the balance wheel in order. 

We should say that some changes would be , 
fair in our tariff, but they should be ap¬ 
proached with caution. We do not want 
Congress to pass a Parcel Post Law, at least 
such a radical one as the League would have 
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Ottumwa, Iowa 

Harper & Mclntire Co.: Business is very 
good, indeed. In fact, for the merchant, who 
has to stand between the wrathful consumer 
who cannot get the goods he wants, and the 
overworked producer who cannot fill his or¬ 
ders, business is, if anything, almost too good. 
It is not easy to say why it is so good. There 
seems to be no especial demand for building or 
construction Hardware, but there is a large 
trade on tools and the better grades of shelf 
Hardware, household Hardware and sporting 
goods. The trade runs to the class of goods 
which might be termed luxuries or unneces¬ 
saries. This indicates that the people have 
plenty of money and are prosperous. In this 
part of the country there have been several 
years of excellent crops and the prosperity of 
the farmer communicates itself to all residents 
of an agricultural section. This prosperity will 
continue as long as crops are good and the 
people arc conservative in the spending of 
their money—that is to say, so long as they 
buy commodities and do not speculate or in¬ 
vest in gold-brick securities. 

Wc do not feel that the country needs more 
money. Prices are already high and an in¬ 
crease in the total quantity of money would 
only operate to make them still higher. Wages 
would increase, the price of goods and living 
would go up proportionately, and nobody 
would be benefited. We believe that the tariff 
should be lowered on some raw materials, such 
as iron, copper, coal and lumber, as this would 
do more than anything else to build up. ade¬ 
quate competition to the trusts which now con¬ 
trol these lines. There should be no lowering 
of the tariff on any manufactured article on 
which we are obliged to meet foreign competi¬ 
tion. 

The business men of the countiy need 
changes in the railroad rate law which will 
make it still a better weapon against rebates 
and discriminations. They need powerful laws 
which are able to prevent odious combinations 
in restraint of trade, and we trust that Con¬ 
gress will soon enact laws that will emancipate 
American domestic trade from the ever-in¬ 
creasing power of the mammoth combinations 
of capital that already hold it too strongly in 
their grasp. 

Detroit, Mich. 

Standart Bros.: Business this year is all we 
could expect Our greatest trouble is to get 
shipments from manufacturers to fill orders 
with. Wc have no idea how long this prosper¬ 
ity will continue, but just as long as the de¬ 
mand for labor continues at good wages, just 
so long prosperity will continue. 


Washington, D. C. 

F. P. May & Co.: We beg to state that no 
doubt everybody in the Hardware line is 
happy, because manufacturers are making 
very prompt shipments, prices are stationary, 
and we know every day when we wake up in 
the morning what we may expect to have to 
pay for goods. 

In reply to your inquiry as to from which 
direction a break in prosperity will come, 
we would not attempt to prophesy, because 
it seems to be (we hope it is) so far off t)iat 
the outlines are not distinguishable. How¬ 
ever, if a break should ever come, woe to 
those people who have been speculating on 
too many advances in prices and overstocking 
far beyond their reasonable needs and their 
ability to meet their financial obligations. 

8t. Paul, Minn. 

Hackett-Walther-Gates Hardware Co.: 
When approaching a new year we should 
think along the lines of how we can improve 
our conditions in all ways—financially, bodily 
and morally, if need be. When doing this we, 
of course, think over the trials of the year 
past, how we overcame them and how we 
failed, and why. When we overcome the 
trials in a successful manner we are proud of. 
ourselves and can again do the same thing. If 
we failed we ought to have learned a lesson, 
which will make us succeed the next time. Of 
course, we are all of us in business to make 
money, but we should always inake it honestly, 
as money is but the means to make life hap¬ 
pier for ourselves and those dependent upon 
us. It is not worth a minute of worry or dis¬ 
honesty and the consequent twinges of con¬ 
science. So now for the coming of the new 
year of 1907 we will resolve to be industrious 
and honest, save something out of our income 
and lay the foundation of a modest fortune, 
so that in our old age, or if we become in¬ 
capacitated, we shall not be obliged to depend 
on friends for support. 

The year of 1906 has been a most pros¬ 
perous one. Every one who could and would 
work has been able to do so. The crops have 
been bounteous, labor is well paid and this 
brings money into circulation, of which each 
man and some women can have a part as it 
goes by. Could conditions be better? We 
doubt it. We often wonder how long this 
prosperity will last. We cannot answer to our 
own satisfaction, yet there is no sign of a 
cloud and we hope it will continue for some 
years. Money is very plenty. Men with se¬ 
curity and honorable standing can get all they 
want within reason. Interest rates are fair. 
Our government stands ready to assist in pre- 
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venting a panic in money circles, so that fear 
in that direction need not exist. 

We often think of the tariff and the ne¬ 
cessity of a revision. To our minds many ar¬ 
ticles are protected to too large an amount 
under the present conditions. We believe a 
careful revision would result in a lowering of 
cost to the consumer; still it might result in a 
lowering of wages, in these same lines, and 
what might be a benefit to one class might re¬ 
sult disastrously to another, though altogether 
we believe in a revision because the present 
tariff was established at a time when our 
product in certain lines were entirely different 
than they are at present 

We are approaching the holiday season 
when all troubles are buried under a Merry 
Christmas and Happy N<ew Year greeting and 
many a person goes through the streets giving 
out these greetings to friends, and even ene¬ 
mies alike until a feeling of good-will per¬ 
meates the entire world. We ask to have this 
continued through many months until we are 
called by the world the happiest nation on the 
earth, envied by many but envying none. Let 
the men, women and children rejoice all over 
the land, because they are surely living in most 
prosperous times. 

Lynchburg, Va. 

Barker-Jennings Hardware Co.: General 
business conditions are unquestionably better 
than'we have ever known them. Manufactur¬ 
ers and dealers seem to be overrun with busi¬ 
ness, and have more orders than they can pos¬ 
sibly fill. Just how long this prosperous con¬ 
dition will continue is a problem that we are 
unable to solve, but we think it is safe to say 
that we may reasonably expect no change, cer¬ 
tainly for the first half of 1907. 

The railroad service is abominable, and no 
calculation can be made when goods are or¬ 
dered as to the length of time they will be en 
route. Where we formerly could reasonably 
expect shipments to reach us in five or six 
days they are now anywhere from two to six 
weeks on the road. The car shortage, to¬ 
gether with the serious congestion of the rail¬ 
roads, has become a very serious matter, and 
unless some relief can be had will seriously 
cripple business. 

The country undoubtedly needs more money, 
the increase in circulation has not been equal 
to the increase in business, and if some relief 
is not had along this line, progress will be 
seriously retarded. 

While there are some changes that should 
be made in the tariff, if Congress will give us 
a more flexible currency system and one which 
will go into effect without delay, we are per¬ 
fectly willing that the legislators should ad¬ 


journ and go home and rest for the year. The 
country is too busy now to become absorbed 
in legislative matters, and the agitation is more 
likely to retard than to advance the present 
prosperous conditions existing throughout the 
country. 

Tampa, Fla. 

Knight & Wall Co.: Business in this sec¬ 
tion is very good indeed, and the chief rea¬ 
son for it is that the general conditions 
throughput the country are good, and people 
can afford to smoke the very best grade of Ha¬ 
vana cigars, for which our city is famous. In 
addition to this, other things, such as the lum¬ 
ber and turpentine industries, fruit and vege¬ 
table growing and improvements in our har¬ 
bor by the general government, help to in¬ 
crease our prosperity. 

The main thing we have to complain of is 
the inability of the railroads to give service, 
there seeming to be a total lack of equipment. 
We believe that Congress should legislate so 
as to compel the railroads to give prompt ser¬ 
vice or make them pay for unnecessary delay, 
just as the railroads make the consignee pay 
demurrage when he does not move his freight 
within a certain time. 

We do not want Congress to establish the 
postal express, which will be seriously detri¬ 
mental to the local dealer and advantageous to 
the large department stores of the citie. allow¬ 
ing them to deliver goods to the consumer at 
less than the cost of transportation. 

Chicago, III. 

Trout Hardware Co.: Business certainly 
was never, better. In all our years in the 
Hardware lines never have we known the de¬ 
mand for not only seasonable, but all kinds of 
shelf Hardware, to continue right up to this 
late date, and in volume almost equal to what 
it was thirty days ago, and that is saying a 
good deal, for November was by far the best 
November we have ever had. 

As regards the continuation of good times, 
we can see no reasons for expecting other than 
the most prosperous business during 1907, and 
in our opinion, longer. It is not because deal¬ 
ers are speculating and loading up with goods 
that brings this unprecedented demand, for 
they are simply ordering what they need. In 
other w’ords, the retailer is selling far more 
goods than ever before and has been buying 
just iwhat he required to fill his own orders. 

One of the best indications of the way the 
dealers feel regarding the prospects for the 
coming year is the amount of orders they have 
already placed for goods to be delivered dur¬ 
ing the spring of 1907. pOn^some staple lines, 
such as netting, wire cloth and lawn mowers, 
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we have already booked more business than 
during the entire season just past Nor do we 
believe that dealers, in many cases, are order¬ 
ing in more goods than they will have call for. 
Nearly all classes of people, including farmers 
and laborers of all kinds, are more pro'sperous 
than ever before, and such conditions, in our 
opinion, will continue for some time to come. 

There, of course, will be a falling off in the 
demand for some lines and local conditions in 
some territories may temporarily make trade 
slow in those localties, but in a general way we 
expect the most prosperous times in the Cen¬ 
tral West during 1907. We also see.no good 
reason why they should not continue much 
longer, crops, etc., being what should reason¬ 
ably be expected. 

Pointing Them to the Hardware Store 

As a sample of good holiday advertising, 
the booklet sent out some weeks before 
Christmas by the Odell Hardware Co., of 
Greensboro, N. C, commends itself. 

On the front cover, circled by a wreath of 
green leaves and red berries, was this cheer¬ 
ful song: 

“Here's to your Christmas, may it bring you 
good cheer. 

May the joy of this Christmas reach all far 
and near, 

May the message of Christmas to all hearts be 
clear. 

May it soothe every sorrow and dry every 
tear. 

May it bind closer to you each soul that is 
dear. 

And the spirit of Christmas last all through 
the year.” 

Six pages followed, filled with descriptions 
and illustrations of gifts especially designed 
for special classes, one class to a page, and 
enumerated as follows: 

“Christmas Gifts for Father.'” 

“Christmas Gifts for Mother.” 

"For the Dearest Girl in the World.” 

“Gifts for Young Men.” 

"For the Christmas Bride.” 

“Gifts for Home Lover.” 

. A copy of the pamphlet sent into each home 
had no doubt the good effect not only of let¬ 
ting people know where the goods could be 
found, but also aiding them very materially in 
maxing their selections. 

Americans and East Africa 

It is reported from British East Africa that 
agricultural implements are taken into that 
country to about one-fifth of the total value 
of the imports. It is prophesied that with the 
increase of farming a corresponding demand 
will arise for agricultural machinery and va¬ 


rious mining machinery. Recently interest 
has been further stimulated among the fann¬ 
ing communities by the introduction of vari¬ 
ous American farm implements through the 
medium of a traveling salesman, the goods 
comprising plows, harrows, drills, cultiva¬ 
tors, farm wagons and buggies. The pur¬ 
chasers have complained about the seemingly 
unnecessary delay in the receipt of the goods 
which were ordered last February, and had 
not arrived hy the middle of summer. 

Rallroada Can Do It 

Said C F. Carrier, vice-president and treas¬ 
urer of the Cronk & Carrier Mfg. Co., Elmira, 
N. Y., to a representative of the Hardware 
Dealers' Magazine: “In your December 
issue we gave our views in regard to slow 
freight shipments and stated we believed that 
the trouble was not so much a shortage of 
cars as that the cars were allowed to remain 
at terminals several weeks at a time. The 
Pennsylvania Railroad Co. have proven our 
statement to be correct, and have demon¬ 
strated that shipments can be made promptly. 
We shipped a car of goods on December 3, 
and they arrived at East St. Louis on Decem¬ 
ber 6, going nearly 1,000 miles in three days. 
We had a car of supplies that came through 
from Ohio, a distance of about 500 miles, in 
four days. Previous to this it has taken from 
two to three weeks. If other roads will adopt 
the same methods we believe there will be 
plenty of freight cars td handle all the busi¬ 
ness, but they may fill their entire road with 
cars, and unless they are kept moving it' will 
not help the situation in the least.” 

The Railroads Are Responsible 

The Hardware shippers who, in these pages 
and elsewhere, have complained bitterly of the 
poor railroad service with which they have 
been compelled to conte.id, might take into 
consideration the action of certain shippers in 
the South. A dispatch from Galveston, Tex., 
declares that a recent decision holding rail¬ 
roads responsible for damages on account of 
unwarranted delay in freight, is responsible 
for the filing of many suits against the Texas 
roads. Damages asked aggregate over $4,- 
000,000 so far. Evidence has been introduced 
showing that cars of freight from the North 
and East have been delayed in railroac yards 
in Texas eight and nine weeks. Over forty 
vessels have been delayed in port at Galves¬ 
ton from twenty to forty-five days. The 
steamship companies claim as an addition 
000,000 damages. The railroads are now re¬ 
fusing shipments. In railroad yards in Texas 
there are six thousand loaded cars that have 
been waiting eight days. 



THE PROMISES AND GOOD RESOLUTIONS OF 1907 

Leading Hardwaremen Who Have Taken Note of 
THE New Year and Have Resolved to Turn Over a 
New Leaf Some Regards, and . Hold on to the 
Good Old Ones in Others. 

"'To Swear: To Utter or Affirm Solemnly. 

‘*OfF: Entirely Away or Free From. 

**Swear Off: To Renounce, Abandon; Promise to Quit; as to Szvear off Drinking. 
Resolutions: The Purpose or Course Resolved upon.’^ 

—The Standard Dictionary. 


Are we weary in well doing? 

Do we lack of faith or cheer? 

Rightly let us lay our pledges 
On the altar of the year. 

Let the little good that we do 
Work its way, like blessed leaven, 
That the world may be the better 
For us all in Nineteen-Seven! 


T. James Fernley, Secretary-Treasurer Na¬ 
tional Hardware Association, Philadelphia: 

“I propose, if permitted to enter the year 
1907, to do my utmost to serve the interest of 
the National Hardware Association of the 
United States, realizing that in doing this* I 
can be of service not only to the members of 
the association, but to those from whom they 
purchase, as well as those to whom they sell. 
In serving the association, I shall have before 
me a motto sent by an esteemed friend a few 
days ago, which reads: ‘There was once a 
man who tried to please everybody. When he 
escaped he became a hermit.’ ” 

S. G. Gilfillan, Belfont Iron Works Co., Iron- 
ton, Ohio: 

“Resolved, That I will be good during 1907. 
Why? Because it pays to be good.” 

Edward H. Perry, Hopkins & Allen Arms 
Co., Norwich, Conn.: 

“We will make goods of merit; advertise 
them, push vigorously with a competent force 
of traveling men, to the jobbing trade only, 
notwithstanding what our competitors may do." 

Leon C. Carter, Dana Hardware Co., Boston, 
Mass.: 

“To give daily thanks for the multiplied 
blessings of 1906, and to try and merit their 
continuance.” 

William W. Supplee, Supplee Hardware Co., 
Philadelphia, Pa.: 

“We have no new resolutions for 1907, but 
adhere to our adopted ones: Honesty, Integ¬ 
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rity. Justice to all, and a High Standard of 
Business Methods.” 

W. M. Pratt, Goodell-Pratt Co., Greenfield, 
Mass.: 

“It seems to us that we are so near perfect, 
that any resolutions are entirely uncalled for.” 

T. W. W’illiams, Bissell Carpet Sweeper Co., 
New York: 

“Resolved, That for 1907 my best efforts will 
be used toward retaining the present prosper¬ 
ous conditions of our own country, and the 
friendly relations with foreign countries.” 

I 

F. S. Kretsinger, American Fork & Hoe 
Co., Cleveland, O.: 

“What's the use?” 

Henry B. Lufton, Oliver Steel & Wire Co., 
Pittsburg, Pa.: 

“If Mr. Lufton has made any New Year’s 
resolutions, it is to try to get his editorial, 
personal and business friends to live up, even 
more closely than ever before, to the rules of 
conduct laid down in the Golden Rule and the 
Sermon on the Mount.” 

Joseph Gales, Schoverling, Daly & Gales, 
New York City: 

“Personally, may the spirit of Abou Ben 
Adam abound in me—‘Write me at least as 
one who loves his fellowmen.’ In business, 
may we be reasonable in what we attempt; 
successful and thorough in its accomplish- ^ 
ment.” 

Charles W. Asbury, Enterprise Mfg. Co., 
Philadelphia, Pa.: 

“It is my intention to resolve to give to 
each customer at least a portion of all the 
goods that he may order in 1907. This may 
seem facetious, but it looks to me like a big 
job.” 

Moore & Handley Hardware Co., Birming- 
ham, Ala.: _ Piglti^, by .QO C 

“We accept with pleasure the greeting of the 
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Hardware Dealers' ^^AGAZINE for the holiday 
season and herewith return, as our resolution 
for the new year, a determination to profit by 
the mistakes of the old year and press forward 
to win all the prizes that 1907 has in store, 
being much encouraged by the signs of the 
many good things in prospect for those who 
labor diligently.” 

Webster R. Walkley, Peck, Stow & Wilcox 
Co., New York: 

‘We cannot look forward without looking 
back; 

Then we find we must travel the old beaten 
track. 

To do unto others as we would be done by 
Has been the rule of our life, to keep it we'll 
try.” 

« « * 

“New resolutions seem crisp, bright and fair— 
They shine in the sunlight and banish de¬ 
spair— 

Yet the gloss of to-day will soon vanish away 
Unless 'tis kept bright with the brush of fair 
play.” 

* * * 

“What do I wish 'mid all this clamoring throng 
That jostle and hustle as we are passing 
along ? 

It is to be just, to help Right conquer Wrong, 
That at the end I may hear the conqueror's 
song.” 

Standard Chain Co., Pittsburg, Pa.: 
“Resolved, That we will endeavor to catch 
up with our orders; and further 
“Resolved, That we want more orders in 
1007 to test our resolutions.” 

Charles H. Turner, Albany Hardware & 
Iron Co., Albany, N. Y.: 

“To put even more belief in my motto: 
W'hen progress ceases, decay begins.” 

Saunders Norvell, Norvell-Shapleigh Hard- 
w’are Co., St. Louis, Mo.: 

“ ‘Henceforth I whimper no more'—From 
Walt Whitman.” 

Alfred D. Clinch, Underhill, Clinch & Co., 
New York City: 

“To endeavor to post editors in the interests 
of Hardware jobbers.” 

Edward Ingalls, Atha Tool Co., Newark, 
N. J.: 

“The only resolution I allow myself, is 
that I will trust in Providence.” 

The Late Samuel Dodd 

The sudden death from valvular disease of 
the heart of Samuel Dodd, president of the 
International Silver Co., at his home in Meri¬ 


den, Conn., on the 12th ult., removes one of 
the most prominent figures in the silverware 
trade, and a man most highly respected in 
business circles and in the community where 
he had passed the greater part of his life. He 
leaves one son, Charles T. Dodd, a manufac¬ 
turer, of Meriden. 

Samuel Dodd was born Oct. 4, 1834. He 
came of good old New England stock. His 
ancestors on the paternal side came from Eng¬ 
land in 1682 and settled in Hartford. On his 
maternal side also, Mr. Dodd came of distin¬ 
guished ancestry. The Bull family was early 
in the country, and was prominent in the his¬ 
tory of Hartford. Thomas Bull was one of 
the original proprietors of Hartford. Some of 
the family held high positions in the Conti¬ 
nental army at the time of the Revolutionary 
war. Another, Dr. Jonathan Bull, was one of 
the leading physicians in the State at that 
time. Samuel Dodd was educated in the public 
schools of Hartford, and passed his youth and 
early manhood in that city. He entered the 
City Bank, where he became teller and dis¬ 
count clerk. In 1857 he went to’ Meriden as 
cashier in the Home Bank. For ten years he 
remained in this position, and then, in 1867, 
went into manufacturing, being one of the 
organizers of the Parker & Casper Co., manu¬ 
facturers of silverware, which concern occu¬ 
pied what is now a part of the Manning, Bow¬ 
man & Co. plant. The company later was 
merged with the Wilcox Britannia Co., and 
some time after the name was changed to the 
Wilcox Silver Plate Co., of which, until it was 
merged with the International Silver Co., Mr. 
Dodd was secretary and treasurer. When the 
International Silver Co. was organized in No¬ 
vember, 1898, Mr. Dodd was made its presi¬ 
dent and retained the office until his death. 
Under his able management the business of 
the company has been greatly increased and 
new lines have been added to its output. The 
International Silver Cojnpany is known as 
the largest producer of high-grade plated and 
sterling silverware in the world. 

When he went into manufacturing,. Mr 
Dodd did not sever his connection with the 
Home Bank and remained a director of the 
institution. He was also prominently identified 
with the Meriden Gas and Electric Light com¬ 
panies, being secretary and treasurer of both, 
and was a director of Manning, Bowman & 
Co. In politics, while not active, Mr. Dodd 
was always a staunch Republican. 

Socially, Mr. Dodd was a lover of his home, 
preferring its comforts and pleasures to the 
more strenuous social life. He was not con¬ 
nected with any of the social and fraternal 
organizations of Meriden, with the exception 
of the Home Club. ,OOg C 



A HARDWAREMAN TALKS BUSINESS 


The representative of the Hardware Deal¬ 
ers* Magazine, who strolls into Columbus, O., 
always heads for the big wholesale establish¬ 
ment of the Smith Brothers Hardware Co., 
for several reasons. He is sure to see a scene 
of activity; he is certain of a welcome, and he 
also never fails to learn something to his ad¬ 
vantage. 

On this occasion he backed J. H. Smith, gen¬ 
eral manager and buyer, into a corner and 
asked him a number of questions. 

“Too busy to talk,” said Mr. Smith. But he 
thawed a little and did talk. Said he: * “You 
ask some questions; some are easy and others 
are problematic. First, Is business good? That 
is easy. Yes, it is excellent. It is good be¬ 
cause money is plenty, good crops and good 
prices bring in money by the dray load, and 
every one gets a little; and money is worth 
only the pleasures and comforts you can get 
out of it; therefore, use it for its legitimate 
purpose, always laying away a fair amount for 
rainy days. 

“How can business be made better? This is 
not so easy, but in my opinion it could be 
vastly improved by a more honest distribution 
of the people's money. Public officials are not 
satisfied with the legitimate amounts allowed 
them, but many of them steal under the com¬ 
mon term of graft. When laws are passed that 
make that dangerous, they form county au¬ 
ditors and similar associations and put up a 
plea that salaries are too small. Nine out of 
ten never made and never could mak.. as much 
in any other capacity. What an officer- 
seeker should decide before he asks for office 
is whether the salary it pays is satisfactory. 
If he decides it is not, then step out of the 
procession as the woods are fuU of just as 
good who would be glad to give his services 
for the amount the office pays. The majority 
of office-seekers are bursting with patriotism 
(for the money there is in it). We have had 
our fill of that kind. What we want are real 
true patriots. When some of the large cor¬ 
porations a^e gotten under control and give the 
little fellow a show for his white alley, condi¬ 
tions will be much bettered. Signs are en¬ 
couraging for such regulations, but eternal 
vigilance is all that will keep the grafter and 
octopus in check. 

“How long will prosperity continue? Just 
as long as the business and labor element keep 
their heads and don't go daffy. Of course, a 
general crop failure would be disastrous, but 
this is a country of varied climates, and it is 


hardly probable that such a catastrophe will 
befall us. 

“If pumpkins fail in Podunk County, gar¬ 
bage may be good, and so on clear down the 
line. Some say presidential years are always 
disastrous to business. That has been the case, 
but why? There is not so much diffeience in 
the policies of the two great parties. The 
money issue is for sound currency on a gold 
base with both parties. That was proven 
when the 16 to 1 fallacy was killed. One party 
is in favor of the revision of the tariff, and I 
think if it was put to a general vote a large 
majority of the people are with them on that 
issue. There are certainly goofd reasons for 
changes in some products. Then why should 
business suffer simply because a President has 
to be elected ? The American people are a lot 
of pessimists who are always looking for 
trouble. This country can stand and needs 
plenty of development yet The population 
is increasing rapidly and need homes, tools, 
food, clothing, churches, schoolhouses, libra¬ 
ries, railroads and thousands of other necessi¬ 
ties. Why should the brakes be put on every 
fourth year just because a President is to be 
elected? We just have the habit, that is all. 

“What legislation do we need? We need a 
one-cent postage law and we don*t need a 
parcels post law. We need tariff legislation 
that will make an American manufacturer sell 
his product for home consumption as cheap as 
he does for foreign consumption. We need 
reciprocal laws that will enable us to sell our 
products in every nation on the globe. We 
don't want any dog-in-the-manger laws. We 
can compete with any nation on the face of 
the earth. We can produce an almost un¬ 
limited quantity of goods. We want a market 
in every country where anything we produce is 
used. Reciprocity on the right lines will give 
us ample protection and also open new mar¬ 
kets. We don't want free trade; neither do 
wq need overprotection. We should simply 
ask for nothing but a square deal. We want 
Congress to realize that it is a great honor 
to be sent to Washington, and that present 
salaries are good, and because Uncle Sam is 
rich it is no excuse for trying to act the hog. 
If they don't save a reasonable amount of their 
salaries it is because they are not living as a 
representative of the people should live. Too 
many of them want to cut a wide swath. Use 
a grass hook instead of a scythe and they will 
be better off and will not get the gout. Drinks 
and suppers come high in Washington and 

make foggy brains. ^ pigjij^ed by Google 




The Autodraft applied to a hot air, steam or hot water heater. 

The Autodraft Mfg. Co., 137 Broadway, Its operation is ver>* simple, being by a sys- 

New York, are placing on the market the tern of pulleys and cords, as clearly shown in 

Aiitodraft, illustrated. It is an alarm clock the illustrations. By the arrangement of 



Autodraft in Position. 


with a cast metal band or frame, to the lower 
part of which is attached a movable arm. The 
arm is raised and after the alarm is wound 
up the thumb key keeps the arm in position 



Rear View or Autodraft. 



Autodraft Adjusted Before Operation. 

ropes the falling weight opens the lower fur¬ 
nace door and flue draft, and at the same 



until the time set to go off. Instead of ring¬ 
ing a bell it drops the arm, which in turn 
releases a five-pound weight which adjusts 
the drafts, thus starting the fire. It can be 


Autodraft After Operation. 

time closes the upper or feed door, thus start¬ 
ing the fire. The use of this device provides 

warm rooms by time of arising,/aT^d consumes 
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the coal more thoroughly. During the day 
cords are detached so as not to interfere with 
feeding coal or removing ashes. Full direc¬ 
tions accompany the outfit, and these can be 
changed to suit varying conditions. Where 
the chain regulator is in use on an upper floor 
for regulating the heater, the “Autodraft” can 
be readily connected to same withquti inter¬ 
fering in the least with it. 

“Fisk" Grass Trimmep/' ‘ 

The Eureka Fence Mfg. Co., Ri(^pi6nd, Ind., 
are offering, the trade the “Fisk’^^Crrass Trim¬ 
mer, illustrated. This device is a shear, made of 
high grade steel, and its construction is such 
that it will cut a rank growth of grass and 
weeds. In any place that a lawn mower will 



“Fisk” Grass Trimmer. 


not cut this Trimmer will be found useful, 
such as trimming around flower beds, walks, 
drives, terraces, fences, buildings, etc. One 
hand guides the machine, while the other 
pulls the lever that operates the shear. The 
roller at bottom enables the operator to tilt 
the device to conform to the surface being 
trimmed. The Trimmer is neatly finished and 
is sold at a nominal price. 

'XovertV Adjustable Breast Chains. 

Covert’s Saddlery Works, Interlaken, N. Y., 
are offering the trade “Covert’s” Adjustable 
Breast Chains, illustrated. These Chains will 
be found very convenient on account of the 
adjustment, when it is desirable to change 


the team from one wagon to another. Sup¬ 
plied with the concern’s rocking slide snap 
in the center for connecting with the neck 
yoke, the wear on the chain is practically 
nothing, and the strain on the neck of the 
horse, caused by the jerking of the pole is 



“Covert’s” Adjustable Breast Chains. 

practically eliminated. It is supplied in the 
following lengths, the length including all 
snaps: 28, 32, 36, 40, 44 and 48 inches. 

The Wallace Barnes Co., Bristol, Conn., are 
manufacturers of small springs of every de¬ 
scription. The concern also make screw ma¬ 
chine products and cold rolled steel stampings. 
Customers are requested to make all specifi¬ 
cations as clear as possible. 

Corn Popper 

The Middletown Mfg. Co., Middletown, 
Ohio, are placing on the market the “Miami” 
Corn Popper, illustrated. It has a depressed 
grooved bottom which agitates the corn and 
prevents burning, and as the seasoning is re¬ 
tained in the center of the pan, less is re¬ 
quired. The Popper is strongly made with a 



“Miami” Corn Popper. 

solid wire handle extending all around. It 
has capacity for four quarts of corn. After 
com is popped, reversing the Popper permits 
the user to shake out unpopped grains, when 
cover slides back and Popper is emptied. It 
can be used on any stove or furnace, and can 
be used for making “Cracker Jack” 
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“Richards’ ” Portable Seat Back 

The Richards Mfg. Co., Aurora, Ill., are 
placing on the market the “Richards’” Port¬ 
able Seat Back, illustrated. It is made of 
Bessemer steel, finely finished in black gloss 
enamel. It affords a comfortable back for 
boat seats, wagon seats, benches, bleachers* or 



"Richards'” Portable Seat Back. 


wherever a board seat is used. It is provided 
with two spring clamps which slip into place 
instantly and hold securely. The device folds 
compactly, making it convenient to carry or 
pack. It is 15 inches high, 13 inches wide and 
9% inches deep; the shipping weight is 40 
pounds to the dozen. 

Adjustable Automobile Lamp Stencil 

The New York Sporting Goods Co., 17 
Warren street, New York, are placing on the 
market the Adjustable Automobile Lamp Sten- 



Adjustable Automobile Lamp Stencil. 


cil, illustrated. The frame and numbers are 
carried in stock separately, and the dealer is 
enabled to quickly supply any combination his 


customer requires. The numbers are slipped 
in from the ends and when in place may be 
permanently “set” by pinching the lips shown 
in the rear view of frame. This Stencil is for 
use in front of auto lamps, as the laws of 
some States so require. Heretofore it has been 
necessary for the dealer to have special dies 
made. 

Index Funnel 

W. T. Taliaferro, 258 Broadway, New 
York, is offering the trade the Index Funnel, 
illustrated. The object of this Funnel is to 
enable any one to fill any receptacle holding 
liquids, whether the latter be a tank, jug, oil 
stove, lamp, etc. In the spout is a float en¬ 
cased in a glass tube, which is readily seen 
from inside or outside of funnel. The float 
rises as soon as the liquid reaches bottom of 
Funnel, giving timely warning that tank is 
nearly full. The Funnel, therefore, not only 
prevents waste, but also saves one from clean¬ 
ing up a disagreeable overflow as frequently 


follows when using an ordinary funnel. The 
larger sizes have sieve and rings for attaching 
cloth to be used for particular purposes. The 
Funnel is made in several sizes suitable for 
household use and for tanks in automobiles, 
motor boats, launches, etc. They are also 
made in steel brightly tinned, nickel plated, 
pure copper and galvanized steel at propor¬ 
tionate prices. Funnels for autos and boats 
have sieve and e.xtra rings to hold chamois or 
cloth where extra good results in filtration 
are desired. Each Funnel is packed in a cor¬ 


rugated paper box with attractive label on 

outside. Digitized by Google 



Index Funnel. 
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'^Gabriel” Horn 

The Gabriel Horn Mfg. Co., Qeveland, O., 
are placing on the market the new “Gabriel” 
Horn, illustrated. It is a new type of ex¬ 
haust horn which consists of a single tube 
divided into three chambers, each producing 
a separate and distinct tone. The exhaust 
gases are received into an expansion reservoir 
and are distributed to the three chambers even- 



"(jabriel” Horn Ready for Use, 


ly under a steady pre'ssure, this producing a 
resonant and far-reaching tone of excellent 
quality. The new model is so constructed that 
it may be easily taken apart in a few moments 
for cleaning. This enables one to keep the 
Horn in perfect working order at all times. 
There are no complicated parts to cause annoy¬ 
ance, and when the Horn is properly attached 
to automobiles or motor boats it is ready for 
instant use. As the Horn is small and of the 
single tube type it is possible to place it in 





“Gabriel" Horn Taken Apart for Cleaning. 


any desired position on the car. The range of 
sizes is such that a suitable Horn may be 
selected for any type of gasoline or steam car. 
The valve which' is furnished with the equip¬ 
ment of the 1907 “Gabriel” is of an improved 
pattern, the cylinder being made with sharp 
cutting edges, and with the least possible bear¬ 
ing surface against shell, causes the cylinder 
to shear away any carbon. The volume of 
sound is under the control of operator at all 
times, making it possible to produce the sweet, 
mellow tone so much desired for city driving, 
in addition to a far-reaching tone which is 
necessary in a horn when touring. This Horn 
is made in four sizes, from 2 x 25 inches tQ 
3% X 34 inches. 


The Carborundum Co., Niagara Falls, N. Y., 
in a recent booklet, illustrate and list a few of 
the standard forms of Carborundum Stones, 
such as Razor Hones, Oil Stones, Knife 
Sharpener, Pocket Stones, etc. 

''Lea” Speed Meter 

William S. Jones, 112 North Broad street, 
Philadelphia, Pa., is offering the trade the 


“Lea” Speed Meter. This device is a combi¬ 
nation speed indicator with a total or season 
and trip odometer, mounted in a polished 
brass moisture-proof case. The indicator 
shows the exact speed at which the car is run¬ 
ning and is a mechanical device actuated by 
centrifugal force. The main shaft runs on 
ball bearings and traverses the instrument on 
the vertical plane, thus transmitting direct mo¬ 
tion to the indicator needle. The revolving 
member is perfectly balanced and so mounted 
as to insure steady and accurate readings at 
all mileages, free from all vibration. The 
standard scales are graduated for either. 50 or 
65 miles per hour and the figures on the scale 
are sufficiently large to be read at a glance 



“Lea” Speed Meter. 


from the driver’s seat. The total or season 
odometer registers mileage to 9,999.9 miles, 
showing black figures for the miles and red 
for the tenths miles. The trip odometer reg¬ 
isters 99 miles in black figures and is provided 
with a convenient set back. In both of these 
odometers the gears actuating the dials are all 
cut and so mounted as to make jambing or 
slipping impossible. The flexible shaft operat¬ 
ing the instrument is a woven steel wire cable 
running through a substantial polished brass 
casing. The shaft and casing is furnished of 
sufficient length to suit any make of car. 
Gears adapted to any standard American or 
foreign wheel can be furnished and instru¬ 
ments can be changed from one car to the 
other by a single change of the small pinion. 
The ball bearing shaft is so supported as to 
permit the disengagement of the gear, should 
any foreign substance lodge between the gear 
and the pinion. The flexible shaft passes 
down through the floor or to the side of the 
car, as may be preferred. by OOQ C 
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''Eastern” Battery Connector 

The Eastern Carbon Works, Jersey City, N. 
J-, are oflFering the trade the “Eastern” Battery 
Connector, illustrated. It is especially adapted 
for use on motor cars, motor boats or any 
other place where there is excessive vibration 


jambs, walls, etc., and thus prevent damage 
to radiators, lamps, etc. Briefly, it is a flexi¬ 
ble fender, projecting in front of the car, and 
beyond the radiator and lamps, protecting 
them from contact with outside objects. The 
device can be attached to any car and docs 



and jolting. By the use of this device the 
Battery Connector and the terminals cannot 
possibly loosen under any amount of vibra¬ 
tion. The cut clearly illustrates the rubber at 
each end. As the nut is turned down the rub¬ 
ber is jammed down hard and fast, and a good 
connection is made. The company also make 
a large line of Batteries. 

"Harroun” Auto Bumper. 

The Turner Brass Works, 61 Franklin 
street, Chicago, Ill., are offering the trade the 
“Harroun” Auto Bumper, illustrated. It is 
made of 1^-inch Shelby tubing of heavy 
gauge, and is backed up by spiral springs in 
such a manner as to absorb collision shocks 
without damage to itself or the car and equip¬ 
ment. It is attached to the frame by extend¬ 
ing the two arms B B back through the eye 



“Harroun" Auto Bumper. 

bolts C C, which are put through the same 
holes as the bolts which attach the front ends 
of the springs to the frame. The rear ends 
of the arms are supported by the brackets 
D D, which are bolted to the sides of the 
frame arms. The arms B B fit freely in the 
eye bolts and brackets, and upon contact with 
any object slide back, the spiral springs F F 
ta^ng all of the shock and absorbing it. E E 
are nuts which are drawn tight enough to 
keep the springs pajrtly compressed. The 
Bumper is designed to absorb shocks caused 
by bumping into other vehicles, garage door 


not interfere with cranking the motor. It is 
furnished either brass plated or plain iron 
finish, the latter to be painted the same color 
as auto. 

Warner Auto Meter 

The Warner Instrument Co., Beloit, Wis., 
are placing on the market the “Warner * Auto 
Meter, illustrated. This instrument registers 
speed and distance, and is accurate at all 
speeds, whether high or low. It is just as re¬ 
liable at one-quarter mile .per hour as at 60. 
It also registers accurately in all positions, 
whether car is on the level or not. There is 
a magnet, which the makers term the heart of 
the Auto Meter, and is guaranteed for ten 



“Warner” Auto Meter. 


years. It works on the same principle as the 
mariner^s compass. Being actuated by mag¬ 
netism it is unnecessary to use cams, levers, 
sliding springs or anything which would cre¬ 
ate sliding friction. There are no intermedi¬ 
aries whatever between the actuating force 
(the magnet) and the recording scale. The 
dial is made of the Lightest material 
possible, and rests in genuine sapphire 

hole stone jewels, so wear will not affect 
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104 


HARDWARE DEALERS^ MAGAZINE 


January, 1907. 


the accuracy of this instrument any more 
than that of a full jeweled watch. 
With the bevel gear device, which has been 
found to give great satisfaction, the shaft is 
brought up along side the car and can in no 
way be chafed or pinched by the springs, 
bumpers or other parts of the car. The scale 
is six inches in length, and the figures are 
large, ^ spaces uniform and therefore easily 
read. The readings are steady, not only on 
high, but also on the medium and low speeds. 
The shaft has the patented link construction 
and will not crystallize and break like a wire 
shaft. Every instrument is tested as to accu¬ 
racy and endurance, and is fully warranted. 



Cross-Sfxtion of “Warner" Auto Meter. 

Referring to the cross-section view, C is the 
magnet which is revolved by a flexible shaft 
connected with the front wheel. D is the ring 
of soft steel inside of the cup, formed by the 
speed dial. This cup is affected by the “pull" 
of the magnet as it revolves, and thus indi¬ 
cates the exact speed at which the car is trav¬ 
eling. H is the hairspring, the same as used 
in a watch. It is 16 inches long when un¬ 
coiled. It resists the pull of the magnet. J 
represents the sapphire bearings, seated solid¬ 
ly in brass. These bearings hold the tool steel 
shaft to which the speed dial is attached. 

Ham’s “Rochester” Auto Square Lamp 

The C. T. Ham Mfg. Co., Rochester, N. Y., 
for whom John Graham & Co., 113 Chambers 
street, New York, are sales agents, are offer¬ 
ing the trade Ham’s “Rochester" Auto “Cold 
Blast" Square Lamp, illustrated. It is made 
on the “cold blast" principle, whi.ch produces a 
strong, penetrating light, proof against extin¬ 
guishment by any conditions of riding over 
rough roads, or in the most severe winds. It 
is a handsome construction, with brilliant in¬ 
terior and exterior finish. It requires but a 
simple operation to gain access to every part. 
There is positively no smoke or odor nuisance, 
hence no soot to accumulate. The glasses do 
not sweat and have a greasy appearance. The 
simple and effective locking device for attach¬ 
ing oil fount to body of lamp makes the bur¬ 


ner easy of access for trimming the wick or 
filling the fount. The founts are drawn from 
heavy brass, the bodies are strongly made of 
heavy brass, riveted throughout and reinforced 
with steel plates on the sides to take the 
strain on the brackets. The manufacturers 



Ham’s “Rochester" Auto Square Lamp. 
lay great stress on the brilliant light given by 
this Square Lamp. It is 14 inches high, 6 
inches wide, net weight 10% pounds and gross 
weight 27 pounds. The fount holds sufficient 
oil to burn 27 hours. 


The Standard Mfg. Co., Shelby, Ohio, have 
issued a “Washington" Booklet referring to 
their Washing Machines. A picture in colors 
of the Father of His Country adorns the front 
cover. The inside of the booklet is devoted 
to a detailed description of the construction 
and operation of the “New Home” and “New 
Shelby" Ball Bearing Washers. 


The Billings & Spencer Co., Hartford. 
Conn., manufacturers of Machinists’ Tools 
and Drop Forgings, have decided to open a 
Canadian branch for the manufacture of their 
line of goods, and have incorporated under 
the name of the Canadian Billings & Spencer 
Company, Limited. The capital stock is 
$200,000, and the product will be drop forg¬ 
ings and drop forging machinery. It will thus 
be the first in Canada in this line of business. 
A specialty will be made of auto and bicycle 
parts. The location has not ybeen decided 
upon as yet, but may be Brockville. 
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‘*Nip-lt” Strawberry Huller 

Windsor Stephens & Co., Waltham, Mass., 
are offering the trade the improv'd “Nip-It” 
Strawberry Huller, illustrated. This handy 
little device is made of thin sheet steel, formed 
into proper shape for easily and quickly re¬ 



moving strawberry hulls, without soiling the 
fingers, getting seeds or grit under the 
nails, and at the same time the berries 
are left whole after hulling for table 
use. The construction is such that the 
normal position is always open, and when 
the berry is to be hulled the finger and 
thumb close on the Huller, the latter holding 
the hull between the points and is thrown into 





Huller in Use. 

a dish. This method enables one to also re¬ 
move soft spots from the berries. At no time 
do the fingers have to handle the hulls or 
stems. The device is neatly nickel-plated, and 
for display purposes a dozen are mounted on a 
counter display card. It can be sold at low 
price and some dealers have found it advan¬ 
tageous to give them away as a sort of pre¬ 
mium with other goods or as an advertising 
novelty. 

^'Palmer’s Hammock Suspension Device 

J. E. Palmer, Middletown, Conn., is using 
new and patented features, “Palmer’s” Suspen¬ 
sion Devices, illustrated. There is used in 
connection with the hammock wood bar the 
patented tip, which is so shaped that the string¬ 
ing of the Hammock when carelessly caught 
over the end of the bar will slide off and not 


catch and break. In hanging a hammock it 
very often happens that the stringing gets 
caught over the ends of the wood bars, which 
brings all the strain on two or three outside 
cords of the stringing, which naturally arc not 



strong enough to stand the full strain, and 
tms causes them to break, but this new pat¬ 
ented feature prevents this. 

Another patented device is the stringing of 
the end cords at both head and foot of the 



“Palmer’s” Hammock—Patent Stringing. 

hammock, they being carried down into and 
through the spreader and fabric, thus strength¬ 
ening the edges of the hammock, which usu¬ 
ally give way first. All Hammocks are fitted 
with adjustable hitch end rings requiring no 
adjustable ropes or knots. This feature does 
away with the necessity of using an anchor 
rope as these rings are made with a double 
eye, which allows a jamming half-hitch to be 
taken in the hammock end of the rope and 
which is extremely easy to adjust. 


The Yale & Towne Mfg. Co., Stamford, 
Conn., have increased .the wages of employes 
at their factories, affecting some 3,000 men. 
The increase will amount to more than $120,- 
000 per year. At a recent meeting at the fac¬ 
tory of the Foremen’s Association of the com¬ 
pany, which was attended by all the vice-presi¬ 
dents and superintendents, a loving cup was 
presented to President Henry R. Towne, as a 
token of the esteem in which he is held by his 

DigitizediDy Googk 
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'^Humphrey” Oval Gas Stove 

The Humphrey Co., Kalamazoo, Mich., arc 
offering the trade the “Humphrey” Oval Gas 
Stove, illustrated. As a gas heating Stove, it 
is designed to be used for extra heat in cold 
weather, or sickness, for the bath room, dress¬ 
ing room or dining room. In the early fall 


be used with any kind of gas except acetylene. 
The burner is a bunsen construction, produc¬ 
ing a hot, clear, blue ffame that results in the 
development of a good deal of heat by the 
Stove, which is clean and clear from odor. 
When not in use, or to pack, the legs are 
pulled out, the burner untwisted and pulled 


“Humphrey” Oval Gas Stove. 


Sectional View “Humphrey” Oval Stove. 




and spring the chill can quickly be taken off 
a room. When it is desired to use the Stove 
for cooking purposes, the top half is lifted off, 
exposing the burner, which comes right next 
to the kettle or chafing dish, thus securing a 
maximum amount of heat. There are no 
nuts, bolts or screws about the Stove. It is 
made entirely of steel, drawn into shape un¬ 
der powerful presses. The different parts are 
copper plated before being nickel plated, so 


out, one-half the jacket is nested into the 
other, and the legs and burner are put in the 
bowl. 'Vhen thus taken down it occupies but 
small j-pace. 

'^Winchester’’ Model 1907 
Self-Loading Rifle 

The Winchester Repeating Arms Co., New 
Haven, Conn., are placing on the market the 
“Winchester” .351 caliber high power Model 



that it is possible to secure a splendid finish 
and at the same time to prevent rusting. It 
is made only in the one size, height, 16 inches. 
As the weight is less than five pounds, it is 
readily portable. Unless otherwise ordered, 
it is fitted for burning artificial gas, but can 


1907 Self-Loading Rifle, illustrated. It is a 
standard rifle, with 20-inch round nickel steel 
barrel, pistol grip stock of plain walnut, not 
checked; weight about 7% pounds, and holds 
six cartridges. The success achieved by the 
Model 1905 Self-Loading Rifle, made in .32 
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and .35 calibers, resulted in many requests 
for a gun of the same type adapted to a more 
powerful cartridge. The 1907 Model shoots 
a .351 caliber cartridge, with 180 grain bullet, 
having a muzzle velocity of 1,861 feet per sec¬ 
ond.* It will penetrate a steel plate %‘-inch 
thick, or twenty-six %-inch dry pine boards. 
This cartridge belongs to the high-power 
smokeless powder type. Though quite small 
in size, it is very powerful in execution, pow¬ 
erful enough for the largest of game. The 
magazine, into which five cartridges can be 
loaded, is detachable, and can be inserted in 
the gun when the bolt is closed, making it 
quick, safe and handy. The detachable fea¬ 
ture permits carrying extra loaded magazines, 
by means of which rapid and continuous fire 
can be maintained, and also makes it unne¬ 
cessary to work the cartridges through the 
gim in unloading. The empty shells are 
ejected from the side. The working parts 
of the gun are few and strong. There are 
no moving projections on the outside of gun 
to catch the clothing, and no screws or pins 
to shake loose. The barrel is stationary, like 
that of an ordinary rifle, and the sights are at¬ 
tached directly to the barrel. By giving the 
take-down screw, found at the rear of the re¬ 
ceiver, a few turns, the rifle is separated into 
two parts, the stock and action being in one 
part and the barrel and receiver in the other. 
When taken down, the exposed working parts 
are all accessible and can be easily and thor¬ 
oughly cleaned. The mode of operation is 
same as 1905 Model, the recoil of the ex¬ 
ploded cartridge ejects the empty shell, cocks 
the hammer and feeds a fresh cartridge from 
the magazine into the chamber, which may 
then be fired by pulling the trigger. It is ne¬ 
cessary to pull the trigger for each shot, thus 
placing it completely under the control of the 
operator. The gun is provided with a trig¬ 
ger lock, allowing it to be carried with the 
hammer at full cock. The standard gun is 
equipped with sporting front and rear sights, 
but a rear peep sight can also be used if de¬ 
sired. The gun is 38 inches long over all. 
Fancy stocks, checked or unchecked, or stocks 
of special dimensions, can be furnished at the 
same list prices charged for such extras on 
other models, but only the 20-inch round 
nickel steel barrel can be furnished. 


The Enterprise Paint Mfg. Co., Chicago, Ill., 
announce an increase in the price of Paints 
and Enamel, taking effect the first of this 
month. This change of price is made oeces- 
by increase in the cost of rftw materials, 
tin cans, boaes and bbof. 


The E. A. Pflueger Co., Akron, Ohio, are 
now putting machinery in their new plant and 
expect to be in operation by March 1. The 
business will be under the direct management 
of E. A. Pflueger, who has been connected 
with the fishing tackle trade for the past 
twenty-five years. 


W. & B. Douglas, Middletown, Conn., have 
issued a catalogue devoted exclusively to Elec¬ 
tric-Driven “Douglas” Pumps. 


8elf-8hining 8tove Lusta 

Crosby & Co., 46 Jefferson avenue, Detroit, 
Mich., are the manufacturers of the Self-Shin¬ 
ing Stove Lusta. It has peculiar chemical 
properties that are said to absolutely destroy 
rust, dissolving it as water does salt. It con¬ 
tains no asphaltum or lampblack. It is dif¬ 
ferent from iron or stove-pipe enamel in that 
it dries within t.n minutes. This compound 
has an affinity for iron and is absorbed by it. 
rendering the iron rustproof. It is grease and 
waterproof. This Lusta will not wash off, 
neither will it rub or chip off and hot water 
has no effect on it. It is applied like paint, 
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Can of Self-Shining Stove Lusta. 


with a flat brush. Being very thin and black, 
in connection with its rust-destroying proper¬ 
ties, renders it an ideal enamel for wire 
screens, as it cannot fill the mesh, and it will 
not catch the dust as it dries so rapidly. It 
is especially adapted for use on gas or gaso¬ 
lene cooking ranges. One application on the 
side of a hard coal cook stove is claimed to 
wear well all winter. The makers remark that 
it is an all-the-year-around seller, and is also 
profitable to the dealer by reason of the gen¬ 
eral advertising done in magazines, newspa- 
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'"Quick Sales” Angle Show Case 

The Detroit Show Case Co., Detroit, Mich., 
are offering the trade the ‘‘Quick Sales** No. 
60-A Angle Show Case, illustrated. It is dc- 



small articles. In addition to. this Case the 
company make a complete line of all styles of 
Show Cases for both inside and outside use. 


The Horton Mfg. Co., Bristol, Conn., until 
further notice, have decided to guarantee their 
“Bristol** Steel Fishing Rods for three years 
instead of one, as heretofore. The three-year 
guarantee applies to all “Bristol** Rods sold 
since October 1, 1906, Rods which have been 
shipped from the factory since that date. 


The Massachusetts Saw Works, Chicopee, 
Mass., have secured the services of H. F. 
Strout as their Eastern representative. Mr. 
Strout for several years past has been con¬ 
nected with the Crucible Steel Co. as manager 
of their Springfield branch. 


signed especially for use in the front part of 
store. It has two round corners and has a 
straight section at each end extending back 
about three feet from the back line of the case. 
This Case is sometimes fitted with plate glass 
shelves with polished edges, but for the Hard¬ 
ware store the manufacturers recommend a 
paneled wood shelf of neat design, as it is 


"Black Eagle” All-Metal Hatchets 

The Burgess-Norton Mfg. Co., Geneva, Ill., 
have added to their line of “Black Eagle** 
Hatchets two new constructions, as illustrated. 
The half Hatchet has a solid claw head. The 
other hatchet has a strap claw head. These 
hatchets have hollow steel handle, oil-tempered 



stronger than glass. This Case can be made blade and hardened head. All parts are riv- 
in almost any size desired. The doors slide on eted under heavy pressure, and are immovable. 



ball bearings and are lined with mirrors. It They are finished in black enamel, with pol- 

can be used to advantage for cutlery and other ished blade. iginzed )y 
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The Telegraphone 

The Sterling Debenture Co., 56 Wall street. 
New York, are placing on the market the Te¬ 
legraphone, illustrated. To all outward ap¬ 
pearances the Telegraphone consists of a thin 
steel wire stretched over two cylinders, made 
to pass between the poles of a double electro¬ 
magnet, and connected with mouth and ear¬ 
pieces. But it gives the most perfect repro¬ 
duction of sound of any device yet invented. 
It talks, sings, laughs, plays music; it records 
conversations over the telephone wire, the tick 
of the teleg^raph, the signals of wireless teleg¬ 
raphy. It takes dictation from any distance 
by telephone and in the same way reproduces 
this dictation to any other point. It records 
and stores telephone messages sent in the ab¬ 
sence of the subscriber and repeats these mes- 



I'HE TeLpEGRAPHONE. 

sages when he returns. It takes a business 
man’s letters and instructions dictated by tele¬ 
phone from his home and repeats them to the 
staff in his office. In short, it reproduces any 
sound whether vocal or instrumental, harmoni¬ 
ous or discordant. This weird but practical 
instrument is the invention of a Danish elec¬ 
trician, Valdemar Pbulson, and is based upon 
an entirely new principle in physics—that mag¬ 
netism can be localized. He has shown that if 
magnetism were conveyed to a steel wire or 
disk by a magnet of sufficient delicacy, it re¬ 
mained isolated at the point of contact Apply¬ 
ing this principle he built a machine which in 
its now perfected form, consists of about two 
miles of thin steel piano wire, wound around 
two cylinders revolved by a small electric mo' 
tor. As the cylinders revolve, the wire winds 
off of one on to the other, passing through the 
field of a double electro-magnet to which arc 
attached a transmitter and a receiver. On 
speaking into the transmitter, induced cur¬ 
rents of electricity are produced, which cause 
continuous variation in the field strength of 
the electro-magnets, and, as the wire passes 


between these magnets, their fluctuations affect 
the wire in the form of variable magnet inten¬ 
sities. In this way sounds, whether direct on 
coming over the telephone or by telegraph, are 
recorded and stored on the wire. As .soon as 
the record is made the wire is run back upon 
the first cylinder and started forward again. 
The receiver is then held to the car and the 
listener hears every word that has been stored 
on the wire, so clearly and distinctly that the 
voice of the speaker can be easily recognized. 
Even deep breathing has been recorded. There 
is none of the metallic, grating noise, as every 
word comes forth as clearly as from the hu¬ 
man throat. 

For recording telephone or telegraph mes¬ 
sages, dictation by ’phone, sending out stock 
quotations and press association news, steel 
wire will be used, the duration of a record be¬ 
ing only limited by the length of wire, which 
will be long enough to take whole speeches, 
play^, concerts, etc. But for correspondence 
by mail, thin circular disks of steel, capable of 
taking from two to ten minutes’ dictation, will 
be used. These disks are so light that the 
smaller sizes can be mailed as merchandise for 
two cents. An envelope is not necessary, as 
rust, damp or handling do not affect the rec¬ 
ord in any way. The recipient of a “disk 
letter” can place it in his telegraphone and 
hear what his correspondent has to say. He 
can then wipe out the record with a magnet 
and send his answer upon the same disk, or 
file it away for future reference. Disks will 
also be used for langn^iage teaching and private 
correspondence. For the latter purpose Te- 
legraphones will be made in duplicate, so that 
a record can only be reproduced in a machine 
which is exactly like the one in which the rec¬ 
ord was made. For a general correspondence, 
however, all the Telegraphones will be alike. 


The L. S. Starrett Co., Athol, Mass., report 
that recently a workman took one of their 
No. 250 Hack Saws and cut through tool- 
proof bars of a county jail, the makers of the 
latter having guaranteed the county that the 
bars could not be touched with any saw, etc. 


The Martin-Senour Co., Chicago, Ill., have 
succeeded to the business of the Senour Mfg. 
Co., who have been manufacturers of the 
“Monarch” Paint for the past quarter century. 
As evidence of its popularity with the trade, it 
may be mentioned that during the past two 
years- the sales have doubled. The concern 
supply their representatives, who have exclu¬ 
sive sales in their sections, with a trade-win¬ 
ning line of advertising _ 
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Spooled Insulated Wire 

The Malin & Co., Cleveland, O., are offering 
the trade Spooled Insulated Wiie, illus¬ 
trated. The small consumer of insulated wire 



Spooled Insulated Wire. 


usually wishes to purchase it by the foot. He 
knows he wants 25, 50 or 100 feet, but knows 
nothing about the weight. To do away with 


25, 50 and 100 feet spools. The trade is 
supplied through jabbers. The company also 
make shellac coated Hair Wire, annealed 
Steel Wire, soft Brass Wire, spring Brass 
Wire, assortments of Spool Wire, etc. 


The Wagner Mfg. Co., Cedar Rapids, Iowa, 
manufacturers of the “Daisy'* galvanized iron 
Automatic Door Strip, Steel Hand Sleds, etc., 
have opened an eastern office at Buffalo, N. Y. 

^'UpsonV' Blind Adjuster and Fastener 

The H. B. Ives Co., New Haven, Conn., for 
whom John H. Graham & Co., 113 Chambers 
street. New York, are sales agents, are offer¬ 
ing the trade “Upson's” Patent Blind Adjuster 
and Fastener, illustrated. This device, which 
is adapted for outside blinds, shutters and sash, 
is made of cold rolled steel, being light in 
weight, but very strong. The locking device 
at each end of the slot stops vibration, making 
it noiseless; this locking device also prevents 



Fastener. 


“Upson's” Bund Adjuster 


and 


measuring wire from a large reel, this Spooled 
Insulated Wire is furnished. The dealer 
makes a higher percentage of profit than if 


the rod leaving the sill pin. It is reversible 
and fits any blind, right or left. Its range of 
adjustment renders its unnecessary for the 



selling from a large reel, and the consumer dealer to carry several sizes in stock. It is fin- 

can pull it from the spool as if it were thread. ished in electro galvanized plate, making it 

It is put up in assorted colors, and comes in rust and weather-proofQjgj^j^ecl by OOQ C 
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''Acme” Pencil Combination flow and even distribution of seed. The crank 

The International Electrical Mfg. Co., 19 being above the distributing wheel, brings both 

East 15th street, J^ew York, are placing on the hands to nearly a level and gives the operator 

market the “Acme” Pencil Combination, il- the easiest position possible, with the left hand 
lastrated. It is a combination pencil, compass, resting naturally in place to open or close feed 

drawing pen and divider, and is packed in a instantly. The frame parts are made from 



“Acme" Penol Combination. Used as Dividers. Used as a Compass. 


neat leather case, to carry in the pocket as an 
ordinary lead pencil, being only 4% inches 
long The drawing parts, needle points and 
case are of fine steel, highly polished. The 
drawing or ruling pen can be so regulated as 
to make light or heavy ink rulings. 

H. A. Flagg has been appointed manager 
of sales of the Shelby Steel Tube Company 
in charge of their New York office. 

"Cyclone” Seeder 

The Cyclone Seeder Co., Urbana, Ill., are 
manufacturers of the “Cyclone” Seeder, illus> 
trated. This machine is supplied with the com¬ 
pany's recently patented interlock, double 
flange, non-solder joint distributing wheel, and 
a self-acting feed adjustment so that seed can 
be let on or shut off instantly. The right side 
of Sower is concave in shape and rests easily 
against the body just above the hip. It has a 
slope feed board with an oblong hopper, which 
terminates in a metal edge, on which edges 
oscillates a steel feed plate which does not 
allow the seed to become clogged, but makes 
a positive force feed and insures a uniform 


well-seasoned yellow poplar and the curved 
parts from tough sycamore. The machine is 
neatly painted, has a large heavy duck hopper. 
Every Sower is guaranteed to distribute seed 



“Cyclone” Seeder. 


evenly and will not throw same in an upward 
direction or against the operator, but direct 
and evenly to the ground. The machine will 
sow grains as well as grass seeds. ^ t 
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'^Standard Renown” Range 

The Independent Stove Co., Detroit, Mich., 
are offering the trade the ‘‘Standard Renown” 
Range, illustrated. The manufacturers call 
special attention to two important features 
which have increased the sale of their Stoves 
and Ranges. These are the plain surface nick¬ 
eled castings, such as appear on the “Modern 
Renown,” and the device for raising the pan 
top over the firebox. The plainer the nickeled 


Rapids, Mich., secured the highest award on 
their exhibit of Carpet Sweepers at the Spe¬ 
cialists* Exposition, recently held in Dresden, 
Germany, even though some of the jurors of 
awards were averse to decorating any foreign 
exhibitor. 


The Nettleton Mfg. Co., Middletown, Conn., 
manufacturers of the “Nettleton** Reversible 
Nippers, have increased their capital stock 



casting the greater the cost by reason of the 
fact that each casting has to polished until 
every mar, scratch and defect is erased from 
the surface, or else the defects will show up 
when castings are nickeled. The raised pan 
top is very convenient for toasting, broiling or 
for replenishing fuel, especially when burning 
wood, as it is an easy matter to get pieces of 
wood into the firebox through the opening 
when the pan top is raised. 


The Bisscll Carpet Sweeper Co., Grand 


from $5,000 to $50,000 to provide increased fa¬ 
cilities to meet the growing demand in the 
trade. 


The Porter Screen Mfg. Co., Burlington, 
Vt, have ready for distribution catalogue 
of “Porter** made-to-order Window and Door 
Screens. Many handsome designs are shown, 
and the Hardware dealer can easily solicit 
business on custom-made Screens, using this 
book as reference. -OOg C 
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''Iroquois” Trousers Hanger are cut from potatoes in the shape of a hali 

C. K Hutchins Co., Buffalo, N. Y., are sphere, measuring about an inch in diameter, 

placing on the market the ‘"Iroquois” The company state that it is entirely unneces- 

Trousers Hanger, illustrated. This device sary to plant a whole potato as the eyes will 

holds three trousers. The spring steel holders suffice. By using this planter only half the 



"iRoguois” Trousers HiStcER. 


quantity of potatoes are required as would 
otherwise be necessary. There is also saved 
the eyeless potatoes which can be used for eat¬ 
ing or for feeding to stock. 


Potato Eye Cutter. 


are firmly secured to the plate which in turn 
is fastened to the wall, door, etc., with four 
sm^l screws. T^e holders are nickel plated 
inside and out, and will securely hold the 
trousers. It presents an attractive appearance. 

Kent’s "Triumph” Potato Planter 

The Kent Mfg. Co., Fort Atkinson, Wis., 
are manufacturers of Kent’s “Triumph” Potato 
Planter, illustrated. The device consists of an 
endless bucket conveyor which takes the potato 
eyes from the box or hopper and drops them 
into a tube. There is a gear wheel at the top 



Kent's "Triumph" Potato Planter. 


of the conveyor belt, being actuated by the slid¬ 
ing rack bar which is secured to the movable 
handle. After the handles are brought to¬ 
gether the act of separating them causes the 
rack bar to cerate the buckets on the endless 
chain. The hopper will hold enough eyes to 
plant a row of potatoes 40 rods long, dropping 
two eyes to a hill, every 18 inches. The eyes 


"Stevens’ ” Odorless Gun Oil 

The J. Stevens Arms & Tool Co., Chicopee 
Falls, Mass., are placing on the market “Ste¬ 
vens’” Odorless Gun Oil. This Oil is a lu¬ 
bricant, rust-preventative, polishing and 
cleaning compound. The makers guarantee it 
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to be absolutely pure and to contain no acid, 
being especially adapted for firearms, bicycles, 
sewing machines and aU mechanisms requiring 
a high grade oil Tt is put up in one and 4-oz» 


bottles. 
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Buck Bros., Millbury, Mass., have 
issued a catalogue of their Chisels, 
Plane Irons, Gouges, Carving Tools, 
Nail Sets, Screw Drivers, Handles, 
etc. 


I. E. Palmer, Middletown, Conn., 
for this season has changed the size 
of his catalogue. Now the 270 pages 
are Wk by 6 inches; 114 colored 
plates, representing every pattern and 
design of Hammock for the season of 
1907, are shown. One Hammock and 
a pattern in colors are represented on 
a sheet. Such sheets can be used 
in regular# correspondence envel¬ 
opes, and are furnished single in quantities, 
thus adapting them for jobbers* and retailers* 
mail advertising. These sheets can also be 
used in making up special catalogues, so that 
the jobber does not show any but the lines of 
Hammocks he will carry in stock. 


Automatic Grinding Machine, Bevel Grinding. 


Plumbers’ Goods, Mechanics’ Tools, Lawn and 
Garden Supplies, etc. The advertisements 
shown vary in size and are intended to be copy 
for the local Hardwareman or act as sugges¬ 
tions for getting up his own ads. The book is 
sold to but one dealer in a town. - 


The Powers Publishing Co., Norwalk, Ohio, 
have brought out Vol. 11. of “The Hardware 
Merchants’ Advertiser,” being a book of 390 
pages, bound in cloth. There is printing on 
but one side of a page and each page is de¬ 
voted to a single advertisement, covering a 
multitude of goods, covering Cutlery, Sporting 
Goods, Paint and Painters’ Supplies, 


Automatic Truing Device and Grinding 
Mdehiftd 

The Cleveland Stone Co., Cleveland, Ohio, 
are offering the trade the Automatic Truing 
Device and Grinding Machine, illustrated. 
By the use of the truing device the stone can 
be dressed off in a few minutes, leaving it 
with not only a uniform, even surface, but 
also in the right condition for good 
grinding. The truing wheel moves 
back and forth across the surface of 
the stone by means of the drive 
chain shown in the illustration. By 
simply removing the arm holding the 
truing wheel and applying the tool¬ 
holding device, an automatic grind¬ 
ing machine is obtained which will 
grind almost any beveled tool or 
knife quickly, evenly and with the 
proper bevel. The arm holding the 
tool can be adjusted to any angle re¬ 
quired, and the tool will move back 
and forth across the surface of the 
stone, being always in contact with a 
clean, sharp grinding surface. 


R. N. Hurlbut, Hartington, Neb., a retail 
dealer, recently got out a 6-page folder, printed 
• in black on red paper. He asked the recipients 
^o consider it a personal letter to them, as he 
gets out similar advertising matter each 
pionth. There are quite a number of items in 
the circular, together with particulars, but 
there are only three illustrations. The general 
make-up of the folder is of such character, 
however, as to create attention on tl^c part of 
the recipient. 


The Harrington & Richardson Arms Co., 
Worcester, Mass., have gotten out a ten-color 
lithographed calendar, the upper portion of 
which shows a Canadian Trapper. A copy caq 
be had upon request, mentioning this publica? 
tion. 


The New York Cordage Co., 87 Wall street, 
New York, issue a pocket folder giving a list 
of the various articles which they make in the 
Jinie of cordage. Digitized by 
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' The J. Stevens Anns & Tool Co., Chicopee, 
Mass., have issued their Spanish abridged cat¬ 
alogue, which illustrates and describes in de¬ 
tail all of the “Stevens* ** staple numbers. 
Their increasing business with Spanish-speak¬ 
ing countries has made necessary this handy 
book of reference. 

Charles Weiland, 147 Chambers street, New 
York, is going rather extensively into the im¬ 
porting of cutlery and tools of all kinds. At 


Substitution 

It very frequently happens that when a 
manufacturer brings out a rapid-celling or pop¬ 
ular article it is copied by some other manu¬ 
facturer, and the latter may be able to put it 
on the market at a price a little less than the 
original. When the customer calls for the 
original article the substitute is handed to 
him, in many cases with the remark, “just as 
good and a little cheaper.” This Aching of 
ideas from one manufacturer by another is 



Automatic Truing Device. 


sometimes called piracy, and 
some manufacturers seem to 
think any article nqt pro¬ 
tected by patents can be 
copied by them without any 
regard for the makers of 
the original. This piracy 
usually takes place after an 
article has had a great de¬ 
mand created for it by the 
ingenuity or shrewdness of 
the original manufacturer, 
when the pirate man comes 
along and takes it in. A 
reputable manufacturer is 
clearly above such practice, 
preferring to win reputa¬ 
tion and trade for products 
of his own creation. If 
buyers could be taught to 
always insist upon the or¬ 
iginal article that they ask 
for, much would be done to 
avoid this bringing out of 
counterfeit articles. 

The John M. Hart, Co., 
Chicago, 111., owing to the 
rapid expansion of their 
business, have found it nec- 


present he represents several foreign factories, cssary to move into larger quarters, and they 
He also carries, in a wholesale way only, all are now located in the Ashland Block, where 
kinds of Mechanics’ Tools, Cutlery and Files, they have sample rooms, etc. 


The Hohlfeld Mfg. Co., Eighth and Dau¬ 
phin streets, Philadelphia, Pa., have issued 
their 1907 handsome catalogue of “Eclat” 
Hammocks. Each of the large pages is devot¬ 
ed to showing one Hammock in all colors, 
making a very attractive presentation. The 
makers state it is always their aim to be up to 
date with ideas, new fobrics, new designs and 
new colors in Hammocks, thus giving the 
trade a good selling line. 

Roberts & Mander Stove Co., Philadelphia, 
Pa., issue a catalogue of their “Quality” Gas 
fiangth Gas Heaters and Gas Appliances, 


The Rockwell Mfg. Co., Malvern, Ark., in 
their latest catalogue show high quality Screen 
Doors, Adjustable Window Screens, K. D. 
Frames, madc-to-order work, etc. 


The McKinney Mfg. Co., Allegheny, Pa., 
are sending the trade, with their compliments, 
a vest pocket memorandum book, containitig 
a diary and space for memoranda. 


Calendars Received 


Best Light Co., Canton, O. 
Chas. A^ Scott, Buffalo, N. Y. 


Atinon H. Fogg Co., Uoulton, Me. 
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The H. W. Johns-Manville Co., New York, 
have opened a New Orleans branch at Baronne 
and Perdido streets. The new branch will be 
in charge of W. E. Carpenter. A large stock 
will be carried so that prompt shipments can 
be made for southern trade. 


William Peter Estate, Toledo, Ohio, in their 
Screen catalogue show six styles of Screen 
Doors and one Window Screen. Full partic¬ 
ulars are given as to the meritorious features 
of construction, finish, etc. 


The Pike Mfg. Co., Pike, N. H., have ready^ 
for distribution their catalogue of Corundum 
Wheels. Much information is given as to the 
value of Corundum Wheels for certain classes 
of work, how the Wheels are made, etc. They 
also have ready a price list on India Oil 
Stones. » 


The Draper & Maynard Co., Plymouth, N. 
H., have ready for the trade their new cata¬ 
logue of Sporting Goods, consisting of Foot¬ 
balls, Boxing Gloves, Baseball supplies, Sweat¬ 
ers, Union Suits, Automobile Gauntlets, Ten¬ 
nis supplies, etc. 


The Wright Wire Co., Worcester, Mass., 
are now manufacturing a line of Wire Picture 
Cord. They have splendid facilities for get¬ 
ting out large quantities, and being manu¬ 
facturers of the wire, the trade is assured of 
obtaining high quality. 


The Niagara Falls Metal Stamping Works, 
Niagara Falls, N. Y., have ready for distribu¬ 
tion to the trade their catalogue No. 5. It 
covers their line of Steel Harness Snaps, 
Breast Chains, Rein Chains Picket Pins, Curry 
Combs, Swivels, etc. 


The American Fork and Hoe Co., Cleveland, 
Ohio, have started into a new advertising cam¬ 
paign to cover the entire United States. Large 
advertisements are appearing in leading agri¬ 
cultural publications, the purpose being to bet¬ 
ter acquaint tool users with a line of tools to 
which scarcely enough attention has been given 
in the past. One feature is the specific in¬ 
formation given in regard to special tools for 
special purposes in field and garden work. 
They will give a booklet, “Tools and Their 
Uses,” free distribution. All first quality 
brands have been improved wherever possible 
and will hereafter be designated “True Tem¬ 
per” tools. While all the tools are sold through 
jobbers, the retail trade is directly assisted iv 
various ways by the manufacturers. 


The firm of Chas. E. Ring & Co., consisting 


of Chas. E. Ring and William O. Fitch, Brook- 
! 3 rn, N. Y., has been dissolved by mutual con¬ 
sent. Mr. Ring continues the iron and steel 
business under his own name and Wm. O. 
Fitch continues in the Hardware and factory 
supply business under his individual name. Mr. 
Fitch solicits latest catalogues and discount 
sheets. 


The Warren Axe & Tool Co., Warren Pa., 
manufacturers of axes and logging tools of all 
kinds, have recently acquired the patents and 
equipment of the American Drop Forging & 
Tool Co., Off Wayland, N. Y., and moved the 
plant to Warren, Pa. New and modern build¬ 
ings have been constructed of concrete 
throughout, and machinery of the latest im¬ 
proved type has been installed. 


The American Safety Razor Co., 299 Broad¬ 
way, New York, have issued several booklets 
designed to assist the retailer to increase sales 
on the “Ever-Ready” Safety Razor. One 
booklet shows a number of ads, one to a per¬ 
forated page, and all that it is necessary for a 
dealer to do is to put in his name and address 
at the bottom of ad. and send to his publisher 
with cut. Other booklets include catalogue 
and testimonials. 


A. Tredway & Sons Hardware Co., Du¬ 
buque, la., are now distributing to the trade 
their new catalogue of general Hardware and 
Blacksmith Supplies. The book is divided into 
eleven departments, with an aggregate of 1,171 
pages. 


The New York Telephone Company during 
the past two years has been very rapidly ex¬ 
tending its service throughout Greater New 
York. Rates have been reduced, and the city 
authorities have been assured that rates will 
be further adjusted so that at no time will 
the earnings of the company exceed 10 per 
cent, upon the capital actually invested. Tlie 
independents are trying to get permission to 
install an automatic system, but the Bell people 
state that two telephone companies in New 
York would be an economic waste of money. 


On the 2d ult., Fred Goodrich, president and 
treasurer of the Taplin Mfg. Co., New Britain, 
Conn., died after a lingering illness. Mr. Good¬ 
rich had been connected with the Taplin Mfg. 
Company for ten years, and previous to that 
traveled for Landers, Frary & Clark, with 
which concern he was connected for over 
twenty years. Mr. Goodrich was very popu¬ 
lar with his business associates and his many 
friends. The business will be continued with¬ 
out interruption. Digitized by 
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American Hardware Manufacturers* 
Association 

President —Charles W. Asbury, Philadel¬ 
phia, Pa. 

Vice-Presidents —George W. Corbin, New 
Britain, Conn.; William M. Pratt, Greenfield, 
Mass.; Robert Garland, Pittsburg, Pa. 

Secretary-Treasurer —F. D. Mitchell, 309 
Broadway, New York. 

Executive Committee —Edward Ingalls, 
chairman, Newark, N. J.; C. F. Carrier, El¬ 
mira, N. Y.; C. Ai. Earl, New Britain, Conn.; 
W. T. Johnson, Glassport, Pa.; Edward M. 
Kemp, Chicago, Ill.; C. M. King, Pittsburg, 
Pa.; D. A. Merriman, Chicago, Ill.; F. E. 
Muzzy, Chicopee Falls, Mass. 

Advisory Bo.\rd (consisting of ex-presi¬ 
dents)—^Julius C. Birge, St. Louis, Mo.; F. S. 
Kretsinger, Cleveland, O. 

Organized October 9, 1901. Present mem¬ 
bership is 228, a gain of 14 during the year. 

National Hardware Association 

President —W. S. Wright, Omaha, Neb. 

First Vice-President —^John C. Koch, Mil¬ 
waukee, Wis. 

Second Vice-President —Brace Hayden, San 
Francisco. 

Secretary-Treasurer —T. James Fernley, 
Philadelphia. 

Executive Committee— P. E. Strauss, Bos¬ 
ton; J. D. Moore, Birmingham, Ala.; A. J. 
Bihler, Pittsburg; Robt. M. Dudley, Nashville, 
Tenn.; Chas. H. Turner, Albany, N. Y. 

Organized 1894. Thirteenth annual meeting 
will be held on October 30, 1907. Present 
membership is 190, a gain of five during the 
past year. 

Iowa Hardware Jobbers* Association 

President —F rank Meintire, Ottumwa, 
Iowa. 

Vice-President —W. J. Wodrich, Dubuque, 
Iowa. 

Secretary-Treasurer — T. E. Hurley, Des 
Moines, Iowa. 

Organized 1897. 


Directors —^Hobart Weed, Buffalo, and Ir¬ 
ving D. Booth, Elmira. 

Organized October 30, 1888. Fourteenth an¬ 
nual meeting held in November, 1907. Pres¬ 
ent membership is 16. 

Eastern New York and Vermont Hardware 
and Iron Association 

President —^James L. Dunn, Troy, N. Y. 
Secretary —Chas. H. Turner, Albany, N. Y. 
Treasurer —John E. Larrabee, Amsterdam, 

N. Y. 

Organized January 13, 1898. Ninth annual 
meeting will be held February 14, 1907, at Al¬ 
bany. 

Pennsylvania Wholesale Hardware and 
Supply Association 

President —A. W. Lewis, Wilkes-Barre. 

First Vice-President —A. B. Stein, Read¬ 
ing. 

Second Vice-President —Geo. Small, York. 
Secretary —^John Waeldin, Canton. 
Treasurer —Geo. D. Krause, Lebanon. 
Executive Committee— W. H. Conyngham, 
Wilkes-Barre; F. W. Bleckley, Hazleton; W. 

E. Bittenbender, Scranton; J. N. Kline, Will¬ 
iamsport; John H. Obold, Reading. 

Organized March 15, 1901. Sixth annual 
meeting will be held in March. 

Southern Hardware Jobbers* Assertion 

President —F. B. Dunlop, Fort Smith, Ark. 
First Vice-President —R. D. Warren, Mem¬ 
phis, Tenn. 

Second Vice-President —Frank Gray, Jack¬ 
sonville, Fla. 

Secretary-Treasurer —W. W. Webber, Fort 
Smith, Ark. 

Executive Committee— O. B. Barker, 

Lynchburg, Va.; C. H. Ireland, Greensboro, 

N. C.; Bruce Keener, Knoxville, Tenn.: W. 

L. Sanford, Sherman, Tex. 

Organized September, 1891. Sixteenth - 

annual meeting will be held June 11, 12, 13 
and 14, at place to be selected. 


New York State Association of Hardware Texas Hardware Jobbers* Association 

Jobbers President —Ed. S. Hughes, Abilene, Tex... 

President —A. J. Lowery, Utica. First Vice-President —Chas. E. Nash, Fort 

Vice-President —E. C. Neal, Buffalo. Worth, Tex. 

Secretary-Treasurer —Joseph Born, Syra- Second Vice-President —E. Peden, 

Houston, Tex. Digitized by GoOg C 
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Secretary-Treasurer — R. F. Bell, Fort 
Worth, Tex. 

Executive Committee— Jas. Morbney, Dal¬ 
las, Tex.; H. S. Bettes, Paris, Tex.; W. L. 
Sanford, Sherman, Tex.; John L. Keith, Beau¬ 
mont, Tex. 

Organized October 22, 1896. Present mem¬ 
bership is 20. 

National Retail Hardware Association 

President —Edward M. Bush, Evansville, 
Ind. 

First Vice-President— S. R. Miles, Mason 
City, Iowa. 

Second Vice-President —G. W. Rockwell, 
Horseheads, N. Y. 

Secretary —M. L. Corey, Argos, Tnd. 

Treasurer — A. T. Stebbins, Rochester, 
Minn. , 

Executive Committee —E. M. Bush, Evans,- 
ville, Ind.; S. R. Miles, Mason City, Iowa; 
G. W. Rockwell, Horseheads, N. Y.; A. T. 
Stebbins, Rochester, Minn.; H. L. McNam¬ 
ara, Janesville, Wis.; G. W. Wolbert, Bis¬ 
marck, N. D.; G. R. Lott, Chicago, Ill.; H. J. 
Hall, Lincoln, Neb.; D. F. Barber, Boston, 
Mass. 

Organized March, 1900. Seventh annual 
meeting will be held June 18, 19, 20 and 21 at 
Boston, Mass. Present membership is 8,304, 
a gain of 2,998 during the past year. 

Inland Empire Implement and Hardware 
Dealers’ Association 

President —E. K Lucas, Davenport, Wash. 

First Vice-President —R. L. Spiker, Nez 
Perce, Idaho. 

Second Vice-President —A. Urbahn, Spo¬ 
kane, Wash. 

Secretary-Treasurer —E. W. Evenson, Spo¬ 
kane, Wash. 

Directors —C. L. Butterfield, Moscow, 
Idaho; K L. Scott, Oakesdale, Wash.; A. B. 
Salmon, Wilbur, Wash.; L. C. Fisher, Sprague, 
Wash.; F. J. Guth, Odessa, Wash; F. T. Lar- 
rabee, Edwall, Wash.; E. P. Dorris, Lewiston, 
Idaho; W. F. Chalenor, Palouse, Wash.; 
E. M. Heifner, Colville, Wash.; J. Bauer, Ritz- 
ville. Wash.; A. Z. Wills, Wenatchie, Wash.; 
John Ra)rmer, Reardon, Wash.; J. C. Hatta-* 
baugh, Grangeville, Idaho; E. E. Plough, Wil¬ 
bur, Wash. 

Organized February 23, 1905. Second an¬ 
nual meeting will be held January 16 and 17, 
at Hotel Spokane, Spokane, Wash. Present 
membership is 260. 

New England Hardware Dealers’ 
Association 

President —John B. Hunter, Boston. 


First Vice-President —S. H. Thompson, 
Lowell. 

Second Vice-President —F. E. Pierson, 
Pittsfield. 

Secretary —F. Alexander Chandler, Boston. 

Treasurer —^Henry M. Sanders, Boston. 

Directors —D. Fletcher Barber, Boston; C. 
K Adams, Lowell, Mass.; Bion C. Pierce, 
Taunton, Mass.; Calvin M. Nichols, Boston; 
E.,L. Davis, Boston; John A. Manson, Bur¬ 
lington, Vt.; W. H. Underwood, Manches¬ 
ter, N. H. 

Organized March 15, 1893. Fourteenth an¬ 
nual meeting wilj be held June 18 to 21, 1907, 
at New American House, Boston. 

Pacific Retail Hardware Association 

President —A. L. Nichols, Chico. 

First Vice-President — C. C. Hampton, 
Marysville. _ 

Secretary— James O. Gates, Marysville. 

Treasurer —Elem Biggs, Grass Valley. 

Executive Committee —A. L. Nichols, 
Chko; J. C. White, Marysville; R. O. Kim¬ 
brough, Sacramento; C. B. Hart, Stockton; E. 
Biggs, Grass Valley; J. O. Gates, Marysville. 

Organized January 7, 1899. Eighth annual 
meeting will be held March 17 at San Francis¬ 
co. Present membership is 83. 

Arkansas Retail Hardware Association 

President —Emmett E.. Mitchell, Morrilton. 

First Vice-President— Jos. L. Davis, Mag¬ 
nolia. 

Second Vice-President— R. W. Meriwether, 
Paragould. 

Secretary-Treasurer —C. E. Taylor, Little 
Rock. 

Executive Committee — Hamp Williams, 
Hot Springs; R. F. Roys, Russellville; J. P. 
Simpson, Malvern; T. J. Mott, Helena; John 
M. Pittman, Prescott; Thos. B. Stewart, New- 
lk)rt; N. T. Richmond, Fort Smith. 

Organized June 12, 1900. Seventh annual 
meeting will be held in June at Little Rock. 

California State Retail Hardware 
Association 

President —C. M. Brown, Hollister. 

First Vice-President —Geo. H. Smith, Oak¬ 
land. 

Second Vice-President —W. H. Devore, 
Ocean Park. 

State Secretary and Organizer—F. B. 
Dickinson, San Francisco. 

Treasurer —George M. Hickman, San 
Francisco. 

Executive Committee—Alameda AssoaA- 
TiON— F. Ladd and F. Rittigstein, Oakland, g 
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North Coast Association —J. C. Mailer, 
Santa Rosa; J. H. Steves, St. Helena. 

San pRANasco Association —H. C. Ben¬ 
nett and I. C. Walker. 

San Joaquin Association —G. H. Glass- 
ford, Fresno; D. C. Wood, Modesto. 

SouTHE3Uf California Association —H. 
Guyot, Los Angeles; C. B. Pettis, Ocean 
Park. 

San Jose Association —W. J. Boschken and 
H. C. Holmes. 

Pacific Association —Oscar Schulz, Dixon; 
J. C. White, Marysville. 

HuMBOurr Association— F. J. Reid. Eure¬ 
ka; H. H. Buhne, Eureka. 

Organized February 15, 1902. Fifth annual 
meeting will be held in March. 

Alameda County, California, Retail Hard¬ 
ware Dealers’ Association 

President —Frank Rittigstein. 
Vice-President —L. R. Smith. 

Secretary —Geo. L. Everett 
Treasurer —^Walter Meese. 

Executive Committee —Frank Rittigstein, 
Oakland; L. R. Smith, Oakland; Walter 
Meese, Oakland; J. W. Armstrong, Berkeley; 
John P. Maxwell, Oakland. 

Organized May 19, 1902. 


Colorado Retail Hardware Association 

President —M. S. Whiteley, Boulder. 

Vice-President —John Spriestersbach, Ala¬ 
mosa. 

Secretary-Treasurer— Adolf Unfug, Wal- 
senberg. 

Executive Committee — George Wilson, 
Florence; Adolf Unfug, Walsenberg. 

Organized February 16, 1903. Fourth an¬ 
nual meeting will be held in February. 

Connecticut Hardware Association 

President —Geo. J. Bassett, New Haven. 

First Vice-President —Irving C. Treat, 
Hartford. 

Second Vice-President— Eli C. Birdsley, 
Meriden. 

Secretary —James DeF. Phelps, Windsor 
Locks. 

Financial Secretary —F. H. Farrar, South 
Manchester. 

Treasurer— Lewis B. Crosby, New London. 

Directors —F. W. Palmer, Stamford; Frank 
West, Bridgeport; J. L. Carroll, Winsted; C. 
H. Preston, Norwich. 

Organized March 25, 1903. Fourth annual 
meeting will be held February 20 and 21, at 
Hartford, Conn. Present membership shows 
a gain of 10 per cent, during the past year. 


North Coast, California, Retail Hardware 
and implement Association 

President —J. C. Mailer, Santa Rosa. 

Vice-President—J. H. Steves, St. Helena. 

Secretary —A. D. Ketterlin, Santa Rosa. 

Treasurer —E. E. Morrow, Santa Rosa. 

Executive Committee —C. Mailei, J, H. 
Steves, A. D. Ketterlin; J. H. Gunn, Healds- 
burg; W. Young, Napa. 

Retail Hardware Association of 
the Carollnas 

President —T. O. Flowers, Rock Hill, S, C 

First Vice-President— W. N. Everett, 
Roddngham, N. C. 

Second Vice-President —E. W. Duvall, 
Cheraw, S. C. 

Third Vice-President — Elliott Dunn, 
Charleston, S. C. 

Secretary-Treasurer— Paul W. McLure, 
Grccnlrood, S. C 

Executive Committee— T. O: .Flowers, 
W. N. Everett, Paul W. McLure, N. A. Craig, 
H. P. Duvall. 

Organized June 14, 1905. Second annual 
meeting will be held July 9 and 10, 1907, at 
Charlotte, N. C. Present membership is 100, 
a gain of 50 during the past year. 


Georgia Retail Hardware Association 

President —W. W. Robinson, Dublin. 

First Vice-President —W. G. Raines, 

Statesboro. 

Second Vice-President —T C. Hollings- 
w’orth, Dawson. 

Secretary-Treasurer— C. M. Tillman, Mc¬ 
Rae. 

Executive Committee —W. G. Raines. 
Statesboro; C. M. Tillman, McRae; J. J. 
Goldon, Tifton; D. A. Smiley, Claxton; Geo. 
W. Woodruff, Winder. 

Organized July 17, 1906. First annual meet¬ 
ing will be held at Tifton, Ga. Present mem¬ 
bership is 52. a gain of six during the past 
year. 


Illinois Retail Hardware Association 

President —Frank B. McKenney, Rockford. 
Vice-President —Fred Geissing, East St. 
Louis, 

Secretary —Leon D. Nish, Elgin. 

Treasurer —H. E. Gnadt, 225 Roscoe St, 
Chicago. 

Executive Committee —^Term expiring 1907 
—Frank B. McKenney, Rockford; Fred Geis¬ 
sing, East St Louis; Chas. Johnson, Peoria; 
D. M. Norris, Kankakee. Term expiring 1908 
—H. E. Gnadt, Chicago; W. Gormley, 
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Chicago; L. D. Ray Rockford; Leon D. Nish, 
Elgin. Term expiring 1909—^T. J. Mathews, 
D. M. Norris. 

Organized August 18, 1889. Annual meet¬ 
ing will be held February 13, 14, 15, at Chi¬ 
cago. Present membership is 1,042, a gain of 
300 during the past year. 

Indiana Retail Hardware Association 

President —C. B. Frame, North Manchester. 

Vice-President— W. B. Creed, New Albany. 

Secretary-Treasurer —M. Corey, Argos-. 

Executive Committee —C. A. Ellis, Car¬ 
lisle; S. L. Ocker, Roann; C. B. Frame, North 
Manchester; M. L. Corey, Argos; Chas. E. 
Hall, Indianapolis. 

Organized February, 1900. Seventh annual 
meeting will be held February 19, 20, 21, at 
Indianapolis. Present membership is 584, a 
gain of 88 during the past year. 

Iowa Retail Hardware Association 

President —H. S. Vincent, Fort Dodge. 

Vice-President —C. E. Haas, Le Mars. 

Secretary-Treasurer —A. R. Sale, Mason 
City. 

Executive Committee —H. S. Vincent, Fort 
Dodge; Chas. Swaine, Council Bluffs; E. C. 
Moore, Waverly. 

Organized 1898. Ninth annual meeting will 
be held February 19, 20, 21 and 22, at Des 
Moines, la. Present membership is 625, a 
gain of 175 during the year. _ 

Kentucky Retail Hardware and Stove 
Dealers’ Association 

President —^U. S. Shacklett, Fulton. 

First Vice-President— Paul Wagner, Louis¬ 
ville. 

Second Vice-President— John W. Read, 
Hodgensville. 

Secretary —^John R. Sower, Frankfort. 

Treasurer— A. Steitler, Jr., Owensboro. 

Michigan Retail Hardware Dealers’ 
Association 

President — E. B. Standart, Holland. 

Vice-President —Chas. M. Alden, Grand 
Rapids. 

Secretary— A. J. Scott, Marine City. 

Treasurer— Henry C. Weber, Detroit. 

Executive Committee —^J. P. Sperry, Port 
Huron; P. A. Wright, Holly; M. A, Benson, 
Saranac; J. H. Murray, Cadillac; Geo. P. 
Griffin, Albion; J. H. Whitney, Merrill; J. G. 
Patterson, Detroit; F. M. Brockett, Battle 
Creek; E. S. Roe, Buchanan. 

Organized 1895. Twelfth annual meeting 


will be held August 7, 8, 9, at Detroit. Pres¬ 
ent membership is 670, a gain of 150 during 
the past year. 

Minnesota Retail Hardware Association 

President— Julius Schmidt, Wabasha. 

Vice-President— Amos Marckel, Perham. 

Secretary —M. S. Mathews, Minneapolis. 

Treasurer —Geo. F. Duerre, Plainview. 

Executive Committee— One year: J. H. 
Smith, Minneapolis; H. R. Schroeder, St. 
Paul; F. W. Lucas, Litchfield. Two years: 
Chas. F. Ladner, St. Cloud; J. F. McGuire, 
St. Paul; W. H. Tomlinson, Le Sueur. Three 
years: A. T. Stebbins, Rochester; C H. Casey, 
Jordan; Elmore Houghtaling, Fairmont. 

Organized April 29, 1897. Eleventh annual 
meeting will be held February 26, 27, 28 and 
March 1, at St. Paul. Present membership is 
738, a gain of 36 during the past year. 

Missouri Retail Hardware Association 

President —W. H. Hahn, St. Louis. 

Vice-President— M. A. Wengert, Kansas 
City. 

Secretary-TREA surer—F rcdcrick N eudorff, 
St. Joseph. 

Executive Committee —Taylor Frier, Louis¬ 
iana; O, W. Johnston, Marshall; W. T. 
Shoop, Richmond. 

Organized April 16, 1898. Ninth annual 
meeting will be held January 17 and 18 at 
Kansas City, Mo. 

Nebraska Retail Hardware Dealers’ 
Association 

President —Nathan Roberts, Omaha. 

First Vice-President —H. T. Moore, Alma. 

Second Vice-President —C. L. Kelly, North 
Bend. 

Third Vice-President —S. C. Oaks, Seward. 

Secretary — J. Frank Barr, Lincoln. 

Treasurer —H. J. Hall, Lincoln. 

Executive Committee —Daniel Kavanaugh, 
Fairbury; Frank Hacker, Friend; J. H. Mc¬ 
Grath, Hastings. 

Organized June 3, 1902. Fifth‘annual meet¬ 
ing will be held February 4, 5, 6, 7, at Omaha. 
Present membership is 325, a gain of 110 dur¬ 
ing the past year. 

New Hampshire Retail Hardware 
Association 

Vice-President — J. Herbert Seavey, Dover, 
N. H. 

Secretary-Treasurer —W. H. Underwood, 
Manchester, N. H. 

Executive Committee —The officers and C. 
A. Adams, Manchester; W. D.^Thompson, 
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Concord; Augustus Young, Exeter. 

Organized July 22, 1902. Fifth annual 
meeting will be held September, 1907. Pres¬ 
ent membership is 10. 

New York State Retail Hardware Associa¬ 
tion 

President —Louis J. Ernst, Rochester. 

First Vice-President —L. G. Mattison, 
Newark, 

Second Vice-President —^John H. Bradish, 
Batavia. 

Secretary —John B.‘ Foley, Syracuse. 
Treasurer —F. E. Pelton, Herkimer. 
Directors —^John G. Ferres, Johnstown; J. 
J. Douglas, Binghamton; Clark Bloss, Dun¬ 
kirk; John E. Larrabee, Amsterdam; Geo. L. 
Starks, Saranac Lake; Thos. F. Hobbes, 
Utica; Chas. P. Sherwood, White Plains; 
Chas. E. Wethey, Port Byron; W. I. Ganey, 
Auburn. 

Organized April 29, 1902. Fifth annual 
meeting will be held on February 19, 20, 21 and 
22, at Syracuse. Present membership is 275. 

North Dakota Retail Hardware Association 

President —H. F. Emery, Fargo. 

First Vice-President— J. S. Cole, Lisbon. 
Second Vice-President —J. H. McCollom, 
Hope. 

Third Vice-President— E. L. Garden, 
Souris. 

Secretary —C N. Barnes, Grand Forks. 
Treasurer— H. T. Helgesen, Milton. 
Executive Committee—K E. Elliott, San¬ 
born; W. R. McIntosh, Bottineau, and Presi¬ 
dent and Secretary. 

Organized September 27, 1897. Tenth 

annual meeting will be held on February 5, 6 
and 7, at Minot. Present membership is about 
300, a gain of about 100 during the past year. 

Ohio Hardware Aaaoclatlon 

President—C. S. Johnson, Barberton. 
Vice-President— Frank W. Ingalls, Bryan. 
Secretary —Frank A. Bare, Mansfield. 
Financial Secretary —A. L. Shearer, Day- 
ton. 

Treasurer— C. C Fouts, Middletown. 
Executive Committee— W. M. Crumrine, 
chairman, Salem; W. L. Jacobs, Youngstown; 
J. S. Spoerl, Hamilton; A. Boebinger, Cincin¬ 
nati; T. C. Weir, Steu^nville; J. R. Dickson, 
Columbus; W. W. Osborn, Bellefontaine; 
Adam Bretch, Dayton. 

Organized October 1, 1894. Thirteenth an¬ 
nual meeting will be hdd February 28, 27 and 
28, at Columbus. 


Oklahoma Retail Hardware and Implement 
Dealers’ Association 

President —O. A. Smith, Watonga. 

First Vice-President— Harry Mead, Shaw¬ 
nee. 

Second Vice-President —Wm. Murdock, 

Ralston. 

Secretary —D. C. Patterson, Oklahoma City. 
Treasurer —W. W. Storm, Oklahoma City. 
Executive Committee— A. D. Acers, Nor¬ 
man; M. C. Hale, Tulsa; F. M. Spangler, 
Mulhall; J. M. Coley, Holdenville; Frederick 
Pfaff, Anadarko. 

Organized July, 1904. Third annual meet¬ 
ing will be held July 9, 10 and 11 at Oklahoma 
City. Present membership is 15G, a gain of 
38 during the past year. 

Oregon Retail Hardware and Implement 
Dealers* Association 

President —John H. Simpson, Corvallis. 
Vice-President— H. J. Altnow, Woodbum. 
Secretary- H. J. GofF, Forest Grove. 
Treasurer —Frank Dayton, Portland. 
Executive Committee —F. E. Willis, Banks; 
F. E. Chambers, Eugene; Frank Spencer. 
Organized April 10, 1906. 

Pennsylvania Retail Hardware Association 

President —Wm. Mendenhall, Montours- 
ville. 

Vice-President— A. H. Kaufman, Lock 
Haven. 

Secretary-Treasurer— J. E. Digby, Mc¬ 
Kees Rocks. 

Executive Committee— J. H. Bowers, Char¬ 
leroi; Geo. V. Thompson, Mt. Jewett; J. M. 
Selheimer, Lewistown; J. E. Digby, McKees 
Rocks. 

Organized December 12, 1901. Sixth annual 
meeting will be held February 12, 13 and 14, 
at Pittsburg. Present membership is 300, a 
gain of 5 dunhg tke past year. 

Rhode Island Retail Hardware Association 

President —E. A. Loomis, Providence. 
Secretary —F. T. Kelley, Providence. 

Annual meeting will be held in June. 

South Dakota Retail Hardware Association 

President —E. D. Hawkins, Vermillion. 
First Vice-President— Otto E. Mueller, 
Aberdeen. 

Second Vice-President—F. J. Pixley, Mont¬ 
rose. 

Secretary —^Noah Keller, Woonsocket. 
Treasurer —B. G. Wattson, Chamberlain, g 
Executive Committee—E. Gregory, Alexan- 
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dria; F. J. Bukenbum, Scotland; H. E. John¬ 
son, Redfield; F. Rummel, Sioux Falls; M. H. 
Gosche, Mitchell; John Roper, Parker; F. O. 
Steensland, Beersford; Noah Keller, Woon¬ 
socket; B. G. Wattson, Chamberlain. 

Organized January 15, 1906. First annual 
meeting will be held February 12, 13 and 14, 
at Mitchell, S. D. Present membership is 100, 
a gain of 26 during the past year. ^ 

Texas Retail Hardware and Implement 
Dealers’ Association 

President —R. L. Penick, Stamford. 

Vice-President —W. A. Spangler, Bonham. 

Secretary-Treasurer — J. W. McManus, 
Waxahachie. 

Directors —C. M. Patillo, Stamford; O. E. 
Schou, Clifton; J. R. Cole, Sherman. 

Organized June 22, 1898. Ninth annual 
meeting will be held January 22, 23 and 24, at 
Dallas. 

Washington Hardware Association 

President —^A. L. Piper, Seattle. 

Vice-President —R. I. Morse, Bellingham. 

Secretary-Treasurer — J. A. Peebles, 
Seattle. 

Organized April 19, 1900. Seventh annual 
meeting will be held in November 1907. 

West Virginia Retail Hardware Association 

President —F. R. Clcland, Fairmont. 

First Vice-President —C. D. Kyle, Wells- 
burg. 

Second Vice-President—C. P, Moore, Ra- 
venswood. 

Secretary —J. H. Krepps, Morgantown. 

Treasurer — I. H. Morgan, Morgantown. 

Executive Committee — H. C, Kabitzer, 
Wheeling; T. B. Fry, Keyser; C. P. Moore, 
Ravenswood; president and secretary. 

Organized September 5, 1906. Annual meet¬ 
ing will be held February 12 and 13, at Clarks- 
bprg. 

Wisconsin Retail Hardware Association 

President —Emil Teitgen, Manitowoc 

Vice-President —^J. Komely, Milwaukee. 

Secretary-Treasurer —C. A. Peck, Berlin. 

Executive Committee —Emil Tietgen, Mani¬ 
towoc; J. Komely, Milwaukee; C. A. Peck, 
Berlin; Jas. Murphy, Racine; Henry Krueger, 
Neenah; A. H. Kleberg, Nekoosa; E. H. 
Ramm, New London. 

Organized February 9, 1896. Eleventh an¬ 
nual meeting will be held February 6, 7 and 8 
at Milwaukee. Present membership is 610, a 
gain of 110 during the past year. 


Chicago Retail Hardware Association 

President —G. R. Lott 
Vice-President— Geo. A. Engelhardt 
Secretary —H. C. Peppier, 70 Lincoln ave¬ 
nue. 

Collector— John Hora. 

Treasurer— J. L. Smith. 

Executive Committee —G. R. Lott, Geo. En- 
glehardt, D. McLaughlin, H. E. Guadt, C. F. 
Wooley. 

Buying Committee— F. F. Porter, 314 West 
63d street; W. J. Krueger, 625 West Twelfth 
street; Fred Ruhling, 514 North Clark street. 

Organized 1891. Sixteenth annual meeting 
will be held in December, 1907. Present mem¬ 
bership is 169. 

Derby, Ansonia and Shelton, Conn., Retail 
Hardware Association 

President —W. A. Church. 

Vice-President —^A. E. Hotchkiss. 
Secretary-Treasurer —Frank T. Terry. 
Organized November 11, 1899. Eighth an¬ 
nual meeting will be held in November, 1907. 
Present membership is 5. 

Detroit, Mich., Retail Hardware Dealers’ 
Association 

President —Wm. Moore. 

Vice-President—^J ames Tyre. 

Secretary— O. J. Darling. 

Treasurer —L. Lemke. 

Executive Committee — J. G. Patterson, A. 
Harshaw, M. Louys, U. Cotey, and Gasper 
Hoffman. 

Organized January 8, 1902. Fifth annual 
meeting will be held January 2. Present mem¬ 
bership is 86, a gain of 5 during the past year. 

Hartford, Conn., Retail Hardware Asso¬ 
ciation 

President— William E. Cone. 
Secretary-Treasurer —George I. Clapp. 
Organized July 30, 1889. Eighteenth annual 
meeting will be held in December, 1907. Pres¬ 
ent membership is 13 firms. 

Kansas City Implement, Vehicle and Hard¬ 
ware Ciub 

President —W. E. Manning. 

First Vice-President—A. McClintock. 
Second Vice-President —W. L. Day. 
Secretary— J. E. Baird. 

Treasurer— A. G. Trumbull. 

Executive Committee— J. W. Wilson, Geo. 
H. Forsee, L. B. Crawford, G. A. Parker, D. 
M. F. Weeks. 

Organized about 1900. Annual meeting will 

be held on November U, I907.y 
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Louisville, Ky., Retail Hardware and Stove 
Association 

President —G. W. Buck. 

First Vice-President —George Dehler, Jr. 
Second Vice-President —Paul Wagner. 
Secretary— J. C. Kirchdorfer. 

Treasurer —Charles Shott. 

Executive Committee— The officers. 
Organized February 5, 1904. Third annual 
meeting will be held February 12. Present 
membership is 32, a gain of two during the 
past year. 

Milwaukee Retail Hardware and Stove 
Dealers’ Association 

President —Chas. Pflughardt. 
Vice-President— J. O. Prasser. 
Corresponding Secretary—F.‘ Herrenbruck. 
Financial Secretary —Wm. Groylan. 
Treasurer —J. Stollenwerk. 

Minneapolis, Minn., Hardware Association 

President— L. C. Warner. 

Vice-President —G. E. Woehler. 

Secretary —H. M. Gardner. 

Treasurer —F. C. Smith. 

Executive Committee —H. B. Gardner, Geo, 
Brimhall, F. C. Smith, G. E. Woehlei, F. C. 
Strcmmel, William Simms, L. C. Warner, Ja¬ 
cob Stoft. 

Organized February 6, 1894. Thirteenth an¬ 
nual meeting will be held February 5, at Min¬ 
neapolis. Present membership is 43, 


The Hardware tClub of New York 

President — ^J. Leonard Varick. 

Vice-President —^Eugene Bissell. 

Secretary —Arthur G. Sherman. 

Treasurer —Thomas F.’Keating. 

Board of Governors —Alfred D. Clinch, 
Terence F. Curley, James D. Foot, Joseph 
Gales, George H. Sargent, William Bishop, 
Eugene Bissell, Richard R. Williams, Henry 
L. Freeland, Francis B. Griffin, James H. Ken¬ 
nedy, Arthur G. Sherman, Edward C. Van 
Glahn, Thomas F. Keating, J. Leonard Varick. 

Organized 1892. Fifteenth annual meeting 
will be held March 16, 1907. Resident mem¬ 
bership is 600, which is the limit; non-resi¬ 
dent membership, 162. 

Peoria, 111., Retail Hardware Dealers’ 
Association 

President —William Bittel. 

Vice-President —^J. A. Hunter. 

Secretary —^J. L. Douglas. 


Directors —Charles Johnson, George Meyer, 
R. L. Wilson. 

Organized March 17, 1899. Eighth annual 
meeting will be held March 19. Present mem¬ 
bership is 13, a gain of one during the past 
year. 

Hardware Merchants’ and Manufacturers’ 
Association of Philadelphia, Pa. 

President —^John R. Griffith. 

Vice-President —Edw. S. Jackson. 
Secretary-Treasurer— T. James Fernley. 
Executive Committee — John R. Griffith, 
William W. Supplee, Samuel Disston, Edw. S. 
Jackson, Thomas Devlin, T. Jame.s Fernley. 
Charles Z. Tryon, Ellicott Fisher. 

Organized March 6, 1886. Twenty-first an¬ 
nual meeting will be held January 22. Present 
membership is 100, a gain of five during the 
past year. 

Hardware' Merchants’ Association of 
Philadelphia 

President— N. C. Engle. 

Vice-President —George R. Mitchell. 
Secretary— F. A. Mitchell. 

Treasurer— E. W. Richards. 

Executive Committee— George E. Driver, 
A. L. Egolf, Charles Berlin, Albert Kaiser, 
Theo. C. Ulmer, Paul J. Devitt, John Orr, N. 
C. Engle, George R. Mitchell, E. W. Richards, 
F. A. Mitchell. 

Organized October 1, 1902. Fifth annual 
meeting will be held on October 1, 1907, at 
420 Commerce street. Present membership is 
40, a gain of 20 per cent, during the past year. 

San Francisco Retail Hardware Dealers’ 
Association 

President —F. H. Ellis. 

Vice-President —Edwin Jones. 

Secretary —Geo. L. Everett. 

Treasurer —Jos. I. Lawless. 

Executive Committee —F. H. Ellis, Edwin 
Jones, H. C. Bennett, Chas. M. Sage, G. M. 
Hickman, E. E. Gillon. 

Organized June 21, 1900. 


Retail Hardware and Stove Dealers’ As¬ 
sociation of St. Louis, Mo. 

President —Ed. L. Wachter 
First Vice-President —Geo. M. Rinine. 
Second Vice-President —Theo. Wirtz. 
Secretary —^J. L. Boehl. 

Treasurer —F. A. Kansteiner. 

Sergeant-AT-Arms —A. H. Steinmeyer. 
Organized November 25, 1897. Tenth an¬ 
nual meeting will be held this mo”th T 

Digitized by OOwl^ 
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National Hardware Dealers’ Mutual Fire 
Insurance Company 

President —C H. Miller, Huntingdon, Pa. 
Vice-President —W. P. Bogardus, Mt. Ver¬ 
non, Ohio. 

Secretary —W. B. Simpson, Huntingdon, 
Pa. 

Treasurer —W. P. Lewis, New Albany, Ind. 
Chartered November 5, 1903. Fourth an¬ 
nual meeting will be held this month at Hunt¬ 
ingdon, Pa. 

Iowa Hardware Mutual Insurance 
Association 

President —S. R. Miles, Mason City. 
Vice-President —L. Lindenberg, Dubuque. 
Secretary —A. R. Sale, Mason City. 
Treasurer —L. R. Bailey, Mason City. 
Executive Committee —J. F. Doty, West 
Liberty; C. F. Schmidt, Marshalltown, Iowa; 
S. R. Miles, Mason City, Iowa. 

Organized August 20, 1903. Fourth annual 
meeting will be held January 16 at Mason City. 

Retail Hardware Mutual Fire Insurance 
Company of Minnesota 

President —Charles F. Ladner St. Cloud. 
Vice-President —C. H. Casey, Jordan. 
Secretary —M. S. Mathews, Minneapolis. 
Treasurer —H. Hauser, Franklin. 

Board of Directors —^A. T. Stebbins, Ro¬ 
chester ; Charles F. Ladner, St. Cloud; H. 
Hauser, Franklin; Julius Schmidt, Wabasha; 
E. Houghtaling, Fairmont; C. H. Casey, Jor¬ 
dan; J. F. McGuire, St. Paul; Amos Marckel, 
Perham; F. W. Lucas, Litchfield; W. H. Tom¬ 
linson, LeSueur; W. J. Urbatch, Austin. 

Organized January 5, 1900. Seventh annual 
meeting will be held February 28 at St. Paul. 
Four and a half millions of insurance in force, 
a gain of 65 per cent, during the past year. 

Ohio Hardware Dealers’ Mutual Fire In¬ 
surance Company 

President—J. P. Duffey, Greenville, Ohio. 
Secretary-Treasurer — George M. Gray, 
Coshocton, Oh‘o. 

Executive Committee— J. P. Duffey, George 
M. Gray, H. C. Wiseman, George B. Meyer, 
Henry F. Rahe. 

Organized October 9 1902. Fifth annual 
meeting will be held January 9 at Coshocton, 
Ohio. 

Hardware Dealers Mutual Fire Association 
of Pehnsylvania 

President—C. H. Miller, Huntingdon, Pa. 
Secretary —W. B. Simpson, Huntingdon. 
Organized October 1, 1902. Fifth annual 


meeting will be held in January at Hunting¬ 
don. 

Wisconsin Mutual Fire Insurance Co. 

President— O. P. Schlafer, Appleton. 
Vice-President —R. C. Murdock, Beloit. 
Secretary —C. A. Peck, Berlin. 

Treasurer —H. L. McNamara, Janesville. 
Executive Committee —The above and E. 
H. Ramm, New London; J. Kornely, Milwau¬ 
kee; A. G. Kroncke, Madison; R. M. Burtis, 
Oshkosh; L. Findeisen, Green Bay. 

Organized April 8, 1904. Fourth annual 
meeting will be held February 5, at Milwaukee, 
Wis. Policyholders now number about 500. 

Canadian Wholesale Hardware Association 

President —^T. H. Newman, Montreal. 
Vice-President —^T. G. Dexter, Toronto. 
Secretary-Treasurer —Jenkins & Hardy, 
Toronto. 

Executive Committee —Thos. Birkett, Sr., 
Ottawa; D. II. Howden, London; R. C. Fisher, 
Toronto; A. Letang, Montreal; Jas. G. Lewis, 
Montreal. 

Organized January 10, 1899. Eigth annual 
meeting will be held in October, 1907. Present 
membership is 17. 

Western Retail Hardware and Stove 
Dealers’ Association 

President —A. J. Falconer, Deloraine, Mani¬ 
toba. 

First Vice-President — I. B. Curran, Bran¬ 
don, Manitoba. 

Second Vice-President —W. M. Gordon, 
Winnipeg. 

Secretary-Treasurer— ^J. E. McRobie, W'iil- 
nipeg. 

Executive Committee —Manitoba—H. S. 
Price, Boissevain; A. P. Macdonald, Winni¬ 
peg; O. Gilmer, Winnipeg. Saskatchewan— 
G. K, Smith, Moosejaw; S. A. Clarke, Saska¬ 
toon; J. .R. Fox, Weyburn. Alberta—C. F. 
Comer, Calgary; A. E. Clements, Olds; A. R. 
Augur, Okotoks. 

Organized August 4, 1904. Third annual 
meeting will be held February 11 at Winnipeg. 
Present membership is 335, a gain of 56 during 
the past year. 

Montreal Metal and Hardware Association 

President— Geo. A. Kohl. 

Vice-President —Thos. L. Paton. 

Secretary —J. Stanley Cook. 

Treasurer —J. H. Hanson. 

Executive Committee —A. A. Brown, H. W. 
Donken, H. J. Fuller, J. R. Kinghorn. 
Organized 1894. Thirteenth annual meeting 
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will be held December 4, 1907, at Montreal. 
Present membership is 29, a gain of 7 during 
the past year. 

Retail Hardware and Stove Dealers’ 
Association of Ontario 

President —A. W. Humphreys, Parkhill. 
First Vice-President —W. G. Scott, Mount 
Forest 

Second Vice-President —J. R. Hambly, Bar¬ 
rie. 

Secretary —Weston Wrigley, Toronto. 
Treasurer —^John Caslor, Toronto. 
Organized 1906. 

St. John, N. B., Iron and Hardware 
Association 

President —^John KeeflFe. 

Vice-President — W. S. Fisher, 

Secretary-Treasurer —John J. Barry. 
Directors —W. H. Thorne, Thomas Mc- 
Avity, M. E. Agar. 

Executive Committee— John Keeffe, W. S. 
Fisher, W. H. Thorne, Thomas McAvity, M. 
E. Agar, John J. Barry. 

Organized January 10, 1895. Twelfth annual 
meeting will be held January 7, 1907. 

Philadelphia (Pa.) Hardware Association 

President —Edward Madden. 
Vice-President —Charles Logborm. 
Secretary —T. B. Hendrickson. 

Treasurer —Frank Schmidt. 

Executive Committee —H. P. Danes, L. C. 
Glading, A. I. Sanson, Jr. 

Organized February, 1884. Annual meeting 
%vill be held on April 3. 

National and New England Hardware 
Dealers’ Association 

The New England Hardware Dealers’ As¬ 
sociation, of which F. Alexander Chandler, 
Boston, Mass., is secretary, will hold their an¬ 
nual convention in conjunction with that of 
the National Retail Hardware Association, on 
June 18, 19, 20 and 21. Headquarters will be 
at the New American House. Committees 
have in charge the matter of exhibits and a 
guide book to Boston. Features of the con¬ 
vention will include discussion of most im¬ 
portant trade topics by authorities. 

Illinois Retail Hardware Association 

Secretary L. D. Nish, Elgin, of the Illinois 
Retail Hardw'are Association, states there will 
be an unprecedented attendance at the annual 
convention the 13th, 14th and 15th of Febru¬ 


ary. There will be fully 1,200 or 1,400 Hard- 
waremen in attendance. A very heavy corre¬ 
spondence indicates great interest in the event. 
The exhibits will be even far better than those 
of last year, which attracted marked attention. 


Iowa Retail Hardware Association 

The Iowa Retail Hardware Association, A. 
R. Sale, secretary. Mason City, will hold their 
ninth annual convention on February 19, 20, 
21 and 22 at Des Moines. The exhibits will 
be in the Shriners’ Temple. During the meet¬ 
ing a window dressing expert will give a series 
of talks and a daily demonstration in dressing 
a hardware window. The insurance organiza¬ 
tion has had a splendid growth. The third 
quarterly report of last year shows insurance 
in force of nearly one and a half million. 
During ten months the insurance written was 
$1,292,464, the net gain being $582,880. The 
cash rebates paid to policyholders was $7,756. 

Minnesota Retail Hardware Association 

The annual convention of the Minnesota Re¬ 
tail Hardware Association, M. S. Mathews, 
secretary, Minneapolis, promises to be the 
most interesting occasion ever held in the 
State in the interests of retail Hardwaremen. 
With increased membership and the fact that 
manufacturers and jobbers are each year mak¬ 
ing a finer display of their goods, the meet¬ 
ing for next month augurs well. The Ryan 
hotel will be headquarters, and convention 
meetings will be held in the Knights of Co¬ 
lumbus Hall, a couple blocks distant. The 
meetings will cover four days instead of three. 
Forenoons will be given over to the exhibitors 
and the afternoons will be devoted to Associa¬ 
tion meetings. The growth of the organiza¬ 
tion has been steady and continuous. A 
strong influence has been the remarkably suc¬ 
cessful insurance annex. A return premium 
for 1907 of 45 per cent, has been declared. At 
the end of the third quarter the insurance in 
force was $4,854,300. The ratio of losses to 
premiums is 32 per cent., and of expense to 
premiums 13 per cent. 


Nebraska Retail Hardware Association 

J. Frank Barr, Lincoln, secretary of Nebras¬ 
ka Retail Hardware Association, advises that 
the organization is in a flourishing condition, 
and wtth the Hardware exhibition in connec¬ 
tion with the annual meeting, they expect the 
largest attendance ever held on a similar oc¬ 
casion. A good proportion of the available 
floor space has already been assigned. The 
convention and exhibition wilh be held Febru¬ 
ary 4, 5, 6 and 7 at the Omaha Auditoriun^gjg 
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New York State Retail Hardware Asso¬ 
ciation 

The New York State Retail Hardware As¬ 
sociation, John B. Foley, Syracuse, secretary, 
will have an exhibit in connection with their 
fifth annual convention at Syracuse, February 
19, 20, 21 and 22. Practically all the entire 
space at the Alhambra has been reserved by 
manufacturers. The organization has had a 
good increase in membership during the past 
year, and the outlook is propitious for an in¬ 
teresting gathering. 

Ohio Hardware Association 

The Ohio Hardware Association, Frank A. 
Bare, Mansfield, secretary, will hold their an¬ 
nual convention at Columbus on February 26, 
27 and 28. The outlook for this meeting is 
the brightest ever had. It is expected there 
will be fully a thousand members by that time. 
The exhibit feature will attract much attention 
and the entire Memorial Hall will be given 
over exclusively for this part of the conven¬ 
tion. Admittance will be strictly by badge or 
ticket. Headquarters of the Association will 
be at the Southern Hotel. 

South Dakota Retail Hardware Association 

Noah Keller, secretary, Woonsocket, S. D., 
reports that the next convention will be held 
at Mitchell, S. D., on February 12, 13 and 14; 
this is a change of location and date from 
what has previously been announced. The ex¬ 
hibits are in charge of the secretary. The 
Gazette is in charge of President E. D. Hawk¬ 
ins, Vermillion, S. D. 

Wisconsin’s Retail Hardware Association 

The annual convention of the Wisconsin Re¬ 
tail Hardware Association, C. A. Peck, Berlin, 
secretary, will be held February 6, 7 and 8 at 
Milwaukee. The sessions will be held in the 
Public Service Building, and the hundreds of 
members who attend will find much of inter¬ 
est in the meetings as well as at the various 
exhibits. Secretary Peck reports for the In¬ 
surance Company that it is being appreciated 
more and more each year. Last year the pol¬ 
icyholders received a rebate of 33 1-3 per cent, 
on their premiums and they carried 28 per 
cent, to surplus account. During the year a 
little over $10,000 was paid out in losses. In¬ 
surance is now carried in fourteen States. 
About 65 per cent, of the total number of 
Hardware dealers in the State are members 
of the Association. 


Elaborate plans are being worked out for 
the second annual convention of the Inland 


Empire Hardware Implement and Dealers* 
Association, to be held in Spokane the 16th 
to 19th inst. It is expected that the members 
from Eastern Washington, Northern Idaho, 
Northeastern Oregon and Southern British 
Columbia will be in attendance. E. W. Even- 
son, Spokane, is the secretary. 


J. O. Gates, Marysville, secretary of the Pa¬ 
cific Retail Hardware Association, reports a 
good, fat treasury and all members working 
in harmony. Prospects for a good meeting 
and a large trade during the year are most 
encouraging. 


Secretary C. N. Barnes, Grand Forks, of the 
North Dakota Retail Hardware Association, 
reports a membership of about 300, a gain of 
nearly 100 during the past year. As there are 
not over 400 Hardware dealers in the State 
the increase has shown energetic work upon 
the part of the members and officials. 


The Oklahoma Retail Hardware and Imple¬ 
ment Dealers* Association, D. C. Patterson, 
secretary, Oklahoma City, are giving much at¬ 
tention to credit and collections, studying the 
methods of catalogue houses, and exchanging 
"questions of interest. 


J. E. Baird, secretary of the Kansas City 
(Mo.) Implement, Vehicle and Hardware 
Club, reports trade as having been very good 
during the past year, and the prospects 
throughout the West as more than rosy. 


Secretary O. J. Darling, of the Detroit 
(Mich.) Retail Hardware Dealers* Associa¬ 
tion, states that 1906 has been the best year 
in the history of the organization—no friction 
between dealers and nothing worth criticism 
in the dealings with jobbers. Prospects for 
1907 are brilliant. 


Secretary J. E. Digby, McKees Rocks, Pa., 
of the Pennsylvania Retail Hardware Dealers* 
Association, advises the annual convention will 
be held February 12, 13 and 14 at Pittsburg. 
The Committee of Arrangements are hard at 
work perfecting details for an interesting gath¬ 
ering. 

Hardware Merchants* Association 

The Hardware Merchants* Association of 
Philadelphia, Pa., F. A. Mitchell, secretary, 
has a membership of but forty Hardware deal¬ 
ers. In itself this looks very small, but the 
Association is conducted on different lines 
from other Hardware organizations. Each 
member is compelled to subscribe for stock at 
$50 per share as capital is required to increase 
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stock of merchandise. This creates a working 
capital. They have a five-story warehouse lo¬ 
cated at 420 Commerce street, and the stodc 
at the present time aggregates some $20,000, 
from which the members have their require¬ 
ments filled at an additional cost, over the net, 
of 5 per cent, to cover warehouse expenses. 
All merchandise bought, and also that deliv¬ 
ered to the members, is strictly on a cash 
basis. That which is bought is subject to 2 
per cent, cash discount, in ten days. That de¬ 
livered to members is to be paid for before the 
following Thursday of each week. This 


method places the Association members in a 
position to meet any competition. The pres¬ 
ent force at the Association is a head book¬ 
keeper, an assistant and stenogfrapher, super¬ 
intendent of warehouse and two warehouse¬ 
men. As to membership, g^reat care is exer¬ 
cised as to who is admitted. He must be in 
first-efass standing, and under no circum¬ 
stances is a price-cutter admitted. The stand 
is taken if the organization places a member 
In a position to save from 10 to 20 per cent, 
on his purchases that saving should go to the 
merchant and not to his customer. 


AUTOMOBILE SUPPLIES IN THE HARDWARE STORE 

Some Practical Talks from Successful Hardware- 
men—Good Advice to "Get in on the Ground Floor"— 

Trade that Will Grow with Ready Spenders. 


T here seems to le a unanimity of opinion 
as to the advantage of putting in a line 
of auto accessories or supplies in the Hard¬ 
ware store in cities of the right size. In small 
towns where there are only one or two auto¬ 
mobiles it is obvious that the dealer would not 
find it advantageous to put in a line, and on 
the other extreme are large cities where spe¬ 
cialty stores control most of this line. Be¬ 
tween, however, are many cities wherein the 
enterprising dealer can gradually feel his way 
and put in a stock of the smaller supplies. As 
the automobilists become informed of the 
dealer carrying such a stock his trade ought 
to pick up. It is a class of trade worth cul¬ 
tivating. As a rule the man who runs a car 
has money to spend for many of the new 
things that are being constantly brought out. 
Something about his car needs replacing, now 
and then spark plugs give out, batteries 
become exhausted, tires burst, some of the 
wrenches or other tools break or get lost, 
pumps give out, carbide, oils and greases are 
being constantly used up, lamps get in smash- 
ups, speed indicators frequently get hold of •z 
man’s fancy, and possess one he must, and so 
on without almost no end. The automobile, 
imlike the bicycle, is not likely to be a fad; 
every indication points to a large accession to 
the ranks of autoists. It therefore behooves 
the wise dealer to get in on the “ground floor” 
and “grow up.” 

Creating a New Class of Patrons 

EGARDING the adding of a line of Auto¬ 
mobile Sundries to the stock of the 
Hardware dealer, would say that it has been 
our experience that the automobile trade is 
very desirable to cultivate, and although the 
broad term “Hardware dealer” is hard to ad¬ 
vise for, still it seems as though most any 


branch of the business which is within the 
term would have some lines which would ap¬ 
peal to the automobile trade. 

Our specialty is the machine tool and ma 
chinists’ supply line, and our experience has 
been that we have had a great many custom¬ 
ers. both among the builders of automobiles 
and the public and private garage station, 
which have furnished not only a considerable 
number of orders at the time of the original 
equipment, but a continuing good supply trade. 
We have found that the credit side of it has 
been much more desirable than that of the 
old bicycle days. 

In catering for this class of trade, we have 
found it particularly advisable not to depart 
from our regular stock, but simply to present 
the regular goods to this class of trade in a 
different form—that is, arranged in sets—sets 
of tools, sets of cotter pins, nuts, taps, dies, 
etc., also the tubing, oils, wrenches and vari¬ 
ous supplies of this line which are creating a 
new class of patrons and in many instances 
cultivating and educating a good class of ama¬ 
teur mechanics. 

From our experience, we certainly believe 
that every Hardware dealer, by going into it 
carefully, can find a profitable additional trade 
from some phase of the automobile field, but 
we would caution against being led into the 
specialty side of the business, which demands 
such particular and careful attention as to 
make it undesirable, unless large enough to'be 
run as a special department. 

For the last few years we have been mak¬ 
ing quite an exhibit at our local automobile 
show and in every way are endeavoring to 
build up and increase our connections with the 
increase and extension of this new industry.p 
F.^ Alex. Chandler.^ 
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Suggestion Is Timely 

We believe the suggestion is timely. Each 
dealer would have to be governed by the con¬ 
ditions prevailing in his town. We are carry¬ 
ing a very few supplies, and as there is a gar¬ 
age and repair shop owned by another who 
handles the heavier supplies, we cannot see 
enough business in sight to justify an addi¬ 
tional stock. Osborn & Churchill. 


While we have not as yet put this line in, 
we think the suggestions are very good. 

Amos Cole & Co. 

Time Will Come 

We believe the time will come when Hard¬ 
ware dealers will stock up with automobile 
supplies, but the time has not yet arrived, at 
least in our section. There are too few auto 
owners to supply; in cities it is different. 

W. A. Kehnast. 

Interested in Suggestions 

We have read the article entitled “Automo¬ 
bile Supplies in the Haidware Store,” and we 
are always interested in suggestions to dealers, 
and find your Magazine profitable along that 
line. The article referred to meets our ap¬ 
proval for Hardware dealers generally. It 
happens that we have in our city about fifty 
automobiles and two good repair and automo¬ 
bile supply houses making that a specialty. The 
combination of supply and repair in one loca¬ 
tion is more favorable to sale of supplies than 
our store without repair department. 

Priestley Hardware Co. 

Good Thing in Smaller Cities 

I read with interest the article in last issue 
in regard to the Hardware stores handling 
auto supplies. This they ought to do in towns 
where there are no exclusive automobile sup¬ 
ply stores, but in cities like ours where there 
are stores that make this a business it would 
not pay the Hardware store to handle them 
except in the suburban districts. We are three 
miles from the center of the city, and have 
found some call for these supplies, and we in¬ 
tend to add such supplies just as fast as there 
is a demand for them. 

11. M. Johnson & Co. 

First Years’ Profit Satisfactory 

My profit for the first year in handling Au¬ 
tomobile Supplies has been very satisfactory, 
especially in oils, tires and batteries. The 
most trouble I had was meeting the competi¬ 
tion of the supply houses in New York who 
advertised 33% per cent, discount on every¬ 
thing in their catalogue. A dealer to do good 
business should own a machine and belong to 


an automobile club in his locality, thus bring¬ 
ing him in close touch with the owners. 

Arthur O. Lam son. 

Well Satisfied 

The articles we carry in stock are as fol¬ 
lows: Spark Plugs, Batteries, Lamps, Genera¬ 
tors, Goggles, Horns, Gloves, Terminals, Car¬ 
bide, Wheel Jacks, Pumps, Oils, Soap, Gas 
Bags, Gas Tubing, Insulated Wire, Rubber 
Patching, various patterns of Wrenches and 
Pliers, Gasolene, Tires (only to order), etc. 
With the trade on these we are well satisfied. 

Whitcomb-Carter Co. 

Will Have to Get in Line or. 

Turn Down Good Trade 

In towns of any size the owner of automo¬ 
biles, when in need of any supplies, would nat- 
uarlly go to the Hardware store for them. I 
believe that we Hardwaremen will have to get 
in line and put in supplies, such as Oils, Tools, 
Plugs, Batteries, etc. If not we will turn down 
a good trade and also lose the sale of other 
goods. Chas. R. Lane. 

Has Become an Important Feature 
in the Business 

We added Automobile Supplies to our sport¬ 
ing goods department and are gradually in¬ 
creasing the variety. At the present time it 
has become an important feature in our busi¬ 
ness and has led us to import quite largely in 
certain lines. W'e also buy from the Ameri¬ 
can manufacturers of accessories in the .auto¬ 
mobile line. The results of sales are fully as 
acceptable as any other items in our sporting 
goods line. 

Albany Hardware & Iron Co. 

Have Found Some Items Very Profitable 

We have occasionally thought the matter 
over, but believed the time was not right to 
add auto supplies to our stock. The principal 
reason is that a stock of auto goods resembles 
somewhat a millinery stock brought about by 
the radical changes in pattern and design, and 
improvements which would make a stock car¬ 
ried in a small city almost obsolete during a 
season. As soon as the goods become more 
standardized we will consider the matter more 
seriously. In our city the garages or agents 
for the automobiles sell the usual equipments 
at the time of selling the car, but notice practi¬ 
cally all the manufacturers are including 
lamps, horns, etc., with the regular equipment 
for 1907, which cut out the sale of some of 
the important items. We have always carried 
in stock oils, grease, grease cups, special tools, 
etc., which are more practically identified with 
the Hardware line, and find them very profit^ 
able. The Pierce Hardware Co. ^ 
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This City Too Large for a Line 

Our experience in this city has been that it 
is profitable for us to carry a complete line of 
Wrenches, Screw Drivers, Drills and other 
goods naturally used by automobilists. In a 
city of this size (22,000 population) there arc 
one or more successful garages that carry a 
complete line of oils, lights and automobile 
sundries, and it is only but natural that the 
owner or chauffeur purchases his supplies 
where he puts up his machine. We have, 
therefore, decided against putting in a line of 
the above goods. 

Pierson Hardware Co. 

A Business That Will Grew 

The automobile business is a business which 
is not fully developed, and at present is con¬ 
fined to cities, where a large stock of expen¬ 
sive automobile sundries is carried. Probably 
later, when merchants and buyers get more 
familiar with the wants of the automobilist, 
then it will be more profitable for Hardware 
dealers in small cities and towns to carry a 
line of automobile supplies. At present I 
carry a small stock of automobile soap, cylin¬ 
der oils, polishes, and have accommodations 
for handling gasoline. I consider* that these 
pay a fair profit. Lyman Lawrence. 

Always Will be Until You Make 
the Attempt 

These Auto Supplies are handled here by 
the automobile dealers, and we have never 
made any attempt to go into these for that 
reason. New England. 

Rightfully Belongs to Hardware Business 

I found much valuable information for the 
Hardware dealer in the auto supply article. 
Many good reasons could be given why the 
Hardware dealer could and should handle the 
supplies. It rightfully belongs to his business, 
and where here are machines it would meet 
w'ith ready sale and be a class of trade that 
w^ould and could afford to pay for same. 

Union Hardware Co. 

Line Should Pay a Good Profit 

I think automobile supplies should be han¬ 
dled by the Hardware trade, and in places 
where the demand warrants the stocking of 
these goods the line would pay a good profit. 

George F. Dey. 

Depends on Local Conditions 

We have not as yet done very much with 
auto supplies aside from gasoline, oils and the 
regular tools that can be used for this iind 
other purposes as well. We have only a few 
machines owned in this vicinity, and the de¬ 
mand is consequently small in this section. We 


also have two garages, where they carry this 
class of goods, as we*l as do all kinds of re¬ 
pairing. The advisability of the Hardware 
dealer carrying a stock of this kind of goods 
depends on local conditions, and might be 
made profitable in some localities. 

Burlingame & Darbys Co. 

Intend to Look Into the Matter 

This is a subject that we have given but lit¬ 
tle thought to, for the reason that we were 
not posted as to requirements. However, we 
intend to look into the matter soon after the 
first of the year, with the intention of carrying 
a small line of supplies, as we believe there is 
good profit in them, and we will note with a 
good deal of interest the replies you receive in 
regard to same. Smith Hardw.are Co. 

Lack of Room Prevents Stocking Full Line 

In regard to automobile supplies we have to 
say that we keep all the tools that might come 
in under that head, but we do not go very 
far into the accessories. To keep a complete 
line of automobile goods we would have to 
compete with the numerous large agencies 
here, and this we could not do unless we car¬ 
ried a large stock. This we are prevented 
from doing owing to our lack of room. We 
should say, however, that the line is a good 
one for a general Hardware dealer to put in 
stock. T. B. Rayle. 

Average Hardware Dealer Can Handle 
Them 

We can see no good reason why automobile 
supplies cannot be handled by the average 
Hardware merchant at a fair margin of profit 
and the business conducted in a manner that 
will be satisfactory to the dealer as well as 
the consumer. It seems to us that especially 
in the smaller cities, where the trade would 
not justify exclusive automobile supply stores, 
the Hardware dealer might take up the sale 
of these goods with profit. Every automobile 
owner should, and we believe would, appreci¬ 
ate being able to buy his supplies in his home 
town. Williamson Hardware Co. 

Too Near Large City for Good Trade 

I am inclined to approach auto accessories 
very cautiously in my own instance, as I am 
too near Boston (10 miles) to expect to com¬ 
pete with houses carrying a full line of such 
goods. If I were from 50 to 100 miles dis¬ 
tant from a large city I should certainly make 
an effort to secure such trade, and I don’t see 
why not with good success. As it is, I have 
a few specialties calculated to attract owners, 
and act always with a view not to discourage 
them, to say the least, from making purchases. 

Di JoHNby . Russell. C 
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Consulate Co-operation 

''American Consular Service, 
"Lourenco Marquez. 

"To the Editor: 

"I beg to advise you that the Hardware 
Dealers’ Magazine is regularly received at 
this Consulate and that, after the contents of 
each number have been carefully noted, each 
Magazine is sent where I think it will do the 
most good. W. S. Hollis, 

"American Consul.” 


The John E. Bassett & Co., New Haven, 
Conn., retail Hardware merchants, have 
brought out the "New Haven Almanack” for 
1907. It is printed in an old-fashioned type 
and wih the spelling of a century ago, as be¬ 
comes Ye Olde Hardware Store. There are 
"Observations” underneath each month’s calen¬ 
dar, being suggestions of goods in stock ap¬ 
propriate for purchase at that time of year, 
either for personal use or gifts. 


H. K. and C. F. Powles have succeeded to 
the business of Samuel Emmert, Hagerstown, 
Md. These gentlemen have been in the employ 
of Mr. Emmert for fifteen and ten years, re¬ 
spectively, and will continue the Hardware, 
paint, oil and harness business along the same 
lines as previously. 

Denatured Alcohol 

Berry Brothers, Limited, Detroit, Mich., have 
issued, and sent broadcast all over the United 
States a very interesting little booklet on the 
subject of Denatured Alcohol, embodying that 
portion of the government regulations on the 
subject of particular interest to dealers, and 
users of this product. Although the law cov¬ 
ering Denatured Alcohol did not go into ef¬ 
fect until the 1st inst., the interest and inquiry 
regarding this new product has been wide¬ 
spread. This concern will be ready to supply 
Denatured Alcohol as soon as any producer 
and will be glad to furnish' any technical in¬ 
formation on the* subject which dealers or 
manufacturers require. To those who have 
not seen a copy of the rules and regulations 
concerning Denatured Alcohol as shown in 
this booklet. Berry Brothers, Limited, will be 
glad to send same upon request. They report 
the Varnish business has been particularly 
good during 1906, and the demand for the 
higher grades, such as Liquid Granite and 
Luxeberry, is increasing with leaps and 
bounds. 

Retail Hardware Circularizing 

Allen G. Quynn & G)., Frederick, Md., re¬ 
tail Hardware dealers, are sending to pres¬ 
ent and prospective customers a 12-page cata¬ 
logue. While printed on a cheap paper, yet 


the great number of illustrations, without any 
descriptive text, and in many cases only the 
price, makes it such as to appeal to the aver¬ 
age recipient. The last three or four pages 
contain brief descriptive matter with prices. 


FREDERICK BARGAIN HOUSE 



Allen G. Quynn fie Company 

EaA Pifrick street Fkvdcrick, Marybiid 


The size of page is 7% x 10% inches. The 
accompanying illustration will convey*an idea 
as to the arrangement of the articles. 

Who Are the Makers? 

Thanks are tendered to those of our read¬ 
ers who replied to inquiries in our last issue. 

If you can advise us of the makers’ ad¬ 
dresses of any of the following goods, the 
kindness will be appreciated and reciprocated 
when opportunity offers. Please refer to 
numbers in writing. 

No. 76. Cheap vacuum cleaning apparatus, 
worked by hand or foot power. 

77. "Kellar” Eccentric Brake. 

78. “Ideal” Trousers Hangers. 

79. Tin or Zinc Bread Moulding Board. 

80. Vise marked "D. M. & S.” 

82. “Daisy” Fly Killer. 

83. “Bassett” Blind Fastener. 

84. "Goodenough” cycle oiler. 

85. Hotel steel cooking utensils. 

86. Makers of eye hoes. 

87. "Reddy” 2-ft. angle rules. 

88. A neat device for sampling Hardware. 






STOVES IN THE HARDWARE TRADE 


Some Good Suggootiono 

We handle stoves, and the sale comes at a 
time of year that would be quite otherwise and 
a good ^ance for profit lost 

We handle one main line and a few from 
several lines, just like all other goods. No 
one manufacturer makes the best of anything. 

We buy what is said to be the same range 
catalogue houses handle, and put it on the 
floor and mark it less ^han cost, and call it 
our mail order range, and never miss a chance 
to show it Put all efforts in selling the better 
stoves. We have only sold two or three of 
those cheap stoves in a year. So in that way 
we get cheap advertising. 

Wc sell for cash on the easy payment 
plan, taking a lease back on the stove. We 
prefer the instalment plan, as many buy this 
way that would not otherwise. 

We have been using “Buck’s Method” of ad¬ 
vertising, which has been very successful— 
newspapers, circulars, etc., rulers, circulars, 
mailed personal, work on prospects, keeping 
everlastingly after them. 

The proprietor and store clerk should know 
his store from A to Z, and to be able to show 
that he knows it is the best on earth. He 
should also know points on the other fellow’s 
store, but in no instance to call names of com¬ 
petitors. but emphasize points on own wares 
not possessed by the others. 

To have stoves well displayed is more than 
half the battle. To do this we made platform 
as wide as a range and run along one side of 
store where we formerly had shelving, placing 
all shelf goods on tables, one above another, 
in center of store. We painted for ten feet 
up behind platform for background a dark red, 
set up ranges and heaters, each with joint of 
pipe and elbow and wall-ring to make a fin¬ 
ished appearance. The dark red makes the 
nickeled trimmings stand out, and a store 
looks twice as good. Our sales have been 
trebled, and all we have to say is do likewise, 
and we know results will be the same. We 
hope wt have been of help to some one. 

Johnson & Hill Co. 

Be Honeet With Your Customer 

Taking it for granted that you mean the 
average Hardware dealer in a small town, if 
he were to cut out stoves and the trimmings 
for same, it would not leave him enough 
volume of business. We think it best to han¬ 
dle the best goods that we can buy, and a 
cheaper grade for comparison, as well as to 
sell to trade that do not appreciate the value 
of the better grade. He honest with your 
customer. If you have to sell him cheap 


goods in competition with catalogue houses, 
tell him just what it is. We think making a 
cash discount a good plan, thus giving the 
cash buyer the advantage, but where they 
are deserving of.credit, give it to them. Ad¬ 
vertise in your local paper with cuts, and give 
detail description of the advantages the stove 
has that you are selling. The better knowl¬ 
edge a man has of the stove he is selling, 
the better he can sell it. He should know 
the stove and not be backward in explaining 
it to his customer in detail; they like to be 
showed. Wc think the catalogue houses give 
everybody a good example of salesmanship 
in the detailed explanation of all the goods 
they show. 

Breckenridge & Co. 

Stove Accessories Profitable Trade 

1. If a stove department is properly han¬ 
dled there is a very fair margin of profit. 
Kitchen utensils, stove pipe, etc., which go 
with stoves and ranges yield a good profit. It 
costs no more to sell these goods if one has 
the room to carry them, and a good range 
or stove sold makes a good customer. 

2. If one is located distant from a city, 
one line is preferable, but a merchant located 
near a large city, where several lines are car¬ 
ried, advertised and pushed, it is better to 
carry the best lines on account of competi¬ 
tion from the city that he may give his trade 
a chance at the several makes. 

3. We do not attempt to meet mail order 
competition with price, but we show up qual¬ 
ity, show that price of $9.98 means a No. 7, 
without reservoir and high shelf, small oven, 
etc. 

4. Advantage to us on cash system of sell¬ 
ing stoves is that you never have one back on 
your floor which has been used, but a few 
months, and which you must sell at one-half 
price, and on which you have a one-third of 
price paid. We sell on instalment, but al¬ 
ways require a $10 payment down. 

5. Newspaper first ; second, a mailing list, 
and third, whenever a person looks at a stove 
or range, give them a booklet describing all 
the styles we have on our floor. 

6. Personally, I always show my customer 
the complete line and in that way find but 
which one seems to please best; then go at 
that stove and explain every feature, take 
out grate and reservoir; in fact, show up 
every point to the best of my ability. One 
must know the stove or range and be able to 
answer the many questions which I find our 
lady customers ask. 

H. J. Allen. 


^31 Digitized by Google 
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The Union Hardware and Electric Supply 
Co., Providence, R. L, issue a fine book de¬ 
voted to “Some Things Besides Hardware.” 
Right-hand pages are devoted to half-tone re¬ 
productions of articles, each being numbered. 
On the left-hand pages appear brief descrip¬ 
tion with price and number, so that orders by 


by mail or 'phone are readily filled. The book¬ 
let is w'ell gotten up. and is intended to in¬ 
crease trade, which it certainly ought to do. 
The dealer looking for ideas to better his 
booklet advertising can get many from an in¬ 
spection of this catalogue. 



KMablished 1640 



^ARPEFfTER^iCo. 


MANIU ft SISAL 

CORDAGE 

Anniston sash cords 
Ludlow twines 
HARTZ blocks 

COTTON DUCK 

200-204-206-208 S.Water St^ 
Chic AGO. 


Consult BUYERS’ REFERENCE lO ADVERTISEMENTS on Last Pagis. 
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ADVERTISING 
HINTS AND 

SUGGESTIONS 

- «_ 

TOm THE OCJlLIH in 

if Rogers & BRO. A-( 


! ATTRACTIVE 
I ANNOUNCEMENTS 
I maUDINC 
I CUTS AND 
I TYPE NATTER 
FOR USE IN 
NEWSPAPERS. 


I CATALOGUE 
j ELECTROTVPES, 


SPOONS. 

FORKS. 


IT 


NEW EDITION 

OF THIS BOOKLET 
SHOWING 

ELECTROTYPED 

ADVERTISEMENTS 

that %ve supply 
free on request 
of dealers %^o 
handle 


y vur 

tc a star!" 


HANDSONELY 
ILLUSTRATED ! 
CIRCULARS I 
WITH NAME 
OF DEALER 
FOR FREE 
DISTRIBUTION. | 

SIGNS FOR 
STORE USE. i 











WM 


tT- 

! 


AlNEIS«m.l-l 

joods. Amonjthe 
electrotypes are 
those showing our 
latest pattern, 

The^CREST” 

Besides these ready- 
to-print newspaper 
advertisements, we 
are prepared to 
send circulars, with 
dealer’s name 
printed on them, 
sijns for store 
use, etc. 


For the dealer who does not handle 

★ Rogers & Bro. A-I 

joods we have a message. Write us aqid let us explain hpw we 
help the retailer. 

ROGERS & BROTHER 

INTERNATIONAL ^VER GO., Successor 
WATERBURY, CONN. 

NEW YORK WARBROOMS, 9-11-13 Maiden Lane 


III KmvwnoMQ AoTiBTisxifBHTS IT IS DisimABLB THAT You Mbxtioii HARDWARE DEALERS’MAGAZINE. 
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MONEY MAKERS 

MONEY SAVERS 


ALASKA 

Refrigerators 


Money savers — because the 
Alaska will keep provisions longer 
and use le»s ice than any other 
refrigerator, 

AUska Refrigerators are con^ 
siructed in the most painstaking 
manner possible. The AUska sys¬ 
tem of circuLation of warm and cold 
air dues—the insulation of pebbled 
charcoal—with a special sectional 
wall structure—(in small companments) both insure the maxiruum of cold with minimum 
consumption of ice. Money makers—because trade winners. Handsome free catalogs. 

Ford kiii^rS&T Relrigeralors Alaska Porcelain lined Relrlgerators 

Alaska Opallte Refrigerators Alaska While Enameled Relrlgerators 

, Alaska Zinc Lined Relrlgerators 

THE ALASKA REFRIGERATOR COMPANY, 

£xcl\islve Refrigerator Manufacturera 


A FEW GOOD THINGS FROM OUR EXTENSIVE LINE 



of Hardware and Woodenware 
^ Specialties, — 


No. 4. Dandy Carpet Beater 


LARGEST 


MANUFACTURERS 
of CROSS-CUT 
SAW HANDLES 


500,000 


No. 13 

DANDY MOP STIX 
sold since Jan. 1st, *06. 


is the world. 


Your stock is not 
complete without 
the Dandy No. 13. 


Extra heaTj 
revefsLble. 


Dandy No. 14 8aw Handle. 


MFfQ 


CO*, QlrardvOPa. 


TMEO. J. EEY 


Comm BUYBSS’ SEFERENCE TO ADVERTISEUENTS ok Lait Packs. 
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TWO BIG LEADERS 

FOR HARDWARE DEALERS 

The demand is always increasing for 

LEHMAN CARRIAGE HEATERS^COAL 



POSITIVELY THE BEST Money and Skilled Labor Gan Produce 


They are on the market over 30 years and are backed by our auarantee. They coat no 
more than Inferior aoods. Your customen want the ** Lehman." They are the moat extensively 
advertised, and known everywhere as the STANDARD. 

Better order your supply to-day. The sale of Lehman Heaters and Coal always makes 
aatiafied customers. 

350,000 LEHMAN MSATMUB AHM IN USB. BBWARB OB IMITATIONS. 
Send fur our latest circular with prices. Be sure and mention Hardware Dealers* Magaslne. 

LrlSflMA]^ lO 3orici Yoric Gity 

J. W. ERRINGER, General Western Soles Aarent. 45 £. Consreaa St., Chicago, HL 



The carpenter who 
bnys a set of “ Green¬ 
lee’* Bits comes again 
—he will be a “boost¬ 
er ” for yon. 

Try this set on your 
builder trade. It’s 
bandy and compact. 

Greenlee Bros. & Co. 

ROGKPORDp ILrLrllVOlS 

Prompt fihipporA of Good Tools ** 



Ijf Axiwtaivo ADVXtmxuxirTS rr xs Duixabls that You Msmtioii HARDWARE DEALERS* MAGAZINE. 
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PAINTERS’ AND DRIJQCI5T8’ 

KNIVES 

* LAHSON t flOCDNOW MFS. GC. 


mci 

BY 


TUSE Kinvis HAVE AN ESTABUSIED RErUTATlON FOE QUAUTT AND WORKIIANSIIP. EVERT 
WARRANTED. The Neme la Always the Guarantee 

SEND FOR CATALOG ILLUSTR!ATING FULL LINE 


IDST 

IS FORGED AND 



ARTBT FALETTE SFATUUS 
Stotinch Nt.niS,Stol4l 


HACKING INIFE 
lltfht-HMvy 


No. m 


ii 



FACTORY, 

Shelburne Falls, Mass. 


“L 

A 

C” 

F 

I 

N 

I 

8 

H 


NEW YORK OFFICE, 

Oakman Bros. Co., 45 Murray St. 


SOLD BY LEADING JOBBERS 


Digitized by 


Google 


CoMiuLT BUYERS’ REFERENCE TO ADVERTISEMENTS on Latr Pi 
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SOLD BY THE LEADING JOBBERS 


A MARVELOVS NEW 
SHEEP SHEARING MACHINE 


\ 

JPI THE STEWART Np. 8 

^ EnclMod Type 

Uat $9.75 

Including Four Combs and Four Cutters 

m ^ This new machine is a distinct advance over all former 

^ * shearing devices. It saves from one to two pounds more wool 

from each sheep than hand shears and does not cut or hack 
the sheep. 

Jw M It is the only modern economical equipment for shearing. 

You can sell one to every owner of five or more sheep, for 
no sheep man can afford to be without it. 

Write your jobber about it or drop us a card for complete printed matter and 
selling details. It will make you money. 

CHICAGO FLEXIBLE SHAFT COMPANY 

ISO Ontario Street, Chicago, 111. 


The Une That WD Midte Friends For You 

We here illtistrate one of oar original effects in our 1907 line. This is our CRUS.\DER PAT¬ 
TERN, and in the rich,, harmonious colors we pve it, it is wonderfully pleasing. 

This is only one of many, all well made and durable, and in style to suit all variety of tastes. 
This our catalogue, illustrating each Hammock in colors, will show you. 

It also will show you that it is just such a line that will attract your buyer and give your 
house 

A HAMMOCK MMPVTAT20N AND A PAYING ACCOUNT 

HOHLFELD MANDFACTURINti CO., 8th aid Daophii Sts., Phila., Pa. 


Iv Aifswnsvo Asmnnsminrs it is DniaASLi that Yov Msimoif HARDWARE DEALERS* MAGAEINE. 
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SQ1JA.RE: DEL^L. FENCE 

FIELD. RABBIT. POULTRY 

This is admitted by experts to be the highest type of wire 
fence. The wires can't slip—see detail illustration of lock. 

Our wavy line strand wire affords a springiness ten times 
more effective than that afforded by short crimps or corru¬ 
gations—it enables Square Deal Fence to recover completely 
from sudden excessive strains which would permanently in¬ 
jure a less elastic fence. 

We also make wire nails, staples, barbed wire and plain 
wife, and make a specialty of shipping mixed carloads. 

Let us mail you a sample lock for inspection, together 
with quotation on your requirements. 

KEYSXOIME FENCE CO.. Peoria. Ill. 



Sqwvt DmI LwA 
Front Vkw 


9 

Bqnaro Donl X^odc 
Soetfonal View 
Showlaf both otruid 
ud stay wire boot 
within the look. . 



THE OISUV 

Genuine Dripless 

The best and handsomest strainer on 
the market. Superior in quality, but 
low in price. Good margins for job¬ 
ber and dealer. Made only by 


WatsonoPorteroWatson Company, Ltd. 

UNAOIUUA, MICHIOAIV 


Strainer 



Headquarters for Quick Selling Specialties 

WRITE US FOR PRICES AND DISCOUNTS ON 

FIVE«»1UI(mG0<H)S 

NICKEL PL4TED HAMMERS, ETC. 

Our line Is not equaled in qoali^, style, finish and price. Let u$ prove agsertion. 
Our Catalogue will interest you. 

FRANKLIN SPECIALTY CO., 811 Cherry Street. READING, PA. 




SFRINGFIEED EEVEE A.ND XOOE CO. 

SPRINGFIELD, NASS. 

WE MANUFACTURE A FULL LINE OF IRON LEVELS 

Solid Set Levels in four sizes—6 in., 12 in., 18 in. and 24 in. 

Adjustable Levels in three sizes—12 in., 18 in. and 24 in. , 

Also full line of Hack Saw Frames, Tool Handles, Tap Wrenches and many other tools. 


WE MAKE GOOD GOODS-PRICES ARE RIGHT-SEND FOR CIRCULAR 



NON-POISONOUS 


PROCESSES for 
Plating without 
Electricity, 
by simply 
rubbing on. 


ilWfiL 


I 


SaVERPUTES 
METAES---^^ 

INODOROUS 
AND STAINLESS 
Retails, 25c a Box 


Samples of Full Size Boxes 
Free on Request 


G. L. STEINREICH & CO., Inc. 

190-196 West Broadway, New York 


OnttvLT BUYERS’ REFERENCE TO ADVERTISEMENTS on Lmt Paob*. 
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DENATURED ALCOiOL 

(Mer Ad d Gm^tcw ^ IMC) 

WE ARE NOW READY TO BOOK 
ORDERS FOR DENATURED ALCOHOL 
AT THE LOWEST GOING PRICE AND 
SHALL BE PLEASED WITH YOUR 
ORDER FOR DELIVERY AS SOON AFTER 
JANUARY 1. 1907, AS IT CAN BE PRO- 
DUCED. _ 

WRITE TO US FOR COPY OF GOVERN¬ 
MENT REGULATIONS OR OTHER IN- 
FORMATION ON THE SUBJECT. 

We shall be prepared as heretofore to furnish 
COLONIAL SPIRITS and WOOD ALCOHOL 
at the lowest going prices, and solicit a con¬ 
tinuance of your orders for these goods. 

WE MANUFACTURE VARNISHES OF 
ALL KINDS AND FOR ALL USES. 

THEY ARE THE BEST IN THE WORLD. 

BERRY BROTHERS, LIMITED 

VAMNI8H ifANUFACTUREKS 

Shctee IkMhcn ad Bdben d AleuM 


New York 
Boston 
Philadelphia 
Battimore 


Caudtai Factory 
WAummiE 
OUT. 


Chicago 
Cincinnati 
b'. Louis 
San Francisco 


PECK EDGE TOOL CO. 


COHOBS. PH. Y. 



MANUFACTUBSBS OF 


Baad Forged Hatchets, Axes, 
Adzes, Etc. 

WRITS ROR CATALOG 


AUTOMOBILE STEEL 
9 HITCHING POST 


A good hiUhJiig Fort is aJmoit 
an absolute necessity in front of 
every home. 

A safe, as well as a neat and 
durable post, Lt demanded. 

TBE “AUTOMOBILE*’ 
POST 

Is Blffh m QggUtjf but Low in Price 

It has proved a winner, an ex¬ 
cellent seller, and a g^ood stayer. 

U li 5 feet eight inches In length, 
and weighs about 30 pounds. 

l^lt Is attractive) ft issymmetrkaJ 
In proportion) it catches the eye 
when properly displayed in front 
of a store, and It appeals to the 
good judgment of the prospective 
customs. 

Liberal Discounts to Dealers 

Write Tsnday tor Parltnlan 




Bond Steel Post 
Company 

AOHIAN, MICH. 


ep GiFFx: 

OICE 


GIFFXJRD - WOOD CO. . 

IPC tools 

luC ELEVATORS | 

CAruM,. ■00»0ll. «. Y. W 


'■‘(a 
'aU 


C A. R B O R U IM D UIVI 

GRINDERS AND SHARPENERS 


Ariiistoi, Mass. 

M So. Mienoo SL 

Chieaso, HI. 


We have the exclusive use of Carborundum wheels on hand 
and foot-power machines. We make a full line of grinders ' 
for all purposes. Write for prices. 

Lather Bro8.Co.,u smet. Nortii Milwaiikee,Wis. 


tw AtnwmuQ ADYsanssMSirTS it is DatxaASLX that You Mbntioit HARDWARE DEALERS* MAGAZINE. 
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“Modern Renown” Sm Ranoe 



“SPEOAL AND IMPORTANT FEATURES” 

Notice the artistic appearance of this range, which is made from the highest grade 
of Wellsville polished steel and the best pig iron obtainable. We do not use 
a pound of scrap. 

Notice the rich, smooth, plain surface Nickel, which is easily kept clean.' Very little 
carving to catch the dirt and dust. 

Oven door thermometer, which is very reliable. 

Note the ingenious device for raising the pan top over fire-box, making it con¬ 
venient for toasting, broiling, or replenishing fuel. 

Large Ten Gallon Reservoir, controlled by damper, heats water very quickly. 

Extra heavy linings in fire box. 

THE INDEPENDENT STOVE COMPANY 

DEXROIX, MICH. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Lamt Paois. 
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Standard Renown Steel Range 





Our STANDARD RENOWN ” is lower-priced, but has all the special 
features of the '' MODERN,” as shown on opposite page. Quality con¬ 
sidered, this is the cheapest piece of goods ever offered a store merchant 
and is easily equal to any $55.00 range on the market. 

We are not only “Up-to-date,” but “Ahead of the times,” and are 
looking for dealers who appreciate honest goods at a fair price. 

Write us for prices; order a sample, and if it does not appeal to you in 
every way let us know and we will make disposition of the range for you. 

THE INDEPENDENT STOVE COMPANY 

DETROIT. MICH. 


Iv Astwimsiio ABTBKTifxifiirTf IT IS Dmxbabu that You Miarxoir HARDWASE DEALERS'MAGAZINE. 
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r RALL.R EARINO C ASTER 

A BALL, NOT A WHEEL 

A CHILD can more a heavy piece of furniture 
v?lth an Acme na eaelly aa pushtug a doll carriage. 

A DELtCATH WOMAN duds delight In iialng ^ 
the Acme. It doaa not tear carpeta or rajga. No 
annoyance with a bn>hen wheel or one which does 
not rerotve because It atlcha, or does not turn be¬ 
cause it binds. 


ACME 


IT MAKES FURNITURE LOOK BETTER 
IT MARES FURNITURE WEAR LONGER 
Acme Bat 1-BearLng Caater le conatrncted on cor¬ 
rect mechaulcat prlnclpLea. It will not break down 
under a load, l^hc weight is directly over the center 
of gravity. The balls are carefully and perfectly ad 
Justed In their relation to the load. it Ls ac¬ 
knowledged the besit caster. Made of selected mate- 
rials, selected workmanship, aU around practicability. 
The ACME combines 
Utilityf Qaalityf DtiTAhility^ Adaptability 


ine easier mac wijigive too lurnicure me oest service is 
kind that you will uucl most profltable to sell. For prl 
samples and further particulars, address 


AWME BAUU-BEARIIVO SAEE^ 

^Vai-rsan York 


Coirmjr BUYERS* REFERENCE TO ADVERTISEMENTS om Lstr Pams. 


■ 


■ 


Are Yon Interested 

la adding a line to your hardware stock that brings good 
profits on small invesbnoits ? If so write for our illus¬ 
trated catal(^e, 51 or 52, which gives full information on 

AUTOMOBILE SUPPLIES 
BICIYCLES AND SUNDRIES 

We are specialists in these Hnes, carrying everything for Auto 
Dealers and Owners and BiaoE Dealers and you can't afford 
to lose the advantages we offer in low prices and prompt sUpments 

“liT. iiciisiflii syppiT co.,”.vr’ 


ll 


J| 
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PEUHIZE POSTAL SCAUS 

FOR OFFICE, STORE AND HOME 


A ^ood many dealers 
like their own name 
on AMERICA Alarm 
Dials—it’s a standing 
**ad** that somebody 
else pays for. 

Ask your jobber or 
write us about this. 

THE 

Vesl(n(liKlillf!.Gi. 

LA SALLE, ILL. 


HHItMl. 4 Ita. SSJt HallftEiircMl€lkt.lSJt 
PattB. 2^ Dt. 2.5# CoMBicreU. 121^ 2.75 
c«iummi .2 Ita. 2 .## ““ 

Slar. 1 ». tJ» 

CrcMot. 1 Ik. IJk VIelM-, IHA.. Ml 


**Th*y T*ll EverytKIng at a Glance** 

In addition to giving the accurate weight by one-ha !f 
ounces, they tell Instantly the exact cost of postage IN 
CENTS on a!l classes of mall matter. 

The Index starts at the top and travels through a slot, 
pointing exactly to the Information required. 

You don't have to stoop to read the dial, as in other 
makes. 

** TKcy Sava Tima and Stampa ** 

For saJe everywhere by leading HARDWARE 
dealers. 

Insist on getting the PELOUSE make and yon will 
have the best. If your Jobber cannot supply you, order 
direct. 

Send for Catalogue •* p 

PXLOUZE SCALE A MFC. CO. 

U8.I50 W. JRokaon Boulevard CHICAGO 


SasH Hangers 
SasK Fasteners 
Screen Hinges 
Screen CatcHes 
Door CatcHes 
Cupboard CatcHes 
Steel Door Buttons 
Ftc., Etc. 

The very latest 

with every improvement 

ASK rous JOBBER 

E. L. Watrous Mfs. Co. 

DES MOINES, lA. 


I» AxwRRiito AoTSRTimiEHTf II IS Dbsixabli THAT Yoo MsKTiON HARDWARE DEALERS’ MAGAZINE. 
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HATCHETS 

Add to your stock a 
Tool which combines 
Quality, Style and Finish at a 
reasonable price. 


Inquire of your 
Johher or u'r/fe. 


MADE 

IS 

FOUR 

STYLES. 



Burgess-Norton Mig. Co., Geneva, Illinois 



OUR PERFECT DUST BEATER 

Pattfntef! in t\ S. a ad Foreiffn Couittrieft 


W£ CARRY A PULL LINE OP 

Beaters, Wire Goods and Household Specialties 

lDrit 0 ^ for prlrex and, dixcountx 

Our Goods will please your trade and make mupey for you 

RBA.SB MRa. CO., lOO Seneea St., BURRAUrO, IV. Y. 



^L.KA3K IVIAKK A NOXK OR 

'"NIP-IT 

TRADE MARK REG'D. 

XMI8 ARXICI-K 18 IV1ADK BY 

WINDSOR STEPHENS S CO Patentees and Manufacturers, Waltham, Mass. 


COKfUM BUYEKS' REFERENCE TO ADVERTISEMENTS on Lam Paoh. 



















Ijf Akswerikg Advertisements it is Desirable that You Mention ARK DEALERS’MAGAZIXK. 


January. 1907. 


HARDWARE DEALERS' MAGAZIXE 


A CHAIN 


^ REASONS 


TN APPEARANCE tKc most attrmctive, in uic tke 
^ flUkootlicdt and moit and ui conftructioii Ac 

itros^cit of tKair kind on the market are tke 

AMERICAN S' 

By mean> of our patcatcJ Lock Riaj you cma 
the loop to aay cue and it lock* fast. No ali^iag it 
powikle. ut spite of any pull or strain. 'Flic Snap it tke 
most duraUe and cfiectirc ma<lc. ncTcr stickiBg os account of 
rust. 

MADE IN ALL SIZES FROM DOC LEADS UP. 


ONEIDA 

COMMUNITY 

LIMITED 


ONEIDA. 

N.T. 

NIAGARA FALLS. 
Om. 
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"BOSS” OVEN 


For GAS, GASOLINE or OIL STOVES 



Guaranteed to Bake 
Quicker and Better 
than any other oven 
on the market. 

Top linej wIBi Astcstos 

Glass in Door 
Two Mica Windows 
Two Door Handles 

Every “Boss Ovei”Ciiar«lce<i 

Manufactured by 

The E. H. HnenefeM Co. 

' CINCINNATI* OmO 


THE OLD STYLE 
BOSS TILING SPADE 


Are you one of the army 
of jobbers and dealers who 
are selling BOSS TILING 
SPADES? If not, enlist 
now. Investigate your 
territory, and if there is 
any tiling or ditching done 
there, send in your order 
at once. The only spade 
on the market by which 
the operator can handle 
mucky or sticky soil with 
ease. No more use for 
paddles. Been on the mar¬ 
ket for over twenty years. 
Made in different sizes. 
Ask your jobber for them. 
Write for illustrated circu¬ 
lars and price list. 

mE BOSS TILE SPADE 60., Haiifactarsrs 

ANAMOSA. IOWA 


Prompinemm 

tm ono ofthB 
09Sontta§9 of 
buminooB rnuooossm 

The Telephone 

mmkom /MHHU/it 
aotkm oarnym 

Have You One? 

HEW YORK TCLEPHOHE 90. 

IS Dmr 


tij 


O 



Automatic Wire Straight-' 
cners and Cutters 
Riveting Machines 
Cotter Pin Machines 
Buckle Tongue Machines 
S Hook Machines 
Cold Roll Swaging Ma¬ 
chines 

Staple Machines 
Butt Milling Machines 
Butt Drilling Machines 
Sprue Cutters 
Special Automatic Wire 
Formlpg Machinery 


be F. B. Shnstir 60. 

FsnMrty Jtlu A4t A Son 
Qj New Haven. OQ . Coim. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pai 
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THE STANDARD TOOL CO’S 

'Bit stoc*^ 





SEND fOH ORCULAR 
or 


CLEVELAND — NEW YORK 


Wbii yoa 

Mil Lefels 
—Nil the 
RiSit Kind. 



GOO&’S PATENT LEVEL. 

A Tool you can sell qolckly, profitably and satlafactorlly to CarponterSt Masons, Bricklayers, and all who 

nse Lerels or Plumbs, Is the 

=DAV1S & COOK LEVEL- 

The different Level—with the bulb seen In all positions Under or over—or 10 feet away. Ton know the 
troable with the old slyle bulb-ln-the top Level—useless uMess you stand over them. For sale by all leading 
jobbers. Catalogue on application. Made only by 

DAVIS A COOK, - Watertown, N. Y., U. 8. A. 



Oar 1907 Improved ** AMERICAN BEAITTY*^ 

The premier show case of the world. Rigid as a wall. 
Dust proof. Last a life time. 

Write for our New 1907 Catalogue for Hardware Hemlera,. 

CRAND RAPIDS SHOW CASE CO., Grand RayMs, Mleh. 

Largest Show Case Plant in the World.. 



Any Inqniries for Post Hole Angers 
This Week? 

You should not risk the loss of a sale of I wan Post Hole Augers by 
not having at least samples of the most salable sizes on hand, as the 
I wan Augers yield the largest profit of any post hole digging tools. 
Six, 7, 8, 9 and 10-inch are regularly carried by jobbers. Other sizes 
they will quickly secure for you. We make them from 3 to 14-inch. 

IWAN BROTHERS^ Streatorp IIL 

Manufacturers also of Poat Hole Diggers {4 styles). Tile Drain 
Cleaners, Tiling Spades, Sickle Bdge Hay Knives, Revolving 
Chimney Tops and Wire Conductor Pipe Hangers. 


The BIsetow Wire Ply Killer 
Indispensable for the Household 

Prevents Contagion. 
Patented. 



Kills but does not crush the fly or mos¬ 
quito. Popular with all Housekeepers. 

!• F. HGEUIW, MFIh Worafter, Maas. 


Senitery Wire Sinic Brueh 

Will not rust. Non-Absorbent. 
Patented. 

No disease germ 
can adhere to 
the Brush. Sold 
by the Hard¬ 
ware Trade. 

Send for Prices. 

New York Ageols, WUm BroLg 107 Chawliers St 



Is Ajiswaaivc AnvaaTiSEMSHTs it is Desisabli that You Mention HARDWARE DEALERS* MAGAZINE. 
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We are large manufac¬ 
turers of Ironing Boards, 
Long, StepandEztension 
Ladders, Bread Boards, Skirt Boards, 
Clothes Horse and Packing Boxes. 

Please Send for Catalog^ue to 

F. SMITH & SON 

CLINTON IOWA 



luxlllary IroRiag Board 0^.’$ 

VERIBEST 


Sise—Length, 20 tnchAS. Price, $14 per groas 

Width, 5 and 2V4 Inchea 8 Dozen In Box 


MANUrACTUKKD BT 

AUXILIARY IRONING BOARD CO. 

Rochester, N. Y., U. S. A. 



THg ORICIROL ORD ORLY IHCAHOESCEHT 

CosTCK bottom fits all atoess— 

Wire Com Toaster 

Or heats Plate, Tea or Co£Fee Pot— 

For C 6r Gmoitoe Stov.. ^ 

HARKINS & WILLIS, Manufacturers, 



For nearly Forty Years our Sowers have I 
been Favorites with Farmers in This and 
Other Countries. They are Easy to Sell 
because the Demand is Already Made and 
Pay Good Profits. 

. Bett^ Write at onch for'descripdoh and 
prices. 

CYCLONE SEEDER CO., 
bL 1868 Urbana, Ind.,U. S. A. 


The Original Improved 
CYCLONE 


I 



AIND 

Spray 

Stand 


THE 

"Af-Walcr” 
Hose 
Holdo* 


Holds hose in any position. 
Eliminates necessity for separate spraying 
. devices. 

Simple Practical Serviceable 


A steel tripod with two brass holding 
clips—That’s all. 

Packed one gross to thencase. Write for price. 
MADE BY 

Osborn Manufacturing Co 


CUBVBUAIND 


Consult BI:YERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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The only Stop Adjuster made 
from one piece of metal with 
solid ribs and beavy bed that 
will not cup, turn or bend in 
tightening the screw. 


MAinnrAOTCBBD only by 

THE H. B. IVES CO. 

NBW HAVEN. CONN.. U. 8. A. 
(Flfty-pase Cstilosne Mailed Free) 


Cot Down those Coal Bills 

There’s no better way to cut down big coal bills than with , 
a NEW ERA Radiator. 

You can attach the NEW ERA on any smoke pipe— 
whether from a Kitchen Range, a Warm Air Furnace, an 
Oak Stove or a Hot Water Boiler—and it’s really surprising 
how much more heat the user will get from the same coal. 

The NEW ERA not only generates warm air, but it acta 
as a governor of combustion—retards the combustion just 
enough to get every heat unit out of the fuel. 

Now is the time to get our Special Proposition. ^ 

A postal card vsill bring it to yojtl 

WILMOT CASTLE COMPAQ, 

81 Elm St.. Rocliester. N.Y. 


THE SPIDER 


that will not scorch or burn 
even the most delicate dainty, 
sauce or gravy. Will not 
absorb grease or flavor. Does 
not get smeary, dirty, unsan¬ 
itary. Always clean, sweet, 
hygienic. Never warps. 

“NEVER-DREAn” 


JTamw atmaya atampmd on tho hnndlo. 

You Ohoutd hoLOO our 
eomptoto eatuioguo* 

G6e Avery Stampinjl Co. 

Clcvehcnd, Ohio 

Bxetuatv Manufaeturmra 


Triplex Blocks 
on jib Cranes 


This is a type of installation used 
extensively in machine shops. It is 
also applicable under many other con¬ 
ditions, being simply bolted to an 
upright support. 

We furnish the above simple type 
of swinging I-beam jib crane com¬ 
plete with trolley and chain block. 

Hardware dci^lerA should have Qpr..Illua- 
trated (i^liain Block Catalog on file. Write 
for it, also for leaflets which show some 
common chain block uses. 

Yale GfigTowNE Mfg. Co. 

^ Murray Street, New York 
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ISO 


TIE J. L MOTT IRON WORKS 

«th A,v*nu* and 17 th IVBW VORK 


Fine Plumbing Fixtures. 'Ornamental Iron Work and 
Stable Fixtures. Boilers and Radiators for Hot 
Water and Steam. Ranges and Hot Air Furnaces. 


—KICK PLATES^ 

'Wm carry a largm Stack cf Spccimtiy Sctcctcd Brace and Brcnmc in alt mldthc far 
JC*c* Ptatcc and can match an^ BnUh cf hardware, 

THE TURNER BRASS WORKS, « 



FLAT WIRE BOX JSTRAF 

■ccto of hjkkk feet. taeb, 7-SS toek, 1-4 Inch. Staadard Uat Pricca 

Wa OMka aU atyica of BOX BTBAPS, CORNER IRONS. SEALS. PAIL CLASPS. Etc. 

RORBBS A MUTCmiVSOrS, IS Henry St., ^Brooklyn 


■as 





Barrettes standard Glass Cutters have stood the test of time. If your Jobber 

does not handle same, write to 

W. U. BARRBTT. ManutacLMrer, BRISTOL* OOININ., LJ. S. A. 



The name stands for perfection in Horse Nails 
LIVINGSTON NAIL GO., ^ 

10-4 Raade Street. New Yoric 



EASIER TO SET and 
BAIT THAN ANY OF 
THE OLD STYLE 
TRAPS 


Write tu yotir .hitibor 
for price, or tu 


THE CH4SSE 
MOUSE TRAP 

Patented tT. S- aud 
lUOi-U 3-'05 


CIASSE MFC. CO.. 57 Vesey St., NewYork 



RIVETS AND 
ESCUTCHEON PINS 

Rraas. Iraa.lCappar 
aad Oarmaa; Sllvar 

JOHN .HA 88 ALL 

181 Ulayett* Si., NEW VOKK 


Consow BUYERS’ REFERENCE TO ADVERTISEMENTS on U*t Paom. 
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TWINES, MOPS, WASTE 


WICK, SASH CORD, AND CLOTHES LINES 



III AMtwBsuia AovBBTissMBiiTt IT u DsfiBABLB TKAT You Itomov HARDWARE DRALERS’ICAGAZIKR 
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Manila and Sisal Rope 




We have for prompt 
shipment a lar^e stock of 
rope in Chica^^o. 

We can make some low 
prices. 


H.Channon Company 

Chicago. 




MANILA ROPE 
SISAL 

RUSSIA “ 

ITALIAN “ 

JUTS 

TRANSMISSION ROPE 

PLOW LINE 

OIL WELL CORDAGE 

IN^IA TWINES 

HARDWARE TWINES 

WOOL 

WRAPPING 

TARRED CORDAGE OF ALL OOMTA 


Oil Well Cordage 
Transmission Rope 
Hay, Hide and Bale Rope 
Terred Lath and Fodder Yam 
Jute and American Hemp Twines 

Agnicles In All PrlncliNil CltUs 

i • 


Columbian Rope Co. 

AUBURN, N. Y. 



WE BELONG TO NO TRUST 

POOL Non 
COMBINATION . 

Oar cooda psM to the dealer at a Maaller 
marfin over actoal cost than anj other eerd- 
age. 


THE NEW YORK CORDAGE CO. 

SS-SS WALL STREET, 

Cable Addrcaa. •^Nyeord” V BfEW YORK 


ConiULT BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paois. 
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l;\KE 


“ PLYMO UTH ” RO PE 

1008 V=H3R 83 VBARS WORL,D»S BBST 

1824 Eighty -two years is a long time for a business to live and grow. That 
82 our business has done that and is still growing is proof positive of at 
least one thing. That is that “Plymouth” goods are right in every 
particular. The people who realize this are keeping our machinery moving lively, 
and others are finding it out daily. 

“Plymouth” goods are always uniformly high grade and the conditions of 
manufacturing and marketing are such that they are also in reality cheaper. 

Don't bother with poor rope — ''Plymouth" means "economy for the user, sat- 
isfaction for the dealer" Write us and we will tell you how to get our rope quickly 
and conveniently. 




In Amswerimg Aovirtiskments it is Dbsirarle that You Mention HARDWARE DEALERS’ MAGAZINE. 


•OR RAMI IS SrUQO OR 111 COIR 


Sfe SILVER LAKE 


RecoonlB«CI StmiMlard •lnc« 1808 


Silver Lake Sash Cord is made from fine yarn, perfectly braided and smoothly 
finished by experienced workmen, thus filling every requirement of a good cord. 

The man who knows the good and bad points of all cords buys Silver Lake. 

The Best Is the Ckeaped The Best Is Wkal Tm Waal Scad tor tar Catatofae 

the: sil.ve:r l.a.ke: co. 

T8 Ctiauncey' Street, ... BOSTON, IWfASS. 


Solid Braided 


Rope, Sash Cord, Railroad Bell Cord, Trolley Cord, 
Masons’ Lines, Chalk Lines, Clothes Lines, Etc.' 
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Manila and Sisal Rope 


We have for prompt 
shipment a large stock of 
rope in Chicago. 

We can make some low 
prices. 


H.Channon Company 

Chicago. 



'Ciluilian” and “Euraka” 



Manila and 
Sisal • • • 


ROPE 


Oil Well Cordage 
Tranemieeion Rope 
Hay, Hide and Bale Rope 
Tarred Lath and Fodder Yam 
Jute and American Hemp Twines 

. Agracles In All PrlncliNil CitlM 


Columbian Rope Co. 

AUBURN, N. Y. 



E and TWINE 


SANItA ROPE 
aiSAL 

RuaaiA “ 

ITALIAN •• 

JUTK 

TRANaaiaaioN rope 

PLOW LINE 

OIL WELL CORDAGE 

INglA TWINES 

HARDWARE TWINES 

WOOL 

WRAPPING 

TARRED CORDAGE or ALL oonTO 



WE BELONG TO NO TRUST 

POOL Non 
CONBINATION . 

Our goods pass to tht dsalsr at a Hsallsr 
margin ovsr actual cost than anj other eec4- 
age. 


THE NEW YORK C0RDA4X CO. 

8S-8S WALL STREET* 

Cable AddrcM. ««Nyeerd*’ V BIEW YOMK 


COMIULT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 
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•Vft 1IABE IS STAMFED ON TO COBD 

S6e SILVER LAKE 

Solid Braided 

Rope, Sash Cord, Railroad Bell Cord, Trolley Cord, 
Masons' Lines, Chalk Lines, Clothes Lines, Etc. ' 

Recoonlzcd StanclArci alnc* 1S6S 

Silver Lake Sash Cord is made from fine y^arn, perfectly braided and smoothly 
fimshed by experienced workmen, thus Slling every requirement of a good cord. 

The man who knows the good and bad points of all cords buys Silver Lake. 
n« Best Is tbe duapest Tlie Vest la What ion Waal Send fer oar C«fil«gae 

XHE SILVER Ly\RE CO. 

T8 Ctiauncex Street, ... BOSTON, IVfA^S, 



“PLYMOUTH”ROPE 

1008 FHDR 83 YBARS XHB WORLD’S BBSX 

1824 Eighty -two years is a long time for a business to live and grmv. That 
82 our business has done that and is still growing is proof positive of at 
least one thing. That is that ‘'Plymouth” goods are right in every 
particular. The people who realize this are keeping our machinery moving lively, 
and others are finding it out daily. 

“Plymouth” goods are always uniformly high grade and the conditions of 
manufacturing and marketing are such that they are also in reality cheaper. 

Don't bother with poor rope — '^Plymouth" means '-economy for the user, sat¬ 
isfaction for the dealer." Write us and we will tell you how to get our rope quickly 
and conveniently. 

Plpouth Cordage Co. 

382 Court Street 




North Ptymouth - - Mass, giti 

la AaswBBiac Advirtisbmekts it is Dbsirablb that You MbntiOn HARDWARE DEALERS’ MAGAZINE. 
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BUY POULTRY NETTING. WINDOW SCREEN CLOTH, ELECTRICALLY-WELDED 
WIRE FABRICS, WIRE MATS, OR 

ANYTHING MADE FROM WIRE. 

^roin the manufacturer who guarantees the quality and can ship the goods when required. 
We manufacture every description of WIRE CLOTH, NETTING, FENCING and PER¬ 
FORATED METAL, including the following specialties: 

^'CLINTON BRAND SILVER FINISH ” BRAND 

Painted. Figured and Landeoa.pe ClotK Window Screen Cloth 

Fire-Proof Wire LeLtK Poxiltry Netting 

Eleotrloally-Welded Wire Fabrloe Galvanized Cloth 

Our “POMPEIIAN” BRONZE Window Screen Ooth requires no paint or varnish, will not rust and is 
unexcelled in durability and hnish. Ask your hardware dealer for these goods. 

Man\sfeLOtured only by 

CLINTON WIRE CLOTH COMPANY 

Clinton. Maee. Boston New York Chicago SoLn Franoleoo 


^Tyclone” Ornamental Fence 
and Gates 

are a good line for the Dealer, whether 
they handle our farm fence or not. 
Built up to 6}i feet high. We carry 
a stock in New York City for nearby 
deliveries. 

Cyclone Woven Wire Fence Co. 

CLEVELAND. OHIO 
HOLLY. MICIt. ‘ 


U.SA. 

Buffalo Wire Works Co.. 

BUFFALO, N. Y. 


Comvu BDTBir SBFERBNCB TO AOVBRTISIHENTS «l Lmt Pi 
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WHY NOT BUY DIRECT 

OF THE MANUFACTURKR6 
Of&lvAnlx«cl Hex IVettln^ 

'Wire ClotH, all HibH« 

Fly Screen Cloth, Painted, Gftlvaiiizcd 
or Bronxe. 

Soreene» 

Coal, Ore or Sand. 

Rlddlee 

Hardware, Foundry and CeaL 
Quality ri|bt. FrkM rl«lit. Write for tlite 

TIE LODLOW SIYLOI WIRE CO. 

ST. L 0 UIB,.M 0 .. U. t. «. ( 



WRICHT WIRE COMPANY “’■ggSI?*" 

WMCESm, MASS. Makmtf 

WIRE CLOTHES LINES 


vvHi<:^Hr wtPLCO 


. WIRE LOCKERS 

of every description. 

WIRE of ftU kinds, POULTRY NETTING, WIRE 
CLOTH, STAPLES, RIDDLES, COAL 
SCREENS, PICTURE CORD, WIRE GUARDS, 
BANK and OFFICE RAILINGS, ELEVATOR 
CABS and ENCLOSURE and other Wire Goods. 



The Old Reliable—^Always Satisfactory 

" Poultry Netting 

Farm and Lawn Fencing 
Window Screen Wire Cloth 
Coal Screens 

All kinds of Wire Cloth—From all kinds of wire 

THE NEW JERSEY WIRE CLOTH COMPANY 

XRCIMXOiSI. IM. U. 


v-'H'/ 

I«* 






. I 1 •: i > r N fl 




'L i 


vV'v. 


■"i^^lpnfeer-Rian painted 
^en cloth . 

►J>per mire selvages. 

^CTURisb Ehr 

ffl^NETT :MFG. CO 

OftH -CMICAOO"KANSAS CITY 


Im Answaaiso ADTsaTMBXSNTt XT IS Dbsxiailb that You Mention HARDWARE DEALERS* MAQAZINK 
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BEST HANDLED HAMMERS MADE 

yzDOZtti IN EACH BOX. 


^ ELEVATORS 

UTOUTII! 

MTCI DOORS 
DUMB WAITERS 

And all AppUancea 
for Same 
Manufactured by 

O’Neill 

* Elevator Ce. 

928 Cherry Street, 
PHILADELPHIA, PA. 
--I Send for Gataloff 


Dumb Waiters 

AND 

Hand Elevators 

Of the Most Improved Auto- 
matic Construction 

Trunk Lifts, Invalid Lifts, Carriage Ele¬ 
vators, Sidewalk Elevators, Freight 
Elevators, Hatchway Hoists. 

SEDGWICK 
MACHINE WORKS 

84, 86, 88 CoLrroll Street, 

POUGHKEEPSIE, N. Y. 
128 LIBERTY ST., NEW YORK 

Catalog on Application. Estimates 
on Request 


Send for Illustrated CataloguSj^ 

fOR SALEinr AU mONMONQERS. 

Heniy Cheney Hammer Ca 

LITTLE FALLS.NY..UJS.A. 

ADZrEYE NAIL HAMMERS 
Machtarists* Hammers, llmiers, BlacksmUh, 
Farriers, Riveting. 


We absolutely guar¬ 
antee Armstrong’s 
Pipe Cutting and 
Threading Machines, 
as to excellence of 
materials and work¬ 
manship. They are 
strongly made, light, 
compact and power¬ 
ful, and built to last. 
Send for our cata- 



IMPWOVED frakk and Easy Rblno Sfeam, 
I Dectrlc and Hand Power 



ELEVATORS 

KIMBALL BROS. 

900 Ninth Street, Gooncll Blofls, la. 
BIND VOR OIBOULARS 

Ktankall Btevator Co., 239 Vincent St, Cleveland, 0. 

5 ^ Cedar St., New York 
Branch Offloee j joe Eleventh St.. Omaha 


Chirsu&r BUYERS’ REFERENCE TO ADVERTISEMENTS ov Last P 
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We shall be glad to send you Catalog 

describing 

The Little Beauty 
Dumb-Waiter 
The Rapid Transit 
Dumb-Waiter 
The Energy Dumb- 
Waiter 

The Littie Giant Dumb- 
Waiter 

The Side Post Hand 
Eievator 

The Back Guide Hand 
Eievator 

Hand Power Passenger 
Elevator 

Carriage or Warehouse 
Eievator 

Belt Power Elevators 
Basement Lifts 
Power Attachments 
Hand Elevators 

ENERGY ELEVATOR COMPANY 

OH«rry StrMt, RHIL^OBURHIA, l>A. 


IINTAU ELLViUORAND 

UniUfl MACBINECO. 


Jki JL\3rJL JL JL 

drXrVATORS^ 

I l44-l460iilarioSt.Cmaqo. 

la Anwmvo AvmTUEMiHTt it u DaiimABU tbat You Mbvtxov HARDWARE DEALERS* MAGAZINE. 
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rat. May 22. 1000 

Square and Miter No. 10 

Adiufitment 5 Co ^ in. 

These Tools are the latest and best that Yankee 
ingenuity enn produce. 

Octagon and Miter No. 12 


This Tool is designed for marking 
octagouBandmiters, Slidingblad© 
will allow of long or short cuts. 




No. 11 
Try 

Miter and 

Gauge 

Square 

Adiuttroent 
4^ to 8H in. 


Avoid 
imitations. 
None 

^ genuine 
without 
sliding 
blade. 


P. L,. FOX 

Patentee and 
Sole Manufacturer of 

Fox’s Tools 


432 William Street Bridgeport, Conn. 
Retailers, ask your Jobber about this line 



LOCK WASHERS, PULL RINGS, BURRS, 
KNOB WASHERS, PIANO WASHERS, 
FINISH WASHERS, all kinds boxed or in bulk. 

' Send for Catalogue. 

HOBBS MANUFACTUKING CO., Worcester, Mass. 



THE “IOWA” CEMENT TOOLS 

Insist on your Jobber furnishing you with Solid Bronze and Cast Iron 
Cement Worker’s Tools with IOWA Novelty Co. ckat in the backs. 

They are anezeelled for wearing qualltlea* and 
are Recommended by Contractors everywhere 

OUR CATAUMS SENT FOR THE ASKING 

IOWA NOVELTY CO., Burlington, Iowa 


Cmmou BUYBIS' BBFEBBMCE to ADVERTISEMENTS o> Laot Paoa 
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TRADE 


No. ISO 


DIAMOND EDGE 
HAND SAWS 


GRINDING 

FILING 

HANDLE 

HANG 

TEMPER 


Just Right 


Retail Price 


In order to test the 
value of this ad., we 
will send any quan¬ 
tity over four, 
diarges prepaid, 
to any railroad 
point in the A 
United States a 
for S1.00 / 


We market 
f a full line of 


Tools and Cut¬ 
lery under the 


DIAMOND EDGE 

Trade Mark. 


All Fully Warranted 


NORVELL-SHAPLEIGH 
HARDWARE COMPANY 


ST. LOUIS, U. S. A 


Bsfablisbed 1843 


Im Ajrtwnxiio ADYMtmnanam tT it Dmirabli that You Mbntion HARDWARE DEALERS’ MAGAZINE. 










HARDWARE DEALERS’ MAGAZINE Januaky, 1907. 


WHEN HENRY DISSTON WAS ASKED THE QUESTION: 

“WHAT DO YOU PUT IN YOUR SAV/S?” 

HE Red'Ll ED: 

* “CK)OD STEEL A|ND HONEST WORK.” 

ePON THIS FHIINDATIOll IS BUILT DISSTON QUAIITT. 



“IF YOU WANT A SAW IT IS BEST TO GET ONE WITH A NAME ON 
IT THAT HAS A REPtrrATlOf^' A MAN WHO HAS MADE A REPUTA¬ 
TION FOR HIS GOODS KNOWS*if S VALUE AS WELL AS ITS COST AND 
WILL MAINTAIN IT.” 

EnASusHED HC^RY DISSTON & SONS, Inc^ 


PmLADELPmA, PA. 



No matter how small jour Hack Saw Trade 
run8-r*dYen .a few customers can tell the difference 
between a good Blade and a poor one. 

You can’t afford to take anj chances with poor 
Hack Saws. 

If you sell UNIVERSAL or UTILITY Hack 
Saws—even if you sell only a few dozen in«a year— 
yoiu* customers will never have an opportunity for 
coming back because of poor Blades. 

Every UNIVERSAL or UTILITY Blade is care¬ 
fully made—earefully tempered—carefully exam¬ 
ined before being bundled and packed for shipment 

You take no chances. 

We can’t afford to. 

Want our Blue Book and prices f 


West Haven Mannlactnrlng Co. 


New Mei 


Conit. 


CoNiULT BUYERS* REFERENCE TO ADVERTISEMENTS OM Litr'^PAOit^ 
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MACMINES 

SWtVELVISe. 

GEAR DUIVEN, 
TIGHT AH»t.aaSG 
. putLEYS 

IcHAviTY reeo. 


Irnsiuias 1*^01 HAOCSAW^srstuNCBuosi 


1 -;iC D Dv 

"S "T E R I- 1 rsi G " 5 




PATENTED ARTICLES 

OP « 


MALLEABLE IRON 


S ‘IB^»nincr^s Mall. Iron Han d lamps.; 



SCREW KEROSENE SIZE. 

Hammer’s 


New Pattero Heavy Screw Clamps 

Stronffest in the Market 

For Sale by all the principal Hardware Dealers. 

SEND FOR PRICE LIST. 


MALLEABLE IRON CASTINGS of superior quality, 
and Hardware Specialties in Mall. Iron, made to order. 


HAMMER A CO.» BranfordE Conn* 


PULLNAN Balances 

Are you selling them ? 

In Use * 

Everywhere 

Send for new catalog. 

PULLMAN MFG. 6©. 

Rochester, N. Y., U. S. A. 



MeWbinnie Wheel Barrow Works 

POUGHKEEPSIE. N. Y.. U. S. A. 

Manufacturer of all klnda 
•.of Wooden. Steel Tray and 
Steel Tubular 



WheelBarrows 


r and <riiraw nue. 


CoMSUur BUYERS’ REFERENCE TO ADVERTISEMENTS on La«t Paom. 
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We Have Often Tcrfd You diat the Best Toob 
on die Market are 




Mayhew’s Tools 

WHY ? 

Because they are made by experienced work¬ 
men, from the best material obtainable, most 
' carefully finished and fully guaranteed. Cata¬ 

logue sent on application. 


H. H. Co. 

cclburne: f'al.l.s* mass., u. s. a. 


ADJUSTABLE-STROKE 

AUTOMATIC 

Center FuncK 




Im Ambwbbimo Advxbtxibmbnts it II Dbsxrablb that You Mention HARDWARE DEALERS’MAGAZINE. 
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Mr. 


DEALER: 


Are the Wreiicheg that you are offerinfr the trade the best in the 
inarhet? If not, then they are not Bemis A Call’s, 

If you have made up your mind to increase your trade 
among the mechnnicB, then you need as first assistant Bemis JL 
Call's Wrenches, They are acknowledged perfect in adaptahility 
and construction. 

Send lor our Catalogtie. li will la1ere«t 3 ou 



The Wire Cutters are interchangeable 
in Hayden’s Paten.'^ 

Combination Wire 
Gutters and Grip 
PUers. The tool is diop 
forged steel throughout, making 
the handles very stiff. Cutters 
are easily adjusted and made of the best tool steel, 
the most serviceable of its kind on the market. 

THE BILLINGS & SPENCER CO., HaHlord* Conn 


Get our new catalog. 



BICYCLE, AUTO AND. SHOP WRENCHES 

Sizes from 5 to 11 inches. 

SOLD ON THEIR MERITS. EACH WRENCH GUARANTEED. 


Nickel Plated or Mottled Finiahed. 



COMIDLT BUYERS' REFERENCE TO ADVERTISEUENTS oa Lam FAan. 
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When it Comes Right Down to 
Good, Strong, Well Made 
Wrenches There’s Nothing Like 

Trade 

Coes’ “ Knife-Handle ” and 


Coes’ 


“Steel 

Handle.’ 


You machinists, steam engineers, and all who 
operate machinery know the value of STABIL- 
ITY in a wrench and most of you know where 
to find it—in the Coes Wrench. Coes makes 
two wrenches—the Genuine “Knife Handle" 
Wrench and the New *91 “Steel Handle" 
Wrench. Each wrench is made for special ser- 
vice, and each fills that service admirably. 
Coes* “Knife-Handle** Wrench is THE Wrench 
I for all ordinary use, and its adoption by the 

I best shops proves its superiority. It is a wrench 

of few parts, simple and compact—the handle 
is the hardest of hard wood, mechanically se¬ 
cured at each end and reinforced at the center 
by a strong steel rivet—no splitting, no com¬ 
ing apart. This Wrench has a hardened Steel 
Bar and Jaw, Steel Castings in the Handle, 
Steel Hardened Screw, Rivet and Key, and is 
80 thoroughly and strongly constructed that 
when the day*s work is over it is always ready 
for more work. It is THE wrench for machin¬ 
ists—every time and all the time. Engineers, 
Miners, Brewers, all of you who cannot use 
wrenches that are affected by heat, moisture, or 
acids, here’s Coes’ All Steel Nut Tackier, and 
’twill serve you well. This New Wrench of 
Coes is a corker—it’s got to be to stand hard 
knocks. This Wrench is made to turn NUTS 
off, not the comers; an Extended Screw Sup¬ 
port makes it almost impossible to do that. 
Most Steel Wrenches have a place for dirt to 
lodge—no place on the “Coes," a Ball Bearing 
Screw keeps it out. The Handle, an All-Steel 
Case, is fitted over the Shank and secured by 
two Steel Rivets and by upsetting the tip of 
the bar in the taper hole at the end of the 
handle It’s a strong wrench from every view¬ 
point- you’ll never wear it out. These two Coes 
Wrenches are sold at the lowest price at which the best made wrenches can 
be sold—steer clear of wrenches patterned after them and sold for less 
money. The substitute may look good, but it’s the QUALITY that counts 
—“Coes” quality is a known quality. Ask for our Wrench Literature. 

COES WRENCH COMPANY 


Worcester, Mass. 


OBLUMG AGENTS I 





I I 

•-A 

1 


J. C. McCarty 41 Go., 10 Warren St., New York 
J. H. GrsKoLin 4t Co^ 113 Chambers St, New York 
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The Walden Ratchet Wrench 



The neatest and cleverest wrench made for wagon tire nuts 
and automobile tire lugs. They are made in sizes to fit—thus 
preventing the nuts being burred. Send for descriptive booklet. 


PmERSOR, GOTTFRIED & HOHTER, ltd. 

Machinery, Metals, Hardware Tools and SnppHes 

146-150 Centre St, (Cor. Walker) New York 


THE BULLARD AUTOMATIC WREMGH 

The only wrench that imitates the natural grip of the hand. 

Monkey, Ratchet and Pipe Wrench combined, can*t slip or crush the pipe—no 
matter how sm^l. Grips automatically—the jaws adjust themselves to any size pipe. 

Will turn pipe at any angle or position, even when 
pipe is on a flat surface. 

One motion of thumb gives instant adjustment. 

Send for descriptive book, free. 



-• BULLAfllO WWUMCN 


BULLARD AUTOMATIC WRENCH CO. 

RROVIDBIVCB, R* I. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Paom. 
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"TRUSTWORTHY” 

J Those who know ‘'ETIIA R00FIII6” put ab- 
solute trust in it, with the certainty that their trust 
will not be abused. Its makers have not put it in a ‘‘Trust,’* 
and hence are in a position to make prices that will bear the in¬ 
vestigation of any “live” dealer in roofing. Why not write us? 

TKe McCllntocK A Irwine Compmi^ 

Ptt* 


f Drills TKat Are 
“Trumps” 

'Trumps” because they mean so much to 
the dealer who handles them. 

"Trumps” because theyVe the "best” to 
^ h hold—^best in strength and 
durability, best in capacity, 
“snvwV^HM^PostD^ best in variety of sizes, most 

economical, best in design. 

Drills made in 14 sizes, hand and power, for every 
purpose in Blacksmithing—means easy selling. 

"Trumps” therefore keep winning for us, and for 
the dealer who handles our drills. 

Send for catalog with discount to dealers. Very 
interesting. 

XHe Silver Mf|(. Companx. 

319 Bro8Ldwa.y, Salem, Ohio, V. S. A. 



Warranted “Fool Proof” 

There is no form of abuse or neglect, no kind of 
knocking about, in fact, nothing that the most care¬ 
less treatment can do, that will prevent our goods 
from “standing up” to their duty. We build an ex¬ 
tensive line of Oilers, Torches, Cans, Lamps, etc., 
after a fashion that makes them absolutely “fool¬ 
proof.” 

Shall we mail our booklet? That’s what we 
printed it for. 

Tha McClintock (Si Irvine CompeLny 
Plttsbxirgh, Pa. 


Dr Antmauiro ADysmTitiMiirTt it xi DniaAix.! that You Mbxtiom HARDWARE DEALERS' MAGAZINE. 
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**Grand Rapids^ Ball Bearing 

ALL STEEL SASH PULLEYS 

are the only Steel Sash Pulleys made with solid 
steel balls running on a turned steel axle. 

t' Everjr Dealer Should Write for Free ^amplea and Prieea 

We are the largest makers of Sash Pulleys in 
the world. The “GRAND RAPIDS” are the 
greatest sellers. Get the Genuine, 

GRAND RAPIDS HARDWARE CO. 

- la FEAKL STREET, fflSAND BAPIDS, MICH. 




Tk« “PnENIX” HANSER nd FASTENER 

Solves the problem how to hsair end testen 
entire Screens and Storm Windows. 

We have them to sell at 10,15, 20 and 80 cents per 
set. For catalogue and trade discounts address 

Phenix Mfg. Company, 

«M C«*t«r Street, MILWAUKEE; WIS. 


* 

!|j !a} I £ 



LOUDEN.QOOD5 

Hay Carrier#, Hay Forks, Hay Slings 
Hay Rack irons. 

BARN DOOR HANQER5 

Peed and Litter Carriers, Self Caning Ice 
.Tong;^ and other Hardware Specialties. 
*'Positively no goods sold to Catalogue 
Houses.*' Send for Catalogue. 



LOUDEN MACHINERY CO. 


Fairfield, Iowa 


SELL THE BEST 

The Prouty No. 5 Cushion Track Hanger will 
relieve your builder from all the trouble he has 
previously experienced in Parlor Door Hangers 
and will save him hours in putting them up. 
Thousands of sets sold and not a complaint from 
anyone. Try them and convince yourself. 

No. 9 

T. C. PROUXY CO., L^td., Albion, Nflch. 

NEW YORK OFFICE, 2S Warren Street 



ROOFING SLATE 

SLATE BLtHBOtRDS 


-Established 1884- 

L J. JOHNSON 6 CO. 

3S PARK ROW, NEW YORK 
QUARRIES: Pennsylvania and Vermont 

Prices quoted delivered snywhere. Booklet 
end complete Price Llet on Appllcttlon. 

Wire Inquiries Given Qniek Attention 


CoirsuLT BUYERS' REFERENCE TO ADVERTISEMENTS om Law PaoBa 
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Richards’ Trolley Roller-Bearing 


HH PrMf, Jump PtmI 
Water Praoi 



Bam Door Hanger 

Made in four sizes to suit doors of any size or weight. Easy to 
hang and adjust. Track can be atuched to side or ceiling sup¬ 
ports, and is furnished in any length up to ten feet in one piece. 

laidled by Progressive Dealers Everywhere 

Manufactured l>y 

THfe BICBABOS MANUFAaUBINC CO. 

AURORA* lUL..* U.S.A. 

Sand for Catalooue of 
Door Hano^ra* F*tpa Door Ftxturaa 
Ovariiaad Carpytno Syatama 

MOUNTED eUNDSTONES, STORE LADDERS 




FLOOR SPRING HINGES RND DOOR HOLDERS 

Beat and Neatest Yet 

Order from your Jobber. If he hasn't them, write us, hut tslie no sabstllHle 

SUPERIOR SPRING HINGE CO., 15 SoaOi Canal St., CHICAGO 


For the S and 10 Cent Ulster 


WITH SCREWS ATTACHED 


f A New Feature. By means of the ingenious 
device (patent applied for) illustrated herewith, 
the Screws for each Bracket are attached to 
the Bracket itself. This method of packing the 
goods has been found to be a great convenience where a 
ferge counter business is done. The Clerk can attend to 
an increased number pf sales. 

The Customer will not reach home to find that the 
wrong sizes have been put up, or perhaps that the screws 
have been omitted altogether 

Write for circulars show ip g full line of Brackets, Coat 
and Hat Hooks, Spoons, etc. 

TUB ATLAS MFG. CO., New Haven, conn., y.s. a. 

Saw York ^apraaatatfve^: j. c, McCARTY dt CO., tO Wmrna St t 


IT U DniRARU TBAT You Mbwtiom hardware dealers* MAGAZINE. 
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T INCOLN SAID: “I don’t think much of a 
man who is not wiser to-day than he was 
yesterday.” If you’ll get our catalogue and prices 
youll see Lincoln was right. 

WILCOX MFC. CO., Aurora, Ill. 




Never Break 

You sell them and your customer wants 
them because they are the best 

Ttie Ctiamplon 
Safety* Lx>ck Co. 

GEINEVA. OHIO 


This; is 

Universal 







Screen Door Catch 

Lowest Priced LOCKING Screen Door Cetch on the Market 
BASIL.Y PUT OIV. NO MORTISIINO OR OUTTINO 
Holds Door Firmly Shut When Closed 
PUSHINO DOOR RBUBASBS CATCH 
If your Jobber cannot supply them write us for list of those having them in stock 


Peck, Stow Wilcox Company 

CLEVELAND, OHIO, U. S. A., and NEW YORK, U. S. A. 


C0M8VLT BUYERS' REFERENCE TO ADVERTISEMENTS on Last Paom. 
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COLUMBIAN 


A good tip, unless founded on absolute facts, 
h worthless. 

We are presenting herewith a good straight 
tip—not only on the hinge proper, but as to 
the advisability of placing your orders now, 
so you can absolutely depend on an early de¬ 
livery. 

Read on— 


A few years ago the Wrot Steel Screen Door Hinge was new to all 
and did not have a reputation to help boost h* The Columbian gained great 
favor because of its handsome appearance, its working facilities, and its quality. 

The manner in which this twentieth century invention has gained in popu¬ 
larity and high standing was nothing less than marvelous. 

The broad, symmetrical, clean-cut, and evenly curved side flanges give the 
hinge a firm hold on the casing and door and prevent sagging of door or warp¬ 
ing of hinge. The edges of the flanges are drawn down at right angles, thus giving 
a neat beveled effect, strengthening the wings and leaving no raw edges to be torn 
or bent by rough usage. The flanges are riveted together by two wrought-steel 
tips made by automatic machinery from solid bar stock; being made in this 
manner eliminates defects and all chance of breakage. Besides joining the flanges 
together securely they allow' the hinge to work easily with practically no friction. 

The triple-coiled, smooth-acting spring swings the door quickly and evenly 
from any angle. It is fastened securely at both ends to opposite flanges and in such 
a manner that it cannot possibly slip or spring out of place* 

The spring is uniquely covered, and is made with the hold-back feature, opera¬ 
tive at 140 degrees. Made of No. 8 oil-tempered steel spring wire. 

You cannot do belter than send for our “Screen Door Fixins" Booklet No. 18. 
it offers more good chances to make money than anything you ever saw* You 
must get wise before “tbc good old summer time'* comes. 

W^rile “No. 18“ on a postal, and get a look at the Screen Door Set Specials. 


TOE COLUMBIAN HARDWARE COMPANY 

Its Cbnreli Street Manufacturers 2g East Lake Street 
NEW YOKK CLEVELAND, OHIO CHICAGO 


la Aatwmao AavsansxKiart it is Dksikable that You Mention HARDWARE DEALERS* MAGAZINE. 
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CHICASO SPRWt BUTT 


CHICAGO NEW YORK 


GRIFFIN’S 
FOLDING 
BRACKET 

Best and only Bracket 
for Folding or Swinging 
Shelves. 

Folds down against the wall 
when not in use. Locks automat- 
ically when lifted up. 


’Griffin’s 
Pressed Steel 
SKelf BracKets 

(patented.) 

Are the strongest, best finished and 
best selling goods on the market. 


Strap, T and Butt Hinges 

THE GRIFFIN MFG. CO. 

ERIE. PENNSYLVANIA 


STJIIILEY’S STEEL 
CORRUGATED STRAP 
and T HIR6ES 


LEADERS m TBEIP line 

P'or Sale by A.11 ^lobbera 

Send for **Autobiography of a Yankee 
Hinge.^* Mailed Free 


THE STANLEY WORKS 


79 Chambers St., 
New York 


NISW BRITAIN, 

Digitized by CONN. 


ConsuLi BUYERS’ REFERENCE TO ADVERTISEMENTS «« Law Paois. 







































January, 1907. 


HARDWARE DEALERS’ MAGAZINE 


17; 



Youp clobbers Can Supply Tbem 

■tentaetorcd by BOMMEK BBOTnEBS, BtoMlIjra, N. Y. EMaMtatacd am 



The 

Bnekeye 
Steel M4 
Baek 
Sereei 
Dmt Dige 
Is a Daady 

J §9 k U 9 

about It 
m SULIY 

spimc micB 

CO. 


New York Office 
84 Ckaaken SI. 


HERTS VODR FROFTr MAKER 



Mlarl’s iBprota CarpM SIrdclKr 

QUICK SALESb QUICK PROFITS 

Most complete article made for laying Carpets for both 
Hoosekeeper and profeeelonal Carpet Layer. Enquire of 
your lire Jobber. Manufactured by 

GEO. S. KNAPP. BrldReport. Ccmui.. U. S. A. 



MR. DEALER 


Would your contractor consider a 
proposition to save one-half his time in 
hanging a door? We believe he would. 
You can convince him with ^ur Orna¬ 
mental Butts. There's money in them 
for you. Exclusive sale given and pro¬ 
tected. 

NATIONAL MFC. CO.. Sterling, m. 

_ Digitized by ooy 
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BEGIIV 190T 


A^ltti Filing Xlils For Reference 



WE MAKE 


S1VIA.1-.L. SPRIIMGS 

Of Every Deecrlptlon 



Hardened and Tempered Washers 



SMAl^I-. DROP PORGIIMGS 



Screw IVIactilne Products up to 1 In., In 
lots of 1,000 or more 






THE WALLACE BARNES CO. 

BRISTOL, CONN. 


NO STOCK GOODS—Everything to Specifications 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paom. 
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1907 Model Peoria Lawn Mower Grinder 



NOW READY 


It win sharpen any hand lawn mower made 
and do a Mrfect job. Mo grinder ever con¬ 
structed that will do what this one will, 
although it has less parts and fewer wear¬ 
ing places. The stone is special, and will 
grind 800 mowers. Nothing on the market 
that will compare with it in simplicity, dura- 
bOity and ease of operation. 

Lawn movers are not taken apart to 
sharpen on this machine. Old ones are 
made to cut like new ones and run easier, 
as the proper clearance is given all blades. 

No clamps are used, as they often spring 
the blade. We simply bolt the two castings 
to the bar and swing them on the two 
centers to any place, either to grind the 
bar on ^e face or the edge, and at any 
bevel—^this does not spring the bar, and 
when faced in this way it is true. 

Besides sharpening lawn mowers, all kinds 
of small tool^ can be ground, such as skates, 
shears, planes, chisels and all light took. 
All machines fitted for hand and power. We 
guarantee them to be well made, of go^ 
material to do perfect work, and against 
defects for one season. 

ASK YOUR JOBBER FOR PRICE 
OR WRITE 

Peoria Lawn Mower 
Grinder Co. 

41 S SOTrtli WaaldmoKMi St., Pcorta,lU 



BUCKEYE SAW'S 


Plain and Ball BearlngH. 
High and Low Wheels. 


MOWERS 

Imprevtd isd 
Fp-lo-dale 
CnutruclJon. 
Handsome L>' Flnkbt^. 

For CataJogne and Prices 

Addreeui Dept. C. 


MAST, 
FOOS 
& CO., 

Sprlnfjlleld. 


THE METALLIC 



Basket Grass Catcher 

is made of Galvanized Wire. It fits any 
lawn mower, and may be attached or 
detached Inal&ti Uy ^ It Is light, strong 
and durable. Prices,No. 1, $1.60; 
No. 2, $1.76. The B:ardware 
Jobbers sell them. 


GST 

THE 

BEST 


Address PERRY DIXON CO. 

MiiiIm Parte. ST. PAVE, MINNESOTA 


€ti9 Cnpf^ing firsts C^tclKn 



are now made with 

Qalfiiilied Steel Eottou 

hsvioa sdjusiable Front Flaagii^ 
ai wen as wiih regular duck 
torn.!. Made In two sim, which 
£t any site or make ol lew* 
mowq, and are guaraoteed 
to give entire latUfaction. 
Sold through Hardware Jo^ 
bers. Huiufictuna bf 

The Specialty 
Mf Co. 

^1. Aotboiiy 
Park, HMa, 


C. G. Hussey & Company 

PITTSBURGH, PA. 


Manufacturers of 

COPPER 


...IS .... 


Sheets - Plates - Rolls 
Copper Nalls and Tacks 


Di itized b 


Goo 
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Constructed of extra heavy an¬ 
nealed steel, corrugated, and 
heavily coated, with all seams re¬ 
inforced: malleable iron fittings 
and cast iron cylinder. 

If your nearest jobber cannot 
supply you with these Pumps, 
write us, and we will quote 
prices and full particulars. 

Agents wanted everywhere. 

The Berger Mfg. Co. 

CANTON, OmO 


A Proposition to 
Hardware Dealers 



We offer this handsome Counter 
Display Case for Carborundum 
Sharpening Stones free to pro¬ 
gressive dealers. 

The Case is 40 inches high— 
made of fine quartered oak and 
plate glass. It is triangular in 
shape, giving two display surfaces 
without taking up much room on 
the counter. 

You ought to have this case in 
your store. 

. Write for our proposition. 


THE 

Carborundom Company 

NIAGARA FALLS. N. Y. i 

Digitized by OOQIC 


CoMtuLT BUYERS’ REFERENCE TO ADVERTISEMENTS OM La*t Paom. 
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■WANS’ VOLCANO CHIMNEY TOP 
REVOLVES WITH THE WIND 

Always creates a draft, remedying the defects of chimney and 
stove. 

Furnished complete or iron mountings only. Patterns for hood 
and vane free with all orders for Mountings. Sizes 6, 7, 8, 9, 10 and 
12-inch. 

Jobbers of hardware and tinners’ supplies sell them. Write for 
catalogue of full line. 

IWAN BHOTHERS. StreaLtor. 111 . 


Carpenters’ Ripping Bar 


Handy’ for Carpenters 
Ck>od Thing for Plumbers 
It's “It" for Farmers 

B 


3t Inches Lons, 3^ inch Octason Tool Steel , Chisel Point. Will Pull any Size Nail. 

MARSHALLTOWN TROWEL CO., MarshaUtown, Iowa 



MIAMI CORN POPPERS 

•lUST OUT 

Z The! patented Isroovedl bottom agritates the corn, 
preventnCbumlns andTproduces that delicious flavor 
like uffrahdmother did it. Great for Cracker Jack. 

Aak^yonr Jobber or write to-day to ^ 

TK WMUNWIII MFC. C*.. HMdlelnn, Ml. 



THE LOVELL WINDOW OPERATING DEVICE 

The Best Window Openinar Apparatus on the Market, and the only one ki^****^^- *7^*^*^*^ 

£h will, if detired. Spent* a Une of mh 5M feet Ions from one •talion w'lJh’ e;ery"ihipmenL'’" 


A. innportbijr 

*. HhJL ]fufi ItriilfO c. FUl IfHR 
D. Satt K. Oka 

r OiFfifMr rmp m. Coll 

H. Gw*, btv^ttod lirM ajirlnjf 
j. Driltpg (fifT mi ikyllf bl t 


BrSdfiff ;irmn>je- 
m<:nt tVir w'alk' 
injr on the skylight 
Wllhoul cominjj in c^iri- 
laet with iir dant^tT of 
breaking tbt^ l^lass. 


UAWUFACTUREn AND rLhKCTED BY 


The EEST MASON'S OIVLNC 
STOVE satfae lasrkcl 


The G. DROUVE CO., Bridgeport, Conn 

Also Manufacturers and Krecluriof the "Aatl PIilv’ils” SkvUrM 



THE VANDEGRIFT 


WOOD HANDLE 


SCREW WRENCH 


Hardwood Handle^ parts fitted to stay, will not crack or break. Lower Taw and Handle 
onank of one solid piece, with machine steel studs inserted clear to base, XVill outlast any 
ordinary wrench. Write for sample. 

THB VAIVOBORIF^ MPO. CO., ShelbyvIH e, Ind. New York Office. 108-10 Duane St. 

IT IS DnnABU trat You MaimoH HARDWARE DEALERS* MAGAZINE. 
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EUREKA FENCE 
MFG.CO. 

RICHMOND. IND. 


Manufacturers of lawn,, drive and automatic gates, earth 
augers, revolving chimney tops, eave trough hangers, lawn furni¬ 
ture, trellis work, grass trimmers, umbrella racks, office partitions 
and railings, fencing machines, fence supplies, wire reels, and 
general contractors in wire and iron. Catalogue on request. 




iilSB 

R 



START THE NEW YEAR RIGHT 

by placing your order for 

HERRlCn 
Dry Air Refrigerators 

Until Off Honor—He^vy InAulAtion 
Hry Air System—Solid. Oak Vases 

Odorless Spruce 

White Hn&mel 

Opal Plate Glaea Lined 

Modern Residence Outside Jeing 
Refrigera tors 

Herrick Refrigerator Company 

WATERLOO, IOWA 



StroDK and durable for Cburcbeo, Lawns. Cemeteries. 

suntial, bustUnx dealers wanted In each town and cltj. 
manufacture aheavy Malleable and bteel Picket Fence. 84 
different designs. Prices that will make yon money. Cat. free. 


8ub^ 

We 


FENCE 

WARPFEHCkCO., Boa Marion, Ind. 



le 


Consult liUYERS* REFERENCE TO ADVERTISEMENTS on Lsn Paw. 































































January. 1907. 


HARDWARE DEALERS’ MAGAZINE 


179 


The Briscoe System 

FROM MANUFACTURER TO DEALER DIRECT 

Proven a Merchandising Triumph 

We sell to only one merchant in a town—our exclusive agent on all lines. 

You don’t have to buy any particular amount to hold the agency. 

Our product is almost entirely confined to the better grade of goods. 

The advertised label makes the agency worth having—establishing plainly and 
visibly to the consumer the superiority that is really in our goods. 

We sell only by correspondence and catilog—no travelers—and don’t sell consum¬ 
ers, catalog houses or jobber?. 

Our catalog gives net delivered price, and our entire system is designed to be of 
assistance to the merchant in every way. 

We try to be a little more than fair with you in every transaction. 

As to our prices—well, they speak for themselves. Study them. 

We pay the freight. 

SEND rOR OUR LATEST CATALOOUE Of 

O-Rib-O Heavy Galvanized Ware (labeled) Turquoise Enameled Ware (labeled) 
Briscoe Tin Ware (labeled) 0>Rib*0 Air Tijht Hot Blast Stoves 

Japonay Enuneled Ware (labeled) Briscoe Oil Stoves and Briscoe Lawn Mowers 

Our Exclusive Agency Yours for the Asking—if You Are First 

nUSCOE MFG. GO.. Mata OUee, Belrall, lOdL 

The New Year-1907 

with all its wonderful posalbillties la 
here. To the Hardware Dealer it may 
mean a large extension of business If 
plans are carefully made. 

Laya and Valaanic EnanMiad Warn 

because of Its fine quality, both as to ma¬ 
terials and workmanship, has come to be 
a Leader In Kitchen Utensils. It Is recog¬ 
nized as High Grade Goods—goods that 
are 5etlsfactory and 5alable. Our largely 
Increased output during 1906 Is sufficient 
proof that It Is popular with the people. 

We want every dealer who has not 
given It a trial to ask for our Free Sample 
Wash Basin, Catalogue and Prices. 

The Cleveland Stamping & Tool Company 

Dept* :2, CJUEVELfAIVD, OHIO 

ROBT. F. HALL, PortUnd, Ore., Pacific CoMt Agent. SPENCE MFG. CO., Agent, St. Paul, Minn. 
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Beware of infringing goods of short measure. 

eaRY’s 

Uninersal Boi Strapping 

Also msnufscturers of sll kinds of Wire Box Strapping, Comer Fasteners, Etc. 


CARY MANUFACTURING CO. 

1 9 and 2 1 Roosevelt St., NEW YORK 

Cable Address: “CARLEIO" Telephone: 1445 FRANKUN 




ROLLNAN CHOPPER 


30 0 ~ 73<0 ~ ^1.30 


Be^t at tiW. Price. 
Sample fo dealers at whoIe.5aIe price. 
Express prepaid. Catalc^ue free. 

ROLLMAN AVFG. CO. AVt.Joy, Pa. 


THE BEST AND LATEST IN VISES 

The Parker Reinforced Slide 

Solid Steel Bar running entire length of slide, making it the strongest 

Tise on the market 


Miide in Swivel and Stationary 
styles and in 0 sizes of each 
style. We make Yises to suit 
all trades and in all sizes, and when you buy a PARKER you get the Best. 

THE eHARLBS PARKER eOMPANY, 

N. y. Salenroom, 32 Warren St. Factories, Meriden. Conn. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Law Paois. 
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C. T. HAM MFG. CO. 


Rochester, N. Y. 


A ROYAL GEM 

will make your store as 
bright at night as dur¬ 
ing the day. 

R 0 YAL GAS LIGHT eO. 

209 E. KINZIE ST.. CHICAGO, tt S. A. 

We manufacture all kinila of Gasoline SyafemB and Lamps. Our Lamps have 
stood the test of time. Be your oivn Goa Trust. Be as independent 
as a Gas Trust. Buy the best, not si copy. Send for^ Catalogue. 

We have satisfied thousands nud we can satisfy yon. 


THE 20tK CENTVRY NAIL BOX 

Box hufiaprinif Jock ; heavy panel with rtume pinfe 

RAIN PROOF SPRING HINGED SLOT COVER 

DimenAionf», inches. Used for free deJiver>' 

in CITIES ONLY. OKDKH FROM VOLiR JOBBERS. 

HEISII BRAU£jR, 66 Union Park Ct * Chicago^ Pk 

The»c Boxes are for sale by the followinc \Vht7le.sule Hardwiire ncaJers 
Manbjdl Wells Hardware Cn,. r>uUiih, Mmn. 

Morlcy Murphy Hardware Cn.. Urecii iJay. Wi^.. 

,,, John I'ritrlalT Hardw^arc ^lilwaukcc, We*;. 

Wm. Frankfurth Hardware Co.i Milwauktc, Wi^, 

The Knise Hardware Co.. CfiiL'itinari. C^hin, 

„ The Pickerioe Mardwai'C C" , t iiKniitatf, f lhi-i. 

Lvarw BfM., Cmcmnati, Cihio. S-riirir-i Wj. 

Troui Jlnrware Cir. ChiLiiv^^ JiL V. iOO't' 


Vnder All 
Conditions 


It .matters not how hard the wind 
blows or how rough the roads are. 
Ham’s Diamond Driving Lamp is 
built to stand the test. 

It is handsome in appearance and 
is a great seller. 

If any one of your customers who 
buys a Diamond Driving Lamp is not 
satisfied, kindly notify us, as we 
guarantee satisfaction. 

Het our Booklet, Address Dept. **L.” 


Ik Fine Light 


In ARSWBBiifG Advbbtisbmekts IT IS Dbsibable THAT You Mentton HARDWARE DEALERS’ MAGAZINE. 
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A PROFITABLE LINE 


Li^Ktnin^ Rod Supplies 


Copper Cable, Tubing, Points, Etc. 

All of best quHty aod purity anaraiteed. SeaBdess Brass aad 
Copper Tnbbll of small sizes and thin gauges. 

ORDERS FILLED SAME DAY RECEIVED 

I carry in stock a large supply of all the above. Order 
from me and avoid the delay caused by shipments from Mill, 
which is an adVUlage to yolla 

An op to dote lardware Dealer waited in every town and 
city to handle these gooda 

I&7 L.ke St. A. C. DALLAS, M{r. Chicago, V. S A. 



rrS IN THE GRIT 


^ Atubttuitial Grindsconc 

Frame it impoittnt« but 
how much more neoetatry 
it a good Gfindttone 

It Is the GHt 

That Grinds 

We alone manuiacture 
genuine Bnrca Grind- 
# ^ atonea, there it no better 

grit. 

THE CLEVELAND STONE CO. 

Onduii Chkag* New York Moo 


See that book For reaMmaglia caps from boltleB 


TWO NEW SELLERS 
of Interest to the Trade 


THE ••GAS ©AININOIN** 

ia the greatest Boys’ Toy ever invented. A real cannon, 
without the danger. Fires in the house with absolute se- 
cnrlty. Loads automatically with a harmless gas. Fires 20 
shots a minute. Costs only 1 cent for 500 shots. A loud re¬ 
port andj^itively no powder, no smoke, no odor in the 
house. Electrically Ignited. Absolute safety guaranteed 
by ns. A winner for holiday trade. 


Tk “TUKEE" HU Nd nnu (pnn 


CPENSAimiMC 

Hardened Stcd Made 

Carkacrew Tinned 

Lacquered all over to 
prevent rusting 

Packed in display boxes 

TAYLOK MFG. CO. 

Dtpt. B. Hartford, Cann. 



‘Hydro-Massage’ 




I 'M M.M is a perfect mechanical vibra- 

. mWm tor for massage purposes In the 

\ home. This vibrator is equal 
^ to electric devices costing seven 

i I y 7 ''’^ times its price and is run by 

I \ the water power from the 

' ) bath-room faucet, therefore 

i Ihg yJBpJM /is applicable In eTery pri* 
' f vate home to the land. Its 

/ regular use freshens the 
'"i—complexion, saves the hair, 
soothes the nervea An abso¬ 
lute novelty and a sure seller. We guarantee the practical 
and lasting efficiency of both these articlea We shall be 
pleased to quote the trade most attractive discounts with 
particulars upon request. 

Warner Motor Co.^ Inc. 

Dept E D., Flat Iroi Itaildliw, NEW YORK CITY 


the: lM/h.lA.D FILTERS 

It goes without saying that pure water is an imperative need—that few supplies are pure—that a 
filter that can be trusted to insure pure water would be a boon to the public and very profitable 
to the dealer. But physicians are saying that most domestic filters are a delusion and a snare—a dis¬ 
tinct source of danger. 

Moral: Don’t a filter for yourself—don’t undertake to sell filters, without investigating. Our 

Booklet on PURE WATER is an up-to-date discussion of the water problem, and affords much 
information regarding the different kinds of filters. Send for it. 

Do you know that the Naiad Filters are new in principle, of moderate cost, a^'»s endorsed t by 
expert Sanitarians wherever known? Write for Circulars, Prices, etc. . fe -,00' r I 

The Naiad Filter Co.. 606 Sudbury Building, Bogtoti, Magg-^y ^ > 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paobs. 
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C L. A. R K’S 

Ash Can Trucks 

All you have to do is to 
show it and it sells itself. 

A handy and useful article 
around furnace and cellar. 

Frame of Truck la made of ooe 
piece of round steel, bent so as 
to form two hooka to hook Into 
bottom of can, while an adjust¬ 
able hook on handle aiipe top of 
can and keeps It from slipping. 

Send for 144-page catalogue of 
Trucks and Casters. 

GEO. P. CLARK CO. 

WINDSOB UICKS. CONN. 


I The Netfletoo Reversible Nipper 


Made in 6 Sizes, 

0, 8, 10, 12 and 14-inch 


Every Pair Fully Warranted Against Flaws. 

2 TOOLS IN 1 

There are two fine cutting edges to each blade, each 
held in place by screws. Jaws unusually strong, easily 
reversible, adjustable and interchangeable. ^ 

0 and 8-inch made for cutting piano wire. 

Send for Sample and Prices. 

Tbe NdOeloa Hfg. Co.. 

New Ysrk Olflee and Saksreea: 157 fhMihfri St 





Wont a Barrow 

One that*! light, strong and wheeb easily.*' You have heard 
customers order that way. The Syracuse No. IS IKifdkm, 
No. 79 Lvgc win take care of them 

SYRACVSEvO ICHILLCD PLOW CO. 

SygaouoOb\W4Y., V* A* 


Eatabliahed 1852 

TUCK MFC. CO. 

BROCKTON, MASS. 

MANUTACTUBKRB OV 

Fine Toiris. CnOoy and Springs 


NAIL SETS OF ALL SIZES AND KINDS 

Send for Tool Cntalogue 



** Salee increasiofi: ?*’ 
“Yea.” This is What 
the Jobbers say about 
Bonanza furnaces. 

^ ^ Why ? The user is 
^satisfied and pleased. 
Jobbers sell at factory 
prices. Cash must ac¬ 
company all orders sent 
to factory. 

No. 38, one gal. size, ^00 net, or 
No. 39, 3 qts. size, f4.50 net. 

The Tomer Brass Works 

•1 Fmklta Street, CKIcaaOb I1L,U.S.A. 


M 


for all purpoaea. Largeat 
mamifaoturert in the 
United Statee. 

A prolltehle line for daeltrt 
Write for Catalog. 

OLIVER RfFG. CO. 

t1.S So. De^plnln«^N St.Chlcago 


YOU Need Such 
a FURNACE as THIS! 


Because the 

ARCHAMDAULT KEROSENE 
FURNACE 

will save time and money for you. 
Here’s how—It bums kerosene, that’s 
cheaper than gasolene—then there Is 
the burner, which gives heating cap¬ 
acity, greater than any other furnace. 
Just think the Archambault will melt 
a pot of solder In a gale of wind in 
less than 5 minutea Its construction 
Is simple—nothing to get ouL of order 
—it Is Rxliabli—Dubabls—Economical. 


MANUFACTURID BT 


THE BARBIES TOOL CO., New Haven. Cann. 


Nattonal Broadcast Seeder, 

BALL BELARIMG 

Packed one In a box. No Dost—No Rost 

We cannot enumerate all the good points—space costs too 
much--but talk about being appreciative of inquiries 1 Write for 0 
catalog and see. Jobbers have our prices, too. 

THB RRAIRIB MPO. CO., Indianapolis Ind. 


I Asnmora AvmntBsgm fr is DnssASUt tsat You If brtiov HARDWARE DEALERS' 
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Berger’s WroughtStar Ears 

This is as fine an ear as can be made. Every piece is perfect, 
with fine finish, nicely tinned, same size and thickness as our 
malleable Star Ears. No. 30 corresponds to malleable No. 3, 
etc. Furnished in grross boxes or m bulk to suit the purchaser. 
Snmules Mailed Free Upon Request. 

BERGER BROS. CO., - Manufacturers 

OFFICE AND STORE. 237 Arch Street 

WAREROOMS, 100-102-104 Broad Street 

FACTORY, 3114-16-10-20 No. 17th Street 

Philadelphia 


UNIVERSAL SQUARE 


No. 6, 6 inches. 

“ 10, 10 “ 

“ 13, 13 “ 

DUBY & SHINN MFQ. CO. 

INCORPORATED 
Home Office and Works: 

LONG BIUNCH, N. J. (Braochport Statioa) 


kicked? 




. OfictA. 


juua. 1 


o TSaoxf 

To Oyux4cjL a/6ty ^ 


is proving itself 
sure to become 
THE STAND¬ 
ARD TOOL of ito kind. 


WHY? 

becnu^e it is being adopted 
by Che schools in their 
MANUAL TRAINING 
CLASSES. 

Shipments are being made 
now. DO YOU APPRE¬ 
CIATE THE IMPOR¬ 
TANCE OF THE ABOVE 

FACTS ? 

Don't be skeptical any 
longer. Place them in stock 
quick. Be in readiness for the first call. Every 
scholar, and parent who is a mechanic, will need 
one and MUST get it now. Don’t wait on your 
jobber to solicit you; he is too busy going after 
the school business we are sending to him. 


Made in three sizes: 


THE AJAX Sllf VflTHDRAWiNG WOOD 


iT BORING liAEHfNE 

Fdoes mi reauirfispeciftldupef 
pWiNbore to dipthistrof^g 
Land durable-All important 
f parts of malkable iron. -- 
Sold by tht wKolsssta Kirdi^ars f r&dc 

Y AJAX MANUfACTURING CO. 
I nTT5fiURGH,PA. 

MiliuhOwtTi of tKe IJst srt4 
—j P h iltips Wftd d Bar in ^ Ns c bin rs . 
■ b Sisndsrd tnd ML.Jiw 

CoHim 5fir Tvid sod Dvdgron 
Tube frpsndtriTuCten 


THE IMPROVED ONE PIECE MITER 


Patented 



«!• ^ Whitaore Mfg, 


No ;raoro broken corners, no more stopping 
to in«ike over or brace tlie commercial miter, 
a great saving in labor. Nothing but the very 
heat 1^1 vanized iron is used. Made standard 
sizes in either single or double bead, lap or slip 
joint, in.side or outside turn, are more roomy 
at the bend. Cheaper and better than any 
miter made. 

Any other miter of similar con¬ 
struction is an infringement. 

Manufaetuf*ecl by / 

, Oo., Roclcfoicii^y Ill. 


l^ 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 
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Saves the user’s time, because it zvi.l adjust 
to any position, making itself adaptable to the 
most awkward places. Handles absolutely 
rigid when set. Made in 6 in., *7 in., 8 in., 9 in. 
and 10 in. lengths. 

STtONG INBUCBIfENTS TO THl TRADE 

Best Cast Steel 
Handy and Compact 

Write for Prices and Discounts. 

A. J. WnMSON & CO. 

lM-188 WasUo^on Street, Boston, Mass. 


Brass Goods Mfg. Co. 

BROOKLYN, N. Y. 

Manulnclurers ol 

BUILDERS’ HARDWARE 

REFRIGERATOR TRIMMINGS 

BOX and CHEST TRIMMINGS- 


special Goods Made To Order. 

Write lor CmlalogtiP. 


OUR 


No. 100—A. FRAMING SQUARE 


Haj an octagon framing rule on back of body of square r 
alio common framing rule on face. For particulars address 

S iVlF^O* CO.^ ■ - - 


iVlF^O* GOm^ ■ - - 

Tm Amswniifo ADVBMrmiixirTt rr is DnimAiu that You Mention HARDWARE DEALERS* MAGAZINE. 


To Dealers 


Have you written for our ** Packing** 
Proposition ? It ia certain to result in 
increased profits for you. 

**J-M'* Asbestos Packings are made 
for every purpose. Engineers specify 
them because of their durability, high 
fire-resisting properties, and unequaled 
efficiency under all conditions. 

Write Nearest Branck flsr 
"PACKINC*’ PROPOSITION 

H. W. JOHUK-MANVIUE CO. 


Mamdactarertsf Asbestssand Mamcala: 
Prsdncti, Asbestss Rssflais. Packings. 
Etodrlcal Supplies, Etc. 


N# r York 
IbilwaokM 
Uhktigo 
B««too 


Pha«d«lphi.» 
.HI. Lonb 
PiUaburf 
CloreUnK 


Now OriOMM 
K«dm City 
Minnrapolb 


San Fmaetaea 
Lo« Angaloa 
rratUa 


Time and Money Maker 

OUR FOILING AND ADJUSTABLE 
HANDLE DRAW KNIFE 

A time-saver and money-maker for both 
dealer and user. Requires less time to sell, 
as its admirable points speak for themselves. 
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THE WIZARD” INVERTED GAS LAMP 


(Trade Mark) 



Cut actual aize. 135 Candle Power. 3footGaa 
per hour. Mantle will outlaat 3 Uprlffht Mantles. 


(Patents Pending) 

A New Creation in Gas 
^ Lighting. Electric effect 
. at one-tenth the cost. 

f This Lamp is adaptable to both 
natural and artificial gas, either 
tiigh or low pressure. It represents 
the acme of perfection in gas lighting. 

A BRILUANT UGHT with a 
SAVING OF GAS at a 
LOW •COST. 

For the HOME, OFFIC:®, STORE 
and FACTORY. 

SELLS AT SIGHT. 

A very attractive display card will 
be sent upon request. 

Write for information. 


Manhattan Screw & Stamping Works, New York 


The OIKMIN SYSTEM of 
DISTMOE LiaNTINO 

PeopIe^Appreciate bdi^ able to l^t 
any gas jet in the house simply—^by 
pressing a button. 

Yoo'U be asked to show it some day. 
Will yoo have it In stock } No reason 
why yoo shouldn't. 

Booklet win start! you going. 
We'n gladly send it. 


OAKMAN SIF6.C0 84-86 CHAMBERS ST., MEW YORK 
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I XT 18 Dbsibablb that You Mbutiow hardware DEAI«XR8*MAQAZD^ 


The Aiw/^for 1907 

Xhe Largest .and Most Complete Line of Carpet Sweepers Ever Shown—Over 
Sixty Different Styles comprising domestic and hotel size machines, besides the 
largest variety of toy and Misses’ sweepers offered on the market 

Our new “Triumph” sweeper has met with instant favor and promises to be 
one of the best sellers in our line. Under our policy of fixed retail prices—^that has 
been in vogue from the very inception of our business—^the dealer handling the 
Bissell sweeper knows that his profits will be both good and secure. 

The Bjssell sweeper is advertised extensively through the best mediums of 
publicity including magazines, newspapers, booklets, circulars, lithographs, display 
cards, easels, etc., and when this is considered in connection with the recognized 
mechanical superiority of the goods it is easily understood why the preponderant 
demand is for the Bissell. What we have done in the past to maintain the su¬ 
premacy of the Bissell, and to make it the most salable and profitable sweeper for 
the trade to carry, should be sufficient guarantee of what we will continue to do 
for the future. Write for our New Year's Announcement. 


BISSlll CIRPET SWEEPER CR. 

Orand Raplda, IVIleh. 

(Urgesland 6aly«Z€liisiv8 mamifactunn of Cvptt Swwptn In tlia World) 


New York 


3ranGhes t 

Toronto London c o j Paris 


In Anfwnmiva 
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to send you our 
illustrated cata« 
lo£ue and give 
you prices. 


WE MANUFACTURE 


CKAflrt^ Dishes 

T&ble Kettles ^nd StAndfl 

Ceffeo Extraeters 

Water Fillers 

Norstry Chests 

Crumb Trays and Scrapers 

Tea and Bar Urns 

Bathracm Fixtures 

Wir\e Coolers 

Water Coolers 

Baking DisKes 

Coal Vases and Hods 

Cand testlcks 

Cuspidors 

Match Safes 

5 o'clock Teas, etc* 


PrM^iehtablu ^uudA uf FituELdard quality. 
Wo wjmt your trade. U'Kfe w note. 



The Taylor & Boggis Foundry Co 


OLrEVELrAIND, OHIO 

MANVFACTVBBRS OF 

UGHT GRAY IRON CASTINGS, BUILDERS’ HARDWARE, 

Dampers, Damper Clips, Oil and Gas 
aU Stoves, Furnace Lamps, Molasses Gates, 

l^lkr Boxes, Hardware Specialties. 


Cmnvu BUYXKS’ KEFERENCE TO ADVEHTISEMEMTS os Lmt Pam*. 
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XHIS 

Pot Cover Cabinet 

FURNISHED mTH OUTFIT 
OF OUR NET 

Spring-In Handle- 
Pot Cover 



Adjusting a Spring-in Handle. 


For further informatioii write 

LASHER MFGi CO^ Inc^ Davenport, Iowa 


BUILDING PAPERS 

A One of all grades snitable for the Hardware and Building Trades. 

Write tor SAIVIPUB BOOK and pricaa. 

C. B. HEWITT «Sfc BROTHERS 

Headquarters for Hardware Wrapping Papers and Woodworking Glues. 

Beekiman Street, NEW YORK CTTY 

Eastern Agents for CONGO Never-Leak Roofing—Send for Samples and Price List 






VENTILATOR 

and ** Qlobe Ventilated Ridging ” are 
Simple, Symmetrioal, Storm 
FtooU Satisfactorj. 

Tlie**Glekc’’b MUeRhoBorandMldeB nait 



rittnt«d ifid 
Trida^Mirh 
Rrr U.S. l»ii.0ir. 


Coppei 

Sen 


jr. Galvanized Iron and with Glass T'ops. 
!nd for Blue Print, Catalogue or Model. 
Manufactured by 


Globe Ventilator Company 

TROY, IS. Y. 


UOMetalPomsh 


IN 

PASTE. 

LIQUID 

OR 

POWDER 


FOR ALL KINDS OF METALS 


Best, Cheapest, Goes Furthest. Never dries up or 
shrinks. Money makers for everybody. Sold by the 
Jobbing trade. Sample and circular free by mail. 
Address 


GEO. W. HOFFMAN, Mir., 

295 E. Washington St., INDIANAPOLIS. IND. 

(1-3 Park Row, New York City. 
BrAnCMSIi Madison Street, Chicago, III. 

/ 1770 16th Street. San Francisco, Cal. 
Established 20 years. 

EstabUshed 1842 



Cbmuu BUYERS* lEFERBNCE TO ADVERTISEMENTS oh Lun Paw. 
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You should add our HANDY SELF-CLEANING HOE to your 
Hardware line, they are the finest yet and a good seller. We also make a 
complete line of Hardware Specialties. Send for our catalogue—it is free 


THE AGE OF SPEQALHES 

We make a Specialty of 

ranabers', DairyBea’s, UldKa 
aal Hariware Sap^ies 


BUY DIRECT AND SAVE MONEY 


BAUM 

450 Broadway 


Write for Catalogue 

EUVIS CO. 

Milwaukee, U. S. A. 


TACK HAIVIIVIERS 

Of the most approved styles and finely finished. If you give us the first order the goods will 
make you one of our reguUr customers. .^VOOD HANDLES. 

We make all kinds of wood hammer and hatchet handles and special woodturning to order. 


American Standard One Hand Rotary Disc 

PLANTER ”The eid Reliable^ 


Easily Operated by a Boy or Girl 


Fitted with Sheffield’s famous adjustable “seed disc,” which rotates 
similar to the disc in a horse planter. 

Especially adapted for planting field corn and beans, although used 
for various other seeds and jrains. 

Sold in 46 Sutes and Territories of the Union; also 12 foreign 
countries. 


Ferritories of the Union; also 12 foreign 


SHEFFIELD POTATO PLANTER 

The best features of all others combined in this planter. The handle \ \ 

is adjusUble to.the heip^t of the operator. The jaws and points are h \ 
superior to any other. ^ \ V 

Send for Descriptive Circulars and Prices. j ^ 

SHEFFIEID MFG. CO., Burr Oak, Mkhlgas, 

The Largest Makers of this Class of Goods linJithe United States 1 


1h AsavgRim AvTBiniBMigTt xt xs DisxmABLi THAT You Msmov HAEDWAHS DEALERS’MAGAZINE 


ASK YOUR JOBBER FOR 


Hanson’s Universal Balance 
and U. S. Family Scales 


No. 1, 24 lbs. by ounces. 

No. 6, 24 lbs. by ounces. Made 
with Porcelain Enameled Pan. 

No. B8, 24 lbs. by ounces, with 
polished Brass Scoop, 12x7 in. 

Ihe Seales Tliat WIU 
Hold the Trade 


CH|>gcity, J4 Ibg, 

No. 24. Steel Top 
No. 20 Scoop. 

No. 22 Scoop with 
flat form. 


nmm mos. 


cMfui, m. a s. A 
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Tbe C. M. Kemp Mf^Co., 

BALTIMORE, MD. 

Also ffianutacturers of Cllmipc Gas A 
tos, Climax Ratchet Stock. Climax 
Testing Rlug, lIHpe .Visifs, Ac. 


THE PROMETHEUS ELECTRIC CO. 

MANUFACTUIICIIS OF 

Bcdiie Gookiag aai Heatfaig Apparatns 
2S6-m EAST 4M STBEET - NEW YORK 


Positivelyp permanently and economically 
drained by the 


Climax Cellar Draliier. 


a reliable and auto* 
matic device of pr(|ven 
merit and established 
reputation. Sold all 
over the world and en¬ 
dorsed by thousands of 
users. 

C i r - 
cularSp 
p r 1 ces, 
and full 
i n f o r- 
mation 
on ap- 
p 1 i c a • 
tion 40 
the sole 
mTrs, 


PROMETHEUS ” 

Dedrie Cooking ua Keating Apparatus 


The Public Demands Vp-to-Date Devices 


INCREASE YOUR SALES 


SY SHOWING 


Electric Flat Iroas, Water Heaters, Air Heaters, 
Stoves, Carling Irons, Electric Cookfaig and 
Heating Utensils of every descrlptioa 


WXITB FOE CATALOCOE asS SPECIAL INTEO- 
DUCTOBY OFFEB TO HABDWABE DEALEBS 


WET CELLARS 


You Will 
Be Sorry 

II Yon Do Not Insist Upon 
Having a No. 31 Torek 

as It is the best plain quart 
size torch ever made. The 
Wo. 31 Torch - S3.35 Wet senerator is powerful, and it 
not affected by wind or cold. 

Just the Thing to Have When 
That Freeze-np Conies 

The first day’s use will save you its cost. Jobbers 
sell at factory price, or we will ship direct if cash 
accompanies the order. ** YOUR MONEY BACK 
IF YOU ARE NOT PLEASED ” is our guarantee. 

CLAYTON & LAMBERT MFG. CO. 
Detroit, Mich., U. S. A. 




■ 

rROKiTONfllFfo 



ROBERTSON "HORSESHOE MAGNET” HAMM ER S 


traxog 


(Trade Hark) 

For BILL POSTERS, TRAVELING ADVERHSERSp 
UNDERTAKERS, UPHOLSTERERS, PAPER HANGERS* 

Etc. Also Tack Hammer else for household and general use. 

Forged from fine steel, warranted strong, permanent magneto. 

ARTHUR R» ROBERTSON. Sole Hanqfacttifcr (OwpTof tin HomoAot Magnot tixn 144 Olhrcf Street, Bes^ Ban. 


Every hammer stamped with name 
and trade mark. 


0 

6^ 
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Something NEW 
for the DEAL ER 

CARRIED IN STOCK SIZES 

ADJUSTABLE Window Ven¬ 
tilator on the Market. Constructed Entirely 
24 Inch Ventilator of Steel and Fitting any Window 



Uberal Discounts to the 
Trade. Illustrated Book¬ 
let for the Askina : 

Natioflsl 

Ventilator 

Company 


2ClQch2Ventilator ExpandedQto a^lnches 


l4f^n jimuoH smBT 
OllGAGO 



Lifetime Quality Fence 


m DWIGGINS WIRE FENCE CO. 

100 Dwlggliim Ave^ ANDERSON. INDw 





Brace Up 

Your screen and 
storm doors with 
the Warner. It 
will square up a 
sagged door and 
hold it as firm as 
a rock. A sure 
cure for weak 
jointed screen 
doors. 

A postal will bring you valuable information about this and 
400 other business bracers. 

ARCADE MFG. CO.t Freeport, Ill. 



\ 


Ih AvtaraaiHG ADViaTisxMXHTS rr is hxsiaASLB that You Mention .HARDWARE DEALERS’ MAGAZINE, 
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COLDEST and QUICKEST. 


IIM VC SXI G A.XE 

Before buying your 19i!7 stock of Freezers. It will 
certainly pay you to look into the merits and ad- 
vantages of the 

Alaska Freezer 

It is absolutely the best and our prices are surpris¬ 
ingly low. Handled by the best class of dealers 
everywhere. WRITE US NOW. 

THE ALASKA FREEZER CO* 

WINCHENDON, MASS. 



Increase your freeur business 

hj selling the freezer the women want 
—^because with it thej make Ice-cream 
with real satisfaction. The cook’s favorite. 
Known to all women through advertisements 
in their favorite magazine. 

ASK YOUR JOBBER 

The Dana Co. 

10 Warrea Sf.» New York. Cinolaaetl. 


Dana 

Peerless Freezers 



Takes a 


Pma 

Chow 


!bopp«r 





roimt MANDFACniRING CO.,. Ceneva, Shia 

MANUFACTUREKS OF 

High Grade Basting Spoons, Mixing Spoons, 
Cake Turners, Mincing Knives, Garden 
and Floral Tools, &c. 



BLACK 


Silk 

STOVE POLI8 



la the! 


NAME 


Digitized by 


Goog 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 















s ss ^ nnrjiSs^ 


We Point the Way 

Our advertising in the 
great magazines brings customers to your 
store convinced that 

M^hite Mountain 

Freezer f [I 

IS the one they want 


THE WHITE MOUNTAIN FREEZER CO, 
NASHUA, N. N., U. S. A. 

■I AM Ur AC TV Reis Of riSCICR RCtrCCTlOH 
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WE FURNISH FREE FOR 5 YEARS ALL PARTS BROKEN WHILE IN USE 

1907 MODEL NEW HOME 




LARGEST PROFITS 

SOLD TO DEALERS 
ONLY 

QUICKEST SELLER ON 
EARTH 

CANNOT BE 
DUPLICATED 

NO CHEAP 
COMPETITION 

FULLY PROTECTED BY 
PATENTS 


WRITE FOR DESCRIPTIVE CATA¬ 
LOGUE AND PRICES 

THE STANDARD 
MANUFACTURING 
COMPANY, SHELBY, o 


. . . THE ... 


WHITE LILY 

SELLS AND STAYS SOLD 

' There are more WHITE 
LILY WASHERS SOLD 
than of any other make of 
WASHING MACHINE. 

DO You WANT A GOOD SELLER 
Write Today 

WHITE LILY WASHER CO. 

Toledo, Oblo Davenport, Iowa 



R. F. D. MaU Box with 
Patented Automatic Flag 
Signal. Made of 20 gauge 
galvanized steel. Each box 
warranted. $5.40 per doz. 


Sanitary Adjustable 
Strainer Pail 
IX Charcoal Tin 
12 Qt. • • - $4.50 

14 “ ... 5.00 


Jobbers Ssll at Factory Prices^ Ask thsm. 

SMITH BROS. MPG. 60. 

INDIANAPOLIS. IND. 




ogle 
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SHALL WE CONFINE OCR SALES TO YOU ? 



If you wish to have the 
EXCLUSIVE SALE for 
the 

ROYAL BLUE WASHER 

in your town, write us at 
once. We sell this first- 
class washer to only one 
dealer in a town. Do 
you want the 50/^ agency 
or shall your competitor 
reap the benefit of it ? 

We are going to help every 
local Agency sell machines. 
Write us to-day about the 
Agency for your town. A 
postal will do. Address 

H. F. BRAMMER MFG. CO 

14W W. Second Street, DAVENPORT. IOWA 



A WHIRLWIND SELLER 

me 

O-JFOY 


Sold exclusively to the 
retail merchant. 

Don’t wait until your 
competitor puts in a 
stock of these machines. 


A SELF-PROPELLING 
WATER-MOTOR 
WASHING MACHINE 


Write To^ay lor Agency In Your City 

AMERICAN WASHER col 

118 SIDNEY STREET 
ST. LOUIS* U. S. A. 


Jm AaswiiiirG ADVBiTiiBMiirTS it xi Dbsieable that You Mention HARDWARE DEALERS’ MAGAZINE. 


















HARDWARE DEALERS’ MAGAZINE 


jAMUAkY, 1907. 


T98 


MOr* 



They arc so thoroughly Good that they always give 
satisfaction. 

They are Best by Test wrin^in^ any kind of mop dryer 
than any other Mop Wringing device now offered. 
W'e court a critical test to see how our claims arc 
substantiated. 

Th^ are built scientifically correct, thus affording ease 
of operation and reducing labor to the minimum. 

They are the Sitnf>lest and Most Practical offered. 
Nothing to get out of order. No springs in pail to 
entangle mops. 

The sales on them are Greater than th"* Combined Sales 
of all others made. They sell themselves. 


STILL 


THE 


LEAD! 


WHY? 


Our OHIO DETACHABLE FLOOR 
MOPS and REX l>ISn*MOPS arc ju.st 
as good trade winners as our EA(jLE 
MOP WRINGERS.. 

Strengthen your business and increase 
your sales by Handling the Rest. 

Our catalogue tells you more about them 
and a postal card will bring one. 

EAGLE COOPERAGE WORKS 

CIBCLEVIIXE. OHIO. U.8.A. 


Look for this 



which 


Trade 


Mark 


GU/^RANTE ES 

The **Whiter* Perfeetton 


Mop Wringers 



to be Mtlstectory to your 
Customers, Housekeepers, 
and Jauitors Everybody. 
Because they wring pciytcuy,, 
with i ea«>t, and go 

on any pail. They have f| 


NO EQUAL. 

When a man offers you 
something “better” or 
** just as good for less 
money,” Invite him to the 
wt'inuing test. 


Ask your 
iobber for 
the 

"WUte.” 



White Mop Wringer Ce. 

FnltonviUe, N. Y.. U. S. A. 


Beware of Infrinyements. 


THE O.K. ICEKCREEPER 



Is Intom parable, and will soon hr knovni as 
TEE ILim m CREEPERS Uie wortd aver 
Xhev are neat in appearance, light and strong. Ad¬ 
justable to fit several size heels, and quickly detached. 
Allied like a pair of skates. 

l^n be used anywhere conveniently, and are the 
best selling Ice Creepers on the market 
Many JoDbers and dealers are now handling the O. 
K. Ice Creeper to their satisfaction. And you that do 
not have them in stock should write to manufacturers 
for prices, etc., and secure them for your future trade. 

N«rlaBd*8 Sdfely Heel and Ball Platea 
are the plates for lumbermen. They have for jrears 
given entire satisfaction and are recognized the only 
plates on the market for lumbermen. They can m 
used'on rubber shoes, boots, arctics, etc. Can be used 
suxnmer and winter. Made of best quality steel and 
will not ball up. They are excellent sellers. 



MAKUTACTUBXD FOB THE JOBBING TRAD! BT 


NORLUND & CO., Wllltamsport, Pa.^ 
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Fire Escapes, Jail Work, Lawn Seats, Ornamental Iron 
Work of every description, ^nd for Catalog,stating wants. 

MO SRUCmiAL nON CO., C Warrea St., Saii4Mliy,!01ito 


Mr. Hardware Manufacturer 


How do you mark your goods? Tn the old 
fashioned way? If so. we can Interest you. 
Write for catalogue 600-M which describes our 
method fully. 


DWIGBT SLATE MACHINE 

Hartford. Corm , U. S. A. 


l i. HBLl'S '"|§Se 


SfropdreSSing con tains n o em er> 
Wsrrantca not io injure 



C. C. C. SAW CLAMP 

TVt rlmpiim bar, bafiw oomplately cov«rad wHh rbbbar, hoMi any aaw 
facUy r»d, taking op TlbnAkm, tka wring prloe of damp In ooit of nl«« 
b a Aort ttoae, and at Uia nnaa time redndog the nolee eneioinary b fllbg, 
making ItpnetiealbnoiBelaw Send for Catalomie. 

C. wTcAtlDWBLL MPG. CO.. Jamaica. N. Y. 


PENNSYLVANIA 
LAWN MOWERS 


Trade **Ncvcr Leak** tec Drop Oil Can Mark 



■0SLIPPIM6-I0 TEARlia 


with the ''Columbia*’ Can Opener 


COLUMBIA 


r a a can RlGBT—at tin eotalda edge— 
Lefmkv—II bUa aU—Ukerml Dtaojonta. 

«. F. MtMlkMh * Bro., Mfn., Nnwk. N. J 


SSS^SS 




LUktt Strong, Poworfnl, DumMe, No. 1 cuts S4 or less; 
No. 1 cuts 9-16 or less; No. 8 cuts 1-S or less; Now 4 cuts 8>6 or 


less. Cuts close to work Highnt Te&UmotyUOi from Jeh- 
berg and Oonrwneru^ Send for circular. 


Aiim»f«emiY the ftnesl raaor strop dressing ever put on the 
market. Profitable and quick seller. 

E. J. HAlXa 017 liarkctSU Saa FFaaclaca, CaL 


Sopplee Hardware Company 

PHILADELPHIA 


Will not leak. 
No waste and 
no wiping off 
snperfiuous oU. 
^ Carried 

~ RetaO. «t lOc. Each. without 

soiling other articles. Like a fountain pen, 3^ Inches 
long by H iuch diameter. Brass, Nickel Plated. The 
only proper method of oiling fline mechanism. Mounted 
on Display Card containing one dosen. 

A f.llckMtech01r«..llb., »J8 PrsspectSt, Newark. N. J. 



EVE BENDERS 


Wo make hand-power 
benders for forming 
eyes from stook 194 in- 
thiok and under. Any 
slse eye, 7 In. outside 
dlametw and under. 


WALUCB SUPPLY CO 


915 Garden Chy Block, 
CHICAGO, ILL. 


Tti« HBSSUBR 
Rural Mall Box 

has the largest sale of rarri 
mail box manufactured. Well 
made, neat in appearance. Low 
in Price. This is what it 


III A 1 a. aaam ^ w •mmmm —“ — 

— popular. For sale by the lei^ng 

Jobbers of the United States or direct to the trade. 

1. E HESSin SOe MnniDtecriB 

569 to 516 No. Selina Street, SYRACUSE, N. T. 


ROBERT MURRAY, 


24 DUANE STREET. NEW YORK CITY. 


Atlantic Screw Works, Wood Screws, 
Henry’e Pruning Sheare, Etc. Biaymdrd^ 
Socket Shovela and Trowele. Wnia Schmitt 
A Co.*e Mechanice* Tools. 


ha.ndl.e:s 


For Axes. Picks. Sledges. Mauls, Hammers. Hatch^ 
Railroad and Mining Tools. Ask your Jobber for 
Hartwell's Brands. 
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Buffalo Times —**The one weakness of the telephone as a means of com¬ 
munication—that it keeps no record—has been eliminated.” 

Cleveland Plain Dealer— A thoroughly practical piece of office equipment, 
for which the demand has already outrun the supply.” 


With your permission we should like to mail you, our expense 

an lllostrated booklet describing the Telegraphone, and pointing out sone of the far-reaching Influences 
which this unique Invention Is already beginning to exert upon sdentlAc, social and commercial life. To 
avoid all chance of error In mailing this booklet, please write very plainly: 


Your Flrat Name Spelled Out: 


Middle InlUal: 


Your Last Name: 


Mr. or Mrs., Title: 


Your Mail Address (P. O. Box or Street Number) : 


Your Residence (City and State) : 


(K267 G B ) 


Our object in the free distribution of these Interesting booklets Is primarily to inform the public of the 
practical capabilities of this remarkable discovery, and so, by returning this blank, with the particulars 
asked above, you will be placing yourself under no obligation whatever to us. but in the belief that you 
will wish to take advantage of a most unusual opportunity to make a small, safe and profltable investment, 
we will mall with the booklet full Information as to how you may secure a few shares of a limited issue 
of treasury stock which Is about to be made. 


Cut out thii blank and 
mail it to us 


STERLING DEBENTURE CORPORATION 

61 PINB 8TREBT, NEW YORK CITY 


Washington Post— There is no scratching sound, the words coming from 
the machine as clearly as from a human throat.” 

Pittsburg Gazotte— ** Promises to make as many fortunes as were made by 
the Mergenthaler typesetting machine.” 


TURIN BUCKUEhi 


MERRILL BROS., bhooklyn. n. y. 


n I T r U T 0 IIUBEKm. peck, 626 F St., N. 
P A I r II I N Washington, D. C., Consulting 
I N I L n I U Expert in Patent Causes. U. ^ 
and Foreign Patents. Send for leaflet on “Rejected 
Patents Applications." 


magnifying glasses, etc. 
street, Chicago. 


sod ingot Copper, Shoe Tad^ 


WANTED 

An experienced Piano Hardware 
Man who is familiar with buying 
and selling piano hardware and 
material. Must furnish unques- 
tioned reference as to character and 
ability. State salary expected and 
experience. Address Piano, care of 
Hardware Dealers’ Magazine, 253 
Broadway, New York. 


An exceptional opportunity is offered to a manu¬ 
facturer of a staple fine of goods for the Jobbing and 
Retail Hardware Trade, »o engage the services of an 
experienced and thoroughly capable representative, on 
a strictly commission basis. Address “St Louis,” care 
Hardware Dealers’ Magazine, 268 Broadway, New York. 



SaifD for Optical trade catalogue, including coflopasscs. 
magnifying glasses, etc. L Manauc, 66 Madison 


cLaNDSMiriN Bxoa., Baltimore. Md., Soldering Cop¬ 
pers, Copper_ Nails, and Tadc^ C 9 PP!cr. Riyet8_ and 


IF YOU WANT to buy or sell a stock of hardware 
in Wisconsin or adjoining States, write to me and 
I will try to make a deal to suit you. I spent 10 
years in the Retail Hardware business and can give 
you the benefit of my experience in that line. Roy 
Miller, Real Estate and Business Opportunities, Box 
2, Alma Center, Wis. 


WANTED—Salesmen to handle a line of Mechanical 
Rubber Goods on commission as a side line. Good 
opportunity for right parties. State experience, 
qualifications, territory, etc. Answer Box H, Hard¬ 
ware Dealers* Magazine, 268 Broadway, New York. 


WANTED—By a Hardware and Cutlery Importing 
House, a first-class Salesman for the West. Must 
be thoroughly experienced. Address, stating refer¬ 
ence and salary required. Box C. care Hardware 
Dealers* Magazine, 268 Broadway, New York. 


WANTED—The address of rolling mills manufac¬ 
turing steel tracks suitable for hay carriers. The 
Oshawa Hay Carrier Works, South Oshawa, Ont., 
Canada. 


WANTED—A first class Hardware Salesman to travel 
in China and J^an. Address “Eiwort,” care Hard¬ 
ware Dealers* Magazine, 268 Broadway, New Yoik. 


FOR SALE—A half interest in a general hardware 
store located in a prosperous New York village. 
Good reason for selling. Address “X. Y. Z.,’* care 
Hardware Dealers* Magazine, 258 Broadway, New 
York. 
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Adama ft Bltlof Go. 53 

Ajax Uig. Oo.134 

Alaafca Fraeaer Co.104 

Alaska Refrigerator Go... 184 
Acme Ball Bim. Sales Co. 142 
Am. Fork ft Hoe Co.... 12-13 

American Bing Go. 30 

American Safety Razor Go. 38 
American Shearer Mfg. Co. 50 
Am. ^eet ft Tin Plate Co.. 28 
American Tool Chest Co.. 2 
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Ames Sword Go. 40 

American Washer Co.... lOT 
Andrews Wire ft Iron Wks. 22 

.\rcade Mfg. Co.193 

Armstrong Mfg. Co.. The.. 150 
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Atlas Mfg. Co., The.109 
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Berger, L. D.184 
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Berger Mfg. Co.170 

Best, John H. 59 
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Calander, John . 57 
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Cary Mfg. Co.180 
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Champion Safety Lock Co. 170 
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Co.192 
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Co.154 
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Co.199 
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Fox, P. L.158 
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Gillette Safes Co .35 
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Graham ft Co.. John H-16 
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Co.147 

Green Co., A. H., The-58 

Greenlee Bros, ft Co.136 

Grlffln Mfg. Go., The.172 

u 

HaU, B. J.199 

Ham Mfg. Go., C. T.181 

Hammer ft Co.162 

Hanson Bros.191 

Harkins ft WllUs.148 

Harrington ft Richardson 

Arms Co..38 

Hartwell Bros.199 

Hassell, John .150 

Hawkes-Jackson Co.63 

Helnlsch’s Sons Co., R .. 32 

Helse ft Brauer.181 

Helwig Mfg. Co.199 

Herrick Ref iterator Co.. 178 

Hessler Co., H. B.199 

Hewitt ft Bros., C. B....190 

Hill Dryer Co. 60 

Hobbs Mfg. Co.158 

Hoffman Co., Geo. W.190 

Hohlfeld Mfg. Co.137 

Hopkins ft Allen Arms Co. 39 

Horton Mfg. Co., The. 4.3 

Hotchkiss, E. S.60 

Hough Gash Recorder Co.. 58 

Huenefeld Co., B. H.140 

Hnffman ft Co., Theo. P.. 2 

Hunt, Helm, Ferris ft Co.. 132 
Hussey ft Go., C. G.175 

Independent Stove Co.. 140-141 
International Silver Go... 133 

Iowa Novelty Co.158 

Ironton Wood Mantel Co.. 192 

Ives Co.. The H. B.149 

Iwan Bros.147, 177 

J 

Jarvis Co., W. B.52 

Jennings ft Co., C. E.20 

Johns-Manvllle Go., H. W.185 

Johnson ft Go., E. J.168 

Johnson’s Arms ft Cycle 

Works, Iver . 66 

K 

Kampfe Bros.29, 212 

Kemp Mfg. Co., C. M-192 

Keystone Fence Co.l.’IS 

KlmbaU Bros.156 

Kimball Go., G. J. 36 

Knapp, Geo. S.173 


89 Lsmson ft Qoodnow Mfg. 


Landers, Frary ft Clark... 25 

Lasher Mfg. Co., Inc-190 

Lantner Bros, Co.139 

Lehman Bros.186 

Llsk Mfg. Co., Ltd., The.. 14 

Livingston Nall Co.150 

Louden Machinery Go.168 

Lucas ft Co., John.52 

Lndlow-Saylor Wire Co... 155 

Lufkin Rule Co., The.189 

Luther Bros.139 

M 

Malln ft Co., The. 51 

Manaaae, L.200 

Manhattan Screw ft Stpg. 

Works .186 

Marshalltown Trowel Co.. 177 

Martcrosa Co.190 

Martln-Senonr Co. 54 

MarUn Skate Go. 41 

Martin’s Sons, B. J.46 

Massachusetts Saw Wks... 156 

Mast, Foos ft Co.17.3 

Mayhew ft Co.. H. H.Ktt 

McCUutock ft Irvine Co... 167 

McKinnon Dash Co.156 

McWhinnle Wheelbarrow 

Works .162 

Melsselbach ft Bro., A. B.199 

Merriam Mfg. Co-«... 44 

Merrill Bros. ..200 

Mesger, Inc., C. A.44 

Middletown Mfg. Co.177 

Mllbradt Mfg. Co .57 

Miller Co., Frank. 26 

Millers Falla Co.211 

Milwaukee Dnstleaa Brush 

Co. 56 

Moore, C. P.58 

Morrill, Charles . 2 

Moras Co., A. S.61 

Mossberg Co., Frank.164 

Mott Iron Works, J. L-150 

Motor Car Equipment Co.. 43 

Multi Novelty Co.51 

Murray, Robert .199 

Myers ft Bro., F. B.58 


Naiad Filter Co.182 

Nashua Till Co.58 

National Cutlery Co.34 

National Mfg. Co.173 

NaMonal Ventilator Co.... 193 
Nettleton Mfg. Co., The.. 183 
New Departure Mfg. Co.10-11 
New Jersey Wire Cltb. Co. 156 
New York Cordage Co.... 152 
New York ^tg. Goods Co. 47 
New York Telephone Co.. 146 

Nice, Eugene . 56 

Nichols Mfg. Co.18.3 

Nicholson File Co.212 

Norland ft Co.198 

Northfield Knife Co.32 

North Bros. Mfg. Co. 8 

Norvell-Shaplelgh Hdw. Co. 159 
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Oakman Bros. Go.186 

Oakman Mfg. Co.186 
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Ohio Tool Co. 2 
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B. P.161 

Tuck Mfg. Co.183 
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Peck EMge Tool Co.139 
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Peck Hdw. ft Mfg. Co., 
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Peerfess Mfg. Co. 38 

Pelouze Scale ft Mfg. Co.. 148 
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er Co.175 

Perfecto Mfg. Co., The—34 
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Pierce ft Laux Mfg. Co... 65 

Pike Mfg. Co. 1 

Pitkin Co., Geo. W. 4 

Plume & Atwood Mfg. Co. 16 
Plymouth Cordage Co.... 163 

Porter, H. K.166 

Potter Mfg. Co. m 

Prairie Mfg. Co., The.... 188 
Pritchard-Strong Co., The. 27 


Wabash Mfg. Co.42 

Wagner Mfg, Co.46 

WaU Mfg. Supply Co., P. 2 
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Walworth Mfg. Co.211 

Warner Motor Go.182 
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Welland, Chas.212 

Weiss, Louis T. 38 

Western Clock Mfg, Co.. 143 
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White Lily Washer Go-196 
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Co.*196 
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Wilcox Mfg. Co.170 
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BnahlnirSf Adjvsteble Pipe 
Armstroof Mfg. Oo., 281 Knowlton 
8t.. Bruhreport, .Conn. 

Bntcner Rnivea 
Cm«e A 80ns, W. B.. Bradford, i*a. 
Foraetaner A 8000, Cbaa., 206 U. 

loth SL. New York. 

KlmtiaU Go., 0. J., Bennington, 

National Gntlery Co., Detroit, MJch. 
Bntclter Saws 

OlMton A Sona, Inc., Henry, Phila¬ 
delphia, Pa. 

Batcner Tools 
, Bilrer Mte. Co., Salem, Ohio. 
Button CMOS 

New Departnre Mfg. Go., Brlatol, 
Conn. 

Butts. Door 

BoaaeU A Brwln lUg. Co., New 
Britain Conn. 

Stanley worfej^ New Brlt^. Conn. 
Yale it Towne Mfg. Co., ^10 Mur¬ 
ray St, New York. 

Cnlce Mixers 

Landern Frary A Clark, New Brit¬ 
ain, Conn. 

Pricchard-Stroim Co., 28 Circle 8t, 
Boeheater, NT Y. 

Cuke Turners 
Arcade Mfg. Go., Freeport, Ill. 
Potter Mfg. Co., OeneTa, Ohio. 
CuUpers und Dividers 
Starrett Co., L. 8., Athol, Maaa. 
Cun Openers 
Arcade Mfg. Co^ Freeport, Ill. 

BlUa Mfg. Go., The, MUl^le, Conn. 
Meiaaelbaeh A Bro., A. F., Newark, 
N. J. 

Prltchard-Stroim Co., 28 Circle St, 
Boeheater, NT T. 

Taylor Mfg. Go., The, Hartford, Ct 
mite A Son, Ira F., 144 Walnut 
St, Newark. N. J. 

Cunnon. Qua 

Warner Motor Go., Flatiron Bldg., 
New York. 

Cuns 

(See Articles.) 

Curblde of Sllieon 

Carbomndnm Co., Niagara Falla, 
N. Y. 

Ourbomndiun 

Carbomndnm Co„ Niagara Falla, 
N. Y. 

liOther Bros. Co., 12 Hard St, No. 

MUwank^ Wla. 
Curborundum Wbeels 
Carbomndnm Co., Niagara Falla, 
N. X. 

Curpenters* Tools 
Peck, Stow A Wilcox Co., 27 War¬ 
ren St. New York. 

Curpet Stretebers 
Knapp, Oeo. S., Bridgeport, Conn. 
Montrose, Bobt. W., Oalien, Mich. 
Curpet Sweepers 
Blsaell Carnet Sweeper Co., Grand 
Baplda, fUcb. 

Streator Metal Stamping Co., 
Streat or, I IL 

Cunet wblps und Beuters 
Andrews Wire A Iron Works, Kock- 
forA IIL 

Bly Mfg. Co., Theo. J., Girard, Pa. 
Pease Mfg. Co., 100 Seneca St., Buf¬ 
falo, K. Y. 

CurriuB« Hurdwure 

McKinnon Dash Co., Buffalo, N. Y. 
CurrtuB« Heuters 
Chicago Flexible Shaft Co., 180 On- 
t^ St, Chicago, Ill. 

Lehman Bros.. 10 Bond St, N.Y. C. 
ProgresslTe NUg. Go., Pans, Ill. 
Standard Stamping Co., Marysrllle, 
Ohio. 

Curriers, Huy 

London Machinery Co., Fairfield. la. 
Curryinip Systenui, Trolley 
Truek 

WUcox Mfg. Co., Aurora, 111. 
Curtridgres 

(See Ammunition.) 

Curvers. Kiteben 
Lamson A Qoodnow Mfg. Co., Shel- 
bnme FaUa, Maas. 

Curvers’ Knives, Wood 
Smith A Hemenway Co., 108 Duane 
St., New York. 

Cusb Druwers. Alurm 
Nashua TUI Co., Nashua, N. H. 
Cusb Recorders 
Hough Cash Becorder Co., Indian 
Orchard, Mass. 

Standard Cash Beglster Co., Wa¬ 
bash, Ind. 

Custerot BuU Beurins 

Acme Ball Bearing Sales Co., 56 
Warren St., New York. 


CusterSy P*urniture 
dark Co., Oeo. P., The, 
Locks, “ 


Windsor 


Beading Hardware Co., Beading, Pa. 
Custiutfs, Mulleuble 
Hammer A Co., Branford, Conn. 
I'utehers, Grass 
Dixon Co., Perry, Merriam Park, 
Minn. 

Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Sum>lee Hdw. Co., Phils., Pa. 
Cutcbes, Screen Door 
Peck. Stow A Wilcox Co., 27 War¬ 
ren St., New York. 

Watroua Mfg. Co., B. L., The, Des 
Moines, Iowa. 

Ceilings. Metul 
Berger Mfg. Co., Cant<m, 0. 

BUen MfS. Co., Cantim, O. 
Frledley-Yoahardt Co.. 194-204, Ma¬ 
ther St, Chicago, 111. 

Cellur Druiners 
Kemp Mfg. Co., C. M., Baltimore, 
Md. 

Cements, Fireproof 
Jobna-ManTllle, H. W., Co., N. Y. C. 
Cement Tools 
Iowa Novelty Co., Burlington, la. 
Cbudnu Dishes 
Buffalo Mfg. Co., Buffalo, N. Y. 
Manning-Bowman Co., Meriden, 
Conn. 

Chuin 

Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Community, Ltd., Oneida, 
N. Y. 

Smith A Bgge Mfg. Co., Bridge¬ 
port Conn. 

Cbuin Blocks 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Chulk Lines 

Carpenter A Co., Geo. B., 200-208 
S. Water St., Chicago, ill. 

Silver Lake Co., 78 Chauncey St., 
Boston, Maas. 

Cberry Stoners 
Enterprise Mfg. Co., of Pa., Phila¬ 
delphia, Pa. 

Bollman Mfg. Co., Mount Joy, Pa. 
Chimney Topsy Revolving 

Eureka Fence Mfg. Co., Klehmond, 
Ind. 

Iwan Bros., Streator, Ill. 

Chisels 

Jennings A Co., C. B., 42 Murray 
St., JNew York. 

Ohio Tool Co., Columbus, 0. 

BusaeU A Erwin Mfg. Co.. New Brit¬ 
ain, Conn. 

Christmus Tree Holders 
North Bros. Mfg. Co., Philadelphia, 
Pa. 

Civur Knives 

Kimball Co., C.J., Bennington, N.H. 

Cistern Tops 

Wagner Mfg. Co., Cedar Falla, la. 

Clumps 

Hammer A CJo., Branford, Conn. 
Clippers, Finuer Nuil 
Cook Co., H. C., The, Anaonla, Ct. 
Snow, L. T., 106 Duane St.. N.Y.C. 
Sperry A Alexander Co., .300 Broad¬ 
way, Now York. 

Clipping Bfucbines, Hair 
American Shearer Mfg. Co., Nashua, 
N. H. 

Brown A Sharpe Mfg. Co., Provi¬ 
dence, B. I. 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Coates Clipper Mfg. Co., Worcester, 
Mass. 

Gillette Clipping Machine Co., 114 
W. .32d St. New York. 
Hotchkiss, Bdward S., Bridgeport, 
Conn. 

Wlebnsch A Hllger, Ltd., 9-15 Mur¬ 
ray St, New York. 

Clocks 

New Haven Clock Co., New Haven, 
Conn. 

Western Clock Mfg. Co., La Salle, 
Ill. 

Clothes Bara 

Ely Mfg. Co., Theo. J., Girard, Pa. 
Martcross Co., 40 Dearborn St., Chi¬ 
cago, Ill. 

Udell Works, Indianapolis, Ind. 
Clothes Dryers 
Hill Dryer Co., 815 Park Ave., Wor¬ 
cester, Mass. 

Clothes Horse 
Smith A Son, F., Clinton, Iowa. 
Clothes Lines 

Carpenter A Co., Geo. B., 200-208 
S. Water St, Chicago, Ill. 
Columbian Hope C!o., Auburn, N. Y. 
Bates Mills, Fall Biver, Mass. 

New York Cordage Co., 86 Wall St., 
New York. 

Plymouth Cordage Co.. 882 Court 
St, No. Plymouth, Mass. 


Samson O^rdage Wka., Boston, Maaa. 
Mivcr I.<uke Go., 78 Chauneey St, 
i.,4w»luii, Muss. 

1 lothes Lines, Wire 

light Wire Co., Worcester, Mass. 
Coal, Carriage Heaters’ 
Chicago Flexible Shaft Oo,, 180 On¬ 
tario St, Cblcw, 111. 

Lehman Bros., l()Bmd St, N. Y. C. 
Progressiva Mtjt. Co., Pans, IIL 
Coal Hods, Brass 
Buffalo Mfg. Cq^ Buffalo, N. Y. 
Coal Vases, Brass 
Buffalo Mfg. Co., Buffalo, N. Y. 
Coaster Brakes 
New Departure Mfg. Co., Bristol, Ct. 
Coaster Sleds 
Wabash M^. Go., Wabash, Ind. 
Coaster WairoBS 
(See WagonsT) 

Coat Hangers, Folding 

Pullman Mfg. Go., Boeheater, N. Y. 
Coat and Hat Hooks 
Atlas Mfg. Co., Now Haven, Conn. 
National Mte. Co.. Sterling, Ill. 
Williamson wire Novelty Co., G. F., 
Newark, N. J. 

Coffee and Splee Mills 
Arcade Mfg. (^., Freeport, 111. 
Enterprise Mfg. Co. ox Pa., Pblla. 
Landers, Fraiy A Clark, New Brit¬ 
ain, (3onn. 

Parker Go., Chaa., Meriden, Conn. 
Coffee Percolators 
Buffalo Mfg. Co., Buffalo. N. Y. 
Landers, Frary A Clark, New Brit¬ 
ain, Conn. 

Manning-Bowman Co., Meriden, 
Conn. 

Conductor Pipe 
Ih^rger Bros. Cq„ Philadelphia, Pa. 
Coudaetor Ape Haaffers, 
Wire 

Iw’an Bros., Streator, 111. 

Cookingp Utensils 
Avery Stamping Co., Cleveland, O. 
Cleveland Stamping A Tool Co., 
Cleveland, O. 

Landers, Frary A Clark, New Brit¬ 
ain, Conn. 

CookinB Uteasils, BUeetrio 

Prometheus Electric Oo., The, 286 
East 43d St., New York. 
Cookers, Steam 
Castle Co., Wllmot, 81 Bhn SL, 
Rochester, N. Y. 

Copper 

(See Brass end Copper.) 

Copper Ware 

Usk Mfg. Co., The, Canandaigua, 
N. Y. 

Copper Wire, Cable 
Dallas, A. C., lOT Lake St., Chicago. 

Cordage __ 

Carpenter A Co., Geo. B., 200-208 

S. Water St^ Chicago, lU. 
Channon Co., H., Chicago, IIL 
Columbian Bope Co., Auburn, ILY. 
New York Cordage Co., 88-6 Wall 

St., New York. ^ 

Plymoutb Cordage Co., 882 Court 
St., No. Plymouth, Mass. 

Samson Cordage Wks., Boston, Mass. 
Silver Lake Co., 78 Chauncey St., 
Boston, Mass. 

Cork Screws and Pnllers 

Arcade Mfg. Co., FreeporL Ill. 

Brie Specialty Co., Brie, Pa. 

Parker Co.. The Chas., Meriden, Ct. 
WUUamson Wire Novelty Co., G. 

T. , Newark, N. J. 

Corn Cutters 

American Fork A Hoe Co., Cleve¬ 
land, 0. 

Corn Poppers 

Middletown Mfg. Co., Middletown,0. 
Corn Hunkers 

Blair Hosklng Glove Co., BneyrnSpO. 
Cornices, Metal 
Berger Mfg. Co., Canton, O. 

Eller Mfg. Co., Canton, O. 
Cornndvm Wbeels 
Pike Mfg. Go., Pike, N. H. 

Cotter Pin Macblaen, Avto- 
matte _ 

Shuster Co., F. B., New Haven, 
Cktnn. 

Cotton Waste 
Estes Mills, Fall Biver, Mass. 
Cranes 

Yale A Towne Mfg. Co., 9 Murray 
St.. New York. 

Crucibles 

Dixon Crucible b\(3o., Jos., Jersey 
City, N. J. 

Crucible Steel 

American Tube A Stamping Co., 
Bridgeport, “ 
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CttltlT«tor« 

SyracuBe Ghillod Plow Co., Syracuse, 
N. Y. 

CuMpldora 

Buffalo Mftf. Co., Buffalo, N. Y. 

Cutlery 

(See ulao Kuivos, Uu^oi's, Slicui's. 
etc.) 

Case & Sous, W. ii., Bradford, Pa. 
Kimball Co., C. . ^ Benulngtou, 
N. H. 

Landers Frary Jb Clai., New Brit¬ 
ain, Conn. 

National Cutlery Co., Detroit, Mlcb. 
N^ortbtleld Knife Co., Northtleld, Ct. 
Norrell-Sbapleigh Iidw. Co., St. 
Louis, Mo. 

Parker Co., Chaa., The, Meriden, Ct. 
SUberatein, A. L., 4b9 Broadway, 
New York. 

Simmons Uai-dware Co., St. Louis. 
Sperry Alexander Co., 300 Broad¬ 

way, New York. 

Supplee Hardware Co., Phils., Pa. 
Ulery, U.J., 9 E. Warren St., N.Y.U. 
White & Sou, Ira F., 144 Walnut 
St., Newark, N. J. 

Cuttera, Feed «ud Bnailasre 
Silver Mfg. Co., Salem. Ohio. 
Oalrymen’M Snppllea 
Baum A Elvis Co., Milwaukee. Wls. 
Uaimpera 

Arcade Mfg. Co., Freeport, 111. 

Taylor & Boggla Fdry. Co., Cleve¬ 
land, O. 

Daiihen, Fenders, etc. 

McKinuou Dash Co., Buffalo, N. Y. 

Door Bella 

(See Bells.) 

Ooor Bnttona, Steel 

Watrons Mfg. Co., E. L., Des 

Moines, lu. 

Door Cntcliea 

Watrous Mfg. Co., E. L., Des 

Moines. la. 

Door Checka and Sprinaa 

Pullman Mfg. Co., Rochester, N. Y. 
Beading Hardware Co., Reading, 

Pa. 

Russell d Envln Mfg. Co., New 
Britain, Conn. 

Yale d Townc Mfg. Co., 0 Murray 
St., New York. 

Russell d Erwin Mfg. Ck>., Now Brit¬ 
ain, Ck>nQ. 

Door Handera 
(See Hangers.) 

Door Holdera 

Superior Spring Hiugo iro., lb So. 
Canal St., Chicago, III. 

Door Knoos 

(See Locks and Knobs.) 

Door Pnllsi 

Ck>lumblan Hdwe. Co., Cleveland, U. 

Door Rail 

Automatic Ooor Rail Co., Illllsdalo, 
Mich. 

Door Strips, Iron Antomatlo 

Wagner Mfg. Co., Cedar Falls, la. 

Draw KniVes 

Kimball Co^ G. J., Bennington, N.H. 
Ohio Tool C;o., Columbus, O. 

Bussell d Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

WllkmaoD d Co., A. J., 1S^)-18S 
Washington St., Boston, Mass. 
Draw Knlwes, Folding 
Bussell d Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Wilkinson d Co., A. J., 180-188 
Washington St., Boston, Mass. 
Drllllnd MacBlnea 
Dwight Slate Machine Co., Hart¬ 
ford, Ck>nn. 

Shuster Co., F. B., New IIrvcmi, 
Conn. 

Silver Mfg. Co., Salem, O. 

Drills, Hand, Breast, etc. 
Millers Falls Co., 28 Warren St., 
New York. 

Silver Mfg. Co., Salem, O. 

Smith d Hemenway Co., 108 Duane 
St.. N. Y. C. 

Drills, Star and Pipe 

Star Exjianaion Bolt Co., 147 Cedar 
St.. New York. 

Drills, Twist 

Standard Tool Co., Cleveland, O. 
Drop Forarind* 

Billings d Spencer Co., Hartford, 
Conn. 

Barnes Co., Wallace, The, Bristol,Ct. 

Dnclc Gnll 

Multi Novelty Co., 4 California, Ter¬ 
race, Chicago. 

Dumb Waiters 
<Se" Elevators.) 

Have Trondb Handers 
(See Hangers.) 


Bleotrle Cookind and Heat- 
in d Apparatus 

(See articles.) 

Klectrical Supplies 
Johns-Manvllle Co.. H. W., 100 Will¬ 
iam St., Now York. 
l'i*>nii‘thcUB Electric Co., The, 230 
L. 43d St., New York. 

ISlevntor Bnclosnres and 
Cabs 

Ludlow-Saylor Wire Co.,St.LoaiB, Mo. 
W’right Wire C5o., Worcester Mass. 
Hlevntors and Dumb Wait¬ 
ers 

Eaton d Prince Co., Chicago, 111. 
Energy Elevator Co., 406 Oherrj' St., 
Philadelphia, Pa. 

Kimball Bros., 900 Ninth St., Coun¬ 
cil Bluffs, la. 

O’Neill Elevator Co., 928 Cherry St., 
PhlUdclphia, Pa. 

Sedgwick Machine Works, 84 to 88 
Carroll St., Poughkeepsie, N. Y. 
Stieldel, J. G., Beading, Pa. 

Union Elevator d Machine Co., 144- 
146 Ontario St., Chicago, 111. 
Blevntors, lee 
Gifford-Wood Co., Hudson, N. Y. 
Finery Paper and Cloth 
Baeder, Adamson d Co., Phils., Pa. 
Bmery Wheels 
Pike Mfg. Co., Pike, N. H. 
Bmery Wheel Dresser 
Diamond Saw d Stamping Wks., 
Buffalo. N. Y. 

Fnnmeled Ware 
Briscoe Mfg. Co., Detroit. Mich. 
Cleveland Stamping d Tool Ck)., The, 
Cleveland, O. 

Lisk Mfg. Co., The, Canandaigua. 
N. Y. 

Escutcheon Pins 

(See Pins.) 

Enamels 

(See Paints.) 

Excelsior, Pnekiud 
Huffman & Co., Theo. P., 648 W. 
34th St., New York.' 
Expansion Bolts 
Star Expansion Bolt Co., 147 Cedar 
St., New York. 

Eye Benders 
(See Benders.) 

Fnrmtnd Implements 

(See Agricultural Implements.) 
Fasteners, Sash 
Watrous Mfg. Co., E. L., Des 
Moines, la. 

Faucets, Molasses and Var¬ 
nish 

Parker Co., Chas., The, Meriden, Ct. 
Faucets, Wooden 
Sommer’s Son, John, 865-366 Central 
Ave., Newark, N. J. 

Feed Cutters 
Silver Mfg. Co., Salem, O. 

• Feaee Stretchers 
(See Stretchers.) 

Fencludy Iron and Steel 
Enterprise Foundry d Fence Co., 
Indianapolis, Ind. 

Ohio Structural Iron Co., 6 Warren 
St., Sauduaky, O. 

Fenclud* Ware • 

Clinton Wire Cloth Co., Clinton, 


Cyclone Woven Wire Fence Co., 
Holly, Mich. 

Dwlggins Wire Fence Co., Anderaou, 
Ind. 

Gilbert d Bennett Mfg. Co., Chicago. 

Keystone Fence Co., Peoria, III. 

New Jersey >Vlre Cloth Co., Tren¬ 
ton, N. J. 

W’rlght Wire Co., Worcester, Mass. 

Files and Rasps 

Delta File 0>., 3227 Frankford Ave.. 
Philadelphia, Pa. 

Dlsston d Sons, Inc., Henry, Phlln- 
delphla, Pa. 

Nicholson File Co., Prov!di*ncr, B. I. 

Russell d Erwin Mfg. Co., Now Brit¬ 
ain, Conn. 

Filters, Water 

Buffalo Mfg. Co., Buffalo, N. Y. 

Naiad Filter (3o., 006 Sudbury Bldg., 
Boston, Mass. 

Finder Nail Clippers 
(See Clippers.) 

Fire Escapes 

Ohio Structural Iron Co., 6 Warron 
St., Sandusky, O. 

Fire Pots and Torches 

Clayton d Lambert Mfg. Co., De¬ 
troit, Mich. 

Tomer Brass Works, The, 61 No. 
Franklin St., Chicago, Ill. 


Fireplace Goods 

Peck, Stow d Wilcox Co., 27 War- 
i-en St., New York. 

Rosund Mfg. Co., Milford, Conn. 

Fishind Coat 

Jarvis Co., W. B.» 41 Canal St., 
Grand Baplaa, Mich. 

Fishind Rods , . 

Horton Mfg. Co., Bristol, Conn. 
Fishind xackle 
Chester^., F. E., Providence, R. I. 
Jarvis Co., W. B., 41 Canal St., 
Grand Bapida, Mich. 

Martins' Sons, K. J., Rockville, Ct. 
Fishind Tackle Boxes 
Merriam Mfg. Co., Durham. Com. 
Five and Ten-Cent Goods 
Franklin Specialty Co., 811 Cherry 
St., BeadlM. Pa. 

Fixtures* Eleotrio LiidMt 
Novelty Mfg. Co., Waterbury. Conn. 
Floor Hiudes ^ ^ 

Columbian Hdw. Co., Cleveland, 0. 
Superior Sprlug Hinge Co., 16 So. 

Canal st.. Chicago Ill. 

Fine and Tube Cleaners 
Johns-Manvllle Co., H.W., 100 Will¬ 
iam St., New York. 

Fly Killers, Wire 
Bigelow, J. F., Worcester, Mass. 
Football Supplies 
Draper d Maynard Co., Plymouth, 
N. H. 

Food Choppers 
Dana Mfg. Co., Cincinnati, 0. 
Enterprise Mfg. Co. of Pa., The, 
Philadelphia, Pa. 

Landers, Frary d Clark, New Brit¬ 
ain, Conn. • ^ 

Rollman Mfg. Co.. Mount Joy, Vjk. 
Russell d Erwin Mfg. Co., New Brit¬ 
ain, Conn. ^ ^ , 

Fordes, Blacksmiths’ 

Silver Mfg. Co., The, Salem, O. 
Forks 

(See Agricultural Implements.) 
Foundry Supplies 
Osboni Mfg. (Jo., Cleveland, O. 
Fruit Presses 
(See Presses.) 

Funnel^ Index 
Taliaferro, W. T., 268 Broadway, 
New York. 

Furnaces and Heaters 

Mott Iron Works, J. L., 5th Ave. 

and 17th St., New York. 
Furnaces 

(Sec Soldering Furnaces.) 
Fnrnitnre Trimmiud* 

American Ring Co., Waterbury, Ot. 
Garbude Cans 
Arrow Can Co., 36 Warren St., New 
York. 

Pierce d Laux Mfg. Co., Burlington, 
la. 

Garden Tools 

Am. Fork d Hoe Co., Cleveland, 0. 
Arcade Mfg. Co., Freeport, ill. 
Cronk d Carrier Mfg. Co.,* Elmira, 
N. Y. 

Potter Mfg. Co., Geneva, 0. 

Gas Furnaces 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Gas Lamps, Inverted 
Manhattan Screw d Stamping Wks., 
202 W. 11th St., New York. 

Gas Lldhters 

Oakman Mfg. Co., 84 Chambers St., 
New York.* 

Gatg^ Antomatie, Lawn or 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Gates, Ornamental 

Cyclone Woven Wire Fence Co., 
Holly, Mlob. 

Gates, Steel Frame 

Keystone Fence Co., Peoria, Ill. 
Gear Cotters 

Dwight Slate Machine Co., Hart¬ 
ford, Conn. 

Glass Cutters 

Barrett, W. L., Bristol, Conn. 

Glass Cnttlnd Bosurds 

Lufkin Rule Co., Saginaw, Mich. 
Glass Shelves 

Novelty Mfg. Co., Waterbury, Conn. 
Gouds 

(See Bells.) 

Glue 

Baeder, Adamson d Go., Philadel¬ 
phia, Pa. 

Hewitt d Bros., G. B., 48 Beekman 
St., New York. 

Johns-Manvllle Co., H.W., 100 Will¬ 
iam St.. New York. 

Gloves, Baseball, etc* 
Draper-Maynard Co., Plymouth, M.H. 
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Graphite 

Dixon Groclble Co., Joa, Jersey 
Cltj, N. J. 

Graaa Catchers 
(See Oatcbers.) 

Grass Shears 
(See Shears.) 

Grass Trimmers 
Eureka Fence Mfg. Co., Richmond, 
Ind. 

Grease Caps 

(See Lubricating .ippliancea.) 
Orindins Wh^ls 
Luther Bros. Co., 12 Hard St., No. 

Milwaukee, Wls. 

Pike Mfg. Oo., Pike, N. H. 

Royal Mfg. Co., 206 B. Walnut St., 
Lancaster, Pa. 

Grindstones 

Glereland Stone Co., Clereland, O. 
Richards Mfg. Co., Aurora, 111. 
Wilcox Mfg. Co., Aurora, 111. 
Grindstones, Bicycle 
(Glereland Stone Co., CleTcland, O. 
Richards Mfg. Co., Aurora, Ill. 
Ganve, Shinirle 
Wagner Mfg. Co., (3edar Falls, la. 
Gun Gleaners 
Union Hdw. Co., Torrlngton, Ct. 
Gnns 

Harrington A Richardson Arms (3o., 
322 Park Are., Worcester, Mass. 
HraklnB A Allen Arms Go., The, 
Dept. B, Norwich. Conn. 
Johnson’s Arms A Cycle Works, 
iTer, Fitchburg, Mass. 

Parker Oo., Chas., The, Meriden, Ct. 
StCTcns Arms A Tool Co , J., Chico¬ 
pee Falls, Mass. 

Winchester Rep. Arms Co., New Ha- 
Ten, Conn. 

Haelc Saws 
(See Saws.) 

Hair Clippers 

(See Clipping Machines.) 

Hame Fasteners 
Bridgeport Chain Co., Bridgeport, 
Conn. ® 

Hammer Handles 
(See Handles.) 

Hammers, Drop 
Bmings A Spencer Co., Hartford, 
Conn. 

Merrill Bros., Brooklyn, N. Y. 
Hammers, Hand 
Aimde Mfg. Co., Freeport, Ill. 
Billings A Spencer Co., Hartford, Ct. 
Cheney Hammer Co., Henry, 

Falla N. Y. 

Fr^lln Specialty Co., Beading, Pa. 
Rotertson, Arthur R., 144 OllTer 

St., Boston, Maas. 

Rock Rlrer Mfg. Co., Dept. F., 
Dixon, Ill. 

Hammers, Magnet 
Billings A Spencer Co., Hartford, Ct. 
Robertson, Arthur B., 144 Olirer St., 
Boston, Mass. 

Hsunmers, Michel Plated 

Franklin Specialty Co„ 811 Cherry 
St.. Beading, Pa. 

Pritchard-Strong Oo^, The, 29 Circle 
St., Bochester, N. Y, 
Hammocks 

HohfeM Mfg. Co., 8th and Dauphin 
Sts., Philadelphia. Pa. 

Hand and Bench Screws 
Chapin-Stephens Co., Pine Meadow, 
Conn. 

Ohio Tool Co., Golnmbns, O. 
Handles. Tool 
Springfield Lerel A Tool Co., Spring- 
field, Mass. 

Handles, Wooden 

Hartwell Boos., Chicago Heights, 

Rock Rirer Mfg. Co., Dixon, III. 
Hanaers, Barn Door 
Automatic Door Rail Co., Hillsdale, 
Mich. 

Louden Machinery Co., Fairfield, la. 
Myers A Bro., F. B., Ashland. O. 
National Mfg. Go., Sterling, Ill. 
Richards Mfg. Co., Aurora, Ill. 
Hansars, Bawe Tronigh 
Berger Bros. Co., Philadelphia, Pa. 
Eureka Fence Co., Richmond, Ind. 
Hanfrers, Honse Door 
Arcade Mfg. Co . Freeport, Ill. 
Automatic Door Rail Co., Hillsdale, 
Mich. 

Chicago Spring Butt Co., Chicago. 
National Mfg. Co., Sterling, 111. 
Prouty Co.. T. O., Albion, Mich. 
Richards Mfg. Co., Inc., Aurora, III. 
Wilcox Mfg. 0>., Aurora, Ill. 
Hansrrrs, Screen and Win¬ 
dow 

Phenix Mfg. Co., Milwaukee, Wls. 


Hangers, Sash 

Watrous Mfg. Co., B. L., Dea 
Moines, la. 

Hardware Jobbers 

Butler Bros., Chicago, New York, 
St. Louis. 

Norveli-Shapleigh Hdw. Co.. St. 
Louis', Mo. 

Simmons Hardware Co., St. Louis, 
Mo. 

Su^iplee Hardware Co., Philadelphia, 

Welland, Chas., 147 Chambers St., 
New York. 

Hardware Manufacturers* 
Aflrents 

Graham A Co., John H., 113 Cham- 
berM St., New York. 

Smith A Hemenway Co., 108-110 
Duane St., New York. 

WtebuBch A Hilger, Ltd.. 9-16 Mur¬ 
ray St., New York. 

Harness Dressing 
Frank Miller Co., The, 894 West 
26th St., New York. 

Harness Snaps 
CoTert Mfg. Co., Troy, N. Y. 

Reading Hardware Co., Reading, Pa. 
Harness Straps 
Covert Mfg. Co.. Troy, N. Y. 
Hatchets 

(See Axes and Hatchets.) 

Hay Kniwes 

Ely Mfg. Co., Tbeo. J.. Olraid, Pa. 

I wan Bros.. Streator, Ill. 

Hay Racks 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Hayinsr Tools 

Hunt, Helm, Ferris A Co., Harvard, 
111 . 

Louden Machinery Go., Fairfield, la. 
Myers A Bro., F. B., Ashland, 0. 

Heaters 

_ (See Stoves: Carriage Heaters.) 
Heaters, Bleetrie CnrliiiB 
Iron 

Barr Electric Mfg. Co., Cleveland, 
Ohio. 

Heaters and Boilers 

Mott Iron Works, J. L., The, 84-90 
Reekman St., New York. 

Heel Plates 
Grlfflii Mfg. Co., Erie. Pa. 

Heel Plates (safety) 

Norlund A Co., Williamsport. Pa. 
Hlniges, Blind and Gate 
Parker Co., Chas., The, Meriden, Ct. 
Hfnsres, Floor 
Bommer Bros., Brooklyn, N. Y. 
(Columbian Hdw. Co., Cleveland, O. 
Sum‘rlor Spring Hinge Co., 16 So. 
_ C’anal St^ Chicago, Ill. 

Hlnsres, Sprlnir 
Bommer Bros,, Brooklyn, N. Y. 
Chicago Spring Butt Co., Chicago, 

Columbian Hdw. Co., Cleveland, O. 
Hoot. Helm, Ferris A Co., Harvard, 

Shelby Spring Hinge Co., Sbelby, O. 
Hlnsres, Strap and T 
Grlflln Mfg. Co., Brie, Pa. 

National Mfg. Co., Sterling. HI. 
Stanley Works, The, New Britain, 
(^nn. 

Hlngres, Window and Screen 

Mfg.jDo.. Freeport, Ill. 
Hlteklngr Posts 
Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Bond Steel Post Co., Adrian, Mich. 

Hoes 

_ (See Agricultural Implements.) 
Hoes, Self Clennlnir 
Rock River Mfg. Co., Dept. F., 
1)1X011. Ill. 

Holsts, Chain 
Speldel, J. (3., Reading, Pa. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Holsts, Hlectrle 
Yale A Towne Mfg. Co., 9 Murray 
St. New York. 

Hollow Ware 

Avery Stamping Co.. Cleveland, O. 
Briscoe Mfg. Co.. Detroit, Mich. 
Cleveland Stamping A Tool Co., 
Cleveland, O. 

Hooks, Box 

Patterson, Gottfried A Hunter. Ltd., 
146-160 Centre St., New York. 

Hooks, Coat and Hat 

^tla^ Haven, Conn. 

Chester A Co., F.B., Providence, R.I. 
Horse Mowers 
Goldwell Lawn Mower Co., New- 
buii^. N. Y. 


Horseshoe Nalls 

(See Nalls.) 

Horse Pokes 

Ely Mfg. Co.. Theo. J., Girard, Pa. 
Hose Racks 

Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Hydraulic Presses 

Waterbury-Farrel Foundry A Mach. 
Co., Waterbury, Conn. 

Ice ('ream Freesers 
Alaska Freezer Co., Wlncheudon, 
.Maas. 

Dana Mfg. Co., Cincinnati, O. 

North Bros. Mfg. Co., Phlla., Pa. 
White Mountain B'reezer Co..Nashua, 
N. H. 

ice Creepers 

Blair Husking Glove Co., Bucyrus.O. 
Norlund A Co., Williamsport, Pa. 

Ice Picks 

Arcade Mfg. Co.. Freeport, 111. 
Erie Specialty Co., Erie, Pa. 

Franklin Specialty Co., Rending, Pu. 
Pritchard-Strong Co., 29 (Mrclo St., 
Rochester, N. Y’. 

Ice Shredders 

Enterprise Mfg. Co. of Pa..Phlla.,Pa. 
Graham A Co., J. H., 113 Cham¬ 
bers St., New York. 

Ice Tools 

Arcade Mfg. Co., Freeport, Ill. 
Gifford-Wood Co., Hudson, N. Y. 
Insnlntlnff Materials 
Johns-Manville Co.. H.W.. 100 Will¬ 
iam St., New York. 

Ironlnpr Boards 
Auxiliary Ironing Board Co., Roch¬ 
ester. N. Y. 

Smith A Son, F.. Clinton, la. 

Udell Works, Indianapolis, Ind. 

Iron Stands 

Franklln Specialty Co.. 311 Cherry 
St., Reading, Fa. 

Jacks 

Covert Mfg. Co., Troj^ N Y. 

Oliver Mfg. Co.. 216 Desplainea St.. 
Chicago. III. 

Jacks, Ball Bearlnir 

Acme Ball Bearing Sales Co., 60 
Warren St., N. Y. 

Jail Work ^ ^ _ 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Jewelry and Kindred Lines 

Myers Co., S. F., 47-49 Malden 

Lane, New York. 

Job Lots, Hardware 
Welland. Chas., 147 Chambers St., 
New York. 

Jockey Stick o 

Ely M^. Co., Theo. J., Girard, Pa. 
Joist Hanaers , ^ 

Columbian Hdw. Co., Cleveland, O. 

Key Blnas 

Ames Sword Co., Chleopw, Mass. 
Smith A Egge Mfg. Co., Bridgeport, 
Conn. , _ __ 

WiUlamaon Wire Novelty Co., .»6 
Badger Ave., Newark, N. J. 
Kick Plates 

Beading Hdw. Co., Reading, Pa. 
Ruaaell A Erwin Mfg. Co., New 
Britain, Conn. ^ 

Turner Brass Wks., The, 61 North 
Franklin St., Chicago, HI. 

Yale A Towne Mfg. Co., 9 Murray 
St.. New York. 

Kitchen Supplies 
Banm Elvis Co., Milwaukee, Wls. 
Knives 

(See Butcher, Mincing, Pocket, 
etc.) 

Knobs, Repair 

Pritchard-Strong Co., 29 Circle St.. 
Rochester, N. Y. 

Krant Cutters 
DIsston A Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Ladders, Step 
Udell Works. Indianapolis, Ind. 

Smith A Son, F., Clinton, Ta. 
Ladders, Lons and ESxten- 
slon 

Smith A Son, F., Clinton, la. 
Ladders, Rolllni^ Shelf 

Bicycle Step Ladder Co., 56 Ran¬ 
dolph St., Chicago, Ill. 

Cobum Trolley Track Mfg. Co., 
Holyoke. Maas. 

Mllbradt Mfg. Co., 1446 N. 8th St., 
St. Louis, Mo. 

Myers A Bro., F. E., Ashland, 

Wilcox Mfg. C’.n.. Aurora, Ill. \f> 
Lamp Burners 
Plume A Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Lamps 

Plume A Atw'ood Mfg. Co., 29 Mur¬ 
ray St., New York. 
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Ou Light Co., 200 B. Ktnile 
8t.g Chlotgo, Ill. 

Lamp*, Drlvina 
Ham Mfg. Co.* G.T., Rocheater,N.T. 
Lampa^ Miner*’ 

McGUntock A Irrine Go., Pittsburg, 
Pa. 

Lanterns 

Berger Hfg. Co., Gauton, O. 

Ham Mfg. Co., G. T., Rochester, 
N. T. 

Pritchard-Strong Go., 29 Girclo St., 
Rochester, N. Y. 

LaioMo Barn Door 
Wagntf Mfg. Co., Cedar Kails, la. 

LateMes 

Peck Hardware St Mfg. Go., G. A., 
Berlin, Wls. 

Lathings Wire 
Glintou wire Gloth Go., Clinton, 


Ludlow-Saylor Wire Go., The, St. 
Louis, Mo. 

Lawn Pnmitnre 

Rureka Fence Go., Richmond, Ind. 
Ohio Structural Iron Co., 0 Warren 
St., Sandnakr, O 
Lawn Mower Grinder 
Peoria Lawn Mower Grinder Go., 413 
So. Washington St., Peoria, Ill. 
Lawn Mower Sharpener 
Osborn Mfg. Co., Glereland, O. 
Lawn Mowers 
Briscoe Mfg. Co., Detroit, Mlcb. 
Coldwell Lawn Mower Co., New¬ 
burgh, N. Y. 

Mast, Foos h Co., Springfield, O. 
Reading Hdw. Go., Reading, Pa. 
Supplee Hdw. Co., Philadelphia, Pa. 
Lawn Sprinklers 
Speclaltj Bifg. Co., St. Anthony 
Park, Minn. 

Standard Stamping Go., Marysrllle, 

O. 

Lawn Trinamera 

Pierce h Lanz Mfg. Go., Burlington, 

la. 

Leather Goods, Carriage 
McKinnon Dash Go., Buffalo, N. Y. 
Leather Ctoods, Sportinig 
Dn^^ A Maynard Co., Plymouth, 

Lewels* 

Chapin-Stephens Co., Pine Meadow, 
Conn. 

Daris A Cook, Watertown, N. Y. 
Springfield Lewi A Tool Co., Spring- 
field, Mass. 

Stanley Rule A Level Co., New' Brit¬ 
ain, Conn. 

LiMhtninn Rod Supplies 

Dallas, A. 0., 166 Lake St, Chicago. 
IgiflThtinK Systems 
Royal Oas Light Co., 200 East Kin- 
sie St., Chicago, III. 

Oakman Mfg. Co., 84-86 Chambers 
St., New York. 

Lines. Plow 

N. Y. Cordage Co., 8B WaU 8t,N.Y. 
Looks ana Knobs, Door 
Reading Hdw. Co.. Reading, Pa. 
Russell A Brwln Mfg. Co., New Brit¬ 
ain, Conn. 

Taylor A Boggls Fdry. Go., Cleve¬ 
land, 0. 

Yale A Tow*ne Mfg. Co., 9 Murray 
St., New York. 

Locks, Unit 

Russell A Brwin Mfg. Co., New* Brit¬ 
ain, Conn. 

Lookers, Wire 
Wright Wire Co., Worcester, Mass. 
Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

Lubricants 
(See Oil.) 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

LnbrioatinM Appliances 

Patterson, Gottfried A Hunter, 140 
Centre St, Mew York. 
Machinery 

Diamond Saw A Stamping Works, 
Buffalo, N. Y. 

Dwight Slate Machine Go., Hart¬ 
ford, Conn. 

Patterson, Gottfried A Hunter, 146- 
ISO Centre St. New York. 
Waterbury-Farrel Foundry A Mach. 

Co., Waterbury, Conn. 

West Haven Mfg. Co., New Haven, 
Conn. 

Machinists’ Tools 
Billings A Spencer Co., Hartford, 
Conn. 

Diamond Saw A Stamping Works, 
Buffalo, N. Y. 

Patterson, Gottfried A Hunter Co., 
146-lSO Centre St., New York. 


Peck, Stow A WUcox Co., 27 War¬ 
ren St., New York. 

Starrett (3o., L. S., Athol, Mass. . 

Mall Boxes 

Heise A Brauer, 66 Union Park 
Court, Chicago, IlL 

Uessler Co., H. B., BOO North Sa- 
Una St., Syracuse, N. Y. 

Merrlam Mfg. €k>., Durham, Conn. 

Peck Hardware Mfg. Co., C. A., 
Berlin, Wls. 

Beading Hdw. Ck>., Beading, Pa. 

Smith Bros. Mfg. Co., rndianapolls, 
Ind. 

Taylor A Boggls Fdry. Co., Cleve¬ 
land. 0. 

Manicure Goods 

Cook Co., H. O., The, Ansonla, Ct. 

Sperry A Alexander Ck>., 300 Broad¬ 
way, New York. 

Mantels 

Ironton Wood Mantel Co., Ironton, 

O, 

Manufacturers’ Agents 

(See Hardware.) 

Marine Hardware 

Morss Co., A. S., 210-212 Commer¬ 
cial St., Boston, Mass. 

Markins Fluid 

Jarvis Co., W. B., 41 Canal St., 
Grand Rapids, Mich. 

Match Safes 

Buffalo Mfg. Co., Buffalo, N. Y. 

Mats, Wire 

Clinton Wire Cloth Go., Clinton, 


Meat Choppers 

(See Food Choppers.) 

Medicine Cabinets 
Udell Works, Indianapolis, Ind. 
Metal Ceilinars 
Berger Mfg. Co., Canton, 0. 

Eller Mfg. Co., Tbe, Canton, 0. 
Frledley-voshardt (5o., 194 Mather 
St., Chicago, Ill. 

Metal Noyelties 
Cook Co., H. C., The, Ansonla, Ct. 
Novelty Mfg. Go., Waterbury, Conn. 
Metal Polish 
(See Polish.) 

Metals, Bmbossed 
Novelty Mfg. Co., Waterbury, Conn. 
Metals, Perforated 
Clinton Wire Cloth Co., Clinton, 
Mass. 

Novelty Mfg. Co., Waterbury, Conn. 
Micrometers 

Starrett Co.. L. S., Athol, Maos. 
Mincinfg Klniyes 
Arcade Mfg. Co., Freeport, Ill. 
Potter Mfg. Co., Geneva, Ohio. 
Mirrors, Adjustable 
Novelty Mfg. Co., Waterbury, Conn. 
Miters, Rooflngr 
Wbltacre Mfg. Co., J. B., Rock¬ 
ford, Ill. 

Miter Boxes 

Miller Falls Co., 28 Warren St., 
New York. 

Smith A Hemenway Ck>., 108 Duane 
St., New York. 

Mop Wrinarers 
Dana Mfg. Co., Cincinnati, 0. 

Eagle (Cooperage Wks., Circlevllle,0. 
Ely Mfg. C5o., Theo. J.. Girard, Pa. 
White Mop Wringer Co., Fulton- 
vlUe, N. Y. ^ 

Mops 

A'*cade Mfg. Co., Freeport, Ill. 
Eagle Gooper^e Wks., Circleville,0. 
Estes Mills, Fall River, Mass. 
Motors, Water 
Divine Water Motor Co., 108-110 
Duane St., New York. 

Warner Motor Co., Flatiron Bldg., 
New York. 

Mouse Traps 

Cbasse Mfg. Co.j 67 Vesey St., N.Y. 
Hotchkiss, B. 8., Bridgeport, Conn. 
Mowers 

(See Horse; see Lawn.) 

Nall Clips 

(See Clippers.) 

Nail Pullers 

Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Morrill, Chas., 275 Broadway, N. Y. 
Smith A Hemenway, 108-110 Duano 
St., New York. 

Tower A Lyon Co., 96 Chambers 
St., New York. 

Nalls, Copper 

Hussey A Co., C. G., Pittsburg, Pn. 
Nalls, Horseshoe 
Livingston Nail Co., 104 Reade St., 
New York. 

Wleliusch A Hllger, Ltd., 0-16 Mur¬ 
ray St., New York. 


Nails, Wire 

Hassall. John, 181 Lafayette St., 
New York. 

Keystone Pence Co., Peoria, IIL 
Townsend C<^ C. C. A B. r., New 
Brighton, Pa. 

Needles, Machine 
Excelsior Supply Co., Chicago, 111. 
Nickel Ware 

Lisk Mfg. Co., Canandaigua, N. Y. 
Nippers 

(See PUers and Nippers.) 

Nut Crackers 
Arcade Mfg. Go., Freeport, Ill. 
Nuts 

(See Bolts and Nuts.) 

Oil Cans, Spout and Faucet 
Berger Mte. Co., Canton, O. 

Pierce A laux Mfg. Co., Burling¬ 
ton, la. ^ 

Wall Mfg. Supply Co., P., Alle¬ 
gheny, Fa. 

OH Cans, Pocket ^ 
Meisaelbach A Bro., A. F., 82-88 
Prospect St., Newark, N. J. 

Oil Cups 

(See Lubricating Appliances.) 
Oilers 

American Tube A SUmping Co., 
Bridgeport, Conn. 

Hammer A Co., Branford, Conn. 
McClintock A Irvine CJo., Pittsburg, 
Pa. 

Wall Mfg. Supply Ck>., P., Alle¬ 
gheny, Pa. 

Oil Heaters 
(See Stoves.) 

Oil, Lubricating 
Cole Co., G. W., 146 Broadway, New 
York. 

Graham A Co., John H., New York. 
Pike Mfg. Co., Pike, N. H. 

Oil Stones 

Carborundum Co., Niagara Falls, 
New' York. 

Pike Mfg. Co., Pike, N. H. 

OH Stowes 
(See Stoves.) 

Optical Goods 
Manasse, L., 88 Madison St., Chi¬ 
cago, Ill. • 

Ornamental Iron Work 
Ohio Structural Iron Co., 6 Warren 
St., Sandusky, 0. 

Oxens, Oas or Oil 
Hnenefeld Co., E. H., The, Cincin¬ 
nati, 0. 

Padlocks 

.imes Sword Chlcope^ Mass. 
Rusi>ell A Erwin Mfg. Co., New 
Britain, Conn. 

Yale A Towne Mfg. Go., 9 Murray 
St., New York. 

Pall Clasps 

Forbee A Hutchinson, 18 Henry SL, 
Brooklyn, New York. 

Palls, Strainer 
Smith Bros. Mfg. Co., Indianapolis, 
Ind. 

Paint Remover 

i Soe Varnish Remover.) 
nt, Silica Graphite 
Dixon Crucible Cc., Jos., Jersey 
City, N. J. 

Paints, Bnamels, ete. 

Adams A Biting Co^ Chicago, III. 
Briggs A Co., John, Boston, Mass. 
Lucas A Go., John, Philadelphia, Pa. 
Martln-Senour Co., The, 2514 
Quarry St., Chicago. 

Nice, Eugene E., 272-274 Sonth 2d 
St., Philadelphia, Pa. 

Pitkin COy Geo. W., Chicago, Ill. 
Paper, Hardware Wrapping; 
Hewitt A Bros., G. B., 48 Beekmsn 
St,, New Yoric. 

Paper, Rooilngr susd Building 

Hewitt A Bro., C. B., 48 Beekmsn 
St., New York. 

Johns-Manvllle Co., H.W., 190 Will¬ 
iam St., New York. 

Paring Knives _ 

Case A Sons, W. R., Bradford, Pa. 
Patents ^ 

Peck, Hubert B., 625 F St., Wash¬ 
ington, D. G. 

Perforated Metal 
(See Metals.) 

Photoffraphie SnppUM 

Sperry A Alexander Co., 800 Broad¬ 
way, New York. 

Pins, Bscutcheon 
Hassall, John, 181 Lafaystte St., 
New York. 

Pipe Covering;* ^ 

.Tohns-ManviUe Co., H. W., N. Y. C. 
Pipe Cutters 

Barnes Tool Co., New Haven, Coon. 
Pipe Hooks and Straps 
Berger Bros. GOo 281-287 Arch St., 
Philadelphia, Pa. 
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Ptatolfl 

(See alao ReTolTeA.) 

Johnaon’a Anus ft Cycle Works, 
Irer, Fitchburg, Mass. 

SteTens Arms ft Tool Co., J., Chico¬ 
pee Falls, Mass. 

Planes 

Chapln-Stephens Co., Pine Meadow, 
Good. 

Ohio Tool Co.. Columbus, O. 

Stanley Rule & LeTel Co., New Brlt- 
.*ilu. Conn. 

Tower ft Lyon Co., 96 Chambers St., 
*^ew York. 

Planters, Com, Seed, ete. 

Sheffield Mfg. Co., Burr Oak, ^ich. 
Planters, Potato 
Sheffield Mfg. Co.. Burr Oak, Mich. 
Plsuiterers' Tools 
Marshalltown Trowel Co., Marshall¬ 
town, la. 

Plate Cleaners 

I.dishcr Mfg. Co., Davenport, la. . 
Wataon-Porter-Watson Co., Ltd., 
UnadlUi^ Mich. 

Plated Ware, Sllwer 
Asdoclated Silver Co., 174 E. Lake 
St., Chicago, 111. 

International Silver Co., Meriden, 
Conn. 

Oneida Community, Ltd., Oneida, 
N. Y. 

Pliers and Nippers 

Billings ft Spencer Co., Hartford, 
Conn. 

Cronk ft Carrier Mfg. Co., Elmira, 
N. Y. 

Morrill, Chas., 276 Broadway, New 
York. 

Conn. 

Nottleton Mfg. Co., Middletown, 
Smith ft flemenway Co., 108 Duane 
St., New Yo'k. 

Schollhom Co., Wm., New Haven, 
Conn. 

>*losrs 

Syracuse Chilled Plow Co., Syra¬ 
cuse. N. Y. 

Plnmb Bobs 

Starrett Co., L. S., Athol, Mass. 
Plumbers* Brass Goods 
Landera Fraiy ft Clark, New Brit¬ 
ain, Conn. 

Plumbers’ Supplies 
Baun Elvis Co.. Milwaukee, Wla 
PlnmblnM Fixtures 
Mott Iron Works. J. L., 6th Ave. 

and 17th St., New York. 
Pocket Kniwes 
Case ft Sons, W. B., Bradford, Pa. 
Nortbfleld Knife Co., Northfleld, 
Conn. 

Sllbersteln, A. L., 469 Broadway, 
New York. 

Sperry ft Alexander Co., 300 Broad¬ 
way, New York. 

Ulery Co., U. J., 9 B. Warren St. 
New York. 

Wlebuscb ft Hllger, Ltd.. 9 Murray 
St., New York. 

Police Supplies 
Tower- ft Lyon Co.. 96 Chambers St., 
New York. 

Polish, Floor 

Botcher Polish Co.. 866 Atlantic 
Ave.. Boston. Masa 
Polish. Metal 

Hoffman, Geo. W., 296 B. Washing¬ 
ton St.. Indianapolis. Ind. 
Polish, Stowe 

Black Silk Stove Polish Works. 
.Sterling, 111. 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Post Hole DiMffiers 
Iwan Bros.. Streator. Ill. 

Pot Cowers, Utehea 
La^er Mfg. Co., Davenport. la. 
Pot Stands 

Fnnklln ^>ecial^ Co.. 811 Cherry 

Pouitrjr NtmiuM 

Clinton Wire Cloth Co., Clinton, 
Mass. 

Gilbert ft Bennett Mfg. Co., Chicago. 
Lodlow-Saylor Wire Co.. St. Louis, 
Mo. 

New Jersey Wire Cloth Co., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester. Masa 
Presses, liurd 

Enterprise Mfg. Co. of Pa.. Phils. 
Silver Mfg. Co., Salem, O. 
Presses, Meat and Fruit 
Enterprise Mfg. Co. of Pa., Phila¬ 
delphia, Pa. 

Erie Specialty Co.. Brie, Pa. 
Presses, Power 
Shuster, ‘F. B., Co.. New Haven, 


Insr Shi 
(Bee iSasia) 

Pull Rinffis 

Hobbs Mfg. Co.. Worcester, Mass. 
Punches, Conductors 
Bridgeport Hardware (^., Bridge¬ 
port. Conn. 

ScnoUhom Co., Wm^ New Haven. 
Sperry ft Alexander Co.. 800 Broad¬ 
way, New York. 

Punches. Hand 
Morrill, Cw., 276 Broadway, N. T. 
Push Carts 

Syracuse Chilled Plow Co., Syra¬ 
cuse. N. Y. 

Putty Knlwes 

Lafnson ft Goodnow Mfg. (^.. Shel¬ 
burne Falls, Mass. 

Kimball Co., C. J., Bennington, N.H. 

Radiators 

Castle Co., Wilmot, Rochester, 
N. Y. 

Mott Iron Works, J. Lu, 6th Ave. 
and 17th St., New York. 
Railroad Supplies 
Johns-Manvlllc Co.. H.W., 100 Will¬ 
iam St., Now York. 

Rake, Self-Cleaninir 
Cronk ft Carrier Mfg.. Co., The, El¬ 
mira. N. Y. 

Rakes 

American Fork ft Hoe Co., Cleve¬ 
land, 0. 

Cronk ft Carrier Mfg. Co., Blmlra, 
N. Y. 

Rangres 

(See Stores.) 

Rat Traps 

Hotchkiss, B. Bridgeport, Conn. 
Smith ft Bgge Mfg. Co.. Bridgeport, 
(3onn. 

Ratchet Drills 
Billings ft Spencer Co., Hartford, 
Conn. 

Rasors 

Case ft Bona W. B^ Bradford. Pa. 
Droescher, S. B., 79 Warren St., 
New York. 

National Cutlery Co.. Detroit, Mich. 
Sllbersteln. Firm of A. L., 469 
Broadw^, N. Y. 

Smith ft uemenway Co.. 108 Duane 
St.. New York. 

Sperry ft Alexander Co.. 800 Broad¬ 
way, New York. 

Ulery, U. J.. 7 Warren St., N. Y. 
Rsuiors, Safety 
American Safety Baser Co., Broad¬ 
way and Duane St^ New York. 
Gem Cutlery Co.. 84 Reade St.. N.Y. 
Gillette Sales Co.. Times Bldg.,N.Y. 
Kampfe Bros., 8 Beade St., N. Y. 
Rsuiors, Com 
Kampfe Bros., 8 Beade St., N. Y. 
Sperry ft Alexander Co., 300 Broad¬ 
way, New York. 

Rasor Guards 

Sperry ft Alexander Co., 300 Broad¬ 
way, New York. 

Weiss, L. T.. 297 Taaffe Place. 
Brooklyn. N. Y. 

Rsmor Hones 

Droescher, S. B., 79 Warren St.. 
New York. 

Pike Mfg. Co., Pike, N. H. 

Rsmor strops 

Case ft Sons, W. B., Bradford, Pa. 
Kampfe Bros., 8 Beade St.. N.* Y. 
Perfects Mfg. Go.. Towanda, Pa. 
Sperry ft Alexander Co., 300 Broad¬ 
way, New York. 

Rasor Strop Dressingr 
Hall, E. J., 617 Market St., San 
Francisco, Cal. 

Reamers 

Standard Tool Co., Cleveland, O. 

Recording Instmments 

Bristol Co., Waterbury, Conn. 

Reels 

(See Fishing Reels.) 
Refrigerators 
Alaska Refrigerator C^., Muskegon, 
Mich. 

Herrick Refrigerator Co., Waterloo, 
la. 

Refrigerator Trimminps 

Arcade Mfg. Co., Freeport, Ill. 
Brass Goods Mfg. Co., Brooklyn. 
N. Y. 

Registers, Wall and Floor 

Berger, L. D., 69 No. Second St.. 
Philadelphia, Pa. 

Reloading Tools 
Union Hdw. Co.. Torrlngton, Conn. 

Revolvers 

Harrington ft Richardson Arms Co., 
222 Park Ave.. Worcester Mass. 
Hopkins ft Allen Arms Co., Dept. B, 
Norwich, (3onn. 

Iver Johnson's Arms ft Cycle Wks., 
168 River St.. Fitchburg. Mass. 


Riddles 

(See Screens.) 


Rl^c 


Hopkins ft Allen Arms Go.. Dept. B. 
Noru'ich, (;onn. 

Stevens Arms ft Tool Co.. J., Chico¬ 
pee Falls/ Mass. 

Winchester Rep. Arms Go.. New 
Haven, Conn. 

Rllles, Air 

Daisy Mfg. Co., 280 Union Bt.. 
Plymouth, Mich. 

Ring Rollers 

Shuster Co.. F. B.. New Haven, Ot. 
Ripping Bar 

Marshalltown Trowel Co.. Marshall¬ 
town, la. 

Rivet Machines 
Waterbury-Farrel Fdry. ft Machine 
Co., Waterbary, (^nn. 

Riveting Machines 
Shuster Co.. F. B., New Haven, 
Conn. 

Riveting Machines, Hand 
Smith Mfg. Co., F. H.. 48 and 60 
_ St. John’s Court, Chicago, Ill. 
Rivets 

Garland Nut ft Rivet Co.. Pittsburg, 
Pa. 

Hassall, John. 181 Lafayette St., 
New York. 

Townsend CJo.. C. 0. ft B. P., New 
Brighton, Pa. 

Roasters 

Li^ Mfg. Co., The, Canandaigua, 

Roller Skates 

(See Skates.) 

Roofers* Supplies 

Huenefeld Co., E. H., The, Clnclo- 
nutl. O. 

Hoofing, Asbestos 
Johns-Manvllle Ck>., H. W., 100 Will¬ 
iam St., New York. 

Roofing. Slate 
Johnson ft Co., E. J., ^8 Park Bow, 
New York. 

Roofing, Tarred 
McClintock ft Irvine Co., The. Pltts- 
buni, Ps. 

Roolmg, Tin 

American Sheet ft Tin Plate Oo., 
Pittaborg, Pa. 

Rope 

(See Cordage.) 

Rnles 

Chapln-Stephens Oo., Pine Meadow. 
Conn. 

Lufkin Bute Co., Saginaw. Mich. 
Stanley Role ft Level (te.. New Brit¬ 
ain. Conn. 

Sad Irons 

BDtororise Mfg. Co., Phlla., Pa. 
Sad Irons, Blectiic 
Barr Electric Mfg. Oo., W. J., Oleve- 
land, 0. 

PrometheoB Electric Oo., The. 286 
Bast tfd St., New York. ' 
Safety Rasors 
(See Baxors.) 

Sand Paper 

(See Emery Paper.) 

Sash Balances 
PullmM Mfg. Oo.. Bochener, N. Y. 
Sash Chains 

Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Community Co.. Oneida, N.Y. 
Sinlth ft Bgge Mfg. Oo., Brldgepo^ 
Conn. 

Sash Cord 

Gaunter ft Co., Geo. B., 200-206 B. 

Water St., Chicago, Ill. 

Estes Millx Fall River, Msau. 
Samson Cordage Wks., Boston, Mi 
Sll^r Lake Co., Boston, Mass. 
Sash Fasteners 
(See Fasteners.) 

Sash Hangers 
(See Hangers.) 

Sash Lifts 

Columblsn Hdw. Co., Cleveland, 0. 
Sash Locks 

Champion Safety Lock Oo., Gen¬ 
eva, 0. 

Ives Ck)., H. B., New Haven, Conn. 
National Mfg. (5o., Sterling, lU. 
Beading Hdw. Co., Beading, Pa. 

d Brwln Mfg. (So., New 
Britain, Conn. 

Shelby Spring Hi^e Co., Shelby,O. 
Taylor Mfg. Co., The, Hartford, Ot. 
Yale ft Towne Mfg. Co., 9 Murray 
St.. Now York, ^ 

Sash Operating Devices ^ 
Drouve Co., G., Bridgeport, Conn. 
Sash Pulleys 

Grand Rapids Hardware Oo., 18 
Pearl St., Grand Rapids, Mich. 
Beading Hdw. Go.. Readlnar. Pa. 
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BuMell St Brwin Mfg. Go., New Brit¬ 
ain, Conn. 

SavsAffe Staffer* 

Bnterprlse Co. of Pa., Ptaila. 
surer Biff. Go.. Salem, O. 

Sanrinv* Bank 
(See Banka.) 

Saw Clamp 

CardweU Mfg. Co., C. W., Jamaica, 
N. Y. 

Saw Handle*. Cro**-Cat 
BI 7 Mfg. Go., Theo. J., Girard, Pa. 

Saw Set* and Tool* 

Atkina d Co., B. G., Indlanapolla, 
Ind. 

Diaaton ft Sona, Inc., Henir, Phila¬ 
delphia. Pa. 

Graham ft Go., John H., 113 Gham- 
bera St., New York. 

Morrill, Gnaa.. 275 Broadway,N.Y.G. 
Sawing: Maclaine* (Hand 

and Foot Powe^ 

Bamea Tool Go., New Haren, Conn. 

Saw*, Hand, etc. 

Atkina ft Co., B. C., Indlanapolla. 
Ind. 

Diaaton ft Sona, Inc., Henry, Phila¬ 
delphia, Pa.. 

Nonrell-Shaplelgh Hdw. Co., St. 
Louie, Mo. 

JennlDga ft Co., C. B., 42 Murray 
St., New York. 

Slmonda Mfg. Co., Fitchburg, Maaa. 

Saw*, Haw 

Atkina & Co., E. C., Indlanapolla, 
Ind. 

Diamond Saw ft Stamping Works, 
Buifalo, N. Y. 

Diaaton ft Sona, Inc., Henry, Phila¬ 
delphia, Pa. 

Jennlnga ft Co., C. B., 42 Murray 
St., New York. 

Maaaachuaetta Saw Works, Chico¬ 
pee, Maaa. 

Mlllera Falla Ck>., 28 Warren St., 
New York. 

Union Hardware Go., Torrlngtou, 
Conn. 

Weat Haven Mfg. Co., New Haron, 
Conn. 

Saw*, Keykole 

Bridgeport Hdw*. Mfg. Co., The, 
Bndgeport, Conn. 

Scale* 

Hanson Bros., 18 W. Raudulph St., 
Chicago, 111. 

Landers, Frary ft Clark, New Brit¬ 
ain, Coun. 

Osgood Scale 0>., Binghamton, N.Y. 
PeTouae Scalp ft Mfg. Co,, 118 W. 

Jackson Boul^ Chicago, Ill. 
Reading Hdw. Co., Reading, Pa. 

Scl**or* 

(Sec Shears.) 

Scraper*, Foot 
National Mfg. Co., StcrUng, Ill. 

Screen and Window Hangrer* 
(See Hangers.) 

Screen*. Coal. Sand, etc. 

Clinton Wire Cloth Co., Clinton, 

Maaa. 

Gilbert ft Bennett Mfg. Co., Chi¬ 
cago, Ill. 

Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

N. J. Wire Cloth Co., Trenton, N.J. 
Wright Wire Co., Worcester, Mass. 

Screw Driwer* 

Arcade Mfg. Co., Freeport, Til. 
BilUnga ft Spencer Co., The, Hart¬ 
ford, Conn. 

Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

KlmbaO Co., G. J., Bennington,N.II. 
M^bew Co., H. H., Shelburne 
Falls, Mass. 

North Bros. Mfg. Co., Phlla., Pa. 
Patterson, Gottfried ft Hunter, 140 
Centre St., Now York. 

Bussell ft Erwin Mfg. Co., New* Brit¬ 
ain, Conn. 

Stanley Rule ft Level Go., New 
Britain, Ck>nn. 

Tower ft Lyon Co., 0 CBambers St., 
New York. 

Tuck Mte. Co., Brockton, Mass. 

Screw Machine Prodnet* to 
1 in. Diameter 

Barnes Co^ Wallace, The. 

Screw*, Wood 
Murray, Rolnrrt, 24 Duhih' St., Now 
York. 

Parker C<i.. Cbas., The, Meriden, Ct. 

Scythe Stones nnd W'het- 
*toneM 

Cleveland Stone Co., Cleveland, O. 
Pike Mfg. Co., Pike, N. H. 

Scythe* 

National Cutlery Co., Detroit, Mich. 


Seeder* 

Prairie Mfg. Co., Indianapolis, Ind. 
Cyclone Seeder C^., Urbans, lad. 

Shear* and Sci**or* 

Atlas Shear Co., BrldgeMrt, Conn. 
Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Heinisch's Sona Co., R., Newark, 
N. J. 

Sllbersteln, A. L., 45P Broadway, 
New York. 

Sperry ft Alexander Co., 300 Broad¬ 
way, New York. 

Ulery, TJ. J., 7 Warren St., N. Y. 
Wlebuach ft Hilger, Ltd., 9 Murray 
St., New York. 

Shears, Gras* 

Pierce ft Laux Mfg. (Jo., Burling¬ 
ton, la. 

Shears, Pranlna 

Cronk ft Carrier Mfg. Co., Elmira, 
N. Y. 

Welbusch ft Hilger. Ltd., 9 Murray 
St., New York. 

Shear*, Sheep 
Chicago Flexible Shaft Co., ItO On 
tario St., Chicago, III. 

Pierce ft Laux Mfg. Co., Burlln^;- 
ton, la. 

Sheet Metal Specialties 
Kller Mfg. Co., Canton, O. 

Sheets, Iron and Steel 
.Vmerlcan Sheet ft Tin Plate Co., 
Pittsburg, Pa. 

Shelf Boxes 
(See Boxes.) 

Shelf ladders 
(5lee Ladders.) 

Shellac Bleachers 
Berry Broi^ Ltd., Detroit, Mich. 
Shingrle Oangre 
(See Gauges.) 

Shoe Kniwe* 

Case & Sons, W. R., Bradford, Pa. 
Kimball Co.. C.J., Bennington, N.ll. 

Shot Gnna 
(Sen Guns.) 

Shoireln, Spade* nnd Scoop* 
Avery Stamping C^)., Cleveland, O. 
Channon Co., H., Chicago. 111. 

Silrer Plating:, Without 
Blectricitr 

Stelnrich ft (To., G. L.. 190-190 

West Broadway, New York. 

Show Ca*e* 

Detroit Show Case Co., 470-400 W. 

Fort St., Detroit, Mich. 

Grand Rapids Show* Case Co., Grand 
Rapids, MIcb. 

Silverware 

(See Plated Ware.) 

Sink Brushes, Wire 
Bigelow, J. F., Worcester, Maas. 

Sink* 

Mott Iron Works, J. L., 5th Ave. 
and 17th St,, New York. 

Sink Strainers 
Andrews Wire & Irou Works, Rock¬ 
ford, lU. 

Skate Sharpener* 

Oabom Mfg. Co., Cleveland, O. 

Skates, Ice 

Barney ft Berry, Springfield, Mass. 
Graham ft Co., John H., 118 Cham¬ 
bers St., New York. ‘ 

Martin Skate (Jo.. Boston, Mass. 
New York Sporting Goods Co., 17 
Warren St., New York. 

Union Hdw. Co., Torrlngton, Conn. 
Winslow Skate Mfg, Co., Samuel, 
Worcester, Mass. 

Skate*, Roller 
Barney ft Berry, Springfield, Musa. 
Chicago Roller Skate (Jo., 65 S. 

Canal St., (Jblcago, Ill. 

Cycle Skate ft Sporting Goods Co.. 

87 Park St., New York. 

New York Sporting Goods Co., 17 
Warren St., New York. 
Rlcbardaoo Ball Bearing Skate Co., 
601 Welle St., Chicago. Ill. 

Union Hardware Co., Torrlngton, 
Conn. 

Winslow Skate Mfg. (Jo., Samuel, 
Worcester, Mass. 

Skate Strap Ankle Support 

Peerless Mfg. (Jo., Hartford, (Jonn. 

Skirt Board* 

Smith ft Son, F., Clinton, la. 

Skylight* 

Droiive Co., G., Bridgeport, Conn. 
Filer Mfg. Co., Canton, O. 

Sled* 

Hunt, Helm, Ferris ft Co., Harviird, 
III. 

Wnhash Mfg. Go., Wabash, Ind. 

Sled*, Coaster 

(See Coaster Sleds.) 

Sleds, Steel 

Wagner Mfg. Co., Cedar Falls, la. 


Sleeve Board* 

New York House Furnishing Goods 
Co.. 92 Chambers St., New York. 

Snow Shovel* 

Avery Stamping (Jo., Cleveland, 0. 

Soldering: Copper* 

Clendennln Brd^ Baltimore Md. 
Turner Brass works, 01 Franklin 
St., Chicago. Ill. 

Soldering: Fnrnnee* 

Bamea Tool Co., New Haven, (Jonn. 
Clayton ft Lambert Mfg. (Jo., De¬ 
troit. Mich. 

Turner Brass Works, Chicago, Ill. 

Soldering: Set* 

Arcade Mfg. (Jo., Freeport, Ill. 

Spoke Shave* 

Ohio Tool Co., (Jolumbus, O. 

Stanley Rule ft level Co., New Brit¬ 
ain Conn. 

Spoon* and Fork* 

(See Plated Ware.) 

Snoon*, Baatina and Mixing: 
Potter Mfg. Co., Geneva, III. 

Spoon*. Tinned 
Atlas Mfg. (Jo., New Haven, Conn. 

Snortinfg Good* 

Cycle Skate ft Sporting Goods Co., 
37 Park St., New York, 
Draper-May nard (Jo., Plymouth. 

New York S|>orting Goods Co., 17 
Warren St., New York. 

Spring: HInpe* 

(See Hinges.) 

Spring:* 

Barnea Co., Wallace, The, Brlatol, 
Comi. 

Tuck Mfg. (Jo., Brockton, Mass. 

Square*, Steel 
Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Nichols Mfg. (Jo., Ottumwa, la. 
Russell ft Erwin Mfg. Co., New Brit¬ 
ain. (Jonn. 

Southington Cutlery (Jo., 42 Murray 
St.. New York. 

Sanare*, Try, Mitre, etc. 
Dlsston ft Sona, Inc., Henry, Phila¬ 
delphia, Pa. ^ 

Dnby ft Shinn Mfg. Co., Branch- 
port Station, Long Branch, N. J. 
Fox, P. L., 432 William 8 t.. BHdge- 
port, (Jonn. 

Stanley Rule ft Level Co., New Brit¬ 
ain, Conn. 

Stable Fixture* 

Mott Iron Works. J. L., 5th Ave. 

and 17th St.. New York. 

Ohio Strnotnrnl Ii-on Co., 6 Warren 
St., Sanduskv. O. 

Stamping:, Sheet Metal 
Avery Stamping ("o., Cleveland, O. 
Cleveland Stamping ft Tool Co., 
Clevelan*'. O. 

Staple*, Wire 
Keystone Fence Co.. Peoria, 111. 
Townsend Co., C. C. ft E. P., New 
Brighton. Pa. 

Wrlgbt Wire Co., Worcester, Mass. 

Steak Pounder* _ , 

Wagner Mfg. Co., Cedar Falls, la. 
Arcade Mfg, Co., Freeport, Ill. 

Steel 

American Tnb«' ft Stamping Co., 
BrUl^enort. Conn. « 

Steel Stamping:*, Cold Rolled 

Barnes C/O., Wallace, The, Bristol, 
Conn. 

Steel Ware. Cooking: 

Avery Stamping Co., Cleveland, O. 
Cleveland Stahiplng & Tool Co., 
Cleveland. O. 

Steu liodder* 

(See Ladders.) 

Stock* nnd Die* 

Armstrong Mfg. Co., Bridgeport, 
Conn. ^ 

Standard Tool Co., Cleveland, O. 

Stove Poliah 
(See Polish.) 

Stove Tru€‘k* 

(See Trucks.) 

Stove* and Rnnice* 

Huenefeld Co., E. H., The, Cincin¬ 
nati, O. , 

Independent Stove Co., Detroit, 
Mich. 

Mott Iron Works, J. L., 6 th Ave. 

and 17th St., New York. 

Willard, W. G., 69 Willard Bldg., 
St. Iiouls, Mo. 

Stc»ve*. Hlectrie 
Proinothens Klectrle Co., The, 230 
East 43d St., New York. 

Stove*. OH and Gasoline 
Briscoe Mfg. Co., Detroit, Mich. 
New York House Furnishing Goods 
Co., 92 Chambers St.. New York. 
Novelty Mfg. (Jo., Jackson, lileh. 
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SXEVENS 


”UtQe Seouf* Rifle No. 14 



A New Stevens Production. 

The Right Rifle with which to start 
Boys’ Firearm Educations. 

Parts are attached to action, making it very simple. All working parts can be 
easily taken out by simply removing stock from barrel, which is attached with 
thumb screw. Action is attached to barrel and breech-block drops down when 
cartridge is to be inserted or empty shell extracted. Has positive, horizontal 
extractor; 18-inch barrel; open rear and German silver knife-edge front sights; 
weight, pounds. Chambered to take the regular .22 Long-rifle R. F. cartridge; 
will shoot the .22 Long R. F. and .22 Short R. F. as well. 

List Price, - - $2.25 


Stevens Firearms Are Hrst-Rate SeDers 

Because they strongly appeal to the Buyii^ Public! 


STEVENS QUALITY—PRICE— 

and the aggressive ADVERTISING behind our popular make, are “REASONS 

WHY.” 




All Jobbers handle the STEVENS. Send for 140 Page lllu,stral|d Catalog 
INSIST ON OUR MAKE-'I HERE 

ARE NO SUBSTITUTES. . ^ SHOI^ PISTOLS, 

RThLE TELESCOPES. 




J. STEVENS ARMS & TOOL CO. 


P. O. BOX 225 


CHICOPEE FALLS, 


MASSACHUSETTS 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS ON^LsI^'^^AaM. 

















S & New Y*rk 


CENTAUR rOCRET RNIVES, SHEAKSt. KAZUKIS 

SCISSORS and MANICURE GOODS 

All goods with this mark nrv fully warruatvil. 


SPERRY & ALEXANDER CO.» 300 Broadway, NEW YORK 

Importers and Manulaciurcra of Cutlery. Hardware and Manicure Specialties 




AR.E THE BEST 

smONDS Hrc. CO. 


nAit0s* Ha rACTi)Krf3 ctti in 

Coi, Ltil, r*. 

aRANCH Hcmstrs; 

UcvTcvkCUr. SmRUvWhJi. PiTtlAti Qf>. Liiti lma.enj 

Snr«dd Slfr. U4., Nfw Uf k»n« U, 

C«., Vi, 


There is only one 

Genuine 

Siiiisen Wrench 

and that is made hy the 

Walworth 

Mannlacturlng 

Company 

See to it when huyinfi from 
jobbers that they do not 0ve yon 
an imitation wrench. If your 
dealer does not keep the Genuine 
Stillson wrench, write to the 



Walworth Mfg. Co. 

128*1S(( Federal St., Boston, Mass. 
Park Row BnUdlng, New York City 

for prices and terms. 



READING 


NEW YORK 
9d and 98 Rcade SE 


PHILADELPHIA 
•17 Market St. 


CHICAGO 
105 Lake St 


6£ill-3ectrins: L,awn IVIowers 

HIGH WHEEL 
HIGH GRADE 

SIZES 

14, 16, 18, 20 inch 

These mowers are light, 
eiisy-runnfiig, strong and dur¬ 
able. They are beautifully 
finished in white and carmine, 
with gold striping. 

MADE BY 

READING HARDWARE CO., Reading, Pa. 


innT historical 

Hill# UTlIvrkW7117R niRPPTt 























ALITY WILL TELL” Which explains why STAR HACK SAW BLADES r 


w—— --everywhi-r,-. w . 

L . ^ ^ not pn*tentl that tlu*y are a« low in price as other biani 

A market, hut do claim that they are by far the most e« ii!i./n 
of any u> use. Yt)ii will ^et full value for your mom > v 
you buy ST AH SAWS. 


.LE3RS F^AULS COMPANY, 38 WARREN STREET, NEW YORK 

Nicholson File Company Providenee, R. I., li. S. A. I | j 


RILES AIND RASPS 

PARAGON PLIERS anti PUNCHES 

-WARRANTED TOOLS at Most Popular Prices 

Crucible Steel - Nirkel Plated 

MWI f \. ii rf o PY 

Schollhorn Co., New Haven, Conn. 

Makers of Bernard’s Patents. Bernard, Paragon, lodi 
and Excelsior Pliers, Punches, Nippers and Dividers. 


CHAS. WEILAND 

M7-149 CHAMBERS STREET, 129-131 READE STREET, NEW YORK CITY 

Imported and Domestic Hardware and Cutlery 

_FILES, MECHANICS* TOOLS AND CUTLERY MY SPECIALTY 


. BRISTOL’S PATENT STEEL BELT LACING 

^ MOST EFFICIENT FASTENER FOR ALT. BELTS 

4 .t I J''■?** Saves Money for User Make.s Money for Dealer 

7 _ V Write for New Circular AA and Samples 

_ } T the BRISTOL CO., Waterbury, Conn., U. S. A. 

READY TO APPL Y FiNi SHED JOINT New York. 114 Liberty St. Chicasro, 7M Monadnock BldRT. 

(H^ THE7BR0NZE P0WDro WORKS CO. 

1 1/ * Formerly CARL SCHLENK 

I |l Jrfy Factories; Fiizabeth, N. J. Roth, near Nuremberg, Germany 

\ /} j) /Y Bronzes for Gilding Agriculturtl Implements, 

' y f Toolsand Washing Machines a Specially. 

^ *®*’ samples and prices. New York Olllce: 93 William Si. 

[ ' \ FRESCO GOLD PAINT. 

f ' '/I jmiN SOMMER.’S REFECTION 

_ ./ L . / V .1 red cedar FAUCETS 

• V f 7^' . ( ^ Fir«;t Oiinlity Warr.intcd Finely Finislird 

A*' V ■ / __Ma»lr «.iii »»f the r.ist Sihcted I'loriila Red Colar. 

'***^ \ ' - . . J / Only tin (hnuiiu- a^c st.ri;>i •! in the with imu 

.'V f' tia<U-uiaik MAI/ri:>K ( RO>S. 

< ' J \ J Wiite for prices on all kinds oi Wood I'aiicets. 

JOHN SOMMER'S SON I ^ 

/ . ^4 355-365 CENTRAL AVENUE NEWARK, N. J. g 


^ \ ..i 

\i ' 1 


/'v. I' •'! I' )?’ ‘’Ji 



'V-U' 

m 


-M 


.y. - 

? V ^ ''J 


Constructed on scientific principles, it produces nails 
of r’^nper form and eliminates the coarse, thickening ten- 
Uc.u c caused by cutters of the shearing or biting principles. 
1 he (iLM has stood the test of time. IT SELLS. 
I’.euare of infringements. The Gem patent Is sustained 
by iiw r. S. Court of Appeals. 

THE H. C. COOK CO., Ansonia, Conn. 

TEMPORARY OPFICC: 505 SCOTT ST.. SAN FRANCISCO 


Covert Mfg. Co. 

TROY, N. Y. 





Sold by all Jobbers at best discounts. 

Covert Mfg. Co., 


igi iz y 

WHY SHOULD YOU SUFFER 
Be Your Own Giiropodist 










* KU»¥ Ktu WAdllllA.—A Sliilii^iiU 

pot np very attractively. Send for sample. 
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STEVENS 

CO-OPERATION 

means vigorous Advertising 
and Price-Protection —in 
every section. 

Make STEVENS ARMS your ' ' 
"LEADERS” for 1907. 

See pafire 422 

Ask year Jobber. Send ler CsUlogs. 

J J. STEVENS AiiMS & TOOL CO- 

P.O.Box 225, 

CHICOPEE FALLS. MASS., U. S. A. 


■•'V# 

m 1 ii ■ 



Inclttx to Ac|v©ftl»«f« 
SEti LAST RAOES 
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P. WALL MFG. SUPPLY COMPANY 

Allegheny, Pa. 
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Simonds IHanuIacturing Co. 

Fartories. \ 

Fltciibtirfl. iliui&» CtUcigfi^ III. SlmoniL^Cinad^ Siw Co.^ ltd.. Montreal P. 0. 

Nrw Ywli CJty^ PcrUaad, Ore. Branch Houaei r Sfaittr. Waith. Loodiiii, Inflmi. 
Stmirtidt Miff. C«., Lid.. New OrlesRi. La. Simonds Hlg. Co., San FraodsHp Cal. 



WE WARRANT 
ALL GOODS OF 
OUR MANUFACTURE 


CHAS. MORRILL, 


Every Day Should Be "Moving Day" 

to the 3ffiititifActar&r who la not entirely sallnllfHl with 
thfl pnsiwnt LocAtloa of his fiKitory- Mr, M&miraeturer, 
If you am lb that cIasSt we would advlM you La cron-^ 
!<ldpr locating at clLh^ uf two amall citlea liii UUnola, 
along the 

ROCK ISLAND-FRiSCO LINES. 

Ono of thoEia place! haa a popalatlon of 3,000, cheap 
fuel, good Labor condUlona, and wUl give a banua of 
f20.oiMl.uo for a bona fldo large manafaclurlng prop- 
oaUlon. The other la a amaller Lawn wUh etjually aa 
good EoanufacLuring conditions, and will aubacrlbe 
l^o.OOU.OO La the capital stock at a ‘'Wood'’ factary. Give 
full data when writing. These are merely samples of 
many other excellent openlnga for factories. 

Illustrated bctoklet " Opfiort uni ties " and other Hoek 
Tstand-Frisco llteralum on application. 

]^L SCBULTERh, Indoslrial Cttmiiiissloiitr 

SecJi Island rnica Linn. Frisco Bldg., ST, LOUIS, MO. 


SPECIAL 

MACHINERY 


BUliT BY 


T"^ WATERBURY FARREL 
FOUNDRY & MACHINE CO. 

WATERBURY, CONN.. U. S. A. 



OHIO Pl-ANES 

WUl please your most particular and valued customers 



That Exira Haary Specially 
Conatrueted Cotter is a high¬ 
ly important item that 
is making the Ohio Plane 
a favorite. 




Other items in the 
**Ohio** Line are: 

Chisels, Drawing KnWea, 
Googes, Auger Bits, Weed 
Planes, Spoke Shares, Bench 
and Hand Screws, Etc. 


EVELRY TOOL FULLY GUARANTEIEID. 

OHIO TOOL COMPANY, Columbus, Ohio 





THE 


Wc manufacture a full line of Door Bells and Escutcheons 
in all finishes. Also Trip Gong.s, Hand Bells, Sleigh Bells, etc. If 
in need of anything in the bell line wo can supply you. Write for 
our complete Descriptive Catalogue. 

STARR BROS. BELL CO. EAST HAMPTON, CONNECTICUT 



IF IT’S QUALITY 
YOU WANT IN 


FILES, "DELTA” 


IS THE BRAND 


WE ONLY MAKE ONE QUALITY, AND THAT IS 1 HE BEST ON EARTH. 
--CARVER yiLE COMPANY — 



FILES^ 

OF 


































February, 1907. 


HARDWARE DEALEfiS’ MAGAZINE 


215 



The **Auto]iiobtle ** Can 


For Gasolene, Benzine, Naphtha, Alcohol, Etc. 

HAS A CAPACITY OF ONE GALLbN 

No automobilist can afford to be without one, as it will 
help to carry him at least ten miles and prevent being “held up” 
on some “lone” country road for laek ol gasolene in the tank; 
the usual experience of many who indulge in long rides with¬ 
out knowing where they are coming out. 

THE SPOUT, as shown by the illustrations on this page, 
when not in use is inverted and concealed inside the can, 
the hermedeal screw cap preserving the volatile and explodve 
properties of the contents. 

Heavily NickeI~PIated and Beantifnlly Finished 

Copperized and Nickel-Plated OILERS, LAMPS, and OILER SETS 

Send for Catalogue 

The American Tube & Stamping Co. 

NEW YOKK OmCE, ItO Broadway BRIDGERORT* CONN. 

CaUe Address: **Wlliiiothol»s.’* BrMfeport. Codes: Ueber’s and ABC. 4tli Edition. 


^ ^ 

In Answeiiko Advehtisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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You Can Have the Paint Orders That the 
Catalogue House Gets Now 

Did you ask how? By getting in Hne with our selling plan that brings 
you and parties thinking of painting into direct, personal contact. 

Pitkin’s Barn Paint is being forcefully and continuously advertised to 
nearly three million farmers—the people who are its logical users. Many have 
used it with perfect satisfaction for 25 years. More are going to use it. This 
advertising is bringing results, and by our plan the dealers who co-operate 
are reaping the benefit, viz., the profits. 

It costs you just one cent to get all the particulars, but if you work with 
us the mail-order house can't steal all your trade. 

Better send the postal right now. If there is profit in this to-morrow 
there is more to-day. 

f 

Our tiiuatratmd Prlc« LUt ATo. 33 showing comptof 
tins of paints is ready for those who want it 

GEO. W. PITRIN CO. 

^ FOUNDED 1868 

Paint and Color Makars Originators of Barn Paint 

CHICAGO, U. S. A. . 



PALMER’S 

PATENTED 

HAMMOCKS 

AND 

Hammock Accessories 

Complete Catalog for 1907, 
showing the entlie line In 
colored plates, will be fur¬ 
nished on application. 


Th» PALMER line of Hemmocke lor 1907 ler excels any line put on the market. The auorlment of 
designs and colorings are the very latest, aad very striking la appearance. 

A most complete line of accessories are offered, each as HAMMdCK SUPPORTS. HAMMOCK 
AWNINQS, TRAPEZE SUSPENSION BARS, HAMMOCK MOSQUITO NETS, AWNINO MOSQUITO 
NETS, HOOKS, ROPES, CHAINS, Etc. 

Also Manufacturer of Mosquito Nettings, Crinoline Dress Linings, Mosquito Bed Canopies, Canopy 
Supports and Fixtures, Window Screen Cloth, Etc. 


I. E. PALMER 

INew Vork Offlee, SB Worth St. MIDDLfETOWIV, CONN. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 


! 
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The Little Giant 

A Yale & Towne Blount Door Check of a given 
number is actually smaller in bulk than checks of 
the same rated efficiency of other makers. The 
“Blount” will stand up longer under hard service 
conditions than any other check' of the same number. It 
has quality—it does not need so much quantity. This is 
always an item of importance because a Blount is less 
prominent when in a conspicuous position, and it also fits 
better between closely set doors and in cramped places. 

If you have never read our jolly little door check story, “ The Peacemakers’’ 
you should send for a copy. We help dealers who carry the Blount 
in stock by furnishing imprinted folders, display cards and other 
advertising helps that bring business. Ask for this assistance. 

The Yale ^ Towne Manufadturing Co. 

9 Murray Street, New York 


Iv Avswmifo ADVsmTiSBiiENTS IT IS PBSiKAai.E THAT You Mention HARDWARE DEALERS’ MAGAZINE. 
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Swedish Neverturn Linemen’s Toois 

Mfl4e from Eloctro BO-RAS-IC mtcel. Tlie boot timt medmiilcol oklll eoo brodaec. 

FULLY WARRANTED 

Can a Man Do Good Work with Poor Tools ? 


SWEDISH NEVERTURN are absohilely the BEST Electrical Took m the Market 



SvI£P'^“JNevertiIrn 


Ask your dealer or jobber for Swedish Neverturn 
Tools, or write for Green Book 


SWUH & HEMENWAY C0„ Diune SL, New Yerk aiy 

ManufeiGtut^rs* RIno Blootrloal Toola 



Divine’s Red Devil 
WATER MOTOR 


10.000 SOLD IN THREE MONTHS 

A Penn^ a Day is All you Pay 
to Run Our Water Motor. 


Mafit uaefiiL Httlcle In the irorlil^ Witt 
flerve the Hausewlfe. Mecliatilc, Far¬ 
mer, JewHer. drocery Dealer. Hard¬ 
ware Dealer, Tradentiian, Catt'rer. 
itutcher, Dentist and othera. 


Discoanl lo the Dealers. 


PKlt'E, cumplete, Lncludlnff 
faiieet eunnectlon, emery 
buirin^t and pulley wheel?, 
wp ti piillHlilng cumposItLan. 
etf. 


!$5J 


or $3.SO and this ad. 


Div'ine Water IVfotop Co. 


I 08«110 Oufine St-, INew VorR City 


SAWYER’S AXE and HAMMER WEDGES 

Made of Best Open-Air Malleable Iron 

Do not accept Subj^titules. 

Send for Descriptive Circular. 

SAWYER BELT BOOK CO.. 108-110 Duane St., New York 



Cowsuw BUYERS’ REFERENCE TO ADVERTISEMENTS OB Eait Pao*». 























February, 1907. 


HARDWARE DEALERS' MAGAZINE 


2 


THE KVSSWIN UQEID DOOR CHKK 



MAY BE APPLIED TO RIGHT OR LEFT HAND DOORS WITHOUT 
REVERSING EITHER THE ARM OR SPRING. 

The iHuitration shows the Russwin check as applied to a nghl-hand door. 
The dotted outline illustrates position when applied to a left-hand door. The 
labor of reversing and the possibility of error in reassembling the check are abso¬ 
lutely eliminated in the Russwin Liquid Door Check. 

SELECTED MATERIALS SKILLFUL WORKMANSHIP 
CAREFUL SUPERVISION 
These are the Reasons for Russwin Superiority. 

Advertising Literature u^>on request. 


RUSSELL & ERWIN. MANUFACTURING CO. 


NEW YORK CHICAGO 
SAN FRANCISCO 


New Britun, Cooo. 


BALTIMORE LONDON 
PHILADELPHIA 


In AwswaaiNQ Aovjsrtiserents it ts Pe5irajii.e that Yov Mention HARDWARE DEALERS^MAGAZIN 
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All of Our ^ 

Nail Pullers 

Every Identical part Is made 
right here In our own iactory 
under our own personal 
supervision. _ 

Write for Prices 

NOW 1 


AX.L WORKING RARXS 

Forged 
L From the 
Bar 

Hardened 

Tempered 

InOU 


WRITE FORl CATALOGUE 
No. 15 

Anel Look Into Our Line of 


Nail Pollers 
Crate Openers 
Box Chisels 
Screw Drivers 
Pliers 

Wire Cutters 
Cutting Nippers 


Hack Saw Frames 
Coping Saws 
Ticket Punches 
Potty Knives 
Staple Pullers 
Tinners* Snips 
Shears and Scissors 


All Warranted Tools 



NOX-TOX 
Crate Opener 


FORGED STEEL 



THE BRIDGEPORT HARDWARE MFG. CO. 


Branch Office and Sample Room 
J. C. McCarty k Co.. 10 Warren SL. N. T. 
Pacific Coast Selling Agents 
C. W. Cause Co.. San Francisco. CaL 


Bridgeport, Conn., U. S. A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 
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iUSd & HUGER, Ltd. 

O to 18 Murray Street* New York 

Pacific Coast Offices: 438 Market Street, San Francisco, and McKay Building, Portland, Ore. 

SOLE AGENTS FOR THE 

Genuine English \irakinson Sheep Shears 


To distinguish them from imitation they bear the TRADE 
MARKS “SOUND’’ and the name “WILKINSON’’ 
stamped on every shear. 





ISO. 37»7 E 


Every GENUINE Wilkinson Sheep Shear is also stamped “ENGLAND” or 
‘MADE IN ENGLAND.” ACCEPT NO OTHER AS WILKINSON’S; THEY 
ARE SPURIOUS. ' 

Complete Line, sotted to all seetions ol the United States 



Xhe Ramous O I D O E E 


Better Shears could not be produced at any price. IMITATIONS have neither 
the quality, temper, finish, nor design of the GENUINE Wilkinson, which will cut 
WOOL better, faster, and longer than any other make. 

REFUSE TO TAKE A SUBSTITUTE 

Your JOBBER can furnish the GENUINE WILKINSON. Send him a sample order 
if not now handling this make. Illustrated Price List mailed to dealers sending 
business card and Jobber’s name. 


In Ausweking Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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Rexflintkote 

R00FIN6 


The roofing sold 
'' under the above name 
and this trade mark ^ 
(which appears on every ro 


The one roofing that fills 
every roofing requirement, 
absolutely irrespective of 
name, price or material. 


This is a strung claini/but \vu t/ iu uur inu>lr!iKTl 

l*4M)k—sent free with Sampleg lur [ltnL Kev hlinlknli' - 
^ KiKifing is not the liighcsi or lowest pnced : noi ihi 
newest or oldest material ; but all aronnd lievi. 

Devlcrsarc riHidested t4j nrlto for prU'i'^ttnd 


Digitized ^ 

l5 Akswering Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZIN ^ 
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Any Inquiries for 
Post Hole Augers this Week? 


More than 4,000,000 farmers now see 
the IWAN POST HOLE AND WELL 
AUGER advertised in their farm jour¬ 
nals. Perhaps the majority of the 
farmers surrounding your town are 
among them. 

The advertising directs them to their 
dealers. You should not risk losing a 
sale of Iwan Post Hole Augers by not 
having at least samples of the most 

0 salable sizes on hand, as they yield 
larger profit than any other post hole 
digging tools. 

6, 7, 8, 9 and 10-inch are regularly 
carried by jobbers; other sizes they 
can quickly secure for you. Made from 3 to 14 inch. Our 
booklet "EASY DIGGING” supplies all necessary informa¬ 
tion and helps you sell the augers. 

IWAN BROTHERS, Exclaslve Nanafactttrers 

STREATOR. ILL. 

We make also Post Hole Dififgers (4 styles), Sickle Ed^e Hay Knives (2 styles), 
Tile Drain Cleaners (2 styles), Tiling Spades (2 styles). Revolving Chimney-tops and 
Wire Conductor Pipe Hangers. 


Consult BUYERS’ REFERENXE TO ADVERTISEMENTS on Last Pagss. 
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WMioiit 

Changing 


FARM AND GARDEN HAND-TDOLS 

‘‘ThB BEST TOOLS you havo ovor bougSi 
ai the samo pHooa you havo always paU'^ 

TF you now sell one of our £rst quality brands, get the 
“ True Temper ” grade of that brand from your jobber and 
thus, without changing your line, direct to your store the re¬ 
sults from our extensive advertising. 

For You ** True Temper ** Advertising also will— 


—Sell more farm and garden hand tools. 

—Sell better and more kinds of toqls. 

—Hold old customers. 

—Make new customers. oDrWfmm 
—Make sales easier. ^ 

—^Advertise your store. 1 flA 1 — 

—Help your whole business. 

—Lessen catalogue house competition.' 

—Increase your profits. 

—Give you the direct results from thou¬ 
sands of dollars* worth of advertising. 


-You are prepared to supply 
calls for “True Temper*’ 
tools, and that— 

-You tell and keep telling 
people of your conunun- 
ity to come to your store 
for “True Temper” tools. 


OUR FREE SALES AIDS WILL HELP YOU 

U Free electros of advertisements for your local papers. 

2* ^De-Iighted Farmer^ poster to draw trade into your store. 

3. ^Selling Pointers,^ a book that will help your clerks to make 

more sales. 

4. A plan for you to present your customers with a valuable book, 

"Tools and Their Uses.^ 

iVritm iovday for thoso SJkLES JUDS and loam how to handlo Truo 
Tompor Tools without changing your present line. 

AMERICAN FORK 4t HOE CO., CleveUnd,Ohio 
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Union Hardware Company 

^ TORRINGXON, CONN., V. S. A.. 


New York •Iflec. M Ckaakcn Street, la eharge of TOWEk * LYON CO. 


RoUer Skates 


No, W 

Bal!! Bearing 
Rink Skate. 

Hemaclte or 
Steel Rolls. 


We make alt styles. Rink 
or Emteaslon. Plain or Ball 
Bearing. Men and Women^s 


CHAMPION SCREW DRIVERS 


Every Blade Tested to Split a. Screw Head 


Avoid imitations of Champion Screw Drivers. 
None genuine without the name “Champion,” 
which is our trade-mark and guarantee. 


MANUFACTURED BY 

Tower ®L Lyon Co., New YorK 




CoKtuLT BUYERS' REFERENXE TO ADVERTISEMENTS oif UtT Paou. 






















i90^. tiAkDtVAkE bkALEkS’ MACaZWE 


Retailer 

nils Beantlfiil Display Rack 
Free and Prepaid 


you CAN DISPLAY your 
Dog Specialties without 
fear of rust if you specify 
Triumph.” 

Triumph Kennel 
Chains and Dog 
Leads in “A-R” 
(anti-rust) finish 
only. 

The above dis¬ 
play rack or holder 
will be sent you in 
exchange for your 
business card and 
name of your job¬ 
ber. 

THESE HOLDERS MJiKE SALES 
Better Send J^otv 



RURISISHBD OlVUY BY 


Bridgeport Chain Co. 

BRIDGEPORT, CONN., Makers 

WIEBIISCH & HILGER, Ltd., NEW YORK, N. Y. 


IMSTKIBUTOKS 


Aittwnna Adviitubkikti it it DitiMau nuT Yov MiRTioit HAKDWAJtS DBALBBS’ICAOAZI 
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A. F*OF*XJi:^iVR ^oor^ 


h INo. 63 —UTILITY 

TRY AND MITRE SQUARE 


^ Blanked out of bright sheet steel, 
1 steel shoulder riveted on handle, 
j' perfectly square outside and inside, 
I; accurately graduated, true mitre end, 
jt light to handle. When" not in use 
^ can easily be hung up. 


O. B>. & OO. 

lV[ux*i:*a9r IS'tx>ee't« Yorte 


'|r Pp ij I, 


THIS IS IT 


BLUE BODY WITH 

YELLOW JACKET 

The Only BLUE SQUARE with yellow 
graduations 


For Particulara write 


SOUTHINGTON CUTLERY CO., 

42 Murray Street, NEW YORK 


Goo I 
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SOLD BY ALL HARDWARE DEALERS 


L 


ImproyBil Carpenters’ Teels 


Of the better class of Bit Braces the line shown 
in our Catalogue No. 81 is the most Complete. 



- Stanley Concealed Ratchet Brace 

No projections—complete protection for the 
Working Mechanism. 


I Stanley J^ule ^ Level Co. 

I Hew Britain, Conn., U. S. A. 

■ NEW YORK OFFICE AND EXPORT DEPARTMENT 

I 107 CHAMBERS STREET, NEW YORK 

Digitized by ■ 
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Watrous 

Storm Sash and Screen Hardware 

A Quick-Selling Line Bearing a Good Profit to the Dealer 

Sells in Hot or Cold Weether 


No. 5. Watrous Automatic Door 


No. 3. Watrous Screen Window 


Catch 


Catch 



For storm doom, screen doors, office ffstes, cupbosrd 
doors, etc. 

Holds the door tirht shat, and prevents standing: 
sjar or sagging open at the top. 

It does not show from the outside. 

Ko diagram is needed with it. any one can* see at a 
gisiice how to put it on. 

A light trip and a etrong hold. 

The neatest, best looking and cheapest door catch 
on the market. 


For screens, storm sash, 
casement windows, cnp- 
bosrd doors, etc. 



Makes a cheap and good 
storm sash fastener where 
it is not desired to prop the 
window open, or where the 
window does not have to 
be opened during the win* 
ter, four of them make a 
complete storm sash set. 



Works inside the blind stop space and does not in¬ 
terfere with the working of the window. 


The action is eccentric, and when fastened sash can 
not be moved in any direction. * 


No. 4. Watrous Japanned Steel Door Buttons 

Unbreakable 

Twice the strength and half the weight of cast iron. 

Cost no more. 

Take a finer finish. 

Everyone perfect. 

No. 10. Watrous Cupboard Catch 

Works like an elbow catch 
Never fails to latch. 

Opens at a touch. 

Cannot be broken by slamming the door. 

Strong, neat and omamentaL 
A joy to the housewife. 

Old copper or dead black finishes. 

Ask Your Jobber 

Nothing else gives quite the action or quite the satisfaction 
of the Watrous goods. 

E. L. Watrous Mfg. Co., Des Moines, Iowa 



















Watrous 

Storm Sash and Screen Hardware 

The Very Latest With Every Improvement 

Salable All the Year Rouiid 



No. 17. Combination Storm Sash 
Hanger and Screen Hinge 

All carpenton want it. 

Put on in half the time needed for any other. 

Only four screws to set instead of twelve. 

Simple and extra strong. 

Easy to locate. 

A aaucre on every pair makes mistakes impossible. 

Points set in with a hammer, leaving hands 
free to set in screws. 

The points afford a much stiffer and more riffid rrip 
on the wood than screws. 

No loose joints, they don’t let the hinffe aive and 
work loose. 

Tested for strength up to 800 pounds. 



This is the only way to hanr » 
screen. 

You can’t drive out flies with a top 
hunr screen, for a fly won’t go down. 

A screen that can be unlatched and 
swunr out puts the flies outside the 
hous^in one motion. 

A screen hunr in this manner will 
NOT saor for the casing holds it in pos¬ 
ition. especially if our No. 8 screen 
catch is used on the opposite side. 



Windows easily washed. 

Awninff cords accessible. 

It will haniroithera full sized sash 
or screen or a half screen. 

It is the only hanger that will do 
this. 

Either size works either way. 

Every part Japanned, even the 
screws. 

No rusty streaks down the casing. 


No. 2. Storm Sash Fastener 


Locks on eccentric, draws 
sash tiffht and holds it fast. 

When sash is opened for 
ventilation the rod slides out 
over the screw and locks auto¬ 
matically at the end. 

No dancer of sash beinc 
blown off in hands of children 
or careless servants. 

Simple and easy to put on. 



It cannot rattle. 

Whether window is open or 
shut the fastenen is on a ten¬ 
sion which holds it tichtly in 
place. 

Extra stronc and has no 
small delicate parts to break 
or cet lost. 

Can be used on either the 
side or bottom of the sash. No 
other can. 

It is either ricbt or left. On 
other side fasteners if either 
richtorleft is broken a new 
pair must be boucht. 


Ask Your Jobber 

Nothinc else cives quite the action or quite the satisfaction of fhe Watrous soods. 

E. L. Watrous Mrg. Co., Des Moines, Iowa 
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The reason 

Samson 
Spot Cord 

is called for so often is be¬ 
cause the experience of 
years has proved it to be 
worth many times its 
slightly extra cost. 

You can sell it at a fair 
profit and at the same 
time satisfy your custom¬ 
er so that he will come 
again. 


SAMSON CORDAGE WORKS 

BMton* UftM* 


Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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Sausages made with the 

ENTERPRISE SAUSAGE STUFFER 


The Enterprise Manufacturing Co. of Pa. 


Ask tar Elcdriks 
for 

Advcrtisiiig. 

and 

Advertisbg 
Printril Matter 


New Yerk Brencli, 
to Warren St. 


PhUadelphia, U. S. A. 


San Franclaeo Braneli* 
498 Marlcel St. 


fiOW is the time to push these goods for the Fait Trade. 


have no air inside the casing. For this reason 
they keep better. 

The corrugated spout allows the air to escape 
as the casing is stuffed. Buyers appreciate 
this, and other good points—like the accurate 
boring of the cylinder—in the 


ENTERPRISE 

Sausage Stutter, Lard and Fruit Press 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pages. 
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» HOUSEHOLD 
SPECIALTIK 

A Necessity in Every Household 

The moment the housekeeper realizes tneir 
economical advantages—their every day 

usefulness, the time 
they save, the work 
they do, the value 
they give—^you have 
made a sale. 



'Universal 
Food Chopper 

A turn of the handle and it 
cuts easily and rapidly all kin^ 
of meat, fish, vegetables, fruit, 
cheese, bread—all material for 
soups, hash, sausages, salads, 
pies and sandwiches. 

Is self>cleaning, because there 
arc no holes or narrow openings 
to become clogged. 

Crackers run through the ma- 
chiric cleans it thoroughly. 

The hofiper is so large that 
whatever is being chopped readily 
finds its way ^ to the seven cut¬ 
ting teeth inside the barrel. 

No strength wasted in squeez¬ 
ing or mashing. It cuts. 

Whatever is Deing chopped lu¬ 
bricates where friction occurs. 

Self-sharpening. Parts so con¬ 
structed that any wear tends to 
keep them always keen. 

Three cutters for chopping fine, 
coarse or medium, and nut butter 
grinder. 

.Ml parts tinned, guaranteed 
and interchangeable. 

We help yoQ sell 

the'^Univcrsals 

Send a postal to-daj for 
the three electrotyped advertisements shown herewith. 
Simplj snpplj jonr business address—turn them over to 
jour newspaper and get the benefit of our extensive 
advertising to millions of housekeepers. 

Every inquiry from your locality is referred to you 
and we depend upon yon to make the sale. 

To further assist yon, we supply booklets, mailing 
slips, circulars—^with your own imprint—and hangers for 
window display, free of charge. 




"^Universal' 
Bread Maker 

The pail is made of heavy tin, 
with a kneading rod connecting 
with the handle. It is a mixer, 
kneader and raiser combined. 

The hands do not touch the 
dough. 

Put in all the liquids, then all 
the flour, turn the handle three 
minutes and set away to rise. 

The kneading rod combines the 
yeast, liquids and flour more 
thoroughly than can be done by 
hand, muing the bread more 
nutritious and digestible. Saves 
half an hour of tedious, tire¬ 
some. mussy labor. No dough 
board to clean, no dirt, no 
germs, no flour all over the 
kitchen. Simply an easier, 
cleaner and quicker way of 
making bread. 

No. 4 has a capacity from two 
to six loaves; price, $2.00. No. 8, 
four to ten loaves; price, $2.50. 



Universal 
Coffee Percolator 

Makes better coffee because it 
does not require boiling water. 
All other percolators do. It is 
boiling water that causes the bit¬ 
terness, destroys the flavor, and 
brings out the unwholesome 
properties of the coffee bean. 

In less than one minute after 
heat is applied the automatic 
valve at tlic base of the tube 
forces the water—hike warm, 
not boiling—up the tube onto the 
coffee in the filter cup, percolat¬ 
ing through into the pot be¬ 
neath. 

It is by this method of con¬ 
stantly forcing the water through 
the coffee, while it gradually in¬ 
creases in temperature, that only 
the wholesome and nourishing 
elements of the coffee bean arc 
extracted. 

By the time the boiling point 
is reached the coffee is ready to 
serve—rich in strength ' and 
aroma for they have not been 
lost in steam—free from bitter¬ 
ness. for it has not been boiled. 

Made of pure aluminum, four 
si/.es, $.S..')0 up: also hi«li-grade 
Enamel W’are- light blue and 


saire urcen— 


L.ANDERS, PRARV & CLARK 

NBW BRITAIN. CONN. 
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MAkDWAkE DkAlEkS* mACa^IMe 


t^EBRUARY, loot. 
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$5M.M 

IN 

REAL 
MONEY 

We Want Ideas for Dressing Windows with Uncle Obediah 
and **PRISCO'' Lanterns* also suggestions for increasing 
the retail lantern business, and are therefore going to give 
away $500.00 in Real Money, as follows: 

$100.80 to the person sending ns a photograph of the host window 
displap containing Undo Obediah and **FRISCO** Lantoms»and 
the host snggostions for increasing the retail lantern hnsinoss 

075.00 to the second host $25.00 to the ninth host 
$50.00 to the third host $25.00 to the tenth host 

$50.00 to the fourth host $25.00 to the oloTonth host 
$30.00 to the fifth host $10.00 to the twelfth best 

$30.00 to the sixth host $10.00 to the thirteenth host 

$25.00 to the soTonth host $10.00 to the fourteenth best 

$25.00 to the eighth host $10.00 to the fifteenth best 

CONDITIONS 

Photographs most be of window containing Uncle Obediah and some **PRISCO'* Lanterns, but not 
necessarily Lanterns only—and suggestions for increasing the retail Lantern busdness must be 
enclosed with photograph. Photonaphs may be sent by mail or express, charges prepaid, and 
must reach this office not later than noon May 31, 1907. 

AWARD OF PRlZi:S 

The Prize Committee will consist of at least three competent, practical men, who are in no way 
connected with the PRITCHARD-STRONG COMPANY, and whose names will be announced later. 
They will pass upon all photographs and suggestions submitted within the prescribed time, and 
will decide between the contestants. 

ADDRESS ALL PHOTOGRAPHS TO UNCLE OBEDIAH PRIZE CONTEST 

THE PRITCHARD-STRONG COMPANY 

No. 29 Circle Street ROCHESTER, N. Y. 
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“STIELWEID 
SHEARS 


sewing- 

_ __ woman's delight, 

milliner's and tailor's necessity^ Never 
break; absolutely clean-cut to thickest and thinnest fabrics; easiest to ma¬ 
nipulate; stay sharp longest. All because they are Wiss 
Stielweld.” Stielwcld means a frame pliable, tough, 
prCKjf against breakage, on which is welded the most 
perfect cutting blade of finest crucible steeL 

Tk^y arf/<rr sa/t whAre^jer cuiifry is ss/d, 

^ Thij* murk i« 

^ btndlnff ^uarKiitefi af wul- 
r islactjOA or niADvy 


Our 

Sharpness/* explains the process 
and the peculiar merits of Wiss 
‘“Stielweld/' Send address on post \ 
card, and we'll forward the booL Be 
wise on the scissor problem. Know 
what you get, and why. 

J. Wtu a %m% Ca., 13-37 Utttatan Am, fftwaHt, It. J 


The ot^Dve h « copy of one of the Wi» advertiMments wlifch Appear In the best tnasnines, 
read by milHona of people every month. All innuirieii and order* 
arc referred to dcaleni. 


QUALITY 


Th« superior quality of the Wiss line Is conceded by e.11 experts In 
cutlery. Wise Scissors e.nd Shears are for sale wherever good cutlery 
is sold. 

To get the Best cutlery business and get it easily —to double your sales — 
put in the Wise line. We are doing the kind of national advertising that leads trade 
right to your door. The Wiss line of Shears, 8cif»ors. Tinner Snips, Eas^rs, etc., 
and our unique individual selling helps, will put substantia] profit in your cash 
register. Send us a postal and one of our representatives will explicitly explain how 
ail this is done. 


WwARK. N.i 
USA.: 

Our Salesmen go anywhere for Business — We cover the World 


Wiss Razors are being 
advertised — ask about 
them on your postsLl 


Our 57 years 
reputivtion is be.ok of 
this trade-me.rk 


H«rkufsetuf'srs sf Shssri. Sclaacrs, Tinner Snips, Pruning Shears, Rasers 

SINCE l«4fl 
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iSBR SAFETY 

CORN 
RAZOR 

^ Lat*st cf fk<smf‘t€ ■ 

Sa/rty .SAjf/rtjf 

“I'o till corn* Will) n ^tpAVinjf raiar i?t dilfi 
tuk Jind d4>t^crnti». Tu cui iHtm wilh Ujc 
hJfeti Cinik itajnr >iiHf jind 
’I he ljiiad*“ t'f TUTcir siccl {s ihe hnn. 

d3f npjd. Tlie ?ta,^elv siianj ii 

inipciisibiE lo mi fiE«,h cjf foot nr hfniiE 

The picture ^uftrd ihruwiv back fur 

ckanfriij; hlatieK When in the lil^ 

over blade h pare^tbe Cf»rn in Ihin 
^ painlfisflljr, bifH.ip if lik« a ic^jtitar rajoj-. 

Put tip in ULack. T.eailicr t;a«. F'ris’r f j.OD. 
j-OUT lumlv^orc draJer or ibLi|f^iit, or rthercvci yun 
buy cutiery — of 

Nat by Uall,P«tpidd, f 1. 

J uid mail la A dki] lar HIk Du it Ii •->. tii >■ Vmpr 1 iuLJar 
biL k if you want H. /.’.f/i.tfw-.rirtf ^. 

KAMPFE BflO£.^ No. 8 Raade Sl, New York, 




■Kamefb- "Biip-s 

JR.ea.de >St, <iZyeH<3/drA Ctfy. 


★ 

★ 

★ 

★ 

★ 


RESTRICTED RETAIL PRICES ON ★ 
KAMPFE BROS/ PRODUCTS ★ 

Our system of price maintenance, which began with the advent of 1906, 
was adopted with some uncertainty as to the ultimate outcome, especially in 
view of the withdrawal of relations with large buyers in various channels, 
but enough time has now elapsed to convince us of the wisdom of our ac¬ 
tion, the sales during the past year having markedly increased in volume and 
value, the retail merchants supporting the movement loyally and successfully. 

As the matter now stands, our customers can be certain that no dealer will 
undersell the fixed price on Star Safety Razors. 

We help you sell Star Safety Razors and Accessories. Send for our 
proposition and quotations to agents. Get the benefit of our extensive Na¬ 
tional advertising. Every inquiry from your locality is referred to you and 
we depend on you to make the sale. 

To further assist you we supply booklets, mailing slips with your own 
imprint, also hangers for display, and electros for local newspaper ads. 

KAMPFE BROTHERS 

8-12 Reade Street - - New York Qty 

★ ★★★★★ ★ ★ ★€ 
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QUALITY 

TELLS 


THE ATLAS BRAHDS 



No. 350. 


QUALITY 
TELLS 

Embody All the Elssential Features R^uired in a 
Good Running Shear, with an Exceptionally Fine 
Cutting Edge. 

Send for CkUaHogue No, 16 

THE ATLAS SHEAR 00 « 

CAST SHEARS SCISSORS TINKER SNIP^ 

BRIDGEPORT. CONN.. V, 8. A. 




We take pardonable pride in the fact that when a Dealer 
takes the UN-X-LD Agency, and starts selling UN-X-LD 
Pocket Cutlery,, he invariably stays with us, if he appreciates 
first quality, prompt shipments, and courteous treatment. 

We’ll gladly have our nearest Salesman call on you with a com¬ 
plete line of samples, upon receipt of your name and address. 

No trouble or expense to you. 

A pleasure for us. 

NORTHFIELD KNIFE CO.. Northfield, Conn. 


Y OU are backed by a reputation founded in 
1825, and maintained ever since, when 
you tell a customer that 

HEINISCH 

Tailors’ Shears 
Trimmers, Scissors, 

Tinners’ Snips, Etc. 

ARE THE 

*^Best in the World.'^ 

R. HEINISCH'S SONS CO., 

NEWARK, N. J. - - U. S. A. 

NEW YORK OFFICE AND SALESROOM. 165 CHAMBERS STREET 



Consult BUYERS’ REFERENXE TO ADVERTISEMENTS on Last Paces. 
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Double Your (Mery Busluess 
duriug 1907 


Do you know that your business often needs 
a “tonic”—something to liven it up, create new 
trade, and attract attention to your store ? 

Are you aware that a “ tonic ” now being used 
by thousands of dealers throughout the country 
is that famous little Dollar Gem Junior Safety 
Razor? 

It is a fact, and the way they are selling 
would surprise you. Why wouldn’t they sell ? 
Think of it—a highly finished, neat little safety 
razor with seven A1 blades, in an attractive 
leatherette case for a single dollar bill. 

Now, there is no piossible reason why the 
Gem Junior wouldn’t sell in your town the 
same as it is now selling everywhere else, and 
you should by all means get in on this prop¬ 
osition. 

Why not look the Gem over ? It will cost 
you nothing to do this. Let us tell you how 
we successfully co-operate with our dealers. 


GEM CUTLERY COMPANY 

34 Reade Street, New York 

MANUTACTURERS OF THE 

CEM, ZINN AUTOMATIC AND GEM JR. SAFETY RAZORS 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MA(',A/H^'h 
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“U «S5: a” BUTCHER KNIVES 

Made by LAMSON & GOODNOW MFG. COMPANY Bat. 1S37 

TH« IName tHe Ouarantea 

Are eold by the leading Jobbers and Butcher Supply Houses throughout 
the United States, and have stood the test for over|sixty years. 





No. 800. Sizes 4 to 14 inch. The steel used in this knife is rolled to our order. 

Write for Oataloar 

New York Office: OAKMAN BROS. CO., 45 Murray St. Factory: Shelburoe FaUs, Mass. 



WE WILL PREPAY any quantity of our POCKET KNIVES, BUTCHERS’ 
KNIVES, SCISSORS, RAZORS, and RAZOR STROPS to any responsible dealer 
in the United States, and after 6o days’ trial, if you do not find that they are su¬ 
perior to the line of cutlery you are carry ing, you may return them to us at our 
expense. 

W. R. CASE «& SONS, 

Bradford, F»o. DigmzsatyGooJ^le 

Consult BUYERS* REFERENCE TU ADVERTISEMENTS on Last Pages. 
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VKISNA 

Kumn 


^ THE WILKtnSm SHEMHCltnElirCE 

^ ^ READING, PA., U*S.A. ^ i 

S^^BUTCHCR KNIVES..jj^ 


Most People Just TAKE ORDERS 
We TAKE ORDER3 and SELL GOODS both 

That is to say, we take your order 
for the joods, then our advertising, 
which is read by your customers, 
helps you to Sell thim; and, in ad¬ 
dition, we are jlad to put our 
Advertbinj Department at your 
disposal to assist you in your local 
advertising. You can be the jud je. 

DON’T THAT SOUND UKE GOOD BUSINESS? 


M&y be adjusted ta any blade. 

Insuntly cbaDi^ed from right to left. 

Is tbc best end a Cheap L^uard, 

Get my priees, which are rights 

L. T. WEISS* Sole MG.nufe.cturer 
297 Taaffe Place, BROOKLYN, N. Y. 
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A PROFITABLE LINE AT YOUR COMMAND 

5 & ia Knives arc prohtatilc because they bttiid wp your trade by satisfactory service to your 

Our special process of tempering produces a blade that is absolutely free from hard or soft 
spots^—they arc all sharp and will hold an edge. * 'n j 

Just drop as a line, saying you want this profitable line to work for you, and we wt!l send a 
catalog or a sample order, just as you desire. 

NATIOINAL CU'I'UERV CO-VIPAINV, Detroit, D. S- A. 


FORSCHNER’S XXXX 
BRAND 

Botcher 
Knives 

Made of Special 
Damascus Steel, care¬ 
fully tempered and 
ground, combined 
with best workman¬ 
ship. Superior to all 
others. Each blade 
warranted. 

Write for Catalogue. 

Clias.Forscliner & Sons 

206 East lOth Street 

NEW YORK, U. S. A. 


Learn to Swim 

BY ONE TRIAL 


Sell rcadilv and produce good results. Every 
dealer should be well stocked with this popular 
device for swimming. 

Prlec to Trade: 

No. 1, $2 per doz., retails at 26 cents each. 
No. 2, $8 per doz., retails at 85 cents each. 

Sold by jobbers throughout the United States, 
Great Britain and Australia. . j • 

These goods are extensively advertise in 
leading publications such as I.adics' I^mc 
Tournal, Collier's. Saturday Evening Post, 
Youth’s Companion, etc. 

Department stores, toy stores, druggists, 
stationers, seashore houses, ^ sporting goods 
dealers and general merchandise retailers make 
big sales by displaying the water-wings in their 
stores and windows. Three color show cards for 
exhibition, and circulars for distribution sent 
with every order. 


AYVAD MFG. CO., Hoboken, N. J. 


Cpnsult BUYERS’ REl'ERERCE TO AUVERTISEME.NTS OH UsT PAQw. 
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How’s Stock ? 


Razor 


lir AifSWXiififQ Adv^kti^ements it i? DgsipiA^LF that you Mentioj* HAHC>WAI<E DEALERS’MAGAZJN^i’ 
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HATCHETS 

Add to your stock a 
Tool which combines 
Quality, Style and Finish at a 
reasonable price. 


of ^'Oiir 
Johhv-r or 


MADE 

IN 

FOUR 

STVLIiS. 



Burgess-Norton Mig. Co., Geneva, Illinois 


C. J. KIMBALL COMPANY 


BENNINGTON, N. H. 



Paper Hanger Knives* Factory Knives, Cigar Knives* 
Screw Drivers* Drawing Knives* Etc. 

Send for Catalogue 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paow. 
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Five Million Dollars 

Paid Over tiie Retailer’s Counter in 30 Montlis for the 


Gillette 

STROPPING NQ HONING 



Razor 



One Million satisfied users of tbe Gillette Bazor are satisfied customers of 
the live dealers who handle Gillette Bazors and Blades. Don't jou want to 
sell your share of the second million Gillettes? 

Dealers everywhere report increasing 
sales. We are spending more money in 
advertising the Gillette than is spent by all 
other razor concerns combined. Our ad¬ 
vertising creates the demand which dealers 
supply at good profit to themselves. 



No 

Reshxrp«aed 


Air BTidts 

Hew 


Sold br 


Prices fixed and maintained by patentee and man- 
nfa(?tiirer prevent price-cutting and insure every dealer 
receiving full profit.. 

Triple Silver-Plated Set, with 12 blades (24 keen edges), $5.00 
Standard Combination Set, with shaving brush and soap, 

in triple silver-plated holders, ... - 7.50 

Other Combination Sets in Silver and Gold. 

New Blades, in packages of ten,..50 

We supply our dealers liberally with signs, booklets 
and hangers, and lend all possible assistance to push 
sales through the dealer. Write for our uniform 
discounts. 


Gillette Sales Company 

244 Times Building, NEW YORK 



Iji Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 

























24G 

OLDEST 


HARDWARE DEALERS’ MAGAZINE 

ESTABLISHED 1838 


February. 1P0‘ 


LARGEST 

The Frank Miller Co. 


Mannlactarert of the Preparations for Use on> Harness Known as 





HABNESS SOAP. 

Unrivaled for cleaning and 
softening the leather, aheo- 
lutely pure. 


Our preparations are uni¬ 
form in quality and the 
quality the best. 


The Standard of flie Wortd’ 

Highest Awards, Centennial, 1876 
Highest Awards, World’s Fair, 1893 


Harness Dressing 


HABNESS OIL. 

Preserves and softens the 
leather, consequently adds 
life. Compounded with pure 
neatsfoot oil. 


The very best article of its 
kind. Unequaled for use by 
both manufacturer and 
owner of harness. 


I. Z. L. HABNESS OH. 

Second in quality only to 
our Frank Miller Harness 
Oil. Superior to all others. 


Cairiage Top Dressing. 

Gives an elastic, durable 
water-proof gloss and is posi¬ 
tively safe to use on finest 
stock. 


EDCE, CWUR AND 
BADNESS INKS 


Ytt.. on. 


Superior to Castor Oil; 
lasts longer and will not 


The Frank Miller Co. 

■N 

OFFICE AND FACTORY EUROPEAN OFFICE 

349 aid 351 West 29th St., NEW YORK, U. S. A. Tower Chambers, Moorf ate, LONDON, E. € 

Send for Price Lint and Catalogue. oigiti^ed by ^ ■ OO^ C 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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Stewart No. 1 

Horse Clipping 

Machine 


During FEBRUARY, MARCH, 
APRIL AND MAY. 

I_lst, only S6.7S 

List Price on Padfic Coast, $7.75 

Horse Owners and Farmers everywhere are taking 
to clipping in the spring. This is the Machine to do 
it with. More of them sold than of all others combined. 

Sturdy built; file-hard steel gears, run- 

ning in oil, in a dust and dirt proof 

gear case; little friction, little wear, [ ^ [ j 

turns easily, clips fast, highest grade [ [ | 

knife. The most enduring and satis- ' iLt 

factory clipping machine at any price. 11 ^ 

STOCK rr-TlME RIGHT NOW * I 4? 
Your Jobber can supply it [ 

Write for complete Catalogue of the ' 

world’s largest line of clipping machines. | ' 

Chicago Flexible Shaft % 

180 Ontario Street Chicago - 




Im Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINI 
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Cheap Clippers, like Cheap Eggs, tell 
tales when you get into them. 



Have stood the racket for the last 30 years. 

BEST THEN— BEST NOW— 
There are always reasons for such things. 
The reason here is the Clipper. 




Just specify CO ATMS for your Clipper 
requirements. 

COATES CUPPER MEG. COMPANY 

Worcester, IVfass. 

N©w York Sollinja: Asents s %IOHN H. ORAHAiVl CO. 


Consult BUYERS' RKI-KkK.\( E TO ADVKRTISKM KXTS on Last Pages. 
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THE CEL,EBRATED 

Gillette Horse Clipping and Grooming Machines 

<1 We are the only 
manufacturers in the 
world that make and 
sell Horse Clipping 
and Grooming Ma¬ 
chines only. We do 
not make anything 
bat Horse Clipping 
and Grooming Ma- 
' chines. We have no 
Hard ware Special tien. 

<I Our daim is as broad as words can make it: The Gillette Clipping and Grooming 
Machine is better than any other Clipping and Grooming Machine in every particular. 

<I Send for our 1907 Catalogue and read about our New Patent C hain and Grooming Brush. 



<1 We are so far in ad- 
Tance of other Ma¬ 
chines in improve 
ments that we really 
luive no competitors. 
Gillette Machines 
give satisfaction in 
every way. 


GILLETTE CUPPING MACHINE COMPANY 

11*. lU, IM W. St, New York, N. Y. 


Priesfs Clippers 


THAT'S 



noTCtiKisa" 

CLIPPERS 

Sandwd Qiiftlity 
and Worlimansfiap 
Gnarmnteed. 

Prompt Shapmoat 
Right Pricoa. 


SUFFICIENT 


Catalogue on application 

AMERICAN SHEARER MFC. CO. 
NoLphueL, N. H.» V. S. A. 

WtobueeK A Hllger. Ltd.. Selling Agents 
9-19 M\nTsy St.. New York City 


Simple in Design 
Elegant in finish 



Send for Descriptive Catalogue and Prices. 

EDWARD a.nOTCI1Kl9D 

KRilroftd Ave, BRIDGEPOKT. CONN. 



BEITS THE GBIIDSTOHE TEN TIMES OVEN 

HAND POWER AND FOOT POWER 
CRINDERS AND TOOt SHARPENERS 

Alundum Grinding Wheels. "Consumers need this kind every day in 
the year. Four Sizes. Write for Catalogue. 

Discount to the Trade. 

ROYAL MANUFACTURING CO.. 

218 East WalBDt Street, Lancaster, Penna., tl. S. A. 


Ik Akswektkc Advsettskmknts it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE 
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A IMEW SXEWARX 

SHEEP SHEARING MACHINE 

The No. 8 Enclosed Gear Type 

^ 1181 $9.7S, Inclodiog Fonr 

Combs and Fonr Cutters 

Ll8t Price OB the Padfie Coist, |ll.Sh 

Every owner of five or more sheep needs 
one. It gets from 20 to 40 cents* worth 
'1 more wool from each sheep than hand 

m. a shears. 

^ great enclosed gear machine does 

^ sheep like hand shears, 

4^7 anyone can use it. The most perfect 

^ ^ J I shearing maichine made. 

Now is the Tiine to Cet Yow Stock 
/ Yonr Jobber Con Snppty It 

Write for big new catalogue showing the 
world's greatest line of shearing machines. 
It will mean more spring business. 

CHICAGO FLEXIBLE SHAFT CO.. 180 Ontario Street, CHICAGO 




SLH FF 


DOES NOT PULL THE HAIR. 

The uniform tension of the spring 
and the smooth action of the 
clipper makes the cut clean 
at all portions of the stroke. 

Each clipper carefully tested ^ 

by actual operation before % 

being placed In stock. I, 

Your line is incomplete J^M 

unless it includes 

THE FIGARO. " 

Write Us ^ 

for Information. 


BROWN & SHARPE MFG. CO.. Providence, R. I.. U.S. A. 


W® 
iFlr®<t®dt 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pacss. 
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WINCHESTER 

Miodel 1907 :: Self-Loading Rifle 

.351 CALIBER fflGH POWER 

**The Gun. That Shoots Through Steel’* 



Standard Rifle, 20 inch round nickel steel barrel, pistol 
grip, stock of plain walnut, not checked, weight about 
7^ pounds, number of shots six. List Price, $28.00. 

CARTRIDGES, Full Metal Patched, or Soft Point 


351 WINCHESTER 

SELF LOADING 

MODEL 1907 




351 WIN CHESTER 
SELF LOADING 
SOFT POINT 


LIST PRICE PER 1^000, 032.00 

PUT YOUR ORDER IN NOW 

This new rifle is going to be a big seller, as indicated by the large 
number of inquiries already made about it. It is bound to be a popular 
g^un, as it is built on a safe, sane and simple system, and shoots a 
cartridge powerful enough for the largest game. It is a strong, hand¬ 
some, serviceable gtm from muzzle to butt. You can stock this rifle 
with confidence of your ability not to carry any of them over. We will 
be glad to send advertising matter upon request. 

WINCHESTER REPEATING ARMS CO. 


NEW HAVENp CONN. 



Ih Ahswrrihg ADYsmTiflVMtim it xs Dbixsabls that You Mihtxoh HARDWARE DEALERS' MAGAZINE 
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Stren^tK, A.ction, Speed 

0\ir Alumlnvim Wheels Have No EquoI 
Our Stool WKool Fite 75 Por Cont. of Rink Skotoo 


CHICAGO ROLLER SKATE CO.. 65 So. Canal St.. CHICAGO 



Patent July 1,1902. 


The Peerless Patent Ankle Support and Skate Strap 

lEeCali. 25 cents per pair, hardly more than the cost of ordinary AdfaSaUe. Practical. 
Straps. Made in either Black or Russet, and in ladles* and men's sizes. , Darable. laczKRaivc 
The Himplest and Most BITeellve Ankle Support Yel Invented 
Of ^reat value not only to those with weak ankles, but amongst the more 
hardy skaters on account of the fact that it combines a skate strap with 
ankle brace. 

A great help to hockey and polo players, a necessity to ladies with weak 
anklea Send for circular. f Mention Hardware 

PEERLESS MAAUFA^TliRIA’G CO.. Hartford, Conn. l.Dealers' Magazine. 




We’ll Show You 


HOW YOU CAN SAVE 
MONEY on your line of 


THE LAMP OF OUALITY 


A.uto - L-amps 
Generators 
ExKaust Horns, Etc. 


Without Saci-ificing Quality 


RIGHT 

Goods 

Prices 

Service 


FLARE FRONT SEARCHLIGHT, 
Solderless—Heavy Brass, Short Focus Lens. 
Made in all sizes. 


Full line of all 
POPULAR 
DESIGNS for 
Season of 1907 


WRITK roR CATALOGUE 


MANHAHAN SCREW & STAMPINR WORKS D| JfEAinJESS BODY CpiER4TOR 

:20:2-306 West nth St., INew York 


Consult BUYERS’ REFEREN'CE TO ADVERTISEMENTS on Last Pages. 
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XHE FOUNDATION OF SUCCESS 

IS AN EQUIPMENT OF THE RICHARDSON CUSHION FRAME, ANTI¬ 
JAR BALL-BEARING ROLLER SKATES, used in all of the largest and most successful rinks, and by all of 
prominent professional skaters in America. We have held all World’s Records since 1885. 



£E THAT 
CUSHION 


the past Twenty Years. 

We do not manufacture sidewalk skates and recommend them for rink use. 

The most c omplete line of high ^rade Roller Skates on the American market. 

tipr new '‘KXl'IvKT*' skate will he ready for the market October 1. 
Write for csuiloguic. Tells how to open and operate I’Eoller Kinkv 


RICHARDSON BALL-BEARING SKATE CO . 501 Wells St.. Chicago 


i 


Bells ol Eveiy Desci^ition 


SUnGB, BNGDIE, 
EUCTMOAL, CONG, HAND 
AND AUTOMOEIU 


Our goods speak for themselves. Send for our free illustratetkcatslogue and you 
will become interested. 

TRADE WIMMERS 

THE EAST HAMPTON BELL CO., East Hampton, Conn. 



Gtoaalm Swte Oow B«U 


..SSfcAfey RoilER 

Our skates are made in all styles and grades. Our lines are the most 
complete on the market. Write for Catalogues and let us know whether you 
are interested in Ice or Roller Skates. 

The Samuel Winslow Skate Mfg. Co., 

Lfne! E. a“* WoTccsteT, Moss., U. S. A. 
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INDESntUCnBLE HAND CAR 

Made of Steel and MaUeaUe. 

THE AUTO EXPRESS 


Is Light in Weight, the Strongest Hand Car 
made, and gives no annoyance from broken parts. 

ADJUSTABLE to ages from 3 to 14 (one size 
car makes the dealer’s stock complete). 

Made with our new designed (patent applied 
for) ONE HANDLE, or with TWO HANDLES 
giving three distinct motions. Full, Alternate 
and Half Stroke, with NO DEAD CENTER. 
Gear wheels are covered. 

We do not sell the Catalogue Mail Order House. 

Supportina 6d0 lb8.» and 
every ear sold puaranteed 
' ^ to support tills weiaht. 

Write for Catalogue B and Special Prices. 
Shipments made direct from Factory or New 
York Warehouse. 



D. P. HARRIS \ Distributor 
48 Warren St., New York/ for the Bast 


DURHAM MFG. CO.. Hnncie. Ind. 






WE EXTEND TO ALL OUR BEST WISHES 
FOR A PROSPEROUS NEW YEAR 

We believe without a doubt that few who ^ead this have not shared in the 
prosperity of the past year. We have had our full share, and that in the face 
of the fiercest competition. 

We have set a high standard for our goods. You doubtless know what 
we claim for our line, and we have directed our brains and our energy far 
beyond our claims. 

If you have not placed your hammock order, do not fail to let us or our 
jobbers convince you of their selling merits. 


8tli AND DAUPHIN STREETS 
PHILADELPHIA 




Digitized by 


oo le 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pacm. 
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Hopkins & Men Junior Rqiealing Rifle 



82 calibre, tbke down pattern, military sMe, bolt action. Rocky Movntain 
step rear sight and pin-head front sight Selected Walnut stock with 
military butt plate, positive safety device to trigger so that the rifle cannot be fired until the lever 
is home. Len^h of barrel, 20 inches; weight, 6H pounds. Length over all, 88^ inches. Can be 
used as a sin^e shot as well as a repeating rifle. Rifling of our improved increase twist, parts all 
drop forged and lock work made of spring steel. Shoots 28 short or 82 long or 28 long nfle cart¬ 
ridge, and the magazine will hold 16 shorts or 18 long or long rifle cartridges, and the magazine will 
feed these cartridges if put in promiscuously. 

To load rifle, pull out tube in magazine until slot is uncovered and place cartridges in the slot. 


turning knob into slot at the extreme end of magazine. 

To operate the rifle, raise lever to top of barrel and pull back bolt until hammer is cocked, and 
then push bolt forward and return lever to first position. 

It is essential that the rifle be kept clean, and should be thoroughly cleaned and oiled after using. 
Use ammunition with greaseless bullets. 

SEND FOR CATALOGUE TO 

Ihe HOnONS & AUEN AKMS CO. 

Nonvtcb. Coiui. 



Ames Sword Company 

enieoPEE, mass. 

I v 


MANUFACTURERS OF 


SEND FOR 
CATALOGUE 


PATENT PERFECTION PADLOCKS 

ALL SIZES 

Half Inch to Two and a Half Inches 


See that hook i 


For removing dn caps from Bottles 



Hm “TUKH” UK ml NTTLE OPflEB 


•ms Aimniw 


CorlDcrew Ttamcd 

Lacquered all over to 
prevent rusting 

acked in display boxes 

TAYLOt MFG. CO. 

OspaB. Bartford,CawL 


RemonDg 

TmCape 


niE MASCOT CALL 

««BR1NGS IN THE DUCKS** 

Has that rattling, raspy, natural duck sound that “Brings 
’Em In.” Hard rubber throughout, won’t check, crack or 
corrode—We guarantee the MASCOT DUCK CALL to be 
the onW one made that water and climate positively does 
not affect or money refunded. Easily tuned by any 
amateur, and after a few trials you can Imitate Instantly 
the cry of any duck. THE MASCOT CALL is so natural 
docks are easily decoyed—that means a good day’s shoot 
and a good bag. The Mascot is simply perfection. If 
your dealer or wholesaler cannot supply you, write us. 
Price only $1 prepaid. Manufactured by the 
Hum IlOmTY COMPANY. SOCaUfornla Terraoe. Chicago 


1« AvfWKBiKG Advsetxsbxxiitb IT IS DgsxxABU THAT You IfBHTtoir HARDWARE DEALERS* MAGAZINE* 
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FVN FOR ALL, ALL THE YEAR 



THE WABASH COASTER WAGON 


Bells readily at a good margin of profit. Guaranteed to give satisfactory 
service. 

THE WABA.SH COASTER WAGON is a substantial, general purpose 
wagon, 34 inches long, 16 inches wide ; large, roomy box of hard wood, remov¬ 
able, Well balanced to prevent tipping. Turns easily on narrow walk. All 
wheels (our exclusive Wabash patent) are 11 inches in diameter—of wide tread, 
on steel axles, no bumping or pounding. A nobby, solid wagon in which any 
youngster will have pride and pleasure. 


WABASH COASTER WAGONS will be in demand; they’re 

advertised 

The people know about them 

Order now through your jobber or direct from us ; we have nine shipping 
stations as follows: 

PHILADELPHIA, PA. PITTSBURG* PA. LOUISVILLE, KY. 

MILWAUKEE. WIS. ST. PAUL, MINN. KANSAS CITY, MO. 

SEATTLE. WASH. PORTLAND, ORE. WABASH, IND. 

Send for our catalogue illustrating Wabash Farm Wagons, Hand Cars and 
Steel Sleds. 

Direct all mail to Wabash oflice. 

WABASH MANUFAaURING CO., Wabash, lad. 

(nt Al kali' 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on East Paces. 
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BARN EY& BERRY’S 
ROLLER SKATES 

will be profitable 
for the DEALER 
to carry this year. 

GREAT IMPROVEMENTS 


IN 


A.CTION 
BEARINGS 
CONSTRUCTION 
Write us about them. 


THIS 

WILL 

BE 

A 

ROLLER 

SKATE 

YEAR 



BARNEY & BERRY 

SPRINGFIELD, MASS., U. S, A. 


FOLDING POCKET SKATES! 

No Keys, Heel- 
Plates or Screws; 
NO BULK, 
NO 

BOTHER. 

Leading Jobbers. 
Ask for Catalog. 


MARTIN 
SKATE CO. 

Boston, Mass. 
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BOOSTIINQ 

THE “DAISV” 


Somehow^ wc never seem to be utilised, 
l^st year we made and lold more air 
rides iban we or any otlier concern liave 
ever produced in an equal period of time. 

To-day there are more Basiy Air Rifles 
In use than all other air rides combined. 
The boys who own Dailies would make 
an army laraer than the combined stand' 
ing armies of the world. 

Looks like we might he sitisfled, but 
weVe not. 

Wc want you t$ sell more Daisy Air 
Rides this year than ever before. 

Wi? »r*' Increiiitlnc thr nljf.© of <uir 
vtdveri Jug'll]entit in tlit^ MiixnzlneN— 
^ing half instead of quarter pages 
in magazines such as 
Atiiericnn Hay KvoryUiHly'H Blii^zliic 
Jitiiccertrt hit, Nicholiu 
C<>siiiu|iulHmi OuttiiK 
NHtiirfluy Hvviiliig Pont 
Voiitlr's CumpaniQii 


isV 


WE TELL OVER 

FOUR MILLION 
( 4 , 000 , 000 ) 

boys and their parents about 
the fun and education a boy can 
get with a DAISY AIR RIFLE 

It"s up to you to round up 
the trade iu your locality, 
and see that the boys in 
your town are supplied. 

Shall we send printed mat¬ 
ter and catalogs ? 


m 


4 


DAISY NFG. CO. 

280 Union St.| 
Plymouth^ Mich. 


JARVIS FISHINR GGAT 



For Wear With Waders 



Conv«ntont—eomffor^ibto —has pockets inside 
and outside £or every convenience for a trip 
down the stream. 

Knapsack pocket on the 
back to carry lunch, ahoes 
or other bulky articles. 

IT'S SHORT — just laps 
over top of waders. 
Contents of pockets 
can’t get wet 
unless you hare 
to swim. 

. YOUXL WONDER 
HOW you ever got 
_ along without one. 

Sent prepaid on rece^ of 
rice. Army Khaki Cloth each $3.50. Heavy 
'an Duck each $3.00. 


JARVIS 

BAIT 

HOOK 


Order One Today. 

for use 
with live 
salted or 
pickeled 

minnows, for trolling, casting or still fishing. 
Holds ailnoow in natnnil position; it esnt doable up in a lump 
as with otiier hooks. Just naturally tempts the fish; then h ook a 
him. Best catcher ever devised. Per dosen $ 1.00. 

Send 10c for sample and complete Information or ask your dealer. 

W. B. JARVIS CO., Grand Rapids, Miob. 


HARDWARE MEN 



Explain to 
your custom¬ 
ers the merits 
of he Eureka 
Electric Sad 
Iron, with our 
new spring 
cord protec¬ 
tor. It makes 
the cord prac- 
tically un¬ 
breakable 
and un wear¬ 
able, and re- 
moves the 
only objec¬ 
tion to this 
device. 



Our Electric 
Curling 

Iron Healer 


Is indispensable in every home, hotel, theatre or steamship 
having electric service. 

These are Good Sellers 
Let us send you our Catalog and Dealers* Prices 

We are now prepared to make immediate ihlpmenls 

W. J. BARK ELECTRIC NFG. CO. 

Cleveland. Ohio 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pages. 


























WILLIAMSON’S 


Walker PUUUMC Corkscrew 

Now 17 


The leader the world over. We 
make over 70 varieties. 

EUE SPEQALn CO.. Erie, Pa., U.S.A. 


New Key Rin^ 

No. 1. 


RETAIIS AT 5 CENTS 


Iv Ajiswiuiig AdvAitiskmints it is Dbsxiabli tbat You Mbntxoii HARDWARE DEALERS' MAGAZINE. 


STEEL FISHING HODS 


YOU ANGLE FOR TRADE. SO DO WE 

Our mierostB are One, That‘6 why we help alimg your sales hy 
liberal advertiBing, and direct flshermen in your IcH^ality to come to 
We ask you not to forget the liberal margin of proht tliere is to you 
in handiing - jl STEEL HODS, and also, a.^ to quality 

their sale ^ begets^ confideiioe,and contidem e begets 

trade. Each secure a pernifinent cii:^ 

U^mer for tackle and sundries: and certainly each one sold sells another 

Here is proof of our own confident. We now absolutely giiarantei 
against breathe, due to defective noateTinl or poor win kiuanship, for t h rce 

after a rod leaves our factory. Could you have a better selling jiuint? 

Keep up your stock. Let ua hear from you Is your name on our li^t 
for cM3caaional advertising matter, etc., to stimulate business? 

We originated the steel rod. Protect yourself—our trade mark 

_ ^-^ stamped on every reel seat. Nearly iwenty years 

experience, with constant improvement, gives iih 
the authority to speak as the uriqiiestioiied b adeiv. 

TIIE HORTON MANUFACTURING CO., Bristol, Conn., U- S> A. 


Nickel Plated. Packed 
1 dozen on a show card 
—12 cards in a box. 
Send for prices and 
samples to 
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C.T. Willi 


in Non. Cl. 


5C Badger Ave.. NEWABK, N. J. 


TRADt 


MARrt 


WALKER 5 

CROWN LIFTER AND 
Self-Puller. 
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HEADQUARTERS^^ 

Everything for the Automohile 

We guarantee satisfaction in the exe¬ 
cution of every order, large or small. 


MANUFACTURERS OF 

"CONTINENTAL” 
Auto Lamps, Genera^ 
tors, Clocks, Calliope 
Homs and Auto Sup¬ 
plies. 



SOLE U. S. AGENTS FOR 

" BUNCHARD ” 
Famous French Horns. 
Pirelli & Co.’s Italian Cable 
and the Celebrated English 
Compound Air Pumps. 


Our complete 128 page catalogue for Hardware Dealers will 
be mailed, free, upon request, also our red booklet, illustrating the 
complete line of “Blanchard" Famous French Horns. 

The Motor Car Equipment Company 


Ifanafactoren* Importers 
and lUfltrllMitoro of 

Main Offices and Warerooms: 


AUTOMOBILE ACCESSORIES 


55 Warren Street. NEW YORK 


GET THE TRADE 


with tt fast seUioff automobile appliance. The 
hardware dealer is in line for auto sundries. 
Get your Jobber to furnish you with 



It is the most economical and heat selling plu^t on the markett because its life is practi¬ 
cally unlimited. It cannot short-circuit. Price il.OO. Send for trade discounts. 

Address C. A. MEZGER, Inc., Mannlaetnrers, 203 W. 8 OII 1 St., New York 

National Sales Corporation, Factory Sales Managers, 2% Broadway, New York 


1- T( 

Jp c 

pi ' 

HAND FORGED 

Hatchets, Axes, 
Adzes, Etc. 

WRIT^ FOR CAT A 1,00 


PECK EDGE 
TOOL CO., 

COMES, N. y. 




THE CHASSE 
MOUSE TRAP 

Patented U. 8. and 
Canada, 1901-W05 


EASIER TO SET and 
BAIT THAN ANY OF 
THE OLD STYLE 
TRAPS 


Write to your Jobber 
for price, or to 


CHASSE MFC. CO., 57 Vesey St.. NewYork 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 
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tvmKren 


Mak^ your children stronfr, happy and popular—because it keeps them out In the air and sunshine, and gives 
them good, safe, healthy exercise. j *i.’ 

It is propelled by a swinging forward and backward movement of the arms and body that broadens the 
shoulders, straivhtens the back, develops the lungs. *>trei.gthens the arms and builds up a perfect physique. 
Raves doctors’ bills. Built to last for years. For small or large families. One child Is supplied with f Hends In 
own yard. Pour children ride at once. Organ plays while Health Merry Go Round is In motion,—Health— 
Happiness—Companionship. Send to-day for circulai s. We are advertising extensively to the consumer. 

HEULtu mamr ao nouma oo^ ompt. *, oumor, itumois. 


We, are BOOKING ORDERS for 
Next Rail. Order now and get 
your order in a Collective Car for 
your vicinity. 


BE SURE AND GET OUR CATALOG 
BEFORE BUYING ELSEWHERE 


WAGNER MEG. CO. 

CEDAR FALLS* IOWA 
JEastern Branch* - Buffalo* N. Y. 


adding machine 

wav W a.1 iwa FKEE lO Days’ Trial. Charfcs PtcmM 

With a KBSKTTING DEVK'l-: that clears the dials to zero in¬ 
stantly. A Iligli-tJrade Mechanicnl Production. Does the work of 
high-priced machines. 

Adapted for various uses. G\iaranteed for two years. 

Catalogue Free. 

AimMMAm ADDING MACHINE CO., SS9 Broadway, New tYork ,qiy,, |, 


I« AiiawtaiMC Advertisements it is Desirable that You Mentiok HARDWARE DEALERS’MAGAZINE. 
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TBE DRAPER & MAYNARD 

PLYMOUTH, N. H., U. S. A. 


Mr. DEALER. 

Do you Know our line of 

BASE BALL GOODS 


for 1907 is the very best? And 
'tis edDout time to place your 
order. Write us to-day for our 
new Catalogue and Price List. 


MARINE HARDWARE 


Pnt on I lino of SKEIE 
Cboeks. Absointoly pro- 
lontsaropo jnmplniont. 
A loiolty of groat morlt 
and a nry rapid sailor. 



TkC SMENC Ckoclc 


Wo am jobbom of bigb 
grado yaebting goods. 
Botoor Catalog. Wo am 
coDstaatly brloglag oot 
now dovicas In tbis lino. 


A* S* MORSS C0*9 coMMETCiAL ST.. BostOD* Msss. 



TIN CASH AND BuND BOXES 

Full Lines of Best Selling Goods 

Letter Boxes and Boxes for Sale Deposit Vaults 

Merriam Mfg. Co.» • Diirliaiii» Conn. 

BstaMWieS ISSt Tie Boxes for all Office Uses 



MAUN WIRE For 22 Years the SUndard 


WIRE ON SPOOLS 

1 oz., 2 oz., 4 oz., 8 ez.p 16 oz. 

Black and Tinned, Annealed. 

Soft Copper, Soft Brass, Spring Brass. 

German Silver, Phosphor Bronze, Insulated. 

High Grade Music Wire for Mechanical Purposes, 
1 In. coils. 

“Triple Plate” Solid Galvanized Wire Clothe.s 
Lines. 


WIRE BELT LACING 

Malln on 30 ft. spools Rival In 30 ft. cells 


Rotail Dealor’a Stock, 147 Spools 


The Malin Co. 

CLEVELAND OHIO 

WRITE POR: CATALOG 9 


Consult BUYERS’ REFERENXE TO ADVLR'l ISEMENTS on Last Pagzs. 
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AD-EL-ITE 


PAINT AND VARNISH REMOVER 
ONE^OAT DULL FINISHES : 


Do you carry these two profitable specialties? 

If not, you are losing money. • 

They are onr leaders and haTe been adrertlsed eztenslyely all oTer America. ' 

There Is a general demand for them.—people know of them everywhere and ask for them,_ 

they sell rapidly, thns allowing quick retnma and a good profit 

Now Is the time to pat In a stock of the Ad-el-lte Specialtlea Why not let os send catalogue 

and quote prices on a t^l order? 


Sta. I 


CHICAGO 


Selling IVfore 


The axle grease that will give your customers the 
best service and most satisfaction is the kind you will 
find most profitable to handle. 

Dixon’s Graphite Axle Grease 

has proved to be from 3 to 5 times as lasting as the ordi¬ 
nary grease. Will not gum in cold weather, nor run in 
hot. Try a sample order. Get Price List 55-1. 

JOSEPH DIXON CRUCIBLE CO. 

JERSEY C1TY» N. J. 

_V .1 


Is Axswnxso AnvBaTissicxKTS it is Dssibablb that You Mintioh HARDWARE DEALERS’ MAGAZINE. 
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Snow Flake Axle Grease 

TRADB MARK 

The Grease to Buy 
The Grease to Sell 
The Grease to Use 


The Snow Flake Axle Grease Company 

MAINUPACTURBRS 

FITCHBURG, MASS. 


MONARCH FAIIMX 


lOO F*ep Cent. f*upe 


White Lead 
Zinc 

No Subsiitniion 



and 

Linseed Olt 
NoAdnlteration 


MONARCH QUALITY 


is what makes Monarch Paint a successful paint to sell. Its IVf erlt creates satisfaction, 
and a satisfied customer is a dealer’s best salesman—talks and recommends the paint to 
the neighbors. Investing in a Monarch Paint exclusive agency is like liivestlii0 
your money at compound Interest. It’s the repeat orders that count. 

Let us tell you about our money-making proposition, and show you how you can secure 
the same benefit which Monarch Paint is bringing to hundreds of others. Write us to-day. 


the: martin-se:nour cp. 

Successors to Senour Mfg. Co. 

2914-2922 Quarry St. and Arcliar Ave., Ctilcago 
Dept. H **rione:e:rs of pure: faint** 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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Think It Over 


D 


AMPNESS rots wood—causes de¬ 
cay. 


Sunshine warps it if it’s only 
covered with ordinary porous paint. 

Snow, rain, dirt or sun tan’t get l>e- 
hind the hard, smooth glaze of LUC.^S 
TINTED GLOSS PAINT. 

LUCAS TINTED GLOSS is the one 
permanent paint that wdll improve Tlie 
appearance and increase the cash value 
of any property to which it is applied. 

If you haven’t this celebrated brand 
in stock, a postal will bring our paint 
propKJsition—a proposition that will help 
you to make money and hosts of satis¬ 
fied customers. 

JOHN LUCAS A CO. 

Philadelphia 


acw voaR 


CHicaeo 


Founded in 1828 
But always Up-to-Date 


liae(la.UHiii I! (o. 

PHIUIDELPNIII 
NEW YORK 
BOSTON 
CNICMO 

Manufacturers of 

Sand Papers 

IN EVERY FORM 


Flint Papnr, Garnet Paper.Emery Paper. Emery Cloth 


You take no risk on the Quality 

We make only the Best! 


DENATURED ALCOHOL 

(Bader Act of Congress, Jime 7, 19M) 

WE ARE NOW READY TO BOOK 
ORDERS FOR DENATURED ALCOHOL 
AT THE LOWEST GOING PRICE AND 
SHALL BE PLEASED WITH YOUR 
ORDER FOR DELIVERY AS SOON AFTER 
JANUARY 1, 1907, AS IT CAN BE PRO¬ 
DUCED. _ 

WRITE TO US FOR COPY OF GOVERN¬ 
MENT REGULATIONS OR OTHER IN¬ 
FORMATION ON THE SUBJECT. 

We shall be prepared as heretofore to furnish 
COLONIAL SPIRITS and WOOD ALCOHOL 
at the lowest going prices, and solicit a con¬ 
tinuance of your orders for these goods. 

WE MANUFACTURE VARNISHES OF 
ALL KINDS AND FOR ALL USES. 

- THEY ARE THE BEST IN THE WORLD. 


BERRY BROTHERS. LIMITED 

VARNISH MANUFACTURERS 

Shellac Bleachers and Refiners of Alcohol 

DETROIT 


New York 
Boston 
Philadelphia 
Baltimore 


Canadlaa Factory 
WALKERVILLE 
ONT. 


Cbiomo 
Cincinnati 
S<: Louis 
San Francisco 



The name stands for perfection in Horse Nails 
LIVINGSTON NAIL CO.» 

10-4 Street:. INew YorR 

JSatablished 184a 

BmOG» 
ROOF PAINTS 


Are made from linseed oil and 
will outwear the cheap kinds 

Color Card and Prices on Application 

JOHN DRIQQS CO., 

Hoston« Mass^OO^lC 

In AinwiKiNQ ADViKTiBtuairTa it is Disibablb that You Mention HARDWARE DEALERS* MAGAZINE* 
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“NICE” LIQUID WOOD FILLERS 

Varnl«lie«» I*alnt»» Stalif en<l Eaiamel* 

With these you can get and hold the trade that is rightfully yours. They make friends 

for the Dealer. Send for Booklet 

EUGENE E. NICE» - 973-274 So. Second St., RHILA. 


DUSTL.ESS SWEEPING 

WITHOUT OILING YOUH FLOOR 

0l)R RESERVOR BRUSB 

deadens the dust as you sweep. It makes 
its own dustless powder out of the dust i 
and grit on the door. 

It keeps the floor fresh snd clean, and makes scmbbina unnecessary. 

USED BY OVER MERCHANTS AND 6,SO SCHOOLS 

Amom, mvEss^WiUD MILWAUKEE DUSTLESS BRUSH CO. 

Liberal Dtoesanta sa Quntitles 120 SYCAMORE ST.. MILWAUKEE, WIS. 




EstabUshed 1850 


Incerpmled 1001 


EVERYTHING IN BRUSHES 


Gefls. Lmbanl & Co., 

BRUSH MAKERS 


208 and 210 Randolph SIreel, Chicago 

All our beet grades have our full firm name 
stamped on them. This is our guarantee 
for quality. 

ASK YOUR JOBBER FOR THEM 

If they haven’t them, write ur. 





That’s a hard word, but this is a hard world. When an article like 
“3-in-One” makes a tremendous success—regularly doubles its sales— 
keeps on doubling them—spurious imitations spring up over night. 
Some die with the noon-day sun; others linger till the frost. But 
“3-in-Onc” flourishes on forever; making more homes and offices brighter 
and cleaner; making more retailers more profits. Your jobber wants to 
send a trial dozen. 

We want to send generous samples. 

Write to your jobber quick—write to us quicker. 

G. W. COLE COMPANY. 141-148 Broadway. YORK 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paces. 
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**STER UF*** 



BE MODERN 

Squip your Store with 

MILBUADT 

ROLLING 

STEP 

LADDERS 


They oott but little and 
enable yoii to utilize 
space now vacant. Save 
your ffoodf and llxturea. 
Save time and olerkhirr. 
Add to the beauty of your 
Score. We make Ladders 
to Order and to fit any 
shelf arrangement. 


MILBRADT 
MFC. Co. 

1445 N. EiMhtk SI. 

St. Lewis, No, 


JOHN CALANDCK. 

St Paul. Ninn. 



w uiow uio KJUUS u r%QM tne snow case cannot be right* 
with glass the least bit loose at any point, the show case 
wiU prove a dust-catcher and money-loser because the 
Imaging is the backbotu of a case. 


Illoniiiteil ‘Jum; StigwCisis 

tJohn Petz, Patentee) 

m glased by expert thow cate glaziers—they are Dusl- 
Pr^r and wlU always remain so. The glass Is set into 
while leM and putty, and firmly secured In position by 
screwed-ln strips. The walls are rigid and dunt-tlght. No 
shake. They quickly save th^lr cost in the per- 
eCT jirotectlon they afford, and their use insures “ quick 
sales and more sales.** 

For style. Individuality, quality and durability, “Quick 
Sales** i ^ surpass alt others. Prices are right. Let us 
send you illustrations. Write to-day. 


DETROIT SNOW CASE CO., Dtpt. 0 

“ Shaw Com Builden to Progressive Merchants ’* 


482 to 490 Fort 8t., Wort, DETROIT, MICH. 

Herbert Malott, Sec. and Trens. John Petz, Pres. 

Send for Circtdar of PeU Comer Post and Transom Bar. 



SEND FOR No. 22 CATALOOUE 

Coburn Trolley Track Mfg. Co. 

HOLYOKK, MASS. 


HCLUIG STEP 
LuMirs fir Stares 


No modern store is equip¬ 
ped up-to-date without the 

BICYCUB 
STBP UADDBRS 

as part of its outfit. 

We make Ladders to turn 
corners; to fit all kinds of 
uneven shelving; to work 
where fioor is slanting; to 
fit any special require¬ 
ments—and more Liadders 
than all other houses com¬ 
bined. 

Ask about the new 
nolselcM track. 

CIRCULARS FOR THE ASKING 


THE BICYCLE 
STEP LADDER CO. 

66 Randolph Stroot 
Chicago, III. 



H. I. YOUNGS, 141 W. 74 tb St.. N.r. Ciiy 


la Aaswakuro ApYaETumiMTS st ss DiasiASUTBAT You MiaTioa HARDWARE DEALERS’MAGAZINE. 
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FRIEDLEY-VOSHARDT CO. 

(Incorporated} 

OF 

ARCHITECTURAL SHEET METAL, 
ORNAMENTS, ART METAL CEILINGS, 
FINIALS, CRESTING WEATHER VANES, GAL¬ 
VANIZED STEEL TANKS FOR ALL PURPOSES. 

WITH A FULi. LIHE OF 

Sheet MetaL Roofiri^, Conductor Pipe, 

Eave Trough, Sheet Copper, etc, 

SEND FOR CATALOGUE NO 17. 

194-204 BATHER ST., CHiaGO, ILLS. 



AUTOMOBILE STEEL 
9 HITCHING POST 


A jood Hitching Post is almost 
an absolute necessity in front of 
every home. 

A safe, as well as a neat and 
durable post, is demanded. 

THE **AUT0M0B1LE” 
POST 

Is High in Quality, but Low in Price 

It has proved a winner, an ex* 
■ dient seller, and a good stayer. 

It is 5 feet eight inches in length, 
And weighs about 30 pounds. 

It is attractive i it is symmetrical 
In proportion I it catches the eye 
when properly displayed In front 
lif a store, and it appeals to the 
good judgment of the prospective 
customer. 

l iberal Diseonals to Dealers 

Write Ts-day lor ParUcaUrs 

I Bond Steel Post 

I Company 

kf 

y ADRIAN. MICH. 


WePaytheFreight 

J You Install Elevator • 

“ Yourself iri I 



Consult BUYERS’ REFERENXE TO ADVERTISEMENTS on Last Pacis. 
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THE SECURITY CRSH RECORDERS 



Create Syetem, Hasten Success, 
Guarantee Safety. 

Ve manufacture 12 different styles 

' lllustraM caUlofiie lent on re<|a6st 

HOUGH CASH RECORDERCO. 

INDIAN ORCHARD,: MASS., D.&A. 


FREE BOXING LESSONS 



For tlie reason that they wear endlessly when once your shelves have been 
equipped with the 

«f>ERRECT” SHBLrR BOX 

outlay in that direction ceases. 

With such an equipment you reduce the deterioration of your stock from 
dirt, dampness, rust, etc., to a' mere trifle, and are able to display that stock 
to the very best possible advantage. 

The great variety of sizes in whicli the 

BHELrR BOX 

is made adapts it alike to the smallest Cup-hook, or the largest Carver—it 
does Its best*' by anything and “its best” is exceedingly good. 

If you would like to look into the 

“PERPECT” SHEEP BOX 

for yourself my circular will aid that investigation. Shall I mail it? 

V, neORE, RAVENSWOOD, W. VA. 


SHELF BOXES 

XO ORDER 


INTCRCHANOEABLE 
LOCK-CORNER SHELF BOXES 

FOR THE HARDWARE TRADE. 


HENRY H. SHEIP MFC. CO. 

Cefanbia Aw. and Baadolph St, Phlladelpida, Pa. 




The a. H. Green Co.. 

97-101 Warreo St.. NEW YORK. 



NASHUA TILL CO. 

MANUFACTURERS OF ^ 

Alarm Cash Drawers 

NMhutk. N H.. V. 8. A. 


Iv Answering Advestisbuents it is Desibablb that You Mention HARDWARE DEALERS’MAGAZINE, 
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Samples from our complete line of Bath Room 
Trimmings. Catalogues of Bath Room Trimmings 
and Furniture T rimming s sent on request. 

AMERICAN RING CO., Waterbury, Conn. 

CAST AND WROUCVT BBASS KNOBS 0I1EK FOKNITDRE IBOHMINCS IN 
BRASS DPIOLSTERY NAILS CHEAT VARIETY 

BRANCH I New York. 1 ft 2 Hudson St. Cbicaco, m Loko St. 

OFFICES 1 Boston, 170 Summer St, Onkland, Cal., Tempormrj oAee, 206 Woodmen Bldg. 


Hill’s Famous Dryers coot TrooV 



More than 
500,000 in use 

The largest manufactur¬ 
ers of Clothes Dryers 
in the worldo 

No Dirt. No Dust. 
Pleases Everybody. 
Saves One>third of 
Your Coal Bill. 


Snad ior Cstelofuc sod Price Llit. 


HILL DRYER COo 


Hill’s Champion Dryer for the Lawn. 


315 Park Avenue, 

Worcester, Mass. 

_{ 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Packs. 
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The Besi is Always the Cheapest 


We manufacture 

Step ] 

Extension I LADDERS 
Long ) 

WOODENWARE 

AND 

HOUSEFURNISHINGS 

None better in 
the country. 



This is particularly 
true when buying 
ladders. 

BUY 

UDELL LADDERS 

and take no chances. 
You will not 
regret it. 


Catalog and Quotations on Roquost 

The VDELL WOUKS. • - Indianapoli 


Indianapolis. Indiana. V. S. A.p. 

iqiiizi ly C 
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'Twnn& 

All hafdivare dealers 
can make good money 
In 194^7, and hold the 
trade of a select class 
by selling oar line ot 

AllTONOBII«e 

BICYCI/^ 

smmmxs 

We are sgeclalfsts In 
these lines so It will 
pay you to get our big 
catalogue 50 or €0 and 
buy these goods direct 

EXCELSIOR 
SUPPLY CO. 


"SOL/DHED" 

© THUMB /rr\ j 
TACKS ( 

* * * *lO 0 i»iio' 

* * 

• • •///.#•## 

" • */// •••$, 

mmtff 

• ' f • • • « 

• * lltmmgii 

j 


'JVs l^e 

SoU6^c6 

t^at sells tacks 

^oU6^e6 'DacKs are 

^ ^anb^ an6 attractive fasten 
lags for pictures, photos, si^rs. 
6raper]?, win6ow bressin^. s^elf* 
paper, curtains, coverings, etc. 
^^P'^a6eln assorte6 colors 
'T german silver, brass, 
steel an6 numbers. '3fan6? for 
6esK blotters, ^rawln^. 6ress* 
making an6 bulletin boards. 

"^Vsk your jobber or 
yCawkes-Tlackson Co. takers 

$2 "3)uane St., ^ew Vork 


oo le 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Pages. 
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Revolving Belt Pnnches 



TVBB8 FOR REVOLVING PVNCHBS 



Write for Catalogne of HARDWARE SPECIALTIES 

THE SMITH & EGGE AIFG. CO. 

BRIDGEPORT, CONN. 


KEEP YOUR OIL ROOM CLEAN 

Are you bothered with a dirty oil room? One filled 
with sticky and tilthy cans, measures and funnels? 

One with oil running all over the floor and furniture? 

Then you haven’t a Bowser Outfit. 

A dirty oil room puts your store in constant danger 
of fire. It imperils not only your own property, but 
that of everyone in the neighborhood. Many lives, 
even, have been sacrificed for the lack of a Bowser. 

Bowser Oil Tanks will keep your oil room perfectly 
safe and clean. They keep the oil where it belongs, 
in the storage tank or customer’s can. They eliminate 
leaky barrels and cans, drippy faucets and sticky 
measures and funnels. 

It makes no difference how much or how little oil 
you handle, nor how many kinds, 'i'here is a Bowser 
to suit your needs. 

Write lor Catalog U To-day -Now 

S. F. BOWSER & CO., Inc. 

FORX WAYNE. IND. 

255 Atlantic Avc., 66-68 Frazer Ave., 2y9 liioudway. 

BOSTON, MASS. TORONTO, ONT. NEW YORK CITY 



Cut 15.— Cellar Outfit. 
For Paint and Heavy Oils. 


In Answering Advertisements itts Desirable that You Memion HARDWARE DEALERS’MAGAZIX i 
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“QONK” QUALITY-*‘CRONK” PRICES 


TKe Cronk & Carrier Mfg. Co. 

ELMIRA, N.y. , .Coodd 


Digitized by ^ 


SPECIAL ONION WEEDER 


ANTI-CLOG LAWN 
or GARDEN RAKE 


CRONK GARDEN MATTOCK 
Write for Catalogue of our Complete Line^ 


CHAMPION 


IDEAL 


CoriuLT BUYERS’ REFERENCE TO ADVERTISEMENTS oir Last Pasbs. 
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Every One With A Home 
Ms A PIERCE 
LAWN TRIMMER 


Indispensable 
U Neal. WeU Kepi 
Lawns Are To Be 
Mainlained 


TrIccs the pi ACC 

where lawn mower 
fails to work 
around flower beds, side¬ 
walks, fences or borders. 

Does away with stooping^ 
and lame backs, the result 
of using hand shears on 
one's knees. Shears are 
made of best quality steel 
No. 13, gauge ground and tempered. Cast¬ 
ings are malleable iron. Machine works on 
ball beairing. Manufacturers give absolute guarantee 
toall parts and perfect success in performiogitswork. 

Packed 1-4 Dozen Per Crate 


THE CHICO WEANER 


Contains wooden spools which are 
adjustable and very easy for the ani¬ 
mal to wear. Can be used on any size 
cattle and have a perfect fit by means 
of sliding the right hand side piece 
containing wooden spool inward or 
outward in slot and then made sta¬ 
tionary by tightening the bolt. 

Is made of galvanized iron cor¬ 
rugated sufficiently strong to stand any abuse of whatever nature. May be 
used with or without prongs which may be fastened to Weaner if needed 
in case where calves are stubborn. 

Manufacturers give absolute guarantee to all parties. 

PIERCE & L.A.UX MEG. CO. 

CTEEL AND SHEET METAL STAMPING 

MANUFACTURERS OF 

One, Two, Three and Five Gallon Oil Cana, Garbage Cans, Commode Pails, Nestable 
Stove Pipes, Lawn Trimmers, Grass and Sneep Shears, Calf Weaners 

Factory: BURL.I1VGTON, IOWA. 
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HALTER CHAINS 




Are equipped with the neatest 
snap on the market. The swivel 
will not stick on account of 
rust. 

Made in twelve sizes and may 
be adjusted to any length by 
means of the patented sliding 
lock ring. 

Yoiu: stock is not complete with¬ 
out them. 

MANUFACTURED BY 

OmmA. COMNONITY 

Dept. I. ONEIDA, N. Y. 


NIAGARA FALLS, ONT., CAN. 


V 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last PaoM. 
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^^Modern Renown'* Steel Range 

This raii|(e embodies all the latest and best ideas in ran^e censtnaction, 
and hiU several distinctive features not found in ordinary stoves. 

BtHly —Best Grade of Wellsville Polished Steel. 

Nickel— Rich, smooth, plain surface, easily kept clean. Very little carving to catch dirt and dust. 

Ladies appreciate this style of nickel and are demanding it. 

UbIuqs—E xtra heavy, with spacious air chambers behind to insure long life. 

Grates —Duplex—Removable. Raised Pan Top— Most ingenious device on the market. 

Beservoir— Holds ten gallons of water-can be heated quickly. 

Oven Thermpmeter— Very reliable. Oven Bottom— Heavily braced to prevent warping* 

THOROUGHLY DEPENDABLE AND FULLY GUARANTEED 

Seenre the Agency for this Popular Priced Line of Ranges before it goes to 

your competitor 
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IVER JOHNSON'S ARMS AND CYCLE WORKS 
X63 River Street, Fitchburg^ Mass. 
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gets right at the heart of the matter* it tells you in unmistakable language why it 
k alsfj accurate and reliable* Sent on request together with handsome catalogue. 

HAMMER, «5 HAMMERLESS, $6 


All the leadiue Hardware nod Sporting Goods 
dealrfA c-orry It. Look for our name on the 


Bang it on a table, drop it* 
kick it—there will be no discharge* unless 
the trigger is pulled all the way 
back. That's where the Iver Johnson 
Safety Principle comes in and where the other 


“went-off-without-warning'" revolvers fail The 

Iver Johnson 

Safety Automatic Revolver 
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Than 


Is safe all the time* except at that thousandth part of a second 
when you want it to do your bidding—then it is never 
known to faih 

When the trigger is pulled all the way back, the fact raises 
the safety lever which receives the blow of the revolver ham me r* 
and transmits it in turn to the firing pin; at all other times and 
under all conditions it is impossible for the revolver hammer 
to cause a discharge, for the safety lever is not in position 
to receive its blow and transmit it to the firing pin. 
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T he words shortages and shortcomings pos¬ 
sess altogether different meanings in the 
Hardware trade. The one is used when the 
consignee opens a package of goods and dis¬ 
covers that he has not received all the articles 
that have hgen consigned to his account. The 
other is the one employed by the consignor 
when a claim has been made upon him which 
he thinks should not be allowed. His reflec¬ 
tions may be deep and his response may be 
short. In short, as our correspondents else¬ 
where say, no short and fast-bound rule can 
be applied to these subjects. As several of 
these jobbers add, each case is a matter for 
individual consideration and decision. 

« « « 

The matter is very fully discussed in the 
correspondence referred to in the above. It 
is pleasant to note that there is an almost 
unanimous agreement that most of the short¬ 
ages daimed are made in good faith, and that 
very seldom does a customer unfairly claim 
that goods that have been billed were not in 
the packages to which they belong. The con¬ 
signors are sure that almost universally are 
the claims made in good faith, whether they 
are well-founded or not. The only conclu¬ 
sion that can be drawn is that most Harware- 
raen are not only honest, but that they believe 
other Hardwaremen are honest also. 

* « 

There is occasionally quoted in argument 
or commendation, the alleged remark of a 
millionaire that riches added nothing to his 
happiness; that all he received for his labor 
and his load of responsibility was “his board 
and his clothes.^’ It is always intended that 
the inference shall be in one direction—that 


the rich man, who certainly cannot carry his 
possessions visibly beyond the grave, can se¬ 
cure no blessings from his money and the 
power that this money brings, beyond what he 
can eat, and drink, and wear, and to pay for 
the shelter over his head. Nonsense! 

* ^ * 

Nonsense, and Cant, and H3ipocrisy! In 
the first place, no man who had sense enough 
to turn a dollar into a dollar and ten ctnts 
would make such a remark. It would be a 
degrading confession. It would be either a 
lie, or an admission of piggishness and per¬ 
sonal selfishness that no decent man would 
make. It would be too sordid to stand even 
the one-sided scrutiny of a born miser.* No 
man ever said it who was worth the powder 
to blow him up. 

* * 

The rich man; the man who can control 
capital in active operation; the man who has 
patiently built up a big business of which he 
is the head, could never have accomplished 
a thing if he was feeling as he went along 
that he could get out of it only enough to keep 
him from the charity of the public. The in¬ 
ventor of this “smart” and tawdry sentiment 
must try again if he would do more than skim 
over the thinnest surface of human life. 

♦ ♦ ♦ 

The man who is at the head of a large 
manufacturing or mercantile concern could 
never have won his place if he had not been 
broader in his views than this sentiment would 
indicate. He may not be a philanthropist, but 
he exercises philanthropy. He may not be 
open-handed or lavish in charity, but the very 
essence of his business existence is that he is 
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forever helping others. He may hire men and 
control them for his own benefit, but he is 
a poor stick if he does not take pleasure in 
the thought that he is helping those men and 
their families at the same time. He is glad 
at the end of the year to take his dividends 
on the half-million dollars he has in the busi¬ 
ness, but he is a better man at heart when he 
knows that his bookkeeper is paid as high a 
dividend in proportion upon the half-dozen 
shares in which his savings have been in^ 
vested. 

mm* 

Most men love to do business for many rea¬ 
sons beyond the mere getting of money. They 
like work, power, responsibility, the incentive 
that comes from opposition. They like to grow 
two blades of grass where one was struggling 
before. They take heart in the struggle, and 
the more they do the more they feel capable of 
doing. They are happiest when on deck and 
the deck cleared for action. They enlarge their 
souls, their mental visions, their faculties, their 
appreciation of opportunities, their ideas of 
their fellow-men, in the daily contact with 
difficulties, and in the push against barriers. 
Does a man of this sort get nothing in re¬ 
turn except the material thing? Is it only a 
question of board, and clothes, and a shelter¬ 
ing roof? Bosh! 

♦ ♦ ♦ 

A leading merchant who has been quite suc¬ 
cessful in a long career put considerable truth 
into a few words, when he said to the writer: 
“The first dollar I ever earned I went out 
after. All the dollars I have ever earned I 
have had to go out after. Money is shy. It 
very seldom rolls toward a man in business of 
its own accord.” 

m m m 

Which means simply that there is no sure 
way to succeed except to be up and doing; 
not only to be up, but to stay up. To keep 
at it ever and forever, or as the marriage 
service says, “till death doth part.” Success 
is a jealous mistress: to win her there must 
be no division of affections. Nor does suc¬ 
cess, as above indicated, mean that one shall 
labor only for himself. 

♦ ♦ * 

The demand of the business world to-day 
seems to be not for more business, but for 
money with which to do business. It does 
not seem right that a government as great 
and as strong as ours should not provide the 
people with enough greenbacks and coin to 
carry on at least an appreciable portion of the 
financial transactions of the day. 

♦ ♦ ♦ 

Will Congress kindly drop politics, the 
negro question and the selection of Roose¬ 


velt's successor and devote themselves to the 
consideration of some of the practical financial 
and commercial questions before them? 

* ♦ * 

The Southern Hardware jobbers and the 
national manufacturers of Hardware are to 
meet each other in Richmond, Va., in June. 
It is the annual meeting of the one class, the 
semi-annual meeting of the other. If condi¬ 
tions continue until that date as they now are 
the men who make Hardware will take their 
peace of mind, if not their lives, in their 
hands when they go down to face these dis¬ 
tributors of their goods. They will be held 
up against the wall with many eager hands at 
their throats until they answer that urgent 
question: “Why don't you ship those goods ?'* 

♦ ♦ ♦ 

There was a day when the salesmen spent 
the most of their time in soliciting orders. 
Now they are paid by their employers to go 
around and explain why the orders long in 
hand have not been filled. 

A New Chance in Canada 

The proposed reduction of the Canadian 
tariff is said by the United States consul at 
Three Rivers to afford a fine opportunity for 
American manufacturers of edged tools and 
agricultural machinery. He suggests that there 
should be immediate steps taken to organize 
a trade campaign in the Province of Quebec, 
but it should be understood that this cam¬ 
paign cannot be successfully carried by cir¬ 
cularizing. It must be by agents in the field 
who understand enough of French to be able 
to communicate not only with the wholesale 
dealers and retail tradesmen, but also with 
the husbandmen of the larger farms, so as to 
create an interest and demand for the Ameri¬ 
can goods. 

German vs. English Cutlery 

The German cutlery makers are showing 
up their lines of goods in England much to 
the injury of Sheffield. The secret of Ger¬ 
man success, say the Englishmen, is in a 
showy appearance and a low price. One Eng¬ 
lish tradesman says: “I have not the slight¬ 
est doubt about the fact that the large German 
export of these goods to the United States, 
as compared with British, is entirely due to 
their having captured the cheap trade, which 
the domestic manufacturers cannot, or do not, 
touch, and to the fact that British manufac¬ 
turers are chiefly confining themselves to sup¬ 
plying the high-grade goods, or trying to com¬ 
pete with domestic manufacturers. This is 
proved conclusively when the quantities im¬ 
ported are examined, rather than when values 
are considered.” igitized )y 




AS TO CLAIMS FOR SHORTAGES 


An Interesting Symposium on a Question That the Trade Has Always With It— 
Jobbers Relate Their Experiences, and Describe the Methods They Pursue 
in Meeting Claims—Practical Suggestions as to How Mistakes 
Can be Avoided as Well as Rectified—Reports on Market 
Conditions—No Signs Yet Seen of a Break in 
Prosperity—What Might be Done to Better 
Conditions. 


jobbers of Hardware who have favored 
JL us with their views in this issue on the 
question of claims for shortages in goods and 
how the same should be met, have imparted a 
large degree of personal and business experi¬ 
ences for the good of the trade. They have 
most certainly shed light on the situation, 
even though many of them declare that no 
hard and fast rule can be laid down and fol¬ 
lowed, and that in the main each case must be 
handled with reference to the special circum- 


our customers, beg to say that we do not 
have printed on our billheads, “Shortage must 
be reported in five days,” as we would con¬ 
sider that pure waste of printers' ink. You 
cannot possibly dictate to your customer in a 
matter of this kind. We believe it the best 
policy to accept our customer’s statement of 
shortage without question, and we always 
do. We have been very fortunate in this re- 
pect, and have comparatively few claims of 
this kind made against us. 


stances surrounding that case. 

The reports which our friends have also 
made upon business conditions are in the main 
encouraging. There are inclinations that the 
demands in some quarters are not so strenu¬ 
ous as they were in the closing weeks of 1906, 
but there is nothing noted that looks toward 
a slump. The general opinion seems to be that 
1907 will be a busy and successful year for 
all classes of the Hardware trade. 

It is a fact worth commending that the dis¬ 
position of the trade is not to speculate or 
overstock. The wise merchant is the one who 
is able to take in sail at the first sign of 
trouble. 

Savannali^ Oa. 

P almer Hardware Co.: We do not believe 
that conditions are as good as they should 
be. We find in our experience that a larger ma¬ 
jority of our customers are not buying freely, 
due possibly to the fact that they were over¬ 
stocked last spring, not so much by reason 
of their buying at that time but by reason of 
failure to dispose of their stock. Owing to the 
condition of the farmers and their other cus¬ 
tomers and other cases where we would find 
ready market for our goods, we are forced 
to hold our trade down, as our customers have 
been compelled to request us to carry them 
for larger amounts than usual. These facts 
taken altogether have made our business very 
much less than tfie average. We believe an¬ 
other six months will show a decided different 
condition of affairs, and are not by any means 
discouraged. Look for good business between 
now and next fall. 


We endeavor to avoid shortage by the very 
careful system in our order and packing de¬ 
partments, and we think we have this matter 
worked down to a very nice point. 

Cleveland, Ohio 

ockwood-Taylor Hardware Co.: Unusual 
prosperity prevails, and the outlook for 
its continuance is promising. We have a feel¬ 
ing that an awakening of the ethical sense may 
protect us against prosperity. The feeling that 
wealth is not in sympathy with its increase 
in business is working injury, as it tends to 
make class feeling. Because some large cor¬ 
porations in the past have entrenched on the 
rights of others, must not be construed as 
antagonism to reform. Our worship of com¬ 
petition is largely responsible for such evils. 
The captains of finance have been the ones that 
could use it most to their own advantage. 
Until co-operation suggested organization the 
evils of competition were not discovered. 

There is a disposition to condemn men for 
the use of what we commended them until we 
saw the cruelty of its extreme use. Organiza¬ 
tion of the steel company saved us from 
monopoly of one man of the iron and steel 
business of the country, which is now owned by 
thousands and operated in a business way. 
We owe much of our continued prosperity to 
its business methods, and if we must have a 
panic they will save much of its severity by 
the judicious use of their business method. 

On the question of shortages reports shouUI 
be made at once on discovery. Every seller 


In regard to claim.** for shortage on part of 


?8i 


should insist upon this, and if refusal to ccjn- 
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sider such cases unless made promptly is nec¬ 
essary, all houses should adopt such a rule. 
It is much easier to investigate it if reported 
promptly. A very large expense is involved 
to prevent it by shippers. No part of the busi¬ 
ness causes more anxiety and care, and care¬ 
lessness in promptly reporting the shortage 
creates a feeling of suspicion that the receiver 
is not justified in producing. Every merchant 
wants to feel that his customers are reliable, 
and it is a serious strain on his own integrity 
to find some ones not so. 

After forty years’ experience we are of opin¬ 
ion that not one in a hundred .men engaged 
in business would degrade themselves by at¬ 
tempting to gain by deliberately reporting 
shortage that they did not think existed. Their 
fault is that care enough is not taken before 
such reports are made. In such cases the pro¬ 
prietor should feel, no matter how honorable 
he may be, that his reputation may be ques¬ 
tioned. If he knew what care was taken by 
the shipper to prevent such mistakes and the 
confidence the shipper has in the prefection of 
his methods, he would concede the shipper’s 
right to doubt. In a majority of cases it turns 
out that the report results from a lack of care 
in investigation. Any honorable jobber would 
much prefer to lose his goods rather than feel 
that a customer had attempted to get some¬ 
thing by. so detestable a method. 

Occasionally in attempting to investigate 
claims of this kind a customer takes offence, 
but no one conscious of his own integrity and 
at all familiar with business methods will do 
so. It sometimes happens that the customer 
remits after sixty days and deducts for short¬ 
age. If they knew the difficulty of investi¬ 
gating after such delay they would know that 
their action tends to create suspicion and pre¬ 
vent the allowance of such claim. We stand 
in both relation as shippers and receivers, and 
we feel under the greatest obligations to aid in 
the discovery of .shortages we claim. In one 
case our own business method is at stake, and 
when our customer makes such a claim his is 
at stake. We sometimes allow claims when 
we are not satisfied of their validity, but we be¬ 
lieve in the integrity of our customer and that 
he believes he is right. We should prefer to 
pay for shortages ourselves unless after careful 
investigation we are entirely satisfied that we 
were right. It would be interesting to tell 
what investigation has shown in many cases of 
such claims if this communication was not 
already too long, but we are glad to say that 
the result in a very large majority of such 
cases has left untouched the integrity of those 
making them. Since carelessness we do not 
esteem a crime, and lack of promptly reporting 
only creates suspicion. 


Oolumbiu, Ohio 

olumbus Hardware G).: Notwithstanding 
the great advances now taking place 
in the majority of lines which we handle, 
our orders taken for spring shipment indi¬ 
cate the largest business in the history of 
our company at the period of the year. 
We cannot see where, under the circum¬ 
stances, we could be too prosperous. It 
has been our experience that a large ma¬ 
jority of manufacturers of Hardware are 
very much behind their orders, this being 
due to a great extent to the great demand for 
goods. We, however, feel that some relief 
'regarding car shortage would benefit the job¬ 
ber, especially in delayed shipments. We think 
this matter will sooner or later take care of 
itself. 

As to claims for shortage, we agree with 
your New York jobber, that the least 
we say about this matter the better. We are 
very happy to state that we have ^ery few 
complaints of this kind, being very particular 
in our shipping department in checking our 
orders, and we cannot, at this time, suggest 
any way in which to better these conditions. 

Atlanta, Ga. 

King Hardware Co.: We have a great deal 
of trouble about customers failing to report 
shortages promptly. We do not know of any 
remedy except to educate the country mer¬ 
chants to take prompt action in matters of 
this kind, and that is such a big contract 
that the writer would prefer to go along and 
handle each case of this kind as it comes up 
in such a manner as seems wise and expe¬ 
dient. 

Boston, Mass. 

Brown*Wales Co.: We are pleased to ad¬ 
vise you that everything looks promising for 
this year. Business was large during 1906, 
and it sometimes looks as though we were 
almost too prosperous, as far as the volume of 
business is concerned, although the profits are 
hardly in the same proportion, but may be 
considered as fair. 

We have more or less complaints in regard 
to the matter of shortage, but hardly think we 
have a larger proportion than in former 
years. * We try to insist that all shortages be 
reported within ten days, and usually they are 
made within the . limit, but some of our cus¬ 
tomers are very careless about making claims 
until settlement is made. We do not believe 
that it is possible to avoid shortages entirely, 
but do* our best to minimize them by having 
all the lots “called off” before packing so as to 
be as sure as possible that we are correct. 

Each case has to be settled on its own 
Digitized by C 
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merits. Sometimes we make full allowances, 
sometimes we compromise, and at other times 
refuse to entertain the claim. If a man makes 
too frequent demands on us we have to tsdce 
a decided stand, notifying him that we cannot 
afford to entertain such frequent claims, but 
this description of customer is somewhat rare, 
although we do have them occasionally. 

Dana Hardware Co.: We do not remember 
any fall when business was as good as that of 
1906, for the best of reasons—in the fact that 
labor fully employed at remunerative wages 
means money freely spent in every department 
of business. We do not see how it could be 
much better, except in the increase which will 
come from continued prosperity, and there is 
no cloud in sight, and only crop failure can 
hold it back. 

More elasticity in our money conditions is 
certainly essential to this wonderful growth, 
and the best brains of our financial giants will 
need to study and consider carefully. We think 
the tariff will keep until money conditions are 
remedied, and if Congress will legislate in 
behalf of our currency and ship subsidy we 
^ can wait for other items of importance. 

Council Bluffs, Iowa 

Empkie-Shugart-Hill Co.: Please allow us 
at this little late date to extend to you our 
greetings of the holiday season, more readily 
extended on account of the very prosperous 
year that has just closed, and we wish to 
compliment the Hardware Dealers' Maga¬ 
zine upon the improvements made in the 
magazine, as it has been the best ever for the 
past year, for which allow us to congratulate 
you. 

The business conditions throughout this 
section are certainly in first-class condition, 
and the only shadow that comes across the 
horizon is the one ‘'when will all this be 
changed?” But let us not cross the bridge be¬ 
fore we come to it. 

In regard to the subject of shortages, let us 
slate that this is one of the most grievous 
vexations that the jobber has to deal with. 
We will say, however, that as far as our ex¬ 
perience goes, we have our trade educated, 
and that it is a very rare exception where a 
customer lets a shortage go until time of set¬ 
tlement. 

We think, by all good ethics, that a jobber 
has a right to demand the knowledge of short¬ 
ages at once upon receipt of the goods. It is 
an unwritten law from time immemorial, and 
we will say that our trade, as a rule, live up 
to that part of it. There is grief enough, how¬ 
ever, following in the wake of this question, 
even when it is promptly reported. 


We find, upon taking the subject of the mat¬ 
ter up, upon asking for a rehearing in the 
case, as the lawyer would say, that one-half 
of the shortages are afterward found to not 
exist, and the majority are honest enough to 
acknowledge the fact and correct it. Of 
course, there is, and always will be, some 
unscrupulous dealers who will take advantage 
of this and make claims for shortages, whereas 
the jobber is pretty confident that the same 
does not exist. A few such, however, like the 
poor, we will always have with us. 

Greensboro, N. C. 

Odell Hardware Co.: With regard to last 
year's business, we know of no better way to 
express it than to take the one that seems to 
be universally adopted now in reporting on 
this, business ”was never so good if we could 
only get the goods, but we do not know when 
these conditions will change.” The fact of the 
business is it will be necessary for business 
to change in some degree, else the whole 
country will break down under the strain 
which it is laboring now. There was a day 
when one prayed for prosperity. It becomes 
serious for men in this day and time to pray 
for a let-up on things. The fact is the whole 
country is drunken on prosperity, and now, as 
it ever has been, men do not grow better under 
prosperity, and the history of the world does 
not reveal a people who have attained their 
highest degree of efficiency under prosperity, 
but rather adversity; hence we have all of 
these scandals and get-rich-quick schemes that 
are abroad in the land, and men are not con¬ 
tent longer to pursue the even tenor of life 
and to be satisfied with the ordinary returns 
from business, but every man who makes a 
thousand wants ten, and he who gets ten 
wants a hundred, and so on. 

One of the greatest difficulties that stand 
in the way with people now in enjoying the 
present prosperity is this, they are so selfishly 
anxious for it to continue that they cannot half 
enjoy the present anticipating when it may 
cease. We heard of a farmer the other day 
who was bemourning the results of last year’s 
splendid crops, and when twitted by some one 
with the statement that he had understood that 
there was more corn raised last year than 
ever in the history of the world, the farmer 
drew down the corner of his mouth and said: 
“Yes, but the poor steers won’t have any 
nubbins ta feed on next year.” 

We have had thirty days of the most de¬ 
lightful sunshine and good weather that has 
ever been experienced in this section of the 
country, and every man that you meet up 
with has been going around saying this is all 

too good to continue, and he is really^ 
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feeling badly and is persuading himself to be 
sick because things are not more disagreeable. 
I expect I have my portion of this same dis¬ 
ease, but I am trying my best to look cheerful 
and be cheerful, because this is a good world 
to live in, and while I am here I want to enjoy 
it as much as I possibly can, as it is going to 
be seven thousand years before I get back. 
I do not know what form I may come in next. 
Horses are going out, and I certainly do not 
want to come back in the shape of an auto¬ 
mobile with a fool driver dashing over the 
country running me up against a lamppost and 
messing up all the roads with his disagreeable 
smells. 

Relative to claims for shortage, we are like 
everybody else, have a great many rules con¬ 
cerning it, every one of which is broken day 
by day. We print on billheads, jump on the 
men, foam at the mouth and threaten what we 
are goin'g to do if a fellow returns goods to us, 
and if it happens to be a pretty good cus¬ 
tomer and he sends another order, we swallow 
our pride and say not a word for fear some 
other fellow will get the business from us. 

How are we to avoid shortages, reminds me 
of a question asked by a fellow up here the 
other night at a pious Methodist show, when 
one man asked another if he was good at 
conundrums, and he said he was. The fellofw 
asked, ‘'Why is glass?” The conundrum will 
do to go side by side. These will make a pair. 

How can we insist on customers reporting 
shortages before time of settlement? There is 
only one way in the world, blot out the race 
and start a new one. You see it started 
in the garden of Eden. Adam forgot to report 
his lapse in the rules about eating those apples, 
and ever since that there has been a difficulty 
to get a fellow to do a great many things that 
he ought to do, and after a very close inspec¬ 
tion of the people who are in the Hardware 
business we arrived finally at this conclusion, 
that there are very few of them who are not 
sons of Adam. The Darwin theory may be 
good in most other trades, but in the Hard¬ 
ware business it don’t take any monkeying 
with them in order to account for their short¬ 
comings. If I was to give you a full expres¬ 
sion of my opinion, practices and experiences 
on the line of shortages you would have to 
increase the size of your periodical, for it 
would cover a volume. 

I can only close with the recitation of the 
motto which I have adopted for the year 1907, 
“Forgetting those things which are behind 
and looking forward to those things which 
are before I run with patience the race that is 
set before me looking unto Him who is the 
author and finisher of our faith and with a 
triumphant hope of overcoming all things 


through Him who hath loved us and given 
Himself for us.” 

New York City 

Montgomery & Co.: So far as we can see 
there is every indication that there is going 
to be a good business for the greater part of 
this year. All manufacturers that we get 
in connection with claim that they are over¬ 
loaded with orders; that they are month’s be¬ 
hind in their deliveries. Such being the case, 
we can hardly see. where there is going to be 
any chance of lack of business, and on the 
other hand, so far as we know, stock on the 
shelves of dealers is very low, which mean> 
good business to get stocks back to their normal 
condition. 

In reference to the shortage matter, that is 
a very difficult thing to handle, and one which 
it is almost impossible to lay down a set of 
rules for procedure. We generally “size” our 
customer up, and if we believe he is on the 
“level” we allow the claim, but if we think 
he is one that is making the claim for the 
purpose of paying freight and keeping himself 
supplied with cigar money we cut him short. 
We think nearly every claim for shortage has 
to be handled on its merits, and it is not always 
possible for a man to make a claim within five 
days. It often happens that we receive a case 
in our place one day and have no occasion to 
use it or touch it for ten or fifteen days, and 
what a hardship it would be if there really was 
a shortage that it could not be claimed after 
five days. Then, again, it would be a hardship 
to compel us to open a case immediately if we 
had no use for it, say for ten or fifteen days. 

In our opinion nobody will be able to 
frame a set of rules touching on claims for 
shortage that would be equitable and fair in 
every instance. 

Schoverling, Daly & Gales: A comprehen¬ 
sive statement of trade conditions would be a 
large contract, unless it were all embraced in 
the words, “first class.” 

The advance in prices has just begun to bp 
felt in the sporting goods line; it is quite pos¬ 
sible that the increased price of metals and 
the increase of gold per capita may prevent 
prices in general from ever receding to the 
lowest prices of the past decade. 

Our country is taking immense strides in 
population—in products, in wealth; why should 
not business increase. Over accumulation may 
produce a setback. How much of it is visible 
at the present time? 

In regard to the subject of shortage, the 
very question raised has sometimes been sug¬ 
gested to the writer. In theory we never make 
an error (but we are all human) \yhere goods 
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are repacked; it always is possible that the 
goods may get in the wrong case, even though 
called back three times. 

If we make an error, by what right can we 
demand that the customer shall report our 
mistakes until he finds it convenient? 

Atchison^ Kan. 

A. J. Harwi Hardware Co.: We are in the 
middle of invoicing and winding up business 
for 1906, which has been the largest in the his¬ 
tory of this house. It would seem almost im¬ 
possible to improve over 1906, and yet the out¬ 
look right now is that 1907 will exceed in vol¬ 
ume the business of 1906. It is a grave ques¬ 
tion whether we are not vastly overmanufac¬ 
turing, overbuying and overselling. The ex¬ 
hilarating induence of the good years we have 
enjoyed has a tendency to make us unsafely op¬ 
timistic, and the merchant who holds himself 
in check will probably congratulate himself 
when the reaction sets in. As we mentioned 
in a previous letter, we look upon the founda¬ 
tion of all this prosperity the excellent condi¬ 
tion of the agriculture community. Upon the 
good crops produced throughout the entire 
country depends the manufacturing and busi¬ 
ness prosperity in general. So far the outlook 
for this year is just as good as ever. 

In regard to the evils of the claims for 
shortages, will say that our experience has 
' been that we knowingly submit to unfair 
claims of this kind every week in the year, 
and have come to the conclusion that a nec¬ 
essary item of fixed charges should be the 
amount of money you are annually wronged 
out of by unfair claims of shortages or dam¬ 
ages. There is no remedy for such an evil. 
You would have to regenerate human nature. 
So long as men are not strictly honest they 
will make unfair claims. Fortunately, the 
merchants who do this are in the great mi¬ 
nority. 

Kansas City, Mo. 

Bonniwell-Calvin Iron Co.: Regarding 

shortages, experience teaches us that a good 
.system of checks in the order department is the 
best preventive. We believe the notice printed 
on billheads, “all claims for errors or short¬ 
age must be reported in five days,” has been 
productive of much good, although it is not 
always respected by the consignee. 

We are quite sure we have no right to in¬ 
sist on customers complying with this re¬ 
quest, for it is only a request. You may make 
a rule, but you cannot make that rule a law. 

When we receive a past due complaint we 
investigate it as we do other complaints re¬ 
ported, and usually write our customers to be 


kind enough in future to heed the request 
printed on our billheads. We write them po¬ 
litely, but emphatically, our reasons for ex¬ 
pecting mere prompt reports. We sometimes 
have a second offense, but not often. 

If we have a chronic case to deal with we 
take unusual care with his orders, and if we 
again find him “short” we decline to make him 
further shipments. 

Many honest complaints of shortage have 
been made when no shortage really existed. 
Part of the goods may be sold by one of the 
clerks before the invoice has been checked; 
many small items are thrown out with the 
packing, and we have known instances where, 
the goods were found and reported long after 
credit had been allowed. 

The problem and its solution depends largely 
on the nature of the business and the indi¬ 
vidual cas^ in hand. 

Houston, Tex. 

Behring-Cortes Hardware Co.: The business 
prospects in this territory have been remark¬ 
ably good and will continue into next summer, 
as the crops have been very good. As to the 
money matters, we believe that our territory 
is well covered as to finances, all the banks 
having surplus deposits which shows the pros¬ 
perity we have in our country. “What do you 
want Congress to do or not to do?” Congress 
should spend more money for waterways, espe¬ 
cially in this territory, and the sentiment of the 
people is that the national rivers and harbors 
congress shows great interest for the water¬ 
ways, and we hope that such a magazine as 
yours will assist in getting it through Con¬ 
gress. What we want is a fifty-million-dollar 
appropriation. 

Portland, Ore. 

Failing, Haines & McCalman: Business 
with us continues good and the prospects for 
the new year are exceedingly bright. Railroad 
development is being pushed very heavily, and 
in consequence of this new territory is being 
opened and new people are coming in, all of 
which tends to give us a very bright outlook. 
We do not anticipate any change in the present 
rate of business for the best part of a year, at 
any rate, and think that it would be continued 
beyond that point if manufacturers could resist 
the temptation to advance prices. 

We believe that the action of the United 
States Steel Corporation in endeavoring, as far 
as is in its power, to maintain a normal price 
should be followed by all manufacturers aS 
tending to prevent any serious disturbance, p 

As to whether the country needs any more ^ 
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money or not, we cannot say. Our only opin¬ 
ion upon this is that Wall Street could safely 
be dropped into the middle of the ocean with¬ 
out any detriment to the business interests of 
the country. 

We do not think there should be any rad¬ 
ical change in the tariff at the present time. 
Some things may need revision, but we be¬ 
lieve it far better that the present agitation 
for so-called reforms should subside, and no 
such changes be made until the people have 
reached their sober second thought. At pres¬ 
ent we seem but just beginning to leave the 
hysterical stage, and it will probably take an¬ 
other year for the majority of the people to 
distinguish between what is good and bad in 
corporations. 

We do not know of any legislation particu¬ 
larly needed by the business interests in this 
locality. No doubt there are various things 
desired in various localities, but taking the 
country as a whole it is probable that the less 
the Government does in the way of making 
new laws the better. We should be given 
time to get used to the new rate law before 
we have anything else put upon us. It is prob¬ 
able that the rate law is going to work out in 
some ways to the good of all, but at the pres¬ 
ent time it looks very much as though it would 
do as much damage in one direction as good 
in the other. Already some parts of the coun¬ 
try are using it to force the railroads to give 
them rates, to which they are not entitled. 

This is noticeable in the case of the people 
of Spokane, Wash., who are endeavoring to 
force the railroads to grant them rates en¬ 
joyed by the Pacific Coast terminals. Inas- 
mufh as the Pacific Coast terminals are sea¬ 
ports and the transcontinental rate is made in 
competition with sea traffic, this, if granted, 
will have a very serious effect upon the new 
rate law, and may necessitate an entire read¬ 
justment in order to protect the railroads from 
unjust action on the part of local interests. 

The Government might also devote some 
time profitably to changing the anti-trust law 
so that it would be possible for a man to 
know whether a corporation which he might 
wish to form would be legal or illegal. At 
the present time no such difference is made, 
and many corporations are liable under the 
law which are not now nor ever have been 
dangerous to the welfare of the country. 

Paterson, N. J. 

A. J. Van Winkle Co.: Business is excel¬ 
lent. It is good with us because every one in 
our town is employed, which means all fac¬ 
tories running full blast. When factories are 
running full blast, their requirtments in our 
line are large. This also gives the employes 


plenty of money, which during this season they 
have spent most freely. For many reasons we 
look for a slacking off of this remarkable rush 
during the coming summer. 

In regard to country needing more money, I 
personally think that there is ample money in 
the country, but the purchasing power of a 
dollar, compared with ten years ago, is only 
about 50 cents, compared to what it was then. 
This naturally takes more money to go around, 
hence in some localities the shortage. 

There certainly should be changes in the 
tariff. This protection that the Government 
gives to the wealthiest men in the country is 
not only outrageous to the American citizen, 
but produces all classes of dishonest men who 
would bribe or accept bribes simply to retain 
this protection. For instance, one man controls 
the entire output of borax in this country. 
He is protected personally to the extent of 4 
cents a pound in this one commodity. If you 
will go through the schedule you will find many 
more like cases. 

San Francisco, Cal. 

Palace Hardware Co.: Business is excellent, 
the. reason being the great fire of April last 
caused a demand for Hardware and kindred 
goods; in fact, all lines, which will tax the 
capacity of the factories to fill for months to 
come. 

In addition to the demands of the city itself 
the entire country is in a prosperous condi¬ 
tion, and people are making improvements and 
buying much more freely and open-handedly 
than for a long time past. 

Taking a medium ground between optimism 
and pessimism, we can see no clouds on the 
horizon that would indicate any near falling 
off of the season of activity now upon us. It 
is true that quite a number of building ma¬ 
terials have been increased in value until the 
price is excessive, and the prices demanded by 
labor are beyond all reason, but the demand for 
both is so great that prosperity simply cannot 
help continuing until the city is restored, in a 
large measure, to its former conditions. 

Meridian, Miss. 

Melton Hardware Co.: We have had about 
all that we could attend to on account of our 
country having harvested a fine crop of all the 
products, for which this country is famous, 
principally cotton, com and vegetables, and all 
these products demand a good price. Then 
our lumber interests are in full blast, selling 
at a good price, practically, everything they 
can cut. 

Our collections have 2 been slow, owing to 
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the fact that our railroads have been unable 
to move the products to the trade centers, 
thereby hindering the producer from realizing 
on the fruits of his labor. In what way could 
it be made better? With better facilities for 
moving our country’s products the situation 
would materially ease up. 

How long will this prosperity continue? To 
this question we feel unable to formulate any 
kind of an answer, except to say that there 
is plenty of room here yet for producers. We 
mean by this that the country needs more 
people—thrifty people that will produce some¬ 
thing; people with means. You know we al¬ 
ways have the poor with us. We have enough 
of this class. 

The country needs all the money we can get 
for developing our undeveloped resources. 
The tariff should be revised, not abolished, 
though we say this, for we honestly believe our 
own people are bearing the burden of a high 
tariff for the benefit of the manufacturers and 
trusts, who are selling goods to foreigners 
across the oceans and making good profits at 
considerably less prices than we are paying 
them for the same products. 

What do you want Congress to do or not 
to do? 

We want Congress to repeal the fifteenth 
amendment. This, we believe is for the good 
of our whole country, regardless of location. 
We are confident this will come in time, and 
will be more eagerly sought for by the people 
of the North than those of the South. 

Siohmond, Va. 

A B. Clarke & Sons Hardware Co. Business 
• in this section has been very good this 
year, and we seem to be enjoying the general 
prosperity of the country. Crops have been 
good. Labor is in demand at good wages. 
Building is adtive, and the demand for all 
classes of goods has been in excess of produc¬ 
tion. It is impossible to say how long this 
prosperity will continue, but from the present 
outlook for next year, there seems to be no 
reason for any decline. Its present momentum 
looks as if it wou)d continue for some time. 

You ask, “Does the country need more 
money?” Unquestionably so, and it has needed 
it for a long time. Some legislation should be 
enacted which will prevent the whole country’s 
supply of currency from being drawn into the 
maelstrom of Wall street speculation. It is bad 
enough to be sending millions and millions of 
dollars annually in the way of insurance pre¬ 
miums to New York to encourage stock job¬ 
bery; but it does seem that something is 
wrong after these years of prosperity through¬ 
out the whole country for it to be reported by 
local banks that money is scarcer than it has 
been for years. 


We are not sufficiently up in political econ¬ 
omy to suggest a remedy, but certainly laws 
should be enacted which will bring relief from 
this condition of things. Perhaps if the state 
banks could issue a well secured line of cur¬ 
rency, that would prevent it. The report made 
by Secretary Root in his recent speech in re¬ 
gard to the trade conditions of this country 
with the South American continent seems to 
demand a revision of our tariff system. If 
ships cannot be had to sail under the American 
flag without a change of tariff or grant of sub¬ 
sidies, the tariff should be taken off or 
changed, rather than the granting of subsidies, 
which is'conducive of fraud and public scan¬ 
dals. And if buyers of ships are favored with 
a lower tariff, why should not the people at 
large have a square deal, too, by taking off 
the high protective tariff and letting us have 
a tariff for revenue only? This would be for 
the common good, as it would disarm the trusts 
of one- of their effective weapons which they 
are using against the people. 


Louisville, Ky. 


B elknap Hardware & Mfg. Co.: First— 
How to avoid shortages ? Second—^By 
what right can we insist upon customers re¬ 
porting shortages before the time of settle¬ 
ment? 

Supposing that you refer not to items which 
appear on the bill of lading and which are lost 
in transit, but to apparent shortages in the fill¬ 
ing of an order, we believe the greatest safe¬ 
guard to be in the method of checking the 
items on the packer’s table with the original 
order by having one checker call, not from the 
order, but from the item on the table. It is a 
difficult matter, even though the checker is a 
conscientious one, for him to avoid making 
occasional mistakes in the counting of items 
on the table, a certain quantity having been 
suggested to his mind by the call of the man 
reading the order. 

There is this further consideration, that the 
man who actually counts the items is doing 
most of the work, and must count fast, and 
therefore might be excused for errors for which 
there would*be no excuse on the part of the 
man reading the order, as he has ample time 
to compare the quantity called by the checker 
with the quantity on the order. This may be 
getting down too fine, but we think it is a very 
vital consideration. 

The second question is a matter of commer¬ 
cial education and should be preached on in¬ 
voices, on packers' slips and by letter when¬ 
ever there is a failure on the part of the cus¬ 
tomer to report shortage promptly. We cannot 
see that a shipper has any legal right to de¬ 
mand an almost immediate report of the short-1 
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age. But all claims must be settled on facts, 
and a prompt investigation is the only means 
toward ascertaining the facts in a great many 
instances of shortage. Common sense is so 
strongly on the side of a prompt investigation 
of shortage that we have yet to note a case 
wherein any customer has refused to acknowl¬ 
edge our right to have a prompt report of 
shortage. We believe that the effort which is 
being made is having marked effect. In our 
experience the percentage of reports of short¬ 
age on receipt of the goods is very large in¬ 
deed. 

In this respect we consider the handling of 
business on the part of the trade superior to 
their handling damaged or short shipments. 
We should be pleased to see you go into a 
campaign of education on the subject of prompt 
payment of freight bills and acceptance of 
shipments, and the proper marking of shortage 
or damage on freight bills. 

Baton Eouge^ La. 

oherty Hardware Co.: We look for a 
good year. In reference to claims for 
shortage will say we do not have very much 
trouble in this line with our customers, but 
do have a great deal of trouble with the rail¬ 
road company making short deliveries to us. 

When our customers complain of shortage 
we generally make the allowance for several 
reasons: First, we know it will eventually 
have to be done, so we make the allowance 
to get it off our minds; second, we know our 
clerks make mistakes, and we feel that our 
customer is more positive about what goods 
he receives than are our clerks about what 
they ship. We ship the same class of goods 
every day, and when our customers receive a 
shipment it is usually one shipment in quite a 
while, and they have every reason to be more 
accurate in checking the goods in than we are. 
We think they are all honest, but when we 
find they are not and make unreasonable and 
unnecessary claims we usually avoid future 
business and transactions with them. 

Denver, Colo. 

oore Hardware & Iron Co.: We are 
pleased to find that the present year 
opens with as good prospects as we prophesied 
some months ago. We hope for a continuance 
of it, and are not at all alarmed about a '^too 
prosperous” condition. Such a condition 
might affect the manufacturers more than the 
jobbing interests. 

In regard to claims for shortage. We be¬ 
lieve that is one of the hard problems to solve, 
and every merchant must handle it according 
to his own ideas. We all make allowances 
which we do not think just. At the same time 


it is necessary to consider the sales depart¬ 
ment in making settlements of this sort. Dis- - 
cussion would hardly bring a solution for cor¬ 
recting the present practice and inconvenience. 

Because of competition it is next to impos¬ 
sible to make any fixed rule for customers, be¬ 
yond the terms of payment. It seems almost 
impossible to avoid shortages unless at too 
great a cost for doing business. 

We encourage our customers to report short¬ 
ages promptly, and frequently after they have 
reported a shortage we ask them to rechcck 
the goods. In this way we frequently have 
claims withdrawn. Thp success or failure of 
a business does not depend on fixed rules, and 
the best way to handle all complaints is to use 
common sense. 

St. Joseph, Mo. 

yeth Hardware Mfg. Co.: The results of 
1906 business have been arrived at, and 
it will go down into history as one of the best, 
if not the best, year that the Hardware trade 
has ever known. The future promises well 
and jobbers who have invoiced their stocks 
conservatively will no doubt be able to show 
a satisfactory gain for the coming year, even 
should there be some decline in prices, of 
which there are no indications at this time. 

The question of shortages is rather a hard 
one, and we do not belieye that it is possible 
to give any rule, or set of rules, for handling 
this matter. Each individual case must be 
treated on its merits, and in adjusting same 
we must be governed by our knowledge of the 
customer and the circumstances connected with 
the transaction. 

Gems from an Experienced Exporter 

on't attempt an export trade until you have 
thoroughly exploited the possibilities of 
your home market. 

The foreign trade is as different from the 
home trade as day is from night. 

Find out what foreign trade requirements 
are, and what the competition is that you must 
meet. 

The way to get foreign business is to go 
after it. 

There is no use going into the business 
unless you are willing to meet the special con¬ 
ditions and requirements that confront you. 

When you go abroad, you arc in competi¬ 
tion with the whole world, and to win in such 
a field you must be a world-beater. 

Our competitors are in possession of the 
field and will do all they can to hold posses¬ 
sion of it. , 

Let us instill into the minds of foreigners 
that “made in the United States’* is a guaran¬ 
tee of quality, reliability, and all-arotmd 
merit that can be absolctel^ depended upoQ. 






MANUFACTURERS, HOME ANt> ABROAD 


E F. Crocheron recently returned from a 
• trip to England and Germany, made in 
the interest of Wiebusch & Hilger, Ltd, 9-15 
Murray street, New York City. Referring 
to the conditions met with on the other side 
he said to the representative of the Hardware 
Dealers" Magazine that manufacturers in both 
countries feel quite keenly the need of the ad¬ 
vances in prices that are in many cases being 
asked. He added: “Such advances in many 
lines, from my point of view, would seem to 
be fully justified both by the increased cost of 
raw material and living. The manufacturers, 
however, are alive to the necessity of main¬ 
taining their selling prices on such levels as 
will assure them of a continuance of their busi¬ 
ness with the United States. 

“The feeling prevails that the maintenance 
of our trade to some degree depends on not 
being too radical; even justifiable advances the 
manufacturers realize they cannot always put 
into force to the full extent. 

“The majority of nianufacturers show a very 
intimate knowledge of the conditions here, 
and, as a result, the prices now being asked 
may be considered as a compromise as be¬ 
tween what they feel they should receive and 
what they believe it is wise to put on their 
products.” 

The whole tone of the foreign Hardware 
market is exceedingly firm, and Mr. Croch- 
eron’s belief is that such advances as have been 
actually put into effect have been made only 
after very conservative consideration. The in¬ 
dications would seem to point to a continuance 
of these conditions for some time to come, at 
any rate. 

Manufacturers on Business Prospects 

Western manufacturer who was speaking 
of the conditions surrounding the Hard¬ 
ware market in its relation to iron and wire 
fences, made the following observations: 

“The year upon which we have entered will 
be a good one for fences, though the price of 
raw material is a little against us. The year 
1906 was the best in our history, and we antici¬ 
pate that if the present prosperity continues, 
which no doubt it will, that more fences will 
be sold this year than there was in the last."" 

Said a leading maker of nuts and rivets: 
“Raw material is very scarce and prices are 
soaring. On that account we think that there 
will be at least one more advance in our lines 
in the near future. Common labor is very 
hard to get. We think that buyers will find 
goods very hard to get this spring, and that 
stocks will, therefore, be at a pretty low level 


during the first half of the year. We expect the 
demand to be fully as good during 1907 as it 
was in 1906.. The price of raw material will 
continue to control the prices of the finished 
goods in our lines, and there is no inclination 
among the manufacturers to boost prices. 
They are only putting them up under compul¬ 
sion."" 

A maker of a large line of wheelbarrows 
was speaking of present conditions and the 
future outlook. Said he: “The wheelbarrow 
business has been very good in this section of 
the United States, and possibly 1906 was ahead 
of 1905, up to November and December, when 
there was quite a falling off of business, owing 
I suppose, to the tightness of money, as build¬ 
ers in New York could not get the loans on 
flats and tenement houses. There has been 
very little money in the business on account 
of the low prices we have been compelled to 
sell at, and the very high prices of lumber and 
all material that goes to make up the common 
wooden canal barrow. This advance of raw 
material has been going on for the past sev¬ 
eral years, but the prices of barrows have not 
advanced until a month ago, when they ad¬ 
vanced some, but not enough to offset the ad¬ 
vance of lumber, and in all probabilities they 
will be compelled to make another advance 
before spring trade opens up.’" 

Mr. Van Cleave on the Tariff 

ames W. Van Cleave, a prominent manufac¬ 
turer of stoves, and president of the Na¬ 
tional Association of Manufacturers, makes a 
pertinent suggestion in relation to a revision 
of the American tariff. “I am not,” he says, 
“an immediate revisionist or a stand-patter. I 
stand between the two. And I feel, especially 
since the election, that a large majority of the 
people are with me. What I say is this: Let 
us urge the present Congress to pass an act 
creating a tariff commission, to go over the 
entire Dingley law, schedule by schedule, and 
make a report to Congress which can be used 
by Congress as a basis for revision. Then let 
us urge the Republican party, in its national 
platform of 1908, to promise to revise the 
tariff immediately after the inauguration of the 
Republican President who is to be elected in 
that year. Then, at the earliest possible mo¬ 
ment after the inauguration of 1909, let that 
President, as McKinley did in 1897, when he 
stepped into office, call Congress together and 
revise it. 

“A Roosevelt tariff commission, composed 
of level-headed and open-minded men fromC 
both parties, from many activities, and from 
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all localities, could do better work in 1909 
than Arthur's did in 1882. The necessity for 
doing this sort of work is greater now than 
it was then. It could go over each schedule 
intelligently and mark duties down or up, ac¬ 
cording to the conditions at that time. Its re¬ 
port, in the shape of a bill, could be placed 
in the hands of Congress when Congress met, 
a week or two after the President entered 
office. That report, used as a basis, could 
make Congress work speedy and just to all 
interests. 

“Tariff revision at that time and under those 
auspices would have two advantages of de¬ 
cided importance. It would disturb trade less 
than at any other time. Business needs and 
not the deals of the politicians would do the 
revising.” 

Hardwareman on Industrial Schools 

Joseph Campbell, of the Diamond Saw & 
J Stamping Works, of Buffalo, N. Y., in 
speaking of the industrial schools that are 
being established in various parts of the coun¬ 
try, calls attention to a new phase of the ques¬ 
tion not often considered. 

“Will not the general introduction of these 
industrial schools,” he asks, “usher in a new 
era, helping to solve many of the vexed prob¬ 
lems of capital and labor? Will it not make 
life more worth living to many thousands of 
workingmen who are naturally ambitious to 
make their work effective and to acqure suc¬ 
cess in their trade by placing within their 
reach the means of acquiring a thorough 
knowledge of their trade or craft? And is it 
not the fact that the intelligent, competent 
workman, who is satisfied with the outlook 
which his efficiency is winning for him, is the 
one who attends strictly to the work he has in 
hand and who has neither the inclination nor 
the time to spend in preaching the gospel of 
discontent and warfare against those who are 
really desirous of bettering their condition? 

I do not think that the view is at all Utopian 
which looks forward to the industrial school 
of the future as a prime factor in ushering 
in a new era of industrial peace and bringing 
about a better understanding between employer 
and employe, replacing the present atmosphere 
of unrest and dissatisfaction with one in 
which a mutual confidence and respect will 
exist, thus giving our country the assurance 
of a long period of prosperity in which the 
wage-earner will participate. 

“The time is coming when employers as well 
as intelligent American labor will demand the 
establishment of trade schools, and that a part 
of the public school money be expended for 
training of workmen, and the efficiency which 
these trade schools shall promote, added to the 


American genius for production, invention and 
the use of machinery, combined with business 
enterprise and method, will render invincible 
the industrial power of this country and give 
assurance of its continued commercial su¬ 
premacy.” 

Spoiled by the Fftcking 

ere is another sample of how some Ameri¬ 
can manufacturers will pack their goods 
for the foreign markets. The manager of the 
largest department store in Calcutta, India, 
reports that when he opened fifteen refrigera¬ 
tors received from the United States he found 
that owing to the imperfect manner in which 
they were packed or crated not one of the 
number was salable. He placed several of 
the number received in the hands of me¬ 
chanics for repair, and hoped to be able to 
dispose of the lot, though at a sacrifice. He 
stated emphatically that he would buy no 
more refrigerators from the United States 
until American manufacturers had learned 
how to pack goods and were willing to reduce 
their knowledge to practice. 

The narrator of these facts said in com¬ 
ment: “Had the refrigerators been pVoperly 
packed it would have meant, other things being 
equal, further orders from this same house, 
and this transaction would have given pres¬ 
tige to American dealers in other lines. In¬ 
stead of this result the want of proper judg¬ 
ment in packing by this one firm has given 
all American dealers a black eye. 

“The one thing that I desire to emphasize 
is the necessity of packing goods intended for 
a foreigfn port in such manner as will assure 
safety against the ordinary wear and tear of 
the rough voyage all packages undergo be¬ 
tween the United States and India. It would 
be better not to sell a dollar's worth of goods 
than to sell and pack them in a manner to dis¬ 
credit the sale and raise the suspicion that it is 
.unsafe to buy of America at all.” 

Moistiire in Store Windows 

A Hardware dealer who has had consid¬ 
erable trouble with steaming show windows 
declares that he has hit upon the following 
device, which he has made a success: 

“I use a box about seventeen inches square, 
with a number of holes bored in the top, front 
and sides. The box is then filled with un- 
slaked lime, the lid is nailed down and the 
box placed in the center of the window, where 
it absorbs all moisture, leaving the window 
quite dry. The holes in the box should be 
covered with perforated zinc, and -the box 
should be neatly painted. A display of goods 
will entirely hide the box from view.” 




POINTS FOR THE FUTURE MILLIONAIRES 

As the Child Is Father to the Man, So Is the Hustling Hardware Clerk the Father of 


the Future 

REBUKED FOR SUNDAY WORK. 

here is a highly honored and successful 
Hardwareman .in New York City who 
years ago was employed in a big hardware 
store in San Francisco; but it was not so big 
that the head partner did not know all that 
was going on betwera the bars of iron in the 
cellar and the ox-yokes in the top loft. 

One day the boss came around to this youns 
man, or ^y, rather, and said to him: 'They 
tell me that you are at times late in reaching 
the store in the morning. What have you to 
say to that?” 

"It's true, sir,” was the response, "and I will 
try to do better. But I work hard when I 
do work and I get tired and do love a little 
extra sleep in the morning. But there is one 
thing, perhaps, they have not told you. I am 
not the first one to rush out when the clock 
strikes at shutting-up time. If you ask the 
head clerk he will tell you that I am often 
putting away goods, and sorting things 
into shape when some of the other fellows are 
blacking their boots and washing up.” 

"I have seen something of that sort myself,” 
the proprietor answered, "and guess you are 
all right; but don't Oversleep when you can 
help it” 

"No, sir.” 

Some weeks after this the same partner 
was passing the store one Sunday afternoon, 
when he heard a noise inside. He listened. 
The noise kept on, and it seemed to him as if 
burglars might be within opening boxes. Be¬ 
fore calling for the police he put his eye to a 
crack, and what he saw made him begin to 
pound vigorously on the door. 

The young man who had been admonished 
was inside opening boxes, comparing the goods 
with the invoice and piling the contents up on 
the counter. At first he paid no attention to 
the pounding on the door, but as it became 
louder and more persistent he turned the key 
and opened the door. In came his boss in no 
pleasant frame of mind. 

He looked his clerk over, the latter wearing 
nothing at the moment except his trousers, 
shirt, suspenders, stockings and shoes. After 
he had taken this in "the old man” asked in a 
voice of anger: “What does this mean?” 

“Nothing, sir, only I thought it would be a 
good idea to get a start on to-morrow's work. 
We will be awful busy then, as two ships have 
come in from Panama and one from around 
the Horn. All this stuff was dumped in here 
last night, and it struck me it would be a good 
idea to turn in and get a start on it.” 


Proprietor. 

"How long have you been here?” 

"Nearly all day.” 

"Well, sir, I want you to drop it and go 
home, and I don't want this Sunday work 
repeated. If the business has got to that 
point when we must break the Sabbath, we'll 
have to get more help, and that's all there 
is to it.” 

Some few weeks afterward the bookkeeper 
said to this clerk: "Got a saving streak on, 
have you? Thought you would lay a little 
money by for your old age, did you? Why 
don't you draw it all?” 

"What do you mean?” was the surprised 
response. "I have been drawing it all, I 
guess, all right.” 

“How about the other half?” the bookkeeper 
responded. 

Explanations followed. From the morning 
after the Sunday episode the salary of the clerk 
had been doubled, although only one-half of 
the sum had been paid to him, the rest stand¬ 
ing to his credit on the books. 

RUBBERNECKING VS. BUSINESS. 

Said a traveling Hardware salesman of long 
experience: “When I was on the road 
friends used to ask me a great many questions 
about the population, statistics, politics, etc., of 
this town and that which I took in during my 
travels. My answer was, almost universally: 
‘I don't know.' 

“Then they would say: ‘But why don't you 
know? Don't you visit the place so often 
each year?' 

“I always made by explanations right to the 
point. I said that in every town I visited 
there were three things I knew thoroughly. 
One was when the trains entered the town or 
departed from it; another was where the hotels 
and Hardware stores were located, and an¬ 
other was the shortest road from the railroad 
station to the stores, from the stores to the 
hotels and from the hotels to the railroad sta¬ 
tions. 

“I never had the time or the inclination to 
dig into statistics about the places I visited, 
or to go mooning around in their natural 
scenery or social attractions. 

“I went there to sell Hardware, and when 
I sold it I got out on the first train that would 
carry me to some other place where it might 
be sold.” 

WHY HE WAS THERE. 

Said a friend to the head man of a large 
Hardware factory: “That young Blank of 
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yours does not seem to have much time or 
inclination for social affairs. Every time I 
get near him he will insist upon talking busi¬ 
ness or about business.” 

“Yes,” was the response. “I guess you have 
sized him up about right. That’s why he is 
manager of our branch house in New York, 
when he is only twenty-five.” 

OH, WHAT A difference! 

An observant New Yorker, who does busi¬ 
ness in a skyscraper in which are a dozen 
Hardware concerns, made this observation: 
“I will see a lot of women stenographers 
strolling in at all hours of the morning; some 
at 9.10, some at 9.20, some at 9.40 and others 
even at 10. Not one of them makes a struggle 
to get ahead of the clock, and the most of them 
move with a leisure that suggests that they 
don’t care whether school keeps or not. 

“But at noon hour observe one other thing. 
Not a girl is to be found in the building at 
12.02. The celerity with which they vanish 
would put a railroad express to shame.” 

STRAINED HIS EYES. 

“Yes,” said an old merchant, “he has been 
with me seventeen years, and has had but one 
promotion in that time.” 

“What is the matter?” 

“He has grown cross-eyed; has so long kept 
one eye on his books and the other on the 
clock.” 

A merchant’s happy moment. 

A young merchant who won his way to 
the headship of the concern speaks of one of 
the happiest moments of his life. 

“I overheard one of the clerks,” he said, 
“speaking to another about ’the old man.’ I 
wondered for a moment who it could be, when 
a further remark led me to understand that I 
was the individual so designated. There was 
no criticism in the appellation, which seemed to 
have been bestowed affectionately rather than 
otherwise. 

“I went into a back office, shut the door and 
shook hands with myself. It was all I could 
do to keep from standing on my head. 

“Here was I who had entered the place as 
an errand boy ’the old man’ at twenty-eight. 
For a moment or so I was right proud of 
myself.” 

The Bichmond Convention 

he twelfth convention of the American 
Hardware Manufacturers’ Association 
will be held concurrent with the seventeenth 
annual convention of the Southern Hardware 
Jobbers’ Association, at Richmond, Va., June 
11-14, 1907, with headquarters for both associa¬ 
tions at the Jefferson Hotel, which will make 
special rates to delegates and visitors. 


F. D. Mitchell, secretary-treasurer of the 
Manufacturers’ Association, says: “The Jef¬ 
ferson is being remodeled, and the new addi¬ 
tions, which will be ready for occupancy in 
February, will include three hundred sleeping- 
rooms and the principal public rooms of the 
hotel. All sleeping-rooms have hot and cold 
running water, long-distance telephone .and 
good natural light, and the hotel is well adapted 
to our convention requirements.” 

Mr. Mitchell, on behalf of the joint com-, 
mittee of the two associations, adds: “As 
many of the delegates will wish to visit the 
Jamestown exposition, it is now thought quite 
probable that arrangements will be made to 
complete the work of the convention by the 
evening of June 13 to admit of an all-day trip 
by rail and boat on the 14th to view the fleet 
of war vessels assembled in Hampton Roads 
and visit the Jamestown exposition. All appli¬ 
cations for reservation in the headquarters’ 
hotel should be addressed to P. M. Fry, man¬ 
ager the Jefferson, Richmond, Va., and include 
such * information regarding delegates being 
accompanied by ladies, parlors for display pur¬ 
poses, rooms desired en suite, etc., as will en¬ 
able the hotel management to intelligently an¬ 
ticipate the accommodations desired. Manager 
Fry has been furnished with lists of the mem¬ 
bership of both associations, and we would 
suggest that where the application is made on 
other than the company’s stationery the appli¬ 
cant should state his connection with mem¬ 
bership.” 

A Market for Wringers 

An American residing for a time in Greece 
writes that a large percentage of the houses 
are furnished with private laundries, consist¬ 
ing of a room with a cement floor with a 
water escape and a huge caldron built over a 
brick or stone furnace, besides which there is a 
terrace for drying the clothes. Some of the 
Athenian families give their soiled linen to 
peasants, who take it into the country and 
wash it in the clear springs or brooks. Greece 
is practically destitute of laundry mechanisms, 
and it is more than likely that the American 
wringer could be introduced jf such a thing as 
a permanent exhibition of American goods 
existed in Athens, where, in company with 
other products of American ingenuity, it could 
be seen and explained. 

Need Fire Guards 

A coroner who has had considerable expe¬ 
rience hopes to see the time soon when it will 
be a penal offense to leave children in rooms 
warmed or lighted with unguarded fire (Or 
flames of any kind. 
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Captain Black Moralizes on 1907 

representative of the Hardware Dealers" 
Magazine who dropped in on Capt. J. W. 
Black, of the Burhans & Black Co., Syracuse, 
N. Y., found him studying the new calendar 
on the office wall. He had the air of one who 
had turned his back on the past and was cast¬ 
ing a horoscope of the future. 

New Year’s Day was not so far in the past 
that there was no point in what the caller said 
when he asked: “Hello, Captain, are you 
counting up the good resolutions that you 
have already broken in 1907?” 

“I do not remember that I have formally 
made any,” was the response, “but there are 
a lot of new leaves that all of us could turn 
over for the general good of the trade.” 

“For instance?” was suggested. 

“Well,” said Captain Black, as he turned 
from the calendar on the wall and took a seat, 
“we might, with profit, resolve that there are 
many evils in the trade which should be reme¬ 
died in the near future, and the jobber, manufac¬ 
turer and retailer, whose interests are mutual, 
should combine to bring about the desired re¬ 
sults. That the manufacturer who limits his 
discount to one off for cash is not doing jus¬ 
tice to the jobber and the retailer.” 

“You are doing well; proceed,” 

“We might keep on,” Captain Black con¬ 
tinued, “and resolve that the manufacturer 
has it within his province to give to the job¬ 
ber and the retailer two off for cash, having 
the power to place it upon the cost of his 
goods; that it will be the policy of our firm 
to make contracts with the manufacturers who 
are liberal in this respect; that all firms who 
do agree to allow two off for cash in ten 
days should insist that their bills be paid 
within the time limit; that the jobber who re¬ 
duces his prices because his traveler tells him 
of one sale which has been made at a cut 
price shows bad judgment. This tends to de¬ 
moralize the market and is disastrous to all 
concerned; that we don’t believe everything 
the other fellow tells us. He don't lie; he 
romances and mistakes it for second sight; 
that all are honest, but there are some who, 
if I were a chicken and they were in the 
neighborhood, I would roost mighty high. 
Mostly all of them are located outside of 
New York State.” 

“Well done,” commented the caller. “Keep 
on; I am listening with both ears.” 

“I think,” said the Captain, “that this is 
enough for one day. Come around in the be¬ 
ginning of 1908, and perhaps we c^n think of 
something new.” * 


Salesmanship Means Profit 

“What is salesmanship?” an expert asks, 
only to answer himself as follows: “The 
art of selling goods at a profit. If a man does 
not take into consideration the amount of 
profit he makes, he is an order-taker and not a 
salesman.” 

There are times, however, when it takes a 
mighty good salesman to sell even at a loss. 
When a deadload of unsalable goods is be¬ 
coming heavier on his hands each hour, he 
must get from under at any price. 

We Should Think They Might 

Lord Kelvin, one of the greatest British 
scientists, speaks of one phase touching the 
metric system, as follows: 

*Thc British and American workmen arc 
constantly hampered in their every-day work 
by the use of the inch. It is really much more 
convenient to reckon by centimeters and milli¬ 
meters. Our workmen are seriously handi¬ 
capped by eighths of an inch, sixteenths, thirty- 
seconds, sixty-fourths and one hundred and 
twenty-eighths. A great deal of ordinary me¬ 
chanics' work must be correct to the sixty- 
fourth of an inch, a great deal is correct to 
the eighth or the sixteenth, or the thirty- 
second, but when the workman comes to the 
sixty-fourths he has got to deal with such 
fractions as seven sixty-fourths or nineteen 
sixty-fourths. Notwithstanding their intelli¬ 
gence, American workmen dealing with seven¬ 
teen sixty-fourths find it very awkward.” 

Disappearing Firegrates 

It is stated on high authority in London that 
the ordinary firegrate is gradually disappear¬ 
ing from that old and old-fashioned city, while 
other forms of heating apparatus are taking its 
place. Although London is growing steadily it 
is said that there are 150,000 fewer firegrates 
in this city this year than there were last year 
and that the cheerful fireside is rapidly vanish¬ 
ing. Hot-air, hot-water, steam radiators, gas 
and electric heating apparatus, are taking their 
places both at home and on the business prem¬ 
ises, as well as in public buildings, halls and 
churches. Heating is being more uniforntly 
effected by modern systems, and economy of 
fuel and cleanliness are regarded as advan¬ 
tages which cannot be overlooked. Many of 
the Hardware dealers are recognizing this 
change and taking advantage of the same. 

There are to-day 125 names on the waiting 
list of the Hardware Club of New York—the 
high-water mark in the history of the success¬ 
ful concern, 
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THE CHRONICLES 

By A. N. 

“Throw out the life line!” 
his is the theme of a hymn they sing in 
the Sunday-schools. It is a stirring song, 
full of the roar of the waves, the whistling of 
the wind ,in the rigging, the mad struggle of 
the frail argosy against the avalanches of 
foam-crested water. 

A song of disaster following danger; of a 
life in peril; of a desperate endeavor for 
rescue; of an effort to save that which has 
gone almost beyond hope. 

“Throw out the life line, 

For some one is sinking to-day!” 

The children thrill as they sing it; perhaps 
from the swing of the song; perhaps from the 
picture it brings to their minds; perhaps from 
a premonition of the perils that jie in wait in 
the pathway along which their feet shall 
tread. 

The life line! The one thing that holds the 
poor mortal to the shore or the deck where lie 
his safety. The line woven of so many 
strands of human need; of endeavor; of hope; 
of the faith that faints not; of the labor that 
can alone bring reward. 

Young man, get a good hold! And when 
you get it, hold on! 

Young man, hold on! You are embarked on 
the venture of life; you are enlisted as a 
sailor before the mast; you have signed articles 
with your employer. Live up to them in spirit 
and in word, not only that you may receive 
your pay when due, not only that you may do 
the things that you have promised to do, but 
very much more, because you are looking for 
(promotion. Aye, even to the post of cap¬ 
tain, and sometimes to the command of the 
ship! 

Some there are who may fall overboard and 
be lost, but not you! 

There are two young fools in the world— 
the one who will not see opportunities and the 
one who will pass them over when he does see 
them. 

In either case the crime is mutiny. Pick him 
up, sailors, and cast him overboard! 

There are no Jonahs wanted on this ship! 

Opportunities, Mr. Clerk, in the Hardware 
Store, are found by some when they travel to 
the ends of the world. But these few are the 
exceptions. To most men the golden chance 


OF SUCCESS: NO. 1 

Oldkuss. 

is found right here under their own hands. A 
gold mine may pay; but there has been a 
thousand times more gold dug up in the past 
ten years in the Hardware stores of our coun¬ 
try that has been in that time dug from all 
the mines of the West 

Take down your pickaxe and begin to dig. 

Said an old merchant to me the other day: 
“I never discharged a man in my life. But I 
have had a score of clerks who have dis¬ 
charged themselves.” 

The young man who enters a store and 
soon finds himself on the outside with short¬ 
term wages in his pocket, and his future al¬ 
together behind him, so far as that establish¬ 
ment goes, will discover on looking back that 
he has descended from the store door to the 
sidewalk by three steps: 

1. Indifference. 

2. Independence. 

3. Insolence. 

1. “I guess I am doing all I am paid for. 
I am not going to be a slave to any one.” This 
he thinks, in the quiet and selfish privacy of 
his own mind. 

2. “I am as good as any other man in this 
place. Nobody is going to boss me about, you 
bet!” This is usuaUy said over and over 
again to the other clerks. And what is spoken 
loudly in the shipping room or the packing 
room is echoed as a whisper in the room of 
the boss. 

3. “I am doing as well as the other fellow. 
If you don't like my work, suppose you get 
some one in my place.” This to the manager, 
or the head clerk, or even to the “old man” 
himself, when hot in the collar because of some 
well-meant admonition. 

Biff! Bang! He hits the last step, and when 
the stars have disappeared from the place 
where his head came in contact with the side¬ 
walk, he finds himself clear in the street with 
his hat and his coat beside him. 

Say, boy, is it worth while? No! 

Does it pay ? It does not! 

Is it worth while to know too much? Not 
often! 

Is any young man worth his salt when he 
gets the big head ? In a few cases he gets over 
it, but not always. 

We old fellows love the young men. Yes, I 
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will say it—cvcn better than we do the young 
women. 

The young men about us are the future 
hope of our country. They are good boys in 
the main. The most of them mean to do right; 
in the long run the great majority of them do 
right. But the road which they must travel 
to success is long and difficult. A word, boys: 

Start right. 

Keep on when started. 

Don't go too fast. 

But .keep going! 

Never fear work; and, above all, 

Never give up! 


Boys, think it over. 

Call for Iron and Wire Fences 

There seems to be a good opening for 
American iron fencing in Brazil. There is a 
fair amount of it being already imported. In 
that country the custom continues of having 
g^eat iron and stone walls around the homes, 
the entrance being through heavy iron gates. 
The trade in iron fencing is considerable, and 
is worth attention in the United States, both 
in the way of supplying ornamental and strong 
fences ready for immediate erection and in the 
way of supplying iron bars and bands neces¬ 
sary for the local manufacture of such fences. 

In South Africa to-day about 50 per cent, 
of the barbed wire for fencing comes from 
America—England, Belgium and Germany 
supplying the other 50 per cent.; but the 
United States does not furnish any of the iron 
or steel fencing standards, which are shipped 
to that country to the value of about $500,000 
annually. 

Prison Made Netting 

A cablegram from Melbourne is to the ef¬ 
fect that the Government of Victoria, Aus¬ 
tralia, has accepted a local bid for the supply 
of eight machines at the price of $5,000 for 
the manufacture of wire netting. These ma¬ 
chines are for the purpose of establishing the 
industry in the penitentiary at Melbourne and 
supplying prison-made wire netting to land- 
bwners at cost price on long terms of repay¬ 
ment to enable them to cope with the rabbit 
pest. 


The Hardware dealers of England have 
handled blacking and boot polishes from time 
immemorial,, and are handling them yet. 


South Africa is said to be in great need of 
spray pumps among the smaller farmers. The 
principal articles now sold there are of Ameri¬ 
can manufacture. 


Dinner of Hardware Saleamen 

T he wholesale Hardwaremen of New York 
City have decided to get together for 
social purposes; not only to get together them¬ 
selves, but to have with them the heads of the 
establishments with which they are connected. 
They are to give a dinner at the Hardware 
Club, of New York, on the evening of Sat¬ 
urday, February 9. As the capacity of the 
main dining hall is insured up only to one hun¬ 
dred and fifty, that number of seats will be 
provided. ‘A full hundred more tickets could 
have been sold had the seating room permitted. 
The committee having charge of the arrange¬ 
ments is as follows: Benjamin S. Alder, 
chairman; Fred L. Stellwagen, E. S. Massey, 
Sargent & Co.; Geo. W. Eadie, Harmon & 
Dixon; Sol. Schoenhof, P. & F. Corbin; Chas. 
H. Naylor, Yale & Towne Mfg. Co.; E. T. 
Lanterman, Russell & Erwin Mfg. Co.; Geo. 
L. Schwartwout, Corbin Cabinet Lock Co.; 
W. W. Crowell, Benjamin S. Alder Co.; W. 
H. Van Kuren, Reading Hardware Co.; E. 
Tissot, Underhill, Clinch & Co. 

The after-dinner speeches will be made by 
leading memljers of the trade. 

Knew What They Wanted 

young man recently entered a Hardware 
store in the Harlem section of New York 
City and said: “1 want a knife to open an 
ostrich." 

The clerk tried to pin him down, but could 
not get him to change the order. 

It all came out, however, with a little ques¬ 
tioning. He wanted an oyster knife. 

A German in the same store once demanded 
"a screw as has its two heads on," when he 
wanted a stove bolt. Another man who 
wanted a couple of screw-eyes said: “My 
wife sent me in to get two holes with screws 
to them.” One other order was- “a key like 
you grind a stove with." The smart young 
clerk immediately handed him a stove- 
shaker. 

Our Machines Oaining 

In spite of the fact that in France there are 
upward of 6,000 manufactories of iron and 
steel, so great are the requirements of her in¬ 
dustries, that large number of machines and 
machine tools are annually imported from for¬ 
eign countries. The imports of machinery 
from the United States are constantly increas¬ 
ing, as will be seen from the following statis¬ 
tics : In 1903 the importation of American ma¬ 
chinery was valued at $5,161,978; in 1904, at 
$6,127,171, and in 1905, at $6,721,418. Ameri¬ 
can machine tools of all kinds find a ready 
market throughout the country. t 
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A Pocket Elnife Window Display dow displays. The Pocket Knife window was 

T he Union Hardware & Electric Supply trimmed in yellow with various color chrys- 

Co., Providence, R. L, are firm be- anthemums. It attracted much attention and 

lievers in the business-developing qualities during the week the display was up Pocket 

of attractive window displays. More Knives sold remarkably well. Each person 



and better window displays are being made 
throughout the country at the present time 
than ever before, but there are still many deal¬ 
ers who fail to comprehend the vast selling 
capabilities of frequent and well-designed win- 


who bought anything in the cutlery depart¬ 
ment was entitled to a guess, and they ranged 
anywhere from 250 to 2,700 knives. There 
were 914 knives in the window. The winner 
was suitably rewarded. 
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THE SUBSTITUTION EVIL 

To an Extent, Due to Private Brands—Offending 
Jobbers Should Be Discouraged—Some Retailers 
Offenders—Good Words for Some Jobbers—^The 
Remedies. 


Jobbers Are Not the Only Snbstitutors 

e are glad to note that you plan to pub¬ 
lish a series of articles on the Substitu¬ 
tion Evil, which, as you know, is not prac¬ 
ticed by jobbers only—retailers themselves 
have been guilty of such things—^but presum¬ 
ing that you are interested in the substitu¬ 
tion by jobbers to retailers we are glad to 
know that you are getting in line with the 
publicity campaign v that has already been 
started by some of the leading magazines. We 
are in hearty accord with it because we be¬ 
lieve that it is only right for the jobber and 
retailer to supply their customer with that 
for which inquiry is made. Perhaps we are 
oversensitive about these matters, because in 
our own line we are the greatest sufferers. 

Ohio. 

Goes to Manufacturer If Wants Are 
Disregarded 

ubstitution by jobbers we believe to be a 
bad practice, and in our opinion it will 
continue as long as the retailer accepts the 
situation and does not insist upon receiving the 
goods which he orders. Substitution is, of 
course, an injustice to both manufacturer and 
retailer, but the manufacturer is not in a posi¬ 
tion to apply the remedy while the retailer is, 
and if in each case the shipment was returned 
to the jobber with an expense bill it would not 
be long before the retailer could feel sure of 
receiving what he orders. This action does not 
apply where the jobber has obtained the re¬ 
tailer's consent to the substitution. We be¬ 
lieve it to be to the jobber’s interest to supply 
exactly what the retailer orders, as it would 
prevent a tendency to go direct to the manu¬ 
facturer in cases where his wants are disre¬ 
garded. . 

The Starr Bros. Bell Co. 

Get Hail Orders on Account of Substitution 

n regard to jobbers substituting, we have 
found this has been done to quite an ex¬ 
tent, and although we spend lots of money 
introducing our goods, visiting some of the 
retail trade once a year for that very purpose, 
our customers inform us that they order our 
goods from jobbers, and very often other goods 
are sent in place of ours. This makes it neces¬ 
sary for them to order direct, and we get many 
mail orders from the retail trade for the rea¬ 
son that the trade know just what they want 


and prefer to order where they can get the 
goods they do want. On goods like Cronk 
Button Pliers, which are strictly high-grade 
goods, the jobber will buy some other makes 
because they are 20 or 25 per cent, cheaper, 
or, rather, lower in price, and where their 
customer orders Cronk Button Pliers, they get 
something entirely different in value, as one 
pair of our Pliers are worth two of the cheap 
makes. Our 6-inch Plier, having the same size 
cutter as a 10-inch of the cheaper grades and 
will do the same work as some other makes of 
10-inch. The result is the dealer is paying 
more when quality is considered than if he 
had received the goods he wanted. This is 
true of other articles that can be substituted 
because they look very much alike. We do not 
believe that all jobbers substitute, but many of 
them do, and it is not pleasing to their cus¬ 
tomers nor profitable to them, for they lose 
business when they do so. 

The Cronk & Carrier Mfg. Co. 

If Substituted, Go to Makers 

he subject of substitution is of interest to 
all who care for the reputation of their 
goods. We appreciate the fact that what we 
would have to effer would not be appreciated 
by jobbers who do the substituting, and our 
only suggestion would be that parties who are ' 
troubled by being furnished brands they did 
not order, is go direct to the manufacturer for 
their supply, and then they will know what 
they are getting. S. T. E. 

Maker Create the Demand; Jobber Will 
Handle It 

e have very little to complain of on this 
score, owing to the distinctive features 
of our line. However, action of this kind on 
the part of the jobber is decidedly unfair to 
the manufacturer, who is using every effort 
to create a demand for his goods and at the 
same time giving the jobber the protection he 
requires. With our line it means hard work 
from the owner through the contractor to the 
retailer, besides liberal advertising in various 
publications that will reach all of these people. 
It is absolutely necessary that the manufac¬ 
turer call on the retail dealer to explain- the 
merits and various parts of their wares as the 
jobbers' salesmen do not have time to devote 
to any one article, so that it is the only re¬ 
course left to the manufacturer. The jobber 
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also says when you call on him with a new 
article that you create a demand for it, and 
they will be very glad to take it up, but this 
is not always the case, especially in competitive 
lines of similar construction. R. I. M. 

Should be Discouraged 

W e believe that this substitution business 
should be discouraged. It prevents the 
manufacturer from getting the benefit of his 
advertising in a good many instances, and the 
retail dealer is undoubtedly annoyed very 
much by having the jobber substitute his imi¬ 
tation brand when the retailer orders the real 
thing. 

As manufacturers of hardware specialties 
we are heartily in favor of having the jobber 
ship exactly what his order calls for. We 
have to do it when we supply the jobber his 
goods, and he in turn ought to do the same 
with his customer. 

We have a number of patented articles 
which we have a large sale on, and in a num¬ 
ber of instances these are imitated by other 
manufacturers, and if the jobber substitutes 
the imitation for our genuine article he is not 
giving us a square deal. There is some excuse 
for this, however, where he has been unable 
to get the goods from us fast enough, and 
when he explains the reason of his substitu¬ 
tion to his customer. We hope that you will 
make some good progress toward righting this 
wrong. 

The Bridgeport Hardware & Mfc. Co. 


Prefers to Deal With Betailers Direct 


T here are too many so-called jobbers or 
manufacturers’ agents who arc willing to 
furnish the ocean if the manufacturer will 
furnish the ships. We give all credit to the 
jobber who carries a full line of stock and 
conducts business in the straight, legitimate 
lines of furnishing the retailer what he calls 
for and does not substitute other lines, on 
which he may perhaps get a better discount 
by reason of a cheaper line. 

As manufacturers, we prefer to deal directly 
with the retailer, as we stand prepared to give 
him a square deal and insure safe delivery by 
good packing. If anything should not be right 
we purpose to make it right with the dealer, 
who stands immediately between us and the 
consumer. In this way we can safely guaran¬ 
tee the retailer the goods he is getting, and we 
firmly believe the retailer is better satisfied, 
as he has less to complain of. 

With the so-called jobber there is continual 
friction, and there is no incentive to create 
that cordial relation which should exist be¬ 
tween the manufacturer and the retail dealer 


We liken it to an action for damages in a 
court of law, where negligence is alleged and 
where the cause is too remote or there is an 
intervening agency, then there exists no lia¬ 
bility, but where the injury is direct then lia¬ 
bility exists. 

The manufacturer is too often called upon 
to make good for losses in breakage occa¬ 
sioned by the faults of the jobber while in his 
hands, whereas if the dealings are direct 
with the retailer the manufacturer is only too 
glad to make good the breakage and imper¬ 
fections in construction because he deals prac¬ 
tically with the consumer through the retailer. 

“Progressive." 

Scores the Jobbers 

I think the matter of substitution by job¬ 
bers has been the means of making every 
retailer that could open an account direct with 
the factory try to go to them. The writer’s 
experience with the jobbing trade has been 
that anything that is similar in nature and 
sKghtly cheaper in price will be substituted on 
his customers as an original article, or the 
article ordered by the customer. In many 
cases we find that the jobbers even go so far 
as to change the factory’s numbers and labels 
with a view of being able* to shop around and 
buy articles of a similar nature for a few cents 
less and supply them to their customers as the 
article wanted. There are a great many re¬ 
tailers, especially in the larger cities, who will 
not buy anything from a jobber unless they 
are there in person and see the goods which 
they order delivered to them. The writer is 
of the opinion that if the jobber would stick 
to the manufacturer’s brands, where they are 
thoroughly advertised, even at a smaller mar¬ 
gin of profit, he would keep the confidence of 
the retail trade, which every jobber desires, 
and in the long run would make more money. 

A. P. M. 


One of Most Pernicious Habits 

F rom the manufacturer’s standpoint, this is 
one of the most pernicious habits that 
some jobbers are addicted to. It is difficult 
to know of the details of each case; in fact, 
we have never been able to get hold of but one 
authentic proven case, and then we applied 
the remedy—the only one we know of—refusal 
to sell that jobber any more goods. If the re¬ 
tailer will advise the manufacturer of cases 
of substitution and the manufacturer is so 
inclined, he can stop the matter, as far as his 
own goods are concerned. T 

Eastern Mnupacturer. ^ 
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THE SUBSTITUTION El^lL 


Dtspoiition to Substitute Jobbers’ Brands 

'^hcre is a growing disposition to substitute 
•L jobbers* brands of goods in place of the 
makers, but I do not find any trouble where 
orders are specific, and clear on the point, and 
it is my opinion that the most of this trouble 
could be avoided by using .correct catalogue 
numbers in ordering in place of one's own de¬ 
scription of the articles wanted. If I had 
troubles of this kind I would return the goods 
that came as a substitute of the goods or¬ 
dered, and let the shipper pay all the expenses 
of the trip out and back on the goods, with 
a good, clean explanation that in the future 
he should not substitute, and I believe it would 
not occur again with that house. E. S. Roe. 

Once Stung, Kore Wary 

We have been annoyed to some extent by 
substitutions and imitations, but generally find 
out that when the dealer and. customer is once 
stung he is a little more wary next time. The 
only remedy we can suggest is that every 
article be prominently marked with the manu¬ 
facturer's name or trade-mark, or both, and 
that he give a good warrant with his goods 
and live up to it. 

Charles Morrill. 


Send What Is Ordered or Quit 

I n regard to your anti-substitution, I have 
been experiencing it for many years, and 
have found that nearly all of the jobbers turn 
out substituted orders. Not long ago 1 re¬ 
ceived an order from a large jobber, and on 
checking up the goods found two items being 
substituted. They were laid aside in wait for 
the agent to call. In the meantime I had calls 
for the goods that I had ordered, and as 1 
had no others, I had to place the substituted 
goods in stock. It took much longer to sell 
the substituted articles than the goods that I 
really ordered. ^The remedy to this growing 
evil is, when a merchant orders goods from a 
salesman, he should instruct the salesman 
that if any article the house is out of, they 
should omit from the order, or notify the mer¬ 
chant at once without substituting. 

N. Fishman. 

Ship Substitute Ck>odi Buck. 

O ccasionally 1 have some one to try to sub¬ 
stitute lor me, but not often. I do not 
allow it ufider aw circumstance without my 
consent. Have l^n buying from practically 
the same people for a long time, but don't 
think any jobber knows what my trade re¬ 
quires as well as we do here on the ground. 
Most of the people from whom I draw my 




stock know well enough that I will not allow 
it, and therefore I have very little trouble. 
The best remedy is to first ask the jobber to 
not do it a second time, and then if he does, 
ship it back to him by express and charge up 
freight to him; have never had this fail to 
stop it at once. W. T. Raines. 

If Goods Alt Hade Con Got Them 

I have had such cases, and certainly do not 
approve of substitution, nor do I think 
reputable jobbers practice same, as it, in my 
judgment, reacts on their trade by lessening 
the loyalty of the retailer to them. To enable 
the retailer to get his orders filled every time, 
he cannot, but must wait until that jobber has 
the goods, or try elsewhere. If the goods are 
made, he can get them by hunting them out. 

James Murphy. 

Prefen Substitutiou to Kon-Substitution 

I think substitution is generally a good thing 
if done by men of judgment. Orders that 
cause substitution are generally a special class 
of goods, that the merchant has particular 
orders for, and if the item is canceled he loses 
the business; whereas something near the same 
will answer the retailer's customer. Where 
substitution is done with judgment, I think it 
preferable to a policy of non-substitution. The 
only trouble I have is the failure of the jobber 
not t6 substitute for the reason that the large 
percentage of substituted goods are usually 
out of the ordinary line of merchandise and 
are for special orders. I think the practice all 
right; I don't see any plan to remedy this 
except to send your orders to him who has 
the largest stock. The main trouble I have 
is the fact that items often ordered when they 
are not described technically correct are can¬ 
celed. Oftentimes an order must be made up 
with a rush, and no time to use the catalogue; 
therein comes the value of the clerk at the 
jobbing house, which means a man capable of 
filling and deciphering the thing that is wanted, 
even if the description is imperfect. Some of 
the houses possess that kind of a man, and he 
is surely a jewel. 

Wholesale houses are injured a great deal 
by the order clerk that cancels an item be¬ 
cause the description is not exactly according 
to the catalogue. A. Duenweg. 


Substitution of Orders Allow^” 

M ost of jobbers from whom we order, if 
they have not what we order, either back 
order or write us to reorder with next ship¬ 
ment. But we have had a little trouble in 
parties substituting, and what we have had has 
not been satisfactory at all. 

As to substituting orders, we shotT 




e 

not 
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think that it would be at all satisfactory, that 
what little we have contended with there is 
not 20 per cent, that is satisfactory. We 
would much rather that in filling out orders 
that they would cancel the article rather than 
to substitute. 

As to the remedy, I would suggest to re¬ 
tailers to print on their order blanks, “No sub¬ 
stitution of orders allowed.” Then if the job¬ 
bers continue to substitute, the only remedy 
is to reject the goods, as they have a perfect 
right to do, and so notify jobbers. I think 
this remedy would stop most any jobber from 
running the risk of substituting. 

W. W. Robinson. 

More Substitation Now Than in 25 Tears 

W e are pleased to have some one take up 
this subject of substitution and bring 
it before the dealers. We don’t believe in this 
practice, and think there’s more of it prac- 
'tised at this time than any other in our twen¬ 
ty-five years of Hardware business, especially 
among the cutlery manufacturers, and the only- 
remedy we know of is to positively refuse 
every order that has substituted goods in them. 

Moore & Co. 

Practice Hot So PrcTalent as Pormerly 

E very Hardware dealer has experienced the 
dissatisfaction of substitution. We do 
not believe in its practice, for the reason it Is 
wrong. And it is not only wrong, but it will 
bring dissatisfaction between our customers 
and ourselves. To illustrate an actual instance, 
the dealer has a customer who wants a special 
size and style inside door set within a certain 
time. We tell him we can get it by that time, 
and when it arrives the size is all right, but 
the style is wrong; well, you know the rest. 
We can gladly say it is not practised as much 
now as when we first started in business. 

Brown Bros. 


We do not allow jobbers to substitute nor 
back order. Freights on goods returned have 
been sufficiently drastic to cure them. 

George W. 

Non-Substituting Jobbers Beget Dealers’ 
Confidence. 

T he practice of substitution of goods by job¬ 
bers is extremely annoying to the retail 
merchant It ofttimes happens that the, mat¬ 
ter seems of too small importance at the time 
to make complaint, but eventually proves to be 
a loss to the dealer. Occasionally the dealer 
is at fault in not being more explicit in his 
orders. If his demands for any article is 


pressing, he should so state, and specify what 
might be substituted, in case the jobber should 
be out of the particular article desired. Again, 
if his wants permit of no substitution, he 
should so state. Some jobbers never substi¬ 
tute, and in so doing they beget the confidence 
of the dealer. Am glad you have started the 
discussion, as a better understanding may re¬ 
sult. A. T. S. 

Do Not Accept Substitutes 

W e have frequently ordered certain arti¬ 
cles—nothing but what we wanted from 
the jobbers—^and have just as frequently re¬ 
ceived something else in place, and when we 
have politely written them in regard to sub¬ 
stitution they always have a nice letter to 
sumbh to. you that they were just out of the 
article ordered, and as they supposed we 
needed it immediately they have subsituted an 
article that is sometimes inferior to the one 
that is ordered, and hope that we would have 
no difficulty in disposing of same through 
our channel of trade. We have in certain in¬ 
stances written the jobbers that no substitu¬ 
tion would be accepted, and if they did that 
the same would be at their expense of reship¬ 
ping back, and that we would allow no sub¬ 
stitution under any circumstances, except when 
we were notified, and then we to have *the 
privilege of making the substitution ourselves, 
if same would be of any benefit to us. The 
only remedy in the case that the writer sees is 
for a retailer to ship back immediately upon 
receipt to the jobber from whom he received 
the substitution. 

Southern Ohio. 


Substitute Foreign for American Ooods 

Y es, the jobbers substitute quite frequently. 

If we order and specify American- 
made goods, they substitute a Germail or 
French article. I do not know of any effectual 
method unless for the dealer to handle stand¬ 
ard brands, and in turn the jobber do the 
same. N. B. R. 


Other Evils 

'^here are other evils that the retailer has to 
A submit to that cainnot be so easily cured 
as substitution. The manufacturer and jobber 
have a code of rules when applied to them¬ 
selves that is entirely different from those 
applied to the retailers. We know of balances 
due retailers from jobbers that stood for 
months, when the same jobbers would almost 
go into spasms over one-tenth of the amount 
that stood ten days overdue when they were 
the creditors. D. Y. McMullen. 




AUTO SUPPLIES IN HARDWARE STORE 

Growing Number of Dealers Stocking the Goods—In 
Favorable Sections Line Produces Good Profits— 

Department That Should be Pushed—Creating New 
and Desirable Class of Patrons. 


I N the last two issues we have published 
numerous letters from Hardware dealers in 
different sections of the country, regarding 
the handling of automobile supplies in their 
stores. Some dealers do not seem 
to comprehend the vast business that is being 
done in this branch of the trade. Any one 
who visited the recent Auto Show in New 
York, and which smashed all records for at¬ 
tendance, had forcibly brought to his mind the 
vastness of the automobile industry, even an 
acute comprehension. The attendance aver¬ 
aged over 10,000 each night, and on one or 
two nights it reached the great total of 15,000 
persons, being the biggest crowd ever gath¬ 
ered in the Madison Square Garden. Every 
space was taken, even in the fourth gallery 
and in the basement. As a direct result of 
this show, and in addition to orders pre¬ 
viously placed by the auto agents throughout 
the country, some 85,000 cars will be deliv¬ 
ered to customers between Feb. 1 and July 1. 
This is an enormous business in itself, but 
just think what it m^ans to the supply houses 
and the dealers who handle all kinds of motor 
accessories. It means that half a million tires 
will be required, 125,000 lamps, 12,000 speed¬ 
ometers, besides the thousands of various 
kinds of tools, spark plugs, lubricating oils, 
horns, spark coils, auto baskets, auto bells, 
carbide, carburetors, cements, auto clocks, bat¬ 
teries, funnels, generators, goggles, auto jacks, 
name plates, magnetos, metal figures, odo¬ 
meters, oil pumps, metal polishes, tire pro¬ 
tectors, tire repair kits, voltmeters, tool kits, 
tire protectors, insulated wire, gloves, etc. 

Well, Mr. Dealer, how much of this business 
do you propose to get for yourself? 

^^Get in on Ground Floor^’ 

We have read with a great deal of interest 
your article, entitled “Automobile Supplies in 
the Hardware Store,” but feel that a dealer 
situated in a small town, where there is prac¬ 
tically no automobile business, is not in a posi¬ 
tion to give an opinion of any value on the 
subject. 

It goes without saying, however, that the 
dealer who gets in on the ground floor and 
grows up with the business, is the one who 
will best understand its requirements, and be 
ip a position to get the business. This is a 


day of keen competition—a day when no deal¬ 
er respects the rights of other dealers to ex¬ 
clusive control of the line of products in 
which they deal. Almost every merchant takes 
in side lines of goods to enhance his profits— 
many of them are taken from what the Hard- 
wareman thinks should be his exclusive prop¬ 
erty. But there is no exclusive property in 
lines of merchandise, and the poor Hardware 
dealer must himself become a “robber baron” 
and encroach on the preserves of his neigh¬ 
bors, and also take in any new lines that poke 
their heads above the business horizon. The 
wideawake Hardware dealer watches closely 
for any new lines he may profitably add to 
his business, for he realizes that eternal vigi¬ 
lance is the price of business success. 

Hinman & Mathews. 

Attracting Attention 

hat enthuses the general public more 
than the automobile? An automobile 
stopped at a country store will draw more of 
a crowd than anything else outside of a ter¬ 
rible accident or a brass band. Some one of 
the crowd generally sees something in one of 
the store windows which attracts his attention 
as being something he is in need of and at 
once steps in and makes a purchase. 

Another party w*ith an automobile driving 
along sees auto. No. 1 in front of the store 
stops, and the occupants of the cars talk with 
one another about the best roads in this lo¬ 
cality. The second auto enthusiast seeing some 
useful accessory which the first had just pur¬ 
chased must, of course, have one and he, too, 
steps into the store and buys. While in the 
store his attention is drawn to some special 
wrench or spark plug which pleases him, and 
he also buys that. It is in this manner, t. e., 
“attracting attention,” that automobile supplies 
in the Hardware store are profitable. 

Leland & Brooks. 

Has a Good Start 

Our sales have been confined to tire repairs, 
gasoline; dry batteries, high and low tension 
wire, terminals, carbide, pumps for oil and air, 
also the different gas engine and lubricating 
oils. We sold the last season about 100 bar¬ 
rels of gasoline, six barrels of oil. five barrels 
Digitized by C 
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of batteries, which, althorugh quite a bother 
unless well fitted for it, gives a fair profit. 
Have dealt in auto supplies for several years, 
and are satisfied that there is a good balance 
on the right side. 

Plymouth Hardware Co. 

Believe Time Not Tet Bipe 

We think it is too early for the Hardware 
man to take up these supplies, and as we 
think the Hardware dealer has about all he 
can do to take care of the line already in his 
store. The trouble to-day with he Hardware 
store is that there are too many lines car¬ 
ried, as were there less lines and larger as¬ 
sortments it would be more profitable for the 
Hardware dealer and better for the trade. 
Hence we would discourage the general Hard¬ 
ware dealer adding automobile supplies to his 
line. The Bialy Hardware & Supply Co! 

Experience Not Satisfactory in Small Town 

T wo years ago we placed in stock a small 
line of automobile supplies, but this line did 
not prove to be a success with us and we have 
closed it out with the exception of automobile 
oil and batteries, which, of course, really come 
in our regular stock line, anyway. We do not 
wish you to think that we do not believe a 
line of automobile supplies wogld not pay in 
certain localities, but, as we are situated in a 
town where there is not a great deal of auto¬ 
mobile trade, we do not feel that it would pay 
us to carry this line. However, we believe that 
in some larger cities a very successful trade 
might be worked up in this line. 

Foster Bros. 


L. R. Harmon, Amherst, Wis., has issued a 
small poster size sheet calling attention to 
stoves, sleds, kitchen ware, etc. It may answer 
his purpose, but if better paper, a more judi¬ 
cious type display and several smaller pages 
were used the result, we believe, would have 
been better. It's poor policy to use the cheap¬ 
est when getting out printed matter to solicit 
business. 


The firm of John A Manson & Co., Burling¬ 
ton, Vt., has been dissolved by mutual con¬ 
sent, Mr. Manson retiring. The business will 
be carried on hereafter under the ne^ name of 
the Manson Hardware Co., with E. H. Prouty 
as manager. 


At the recent Farmers' Institute held at 
Joliet, Ill., the Barrett Hardware Co. issued 
a neat folder, inviting all visitors to make free 
use of the facilities of the store for checking 
of carriage robes, umbrellas, etc. A cordial 
invitation was also extended to visit the many 


departments of the store. Several pages of 
folder were devoted to making announcements 
of special sales, etc. 


Koch Brothers, New Baden, Ill., in a re¬ 
cent number of “Our Silent Salesman," have 
succeeded in getting out an attractive four- 
page paper of some seasonable goods. They 
offer to meet the prices of any catalogue 
houses on any goods in their line. The paper 
is well illustrated and printed in better style 
than some that come to our desk. The mem¬ 
bers of the firm are both young men and 
hustlers. 


Farwell, Ozman, Kirk & Co., St. Paul, just 
prior to the new year tendered their tenth an¬ 
nual dinner to the traveling salesmen and the 
heads of departments. The evening proved 
the most enjoyable in the entire yearly series. 
Addresses were made by President R. A. Kirk 
and others. 


A. J. Harwi Hardware Co., Atchison, Kans., 
on the occasion of the recent second annual 
banquet, got up a menu card, in which was 
brought many hardware terms. The banquet 
was complimentary to the traveling and house 
salesmen and the office staff and proved an 
enjoyable occasion. 


Last month the annual convention of the 
Adams & Elting .Co., Chicago, 111., was held, 
and there were present members of the 
firm, department heads and traveling sales¬ 
men. This convention covered two days, dur¬ 
ing which time there were many practical talks 
on the concern's “Ad-el-ite" specialties. Many 
of the salesmen gave good talks on ways and 
means and practical talks on selling. The 
company will continue their aggressive cam¬ 
paign of general advertising. A banquet was 
held the evening of the second day which was 
largely attended. 


The Logan-Gregg Hardware Co., Pittsburg, 
Pa., tendered their employes the seventy-fifth 
annual dinner, being the occasion of the 
“Diamond Jubilee” of the existence of the 
company. Formerly the dinners were known 
as “Stock Suppers,” at which time the mem¬ 
bers of the firm and employes used to guess 
the amount of goods in stock. The one mak¬ 
ing the poorest guess gave the dinner to his 
associates. As the number .of employes in¬ 
creased the firm assumed the obligation. 
President Geo. B. Logan, who has been asso¬ 
ciated with the company for more than 40 
years, was presented with a handsome watch 
and fob. Business is very good with the 
house, ^ T 
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NEW GOODS AND INVENTIONS 


Notable Novelties and Improvements—What the 
Manufacturers Are Offering the Trade—Illustrated 
Descriptions of Meritable Merchandise. 


“Carrie’s” Bread Toaster and Broiler 

The Middletown Mfg. Co., Middletown, 
Ohio, arc placing on the market “Carrie’s** 
Bread Toaster and Broiler, illustrated. It is 
adapted for use on a coal, wood or gasoline 
stove. In use the deflected center portion of 
bottom is placed over the burner, which 
spreads the flame over the under surface. The 
small perforations surrounding the deflected 
center allow the heat to enter the pan, and is 
thereby uniformly distributed. In toasting 



"Carrie's" Bread Toaster, and Broiler. 


bread, the bread is supported on cross wires 
with a half inch space beneath to prevent 
burning, but at the same time toasting per¬ 
fectly to a uniform golden brown, making 
the toast crisp outside and soft inside. In 
broiling, the deflected and perforated bottom 
and small supporting wires allow all parts to 
broil uniformly. The top is removable, allow¬ 
ing it to be easily cleaned. A heavy copper 
wire forms the rim of Toaster and also the 
Handle. 

“Sherwood” Metal Frame Window Screen 

The Sherwood Metal Working Co., Syra¬ 
cuse, N. Y., with New York office at 1310 Rat- 
iron Building, in charge of Robert M. Dunton, 
arc placing on the market the “Sherwood** 
Metal Frame Window Screen, illustrated. It 
is a new departure in window screen construc¬ 
tion, the frame being formed of Bessemer sheet 
steel, finished with black japan, baked. The 
Screen is impervious to moisture. The wire 
cloth is securely locked into the frame, and 
cannot loosen or sag. No rivets are used; 
the method is shown in the sectional cut. It 
can be used as an extension screen or as a 
stationary outside screen. It is claimed to 
not rust, stick, bind or warp, and while light 


in weight, is strong and substantial. When 
used as an outside screen the sides of Screen 
are fastened to the window stop with brads. 
Slotted holes permit the Screen to be easily 



Method of Fastening Wire Cloth. 

removed to clean windows. In using it in this 
manner as an outside screen the sash may be 
closed without removing the screen and be 
opened a few inches or raised the full height 
of the screen as desired, the screen remaining 



“Sherwood" Metal Frame Window Screen. 

in place during the entire season. The merits 
of this Screen are such that it is claimed not 
to interfere with the sales of wood Window 
Screens. Digitized by 'OO lC 


303 
































304 


HARDWARE DEALERS' MAGAZINE 


February, 1907. 


“Pierce” Lawn Trinmier 

The Pierce & Laux Mfg. Co., Burlington, 
Ja., are placing on the market the 
“Pierce” Lawn Trimmer, illustrated. It will 
cut around the edges or any place where grass 
or weeds are to be cut, and is very useful in 
cutting weeds from between flowers. The 
Trimmer has all the valuable features of a 
hand-shear, because the blades are closed by 
working the handles and open by a spring. 



I he machine is very neatly made and works on 
ball-bearing movement. The cutting blades 
are of good cutting quality steel and tempered 
to stand severe use. The castings are mallea¬ 
ble iron. It is so simple and easy to use that 
almost any one can operate it. Any Hardware 
dealer may apply for a trial machine from 
any jobber, or write to the manufacturers. The 
makers give an absolute guarantee with each 
machine. They also manufacture an extensive 
line of Hardware. 

“Leader” Adjustable Grass Catcher 

Carl Hasseries, Central and Woodland ave¬ 
nues, Cleveland, O., is the manufacturer 
of the “Leader” Adjustable Grass Catcher, 



illustrated. It is adjustable and will fit all 
sizes and makes of mowers. The method of 
attaching to roller adjusting bolts makes the 


Catcher adjustable as to height, whereby it 
will fit all mowers with different size wheels 
and be entirely independent of handle braces. 
The method of adjusting to bottom of 
mowers allows the Catcher to project beyond 
the sides of the Mower, thus taking grass 
which is otherwise thrown out from the sides 
and rear. After once fastening the clamp 
under the roller adjusting bolts the Catcher 
can be instantly put on or taken off without 
the use of any tools. The forward ends of the 
frame are enclosed in a metal tube, which pre¬ 
vents the canvas from wearing. The No. 1 
is for low wheel mowers, 10 to 14 inches; the 
No. 2 for high and low wheel constructions, 
12 to 16 inches, and the No. 3 for high wheel 
mowers only, 18 to 22 inches. 


The American Sheet & Tin Plate Co., Frick 
Building, Pittsburg, Pa., offer to send free to 
all applicants their booklet, entitled “From 
Underfoot to Overhead.” This 68-page book 
is brimful of information, taking the reader 
from the first process of stripping the mine, 
through the many processes of manufacture 
until the “MF” Terne Plate is put on a roof 
as its final resting place. 


“Bommer” Screen Door Hinges 

Bommer Brothers, 255 Classon avenues, 
Brooklyn, N. Y., are placing on the market the 
“Bommer” Screen Door Hinges, one of which 
is illustrated. This new line has adjustable 
tension and covered springs for high-class 



“Bommer” Screen Door Hinge. 


work. They are intended for use where ap¬ 
pearance, finish and enduring quality are de¬ 
sired. The Hinges are made of steel, bronze 
and brass in all finishes. The manufacturers 
refer to them as being the best goods of the 
kind ever offered the trade and at a reasonable 
price. Digitized by OQ e 
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‘Norton’’ Oalvanised Steel Botary Washer 

The Horton Mfg. Co., 10 Fry street, Fort 
Wayne, Ind., are offering the trade the "Hor¬ 
ton” Galvanized Steel Rotary Washer, No. 11, 
illustrated. It is provided with light-running, 
high-speed gear. The lid is the only part of 
the body made of wood. This exception is 
necessary to secure the noiseless operation. 
The legs are of stout oak, firmly held 
in place by a galvanized bolt and gal- 



“Horton’^ Steel Rotary Washer. 


vanized steel socket. The tube is strongly 
constructed of high-grade black steel, 
heavily galvanized. All joints are double 
seamed and leakage is claimed to be impossi¬ 
ble. The bottom and sides are corrugated to 
give excellent rubbing surface. The shipping 
weight is only 70 pounds. Each machine is 
guaranteed to work properly. It will not 
shrink, rust, warp or be affected by climatic 
changes. 

“WatrouB” Screen Hanger 

The Watrous Mfg. Co., Des Moines, la., 
are offering the trade the "Watrous” 
Screen Hagger, illustrated. This device 
serves not only as a hanger, but can also be 
arranged as a take-off hinge. They advocate 
the use of the hanger position for storm sash, 
but say that all screens, where possible, should 
be hinged from the side on account of greater 
convenience in driving out flies, washing win¬ 
dows, etc. Each pair of Hangers is marked 
with a gauge, showing just where the edge 
of the wood ought to come, and the steel 
points permit quick location and accurate set¬ 
ting. This method permits of a considerable 


saving of time. The carpenter can plan where 
he wants his hinges, drive in the hinge pins 
so as to make them right or left, as desired, 
and place the pin-carrying section on the sash. 
The gauge shows just where the edge of the 
wood ought to come. The points are passed 
in with the thumb, the hammer drives them 
home and the setting of one screw finishes the 
job. When up on his ladder the carpenter 
simply sets the screen in the window, slips 



"Watrous” Screen Hanger. 


the hook under the pin and one hammer blow 
drives the points home. This leaves both 
hands free to set in the single screw. With a 
little care screens may be put up from the in¬ 
side, doing away with the use of ladder and 
helpers. The angle of the hook is so calcu¬ 
lated that in the hanger position a 6-foot sash 
can be lifted off when the bottom is pushed 
out 24 inches or more; others in proportion. 
This device will hang either a full size or 
half screen in either position. 


The Columbian Hardware Co., Cleveland, 
O,. have issued a book, entitled "Screen Door 
Fixin’s.” These "Fixin’s” comprise their 
Screen Door Spring Hinges, Screen Door Sets, 
Spiral Door Springs, Door Pulls, Sash Lifts, 
Rod Door Springs, etc. The Screen Door 
Sets consist of a Spring Hinge, a Door Pull, 
Hook and Eye and Screws. These come in 
various combinations, and as each set is 
packed separately in an attractive carton it 
dispenses with all extra handling and confu¬ 
sion. 


The Sun Mfg. Co., Columbus, O., in cata¬ 
logue No. 30, show the "Sun” Coffee Mills, 
Money Drawers, Lawn and Camp Furniture. 
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^7ewer^ Mica Spark Plug 

The Pittsfield Spark Coil Co., Pittsfield. 
Mass., are offering the trade the “Jewel” 
Mica Spark Plug, illustrated. The core is 
formed with double insulation of pure mica 
pressed around the central electrode of solid 
steel, the mica being protected on one end of 
the core by the steel head that is integral 
with the electrode and on the other end by 
the brass nut that is screwed on the electrode 
and pinned in place, both being turned the 
same size as the mica. The core is highly 
polished and subjected to very severe tests 
before it is assembled into the shell and sent 
out as a finishing plug. The core is ground 
to a perfect bevel, fitting into the shell, which 



Standard “Jewel” Metric “Jewel” 

Mica Spark Plug. Mica Spark Plug. 


is also bored to the same bevel. To take 
apart for cleaning purposes, rap the head of 
the core on a solid surface, which imme¬ 
diately releases it; the soot can be removed 
and the core replaced in the shell by giving 
it a rap on the base of the electrode. These 
Plugs are made in all threads and styles and 
are fully guaranteed. The company also 
make the “Jewel” Marine Plug, which is pro¬ 
tected from the water by a water-tight me¬ 
tallic cylinder. It is made in the same sizes 
as the regular “Jewel” Plug. The company 
also make Spark G)ils, Timers, Switches, etc., 
for automobiles and motor boats. 

Imported French Bims 

The National Sales Corporation, New York, 
are introducing in this country the Imported 
French Rims, illustrated. These Clincher 
Rims are sold in New York by the Motor Car 



Imported French Rims. 


Equipment Co., 55 Warren street, as one of 
its specialties. These Rims are different in 
some important particulars from those of do¬ 
mestic manufacture. The chief difference 


noticed is the saving of weight with no sacrifice 
of strength by the simple means of making the 
Rim thin where it is supported from below by 
the wheel felloe and increasing the thickness 
at the edges where strength is needed to hold 
the beads of the tire and to withstand occa¬ 
sional contact with stones, car tracks, curbs, 
etc. The edges are well rounded and smoothed 
off to prevent chafing of the sides of the tire, 
while the gradual thinning down of the metal 
from the edges to the base of the rim reflect 
the careful designing that is noticeable in all 
parts of the best French automobiles and their 
fittings. 

The National Sales Corporation, 296 Broad¬ 
way, New York, have issued a large sheet 
showing the various size electros which they 
furnish jobbers and retailers getting out cata¬ 
logues. The electros illustrate Spark Plugs, 
Spark Coils, Tire Repair Plugs, Ammeters, 
Auto Chains, Batteries, etc. 


Acetylene Gas Generator 

The Manhattan Screw & Stamping Works. 
206 West Eleventh street. New York, are 
offering the Acetylene Gas Generator, Model 
80, illustrated. It is an inexpensive yet sub¬ 
stantial construction, automatic in action and 
non-explosive. When the Generator is in ac¬ 
tion there is no communication of the gas with 
the water, so that none of the gas escapes, and 



.Acetylene Gas Generator, ^odel 80. 


therefore no waste. The light extinguishes as 
soon as the water is shut off, and whatever 
gas remains in the tank escapes instantane¬ 
ously through an outlet provided for the pur¬ 
pose. It is made of heavy brass, highly pol¬ 
ished, is 6 inches in diameter and 10 inches 
high. It is fitted with two way cocks and 
brackets to attach to auto. It has capacity 
of two pounds of carbide, but works equally 


well with a half-pound. 
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^^8t«rn” Volt-Ammeter 

The Eastern Carbon Works, Jersey City, 
N. J., are offering the trade the “Eastern” 
Volt-Ammeter, illustrated. This instrument 
is really two instruments in one. On one side 
is the voltage for Resting storage batteries, 
each cell of which should be tested individ¬ 
ually and show from 2 to 2% volts. If they 


^^ebster^’ Oatoline Gauge 

The Webster Mfg. Co., 253 Jefferson ave¬ 
nue, Detroit, Mich., are offering the trade the 
“Webster” Gasoline Gauge, illustrated. This 
Gauge is for use on automobiles, motor boats, 
motor cycles and on any tank where it is de¬ 
sirable to know the quantity of liquid con¬ 
tained. It gives the exact depth in inches and 



is reliable and mathematically correct. It is 

made in sizes to fit all different depths of 
tanks, and is the same price for all sizes. 

The principle involved, that of using a float 
at the end of a long arm, working a three-to- 
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“Eastern" Volt-Ammeter. 


“Webster" Gasoline Gauge. 


show less than 1.9 volts they should be 
charged. On the other side is the amperage 
for testing the condition of dry batteries, each 
cell of which should also be tested separately. 
If any cell shows less than 6 amperes, it should 
be replaced with a new one. Each ammeter is 
furnished in handsome- leather case with snap 
lock, which in turn is packed in a wooden 
slide cover box. 

The Marysville Cabinet Co., Marysville, O., 
have issued a new price list on Kitchen Cabi¬ 
nets, Kitchen, Office and Display Tables, etc. 

W. T. Taliaferro, 258 Broadway, New York, 
has issued two circulars of his Index Funnel, 
a device for use on autos, motor boats, with 
oil cans, etc., and which indicates when the 
tank is filled. The Funnel is shown in the sev¬ 
eral actual sizes, full particulars given as to 
sizes, finishes and the various uses to which 
they are adapted. Space is left at the bottom 
of each circular for the dealer’s imprint. A 
very large demand is reported. 


one gear, and that in turn working a shaft, at 
the end of which is the dial-hand, gives ideal 
transmission of power with least possible fric¬ 
tion. The makers state that besides being 
mechanically correct in principle, there is no 
possibility of the gauge getting out of order. 
With this gauge a person can tell at a glance 
just how much mileage he has left in his gaso¬ 
line tank, which in itself is a handy thing, 
but most important of all is the avoidance of 
carburetor trouble. Most pfeople, after care¬ 
fully straining their gasoline through an ex¬ 
pensive strainer, will take any old stick that 
comes handy to measure their gasoline supply, 
and it is this dirt, deposited in the tank from 
the measuring stick, which causes nine-tenths 
of the carburetor trouble, and in many cases 
stops the machine entirely. With the use of 
the gauge this trouble is. of course, entirely 
eliminated. 

All parts are brass and steel. The dial is 
silvered with plain black markings. The 
float is a hollow brass ball tested for flotation. 
The device is readily installed 

Digitized by 



HARDWARE DEALERS’ MAGAZINE 


February, 1907. 


308 

“Amerioan” Indestructible Spark Plug 

The American Coil Co., Foxboro, Mass., are 
placing on the market the “American” Inde¬ 
structible Spark Plug, illustrated. It is con¬ 
structed of sheet mica wrapping around a 
center electrode to a diameter of 9-32 inch, 
which means a solid mica tube around the 
center electrode 1-16 inch thick. It is rein¬ 
forced with mica washers which are pressed 



“American" Indestructible Spark Plug. 

together and held while a brass washer and 
binding nut are put in place. After it is turned 
to a size to fit a metal case and brass bushing, 
it is given a high, smooth finish without the 
use of any liquid polish or paste, thus making 
it a pure, dry mica core. This Plug is so con¬ 
structed that it may be taken apart by remov¬ 
ing the brass bushing, thus allowing the core 
to be removed so that it may be properly 
cleaned, and after replacing it is as good as 
new. 


Patterson, Gottfried & Hunter, Ltd., 146 
Centre street. New York, have ready for the 
trade a book of 135 pages devoted to Auto¬ 
mobile Repair Tools. It is known as Cata¬ 
logue No. 125, and has been prepared with a 
great deal of care and with the special view in 
mind to serve the owner, the maker, the repair 
man and the garage keeper. 

Standard Auto Jack 

The Motor Car Equipment Co., 55 Warren 
street. New York, are offering the trade 
the No. 1 Standard Auto Jack, illustrated. It 
has been radically improved for this season by 
an increase of nearly one-half in size and by a 
change in the ratchet action. Th^ area of the 
foot nr base has been increased to nearly 


double the old size, so that there is no diffi¬ 
culty in making the Jack stand up. The yoke 
has also been enlarged 2^ inches wide, so 
that it will hold the axle securely. The 
Standard is a single-acting Jack, the ratchet 
mechanism working only on the down stroke, 
when the operator can bring all his weight 
to bear upon the handle. A change in con¬ 
struction makes the leverage more effective, 



Standard Auto Jack No. 1. 


so that the heaviest car can be raised without y 
undue exertion. The ratchet bar is of strong 
steel with milled teeth. A lifting capacity 
of two tons is guaranteed. By reversing a 
cam at one side of the Jack with the fingers a 
reverse action is obtained that permits the axle 
to be lowered by an easy pumping action of 
the handle. 

“Chico” Weaner 


The Pierce & Laux Mfg. Co., Burlington, 
la., are placing on the market the ‘Chico*’ 
Weaner, illustrated. This device contains 
wooden spools, which are adjustable and very 
easy for the animal to wear, and can be used 



“Chico’* Weaner. 


on any size cattle. A perfect fit to each animal 
is made by sliding the right-hand side piece 
containing wooden spool inward or outward in 
slot and then made stationary by tightening 
the bolt. It is made of galvanized iron, cor¬ 
rugated sufficiently strong to stand any abuse. 
Where calves* are stubborn prongs may be 
added to the Weaner. if desired^ 
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'^America” Alarm Clock 1907 Model 

The Western Clock Co., La Salle, III, with 
New York office at 61 Maiden Lane, are offer¬ 
ing the trade the '"America” Alarm Clock 1907 
model, illustrated. This Clock has a brass 
switch attached to the bell to shut off the 
alarm at _will. This feature will materially add 
to the popularity of the Clock. This Clock is 


set up or put together, and after being in use 
one or two days is thrown into the fire and 
consumed. This feature eliminates any 
spread of disease, is perfectly sanitary and 
saves the labor of cleaning cuspidors. Some 
factories use them entirely for their work¬ 
men, gathering the Cuspidors each night and 
burning them. The concern also make the 


“America" Alarm Clock, 1907 Model. 


made by the Western casting process, which 
permits the making of clock pivots and pinions 
of extremely thin, hard steel piano wire, pro¬ 
ducing a very easy running alarm. The 
“America” Alarm has barreled springs and 
lantern pinions and a fine hard steel pallet es¬ 
capement instead of a pin lever escapement. 
The Clock is 6 inches high, runs over 32 
hours with one winding and has a loud, clear 
ring that can be shut off at will. Every Clock 
is tested three times at the factory. 


^^Bnrnitol” Paper Cuspidor 

The Aseptic Drinking Cup Co., Cambridge, 
Mass., are placing on the market the 
‘Bumitol” Paper Cuspidor, illustrated. This 
device is made in two sizes, and is intended 
lor use in factories, hospitals, large offices and 
in all places where cuspidors are used. It is 
made of a special paper, paraffine-lined, mak¬ 
ing it waterproof. The smaller box is oVst 
inches across the top when set up ready for 
use and 2% inches high. It is a make-up con¬ 
struction, and comes in the flat, and when in 
that condition is 13 x 14 inches. It is readily 


“Burnitol” Paper Cuspidor. 

“Aseptic” Drinking Cup, made of a water¬ 
proof paper. A wire at the top keeps the cup 
in position when filled with water. When 
through using it is put into the flat or folded 
condition and put in the pocket, if desired, no 
water remaining in the cup. The company 
print advertising matter on the Cup when it 
is desired to use it for advertising purposes. 


E. C. Atkins & Co., Indianapolis, Ind., have 
secured the entire right to manufacture and 
sell the “Rogers” Belt Punch. 

“Wagner” No. 50 Cistern Top 

The Wagner Mfg. Co., Cedar Falls, la., are 
placing on the market the “Wagner” No. oO 
Cistern Top, illustrated. It consists of a 
cast iron ring and cover. The collar projects 
upward on the rim; the cover fits down over 
this collar, thus effectually preventing vermin, 
worms or surface water from getting into the 


cistern. The outside diameter of rim is 25 
inches; width of top flange of ring, 2V{> 
inches; depth of neck, 2V4 inches; opening in 
ring, 20 inches; weight of cover, 30 pounds; 
weight of ring, 20 pounds, and-^ combined 
weight, 50 pounds. Digitized by V^OOQ C 


“Wagner” No. 50 Cistern Top 
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**TJiiivei8al” Chair Seats 


“Polo” Snap 


Eureka Chair Seat Co., 134 East Washing¬ 
ton street, Syracuse, N. Y., are offering the 
trade the “Universal” Chair Seat, illustrated. 
It is especially adapted for replacing worn out 
seats of every description, and can be easily 
cut with ordinary shears to fit any pattern de¬ 
sired. This wood seat is of the same color 
throughout and will not mar or scratch as 
easily as leather, although cheaper, and will 
sustain a greater weight. If properly adjusted 
with upholstery nails, driven not more than 



Applying “Universal” Chair Seat. 


an inch apart, the Seat is claimed to outlast 
the chair frame. Three kinds of seats are 
made, the regular flat seats generally for re¬ 
pair work, round seats for stools and cobbler 
seats. Flat and round seats are made in four 
different colors, red, black, olive and walnut. 
Each color shows a handsome design in the 
center of seat. Cobbler seats are furnished in 
12 and 13-inch sizes. Three colors, green, oak 
and mahogany finish are supplied. In addi¬ 
tion, special sizes of flat seats are made to 
order, provided the sides are made up of 
straight lines and the corners are either angu¬ 
lar or rounded. 


The Simonds Mfg. Co., Fitchburg, Mass., 
and 40 Murray street, New York, have 
issued a new cloth-bound catalogue of their 
entire line of goods. Full-page plates are 
shown of the two factories at Fitchburg, one 
at Chicago ^nd one at Montreal. About 
twenty-five pages of new goods have been 
added, including Grooving, Lath, Metal, Cross 
Cut, Circular, Hand, Hack and Soft Metal 
Saws; Saw Sets, Band Saw Filing Machines, 
Files and Rasps, Hack Saw Frames, Hack 
Saw Handles, etc. The concern makes every¬ 
thing in the line of saws, including Saw tools, 
etc. The book comprises 140 pages. Their 
motto is, “Our Quality Is Higher Than Our 
Price.” 


The Covert Mfg. Co., Troy, N. Y., are plac¬ 
ing on the market the “Polo” Snap, illus¬ 
trated. It has a guarded rust-proof spring 
and is strong, serviceable and neat in appear- 



“PoLo” Snap. 


Hiice. It is made in all the regular sizes, and 
in some respects is a departure from the usual 
line of Snaps. 


“Pomeroy” Anchor Shoe Holder 

The Great Lakes Mfg. Co., 152 Lake street, 
Chicago, Ill., are offering the trade the 
“Pomeroy” Shoe Holder, illustrated. This de¬ 
vice can be readily attached to the wall at 
whatever height is desired, and eliminates the 
stooping and consequent aching back follow¬ 
ing a shoe poli.shing operation. One can sit 



“Pomeroy” Anchor Shoe Holler. 

down or stand up and polish the shoes with 
ease and comfort. The apparatus is effective 
in stretching shoes, and is adjustable to all 
lengths by means of screw. The lasts hook 
on the holder and do not slip. The Holder 
will be especially appreciated by the stout man 
and by ladies. The concern also manufac¬ 
ture a variety of Hand Riveting and Hook 
and Eyelet Setting Machinesb etc. OOQ C 
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Addiiq^ Haohine 

The Automatic Adding Machine Co., 339 
Broadway, New York, are offering the 
trade the “Gem” Automatic Adding Machine, 
illustrated. This machine is constructed of 
metal especially selected* to meet the require¬ 
ments of each separate part. The makers re¬ 
fer to the machine as mechanically perfect 
and mechanically incapable of adding up any 
amount other than the one registered; they 
do all the work, carrying all totals auto¬ 
matically. It is 3x4 inches, and weighs 14 
ounces. The capacity is 9,999,999, or $99,- 
999.99. The machine can be carried in the 
pocket or placed in the nickel-plated holder 
when used for desk work. It is operated by 



inserting a stylus opposite the requited num¬ 
ber and drawing down the chain as far as it 
will go. The total appears at the top, sepa¬ 
rated from any other figures, where it is 
always in plain sight. The stylus fits over any 
pencil, and may be used to protect the point 
when carrying the pencil in the pocket. After 
adding one set of figures the machine can be 
instantaneously reset to zero by turning the 
knob at the upper right-hand corner. The 
whole operation is mechanical, and consc- 
queiUly there is a feeling of certainty that re¬ 
lieves the operator's mind from all the strain 
of mental computation. Among the uses to 
which the machine can be put are: Combina¬ 
tion of amounts of drafts, checks, sales slips, 
freight bills, loose leaf ledger items and other 
loose paper, cross footing, proving mental ad¬ 
dition, cash register, as well as ledger and 
other book accounts. Scattered amounts can 
be totaled without the necessity of first writing 
them down in columns, thereby saving about 
two-thirds of the time. In “checking off” or 
making up any desired shipment, the total of • 
both the number of pieces and the weight is 
shown as it increases step by step. Taking an 
inventory of stock laying about a store or fac¬ 
tory can readily be done by using this ma¬ 


chine. It can be carried in the pocket, thus 
allowing its use by men whose work takes 
them out of doors. Multiplication, division 
and subtraction can be performed as well as 
on higher priced constructions. It locks at all 
points of computation. The manufacturers 
offer to send the machine on trial for ten days, 
and if not entirely satisfactory it can be re¬ 
turned at no expense to the customer. The 
makers guarantee the machine for two years. 

The concern also make the “Automatic” 
Adding Machine, which is the same as the 
“Gem,” save that it has no resetting device. 


Wm. J. H. Gluck, Baltimore, Md., has issued 
a 225-page catalogue of Tin, Japanned and 
Galvanized Tin Ware. The book is divided 
into fifteen sections or sub-divisions. 

'Equator’’ Steel Fomace 

The Marshalltown Furnace Co., Marshall¬ 
town, Iowa, are offering the trade the “Equa¬ 
tor” Steel Furnace, illustrated. It is made of 
heavy steel and riveted under hydraulic pres¬ 
sure like a steam boiler until it is gas-tight. 
It has upright walls and vertical smoke travel, 
and is free and clean of accumulations at all 
times. This makes it a quick and powerful 



Steel Furnace. 


heater. It has no packed joints about it, and 
is claimed to be as gas-tight as the highest- 
priced steel constructions. The down draft is 
such that it draws the heat to the very bottom 
of the steel radiating surface, and thus adds 
to the radiating capacity of the steel dome. 
The makers state that this Furnace is intended 
for contract work and for the builders of 
houses to sell, and is put out at a low price 
todealeri. Digitized by 'OOglC 


312 


HARDWARE DEALERS^ MAGAZINE 


^February, 1907. 


Hardware Specialties 

The F. E. Lee Hardware Mfg. Co., Hart¬ 
ford, Conn., jire offering the trade the “Lee” 
Hardware Specialties, .several of which are 


Pease 'Terfeot’’ Dnst Beater 

The Peasje Mfg. Co., 100 Seneca street, Buf¬ 
falo, N. Y., arc manufacturers of the Pease 
“Perfect” Dust Beater, illustrated. In its con- 



Inside Towel Rack. 

illustrated. The Towel Rack has metal parts struction over seventy feet of retinned spring 
of cold rolled steel, neatly japanned. It is steel wire is used, being hand woven in such 
provided with eight arms, each two feet long, a manner that it has long life, gives excellent 



“Handy" Screw Driver. 

and made from selected maple and polished. service, and is thoroughly guaranteed by the 
The Rack gives 16 feet of drying surface, makers. It is especially adapted for beating 
The bars drop down against the wall when not furniture, clothing, bedding, rugs, carriage 



in use. The “Handy” and “Standard” Screw 
Drivers have hardwood handles with steel 
ferrules and steel tempered blades. All blades 


seats, etc. It is 24 inches long, and the beater 
portion is 9 inches diameter. The weight per 
gross is 90 pounds. The company make Coat, 



Pease “Perfect" Dust Beater. 


are securely fastened to prevent them from 
turning. They are made in sizes 2, 3, 4, 5, 6, 
7 and 8 Inches. 


and Garment Hangers, Sad Iron Rack, and a 
line of wire goods for the Hardware .and 


housefumishing trade. 
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Caipenten’ Sippiiig Bar 

The Marshalltown Trowel Co., Marshalltown, 
la., are placing on the market the Carpenters* 
Ripping Bar, illustrated. It is made of %-inch 
octagon tool steel, is 30 inches long, chisel- 
pointed on one end, and a nail puller on the 


dons from retailers for boxed sets, as many of 
their customers buy an assortment of dies for 
their use. Some of the retailers sell individual 
dies out of the Box when the customer does 
not want all, and the Box again filled from 
stock. Used in this way it makes a good dis¬ 
play and is also ready for the customer who 
wants the complete outfit. 



CASPENTEits* Ripping Bak. 

other. This Bar is indispensable in a car¬ 
penter’s kit, as he uses it for many purposes. 
The plumber finds it very handy for ripping 
up old floors and as a cold chisel. The farmer 
will also find it handy, as it can be used as a 
wire stretcher and for many other purposes. 


M. G. Rodearmel, Minneapolis, Minn., 
manufacturers’ agent, is out with the annual 
pocket catalogue of goods which he repre¬ 
sents in his section. It is gotten up in a neat 
style. 

^^Elgin” Wrench Boxed Sets 

The Star Mfg. Co., Carpentersville, Ill., arc 
offering the trade the “Elgin” Wrench Boxed 
Sets, illustrated. The assortment as regularly 
put up in a strong ebony-finished wood¬ 
en box is one “Elgin” Wrench, one re¬ 
threading attachment having a %-inch 
square insert for taps, five rethread¬ 
ing dies of United States Standard bolt 


Automobile Hitching Post 

The Bond Steel Post Co., Adrian, Mich., 
are makers of the Automobile Hitching Post, 
illustrated. These Posts arc finished in two 
styles, galvanized or painted. The painting or 
galvanizing is not put on until the Post is 
complete. Post Office Department have been 
using these Posts for twelve years past for 
rural and city mail boxes. Each Post is made 
of heavy plate steel, each cut tapering out of 
the flat by machinery. Deep grooves are then 
pressed through the center which extend the 


.\UTOMOBILING HiTCHING PoST IN USE. 


“Elgin’* Wrench Boxed Sets. 

thread, viz.: % inch, 5-16 inch, % inch, 7-lC 
inch, and V 2 inch. Pump Rod dies are also 
carried, %, 7-16 and % inch, and a 3-16-inch 
die for stove rod, also Canadian standard dies 
%, 5-16, %, 7-16 and % inch. Changes can 
be made in assortment to suit. These Sets 
have been brought out in response to sugges- 


full length. These grooves are shallow at the 
top and deep at the bottom, thus giving a sym¬ 
metry to the Post. Two plates arc placed to¬ 
gether and the flanges on both sides riveted 
firmly together the whole length. The iron 
ball at the top is next firmly fitted in such a 
manner that it will not work loose or rattle. 
The “feet” are turned out, and after two mal¬ 
leable iron rings are riveted on, the Post is 
ready for the finishing process. The feet of 
Post arc set in cement, making ^very rigid 
foundation. Digitized by CjOOQ C 
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^^Oem” Bam Boor Latch 

The C A. Peck Hardware G>., Berlin, Wis., 
are manufacturers of the “Gem” Bam 
Door Latch, illustrated. It is a practical 
sliding door latch, as it is entirely flush on 
both sides, thus allowing the door to slide 



“Gem” Barn Door Latch. 


clear back, and it does not leave any projec¬ 
tions to catch the harness. The handles, 



Inserting “Gem” Latch in Barn Door. 

which drop down flush on both sides, are 
large enough to admit of the mittened hand. 


into the edges of same. The Latch comes 
packed one in a box, complete with screws, so 
that all that is necessary upon the part of the 
retailer is to show the mounted sample which 
comes with the first dozen order, and hand his 
customer one from the shelves already packed. 
This device is especially adapted for sliding 
j door, but can be advantageously used on 
/ swinging doors. 

'^Telvet Tread” Chicago Boiler Skate 

I The Chicago Roller Skate Co., 65 South 
Canal street, Chicago, Ill., are placing on the 
market the “Velvet Tread” Chicago Roller 
Skate, illustrated. The foot plate is stamped 
from first quality 15-gauge cold rolled steel, 
strengthened against buckling by two parallel 
corrugations. A strong feature of the skate 
is the malleable double riveted brace, which 
bears directly on the pure rubber cushions. 
The brace is not rigidly attached to the axle, 
but play and compression are provided for by 
the slots and through which the holding bolt 
projects. With the additional strength of the 
brace, the corrugations and the original 
strength of the steel it is impossible, the mak¬ 
ers state, to buckle the foot plate. Pure para 
rubber is used in the rubber cushions which 
are placed at the proper angle to receive the 
pressure of the tread directly. This not only 
prolongs the life of the cushion, but com¬ 
pletely compensates and neutralizes all jars, 
and turns with minimum wear and tear, and 
a direct, even pressure on the axles is the re¬ 
sult of every move or stroke of the foot. The 
cushions may be removed or replaced easily 
and quickly by simply taking out the pin. The 
axles and bearings are of fine steel. The steel 
wheels are hollow, ball bearing, run true, and 
arc very durable. They are interchangeable 
on all the company's skates. The clamps are 
of approved pattern, easily and quickly ad- 



The Latch is made entirely of steel and is 
readily placed in the door by sawing a recess 


justed, and operate freely and firmly through 
the strong, riveted steel straps. 
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“Bn&lo” Eleotrio Bladcsmifh Blower 

The Buffalo Forge Co., Buffalo, N. Y., are 
offering the trade the “Buffalo” Electric 
Blacksmith Blower, No. 202, illustrated. 
Small sizes of electric-driven forges have been 



“Buffalo” Electric Blacksmith Blower 

economically employed by the 'smiths and 
horseshoers having a large amount of light 
work to handle, not because of convenience, 
but as money-savers. While the electric 


and only consumes power in direct propor¬ 
tion to the amount of air delivered. For small 
shops on coimtry circuits a complaint has 
formerly been made that the supply of 
current could not be depended upon with 
absolute certainty, and that two blowers, 
one power-driven and the other hand- 
driven, were necessary. The company have 
met this demand by bringing out the No. 202 
Blower, which has an electric motor mounted 
on a small platform contained within the 
tripod legs of the machine. The fan spindle 
is continued through the dust-proof oil case 
containing the gearing for the hand-drive and 
terminates in a small pulley which connects 
with the motor by means of a round belt 
The motor is operated by current from an 
ordinary 16-c. p. lamp socket If at any time 
it is desired to run the blower by hand, the 
belt is removed and the machine becomes at 
once an easy-rtmning powerful blast machine. 
The power for the hand-drive passes through 
only two sets of helical and spin-cut gears, 
finished on special machines and running in 
an oil bath. All bearings are bored and 
reamed in solid metal, no liners used. All 
machine work done on jigs and parts are in¬ 
terchangeable. The outlet of the fan casing 
may be turned at any angle desired, and the 
gear and fan case are also adjustable as to 
height The Blower is furnished with blast 
piping, air gate and the company's side and 
center blast tuyers. A feature of the outfit is 
the low cost as well as the small weight and 
consequent freight charges. 

‘‘Cronk” No. 7 Prnniiig Shear 

The Cronk & Carrier Mfg. Co., Elmira, 
N. Y., are placing on the market the “Cronk” 
No. 7 Pruning Shear, illustrated. It is a solid 
drop forged steel Shear, high-grade, being made 



“Cronk” No. 7 Pruning Shear. 


blower can be placed where most convenient 
without regard to line shaft or other shop ar¬ 
rangements, it is found that its installation 
saves practically all the time of one helper 


of finest quality tool steel. The makers refer 
to it as something they guarantee to be better 
than the ordinary goods, and still^ is reason- 
able in price. Digitized by ^OOQ C 
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20th Century Mail Box 

The Wm. F. Heise Mfg. Co., 66 Union 
Park Court, Chicago, Ill., are manufac¬ 
turers of the 20th Century Mail Box, No. 2, 
illustrated. This Box is constructed of No. 24 
galvanized steel and is guaranteed not to rust 
or break. It is so constructed that the con¬ 
tents cannot be moved without first removing 
the padlock. There is a heavy glass panel in 
the door, through which the letters, etc., can 
be seen. The slot at the top of the Box, in 
which the carrier inserts the letters, is pro- 



20th Century Mail Box No. 2. 

tected by an extra hinged cover, bearing the 
word ‘‘Letters.” On the front of the Box is 
a convenient spring for holding papers. These 
Boxes are painted with high-grade aluminum 
bronze with red lettering, which gives a gen¬ 
eral resemblance to the .U. S. mail boxes. 
The concern are also makers of the No. 1 
Mail Box, which is similar in construction 
to the No. 2, save that it is made of No. 20 
galvanized steel, and the door is fitted with a 
spring lock, for which two keys are fur¬ 
nished. The slot cover is spring hinged, which 


inside dimensions of both styles are: Height, 
10 inches; width, 5% inches, and depth, 2% 
inches. This Box has been approved by the 
postal authorities and is to be used for the 
free delivery in cities only. 

^'Our Own” Biveting Haofaine 

The Great Lakes Mfg. Co., 152 Lake street, 
Chicago, Ill., are offering the trade “Our 
Own” Riveting Machine, illustrated. This de- 



“OuR Own” Riveting Machine. 


vice will use both tubular and split rivets, and 
is used on harness, straps, etc. The short 
lever adjusts the machine instantly and the 
long lever sets the rivet. 

^'Tonsorial Oem” Bazor 

F. A. Clauberg & Co., 27 Park Place, New 
York, are offering the trade the “Tonsorial 
Gem” Razor, illustrated. It is a fully warranted 
square heel, hollow-ground razor with patent 
handle. The handle is of mock shell pattern. 
Other styles include white grain celluloid, 



'To.nsorial Gem" Razor. 


forces it forward after the pressure of insert¬ 
ing the letters is removed. A brass clip is 
provided on the inside, back of the glass panel, 
to hold the owner's name. This Box has two 
springs on the cover for holding papers. The 


pressed stag, black rubber and yellow hom 
handles. Numerous other Razors are shown in 
the catalogue, all fully warranted. The con¬ 
cern also import Nail Scissors, Nail Nippers, 
Razor Strops, Pruning Shears, etc. 
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^^wier’’ Self-Heasnring Oil Tank 

S. F. Bowser & Co., Fort Wayne, Ind., are 
manufacturers of the “Bowser” Perfect Self- 
Measuring Oil Tank, illustrated. Many Hard- 



“Bowser” Self-Measuring Oil Tank. 
ware stores are now retailing oils, especially 
the non-lubricating oils, so that the company 
are selling a very large number of Oil Tanks. 
They strongly recommend the equipment for 
handling gasoline, kerosene, linseed oil, tur¬ 
pentine, dyes, varnishes, shellacs, etc. The 


where in the basement. The tanks can be 
replenished direct from the supply wagon out¬ 
side, from barrels on the floor above, or from 
barrels in the basement. The pumps, which 
are entirely of metal and very durable, are 
placed in the most convenient location in the 
salesroom, not necessarily immediately above 
the tanks. They are of the self-measuring 
type, i. e., will draw and measure at one oper¬ 
ation a gallon, half gallon; a quart or a pint, 
as desired. At the same time the money value 
of the oil drawn is computed and the amount 
indicated in plain view of the customer. By 
this means, the use of funnels and measures 
is done away with, as the oil is pumped and 
measured directly into the customer’s can. The 
Pump is equipped with the anti-drip nozzle 
that shuts off the flow as soon as pumping 
ceases and so prevents dripping, and a dis¬ 
charge register tallies the amount of oil drawn 
at one operation. Valves, valve seats, cylinder, 
etc., are of brass, machine finished. These out¬ 
fits will handle the heaviest, stickiest oils, with¬ 
out gumming, and for such liquids as turpen¬ 
tine and similar plain oils, are indispensable. 
With the use of these Pumps there is no leak¬ 
age, evaporation, or waste. There is no de¬ 
terioration of oil. There is accurate measure¬ 
ment, safety, a saving of time and labor, and 
maximum convenience. In the illustration there 
arc shown five pumps in actual use. It will 
be noted the adaptability of the Pumps to the 



* 

Installation of Pumps, Showing Convenience and Cleanliness. 


tanks arc made of heavy galvanized steel, riv¬ 
eted and soldered throughout and painted a rich 
dark maroon. These tanks are made of any 
capacity as desired, and can be placed any- 


crowded condition of the store and the proxim¬ 
ity of the Pumps to the other merchandise on 
sale, which is evidence of the cleanliness of 
the equipment. Digitized by ooge 
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Bex Flintkote Booflng 

J. A. & W. Bird & Co., 34 India street, 
Boston, Mass., are the manufacturers of the 
Rex Flintkote Roofing, trade mark of which 
is shown herewith. This Roofing is made from 
non-conducting wool felt, thoroughly and 
evenly saturated with compounds containing 
no tar or asphaltum, which renders the Roofing 
water, acid, alkali, steam and gas fume proof. 
It is unaffected by heat or cold, and can be 
laid in any climate, and is fire-resisting. The 
coating of flint on the under side makes a 



Trade Mark Rex Flintkote Roofing. 

minute air space, and this, together with the 
non-conducting properties, makes it cool in 
summer and warm in winter. This Roofing 
is made in four plies—%, 1, 2 and 3—and is 
suitable for any roof having a pitch of at least 
% inch to the foot. It is quickly and cheaply 
laid and will not need painting for at least 
eighteen months or two years. Sufficient 


Landers, Frary & Clark, New Britain, 
Conn., have issued a book containing several 
pages of testimonials from Hardware dealers, 
who State their satisfaction in handling the 
“Universal” Coffee Percolator. There are also 
a number of pages showing various electros 
which the company supply dealers without 
charge and which are to be used in the dealer’s 
local newspaper advertising. 


The' Kinnear Pressed Radiator Co., Pitts¬ 
burg, Pa., recently changed their name to The 
Pressed Radiator Company. The new build¬ 
ing occupied by the concern provides 64^000 
square feet of floor space, thoroughly equipped 
with automatic machinery. 


The Star Enameling & Stamping Co., Pitts¬ 
burg, Pa., have added to their line of Sheet 
Metal Wares, which consists of Pieced, 
Stamped and Japanned Tinware, specialties in 
Galvanized Ware, Gray Mottled and Blue and 
White Enameled Ware, etc. 


Try and Mitre Square 

C. E. Jennjngs & Co., 42 Murray street, New 
York, are placing on the market the No. 32 
“Utility” Try and Mitre Square^ illustrated. 
This device is blanked out of bright sheet 
steel, steel shoulder riveted on handle and is 
perfectly square outside and inside. The blade 



nails, caps and cement for laying are packed is accurately graduated, has true mitre end, is 
inside each roll. Each roll contains 216 light to handle, and when not in use can be 
square feet. easily hung up. The arm isi^% inches long. 
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* Vewman Speoifd” Grinder 

Luther Bros., North Milwaukee, Wis., arc 
manufacturers of the “Newman Special” 
Grinder, illustrated. The frame is of selected, 
well-seasoned hard maple, and each machine 
is fitted with a Locke patent light running 
steel chain, and an adjustable steel seat The 
grinding wheels are of carborundum, which 
cut readily with but light pressure and do not 
draw the temper. This Grinder is adapted to 
all kinds of grinding—castings, chilled plow 



points, steel tools, axes, hatchets, etc. This 
machine is furnished with a disc sharpening at¬ 
tachment For grinding sickle knives an auto¬ 
matic holder is'provided. This holder auto¬ 
matically holds the sickle at any angle, giving 
the teeth an absolutely uniform bevel. By 
means of the gear wheel and chain drive the 
grinding wheel is given a speed of 4,000 revo¬ 
lutions per minute. All bearings are extra 
large and supplied with extra large oil retain¬ 
ing surface. 


The A. H. Green Co., 97 Warren street. 
New York, have issued a revised price list of 
their Hardware Shelf Boxes. 


The Arcade Mfg. Co., Freeport, Ill., in their 
new catalogue list some 400 articles of their 
own manufacture, covering 240 pages. The 
book is thoroughly illustrated and indexed. 
Briefly, they make Coffee Mills, Banks, Cork 
Pullers, Iron Toys, Door Hardware, Ice Picks, 
Lemon Squeezers, Stove Lifters and Dampers, 
Refrigerator Trimmings, etc. The company 
made a number of additions to their plant last 
year, and are contemplating a further increase 
of facilities. 


^Tmproved” Aifortment Spooled Wire 

The Malin & Co., Qeveland, O., are manu¬ 
facturers of the “Improved” Assortment of 
Spooled Wire, illustrated. This Assortment is 
to quite an extent taking the place of the old 
retail stock, which contained a larger number 
of Spools. The “Improved” Assortment con¬ 
tains a much larger percentage of brass and 
copper wire than the old retail stock. The 
Spools are a new and excellent size. A profit 




U—«—li- w*-. ■ 




of 100 per cent on the investment is assured 
to the retailer. This Assortment contains 
forty 2-ounce Spools as follows: 2 Spools 
each. Nos. 18, 20, 22, 24 and 26, of annealed 
and tinned wire, soft brass and copper wire, 
packed one dozen stock to the case; shipping 
weight, 100 pounds per dozen stocks. The 
trade is supplied through jobbers. 


^^Antomatio” Screen Door Catch 

The Automatic Screen Door Catch Co., 218 
East 57th street, Chicago, are manufac¬ 
turers of the “Automatic” Screen Door Catch, 



Fig 1.—“Automatic" Screen Door Catch. 

illustrated. This device will work on all kinds 
of screen doors, no matter how badly they arc 
warped, shrunken or sagged. The Catch is 
applied on the door casing at the opening side 
of the door and can be placed anywhere along 
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on the casing where it is necessary to bring a 
pressure on the door to force it closed. The 
Catch is so constructed and applied that it 
catches the door and puts a pressure on the 



Fig. 2.—Catch Holding Door Shut. 


opening side just at the time when the spring 
at the hinge side of the door is at its weakest 
point. The device will work right or left hand. 
Fig. 1 shows the position of Catch just as it 
latches and secures a hold on the door, 1% 



Fig. 3.—Showing Operation of “Automatic” 
Door Catch. 


inches out from the door jamb, when it imme¬ 
diately forces the door closed to its proper 
place. Fig. 2 shows the Catch holding the door 
closed. It does not allow a door to reibound 
and stand open. Referring to Fig. 3, A shows 
the position of Catch when the door is open. 
The dotted line B shows the Catch holding 
the door closed. C is the trip arm that the 
door strikes to trip the Catch. D is the sec¬ 
tion of the open door, E is the first screw to 


be driven when applying the device to door 
jamb F. G indicates the door closed, as shown 
by dotted lines. The Catches arc made in 
three sizes. Nos. 0, 5 and 9, being small, me¬ 
dium and heavy, and suitable, respectively, for 
light house screen doors and heavy store 
screen doors, storm doors, refrigerator doors 
and light cooler doors. 


The Motor Car Equipment Co., 65 Warren 
street, New York, have issued a booklet 
containing a few of the many high-grade 
automobile accessories which they offer the 
trade. A large stock is carried and a great 
variety offered. A few of these include 
Lamps, Generators, French Horns, Motor 
Clocks, Volt and Ammeters, Goggles, Spark 
Plugs, Ignition Cables, Wrenches and Span¬ 
ners, Automobile Jacks, Portable Turntables, 
Pumps, Funnels, Oil and Grease Cups, Metal 
Figures and Letters, etc. 

Improved ‘‘Boyal Oem” Lighting System 

The Royal Gas Light Co., 209 East Kinzie 
street, Chicago, Ill., are makers of the 
Improved “Royal Gem” Lighting System, illus¬ 
trated. In the illustration is shown this Sys¬ 
tem with tank and generator attached. The 
gas has to be generated in only one place 
for from 2 to 20 lights. There is no danger 



Improved “Royal Gem" Generator. 

of tank exploding, as it is made of extra heavy 
galvanized iron, galvanized both inside and 
outside after riveting. The tank never gets 
any warmer than the temperature of the room 
in which it is placed. An extra large pump, 22 
inches long, with heavy brass cylinder, comes 
with the outfit. All connections to tank arc 
made of solid brass castings. This tank when 
used with the “Royal Gem” Systems can be 
placed out of doors or at any convenient place 
desired. The generator is placed on a 3-foot 
stand made entirely of steel.The tank when 
placed out of doors is^connected to the gen- 
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erator by. a hollow seamless brass tubing of 
%-inch gas pipe. When placed outside there 
is never more than a tablespoonful of gasoline 
in the building at one time. .With the Gen¬ 
erator cartridges Nos. 2 and 13 can be used. 
These cartridges contain all the packing, and 
can be removed and packing cleaned at will 


hoe^ not only indicates the nature of the busi¬ 
ness, but also embodies a suggestion of the 
name of the manufacturers. 

No. 1 Motor and Dynamo 

E. Q. Williams, 537 South Qinton street, 
Syracuse, N. Y., is offering the trade the No. 1 



with great ease. The cartridge is removed 
once or twice a year, the packing is washed 
with gasoline and the lights are claimed to be 
fine and bright all the year at a minimum cost. 
By the use of these cartridges the user is 
protected against an accumulation of carbon. 
A new cartridge can be inserted in a few 
minutes, so the o\v'ner need not be without 
light. 

New Trade Mark 

The American Fork & Hoe Co., Cleveland, 
O., have adopted a new trade mark for their 
first qualit>' brands, as shown herewith. An 
appropriate name was sought in order that it 
might be the more easily associated with the 



New Trade Mark American Fork & Hoe Co. 

goods it represented; an euphonious name that 
had an agreeable ring to it, and which the 
tongue could nicely handle was desired. The 
name ‘‘True Temper” was finally accepted, as 
it complied with the requirements and also 
expresses two highly important features of 
good tools, which must be true in quality, con¬ 
struction and temper. By the observer “True 
Temper” is directly and instantly associated 
with steel goods; hence easily remembered. 
The trade mark design, showing fork and 


Dynamo and Motor, illustrated. This little 
machine places at the disposal of the student 
and experimenter a modern type of dynamo 
and motor that is complete in every respect. 
One of these little machines mounted on an 
old sewing machine table and belted to the big 
wheel will afford fun and knowledge by the 
hour. The field frame is made from sheet 
metal stampings, and is of the “ironclad” type 
which prevents leakage of the magnetism. The 
pole pieces are solid with the rest of the 
frame, so that it is impossible for them to get 
out of line. The machine can be taken apart 



No. 1 Motor and Dynamo. 


in less than half a minute by removing two 
screws, and a mistake cannot be made in as¬ 
sembling it. The field coils are wound exactly 
the same as on the large machines, on spools 
and with both series and shunt winding. Each 
machine can be used as a series, a shunt or a 
compound dynamo or motor. When run as a 
dynamo on the compound winding, the voltage 
keeps steady as long as the speed remains 
even; this allows it to be used for all experi¬ 
ments to which a direct current is applicable. 
The armature is large and made from iron 
stamping; it is “drum wound” and has eight 
sections, wound with a “quarter turn lead,” so 
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that the brushes are in a horizontal position. 
It is also of the “iron clad” type, the slots that 
contain the wires being nearly closed at the 
top, leaving only enough room to insert the 
wires. In this way the winding is protected 
and the efficiency of the machine is increased. 
The armature is also mounted on a hollow 
sleeve, so that the shaft, which is of polished 
steel, can be pushed through the center; in this 
way there is no danger of its springing, and a 
shaft of any length can be put in any time. 
The brushes are of spring copper and are 
mounted on a rocking brush holder in exactly 
the same manner as the large machines. They 
can be adjusted and clamped in any position, 
so as to bring the brushes into the “neutral 
plane” or the position of least sparking; also to 
regulate the speed when it is run as a motor, 
and to allow the machine to work at its maxi¬ 
mum efficiency. The floor space occupied is 
5% inches diameter by 5 inches high, and 
weighs flve pounds. It will run as a motor on 
one cell of dry battery, and as a dynamo will 
easily give 25 watts, or light six to eight small 
incandescent lamps. It will also show in an ex¬ 
perimental way the lighting of electric lights, 
copper, silver or nickel plating, the decomposi¬ 
tion of water, running motors, charging stor¬ 
age batteries, etc. On the alternating current 
it will run as a motor by connecting two or 
three lamps in series with it. 

**Plator' 

G. L. Steinreich & Co., 190 West Broad¬ 
way, New York, are offering the trade 
“Platol,” which is used for renovating silver¬ 
ware. It is free from all poisonous ingredi¬ 
ents, contains no cyanide of potassium or mer¬ 
cury, and is absolutely harmless to the hands 
as well as the metals. It is stainless and 
odorless, and when used about the home there 
is no danger to children. There are two pro¬ 
cesses—one for depositing silver on copper, 
brass, bronze and zinc, called “Platol” No. 1; 
the other, known as “Platol” No. 2, is used 
for depositing silver on iron, steel and white 
metal alloys. This composition is put up in 
an attractive manner, and with the advertis¬ 
ing matter helps its sale. No. 1 is practi¬ 
cally instantaneous in its action, while No. 2 
requires longer rubbing. 


T he Oneida Community, Oneida, N. Y., with 
New York office at 395 Broadway, have 
issued a handsome catalogue, No. 30, on “Com¬ 
munity” Silver. It is 16% x 9% inches, and a 
most sumptuous publication. The deep, full- 
page plates, giving actual size, are of a nature 
to carry confidence and conviction to the 
dealer. There are well arranged price lists of 
all goods illustrated. The patterns shown in¬ 


clude the Avalon, Flower-de-Luce, Classic, 
Windsor, Tipped, Fiddle and plain. Special sets 
are also shown in great richness. The frontis¬ 
piece shows the silverware plant at Niagara 
Falls, N. Y., following which is a view of 
the home buildings at Oneida, N. Y. In the 
introductory the company state that the plate 
is heavier than triple—“triple-plus” they call it. 
All designs are up to date. Every detail of 
workmanship receives most careful attention. 
Each piece is absolutely guaranteed, and the 
retail price is >>ut little more than single plate. 
The aggressive advertising which has been 
characteristic of “Community” Silver will be 
continued in the future, which draws business 
to the retailer handling this line. 


S. Droescher, 79 Warren street. New York, 
recently sent out to the trade a greeting. The 
card showed some of his many specialties, in¬ 
cluding Razor Hones, Dry Hones, Sharpen¬ 
ing Stones, Honing Oil, etc. Mr. Droescher 
imports large quantities of Razors, Cutlery, 
'Hones, etc., and is United States representa¬ 
tive for several manufacturers. 


c Herrick Refrigerator Co., Waterloo, la., 
have ready for the trade a new cata¬ 
logue of the “Herrick” Refrigerators. This 
is the seventeenth year of manufacturing Re¬ 
frigerators, and for this season the line has 
been considerably extended. The Sanitary 
White Odorless spruce-lined is a medium- 
priced construction. The White Enamel and 
New Improved White Enamel-lined construc¬ 
tions make strong claims for recognition. The 
White Opal Glass-lined Refrigerators is a 
fancy construction, and is especially recom¬ 
mended by the makers for use in fine resi¬ 
dences. The full interior of this Refrigerator, 
including the ice chamber, all doors and both 
sides of the partition is lined with heavy 
plates of white opal glass. These plates are 
put on the walls, doors, etc., in full sheets, 
leaving no cracks and crevices. It gives a 
smooth, hard, unbroken surface of polished 
glass, being highly sanitary and serviceable 
for years. There is a new design of ice racks 
which can be easily removed without a tool 
for cleaning, and which do not obstruct the 
view of the opal lining. The company also 
call particular attention to the line of Grand 
Refrigerators, which are built especially for 
the finest modern residences. The cases are 
constructed of fine quarter-sawed oak, richly 
filled, rubbed, varnished, highly polished and 
finished a beautiful golden oak. They are pro¬ 
vided with the white opal glass linings 
throughout A new catalogue gives color il¬ 
lustrations, making a handsome appearance. 
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The Union Hardware Co., Torrington, 
Conn., with New York office at 95 Chambers 
street, in their latest catalogue of Dog Col¬ 
lars show many designs. Some of the Collars 
are mounted upon display cards. 


The Boss Mfg. Co., Kewanee, Ill., manufac¬ 
turers of Husking Gloves, Mittens and Pins, 
etc., have issued a catalogue covering these 
lines. The concern manufacture for the job¬ 
bing trade exclusively. 


The Washington Cutlery^ Co., Milwaukee, 
Wis., have removed their general office and 
shipping department to their shops at Water- 
town, Wis. All mail should be hereafter ad¬ 
dressed to the latter place. 


The New York Sporting Goods Co., 17 
Warren street, New York, have ready for dis¬ 
tribution a new catalogue, No. 38, of Bicycles 
and sundries and Motor Cycle supplies, being a 
book of .64 pages. The concern have always 
made a specialty of bicycle supplies. 


The Snow Flake Axle Grease Co., Fitch¬ 
burg, Mass., have issued a brochure in the in¬ 
terest of “Snowflake” Axle Grease, There are 
some * humorous and instructive articles in¬ 
terspersed with paragraphs concerning the 
company’s product, 


F. Smith & Son, Clinton, la., in their cata¬ 
logue show wood specialties. These include 
Step and Extension Ladders, Ironing Boards, 
Clothes Racks, Bread Boards, Plate Racks, etc. 


In their advertisement in this issue the 
Pritchard-Strong Co., Rochester, N. Y., make 
announcement concerning their prize offer on 
window displays and suggestions for increas¬ 
ing a lantern business. Full particulars can 
be had by addressing the company. 


The Hopkins & Allen Arms Co., Norwich, 
Conn., have ready for distribution a Gun Guide 
and catalogue. The book is well illustrated, 
and there is shown in detail the model on 
which all their double guns are made. The con¬ 
cern have also issued two interesting pamph¬ 
lets entitled “A Modem William Tell” and 
“My First Rifle,” whicn are for general distri¬ 
bution. 

—- j - ■ 

Colt's Patent Fire Arms Mfg. Co., Hartford, 
Conn., have issued a catalogue descriptive of 
Colt’s Revolvers and Automatic Pistols. 


The Hoffman Mfg. Co., 413 Market street, 
Philadelphia, Pa., with New York office at 107 
Duane street, have issued a handsome cata¬ 
logue in colors showing their line of Ham¬ 
mocks. Each of the various patterns are shown 
in actual colorings. 


The Durham Mfg. Co., Muncie, Ind., makers 
of the Auto Express car for children, have re¬ 
cently moved into their new three-story fac¬ 
tory. They have over 20,000 square feet of 
space, giving ample facilities for prompt ship¬ 
ments. 


The Specialty Mfg. Co., St. Anthony Park, 
Minn., have ready for the trade their 1907 
price list of “Easy Emptying” Grass Catchers, 
and their other Hardware specialties. 


The Marshalltown Trowel Co., Marshall¬ 
town, la., in a new catalogue show their line 
of high-grade Plasterers’ Tools. 


The Horton Mfg. Co., Ft. Wayne, Ind., in 
their new catalogue show their line of rotary, 
double rubber, lever and other Washers. Many 
strong claims of excellence are set forth for 
each construction. 


The Iowa Novelty Co., Burlington, la., in 
a catalogue show their line of solid bronze 
Cement Tools. These bronze tools cannot rust 
and the secret composition of solid bronze put 
into them gives great durability. Each tool is 
highly polished and fitted with hardwood 
handle. In the center of the catalogue is a 
view about the grounds of a house, showing 
the positions of tools and the use of same, such 
as out-curve Edger, Corner Trowel, etc. The 
supplement to the catalogue presents their line 
of cast-iron Cement Tools, 


The Avery Stamping Co., Cleveland, O., re¬ 
port a largely increased trade on “Never- 
Break” Steel hollow ware, due largely to its 
cleanliness. These utensils do not absorb 
grease or carry over or impart flavors of burnt 
grease of previously cooked foods. 


The Buffalo Forge Co., Buffalo, N. Y., are 
distributing No. 77 catalogue, which contains, in 
addition to their regular line of tools, several 
new machines, as well as changes and improve¬ 
ments in older designs. Some of the new 
designs are the Ball Bearing Blacksmith 
Forges, high-speed Hand Blowers, Direct 
Drive Blower, etc. Digitized by - ‘ ^ 
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The Bissell Carpet Sweeper Co., Grand 
Rapds, Mich., with New York office at 25 
Warren street, in their New Year offer call 
the attention of the trade to the good profits 
which their line of Sweepers afford, being a 
maintained price article. One of the circulars 
sets forth in detail the extensive general maga¬ 
zine advei^ising done for the benefit of the re¬ 
tailers. Business for 1906 was 20 per cent, 
greater than for any previous year. 


The Andrews Wire & Iron Works, Rock¬ 
ford, Ill., recently tendered an annual dinner 
to their employes. An appropriate and dainty 
souvenir was gotten up for the event. 


North Bros. Mfg. Co., Philadelphia, Pa., 
have issued a new pocket-size catalogue of their 
Ice Cream Freezers. These Freezers have 
automatic twin scrapers, and the pails have 
electric welded wire hoops that are guaran¬ 
teed not to break or fall off. The cans are of 
heavy tin plate with drawn steel bottom, guar¬ 
anteed not to leak or break. 


The J. Stevens Arms & Tool Co., Chicopee 
Falls, Mass., announce the prize winners in 
the recent “Stevens’ ” Trade Advertising 
Competition. Prizes were awarded for the 
best advertisements, and from the list it ap¬ 
pears the prize Rifles and Shot Guns were 
pretty generally distributed over the country. 


The capital stock of the Glidden Varnish 
Co., Cleveland, Ohio, has been increased from 
$200,000 to $1,000,000. This increase is made 
as a business measure, to meet the require¬ 
ments of their rapidly increasing business and 
to provide for further extension of the opera¬ 
tions of the company. Their new factory is 
rapidly approaching completion and when in 
full operation will give them an output second 
to none in the country. 


A very attractive book on the Horse con¬ 
tains suggestions for the proper care of the 
horse in and out of the stable, and is pub¬ 
lished by the Joseph Dixon Crucible Co., of 
Jersey City, N. J. This book will appeal to 
all who own or handle horses and will be sent 
free to those requesting a copy. 


The Russell & Erwin Mfg. Co., New 
Britain, Conn., and 45 Chambers street. New 
York, have issued a new catalogue, being 
Vol. 9. The catalogue is designed to give all 
the goods they manufacture or sell which 
were found in Vol. 8 and its various supple¬ 
ments. In addition there are many designs 


of ornamented house trimmings shown. As to 
the numbering of goods the large increase in 
the line of ornamented house trimmings has 
rendered the old system of numbers cumber¬ 
some, so in this new catalogue a new scheme 
has been adopted which applies to ICnobs, 
Escutcheons and most miscellaneous goods. 
Following the general alphabetical index, there 
is the Numerical Index, occupying 50 pages. 
The book contains everything pertaining to 
Builders’ Hardware and in great variety. 


During the past twelve years the growth of 
the telephone business of New York City has 
been phenomenal. In 1894 there were only 
about 10,000 'phones. During 1906 the net 
gain of the company in their territory, which 
embraces 35 miles from New York City Hall, 
was 67,000 telephones, nearly 200 a day. The 
total number of telephones in the above terri¬ 
tory the first of the year was 389,000. 

^'Selling Pointers’’ 

he American Fork & Hoe Co., Cleveland, 
O., have issued two booklets, one en¬ 
titled “Selling Pointers” and the other “Tools 
and Their Uses.” Both books should be in the 
hands of every dealer and his clerks. “Tools 
and Their Uses” is of particular interest to 
those who cater to the trade in Forks, Hoes 
and other farm and garden hand tools. The 
first ten pages of the book are given to details 
concerning the many processes through which 
the company’s tools pass through before they 
reach the jobber and retailer. Valuable infor¬ 
mation is also given concerning the value of 
special tools for special purposes. The greater 
part of the book, however, is given to illus¬ 
trations and descriptions of tools for every 
purpose. These come under different head¬ 
ings, such as Hay Forks, Manure and Barn 
Forks, Grain and Header Forks, Barley Forks 
and Grain Cr^idles, Corn Hooks, Rakes, Potato 
Digging tools. Sugar Beet tools, Hoes, Special 
Hoes, etc. Many illustrations of fields, etc., 
are presented where these special tools are 
used. 

“Selling Pointers” is a book of 24 pages, 
and has various chapters. We give some of 
the headings herewith, and excerpts will fol- • 
low in a later issue: A Salesman’s Worth, 
Opportunities for Retail Salesmen, Learning 
Selling Points, How to Sell More Goods, 
How to Answer Objections, Sales That Are 
Missed, How Salesmen are Concerned, Sug¬ 
gesting New Ideas, Value of New Lines, How 
Sales Can Be Boomed, Value of Window Dis¬ 
play, A Knowledge of Advertising, Rules for 
Sales Praple, etc. These books are worth 
sending for and can be had upon request. 0 
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Iwan Bros., Streator, III, have received an 
order from one of their regular customers In 
South Africa for four dozen of their 3 and 4r 
inch "Iwan” Post . Hole Augers for diamond 
prospecting. These Augers, besides being 
largely used for digging post holes for fence 
and telephone posts, are in extensive use by 
various departments of the United States Gov¬ 
ernment both at home and abroad. The mak¬ 
ers state these Augers attain their popularity 
by reason of ease in operation, and also on 
account of so many sizes, from 3 to 14 inches, 
inclusive, making easy the adaptation to many 
classes of work. 


Surpless, Dunn & Co., 74 Murray street. 
New York, have been appointed exclusive 
sales agents for the Reliance Edge Tool Co., 
Youngstown, O. This concern manufacture 
chisels, gouges and drawing knives. The 
American Logging Tool Co., Chicago, Ill., 
have made similar arrangements for the dis¬ 
posal of their product, save that Surpless, 
Dunn & Co. do not cover the Pacific Coast. 
The export business of both the above-named 
concerns is handled along with the domestic 
trade. 


J. N. Postl^, Hardware buyer for the Bal¬ 
timore Bargain House, Baltimore, Md., will 
be in New York every Saturday and will make 
his headquarters at 377 Broadway at the office 
of Sand & Appel. 


At the annual meeting of the National 
Boards of Trade and Chambers of Commerce, 
at Washington, D. C, last month, action was 
taken and placed themselves on record as 
being opposed to Parcels Post matters. For 
twelve years past they have indorsed the 
Parcels Post legislation, and this change of 
heart was brought about by the Hardware 
manufacturers and jobbers. 

Ohio Hardware Association 

T he thirteenth annual convention of the 
Ohio Hardware Association will be held 
at Columbus the 26th, 27th and 28th inst. 
Secretary Frank A. Bare, Mansfield, reports 
that the outlook grows brighter every day for 
the most successful meeting ever held in the 
State. The Hardware exposition feature is 
attracting great attention, and all Ohio deal¬ 
ers are urged to attend the convention, par¬ 
ticipate in the sessions and look over the many 
exhibits. The Question Box will be a promi¬ 
nent feature, and every dealer is asked to put 
as many questions as he desires. National 
Secretary M. L. Corey will be present and 
have charge of the Question Box. The Ohio 


Hardware Mutual Insurance Co. offers mem¬ 
bers fire insurance at regular rates, with a 
considerable rebate at the end of each year. 

Wisoomin Betail Hardware Aaoeiatioii 

T he annual convention of the Wisconsin Re¬ 
tail Hardware Association will be held 
at Milwaukee the 5th to the 8th, inclusive. The 
insurance meeting will be held the first day, 
and the Hardware Association sessions will 
commence the 6th, being held in the fore¬ 
noons only, in the auditorium of the new Pub¬ 
lic Service Building. A separate floor has 
been reserved for exhibits. There is a mem¬ 
bership of 617, and everything points to "a 
glorious meeting,” according to Secretary C. 
A. Peck, Berlin. There will be papers on 
Stove Salesmanship, Business Methods, Ad¬ 
vertising, etc. Business is booming in the in¬ 
surance department, applications for fire poli¬ 
cies coming from various States. The net as¬ 
sets the first of the year were $13,788. Total 
losses for 1906 totaled $10,084.16. Rebates on 
premiums last year amounted to $4,160. 

Hew York State Betail Hardware 
^ As80ciatio]i 

T he annual convention of the New York 
State Retail Hardware Association will 
be held at Syracuse, N. Y., the 19th, 20th, 21st 
and 22d. inst. A very interesting programme 
will be provided for the members. On the 
evening of the 21st a banquet will be held at 
the Yates, and the price has been placed at a 
figure simply intended to cover the cost of the 
affair. Members, exhibitors and visitors will 
be welcomed, each paying for his own enter¬ 
tainment only. Secretary J. B. Foley, Syra¬ 
cuse, states that all space for exhibits has 
been sold some time ago. 

A Banquet Demanded 

To the Editor: 

I am informed that the Hardware Club, of 
New York, is in a state of great prosperity, 
and that it possesses an overflowing member¬ 
ship. In this view of the case, why does it not 
do something for the general benefit of the 
trade that supports it ? Why did it years 
ago abandon the giving of those annual Hard¬ 
ware dinners that drew to New York the 
leading Hardwaremen of the United States? 
Why not another? The trade can afford it; 
the response would be general; the support 
would be enthusiastic. Will the officers of 
the club please take notice? Another banquet 
is certainly due by this time, and it sems to 
me to be up to the Hardware Club. 

Yours truly, A Wholesaler. 

Jan. 21, 1907. Digitized by ooge 


State Retail Hardware Gonventioiis 


Idaho Hardware Convention 

e Idaho Hardware and Implement Deal¬ 
ers* Association held their third annual 
convention at Boise on the 4th and 5th ult. 
President A. B. Moss, Payette, presided. In 
his opening remarks he stated that perhaps 
some had been expecting too much of the 
organization, as it was but a year and a half 
old. However, during that interval some who 
were former enemies have turned and are now 
friends, and other good has been accom¬ 
plished. Thus far the jobbers who handle gen¬ 
eral lines of Hardware and implements and 
who sell to men who do not always maintain 
prices, the Association has not been able to 
regulate in the manner desired. With a north¬ 
western association in Idaho their position will 
be greatly strengthened and the jobbers will 
then pay more attention to the retailers* de¬ 
mands. He spoke of several other State or¬ 
ganizations and the good wprk being accom¬ 
plished. Idaho is but a boy in growth, and as 
it grow^ and reaches a man*s stature the work 
accomplished will be likewise greater. He 
urged that steps be taken to cdrb the peddlers 
who bring in a carload of goods, take long¬ 
time notes and keep the trade away from the 
regular dealers who are obliged to carry sev¬ 
eral carloads in stock all the time and who 
have to pay the taxes and help keep up the 
State. He stated that the Association should 
have a committee appointed to prevent adverse 
legislation. He was of the opinion that ef¬ 
forts should be put forth to get more railroads 
in the State, as conditions pointed to great 
growth during the next ten years. At pres¬ 
ent of the railroad business passing through 
the State, 94 per cent, originated outside the 
State and only 6 per cent, within the State. 

F. G. Higgin, of the Pacific Hardware & 
Steel Co., read a paper on the “United Com¬ 
mercial Traveler.** V. C. Kerr, of the Kerr 
Hardware Co., Boise, read a paper on the 
“Credit System.** Owing to the continued 
shortening of the time in which the dealer had 
to pay for his goods the dealer should, in turn, 
require more prompt payment from his cus¬ 
tomers. 

E. W. Evenson, Spokane, Wash., secretary 
of the Inland Empire Hardware and Imple¬ 
ment Dealers* Association, was present and 
gave an outline of the proposed Pacific Federa¬ 
tion of Hardware and Implement Dealers* As¬ 
sociation, which it is proposed to organize this 
month at Portland, Ore. Mr. Evenson was 
instrumental in forming the Minnesota Retail 
Hardware Dealers* Association some four¬ 


teen years ago, which started with a member¬ 
ship of twelve. To-day it has 97 per cent of 
all the retail Hardware dealers in the State as 
members. Minnesota was followed by many 
other organizations, and as they grew the need 
of a National Retail Hardware Association was 
felt, and it was formed. The latter organiza¬ 
tion takes up questions with the National Hard¬ 
ware Jobbers* Association and with the Ameri¬ 
can Manufacturers* Association. Questions 
taken up in this manner and decided could not 
be done by individuals as such. 

The question of making uniform prices on 
staple articles throughout all portions of the 
territory taking the same freight rates was 
taken up and discussed thoroughly. A 
schedule of prices on certain articles was 
presented by one of the committees of the As¬ 
sociation and adopted. 

Members in the extreme western part of the 
State were urged to form an organization of 
their own. Mr. Evenson spoke of mutual fire- 
insurance, of its large saving in premiums to 
the members, and all were asked to take out 
policies in the Washington company. 

Secretary J. F. Cook, Boise, in his report 
mentioned the prevalent prosperity in his State 
and asked the members if they were getting 
their portion through the right prices for their 
goods. A pertinent trouble to overcome was 
the matter of long credits. Following his re¬ 
quest of a year ago he suggested that all the 
members in the same town meet at least once 
a month, as they would find out there was 
something to be talked about. Differences as 
they come up can usually be settled at these 
gatherings. Irregularities in price-cutting and 
underhanded methods of doing business should 
be reported to the secretary, if the member 
finds he cannot make the adjustment between 
himself and competitors. The matter of the 
Pacific Federation was mentioned, and matters 
too large for the State Association to handle 
could be adjusted by this larger organization. 
The membership increased during the past 
year and now stands at 64. 

The election of officers resulted as follows: 
President —A P. Moss, Payette. 
Vice-President —^V. C. Kerr, Boise. 
Secretary —J. F. Cook, Boise. 

Treasurer —E. A. Fraser, Ontario. 

Nampa was chosen as the next place of 
meeting. The members were entertained by 
the Commercial Club and later repaired to the 
Idan-ha Hotel where they partook of a ban¬ 
quet tendered bv the Boise members. 

igi ized lA 
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Muflouri Betail Hardware GoiiTeiition 

n the 17th and 18th ult, at K^sas City, the 
ninth annual meeting of the Missouri 
Retail Hardware Association was held. There 
was an attendance of 100, in spite* of the un¬ 
favorable weather conditions. President W. 
H. Hahn, St. Louis, presided, and in his annual 
address referred to what had been accom¬ 
plished in his own city by thorough organiza-* 
tion. Jobbers had ceased to sell at retail and 
everything in the nature of a catalogue house 
had been eliminated. Petty jealousies should 
be eliminated, dealers should get together and 
maintain prices, thus securing better profits. 

S. Norvell, of the Norvell-Shapleigh Hard¬ 
ware Co., St Louis, was present and addressed 
the members briefly. Secretary Fred. Neu- 
dorff, St Joseph, reviewed the work of the 
year, so far as it pertained to his office, mak¬ 
ing special reference to the mutual insurance 
department. The latter had not prospered as 
it should have done. 

R. H. Myers, St Louis, gave his experience 
with regard to programme and other forms 
of advertising, which are generally considered 
as of but little, if any, value. The Retail 
Merchants' Association passed a resolution im¬ 
posing a fine upon any member who used space 
in anything but the regular newspapers and 
journals. When the programme solicitor was 
shown this printed notice it worked to per¬ 
fection, and Mr. Myers stated this plan had 
resulted in a saving of at least $500 a year 
to the members. The only thing is to get mer¬ 
chants to stick to their obligation. Resolut- 
tions were passed relative to incorporating the 
Missouri Retail Hardware Dealers' Associa¬ 
tion. St Louis was chosen as the next place 
of pieeting. 

A banquet was tendered the members by S. 
Norvell at the Midland Hotel. There were 
quite a number of exhibits in the various 
hotels. 

The following officers were elected: 

President —W. H. Hahn, St. Louis. 

Vice-President— M. A. Wengert, Kansas 
City. 

Secretary-Treasurer —Fred. D. Kan- 
steiner, St. Louis. 

Executive Committee —W. T. Shoop, Rich¬ 
mond; O. W. Johnston, Marshall; F. A. Kan- 
steiner, St. Louis. 


The Southern Hardware Jobbers' Associa¬ 
tion will meet June 11 to 14 at the Jefferson 
Hotel, Richmond, Va. Those who intend to be 
present are requested to make reservations for 
accommodation direct to the hotel management, 
instead of through Secretary W. W. Webber, 
Fort Smith, Ark. 


The annual meting of the Detroit (Mich.) 
Retail Hardware Dealers’ Association was 
held last month, at which the following officers 
were elected: President, James Tyre; vice- 
president, Mr. Louys; secretary, O. J. Dar¬ 
ling; treasurer, A. Lemke; executive com¬ 
mittee, Wm. Moore, J. G. Patterson, A. Sar- 
nowski, A. Harshaw and Mr. Masoa (Com¬ 
mittee reports showed business to be in a very 
satisfactory conditioa The annual ball was 
held the dlst ult. and a most enjoyable time 
was had. 


On the 8th ult. the annual meeting of the 
Milwaukee (Wis.) Retail Hardware and Stove 
Dealers’ Assodation was held. The follow¬ 
ing officers were elected: President, Chas. 
Pflughardt; vice-president, J. O. Prasser; cor¬ 
responding secretary, F. Herrenbruck; finan¬ 
cial secretary, Wm. Grosjean; treasurer, J. 
Stollenwerk. 

Hardware Merchants and Hannfacturers’ 
Asaociation 

A t the twenty-first annual meeting of the 
Hardware Merchants and Manufacturers' 
Association, of Philadelphia, Pa., held last 
month, the following officers were elected for 
the ensuing year: 

President —^John R. Griffith. 

Vice-President —Edward S. Jackson. 
Secretary-Treasurer —T. James Fernley. 
Board of Directors —William W. Supplee, 
Thomas Devlin, Charles Z. Tyron, John R. 
Griffith, Samuel Disston, Ellicott Fisher, 
Charles M. Biddle, Edward S. Jackson and 
T. James Fernley. 


The fourth annual meeting of the (Connec¬ 
ticut Hardware Association will be held the 
20th and 21st inst at Hartford. A large at¬ 
tendance is anticipated. 

Proposed Pacific Coast Federation 

E. W. Evenson, Spokane, Wash., secre¬ 
tary of the Inland Empire Implement and 
Hardware Dealers' Association, is interesting 
Pacific Coast Hardware dealers n a proposed 
organization of all their section, to include 
Montana, Washington, Idaho, Oregon, Cali¬ 
fornia, Nevada, Colorado and Arizona. The 
suggested name for the new organization is 
the Pacific Coast Federation of Retail Hard¬ 
ware and Implement Associations. It will have 
charge of handling all question in which all 
are mutually interested. The meeting willibe 
held at Portland, Ore.^gon the 11th inst. I 
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The annual convention of the Colorado Re¬ 
tail Hardware Association will be held the 
13th, 14th and 15th inst. at Denver, Colo. There 
has been a substantial gain in members during 
the past fiscal year, and an interesting conven¬ 
tion is anticipated. Adolph Unfug, Walsen- 
berg, is secretary. 

National Retail Harware Association 

The National Retail Hardware Association, 
M. L. Corey, Argos, Ind., secretary, shows a 
rapid growth during the past year. The mem¬ 
bership two months ago was 8,304, an increase 
of 2,999 during the past year, or a gain of over 
56 per cent. Obviously, growth in the State 
organizations and the organizing of new State 
associations has kept the pace. The annual 
meeting will be held June 18, 19, “JO and 21, 
at Boston. 

Dlinois Retail Hardware Association 

he Chicago members of the Illinois Retail 
Hardware Association will give a compli¬ 
mentary reception and dance to the dele¬ 
gates at the annual convention of the 
State convention, to be held in Chicago 
on the 13th, 14th and 15th inst. The 
reception will be given on the evening of 
the first day in the dance hall of the Coliseum. 
Every indication points to a large attendance 
at the convention, and the business sessions 
and the many exhibits will have much interest 
for all Hardware dealers. Many members will 
be accompanied by their wives. L. C. Nish, 
Elgin, is secretary of the State organization, 
and H. C. Peppier, 700 Lincoln avenue, Chi¬ 
cago, is secretary of the Chicago Association. 

Kentucky Retail Hardware Association 

e Kentucky Retail Hardware and Stove 
Dealers* Association will hold their 
seventh annual convention at Louisville at the 
Galt House the 5th, 6th and 7th inst. This 
meeting promises to be the largest and best 
the Association has ever enjoyed. Secretary 
John R. Sower, Frankfort, is busily engaged 
with other officials in perfecting details. There 
will be an exhibit of Hardware at the Galt 
House in' conjunction with the business ses¬ 
sions. 

Indiana Retail Hardware Association 

The annual convention of the Indiana Re¬ 
tail Hardware Association will be held the 
19th, 20th and 21st inst. at Indianapolis. Sec¬ 
retary M. L. Corey, Argos, has received many 
letters from members, who state that in many 
cases they will bring all members of the firm. 


and in other instances their head clerks will 
also attend. If the weather is favorable the 
attendance is expected to exceed 1,000. Space 
for exhibits ^s all sold, and this feature will 
have much interest for the dealers. One en¬ 
tire session will be given over to the question 
box. President E. M. Bush, Evansville, Ind., 
wifi make an address, as well as President 
S. R. Miles, Mason City, la., on insurance. 
The social features will not be neglected. 

Mmnesota Retail Hardware Association 

e eleventh annual convention of the Min¬ 
nesota Retail Hardware Association will 
be held the 26th, 27th and 28th inst. and 
March 1. The meeting will be extended to the 
fourth day, a new departure for this organi¬ 
zation. The mornings will be given over to 
the exhibitors, of which there will be many. 
These will be quartered at the Ryan Hotel. 
The regular sessions of the convention will 
commence at 1.30 p. m. sharp, thus dividing 
the day between the displays and the work 
of the meeting. More time will be devoted 
to the question box than heretofore, as the 
points there brought out are of general in¬ 
terest, inviting discussion from the members. 
The evening of the first day will be given over 
to a social programme, and it is expected that 
the Governor of Minnesota, the St. Paul 
Mayor and other prominent persons will be 
present. On the afternoon of the 28th insur¬ 
ance matters will be taken up. Secretary 
M. S. Mathews. Minneapoli.s, reports very 
favorably for a big attendance and a rousing 
convention. 

North Dakota Retail Hardware Association 

e tenth annual meeting of the North 
Dakota Retail Hardware Association will 
be held some time this month at Minot. 
The first day’s sessions will be devoted to rou¬ 
tine and executive matters. The second day 
will be business all day, with a paper on 
“Credits” in the morning by F. L. Macomber, 
of Hibbard, Spencer, Bartlett & Co. In the 
afternoon the entire session will be given over 
to jobbers and manufacturers in addresses 
and discussions. In the evening all will at¬ 
tend the theatre. I'lie third day will 
be a field day on the paint question. Ad¬ 
dresses by manufacturers’ paint experts will 
be given and also by State representatives, the 
latter upholding the Pure Paint law which has 
evoked so much discussion and comment the 
past year. 

Secretary C. N. Bames, Grand Forks, is 
more than sanguine of the largest attendance 
in the history of the organization. 
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Exterior Store Decoration by Pasadena (Cal.) Hardware Co. 


First Vice-President, A. Urbahan, Spokane, 
Wash. 

Second Vice-President, A. B. Salmon, Wil¬ 
bur, Wash. 

Secretary-Treasurer, E. W. Evenson, Spo¬ 
kane, Wash. 


T he ninth annual convention of the Texas 
Retail Hardware and Implement Deal¬ 
ers’ Association was held the 22d, 23d and 24th 


pended over the doorway. Smilax and mari¬ 
golds with red geraniums formed the mass 
color scheme. Arches of the combination 
with arched palms completed the frontage 
decorations, while a window display of green¬ 
ings and color completed the effect. Within 
the left window was a display of nickel- 
plated ware, while enameled ware was put in 
the right-hand window. The background of 
both windows was artistically arranged. ^ C 


Iowa Retail Hardware Association, at Des 
Moines, February 19, 20, 21 and 22. Secretary 
A. R. Sale, Mason City. 

Nebraska Retail Hardware Association, at 
Omaha, February 5, 6 and 7. Secretary, J. 
Frank Barr, Lincoln. 

Pennsylvania Retail Hardware Association, 
at Pittsburg, February 12, 13 and 14. Secre¬ 
tary, J. E. Digby, McKees Rocks, Pa. 

South Dakota Retail Hardware Association, 
at Mitchell, February 12, 13 and 14. Secretary, 
Noah Keller. 


A t the annual convention of the Inland Em¬ 
pire Implement and Hardware Dealers’ 
Association, held the 16th and 17 ult., the 
following officers were elected: 

President. R. L. Spiker, Lewiston, Idaho. 


ult., at Dallas. The officers elected are as 
follows: 

President, W. A. Spangler, Bonfiam. 
Vice-President, W. M. Gunnell, Marlin. 
Secretary-Treasurer, J. W. McManus, 
W'axahachie. 

Exterior Store Decoration 

O n the occasion of the recent Rose Tour¬ 
nament the Pasadena Hardware Co., 
Pasadena, Cal., decorated their store. The 
decorating was done by Ernest E. Ekdale, in 
the employ of the concern. The numerals 1889 
and 1907 were done in oranges, the large 
figures extending across the store front. A 
star of marguerites forming a background for 
an inner star of red geraniums, was sus- 






STOVES Dsr THE HARDWARE STORE 

The Hardware Man the Logical Seller—^To Sell One 
Must Understand—Give Customer Proper Instruc¬ 
tions—^Avoid Cheap Stoves—^Finds Stoves a Profit¬ 
able Line. 


Many Merchants Are Indifferent 

He is the logical seller of stoves, especially 
in towns of moderate size. Probably seven- 
tenths of the stoves sold at retail throughout 
the country are sold by Hardware merchants. 
The average Hardware dealer thinks that the 
catalogue house competition has undermined 
his trade to a much greater extent than it 
really has, and were the catalogue house sales. 
doubled or trebled the great bulk of retail 
stove sales would still pass through the Hard¬ 
ware stores. 

Many Hardware merchants are indifferent 
to stoves and believe that their energy and 
capital can be employed to better advantage 
in some other lines, and yet these very men 
will spend good money and much energy on 
the other lines in which they are interested, 
while they leave the stoves to stand alone on 
their floor without any special advertising 
and with very little effort at selling. 

There is probably better profit in selling 
stoves than in selling sewing machines, yet 
you will find a great many merchants who 
will spend lots of money in exploiting a sew¬ 
ing machine whoVould not think of spending 
any good advertising money to tell his cus-. 
tomers about the special points of the stoves 
he is selling. Ilunois, 

Percentage of Lobs light 

Everybody uses stoves. Therefore the 
stove business is not confined to any partic¬ 
ular class of buyers as are tools, horse goods, 
etc. The quest of a stove brings to the Hard- 
wareman, who carries a well selected stock, 
more people than does any other article he 
handles, and often adds a permanent and val¬ 
uable customer to his list. 

We do not confine ourselves to one line, 
as we can carry a better assortment by select¬ 
ing from a number of different makes. 

Don^t try to meet mail order competition; 
try to beat it by carrying nothing but high- 
grade goods and showing your customer how 
and where they differ and why they are worth 
the difference. 

A good proportion of our store business 
is done on credit, as our’s is a farming com¬ 
munity and the businessman must wait un¬ 
til the farmer realizes on his crops. The 
percentage of loss is very light. 


Our usual method of advertising is by half¬ 
page display ads. in the local newspapers; 
also by fence signs and other matter sent out 
by the manufacturers. 

A thorough knowledge of the construction 
and how to operate any stove enables the 
salesman to give an intelligent explanation of 
the special advantages and merits of his line, 
and enables him to answer intelligently any 
questions asked by a customer. When a 
stove he has sold does not operate satisfac¬ 
torily he should know how to locate and 
remedy, or suggest the remedy for the trouble, 
whether in stove or flud. 

Geo. D. Boggs & Son. 

‘^What Goes With the Stove?” 

If the town has less than 6,000 inhabitants. 
Yes. If more than that. No. 

It is dirty, hard, disagreeable work, and 
should carry a greater profit than is usually 
put on. The dealer in a small town must do 
it to patch out his line. The man who has 
the real cash to buy with will jew the price 
so low as to cut out the profit, and after that 
point is reached comes the inevitable query: 
‘‘What goes with the stove?” To which we 
reply: ‘Two men, a horse and wagon.” The 
instalment buyer is willing to pay a good price 
for the accommodation, and, properly han¬ 
dled, there are no losses. We are not over- 
a^ipus to sell the cash buyer, as he is sure 
.l^';»&ittle off all there is in it. We carry 
'two high-grade standard lines. C. W. B. 

To Sell Stoves Ton Must Understand Them 

1. It is in line with his business and also 
increases his sales in merchandise that belong 
to stoves. 

2. Better to handle more than one line, as 
you will find customers you cannot sell to 
from one line, no matter how good it is. 

3. Sell the stoves on mail order terms^ 
“cash with order.” 

4. Cash is better, although a better price can 
be obtained in the instalment plan. 

5. Sell a good article and see that it is 
properly set up, and that it works before you 
leave it. 

6. To sell stoves you have to understand 

them well enough to bring out their good 
points. Tp 

New York State Dealer.*^^ 
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Ezperienoe Eavon One lane 

Because the Hardware dealer is the logical 
channel through which stoves should be han¬ 
dled. 

Our experience has been that one line of 
stoves is preferable. 

We do not try to compete with mail order 
house competition, relying upon an intelligent 
knowledge of the stove we sell, satisfied cus¬ 
tomers and fair price. 

We urge cash selling of stoves, and offer 
a substantial discount for cash, but on ap¬ 
proved credit we find instalment selling fairly 
satisfactory. 

Both proprietor and clerks should know 
the strong points and have full confidence 
from experience in the stove in question. 

Burleson Hardware Co. 

Proprietor and Clerks Should Possess 
Thorough Knowledge 

Because they belong to his line. It is bet¬ 
ter to handle more than one line, because, as 
many people of different minds require stoves 
of different kinds. Mail order house competi¬ 
tion is easily met with by different lines. Say 
as little as possible about mail order houses, 
and simply show your own lines and have 
prices to compete with them on same kind 
of goods. Carry only a sample, as you can 
easily sell a better article. Sell on instalment 
plan only to fairly trustworthy parties. It 
would be better if the proprietor and bis 
clerks all possessed a thorough knowledge of 
stoves. They should at least make them¬ 
selves familiar with them by careful study 
and handling of stoves. 

D. B. Henley. 

Instalment Sellix^ Means Larger Sales 

1. The reasons why a Hardware dealer 
should handle stoves are so obvious that tkis 
question should be rather: **Is there any rea¬ 
son why he should not." 

2. One line if it is a good one. If not; 
drop it. A customer is bewildered after a 
dealer has given the good points of several 
makes of stoves, and is uncertain of the 
merits of any of them. 

8. Get a mail order stove and show it up in 
comparison with a real stove. 

4. Instalment selling means larger sales and 
better stoves sold. The better the stove sold, 
the better satisfied your customer, and the 
more he advertises your business. The risk 
in instalment selling is small if accounts are 
properly looked after. 

5. Liberal newspaper advertising and good 
window displays with descriptive cards, terms, 
etc. 


6. They should know all the good points of 
their good stove as distinguished from the 
average stove. . Buck Bros. 

Cheap Stoves Are a Contract for Fatnre 
Trouble 

Because it is in line and harmony with his 
line of business, and because people naturally 
drift into a Hardware store for everything 
in that line. While the profits are not large, 
yet it naturally brings other business with it 

We do not try to meet such competition, as 
we do not wish to contract future trouble, 
which is sure to come in short time to the 
dealer who sells cheap stoves or other 
goods. We sell some stoves on instalment 
plan, but think the cash plan the best only 
in some few cases. We advertise through lo¬ 
cal newspapers, and through the mail; by ex¬ 
hibits and square dealing knowledge of pro¬ 
prietor and clerks. 

In order to sell stoves the proprietor and 
clerks should be practical stove men, and no 
one who is not a thoroughly practical stove 
man should try to sell stoves. 

Miller Bros. & Tuttle. 

See That Customer Can Operate Stove 

1. Our reason is, because we have a good 
trade in stoves and ranges, and make a fair 
margin. We think they l^long in a Hard¬ 
ware store. 

2. We think that one line is better than two. 

3. We think the better way is to sell good 
goods at fair prices, and in selling them try 
and impress upon the minds of our customers 
that they are getting something better than 
mail order houses furnish. 

4. We prefer to sell for cash. However, 
we sell more on the instalment plan. The ex¬ 
tra amount we charge for credit, we think 
more than equals losses, and time spent in 
collecting. 

5. Newspaper, and in addition to our news¬ 
paper advertising, two or three days after sell¬ 
ing a stove or range, our stove man calls 
upon our customer to see if the stove is 
working as it should. Many times we find 
the customer does not know how to operate 
the stove. Many times the chimney needs 
cleaning, or is too low. We follow a case 
of this kind until we have removed the diffi¬ 
culty and satisfied our customer. 

6. We think to sell stoves to advantage a 

man should know all about the dampers and 
flues, where they are, and what they are for. 
He should know the size of the firebox, the 
oven and the reservoir. He should also be 
able to tell his customer how to operate the 
stove, so as to get the best results. ^ 

D ig it Ngy ork StateV 



332 


HARDWARE DEALERS’ MAGAZINE 


February, 1907. 


No Trouble Meetup Catalogue Competitiou 

It seems to us that it is necessary that a 
Hardware dealer handle stoves, even though 
there was not much profit in it We formerly 
handled old lines (that is, those made by old 
concerns party to the ^‘gentlemen’s agree¬ 
ment”), and we could not compete with cata¬ 
logue houses, etc. We finally bought a differ¬ 
ent line after trying this and that, and now 
we have a line that pays us as good a per 
cent of profit as any line we carry, and we 
think it as good a line as any and more up- 
to-date than lines we formerly sold. 

Of course, we have a few cheap stoves to 
compare with catalogue stoves, but we think 
it best to stick to one line if one can get the 
patterns required. It is easier to sell stoves 
where they are all of one make. I think it 
gives the buyer more confidence in the line. 

We do not find it any trouble to meet mail 
order competition if we get the chance to show 
up our different grades and compare stoves. 

It seems to be the rule that the laboring class 
of people buy their stoves on the instalment 
plan, and we have a blank form for such sales, 
but we got it up ourselves and are not satisfied 
with it. Can you help us to find some such 
blank form? Something good. 

Of course, there is nothing quite so satis¬ 
factory in settlement of any sale as "‘Uncle 
Sam’s wheels.” 

We do not advertise very heavily, as we con¬ 
sider the rates asked by our papers here too 
high. For a four-inch double column we arc 
asked $45 per annum in a weekly having a 
circulation claimed to be 2,000. We think the 
best advertisement a stove can have is the 
stove and the price paid. Our experience has 
been that the ones who are woke up by news¬ 
paper ads. to buy a stove are bargain hunters, 
and they will look the market over very thor¬ 
oughly before buying, and the one that has 
saved his ad. money can sell a little cheaper 
than the other fellow'. 

We think a stove salesman should not only 
have a good knowledge of the article he is 
selling, but he needs to size Up the luyer as 
well. M. Hostennan & Son. 

Prefer Cash Sales at $6 Profit Than 
Credit at $10. 

As my experience is limited to the small 
country town where I live, my opinion would 
be of little value. In a small town where 
there is not enough stove trade for a business, 
the stove trade naturally falls in the Hard¬ 
ware line almost of necessity. We think it 
better to handle more than one line of stoves 
as no line will suit all people, and they like 
to have a choice. The only way we have of 
meeting catalogue house competition is to try 


to convince people that it is better to buy a 
good stove at a fair price and be ready to 
furnish them. But it is a hopeless task with 
some customers. Our experience leads us to 
the conclusion that we had rather sell a stove 
for cash at $5 profit, than on instalments at 
$10 profit. We have no particular method 
of advertising stoves, except as a part of our 
general advertising in local papers. 

We think it would be a great advantage for 
the proprietor and his clerks to have an ex¬ 
pert knowledge of all the goods he sells, 
stoves included, but a country Hardware 
store has to carry such a varied assortment 
of goods that it is next to impossible. Where 
one has to carry, as we do, heavy and shelf 
Hardware, blacksmiths* and wheelwrights’ 
supplies, farming tools and machinery, build¬ 
ing material of all kinds, paints, oil and var¬ 
nishes, stoves and furnaces, tinware and a 
tin-shop, a good line of plumbing goods and 
men to do the work of plumbing and heating; 
blankets and robes, seeds and seed grain in 
their season; sterling and plated silver, guns 
and ammunition, and a hundred and one no¬ 
tions, one needs a long experience and keen 
perception to have a fair working knowledge 
of his goods, to say nothing of a thorough 
knowledge of them. To return to stoves, 
what we aim at is to have a few lines of good 
stoves that we can guarantee. 

W. L. COI.LINS & Co. 

Stoves a Profitable Class of Goods 

Stoves arc the most profitable of any class 
of goods that I handle. The reason is that 
stoves are too heavy for the crossroads post¬ 
masters and the thirteen drug and grocery 
stores of this city who handle hardware in 
their own way. 

Since July 1 tlicre has been two stoves 
shipped to this station by catalogue houses, 
and one of them was consigned to a man 
living twenty-five miles from here and only 
five miles from another station. I sell over 
300 stoves a year, in spite of fierce local com¬ 
petition. 

Every fall I buy the cheapest catalogue house 
stove that I can find. I place it in the window 
and mark it in large figures a few cents lower 
than the catalogue price.' I then take the 
catalogue from which it was selected, and 
place it in a conspicuous place about the range, 
open at the page from which it was selected. 

I advertise it in all the papers, and as the 
“boys” know how not to sell an article as well 
as how to sell one, I have no difficulty in keep¬ 
ing the stove through the year. I have lised 
some ads. which have been very effective in 
counteracting catalogue aggression. T 

Digitize ObyB. James. I 
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.Handling a Catalogue House Customer. 

With us wc consider the stove business as 
necessary, and even more so, than any other 
line of goods that we handle. The sale of a 
cook or range invariably means the sale of 
some cooking utensils, and with beginners at 
housekeeping tin ware, enameled ware, stove 
pipe, boards, washing machines and many 
other articles too numerous to enumerate, 
which frequently net a larger profit than the 
sale of the stove. We handle several lines of 
stoves, and have always found this satisfac* 
tory, as it gives us a greater variety to select 
from, making it possible to suit our custom* 
ers* varied tastes and pocketbooks. In regard 
to mail order competition on stoves, this is 
one of the least of our troubles. We have 
never found it necessary to mention anything 
in our ads. in any way referring to them. Cus¬ 
tomers or prospective buyers of stoves that 
give us a chance to explain methods of cata¬ 
logue houses and quality of the different goods 
seldom buy away from home; it’s the. party 
that has the mail order habit bad enough to 
rely entirely on the information so plentifully 
and thoroughly given, attempting to make a 
'‘hold-up" man of every retail dealer. These 
people can only be reached by advertising. 
We find that a cut of our lower priced range 
inserted in connection with our ads. of high 
grade ranges several times a year, giving an 
honest description and a low price, is very ef¬ 
fective in bringing this class of trade to our 
store. There usually it is an easy matter to 
sell them. We have shown up the deceptive 
methods employed by some catalogue houses 
in their ads. We have often found that a good 
way to explain matters thoroughly to the mail 
order man is to give him an illustration, at 
the store. For instance, Mr. Jones wants a 
base burner. A certain high grade pleases him. 
The price is $48. He wants to fall through 
the floor. "I can buy practically the same 
stove for $33.95 of Roers, Seabuck & Co.," says 
Mr. J. We ask him whether he has seen the 
stove, seeing he is so certain that it is equal 
to our high-grade. No, he hasn’t seen the 
stove, but he has their catalogue at home with 
a picture of it, with a complete description. 
We invite him to step back to our desk, take 
down a stove catalogue, show him a cut of a 
base burner, tell him to read the description, 
which is absolutely correct, as it is intended to 
describe their goods accurately to thousands 
of dealers who are well posted on stoves. We 
make him a price of $81.50. Of course, Mr. J. 
wants to see the stove. We inform him that 
we want to treat him just as well and a little 
better than R. S. & Co., but that he cannot see 
the stove, which is on the second floor, until 


he has paid $31.50. Then we will set it up 
for him, including first length of pipe, black¬ 
ing, save him freight and protect him against 
possible breakage in transit, and therefore an¬ 
noyance and expense. Invariably we find the 
a^ve effective. The customer sees from a 
different viewpoint how things really are. We 
have never considered constant newspaper ad¬ 
vertising a necessity. ,Good ads. at the proper 
season, with* cuts of the goods, are very good, 
but the best advertising and cheapest adver¬ 
tisement are thoroughly satisfied customers. 
These are to be gotten only by best goods 
and* good results. Some stove manufacturers 
use the ‘‘follow up" letter system to work up 
prospective sales. This method is good. It 
^ets the people interested, which usually is 
half the sale. Our store sales are usually 
(^$h. On approved credit we give reasonable 
time, with interest at the prevailing rate there¬ 
after. Where, as we occasionally do, we sell 
on the instalinent plan, or in case of doubt¬ 
ful credit, we use a contract .which gives us 
full authority to protect ourselves at all times. 
In this way we have little if any loss through 
bad accounts in the store business. The prin¬ 
cipal things necessary for a successful stove 
business are, first, a thorough knowledge of 
all the good features and points about the 
stoves to be sold. Be able to give an intelli¬ 
gent explanation of everything, from the con¬ 
struction of the stove to the amount of fuel 
same will use under oi dinary conditions. A 
good stove salesman must, in order to be a 
success, know all about stoves and a good deal 
about human nature. In no other line are the 
types of customers so varied. 

C. H. Mueixer. 


J. J. Snyder & Son, Flatbush, Brooklyn, 
N. Y., the first of the year issued a greeting 
to their many customers expressing thanks for 
past patronage, etc. On the second page was a 
portrait of John J. Snyder, Sr., and on the last 
page of the folder were the names of long¬ 
standing customers of the firm. The list con¬ 
tains many of the first families of the section 
of the city to which the firm caters. 


You can’t win out by spurts in advertising. 
Might as well expect to do a good business by 
opening your store a month and closing it a 
month, as to expect a sound increase from 
spurt advertising. Your ad. is your salesman 
and you can’t expect results when it stops 
work any more than you can expect returns 
from your salesman while he is on his vaca-. 
tion. ^ 



Bulletin of New Dealers 


(REQUESTS FOR CATALOGUES AND INFORMATION.) 

Special reports have been received at the office of the Hakowake Dealebs' Magazine from the following 
new dealers (or change in style of hrms) since last bulletin, stating the goods which they handle or expect to 
handle. These reports are sent to us direct from the dealers themselves, and are therefore reliable. They 
want the latest catalogues, special circulars or price-lists relating to the classes of goods they handle. The 
numbers indicate classes of goods handled. 


1 Builders' Hardware 

2 Machinists’ Tools 
8 Carpenters* Tools 

4 Cutlery & Plated Ware 

6 Tinware 

0 Woodenware 

7 Rope and Twine 

8 Pumps 

9 Agricultural Goods 
Ip Bicycles 

11 House Furnishings 


12 Guns and Ammunition 
18 Building Papers 

14 General Hardware 

15 Electrical Supplies 

17 Factory Supplies 

18 Stoves and Ranges 

19 Furnaces 

20 Saddlery Hardware 

21 Vehicles 

22 T^ad and Iron Pipe 

23 Tin Plate and Metals 


24 Cabinet Hardware 
26 Horse Shoes 

26 Plasterers’ Tools 

27 Paints and Oils 

28 Glass and Putty 

28 Blacksmiths’ Supplies 

80 Fishing Tackle 

81 Sporting Goods 

82 Butchers’ Tools 
88 Hose 

84 Weather Strip 


85 Belting 

86 Lawn Mowers 

87 Lamps 

88 Oil Stoves 

89 Stationers’ Hardware 

40 Refrigerators 

41 Shoe Nails, Soles, etc. 

42 Wood Mantels, etc. 

48 Plumbers’ Supplies 

44 Steam Fitters’ Supplies 

45 Yacht & Boat Hardware 


California 

DOWNEY: Du Vail & Shaeff. 

Retail (succeeded J. J. Townsley), 1 to 8, 
10, 12, 13, 14, 18, 22, 23, 24, 26 to 33, 35 to 
38, 40, 43, 44. 

NORTH BERKELEY: Cole Hardware Co. 
Retail (succeeded C. H. G. Runde), 1, 3 to 
7, 10, 12, 13, 14, 24, 27, 28, 30, 31, 33, 34, 
36, 37, 38, 40. 

SAN DIEGO: Samuel Gordon Ingle Co. 
Wholesale (formerly Samuel Gordon IngleX 
1 to 8, 10, 13,* 14, 18, 19, 22 to 26, 29, 32, 

33, 35 to 38, 40 to 43. 

Colorado 

LONGMONT: Hamm-Weller Hardware & 
Implement Co. 

Retail (succeeded Sullivan & Rowen Mer¬ 
cantile Co.), 1 to 10, 12, 14, 18, 21, 25, 26, 
29, 31 to 36, 38, 40, 41. 

District of Columbia 

WASHINGTON: Albert L. Johnson, 1105 
Seventh street, N. W. 

Retail (succeeded Morsell’s Hardware 
store), 1, 3 to 7, 10, 13, 14, 24, 26, 32, 33, 

34, 36, 38, 41. 

Oeoi^a 

ALBANY: Harris Plumbing & Hardware Co. 
Retail (added hardware), 1 to 12, 14, 15, 18, 
19, 20, 22 to 38, 40 to 45. 

MONTICELLO: Monticello Hardware Co. 
Wholesale and retail (opened new store), 
1, 3 to 7, 9, 12, 14, 18, 20, 22, 25, 27 to 
31, 35 to 38, 41, 44. 

Illinois 

ALEXIS: Alexis Hardware & Implement Co. 

Retail (succeeded W. E. Eaton (3o.). 
ARGENTA: F. R. Querrey. 

Retail (formerly Querry & Smith), 1 to 9, 
12, 13, 14, 18, 20 to 23, 25 to 28, 30, 31, 33 
to 38, 41 to 44. 


CASEY: Shuler & Roberts. 

Retail (succeeded A. C. Bales), 1, 3 to 8, 10 
to 14, 18, 20, 23 to 34, 36, 37, 38, 40, 
41, 42. 

CHARLESTON: W. H. McCarty Hard¬ 
ware Co. 

Retail (formerly Pendergast & McC>irty)> 
1 to 9, 12, 14, 20, 21, 22, 25, 29, 30, 31, 33, 

35, 36, 41. 

CHICAGO: MeVoy, Wessling Hardware Co. 

Wholesale (succeeded Wells & Nellegar 
Co.), 1 to 7, 10, 12, 13, 14, 18, 20, 23, 24, 26, 
27, 28, 30, 31, 33 to 36, 38, 40. 

CHICAGO: David Zweifel, 2508 Wentworth 
ave. 

Retail (succeeded John Aye), 1 to 7, 10, 12 
to 18, 23 to 27, 31 to 34, 37, 41. 

FREEPORT: Steffen & Seyfarth. 

Retail (succeeded John Buss), 1, 3 to 8, 12, 
14, 18, 19, 22, 23, 26, 30 to 36, 38, 40, 41. 

PEORIA: RobL Kellcrstrass. 

Retail (formerly Kellerstrass & Hierspiel), 
1 to 8, 11 to 14, 17, 19, 23, 24, 26, 30 to 34, 

36, 37, 38, 40, 41. 

QUINCY: Heim-Merkel Hardware Co. 

Wholesale and retail (formerly Heim Hard¬ 
ware Co.), 1 to 8, 11 to 14, 18, 26, 30 to 
34, 36, 38, 40, 41. 

STRASBURG: John Bauer, Jr. 

Retail (formerly Bauer & Kull). 

TAYLORVILLE: J. W. Anderson. 

Retail (formerly Anderson & Anderson), 1 
to 8, 12, 13, 14, 18, 19, 23, 26, 29 to 33, 36, 
38 to 41. 

Indiana 

THORNTON: N. H. Bartholomew. 

Retail (succeeded Frank Miller & Son), 1 to 
5, 7, 8, 9, 12, 13, 14, 18, 19, 21, 22, 23, 25, 
26, 29 to 36, 38 to 41, 43, 44. 

VINCENNES: Weed-Boeckman Hardware 

Digitized by 
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Retail (formerly W. H. Weed), 1 to 8, 12, 

18, 14, 17. 18, 19, 23 to 28, 30 to 86, 38, 40, 
41. 42. 

Indian Territory. 

COLLINSVILLE: Baker & Co. 

Retail (succeeded L. £. Evans), 1 to 10, 12, 
13, 14, 18, 20, 21, 25, 28, 30, 83, 86, 37, 
40, 41. 

Iowa 

BRONSON: Clark & Onstot. 

Retail (formerly Law & Onstot), 1, 8 to 8, 

12, 14, 18, 19, 22, 23, 26, 27, 31, 32, 33, 36, 

37, 38. 

ELDON: H. C. Vass. 

Retail (succeeded W. H. Baker), 1 to 9, 12, 

13, 14, 18 to 23, 25, 26, 30, 31, 33, 34, 36, 

38, 40, 41, 43, 44. 

HEDRICK: L. Dudgeon. 

Retail (formerly Ritter & Dudgeon), 1 to 10. 
12 to 24, 26 to 44. 

IRWIN: W. W. Ames. 

Retail (succeeded T. E. Averill), 1, 3 to 8, 
11, 12, 14, 18, 20, 21. 26, 28, 30 to 83, 36, 
38, 41. 

LEROY: C. E. Bodley. 

Retail (succeeded Westfall & Mitchell), 1, 
3. 4, 5, 7, 10, 12, 14, 18, 19, 23, 24, 26, 27, 
28, 36, 40. 

Kansag 

BELPRE: Skalsky Bros. 

Retail (succeeded Etling & Sprigg), 1 to 5, 
7, 8, 9, 12, 14, 18, 20 to 24, 26 to 29, 32 to 

35, 39, 41, 43, 44. 

DELAVAN: J. H. Moore. 

Retail (succeeded Kingman Hardware Co.), 
1 to 9, 12, 14, 18, 20 to 23, 26, 28, 30, 31, 

36, 38, 41. 

ELLINWOOD: C. Katterhom & Son. 

Retail (succeeded Borse & Brodie), 1 to 9, 
11, 12, 14, 18 to 23, 26, 27, 30 to 33, 35, 36, 
38, 40, 43, 44. 

ESBON: F. A. Vance Hardware Co. 

Retail (succeeded Ryan, Frost & Cole), 1, 3 
to 9, 11 to 15, 18 to 38, 40, 41, 43, 44. 
HOWARD: Resler & Johnson. 

Retail (succeeded J. Q. Burchfield), 1, 3, 4, 
5, 7, 8, 9, 12, 13, 14, 18 to 23, 25, 26, 30, 31, 
33, 34, 36, 37, 38, 40, 41. 

JENNINGS: W. P. Moore. 

Retail (formerly Bradley & Moore), 1, 14, 

19, 21, 25, 27, 28, 31, 35. 

OVERBROOK: Shoecraft-Hopkins Hard¬ 
ware Co. * 

Retail (succeeded C. H. Redmon), 1, 3 to 9, 
11, 12, 14, 18 to 26, 30, 31, 36, 40, 41, 43. 
SUMMERFIELD: H. R. Colo. 

Retail (succeeded Summerfield Hardware 


Co.), 1 to 7, 9 to 12, 14. 15.* 18 to 24, 26. 
80 to 41, 43, 44. 

WHITING: Burkett & Banks. 

Retail (succeeded Harry Marshall), 8 to 7, 
9, 12, 14, 18. 20, 21, 26, 27, 30, 31, 34, 36, 
38, 41. 

Kentucky 

SPRINGFIELD: John Lilly Barber. 

Retail (formerly Haydon & Barber), 1, 3 to 
7, 9, 10, 12, 13, 14, 24, 25, 26, 29, 33, 85, 
36, 37. 

Haine 

DIXFIELD: Almon Stockbridge. 

Retail (opened new store), 1, 3, 4, 5, 7, 12, 
13, 14, 18, 22, 27, 28, 30, 31. 

FREEDOM: Frank Flye. 

Retail (opened new store), 4, 5, 8, 14, 18, 

19, 22, 23, 27, 38. 

LISBON FALLS: Elmer E. White. 

Retail (succeeded J. H. Brewster), 1 to 10, 
12 to 19, 22 to 34, 36 to 41, 43, 44,45. 
READFIELD: A. H. Wilson. 

Retail (succeeded Folsom & Masterman), 1, 
3 to 9, 12, 14, 18, 20, 22, 25, 26, 28, 29, 32, 

36, 38, 40. 

Maryland 

HAGERSTOWN: H. K. & C. J. Powles. 
Wholesale and retail (succeeded Samuel 
Emmert), 1 to 9, 12, 13, 14, 17, 20, 22 to 

37, 41, 43, 44. 

Masiachusettg 

QUINCY: Nathan Ames. 

Retail (succeeded Hardware Supply Co.), 
1, 2, 3, 7, 12 to 17, 26, 27, 28, 30, 31, 33, 
’ 34, 36, 41, 45. 

Michigan 

GALESBURG: A. B. Cadwallader. 

Retail (succeeded Wm. A. Elsey). 
MILLIKEN: F. J. Noble & Co. 

Retail (succeeded Hill & Son), 1, 3 to' 9, 
12, 13, 14, 18, 21, 22, 25, 27, 28, 29, 32 to 
36. 38, 41. 

OTSEGO: C. E. Pipp Hardware Co. 

Retail (formerly C. E. Pipp), 1 to 14, 17 to 

20, 22 to 25, 27 to 31, 33 to 41, 43, 44. 
SOUTH HAVEN: Carpenter, Hamblin & 

Wilder. 

Retail (formerly Carpenter & Hamblin), 1 
to 7, 10, 12, 13, 14, 18, 19, 24, 26, 27, 28, 30 
to 34, 36, 38, 40, 42. 

VICKSBURG: J. F. Follmer. 

Retail (succeeded Dir Bros.), 1 to 5, 7, 8, 9, 
11 to 14, 18 to 22, 27, 28, 30, 31, 33 to 3G, 

38, 40, 41. 

Mississippi 

COLUMBUS; (Columbus Hardware Co. 
Wholesale and retailze (succeeded Pegnes- 
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McCown Hardware Co..), 1, 3 to 9, 12, 
14, 15. 18, 20, 21, 23 to 26, 29, 31 to 38. 41. 

HiBBOuri 

BRUNSWICK: Tscbann-Foggin Hardware 
Co. 

Retail (formerly E. J. Tschann), 1, 3 to 8, 
12, 14, 15, 18, 19. 22, 23, 27, 29 to 33, 36, 

37, 38, 41, 43, 44. 

COLLINS: Butcher & Bush. 

Retail (succeeded John Grimes), 1. 3 to 10. 

12, 13, 14. 18, 20 to 27, 29, 30. 32, 33, 34, 

38, 41. 

FESTUS: Gapen Bros. 

Retail (opened new store), 1, 3 to 8, 12, 14, 
18, 24 to 28, 30 to 33, 36, 41, 45. 
GOLDEN CITY: Golden City Lumber Cx). 
Retail (consolidation of C. W. Sheppard & 
O. E. Coover), 1 to 8, 12. 13, 14, 18, 22, 
25, 26, 27, 34, 36, 38, 40, 41. 

RICHMOND: Shoop & Smith. 

Retail (formerly W. T. Shoop), 1, 3 to 8, 
10, 12, 14, 18, 19, 22, 23, 24, 26, 29 to 34, 

36, 38, 40, 43, 44. 

ST. LOUIS: A. J. Watts, 2717 Lafayette ave. 
Retail (succeeded Seim Hardware & Mfg. 
Co.). 

WALNUT GROVE: Hamstead & Smith. 
Retail (succeeded Cunningham & McMehen), 
3 to 9, 12, 13, 14, 18, 21, 25, 27, 36, 37, 
38, 41. 

Nebraska 

ADAMS: H. J. Merrick. 

Retail (succeeded Damrow & Babb), 1 to 7, 
9, 12, 14, 17, 18, 19, 21, 23, 24, 27, 28, 33, 
34, 36 to 41, 43, 44. 

ARNOLD: Unang.st & Youngs. 

Retail (succeeded Needham Bros.), 1 to 7, 

9. 10, 13, 14, 18, 21, 26, 27, 28, 37, 38, 39. 42. 
BRUNING: C. L. Van Buren. 

Retail (opened new store), 1 to 7, 9 to 14, 
18, 19, 20, 22, 23. 25 to 29, 31, 33, 34, 36 
to 40. 

DANNEBROG: Louis Brunke. 

Retail (succeeded S. B. Knudsen), 1 to 5, 7, 

10, 12, 14, 18, 20, 23, 24, 26, 27, 29 to 33, 36, 

37. 38, 40, 41. 

DESHLER: R. H. Kiene. 

Retail (opened new store), 1 to 7, 9, 10, 12, 

13, 14, 18> 19, 21 to 24, 26, 27, 28, 30, 31, 
32, 36 to 40, 44. 

HUMPHREY: H. J. Bruning. 

Retail (opened new store), 1 to 7, 9, 12, 

14, 15, 33, 36, 37, 38, 40, 41. 
LAWRENCE: R. B. Mclllece. 

Retail (formerly Boomer & Mclllece Co.), 
1 to 7, 11 to 14. 18, 23, 26, 27, 28, 30 to 33, 
35 to 40. 


LINCOLN: Henkle & Joyce Hardware Co. 
Wholesale (succeeded Lincoln Hardware 
Co.), 1 to 7. 10, 12, 13. 14, 20, 23 to 34. 36, 
38, 41. 

PETERSBURG: E. H. Mack. 

Retail (succeeded John P. Erpelding), 1 to 

7, 12, 13, 14, 18, 19, 20, 22, 23, 24, 26 to 32, 
36 to 39. 41. 

TAYLOR: Johnson Hardware & Lumber Co. 
Retail (succeeded J. Rusho), 1 to 7, 10, 12, 
13, 14, 18, 26, 27, 28, 31, 32, 36. 37, 38, 41. 

Nevada 

RHYOLITE: Ketelsen & Sullivan. 

Retail (opened new store), 1 to 7,10, 12, 14 
to 18, 20, 22, 23, 25 to 29, 31, 33, 35, 37, 38, 

40, 41, 43, 44. 

New Jersey 

BUTLER: Lawrence Hardware Co. 

Retail (new business), 1 to 9, 12, 13, 14, 17 
to 23, 26, 27, 28, 30, 31, 33 to 36, 38, 40, 

41, 43, 44. 

TRENTON: Corbett-Taylor Co., 143 N. 
Warren st. 

Wholesale and retail (opened new store), 2, 

8, 17, 22, 29, 33, 35, 41, 44. 

New York 

ANDOVER: Baker Bros. 

Retail (succeeded P. C. .Lynch), 1 to 9, 11 
to 14, 18, 20 to 30, 32 to 36, 40, 41, 43, 44. 
BROOKLYN: Wm. O. Fitch. 

Wholesale and retail (succeeded hardware 
department of Chas. E. Ring & Co.), 2, 3, 
7, 13, 14, 17, 29, 33, 35. 

BROOKLYN: Thomas E. Gordon, 370 
Tompkins ave. 

Retail (succeeded A. C. Coates & Co.), 1 to 
4, 7, 10, 14, 24, 26, 27, 28, 34. 36, 38. 
COLD BROOK: Charles Bronstrater. 

Retail (succeeded C. Lankton), 1. 3 to in. 

13, 14, 18, 19, 22 to 34, 36. 38 to 41. 43. 41. 
FILLMORE: Fillmore Hardware Co. 

Wholesale and retail (succeeded Charles 
Ricker), 1 to 10, 12 to 20, 22 to 44. 
FRANKLINVILLE: Bartlett & Dimon. 
Retail (succeeded E. A. Parsons), 1, 3 to 9, 
12, 13, 14, 18, 19, 22. 23, 26. 27, 28, 30, 31. 
34, 36, 37, 38, 41, 43, 44. 

GREENE: L. G. Martin. 

Retail (formerly Martin Bros.). 1, 3 to 10. 
12, 13. 14, 18, 19, 22, 23, 26, 30, 32, 33, 36. 
38, 40, 41, 43. 

ITHACA: Barr Bros.* Hardware (3o. 

Retail (formerly Barr Bros.), 1 to 10, 13, 

14, 18. 19, 22, 23, 27, 28, 30, 32, 33, 34, 36, 
38, 40, 41. 

MALONE: C W. Wilding Co. 

Wholesale (formerly Short|^& Wilding) 
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to 7, 9, 10, 12, 13, 14, 20, 24 to 29, 32 to 36, 
39, 40, 41, 43. 

NEW BERLIN; Bert Brookcr. 

Retail (succeeded H. L. White), 1 to 9, 12, 

13, 14, 18, 22, 23, 26 to 33, 36, 37, 38, 40, 
41, 43, 44. 

OXFORD: West & Palmer. 

Retail (succeeded B. Titus), 1, 3, 5, 12, 13, 

14, 18, 19, 22, 23, 25, 30, 33, 36, 38, 43. 
PLEASANTVILLE: Marshall & Hufcut. 

Retail (formerly W. H. Marshall), 1 to S, 
10 to 14, 18, 19, 20, 23 to 34, 36 to 41, 43, 
44. 

Horih Carolina 

DAVIDSON: R. D. Mooney & Co. 

Retail (formerly Mooney Bros.), 1, 3 to 9, 
12, 13, 14, 18, 20, 21, 25 to 28, d.% 35, 36, 

37, 40, 41, 42. 

HICKORY: Abernethy Hardware Co. 

Retail (formerly Abernethy & Whitener), 
I, 3, 4, 5, 7 to 10, 12, 14, 17, 18, 20 to 23, 
25, 27, 30 to 33, 35, 36, 3S, 40, 41, 43. 

Ohio 

LONDON: Anderson & Hume. 

Retail (formerly Anderson & Gausckow). 
PHILLIPSBURG: Farmers Supply Co. 
Retail (succeeded Kessler Bros.). 

Oklahoma Territory 

CUSTER CITY; Proffitt, Moody & Rhymer. 

Retail (opened new store). 

KINGFISHER: Enterprise Hardware & Im¬ 
plement Co. 

Wholesale and retail (succeeded H. T. Mit¬ 
chell), 1 to 45.' 

LAWTON: Lawton Hardware Co. 

Wholesale and retail (succeeded G. W. 
Broe), 1 to 10, 12. 13, 14, 32, 33, 35, 36, 
38 to 41. 

Oregon 

JOSEPH: H. D. Akins. 

Retail (formerly Akins & Rice), 1 to 7, 9, 
10, 12, 13, 14, 18, 21 to 33, 36, 37, 38, 40, 
41, 43, 44. 

NEWBERG: King & Bennett Hardware Co, 
Retail (succeeded A. R. Moomaw & Sons), 
1 to 10, 12, 13, 14, 17, 18, 21 to 33, 35 to 

38, 40, 41, 44, 45. 

Pennsylvania 

GIRARD: Girard Hardware Co. 

Retail (succeeded Easterbrooks & Co.), 1, 
3 to 8, 10 to 15, 18, 19, 22, 23, 25 to 31, 33, 
34, 36, 38, 40, 41, 43, 44. 

LANCASTER: Herr & Co. 

Wholesale and retail (formerly Herr & 
Snavely ). 

STROUDSBURG: Miller & Bush. 

Retail (formerly Reuben Miller), 1 to 4, 7, 
8, 12, 14, 20, 24, 26, 30 to 34, 36, 41. 


Rhode Island 

HARRISVILLE: J. H. Smith. 

Wholesale and retail (opened new store), 1 
to 20, 22 to 41, 43, 44, 45. 


South Carolina 

YORKVILLE: W. I. Witherspoon Co. 

Retail (opened new store), 1, 2, 3, 7, 8, 9, 
13, 14, 17, 18, 20 to 23, 25, 29, 33, 35, 40, 

41, 43, 44. xennessee 

MORRISTOWN: Grant-Hassan Hardware 

Co, 

Wholesale and retail (formerly Grant Hard¬ 
ware Co.), 1 to 10, 12, 13, 14, 18, 20 to 38, 
«, 41. 44. 

BELTON: R. E. Rankin. 

Retail (succeeded Grimes Hardware Co.), 
1 to 7, 9, 10, 12 to 15, 18, 19, 21, 22, 23, 25 
to 33, 35 to 38, 40, 41, 43, 44. 

PARIS: Collins & Dulaney. 

Wholesale and retail (succeeded Blakeney 
Hardware Co.), 2, 8, 14, 15, 17, 22, 29, 33, 

^ Virginia 

RICHMOND: Harris-Ellett Hardware Co. 
Wholesale and retail (formerly Harris 
Hardware Co.), 1 to 7, 10 to 15, 18, 23, 
24, 25, 27 to 31, 33, 34, 36, 37, 38. 


Washington 

COLFAX: W. G. Busse. 

Retail (purchased stock of Shoup & Hadley 
in Endicott), 4 to 7, 10, 12, 18, 27, 28, 33, 
36, 37, 38, 40. 

HARRINGTON: Thompson & Son. 

Retail (succeeded Newland Bros.), 1 to 5, 
7 to 10, 12, 13, 14, 18, 21, 22, 23, 25, 27, 28, 
29, 31, 33 to 38. 

NORTH YAKIMA: Wyman-Fraser Co. 

Retail (formerly Wyman & Fraser). 

PORT TOWNSEND: Olympic Hardware 
Co. 

Wholesale and retail (succeeded Adams’ 
Hardware Co.), 1 to 10, 12, 13, 14, 17, 18, 
20 to 38, 40, 41, 43, 44, 45. 

QUINCY: Quincy Hardware Co. 

Retail (succeeded J. J. Cox & Co.), 1 to 9, 
12, 14, 18, 20, 21, 26 to 33, 37, 38, 41, 44. 

SPRAGUE: Western Mercantile Co. 

Retail (succeeded L. C. Fisher & Co.), 1, 
3 to 9, 12, 13, 14, 18, 20 to 23, 25, 27, 28, 
29, 33, 35 to 38, 40, 41, 43. 

WALLA WALLA: Andrew Hardware Co. 

Retail (succeeded J. E. Fargo & Co.), 1 to 
8, 12. 13, 14, 18, 20, 22, 24, 26 to 34, 36, 38, 
40, 41. 

WINLOCK: Mutrie & McClure. 

Retail (formerly Mutrie & Girvan), 1 to 10, 
12, 13, 14, 18, 19, 21 to 24, 27, 28, 30 to 34, 

36 to 41, 43. Digitized by v 
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WiioonauL 

GREEN BAY: Herman Smits, Main street 
Retail (opened new store), 1, 3 to 10, 12, 13, 
14, 18, 20 to 24, 26, 27, 28, 30 to 41, 43. 
JANESVILLE: Leonard-Underwood Co. 
Wholesale and retail (formerly Lowell 
Hardware Co.), 1 to 8, 10 to 14, 17 to 20, 
22 to 41, 43, 44. 

MILWAUKEE: Falkenhainer-Kenkel Hard¬ 
ware Co. 

Retail (succeeded J. G. Seyfert), 1 to 7, 10, 
12 to 16, 18, 19, 22, 23, 24, 26 to 31, 33, 34, 
36, 38, 39, 40. 

Wyonung 

SHERIDAN: Ladd & Kneisel. 

Retail (formerly Webber & Ladd), 1 to 8, 
12, 14, 18, 24, 26, 28 to 34, 36, 38, 40, 41. 

Canada 

VICTORIA, B. C: B. C. Hardware Ck). 
Retail (succeeded Nicholls & Renouf, Ltd.), 
1 to 10, 13, 14, 18, 22, 24 to 29, 32 to 38, 
40, 41, 42. 

NEW GLASGOW, N. S.: Thompson & 
Sutherland. 

Retail (opened new store), 1 to 8, 12, 13, 14, 
17, 18, 19, 22 to 34, 36, 38 to 43. 

Home Builders’ Exhibition > 

There will be a Home Builders* Exhibition' in 
the Grand Central Palace, New York City, 
from May 4 to 11, inclusive. It will be held 
under the auspices of the Real Estate Ex¬ 
change, 349 Fifth avenue, New York. Its scope 
will include every raw and manufactured pro¬ 
duct that enters into the constructive fabric of 
the home modern dwelling, its contents, ad¬ 
juncts and surroundings, but will not include 
articles of ordinary character, which possess 
no special feature of novelty, utility or origi¬ 
nality. It will be the first exhibition of its 
kind. 

The Late Andrew Corbin 

Andrew Corbin died at New Britain, (k)nn., 
the 4th ult., aged 74. He had been ill for three 
years past, following a life of great activity. 
It was in 1858’ that he became identified with 
the Corbin Co., and maintained an active con¬ 
nection up to the time of his illness. He was 
a man of rare mechanical ability, with a quick, 
accurate judgment of the relative value of the 
process of manufacture, and the Corbin faculty 
of planning upon broad lines for future needs. 
Between his brother Philip and himself there 
has always existed a close relationship. He is 
survived by a daughter, Mrs. Charles E. Wet- 
more, wife of the treasurer of P. & F. Corbin. 
Andrew Ck)rbin had a very large acquaintance, 
especially among the older men in the Hard¬ 
ware business of the country. 


Death of Henry Asbiiiy 

n the 11th nit T. Henry Asbury, the 
founder of the Enterprise Mfg. Co., of 
Philadelphia, Pa., died at his winter home, 
Clearwater, Fla., aged 68 years. He was bom 
in England and resided there until 18 years 
of age. From 1861 to 1864 he worked in the 
shop of Henry Disston, steadily rising in his 
position. In the latter year he left, and with 
John G. Baker laid the foundation of the 
present Enterprise Mfg. Co., who arc large 
manufacturers of Hardware specialties. He 
was well known among the Hardware trade 
generally. 


Joshua Stevens, the inventor of the 
“Stevens* '* Rifle, died at his home in Meriden, 
Conn., on the 23d ult., aged 92 years. 


Mr. H. J. Lambora has been appointed super¬ 
intendent of power and plant in the Yale & 
Towne Works, Stamford, Conn. Mr. Lam¬ 
bora takes up the responsible duties of his 
office thoroughly equipped for the work by 
study and actual experience. 


C. M. Luttrell, of Brewton, Ala., who was 
founder and general manager of the Luttrell 
Hardware Co., which has just entered its fif¬ 
teenth year, tendered his resignation recently 
as president and general manager. Mr. Luttrell 
has temporarily located at Kirksville, Mo., for 
the benefit of his health, and expects to again 
engage in active business during this year, 
probably in Oklahoma. 


A. W. Connor, who for nearly four years 
has had charge of the sales department of the 
Savage Arms Co., Utica, N. Y., has resigned 
his position to devote attention to other outside 
interests. Mr. Connor has long been identified 
with the gun and sporting goods business, and 
prior to his taking up the work of the Savage 
Arms Company was eight years a department 
manager and buyer for Simmons Hardware 
Co., of St. Louis. Mr. Connor will represent 
on the road and assist in developing the sales 
of the Lefever Arms Co., of Syracuse, N. Y. 
F. P. Kelley has been promoted to sales man¬ 
ager, and C. L. Wood as assistant sales man¬ 
ager of the Savage Arms Co. 


With the dawn of 1907 the Nicholson File 
Co., Providence, R. L, sent the trade an appro¬ 
priate expression of Health, Happiness and 
Good Luck in the form of a folder, on the 
front page of which was shown two jolly 
fellows, of colonial times, touching their long- 
stem pipes on the stroke of 12 midnight, Q C 
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Does This Hean Tout 

A representative of the Habdwasi Dealebs* 
Magazine had the pleasure the latter part 
of last month in calling upon Mr. B., partner 
of an enterprising Hardware firm in .the Cen¬ 
tral West, a man high in the estimation of 
his fellows, and the concern’s credit in the 
Commercial Books is of the best The repre¬ 
sentative writes as follows, the gentleman’s 
name (whom we will call Mr. B.) being 
omitted. 

“I was looking for information along cer¬ 
tain lines and asked Mr. B. for his views. Be¬ 
fore he answered any questions, he said he 
wanted it understood that he was not talk¬ 
ing for publication. He expressed his opin¬ 
ion of the Hardware Dealers’ Magazine, 
telling me how much he thought of it, the 
valuable information he got out of it, etc. (as 
he had done on previous occasions), and 
showed me how he went through it every 
month. He places the Magazine in front of 
back cover, working through to the front, 
taking in every single page. 

In one issue he found six or seven adver¬ 
tisements that interested him, and wrote all 
of them for prices and information. As the 

result of one inquiry, he ordered from- 

a few gross of one style. I then said to him: 

“Mr. B., what did you write in these let¬ 
ters?” 

“Why, I wrote them and asked for cata- 
logue and prices.” 

“Was that all you said?” 

“Yes.” 

“You did not mention the Hardware Deal¬ 
ers' Magazine in ahy of your letters?” 

“No.” 

“Mr. B., you have told me a number of 
times what you thought about the Hardware 
Dealers’ Magazine, how much good it has 
done for you, and how you looked forward 
to receiving it every month with a great deal 
of pleasure; your letters on certain subjects 
are published in it; yet—when you write one 
of the advertisers whose advertisement has 
interested you, you do not mention that you 
saw his advertisement in the Hardware 
Dealers’ Magazine. Do you realize that this 
is really an injustice to the Hardware Deal¬ 
ers’ Magazine, the advertiser and yourself? 
Do you wonder that sometimes advertisers 
tell us that they do not get the direct results 
they expect from their advertisement? The 
Magazine is published for your benefit, to tell 
you where you can buy your goods, put you 
in close touch with the manufacturers, the 
condition of trade, how to dress your win¬ 
dows, how tp advertise your goods, etc., etc., 


and you acknowledge it is of great assistance 
to you, yet you do not help us by mentioning 
the Magazine when you answer its advertise¬ 
ments. Is that fair?” 

Mr. B. sat back in his chair after the above 
remarks and looked at me for a minute, and 
then said: 

“Well, I never thought of that, I never 
looked at it in the light you mention, but I 
believe you are right, and I will try and re¬ 
member in the future to mention it” 

Presumably, Mr. B. is no different from a 
great many other Hardware dealers, and we 
mention the incident at this time, as there 
may be many others who arc unintentionally 
doing injustice to themselves, the advertisers 
and the Magazine. We do not think it is 
asking too much of our readers, when they 
are writing to our advertisers, to put in their 
letter that the ad. was seen in the Hardware 
Dealers’ Magazine. 

Inquiries for Goods 

If you know who make the following goods, 
please write us: 

No. 89. “Bissell” Oiler. 

No. 90. Concern which makes steel wrenches 
from sheet metal. 

No. 91. Glass Fly Trap. 

No. 92. Clip or device for conveniently fast¬ 
ening samples on shelf boxes. 

No. 93. Coat Hook of pressed steel. 

No. 94. Book on Hardware window dis¬ 
plays. 

No. 95. Dish-washing machines. 

No. 96. Alcohol vapor stoves. 

No. 97. Southwell (jcm BB Lawn Mower. 

No. 98. Bass wood pastry boards. 

No. 99. Bricklayer’s tape. 

No. 100 Address International Novelty Co, 

No. 101. Machines for making woven wire 
cloth. 

No. 102. “Columbia” Tack Puller and Ham¬ 
mer combined. 

Calendars Beoeived 

The Horton Mfg. Co., Bristol, Conn. Illus¬ 
trated hanger of “Bristol” Fishing Rods. 

F. E. Myers & Bro., Ashland, O. Long wall 
hanger of “Myers” Pumps and Hay Tools. 

Bruce & Cook, 190 Water street, New York. 
Hanger with yearly calendar. 

Coates Clipper Mfg. Co., Worcester, Mass. 
Illustrated panel calendar in colors, showing 
“Miss Mischief.” Calendar sheets at bottom. 

Garland Nut & Rivet Co., Pittsburg, Pa. 
Oval paneled calendar illustrating “Poppies.” 

West Mfg. Co., Columbus, O. Handsome 
wall calendar, with oval picture of “Clodia.” 

McKinney Mfg. Co., Allegheny, Pa. Vest 
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Gtot Into the Liinelight. 

here is a certain stamp of business man 
—all of us have met him—^who seems to 
think that he and his wares will be found by 
every desirable customer, and who lets it go 
at that. He makes no effort to force his name 
and fame and goods before the eyes of those 
who buy. He is satisfied to sit on the dock 
and wait for his ship to come in—moor beside 
the wharf. 

But the somnolent one usually finds that 
some early-rising chap chartered a tug, 
steamed out to sea and secured the cargo. 

Nowadays folks spend mighty little time in 
looking up names and addresses—we spend 
our money for the article which we know best. 
We buy certain food choppers and revolvers 
and certain of this and that because we’ve seen 
the name. It’s too rapid an age to grope 
about for names and addresses. 

Get into the limelight. 

Novel Way of Handling Iron and Steel 

A novel application of electricity in the 
handling of iron and steel is now in opera¬ 
tion in Cleveland, Ohio, in the way of a mag¬ 
net. It consists of a large iron disk supported 
by chains, which may be fastened to the hoop 
of a derrick or crane-block. To the top of 




... _ . 

WILEY’S 

WAXENE 

ANTISEPTIC 

AND 

GERM 

PROOF 



BEST IN THE WORLD FOR 

Kitchen Floors and ail Hardwood Floors, Linoleums, 
Ofl Ctoths and Fnmitnre in Pnblic Bnildiiigs, 
HaHs, Hospitals, Hanses, Etc. 

Waxenc is to the woodwork of a house what 
stove polidi is to the stove. If your varnished 
or shellacked surfaces arc scratched or marred, 
Waxene will restore the surfaces. You can apply 
it yourself. Sold and used everywhere. 


MANUFACTURED RY 

1. H. WILEY WAXENE CO. 
09 Sodbnry Street. Boston, Mass., U. S. A. 


the disk is applied an electric plug device 
connected with insulated wires, which, by an 
ingenious auxiliary pulley arrangement, are 
led to a controller at some convenient point 
at the base of the derrick, or in the opera¬ 
tor’s cab of the crane. The disk is lowered 
over the material to be lifted, and the cur¬ 
rent turned on, and in this way enor¬ 
mous loads of material may be gathered to¬ 
gether and held by the magnet as long as 
the current remains connected. 

Different forms of the disk are made for 
handling pig-iron, heavy melting stock, such 
as crop-ends, butts, steel risers, small cast¬ 
ings, tin-scrap, whether loose or in bales, 
shearing-scrap, rod-scrap, bolts, nuts, 
punchers, rivet-spikes, rail-ends, machine 
borings, flats, sheets, in fact almost any form 
of iron or steel which affords a surface suf¬ 
ficiently large for the magnet to act upon. 

When the material has been carried to the 
place where it is to be deposited, the current 
is turned off, and the magnet at once releases 
the load. 


The Edison Electric Illuminating Co., 360 
Pearl street, Brooklyn, N. Y., arc desirous of 
receiving manufacturers’ catalogues for their 
Purchasing Department files. 

Who Lost the Dollar? 

• “Although the solution is as plain as the 
nose on your face, I had a problem to solve 
recently that has caused a lot of the boys a 
mental tie-up,” says a New York dealer. “A 
man came into my store and wanted to hire a 
bicycle for a certain length of time. He had 
to whom he sold the pawn ticket for $1.50. 
On his way back to the store he met a friend 
only a two-dollar bill, and I told him the 
charge would be $3. He took the two-dollar 
bill to a pawnshop and pawned it for $1.50. 
That gave him $3 and he came back and hired 
the bicycle. Now, who’s out the dollar?” 


C. G. Hussey & Company 

PITTSBURGH, PA. 


Manufacturers of 

COPPER 

....IN .... 

Sheets - Plates - Rolls 
Copper Nails and Tacks 



CONSVLT BUYERS’ REFERENCE TO ADVERTISEMENTS oh East Paois. 
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ADVERTISING 
HINTS AND 
SUGGESTIONS 


Rogers & BRO. A-l 


SPOONS, 

FORKS, 


ATTRACTIVE | NEW EDITION 

I OF THIS BOOKLET 

Cirrs AN1> j SHOWING 

TYPE MATTER 

FOR USE IN ELECTROTYPED 

NEWSPAPERS, advertisements 


OF THIS BOOKLET 
SHOWING 


NEWSPAPERS. 


HANDSOMELY 
ILLUSTRATED 
CIRCULARS 
WITH NAME 
OF DEALER 
FOR FREE 
DISTRIBUTION. 


SIGNS FOR 
STORE USE. 


CATALOGUE 

ELECTROTYPES. 


fyitc/i your wWcn 

ic a star!'' 






that we supply 
free on request 
of dealers who 
handle 

^R0eERSaBR0.M 

joods. Amonjthe 
electrotypes are 
those showing our 
latest pattern, 

The-CREST" 




Besides theseready- 
/ I to-print newspaper 

f advertisements, we 

prepared to 
^ circulars, with 

dealer’s name 
I printed on them, 

^ signs for store 

use, etc. 


For the dealer who does not handle, 

★ Rogers & Bro. A-l 

goods we have a message. Write us and let us explain how we 
help the retailer. 

ROGERS & BROTHER 

IRTERNATIONAL SILVER CO., Sttccessor 

WATERBURY, CONN. 

NBW YORK WARBROOM8, 9-ll-;3 Maiden Lane 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE*- 
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1907 —The Year of the 

Sherwood Metal-Frame Wndow Screen 


The screen of high character and low 
price—^means increasing trade for 
you. It has sheet steel frame—can¬ 
not rust, warp nor stick. Wire cloth 
locked into frame. Neater, more 
serviceable and occupies less space 
than wood screens. Brings no kicks 
from the user. Can be used as an 
ordinary sash screen or as a perma¬ 
nent outside screen. It brings con¬ 
tentment, profit and satisfaction. 

Get your order in early if you want 
Sherwood Screens this season. It is 
a big seller. Manufactured by 

SHERWOOD METAL WORKING 
CO.. Syracnse. N.Y. 


ROBERT M. DUNTON HatiroD Bafldlng, New York 




WE HELP TO SELL 

The Improved C V. 2-Ring Gopher Trap 



UCATCHCS MB MILS 

Absolutely impossible for a gopher to squirm out or 
in any way escape from this trap after it is sprung. 

Two rings and clutch and claw traps seize and in'* 
stantly disable the animal and cause death almost at once. 

IMPROVED C V. 2-RING GOPHER TRAPS 

are of superior construction, non-rusting finish, and are sold by dealers for 25c Each. 

If your dealer has none send us 25c and 
his name or $2.50 for a Doren, postpaid. 

FALLS MANUfAQURING CO. 

FACTORIES r 
SW TRUNCISCO, CMir. 

PORT CLINTON, 0. 


This is 
an Exact 
Repro- 
doction 
of Otff 
Adver¬ 
tisement 
How 

Appearing 
in aU 
the 

Leading 

Farm 

Journals 


Send Mail to Temporary Office: Barker Block, Berkiley. Calif, by 


Cookie 


CowsuLT BUYERS’ REFERENCE TO ADVERTISEMENTS ow Last Pages. 
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BLACK 


Silk 

STOVE POLIS 


Is the! 


NAME 



**Surecut** 
Can Opener 

Pat. July 19, ’04. 


If you sell RAZORS^and BARBER SHEARS 

it will pay you to handle the ffpoda that evenrbody knows aa| 

first-class articles 

^^^^«^^*tonsorial Gem** Razws and Barter Shean 

^ Manufactured solely by 

F. A. CLAUBERG & CO* 

_ 17 Peric Plaec New York City, N. Y. 


bread! b^tcrer. |[N lyfS 

CARVlNGnidPARINO Ml I f LU 



Jv Amswebuto APT BK TinicBim IT IS DisxaABLB TEAT You Mbetioe HARDWARE DEALERS'MAGA2TNE. | 0 
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m J. L MOn IRON WORKS 

ath and 17tH Straat, IVBW VORK 

Fine Plumbing Fixtures. Ornamental Iron Work and 
Stable Fixtures. , Boilers and Radiators for Hot 
Water and Steam. Ranges and Hot Air Furnaces. 


L0UDBN.Q00D5 



Hay Carrieiip, Hay Porks, Hay Slings 
Hay Rack Irons. 

BARN DOOR HANGERS 

Feed andH^tter Carrters,*~Self Caning Ice 
.Tongs,** and other Hardware* 5;^iaTtiea 
*'Positively no goods sold to Catalogue 
Houses/'. Send tor Catalogue. 



LOUDEN MACHINERY CO. Fairfield, Iowa 


ROOFING SLATE 

SUTE mmiHIIIMIIIS 


-- Eatablinhed 1M4- 

L J.’JOHNSON fi CO. 

35 PARK ROW, NEW YORK 
QUARRIES: Ptnosyivsiiis sad Vermont 

Price* quoted delivered euTwhere. Booklet 
end complete Price Lief on Appllcetion. 

Wire Inquiries Given Qidek AtlentiAn 



Nattonal Broadcast Seeder 

BALL. BEARIMO 

Peeked ene In a box* No Dut—No knot 

We cannot enumerate all the good points—space costs too 
much—but talk about being appreciative of inquiries 1 Write for 
catalog and see. Jobbers have our prices, too. 

THB PRAIRIB MBO. 00.» IndlmnapollAs Ind. 


BUILT UPON HONOR 

Up-to-Date Hardware DeHvery Wagon 


for progressive hardware deal¬ 
ers. Easy to load and light 
of draft. ■ Best grade only. 

Fruu Catalog upon Roquoot, 

Sycamore Wagon Works 

IM EDWARD ST., SYCAMORE, U. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last PaobS. 
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THE 

TATTOO 


A 

T 

T 

O 

O 


(Trade Mark Registered in IT. S. Pat. Office Aug. ag, *03) 


A Good Timekeeper 
A Sure Alarm 

inch C«Lie 

Write for description 
and prices 

SOLE MANUFACTURERS; 

THE NEW HAVEN CLOCK 00. 

DEPARTMENT S 

NEW HAVEN, CONN 



There ie no TATTOO but the NEW HAVEN TATTOO 



The Bnflalo Manufacturing Co. 


BUFr>aLo, iw 

KflANCH OfFlCE*: 

IS Warren St,* New York 
4# Dearborn St,, ChicatEO 
353 Waablngton St., Bo»ton 
560 I6ch St., Oaktand, Cal. 

U7 CoronadQ Building, Denver 


to aend you our 
illustrated cata- 
lo]fue and give 
you prices. 


MANUFACTURE 


-^h«flr\g Dlsliea 

Table Kettlea and Staada 

Coffee EietTaotora 

Water Filters 

Nursery Chests 

Crumb Trays and Scrapers 

Tea and Bar Urns 

Bathroom Flictures 

Wine Coolers 

Water Coolers 

Baking Dishes 

Coal Vases and Hods 

Candlesticks 

Cuspidors 

Match Safes 

5 o'ClecIc Teas., eto. 

Pi*[^yii:fitabk‘ of HtJuiilard quality. 

Wi! wjint yoar trudc;. iVpife u$ now. 


Ijf Avswuino Adviatisbiisnts it is Dxsikabls tnat You Mintion HARDWARE DEALERS* MAGAZINE. 
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THE FRAZER 

BEST IN THE WORLD 

AliMiyt Unlforn Ofttn Nmr Eqaalltd 

Known Evtnfwhort No Talk Roquirod to Roll It 

0000 oniasE aulKEa Tnaoi 
cHian oniaac kills TaaoE 


WORTH YOUR 


For Sale by All Jobbers 

SEND FOR PRICE LIST 

FRAZER LUBRICATORCO, 83 Murray SL, N.Y. 


A Low-Priced Steel Furnace 


Marshalltown Hurnaoe Company 

MARSMALUTOWN, IOWA Digitized by (jOO' ,'l 


An all steel furnace in which the fire pot, fire, 
smoke and gilses are enclosed entirely within 
a shell of heavy steel plates, riveted together like 
a steam boiler, absolutely gastight, is a high- 
grade product, but heretofore has been high- 
priced as well. 

THE EQUATOR 

is a gastight, steel furnace at a Very Low Price. It has 
no packed joints to loosen and leak gas. It has 
upri^t smoke, travel to prevent soot accumulat¬ 
ing to retard radiation. It is made of very heavy 
steel, more durable than any cast iron furnace. 
By its peculiar construction the smoke is drawn 
to the bottom of the steel shell, thus heating the 
entire radiating surface, whereas most steel fur¬ 
naces -^.fail to heat the lower one-third of their 
surface. It will meet any competition. Write 
for catalog and dealer’s discounts. 


ATTENTION 

The possibilities of increasing YOUR 
trade by handlins 

Tha OAKMRN SYSTEH 

OF DISTANCE OSS LIONTINIi 

AIR SWITCH. One button Ushts-the 
other extinRuishes. 

Send your name and address and — 
we'll send some Light on this subject. 

OAKMAN MFD. CO. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last PaobS. 
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Will BE SENT FREE TO 
DEALERS ON REQUEST 

For M yeflr» the leader and standard for 
choice Kooda at bottom prices In 
the great New Yorit market. 

CONTAINS 30.000 ILLUSTRATIONS 

5#0 Biff Pages Uniform List Pdcea 
embraces 

Silver Plated Ware 

of ALL kinds and completely covers 

JEWELRY 

AND ALL KINDRED UNES 

It lllustratea Attractive, Appropriate 
and Profitable 

Special ** Sid€ LtoCS** lor Mcrcbanls 

Including Thousands of New, Novel 
and Useful Quick-Selling Goods 

General Distributors of the Celebrated 

DE1JBER.1UMPDEN WATCHES 

World-Renowned, ‘‘Accurate to the 
Secoiidl'* Time Keepers 

Sole General Agents for 

The "MELOTON** Piano 

A htgh*cliiss instrument at a moderate 
Price 

Plano Catalogue sent on request 



Mamltdiirers, Inporlers and 
Wholesale Jewelers 

The 9. F. MYERS BUILDING 
47V to 40 Moldew Laac* New York 


A/ 


Ik . 

A// 



// H \ 


ii 


f9 


America 

Alarms 


are now made with 
a shut-off. Cost 
no more than old 
style and sell twice 
as well. 

The Western 
Clock Mfg. Co. 

La Salle, Illinois 

Zitat of Jobboto sent'^^n regwot 



HARDWARE DEALERS' MAGAZINE Ftawiiunr, 1W7. 


“YANKEE TOOLS” 


NEWEST 

CLEVEREST 

and 

QUICKEST 


■o. 10 O II—MTCIIET, right and left hand and rigid. 


Ho. IS—MITCHKT with finger turn on blade. 



Sold by 

Leading 

Jobbers 


N*. «0-«UTOnilTie DMILL. with Ratchet Movement. 



nraikee^Tooi 

Book 

Dhistratiig 

FnH Line 


I—HUTOmiTIC DRILL, with adjusUble tension on spring. 


Ho. SO—RKCIPROCRTIHO DRILL, for wood or metals. 


NORTH BROS. IVIFG. CO. 

PHIL,ADEX.F>HIA, PA. 


Gmmvu BUYERS’ REFERENCE TO ADVERTISEMENTS om Law Pi 
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Marnilngt Bowman & Co. 

MERIDEN, CONN. 

NEW YORK: 25 West Broadway. CHICAGOt 158 State Street. 

“METEOR” 

Cfrctflating Coffee Percolators 

Orer 100 Styles and Sizes 

BAKING DISHES, 

TEA AND COFFEE POTS, 

HOTEL WARE, 

BATH ROOM FURNISH¬ 
INGS, ETC. 

CHAFlN^ISHESi 

whh “Ivory Enameled Food Pan“ ; SILVER 

ECLIPSE 
BREAD MAKER 

We guarantee the 

^^ECLIPSE" 

Will Mix and Knead a Batch of 
Dough thoroughly in 

THREE MINUTES 

without Hands Touching the 
Dough 

No. 2»4 ChafinK DUh ' ' c 

AToio Catalog No. 49M aont on roquoat 




IT U DitiRABLS THAT You MxiTTXOir HARDWARE DEALERS' MAGAZINE. 
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Put. Maj 22 , looe 

Square and Miter No. 10 

Adiu&tmtfne 5 to tl In. 

These TooIh are the latest and best that Yankee 
ingenuitj can produce. 

Octagon and Miter No. 12 



/X ^ 

Ie^ _- - — —1 a 


* 

- u /i 



This Tool is designed for marking 
octagons and miters. Sliding blade 
will allow of long or short cuts. 


' I' I' I' j M < 1 Vt ' j 'I jg* 'H*' 



Avoid 

imitations. 

None 

genuine 

without 

sliding 

blade. 


No. 11 
Try 

Miter and 

Gauge 

Square 

Adluscment 
4^ to %% in. 


P. U. FOX 


Patentee and 
Sole Manufacturer of 

Fox’s Tools 


432 William Street Bridgeport, Conn. 
Retailera, ask your jobber about this line 



LOCK WASHERS, PULL RINGS, BURRS, 
KNOB WASHERS, PIANO WASHERS, 

FINISH WASHERS, all kinds BOXED OR IN BULK. 

f ’ Send for Catalogue. 

HOBBS MANUFACTURING CO., Worcester, Mass, 



THE “IOWA” CEMENT TOOLS 

Insist on your Jobber furnishing you with Solid Bronse and Cast Iron 
Cement Worker's Tools with IOWA Novelty Co. caat in the backs. 

ncy arc imcjcecllcd lor wcartao qoalltleo. and 
arc Rceommcndcd by Contraetora everywhere 

ora CATALOG SENT FOR THE ASKING 

IOWA NOVELTY CO.. BarUngton, Iowa 


la Aasviuao AsYiaTitaxBaTt it xi Disibabu tbat You IfBanov HARDWARE DEALERS* MAGAZINE 
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“BOSS” OVEN 

ForTGAS.;GASOUNE OR OIL STOVES 

Wm TIERmHEIER 

Will accurately register 
the temperature up to 500 
degrees, a feature that 
will appeal to every user 
of an oven. 

In addition to the above 
special feature, this Oven 
possesses all the good 
baking qualities of our 
regular **Boss^* Oven. 

Top Lined witli Asbestos 

Drop Door, Two Mica 
Windows, Two Door 
Handles. 

Every ^Boss*’ Oven Gnartnleetf 


HanvfMtvce ky 

The L H. Hnenef eld Co. 

CINCINNATI* OHIO 


THE OLD STYLE 
BOSS TILING SPADE 

Are you one of the army 
of jobbers and dealers who 
V “ are selling BOSS TILING 
I SPADES? If not, enlist 
I' now. Investigate your 
territory, and if there is 
any tiling or ditching done 
there, send in your order 
at once. The only spade 
on the market by which 
I the operator can handle 
js mucky or sticky soil with 
I ease. No more use for 
I paddles. Been on the mar- 
I ket for over twenty yeavs. 
1 Made in different sizes. 
I Ask your jobber for them. 
I Write for illustrated circu- 
WiM lars and price list. 

TIE jBOSS TILE SPIDE GO., iuifactinrs 

ANAMOSA IOWA 


Prompinesm 

Im ono ofth» 
essenf tel* of 

The Telephene 

mmkom 
motkm oamy. 

Have You One 7 

HEW renn TELEPneHE eo. 

13 OeeMrmmi 


Automatic Wire Straight* 
eners and Cutters 
Riveting Machines 
Cotter Pin Machines 
Buckle Tongue Machines 
S Hook Machines 
Cold Roll Swaging Ma¬ 
chines 

Staple Machines 
Butt Milling Machines 
Butt Drilling Machines 
Sprue Cutters 
Social Automatic Wire 
Forming Machinery 


The F. B. Shistir (k 

FomerlyMB AdtAto 

Haven. .QQ. Conn. 


Comou BUYBSS* XEFEUNCE TO ADVESTISKMENTS oir Laar Paw. 


i 

I 
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Chain Blocks in Factories 

TUt shows s Y ft T TRIPLEX BLOCK oo 
overhead track for handling lo& Every fMC- 
tory with heavy machinery needa one or more 
chain blocks. A trolley system like this is a 
great money-saver. 

Do you sell any chain blodcs? If not, 
write us. 

Yale & Towne, New York 


PELOUZE POSTAL SCAI£S 


FOK OFFICE, STORE AND HOME 



**Thwy Tell CverytKlng at a Glanoe** 

In addition to giving the accurate weight by one-ha!l 
ounces, they tell instantly the exact cost of postage IN 
CENTS on all classes of mail matter. 

The index starts at the top and travels through a slot, 
pointing exactly to the Information required. 

Ton don*t have to stoop to read the dial, as In other 
makes. 

**TKey Save Time artd Stampe** 

For sale everywhere by leading HARDWARE 
dealers. 

Insist on getting the PELOUSE make and you will 
have the best. If your Jobber cannot supply yon, order 
direct. 

Send for Catalogue ** p ** 

PELOUZE SCALE A MFC. CO. 

US.150 W. JMkaon Boulwvard CHICAGO 


Will yii 
Mil Livils 
-nil til 
licit Hid. 



COOK’S PATENT LEVEL. 

A Tool you can sell quickly, profitably and satlefaotorlly to Carpenters, Masons, Bricklayers, and all who 

use Levels or Plumbs, is the 

■ ---j— DAVIS & COOK LEVEL- - 


The different Level—with the bulb seen in all positions. Under or ovex^-or 10 feet away. Ton know the 
trouble with the old slyle bulb-ln-the-ton Level—useless unless you stand over them. For sale by all leading 
jobbers. Catalogue on application. Made only by 


DAVIS a COOK, • Watertown, N. Y., U. 8. A. 



Our 1907 Improved '’AMERICAN BEAUTY 

The premier show etise of the world. Rigid as a wall. 
Dust proof. a lifetime. 

Wrffe for our Nrw Catalogue for Hardwnte 

GRAND RAPIDS SHOW CASE CO., Grand Rapids, IHici 

SfiOH" Ciiiie PLj/jE iit the H'orJtf. 

New York onice: 741 Broadway, tsmc floorf as rrankcl Display FLtfurc Co. 


THm Wine P’ly Klll«r 

IndlipenMible for the Household 


a; 


Prevents Conttghm. 
Patented. 


Kills but does not enuh the fly or mos¬ 
quito. Popular with all Housekeepers. 


Sanitary Wine HInIc Bnuali 

Will not rust. Non-Absorbent. 
Patented. . 

rio disease germ 
can adhere to 
the Brush. Sold 
by the Hard¬ 
ware Trade. 

Send for Prices. (_) 




I. F. IWfflltff HIE, Wwmte r, Miw. New Ycrk kgatM, Wlbwi fcw., 117 Cfcmtcri St Pispuy Hoidei 
Ik AKtWKBlKa A a T M i M wiKW R n Dmaikau nu« Yo« llnmoK HARDWARE DEALERS'HAGAZINE. 
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Ives’ Patent Window 
Stop Adinsters 


PBEVDITS DSAfTS, DOST AND WINDOW BATTLING 


The only Stop Adjuster made 
from one piece of metal with 
solid ribs and heavy bed that 
will not cup, turn or bend in 
tightening the screw. 


Makutaotusbd only bt 

THE H. B. IVES CO. 

NEW HAVEN, CONN., U. 8. A. 
(Fifty-pase Catalogue Mailed Free) 


Barrettes standard GlaasiCnttera have stood the test of time. If your Jobber 

doesjflot bandleZsame, write to 

W. U. BARRBTT, Nfanufaeturor, BRISTOL^, ICONN., U. S. A. 


GIFFORD - WOOD (X). 

AlCE 


OATALOQS 


ELEVATORS 

■UOtOH, a. T. 



ArUiglMt Mass. 

14 So. Jcfiento il 

CUeafo* ID* 


HARDWARE DEALERS SHOULD KEEP 
FACTORY FURNISHINGS IN STOCK 



We make a complete line of Clausa—Case Clamps, Glue Clamps, Adjustable Clamps— 
also Benches, Factory Trucks and Hand Screws. 

GnindjRaiddS H otD Screw Co., lU south lonla su Grand Baplds, Mch. 

Covtuu BUYBBS’ BBFBRBNCE TO ADVERTISEMENTS ow Last Paw. 
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Fall River, - Mass. 



I^PElfrERlcCo. 

MANIU&SISAL 


CORDAGE 

Anniston sash cords 

LUDLOW^T WINES 
HARTZ BLOCKS 
COTTON DUCK 

200-204‘206-208 S.Water St 
Chicago. 










if A * 








, leoo FT i+inch tm, 

OLM'iuUnuiUnpr 

T7SO LBS 


ablished .1840 


to Anwnni, Asmrmnan it n DamuMu tut Yo KnnmiKAimrASX lllAmriUi(MZlliX.'^lc 
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Manila and Sisal Rope 


r 



We have for prompt 
shipment a large stock of 
rope In Chicago. 

We can make some low 
prices. 


H.Channon Company 

Chicago. 


“Ciliiliiu” ud "Egnlii” 



Manna and 
Sisal . . . 


ROPE 


E and TWINE 



SISAL 

RUSSIA *• 

ITALIAN •• 

JUTS 

TRANSMISSION ROPE 

PLOW LINK 

OIL WELL CORDAGE 

INDIA TWINES 

HARDWARE TWINES 

WOOL 

WRAPPING 

TARRED CORDAGE or ALL OORT* 



Oil Well Cordsgo 
Trsfismission Ropo 
Hsy* Hide and Balo Ropo 
Tarred Lath and Fodder Yam 
Jute and Ameiioan Hemp Twinee 

Agencies in All Prlncipel Cities 


Columbian Rope Co. 

AUBURN. N. Y. 


Oosmt Bunu' UmSNCE TO ADVnTISBmim w Lm* Ta 



WE BELONG TO NO TRUST 

POOL NOR 
COMBINATION 

Oar goods poRi totho dislor at a nsller 
margin oror actual eoat than anj oHmt aoce- 
ago. 


TDE NEW YORK CORDACE CO. 

SS-SS WALL STREET, 

GsMs AOeresSs -Nyssrd’’ NEW YORK 
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me SILVER LAKE 


Silver Lake.Sash Cord is made from fine yarn, perfectly braided and smoothly 
finished by experienced workmen, thus filling every requirement of a good cord. 

The man who knows the good and bad points of all cords buys Silver Lake. 

The lest b the Cheapest The lest b What Tea Want Scai far ear Catalefae 

xhe: sil^ver l^ke co. 

TS Ctiauncey' Street, - - * BOSTON, MASS. 


RoeoonlBoel Stsuielttrel slneo 1SB8 


Rope, Sash Cord, Railroad Bell Cord, Trolley Cord, 
Idhsons* Lines, Chalk Lines, Clothes Lines, Etc. 


It’s the Same Demand 
for Quality 

A mechanic who has used a 

GREENLEE AUGER BIT 

knows he wants another one 
— and he wants what he 
wants when he wants it. 

Can you supply what he 
wants ? 

greehvl^ee: bros. & co. 

ROCKFORD, ICC. . 

** Prompt Strippers of Good Tools** 


la AaswBESHO AsvxaTisxieBirTS it is Disxeailx that You Mxiitiom HARDWARE DEALERS' MAGAZINE. 









WIRE CLOTH j 
I WIRE GOODS 
Artistic Metal WirKs.' 

/EX CArM£ft^£ , 
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Buffalo Wire Works Co^, 

BUFFALO, N. Y. 


/^Cyclone” Ornamental Fence 
and Oates 

are a good line for the Dealer, whether 
they handle our farm fence or not. 
Built up to 6}i feet high. We carry 
a stock in New York City for nearby 
deliveries. 

Cyclone Woven Wire Fence Co. 

CLEVELAND, OHIO f 

HOLLY, MICH. WAUKEGAN. ILL. L 


BUY POULTRY NETTING, WINDOW SCREEN CLOTH, ELECTRICALLY-WELDED 
WIRE FABRICS, WIRE MATS, OR 

ANYTHING MADE FROM WIRE, 

From the manufacturer who guarantees the quality and can ship the goods when required. 
We manufacture every description of WIRE CLOTH, NETTING, FENCING and PER¬ 
FORATED METAL, including the following specialties: 

*'CUNTON ** BRAND **SILVER FINISH BRAND 

Painted, Plguted and LandsoaLpe ClotK ^ Window Screen Cloth 

Flre-Pr^f Wire Ln.tK Pexiltry Netting 

Eleotrloally-Welded Wire Fabrloe Galvanised Cloth 

Our “POMPEIIAN" BRONZE Window Screen Cloth requires no paint or varnish, will not rust and in 
unexcelled in, durability and finish. Ask your hardware dealer for these goods. 

Nan\ifeLOtured only hy 

CLINTON WIRE CLOTH COMPANY 

Clinton, Maee, Be a ton Now York CKIoago _ Solh Franolaoo 


Covavu BUYERS^ IlfRBSNCB TO ADVERTISEMENTS o« Laar Pi 
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WRICHT WIRE COMPANY 

WMOESim, HASS. ■rtcnti 

WIRE CLOTHES LINES 


The Old Reliable—^Always Satisfactory 

^ **^^^^* Poultry Netting 

i-Rf ffS^ V Farm and Lawn Pencil^ 

T Window Screen Wire Cloth 

Coal Screens 

All kinds of Wire Cloth—From all kinds of wire 

THE NEW JERSEY WIRE CLOTH COMPANY 

^ TRKIMXON, N. O. 


Di 

Ih Aiftwsmiao AovgaTifUf ints it it Duikablb tkat You Mbiitxon HARDWARE 


WIRE LOCKERS 

of every deacription. 

WIRE of aU Uada, POULTRY N8TTIN0, WIRE 
CLOTH. STAPLES, RIDDLES, COAL 
SCREENS, PICTURE CORD, WIRE GUARDS, 
BANK aad OFFICE RAILINGS, ELEVATOR 
CABS aad ENCLOSURE and oGier Wire Gooda. 


Wh VVtRH: ’■ 
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BEST HANDLED HAMMERS MADE 

)&OOZEtt IN EACH BOX. 


I pi 




rpUMB^WAlTERS® 

Hand Elevators 

r»e MOST /Mpaovso 
AuroMAT/c coArsrftvcr/oAf 

i ' INVALID LIFTS 
ill, TRUNK.CARRIAGE. 
t'l SIDEWALK AND 
■1 FREIGHT ELEVATORS 

SEDGWICK MACHINE WORKS 

POUGHKEEPSIE, N.Y, 

AND 

138 LIBER TY ST. N EW YORK i 

CATALOGS AND \ 
£SriNAr£S FUDNISNSD 
S££ SW££rS fNDEX 


IMPROVED ^takk and Em EtMm§ Sfeam. 
I Dfictrlc and Hand Pawer 

ELEVATORS 

KIMBALL BROS. 

900 Ninth Street, Oonncll Bluffs, I&. 
BIND rOR OIBOULARB 

Kfanhall BUralor Co,, 239 Vincent St., 0l«Ttlaod,0. 

nnuinit niii.>Aa 5 ^ Cedor St., New York 
Branch Offices ] Eleventh St., Omaha 


McKinnon dash 

COMPANY, »nH'*u>.wY. 

Troy, 0 . ChtdoMti, 0 . SL CalhariMS, OnL 


DASHES, PENDERS 


ROUL, UP STRAPS AIVD 
PROP BUOGK WASHBRS 



Covsou BUYERS* BEFERBNCS TO ADVERTISEMENTS on Lan Pam 
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We shall be glad to send yon Catalog 

describing 


if i ^ B«iuty 

r Dumb-Wtlitr 

LAx Dumb-Wtlter 

The Energy Dumb. 

M Bp Uttl«Gleiit Dumb^ 

■ I' 1^, The SMt Po(t Hand 

^ fi ■ ^ 

Mfe“r 1 P I ' Ekvator 

B ^ N ^ Hand Power Passei^cr 

J ^ '' 1 ^ Elevator 

^ ^ ^ f y' Carriage or Warehouse 

V ^ l i / / Belt Power Elevaton 

/| . i \y ^ y Basement Lifts 

j ty y^y Power Attachments for 

" t "■ Atr' y^ y^\ Hand Elevators 

ENERGY ELEVATOR COMPANY 

406 eti^rry StrMt, l>HIL«ADEUUI>lillA, I>A. 



EimrOKAND 

MACHINECO. 


'P1>T T/iwnp 

JL JKiJLjrJL^TJL^Mr JL 

ELErYATORS^ 

]44-I460iitarioSt,cmcA(io. 


I n u 0MSBABU TEAT Yoo Ifimov HABDWAEE DEkLBMM^UAQAZanLl 
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Norvell • Shapleigh Hardware Co. 

ST. LOUIS 


FEBRUARY 


1907 


GEORGE WASHINGTON 


UNChB SAM SAYS: 

G«orge Washington graduated at the head of his class from my School of Experience. Did you 
know there were three Washington boys? Two of them went to William and Mary College. 1 
don’t just remember their names. G^rge went to work. 

George was a sunreyor. A planter. A soldier. A politician. A statesman. He knew how to 
be agreeable, and he knew how to fight When his country anted a general, he did not seek the 
position. Oh, no! But he went to the meeting in his colonel's uniform. Oh, yes! 

George was a great boy for deUil. He sent mail orders to London. The hardware store in his 
neighborhood did not carry a complete stock. He was probably the richest man in the colonies. He 
risked not only his life for an ideal, but he risked bis social position and bis fortune. Jes so! George 
was a Radical. Some of his neighbors tried to **|rat the lid" on him. He was the most abused man 
of his time. In General Grant’s last administration, one of his Cabinet read an article severely 
criticising the President. General Grant said, "I have suffered much, but that is the worst of all." 
The other said, "General, this was not written about you, but about George Washington." 

After being President two terms, George established the precedent of knowing when to quit. 
He did not have the everlasting clutch. 

George had executive ability. When Alexander Hamilton "got gay" he steered him up against 
Thomas Jefferson. They were counter-irritants. Each brought out the best in the other. Both 
did good work and George received most of the credit. 

The school books have injured George in the minds of the rising generation. The boys think he 

was a "goody-goody." This does George an injustice. When Lee ran away at Trenton, George 
"cussed" him so long and loud several chaplains in the army resigned. When George got mad 
the fur flew. 

George Washington should be taught in our schools not as a model boy, but as a very human 
man—a man who suffered. He sacrificed everything to his high ideals, even his Sunday school 
training at the Battle of Trenton. Look at the determination in his face. See the lines of suf¬ 
fering. Success means sacrifice. The greatest struggle of all was with his own spirit. 

Those who cannot create, can criticise. Those who cannot build up, can pull down. Those who 
cannot wt together, can take apart, ^ut all his critics have been lost in the dust of time. He is 

still a UTing-moTing force—they are stiB naming babies after him. Beg pardon, are your initials 

G. W.? George "n^e good." 


This year we 
respectfully offer 
a' series—monthly 
—of brief auto¬ 
biographies o f 
leading Americans, 
under the caption, 
“Uncle Sam's 
Boys.” 


In March Uncle 
Sam will present 
Thomas Jefferson. 

Alexander Ham¬ 
ilton, Benjamin 
Franklin and other 
great Americans 
will follow. 


184S 
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Atl of our salesmen will 
show samples of Dia- 
m on d Edge Hale hcti 
this month. 


Uncle Sam also takes pleasure 
in presenting a series of lead¬ 
ing Amcricaji Tools. They also 
have reached their full perfec¬ 
tion and usefulness through 
trials and tribulations. 


DiafflondEdge .4 
Bronzed 

Shingling Hatchets 


Cotting Edge made o£ extra cruci¬ 
ble cast steeL Carefully tempered and 

tested and ^romiid ready for vat* 
Handle Select second growtlij young 
hickory. Thoroughly seasoned, 
and will fit the hand perfectly. 

Hang Every hatchet is per¬ 
fectly hung, much care being A 
exercised in driving the 
handles. 

Quality All tools bear- Jw t 

ing the '^Diamond Edge** Jff I 

hrand are fully war- 
ranted and represent 

the acmo of perfect m 
tion in tool making. 


OFFER 


In order tq test the value of 
this ad. we will send to any 
Hardware dealer m towns 
where we have no agency es¬ 
tablished, o^e-half dozen Na 
2 Diamond Edge Bronzed 
Shingling Hatchets, ckargos 
propald to. any express office to 
the United States for i2.d0* 


Write for oiu 

Cotologiiu. 

General 

Hardware 

Sporting 

Go^ 

Cutlery 

Bicycles 

and 

Sundries i 
Sprinf M 
Goods 


Cut sbuwing wood hojt in wbtcb one-hslf dozen 
Dismond Kdfie HatchetB are packed. 


Norycll ■ Shapletgh Hardware Co. 




ST. LOUIS 


It n Dmoahs tmu Yov Mwnot HARDWai(B DBALW' ICAOAZIMS. 
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WHEN HENRY DISSTON WAS ASKED THE QUESTION: 


HE replied : 


“WHAT DO YOU PUT IN YOUR SAWS?" 


“GOOD STEEL AND HONEST WORK." 


UPON THIS FOUNDATION IS BUILT DISSTON QUALITY. 



“IF YOU WAHT a saw it IS BEST TO GET ONE WITH A NAME ON 
IT THAT HAS A REPUTATION. A MAN WHO HAS MADE A REPUTA-. 
TION FOR HIS GOODS KNOWS ITS VALUE AS WELL AS ITS COST AND 
WILL MAINTAIN IT." 

EOTABLiaro HENRY DISSTON & SONS» Inc^ 


ESTABUSHED 

1840 :: 


PmiADEl.PHIA» PA. 



Hack Saw Users now realize that there unking difference in 
Hack Saws—and now that the truth is out, you can't afford to 
sell Hack Saws that do not stand up. 

UNIYEBSAL Hack Saws haye the right material in them. 

The teeth Are set so there is no possibiUty of their binding or 
sticking—neither do they cut a big, broad gash and waste material. 

And UNIYEBSAL Hack Saws are tempered by a process that 
makes it practically impossible for a UNIYEBSAL Blade to lose 
its temper, even on tough, heavy work. 

On request, we’ll glady send you a few UNIYEBSAL Blades. 
Hand them to a few of your customers, and ask them to report 
the results. 

They’ll insist upon UNIYEBSAL Blades in the future! 
we send our Blue Book, prices and samples f 


WEST HAVEIN MRO. CO 

IVew Hav«n, Conn., U. S. A. 


unnKct TO A]>yftKTii»airr8 m lm. t 
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We don’t expect ANY dealer to buy 

ATKINS 
SILVER STEEL 
HAND SAWS 


unless we can show him that he can MAKE 
MORE MONEY by doing so. 
We^ want the patronage of every merchant who 
is looking for LARGER sales and MORE 
PROFIT and are ready to supply him with saws 
that will not only build up his 
tool department but every other branch 

a> •. 


Atkins 

SiKVER Steel Saws 

are maje^e for the BEST MECHANICS who want 
the best tools. They are made right—of right 
material—and your carpenter customer will 
appreciate this fact the moment he touches them. 
What does he care for a few cents more cost? 
Tell him what Atkins Silver Steel Saws will do 
for .hiip—^how they will lighten his work and 
increase his usefulness and he will gladly pay 
you; price. You may just as well make the 
EXTRA profit from the sale of Silver Steel 
Saws as-a small pittance from some other kind. 

Yctu^can get this profit—^because ATKINS 
SILVER STEEL SAWS are worth it. You have 
then not only enjoyed an increased income 
but have gained the confidence of your patrons. 

Remember ATKINS when you place your 
spring order. A line to your jobber, our nearest 
branch or to us direct will bring a salesman 

quick. 

E. C. Atkins & Co. 

Incorporated 

The Silver Steel Saw People 
Home Office and Factory, INDIANAPOLIS 

Brancbea: Atlanta, Chicago, Memphia, MinneapoUa, 

New Orleans, New York City. Portlnd, 

San Frandaco, Seattle, Toronto. 
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J>on’tlt.un AwcQ^ 


With the idea that the low- 

priced tool is the cheapest 

est the best is the cheapest tj 


A nd Stand f-on 

^TEIIZ,JNG QVAZrrMT 
GEJhfUINE M£RZT 
PJERPrCT SATISFACTION 


PIAMOND SAW€>STAMPIN0 WORKS BUFFAlO,Ny.UJ 5 .A 


Syraense ChlUed Plow Co., Syraeiise,iiY.,u.s.A. 


for all purpofles. Larffast 
manafaoturers in tha 
United States. 

A profitabls llns for dtaltrt 
Write for Catalog. 
OUVER MFG. CO. 


315 So. Des plainer St.Chicago 




Impn 
H Suiiw 
■ jack. 

rd d 

”1 1 
t 



UA 
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New Improved 
Patent 

Malleable Iron 

OILERS 


Three Sizes: 
Nos. iJi and 13 


PELMAN Balances 

% 

Are you selling them ? 


In LJge 

Everywhere 


Send for new catalog. - 

PULLMAN MPG. 60. 

Rochester, N. Y., U. S. A, 


New Pattern Heavy Screw Clamps 

STRONGEST IN THE MARKET 
For Sale by all the Principal Hardware Dealera 
Send for Price List 
RIALLEABLB IRPN CASTINGS 
of superior quality, and Hardware Speciaitiea In Maiieablc 
Iron made to order 

HAlVflVfBR dt CO., - Branford, Conn, 


HeWhiiiiiie Wneel Barrow works 

POUGHKEEPSIE, N. Y., U. S. A. 

Manufacturer of all kinds 
of Wooden. Steel Tray and 
Steel Tubular 

® \M ' WheelBarrows 

for railroad, coal, atone, 

rnoT^,.. ,T,«t 


Rcatented 

o f 

Malleable 

Iron 


AdJuftabfeC lamps 
Malltsbie Iran 
Hand Lamps. 
Malleable Iron 
Hanging Lamps, 
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We Ibve Often Told You tbat the Best Tools 
on the Market are 


Mayhew’s Tools 

WHY ? 

Because they are made by experienced work¬ 
men, from the best material obtainable, most 
carefully finished and fully guaranteed. Cata¬ 
logue sent on application. 


I — 


H. H. I\4aylie'w Co. 

SBKL.BURIME: F'AL.L.8^ MASS.» U. M. A. 


ADJUSTABLE-STROKE 

AUTOMATIC 

Center PuncK 





No hammer needed—a downward press- 
ure of the hand on the cap re- 
leases the striking block and ^ 
makes the impression. 


By simply turning the 
cap the force of the stroke 
is regulated, and light or heavy 
indentations made as desired. 

A handsome tool, simply and strongly made. 

Send for Cutalogjic No, of 

Fine Meohgjiienl Tools 


’Bhe L. S. STARRETT CO., Athol, Mass.. U. S. A 
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The Wire Cutters arc interchangeable 

in Hayden’s Patent _ _— 

Combination Wire 

Gutters and Grip 

Pliers. The tool is drop 

forged steel throughout, making 

the handles very stiff. Gutters^ 

are easily adjusted and made of the best tool steel, 

the most serviceable of its kind on the market. 

THE BILLINGS & SPENCER CO., Hartford^ Conn. 


Get OUT new catalog. 


BICYCLE, AUTO AND SHOP WRENCHES 


Sum from » to 11 incoM. 


SOLD ON THEIR MERITS 


EACH WRENCH GUARANTEED. 


Nickel Plated or Mottled Finished 


Thoroughly 

Casehardened 


M SIZE 


FRANK MOSSBERG CO., 


ATTLEBORO, MASS 


We want to again call your attention to the importance of selling to your trade 
those wrenches which will create a rejmtatlon for your store. B. & C. are acknowl¬ 
edged by the most critical medumic to he nerfect in adaDtd>ilitT and oonstruction. 


edged by the most critical mechanic to he perfect in adaptability and construction. 

Jead for our Catatoguo. It mitt imimrort you 


Cevseur BUYBRS* 


TO ADVnnSKICBNTS o« Last Pi 
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When it Gomes Right Down to 
Good, Strong, Well Made 
Wrenches, There’s Nothing Like 

Trade 

Goes’ “Knife-Handle” and 

Mark 

Goes’ A “Steel 




Handle.’ 


You machinists, steam engineers, and all who 
operate machinery know the valne of STABIL¬ 
ITY in a wrench and most of yon know wliere 
to find it—in the Coes Wrench. Coes makes 
two wrenches—the Gennine “Knife Handle” 
Wrench and the New *91 “Steel Handle** 
Wrench. Each wrench is made for special ser¬ 
vice, and each fills that service admirably. 
Coes' “Knife-Handle” Wrench is THE Wrench 
for all ordinary use, and its adoption by the 
best shops proves its superiority. It is a wrench 
of few parts, simple and compact—the handle 
IS the hardest of hard wood, mechanically se¬ 
cured at each end and reinforced at the center 
by a strong steel rivet—no splitting, no com¬ 
ing apart. This Wrench has a hardened. Steel 
Bar and Jaw, Steel Castings in the Handle, 
Steel Hardened Screw, Rivet and Key, and is 
so thoroughly and strongly constructed that 
when the day's work is over it is always ready 
for more work. It is THE wrench for machin¬ 
ists—every time and all the time. Engineers, 
Miners, Brewers, all of you who cannot use 
wrenches that are affected by beat, moisture, or 
acids, here’s Coes’ All Steel Nut Tackier, and 
'twill serve you well. This New Wrench of 
Coes is a corker—it’s got to be to stand hard 
knocks. This Wrench is made to turn NUTS 
off, not the corners; an Extended Screw Sup¬ 
port makes it almost impossible to do that. 
Most Steel Wrenches have a place for dirt to 
lodge—no place on the “Coes,” a Ball-Bearing 
Screw keeps it out. The Handle, an All-Steel 
Case, is fitted over the Shank and secured by 
two Steel Rivets and by upsetting the tip of 
the bar in the taper hole at the end of the 
handle. It’s a strong wrench from every vievw 
point—you’ll never wear it out. These two Coes 
Wrenches are sold at the lowest price at which the best made wrenches can 
be sold—steer clear of wrenches patterned after them and sold for less 
money. The substitute may look good, but it's the QUALITY that counts 
—“Coes” quality is a known quality. Ask for our Wrench Literature. 

COES WHENCE COMPANY 

Worcester, Mass. 

•KLUMO AOBNTSi 

J. C. NcCcLfty 41 Co., 10 Warren St.. New Yorit 
J. H. GnK«Lin 41 Co., 113 Chaunbera St., New York 



-—--Di g i liz et!— - 
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Patterson, Gottfried & Hunter, Ltd. 

146-150 Centre Street. NEW YORK 


THE BULLARD AUTOMATIC WREMGH 

The only wrench that imitates the natural grip of the hand* 

Monkey, Ratchet and Pipe Wrench combined, can’t slip or crush the pipe—no 
matt er how small. Grips automatically—the jaws adjust themselves to any size pipe. 

^ Will turn pipe at any angle or position, even when 

is on a flat surface. 

motion of thumb gives instant adjustment. 

W Send for descriptive book, free. 


BDLLIRD AIITOHATIC WRENCH CO. 

RROVIDBIVCB, R. 1. 


ox^ 


Clothes Dryers, Tack Pullers, Marking: Awls, Towel Holders, Vises, Slaw Gutters, Can 
Openers, Tobacco Cutters, Coat Hobks, Inside Clothes and Towel Racks, Screw Drivers, 
Whip Sockets, Cork Screws, Glass Cutters, Mincing: Knives, Curry Combs, Garden 
and Floral Tools, Lemon Squeezers, Nut Crackers, Ice Picks, Spoons, Cake Turners, 

_ SBISP FOR CA TAUPOUB AIND f>RICB 

CoatuzT BUYERS’ REFERENCE TO ADVERTISEMENTS oa Last Pasm. 


Let it lie where your customers 
can see it and Jt sells itself. Send 
for descriptive matter and prices. 


Ellis Adjustable 
Wrench 

“4 in I” 
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Do YOU Handle 
TKeae Tools? 


If not, may we ask WHY? Ton ought to, becanee there^a 
money Xu it for yon. Blackamitha, farmers, etc., need these 
machines. Will YOU SUPPLY them or allow your competitor 
to do so? 

If you’re looking for a better line, it 
can’t be found. Might as well look for the 
North Pole. 

Fig. 902, with Ho«d. Our "Elite” Blower is the most economical 

^®**^**^ Our Portable Forges excel in strength 
and durability, and haye a po wer fu l lasting blast; besides they m 

present a range in sises and prices that means an erer-lncreas- H 

ing demand. ■ 

Many other tools you shoiSd know about too—our Drills, I 

Feed Cutters^ Butchers’ Tools, etc. Our catalog and discounts ^ I 
are interesting—send for Siem. They’re free. I 


THe Silver Mfg. Compan^^ 


319:; Broadway 


SALEM, OHIO, V. S. A. 


WHICH PAYS BEST? 

Which pays the manufacturer best in the long run 
—^to make things so good that they last endlessly, 
and so restrict their own consumption, or to make 
things not nearly so good, and to sell more of them? 
Would we sell more of ou'r almost indestructible 
Sheet-Steel, brazed seam Oilers, Cans, Torches, etc., 
if they did not last so everlastingly, eh? You might 
ponder this conundrum, and meanwhile send for our 
little history of these tremendous “lasters.” 

The MoClintook (Si Irvine CompaLny. 

Pltt8b\irgh, Pa-itized by OO^ \ 


IFTER U lOIEST CIRPEITER 

) has built his part of it, cover a roof with our 
V. Etna I Prepared Reefing and this you may do. 

You may definitely count upon years of perfect 
protection from all kinds of roof-trying weather, such as 
rain, wind, melting snow, etc. We think some of our *‘Etna 
literature” would interest you. Shall we mall it? 

Tile McCllntoclc A. Irving Cotnpiiny' 
Pltiebueoti* 


Im AMtwnuMO ADViKTifEMgHTS IT IS PgsiRABLg TgAT You MSNTiQN HARDWARE DEALERS’MAGAZINE. 
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*^Grand Rapids^ Ball Bearing 

ALL STEEL SASH PULLEYS 

are the only Steel Sash Pulleys made with solid 
steel balls running on a turned steel axle. 

Everjr Dealer Should Write for Free Samples and Prioea 

We are the largest makers of Sash Pulleys in 
the world. The ^^GRAND RAPIDS” are the 
greatest sellers. Git the Genuine, 

GRAND RAPIDS HARDWARE GO. 

la PEARL STREET, OKAND RAPIDS, MKH. 




The“PHENIX” HANfiER and FASTENER 


Solvet the Drobiem how to hane and iaaten 
entire Screens and Storm Windowa. 

*We have them to sell at 10,15, 20 and 80 cents per 
set For catalogue and trade discounts, address 

Pbenix Mfg. Company, 

tM CcBler street. MILWAUKEE. WIS. 


fil 


w . a 



The Only Perfect Deer Hell end Cap 


Bird and Sleet proof. Door closes absolutely 
tight. 

The ONLY Hanger that will adjust itself automat- 
ically to doors of from one to four inches in thick- 
ness, no matter how much out of plumb the wall may 
•y be. Is roller-bearing, fitted to the rail in such a 
manner that the door 

CANNOT JUMP THE TRACK. 

ManufRCtared only by 

" MITOUTie DOOR RML CMPMY 

^ HIUL.SDAL,B, MICH. 


SELL THE BEST 

The Prouty No. 5 Cushion Track Hanger will 
relieve your builder from all the trouble he has 
previously experienced in Parlor Door Hangers 
and will save him hours in putting them up. 
Thousands of sets sold and not a complaint from 
^ anyone. Try them and convince yourself. 

X. C. RROUTY CO., Ltd., ^Ublon, IVIich. 

NEW YORK OFFICE. 23 Warren Street 


—KICK PLATES— 

Wm carry a Larga J’tocAr of Spoclaliy Soioetod Broom and Bronmo in all wldthm for 
JC*c4r Platom and can match any flnlmh of hardwaro, 

THE TURNER BRASS WORKS, cao*< f*A**i^ 

. iiizec 




Cmmvw BUYEKS' SKFBBEHCB to AOVEBTISnONTS M Lmt P. 
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Richards Cycle Grindstone 

8TCBL FRAME-BALL BBARIRG 

Built on correct mechanical principles, combining 
strength and durability with ease of operation. 

THEY SELL EASY 


■u<ifact«t€d br THE RICHARDS MFG. Co*. Aurora. HL 

M«wY«rk OSI««: 101 R#«d« Str««t 


BOX STRAPS-ALL KINDS 


THE FORBES-HUTCHINSON CO. 


*Phone, 4350 Main. 


Nos. 18 & 20 Henry St., BROOKLYN, N. Y. 


U sJ 3| u 


I t 



FLOOR SPRIRO NIROKS RRD DOOR HOLDERS 

Beat and Neateat Yet 

Order from jroor Jobber. If he hsra’t them, write us* hst tske m ■aho tllHtr 

SUPERIOR SPRINC RDWE €0.. 15 S«iilh Caul SI., CHICACO 


For tte 5 and 10 Cant Comiter 

ABSOXfUTSItT NBW 

A Shelf Bracket 

WITH SCREWS ATTACHED 


f A New Feature. By means of the ingenious 
device (patent applied for) illustrated herewith, 
the Screws tor each Bracket are attached to 
the Bracket itself. This method of packing the 
goods has been found to be a great convenience where a 
ferge counter business is done. The Clerk can attend to 
an increased number of sales. 

The Customer will not reach home to find that the 
wrong sizes have been put up, or perhaps that the screws 
have been omitted altogether. 

Write for circulars snowing full line of Brackets, Coat 
and Hat Hooks, Spoons, etc. 

THB ATLAS MFG. CO., New Haven, Coan., U. S. A. 

Nmr York RofirtmaatatIveM: J, C. McCARTY A CO., 10 WmrroB St OO^ ,0 


nw AsvHtniBmTt ft n Dmisu tBAt Ycv MBmoH HARDWARE DKALKR8*MAOAgINK 
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i^TTiHERE is no mmt in doing great things, unless 
we do them well, and work well done is always 
great.” A sample order of any specialty we make 
will prove this fact. Have you our Catalogue ? 


WILCOX MFG.CO., Aurora,Ill. 



MONITOR m W 

Never Break 

You sell them and your customer wants 
them because they are the best 

Ttie Ctiampion 
Safety Lx>ck Co. 

GENEVA, OHIO 


This is 
itlW- 

Universal 



Screen Door Catch 


Lowest Priced LOCKING Screen Door Catch on the Market 
BASIUY RUT OIV. IN O MORTISIINO OR OUTTIINO 
Holds Door Firmly Shut When Closed 
RUSHIINO DOOR RBUBASBS OATGH 
If your Jobber cannot supply them write us for list of those bavins them in stock 

MANUraCTURKO ORLY BY 

Pecky Stow c6 Wilcox Company 

CLEVELAND, OHIO, U. S. A., and NEW YORK, U. S. A. 
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COLUMBIAN 


0 COLUMBIAN is more than a name—it’s 
^ a symbol for ART HARDWARE—and 
the kind that’s completely guaranteed. 

0 Columbian Wrought-Steel Jamb Spring 
^ Hinges belong to our ART HARDWARE 
class—they are prodirced by skilled me¬ 
chanics—and 20th Century Ideas. 

0 This “Columbian” Hinge has a seamless 
^ center flange which makes a strong foun¬ 
dation on which to build up the hinge. 

0 The two leaves are wrought-steel rein¬ 
forced heavily at both ends—this pre¬ 
vents sagging of door and warping of 
hinge. 

0 The tips are turned from bar stock by 
^ automatic machines—thus insuring uni¬ 
formity of shape and eliminating all pos¬ 
sibilities of defectiveness. 

0 The springs—long, evenly coiled from 
^ best quality of oil-tempered steel spring 
w'lre—give smooth, positive action from 
any angle. 

0 All binges are bushed with Invisible steei 
^ washers—increasing life. 

0 Do not think for a minute that is all we 
^ make—we produce twenty other select 
and leading lines of ART HARDWARE 
Hinges—besides door-pulls, sash lifts, 
coat and hat hooks, door springs, vises, 
anvils, TT'-BO registers, joint hangers, 
etc. 

0 Catalog (No. 18A) covers all lines—seut 
^ free—anywhere. 


For nearly Forty Years our Sowers have 
been Favorites with Farmers in This and 
Other Countries. They are Easy to Sell 
because the Demand is Already Made and 
Pay Good Profits. 

Better write at once lor description and 
prices. 

CYCLONE SEEDER CO., 

It 18M Urbana. Ind.. U. S. A. 
■tatOniee: USQaeca Vict*rl<St,UB4aB.E.C. 


rnujAX^LFmriiDRiwiNGWOOO 

BORING MAH 


dtei nflf rcQuirf dspfriilauee^ 
Wilthort ta anv 
intf dunbff" All imporfiht 
pkrfj of flialtodblf iron. ** 
vh«lt5kk htrdi^art trade 

AJAX MANUFACTURING CO. 

riTT 5 aUR 6 M,PA. 

MtnukcVurffs sf ikt iyis ant 
V P Wai i Osria | Mir hint!, I 


p Stdsdtrd in# LI.LliwIiuminsirv 
t Cofllni Stir Fftd iPid Di^d^ton 

Tube 






48 YEARS IN THE SPRING HINGE 
BUSINESS MEANS SOMETHING 

THE COLUMBUN HARDWARE CO. 

CLEVELAND* OHIO 


Iw Ahsweeiho Advmtiseiients it 16 Desirable that You Mention HARDWARE DEALERS’ MAGAZINE 
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butts 

A PRODUCT OF RECOGNIZED SUPERIORITY 

I 





TRIPLE-END SPRING BUTT 


CHICAGO FLOOR HINGE 


CHICAGO SPRING BUTT 


CHICAGO NEW YORK 




GRIFFIN’S 
FOLDING 
BR.ACKFT 

Best sod only Brocket 
V for Folding or Swinffinar 
Shelves. 

Folds down against the wall 
when not in use. Locks automat¬ 
ically when lifted up. 

'Griffin’s 
Pressed Steel 
SKelf BracKets 

(patented.) 

Are the strongest, best finished and 
best selling goods on the market. 



Strap, T and Butt Hinges 

THE GRIFFIN MFG. CO. 

' ERIE, PENNSYLVANIA 


STJMLEY’S STEEL 
CORRUGilTED STRAP 
and T HIHGES 



LEADERS IN THEIR LINE 

Ror Sale fyy A.11 «lot>bere 

Send for **Autobiography of a Yankee 
Hinge. Mailed Free 


THE STANLEY WORKS 


79 Chambers St., 
New York 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Paois. 


NHW BRITAIN, 

PiCH 
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Bommer 

Screen Door Hinges 


Style 2000-Non.Holdbaok ^ 


Style 999-Holdlmok 


steel, Bronxe or Breae, All rinlehee. 
Adjusrable Tension and Covered Springs. 

The Best Hinge Ever Produced for high class work. 


Wrought SteelJapanned. 
Detachable Prom Door Wlthoui Unscrewing. 
. Three parts only. No links or livets. 



Bommer 
Spring Hingei 
are 

Quality Goods 

The Springs 
Never 
Go Lame 



Bommer Brothers, 255 to 271 Classon Avenue. Brooklyn, N. Y. 



ne 

•nekeye 
Steel Md 
Baek 
Sereea 
Door Hage 
Is a DaHoy 

^9k U9 

about It 

TUB SnUY 

spinw mNGB 

CO. 


New Yerli OUlce 
84 Chambers St. 


THE GEM” 

A LATCI FOR 
SLIDING DARN DOORS 

II Will bring yen trade 

becaxise it is what your 
trade want. 

It will keen tmde 

because it will invariably please 
the purchaser. 

All Steel Construction. Large Flush 
Handles. Either Swing or Sliding Doors. 
Packed one in a box, complete with screws. 
RETAILS at 75c. A SURE TRADE WINNER 
OF LEADING JOBBERS 
or we deliver on 2 doz. order 

C A. PECK Beritn. Wls. 




MR. DEALER 


Would your contractor consider a 
proposition to save one-half his time in 
hanging a door? We believe he would. 
You can convince him with our Orna¬ 
mental Butts. There's money in them 
for you. Exclusive sale given and pro¬ 
tected. 


NAHONAL HFG. CO.. Sterling, ID. 


In Andwrrinq ADVRaTiSEMCKTS it is Pesirarle that You Mention HAHPWAW DEALERS’ MAGA'^lNl;, 
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A.VOID F'IRE: ! 

If You Want Good Lamp-Burners, Buy 







BRASS 


The screw part or burner-base is covered, which protects 
against fire. Many burners are made cheaper by leaving the 
screw-part open, so that dust, dead insects, or charred portions 
of wick may collect, and, becoming saturated with oil, are liable 

to catch fire. OlirS DOII*t* Send for our Catalogut of Burnors and Lamfs* 


THE PLUME & ATWOOD MFC. CO. 

Faetorjr: WATEBBUKY, CONN. 

29 Homy St.. NEW YORK 199 Like St., CHICAGO 


THE eALL 

is for PORTER’S 
“EASY” and “NEW EASY” 


BOLT 

CLIPPERS 

(The Trade Protected) - 

H. K. PORTER, Everett, Mass. 


A.«lc your aJobt^or 


’WOODHOUSE CHAINS' 

Traces, Cow Ties, Heel Chains; 
Proof Coil, Machine and Hand- 
Made. Crane Chains. 

WOODHOUSE CHAIN WORKS 

TRENTON, N. J. 



f STEEL 
>1 HINGES 


HARVARD Hinge No. 235 


Come to ue 


\Q^ We Have the 
Goods and Prices 




STAR Hinge No. 10 


HUNT, HELM,FERRIS&CO., Manafaetorers, HARVARD, ILUNOIS 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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No. R. 17 X 24. No. 1. 16 X 24. No. 01. 15 x 18. 
List Price, $6.00 List Price. $5.2S List Price. 14.50 

SUBJfOT TO DISCOOWT 


"THE ARROW CAN” 

Tr wd t Ma rk RfgUtgrxd U. S. Patent 01Rc$. 

Ym Ashes and Garbage 

An improved Pressed Steel Can which 
has no rivets to poll out. linked hoops to 
pull off. or thin bottoms to rust out; gal< 
vsnized after assembling. 

■eavlly Ic-ixlareed (Patented) 

THE ARROW CAN CO. 

No. 01. ISxU. Frf ti Metal gpectolU— 

tirt Price, ^ Warrca Street, NEW YORK 


6' 




O 


5i, 



BUILDING PAPERS 

A line of all grades stdtable for the Hardware and Bailing Trades. 

Write for SAMPL.B 300K and prioea. 

C. B. HEWITT «st BROTHERS 

Hcadquartcri for Hardware Wrapping Paper* and Woodworking Glue*. 

48 B«ek:man Street, INBW VORK CITV 

Eastern Agents for CONGO Never-Lcak Roofing—Send for Samples and Price UsL 



KEEP OUT THE FLIES 

Our Automatic Door Catches 

FOR 8CBEEN AND STORM DOORS 
WILL DO THIS 

Mr. Buyer, you are entitled to a mounted counter model 
free with your first order of three dozen catches. See that 
yoor Jobber gives It to you. They have them. Pat it on your 
counter. It will sell the oatcUes. Write for out new deeerijh 
five circular. Order our Antomatlc Door Catches at once. 
Take no substitutes. There are none. 

MANURACTUBHO ONLY BY 

THE AUTOMATIC DOOR CATCH CO. 

S18 Ennt ffTtli street CHICAGO. U. S. A. 


Screw Machine Products 

UP TO 1 INCH IN DIAMETER 


In ally quantity desired, from 1.000 up 

Submit Sampium for Prleoa 

THE WALLACE: BARNE:S CO.. - Bristol, Conn. 


In Answering Aovrrtxsixrnts it is Dmxrablx that You Mrntion HARDWARE DEALERS' MAGAZINE. 
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TO CLOSE OUT ONE THOUSAND 400-lb. SIX HOLE 

3te:e:l. ranges 



These lUiaffes Formerly Retailed at SM Each. 

On account of change in patterns I will close out the entire lot 

At $15 Each 

They have six 8-inch lids; Top Cooking Surface, 30 x 34; Large 
Warming Closet; 15-Gallon reservoir; Oven 17 x21x 12; Duplex 
Grates; Burn Wood or Coal. Lined throughout with Asbestos. 
Guaranteed strictly first-class in every respect. Big snap for cash 
buyers. For particulars, address 

WM. C. WILLARD 

Room No. 59 Willard Bldg , Cbeotnut St., aoardth St.,St. Loaio, Mo. 




No. 58. 


CA.ST'ERS 



No. 4S. 


The Name CLARK Insures QUALITY, CAREFUL WORKMANSHIP, 
CORRECT PATTERN, GOOD WEARING QUALITY 

THB aeo. R. CUARK CO., Windsor Uodcs, Conn. 

New York Office. 383 Broadway 



Binks’ Star Spraying . Machines 

ARE MADE j XMIf*'**'' 

TO SPRAY inseotioides, Eto. 

TWELVE DIFFERENT STYLES AND SIZES 

WORKING PARTS ALL BRASS 

STAR BRASS WORKS 

SOLE MANUFACTURERS 

14 South Jefferson Street CHICAGO 



THE VAHDEGRIFT 

WOOD HANDLE 

SCREW WREHCH 


THE 


Hardwood Handle, parts fitted to stay, will not crack or break. Lower Taw and Handle 
Shank of one solid piece, with machine steel studs inserted cleae to hase^ VVill outlast any 
ordinary wrench. W rite for sample. DigiTIZBQ by 

VANDEQRIPT JVIPO. QO.* SHmlbyville^ Ind. New ^'ork Office, 108-10 Duane St. 


Consult BUYERS’ REl'ERENCE TO ADVERTISEMENTS on Last Pages. 
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THE LOVELL WINDOW DERATING DEVICE 


The Best Window Opening Apparatus on the Market, and the only one 
that will, if desired, operate a line of sash 5M feet long from one station. 


Easily erected with the aid of 
blue prints, and full directions 
sent with every shipment. 



The G. DROUVE CO., Bridgeport, Conn. 

The BfSf HASOIV'S l>R¥l?IG 

SnVE oa the market Alsu Manufariiirc-rs .-ind En'• Ei rs <if ihe ^'Anll FIuv'qs" Skylinlil 


lifAS L'FACTl’KElJ AfJO :ta ECTlit) UY 


p, ^tid|. IriiH lipLl 

n. h«ll K, nlta 

p. t, oil (nkr 

w. tiolT. hipAiRiiiiL l.rn** 


Itri lije .iTAOcrr- 
meni I nr 'iv'.ilk 
inf^ on the sl^'yltiiTu 
vviihiiui fiimirm: in hkI’ 
tiift with I'C d;iniier of 
breakin|^ the jj! 


Carpenters’ Ripping Bar 


Handy for Carpenters 
Gk>od Thing for Plumbers 
It's for Farmers 




30 Inches Long, 3-4 inch Octagon Tool Steel , Chisel Point. Will Pull any Size Nail. 

ihiifaciiirei by MARSHALLTOWN TROWEL CO., MarshaUtown, Iowa 


SOMETHING NEW 

IN 

PADLOCKS 

AND 

ASSORTMENTS 

ON CARDS 

EVERY MONTH 


If you want to keep ahead of the 
times, sell 

KEYSTONE 

PADLOCKS 

and 

NIGHT LATCHES 


The reputation of our goods has 
grown by leaps and bounds because 
of their hlgh*class workmanship and 
finish. Prompt shipments and low¬ 
est prices. 

Send for catalog and 
latest prices. 

The L T. Fraim Lock Co. 

LAnoAstor, Pa. 


KEYSTONE ^ 



PAD-LOCKS 


New Card No. K IIJ. Exact size of card, r,'^ x 14 Inches. 


Ik Answesing Advestisehents it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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Constructed of extra heavy an¬ 
nealed steel, corrugated, and 
heavily coated, with all seams re¬ 
inforced ; malleable iron fittings 
and cast iron cylinder. 

If your nearest jobber cannot 
supply you with these Pumps, 
write us, and we will quote 
prices and full particulars. 

Agents wanted everywhere. 


The Berger Mfg. Co. 

CANTON^ OmO 


A Proposition to 
Bardware Dealers 



We offer this handsome Counter 
Display Case lor Carborundum 
Sharpening Stones free to pro¬ 
gressive dealers. 

The Case is 40 inches high— 
made of fine quartered oak and 
plate glass. It is triangular in 
shape, giving two display surfaces 
without taking up much room on 
the counter. 

You ought to have this case in 
your store. 

IVrite for our proposition. 


Carborundum Company 

NIAGARA FALLS. N. Y. 


CoHBVLT BUYERS' REFERENCE TO ADVERTISEMENTS oh Last Paces. 
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6-5-4 BringsTrade 

6-5-4 nquirw ItM capiUlthan you are now investini; in 
Screen Enamel and Stove Pipe Enamel—6-5-4 is both 
and more. 

6-6-4 is the only preparation suitable for use 
on Gas Cooking Ranges; it is very thin 
and black and dries in 10 minutes; 

You mmke more profit, make 
itoftener and easier, on 6-5-4 
than on ansrthina else. 

6-6-4 sells itself, shines 
itself and pays for itself; 
it will be half gone be¬ 
fore the bill is due. 

6-5-4 m e k ie new cisiCoaieri for you and brin^ them 
to your store; our advs. tell them what It Is for and 
how to use It. 

6-6-4 is a “repeater ;•* every can you sell 
brings you another customer and 
her friends. 

Send far free booklet — **That's the Secret." 
Crosby a Co. 46 Jeff. Avc. Detroit. Mich. 


A PROFITABLE LINE 

Lig(Ktning^ Rod Supplies 

Copper Cable, Tubing, Points, Etc. 

All of best quality and parity guaraateed. Seaadess Brass aai 
Capper Tubing of small sizes and thin gauges. 

ORDERS FILLED SAME DAY RECEIVED 

I carry in stock a large supply of all the above. Order 
from me and avoid the delay caused by shipments from Mill, 
which is an advuiUige tu you* 

An np' to date Hardware Dealer wanted in every town and 
city to handle these goods. 

167 Lake St. A. C. DALLAS, Nfr. Chicago, V. S. A. 


THE NAIAD FILTERS 

It goes without saying that pure water Is an imperative need^that few supplies are pure—that a 
filter that can be trusted to insure pure water would be a boon to the puDiic and very profitable 
to the dealer. But physicians are saying that most domestic filters are a delusion and a snare—a dis¬ 
tinct source of danger. ^ 

Moral: Don’t bi^ a filter for yourself—don’t undertake to sell filters, without investigating. Our 
Booklet on PURe WATER is an up-to-date discussion of the water problem, and affords much 
information regarding the different kinds of filters. Send for it 

Do you know that the Naiad Filters are new in principle, of moderate cost, and endorsed by 
expert Sanitarians wherever known? Write for Circulars, Prices, etc. 

The Naiad Filter Co.. 606 Sudbury Building. Boston* Maee. ( ^ ^ 1 

Ik Akswuiko ADVxaTisncBKTt it xb Dbsikablb that You Mbutiok HARDWARE DEALERS* MAGAZINK. 




Send your name and address to the 

SECURITY UGHTNING ROD CO. 

BimUNGTON. WIS. 

And you will get their Illustrated Catalo^e of 
Lightning Rods and Weather Vanes free of charge. 
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Beware of infringing goods of short' messore. 

eaRY’s 

Universal Box Strapping 

Also manufacturers of all kinds of Wire Rox Strsppiag, Corner Fasteners. Ele. 


CARY MANUFACTURING CO. 


19 and 21 Roosavalt St., NEW YORK 

Addreu: “CARLEIO” Telephone: 1445 FRANKLIN 




ROLLNAN CHOPPER 


50 C ~ 73ft ~ ^1.30 




I 


in Swivel a-nd Stationary 
styles aud in G sizes of each 
style. We make Vises to suit 
all trades and in all sizes, and when you buy a PARKER you get the Best. 


TRe Be^st at tKc, Price. 
Sarrxple fo deoJers at whole^sale price. 
,v Express prepaid, Catalq^ue free. 

ROLLAVN.N A\FG. CO. MT.eJov. Pa. 


THE BEST AND LATEST IN VISES 

The Parker Reinforced Slide 

Solid Steel Bar running entire length of slide, making it the strongest 

Vise on the market. 


THE eHARLBS PARKER eOMPANY, 

N. Y. Salesroom, 52 Warren St. Factoriee. Meriden. Conn. 

_ :::tized by 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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Time and Money M&ker 

OUR F0U>WG AND ADJUSTABLE 
HANDLE DRAW KNIFE 

A time-saver and money-maker for both 
dealer and user. Requires less lime to sell, 
as its admirable points speak for themselves. 


ROO TWaJ 

Prepare for the 
Roofing Season 

The indications are that the 
coming season will see a greater 
demand for prepared roofings 
than ever before. 

“J-M” Asbestos Roofing is cer¬ 
tain to lead all others in sales be¬ 
cause it is noted for its high fire- 
resisting properties and long 
wearing life. 

Write Nearest Braaeli for 
Dealers* ProposltinNi 

H. W. JOHNS-MANVniE CO. 

Now York Pbdadolphia San Fraadoeo Mranaapolia 
MlIwankM SU Loafs Los Aafslss Now Orlsana 

Chkaifo Pluabarg Ssattls London 


Brass Goods Mfg« Co. 

BROOKLYN, N. Y. 

HaRBlKtnrcrt ol - - - — 

BUILDERS’ HARDWJUIE 

REFRIGERATOR TRIMMINGS 

BOX and CHEST TRIMMINGS. 


Special Goods Made To Order. 

Write tor CBtalegac. 


OUR 
NEW 

No. 100—A. FRAMING SQUARE 


Has an octagon framing rule on back of body of square; 
also common framing rule on face. For particulars address 

JVIPOw C0«9 - Ottumwa 9 Iowa 


Saves the user’s time, because it ivi.l adjust 
to any position, making itself adaptable to the 
most awkward places. Handles absolutely 
rigid when set. Made in 6 in., 7 in., 8 in., 9 in.« 
and 10 in. len^hs. 

STKONG INDUCBHENTS TO THl TRADE 

Best Cast steel 
Handy and Compact 

Write for Prices and Discounts. 

A. j. wnmNSON s CO. 

lN-188 Washington Street, Boston, Mass. 


Ill Aatwuuvo Advibtiiimknts it is Desirablb that You Mbntion HARDWARE DEALERS* MAGAZINE. 
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Are You In Business 
For Fun, For Love, or 
For Your Health? 

Do You Handle Goods at 
Small Profit Because 
of Friendsbip or 
Convenience? 

Are you hide-bound to old- 
fashioned goods, deaf to your 
own interest, narrow minded as 
to your success? If you are, 
you play into the hands of your 
up-to-date, wide-awake, hust¬ 
ling, enterprising competitors. 

We have two hardware 
specialties—^Acme Ball-Bearing 
Jacks and Acme Ball-Bearing 
Casters. It will pay you to 
handle either or both. They 
are quick sellers at large profits 
and a safe stock. 

Write us for particulars, and 
when we answer we will return 
a stamp to repay your postage. 

It will pay you to write at 
once—to-day—now. 

ACME BALL-BEARING SALES CO. 

56 Warren Street, New York 


lANDUB THIS BBANDt IF NOT, WIY NOTt 

I^KSjjgFECHo^ 

DoVEIl 


[ PbtApnttH903 ( 


\ Modem USA 


XBO. o. •. PAT. orr. 

Thh UM !• oa all Taplln*a Pat Improred DOVER EOO BEATERS, and 
■Uads ^ QUALITY and DURABILITY. 

THE TAPUN M FG.CO.. New Brltalii.CoiiB.,U.SkA. 

165 Cliambers Street, New York. 



YOU Need Such 
a FURNACE as THIS! 


Decaose the 

ARCHAMHAULT KEROSENE 
FURNACE 

will save time and money for you. 
Here's how—It bums kerosene, that’s 
cheaper than Rasolene—then there is 
the burner, which gives heating cap¬ 
acity, greater than any other furnace. 
Just think the Archambault will melt 
a Pot of solder In a gale of wind In 
leas than 5 minutes. Its construction 
Is Hlmplo—nothliig to get ou. of order 
—it Is Reliable—DURABLE— iCcoxoMicAL. 

MANUFACTURED BY 

THE BARNES TOOL CO^ New Haven. Conn. 



**Sales increasirg?** 
“Yes.” This is v^at 
the Jobbers say about 
Bonanza furnaces. 

Why ? The user is 
satisfied and pleased. 
Jobbers sell at factory 
prices. Cash must ac¬ 
company all orders sent 
to factory. 


No. 38, one gal. size, ^00 net, or 
No. 39, 3 qts. size, ^.50 net. 

The Tomer Brass Works 

•1 Fraaklia Street. CliTcago, lU.. U. S. A. 


The NetOeton Reversible Nipper 



Every Pair Fully Warranted Against Flaws. 

2 TOOLS IN 1 


There are two fine cutting edges to each blade, each 
held in place by screws. Jaws unusually strong, easily 
reversible, adjustable and interchangeable. 

6 and 8-inch made for cutting piano wire. 

Send for Sample and Prices. 

The Netfleton Hfg. Co., 

New Yepk Office and Salesroom: 157 Chamhert^St^ ^ ^ q 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last PACEt. 
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THE OLD WAY-A File and “Elbow Grease” 

THE NEW AND'BETTER WAY IS TO USE THE 

IDEAL LAWN MOWER GRINDER 


FOR HAND OR POWER 

In offering our 1907 pattern of the Ideal we do so in 
the belief that in ease of operation, rapidity of action, 
accuracy of all working parts, ease of adjust¬ 
ment, durability, simplicity; in fact, in all esseii’ 
tial features, as well as in price, it 
stands pre-eminent. Any style of Lawn 
Mower can be keenly edged within 15 
minutes, and each blade will possess an 
accurate bevel—so essential to the 
proper working of any Lawn Mower; 
well adapted for sharpening tools, 
skates, etc., making it a good. Tool To 
Work With every day. The wide¬ 
awake Repair Man cannot afford NOT 
to have an Ideal, AND W'E CAN 
PROVE IT. 

Write us for this proof. Ask your 
jobber about it. Beware of imitations 
—they may get you into trouble. 


POR SALK EVKRYWHKRK. 
SKND POR CATALOO 


Tapes AND Rules 

ARE THE BEST IN THE WORLD. 

MsdAby THE LUFKIN RULE CO. 

Saginaw, Mich., U. 8. A. 

New York. Lond6n. 


THE ROOT BROS. CO., Plymouth, O. 


0 


m 


ORNAMENTAL PIPE STRAPS 

The most perfectly cut and brightest tinned 
scraps ever sold 

Malleable and Wrought Hooks 

Quality the best that cab be made. Fall line of Valves 
and plungers. Ask fur samples, catalog and price.s 

BERGER BROS. 60., Manufacturers 

231 Md 237 Arch SlTMt, PHILADELPHIA, PA. 






1 m Answbexmo Abvbitiiimsmts it IB Dbsxkabls that You Mbmtiom HARDWARE DEALERS’ MAGAZINI 
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OSBORN 

LAWN MOWER SSARPENER 

Thijt ifi A dimple: but very little 

device for aharpemnit uny Lnwn Mower 
Blade, Any person can n*e it effectively, 
at it re<|ulr« no adjn^tin^ or mechanical 
knowledg'e In openting^ It. 

tt ifl finished in a handsome Tucker 
brontc and packed one dozen in an attrac¬ 
tive display case. 

The Osborn Manufacturing Co. 

prU, C LE^BLWD. O. 


COLDWELL LAWN MOWERS 


Hand Power 
Horse “ 
Motor “ 
AU Kinds 
“ Sizes 
“ Styles 


Slend for lOOT 
Catalogue 


C0L.DWE:L.L. L.AWN IVIOWER CO. 

NEWBURGH, N. Y. 


Cold well’s 



F m Greatest Stmi^f^ Leasft^e/^fyf 

I kailv M Jdtesusinii Solid Stock. 

SIHO SVtCWCWWH^- Wt QVOTt . 

sms»\ svavmx-Sft. 

- TW-W 'HOW.Vv - 




PAT. 1908. 



irs A SNAP HOSE COUPUNG 

OVER SEV«TilTEEN THOUSAND SOLO 
DURING 1908. FIRST SEASON. 

Two-thirds of these sold to the retail trade during the 
summer months after the average dealer had ceased to buy 
ho«e goods. An article must ptssess considerable selling 
merit to do that. A free sample to any dealer. 

Address, THE NELSOt A MORRISON MFC. CO. 

(IUlRSMMlmiFrt.l-retrte.nL) ■OOUBK. ftwm; - 


CoHSULT BUYERS’ REFERENCE TO ADVERTISEMENTS oh La«t Paom. 
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1907 Model Peoria Lawn Mower Grinder 



INOW READV 


It will sharpen any hand lawn mower made 
and do a perfect job. No grinder ever con¬ 
structed ttiat win do what this one wiU« 
although it has less parts and fewer wear^ 
ing places. The stone is special, and wUl 
grind 800 mowers. Nothing on the market 
that win compare with it in simplicity, dura¬ 
bility and ease of operation. 

Lawn mowers are not taken apart to 
shan>en on this machine. Old ones are 
made to cut like new ones and run easier, 
as the proper clearance is given all blades. 

No cfamps are used, as they often spring 
the blade. We simply bolt the two castings 
to the bar and swmg them on the two 
centers to any place, either to grind the 
bar on the face or the edge, and at any 
bevel—this does not spring the bar, ana 
when faced in this way it is true. 

Besides sharpening lawn mowers, all kinds 
of small tools can be ground, such as skates, 
shears, plane^ chisels and all light tools. 
All machines ntted for hand and .power. We 
guarantee them to be well made, of good 
material to do perfect work, and against 
defects for one season. 

ASK YOUR JOBBER FOR PRICE 
OR WRITE 

Peoria Lawn Mower 
Grinder Co. 

41s Sootli lYaalilBotoa St., Peorta, Ill. 



rm HACCVDIFC Centrsl and Wa*4Uini Avenae 
vAUj uilaijBliABa CLf VI LAND, OHIO 


The UBADER 

ADJUSTABLE QRASS CATCttER 

Only calolisr thal can bd 
off In^fcSrQtly. Pits 
snd tnakdsof M JVV 


fully 

warranted 


[^£>'[1 FOB 
CIRCULAR 



BUCH'S 

LAWN 

ROLLERS 


Money 
Mshers 
lor the 
Dealer 


The dealer who’s looking for a good line to “ push ” will 
Itnd It In Buck’s Lawn Rollers—the handsomest, best 
built rollers on the market. We’re helping him—we’re 
creating a demand by extensive magasine advertising. 
Better write for catalogue and agency terms. Take ad¬ 
vantage of the demand and make some money. Write 
to-day. 

A.BIiarS sain CO.. lMWafantSt.ElliabctlitewB.Pa. 



esf CHN^lNg drill Cilcbm 

are now sMdeiricli 

OslTiLBlied Stod 


having adjustable F*oot flan^ 
at well SI with tegular duck 
toinf. Made In two riaea. wfakfa 
fii any siaa or stake ef iMni 
■nower. sad are guasanned 
give entire sadsfactleiL 

TlicSpcctally 
Mfs-C*. 

St. ABtkwr 

Pwk. 



XHC K4EX.A.L.1-IC 

Basket Grass Catcher 

Is made of Uah onhed Wire. It fits any 
lawn mower, nnd may be attached or 
detached iii»;autiy. IL is light,strong 
ajid d urabLe. Pel es, N o. 1, $1.50; 
Ko. % rhe Hardware 

JoDbura sell them. 


GET 

THE 

BEST 


Address PERRY DIXON CO. 


Merriam Park. ST. PAUI. MINNESOTA 


Iw Answbbinc Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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EUREKA FENCE 
MFG. CO. 

RICHMOND. IND. 


Manufacturers of lawn, drive and automatic gates, earth 
augers, revolving chimney tops, eave trough hangers, lawn furni¬ 
ture, trellis work, grass trimmers, umbrella racks, office partitions 
and railings, fencing machines, fence supplies, wire reels, and 
general contractors in wire and iron. Catalogue on request. 


"Arrow Brand” Barbed Wire 



For the convenience of our dealers and their customers we put up our celebrated “Arrow 
Itrand” Barbed Wire In 80 rod Reels. This effects quite a saving, as it avoids the waste and 
Inconvenience of random length reels. 

It Is made on the well-known Glldden Type, of high-grade galvanized steel wire, and is a 
high-grade article In everv respect. 

ft is much more profitable to the dealer than ordinary barbed wire. You are missing a 
valuable opportunity if you do not carry in stock a quantity of this popular specialty. Let 
us quote you on it. 

KEYSTONE FENCE CO., - - PEORIA, ILL. 





x'^ 




A X 








Lifetime Quality f ence 

DOUBLE LINE POSTS 
ANCHOR BASES 
First-Class ir\ averv raspect. Senci 
for Cataloifue trae 

DWIGGINS WIRE FENCE CO. 

100 Dwlgglns Ave^ ANDERSON. IND. 


AWN 



Scruntf auil durable for CiiurcUes, Lawns. Cemeteries. Sub¬ 

stantial, bustling dealers wanted lu eacb town and city. We 
manufacture aheavy Malleable and Steel Picket Fence. S4 
different designs. Prices that will make yon money. Cat free. 


FENCE 

WARP FENCE C<L Bw R, Rarion, lad. 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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THE BRISCOE SYSTEM 

From Manufacturer to Dealer Direct 

SEND FOR OUR NEW CATALOG No. 26 

and aak for our special offers on Enamel Ware, Tin Ware, Airtight Stoves, Oil 
Stoves, Lawn Mowers, and our Celebrated O-Rib-O Galvanized Ware. These 
offers are good for thirty days only, and by taking advantage of same at once 
yoii will save considerable money on your purchases. Terms are very liberal. 

OUR. LINE 

O'Rib-O Heavy Galvanized Ware Turquoise Enamel Ware 

Briscoe Tinware O'Rib'O Airtight Stoves 

Japonay and Kiota Enameled Ware 
Briscoe Oil Stoves and Lawn Mowers 

EXCEPTIONALLY LOW PRICES. WRITE AT ONCE 

BRISCOE NFG. CO.. Mainoffice. Detroit, Mich. 


What a Satisfied Customer 



A&yA At30Ut 

LAVA and VOLCANIC 
ENAMELED WARE 

** 1 have been carrying the above named line for nine 
montba, guaranteeing every piece sold, and 1 am glad to 
say that I have not had a single piece returned. 

If 1 once get a person to buy the above line 1 find 
that they will buy nothing else, and 1 have not heard 
of a single complaint as to color and finish.” 


Are you handling Lava and Volcanic Enameled Ware? If 
not, write us at once for illustrated Catalogue, Prices and 
Free Sample Wash Basin. 

Mention Hardware Dealers’ Magazine. 

The Cleveland Stamping & Tool Company 

Deptw :2 CLrEVELrAIVD, OHIO j 

ROBT. F. HALL, Portland, Ora., PaclUc Coast Agent SPENCE MFC. CO., Agent, St. Paul, Minn. 


Iw Answering Adveetibehents it is Dbbibaile that You Mention HARDWARE DEALERS* MAGAZINE. 
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Alaska Refrigerators 

The Most Economleal to Owb 
T he Most Sadsfaetory to SeU 


T he ALASKA will keep provUlons lopser, end coet lees 
for ice consumption, than any other refrigerator—due to 
its superior insulation and construction—and a perfect 
system of circulation. 

Insulation of pebbled charcoal, held in place, so it cannot 
settle, by system of compartments of cleat construction* 
The Alaska System of circulation, based on scientifically correct 
proportions of warm and cold air flues. 

Construction the. best possible to put into a refrigerator. 
It is easy to corner the good trade on refrigerators in your town 
with the Alaska Unes-AND IT WILL STAY CORNERED. 

Handsome free catalogs give full information about the 
features which make our refrigerators best. 



Ford Opaitte Used and Opalite Exteriar Refrigerators 
Alaska Porcelain Lined Refrigerators 
Alaska Opalite Refrigerators 
Alaska White Enameled Refrigerators 
Alaska ZIne lined Refrigerators 


The Alaska 
Refrigerator Co. 

Muskegon, Mich. 

ExdgsiwKefrigcratorMaaaiactven 



STABT m NEW YEAR RIGHT 

hy placing your order for 

HERRlCh 
Dry Air Refrigerators 

Built on Honor—Heavy Insulation 
Dry Air System—Solid Oak Cases 

OdorleM Spruce 
White Enamel 
Opal Plate Glaae Lined 

Modern Residence Outside Icing 
Refrigerators 

Herrick Refrigerator Company 

WATERLOO. IOWA 


SPRINGF'IEL.D LEVEL. A.ND TOOL CO. 


SPRINGFIELD, MASS. 

WE MANUFACTURE A FULL LINE OF IRON LEVELS 

Solid Set Levels in four sizes—6 in., 12 in., 18 in. and 24 in. 

Adjustable Levels in three sizes—12 in., 18 in. and 24 in. 

Also full line of Hack Saw Frames, Tool Handles, Tap Wrenches and many other tools. 

WE MAKE GOOD GOODS-PRICES ARE RIGHT-SEND POR CIRCVLAR 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. ™ 
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WUl sake jMr store ao Melit 
otialllit ao 4arlBetlMdajr 

RE> OXYIV 

We Manuloclure All KlndA ol Geeollae Ssrafcoia aad Lamps* laelodlag 
tbe New iNVEitTELP LIGHT* A1*o ere Coatraetors for Street Llglittaip. 
OUK LAMPS AN0 SYSTEMS HAVE STOOD THE TEST OF TIME. 
Bitp Urn BesL Send for Catalog No.S. We havesatisHedTHOUSANDS 
aiM eaa satisfy YOU. 


A ROYAL GEM 


ROYAL GAS LIGHT CO.* 214 L Kinzie SL* CHICAGO, U. S. A. 



Ao ip-to-date MAILBOX is tte 2ltti Cenlnry Nos. 1A 2 

Box has spring lock. 

RAIN PROOF SPRING HINGED SLOT COVER 

Dimensions, Itx5^x39j inches. Used for free delivery 
in CITIES ONLY. ORDER FROM YOUR JOBBERS. 

WM. F. HKISE MFC. CO., 66 Union Fork Ct., CUcago, lU. 

These Boxes are for sale by the following Wholesale Hardware Dealers 
Marshall Wells Hardware Co., puluth, Minn. 

Morley Murphy Hardware Co., Green Bay, Wis. 

John Pritzlaff Hardware Co., Milwatikee, Wis. 
Wm. Frankfurth Hardware Co., Milwaukee, Wis. 

The Kruse Hardware Co., Cincinnati, Ohio. 

The Pickering Hardware Co., Cincinnati, Ohio. 
Evans Bros., Cincinnati, Ohio. McConnell & Brothers, Ashland, Pa. 

Trout Hardware Co., Chicago, III 


A FEW GOOD THINGS FROM OUR EXTENSIVE LINE 




of 


Hardware and Woodenware 
Specialties 


manufacturers 

of CROSS-CUT 
SAW HANDLES 
in the world. 


Your stock is not 
complete without 
the Dandy No. 13. 


Extra heavy 




rnvers b t? 


THBO. J. 


Dandy No. 14 Saw Handle. 

BUY MRQ. CO. 


OirarS^O 


No. 4. Dandy Carpet Beater 


LARGEST 


500,000 


No. 13 

DANDY MOP STIX 
sold since Jan. 1st, ’06. 


In Airswxmxxo Adtbitisxubntsit xs Dbsisablb that You Mention HARDWARE DEALERS'MAGAZINE. 
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"TIIE WIZARD” INVERTED GAS LAMP 


(Trade Mark) 


V 



Cut % actual size. 125 Candle Power. 2 foot Gas 
per hour. Mimtie "wiH outlast 3 Upright Mantles. 


(Patents Pending) 

A New Creation in Gas 
Lighting. Electric effect 
at one-tenth the cost. 

/ This Lamp is adaptable to both 
natural and artificial gas, either 
high or low pressure. It represents 
t he acme of perfection in gas lighting. 

A BRILUANT LIGHT wHii a 
SAVING OF GAS at a 
LOW COST. 

For the HOME, OFFICE, STORE 
and FACTORY. 

SELLS AT SIGHT. 

A very attractive display card will 
be sent upon request. 

Write for information. 


Manhattan Screw & Stamping Works, New York 


A line Light 

Under AU 
Conditions 


It matters not how hard the wind 
blows or how rough the roads are, 
Ham’s Diam. nd Driving Lamp is 
built to stand the test. 

It is handsome in appearance and 
is a great seller. 

If any one of your customers who 
buys a Diamond Driving Lamp is not 
satisfied, kindly notify us, as we 
guaranty satisfaction. 

Get our Booklet, Address Dept. “L.*’ 


C T. HAM MFG. CO. 

Rochester, N. Y. 

j 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pagm. 
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FOR 1007 

Is bigger and finer than ever. We illustrate herewith our new “Triumph,” 
which for pleasing design, elegance of finish, and perfection of mechanical detail 
is one of the finest sweepers we have ever produced. 



Remember, there is but one sweeper sold under a sound, sincere price main¬ 
tenance policy, and that's Bissell's “Cyco” Bearing. Under our fixed retail 
prices, Bissell's “Cyco” Bearing Sweepers pay you profits ranging from 36^/^ per 

cent, to 66 per cent. write for our rprino offer 


BRANCHES 
New York Toronto 


UL. WRITE FOR OUR RPRINO OFFER 

BfSSELL CARPET SWEEPER GO. 

GUANO RAPIDS, MICH. 


Largest and Only Ex* 
elusive Manufactur¬ 
ers of Carpet Sweep¬ 
ers in the world. 



rrS IN THE GRIT 

% A substantial Grindstone 

Frame is important, but 
how much more necessary 
is a good Grindstone 

Is the Grit 
That Grinds 

la We alone mannhurture 

genuine Berea Grind* 

. stones, there is no better 

U0 liF grit. 

THE CLEVELAND STONE CO. 

Oevelaiid Chicago New York Boston 


PASTE, 


1.10UID 


THE DEALER 

who has been experiencing carpet 
sweeper dissatisfaction is the man 
we would like to get |||k 

acquainted with. 

He is the man who 

should handle \ 



MetalPolish 


POWDER 

FOR ALL KINDS OF METALS 

Best, Cheapest, Goes Furthest. Never dries up or 
shrinks. Money makers for everybody. Sold by the 
Jobbing trade. Sample and circular free by mail. 
Address 

GEO. W. HOFFMAN, Mir., 

215 L Washingtoi St., INDIANAPOLIS, DVD. 

, I 1-3 Park How, New York City. 
BrRRCRRSI I ^ Madison Street, Chicago, III. 

17 . Street, San Francisco, Cal. 

Established 20 years. 

Eatabltohed 1M2 


Iv Ajrswiaxico Adveetisiuskts it is Desieable that You Mention HARDWARE DEALERS’ MAGAZINE. 


They are the kind /■’, \ ^ 

that please both the C \ 
dealer and consumer. 

So simple they can- 
not possibly get out 
of order, and besides, net the dealer 
the largest percentage of profit of any 
sweeper line on the market to-day. 
Drop us a card and our salesman 
will gladly call upon you. 

GOSHEN SWEEPERCO. 

QRAIVD RAPIDS, MICH. 
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eOLD-PUNeHED NUTS, 
SMALL RIV ETS AND BOLTS 

Oumnty—Aoommoy—FMab 
Garland Nat and Rivet Go., Pittabnrgh, Pa. 






MANUFACTURERS OF 

UCHT €RAY IRON CASTINCS. BWIDERS’ HARDWARE. 


Dampers, Damper Clips, Oil and Gas 
Stoves, Furnace Lamps, Molasses: Gates, 
Letter Boxes, Hardware Specialties. 


The TaylcNT & Boggis Foundry Co. 

OUEVEUAND, OHIO 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paom. 




















Februarv. llM)7. HARDWARE DEALERS’ MAGAZINE 



FOR SETTma TUBULAR AMD BIPUROATCD RIVETS 


Thi« Line ef Bhreters It Smriiiteed 

To be made of MALLEABLE iron and to be free from import 
fections in workmanship or materiai. 

PROVE IT TO YOUR CUSTOMER T 

Well try this; throw one oa the floor (at our risk)« ChoB troat lay 
cait iron riveter the aame (at your owa risk) and see if It doeea*t 
resuit in a sale and a SATISFIED CUSTOMER. 

ORDER BY NAME. SOLD BY ALL JOBBERS. MADE ONLY BY 

F. H. SMITH MFC. CO., Chicago, U.S.A. 




The MONARCH Riveling Machines 

nod 

“OUR OWN” Riveting Machines 

Are the Beet on eerth for 
the money 


LOW PRICE —PISRPECT 


Seta tubular or split riveta 
with ifreateat ease. 

Upper Lever Adjusts the Ma¬ 
chine Instantly. 

MONARCH No* 1 The Lower Lever Seta the 

Three in a box. Rivet. 

NOTE—The Long Levers are NOW Made of Best MALLE¬ 
ABLE IRON and WARRANTED 

Sold by Hardware and Harness Jobbers Everywhere 


Great Lakes Manufacturing Co. 

Sole McsnufcsGtufHsrs, 183 Ltcske St., CHICAGO 


MONARCH No. 2 

is provided with a box for rivets and 
a Punch for punching buckle holes. 
Three in a box. 



RIVETS AND 
ESCUTCHEON PINS 

Brass, Iron, Coppor 
and Borman Silvor 

JOHN HA88ALL 

181 UlanH* St., NEW YORK 


Iv AitfWBKiHG AnvBXTistifBNTS IT IS DESIRABLE THAT You MBNTioir HARDWARE DEALERS’MAGAZINE^ 
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A SATISFACTORY TOASTER 

One that does not BURN 
. nor DRY OUT the Bread j 1 

Use it on a Gas, Gasoline, \ / 
Coal or Wood Stove W 

MaKes PERFECT Toast —* 


The Standard Toaster 


TKe Display Stand does most 
of Uie selling. If your Jobber 
cannot supply you, write 
to us. ■ 


Standard Stamping Co. 

IVfARVSVIUUB, OHIO 



THE LAW SAYS 
“ Food Must Be Pure ” 

And the People Demand Cooking 
Utensils That Do Not Warp, ScorA, 
Burn, or Spoil That Food. 

II Means Big Business For Yon In Onr 




THE O.K. ICE CREEPER 




«*NEVER-BREAK** 

Steel Spiders, Griddles and 
Kettles 

Advertised in the popular magazines 

Thf Genuine Branded NEVER~BREAK»* 
Imiteitions Fool the Fooliih, 

THE AVERY STAMPING CO. 

Exclosive Manofactnrers. CLEVELAND* OHIO 


It Incamparavle, and will scan be as 

THE KING OF ICE CREEPERS the world aver 

They arc neat in appearance, light and strong. Ad¬ 
justable to fit several size heels, and quickly detached. 
Applied like a pair of skates. 

Can be used anywhere conveniently, and are the 
best selling Ice Creepers on the market. . 

Many Jobbers and dealers^ arc now handling we O. 
K. Ice Creeper to their satisfaction. And you that do 
not have them in stock should write to manufacturers 
for prices, etc., and secure them for your future trade. 

Norland's Safety Heel and Ball Platea 
are the plates for lumbermen. They have for yeim 
given entire satisfaction and are recognized the only 
plates on the market for lumbermen. They can be 
used on rubber shoes, boots, arctics, etc. Can be used 
summer and winter. Made of best quality steel and 
will not ball up. They are excellent sellers. 


W 

SArtn MttL PL>Tt 



q?.WNDU 


SAFETY ball PLATE 

S', rATAP;.D.FOR 



MANUTACTURKD FOR THE JOBBING TRADE BY 

NORLUND a CO., W illiamsport, Pa. 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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OUR PERFECT DUST BEATER 

Pfitentcil in i\ S. and Foreign Countries 


WE CARRY A FULL LINE OF 

Beaters, Wire Goods and Household Specialties 

Write for pricex and discounts 
Uur Gooda will please your trade ami make tor you 

PF?,A«F? MPQ, OO., lOO Seneca St^ BUPF^ALrO, IV. Y. 


THE OrVLrY 


Genuine Dripless Strainer 

The best and handsomest Strainer on J 

the market, Superior in quality, but 
rjM low in price. Good margins for job- 
b^*" dealer. Made only by 

Watsoii*Porter«Watsoii Gompany, Ltd. 

IJlVA.DiL,L,A., MICHIOAIV 


^ Headquarters for Quick Selling Specialties 

WHITE US FOR PRICES AND DISCOUNTS ON 

FIVE«!» TEN CENT GOODS 

|S NICKEL PLATED HAMWERN. ETC. 

Our line is not equaled in quality, style, finish and price. Let tu prove thie assertion. 
- Our Catalogue will interest yon. 

FRANKLIN SPECIALTY CO., 8il Cherry Street, READING. PA. 


THE ORICIRHL AHD ORLY IHCRHDESCEHT 

Convex bottom—^fits all stoves— 

Wire Cone Toaster 

Or heats Plate, Tea or Coffee Pot— 
For Gm or Gasoline Stoves 1 °^ 

Once tried will use no other— 

HARKINS & WILLIS. Mnniifnctnrnrn. 


NON-POISONOUS 


For Gas or Gasoline Stoves 


i 




TL^TfiL 


SLVER PLATES 


METALS 


Im Answering Advbrtisbubnts it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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INSIST ON GETTING 

THE EXCELSIOR CARPET STRETCHER and TACK HAMMER COMBINED. 

It is without a peer as a Time, Labor and Temper saver. Stretches carpet perfectly. 
Light, strong, easily operated, folds compactly, each in a neat box, instructions on 
cover. Wider stretch than any other each time set. Locks in any ^sition, releases 
instantly, no “backing up“ Tooth Bar. Teetli ivill not tear cafpet. Best grade, of 
Malleable Iron and Hardwood, warranted. Liberal profits for Dealers. If your Jobbers 
will not supply you, write 

Not Sold To Catalog Honses. RICHARD W. MONTROSS, 

Dealers Should Appreciate. SolC Manofacturer, Galleil, BitCli. 


UM 8 RUIA 

CLOTHES 

BAR 


VENTILATOR 

and Globe Ventilated Ridging’'are 
Simple, Symmetrical, Storm 
Proof, Satisfactory. 

Ilie Globe’’b bom M honor and soM M BcriL 



/ THC 
nASTCR 
+«l| Ihgf 4 ^ T if E 
e ciHiiOtcL 


HERTS VODR PROFIT MAKER 




IMIaM’s taiprtiicd Carpet Stretcber 

QUICK SALES, QUICK PROFITS 

Most complete article made for laying Carpets for both 
Housekeeper and professional Carpet Layer. Enquire of 
your live jobber. Manufactured by 

GEO. S. KNAPP, Bridgeport, Conn., U. S. A. 


Pttinted and 
Trsde-Marlt 
U.S. Pat.Off. 


Coiner, Galvanized Iron and with Glaaa Tops. 
Mnd for Blue Print, Catalogue or Model. 
Manufactured by 

Globe Ventilator Company 

TROY* N.bV. OO I 


CoNsiLT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 


























ASK YOtJR JOBBER FOR 



Hanson’s Universal Balance 
and U. S. Family Scales 


No. 1, 24 lbs. by ounces. 

No. 6, 24 Ibfl. by ounces. Made 
with Porcelain Enameled Pan. 

No. B8, 24 lbs. by ounces, with 
polished Brass Scoop, 12x7 in. 


Capacity, 24 Iba. 


No. 24. Steel Top 
No. 20 Scoop. 

No. 22 Scoop with 
flat form. 


The ScalesTtaat WIU 
Hold the Trade I 


tZ“Y 







\ THE AGE OF SPECIALTIES 

Wombers’, Dairyneo's, Kildien 
aad Hariware Sapiriks 

si- BUY DIRECT AND SAVE MONEY 

Write for Catalogue 

BAUM EUVIS CO. 

450 Broadway Milwaukee, U. S. A. 






XA.CK HA.1VI]VIE:RS 

Of the most approved styles and finely finished. If you give us the first order the goods will 
make you one of our regular customers. HANDLES. 

We make all kinds of wood hammer and hatchet handles and special woodturning to order. 
~ You should add our HANDY SFLF-CLEANING HOE to your 

Hardware line, they are the finest yet and a good seller. We also make a 
complete line of Hardware Specialties. Send for our catalogue—it is free 
upon renuest ujjqj 


American Standard One Hand Rotary Disc 

PLHNTER ”The Old Reliable” 

Easily Operated by a Boy or Girl 

Fitted with Sheffield’s famous adjustable “seed disc,” which rotates 
similar to the disc in a horse planter. 

Especially adapted for planting field com and beans, although used 
for various other seeds and grains. 

.Sold in 46 States and Territories of the Union; also 12 foreign 
countries. 

I SHEFFIELD POTATO PLANTER 

The best features of all others combined in this planter. The handle 
is adjustable to the height of the operator. The jaws and points are 
superior to any other. 

Send for Descriptive Circulars and Prices. 

SHEFHEID MFC. CO., Burr Oak, Michigan, U.S.A. 

The Largest Makers of this Class of Goods in the United Ststes 
In AaswxaiRG Advertisements it is Desirable that You Mention HARDWARE DEALERS*MAGAZINE. 
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WET CELLARS 

Positively* permanently and economically 
drained by the 


Climax Cellar Drainer, 



a Ttiiiable and auto* 
matk device of proven 
merit and established 
reputation. Sold all 
over the world and ep- 
dorsed by thousand^ of 


users. 

Cir¬ 
culars* 
S p r 1 ces. 
^ and full 
^ i n f o r- 
mation 


on ap- 
plica¬ 
tion 40 
the sole 
mTrs, 


Tfae C. M. Kemp Mfg.Co., 

BALTIMORE, MD. 


Also manutacturers of Climax Gas Appara¬ 
tus, Climax Ratchet Stock, Climax Soil - Pipe 
Testing Plug, Pipe Vis^s, &c. 


“PROMETHEUS” 


Elecirie CMkhig and Heatbig Apparalns 



The Publld Demands Vp-to-Date Devices 
INCREASE YOUR SALES 


BY SHOWING 

Ekdric Flat Irons, Water Heaters, Air Heaters, 
Stoves, Curling Irons, Electric Cooking and 
Heating Utensils of every description 

WUTB FOR CATALOCCE and SPCCUL INTEO- 
DOCTOSY OFFER TO HARDWARE DEALERS 


THE PROMETHEUS ElECTRIC CO. 


Electric Cookfaig and Heating Apparatus 
2S6-2S8 EAST 4Sd STREET - NEW YORK 



OH* JOYIf 

IT IS A 

No. 32 Torch 

Just what is needed 
for thawing frozen 
pipes and general re¬ 
pair work. The best 
quart size combina 
tion torch ever made. We can prove 
it by you. Try It. Your money book 
if you ore not ploaood. Jobbers sell 
at factory price, or we will ship direct if 
cash accompanies the order. 



jTHLIRONTOK 



Clayton & Lambert Mfg. Co. 

DETROIT, MICH., U. S. A. 




ROBERTSON "HORSESHOE MAGNET” HAMMERS 

(Trade Mark) rrsMf 

For BILL POSTERS* TRAVELING ADVERTISERS* 
UNDERTAKERS* UPHOLSIERERS* PAPER HANGERS, 

HoT«Tr,«T Rtnmnpd With name Etc. Al^o Tack Hammer else for household and general nee. 

Every Forged from fine steel, warranted strong, permanent magnets. 

ARTHUR R. ROBERTSON, Sole Wantifacttifcr (Ownorofth,HorwriM>oMagaotTf>doM«ta), 144 Oliver 


rrsAof 

0 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paosb. 
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Arade Hfg*Co* 

FREEPORT, ILLINOIS 


Our New Catalog 


Contains within its 250 pages 
over 400 articles, every one 
of which is of interest to the 
progressive merchant. 

It is worth a postage stamp 
to know that you are posted 
on the newest things and 
are getting the lowest prices. 

Write to-day for this catalog. 


We are making more ANDIRONS than ever. 

Why ? Beausc we know how* 




Write for Catalogue M.” 


THE ROSTAND MANUFACTURING CO., Milford; Coim .!e 

In Answiking ADVEiTiSEMEJfTS IT 18 Dbsieable THAT You MENTION HARDWARE DEALERS’MAGAZINE. 
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COLDEST and QUICKEST. 


INVE SXIGATE 

Before buying your 19t7 stock of Freesers. It will 
certainly pay you to look into the merits and ad¬ 
vantages of the 

Alaska Freezer 

It is absolutely the beat and our prices are surpris¬ 
ingly low. Handled by the beat class of dealers 
everywhere. WRITE US NOW. 

THE ALASKA FREEZER COa 

WINCHENDON* MASS. 



Increase your freezer business 

bj selling the freezer the women want 
—because with it they make ice-cream 
with real satisfaction. The cook’s favorite. 
Known to all women through advertisements 
in thrir favorite magazine. 

ASK YOUR JOBBER 

The Dana Mftf. Co. 

ID Wuren St., New York. Giaoianati. 


Dana 

Peerless Freezers 







P«mtR MANUFACTURING CO.. 

MANVFACnWEBS OF 

High Grade Basting Spoons, Mudi^ Spoons, 
Cake Turners, Mincing Knives, Garden 
and Floral Tools, &c. 





XHIS 

Pot.Coyer Cabinet 

FURNISHED VITH OUTFIT 
OF OUR NEV 

Spiing-In Handle 

Pot Cover Adjusting a Spring-in Handle. 

For further information write 

LASHER MFGi C0~ Inc.. Davenport, Iowa 


Consult BUYERS’ REFEREN'CE TO ADVERTISEMENTS o» Last Paom. 
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Iw AKSWSHTNG ADVliRTlSF.MKXrS IT IS DESIRABLE THAT Yu 


T 14 A T? nw A O P nFAT FPQ’AHAriN: 


DONT 

TAKE 


The White Mountain Freezer Co, 

NASHUA, N, H** u. 5 , A. 
HANUrACTURCaS or rRECJEK PCarECTIONI 


r 


STOCK THE 


White Mountain 
Freezer 


The freezer that ihe buying public know and recommend^ 
The one that will and sell easy. 

The one that will please your customer by the ease with 
which ice cream can be made quickly and welL 
The one that for over thirty years has been the standard 
ice cream freezer. 

Sold by all leading jobbers. 

Our new catalogue now ready. Send for copy. 
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Because They are so thoroughly Good that they always give 
satisfaction. 

Becaafle They are Best by Test wrin^in^ any kind of mop dryer 
than any other Mop Wringing device now offered. 
We court a critical test to sec how our claims are 
substantiated. 

Bceaaae They are built scientifically correct, thus affording ease 
of operation and reducing labor to the minimum. 

Bceanac They are the Simplest and Most Practical offered. 

Nothing to get out o.f order. No springs in pail to 
entangle mops. 

Bccsoae The sales on them are Greater than the Combined Sales 
of all others made. They sell themselves. 


Our OHIO DETACH.ABLE FLOOR 
MOPS and REX DISH MOPS are just 
as good trade winners as our EAGLE 
MOP WRINGERS. 

Strengthen your business and increase 
your sales by Handling the Best. 

Our catalogue tells you more about them 
and a postal card will bring one. 

E4CIE COOPERAGE WORKS 

CIRCLEVILLE, OHIO, U. S. A. 




J u 


We are large manufac- 
turers of Ironing Boards, 
Long, StepandExtension 
Ladders, Bread Boards, Skirt Boards, 
Clothes Horse and Packing Boxes. 

Piea.se Send for Catalogue “A” to 

F. SMITH & SON 


CLINTON 


IOWA 




Pii 


“UNIVERSAL” CHAIR SEATS 

<TII«OC-MAIIIl) 

ATTRACTIVE 

DURABLE 

ECONOMICAL 

A Profitable Line for Dealers to Handle 

Write for Literature and Prices. 

EUREKA CHAIR SEAT CO. 

Dept. A. SYRACUSE. N. Y. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 










Write for Descriptive 
CsUloguc sod: Price*. 
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luxlliary Ironing Board Co.’s 


OCAOT rOR 


VERI BEST 

Size—T.enfrth, 20 Inch'^e. Price. 0 t 4 per ((ross 

Width, 5 and 2 V 4 inches. 3 Dozen In Box 
MANUFACTUHED BY 

AUXILIARY IRONING BOARD CO. 

Rochester, N. Y.. U. S. A. 


■gitiz y 


Free for 
5 Yeurs 
U1 Parli 


THE 

WHITE ROSE 

M nUTMOUT A OOMPCTtTOR 

It is actually BALL BEARING 
and has proved the most phe¬ 
nomenal seller ever placed upon 
the market. 

ymtTE TO-OAY FOR 

ExoLuatFE Amemor 

WHITE LILY WASHER OO. 

Totmdo, Ohio Omwonposi, iowm 


Larg^t Profits. Sold to Deakn QnlT* 
Quickest Seller on Earth. 

Cannot be Duplicated. No Cheap Competition. 
Folly Protected hy Patents. 

The Standard Mfg. Co., Shelby, 0. 


' Look for this ' 


Trade 


Mark 


which 

oo%R anxe: e:s 

The **White” Periectlon 
Mop Wringers 


Ok. 


to ht sattalaetory to yanr 
Cuiiomers, Housekeepers, 
and Jnnhnrs- EveryiMHly, 
Because they n-riniE perleeU 
ly, with t>^Fleet ease, end 
ia on any pell. They have 

NO EQLAU 

When a nian offera you 
somtthlii£ btfier or 
“just as food lor less 
money,*'' invite him tg the 

avrlnQlng teml. 


Ash your 
i oh her fo r 
the 

White,’' 


White Mop Wringer Go. 

rDllonvIlle, N, V., U. S. *. _ 

of Infrin^nrutH. 


Ih Answesing Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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Id Rotaiy Wasler No. 11 

The only WASHING MACHINE 
for any and all climates. 

The reason you can sell 
more galvanized wash tubs 
than wooden ones is one of the 
reasons you can sell more 
GALVANIZED WASHING 
MACHINES than those built 
of wood. 

Retails for a proht 
that is worth while. 

Msy we have your request for catalog 
of our complete line? 


HORTON MFC. CO., ft. wayne, ind., u. s. a. 

ESTABLISHED 1«7I <3« Ymt* Experience) !• FRY STREET 



DEALERS 

INVESTI6ATE 

THE 

SANITAREE 

WASHER 

tAVFt TIME, MOREY. UBOR 

The SANITAREE WASHER haa beee 
giving satlefaction never 
enjoyed before by uaero 

“ DtaUrs stiling ths SANITAREE 
will handto no otlior.**-TRY IT 


WASHES LACE CURTAINS and 
WOOLEN BLANKETS 

The only washer ever invented that will do this without fnjury to either 
DEALERS. WRITE US 

SANITAREE WASHER CO., Tell City, Indiana, U.^ A. 

_,, . L I 




Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 

























I 


FnauAKY, 1907. HARDWARE DEALERS’ MAGAZINE 




SHALL WE CONFINE OUR SALES TO YOU ? 

If you wish to have the 
EXCLUSIVE SALE for 
the 

ROYAL BLUE WASHER 

in your town, write us at 
once. We sell this first- 
class washer to only one 
dealer in a town. Do 
you want the agency 
or shall your competitor 
reap the benefit of it? 

We are going to help every 
local Agency sell machines. 
Write us to-day about the 
Agency for your town. A 
postal will do. Address 

H. F. BRAMMER MFC. CO. 

im W. Second Street, DAVENPORT. IOWA 


A WHIRLWIND SELLER 

O-rJOY 


118 SIDNEY STREET 
ST. LOUIS, U. S. A. 


;:tize^-• v ^tv 

In Answering Advertisements it is Desirable that You Mention HARDWARE DE.ALERSwAGAZINE. 


A SELF-PROPELUNG 
WATER-MOTOR 
WASHING MACHINE 

Sold exclusively to the 
retail merchant. 

Don’t wait until your 
competitor puts in a 
stock of these machines. 


Write Today far kttmet ti Tear Oy 

AMERICANWASHERCO. 


I 
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Mcnno's ritalBMift Ilivet CBgwcr 






LUfiit, StronQt Powwivi, DurabU. No. 1 cats S-4 or leas; 
No. 3 cate 9-16 or less; No. 8 cuts 1-3 or lees; No. 4 cats 8-8 or 



FIto Becapes, Jail Work, Lawn Seats, Ornamental Iron 
work of every description. Send for Catalog,stating wants. 

SRDCniKAL non CO.. 8 Warrca SL. Sandulqr. Ohio 


Mr# Hardware Manufacturer 

How dp you mark your goods? In the old- 
fashioned way? If so, we can Interest you. 
Write for catalogue 600-M which describes our 
method fully. , 

DWIGHt SLATE MACHINE CO., 

Hartford. Con*\., U. S. A. 


11 ills 

Strop dresting con ta ins n o cm cry 
Warranted not to injure fafcor 


dnteJy the fliMtt rasor irtrop dressing ever put on the 
market. Prufltahle and quick seller. 

L HAUU 017 MarkirtSt.. SaMFgaiimlaco.CaL. 



■teMil ta 4 Im • 4t» «r tewki 
loMd or almod aajwlMn. nio«, 75 emOu 

C. C. C. SAW CLAMP 

n* iMV, balnc wmikUtely eotertd with nibiwr, koldi any ww p«w 

aisCte rigid, taking np ul vlhndlon, thoa aavlog prioa of cuamp In oori of fllaa 
a a Awt thna. and at tha aaOw Uma radodne tha nolia eoatomary In filing, 
■a^K ttnraettiaJW ndaalaaa. Sand for Cdtalotraa. 

iL W. CAftDWBLL MFG. cio.. Jamaica. N. Y. 


PENNSYLVANIA 
LAWN MOWT^llS 

Siipplee Hardware Company 

PHn.AORT.PHTA 


TiiADB **Ncvcr Leak** One Drop Oil Cfiui Mabk 

Will not leak. 
No wai^te and 
no wiping off 
^ superflaous oil. 

Can be carried 

” Ketaib at ioTE^chT^^B Sw wUhUt 
aoUing other articles. Like a fountain pen, 3^ inches 
gwag by H Inch diameter. Brass, Nickel Plated. The 
only proper method of oiling fllne mechanism. Mounted 
ea IMsplay Card containing one dosen. 

A. r. Hdfifidtedi A Brs.. Mis.. 3^38 Prospect SL. Newark. N. J. 


N 0 $LIPPiNfi-N 0 TEARINe 

with the “Columbia" Can Opener 



«na a can RIGHT—at Uw oiitiida edge — 
o^drealar—It tolls all—Liberal DlstMaaU. 

A. P. MalMBllMch A Bro.. Mfrt.. Nawarfc, N. i. 


less. Cuts close to work Highest Tssiimoniats from Job- 
hen and Oofuntmen. Bend for Hrrwlar 


Angle Benders 

- I_W© make hand-power bend- 

^ era for forming angles In 
lUiB UlL . stock 1-In. thick and under. 

Light stock can be bent cold 

WALLACE SUPPLY COMPANY 

1S9 Gardca City Blodc. CHICAGO. ILL.. 


— ' Thie 

I^urckl JVlaJl 3ox 

has the largest sale of any rural 
mail box manufactured. Well 
made, neat in appearance. Low 
^ A in Price. This is what malcM it 

^B • popular. For sale by the leading 

Jobbers of the United States or direct to the trade. 

E E. HESSLER CO^ Sole Manufadaren, 

5M to 514 No. Sallna Street. SYRACUSE. N. Y. 


ROBERT MURRAY, 

* 24 DUANE STREET, NEW YONK CITY. 

Adantlc Screw Works. Wood Screws, 
Henry’s Pruning Shears. Etc._ Maynard’s 
Sock^ Shovels and Trowels. Wm. Schmitt 
Ac Co.’a Mechanics’ Tools. 


HANDLES 


For Axes, Picks. Sledges, Mauls. Hammers, Hatch^. 
Railroad and Mining Tools. Ask your jobber f<^ 
Hartwell's Brands. 


H ARTWEIX BROTHERS. Chicafo HeijRrts. His. 




M 600D AS THE BEST EBB CHEEP ES 
THE CHEEPEST 


PARKER WIRE Company 

Worcester, M n s s ., U. S, A. 

Manufacturers 

Wire Hardware 

WRITE US FOR PRICKS ■ 00\ I' 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS ok Last Pages. 
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50th 

Dime 

Unlocks 


Clever FINANCIERING with a SCIENTIFIC MONET SAVER, which 
Is kaowD as the 

** KEYLESS,” or « BASKET BANK ” 

BIG SELLEB. BIG PBOFITS 

This remarkable little money sa^er has been adopted by over 100,000 
people. We are now In our new factory, and can fill any orders, no 
matter how large. Ordef from your Jobbers. If they haven't them 
write us. 

SCBULTZ A STAPLES. 141-14S Ontnrlo SL. CaUengo. U.S.A* 



JACKSON’S ALUMINUM LINE LEVEL 

A K To take the place of the 
old style straight edge. 
JACKSONS Mounted on handsome easel 

■ line levelm display cards. Ready sellers 
r AT.jAaiOTOt lA wherever shown. 

Write for circular and price. 

■iMililli^ J. A. BAIKER 

PITTSBUBC. PA. 


Avoid the annoyance of 
Ar overflowing oil. Heiv’sanew 
Y device you have long sought The 

WTmt:.T,rnLiEB 

tells yon jwit when you’ve poured 
enough kerosene. Sent prepaid up¬ 
on receipt of 25c. Our catalog of 
Household Labor Savers is free 
with all onlers. Wllmot Oastlv Go., 
11H Elm t. Bochester, H. T. 


rm 


TURIN BUCKLES 


MERRILL BROS., Brooklyn, n. y. 


n A T r IIT 0 hubertT:. peck, 626 f sl, n. 

P A I P H I X W., Washington, D. C., Consultiim 
I W I L II I W ^pcrt in Patent Causes. U. ^ 
and Foreign Patents. Send for leaflet on “Rejected 
Patents Applications.” 


AMERICAN TOOL CHEST CO. 

Factory and Salearoom: 

m West AsisIm St, NEW YOIK, U.S.A. 

TOOL CHESTS; all aizea, complete with tools, for 
Boy^ Toutha, Gentlemen, Farmers, Railroads 
and Carpenters’ use; also Tool Cabinets, Machin¬ 
ists’, Electricians’ and Pipe Fitters’ Elmpty TOOL 
CHESTS. Agents for Steel Tool Chests. 

SEND for LATEST CATALOGUE 



Extension Foot 
for Ladder 

ADJUSTABLE 

TO ANY UNEVENNESS 
OF THE GROUND 

Simple and Safe 
Fits Any Ladder 

[ DEALERS WANTED 

MORGAN POTTER CO. 


Send for Optical trade cataloj^e. including compsMea, 
magnifying glasses, etc. L. Manasse, 88 Madison 
street, Chicago. 


Clbwdbnnin Bros., Baltimore, Md., Soldering Cop- 

« !r8, Copper Nails and Tacks, Copper Rivets and 
urs. Brass Shoe Nails, Iron Cobbler’s Nails, Sheet 
and Ingot Copper, Shoe Tacks. 


FOR SALE—A half interest in a general hardware 
store located in a prosperous New York village. 
Go^ reason for selling. Address “X. Y. Z.,” care 
Hardware Dcalera’ Magazine, 868 Broadway, New 
Yoric. 


WANTED—Builders’ hardware man, accustomed to 
figure from plans and with a detail and full knowl- 


to ri^ht party. References wanted. Address all com- 
muniMtions to the Standard Hardware and Tool Co., 
909 Market St., San Francisco, CaL 


FOR SALB: PATENTED BREAD AND DOUGH MIXER 
Pat No. 817,400. Household use. Works perfectly. 
Fits any pan. Address Irving Stanley, 161 W. 140tb 
St. New York. 


WANTED—^Tinner for general work in country town. 
Prefer young married man with some experience in 
stoves and hardware. Write, giving experience and 
wages wanted. Address Taylor Hardware Co., Jack- 
son Center, Ohio. 


THE 20th CENTURY PIC EXTRACTOR 

wUl Bxtract tK« pigs with p«rfsct safsty. All ws ask is a trial. That’s fak 

Our AUTOMATIC DUST PAN 

bslag tha ooly dost pan oo tha markat karing a lid or covar, which aataasat* 
Ically opaas whan pan la aat upon floor and cloaea aa it ia ralaad up. No doateaa 
eacapa while eroariag otbar rooms. Wa also soanuCactora various otharaiUelaa. 

GABKL MANUFACTURINQ Co., HAWKCYC, IOWA 


FOR SALE—In Northwestern Michigan, m fine stock 
of hardware, mill supplies, sporting goods, paint 
stoves and house furnishing goods. Will inventory 
about $16,000.00. In a fine Rowing town, 8,000 in¬ 
habitants, very little competition. The natural tradlM 
point in territory twenty miles each way. Did 
$50,000.00 business last year, good profit. Business 
established 85 years. Owners desire to give atten¬ 
tion to other interests. 60 per cent, cash and bal¬ 
ance on easy terms. Address “Special Opportuni^,” 
care Hardware Dealers’ Magazine, Tribune Building, 
Chicago. 

’’For Wire GIoloo, Rjbbod GloLon Azid Motalllo 
SkyllgKtn, write Powers Mi WlllleLms* 
StreoLtor, Ill.” 

WANTED—Boy in wholesale hardware as stock clerk. 
Chance for advancement. Chas. Weiland, 149 
Chambers St., New York City. 


WANTED—Salesmen to handle a line of Mechanical 
Rubber Goods on commission as a side line. Good 
opportunity for right parties. State experience, 
qualifications, territory, etc. Answer Box H, Hard¬ 
ware Dealers’ Magazine, 263 Broadway, New Yoric. 


FOR SALE—A well established hardware and paint 
store, near Boston, in a large city and doing a 
profitable business. Good reason for selling. Taaisa 
Cash. Address Box I, Cambridge, A, Bootna. 
Mass. Di itized b ^O' 


In Amswbbxvo Advbbtxsbicbhts xt xs Dbsxbable that You Mention HARDWARE DEALERS’ MAGAZINE.' 
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_A Biting Co.263 

AiMkn Refrigerator Co... .892 
Acme Ball Bm. Sales Co. .380 

Am. Fork A uoe Co.^ 

American Ring Co.vS- 

American Safety Baser Co.243 
American Shearer Mfg. Co.249 
Am. Sheet A Tin Plate Co.850 
American Tool Chest Co. .411 
Am- Tube A Stamping Co. .215 

Amee Sword Co.255 

American Washer Co.409 

Andrews Wire A Iron Wk8.230 

Arcade Mfg. Co.403 

Armstrong Mfg. Co., The. .300 

Arrow Can Co., The.379 

Associated Silver Co.343 

Atkins A Co., E. C.305 

Atlas Mfg. Co., The.373 

Atlas Shear Co., The..238 

Antomatic Add'g Mach. Co.201 
Automatic Door Catch Co..379 
Antomatlc Door Rail Co..372 
Auxiliary Ironing Brd. Co.407 

Avery Stamping Co.398 

Ayvad Mfg. Co.242 

B 

Boeder, Adamson A Co. ..265 

Barker, J. A.411 

Barnes Co., Wallace, The..349 

Barnes Tool* Co.^ 

Barney A Berry, Inc. 

Barry Electric Mfg. Co...258 

Barrett, W. L.354 

Banm, Elvis Co.401 

Bemis A Call Hdw. A 

Tool Co.368 

Berger, D. D.37j> 

Berger Bros. Co.387 

Berger Mfg. Co.382 

Berry Bros., Ltd---265 

Blcj'cle Step Ladder Co. ..267 

Bigelow, J. F.353 

Billings A Spencer Co-3^ 

Bird Co., J. A. A W.223 

Bissell Carpet Swpr. Co...395 
BUck Silk Stove Pol. Wks.343 

Bommer Bros.377 

Bond Steel Post Co.268 

Boos Tile Spade Co.352 

Bowser A Co., Inc., S. F..273 
Brammer Mfg. Co., H. F. .409 

Brass Goods Mfg. Co .385 

Bridgeport Chain Co..227, 424 
Bridgeport Udw. Mfg. Co. .220 

Briggs A Co., John.266 

Briscoe Mfg. Co.*.391 

Bristol Co^, The. 

Brown A Sharpe Mfg. Co..250 
Bronse Powder Wks. Co..424 

Boch's Sons Co., A.389 

Buckley Rubber Co., J. W.423 

Buffalo Mfg. Co.346 

Buffalo Wire Works Co. .358 
Bollard Automatic Wrench 

Co.370 

Borgess-Norton Mfg. Co. .244 

Butler Bros.234 

C 

Oalander, John .267 

Oarbomndum Co., The.382 

Cardwell Mfg. Co., C. W ..410 
Carpenter A Co., George..356 

Cary Mfg. Co.384 

Case A Sons, W. R.240 

Castle Co.. Wilmot.411 

Champion Safety Lock Co.374 

Channon Co., H.356 

Chapin-Stevens Co., The..358 

Chasse Mfg. Co.260 

Cheney Hammer Co., H..860 
Chicago Flex. Shaft Co.247'250 
Chicago Roller Skate Co..252 
Chicago Spring Butt Co. .376 
Clark Co., Geo. P., The...380 
Clauberg A Co., F. A....343 
Clayton A Lambert Mfg. 

Go.402 

Olendennln Bros.411 

Cleveland Stmpg. A Tool 

Co.391 

Cleveland Stone Co.395 

Clinton Wire Cloth Co....358 
Coates Clipper Mfg. Co...248 
Coburn Trolley Track 

Mfg. Co.267 

Coes Wrench Co.369 

Coldw'ell Lawn Mower Co. 388 

Cole Co., G. W.266 

Columbian Hardware Co. .375 

Columbian Rope Co.356 

Cook Co., H. C.424 

Covert Mtg. Co.424 

Troak A Carrier Mfg. Co..274 

hroshy A Co......383 

Igcle Skate A Sporting 


Cyclone Woven Wire Fence 

Co. .858 

Cyclone Seeder Co.376 

Dallas, A. C.^.383 

Dana Mfg. Co.404 

Daisy Mfg. Co.258 

Davis A Cook .353 

DelU File Works.214 

Detroit Show Case Co...207 
Diamond Saw' A Stamping 

Works .366 

Dlsstou A Sons. H.. Inc...364 
Divine Water Motor Co....218 
Dixon Crucible Co., Jos. .263 

Dixon Co., Perry.3i^ 

Draper A Maynard Co- 

Droescher, S. K.423 

Drouve Co., Thu .381 

Durham Mfg. Co.254 

Dwight Slate Machine Co.410 
Dwigglus Wire Fence Co..390 

Eagle Cooperage Works...400 
East Ham^on Bell Co.... 253 
Eaton A Prince Co., The..208 

Eller Mfg. Co., The.354 

Bills Mfg. Co., The.410 

Ely Mfg. Co.. Theo. J....393 

Energy Elevator Co.861 

Enterprise Fdry. A Fence 

Co.410 

Eiiterpiisct Manufacturing 

Co. of Pa.232 

Erie Specialty Co.259 

Estes Mills .365 

Eureka Chair Seat Co.406 

Eureka Fence Mfg. Co...390 
Excelsior Supply Co.272 

Falls Mfg. Cof.402 

Forbes A Hutchinson.373 

Forschner A Sons, Cba8..242 

Fox, P. L. .351 

Fralm Lock Co., E. T., The.381 

Franklin Specialty Co-399 

Frazer Lubricator Co.346 

Frledley-Vosfaardt Co.268 

Gabel Mfg. (S.411 

Garland Nut A Rivet Co. .396 

Gem Cutlery Co.239 

Gerts-Luiubard A Co.266 

Glfford-Wood Co.364 

Gilbert A Bennet Mfg. C0..359 
Gillette Clipping Mcb. Co. .249 

Gillette Salea Co.245 

Globe Ventilator Co.400 

Gosben Swcepi^r Co.395 

Great Lakes Mfg. Co.397 

Grand Rapids Hand Screw 

Co.354 

Grand Rapids Hdw. Co...372 
Grand Rapids Show Case 

Co.353 

Green Co., A. H., The. ...269 

Greenlee Bros. A Co.:157 

Griffin Mfg. Co., The.376 

LJ 

Hall, E. J..410 

Ham Mfg. Co., C. T.394 

Hammer A Co.300 

Hanson Bros.401 

Harkins A Willis .399 

Hartwell Bros.410 

Hassell, John .397 

Uasseries, Carl .389 

Hawkes-Jackson Co.272 

Hf'ulth Merry-Go-Round Co.261 
Heiulseb's Sons Go.. R....238 
Helse Mfg. Co., Wm. P..393 

llelw'lg Mfg. Co.410 

Herrick Refrigerator Co. .392 

Hessler Co., H. E.410 

Hewitt A Bros., C. B_379 

Hill Diyer Co.270 

Hobbs Mfg. Go.351 

Hoffman Co., Geo. W....395 

Hob If eld Mfg. Co.254 

Hopkins A Allen Arms Co.265 
Horton Mfg. Go. (Conn.)..259 
Horton Mfg. Co. (lnd.)...408 

Hotchkiss, E. S.249 

Hough Cash Recorder Co..269 

TIuenfeld Co., E. H.352 

Hunt, Helco, Ferris A Go..378 
Hussey A Co., C. O..340 

Independent Stove Co.277 

International Sliver Co...841 

Iowa Norelty Co.851 

Ironton Wood Mantel Co..402 

Ives Co., The H. B.354 

Iwan Bros.224 

Jarvis Co., W! B.268 

Jennings « Co., C. E.228 

Johns-Manville C^., H. W.S85 

Johnson A Co., B. J.844 

Johnson’s Arms A Cycle 
Works. iTer .278 


Kampfe Bros.237, 424 

Kemp Mfg. Co.. C. M....402 

Keystone Fence Co.890 

Kimball Bros.860 

Kimball Co.. C. J.244 

Knapp, Geo. S.400 

Lamson A Goodnow Mfg. 

Co.240 

Landers, Frary A Clark..233 

Lasher Mfg. Co., luc.404 

Lee Hdw. Mfg. Co., F. E..370 

Livingston Nall Co.265 

Louden Machinery Co.344 

Lucas A Co., John.265 

Ludlow-Saylor Wire Co... .359 
Lufkin Rule Co., The.387 

Mallii A Co., . ...262 

Manassi*. L.411 

Manhattan Screw' A Stpg. 

Works .262, 394 

Marshalltow'n Furnace Co..346 
Manning, Bowman A Co..349 
Marshalltown Trowel Co. .381 

Martcross Co. 400 

Martln-Senour Co.264 

Martin Skate Co.257 

Massachusetts Saw' Wks...360 

Mayhew A Oo., H. H.307 

McGllntock A Irvine Co...371 

McKinnon Dash Co.360 

McWhlnnle Wheelbarrow- 

Works . -3^ 

Melsselbach A Bro., A. E..410 

Merriam Mfg. Co.262 

Merrill Bros.411 

Mezger. Inc., C. A. 

Mllbradt Mfg. Co.267 

Miller Co., Frank.246 

Millers Falls Co.424 

Milwaukee Dustless Brush 

Co.266 

Montross, Rich. W.400 

Moore. C. P.269 

Morgan-Potter Co.411 

MorrlU, Charles.214 

Morss Co., A. S.2M 

Mossberg Co., Frank.368 

Mott Iron Works, J. L-344 

Motor Car Equipment Co..200 

Multi Novelty Co.255 

Mun-ay, Robert .410 

Myers A Bro.. F. E.269 

Myers Co.. S. F., The.347 

Naiad Filter (!o.383 

Nashua Till Co.209 

National Cutlery Co.2^ 

Nutloual Mfg. Co.377 

National Ventilator Co... .400 
Nelson A Morrison Mfg. Co.388 
Nettle ton Mfg. Co., The.. 386 

New Haven Clock Co.345 

New Jei-sey Wire Clth. Co.369 

New York Cordage Co.350 

New York Telephone Co..352 

Nice, Eugene .266 

Nichols Mfg. Co.385 

Nicholson File Co.424 

Norlund A Co.39.S 

Northfleld Knife Co.238 

North Bros. Mfg. Co.348 

Norvcll-Shapleigb Hardware 

Co. :.... .362-363 

Novelty Mfg. Co. (Conn.)..271 

o 

Oakroan Bros. Co.240 

Oakman Mfg. Co.346 

Ohio Structural Iron Co..410 

Ohio Tool Co.214 

Oliver Mfg. Co.366 

O’Neill Elevator Co.360 

Oneida Community, Ltd. 

. 213, 276 

Osborn Mfg. Co.. The.388 

Osgood Scale Co.410 

p 

Palmer, I. E.216 

Parker Wire Goods Co....410 

Parker Co., Chas.384 

Pattersou, Gottfried A 

Hunter .370 

Pease Mfg. Co.399 

Peck Edge Tool Co.260 

Peck, Hubert E.411 

Peck Hdw. A Mfg. Co., 

C. A., The.377 

Peck, Stow A Wilcox Co..374 

Peerless Mfg. Go.252 

Pelouze Scale A Mfg. Co. .353 
Peoria Lawn Mow-er Grind¬ 
er Co.389 

Phenlx Mfg. Co.372 

Pierce A Lauz Mfg. Co....276 

Pike Mfg. Co.213 

Pitkin Co., Geo. W.216 

Plume A Atwood BCfg. Go.378 

Porter, H. K.878 

Potter Mfg. Co.404 

Prairie Mfa. Co.. The.844 


Pritchard-Strong do.. The.235 
Prometheus Electric Go....402 

Prouty Co., T. C.872 

Pullman Mfg. Oo.366 

Reading Hdw. •lo....... ..428 

Richards Mfg. Co.878 

Richardson B.B. Skate Co..253 

Robertson, Arthur R.402 

Rock River Mfg. Oo.401 

RoUman Mfg. Co.3M 

Root Bros. Co^ The.887 

Rostand Mfg. Co.408 

Royal Gas Light Co.398 

Royal Mfg. Co.249 

Russell A Erwin Mfg. Co.219 

8 

Samson Cordage Wks.231, 424 

Sanltaree. Wawer C!o.408 

Sawyer Belt Hook Co.218 

Schollborn A Co., Wm....424 

Schulter, M.214 

Schultz A Staples .411 

Security Lightning Rod Co.388 

Sedgwick Mach. Wks.369 

Sheldeld Mfg. Co.401 

Sheip Mfg. Co., H. H.269 

Shelby Spring Hinge Co. .377 

Shelby Steel Tube Co.888 

Sherw-ood Metal Working 

Co.842 

Shuster F. B.352 

Silver Lake Go.357 

Silver Mfg. Co.371 

Simmona Udw. Go.241 

Sluionds Mfg. Co.214-428 

Smith A Kgge Mfg. Co. .273 
Smith A Hemenway 0o...218 

Smith A Son, F.406 

Smith Mfg. Co., F. H-897 

Snowflake Axle Grease Co.264 

Sommer's Sou, John .424 

Southington Cutlery Co....228 
Specialty Mfg. Co.(Minn.).389 
Sperry A Alexander Co....423 
Springfield Level A Tl. Co.392 
Standard Mfg. Go., The. .407 

Standard Stamping Co-398 

SUuley Buie A Level Co..229 

Stanley Works .376 

Star Brass Works.380 

Star Expansion Bolt Co..213 
Starr Bros. Bell Co., The.214 
Starrett Co., L. 8., The..367 

Stclnrlch A Co., G. L.399 

Stevens Arms A Tool Co. .422 
Superior Spring Hinge Co.378 

Supplee Hardware Co.410 

Sycamore Wagon Works. ,344 
Syracuse Chilled Plow Co..366 

Taliaferro, W.^.222 

Taplln Mfg. Co., The.386 

Taylor A Boggis Fdy. Co. .396 

Taylor Mfg. Co.255 

Tower A Lyon Co.226 

Townsend Co., G. C. A 

E. P.396 

Tuck Mfg. Co.424 

Turuer Brass Wks_386-372 

Udell Works, H'he.271 

Union Elev. A Mach. (30..361 
Union Hardware Co.226 

V 

Vaiidegrlft Mfg. Co., The.880 

Wabash Mfg. ^.256 

Wagner Mfg. Co.261 

Wall Mfg. Supply Co., P..214 

Wallace Supply Co.410 

Walworth Mfg. Oo.428 

Ward Fence Co.890 

Waterbury Farrel Fdry. A 

Mach. Co.214 

Watrous Mfg. Go., E. L.230ab 
Watson-Porter-Watson Co..399 

Weiss, Louis T.241 

Western Clock Mfg. Co..847 

West Haven Mfg. .364 

White A Son, Ira F.343 

White Lily Washer Co_407 

White Mop Wringer Go...407 
White Mountain Freezer 

Co.405 

Wiebusch A Hllger, Ltd...221 

Wilcox Mfg. Co.874 

Wiley Waxene (3o., I. H..340 
Wilkinson A Go., iu J. ...385 
Wilkinson Shear A Cutlery 

Co.241 

Willard, Wm. G.880 

Williamson Wire Novelty 

Co., C. T.269 

Winchester Rep. Arms Go..251 
Winslow Skate Mfg. Co..253 

Wlss A Sods Co., J.236 

Woodhouse Cbaln Wks....878 
Wright Wire Co.869 

Y 

Tale A Towne Mfg. Oo.SlT. 353 








































































































































































































BUYERS’ REFERENCE 
TO ADVERTISEMENTS 


CAREFULLY CONSULT the advertising fwgea for announcements of seasonable goods and special 
¥r ** every Buyer to keep post^. 

V yo“ don’t find what you want write us. We have a complete catalogue file which we place at your 


Abraalve Misterlftla 

Plk«* Mfg. Co.. Pike, N. H. 
AddUngr HftelilBe 
Automatic Adding Machine Co., 339 
Broadway, New York. 
Advertlatuar Novelties 

Hartford, 

Aarricoltnritl Implementa 

American Fork A Hoe Co., Cleve¬ 
land. O. 

Graham A Co., John H., 113 Cham¬ 
bers St., New York. 

Peck, Stow A Wilcox Co., 27 War¬ 
ren St., New York. 

Prairie Blfg. Co., Indianapolis, Ind. 
Alookoly DOBAtared 
Berry Bros., Ltd., Detroit, Mich. 
AmnaBBltlOB 

Winchester Bep. Arms Co., New 
Ha Ton, Conn. 

AMekor Rods 
Falla Mfg. Co., Berkeley, Gal. 
ABtllrona 

ISee Fireplace Goods.) 

AbaIw BoBdera 
Benders.) 

AbvIIb 

Colombian Hdwe. Co., Cleveland, O. 

Apple Parera 

Beading Hardware Co., Readlng,Pa. 
Aabeavoa ABd llAffBealA 
Johna-Manvllle Co.. H. W., 100 WUl- 
lam St., New York. 

Aak Cabs 

Arrow Can Co., 86 Warren St., New 
York. 

Briscoe Mfg. Co., Detroit, Mich. 
Aak* Slftera 

Gilbert A Bennett Mfg. Go., Chi¬ 
cago, 111. 

Hill Dryer Co., 815 Park Are., Wor¬ 
cester Mass. 

Aaiger Btta 

Greenlee Bros. A Co., Rockford, Ill. 
Jennings A Co., 0. E., 42 Mnrray 
St., New York. 

M»bew A Go., H. H., Shelburne 
Falls, Mass. 

Ohio Tool Co., Columbus, O. 

Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Awtomntle Tmclca 
P^k Hardware A Mfg. Co., C. A., 
Berlin, Wla 

AwtoBiokllea 

Stevens Arms A Tool Co., J., Chico¬ 
pee Falla Maaa. 

AwtOBiokile Jaeka 
(See Jacks.) 

AwtOBiokile Laiwpa 
Flume A Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Ham Mfg. Co., C. T., Rochester, 
N. Y. 

AwtoiBOblle SwApllea 

BxceMor S^ply Co., Chicago, IIL 
Manhattan ,8mw A Stmpg. wka, 
202 West 11th St., New York. 
Msager, Ine., C. A., MB W. 80th 
St., kew York. 

Motor Car Equipment 0»., 56 War¬ 
ren St., New York. 

Mew York Sporting Goods Co., 17 
Warren St., New York. 

AwtoiBoblle TwblBM awd 
RlBia 

American Tube A Stamping Co., 
Bridgeport, Conn, 

Az Hawdlea 
(See Handles.) 

Azea ABd Hateketa 
Aieade Mfg. Co., Freeport, Ill. 


Bn^eaa-Norton Mfg. Co., Geneva, 

National Cutlery Co., Detroit, Mich. 
Peck Edge Tool Co., Cohoes, N. Y. 
Wlebuacb A Hllger, Ltd., 9-15 Mnr¬ 
ray St., New York. 

Azle Greaae 

Frasier Lubricator Co., 88 Murray 
St., New York. 

Snow Flake Axle Grease Co., The, 
Fitchburg, Maaa. 

Azle Greaae—Grapklte 
Dixon Crucitila Co., Joa., Jersey 
<^liy. N. j. . 

Azle Oil 

Miller Co., Frank, 849 W. 26th St., 
New York. 

Baak awd Office Ralllaa 

Ludlow-Saylor Wire Go., St. Xoula, 
Mo. 

TITright Wire Co., Worcester, Maaa. 
Baaka, Toy Savlav 
Schnlts A Staples, 141 Ontario St., 

Cliloago,_Ill. 

Barbed wire 
(See Wire.) 

Baae Ball Ekoe Platea 

Winslow Skate Mfg. (?o., Sem’l, 
Worcester, Man. 

Baae Ball Eappllea 
Draner-Maynard Co.,Plymooth, N.H. 
Baaketa, Wire 
iindrewa Wire A Iitm Wka., Rock¬ 
ford, IIL 

Balk RooBt FlttlBaa 

American Ring (3o., Waterbary, Ct. 
Buffalo Mfg. Co., Buffalo, N. Y. 
Manning, Bowman A Co., Meriden, 
Conn. 

Novelty Mfg. Co., Dept. K., Water- 
bnry. Conn. 

Parker Co.. Ckas., The, Meriden, Ct. 
Pritchard-Strong Co., 29 Circle St., 
RoPhiHit**r, N. Y. , 

Taplln Mfg. Go., Now BrlUln, Ct 
Beatera 

(See Caniet Whips.) 

Bella awd Goan^ 

East Hampton Bell Co., East Hamp¬ 
ton, Conn. 

New Departure Mfg. Go., Bristol, 
Conn. 

Rnssell A Erwin Mfg. Go., New Brit¬ 
ain, Conn. 

Starr Bros. Bell Co., East Hamp¬ 
ton, Conn. 

Wall Mfg. Supply Co., P., Alle- 


waii Mfg. Snppl 

K ‘ eM, Pa. 

Dreaalav 


Dixon Crucible Co., Jot., Jersey 
City, N. J. 

Belt Hooka 

Bristol Ck)., Waterbnty, Conn. 

Beltlair 

Ames Sword Co.. Chicopee, Maaa. 
Belt Laclaa. Steel 
Bristol (3o., Waterbary, Conn. 

Belt IjaelBs:, Wire Spooled 
Malln A Co., (Cleveland, O. 

Belt Paackea 

Schollhom Co., Wm., New Haven, 
Conn. 

Smith A Egge Mfg. Co., Bridgeport 
(3onn. 

Beaek Screws 

(See Hand Screws.) 

Beackea, Cablnet-Makera’ 
Grand Baplds Hand Screw Co., 
Grand Rapids, Mich. 

Beadera, Aaigle aad Bye 
Wallace Snpply Co., 915 Garden 
City Block, Chicago, llL 


Bieycle Bella 
(See Bella.) 

Bicycle LaiapB 
Plume A Atwood Mfg. (3o., 29 Mur¬ 
ray St, New York. 

Bl^ele Sappllea aad Sua- 

Excelsior Supply Go., Chicago, lU. 
New York Sporting Goods 17 
Warren St., New York. 

Smith A Egge Mfg. Co., Bridgeport 
Conn. 

Bicyclea 

Johnson’s Arms A Cycle Works, 
Iver, Fitchburg, Maaa. 

Blader Twlae 
Carpenter A Co., Geo. B., 200-208 
S. Water St., Chicago, ilL 
Bit Braeea 

Millers Falls Co., 28 Warren St. 
New York. 

Reading Hardware Co., Reading, 
Pa. 

Russell A Erwin Mfg. Co., New 
Britain, Conn. 

Stanley Bole A Level Co., New 
Britain, Conn. 

Bits 

<Kee Anger Bit* 1 
Blackboards, Slate 
Johnson A Co., B. J., 88 Park Row, 
New York. 

Black Plate 

American Sheet A Tin Plate Ck>., 
Pittsburg, Pa. 

Blacks mi tka’ Toola 
Peck, Stow A Wilcox Go., 27 War¬ 
ren St, New York. 

Blocks, Ckala 
Yale A Towne Mfg. Co., 9 Murray 
St. New York. 

Blocks, Tackle 
Carpenter A Co.. Geo. B., 200 S. 

Water St., Chici^. 

Union Hardware (3o., Torringt<», 
Conn. 

Boat Hardware 

(See Marine Hardware.) 
Bollera, Hcatiait 
Mott Iron Wks., J. L^ The, 5th Ave. 

and 17th St, New York. 

Bolt and Nut Blacklncry 
Waterbnry-Farrel Fdry. A Mach. 

Co., Waterbary, Conn. 

Bolt Clippers 
Helwlg Mfg. Go^ St PauL Minn. 
Porter, H. K., Everett, Maas. 
Schollhom Co., Wm., New Haven, 
(Tonn. 

Bolts and Nntu 
Garland Nut A Rivet Go., PlttS- 
bnrg. Pa. 

Boring: Mackinca 
Ajax Mfg. Co., Plttaborg, Pa. 

SllTPr Mra. Co., Salem, O. 

Bottle Stoppera 4k Openera 
Taplln Mfg. Co., New Britain, Ct 
Boz Straps^ Coracra, Uaspa, 
etc. 

Cam Mte. Co., 19-21 Roosevelt St, 
New York. 

Forbes A Hutchinson, 18 Henry St, 
Brooklyn, New York. 

Bozca, Hardware, Skclf 
Green Co., A. H., 97 Warren St, 
New York. 

Moore, G. P., Ravenswot^ W. Va. 
Sbelp Mfg. Co., Henry a., Colum¬ 
bia Ave. A Randolph St.. Phlla. 
Bozca, Tin, Stationera' 

Merriam Mfg: Co., Durham, Goan. 
Brackets, Foldlnp 
Griffin Mfg. Co., Brie, Pa. 


Mention Hardware Dealers’ Magazine when correspond!ng/ 
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Stanley Worki, New Britain, Conn. 
Brftcketa» ironliiir Board 
Rostand Mfg. Co., Ullford, Conn. 
BracReta, l<aiup 
Arcade Ufg. Co., Freeport, Ill. 
Braclcetfly Roof 
Wagner Mfg. Co., Cedar Falla, la. 
BracJketn, Slielf 
Atlaa Mfg. Co., New Haren, Conn. 
Gnmn Mig. Co.; Brie, Pa. 

Bussell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Stanley Works, New Britain, Conn. 
Taplln Mfg. Co., New Britain, Ct. 
BracMeta, Sliovr Caae 
Nashua Till Co., Nashua, N. H. 
Braaa and Copper 
Hussey A Co., C. G., Pittsburg, Pa. 
Plume & Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Bread Boards 
' Smith A Boo, F., Clinton, Iowa. 
Bread Mixers 

Landers, Frary R Clark, New Brit¬ 
ain, . Conn. 

Manning, Bowman A Co., Meriden, 
Conn. 

Pritchard-Strong Co., 29 Circle St., 
Bocbester. N. Y. 

Broom Holders, WMlalc 
Eureka Chair Seat Co., Syracuse, 
N. Y. 

Brooms 

Osborn Mfg. Co., Clereland, O. 
Bronxe Powders 
Bronse Powder Works, BUsabetb, 
N. J. 

Brnahes 

Certs-Lumbard ft Co., 208-210 Ban- 
Oelph St., Chicago, Ill. 

Milwaukee Dustless Brush Co., Mil¬ 
waukee, Wls. 

Osborn Mfg. Co., CleTeland, O. 
Bnildlnif Papers 
Hewitt ft Bro., 0. B., 48 Beekman 

Wf . New York. 

Boatafnsrs, AdJnstaMe Pipe 

Armstrong Mfg. Co., 291 Knowlton 
St., Bridgeport. Conn. 

Batcher Knives 
Case ft Sons, W. B., Bradford. Pa. 
Forscbner ft Sons, Chas., 206 B. 

19tb St., New York. 

Kimball Co., C. J., Bennington, 

Nationai Cutlery Co., Detroit, Mich. 
Batcher Saws 

Dlaaton ft Sons, Inc., Henry. Phila¬ 
delphia, Pa. 

Bntcher Tools 
surer Mfg. Co., Salem, Ohio. 
Button Oases 

New Departure Mfg. Co., Bristol, 
Conn. 

Bntts. Door 

Rnmiell & Erwin Mfg. Co., New 
Britain. Conn. 

Stauley Worka, New Britain, Conn. 
Yale ft Towne Mfg. Co., 9-16 Mur¬ 
ray St.. New York. 

Calce Mixers 

Landers. Frary ft Clark, New Brit¬ 
ain. Conn. 

Pritchard-Strong Co., 28 Circle St., 
Rochester, N. T. 

Cake Torners 
Arcade Mfg. Co., Freeport, IlL 
Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Ct. 

Potter Mfg. Co., Genera, Ohio. 
Calipers and Dividers 
Starrett Co., L. S., Athol, Mass. 
Can Openers 
Arcade Mfg. Co^ Freeport, Ill. 
Bills Mfg. Co., ine, Mllldale, Conn. 
Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Ct. 

Melsaelbacb ft Bro., A. F., Newark, 
N. J. 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y, 

Taylor Mfg. Co.. The, Hartford, Ct. 
White & Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Cana 

(See Articles.) 

Carbide of Silloon 
Carbomndam Co., Niagara Falls, 
N. Y. 

Oarbomndnm 

Carborandum Ck>., Niagara Falls, 
N. Y. 


Carborundum Wheels 

Carborundum (^., Niagara Falls, 
N. Y. 

Carpenters’ Tools 

Peck. Stow ft Wilcox Co., 27 War¬ 
ren St., New York. 

Carpet stretchers 
Hunt, Helm, Ferris ft Co., Harvard, 
III. 

Knapp, Geo. S., Bridgeport, Conn. 
Moutroas, Robt. W., Gallen, Mich. 

Carpet Sweepers 
Blssell Carpet Sweeper Co., Grand 
Rapids. Mich. 

Godien Sweeper Co., The, Grand 
Rapids, Mich. 

Carpet Whips and Beaters 

Andrews Wire & Iron Works, Rock¬ 
ford, III. 

Ely Mfg. Co., Theo. J., Girard, Pa. 
Pease Mfg. Co., 100 Seneca St., Buf¬ 
falo, N. Y. 

Carrlagre Hardware 
McKinnon Daah Co., Buffalo, N. Y. 

Carriage Heaters 
Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, IlL 
Standard Stamping Co., Marysville, 
Ohio. 

Carriers, Hay 

Loudon Machinery Co., Fairfield, la. 

Curryinig Systems, Trolley 
Track 

Wilcox Mfg. Co., Aurora, III. 

Cartrldgres 

(See Ammunition.) 

Carvers. Kitchen 
Lainann ft Goodnow Mfg. Co., Shel¬ 
burne Falls, Mass. 

Carvers’ Knives, Wood 
Smith ft Hemenway Co., 108 Duane 
St., Now York. 

Cash Drawers, Alarm 
Nashua Till Go., Nashua, N. H. 

Cash Recorders 
Hough Cash Recorder C^., Indian 
Orchard, Mass. 

Standard Cash Register Co., Wa¬ 
bash. Ind. 

Casters, BaU Bearing^ 

Acme Ball Bearing Sales Co.. 66 
Warren St., New York. 

Casters, Furniture 
Clark Co., Geo. P., The, Windsor 
Locks, Conn. 

Reading Hardware Co.. Reading, Pa. 

Castinnrs. Malleable 
Hammer ft Co., Branford, Conn. 

Catchers, Grass 
Dixon Co., Perry, Merriam Park, 
Minn. 

Hasserles, Carl, Cleveland, Ohio. 
Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Snpplee pdw. Co., Phlla., Pa. 

Catches, Screen Door 
Automatic Door Catch Co., 218 B. 

67th St., Chicago, III. 

Peck, Stow ft Wilcox Co., 27 War¬ 
ren St., New York. 

Watrous Mfg. Co., E. L., The, Des 
Moines, Iowa. 

Celllnirs, Metal 
Berger Mfg. Ck)., Canton, O. 

Ellen Mfg. Co., Canton, O. 
Friedley-Voshsrdt Co., 194-294, Ma¬ 
ther St.. Chicago. Ill. 

Cellar Drainers 
Kemp Mfg. Ck>., C. M., Baltimore, 

Cements. Fireproof^ 
Johns-ManvUle. H. W., Cb., N. T. C. 

Cement Tools 
low’a Novelty Co., Burlington, la. 

Chnllnjg Dishes 
Buffalo Mfg. Co., Buffalo, N. Y. 
Manning-Bowman Co., Meriden, 
Conn. 

Chain 

Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Commnnlty, Ltd., Oneida, 
N. Y. 

Smith ft Egge Mfg. Ck>., Bridge¬ 
port, Conn. 

Woodhonse Chain Wks., Trenton, 
N. J. 

Chain, Blocks 

Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 

Chair Seats 

Eureka Chair Seat Go., Syracuse, 
N. Y. 


Chalk Lines 

Carpenter ft Go., Geo. B., 209-206 
S. Water St., Chicago, Ill. 

Silver Lake Co., 78 Cmanncey 
Boston, Mass. 

Cherry Stoners 
Enterprise Mfg. Co., of Pa., Phila¬ 
delphia, Pa. 

RoUmau Mfg. Co., Mount Joy, Pa. 
Chimney Topa, Revolvingr 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

I wan Bros., Streator, 111. 

Chisels 

Jennings ft (k)., C. E., 42 Murray 
St., New York. 

Ohio Tool Ckt., Columbns, O. 

Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Christmaa Tree Holders 
North Bros. Mfg. Co., Philadelphls, 
Pa. 

Ciarar Knives 

Kimball Co., C.J., Bennington, N.H. 
Cistern Topa 

Wagner Mfg. Co.„ Cedar Falls, la. 
Clamps 

Grand Rapids Hand Screw Go., Grand 
Rapids, Mich. 

Hammer ft Co., Branford, Conn. 
Clippers, Finver Nail 
Cook Go., H. C., The, Ansonia, Ct. 
Snow, L. T., 108 Duane St., N.Y.C. 
Sperry ft Alexander (k>., 800 Broad¬ 
way, New York. 

ClipplnsT Machines, Hailr 
American Shearer Mfg. (}o., Naahns, 
N. H. 

Brown ft Sharpe Mfg. (3o., Provi¬ 
dence, R. I. 

.Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Ck)ate8 Clipper Mfg. Co., Worcester, 
Maas. 

Gillette Clipping Machine Co., 114 
W. .32d St.. New York. 
Hotchklaa, Edward 8., Bridgeport, 

Conn. 

Wiehusch ft Hllger, Ltd., 0-16 Mur¬ 
ray St., New York. 

Clocks 

New Haven Clock Co., New Haves, 
Conn. 

Western Clock Mfg. Co., Ls Salle, 
Clothes Bars 

Ely Mfg. Co.. Theo. J.. Girard, Ps. 
Msrtcrosa Go., 40 Dearborn St., Chi¬ 
cago, Ill. 

Udell Worka, Indianapolis, Ind. 
Clothes Dryern 
Hill Dryer Co., 316 Park Are., Wor¬ 
cester, Mass. 

Lee Hdw. Mfg. Co.. 10 Mechasie 
St.. Hartford, Ct. 

Clothes Horse 
Smith ft Son, F., Clinton, Iowa. 
Clothes Lines 

Carpenter ft Co., Geo. B., 200-206 
S. Water St., Chicago, IlL 
Columbian Rone Go., Aabnm, N. Y. 
Estes Mills, Fall River, Mass. 

New York Cordage Ck>., 86 Wall SL, 
New York. 

Samson Cordage Wks., Boston, 1_ 
Sllver Lake Go., 78 Channcey 
Boston, Mass. 

Clothes Lines, Wire 
Wright Wire Co., Worcester, _ 
Goal, Carrioige Heaters’ 
Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, IlL 
Coal Hods, Brass 
Buffalo Mfg. Co., Buffalo, N. T. 
Coal Vases, Brass 
Buffalo Mfg. Go., Buffalo, N. Y. 
Coaster Brakes 
New Departure Mfg. Co., Bristol, OL 
Coaster Sleds 
Wabash Mfg. Co., Wabash, Ind. 
Coaster WaRons 
(See Wagons.) 

Coat Hansrers, FoldinR 

Pullman Mfg. Co.. Rochester, N. T. 
Coat and Hat Hooks 
Atlas Mfg. Co., New Haven, 

Lee Hdw. Mfg. Co., 10 Mec 
St., Hartford, Ct. 

National Mfg. Go., Sterling, ID. 
Williamson Wire Novelty Co., 0. Ft 
Newark. N. J. 

Coffee and Spice Mills 
Arcade Mfg. Go., Freeport, ID. 
Enterprise Mfg. Co. of Pa., FhBs. 
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& Clark, New Brit¬ 
ain^- 43onD. 

Pavker Go., Cbaa., Meriden, Conn. 

•Coflee Pereolfttore 
Buffalo Mfg. Co.. Buffalo, N. Y. 
Landee^ Frary & Clark, New Brit¬ 
ain, • Cemi. 

Manning-Bowman Co., Meriden, 
Conn. 

Conductor Pipe 
Berger Broa. Co.. Pbiladelphla, Pa. 

Conductor Pipe Hansem, 
Wire 

Iwan Bros., Streator, III. 

Cooklnar tltcnMilii 
Arery Stamping Co., Cleveland, O. 
Cleveland Stumping if, Tool Co., 
Cleveland, U. 

Landerg, Frary ft Clark, New Brit¬ 
ain, Conn. 

Cooluns Utensils, Blectrlc 

Prometbeua Electric Co., Tbe, Z30 
East 43d St., New York. I 

Cookers, Steam 
Caatle Co., Wilmot, 81 Elm St, 
Boebester, N. Y. 

Copper 

(See Brass and Omper.) 

Copper Wire, Cable 
DaUas, A. C., 167 Lake St., Chicago. 

Cordaare 

Carpenter ft Co., Geo. B., 200-206 
8. Water St.. Chicago, Ill. 
Channon Co., 11., Chicago, Ill. 
Columbian Rope Co., Auburn, N. T. 
New York Cordage Co., 83-5 Wall, 
St. New York. ^ 

Samson Cordage Wks., Boston, Mass. 
Silver Lake Co., 78 Chauncey St, 
Boston, Mass. 

Cork Serews and Pullers 

Arcade Mfg. Co., Freeport, ill. 

Brie Specialty Co., Erie. Pa. 

Lee Hdw. Mfg. Go., 10 Mechanic 
St, Hartford, Ct. 

Parker Co., Tbe Cbas., Meriden, Ct. 
WlHiazaaon Wire Novelty Go., C. 
T., Newark, N. J. 

Corn Cutters 

American Fork ft Hoe Co., Clevo- 
Und, 0. 

Cornices, Metal 
Berger Mfg, Co., Canton, O. 

Eller Mfg. Co .. C anton. O. 

Corundum Wheels 
Pike Mfg. Go., Pike, N. H. 

Cotter Pin Maebines, Auto- 
matio 

Shuster Go., P. B., New Haven, 
Conn. 

Cotton Waste 
Estes Mills, Fall River, Mass. 

Cranes 

Yale ft Towne Mfg. Co., 0 Murray 
St., New York. 

Crucibles 

Dixon Cmctble Go., Jos., Jersey 
City, N. J. 

Crucible Steel 
American Tube ft Stamping Co., 
Bridgeport Conn. 

Cultivators 

Syracuse Chilled Plow Co., Syracuse, 
N. Y. 

Cuspidors 

Buffalo Mfg. Co., Buffalo, N. Y. 

Cutlerr 

(See also Knives, Raaors, Shears, 
etc.) 

Case ft Sons, W. B., Bradford, Pa. 
Clanberg ft Go., F. A., 27 Park PI., 
New York. 

Kimball Co., G. Bennington, 

N. H. 

Lasdecs, Frary ft dark New Brit¬ 
ain, Conn. 

National Gntlery Co., Detroit, Micb. 
Northlleld Knife Cio., Northfleld, Ct. 
Norvell-Sbapleigh Hdw. Co., St. 
Lsuls, Mo. 

Parker Co., Cbas., The, Meriden, Ct 
Simmons Hardware Co., St. Louis. 
Sperry ft Alexander Go„ 860 Broad¬ 
way, New York. 

Supplee Hardware Co., Phlla^ Pa. 
White ft Son, Ira F., 144 walnut 
St.. Newark, N. J. 

Wilkinson Shear ft Cutlery Co., 
Beading, Pa. 

Cuttj^rs 

(8m Articles.) 

DAirxmeu’s Supplies 
Bams ft Blvls.Co., Milwaukee, Wis. 


Arca£ Mfg. Co., Freeport, 111. 

Taylor ft Boggis Fdry. Co., Cleve¬ 
land, O. 

Onsbes, Fenders, ete. 

McKinnon Daab Co., Buffalo, N. Y. 

Ooor Bells 

(See Bella.) 

Ooor Buttons, Steel 

Watrous .Mfg. Co.^ E. L., Des 

Moines, la. 

Door Catebes 

Watruua Mfg. Co., E. L., Des 

Moines, la. 

Ooor Checks and Sprlngrs 

Pullman Mfg. Co., Rochester, N. Y. 

Reading Hardware Co., Reading, 

Pa. 

Bnaaell ft Erwlu Mfg. Co., New 

Britain, Conn. 

Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 

Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Ooor Hansers 
(See Hangers.) 

Ooor Holders 

Superior Sprlim Hinge Co., 15 So. 
Canal St. (^icago. Ill. 

Door Knobs 

(See Locks and Knobs.) 

Door Pullg 

Columbian Hdwe. Cleveland, O. 

Door Rail 

Automatic Door Rail Co., lllllsdale, 
Mich. 

Door Strips, Iron Automatic 

Waguer Mfg. Co., Cedar Falls, la. 

Draw Knives 

Kimball Co^ 0. J., Benuingtoo, N.H. 

Ohio Tool Co., Columbua, O. 

Buaaell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

WliLinaon ft Go., A. J., 180-188 

Washington St., Boston, Mass. 

Draw Knives, Foldlna 

Bussell ft Erwin Mfg. Co., l^w Brit¬ 
ain, Conn. 

Wilkinson ft Go., A. J., 180-188 
Washington St, Boston, Mass. 

Drilling: Maoblnes 

Dwight Slate Machine Co., Hart- 
font, Conn. 

Shutter Co., F. B., New Haven, 
Cona. 

Silver Mte. Co., Salem, O. 

Drills, Hand, BreasL ete. 

Millers Falls Co.. 28 Warren St, 
New York. 

Silver Mfg. Co., Salem. O. 

Smith ft Hemenway Co., 106 Duane 
St.. N. Y. C. 

Drills, Star and Pipe 

Star Expansion Bolt Co., 147 Cedar 
St., New York. 

Drop Forgrinips 

Billinga ft Spencer Co.. Hartford, 
Conn. 

Barnes Co., Wallace. The, Bristol,Ct. 

Falla Mfg. Co., Berkeley. Oal. 

Duek Call 

Multi Novelty Co., 4 California, Ter¬ 
race, Chicago. 

Dumb Wsilters 
Elevators.) 

Dust Pans 

Gabel Mfg. (To., Hawkeye, Iowa. 

Have Trongrb Hansers 
(See TTanaers.) 

Bag: Beaters 

Taplin Mfg. Co., The, New Britain, 
Ct. 

Blectrle Cooklna and Heat- 
Inar Apparatus 

(See articles.) 

Blectrlcal Supplies 

Jobns-Manvllle Co.. H. W., 100 Will¬ 
iam St, New York. 

Fr'imetheua Electric Co. The, 236 
K. 43d St, New’ York. 

Blevator Baclosnres and 
Cabs 

Ludlow-Saylor Wire O).,St.Louis, Mo. 

.Wright wire Co., Worcester, Mass. 

Blevators and Dumb Wait¬ 
ers 

Eaton ft Prince Co., Chicago, Ill. 

Energy Elevator Co., 406 Cherry St., 
PhUadelphia, Pa. 

Kimball Bros., 900 Ninth St, Coun¬ 
cil Bluffs, la. 

O'Neill Elevator (]o., 928 Cherry St., 
Plilladelphla, Pa. 


Sedgwick Machine Works, 84 to 88 
Carroll St., Poughkeepale, N. Y. 
Si>eldel, J. C., Reading. Pa. 

Unlou Elevator ft Machine Co., 144 - 
146 Ontario St., Chicago, IlL 
Blevators, Ice 
Gifford-Wood Co., HudsotK N. T. 
Bmerv Paper and Cloth 
Baeder, Adamson ft Co., Phila., Ps. 
Bmery Wheels 
Pike Mfg. Co., Pike, N. U. 
Bmery iVtaeel Dresser 
Diamond Saw ft Stamping Wks.. 
Buffalo. N. Y. ^ 

Enameled Ware 
Briscoe Mfg. Co., Detroit, Micb. 
Cleveland Stamping ft Tool Co.» The. 

Cleveland, O. 

Bscutetaeon Pins 
(See Pius.) 

Bnamels 
(See Paints.) 

Bxpansion Bolts 
Star Expansion Bolt Co.. 147 Cetfsr 
St., New’ York. 

Extractors, Pig: 

Gabel Mfg. Co. Hawkeye, Iowa. 
Bye Benders 
(See Benders.) 

Fariiiiiiar Implements 

(See Agricultural Implements.) 
Fasteners, Sash • 

Watrous Mfg. Co., E. L,, Das 
Moines, la. 

Faucets, Brass 
Lander^ Frary ft Clark, New Brit¬ 
ain, Ct. 

Walworth Mfg. Co., 128 Federal 8t.. 

Boston, Mass. 

Faucets, Iron 

N<^tb Bros. Mfg. Co., Phlladdiphls, 

WalWorth Mfg. Co.. 128 Federal St., 
Boston, Mass. 

Faucets, Measuring: 

l^aucets, Molasses and Vssr- 
nlsb 

Parker Ck)., Chat., The, Meriden. Ot. 
Faucets, Wooden 
Sommer's Sou, John, 806-865 Central 
Ave., Newark, N. J. 

Feed Cutters 
Silver Mfg. Co., Salem, O. 

Fenee Stretchers 
(See Stretchers.) 

Fencing:, Iron and Steel 
Enterprise Foundry ft Fence Go., 
Indianapolis. Ind. 

Ohio Structural Iron Co.. 6 Warras 
St., Sandusky, O. 

Ward Fence Ck>., Marlon, bad. 
Fencings Wire 
Clinton Wire Cloth Co., Clintos, 
Mass. 

Cyclone Woven Wire Fenee Ca. 
Holly, Mich. 

Dwlgglns Wire Fence Co.. Anderson. 
Ind. 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Gilbert ft Bennett Mfg. Co., (Hilcago. 
Keystone Fence Co., Peoria, Ill. 

New Jersey Wire Cloth Co., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester, Maas. 
Files and Rasps 
Delta File Co., 32^ Frankford Ave., 
Philadelphia, Pa. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Nicholson File Co., Providence, B. 1. 
Russell ft Erwin Mfg. Go., New Brit¬ 
ain, Conn. 

Fillers, Lamp and Lantena 

Castle Co., Wilmot, Rochester, N. Y. 
Filters, Water 
Buffalo Mfg. (k)., Buffalo, N. Y. 
Naiad Filter Co., 606 Sudbury Bldg.. 
Boston, Mass. 

Flngrer Nall Clippers 
(See Clippers.) 

Fire Baeapea 

Ohio Structural Iron Co., 6 Wsrien 
St., Sandusky, O. 

Fire Pots and Torches 
Clayton ft Lambert Mfg. Go.. De¬ 
troit, Mich. 

Turner Brass Works, The. 61 Ms. 
Franklin St., Chicago, Ill. 


Mention Hardware Dealers' Magazine when correspondingly 
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Pireplftee Ck»ods 

Peck, Stow d Wilcox Oo., 27 War¬ 
ren St., New York. 

Boetand Mfg. Ck>., MUford, Conn. 

FtsMnB Coat 

JarvlB Co., W. B.. 41 Canal St., 
Grand Bapida, Mich. 

KikhlnK Roda 
Horton Mfg. Co., Briatol, Conn. 

PiahinB Tackle 
JarrU Co., W. B.. 41 Canal St., 
Grand Rapid*, Mich. 

PialilnB Tackle Boxes 
lierriam Mtg. Co., Durham, Conn. 

Ftire and Ten-Cent Goods 
Franklin Specialty Co., 811 Cherry 
St., BeadioK. Pa. 

Pixtaresy JBlectrlc LiBlit 
NoTelty Mfg. Co., Waterbary, Conn. 

Fine and Tube Cleaners 
Johna-Manyille Co., H.W., 100 Will¬ 
iam SW New York. 

Fly Killers, Wire 
Bigelow, J. F., Worcester, Mas*. 

Football Supplies 
Draper & Maynard Co., Plymouth, 
N. H. 

Food Cboppers 
Dana Mfg. Co., Cincinnati, O. 
Bnterpriae Mfg. Co. of Pa., The, 
Philadelphia, Pa. 

Landerp, Frary & Clark, New Brit¬ 
ain, Conn. 

Bollman Mfg. Co., Mount Joy, Pa. 
Baasell ft Brwin Mfg. Co., New Brit¬ 
ain, Conn. 

Foot Presses 
(See Presses.) 

Forgoes, Blacksmiths’ 
surer Mfg. Co., The, Salem, O. 

Forks 

(See Agricultural Implements.) 

Foundry Supplies 
Osborn Mfg. Co., Clcreland, O. 

Fruit Presses 
(See Presses.) 

Funnel, Index 
Taliaferro, W. T., 258 Broadway, 
New’ York. 

Furnaces and Heaters 
Marshalltown Fnmaoe Co., Marshall¬ 
town, Iowa. 

Mott iron Works. J. L., 5th Are. 
and 17th St., New York. 

Furnaces 

(Sec Soldering Furnaces.) 

Furniture Trfmminars 

American Ring Co., Waterbary, Ct. 

Game Counters 
Bnreka Chair Seat Co., Syracuse, 
N. Y. 

Garbaue Cans 

Arrow Can Co., 85 Warren St., New 
York. 

Pierce ft Laux Mfg. Co., Burlington, 
la. 

Garden Tools 

Am. Fork ft Hoe Co., Cleveland, O. 
Arcade Mfg. Co., Frefport, Ill. 
Cronk & Carrier Mfg. Co., Elmira, 
N. Y. 

Potter Mfg. Co., Genera, O, 

Gas Furnaces 

Chicago Flexible Shaft Co., 180 On¬ 
tario St, Chicago, 111. 

Gas Lamps, Inirerted 
Manhattan Screw ft Stamping Wks., 
202 W. 11 th St, New York. 

Gas LigThters 

Oakman Mfg. Co., 84 Chambers St, 
New York. 

Qsttes, Automatic, Lawn or 
Drlwe 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Gates, Ornamental, Wire 

Cyclone Woven Wire Fence (3o., 
Cleveland, O. 

Gates, Steel Frame 
Keystone Fence Co., Peoria, Ill. 

Gear Cutters 

Dwight Slate Machine 0>., Hart¬ 
ford, Conn. 

Glass Cutters 
Barrett, W. L., Bristol, Conn. 

Glass Cutting: Boards 
Lufkin Rule Co., Saginaw, Mich. 

Glass Sbelires 
Novelty Mfg. Co., Waterbnry, Conn. 

Goubs 

(See Bells.) 


Glue 

Baeder, Adamson ft Co., Philadel¬ 
phia, Pa. ^ 

Hewitt ft Bros., C. B., 48 Beekman 
St., New York. 

Johns-Manvllle Co., H.W., 100 WIU- 
lam St, New York. 

Gloves, Bauieball, ete. 
Draper-Mamanl Go., Plymouth. N.B. 
Gopber Traps 
Falls Mfg. Co., Berkeley, Cal. 
Graphite 

Dixon Crucible Co., Jos., Jersey 
. City, N. J. 

Grass Catchers 
(See Catchers.) 

Grass Shears 
(See Shears.) 

Grass Trimmers 
Eureka Fence Mfg. Co., Richmond, 
Ind. 

Grease Cups 

(See Lubricating Appliances.) 
Grinding: Wheels 
Pike Mfg. Co.. Pike, N. H. 

B^al Mfg. Co., 208 B. Walnut St., 
Lancaster, Ps. 

Grindstones 

Cleveland Stone Co., Cleveland, O. 
Richards Mfg. Co., Aurora, 111. 
W'llcoT Mfg. Co., Aurora, 111. 
Grindstones, Bicycle 
Cleveland Stone Co., Cleveland, O. 
Richards Mfg.. Co., Aurora, ill. 
Gangre, Shingrle 
Wagner Mfg. Co., Cedar Falls, la. 
Gun Cleaners 
Union Hdw. Co., Torrington, Ct. 
Guns 

Harrington ft Richardson Arms (3o., 
322 Park Are., Worcester, Mass. 
Htmklns ft Allen* Arms Go., The, 
Dept. B, Norwich, Conn. 
Johnson's Arms ft Cycle Works, 
Iver, Fitchburg, Mass. 

Parker Co., Chaa., The, Meriden, Ct 
Stevens Arm* ft Tool Co., J., Chico¬ 
pee Falls, Mass. 

Winchester Rep. Arms Co., New Ha¬ 
ven, Conn. 

Hack Saws 
(jSee Saws.) ~ 

Hair Clippers 
_ .(See Clipping Machines.) 

Hame Fasteners 
Bridgeport Chain Co., Bridgeport 
Conn. 

Hammer Handles 

(See Handles.) 

Hammers, Drop 
Billings ft Spencer Co., Hartford, 
(3onn. 

Merrill Bros., Brooklyn, N. Y. 
Hammers, Hand 
Arcade Mfg. Co., Freeport Ill. 
Billings ft Spencer Co., Hartford, Ct 
Cheney Hammer Co., Henry, Little 
Falls. N. Y. 

Franklin Specialty Go., Reading. Pa. 
Robertson, Arthur R., 144 Oliver 
St, Boston, Mass. 

Rock River Mfg. Co., Dept.* F., 
Dixon, 111. 

Hammers, Magrnet 

Billings ft Spencer CJo., Hartford, Ct 
Robertson, Arthur E., 144 OUver St, 
Boston, Mass. 

Hammers, Iftckel Plated 

Franklin Specialty Go., 811 Cherry 
St, Beading, Pa. 

Psltchard-Strong Oo., The, 29 Circle 
St., Rochester, N. Y. 
Hammocks 

Hohfeld Mfg. Co., 8th and Dauphin 
Sts.. Philadelphia. Pa. 

Hand and Bench Screws 
Cbapin-Stepbens Co., Pine Meadow, 
Conn. 

Grand Rapids Hand Screw Go., 
Grand Rapids. Mich. 

Ohio Tool (3o., rolninhus, O. 

Hand Cara, Boys’ 

Durham Mf^ Co., Mnncie, Ind. 
Handles. Tool 
Springfield Level & Tool Co., Spring- 
field. Mass. 

Handles, Wooden 

Hartwell Beds., Chicago Heights, 

Rock River Mfg. Go., Dixon, Ill. 
Hang:ers, Barn Door 
Automatic Door Rail Co., Hillsdale, 
Mich. 

Hunt, Helm, Ferria, Harvard, Ill. 


Louden Machinery Go., Fairfield, la. 
Myers ft Bru., F. B., Ashland, O. 
National Mfg. Co., Sterling, Ill. 
Ulchanis Mfg. Co., Aurora, IlL < 
Hangreys, Clothes 
Taplln Mfg. Co., New Britain, Ct 
Uang:ers, Have Trougrh 
Berger Bros. Co., Philadelphia, Pa. 
Eureka Fence Co., Richmond, Ind. 
Manners, House Door 
Arcade Mfg. Oo.. Freeport, lU. 
Automatic Door Rail Co., Hillsdale,. 
Mich. 

Chicago Spring Butt Co., Chicago. 
National Mfg. Co., Sterling, lit 
Prouty Ck>., T. C., Albion, Mich. 
Richards Mfg. Co., liic., Aurora, IIU 
Wilcox Mfg. Co., Aurora, lit 
Hanvers, Screen and Wia- 
dow 

Pheiitx Mfg. Co.. Milwaukee, Wts. 
Hangrers, Sash 

Watrous Mfg. Go., E. L., Des 
Moines, Xa. 

Hang:ers» Trouser aud Sldrd 
Tallin Mfg. Co., The, New Britain, 

Hardware Jobbers 
Butler Bros., Chicago, New York, 
St. Louis. 

Norvell-Sbapleigb Hdw. C<t, St 
Louis, Mo. 

Simmons Hardware Co., Bt Louis, 
Mo. 

Su^plee Hardware Go., Philadelphia, 

Hardware Manufacturers’ 
Agrents 

Smith ft Hemenway Go., ‘ 108-110 
Duane St., New York. 

Wlebusch ft Hllger, Ltd., 0-15 Mur- 
ra.v St., New York. 

Harmonicas 

Hohner, M., 475 Broadway, N. Y. 
Harness Dressing: 

Frank Miller Co., The, 394 West 
26th St., New York. 

Harness Snaps 
Covert Mfg. Co., Troy. N. T. 

Falls Mfg. Co., Berkeley, OaL^ 
Reading Hardware Go., Reading, Pa^ 
Harness Straps 
Covert Mfg. CJo., Troy, N. Y. 
Hatchets 

(See Axes and Hatchets.) 

Hay Knives 

Ely Mfg. Go., Theo. J,. Girard, Pa. 
Iwan Bros.. Streator, 111. 

Hay Racks 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Haylngr Tools 

Hunt. Helm, Ferris ft Co., Harvard,. 

in. 

Louden Machinery Co., Fairfield, la. 
Myers ft Bro., F. B., Ashland, O. 
Heaters 

(See Stoves: CJarrlage Heaters.) 
Heaters, Blectrle Curlintr 
Iron 

Barr Electric Mfg. Co., Cleveland, 
Ohio. 

Heaters and Boilers 

Mott Iron Work& J. L., The, 84-00> 
Beekman St., New York. 

Heel Plates 
Griffin Mfg. Co., Brie. Pa. 

Heel Plates (safety) 

Norland ft Co., Williamsport, Pa. 
Hlniges, Blind and Gate 
Parker Co., Chas., The, Meriden, Ct. 
Hlngpes, Floor 
Bommer Bros., Brooklyn N. T. 
Colnmblan Hdw. Co., Cleveland, O. 
Superior Spring Hinge Go., 15 So. 
Canal St., Chicago, III. 

Hlnaes, Spring: 

Bommer Bros., Brooklyn, N. Y. 
Ch^icago Spring Butt Co., Chicago,. 

Columbian Hdw. (Jo.. Cleveland, O. 
Hunt, Helm, Ferris ft CO., Harvard,. 
III. 

Shelby Spring Hinge Co., Shelby, O. 
Hlng:es, Strap and T 
Griffin Mfg. Co^ Brie, Pa. 

National Mfg. Co^ Sterling, Ill. 
Stanley Works, Ine, New Britain,. 
Conn. 

Hlng:es« Window and Sereen 

Arcade Mfg. Co., Freeport, tlL 
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mtciklBK Vumtm 

Ohio Stroctural Iron Co., 6 Warren 
St., Sanduakjt O. 

Bond Steel Poet Oo., Adrian, Mich. 
R4»en 

(See Asricultnral Implemonta.) 
llo«a. Self Cleftnlnor 
Bock RiTer Mff. Co., Dept. F., 
Dlxoti. Ill. 

Holsts, OluUii. 

Speldel, J. O., Raadina, Pa. 

Yale A Towns Mfg. Co., 9 Marraj 
St., New York. 

Hoists, Bleetrle 
Yale A Towne Mfg. Co., 9 Murray 
St. New York. 

Hollow Wore 

Avery Stamping Go., Cleveland, 0. 
Brlacoe Mfg. Co.. Detroit Mich. 
Cleveland Stamping A Tool Co., 
Cleveland, 0. 

Hoolcs, Box 

Patterson, Gottfried A Hnnter, Ltd., 
146-150 (Centre St., New York. 
Hoolcs, Coot and Hat 
Atlas Mfg. Co., New Haven, Conn. 
Hooks, Coadaetor 
Berger Bros. Co., 281 Arch St., 
Philadelphia^ Pa. 

Berger Mfg. Co., Canton, O. 

Iwan Bros., Stroator, Ill. 

Hooks, Safety Ladder 
Taplin Mfg. Go., New Britain, Ct. 
Horse Howers 
Cold\4ell V^wn Mower Co., New¬ 
burgh. nT Y. 

Horseslioe Nalls 
(See Nails.) 

Horse Pokes 

Ely Mfg. <3n.. Theo. J., Girard, Pa. 
Hose ConpUagrs 
Nelson A Morrison Mfg. Go., Bonlder, 
Oolo. 

Hose Raeks 

Specialty Mfg. Ck>., St. Anthony 
Park. Minn. 

Hydraallo Presses 

Waterbury-Farrel Foundry A Mach. 
Com Waterbury, Conn, 
lee Cream Freesers 
Alaska Frecser Co., Wlnchendon, 
Msaa. 

Dana Mfg. Co., Cincinnati, O. 

North Bros. Mfg. <3o., Phils.. Pa. 
White Mountain Freeaer Co.,Nashua, 
N. H. 

lee Creepers 

Norlund A Go., Williamsport, Pa. 
Ice Picks 

Arcade Mfg. Co., Freeport, Ill. 
Brie Specialty Co., Brie, Pa. 
Franklin Specialty Co., Reading,,Pa. 
Pritchard-Strong Go., 29 Circle St., 
Bochester, N. Y. 
fee Shredders 
■nterprlae Mfg. Co. of Pa..Phlla..Pa. 
lee Tools 

Arcade Mfg. Co., Freeport, Ill. 
Gifford-Wood r^., Hudson, N. Y. 
lasalatlaa Haterials 
Johns-ManvUle Co.. H.W.. 100 WIU- 
' lam St., New York. 

Iroainar Boards 
Auxiliary Ironing Board Co., Bodi- 
ester, N. Y. 

Smith A Son, F.. Clinton. la. 

Udell 'Work^ Indianapolis, ind. 

Iroii Staads 

Franklin Special^ Go., 811 Cherry 
St.. Beading, Pa. 

daeks 

Covert Mfg. Co., Troy. N. Y. 

Oliver Mfg. Co., 215 Desplalnes St., 
Chicago. Ill. 

daekSy Ball Bearias 

Acme Ball Bearing Sales Ck>., 66 
Warren St., N. Y. 

Ml Work 

Ohio Structural Iron (^., 6 Warren 


St., Sandusky, O. 
dewelry aad Kiadred Liaes 
Myers Co., S. F., 47-49 Malden 
Lane, New York, 
doekey Stlek 

Ely Mfg. Co., Theo. J., Girard, Pa. 
dolst Haaaers 
Colombian Hdw. Co., Cleveland, 0. 
Key Riagrs 

Ames Sword Co., Ohlcopee, Mass. 
Smith A Bgge Mfg. Co., Bridgeport, 
Conn. 

Williamson Wire Novelty Co., 66 
Ave., Newark, N. J. 


Klek Plates 

Reading Hdw. Co., Beading, Pa. 
Bussell A Erwhi Mtg. Go., New 
Britain, Conn. 

Turner Brass Wks., The, 61 North 
Franklin St., Chicago, Ill. 

Yale A Towne Mfg. cte., 9 Murray 
St.. New York. 

Kltchea SnppUes 
Baum Blvls Co.. Milwaukee, Wis. 
Kaife Sharpeaer 
Automatic Door Catch Co., 218 E. 

67th St., Chicago, Ill. 

Kalves 

(See Butcher, Mincing, Pocket, 
etc.) 

Kaobs, Repair 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Kraut Cutters 
Dlsston A Sons, Inc., Henry, Phila- 
delnbia. Pa. 

Ladder Hxteasiou Foot 

Morgan-Potter Co., FishkiU-on-Hud- 
son, N. Y. 

Ladders, Step 
Udell Works, ludianapolls, Ind. 
Smith A Son. F., Clinton, la. 
Ladders, Loagr aad Bxtea- 
sioa 

Smith A Son, F.. Clinton, la. 
Ladders, Rolllagr Shelf 
Bicycle Step Ladder Co., 66 Ran¬ 
dolph St., Chicago, 111. 

Coburn Trolley Track Mfg. Co., 
Holyoke, Mass. 

Mllbradt Mfg. Go.. 1446 N. 8th St., 
St. Louis, Mo. 

Myers A Bro., F. E.. Ashland, O. 
Wilcox Mfg. Co.. Aurora, Ill. 
Lamp Buraers 
Plume A Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Lamps 

Plume A Atwood Mfg. Ck)., 29 Mur^ 
ray St., New York. 

Royal Gaa Light Co., 209 B. Klnxle 
St.. Chicago, Ill. 

Lamps, Driwiaa 
Ham Mfg. Co., C.T., Bocheater.N.T. 
Lamps, Miners’ 

M^llntock A Irvine Co., Plttatmrg, 

Lanterns 

Berger Mfg. Go., Canton, 0. 

Mfg. Co., O. T., Rochester, 

Pritchaid-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Latch, Bara Boor 
Wagner Mfg. Co.. Cedar Falls, Is. 
Latches 

Peck Hardware A Mfg. Co., C, A., 
Berlin, Wia. 

Lathinir, Wire 
Clinton Wire Cloth Co., Clinton, 
Mara. 

Ludlow-Saylor Wire Co., The, St. 
Tionis. Mo. 

Lawn Faraftare 

Eureka Pence Co., Richmond, Ind. 
Ohio Structural Iron Co., 6 Warren 
St.. Ssndnsky, (^ 

Lawn Mower Grinder 
Peoria Lawn Mower Grinder (3o., 418 
So. Washington St., Peoria, Ill. 
Lawn Mower Sharpener 
Osborn Mfg. Co., Cleveland, O. 
Lawn Mowers 
Briscoe Mfg. Co., Detroit, Mich. 
Goldwell Lawn Mower Co., New¬ 
burgh, N. Y« 

Reading Hdw. Go., Beading, Pa. 
Rnpplee Hdw. Co., Philadelphia, Pa. 

Lawn Rollers 

Buch's Sons Co., A., 108 Walnut 
St., Elizabethtown, Pa. 

Lawn Sprinklers 
Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Standard Stamping Co., Marysville, 

O. 

Lawn Trimmers 
Pierce A Laux Mfg. Co., Burlington, 
la. 

Leather Goods, Carriage 
McKinnon Daab Co., Buffalo, N. Y. 
Leather CU»od8, Sportinjg 
Dr^pe^ A Maynard Co., Plymouth, 

Lewel, Line (Aluminum) 
Barker, J. A., Fulton Bldg., Pitts¬ 
burg, Pa. 


Levels 

Chapln-Stephena Co., Pise Meadow, 
Conn. 

Davia A Cook, Watertown, N. Y. 
Springfield Level A Tool Co., Spring- 
field, Maaa. 

Stanley Rule A Level Co« New Brit¬ 
ain, Conn. 

Liahtnina Rod SuppUea 

Dallaa, A. C.. 166 Lake CU.. Chicago. 
Security I^htnlng Bod Co., Bur¬ 
lington, Wla. 

Ldightinig Systems 
Royal Gaa Light Co., 209 East Kin- 
zle St., Chicago, 111. 

Oakman Mfg. Co., 84-86 Chambera 
Str, New York. 

Lines, Plow* 

N. T. Cordage Go., 86 WaU 8t.,N.Y. 
Loeks and Knobs, Door 
Reading Hdw. Co., Reading, Pa. 
Buaaell A Erwin Mfg. Co., New Brit¬ 
ain. Coiiu. 

Taylor A Boggia Kdry. Co., Cleve¬ 
land, U. 

Yale A Towne Mfg. Ck>., 9 Murray 
SL. New York. 

Locks, Unit 

Busaell A Emin Mfg. Co., New Brit¬ 
ain, Conn. 

Lockers, Wire 
Wiight Wire Co., Worcester, Mass. 
Ludlow-Baylor Wire Co., St. Louis, 
Mo. 

Labricaats 
(See also Oil.) 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Lubri€satlaM Appliances 

Patterson, Gottfried A Hunter, 146 
Centre St., New York. 
Machinery 

Diamond Saw A Stamping Works, 
Buffalo, N. Y. 

Dwight Slate Machine Co., Hart¬ 
ford, Ck>an. 

Patterson, Gottfried A Hnnter, 146- 
160 (Centre St.. New York. 
Waterbury-Farrel Foundry A Mach. 

Co., Waterbary, Conn. 

West Haven Mfg. Co., New Haven. 
Conn. 

Machinists’ Tools 
Bllllnga A Spencer Co., Hartford, 
Conn. 

Diamond Saw A Stamping Works, 
Buffalo, N. Y. 

Patterson, Gottfried A Hunter Co., 
146-160 Centre St., New York. 
Peck, Stow A Wilcox Co., 27 War¬ 
ren St., Now York. 

SUrrett L. S., Athol, Maaa. 
Mail Boxes 

Heise Mfg. Co., Wm. F„ 66 Union 
Park Court, Chicago, ill. 

Hessler Co., H. B., 600 North Sa- 
llna St., Syracuse. N. Y. 

Merrlam Mfg. Co., Durham, Conn. 
Peck Hardware Mfg. O)., C. A., 
Berlin, Wis. 

Reading Hdw. Ck>.. Reading, Pa. 
Taylor A Boggia Fdry. Co., Cleve¬ 
land, O. 

Manicure Goods 

Cook O)., H. C., The, Anaonia, Ct. 
Sperry A Alexander Co., 300 Broad¬ 
way, New York. 

Mantels 

fronton Wood Mantel Co., fronton, 

O. 

Manufacturers’ Agrents 

(See Hardware.) 

Marine Hardware 
Morss Co., A. S., 210-212 Commer- 
clal St., Boston, Mass. 

Markins: Fluid 
Jarvis Co., W. B., 41 Canal St., 
Grand Rapids, Mich. 

Match Safes 

Buffalo Mfg. Co., Buffalo, N. T. 
Mats, Wire 

Clinton Wire Cloth C^., Cllntoa, 
Mass. 

Meat Choppers 
(See Food Ghoppera.) 

Medicine Cabinets 
Udell Works, Indianapolis, Ind. 
Merry-Go-Rounds 
Health Merry-Go-Round Co., Quincy, 


Mention Hardware Dealers’ Magazine when corresponding.^ 
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Metal Ceilingm 

Borg^r Mfg. Go., Canton, O. 

.Eller Mfg. Co., The, Canton, O. 
Fiiedley-Voshardt Co., 194 Mather 
St., Chicago, lU. 

Metal Novelties 
Cook Co., U. C., The, Anaonla, Ct. 
Novelty Mfg. Co., Waterbury, Conn. 
Metal Pollali 
(See Peliab.) 

Metals, Embossed 
Novelty Mfg. Co., Waterbary, Conn, 
Metals, Perforated 
Clinton Wire Cloth Co., Clinton, 
Maas. 

Novelty Mfg. Co., Watorbnr>, Conn. 

Micrometers 

Starrett Co., L. S., Athol, Haas. 
Mlndufi: Knfves 
Arcade Mfg. Co., Freeport, III. 
Potter Mfg. Co., Geneva, Ohio. 
Mirrors, Adjustable 
Novelty Mfg. Co., Waterbary, Conn. 
Miter Boxes 

Miller Falls Co., 28 Warren St., 
New York. 

Smith & Hemenway Co., 106 Duane 
St., New York. 

Mop Wrlnirers 
Dana Mfg. Co., Cincinnati, 0. 

Eagle Cooperage Wka., Circlevitle.O. 
Ely Mfg. Co., Theo. J., Girard, Pa. 
White Mop Wringer Co., Fulton- 
viUe, N. y. 

Mops 

Arcade Mfg. Co., Freeport, Ill. 
Kagle Cooperage Wka., CirclevUle.O. 
Estea Mills, Fall River, Maas. 
Motors, Water 
Divine Water Motor Co., 106-110 
Dnane St., New York. 

Mouse Traps 

Chaaae Mfg. Co., 67 Vesey St., N.Y. 
Hotchkiss, B. 8., Bridgeport, Conn. 
Mowers 

i See Horae: see Lawn.) 

1 Clips 
(See cuppers.) 

Nidi Pullers 

Btlugoport Hardware Mfg. Co., 
Bridgeport, Conn. 

Morrill, Chas., 276 Broadway, N. Y. 
Smith & Hemenway, 108*110 Duane 
St.. New York. 

Tower & Lyon Co., 96 Chambers 
St., New York. 

Nalls, Copper 

Hussey A Co., C. G., Plttsborg, Pa. 
Nalls, Horsesboo 
Livingston Nail Co., 104 Beads St., 
New York. 

Wiebuscb A Hllger, Ltd., 9*16 Mur* 
ray St., New York. 

Nalls. Wire 

Hasaall, John, 181 Lafayette St., 
New York. 

Keystone Fence Co., Peoria, Ill. 
Townsend Co., C. C. A B. P., New 
BrlRoton, Pa. 

Needles, Macblne 
Excelsior Supply Co., Chicago, IlL 
Nippers 

(See Pliers and- Nippers.) 

Nut Crackers 
Arcade Mfg. Co., Freeport, lU. 
Nuts 

(See Bolts and Nuts.) 

■Oil Cans, Spout and Faueet 
Berger Mfg. Co., Canton, O. 

• Pierce A Lanz Mfg. Co., Burling¬ 
ton, la. 

Wall Mf^ Sopply Co., P., Alle¬ 
gheny, ra. 

Oil Cans, Pocket 
Melsaelbach A Bro., A. F., 82-88 
Prospect St., Newark, N. J. 

Oil Cups 

(See Lubricating Appliances.) 
Oilers 

American Tnbe A Stamping Oo., 
Bridgeport, Conn. 

Hammer A Co., Branford, Conn. 
McCIlntock A Irvine Co., Plttsborg, 
Pa. 

WaU Mfg. Sopply Co., P., Alle¬ 
gheny, Pa. 

Oil Heaters 
(See Stoves.) 

-Oil, Lnbrlcatlnnr 
Cole Co., G. W., 146 Broadway, New 
\ork. 

Pike Mfg. Co., Pike, N. H. 


Oil Stones 

Carborundum Co., Niagara Falls, 
New York. 

Pike Mfg. Co., Pike, N. H. 

OH Stoves 

iSce Stoves.) 

Oil Tanks, Self Measurlns 

Bowser A Co., Inc., S. F., Ft. 

Wayne, Ind. 

Optical Goods 
Mannsse, L., 88 Madison St., Chi¬ 
cago, ill. 

Ornamental Iron Work 

Ohio Structural Iron 0>., 6 Warren 
St., Sandusky, O. 

Ovens, Gas or Oil 
Huenefeld Co., E. H., The, Cincin¬ 
nati, O. 

Padlocks 

AmeB S%vord Co., Chicopee, Maas. 
Fraim Lock Co., E. T., The, Lan¬ 
caster, Fa. 

Russell A Erwin Mfg. Oo., New 
Britain, Conn. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Pall Clasps 
t'orbea A Uutcblnaon, 18 Henry St., 
Brooklyn, New York. 

Paint Remover 

(See Varnish Remover.) 

Paint, Silica Grapblte 
Dlzon Crucible Co., Jos., Jersey 
City, N. J. 

Paints, Enamels, etc. 

Adams A Biting Co^ Chicago, IIL 
Briggs A Co., John, Boston, Maas. 
Lucas A Co., John, Philadelphia. Pa. 
Martin-Senour Co., The, 2614 
Quarry St., Chicago. 

Nice, Eugene B., 272-274 South 2d 
St.. Philadelphia Pa. 

Pltkiu Co^ Geo. W., Chicago, Ill. 
Paper, Hardvrare Wrapping: 
Hewitt A Bros., C. B., 48 Beekman 
St., New York. 

Paper, Roollngr sind Bnlldlng: 

Bird Co., J. A. A W., 110 India St.. 
Boston! Mass. 

Hewitt A Bro., C. B., 48 Beekman 
St., New York. 

Jobns-ManvlHe Co., H.W., 100 WIU- 
lam St., New York. 

Parlngr ICnlves 
Case A Sous, W. R., Bradford, Ps. 
Patents 

Peck, Hubert B., 825 F St., Wash¬ 
ington, D. C. 

Perforated Metal 
(See Metels.) 

Pbotogrrapbic Supplies 
Sperry A Alexander Co., 800 Broad¬ 
way, New York. 

Pins, Bsoutebeon 
Hassall, John, 181 Lafayette St., 
New York. 

Pipe Coverlngrs 
Xohns-Msnville Co., H. W., N. Y. O. 
Pipe Cutters 

Barnes Tool Co., New Haven, Conn. 
Pipe Hooks nnd Straps 
Bciger Bros. Cq^ 231-287 Arch St., 
Philadelphia, Ps. 

Pistols 

(See also BevolversO 
Johnson’s Arms A Cycle Works, 
Iver, Fitchburg, Mass. 

Stevens Arms A Tool Co., J., Chico¬ 
pee FaUs, Maas. 

Planes 

Cbapln-Stephens Co., Pine Meadow, 
Conn. 

Ohio Tool Co.. Ck>lnmboo, O. 

Stanley Rule A Level Co., New Brit¬ 
ain, Conn. 

Tower A Lyon Co., 95 Chambers St., 
New York. 

Planters, Corn, Seed, ete. 

Sheffield Mfg. Co.. Barr Oak, Mich. 
Planters, Potato 
Sheffield Mfg. Co., Burr Oak, Mich. 
Plasterers* T<»ols 
Marshalltown Trowel Co., Marthall- 
town, la. 

Plate Cleaners 
Lasher Mfg. Co^ Davenport, la. 
Watson-Porter-Watson Co., Ltd., 
Unadilla. Mich. 

Plated Ware, Silver 
Associated Silver Co., 174 B. Lake 
St., Chicago, 111. 

International Silver Go., Meriden, 
Conn. 


Oneida^ Commnnity, Ltd., Oneida, 
N. Y. 

Pliers and Nippers 

BllUnga A Spencer. Co., Hartford, 
Cohn. 

Qronk A Carrier Mfg. Go., Blinlra, 
N. y. 

Morrill, Chaa., 276 Broadway, New 
York. 

Nettleton Mfg. Co., Middletown, 
Conn. 

Smith A Hemenway Co., 108 Dnane 
St., New yo*fk. 

Schollhom Co., Wm., New Haven, 
Conn. 

Plows 

Syracuse Chilled Plow Co., Syra¬ 
cuse. N. Y. 

Plumb Bobs 

Starrett Co., L. 8., Athol, Mass. 
Plumbers* Brass Goods 
Landers, Frary A Clark, New Brit¬ 
ain, Conn. 

Plumbers* Supplies 

Baun Elvla Co., Mllwaokee, Wla. 
Plnmblngr Fixtures 
Mott Iron Works, J. L., 6th Are. 

and 17th St., New York. 
Pocket Knives 
Caae A Sons^^W. B., Bradford, Pa. 
NorthSeld Knife Co., Northlleld, 
Conn. 

Sperry A Alexander Co., 800 Broed- 
way. New York. 

Wiebnach A EUlger, Ltd., 9 Murray 
St., New York. 

Police Supplies 
Tower A Lyon Co., 96 Ohambera St., 
New York. 

Polish, Floor 

Botcher Polish Co., 866 Atlantic 
Ave., Boston, Mam. 

Poliak, Metal 

Hoffman, Geo. W., 296 B. Washlsg- 
ton St., Indianapolis, Ind. 
Polish, Stove 

Black Silk Stove Polish Worhs^ 
Sterling, Ill. ' ^ 

Dixon Crucible Co., Jos., Jerssy 
City. N. J. f 

Post Hole Dimers 
Iwan Bros., Streator. Ill. 

Pot Covers, Kitchen 

Franklin Special^ Co., 811 Cherry 
St., Reading. Pa. 

Poultry N^ilngr 
Clinton Wire Cloth Oo., 011nto% 
Masa. 

Gilbert A Bennett Mfg. Oo., Chicago. 
Ludlow-Saylor Wire Co., St. Lo^ 
Mo. 

New Jersey Wire Cloth 0o„ Tres- 
ton, N. J. 

Wright Wire Co., Worcester, Mass. 
Presses, Foot 

Shuster Co., F. B., The, New Ha¬ 
ven, Ct. 

Presses, Lard 

Enterprise Mfg. Oo. of Pa., PhUa. 
Silver Mfg. Co., Salem. O. 
Presses, Heat and Fruit 
Enterprise Mfg. Co. of Pa., Phila¬ 
delphia. Pa. 

Brie Specialty Co., Brie, Pa. 
Presses, Power 
Sbuater, F. B., Oo., New Haves, 
Conn. 

Prnnlnsr Shears 
(See Shears.) 

Pull Rlngrs 

Hobbs Mfg. Co., Worcester, Maas. 
Punches, Conductors 
Bridgeport Hardware Co., Bridge¬ 
port, Conn. 

Schollhom Co., Wm^ New Haven. 
Sperry A Alexander Go., 800 Broad¬ 
way, New York. 

Punches, Hand 
Morrill. Chas., 276 Broadway, N. Y. 
Push Carts 

Syracuse Chilled Flow Oo., Syn- 
cuae, N. Y. 

Putty Knives 

Lamson A Goodnow Mfg. Oo., Shel- 
bume Falls, Mass. 

Kimball Co., 0. J., Bennington, N.B. 
Radiators 

Castle Co., Wilmot, Bockeslar, 
N. Y. 

Mott Iron Works, J. L., 6th Avs. 
and 17th St., New York. 


Mention Hardware Dealers’ Magazine when corresponding. 
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Baflroftd Ssvplies 

Jolms-HanTllle Co^ H.W., 100 Will¬ 
iam St., New York. 

R«ke, Self-Cleanlnar 
Gxonk * Carrier Mff. Co., The, El¬ 
mira, N. Y. 

Rmkea 

Amerlean Fork d Hoe Go., Oleee- 
land^ O. 

Oionk & Carrier Mtg. Co., Elmira, 
N. Y. 

Rmnffea 

(See Stores.) 

Rat Traps 

Aetomatic Door Catch Co., 218 E. 

67th St., Chicago, lU. 

Hotchklaa, E. s., Eriogeiwrt. Conn. 
Smith A Bgge Ufg. 0>., Bridgeport, 
Conn. 

ftatcbet Drills 

Billings A Spencer Co., Hartford, 
Conn. 

Ratsora 

Case. A Sons, W. B., Bradford, Pa. 
OlMuherzACo., V. A., 27 Park PI., 
New York. 

Droeacfaer, S. B.j 79 Warren St., 
New York. 

National Catlerj Co., Detroit, Hlcb. 
Smith A Hemenwaj Co., 108 Doane 
St., New York. 

Sperry A Alexander Co., 800 Broad¬ 
way, New York. 

Rasora, Safety 
American Safety Baaor Co., Broad¬ 
way and Duane St» New York. 
Gem Cutlery Co., 84 Reade St., N.Y. 
Gillette Salee Co., Times Bldg.Y. 
Kampfe Bros., 8 Reade St, N. Y. 
Rasora, Cora 
Kampfe Bros., 8 Reade St., N. Y. 
Sperry A Alexander Co., 2/00 Broad¬ 
way, New Xork. 

RjMor Gnarda 
Sperry A Alexander Co., 200 Broad- 
wmSf New York. 

WeiM, L.' T., 297 Taaffe Place, 
Brookly^n, N. Y. 

Rasor HAaea 

Droeseher, 8. B., 79 Warren St., 
New- York. 

Pike lAg. Co., Pike, N. H. 

RjMor Stropa 

Case A Sons, W. R., Bradford, Pa. 
Kampfe Bros., 8 Reade St., N. Y. 
Sperry. A Alexander (^., 300 Broad¬ 
way. New York. 

Raaor Strop Drosaiap 
Ball, B. J., 517 Market St., San 
Franclaco, Cal. 

Reeordiasr laatrumeats 
Bristol Go., Waterbnry, Conn. 
Reela 

(See Pishing Reela) 
Refrlperatora 
Alaska Refrigerator 0>.. Muskegon, 
Mich. 

Herrick Refrigerator Co., Waterloo, 
la. 

Refrigerator Trimatiagr" 

Arcade Mfg. Co., Freeport, III. 
Brass Goods Mfg. Go., Brooklyn, 
N. Y. 

Resriatera, Wall and Floor 

Berger, t». D., 69 No. Second St., 
^iladelphla, Pa. 

Reload!n|g Toola 
Union Hdw. Co., Torrlngton, 0>nn. 
Revolvera 

Harrington A Richardson Arms Co., 
222 Park Are., Worcester. Mass. 
Hopkins A Allen Arms Co., Dept. B, 
Norwich, 0>nn. 

I Ter Johnson's Arms A Cycle Wks., 
RlTer St., Pltchbnrg. Mass. 
Riddles 

(See Screens.) 

Rifles 

Hopkins A Allen Anna Co., Dept. B, 
Norwich. Conn. 

Stevens Arms A Tool Go., J., Chico¬ 
pee Falls, Mass. 

Winchester Rep. Arms Co., New 
Haven, Conn. 

Rlflea, Air 

Daisy Mfg. Ck>., 280 Union St., 
Plymonth, Mich. 

Riap Rollera 

Shuster Co., F. B., New Haven, Gt. 

RIppiap'Bar 

Marshalltown Trowel Co., Marahall- 
toavn, Za. 


Riret' Maelainea 
Waterbury-Farrel Fdry. A Machine 
Co., Waterbury, Conn. 

Riretina Maeklaea 
Shuster c^., F. B., New Haven, 
Conn. 

Rtiretiap Mackinea, Hand 

Great Lakes Mfg. Co., 152 Lake 
St., Chicago, III. 

Smith Mfg. Co., F. H., 48 and 50 
St. John’s Court, Chicago, Ill. 

Riveta 

Garland Not A Rivet Go., Pittsburg, 
Pa. 

Haasall, John, 181 Lafayette St., 
New York. 

Townsend Co., 0. C. A B. P., New 
Brighton, Pa. 

Roller Skatea 
(See Skates.) 

Roof era’ Svppliea 
Huenefeld Co., E. H., The, Cincin¬ 
nati, O. 

Rooflnflr, Aabeatoa 
Johns-Manvllle Co., H. W., 100 Will 
iam St., New York. 

Rooflnp. Slate 
Johnson A Co., B. J., 38 Park Row, 
New York. 

Rooflngr, Tsurred 
McClintock A Irrine (^., The, Pitts¬ 
burg, Pa. 

Rooflap, Tia 

American Sheet A Tin Plate Co.. 

Pittsburg, Pa. 

Rope 

(See Cordage.) 

Ralea 

Chapln-Stephens Go., Pine Meadow, 
Conn. 

Lufkin Rule Go., Saginaw. Mich. 
Stanley Bole A Level Co., New Brit 
aln. Conn. 

Sad iroaa 

Enterorise Mta. Co., Phlla., Pa. 
Sad iroaa, Bleetrie 
Barr Electric Mfg. Co#, W. J., Olevo 
land, O. 

Prometheus Electric Co., The, 280 
Bast 48d St., New York. 
Safety Raaora 
(See Rasors.) 

Saad Paper 

(See Emery Paper.) 

Saak Balaaeea 
Pullman Mfg. Co., Rochester, N. Y. 
Saak Ckaiaa 

Bridgeport Chain Co., Bridgeport 
Conn. 

Oneida Community Ck>., Oneida, N.Y. 
Smith A Bgge Mfg. Co., Bridgeport 
Conn. 

Saak Cord 

Camnter A Co., Geo. B., 200-208 8. 

Water St., (kicago. III. 

Estes Mllla Fall River, Maas. 
Samson (k)raage Wks., Boston, Mast. 
SIlTor T4ikp Co., Boston, Mass. 
Saak Faatenera 
(See Fasteners.) 

Saak Hanprera 
(.<?ee Hangers.) 

Saak Lifta 

Columbian Hdw. Co., Cleveland, O. 

Saak Locka 

Champion Safety Lock Co., Gen 
eva, O. 

Ives Co., H. B., New Haven, Conn. 
National Mfg. Co., Sterling, 111. 
Reading Hdw. Co., Beading, Pa. 
Riiaaoll A Erwin Mfg. (;o., Nes 
Britain, Conn. 

Shelby Spring Hinge Co., Shelby,O. 
Ta.vlor Mfg. Oi., The, Hartford. Ct. 
Yale A Towne Mfg. Go., 9 Murray 
St.. New York. 

Saak Operating Dericea 

Dronve Co., G.. Bridgeport Conn. 
Saab Palleya 

Grand Raplda Hardware Co., 18 
Pearl St., Grand Rapida, Mich. 
Reading Hdw. Cn„ Reading. Pa. 
Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Sauaagre Staffers 

Enterprise Mta. Co. of Pa., Phils. 
Silver Mfg. Co., Salem, O. 

Savingrn Bank 

(Bee Banks.) 

Saw Clamp 

Cardwell Mfg. Co., C. W., Jamaica, 
N. y. 


Saw Haadlea. Croaa-Cat , 

Ely Mfg. Co., Theo. J., Gltard, Ps. 
Saw Seta and Tnola 
Atkins A Co., B. C., IndUnSpolis, 
Ind. 

Disston A Sons, Inc., Henry, Phila- 
delphts, Ps. 

Morrilt Ohaa., 276 BroadwayfN.Y.C. 
Sawinv Macklnea (Hand 
and Foot Powe^ 

Barnes Tool Co., New Haven, Coon. 
Sawa, Hand, etc. 

Atkins A Co., B. C., Indlanspollh, 
Ind. 

Disston A Sons, Inc., Henry, PhRa- 
delpbla. Pa. _ 

Nonrell-Shaplelgb Hdw. Go., St. 

Louis, Mo. . ^ , 

Jennings A Co., C. E., 42 l^urray 
St., New York. 

Simonds Mfg. Co., Fitchburg, Mass. 
Sawa, Hamc 

Atkins A Co., E. C., Indianapolis,, 
ind. 

Diamond Saw A Stamping Works, 
Buffalo, N. Y. 

Disston A Sons, Inc., Hepry, Pbiln- 
deiphla. Pa. 

Jennings A Co., C. E., 42 Murray 
St., New York. 

Massachusetts Saw Works, Ghicor 
pee, Mget 

Millers Falls Co.« 28 WsrrOn St., 
New York. 

Union Hardware Co., Torrlngton', 
Conn. . ■ 

West Haven Mfg. Co., New Haven, 
Conn. 

Sawa, Keybole _ 

Bridgeport Hdw. Mfg.' Ob., The, 
Bridgeport, (^nn. 

Sealea ^ ^ 

Hanson Bros., 18 W. Randolph St., 
Chicago, Ill. 

Landert Frary A Clark, Ne^ Brit¬ 
ain, Conn. 

Osgood Scale (k>., Binghkmtoi), N.Y. 
PeTouse Scale A Mfg, • Co., 118 W. 
Jackson Bool., Cbtcago,' lU-' 

I Reading Hdw. (3o., Reading, Ps. ' 
Sciaaora 

(See Shears.) 

Scrapera, Foot 
National Mfr. Co., SterHnr, III. 
Screoit and Window HAnRoro 
(See Hangers.) ■ ' ^ . 

Soreena, Coal, Sand, oto. 
Clinton Wire Cloth Co., GUnton, 
Mass. 

Gilbert A Bennett Mfg. Go.. Chi¬ 
cago, Ill. 

Lndlow-Saylor Wire (?o., St. Louis, 
Mo. 

N. J. Wire Cloth C.O., Trenton, N.J. 
Wright Wiro Co., Worceator. Mass. 
Screens, Window^ Metal 
Sherwood Metal Working Co., Syra¬ 
cuse, N. Y. 

Screw Drivers 
Arcade Mfg. Co., Freeport, Ill. 
Billings A Spencer Ck)., The, Hart¬ 
ford, Conn. 

Brldgei)ort Hardware Mfg. Co., 
Bridgeport, Conn. 

Disston A Sons, Inc., Henry, Phila- 
delphia. Pa. 

Klmbnll Co., C. J.. Bennington,N.H. 
Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Ct. 

Mayliew Co., H. H., Shelburne 
Falla, Maas. 

North Bros. Mfg. Co., Phlla., Pa. 
Patterson, Gottfried A Hunter, 146- 
Centre St., New York. 

Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Stanley Rule A Level Co., New 
Britain, Conn. 

Tower A Lyon Co., 0 CBambers St., 
New York. 

I Tuck Mta. Co., Brockton. Mass. 
Screw Mackine Prodacta ta 
1 in. Diameter 
Barnes Co^ Wallace, The. 
Screws, wood 
Murray, Robert, 24 Duane St., New 
York. 

Parker Co., Ohas., The, Meriden, Ct. 

Scythe Stones and Whet¬ 
stones 

Cleveland Stone Co., Cleveland, O, 
Pike Mfg. Co., Pjke, N. H. 
Scythes 

National Cutlery Co.. Detroit. Mich. 
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Seed Sowers 

Prairie Mfg, Oo., Indlanapolla, Ind. 
Cyclone Seeder Go., Urbana, Ind, 
Sharpeners 
(See Articles.) 

Shears and Scissors 
Atlas Sbear Go., Bridgeport, (}onn. 
Bridgeport Hardware Mfg. Go., 
Bridgeport, Conn. 

Glaubers A Co., F. A.. 27 Park PL, 
Now York. 

Helulsch's Sons Co., B., Newark, 
N. J. 

Sperry A Alexander Co., 800 Broad¬ 
way, New York. 

Wiebuscb A Hilger, Ltd., 9 Murray 
St., New York. 

Wilkinson Sbear A Cbitlery Co., 
Reading, Pa. 

Wlsa A Sons Co.. J., Newark, N. J. 

Shears^ Grsuis 

Pierce A Laux Mfg. Go.. Burling¬ 
ton. la. 

Wilkinson Sbear A Cutlery Co., 
Reading, Pa. 

Shears. Prnnlnfr 
Cronk A Carrier Mfg. Go., BUnlra, 
N. Y. 

WeibuBcb A Hilger, Ltd., 9 Murray 
St., New York. 

Shesurs, Sheep 
Chicago Flexible Shaft Go., 180 On¬ 
tario St., Chicago, III. 

Pierce A Laux Mfg. Go., Burling¬ 
ton, la. 

Wilkinson Shear A Cutlery Oo., 
Reading, Pa. 

Sheet Metal SpedaltleB 
Bller Mfg. Co., (Janton. O. 
Sheets, iron and Steel 
American Sbeet A Tin Plate Co., 
Plttabnrg, Pa. 

Shelf Boxes 
(See Boxes.) 

Shelf Ladders 
(See Ladders.) 

Shellae Bleachers 
Blurry Broi^ Ltd.. Detroit, Mich. 
Shlnirle Ganve 
(See Ganges.) 

Shoe Knlres 

Case A Sous, W. R.,. Bradford, Pa. 
Kimball Co., C.J.. Bennington, N.H. 
Shot Guns . 

(See Guns.) 

Shovels, Spades and Scoops 

Arery StampiM Co.. Clereland, O. 
Channon Co., H., Chicago, III. 

Silver Platlnv, Wlthont 
Blectrlcltr 

Steinricb A Co., G. 190-196 

West Broadway, New York. 
Show Cases 

Detroit Show Case Co., 476-490 W. 

Fort St., Detroit, Micb. 

Grand Rapids Show Case Go., Grand 
Rapids. Mich. 

Silverware 

(See Plated Ware.) 

Sink Bmshes, Wire 
Bigelow, J. F., Worcester, Mass. 
Sinks 

Mott Iron Works, J. L., Otb Are. 
and 17th St., New York. 

Sink Strainers 
Andrews Wire A Iron Works, Rock¬ 
ford, 111. 

Skate Sharpeners 

Osborn Mfg. Go., Clereland, O. 
Skates, Ice 

Barney A Berry, Springfield, Maas. 
Martin Skate Co., Boston, Mass. 
New York Sporting Goods Co., 17 
Warren St^ New York. 

Union Hdw. JCo., Torrlngton, Conn. 
Winslow Skate Mfg. Co., Samuel, 
Worcester, Mass. 

Skates, Roller 
Barney A Berry, Springfield, Mass. 
Chicago Roller Skate Co., 66 S. 

Canal St., Chicago, Ill. 

Cycle Skate A Sporting Goods Co., 
37 Park St., New York. 

New York Sporting Goods Co., 17 
Warren St., New York. 

• Richardson Ball Bearing Skate Co., 
601 Wells St., Chicago, Ill. 

Union Hardware Co., Torrlngton, 
Conn. 

Winslow Skate Mfg. Co., Samuel, 
Worcester, Mass. 


Skate Strap Ankle Support 

Peerless Mfg. Oo., Hartford, Conn. 

Skirt Boards 
Smith A Sun, F., Clinton, la. 

Skirt Haairers 
(See Hangers.) 

Skylights 

Droure Co., Q., Bridgeport, Conn. 
Eller Mfg. Co., Canton, O. 

Slaw Cutters 

Lee Hdw. Mfg. Oo., 10 Mechanic 
St., Hartford, Ct. 

Sleds 

Hunt, Helm, Ferris A Co., Hanrard, 
111 . 

Wabash Mfg. Co., Wabash. Ind. 

Sleds, Coaster 

(See Coaster Sleds.) 

Sleds, Steel 

Wagner Mfg. Oo., Cedar Falls. la. 

Sleeve Boards 
New York House Furnishing Goods 
Co., 92 Chambers St., New York. 

Snow Shovels 

Arery Stamping Co., Clereland, O. 

SolderluiT Coppers 
Clendennln Bro^ Baltimore, Md. 
Turner Braaa works, 61 Franklin 
St., Chicago, Ill. 

Solderlnar Furnaees 
Barnes Tool Co., New Haren, Conn. 
Clayton A Lambert Mfg. Co., De¬ 
troit, Mich. 

Turner Brass Works, Chicago, Ill. 

Soldering Sets 
Arcade Mfg. Co., Freeport, III. 

Spoke Shaves 
Ohio Tool Co., Columbus, O. 

Stanley Rule A Lerel Co., New Brit¬ 
ain Conn. 

Spoons and Forks 
(See Plated Ware.) 

Spoons, Bastlnir and Mixingr 
Potter Mfg. Co., Genera, Hi. 

Spoons, Tinned 
Atlas Mfg. Co., New Haren, Conn. 
SportlniT Goods 
Cycle Skate A Sporting Goods Go., 
87 Park St., New York. 
Draper-Maynard Co.. Plymoatb, 
N. H. 

New Yoiic Sporting Goods Co., 17 
Warren St., New York. 

Sprnyinar Machines 
Star Brass Wks.. 168 B. Lake St., 
Chicago, Ill. 

SprlnflT Hlnares 
(See Hinges.) 

Springs 

Barnes Co., Wallace, The, Bristol, 
Conn. 

Tock Mfg. (^., Brockton, Mass. 

Squares, Steel 
Dlsston A Sons, Inc., Henry, Phila¬ 
delphia. Pa. 

Nichols Mfg. Cte., Ottumwa, la. 
Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Southington Cutlery Co., 42 Murray 
St., New York. 

Squares, Tr^, Mitre, etc. 
Dlsston A Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

; Fox, P. L., 432 William St., Bridge- 

I port, Conn. 

! Jennings A Oo., G. B., 42 Murray 
St., New York. 

Stanley Rule A Lerel Co., New Brit¬ 
ain, Conn. 

Stable Fixtures 
Mott Iron Works, J. L., 6th Are. 

and 17th St., New York. 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

StamplnflT, Sheet Metal 
Avery Stamping Co., Cleveland, O. 
Cleveland Stamping A Tool Co., 
Cleveland. O. 

Staple Machines 
Shuster Co., F. B., New Haven, Ct. 

Staples, Wire 
Keystone Fence Co., Peoria, III, 
Townsend Co., C. C. A E. P., New 
Brighton, Pn. 

Wright Wire Co., Worcester, Mass. 

Steak Pounders 
Wagner Mfg. Co., Cedar Falls. la. 
Arcade Mfg. Co., Freeport, Ill. 


Steel 

American Tube A Stamptug Os., 
Bridgeport, Conn. 

Steel Stamplnips, Gold Rolled 

Barnes Go., Wallace, The, Brtotd, 
(}onD. 

Steel Wore, Cooklnp ' 
Avery Stamping Go., Cleveland, O. 
Cleveland Stamping A Tool Oo., 
Cleveland, O. 

Step Ladders 
(See Ladders.) 

Stocks and Dies 
Armstrong Mfg. Co.. Bridgeport, 
Conn. 

Stove PoUsh 

(See Polish.) 

Stove Trucks 
(See Trucks.) 

Stoves and Ranaes 
Hnenefeld Oo., B. H., The, Gfneis- 
nati, O. , 

Independent Stove Oe., Detroit, 
Mich. 

Mott Iron Works. J. L., 6tb Ave. 

and 17tta St., New York. 

Willard, W. G., 69 WUUcd Bldg., 
St. Louia, Mo. 

Stoves, Blectrle 
Prometheus Electric Go., The, 286 
Bast 48d St., New York. 

Stoves, Oil and Gasoline 
Briscoe Mfg. Go., Detroit, Mich. 
New York House Famishing Geoda 
Oo., 92 Chambera St., New York. 
Novelty Mfg. Co., Jackson, Mleh. 
Plome A Atwood Mfg. Co., 89 Msr- 
ray St., New York. 

Taylor A Boggls Fdry. Oo.. Cleve¬ 
land, O. 

Strainers. Kitchen 
Pritebard-Strong Co., 39 Circle St.. 
Roebeater, N. Y. 

Wataon-Porter-WataoD Co.. Ltd., 
DnadtlU. Mtrh. 

Strainers. Sink 
Andrews Wire A Iron Wka, Roek- 
ford. Ill. 

Stretchers, Fence 
(See Wire Stretchers.) 

Swintmlni; Devices 
Ayvad Mfg. Co.. Hobokes, M. J. 

Table Ware 

(See Plated Ware.) 

Tables, Foldlnsr 
Udell Works, Indianapolis, lad. 

Tacks, Brass Head 
American Ring Co., Waterbsry. 
Conn. 

Tacks, Copper 
Hnaaey A Co., C. 6., Ptttabarg, Pa. 
Tanks 

(See Articles.) 

Tapes, Measnrinir 
Lufkin Rule Co., Saginaw, Mleb. 
Starrett Co., L. S.. Athol, MUa. 

Taps and Dies 
Armstrong Mfg. Oo., 'Bridgeport, Ct. 

Terne and Tin Plate 
American Sheet and Tin Plate Ob., 
Pittsburg. Pa. 

Thumb Tacks 

Hawkes-Jackson Co., 82 Duane St., 
New York. 

Ties, Horse and Cow 
Bridgeport Chain Oo., Bridgeport. 
Conn. 

Oneida Commanlty, Ltd., Oneida. 
N. y. 

Tlllnfr Spades 

Boss Tile Spade Go., The, Anamosa, 
Iowa. 

Iwan Broa., Streator, Ill. 

Tin Boxes, Cash, Bond, etc. 
Merriam Mfg. Co., Durham, Conn. 

Tinners’ Supplies 
Hnenefeld Co., B. H., The, Olacin- 
nati, O. 

Tinsmiths’ Tools 
Peck, Stow A Wilcox, 27 Warren 
St., New York. 

Toasters, Bread 
Harkins A Willis, Ann Arbor, Mich. 
Standard Stamp’g Oo., MnryerNle.O. 

Tobacco Knives 
Kimball Co., G. J., BeniilngtMi,N.H: 

Tonirs, Machinist 
Barnes Tool Co.. New Hsveo, 
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*rool Chests and Cabinets 
AnaeiiesD Tool Cheat Co., 200 W. 

Hoaaton St., New York. 

Jennings d Co., C. B., 42 Murray 
8t., New York. 

T'ools 

(See Articles.) 

Torches. Plnmbers* 

Clayton A Lambert Mfg. Co., De< 
trolt, Mich. 

Tnnier Brass Works. 61 No. Krank* 
lln St., Chicago, 111. 

Torches, Miners’. 

McCllntock A Irrine Co., Pittsburg, 
Pa. 

Wall Mfg. Supply Co., P., Alle* 
gbeny. Pa. 

Torehes. Outdoor, Gasoline 
Berger Mfg. Co., Canton. O. 
Tnmer Brass Works, 61 N. Frank¬ 
lin St., Chicago, Ill, 

Towel Arms and Rollers 
Udell Works, Indianapolis, Ind. 
Traps 

(See Articles.) 

TraTS, Crumb 
Bnffak) Mfg. Co., Buffalo, K. Y. 
Tree Guards 

Ohio Structural Iron Co., 6 Warren 
St.. Sandusky, O. 

Wrlgnt Wire C;o., Worcester, Hass. 
Trouser Hanuer 
(See Badgers.) 

Trowels, Masons’ 

Olaston & Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Trowels, Garden 
Arery Stamping Co., Cleveland, O. 
Potter Mfg. Co., Geneva, Ohio. 
Pritchard-Strong Co., 20 Circle St., 
Bocbester, N. Y. 

Truehs, Faetorjr 
Grand Baplds Hand Screw Co., 
Grand Bapida, Mich, 
i'ruehs. Hand 
Clark Co., Geo. P., The. Windsor 
Leeks, Conn. 

Trucks, Nail Kear 
Peck Hdw. A Mfg. Co., C. A., 
Berlin. Wla 
Trucks, Btoire 
' Arcade Mfg. do., Freeport, Ill. 
Tnblnff, Brass and Copper 
DalUa A. C., 166 Lake St., Chicago. 
Tobin a. Steel 
Aaaerican Tube A Stamping Co., 
Bridgeport, Conn. 

Shelby Steel Tube Co., Pittsburg, 
Pa. 

Tn r nbnekles 

Merrill Bros., Brooklyn, N. Y. 
Huenefeld Co., B. H., The, Cincin¬ 
nati, O. 

Manning, Bowman A Co., Meriden, 

Torn Plates 

New Departure Mfg. Co.. Bristol, 
Conn. 

Twines 

(See also Cordage.) 

Carpenter A CSo.. Geo. B., 200-208 S. 

Water St., Chicago, 111. 

Columbian Rope Co.. Auburn, N. Y. 
Bstes Mllla, Fall River. Mass. 

N. Y. Cordage Co., 83 Wall St.,N,Y. 
Twist Drills 
(Sec DrlUa.) 

Wamlsb 

Adams A Biting Co., Chicago, Ill. 
Berry.Bros., Detroit, Mich. 

Lucas A Ck>., John, Phila, Pn. 

Nice, Eugene E., 272 South 2d St., 
Philadelphia, Pa. 

Tarnish Removers 
Adams A Eltlng Co., Station I, Chi¬ 
cago, Ill. 

Locaa A Co., John, Philadelphia, Pa. 

Waives and Planners 
BCrger Bros. Co., Philadelphia, Pa. 

Tases, Iron 

Mott Iron Works, J. L., 5th Ave. 
and 17th St., New York. 

Ventilators 

Drouve Co., G., Bridgeport, Conn. 
Globe Ventilator Co., Troy, N. T. 


Iwsn Bros., Streator, 111. 
Ventilators, AdJ. Window 
National Ventilator Co.. 14D-61 So. 

Jefferson St., Chicago, 111. 
Ventilators, RevolvIniT 
Berger Bros. Co., Philadelphia, Pa. 
Vises 

Columbian Hdw. Co., Cleveland, O. 
Ke^ Mfg. Co., C. M., Baltimore, 

Parker Co., Chas., Meriden, Conn. 
Tower A Lyon Co., 95 Chambers St., 
New York. 

Waffle Irons 

Ely Mfg. 0>., Tbeo. J., Girard, Pa. 
WaflTon Jacks 
(See Jacks.) 

Waaons, Coaster 
Hunt, Helm, Ferris A Co., Harvard, 
111 . 

Wabash Mfg. Co., Wabash, Ind. 


WuRons, Delivery 
Sycamore Wagon Works, 109 Bd- 
I ward St.. Sycamore, 111. 

I Wagrons, Farm, tooys* 

< Wabaah Mfg. (3o., Wabash, Ind. 
Wall Plasteiu Asbestos 
' Johns-Manvtlle (fo., H.W., 100 Will- 
I lam St.. New York. 

Washers 

(See Bolts and Nuts.) 

Washers, Frletfon 
Barnes Co., Wallace, The, Bristol, 
Conn. 

Washers, hock and Knob 
Hobbs Mfg, (^., Worcester, Maas. 
Washers, Plano 
Hobbs Mfg. Co., Worcester, Mass. 
Washing Machines 
Brammer Mfg. Co., H. F., 1460 W. 
Second St., Davenport, la. 

, Horton Mfg. Go., Ft. Wayne, Ind. 
Huenefeld Go., E. H., The, Cincin¬ 
nati, O. 

Paragon Mfg. Co., 543 Monadnock 
Bldg., Chu'ago, 111. 

Sanltaree Washer Co.. Tell City, 
Ind. 

Standard Mfg. Co.. The, Shelby, O. 
Vosa Bros. Mfg, C’o., 1326 W. 8rd 
St.. Davenport, la. 

White Lily Waaher Co.. Davenport, 
la. 

Washlngr Machines — Water 
Motor 

American Washer Co., 118 Sidney 
St., St. Louis, Mo. 

Water Coolers 
Buffalo Mfg. Co., Buffalo, N. Y. 
Water Heaters, Electric 
Prometheus Electric Co., The, 286 
• East 43rd St., New York, 
Water Motors 
(Ne'e Motors.) 

Waste 

Eaten Mills. Fall River, Mass. 
Wax. Floor, Etc. 

Wiley, I. H., Waxene Co., 68 Sud¬ 
bury St., Boston, Mass. 

, Weaners, Calf 
* Pierce A Laux Mfg. Co., Burling- 
' ton, la. 

1 Weather Vanes 
■ Friedley-Vrahardt Co., 194-204 Mather 
St.. Chlengo, III. 

' Seeurity Lightning Rod Co., Bur 
lliigton, Wis. * 

Wedaes, Axo and Hammer 

Sawyer Beit Hook Co., 108 Duane 
St., New York. 
Wheelbarrows 
American Fork & Hue Co., Cleve¬ 
land. O. 

McWhlnnie Wheelbarrow Works, 
Poughkeepsie, N. Y, 

Syracuse Chilled Plow Co., Syra- 
cu8«*, N. Y. 

Whip Display Rack 

Best, John 11.. Galva, 111. 
^Vliolesalers, Gen*l Mdse. 

Butler Bros.. Chicago, 111. 

Window Cleaners 

Smith Mfg. Co.. F. H., 48 and 50 
St. John’s Court, Chicago, 111. 


Window Cord 
(See Sash Cord.) 

Window Faatenera 
(See Bssh Locks.) 

Window Slana 

(See Decslcomanla Signs. )r 
Window Sereeaa 
(See Screens.) 

Wire, Barbed 

Keystone Fence Co., Peoria, Ill. 

Wire Baakctfl 
(See Baskets.) 

Wire, Braan and Copper 

Plume A Atwood Mfg. (^., 29 Mur¬ 
ray St., New York. 

Wire Chalna 
(See Chains.) 

Wire Cloth 

Buffalo Wire Works Co., Buffalo, 
N. y. 

Clinton Wire Cloth Co., Gllntna, 
Maas. 

Gilbert A Bennett Mfg. Go., Obi- 
cago, 111. 

Ludlow-Saylor Wire Go., St. 

Mo. 

New Jersey Wire Cloth Co., Tn 
ton, N. J. 

Wright Wire Co., Worcester, 

Wire Cnttera 

Billings A Spencer Co., Hartford, 
Conn. 

WIre-DrawIna Machinery 

Wright Wire Co., Worcester, Conn. 

Wire Fencea 

(See Fencing. Iron and Wire.) 

Wire Gooda 

Buffalo Wire Works Oo., Bnffalo. 

Gilbert A Bennett Mfg. Go., OM- 
cago. 111. 

Parker Wire Goods Co., Woresatw, 
Maas 

Pease Mfg. Co., 100 Seneca 8t.. B«f- 
falo, N. Y. 

Wire Nalla 
(See Nails.) 

Wire Reela 

Eureka Fence Co., Richmond, lad. 

Wire Rope, Iron and Steel 

Wright-Wire Co., Worcester, 

Wire, Spooled 

Malln A Co.. Cleveland. O. 

Wire StralahteminL 

Shuster Co., F. B., The, New Hn- 
ven, Ct. 

Wire Stretchera 

Arcade Mfg. Co., Freepnrt, 111. 

Hunt, Helm, Ferris A (3o., Harvard, 
IlL 

Keystone Fence Ck)., Peoria, Ill. 

Wilcox Mfg. Co., Aurora. 111. 

Wood Screws 

(See Screws.) 

Woodenware 

Udell Works, Indianapolis. Ind. 

Wrenchea 

Barnoa Tool Co., New- Haven. (}onB. 

Bimiis A Call Hardware A Tool Oo., 
Springflidd. Maas. 

Billings A Spencer Ck»., Hartford, 
Conn. 

Ballard Automatic Wrench Co., 
Providence, R. I. 

Coes Wrench Co., Worcester. Mass. 

Mossberg Co., Frank, Attleboro, 
Mass. 

Patterson, Gottfried A Hunter, Ltd., 
146-160 Centro St., New York. 

Russell A Erwin Mfg. Co., New Brit¬ 
ain. Conn. 

Tower A Lyon Co., 95 Chambers St., 
New York. 

Vandcgrlft Mfg. Co., Shelby vllle, 
Ind. 

Walworth Mfg. Co.. 128-130 Federal 
Bldg.. Boston, Mass. 

Wrenches, Tap 

Springfleld I.a'vel A Tool Co., Spring- 
field, Mass. 

Yarn, Lath and Fodder 

Colnmhian Rope Co.. Anbum. N. Y. 
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Expectations 


tor a ht|? vijlumt of Firearm 
Business will be abundantly 
realized if yoit push the 
ever tiMpnbr and merilorioqs 
STEVKXS r.lNE in 1907, 

%ciH thunk uj (hr this 
ill \hc end of the 


All Jnhbers carry STEVENS 
ttlELES, PISTOLS, SHOT- 
UUNS, etc-p in /kjuI on 


Send fiir 14U page dlyatmted 
cataloie: and dG^tcriplivc matter 
of iifw 


J. Stevens Arms S Tool Go. 

P. 0_ Bftjf 225 

CHICOPEE F\LLS. 'HASS,, V. S, A 


D'jitizc . 

Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Packs. 












.MARS 


SCISSORS and MANICURE GOODS 

All goods with this mark are fully warranted. 

ccMTAun— SPERRY & ALEXANDER CO., 900 Broadway, NEW YORK 

S a A, Neif York Importers and ManoUctiirers of CnUery. Hardware and Mankiire Specialties 


There is only one 


K 



SIMONDS MANUFACTURING CO. 


Pltdibarr. Maaa. FACTORIES Chicago, lU. 

Steoada-Canada Saw Co., Ltd.,Montroal,P.Q. 

BRANCH HOUSES 
Now York City Seattle. Waah. 

Portlaod, Ore. Loadoo, England 

SfanondO Mfg. Co.. Ltd., New Orleans, La. 

Simonds Saw Co , San Francisco, Cal. 


Genuine 

StiUsen Wrench 

nml that is made by the 

Walworth 

Mannfactorlng 

Company 

See to it when buying from 
jobbers that they do not give you 
an imitation wrench. If your 
dealer does not keep the Genuine 
Still son wrench, write to the 

I Walworth Mfg. Co. 

I 128-lM Federal St., Boston, Mass, 
i Park Row Building, New York City 

I 

I for prices and terms. 


READING 

3all«3earins: L,awn Mowers 

HIGH WHEEL 
HIGH GRADE 

SIZES 

14, 16, 18, 20 inch 

These mowers are light, 
ea>y-riinning, strong and dur¬ 
able. They are beautifully 
finished in white and carmine, 
with gold striping. 

MADE BY 

READmC HARDWARE CO., Reading, Pa. 



-NEW YORK 
00 and 9S Rcade St. 


PHILADELPHIA 
617 Market St. 


CHICAGO 
lUj Lake St. 


INVCT.im 


A flrst-Class Rubbery Hose, TJ ceni? 

%-inrh 3-plv w.-iiiid with ht-aw su 11 wire, emph to w ell 1. 
an.l hands. \VK I'L'JJ.V \\ A K K.\.\T ll i- i.,, the ■ 

and will replace aiiy defectp.e. W'e will be pli a-''! 

favor us with an .irder for a >ar.iple Unc'ih. and iia\<. v u ■ai'^e 

trini ..I-.--.. .. f... ,l,e. « 

































U/tLrIIl 


fflUVll V^A^iaiuo ffiij *»*»v*» WP*»»T Y^- everywhfre We ]. 

not pretenfl tliat llu‘y are ns low In price as other brand- : 
market, but do cIhIiu that they are by far the most e* oiiuini. m I 
of any to use. You will yet full value for your money vv In n 
you buy bTAU SAWS. 




L,L,E;RS FAL.L,S COMPAJNY, 38 WARREN STREET, NEW YORK 

S 

a <f) 

3*1 

<a » 

C/i 


Nicholson File Company provideiccrR/'f' «' s. a. 



FlUBS AINO RASPS 
ELM CITY End Cutting Bolt Clippers 

Cuts 3'8 in. Bolts. Interchangeable parts. 2^ in. long. Japanned Handles 


Interchangeable parts. 

A practical tool for Harness Makers, Boat and 
Wagon Builders, Structural Iron Workers, 
Blacksmiths, Etc. 
MANlFACTtUKI) BY 

THE WM. SCHOLLHORN CO., New Haven, Conn. 

Makers of Bernard's Pstents, Bernard, Paragon. Lodi 

- - _ . ... - 5h • 


and Excelsior Pliers, Punches. Nippers and Dividers. 




Established 1852 


TUCK MFC. CO. 




BROCKTON, MASS. 

MANrFArruRMia o» 

Fine Tools, Cotlery and Springs 

NAIL SETS OF ALL SIZES AND KINDS 

Send for Tool Catalosue 

5- BRISTOL’S PATENT STEEL BELT LACINfi 

MOST EFFICIENT FASTENER FOR ALL BELTS 
Saves Money for User Makes Money for Dealer 
Write for New Circular A A and Samples 

THE BRISTOL CO., Waterbury, Conn.. U. S. A. 

FINISHED JOINT New York, 114 Liberty St. Chicago, 753 Monadnock Bldg. 

THE BRONZE POWDER WORKS CO. 

Formerly CARL SCHLENK 
Factories : Elizabeth, N. J. Roth, near Nuremberg, Germany 

Bronzes for Gilding Agricultural Implements, 
Toola and Washing Machines a Specialty. 

Send lor samples and prices. New York Office: 93 wnUam St. 
FRESCO GOLD PAINT. 



JOHN SOMMERS’S PERFECTION 
RED CEDAR FAUCETS 

First Quality Warranted Finely Finished 

•Made out of the Ihst Selected Florida Kcd Cedar. 
(Tilly the (Iciiuiiu* are >taiuj>e<I in the \\oo<l, with our 
tindc inatk MALTI-,.'sK ( UOSS. 

\\ rit« for ]•! iff*; on all kind** of Wood I'aucets. 

JOHN SOMMER'S SON 

555-365 CENTRAL AVENUE NEWARK. N. J- 

COVERT MFG. CO." 

TROY, N. Y. 

Harness Snaps, 


Constructed on scientific principles, it produces nails 
of proper form and eliminates the coarse, thickening ten- 
dence caused by cutters of the shearing or biting principles. 

The GEM has stood the test of time. IT SELLS. 

Beware of infringements. The Gem patent is sustained 
by the U. S. Court of Appeals. 

THE H. C. COOK CO., Aasonla, Conn. 

TCMPORARY OFFICC: SOS SCOTT ST., SAN FSANCISCO 


Chain Rope aRd » 




Web Goods, otc. 



For sslIo by Jobbers S-t 
MaknufakCturers’ Prices 


I 


<• § 

(r, 


o c 

3 .^ 

3 


c/i 

s 


Ci 


v: b 


c/: 

v/3 


WHY SHOUID^YOU SUFFER? 
Be Your Own Chiropodist 


aka aiA V«,ll .aaor>,«<nf)tra alr>/*n1of* mniIa/1 


















a MARC 


PIKE’S ROSY RED WASHITA.—A splaMM tRl 
put up very attractively. Send for sample. 


HARDWARE 

DEALERS’ 


MAGAZINE 


STEVENS 


vV//fi wt> art^ know'rv fo all 


projrressivi* mere ha fits. 

il // ti H we a re will ho 

noted on paj^c 

Aak your Jobbri- lor STEVENS. 


Send for 1 omjil< t-' T irr Mrm 
* jiijIol'. 


J. SIi:VF\S VRVIS & TOO! (ft. 

( HJfOHI E f .iU.S. MASS., t . S. A, 




TtN CENTS IWMISHEDwnANiaT.MALLETTAT2^^RR0ADWAYNFWYnPK:r^»^«^ 

Digitized by Google 



















































































































nng urazed Meet 


HFG. SUPPLY COMPANY 

Allegheny* Pa. 




/ 


o 

o* 

o 



Ames Sword Company 

eHieOPEE, MASS. 


MANlFACIlRtRS OF 


SEND FOR 
CATALOGIE 


thc-SPECIACsaw 



PATENT PERFECTION PADLOCKS 

ALL SIZES 

Half Inch to Two and a Half Inches 


WE WARRANT 
ALL GOODS OF 
OUR MANUFACTURE 

CHAS. MORRILL, ”>ii«oAi>»A> 


N E W \ O R K 


Every Day Should Be "Moving Day' 

to f . Mail 

... : ■ ■ 

If \ oil a* t I'l " it A u. . - 1 S A.. . 

*•1 liT loc.iM-a' *• . I . .'I • • - : ii:. I ■ 

ROCK ISlWR-FRISrO I IMS. 

Or u of M ^ • I-! . . - -. 11 ... ' ■ ■ »• . ' I 


' ... Tl.. 
. 1 Ml 111 .r 


M. SCHll.riK. Industrial (omi.iissioner 

R'lck Island E. ICO lines. 111 • o Blcq . SI 101 IS, MO. 


Prompinemm 

is one of the 
essentials of 
business suocessm 


The Telephone 

makes prompt 
action easy. 

Have You One? 


MEW YORK TELiPMOME OO, 
IS Day Stemmt 


Discriminating Dealers. 


r 


lit'* coiisiJill's ‘ofiki f<ir oo<nl. first cliiss f<)<>!s--foi)!s ili.if will make friends 
«)f Nfw (.usIl t:i is 11 I I* I'll frii-iiils of i>!il ones, it to their inter>.st. 

\ “ OHIO ” TOOLS l».i\e hei II found to fiH rfiis w.iiit to ii nu ei> Let them 

'Y\ '• help huild up MUii trade. 

V . V ' ' ■ 

-«**. .j'' ^ 

-- - _^ 

THE “OHIO” LINE INtllDES: F*l uies, !>oth Iron and Wood, f .fii'-t's (.onr'”'. HrawinK Kniv«*s. 

.Au'.:'*r Hits. Spoke .Sh.i\i*s. Hi lu li a il Hind Screws, etc., eti*. 
Every Tool Coverc'l b> a Broad Guarantee. Write for Cii'vl'igue. 

OHIO TOOL COMPANY, Columbus, ohio. 



f I'., 

{ [ _ . j* \ . 1 I, •. H .■!■! i; V. > 

I,,-. .1 , i ..• - 1 , 1 , r 

• • I'- 'IFll 1 ' I > Cl I V 1. .If.ii- -JUL*. 

THE STARR BROS- BELL CO, EAST HAMPTON. CONiyCl 




YOU v8iist*Tn FILES, "DELTA” 

WR ONLY MAKE ONE QUALITY. AND THAT IS THE BEST ON EARTH. 
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Ik Akswebikg Advektisehents it is Desirable that Yod Mention HARDWARE DEALERS’MAGAZINE. 


The **Automobile ** Can 

For Gasolene^ Benzine, Naphtha, Alcohol, Etc. 

HAS A CAPACITY OF ONE GALLON 

No automobilist can afford to be without one, as it will 
help to carry him at least tea miles and prevent being *‘held up’’ 
on some **lone” country road for lack €i gasoleae in the tank; 
the usual experience of many who indulge in long rides with¬ 
out knowing where they are coming out. 

THE SPOUT, as shown by the illustrations on this page, 
when not in use is inverted and concealed inside the can, 
the hermetleal screw cap preserving the volatile and explosive 
properties of the contents. 

Heavily NickeUPlated and Beautifully Finished 

Copperized and Nickel-Plated OILERS, LAMPS, aad OILER SETS 

Send for Catalogue 

The American Tube & Stamping Co. 

NEW YOU OFFICE, 100 BrMdway BRIDGEPORT, CONN, 

caue JUirca: Cdn; Ueber’B nrf ABC. 4ili UHIml 
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WE PUSH 


" Th9 Bost Tools 
You Haoo 
Eoor Bought 



FOR YOU 


At tho Santo Prices 
You Have 
Always Paid" 


Farm and Garden Hand'Tools 

Oar fotcefa4 far-teaching adrertising in the Farm and Garden Papers Interests 
Tool-Usets» convinces them of the d«dtability of True Temper" TooIs» 
persuades them to buy, and telh them to ask the Retailer for these tools. 
Do the peopk in your community know you tell ^True Temper" Tools? 
Get our FREE SALES AIDS and draw these ready-made customers 
to your store. 

Remember, tf you hsiidle one ol our Ftnt Quality braodb you need not 
change your ttne. Aafc your Jobber lor the "True Temper "grade of It. 

AMERICAN FORK (Q. HOE CO. 

CLEVELAND. OHIO 





PALMER’S 

PATEINTEO 

Hammocks 

Hammock Supports 
Hammock Awnings 
Trapeze Suspension Bars 
Hammock Mosquito Nets 
Awning Mosquito Nets 
Hooks, Ropes, Chains, Etc. 


Palmer Hammocks have received twenty-two Medals and 
Awards at various Ekpositions. 

Send for new 1907 Catalog illustrating the entire line with 
colored plates. 

Also Manufaeturer of 

MOSQUITO NETTINCiS, MOSQuito BED CANOPIES. CANOPY SUPPORTS AND 
' FIXTURES, CRIMOUNE DRESS HNINGS, WINDOW SCREEN CLOTH. ETC 

I. B. 'palmer 

Mlddletowilf Conn. Now Voric Offlcos SS^ tVorth 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pace.s. 





























ff^hat JVe do for Tou 

when you handle Tale ^ Towne Padlocks 


W E ofFer, free of all charge to you, a service 
which comprehends a Supply Department 
free absolutely, and personal advertising 
advice on all matters connected with Yale Padlocks. 

SUPPLY DEPARTMENT 


A **Book About Padlocks/' illustrated and showing 
53 places in which padlocks are of use. 

A Iwk that really ulh padlocks. 

A Catalogue showing the Yale Se Towne Padlocks 
you cany. 

Envelopes for your use. 

**The Little Black Box *'—an interesting story, splen¬ 
didly illustrated, 2 colors. 

Tags for your use. 


Package Labels for your use. 
Rubber Stamp for your use. 
Leaflets, 2 colors, illustrated. 
Street Car Signs. 

Display Signs. 

Newspaper Ads. 

Newspaper Reading Notices. 

Cuts (electrotypes or half tones) 
for newspapers and circulars. 


Each of the above bears 

Tour Name and Nddress 


in a conspicuous place 

Write to us about our Sample Board showing 
twelve actual Yale & Towne Padlocks. 

Send for 3 2-page, 2-color, Illustrated Booklet, 
* Suggestions for Selling Yale Padlocks.” 

Advertising Department . ^ 

'The Yale & Towne Mfg. Co. 

9 Murray Street, New York 

lir 4pv?»ti9E|ient8 it 19 PitsiEAEif? t«at Yqv hardware DRALRRS’MAGAZINE, 
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100,000 SATISFIED LINEMEN 


USE OUR 


S^fP'^lPVERTliRN 


TOOLS 


Do you get your share of this trade ? 



1>-RUN-N0-RISK S.KH .CO. N9 653 


ii'VM'm-fm 




ri 



SMITH & HEMENWAY COMPANY, Manofadiirers 

108-110 Duane St, New York City, N. Y. 

THE UTICA BLACK BULL STAPLE PULLER 

The strongest, the handiest and most durable staple puller made 


HAMMER 


Only the Genuine 
beer thif Mtrk 



Utica TooL^; are in a class by them¬ 
selves. If you want the Best, insist on 
getting the Utica Brand. 

MVZRY Tool, GUARANTEED, 

Write for FLIER PALM1STRY--A iNMik on Pliers and Nippers and their nses. 

Uttca Drop Forge & Tool Co., Utica, N. Y., U. S. A. 

\ I ^ c. 1 ' / I I 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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TBE RUSSWINIIQDID DOOR CHECK- 



MAY BE APPLIED TO RIGHT OR LEFT HAND DOORS WITHOUT 


REVERSING EITHER THE ARM OR SPRING. 

The illustration shows the Russwin check as applied to a right-hand door. 
The dotted outline illustrates position when applied to a left-hand door. The 
labor of reversing and the possibility of error in reassembling the check arc abso¬ 
lutely eliminated in the Russwin Liquid Door Check. 

SELECTED MATERIALS SKILLFUL WORKMANSHIP 
CAREFUL SUPERVISION 
These arc the Reasons for Russwin Superiority. 

Advertising Literature upon request. 


RUSSELL & ERWIN MANUFACTORINIi CO. 


NEW YORK CHICAGO 
SAN FRANCISCO 


New Britaia, Conn. 


BALTIMORE LONDON 
PHILADELPHIA 


In Amswebing Adveeti^euents it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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CHAMPION SCREW DRIVERS 


Every Blade Tested to Split a. Screw Head 



Avoid imitations of Champion Screw Drivers. 
None genuine without the name “Champion,” 
which is our trade-mark and guarantee. 


MANUFACTURED BY 

Tower (SL Lyon Co., New YorK 


Union Hardware Company 


TORUNGTON. CONN.. U. S. A. 


New Y«rk OMSec. M Chrabeiw 1 

Roller Skates 

Wc majke all styles. Rink 
or Estenston. Plain or Ball 
Bearing. Men and Women's 


street, la eluurge of TOWER a LYON CO. 



Coiftuw BUYERS* REFERENCE TO ADVERTISEMENTS on Usx Paqm, 





















March^ 1907. 


HARDWARE DEALERS’ MAGAZINE 


433 


WIEBUSCH & HUGER, LM. 

9 to 18 Murray’ Street* New York 


Pacific Coast Offices: 438 Market Street, San Francisco, and McKay Building, Portland, Ore. 

SOLE AGENTS FOR THE 


GenuiiK English WDiinson Sheq) Sh^ 



To distinguish them from imitation they bear the TRADE 
MARKS SOUND*’ and the name **WILKINSON” 
stamped on every shear. 




ISO. 3787 B 


Every GENUINE Wilkinson Sheep Shear is also stamped ”ENGLAND” or 
“MADE IN ENGLAND.” ACCEPT NO OTHER AS WILKINSON’S; THEY 
ARE SPURIOUS. 

C«mpkte Uie, salted to all seettoos ai the Itolted Stales 



The Painoue Q I D O B B 

Better Shears could not be produced at any price. IMITATIONS liave" neither 
the quality, ^n^er, finish, nor design of the-GENUINE Wj^Jiji^n, Which will cut 
WOOL better, faster, and longer than any other make. ^ / 

REFUSE 10 TAKE A Sl^tlTOmf 

Your Jobber can furnish the GENUINE WILKINSON. Send hiin a Munple order 
if not noi^v^ handling this make. Illustrated -Price List mailed to dealers sending 
business card and Jobber’s name. 


Ik Amsvbkino Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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A I*Or»Ur^AR TTOOI-r 


i|i|i|i|i|ijiir 

iii|irc 

ltl]lll 

I|l|l|l 

? le 

5 

4 . 
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INo. 62 —UTILITY 

TRY AND MITRE SQUARE 


Blanked out of bright sheet steely 
steel shoulder riveted on handle, 
perfectly square outside and inside, 
accurately graduated, true mitre end, 
light to handle. When not in use 
can easily be hung up. 


O. £>. & CO. 

]!RIux*j?A3r York: 


THIS IS IT 


BLUE BODY WITH 


The Only BLUE SQUARE with yellow 


graduations 


For Poitic^LilAra write 


SOUTHINGTON CUTLERY CO 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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Mr. Retailer 


nils Beautttul Display Rack 
Free and Prepaid 


YOU CAN DISPLAY your 
Dog Specialties without 
fear of rust' if you specify 
“Triumph.” 

Triumph Kennel 
— Chains and Dog 

Leads in “A-R” 
(anti-rust) finish 

^^^^BRIDCEPOHTj onlv 
^ CHAIN CO. , 

j xhe above dis- 

5 pl^iyrack or holder 

' Q I I will be sent you in 

I S I I exchange for your 
I § I business card and 
III name of your job- 
i i a ber. 


IBS^P 


THESE HOLDERS MAKE SALES 
Better Send ^low 


RURINISHBD OIMUY BY 


Bridgeport Chain Co. 

BRIDGEPORT, CONN., Makers 

WlEBlISa & HUGER, LU., NEW YORK, N. Y. 


DlSTRUirrORS 


Ih Answekihg Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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VROOMAN’S PEERLESS 


PATENT SANITARY 


SINK STRAINERS 

Are now made and distributed by 

THE ANDREWS WIRE AND IRON WORKS 

ROCKFOR.D. ILL. 

Send ye«r orders direct to them for either PLAIN TIN, dAPANNEE TIN er 
VITREOVS ENAMELED. 


ULAN 



ngn 


Adaptability 


neat and very attractive 

CAN BE USES IN ANY SINE WITN STAND 


Ita Utility o^nd Superiority e.re Well Known 
We are also makers of a large line of wire goods. 

Wire BasKets 


For every yorpose where 

Half Buskml BaMkmt, Mo. 

~ Made of one 

inch mesh cloth 
(all- one piece). 
No. 14 Wire. 
Frame work 
and drop bail 
handle. No. 6 
Wire (•/iginch). 
The Whole Bask^ Galvanized after 
it is made, thus uniting all the 









free cireelatiee of air is needed 

BumHoI Ba»kot, No. 9A#2. 

Made of one 
inch mesh cloth 
(fill one pi^). 
No. 18 Wire. 
Top Ring No. 
4 Wire (Jf inch). 

Bottom ring 
and Frame 
Wire No. 6. 

As shown in 
illustration thin 
basket is sup- 

^_■ _ - plied with twin 

side drop handles, htted with pail roll handles. 
Galvanized after making. 



ANDREWS WIRE 

FACTORY STREET 


AND IRON WORKS 

ROCKFORD. ILL. 


CoKSOti BUYERS’ REFERENCE TO ADVERTISEMENTS ow Last Pace*. 
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J SOLD BY ALL HARDWARE DEALERS L 

Impreveil Carpenters’ Teels 


Of the better class of Bit Braces the line shown 
in our Catalogue No. 81 is the most Complete. 



- Stanley Concealed I^atchet Brace 

No projections—complete protection for the 
Working Mechanism. 


Stanley l^ule Level Cq. 

Hew Britain, Conn., U. S. A. . 

NEW YORK OFFICE AND EXPORT DEPARTMENT 

107 CHAMBERS STREET, NEW YORK I ' 

Iw AifSwsiiiMO Advbstisbmihts it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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<r 

We are breaking all records in Sales of Meat and Food 
Choppers. 

If you are not selling more 

Mrprisf Mk food (Itoppers 

than ever before there is something wrong. 

Write us for “ginger” (live advertising matter), to start 
business bubbling your way. 

People are afraid now of packing house products. 

They want to chop their own meats. 

■w~r* They are buying Meat Choppers from 

dealers who are pushing them. 

^ ■ IT l\ Get in line I 




TBE ENTERPRISE MEG. CO. OF PA. 

Philadelphia, II. S. a. 


NEW YORK cnrvs 
lO Warren St. 


SAN ERANCISCOt 
438 Market St. 


D' itized b ^ ' 

CoKSULT BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paces. 
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,The reason 

Samson 
Spot Cord 

is called for so often is be¬ 
cause the experience of 
years has proved it to be 
worth many times its 
slightly extra cost. 

You can sell it at a fair 
profit and at the same 
time satisfy your custom¬ 
er so that he will come 


SAMSON CORDAGE WORKS 

Boston* Mass. 







In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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READY 

the big spring number 
of our monthly catalogue 

With the opening of our new Minneapolis dis¬ 
tributing house March i as scheduled—more than 
ever we become ‘ilie hMse tbat mers tbe cooBlry.” 

Consider your conditions as they are and will be— 
what we have done and are now fixed to do—^then 
say—can you afford any longer not to know just what 
we can do for yoB? .< 

K 

We must have helped—^must be helping—our cus¬ 
tomers. Only thus can you account for the .perma¬ 
nence of our amazing success. And all we ask, re¬ 
member, is but the even fkutet of a fair and thorough 
comparison. 

Make that comparison il yBlir BWB Store* using our 
new spring catalogue, which shows all our goods— 
including spring and summer lines—with net prices 
in plain figures. 

Or if you come to any of our six cities make the 
comparison OB BBT SBBiple ftoOTS* where the same line 
and the same net prices in plain figures are now to be 
seen. 

Write T0*DAY to make sure of your copy of our 
spring catalogue (No. K602). 

Builor Brothers 

**ThB Houmo that Oovara tha Oouutry** 

Mew York Ghtoago St, Louie MNuneapoMo 

Mmmmtm Hossmo BBLYMMOBB^ OMLLAB 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Packs. 
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“UNIVERSAL” 

A Necessity in Every Household 

~ ^ [^\ moment the housekeeper realizes tlieir 

economical advantages—their every day 
1]^^. usefulness, the time 

'h save, the work 

value 

they give—^you have 
i -’l i^-iax ■ 'r 7 ™3.de a sale. 

"Universal" \|Wf|/ A, 

Food Chopper ^ 

A turn of the handle and it - '—w ' V ajll j I 

cuts easily and rapidlv all kinds ^ ' pV^j^V^ T f § 

of meat, fish, vegetables, fruit, cS> ^—/ i J/ 

cheese, bread—all material for f 

soups, hash, sausages, salads, il 

pies and sandwiches. 1 J ill VQ^N ^ I ii }M M 

Is self-cleaning,, because there 

are no holes or narrow openings ¥% < WW f 

to become clogged. M^lrpf 

Crackers run through the ma- 1/1 WivU ITlOJlU ^ ^ 

3m:ES-J.S 3rS«,.^S- "Universal" 
“x'iSaer Coffee Percolator 

*”?^hate5i^r 1 liquids, then all Makes better coffee because it 

briSes fri%nn ^ handle three does not require boiling water. 

Self away to rise. All other percolators do. It is 

struct^ wmI® tJndc r* kneading rod combines the boiling water that causes the bit- 

keen IhemalwSvs liquids* and flour more terness, destroys the flavor, and 

Thr^ « thoroughly than can be done by brings out the unwholesome 

coarLe or m5b,m ‘he bread raori properties of the coffee bean, 

arinder^*^ medium, and nut butter nutritious and digestible, Saves In less than one minute after 

* All narfo » 4 . j half an hour of tedious, tire- heat is applied the automatic 

and =nt?rr^anff2rKi^’ Some, mussy labor. No dough valve at tne base of the tube 

and .nterchangeable. to ilean, no dirt, So forces the water—luke warm, 

... ^ - germs, no flour all over the not boiling—up the tube onto the 

n^lf) VntI ^11 Kitchen. Simply an easier, coffee in the Alter cup, percolat- 

f T V lAvl|/ J VU OUi cleaner and quicker way of ing through into the pot be- 

’ ££yj 0 ^ making bread. neath. 

I ^9* ^ has a capacity from two It is by this method of con- 

UiC will V vl O AJjJ to SIX loaves; price, $2.00. No. 8, stantly forcing the water through 
— . four to ten loaves; price, $2.50. the coffee, while it gradually in- 

oend a postal to-day for creases in temperature, that only 

the three electrotyped edvertieenient. shown herewith. lJe'mc“The SSL"""! 

Simply supply your business address—turn them over to extracted. 

your newspaper and get the benefit of our extensive • poi"* 

_„ reached the coffee is ready to 

•dVCrtlSinjg^ to^ millions of housekeepers. serve—rich in strength and 

Every inquiry from your locality is referred to you aroma for they hav.e not been 

“4 ’'r 1?*"^ "•?"? rou to make the sale. !^.'fo?*“™Is*not b^n S' : 

To lurtner assist you, we supply booklets, mailing -Made of pure aluminum, four 

few Six"!!!? imprint-and hanger, for S^ief 

window display, free of charjg^e. sage green— $ 2.00 up. 


^^Universal"" 
Bread Maker 

The pail is made of heavy tin, 
with a kneading rod connecting 
with the handle. It is a mixer, 
kneader and raiser combined. 

The hands do not touch the 
dough. 

Put in all the liquids, then all 
the flour, turn the handle three 
minutes and set away to rise. 

The kneading rod combines the 
yeast, liquids and flour more 
thoroughly than can be done by 
hand, making the bread more 
nutritious and digestible, Saves 
half an hour of tedious, tire¬ 
some. mussy labor. No dough 
board to clean, no dirt, no 
germs, no flour all over the 
Kitchen. Simply an easier, 
cleaner and quicker way of 
making bread. 

No. 4 has a capacity from two 
to SIX loaves; price, $2.00. No. 8, 
four to ten loaves; price, $2.50. 


^^Univcrsal*" 
Coffee Percolator 

Makes better coffee because it 
does not require boiling water. 
All other percolators do. It is 
boiling water that causes the bit¬ 
terness, destroys the flavor, and 
brings out the unwholesome 
properties of the coffee bean. 

In less than one minute after 
heat is applied the automatic 
valve at tne base of the tube 
forces the water—luke warm, 
not boiling—up the tube onto the 
coffee in the filter cup, percolat¬ 
ing through into the pot be¬ 
neath. 

It is by this method of con¬ 
stantly forcing the water through 
the coffee, while it gradually in¬ 
creases in temperature, that only 
the wholesome and nourishing 
elements of the coffee bean are 
extracted. 

By the time the boiling point 
is reach^ the coffee is ready to 
serve—rich in strength and 
aroma for they havic not been 
lost in steam—free from bitter¬ 
ness, for it has not been boiled. 

-Made of pure aluminum, four 
sizes, $8.50 up; also high-grade 
Enamel Ware—light blue and 
sage green—$2.00 up. 


UAISDERS, ERARY dfe CUARK 


NBW BRITAIN. CONN. 
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''Modern Renown" Steel Range 

This range embodies all the latest and best Ideas In range construction, 
and has several distinctive features not found in ordinary stoves. 

Body— Best Grade of Wcllsvillc Polished Steel. 

Nickel— Rich, smooth, plain surface, easily kept clean. Very little carving to catch dirt and dust^ 
Ladies appreciate this style of nickel and are demanding it 
Linings —Extra heavy, with spacious air chambers behind to insure long life. 

Grates— Duplex—Removable. Raised Pan Top— Most ingenious device on the market. 

Reservoir— Holds ten gallons of water— can be heated quickly. 

Oven Thermometer— Very reliable. Oven Bottom— Heavily braced to prevent warping. 

THOROUGHLY DEPENDABLE AND FULLY GUARANTEED 

Secure the Agency for this Popular Priced Line of Ranges before it goes to 

your competitor 

THE INDEPENDENT STOVE COMPANY 

DETROIT, NdICH. 


Consult BUYERS’ REFERENXE TO ADVERTISEMENTS on Last Pages. 
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$SM.M 

IN 

REAL 
HONEY 

Uncle Obediah is 5 feet high—life size—lithographed 
in ten colors—and holds an actual lantern, and is so lifelike, 
that you have to go right up close to make sure it’s not a man 
sitting in the window. 

With him as a central figure and your own original ideas that 
immediately come to your mind of the possibilities for dressing 
your window with such a novelty, there’s not much question as to 
whether every man in town would be talking about your window 
display. BESIDES 

We want ideas, etc., etc. 

We Wart Meas for Drcssiag WMows widi Uacle Obcdiaii aad “PIISCO” Laateraa, also 
saggesdoBa for iaercadag the retail laatera basiaess, aad are therefore goiag to give away 
S800.00 ia leal Moaey, as follo«vs: 

Cl M All to tho MTSon sanding \i8 s photograph of tho best window display containing 
#1 WoW Vnolo Obodlah and ** FRISCO ** Lanterns, and tho best suggestion for Increas¬ 
ing the retail lantern business 

I7SJI to tho focood bott RSJt to tho sevonth bost III.M to tho twolfth bott 

iSI.M to tho third bost |2S.N to tho olfbth bost $1I.M to tho thlrtoenth bost 

iSMI to tho fourth best RSJf to tho ninth bost to the fourtoonth bost 

aiil to tho fifth bost p.11 to tho tenth bost lllJI to tho fiftoonth bost 

to tho sixth bost |ll.Nto tho eleventh bost 

CONDITIONS 

Photographs must be of window containing Uncle Obediah and some “FRISCO” Lanterns, but not 
necessarily Lanterns only—and suggestions for increasing the retail Lantern business must be 
enclosed with photograpn. Photographs may be sent by mail or express, charges prepaid, and 
must reach this office not later than noon May 31. 1907. 

AWARD OF PR1ZE:S 

The Prize Committee will consist of at least three competent, practical men. who are in no way 
connected with the PRITCHARD-STRONG COMPANY, and whose names will be announced later. 
They will pass upon all photographs and suggestions submitted within the prescribed time, and 
will decide between the contestants. 

ADDRESS ALL PHOTOGRAPHS TO UNCLE OHEDIAH PRIZE CONTEST 

THE PRITCHARD-SIRONG COMPANY 

No. 29 Circle Street ROCHESTER. N. Y. 
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If you do, then you 
must equip your 
house with 
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HORSE SENSE 


HALTER CHAINS 


pOR HORSES. DOGS, ETC., the beet 

CKainff on the m ^rket arc the 

NIAGARA HALTER CHAINS 

Tke strong Imls ^ are tuilt on tkc principle 
of tkc old.-^ f ask lone J square knot. 

Perfect Swivel and 'Loch Rin^ permit of un-* 
limited adjustment. 


SIMPLE - STRONG - SECURE 


ONEIDA 
COMMUNITY 
LIMITED 


ONEIDA. 

N.Y, 

"d NIAGARA FALLS. 
ObI. , 
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WISS RAZORS ARE ADVERTISED 


WISS 


Razors 


For sale wherever 
good cutlery Is sold 


Cost the Most to Make 

Cost the Most to Buy 

The Cheapest Razor to Own 

Every WIss Ra^r is unrestricted! v guaranteed by us. 
Any WIss dealer is authorized to exchaiij^e or refund the 
cost of any razor proving unsatisfactory. If he won’t, we 
will. If yoti are hard la satisfy on the razor question, 
write us for particulars about the Wiss Razor. 

i. WISS & SONS CO. 

000 Littleton Ave, 
Newark. N. J. 


During 1907 Wiss Razors will be advertised in the following publications 
having National circulation; 

Everybody’s Magazine read by ..1,250,000 People Monthly 

McClure’s Magazine read by .2,070,000 “ 

System Magazine read by . 120,000 ‘‘ “ 

Saturday Evening Post read by .4,000,000 “ Weekly 

A Grand Total of .9,440,000 Readers 

fully 50 per cent, of whom are users of razors and will he interested in Wiss 
Razor Advertising. 

Ninety-nine out of every 100 men are dissatisfied with the torture instruments 
with which they have been experimenting and they will welcome a genuine, 
satisfaction-giving, always-ready razor—for they know that the name Wiss on 
a piece of any kind of cutlery is a guarantee of perfection. 

You risk nothing when purchasing the Wiss Razors. They are the Best 
made, hand forged and hand ground in the good old way and everyone of them 
absolutely guaranteed by us. In addition to furnishing beautifully finished razors, 
we furnish you attractive display and advertising matter without charge. 

Write us at once. A penny postal will bring yon a lot of information. 


J. WISS & SONS CO. 

Littleton Ave., Newark, N. J., U. S. A. 

Manufacturers of High Grade Shears, Scissors, 

Tinner Snips, Pruning Shears, Razors. Since 1848 


"; r 


Digitized by ■- 
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STAR SAFETY 
S 


ACCESSORIES 



4 rT^lilRTi years of practical 
I experience as manufac¬ 
turing cutlers, employ¬ 
ing tlie best mechanics 
In our profession, en- 
ii lilies us to offer the 
polilie the l>e8t and 
only mechanically per- 
fiM'i liafety shaving de- 
viri' of unexcelled qual- 
iiv and workmanship. 

Offer your patrons an 
article of merit which 
.... has quality and practi¬ 

cability l)ehind it. The only way for 
a dealer to hold his trade is to .sell 
them an article that will prove satis¬ 
factory. By our methods adopted 
.Tanuatw 1, lOOd, to sell to authorized 
retail dealers under a signed contract 
to strictly maintain our retail prices, 
you are assured a good profit and are 

protected again.st price cutting. We help to create a demand for our products 
by extensive advertising and to assist the dealer, we supply a liberal amount 
of advertising matter and take pleasure In furnishing electros for local adver¬ 
tising. To properly displa.v our merchandise, we furnish handsome stock and 
display cases with the first order when a stipulated amount of goods Is bought. 
As pioneer Safety Razor Manufacturers, making a razor used by the most prom¬ 
inent men of the world, we solicit your recpiest for catalogue, prices and in¬ 
formation on the World Famous Star Safety Razor. 

KAMPFE BROS., S-IS Reade Street, New York City 


igi iz y 
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QUALITY 

TELLS 


THE ATLAS BRANDS ^TEuiuS^ 

Embody All the Essential Features B^uired in a 
GKxkI Running Shear, with an Exceptionally Fine 
Gutting Edge. 

Send for CkOalogue No. 16 

THE ATLAS SHEAR OO. ^ 

CAST smCARfl SCISSORS TINNER SNIIV 

BRIDGEPORT. CONN.. V. 8. A. 




For the Spring Trade you will doubtless want a bright 
display of RELIABLE cutlery. 

Let our representative call and explain the decided 
merits of UN-X-LD Pocket Cutlery, and show samples, the 
next time he is in your vicinity. Then you can see with 
your own eyes just what we have. You will see the extensive 
line we make—knives for all purposes—and the UN-X-LD 
man will explain how much care we take with every blade 
we make. 

Jind you* it find our proposition highly Interesting. 

— Send your name and address to-day. 




NORTHFIELD KNIFE COMPANY 
Northlield, Conn. 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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s 


YOU CAN SELL FBOM 60 to 100 SETS EVERY DAY 

The GEM Junior 


CREATES NEW TRADE. NEW CUSTOMERS. IT WILL 
DOUBLE YOUR CUTLERY BUSINESS AT ONCE. 


<1 It is a fact, the way 
they are selling would 
surprise you. Why 
wouldn’t they sell? 
Think of it—a highly 
finished, neat little 
safety razor with seven 
Al blades, in an attrac-1 
tive leatherette case for 
a single dollar bill. 



Special Set No. 12. Write for sample. 


Now, there is no possible reason why the 
Gem Junior wouldn’t sell in your town the 
same as it is now selling everywhere else, and 
you should by all means get in on this prop¬ 
osition. 

Why not look the Gem over? It will cost 
you nothing to do this. Let us tell you how 
we successfully co-operate with our dealers. 


GEM CUTLERY COMPANY 

84 READE STREET, NEW YORK 

MANUTACTUREBS OF THE 

GEM, ZINN AUTOMATIC AND GEM JR. SAFETY RAZORS 


[iNimnillHIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIUIIIIIIIIIIIIIIIIIIIIHIIIIIIIIIIIIIIIIIIIIUIIIIIIIIIIIIUIIR 
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“L & Q” BUTCHER KNIVES 

Mstde by LAMSON & GOODNOW MFC. COMPANY Mst. zS$7 

The IName the Quat*antee 

Are sold by the leading Jobbers and Butcher Supply Houses throughout 
the United States, and have stood the test for over sixty years. 



No. 810. Sizes 5 to 14 inch. Beech handle. 



No. 950. Sizes 6 to 10 inch. Cocobolo handle. 



No. 800. Sizes 4 to 14 inch. The steel used in this knife is rolled to our order. 

Write for Gatalos 

New York Office: OAKMAN BROS. CO., 45 Mnrray St. Factory: Sbelbnine FaDs, Mass. 



WE WILL PREPAY any quantity of our POCKET KNIVES, BUTCHERS’ 
KNIVES, SCISSORS, RAZORS, and RAZOR STROPS to any responsible dealer 
in the United States, and after 6o days’ trial, if you do not find that they are su¬ 
perior to the line of cutlery you are carrying, you may return them to us at our 
expense. 

W. R. CASE &. SONS, 


Bradford, Pa. 


Digitized 
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GUARD 


WILCUT SHEARS 

HIIKKI*, (IHAHW, hedge: AND HOUSE 
niTTCHKR KNIVES _ 

Thf W'ilkins(in Shear 4 Cullery Co. 

. Bfidiij IViM., t. S. A. 


MONEY TALKS 


{Ko. 2) 




mN 


mm 


‘^DOLLARS FOR DEALERS'' 


May be adjusted to any blade. 

Instantly changed from right to left. 

Is the best and a Cheap Guard. 
Gft my prices^ which are right, 

L. T* WEISS, Sole Metnufeicturer 
297 Taaffa Place, BROOKLYN. N. Y. 


Just a moment! 

Do you think there is anything 
the matter with Keen Kutter 
Goods in point of merit ? 

Don’t you think they are “good 
sellers ”—salable 1 —And will sell 
for prices whicl^ pay you a good 
margin of profit ? 

We want to talk \.o you. 


Ih Answering Advertisements it is Desirable that You Mention IIARDW.VRK DKALF.RS’MAGAZINK. 
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S 5 fS KNIVES 

ALWAYS THE SAME 



)t JL 


A'PROPITABLE LINE AT YOUR COMMAND 

S h S Knives arc proiilabLe because they buiid your trade by &atijfactary service to your 
customers. 

Our special process of tetnpi-rinjr rroduceg a blade tliat is absolutely free from hard or soft 
spots—they are all sharp and will hold an edffc. 

Just drop ua A linct saying you want this proHtable line to work for you, and we will send a 
catalog or a aample order, just as you deatre, 

IVAXIOr^AU i^UXUHRV COMRANV, O^troit, U* S. A, 


rorsehners XXXX 
Brand 

Butcher 

Knives 

Made of Special 
Damascos Steel, care¬ 
fully tempered and 
ground, combined 
with best workman¬ 
ship. Superior to all 
others. Each blade 
warranted. 

Write for Catalogue ^ 

Chas.FMrsdiiier & Sons 
2M East ISth Street 

NEWY0IK,0.S.A. 


Learn to Swim 

BY ONE TRIAL 



Sell readily and produce good results. Every 
dealer should be well stocked with this popular 
device for swimming. 

Prlee to Trade: 

No. 1, |2 per doz., retails at 86 cents each. 

No. 2, 28 per doz., retails at 85 cents each. 

Sold by jobbers throughout the United States, 
Great Britain and Australia. 

These goods are extensively advertised in 
leading publications such as Ladies* Home 

Tournal, Collier’s, Saturday Evening Post, 
Vouth’s Companion, etc. 

Department stores, toy stores, druggists, 
stationers, seashore houses, sporting goods 

dealers and general merchandise retailers make 
big sales by displayiM the water-wings in fneir 
stores and windows. Three color show cards for 
exhibition, and circulars for distribution” sent 
with every order. 


AYVAD MFG. CO., Hoboken, N. J. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on East Paces. 
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How’s Stock? 


The only safety that really sells 
nowadays is the EVER-READY ! 

Thousands of dollars have already been expended in magazine advertising ^ 
to arouse world wide buying* Thousands more will quicken the call for Ever- 
Ready Safety Razors over your counters and exhaust the supply on your shelves. 
Just feature Ever-Ready Safety Ra/or^i in your oiitabliHhment—ehout the price—use 
cjounter space or a window corner. <| to us for show cards, window tickets, 

booklets and advertising helps. They'r© all free upon request. We are 
C5ontributing all the energy, Belling force and expenditure that could [Ki^Bibly 
guarantee you quiek sales, big profits and plentij of them, q With our proposition 
of the &nlU really advertiscd safety razor in the irorhl inth ticelve separate 
blades, selliTig for one dollar, and the CfUJUtless other advantages, surely J 
L warr^te your fullest and vigorous co-operation. A 

WR/TK TO-DA 1' TO THi: 

American Safety Razor Company, Inc. 

OtficeB: 2B9 Bra^dwayf M&w Yark 


. - 4 “ 
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HATCHETS 

Add to your stock a 
Tool which combines 
Quality, Style and Finish at a 
reasonable price. 


Inquire of y'out 
Johher or write^ 


MADE 

IN 

FOUR 

STYLES, 


Burgess-Xorton Mfg. Co., Geneva, Illinois 



C. J. KIMBALL COMPANY 

BENNINGTON, N. M. 


Manufacturers of 



Butcher Knives. 
Shoe Knives. 
Kitchen Knives. 
Putty Knives. 

Paper Hanger Knives. Factory Knives. Cigar Knives. 
Screw Drivers. Drawing Knives. Etc. 

Send for Cataloi^ue 


Digitized by 


Goo^ 
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Fhre Million Dollai»s 

Paid Over tbeRetader^s Coonter in 30 Montiis for tfie 


One Million satisfied users of the Gillette Razor are satisfied customers of 
the live dealers who handle Gillette Razors and Blades. Don't you want to 
sell your share oi uhe second miuion Giiler-teB ? ^ 

Dealers everywhere report increasing 
sales. We are spending more money in 
advertising the Gillette than is spent by all 
other razor concerns combined. Our ad¬ 
vertising creates the demand which dealers 
supply at good profit to themselves^ 


No Biadrs 
Re^rpcnci 


Prices fixed and maintained by patentee and man¬ 
ufacturer prevent price-cutting and insure every dealer 
receiving full profit. 

Triple Silver-Plated Set, with 12 blades (24 keen edges), $5.00 
Standard Combination Set, with shaving brush and soap, 

in triple silver-plated holders, - - - - 7.50 

Other Combination Sets in Silver and Gold. 

New Blades, in packages of ten,..50 

Wc supply our dealers liberally with signs, booklets 
and liangers, and lend all possible assistance to push 
sales through the dealer. Write for our uniform 

discounts. 


All Blades 
Few 


Sold by 
Dealers 


Gillette Sales Company 

244 Times Building, NEW YORK 


Gillette 

STROPPING NO HONING 


Razor 
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YOU’LL BE OUT MONEY 


DURING MARCH, 

APRIL AND MAY 

Unless You Keep a Stock All The Time of 

This Stewart No. 1 


CLIPPING MACHINE 


List, Only S6.75 

Padfle Coast Price, $7.7S 


This is the fastest selling clipping machine ever 
made, and this is the best time of all the year to sell it. 

This machine has all file hard steel cut gears en¬ 
closed and running in oil, thereby reducing friction 
and wear to the minimum. Turns extremely easy and 
clips very fast. 


HOW IS YOUR STOCK? 


Your Jobber Has It 
Get Your Share of This Business 

Write for our beautiful new catalogue, 
showing the world’s greatest and most 
modern line of clipping machines. 


Chicago Flexihle Shaft Co.^^ 

180 Ontario Street Chicago 




Cqnsult BUYERS’ REFERENCE TO APVERTI^H^MENTS ON Last PaQW. 
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Hotchkiss Hotchkiss 

Barhers* Clippers Fetlock Clippers 


niMStrattxktf one of twenty or 
more patterns of Toilet etncf 
Barbers' Clippers. 


StroniC. free etncf rapid CMtters. 
Several Patterns. 

If you are looking lor tke Best, 
Get the HOTCdKlSS 


1^4: 


No. 400 BAll-Booring Barbers* Clipper 

CkDod Sellers, atnd made to please tbe 
most critlc^al. 

PROMPT SHIPMENTS 

AsK for Catalogue and Prices. 

EDWARD S. HOTCHKISS 

Railroad Ave., Bridgeport, Conn. 




No. 100 Ball'Bearing Fetloek Clipper 

Finely finished, neat and powerful in 
design. 

Now is the time to order these goods. 
PROMPT SHIPMENTS 
Write for Catalogue and Prices. 

EDWARD S. HOTCHKISS 

Railroad Are., Bridgeport, Conn. 


n¥ 


No. 40 Dali Bekririg 


Horse Clipper 
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In all Styles and Shapes. 

MILLIONS IN t»E! 





/(^ Just specify 

Coates 

i and WIN! 




For BIG Boys 


LITTLE Boys, too. 


Coates Clipper Nfg, Co. 

WORCESTER, MASS., t. S. A. 

JOHN H. GRAHAM COMPANY, New York SeUing Agents 


COKSULT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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HOW IS YOUR STOCK OF 

SHEEP SHEARING MACHINES? 

From Now to June li the timo of 
all the jroar to soil them* 

The Stewart 
No. 8 Machine 

Soils at Only 99.75 
Pacific Coast List, 91L50 

ladaSIf r—r CtiN mS fmr Cwftcrt 

No owner of sheep can afford to shear by hand 
when this machine gets from a pound up more 
wool per head. No cats or hacks like from hand 
shears. A favorite with sheep men everywhere. 

YOIR JOBBER RAS IT 

Write for a copy of our CataloKue No. 17, show¬ 
ing the only perfect shearing machines made 
In America. 


CHICA60 FLEXIBLE SHAFT €0.. 180 Ontario Street, CHICA60 



THE FIGARO CLIPPER 

fits the 

NATURAL GRIP OF THE HAND 



The new design thumb 
support allows the 
lipper to hang easily, 
prevents the thumb 
becoming cramped and 
reduces to a minimum 
the fatigue due to the 
continuous operation of a 
clipper. 

Fop sale at all leading barber supply houses. 

Brown &. Sharpe M'fe. Co. providence.r.i.u.s.a. 


Digitized by 
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THE CELEBRATED 


GiUette Horse Clipping and Grooming Machines 


<I We are the only 
manufacturers in the 
world that make and 
sell Horse Clipping 
and Grooming Ma¬ 
chines only. We do 
not make anything 
but Horse Clipping 
and Grooming Ma¬ 
chines. We have 7io 
Hardware Specialties. 


m 


\\\y 


<1 We are so far in ad- 
Yance of other Ma¬ 
chines in improYe- 
ments that we really 
have no competitors. 
Gillette Mach ides 
give satisfaction in 
eYery way. 


<1 Our claim is as broad as words can make it: The Gillette Clipping and Grooming 
Machine is better than any other Clipping and Grooming Machine in every particular. 

<1 Send for our 1907 Catalogue and read about our New Patent Chain and Grooming Brush. 


GILLETTE CUPPING MACHINE COMPANY 

11*^ 112,114 W. 22<l SI, New York, N. Y. 


US 


PASTE. 


MetalPolishW 


Catalogue on .application 

AMERICAN SHEARER MFG. CO. 
NsLahufk, N. H.* U. S. A. 

WiabusoK A Hllsar, Ltd., Selling Agents 
9-15 Mxirrsy St.. New York City 
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Stren^tH, A.ction, Speed 

0\ir Altiinlii\ifn Wheels Have No Equal 
Our Steel Wheel Fite 75 Per Cent* ef Rink Skate# 


CHICAGO ROLLER SKATE CO.. 65 So. Conoi st.. CHICAGO 


the: f'ounda.tion of success 



m THE RINK BUSINESS IS AN EQUIPMENT OF THE RICHARDSON CUSHION FRAME, ANTI- 
JAR BALLpB^RING roller SKATES, used in all of the largest and most successful rinla, and by all of 
the m(^ prominent orofessional skaters in America. We have held all.World’s Records since 1886. 

We have originated every essential feature in connection with the manufacture of roller skates during 
the past Twenty Years. 

do not manufacture sidewalk skates and recommend them for rink use. 

The most complete line of high jn'sde Roller Slntes on the American market 

Our new ''EXPERT" skate wil! be ready for the market October 1, 

Write for catalogue. Tells how to open and operate Roller Rmks. 




R.ICHAR.DSON BALL>BEAR.INO SKATE CO. 501 Welb St.. Chicago 




BUFFALO MODEL -EXTENSION CYCLE SKATES 

Nickel‘Plated—Ball Bearing—Rubber Tires 

Particulariy 
Adapted 
for 

Outdoor r 
Use 

Send for 
Cauilogue 
with special 
discounts. 

TUB CYCLE SKATE AND SPORTING GOODS CO., 37 Park Street. New York 

tm A*8W«8niq ADTsanaguiVTa it u Dmibabu that You MaNTxoir HABDWABE PEALEBS’MAGAZINE, 
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THE INDES't'RUCTIBLE HA.IMD CA.R 



AUTO EXPRESS 

HADE OF STEEL AND MALLEABLE 


There is a great demand for the Steel Frame 
Auto Express. 

It pleases the child, because it's easy to run 
and goes fast. 

It pleases the parent, because it develops the 
muscles and makes the child strong and healthy. 
IT IS SAFE—the gears are protected, and it 
won’t upset. 

It pleases the merchant, because it’s the 
Strongest Hand Car made, and gives no annoy¬ 
ance from broken parts. 

It is not sold to the Catalogue Mail Order 
House, and the price is not cut. 


STEELFtAME 

ne[eni Allied for 


One landle ar Twa Bandies Used on the SanM Car. 

Jobbers who can make immediate shipments 
of the Auto Express: 

L. GOULD & CO., Chicago. 

HIBBARD. SPENCER. BARTLETT & CO., 
Chicago. 

GELLER. WARD & HASNER HARDWARE 
CO., St. Louis. 

LAYMAN-CAREY CO., Indianapolis. 

D. P. HARRIS (Distrfl)utor for the East), 
Office and Warehouse, 48 Warren St., New 
York. 

Write for Catalogue B and Special Prices. 

DURHAM MFC. CO., Hnncie. Ind. 


/ 



Ours has this season again proved itself 

The] [Most Popular Line on the Market. 

Our various patented construction ideas, our striking and artistic designs have given our 
hammocks an undoubted SELLING INDIVIDUALITY. Bear this in mind . 

Hohifeld Manufacturinif Co., Eighth and Dauphin Sts., Philadelphia, Pa. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. by 


Lioogle 


Sold by 
Leading 
Jobbers 
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IfiwlfUid[Skato,BinBMflit ntMwlCh*‘W«b'’StidUI]f. lttbllSt4iWilli8lMte,Ptohiltiflit FMtiwtth l wo ^ WMWiStidltollt 

We are the oldeat and largeet Bftanufacturera of Skatea in tiie World. Onr Skates hare been eontidered 
^Standard" for more than half a centuir* We have the greatest Pactory capaetity, and mannfactnre the 
most complete lines on the market. Write for Free lUnstrated Catalogue, and m us know whether you 
are interested in Rink or Sidewalk Skates. 

WE WILL MAKE YOU VEKY ATTKACTIVE QUOTATIONS 

XHE SAMUEL. WIIMSL.OW SKATE MEG. CO. 

Malcmrs of loo and Rollor SIcatoo 

MIVTOU: MChaObotStfiSt 10NlMNId;lLeiiILaas,LO. iWORCBMTBR, MAMI., U. M. A. 


Is Asfwnzso AsvBansBMiSTa n n DniBASLi ttux Yoo Hssnos HARDWAU DEALERS* ICAGAZINIL 
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Hopkins & Men Junior Repeating Rifle 


uUbrc, take down tutiern.* mifitair ntrle, bolt vetion, Rockj Mountain 
step rear sight and pin-head front niftat Selected Walnut itodc with 
miUtaiT butt ptate» positive aafet]^ device to trigger so that the rtfle cannot be bred until the lever 
ia home. Length of Mrrel, RO inchea; weight, pounda* Length over all, ^§^ inchea. Can be 
iiaed as a aingle shot as weU a^ a repeating ribe. Rining of our iieproved increase Iwiat, parta alt 
drop forged and lock work made of apriug ateel^ Shoota SR abort or tt long or Zt tong riJle cart- 
ridn, and the magazine wUL^ hold iB ahorta or 19 long or long riBe cartrtdgea, and the magaaine will 
feed these cartridges if put in promiscuouslj^ 

To load ribCf pull out tube in magazine until slot £1 uncovered and place cartridgea in the alou 
bullet part of cartridge pointing out After loading replace tube in magazine and fasten it by 
turning knob into slot at tbe extreme end of magazine. 

To operate the rifle, rabe lever to top of barrel and pull back bolt until hammer ia cocked, and 
then push bolt forward and return lever to brat position. 

It 11 essentia] that the rifle be kept clean, and should be thoroughly cleaned and oiled after natof, 
Uie ammunition with greaseleaa bullet*. 


SEND FOR CATALOGUE TO 

The HOPKINS & ALLEN ARMS CO. 

Norwich. Conn. 


t=m am t=» (=■» !=>» am am am am 

Cjotag 




i (WB advertising 1 

\SM TREATMENT I "fl 

FEATURES! 

SAVAOE AD^VERTISIHO ia now being placed in a large number of pubH- i ' Aft' ' 

cations. We are doing everything in our power to hdp our dealer*. , 4 T I 

SEVEOE TREATMENT is alwasra fair. Hadn’t you better investigate it? 1 / r 

Begin today by sending for catalogue and prices. 1 i| 

SRVROE FEATURES are so stroM and convincing that there are many ' 1 A* 

reasons why y^ should sell SAVAGE Rifles. When it comes to Rifles, ' i 

the Savage is different Just a few of the features arc: i 

Little Savaue Hammerless Repeater, $12.M. Hsmmerless, abiiolutely safe, 

Has military box magazine system—sdways loaded; and automatie stop tells when last \d 
cartridge has been fired. n 

Savage “Junior” Single Shot, $4.M. Only single-shot of its kind that ejects the shell. 

Sav^e “Special” Junior, $6.M. Similar to regular “Junior," but more bandsomdy 
finished. 

All three rifles shoot M calibre short long and longrifle cartridgea. 

SAVAGE ARMS CO., 553 Savage Ave.. Utica, N.Y.,U.S. A. 

I «C3 «C3 «C3 «C=t «C3 «C3 m=t «l=l «IC3 «IC3 «C3 «C3 «C3 «IC=I «C3 « 

CWtou BUYERS’ REFERENCE TO ADVERTISEMENTS oit I^ Pmh. 


ooglc 
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IN 


UNSURPASSED 


STRENGTH, DURABILITY AND ACCLTRACY.| 


Send for our Circufflr deseribLns ModeL§ No. 23. Bolt Action type, $3.0 
No* 15, Lever Action. $1.50. Maoufuctured by 


N o* 10. Lever Action, $2.00 ; 


THE HAMILTON RIFLE CO.. Plymouth, Mich., U.S.A. 


No* 27 i« our blest and newest type of the 
poptikir Hamilton Rifle — Hantmer action of few 
pu^ and exceedinttly simple — an automatic ejector 
which releiaea ahel] when barrel is “broken down.*' 

The outer jacket n't barrel and aU working: parts are of steel, having: a beflutifnl 
blue>b]ack nun finish, the stock and forearm being- ao deaigtned as to give 
symmetry and style not 
ujual Id moderate priced 

rifles. The barrel is tapered. Hi inches 

The iensth over >11 is long, (itted with front knife >rd 

3i inches . li open rear adjustable siffht and 

^ chambered for R.F. .22 caliber 

short and lonit 
cartridg-es.l 


Pirloe, «1.60 


AdCo<le>l PSo. 87 


QUICKEST SELLERS—QUICKEST PROFIT 


!i 


Mr. Dealer; 

Do you know that the 


H&R 

Greatest Rcvolrcr 
Tiiuc for the 
Honer 



Uj^r? POLieB 

Mm Ql 1 \ AcjTOMATie 


Combines SAFETY and EFFICIENCY 

that cannot be found in any Hammer Revolver of other makes? 


TT can be drawn from the pocket and fired with great rapidity because the 
hammer is sunk in the frame and CANKOT CATCH ON THE 
OIjOTHINO, nor be accidentally discharged, yet can bo readily cocked for 
deliberate aim when desired. These safety features are not found in roYolvers 
of other makes. Shells are automatically ejected—making it easy to reload. 
Made of the best materials, finely finished and, with proper care, w'dl last a 
lifetime, and gives perfect satisfaction to your cuatomere. Write for catalog. 

HARRINGTON & RICHARDSON 

ARMS CO., 222 Park Ave., Worcester, Mass. 

M.ker. of the Celebrated H&R SINGLE GUNS 




1m AunrsmiMD AnvunamiKifTB tr la DwiT»A»t.B toa* Vaii IfairpTAit TTAnnWAUR DRALRlia* ICAGAZINS. 
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BoosTirsa 

THE “DAISY” 


DilSY MFO. CO. 


280 Union 5t., 
Plymouth, Mich 


Is- IndlfppHsnbl^ In f'very hrurf*. hotrJ, iht?Btre or 
tiaviue 

TK<*si* iir<' fiimd Nrlli^rii 
l^et us 'end yini our CaUnluji atnl Oralors' Prices 
We ari; now prepared to make Immediate stalpmenli 

W. J. BAR.R ELECTRIC-MFC. CO. 


1 C^^ 

*^'»^*ttgnfee9bnjOOg g 


Comtmt BUYERS’ RBFERSNCE TO ADVERTISEMENTS o« Law Pmm. 


JARVIS FISHING COAT 


Our Electric 
Carling 
Iron Heater 


Somehow, we orrer teem to be Mtlified* 
l^at year we made and lold more air 
rifles than wc or tmiy other concern have 
ever produced fn an equal period of time. 

To-day there are more Daley Air Riflee 
In use than all other air rifles combined. 
The boys who own Dataiea would make 
an armjr lar^r than the combined etand- 
ing armica of the world. 

Looks like we miffht be sstisied, but 
we're not. 


We want you to lell more Daily Air 
Rifles this year than ever before. 


We are inereaeiDa the size of our 
AdTertlseiueuts In the Maf;waiiies»-' 
using half Inatead of quarter pagaa 
in migaaioea such aa 
American Hoy Kverybody'‘B 
Munsey's Huceess fit. Nlchotu 

CosmopoUtaJi Outlnft ^ 

fialurday Evening Foit 
Vonth^fl CoEnpanlon " 


boys and their parents about 
the fun and education a boy can 
get with a DAISY AIR RIFLF 


It"s up to you to round up 
the trade in your locality, 
and see that the boys in 
your town are supplied. 


Shall we send printed mat¬ 
ter and catalogs ? 


"" Fop Wear With Waders 

Convenient — comfor'nble—has pockets inside 
and outside for every convenience for a trip 
down the stream * 

Knapsack pocket on the 
back to carry lunch, shoes 
or other bulky articles, 

I FS SHORT —just laps 
over top of waders. 
Contents o£ pockets 
can't get wet 
unless you have 
to swim. 

YOUXL WONDER 
HOW you ever got 
along without one. 
Sent prepaid on receipt of 
price. Army Khaki Cloth each $3.50. Heavy 
Tan Duck each $3.00. 

Order One Today. 

MHVIS 


HOD K 


for use 
with live 
salted or 
picketed 

minnows, for trolling, casting or still fishing. 
Heidi mJDDow In lutural p«moc; It can't double up in a lump 
BE with utber hooks. Just Daturally tempts tbe fiih; then bocUa 
him. Bat catcher ever dtvUed. Per doicn 11.00. 

Scud lOc for Sample and complete InfarrottJoB or uk yourdaila. 

W. B. JARVIS CO., Brand Rapids, Mich. 

28 Cnnmt Street. 


HAILDWAR.E MEN 


Expliiiu to 
your cuftiota- 
erg th?' merttfi 
uT he Elureka. 
ElficLnc 
Iron, w'Uh our 
hew B p r I n a 
c 0 rd protoc- 
tar. ft makoi 
tlie enrd praa' 
11 c a L ] y un- 
breakable 
and unwpar- 
able, and re>^ 
mavea the 
only obiec- 
tlon to this 
hsi.i^ful device. 


FOUR MILLION 
( 4 , 000 , 000 ) 
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Hardware Dealer, 

Wf a request from you ^ 
l! will bring either of our yv 
Mg catalogues which show 
how we made our succps,. 
II yonH take our advice well 
show you how to make good 
money this year selll^ 


P t caaneeiioD w\xh our Uric iobblfli in 

Sportisf Gciodi, f ctnlofuc No. 30 > lod Blc^cko 
( einloEu? No. 30) ve cirry an exlcoilvo Une of 


AUTOMOBILE 

SUPPLIES 


^ We bive been mikliit sad EDArketini AiitomobUe 
Tl Acceiaorici for five yeirs. We know vbiE lelli 
■od we weal you id write ui to “ahaw you.'* We 
will etil you rlflir ioodi at rlfbt prlcct and help you 
build up your butloeia. 

^ Our new cauloEue No, 37 will help ua to fct 
acquilalcd. Mailed Free. 

N. Y. Sporting Goods Co. 

17 Warren SI., New York 


Automobile 

Supplies. 

Bicycles and 
Sundries. 


THE CHASSE 
MOUSE TRAP 


We are plonurs In the Auk 
Supply and Bicycle business 
and “know/ll from A to Z", so 
ou succeed at IL 


PatflDteil U , S. a till 


EASIER TO SET and 
BAIT THAN ANY OF 
THE OLD STYLE 
TRAPS ^ 


can help 
If you Want Auto Supplies 
ask for book St, 11 Bicycles 

\ J and Sundries, , 

^ ^ / 
l\ book /A 


Write to ytMjr.Jobber 
for price, or to 


CHASSE MFC. CO., 57 Vesey St., ScwYork 


PECK EDGE 
TOOL CO.," 

COHOES, K. Y. 


mpiiDlaclarrrs 


HAND FORGED J 

Hatchets, Axes, i 
Adzes, Etc. L, 

WHITE EOR r^rAXCEjti^itized by 
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Mr. DEALER. 

T^Jjr Do you Know our line of 

<^> BASE BALL GOODS 

for 1907 is the very best? And 
'tis about time to place your 
order. Write us to-day for our 
new Catalogue and Price List. 

TBE DRAPER & MAYNARD CO 

PLYMOOTH* U. S. A. 



MARINE HARDWARE 


Pit MI III! If SKEIE 
Ohieks. IkMlitolypri* 
nitsaropijrapligait. 
k iniltir If grait Mirtt 
lid I nry rapid iiilir. 



TlieSfaSNE ClMDCk 


ffi an jiUin if kigb 
gndi paebtlig giids. 
letiirBataiig. Wiant 
Miitaatlir briiglig ii 
nv dirieii li till lin. 


A* S* MORSS C0«9 coioiEMAL ST., Boston, Mnss. 


HEADQUARTERS” 

Everything for the Automohile 

We guarantee satisfaction in the exe¬ 
cution of every order, large or small. 


MANUFACTURERS OF 

“CONTINENTAL” 
Auto Lamps, Genera¬ 
tors, Clocks, Calliope 
Homs and Auto Sup¬ 
plies. 



SOLE U. S. AGENTS FOR 

“ BUNCHARD ” 
Famous French Homs, 

Pirelli & Co.’$ Italian Cable 
and the Celebrated English 
Compound Air Pump*. 


Our complete 128 page catalogue for Hardware Dealers will 
be mailed, free, upon request, also our red booklet, illustrating the 
complete line of “Blanchard' Famous French Horns. 

The Motor Car Equipment Company 


Mannfaetarers* Importc 
and Dfatrlbntors of 


AirrOMOBEE ACCESSORIES 


Main Offices and Warerooms: 


65 Warren Street^ NEW YORK 


Coirtm BUYERS’ REFERENCE TO ADVERTISEMENTS o« Law Famb. 
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Makee'yoar children strong, happy and popular—because It keeps them out<in the air and sunshine, and gives 
them good, safe, healthy exercise. 

It Is propelled by a swinging forward, and backward movement of the arms and body that broadens'* the 
shoulders, straightens the back, develops the lungs, strengthens the arms and builds up a perfect physique. 
Saves doctors* tnUB. Built to last for years. For small or larfra families. One child Is supplied with friends in 
own yard. Four children ride at once. Organ plays while Health llerry Oo Round Is In moUon.—Health— 
Happlnees—Gompanionshlp. Send to-day for circulars. We are advertising extensively to the consumer. 

MEMITH MERRY OO ROURD OO., OmRi- ^ OUtROY, RJJROIO. _ 



GET THE 


PLUGS 


with u lust selling sntomobUe sgiplisnce. The 
■ Um ■ ■ hardware dealer la in line for auto sundries* 

Ji. MmA EmM Get your jobber to furnish you with 


SOOT-PROOF 


It i» the moat economical and beat aelUng plug on the market, becauae ita life ia practi-^ 
cally nsAimited, It cannot abort-circuit. Price gUM, Send for trade diaconnta. 

AMress C A. MEZGER, be., Manifaelsrars, 293 W. 8Wh St., New York 

National Sales Corporation, Factory Sales Managers, 216 Broadway, New York 


MALIN WIRE For 22 Ye>fa the Standard 



RBtBil DMlBr*8 Stook; 147 Spools 


WIRE ON SPOOLS 

1 oa., 2 oa*, 4 oa*, 8 oa*, 18 oa* 

Black and Tinned, Annealed. 

Soft Copper, Soft Brass, Spring Brass. 

German Silver, Phosphor Bronxe, Insulated. 

High Grade Music Wire for Meclumlcal Purposes, 
1 in. colls. 

**Triple Plate*’ SoUd Galvanised Wire Clothes 
Lines. 

WIRE BELT LACING 

Mallaon SOfhapeols Rival in 50 ft, ooila 

The Nalin Qi Co. 

CLEVELAND OHIO 


Write foricatalog 

mki ^ . 1 . ' ■ '■ ■■ 


ogl 


tt u Dmimmb nu, Y»o Ifamw HASDWASX DEALBSS’MAGAZINE 
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STEEL RODS. 

; Onlyl a Nibble! 

^ Thenjthe bait was wroiig 4 .p^It wasn't a ^‘BaiffroL" Steal Rod. 
Dealers everywhere are recoiriiizing' that they can rely on the 
“Baiaron” to brings and hold cnstom. Twenty years’ test is sure¬ 
ly enough, Keep a full stock of the “ Bbistol ” rods—a rod for 
every purpose^ a correct bait for every customer. You insure 
1 him many Beasous of satisfaction, good luck and heaps of pleasure, 
f Remember our remarkable guarantee with each rod for 
thrsfi fmmn against breakage from defective material or poor 
" workmanship. Our trade mark “ Bbibtol is on every reel seat 
Let UB send you our catalog, 

i Note.—Bear in mind that our liberad advertisiDg helps your 

sales. 

.The Horton Mfg. Co„ Bristol, Conn., U. S. A. 


ConoMM BUYBI8* XIFSECKCE TO ADVERTISBIIENTS on Lamt Paom. 


MR. DEALER: 


CEDAR FALLS 
IOWA 

Eastern Branch, Buffalo, 


We are advertising Hthe 
three articles here’ given in 
all the leading Contractors’ 

We are getting mLg^r 

replies right along H 

and would like to 
refer these inqui- Wjm 

ries to you. IP 


You ought to have full 
information. Write for 
circulars and prices to the 
sole manufacturers. 


WAGNER MFG. CO. 
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WILLIAMSON’S 


Walker Goriiscrew 

No. 17. 


New Key Rin^ 

No. 1. 

RETAILS AT 5]CENTS 

Nickel Plated. Packed 
1 dozen on a show card 
—12 cards in a box. 

Send for prices and 
samples to 

G. T. Wiliiinsin Win Hot. Go. 

56 Badger Ave., NEWARK, N. J. 


The leader the world ovei\ We 
make over 70 varieties. 

ERIE SPECIAin CO., Erie, Pa., D.S. A. 


For Sale by All Jobbers 

SEND FOR PRICE LIST 

FRAZER LUBRICATOR CO, 83 Murr^ SL, N.Y. 


The possibilities of incressins YOUR 
trade by handling 

The OAKMAN SYSTEM 

OF DISTANCE GAS LIGHTING 

AIR SWITCH. One button lights —the 
other extininiishes. 

Send your name and address and — 
we’ll send some Light on this subject. 

QAKMAN MFG. GO. ** “NS:?.r •* 


THE FRAZER 

BEST IN THE WORLD 

Alwiyt Uniform Often Imitated Merer Equalled 
Known Everywhere No Talk Required to Sell It 

GOOD GREaSK mAKES TRADE 
CHEAP GREASE KILLS TRADE 


ATTENTION 


Iir AjrtwsBXEO ADYsantsmirTS it ii DisisasLi teat You Mbittzov HARDWARE DEALERS' MAGAZINE^ 
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XHE 

ARROW CAN 

(Aec.U.8.Pat.Off.) 

For Aokco mmd 





No. 8—17 X 24. 
List Price, $8.00. 


(PATENTED.) 

No. 1—16 X 24. 

List Price, $6.25. 
SUBJECT TO DISCOUNT. 


No. 01—16 X 18. 
List Price, $4.60. 


“proved ash Md garbage gSiL'SfThTiKrSMiSShSS; 

CANS, because they have no rivets to pull out, linked hoops to rods ran throogh holes in solid 
pull off, or thin bottoms to rust out. Galvanized after assembling. 

^ . * Impossible to poll the bottom 

roR FULL PARTICULARS WRITE TO and top spsrt. 


and top apart. 


THB ARROW CAIN COMRAINV 


Sole lVIanufaetut*ers 


as WARRBIV ST.t NBW YORK 


KICK PLATES 

Wm catty a Larga Stock of Spoetally Sotactod Brace and Bronma tm att wldthc for 
J(4cr Platoc and can match any /tnlch of hardware, 

THE TURNER BRASS WORKS, “«f*'*• 


i 


Bells of Every Description SiSiJrL. 

■ AND AUTOHOULB 

Our goods sposk for themselTSs. Send for our free Illustrated csttloguo end jou 
will become Interested. 


TRADE WINNERS 



THE EAST HAMPTON BELL CO., East Hampton, Conn. 


OmvlM Swtai Oov Ml 


See that book t 


For removing dn capo from BoCdea 



Tta “yUKE" eu Ml lOTTU OPENER 


SPINS Aimmic 

Hardened Steel Blade 

Corkscrew Tinned 

Lacquered all over to 
prevent rusting 

Packed In display boxes 

TAYLOB mro. CO. 

Dipt B. Hartford, Conn. 


Removing 

ImCapo 


THE MASCOT CALL 

••BRINGS IN THE DUCKS’* 

Has that rattling, raspy, natural duck sound that ** Brings 
*Em In." Hard rubber throughout, won’t check, crack or 
corrode—We guarantee the MASCOT DUCK CALL to be 
the on^ one made that water and climate positively does 
not affect or money refunded. Easily tuned by any 
amateur, and after a few trials you can imitate instantly 
the cry of any duck. THE MASCOT CALL Is so natural 
duckH are easily decoyed—that means a good day’s shoot 
and a good bag. The Mascot is simply perfection. If 
your dealer or wholesaler cannot supply you, write n^ 
Price only $1 prepaid. Manofacturod by the ^ 

man mmTT covaht. RcrnimiB Tcmci, chimb> 


Coviuu BUYERS* REFERENCE TO ADVERTISEMENTS on Laot Fai 
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AD-EL-ITE 


Do you carry these two profitable specialties? 

If not, yon are losing money. 

They are oor leaders and haTe been adrertised extenslTely all OTer America. 

There is a general demand for thfm,—people know of them ererywhere and ask for them,— 
th^ sell rapidly, thus allowing gnlck retnms and a good profit 

Now is the time to pat In a stock of the Ad-el-ite Specialties. Why not let ns send catalogne 
and quote prices on a trial order? 



MONEY MAKERS 

i FOR :dealers 


PAINT AND VARNISH REMOVER 
ONECOAT DUX nNlSHES : 


VX. 


CHICAGO 


e Yottf Cifstomefs 
"Tie Hofse’’ 


HORSE** is the title of a new illtis- 
trated booklet of 32 pag^es, issued by the 
Dixon Company. There b very little matter 
of an advertising: nature; the book b devoted 
almost entirely to interesting information con¬ 
cerning the care of the horse in and out of 
the stable, q With every order for Dixon*s 
Graphite Axle Grease, we will give the dealer 
a quantity of these booklets to distribute among 
such customers as are interested in horses, 
q Get sample copy 55-1 of thb booklet and 
see how valuable it b—free on request. 

JOSEPH DIXON CRUCIBLE COMPANY 

JERSEY CITY, N. J. 


In AMavnino AnynaTiisifBm it is PistBAaxai tbat You Muitxon HARDWARE DEALERS' MAGAZINB, 
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Snow Flake Axle Grease 


TRADB MA.RK 


The Grease to Buy 


The Grease to Sell 


The Grease to Use 


The Snow Flake Axle Grease Compaoy 

MAIVUPAG'TURBRS 

RITCHBURQ, MASS. 


' I'AKE a brush and dip 
it into a can of the 
other kind of paint, 
f and brush the paint out on 
a piece of wood, then take 
another brush and dip it 
into a can of 

MONARCH PAINT 100% PURE 

and brush it out on a piece of wood, note how easy and 
smooth Monarch Paint brushes out. That’s why prac¬ 
tical painters like to spread Monarch Paint. It saves time, 

onri fiTYTA 1C W# wiat i lire dealer to every town ind hire i awiey-aiJUW 

dllQ lime lb money gd.ineQ. proposition to submit you for the asking. WRITE 


The Nartin-Senonr Co. Chicago and Montreal 

"PIONEERS OF PURE PAINTS." 



CoatULT BUYERS’ REFERENCE TO ADVERTISEMENTS oa Lam Pami. 
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Think It Over 

D AI^PNESS rots wood—causes de¬ 
cay. 

Sunshine warps it if it’s only 
covered with ordinary porous paint. 

Snow, rain, dirt or sun can’t get be¬ 
hind the hard, smooth glaze of LUCAS 
TINTED GLOSS PAINT. 

LUCAS TINTED GLOSS is the one 
permanent paint that will improve Tlie 
appearance and increase the cash value 
of any property to which it is applied. 

If you haven’t this celebrated brand 
in stock, a postal will bring our paint 
proposition—a proposition that will help 
you to make money and hosts of satis¬ 
fied customers. 

JOHN LUCHS ft .CO. 

Philadelphia 

BEW VOBK CNICaeO 


Founded in 1828 
But always Up-to-Date 


MHidasN S Gi. 

PNIUIDELPNIII 
NEW YORE 
BOSTON 
CNICROO 

Manufacturers of 

Sand Papers 

IN EVERY FORM 
Flint Pnptr, Garnet Paper, Emery Paper, Emery Cloth 


You take no risk^on the Quality 

We make only the Best! 

1m Ahswsexmg ADvaxTifiifsiiTf XT la DuiaASLS that 


DENATURED ALCOHOL 

(IMcr Ad of Congress, Jue 7, 19M) 

WE ARE NOW READY TO BOOK 
ORDERS FOR DENATURED ALCOHOL 
AT THE LOWEST GOING PRICE AND 
SHALL BE PLEASED WITH YOUR 
ORDER FOR DELIVERY AS SOON AFTER 
JANUARY 1, 1007. AS IT CAN BE PRO¬ 
DUCED. 


WRITE TO US FOR COPY OF GOVERN¬ 
MENT REGULATIONS OR OTHER IN¬ 
FORMATION ON THE SUBJECT. 

We shall be prepared as heretofore to furnish 
COLONIAL SPIRITS and WOOD ALCOHOL 
at the Ibwest going prices, and solicit a con¬ 
tinuance of your orders for these goods. 


WE MANUFACTURE VARNISHES OF 
ALL KINDS AND FOR ALL USES. 

THEY ARE THE BEST IN THE WORLD. 


BERRY BROTHERS, LIMITED 

VARNISH MANUFACTURERS 
Sheilse Bleacherg aad BellBers of Alcohol 


New York 
Boston 
Philadelphia 
Baltimore 


DETROIT 
Canadian Factery 
WALMERVnJLB 


ONT. 


Chicago 
Cincinnati 
St. Louis 
Saul Francisco 



The name stands for perfection in Horse Nails 
LIVINGSTON NAIL CO.* 
d0:2-d04 Broadway, NBW YORK 


EMtabllMhmd /d42 

Briggs Bronzene 

BEST BRONZE BREEN PAINT HADE 

.Paste and Liquid Forma 
FOR BLINDS AND STORE FRONTS 
Send for Color Cards and Prices 

John Briggs b Company 

You Mbmtxom HARDWARE DEALERS' MAGA^NE. 
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«NICE'^ LIQUID WOOD FILLERS 

Vamishest Paints» Stains and Enamels 

With these you can get and hold the trade that is 
rightfully yours* They make friends for the dealer 
SEND FOR BOOKLET 

Eugene L Nice : m-m South Stand strict : Philadelphia 


DUSTLESS SWEEPING 

WITHOirr OILING YOUR FLOOR 

OUR RESERVOIR BRUSH 

I 

deadens the dust as you sweep. It makes 
its own dustless powder out of the dust 
and grit on the floor. 

It keeps the floor fresh snd clean, and makes scnibblna unnecessary. 

USED BY OVER 1M,MS MERCHANTS AND' 6,M0 SCHOOLS 

MILWAUKEE DUSTLESS BRUSH CO. 



APPROVAL EXPRESS PREPAID 
Liberal Dtoesals so OMBlilles 


ISO SYCAMORE ST., MILWAUKEE, WIS. 


Eitabllshed 18S0 



iBosrpsrafed 1891 


EVERYTHING IN BRUSHES 


Gerls, Lmnbard & Co., 

BRUSH MAKERS 


298 and 210 Randolph Street, Chicago 


All our best grades have our full firm name 
stamped on them. This is our guarantee 
for quality. 

ASK YOUR JOBBER FOR THEM 

If they haven’t them, write u?. 



jfF we could save yon money and give 
a superior product, surely it would be 
to your interest to deal with us. 

Let us prove this statement. Write for our new 
Catalogrue '*A'* for Hardware Dealers, just issued. 

Grand Rapids Show Case Co., cnud Ra|iids,iach. 

The Urges! Show Case Plant In Ike Warid 


OUR 

AMERICAN 
BEAUTY 
No. 400 


COvsuu BUYERS* REFERENCE TO ADVERTISEMENTS on Lur Paom. 
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** STER UR** 



BE MODERN 

Vquip your Store with 

NILBUADT 

ROLLING 

STEP 

LADDERS 


They ooet but little and 
enable you to utilize 
space now vacant. Save 
your goods and fixtures. 
Save time and olerk hire. 
Add to the beauty of your 
Store. We make Ladders 
to Order and to fit any 
shelf arrangement. 

NILBUADT 
MFC. Co. 

1445 N. EigUK SI. 

St. Louis, No. 

JOHN CALANDER^ 

St. Paul, Ninsi. 



When we began to make 

llluninatcil Slow Casts 

iJohn Petz. Patentee) 

some folks told ns that we would never sell them—people 
did not want such GOOD cases. Experience has proven 
that we knew nu>re about matters than they did. More 
**Qulck Sales” Cases were sold In 1906 than in any previous 
year, and the indications point to more sales and quicker 
sales for 1907. 

Our business simply reflects the business of our cus¬ 
tomers. Those who buy Quick Sales Cases find the results 
so pleasingly profitable that we get repeat orders. 

Do you want more sales and quicker sales ? Write for 
the illustrations and prices. 

DETROIT SNOW CASE CO., D«pt. 0 

” Show Ca$e Maken to ProffresHve Merchant$ ** 

476 to 490 Fort St.. Wost. DETROIT, MICH. 

John Pets, Pret. and Supt. Herbert Malott, Sec. and Trtat 

The Peu Patent Store Front Constrnctlon lets In 
every ray of light—gives more room to display goods. 
Write for booklet, “A Profitable Comer.” 



SEND FOR NO. 22 CATALOGUE 

Coburn Trolley Track Mfg. Co. 

HOLYOKE, MASS. 



RCLUm STEP 
LtiMarsfw Stores 


No modem store is equip¬ 
ped np-to-date without the 

OIGYGUB 
STBP UADDBRS 

as part of its outfit. 

We make Ladders to turn 
comers; to fit all kinds of 
uneven shelving; to work 
where floor Is slanting; to 
fit any special require¬ 
ments—and more Ladders 
than all other honses com¬ 
bined. 

Ask abont the new 
noiseless track. 

CIRCULARS FOR THE ASKING 


THE BICYCLE 
STEP LADDER CO. 


SS Randolph Stroot 
Chicago, ill. 

■!SSj;:ii.ii.rouNBs, 


Iw Avfwisnri AoTsmsBUiifTa n xs Didirabli teat You Miimov HARDWARE DEALERS’1CAGAZINI» 
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FRIEDLEY-VOSHARDT CO. 

(Iticarporatfid) 

NJ^MUrACTUHEffB Or 

ARCHITECTURAL SHEET HETAL 
ORNAMENTS, ART HETAL COLINGS, 
FINULS. CRESTING WEATHER VANES, GAL¬ 
VANIZED STEEL TANKS FOR ALL PURPOSES. 

A FULL LINE OF 

Sheet Metal Roofing, Conductor Pipe, 

Eave Trough, Sheet Copper^ etc. 

SEND FOR CATALOGUE NO 17, 

194-204 MATHER ST., CHiaGO, ILLS. 




r, f * f * M * rj J. 

'-..F . J' 


AUTOMOBILE STEEL 
9 HITCHIN6 POST 

A good Hitching Post is almost 
an ^absolute necessity in front of 
every home. 

A safe, as well as a neat and 
durable post, is demanded. 

THE **Al)T0M0BILE” 
POST 

Is Blgh inQialityibiitLowfaiPriee 


It has proved a winner, an ex¬ 
cellent seller, and a good stayer. 

It is 5 feet eight inches in length, 
and weighs about 30 pounds. 

It Is attractive I it is symmetrical 
In proportloni it catches the eye 
when properly displayed in front 
of a store, and It appeals to the 
goad judgment of the prospective 
customer. 

l iberal Mseomits to Dealers 


K:i 


I 

ifkl 


^0 


Write Te-day for Partlcnlars 

Bond Steel Post 
Company 


ADRIAN, MICH. 



Elevator 

Repair 

Bills 

Rednced 25% by Usiai 

THE 

EATON 6 l PRI^IGE 



Center Lift Hand Elevator 

Wi Pq tin FnigM—Yoi listall Elmtiir YNmif 

Wo wtU ohlp Ibla EleTslor direct to joa. freUrbt paid and joo 
ean ioatall It youraalE witboot eapeoaa except tba>lialp of tha 
aroniqe macbnnic. Tble la no exceptional offer. Koaryoo# 
knows tb.it BATON A PRINCE nieana dependable Beralora. 
No other Klerator le quite ae Rood becanaa none It mmdt artih 
Mii-b Infinite care. Send for CatalORne No. 44. 

We are also extenotra makers of Panaoeer and 
Fre'vbt EleTatora. for direct and allamatlaR 
current. Send for cataloime. 





Eiklsh 4 RsuifiECaiBamc 

70-70 Michigan Streat, OHIOAOO. 


Coirivu BUYERS’ REFERENCE TO 


Digitized by C^OOQlC 
ADVERTISEMENTS Off Last Paois. ^ 
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THE SECURITY GASH REGORDERS 

Create System, Hasten SuGceee, 
Guarantee Safety. 

Ve manufacture 12 different stylet 

llluetratcd catalofM vent tn nqmH 

HOUGH CASH RECORDERCO. 

INDIAN ORCHARD, MASS,U.8Jt. 


FREE BOXING LESSONS 

ETery Iwne of M W M irine aM the cjci of BeBcrooi HMshrare bob 
who are chanm in their etoK aecommodatiena. So^ ehanget 

nsuaUy invohre ShclVinf a^ of conrae* Shelf Boxes, and tUs brinn ns 
to our stthjeet, tIs.: 

THE “FERFEeT” SHELF B©X 

For attractively displaying Shelf Stock, for absolutely protecting it from 
damaging dust, dirt and dampness, for its notable saving of space and for 
numerous other advantages, 

THE “PERFECT” SHELF B©X 

is without a rival. 

The circular I shall be pleased to mail you clearly demonstrates all of 
these claims. 

P. M©©RE, RAVENSW©©D, W. YH. 


to AnrauM Aamtinnm IT n DMOAMa «mA9 Yov Msmov HARDWARE DEALEBS’ MAQAZIinC. 


SHELF BOXES 

TO ORDER 

HENRY H. SHEIP MFC. CO. 

(MnUaATe.a^RaBtoiphSt. FUladdpUa, Pi. 


NASHUA TILL CO. 

MANUFACTURERS OF 

Alarm Cash Drawers 

NmK\i«. N H.. V. S. A. 


F.L MYERS &BII0., Ashland,0. 

ORE 
UDDERS 

NOISELESS. 
CUSHION TIEE. 
Nest ind Woit Com* 
plele in the MarkeL 
Write lor Oetcrlptlra 
Circular and Prlcai, 

tome. 

Pumps, Hai Tools, 
8arn Door Kangors, 
Ac, Largaat and 
Bart Una In theWorM 


INTCRCnANOCAIILC 
LOCK-CORNER SHELF BOXES 

rOR THE HARDWARE TRADE. 


The a. H. Green Co., 

9Y-I0I Warreo St.. NEW YMK. 




























4S0 


Hardware dealers’ magazine 


March, 




Don^t Throw Away. Old Silverware I 

Renovate It with Platol 


This Handsome Display 
Case FREE ! 

TO DEALERS WHO HANDLE 
CARBORUNDUM SPECIALTIES 

It’s an ornament to any store 
—40 inches high—made of 
quartered oak and plate glass 
—^triangular in shape—giving 
2 display surfaces—with a 
closet in the back to store stock. 
Write to-day for our Proposition. 


The Carborandnm Company 

NIAGARA FALLS, N.,y. byGoO 


Cenou BUYBK8’ BXFESENCE TO ADVERTISEMENTS on Lm Fm 
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Goods WeD Displayed Are Half Sold When On I 

aesr portmbie RE¥OLvnm whip I WUiEY*S WAXEWE ANTISEPTIC 




HAOK iUMi DISPUiY STAND 

Ornamental aa well aa nsefol. Dit- 

^79 from yk to IH Groea Whipa. flT 

Haa a ReroWing S^elf for Dlapla^g jtfilA. 

Oili, Grease, Soap, Dreaaing, Pow- 
den, Linhnents, Gall Cure, Combs, 

Brodies, etc., etc. The only Per^ ktH.IB 
feet Whip Rack erer made. Shelf 
is worth half the price of the rack. JDU HH 
Whips hanging by the point keep JBJ Hlft 
strai^t, cannot fall out and are iM DII 
kept in order. Gets them down |UM H 
and to the front, where they are MlVf H M 
seen and sold. The Best Whip fl|ll IHi HJB 
Rack is made entirely of steel and |Ul||H 

iron, bolted and elamped together; IjJlII 1 lA ||H 
is built like a bicycle. Enameled f|UJ! |IU|])H 
Blue, Painted with Gilt Trinmungs. |jH]|l I m 
Adjustable from 8 feet to 8 feet 11 11^1 
10 inches high. Wei^t, 80 lbs. ^ JMIl I 11 llllM 
Boxed, 100 lbs. PflHttlH iNEB 

iMreaie Sales sf Whin 180 Per eeot lljlll 

Richmokd, Ind., Dec. 80, 1008. II 

Ml. JoHW H. Bxst, Galra, IlL: W 

Dear Sir —^You have the best M A 

Portable Revolving Whip Display 
Rack we ever hod; it sells many 
whips for us. Resp^fully, 

IxwiN Rbb & SoK. JK 

Dothan, Ala., Dec. 87. 1908. 

Mt. John H. Bbst, Galva. Ill.: 1 1 

Dear Sir —^We are higUy pleased I 

the Portable Revolvmg Whip A" _ ^ 

Display Rac^ We thi^ it the best 
we ever saw in use. Write for Catalogaa 

Respectfully yours, and Prices 

/ A. iCAT ft Co. 

JSINI. BEST,ii8NftrthSL,€alini.in..D.S. A. 


M«T IN THE WORLD TOR 

Dtchci Ftoors nd all lariwMd n«wf,IJMkaH. 

M CMks aai FftnUve la PMie BriMtaga, 
■alb, laagitab, laasca, Ele. 

Waxenc is to the woodwork of a house what 
stove polish is to the stove. If your varnished 
or shellacked surfaces are scratched or marred, 
Waxene will restore the surfaces. You can apply 
it yourself. Sold and used everywhere. 


MANUrAOTTTBXD BT 

1. H. WILEY WAXENE C'A 
•9 SadWory Street* Beeton* li —„ U. s/ 


A Low-Priced Steel Furnace 

An all Steel furnace in which the fire pot, fire, 
smoke and gases are enclosed entirely within 
a shell of heavy steel plates, riveted together like 
a steam boiler, absolutely gastight, is a high- 
grade product, but heretofore has been high- 
priced as well. 

THE EQUATOR 

is a gastight, steel furnace at a Very Low Price. It has 
no packed joints to loosen and leak gas. It has 
upright smoke travel to prevent soot accumulat¬ 
ing to retard radiation. It is made of very heavy 
steel, more durable than any cast iron furnace. 
By its peculiar construction the smoke is drawn 
to the bottom of the steel shell, thus heating the 
entire radiating surface, whereas most steel fur¬ 
naces fail to heat the lower one-third of their 
surface. It will meet any competition. Write 
for catalog and dealer’s discounts. 

Marshalltown Hurnaoe Company 

ALA.RSHAlL,L,TOWIV, IOWA 


Iv AMWma. AwisnmMiiT, n if Dmibablb that Yon Mbdtion HARDWARE DEALERS’ MAGAZINE. 
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Samples from our complete line of Bath Room 
Trimmings. Catalogues 6f Bath Room Trimmings 
ahd Furniture Trimmings sent on request. 


AMERICAN RING CO., Waterbury, Conn. 

CAST AND WRODCIIT BRASS KNOBS OTBER FIINITIIRE UtlMMINGS IN 
BRASS UPHOLSTERY NABS GREAT VARIETY 

BRANCH » New Yorj^ 1 ft 2 Hudson St. Cbicsco, 199 Lake St. 

OFFICES ) Boston, 170 Summer St. Oakland, Cal., Temporary office, 208 Woodmen Bldg* 


HilPs Famous Dryers ccot 




HilKs Balcony Dryer. 


More than 
500,000 in use 

The largest manufactur¬ 
ers of Clothes Dryers 
in the world. 

No Dirt. No Dust. 
Pleases Everybody. 
Saves One-third of 
Your Coal BiU. 


Hill’s Champion Dryer for the Lawn. 


HILL DRYER CO. 

315 Park Avenue, 

Worcester, Mass. 


Send lor Catalogue and Pdce List 


Digitized by ^ ^ ' 

Consuls BUYERS' REFERENCE TO ADVERTISEMENTS oir Lass Paoa 
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delaj. 

Write 

to-day. 


> Ike MB wIm fees after Ike Iktafi 1 


! afker fdlaw If waMtet ter”! 


NOW la THE TIME TO STOCK ITP WITS OUB LINE OT 


BATH ROOA/I TRIM\<IINGS 


Novelty 


Ov«r 10k PtttteniB. Arc Solid Bi 
Nickeled 

Aflk your Jobber about our goods 


THE UDELL WORKS, IndiaDapoUs, Ind., D.S.A. 


Baotera Y Ropreson tat Ives 

W. A. STOKES & CO., 30 Warren Street, N. V. CITY 


The Best 

Ladders, 
Woodenware 
and House- 
furnishings 

to be had. 

Prices Wffl Snr- 
prise Yon 


Write for Catalog 
and Prices 


We are the 
pioneers in this 
business. Cer¬ 
tainly we can 
give you the 
best prices, 
shipments and 
goods. 


Iw Amivebuic Aotbetissmemts it If Desieaele that You Mention HARDWARE DEALERS' MAGAZINE. 
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Revolving Belt Pnnelies 


'4 5 


7 e S 


Write for Catalogoe of HARDWARE SPECIALTIES 

THE SMITH & EGGE MFG. CO. 

BRIDGEPOKT, CONN. 


SELLING GASOLENE WILL PAY YOU 



Cat'tt. LongDIstaace. One of Mnj 
Gasolene Ontflls 


Why not be tbe Goaolene Man in your town? 
The hardware store is the natural place for au¬ 
tomobile supplies, and properly stored gasolene 
is the best paying motoring necessity you can 
sell. 

If you have a Bowser Tank you can sell gaso¬ 
lene to the motorists in your dty and the tour¬ 
ists who pass through. You can sell it at a good 
profit and with absolutely no inconvenience. 

Install a Bowser tank, buy gasolene in large 
quantities at low rates, then sell it all at a good 
figure. With the Bowser there can be no losses 
to eat away your profits. 

If you want to tshare prosperity with the mo¬ 
torist, sell him gasolene. Catalog U-2 tells how i 
you can handle and sell this volatile fluid with | 
safety end convenience and on a paying basis. 
Send for it to-day. 


S. F. BOWSER & CO., Inc. 


FORT WAYNE. INDIANA 


2SS Atlantic Avenge 
BOSTON, MASS. 


S99 Broadway 
NEW YORK CITY 


sadS FVancr Avenne 
r. TORONTO, CANADA 


CcMiauu BUYERS’ REFERENCE TO ADVERTISEMENTS am Law Paou. 
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Every One With A Home 
Needs A PIERCE 
UWN TRIMMER 


Indispensable 
U Neat, WeU Kept 
Lawns Are To Be 
Maintained 


T«ket the place 
where lawn mower 
fails to work 
around flower beds, side^ 
walks, fences or borders. 

Does away with stooping 
and lame backs, the result 
of using hand shears on 
one's knees. Shears are 
made of best quality steel 
No, 13, gauge ground and tempered. Cast¬ 
ings are m^leable iron. Machine works on 
ball bearing. Manufacturers give absolute guarantee 
to all parts and perfectsuccess in performingits work. 

Packed 1-4 Dozen Per Crate 


THE CHICO WEAKER 

Contains wooden spools which are 
adjustable and very easy for the ani¬ 
mal to wear. Can be used on any size 
cattle and have a perfect fit by means 
of sliding the right hand side piece 
containing wooden spool inward or 
outward in slot and then made sta¬ 
tionary by tightening the bolt. 

Is made of galvanized iron cor¬ 
rugated sufficiently strong to stand any abuse of whatever nature. May be 
used with or without prongs which may be fastened to Weaner if needed 
in case where calves are stubborn. 

Manufacturers give absolute guarantee to all parties. 


PIERCE & IWfEG. CO. 

STEEL AND SHEET METAL STAMPING 

MANUFACTURERS OF 

One, Two, Three and Five Gallon Oil Cane, Garbage Cane, Commode Paile, Nestable 
Stove Pipes, Lawn Trimmers, Grass and Sneep Shears, Calf Weaners 

Factory': BURL.INCTON. IOWA. 
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ANTI-CLOG LAWN 
or GARDEN RAKE 


CRONK GARDEN MATTOCK 
Write for Catalogue of our Complete Line 


“CRONK” QUALITY-“CR0NK” PRICES 


THe Cronk & Carrier Mfg. Co. 

ELMIRA, N. Y. 

---^:- ,giiized by Go ^gl 

C^vtvf.T BUYERS* REFERENCE TO ADVERTISEMENTS o« Laot Paw. 


CHAMPION 


IDEAL 


SPECIAL ONION WEEDER 
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OLDEST 


HARDWARE DEALERS' MAGAZINk 


ESTABLISHED 1838 


LARGEST 


The Frank Miller Co. 



Manofacturcrs of the Preparations for Use on Harness Known i 

The Standard of the World' 

Hig^hest Awards, Centennial, 1876 
Highest Awards, World’s Fair, 1893 



s 




Harness Dressing „ 

EAB19ESS Oil. The very best axticle of Its i. X. L. HABBISS OH. 

Presenres and softens the kind. Unequaled for use by Second In quality only to 

leather, consequently adds ^th man^wturer and 

life Com^unded with pure owner of harness. Superior to aU others, 

neatsfoot oiL _ 


r.' c Ej"I ■ ' «■ 


Cairiage Top Dressing. 

Giyes an elastic, durable 
water-proof gloss and is posi¬ 
tively safe to use on finest 
stock. 



a 


i 


EDGE, COLLAR AND 
HARNESS INKS 


AXLE OH. 

Superior to Castor Oil; 
lasts longer and will not 



habhess soap. 

Unrivaled for cleaning and 
softening the leather, abso¬ 
lutely pure. 


Our preparations are uni¬ 
form in quality and the 
quality the best. 



The Frank Miller Co. 

> 

OFFICE AND FACTORY EUROPEAN OITICE 

S49 aid 351 West 2Mi SL^NEW YORK, U. S. A. Tower Chambers, Moorgate, LONDON, E. C. 

Send for Price List and Catalodne. 

1« AvfWBaiMO ADVSRTitsifUfTt IT It Dssxbable tsat You Mention HARDWARE DEALERS* MAGAZINE. 
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The patterns^here shown are only a few of a large assortment. Believ¬ 
ing that iron pr steel is not suitable for outdoor exposure we furnish in 
bronze or brass .only 

A SUPERIOR ARUCXE AT EVEN MONEY 

Seid For Catalog ni Prices 

■anifactiirea by SellUif AfcalB 

The New Departure Hfg. Co. J<riin H. Graham & Co. 

Bristol. Ct. New York City. 


New Departure 

Turn Plates and Button Cases 
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For perfection in design, finish and mechanism our New Departure Bells are 

INCOMPARABLE 

Sari Far Catalog aai Prices 

(bnlMtareOSir SdHoo locab 

The New Deparlnre Hfg. €0. John H. Graham & Co. 

^ Brlmiol. Ct. New York Clfy. 


New Departure 

Rotary and Pn^ Button Dow Bdls 


III Aaiwnwo ADTBXTiSBMBirTs IT 18 DisiRABLi THAT You Mnmoii HARDWARE DEALERS* MAGAZINE. 
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Another story is that the Revolver is right. The Adver¬ 
tising is right. The proposition to the dealer is right. 
The Iver Johnson Revolver cannot be had as a cigar store 
premium, or any other way than by purchase of the dealer. 
Every man to whom it is sold becomes an enthusiastic 
salesman. Every purchaser is proud of it, and shows it, 
and brags about it. The thing that everybody wants is 
the thing for a ‘dealer to have in ample stock.' 


Stnd for oatalogueo aad terms—mighty Interesting terms—to the dealer, or 
ask yonr Jobber—he knows. 


IVER JOHNSON’S IRNSIND CYCLE WCRKS 

212 River Street, Fitchburg, Hats. 

New York Office: 99 Chambert Street. 

Pacific Coaat Branch : P. B. Bekeart Co., 2330 Alameda Ave., Alameda, CaL 

European Office: Pickbuben 4, Hamburg, Germany. fnlnchniai 

Makers of Iver Johnson BIcyoles and Single Barrel Shotguns 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Lan Paois. 
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There is a case in point to be found upon 
several pages in this issue. A Kentucky Hard¬ 
ware house that had no doubt suffered much 
from the evils complained of, put it up to us, 
so to speak, to lead the way in a campaign 
of education in the matter of freight bills, ac¬ 
ceptances of shipments, and other matters con¬ 
nected with the passage of goods from one 
concern to another. The case was laid before 
the jobbers of Hardware, and the results are 
all that could have been desired. By a perusal 
of the pages referred to, this house, and others 
interested, may learn much of the methods that 
various men of experience have worked out 
for then^selves; those who have been to the 
school of experience have kindly written out 
the lessons that others can learn. 

* ^ ^ 

A correspondent suggests that the Ameri¬ 
can Hardware associations would be more 
useful and profitable to their members were 
they to emulate those of England in one re¬ 
spect, and pay more attention to the purchas¬ 
ing of goods by combined efforts, than they 
do at present. There are a great many, on 
the other hand, who believe that the associa¬ 
tions should keep away from entanglements of 
this sort. We would be glad to hear further 
expression of opinion on this theme. 

* * * 

A collection of interesting observations 
made by Hardware manufacturers on the ex¬ 
tension of our foreign trade may be found else¬ 
where in this issue. While no one of them 
attempts to discuss the whole matter from 
end to end, each one touches upon what he 
believes to be a vital point. In these discus¬ 
sions, and in others that one hears continually, 
■one significant point may be noted—that even 
those who have been in the past regarded as 
high protectionists are not inclined to feel, as 
they once did, that the American tariff is a 
completely perfect and sacred thing that must 
not be touched under any circumstances, and 
that it became treason to hint that it could 
be improved. 

* * * 

The,disposition is not so much to wipe out 
the present law and create a new one from the 
ground up, as some ambitious tariff-tinkers 
have tried to do, as to look the thing over and 
see where it could be improved. That it can 
be bettered by changes here and there we are 
sure the most eminent Republicans will ad¬ 
mit. And in admitting that they do not lend 
themselves to a general overhauling of the 
scheme. A man can patch the shingles on his 
house without tearing up its foundations. 


Things have changed at home, and our rela¬ 
tions with the great outside world have also* 
vastly changed since Mr. Dingle^, and Mr. 
MciUnley before him, stood up in Congress 
and demanded the erection of tariff walls 
about our infant and growing industries. They 
have grown somewhat since then. We have 
assumed new relations with the world. We 
need the markets of the world, even with the 
present great home consumption, as fully as 
they need us. Others have taken lessons from 
us. Canada has set up a wall of her own, and 
so proud of it is she that she utterly declines 
to talk reciprocity with us over the top of it 
* « * 

A little tinkering now and ihen, with the 
tools applied at just the right place, can do no 
harm. That it will come in the near future is 
among the moral certainties. 

* * 

The real measure of prosperity is not what 
Wall street is doing, but what the farmers are 
doing; what the miners are doing; what the 
stockmeri are doing. Those who produce ma¬ 
terial wealth from growing it on the soil or 
by digging it from the earth are those who are 
adding to our wealth, and not those who jug¬ 
gle with that wealvh after it has been produced. 
Good crops sold at good prices will keep any 
people prosperous and happy. 

« * « 

The above is no reflection on those who have 
money. There have been a couple of fads 
sprung on the public in the last year or two 
with which we have no sympathy. One is the 
assumption that a man must be derided because 
he has millions, and the other '’he suggestion 
that the men past middle age should be laid 
on a shelf. The common sense of the people 
is swinging the other way. It is a two-sided 
question. Men who make ill use of their 
wealth should be condemned; men who are 
useless when they are old have to be shelved. 
But these are the exceptions, and not the gen¬ 
eral rule. 

Sales of Bankrupt Accounts 

The Merchants* Protective Association of 
New York, composed of wholesalers, have 
rendered a service to merchants everywhere. 
The association began a suit in court to put a 
stop to a practice that has grown up among 
bankrupts, of selling their accounts on the eve 
of failure. 

Suit was brought against a bankrupt who 
disposed of several accounts in this way a few 
days before failure. A decision was rendered 
a few days ago by Judge Holt, of the United 
States District Court of New York, which set 
aside the sale, and sent the culprit to jail for 
his offense. Digitized by ooQ e 


FREIGHT BILLS-SHIPMENTS-MARKINGS 

The ^Campaign of Education’* Opens Auspiciously—^Jobbers Tell of Their Ex¬ 
periences, and the Method Pursued in Regard to Freight Bills, Shipments, 
Etc.-*A Symposium of Practical Methods Pursued by Practical Men 
—^A Question About Which Practice Is Considered Rather 
Than Theories. 


F rom the Belknap Hardware & Mfg.< Co., 
Louisville, Ky., in the issue of the Hard- 
WASE Dealers' Magazine for February, 1907: 

<*WE SHOULD BE PLEASED TO SEE 
YOU QO INTO A CAMPAIGN OF EDU¬ 
CATION ON THE SUBJECT OF PROMPT 
PAYMENT OF FREIGHT BILLS AND AC¬ 
CEPTANCE OF SHIPMENTS, AND THE 
PROPER MARKING OF SHORTAGE OR 
DAMAGE ON FREIGHT BILLS.'’ 

THE CAMPAIGN COMMENCED. 

he Beck & Corbitt Iron Co., St. Louis, Mo.: 
We were under the impression that our 
business was the only business that required 
“a campaign of education” among their cus¬ 
tomers to educate them not only in the prompt 
payment of freight bills and acceptance of 
shipments promptly, but in handling other 
parts of their business in a much more busi¬ 
ness-like manner. 

Our greatest trouble has been in getting our 
customers, where parts of shipments are short, 
to have their expense bills marked showing 
the shortage and in sending them in to us. It 
was necessary for us several years ago to print 
a circular and enclose it with each invoice 
advising them that we would not in any way 
be responsible for loss of goods unless expense 
bill with the shortage noted thereon was for¬ 
warded with their complaint. 

In view of the very congested condition of 
the transportation companies at the present 
there has been a radical increase in this kind 
of complaint. 

We hope the railroad companies will soon 
be in a position that they will be able to handle 
their end of the business more promptly and 
with less delay and misplacement of goods. 
We feel satisfied that if all of the dealers doing 
business with the jobbers would see the jus¬ 
tice of the jobbers’ position and would make 
it their business to look into this matter imme¬ 
diately upon receiving goods and would make 
their complaint or request to their jobber 
promptly a great deal of this trouble would be 
avoided. 

THE CAMPAIGN THAT IS NECESSARY. 

tandart Bros., Detroit, Mich.: We note 
the request of a Hardware jobber that 
you go into a campaign of education on the 


subject of prompt payment of freight bills, 
acceptance of shipments, proper marking for 
shortage and damage on freight bills, etc. 

From our standpoint we are unable to see 
why any campaign of this kind is necessary. 
We are obliged to pay our freight bills 
promptly, or once or twice a week as col¬ 
lectors call, or be refused delivery of our 
freight. We are also obliged to accept de¬ 
livery of freight on its receipt, or pay stor¬ 
age if left in freight warehouse, or demur¬ 
rage on full cars if not unloaded in forty-eight 
hours after receipt of notice. 

We think possibly this particular jobber 
meant to ask you to inaugurate a campaign 
on the prompt adjustment of claims relative 
to damage and shortage of goods. This seems 
to be the greatest obstacle with us, in getting 
reasonable adjustment, and oftentimes our 
claims are held up for one to two years. 
Another serious annoyance to the jobber is 
the slow delivery or movement of cars in 
transit. The Gir Service Association charges 
a penalty of $1 per day for all cars not un¬ 
loaded in forty-eight hours after due notice 
has been given consignee, but he has no re¬ 
dress against the transportation company if 
his freight is not delivered in ten, twenty or 
thirty days, where ordinarily it should arrive 
at its destination within one, three or five 
days at the outside. Some system has got to 
be inaugurated whereby the consignee will 
have redress in this direction,, as we fre¬ 
quently have cars in transit from the Ohio 
Valley and Pittsburg, a distance of two hun¬ 
dred to two hundred and fifty miles, twenty, 
twenty-five and thirty days, having to pay for 
all these goods, if we wish to take advantage 
of the premium for pa 3 rment in ten days from 
receipt of invoice and bill lading. A cam¬ 
paign in this direction, in our estimation, 
would result in far more good than one re¬ 
ferred to. 

A GOOD COURSE TO FOLLOW. 

rom a leading Western jobber of Hard¬ 
ware: We think the subject referred to 
in yours, as shown by an extract taken from 
some jobber’s letter written to you, is a very 
important one, and also a very hard one for 
the jobber and manufacturer to have the re¬ 
tailer understand in the right light. We think, 
possibly, the following, arranged in the form 
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of a small circular or “sticker,” to be attached 
to each invoice, might have some effect in the 
right direction: 

“As our responsibility ceases after goods are 
delivered by us to the transportation com¬ 
pany and receipted for by them in good con¬ 
dition, for your own protection, please note 
carefully the following; 

“ When rReiving this shipment, be sure all 
boxes and bundles are in perfect condition 
and do not show any damage or trace of hav¬ 
ing been opened in transit. If they do, so 
note on the freight receipts or bills before 
signing. If this is done, you are perfectly 
safe in accepting the shipment, resting as¬ 
sured that all losses for shortages or damaged 
items, or both, can be readily collected by you 
from the transportation company.*” 

From our experience we think the greatest 
difficulty to overcome is the fact that the retail 
dealer generally holds the shipper responsible 
for all claims and damages of this nature, 
whereas they should collect from the trans¬ 
portation company themselves. 

Also, although we have not mentioned it in 
the above, dealers should feel obligated to 
accept any goods they may have ordered, pro¬ 
vided their order has beeti taken care of with 
reasonable pfomptness, and they have not 
countermanded in time to stop shipment. Re¬ 
fusal of such shipments, especially where 
items are outside goods and have been pur¬ 
chased particularly for a certain order, is 
often the cause of great annoyance and fre¬ 
quently considerable loss. We believe, how¬ 
ever, this would have to be covered by a sepa¬ 
rate memorandum attached to invoices, cov¬ 
ering shipments of this nature, and on which 
might be stated that the shipper will not allow 
the return of such goods without special per¬ 
mission. 

SUGGESTIONS RIGHT TO THE POINT. 

lark-Rutka-Weaver Co., Grand Rapids, 
Mich.: We are glad that at least one 
jobber took up the matter of a campaign of 
education on the subject of prompt payment 
of freight bills and acceptance of shipments 
and the proper marking of shortage or damage 
on freight bills. If he had added the proper 
marking of any goods returned to the jobber 
by. his customer and a notice or invoice to be 
rendered by the customer to the jobber for 
such returned goods, and also that no goods 
should be returned jby any retailer to a jobber 
without obtaining his consent, he would have 
included much that every jobber has to con¬ 
tend with all the time. 

It is difficult to tell just what to do or just 
what ought to be done. The custom of nearly 
every jobber is to print on his invoice heads 


that “cl^im for shortages must be made 
within a specific time,” etc., but they arc rarely 
ever read by the dealer and much more rarely 
heeded. A paper like your magazine and the 
several other periodicals that are issued and 
sent to the retailers, and read by them, should 
inaugurate a regular system of educating the 
retailer how to handle his business, both from 
his own standpoint and the standpoint of the 
firm from which he receives, goods. 

The first thing a dealer should thoroughly 
understand is, that as business is done in these 
days, jobbers are not dishonest or tricky and 
could not afford to be, even if they were so 
inclined; that a jobber would do nothing detri¬ 
mental to his customer, intentionally. Figur¬ 
ing on that basis, all goods that are shipped 
to a customer by the jobber would be received 
and the freight bill should be promptly paid, 
and any claims that might arise thereafter 
should be taken up in the following manner; 
If any shortage or breakage occurred to the 
goods while in transit, a notation should be 
made on the freight bill, when the same is 
paid, and a claim should be made on the rail¬ 
road company by the dealer as soon thereafter 
as possible, accompanied by the freight bill. 
It would be well enough to notify the jobber 
of such action. Then for the des^ler to check 
up the bill, and if there is any “shortage” or 
“overs,** or if anything is not as originally 
bought, either in,quantity, quality or price, a 
report should be made to the jobber by the 
dealer at once, referring to number and date 
of the invoice and stating briefly and concisdy 
what the trouble is. 

Every jobber will take such a communica¬ 
tion in consideration at once and will make 
a proper adjustment with his customer. No 
trouble or hard feelings need ever follow* 

This education should come from the 
editors of the several papers and magazines, 
because dealers do read them and usually 
consider carefully subjects that interest them 
directly. 

You ask what is the custom of the . trade 
and where does the trade fall down. , 

We f.speak from experience. A great ma^iy 
of our customers order things that are not 
properly described, and in filling the order 
we think we understand it just as they meaft 
it, but it sometimes happens that we do not. 
The result is (with some exceptions) the 
customer will promptly forward the goo^s 
back to us, and do so. frequently -withqgt 
even putting his card on the goods, 
suit being that we have more or less 
chandise in a place set. apart for return^ 
goods that we have the utmost difficulty 
locating who the shipper is, and all this coffM 
be avoided if the customer would ’simp]y take 
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the goods into the warehouse and drop us a 
line stating what he had received and ex¬ 
plaining what he wanted and asking our in¬ 
structions for shipment. 

After receiving such instructions make the 
shipment, sending the B. L. and putting his 
name on the box or package, he would then 
receive immediate credit on arrival of the 
goods. 


that as far as we know the railroad companies 
are not only willing, hut anxious to take aU 
of the shipments that we have for them during 
the time set apart for such, which is from 7 
a. m. to 5 p. m. 

If you have reference to the prompt pay¬ 
ment of claims, would like to state that one 
of the most important things connected with a 
claim is to correctly file it; that is, send it to 


CLAIM FOR 


Blank Used by Gkay & Dudley Hardwabe Co. 


.R. R. Co. 

Dr. to GRAY & DUDLEY HARDWARE CO. 

NASHVILLE, TENN. 


Our No.. 
Yonr No. 
No. 
No. 
No. 


Date of Claim.190.... 



THE SYSTEM IN ONE FIRST-CLASS HOUSE. 

G ray Dudley Hardware Co., Nashville, 
Tenn.! Take this company, for instance. 
We have to pay our freight bills daily, and as 
to prompt acceptance of shipments we beg to 
say that if you have reference to our accept¬ 
ing shipments from the railroad company we 
have a drayman hired to do our hauling, and 
there has never been any complaint made, as 
far as we know, as to shipments not being 
accepted by our drayman. If you have refer¬ 
ence to the shipments being accepted from us 
by tho railroad company, then we would state 


the claim agent ’of the road with whom you 
wish to enter the claim, the necessary papers, 
which will support the claim. When the claim 
is properly hied payment is usually made 
promptly. However, it is a fact that in s6me 
cases payments are delayed on account of in¬ 
competency of some agent who would rather 
place them in a pigeon-hole than give them at¬ 
tention. Something should be done to have 
such claims given better attention and thereby 
bring about an early settlement. 

The inexperienced merchant loses a 
deal in giving the railroad company receipts Tp 
for shipments in bad condition and incomplete. ^ 





















496 


HARDWARE DEALERS* MAGAZINE Makth, 1907. 


In receipting for a shipment of goods it is al¬ 
most the same as receipting for money. If the 
agent holds a clear receipt for a shipment of 
goods the chances are that a claim for short¬ 
age or damage will not be investigated. 

Before a shipment is received by consignee 
it should be examined carefully to see that 
there is no damage, and that a receipt is given 
the railroad agent for only what is delivered; 
that is, if the expense bill calls for a certain 
number of boxes, etc., and the boxes are de¬ 
livered in good condition, then it is correct to 
receipt the agent. If there is any shortag^e 
or damage, then this freight bill should be 
marked by the agent, signed and dated. This 
refers to either shortage or damage. 

Claims filed with the railroad company 
should be traced at least three times per month. 
We attach to these papers two claim blanks. 
You will notice that one is a white sheet and 
the other is orange. The claim should 
be made out in duplicate. We use these 
blanks altogether. To the white sheet 
we attach the necessary papers to sup¬ 
port our claim after filling out the same. The 
orange sheet which is an excellent duplicate 
of the white sheet, is retained by us, so that 
if the papers are lost the claim can be easily 
duplicated 

We hope tfiat the above will be of some 
help to you in answering the letter in ques¬ 
tion, and am glad to see that the matter is 
being given some consideration. 

AN EXCELLENT UNDERTAKING. 

B ostwick-Braun Co„ Toledo, O.: We feel 
your effort in educating the retail Hard¬ 
ware dealer in regard to deduction of freight 
is an excellent undertaking. 

There seems to be a disposition on the part 
of a good many retail merchants to throw the 
responsibility entirely upon the jobber. 

When a manufacturer makes a shipment to 
a jobber his responsibility ceases when the 
goods are delivered to the receiving railroad 
company and a clear bill of lading is issued. 

The jobbers' position to the retail merchant 
is no different. The jobber’s responsibility 
ceases when the railroad company accepts the 
goods and issues a clear bill of lading. The 
retail merchant should appreciate this, and if 
his goods are received in a damaged condition 
he should at once have proper notation made 
on his expense freight bill, and he should make 
claim against the railroad company and not 
against the jobber. 

We feel that in a great many cases the re¬ 
tail merchant makes claim against the jobber 
as he considers it the easiest way of disposing 
of the case. It surely is not the just way. Our 
experience has been that an explanatory letter 
giving the dealer full information as to how 


to handle the claim has enabled them to make 
claim against the railroad company instead of 
against ourselves. We understand that some 
jobbers have their traffic department, to whom 
all claims of this kind are referred, credit 
being made to the customer only when the 
claim is collected. 

This way, to a certain degree, makes it 
easier for the retailer, but our experience has 
been that the claims are not paid as promptly 
as they would be were they made by the re¬ 
ceiving party. We cannot help but feel that 
if the retailer understands fully the responsi¬ 
bility is with the railroad company, and that 
is the place he should make the claim, he will 
be glad to do so. 

We believe if all the jobbers would decline 
to give consideration to these unjust claims 
the retailer would soon learn, and consequently 
the entire proposition would adjust itself. 

DO NOT RECEIVE THE GOODS. 

ana Hardware Co., Boston, Mass.: In re¬ 
gard to the question of damage, we de¬ 
cline to receive damaged goods when they 
arrive at Boston, and have instructed our 
truckmen not to remove the goods unless they 
are in perfect condition. 

HOLD THE COMPANY. 

apelle Hardware Co., Wilmington, Del.: 
We have -never had difficulty with our 
clientage on the points of accepting shipments 
and paying freights promptly. Occasionally 
damage to goods in transportation or shortage 
of goods in manifest will cause extra labor. 
But this does not occur frequently, and with 
us has not become a nuisance. 

In almost every instance where extra labor 
has resulted from damage or shortage we find 
this friction is due to the reluctance of our 
customer to present a bill of damage to the 
local agent of the transportation line. In some 
cases the local agent is reluctant to forward 
a claim that will, when reported, fix the re¬ 
sponsibility on himself or a local train crew. 

Manifestly, the best agency to work through 
for the correction of these evils is the trans¬ 
portation company. They possess the power and 
also the opportunity to overcome these evils 
and to punish the offenders by requiring pre¬ 
payment of transportation charges, charging 
storage for goods left overtime and by pro¬ 
viding blank spaces in duplicate on manifest 
for shortage and damage claims, to be filled 
out and signed by consignee, attested by local 
agent, and forwarded in connection with the 
original bill for the goods to the claims depart¬ 
ment of the transportation company. 

The settlement with the claimant should be 
made within thirty days, if on a local shipment, 
or, in fact, on any interstate commerce. 
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PUTS IT UP TO THE RAILROADS. 

L iee-Glass-Andreesen Hardware Co., Omaha, 
Neb.: For the past eighteen months we have 
attached to each invoice sent to our customer 
instructions how to proceed when goods are 
short or broken. 

We have about become discouraged on this 
plan of educating our friends how to proceed, 
and now think railroad company should 
issue a special card of instructions to be placed 
before every one of their local agents, instruct¬ 
ing them how to proceed to have a consignee 
accept lus goods, offering to give him these 
notations on the expense bill instead of whis¬ 
tling ''Yankee Doodle” and let the consignee 
do the swearing. It is becoming such a serious 
question that it seems that we must treat each 
individual case in a special way, and that way 
the easiest to keep the customer satisfied 
that he is not being done by ourselves or the 
transportation company. The facts are, busi¬ 
ness is so good that it does not pay to argue 
long with a customer about rejected goods In 
most cases you can sell them in the same town 
without having them returned. 

NOTICE ISSUED BY THE LEE-GLASS-ANDREESEN CO. 

The following notice, issued by this com¬ 
pany, is the one referred to above: 

"Important Notice.—^Before receipting to 
the railroad company for goods covered by 
this invoice and attached bill of lading, please 
see that you get each article ^s shown on the 
bill of lading sent you herewith: 

"All goods leave oqr hands in good condi¬ 
tion, and if you accept goods from the trans¬ 
portation company short of what is enumerated 
on the bill of lading or broken you do so at 
your own risk. We are not responsible for 
loss of or damage to goods in the hands of the 
railroad, express or other transportation com¬ 
panies, neither are we responsible for over¬ 
charges on the part of such companies. 

"Our responsibility ceases when goods are 
delivered to the carrier and their receipt taken 
for such goods. If the goods arrive in broken 
or damaged condition, your recourse is on the 
carrier and not on us. Insist on the transpor¬ 
tation agent making suitable notation of the 
breakage or damaged condition on the freight 
bill (such notation is necessary to enforce 
your claim), and save your freight bills for 
proof, and surrender them to us if you wish 
us to handle your rlaim. 

"We are at all times willing to aid our cus¬ 
tomers in adjusting any differences with the 
transportation companies when arising in con¬ 
nection with shipments made by us, and, if the 
necessary papers are given us we will enter 
claim for the loss or damage, or overcharge, 
and credit same to your account when we suc¬ 
ceed in collecting same. 


"The goods, billed on > this invoice are not 
returnable without permission from us. Only 
defective material and goods shipped wrong 
are returnable at our expense for full credit 
If they are not ^tisfactory, complaint should 
be made within five days from receipt of the 
goods, giving the name of the article and date 
of our invoice. 

"By carefully following the above instruc¬ 
tions you will protect both yourselves and us. 
-The transportation companies readily see the 
justice of our position and will advise their 
agents how to act. 

"Lee-Glass-ANDREESEN Hardware Co.” 

EDUCATION so VERY OPPORTUNE. 

arrett Hardware Co., Joliet, IlL: >We note 
the complaint of a "well-known jobber.” 

We do not see why any jobber should object 
if his customer did not pay his freight bills 
promptly. It seems to us that is no business 
of the jobber. However, we pay our freight 
bills as soon as v they arrive and More we get 
the goods. (Have to.) 

For a great many years we gave one of our 
drivers $10 to $15 every morning and started 
him out to pick up the freight, and it gener¬ 
ally took him all the way from 9 to 10 o’clock 
to find out what was in town. Now, we send 
a boy to the different depots to pi^ up the 
different freight bills. These are brought to 
the store and arrive generally about 8 o’clock, 
which gives us a good chance to see what has 
reached Joliet, and we can haul on the differ¬ 
ent expense bills at our convenience. 

Our men that haul the freight understand 
that in case of a shortage' or breakage that 
they must insist upon the railroad company 
making notation on the £/B, and the £/B 
should be refused if such notation is not made, 
and our present manner of taking up the 
goods has saved us considerable money. 

We think a little education regarding the 
making of claims against railroad companies 
is very opportune. For years we did not 
know just how to make a claim and stumbled 
at it as best we could. We now have some 
rules which we find, when carried out, with 
few exceptions, make a claim that will be 
given attention. They are as follows: 

“Explain your claim in detail by letter. En¬ 
close with that letter the Expense Bill, with 
shortage shown. 

“The original Bill of Lading or a copy. 

“An invoice to cover your claim and a copy 
of the original invoice from the shipper.” 

We hold copies of all these papers as our 
claim and add to them any additional papers 
that we may receive and also copies of all let- t 
ters that we write in hurrying the claim. OQIC 
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If we had had this information years ago, 
we know that it would have been of great as¬ 
sistance to us, and we are very glad, to give 
your our experience for what is is worth. 

PAYS IN ADVANCE. 

K night & Wall Co., Tampa, Fla,: In this sec¬ 
tion the shipper pays the freight before 
he gets the goods and receives his freight within 
a certain length of time or pays demurrage. 
We are rather inclined to think that the rail¬ 
roads ought to be educated, or rather com¬ 
pelled, to deliver freight promptly or pay dam¬ 
ages for unnecessary or unusual delay. We 
have no complaints ourselves of the ill-treat¬ 
ment of the railroads, but this section has been 
very much injured on account of their inability 
to handle the business that was offered. 

SHOULD NEVER TKANSFER. 

B ering-Cortes Hardware Co., Houston, Tex.: 

Regarding prompt payment of freight 
bills and acceptance of shipments and the proper 
marking of shortage or damage on freight 
bills, all freight bills presented to us must be 
paid before goods are delivered, and all goods 
that are broken or damaged are charged up 
against the railroad, and we have no trouble 
in collecting our bills. 

The railroad companies have recently trans¬ 
ferred goods from the initial line to another 
line that runs into Houston probably on ac¬ 
count of shortage of cars. For instance, a 
car of stoves which was transferred for break¬ 
age on stoves our bill amounted to $178. The 
railroads should never transfer goods, espe¬ 
cially stoves, from one car to the other, as 
they have no idea of packing the same. 

A Jaired Hardwareman 

“Do I look like an old man?” asked a well- 
preserved Hardware manufacturer of middle 
age, of a friend whom he iriet in the Hardware 
Club of New York. 

‘T have seen older men who were not yet 
ready to Oslerize,” was the cautious response, 
“but why do you ask?” 

“Because I received a knockout blow last 
night,” was the answer. “I boarded a crowded 
street car when a young man jumped up and 
promptly offered me his seat. I respectfully 
declined it. ‘But you must take it,' he said, 
with a sweeping bow. ‘I always give my seat 
to ladies, or to old men,'. 

‘That took my breath away. Really, I had 
tiever thought of myself ks an old min. I 
again declined, a little more curtly than be¬ 
fore. But there was one alleviation. I soon 
discovered that the man was half drunk, and 
perhaps I looked to him a good deal older 
than I am.” 

“Perhaps so,” answered the friend, dryly, 
■‘especially if he was very drunk.” 


A Catalogue Absurdity 

A catalogue expert points out how a little 
carele;ss haste may defeat the very wise 
|ind laudable purpose one has in view. An 
American manufacturer set out to prepare a 
catalogue of his goods for use ih the South 
American republics. The party charged with 
the work so little understood it that he con¬ 
ceived it to be his duty to translate the Ameri¬ 
can catalogue of the manufacturers into Span¬ 
ish, and that this would meet with the re¬ 
quirements of the situation. 

What was the result? The merchant of 
Peru or Brazil who examined the publication 
^ith an eye to possible business discovered 
^at goods could be “delivered to him by ex¬ 
press within a few days”; that orders could be 
sent by telegraph “at the expense of the manu¬ 
facturer, and that any one who sent a two- 
cent stamp” could receive full particulars as 
to any goods desired. 

Getting goods to Peru in the time named 
is an absurd impossibility. The cost of cabling 
would eat up profits. The letter that started 
under a two-cent stamp would never reach its 
destination. The catalogue translator had 
been merely a machine and not a responsible 
thinker. 

American Corrugated Iron 

A n American resident of Cape Town, South 
Africa, writes that a firm there in 1906 
gave a trial order for ^ 100 tons of American 
corrugated iron, and were so satisfied with the 
quality that they were willing to place further 
orders for 200-ton lots if prices were advanta¬ 
geous; but as the price was slightly higher 
than that of English manufacture their orders 
went to Great Britain. This firm states that 
they gave the American iron a thorough test, 
by curving, straightening and then recurving 
it, and found it equal in every way to the very 
best iron of English make, as it stood the test 
without cracking. The corrugations were 
also said to be quite as satisfactory as the 
English. 

If the state of the English market were 
watched by the American manufacturers and 
exporters, and when English prices were ad¬ 
vancing an effort were made to take advan¬ 
tage of the market, some good orders would 
certainly result. A very slight advantage in 
price would cause trade to go to the Ameri¬ 
can exporter. 


Many of the cooking stoves in use in 
Mexico are of the cheaper^ grades, with occa¬ 
sional demand for a better qiiali^ with nickel 
fittings, but not to any great detent, as this 
increases the duties considerably, QQgJg 



HARDWARE TRADE IS STILL BOOMING 

So Say the Jobbers from Omaha to Florida—^Theae Letters TeU Pointedly of 
Steady Demands, and No Fear of the Immediate Future—A Lively 
Spring Promised. 


A Cincinnati Hardware jobber found in his 
mail from southern Indiana the other day 
a letter which began: 

“Are we all going to the devil?” 

Seizing his pen, the jobber wrote across the 
bottom of the page these words: 

“I do not know where you are going, but I 
am going to New York to buy more goods” 
Serene in the consciousness that he had an¬ 
swered this pessimistic conundrum, both as to 
its letter and its spirit, he took his train and 
went upon his journey joyfully. 

The question and the answer illustrate aptly 
the mental attitude of the two extreme classes 
of business men. There are a few who ven¬ 
ture with an extreme of caution, for fear that 
a crash may come at any monient. A much 
larger class are at the telephones either order¬ 
ing additions to their stocks, or blowing up 
the manufacturers or railroads because of de¬ 
layed shipments. 

So far, the optomists have had the laugh on 
the other fellows. Nor do they see any pres¬ 
ent reason why they should not keep on, with 
their laughing. 

The reports that follow are brief and to the 
point. So far as they indicate, the country is 
still spelling Prosperity with a capital P. 


Lynchburg, Va. 


B arker-Jennings Hardware Co.: Business is 
very active. The demand for spring goods 
is coming much earlier than usual, buyers^ 
realizing that owing to the slow deliveries of 
the railroad companies it is necessary to buy 
their goods far in advance of their needs. The 
greatest drawback is the inability of the trans¬ 
portation companies to furnish cars and make 
reasonable deliveries. 

The outlook is very encouraging. Collec¬ 
tions are good. It is too early to make any 
predictions as to the crops. If we are favored 
with good crops and money remains easy, we 
see nothing ahead that is likely to cause a 
*liold-up” in business. 


Wilmiiigton, Del. 

^apelle Hardware Co.: Regarding present 
w and future business conditions, locally we 
have been deprived of about a million dollars in 
prospective returns by the excessive rains of 
last June and July, 1906. It is not only natural, 
but inevitable that we should feel the result of 
this subtraction. As yet the depression has 
not come. Past savings and reserves are being 


brought out to bridge over to another crop 
period, and some economy is being practised. 

A unanimous petition is being offered fot 
abundant crops at full prices, and the answer 
is not with us. The present is given us to do iq 
therefore economize, trim sails, repress specu- 
lative impulses and hope for the best, at the 
same time giving your greatest influence and 
efforts to produce the best. 

We have overcapitalized the future and scat¬ 
tered it abroad to draw interest without giving 
thought to the fact that we must have the 
fullest measure of Divine favor for at least five 
years tef make our financial structure safe. 
Will we have it? We arc not licensed to 
prophesy. 

Orand Sapids, Midh. 

C lark->Rudca-Weaver Co.: In reference to 
the conditions of this particular locality 
everything seems to point toward a good 
^spring trade. We have had floods and high 
water; there have been some of the usual 
drawbacks, but we understand that stocks are 
not overly large in the hands of the dealers^ 
and that the expectations, therefore, would be 
for a fair spring trade. 

One condition, however, does exist which 
is, that by reason of the new method of selling 
Wire Cloth, Poultry Netting, Screen Doors 
and some other commodities of that nature, 
these have already been sold by the jobber/ 
and in most cases delivered, so that the month5 
of March, April and May will show much 
lighter sales to the jobber than they usually 
do, while his January and February sales wifl 
show an increase; the result, however, will b€ 
just about the same. 

Prices for farm products remain firm. Col¬ 
lections are a trifle slow, but in the main con¬ 
ditions could be said to be satisfactory. 

Tampa, Ela. 


K night & Wall Co.: Qur section continues tc 
be prosperous, and the prospects are just 
as good as we could wish for. This whole sec¬ 
tion of Florida is being developed, and as 
Tampa is its commercial center we are natu¬ 
rally greatly benefited. 

St. Lotus, Mo. 

B eck & Corbitt Iron Co.: Conditions iii thii 
territory in the heavy Hardware line were 
never better. Business is looking up, and while 
the first part of the year was rather slow on 
account of the extremely wet December and0 
January the roads are now in better condition'^ 


499 



500 


HARDWARE DEALERS' MAGAZINE 


March, 1907. 


and business is beginning to look up, and we 
expect in the very near future to be going at 
a gait which we have not traveled for some 
years. ' 

In the West 


F rom a leading house: The immediate rush 
order business during January and Feb¬ 
ruary has not been phenomenal, but in this ter¬ 
ritory this is undoubtedly largely accounted for 
by the unseasonable weather there has been in 
many localities and the impassability of the 
roads in lafge -sections of the country. Deal¬ 
ers, however, have been buying as never be¬ 
fore for spring and fall requirtments, so, in 
spite of the fact that we have not been rushed 
with immediate orders, we have been extremely 
busy shipping bdt spring goods somewhat in 
advance of the season, and dealers are almost 
with one accord urging that such orders be 
sent at once. ' 

• It is still hard to get enough goods in many 
lines, and some prices are, in our opinion, 
higher than they should be, but we expect little, 
if any, danger of there being lower figures on 
such items for some time to come. This 
should be a most profitable year for all. 

Omaha, Neb.. 

L ee-Glass-Ahdreesen Hardware Co.: The 
backbone of the winter seems*to have been 
broken. We had enough snow and good cold 
weather to sell all of the skates and other 
kindred goods and wanted a few more. Now 
with the thermometer sixty above the demand 
for spring goods is two months in advance 
of what it should be, no doubt caused from 
the outlook of a very heavy shortage on all 
seasonable goods, and many advances are sim¬ 
ply incentive to quicken purchases for fear 
there will be another advance. We are not an¬ 
ticipating any dangers other than a cyclone 
July 16 or hot wind July 4. These two dates 
passed, we always consider ourselves safe for 
another year. 

Nashville, Tenn. 

G ray & Dudley Hardware Co.: Since Janu¬ 
ary 1 the conditions in our section have 
been most satisfactory. The month of January 
was the biggest January we have ever had, and 
February has started out the same way. Just 
at the present time the unusual bad weather 
-for the past few days has affected business a 
little, but this has only been temporary, and 
we anticipate that February, March and April 
will all be large months. 

Collections are most satisfactory, and pros¬ 
pects are very bright, indeed, so far as we can 
see. 


B 


Houston, Tex. 

er'ng-Cortes Hardware Co.: business in 
this territory is still holding up remark¬ 


ably well on spring trade, and the conditions 
are favorable for a good business for the com¬ 
ing summer. The farming interest is well up 
and everything looks favorable. 


Boston, Mass. 


D ana Hardware Co.: In regard to trade 
conditions, we are at present snowed in, 
but the outlook is favorable in all directions for 
a very large volume of business the coming 
season. 

In regard to the dangers, present indica¬ 
tions would point, that they would be at a point 
beyond the middle of the year, if at all. As 
we see it, a question of crops will have more 
bearing on the last half of the year than any¬ 
thing else that we can imagine. 


The Trouble With the Bailroads 

G eo. Worthin^on Co., Qeveland, O.: 

With reference to the railroad situation, 
to our minds the crying need is for more roll¬ 
ing stock and motive power, and for better 
terminal facilities. We have in a great many 
instances traced delays in shipments directly 
to the fact that cars could not be handled 
promptly after reaching destination. Only 
last week a car that was consigned to us was 
held up about four miles from our station, 
which could not be gotten to us for over ten 
days. 

Another point which we think is an 

important one, is the establishing by the 
railroad company of some one competent 

or in authority to make investigation when 
shipments are delayed, and ascertain the 
cause of delay, and then try and put 

some rule in force that will obviate such 
delays. We have in a great many in¬ 
stances taken up the matter of tardy de¬ 

livery of goods where shipments were made 
to our customers. Where the same were han¬ 
dled by two or more railroads, very often 
one road will lay the delay to the other, if in¬ 
deed, we are able to get any report at all in 
reference to the actual cause of the delay, and 
if so, such reports rarely suggest a remedy. 
We think that both the railroad and the ship¬ 
pers should be fair. The shippers should load 
and unload their cars as quickly as possible, 
and if demurrage is charged the shipper for 
unreasonable delays, the railroad company 
should be made to recompense the shipper 
for any undue delay in making deliveries. 

Encouraging the Industries 
The new tariff law of Brazil furthers the 
policy of aiding new industries, especially agri¬ 
culture. Agricultural machinery, machinery 
for factories of a sort to encourage agriculture 
like .creameries, and sugar-making machinery 
are admitted upon the^payment of 6 per cent. 



THE TARIFF AS A WALL OF EXCLUSION 


A number of the leading Hardware manu¬ 
facturers of the United States who at¬ 
tended the recent national convention for the 
extension of our foreign commerce, held at 
Washington, have placed upon record the im¬ 
pressions forced upon them by the information 
presented to that gathering, with conclusions 
as to what in their opinion should be done to 
place America where she belongs in relation 
to the larger market of the world. 

A Tamff for Ourselves Only 
W. M. Pratt, Goodell-Pratt Co., Greenfield, 
Mass.: 

*Those of us who have made a study of the 
export situation, and who have built up by 
hard work an. export trade, know the necessity 
of governmental action in order that our ef¬ 
forts to capture the markets of the world may 
‘meet with some measure of success, which can 
never be possible without this governmental 
action. 

*The farming interests of this cotmtry as 
well as other branches of our commercial life, 
are becoming aroused; they are tired of seeing 
certain other favored interests in this country 
prosper and grow rich at the expense of the 
masses; and one of these days they will rise 
up and demand that the tariff laws of our 
country be framed with a view to giving the 
whole American people a square deal, a tariff 
ample to protect American labor; one which 
will supply all needed revenues for the carry¬ 
ing on of our government, and nothing more, 
“Under such a tariff we could go to the na¬ 
tions of the world and secure from them a 
similar courtesy, and having removed the 
prejudice against us, our merchants and manu¬ 
facturers can go into the markets of the world 
with some chance of success. Under our pres¬ 
ent policy of exclusiveness, and with a tariff 
framed entirely and wholly for ourselves, we 
must not expect the governments of the 
world will look with any great favor upon any 
plan having in mind the extension of their 
commercial relations with us.’’ 

Subsidies Won't Do It 
C. A. Horton, American Axe & Tool Co.: 
“Subsidies are not what is needed. They 
arc not wanted by the great body of the people. 
They are not wanted by the agricultural, inter¬ 
ests. There will be American ships because 
there will be a profitable trade for them, just 
as soon as cargoes can be provided for them, 
and no sooner. Ships sail from London and 
Hamburg to ^ parts of the world because 
they are assured of cargoes both ways. Ameri¬ 


can ships load readily at American ports, but 
find it hard to secure cargoes at foreign ports. 
Ship subsidies will not remove this difficulty. 
They will not create goods in foreign ports 
for our ships. 

“The trouble is in the position that America 
is taking, antagonistic to the entire world, in 
its unwillingness to make tariff concessions. I 
am a protectionist, but I am a business man, 
and I am convinced that good business com¬ 
mon sense requires a friendlier attitude on our 
part toward the remainder of the world if we 
expect to prosper with our foreign trade.” 

The Surplus for Export 

George H. Barbour, Michigan Stove Co., 
Detroit, Mich.: 

- “Detroit leads in the manufacture of stoves, 
drugs, tobacco, furniture, and of late comes 
the great automobile business; the city to-day 
produces sixty per cent, of the American ma¬ 
chines. 

“When one stops to consider this large vol¬ 
ume of new business, you can readily see what 
it means; and while some might say we had 
almost sufficient demand at home for this great 
product, nevertheless there is a surplus, as we 
all know, and' this is what causes us to give 
consideration to this export business. There 
is no other country producing the various 
products that we do here at this time; we ex¬ 
cel in many of them, and we should not lose 
sight of the necessity of fostering this trade.” 

‘ Need a Parcels Post 

Harold C. Field, Nicholson File Co., Provi¬ 
dence, R. I.: 

“All manufacturers who have had any ex¬ 
perience in export business are aware that wc 
are very deficient in our means of getting 
small parcels abroad as compared with Euro¬ 
pean exporting countries. While we have par¬ 
cels post treaties with all of the Central Amer¬ 
ican countries, with most of the West Indian 
Islands, with a few countries of South Ameri¬ 
ca and with Australia, New Zealand, Japan 
and a few countries of Europe, there are many 
of the most important countries of Europe, of 
South America and Asia with which we have 
no such'facilities, and in many cases where we 
have such arrangements the limit of weight al¬ 
lowed, that is, 4 pounds 6 ounces, is too small. 

“Any manufacturer in England or Germany 
can send by parcels post to practically any 
country in the civilized world, at a small ex¬ 
pense and with certainty as to its safe arrival 
at destination in abput the same time taken by 

ordinary mail, any package of merchandise 
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up to 11 pounds. On the other hand, if a 
manufacturer in this country wishes to send a 
parcel to many parts of the world, he has to 
forward it through an express company or 
through a New York freight forwarder, at an 
altogether unreasonable expense and with no 
certainty as to when the package will reach its 
destination, as the forwarders usually have to 
wait until they can collect sufficient parcels to 
make up enough weight to justify a bill of 
lading. Therefore, it is no unusual thing for 
a parcel to take two or three months to get 
to a point which would be reached by mail in 
one month. 

“It is therefore apparent that parcels post 
facilities are important to us who are endeavor¬ 
ing to build up our trade abroad, and that if 
we have them equal to those in Europe, It is 
one more point making for ease in conducting 
business abroad.” 

Haidwaremen’s Hard-Lnok Stories 

A number of the members of what has been 
called “the best trade in the world” sat 
around a table in the Hardware Club, and as 
the last order had been given and all were 
feeling comfortable inside, the law of contrasts 
set them to telling “hardduck” stories of a 
personal nature. The opening gun was fired 
by a man of ample proportions about the 
waist, who once traveled over the country 
selling locks. 

“Some years ago, when I was not as well 
known on my route as I became afterward,” 
he said, “I found myself landed in a hotel at 
Buffalo, with just enough money for a shave. 
It was before the days of safety razors, and 
I had not then learned the art of shaving 
myself. Remittances from the home office 
that I had expected to find there did not 
show up. I knew no one of whom I could 
borrow, and I had to have some cash inune- 
diately. 

“I put on a bold face and went up to the 
desk, and put down before the clerk a sight 
draft on my house for $50. T am a little 
short,’ I said, "and want you to cash that* 
Without a word he slapped the money down 
before me, laid the draft in his desk and 
went on with his work. I . thanked him in a 
matter-of-course manner, put the cash in my 
pocket and walked off. 

"Tn about an hour I again entered the office, 
when the clerk beckoned to me. I went over 
to the desk, and in a somewhat nervous man¬ 
ner he said: "About that draft of yours—your 
folks are sure to make good?’ I saw in a mo¬ 
ment that the proprietor had been around, 
destroying his con^ence. 

“I answered: 1 rather gaeu they will’ 


Then I pulled out the roll of bills and threw 
down four tens. "I don’t need all this now,’ 
I said. "Suppose you put them in the safe 
and hold them until you get returns.’ That 
settled it. His courage came back with* a 
rush. He shoved them across the counter 
and said: "Not necessary at all. I am dead 
sure that you are as good as the Bank of 
England.’ 

“There’s a hint for you, boys. If you get 
in a tight place and are suspected, make good 
as far as you can, and in nine cases out of ten 
your own show of confidence will carry you 
through.” 

""I don’t care how innocent a man may be,” 
said another of the group. "‘He feels as mean 
as dirt pie when caught in a situation that is 
open to suspicion—a great deal meaner than 
the premeditated villain who has laid his plans 
in advance and is prepared to bluff his way 
through a stone wall. 

“I was out at a banquet one night and 
placed my roll of greenbacks in the hip pocket 
of my dress suit, leaving the pocketbook in 
the business suit I had taken off. In the 
morning when I again donned it I felt that 
the book was all right, forgot that the money 
was not there and went on my way rejoicing. 
. ""I called at the Waldorf-Astoria toward 
noon, went into the cafe and ordered a 
luncheon. When the time came to pay 
I reached for the pocketbook, found it empty, 
and a search of my vest pocket made me feel 
like the sum left there—^just thirty cents. 

“Talk of conscious innocence! If I looked 
as mean as 1 felt, any sour suspicion of the 
waiter would have been justified. I was sure 
he had set me down as a beat, although I may 
have misjudged the depth of his experience 
and his charity for human weakness. 

“I laughed like a man trying to turn sheejp 
stealing into a joke. "I left my money in my 
other trousers,’ I said. "Yes, sir, 1 am often 
told that gentlemen do that,’ he said. "I could 
have sworn that I had it with me,’ 1 added. 
‘Yes, sir; better try another pocket,’ he sug¬ 
gested. ‘Well,’ I said, "perhaps my watch is 
good enough for this check.’ "You will have 
to speak to the cashier,’ he said; "I am not 
permitted to take it.’ But to my great relief 
the cash of the Standard Oil Co. came to my 
rescue.” 

“"Made a bluff that you were Rockefeller?’ 
asked one of the listeners. 

“Better than that. Just then there came 
into the cafe a Standard man from Cleveland 
whom I had known for years. I fell on his 
neck with emotion. And never was money 
more welcome to me than the "fiveri he lent 
me on the spot” ^ ^ ^ 
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CHRONICLES OF SUCCESS-NO. 2 


By A. N. 

^^'^anity, vanity,” saith the preacher, "all 

V is vanityJ” 

A young man with whom I was talking the 
other day remarked in a sneering mapner: 
"It is so easy to preach 1” 

I don’t know about that The saying is 
trite; worn threadbare by generations who 
have had no other retort at hand, and who 
used it as a cover under which to catch their 
second wind. A cynical remonstrance, espe¬ 
cially if quoted, is much easier to flash on an 
opponent than an argument. Boiled down to 
the juice, most of these revamped, second¬ 
hand retorts, mean: 

"You’re another!” . 

There were two small darkeys in an alley. 
The larger was pouring the vials of his wrath 
upon the other. He exhausted not only his 
own vocabulary, but added what he regarded 
as the choicest extracts from the dictionary 
of slang. When he was through there was no 
profanity or innuendo left unused. The other 
boy stood silent, until the last vial was 
emptied. Then he asked: 

“Is youse through?” 

"I is.” • 

"Said all the mean things you know?” 

"Said ’em aU.” 

"Well, ail of dem things youse ses I is 
you is!” 

This sort of retort-on-the-return-bounce is 
more common than is generally supposed. 


What I had intended to say is that: "/f is 
not easy to preach!” 

Quotation i$ not preaching. Reading from 
a book that some one else has written is not 
preaching. Standing in a pulpit and spouting 
flowers of fancy, metaphors, anecdotes, illus¬ 
trative phrases and warmed-over thoughts is 
not preaching. It is what Rogue Riderhood 
in"C)ur Mutual Friend” called “poll-parroting.” 
Any sleek-haired, complacent, half-baked little 
whipper-snapper from a theological seminary 
can get up on a ten-minute notice and poll- 
parrot until the very hymn books yawn them¬ 
selves open with weariness. 


I knew an old, gaunt, sorrowful-souled min¬ 
ister who arose and said: "Brethren, let 
those who have been to heaven, if any ^ere 
be, tell you about its glories and its rest 1 
cannot 

"But I can tell yon about hell, for I have 

been there.** 


Oldkuss. 

He could preach—^preach out of the past 
torment of his own soul, out of the scars left 
upon it, out of the damnation he had under¬ 
gone, out of the fires through which he had 
passed, not unscathed. 


Nor is it preaching to relate facts. In these 
brief chronicles 1 am endeavoring to relate 
nothing else. 

Let me tell you, young men, the story of 
a man who in the way of material things, ac¬ 
complished what the world calls a great suc¬ 
cess. When one says that much it is only a 
roundabout way of saying that this man made 
money. Yet when he was on his death-bed, at 
the age of seventy, he confessed to a friend 
that he had been a failure; that looking back 
upon his life it was with one great, irremedial 
regret. 

Not because he had made money. 

Not because he had been successful in busi¬ 
ness. 

But because of the way in which he had 
made the most of the money. 

Because of the method he had pursued in 
winning success. 


His life in business reminds one of the 
Russian who was driving through a deep 
forest in midwinter, accompanied by his three 
children. 

Suddenly he heard the howl of the wolf 
pack. It yas a sound not to be forgotten— 
one that no man cares to hear twice. IJe 
turned to urge his horses to greater speed, but 
there was no need for that. They knew the 
sound, and sweat with fear as they listened. 
Already was every nerve and muscle of their 
bodies in full play. They were going tow^ird 
safety at the top of their speed. He had no 
need to urge them. 

The sounds came closer. The wolves were 
all about him. He beat them off as he could. 
He called for helphe urged his horses to go 
faster. Death stared him in the face. To 
save himself and the others he picked up the 
smallest child and hurled it to the pack. It 
stayed them for a time. Then another went, 
and at last a third. As it fell shrieking, safety 
sped into view, and the guns of the villagers 
sent the mad demons back to the forest. He 
had purchased his own safety—^but at what a 
price! 
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old man had been conducted on the same prin> 
ciples as actuated fhis peasant in his wild fight 
from the wolves. 

The motto he lived by, but was not bold 
enough to put into words, was that old, old 
one that has damned so n\any: “Every fel- 
low for himself, and the devil take the hind-* 
most 1” 

If fair-play stood in the way of making a 
dollar, he chucked it overboard. If he could 
get an advantageous hold on a rival, he 
chucked him to the wolves. Everything that 
stood in the way of success, as he defined it, 
went by the board. He kept his credit com¬ 
mercially good, because it was the lever that 
kept the machine moving. But all the little 
tricks that were within the law were at his 
finger ends, and he used them to the fullest 
advantage. He excused himself as he went 
along, on the plea that: “Business is business. 
A man must bok out for himself.** 


It was a terrible price that he paid for his 
dollars. When he had time to step aside and 
see himself as others had seen him; when the 
perspective of calm old age permitted him to 
get a good view of himself, he was humiliated 
and ashamed. Like most men, he was certain 
that he could do it so much better if per¬ 
mitted to go back and live his life over. 


This talk of “tainted money** is not idle 
talk. You will hear more of it as time goes 
by. Any dollar that comes through the sacri¬ 
fice of some one else has a taint upon it, 
whether it is made by cheating at poker in 
the back room of a saloon or in the refining 
of oil. 


“I cannot do a small injury to any man 
without doing a much larger one to myself,** 

“Honesty is not only the best policy, but it 
is the best draught in the world to give sweet* 
and peaceful sleep, either in a bed for the 
night or in the grave for all eternity.** 

A merchant whom we all know and honor 
came across the above in a book that he was 
reading years ago. 

They made a deep impression on his mind. 
“I copied them,** he said, “and I have never 
forgotten them. They state two truths that 
any man is the better for knowing.’* 

A letter has come to me which says: 

“A. N. Oldkuss. 

“Dear Sir—There is altogether too much 
said in screeds like that of yours in the Feb¬ 
ruary issue about the shortcomings of the 
young men. There is much to be said in their 
favor, for they don’t know any better. They 
may learn. 

“But how about the old men? Could we 


employes tell some stories if we wanted to? 
Do we see any shortcomings on the part of 
‘model* business men who employ us? Are 
there no tricks of trade that we have to wink 
at? If you think there are none, you have an¬ 
other guess coming. 

“Now and then take a fall out of the old 
fellows 1 

“Truly yours, A CiJcay” 

The l^y is right It won’t do any harm to 
look after some of the old fellows. 

An Advance in Brass 

At a recent meeting of the British Brass 
Masters’ Association of Birmingham the fol¬ 
lowing resolution was passed unanimously: 
“That in view of the continued rise in raw ma¬ 
terials net prices be advanced a further 10 per 
cent and a corresponding reduction in dis¬ 
counts be made.” This resolution was caused 
chiefly by the rise in the price of copper, but 
the high price of tin was necessarily a con¬ 
tributing cause. 

It is said that if the price of copper continues 
to advance, pinmakers may be forced to make 
a large proportion of their pins of iron instead 
of brass. So many kinds of pins are put up 
in packages of various styles that have for 
years been sold at the same price that they 
cannot, without serious loss of trade—so it is 
said by large manufacturers of these articles— 
advance the prices of such so-called proprietary 
articles. 

The Machine Exports 

In the great machine works of Germany 
there has been recently a very marked increase 
in the output of the various establishments, 
while exports in this branch of the national 
industry steadily decreased. G>mpared with 
1905, machine exports of 1906 showed a dim¬ 
inution in value of 15 per cent., in quantity of 
16 per cent. The flourishing state of this 
German industry, despite the lessening of its 
foreign trade, shows clearly that in the Em¬ 
pire, as in the United States, the demands of 
the.home market, both in manufacture and ag¬ 
riculture, are increasing in rapid ratio. 

Saws in Japan 

It is impossible to get accurate figures of the 
number of saws imported into Japan, as they 
enter under the classification “Tools of farmers 
and mechanics,” of which there were imported 
in 1905, $288,487 worth, and for the first ten 
months of 1906, $418,912 worth. The duty on 
these goods is 15 per cent, ad valorem. WTiile 
it is impossible to arrive at what proportion 
of the total represents the various kinds of 
saws, it is interesting to note the steady in¬ 
crease of importations from the United States, 
viz.: $103,709 in 1905, against $48388 in 1908. 



REACHING THE CONSUMER 

By Cbas. Snowden Redfisld, Advertising Manager of the Yale & Towne Mfc. Co. 


P e end and aim of 
all advertising is 
to reach the consumer, 
for an article is not 
sold in the complete 
sense until it has 
reached the man by 
whom it will be put 
into use. 

How best to reach 
the consumer with in¬ 
formation concerning 
Builders’ Locks and 
Hardware, at an expen¬ 
diture which is not only reasonable but profit¬ 
able, is the problem which the manufacturer 
has always striven to solve, the usual practice 
being to rely chiefly on appeals to the dealer 
to do the work which this implies. In this 
connection the methods of the Yale & Towne 
Mfg. Co. may be of interest, especially to the 
rctoil Hardware dealer. 

ilie unabridged Trade Catalogue of the 
company is a volume of more than one thou¬ 
sand pages, weighing eleven pounds, and 
measuring nine by twelve inches. Such a 
volume can only reach the Hardware dealer, 
and cannot advantageously be distributed 
even to all of them. For the convenience of 
the smaller trade (which does not handle the 
complete line), the company issues a ’*Handy 
Edition” of more convenient size. Both edi¬ 
tions, however, are for the use of dealers, not 
of consumers. 

To assist their trade customers in reaching 
the consumer the company issues at frequent 
intervals numerous small and attractive ’'fold¬ 
ers,” each relating to some specialty; all of 
them illustrated, and some of them in the form 
of entertaining but pertinent stories. It also 
furnishes advertising matter in other forms, 
and advertising information and advice, all 
effective and useful, thus affording to its cus¬ 
tomers the practical use of a highly organized, 
experienced and efficient advertising depart¬ 
ment, such as is only possible economically in 
connection with an extensive business. Among 
the methods of assistance which are thus avail¬ 
able to its customers are the following: 

.Advertising in local papers: The company 
suppl3ring in some cases electrotypes of com¬ 
plete advertisements and in others cuts and 
copy to be set by the local compositors. 

Street car advertising: The cards being 
supplied imprinted with the name and address 
of the dealer; each card devoted to a separate 



product and fresh cards being sent every 
month or two. 

Circularizing: Little booklets, leaflets, etc., 
are supplied which omit the Yale & Towne 
name and address and are so worded as to 
give the impression that they are the personal 
work of the local dealer. 

Stationery: To customers whose accounts 
Justify it and who are using other printed 
matter, envelopes and other stationery are fur¬ 
nished; not gratis, but dividing the cost with 
the customer. This is done, however, only 
where it is known that such stationery is to 
be used to distribute information in regard to 
the compan/s products. 

Window displays: Photographs showing 
window displays of Locks, Hardware, Pad¬ 
locks, Blount ^ecks, etc., are sent dealers as 
suggestions for their own work, and lettered 
signs supplied them to use to give life to the 
exhibits. 

Perhaps a still more valuable and important 
aid to its customers is the system which the 
company has organized for giving letters of 
advice concerning advertising and for planning 
advertising campaigns. This is done for any 
trade customers who carry its product in 
stock, and who desire to extend and enlarge 
their sales. The methods employed in doing 
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this are original, practical, and effective, as 
proven by accomplished results in hundreds of 
cases. The underlying motive throughout is 
to indicate the methods which experience has 
proved to be the most effective in securing 
publicity through all of the recognized chan¬ 
nels, and in reaching the consumer in the 
widest but most economical manner. 

The assistance thus given implies expense, 
and, therefore, is extended only to those who 
apply for it Therefore, it rests with the Hard¬ 
ware dealer to secure the benefits so freely 
offered and so useful if properly availed of. 
Once assured, however, of the desire of a 
trade*customer to avail of this co-operation, 
the company extends it unstintedly and effect¬ 
ively. 

An interesting feature of this, system, and 
its claim to novelty consists in this: that it 
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Business Getters. 

recognizes the fact that the average dealer, if 
a good Hardware merchant, cannot expect to 
be also an advertising expert; that the com¬ 
pany, on the other hand, by reason of the vol¬ 
ume and scope of its business, can afford to 
maintain a highly organized advertising de¬ 
partment, and that it pay^ the company to ex¬ 
tend the facilities of the latter freely and liber¬ 
ally to its trade customers in order thereby 
and through them to broaden the market for 
its products. The testimony of hundreds of 
its customers who have accepted the invitation 


thus implied and tested the plan, is conclusive 
evidence of its soundness and of its benefit to 
such parties. 
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A Wholesale Hardware Club 

There is a Wholesale Hardware Club in 
London, England. Membership is open to the 
members of any British firm or the officers of 
companies in the United Kingdom, engaged in 
the wholesaling of Hardware, or in allied 
trades. Its purposes are set forth as follows: 

For the purpose of meeting from time to time 
upon neutral ground for discussing matters of 
interest concerning the trade; and each mem¬ 
ber is under no obligation whatever as to his 
prices or terms of business to any other memr 
ber; to deal with cases of insolvency and 
bankruptcy in which its members are con¬ 
cerned, so that by united action they ensure 
their interests shall be safeguarded; that 
where possible, when its members are inter¬ 
ested in cases which are considered to be finan¬ 
cially sound, but owing to certain circum¬ 
stances are unable to meet their engagements 
within a reasonable period, united action be 
taken by those interested to investigate the po¬ 
sition, and if this is satisfactory ta help and 
support the debtor. This action will, in many 
cases, prevent what was a good and sound 
customer being lost and the business ruined.. t 
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SHOULD MANUFACTURERS GUARANTEE? 

A Question of Business Judgment Rather Than One of Ethics—Should the Pur¬ 
chaser Look to the Seller to Make Good the Defects?—The Subject PuUy 
' Discussed Out of a Wide Personal Experience—The Conclusions of 

Mr. B. B. NeaL 


To the Editor: 

Has there ever been a discussion in the col¬ 
umns of your esteemed publication relative to 
the advisability of manufacturers guaranteeing 
their goods in all grades? 

By this we mean, if a manufacturer sends 
out his product in cheap, medium and high 
grades, and if any of them prove defective, is 
it just and right for the jobber to ask the 
manufacturer to guarantee goods of his manu¬ 
facture? 

We shall be interested in receiving an ex¬ 
pression of opinion from your good selves rela¬ 
tive to this matter. 

Yours respectfully, 

A Hardwareman. 


T he above pertinent and suggestive communi¬ 
cation was laid, by the Hardware Deal¬ 
ers" Magazine, for an expert opinion, before 
a man who for years has made a study 
of practical Hardware topics, B, B. Neal, of 
the firm of Neal & Scott, Hardware, tools and 
specialties, 81 Warren street. New York City. 
The comments of Mr. Neal thereon are given 
below: 


A Matter of Buginess Judgment 

To the Editor: 

As to the question regarding the advisability 
of the manufacturers guaranteeing their goods 
on all grades—that is, “if a manufacturer sends 
out his products in cheap, medium and high 
grades, and if any of them prove defective, is 
it just and right for the jobber to ask the 
manufacturer to guarantee all goods of his 
make?"—I would say: 

So far as my experience and views go, this 
is a matter that has had a lot of thought and 
discussion, and is quite an interesting proposi¬ 
tion, as it has probably never been settled in a 
satisfactory manner, owing to the fact that 
different conditions existed in practically all of 
the transactions, when the manufacturers ac¬ 
cept and execute an order from the jobber. 

A great part of my life has been in contact 
with the manufacturers of Hardware, such as 
tools, etc., and through them I have been 
brought into close touch with the consuming 
trade, and have had no particular trouble in 
handling matters of this kind. 


THE CASE OF A HATCHET. 

To illustrate: A customer comes into a 
Hardware store and wishes to purchase a 
hatchet A good salesman will immediately 
show him the highest priced hatchet they have. 
Now, if this customer wants the very best that 
is made, and should ask as to whether or not 
the quality of said hatchet is guaranteed, the 
salesman, acting under instructions from his 
house, would undoubtedly state that the said 
hatchet was just as good as money could buy, 
and was made by one of the be^t manufac¬ 
turers in this country, and that his name and 
address were stamped on said tool, which in 
itself is a certain guarantee of quality, but, 
owing to any possible misunderstanding, his 
house did not like to use the word “guarantee," 
but that he would assure the said customer 
that if there was any defect whatever in the 
tool and if he would return it, the house would 
undoubtedly replace it with another tool or re¬ 
fund the money. 

You see, the word “guarantee” covers all 
sorts of things. If a salesman would say to 
a customer, “Oh, yes, we guarantee this 
hatchet for a year,” and supposing the cus¬ 
tomer misuses the tool and then wants to re¬ 
turn it, he will recall the words of the sales¬ 
man who sold it, that he had guaranteed the 
hatchet for a year, and that no matter what 
happened during the year, the Hardwareman 
should make good, according to his guarantee. 

NoW^, in my opinion, the word “guarantee” 
should be eliminated and the above explana¬ 
tion given as regards the highest quality, as 
we have never found a good manufacturer yet 
who refused to make good any defects in his 
high-grade goods. 

It would be foolish for him to do so. This 
is simply an illustration of what the situation 
would be as regards the way I have found it 
relative to high priced goods. The customer is 
perfectly safe; he is buying from a good Hard- 
war^man; the Hardwareman has used his 
knowledge in purchasing from a good manu¬ 
facturer, and the manufacturer will always 
back him up. 

AS TO MEDIUM GOODS. 

As regards medium grade goods, there will 
be no such broad statement made by .the sales¬ 
man, but he will probably qualify his descrip- 
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tion by stating that perhaps the factory would 
make good, but it would be a little uncertain; 
as' on the cheaper goods they would not like 
to recommend them anywhere near as high as 
they would the high grade. Perhaps the me¬ 
dium grade goods might be purchased from 
some other manufacturer, who would really 
consider that his goods were O. K., and he, 
in that case, would make good undoubtedly, 
although in the trade his goods would be sold 
cheaper than the high grade goods in my first 
illustration. 

If these medium goods carried the name of 
their maker, I should say that there would be 
no trouble whatever to, have the said maker 
back them up, so far as any defective goods 
were concerned. The manufacturers whom we 
would consider making the highest priced 
goods would perhaps not be willing to back up 
the medium grade—or secdnd grade, we will 
call them—as their name would not be on 
them. It would simply be a matter of what 
is best to do to please a customer. The dealer, 
in my estimation,' would have to leave k en¬ 
tirely to the manufacturer from whom he pur¬ 
chased these medium grade of goods, and abide 
by his decision. 

* THE CHEAPER GRADES. 

In reference to the cheapest grade goods, 
by no means should they be guaranteed. When 
they are sold as cheap and at a cheap price 
the salesman should definitely state that they 
do not guarantee this grade of goods, and that 
the customer buys them entirely at his own 
risk. 

If thbse great distinctions arc not made, 
what would induce a customer to purchase the 
highest grade goods? This is a subject on 
which a great deal could be written, ^but I 
think r have covered the ground as regards 
the ultimate sales' of these goods, which really 
pass to the user finally. 

, I don’t like the word "guarantee” in its full 
sense, and would never allow it to be used 
in selling goods in the broad manner in which 
the buyer usually takes it. 

To further illustrate: A Hardwareman 
takes an order for builders* Hardware for a 
certain residence, and he writes a guarantee 
that for. a certain .sum of. money he will fur¬ 
nish Hardware complete for said building. 
Now, this would be a very foolish proposition, 
although it has been done and is done now 
by a great many dealers. In my estimation, it 
is simply a gamble, and causes a lot of trou¬ 
ble and often the loss of a good customer. 
There are so many ways of goods being lost, 
stolen, etc., an experience which a great many 


Hardwaremen have had and which I will not 
elaborate on. 

THE REACH OF A GUARANTEE 

The question that you have asked me, I will 
admit, is not a question between a manufac¬ 
turer and the retail Hardwareman and the 
consumer, but between the manufacturer and 
the jobber. 

I have given these illustrations, as I think 
the conditions would carry just the same, pro¬ 
vided that the jobber was selling the manufac¬ 
turer’s own brands and under the manufac¬ 
turer’s name. If the jobber places his order 
with a manufacturer for geiods under a private 
brand, to be under certain conditions, etc., and 
always at an understood price, I should think 
that a manufacturer would be foolish to stand 
at the back of these goods under these condi¬ 
tions the same as he would under his own 
name. I believe this is the point in question. 

A jobber places a very large order, submits 
his specifications, and an agreement is made as 
regards price between the manufacturer and 
himself, and then when these goods are 
shipped to him, as per his specified order, in 
my estimation, the jobber assumes the full re¬ 
sponsibility of these goods, and it is up to him 
to have a proper understanding with his sales¬ 
men. It would hardly look reasonable for a 
concern to allow somebody else to write and 
sign letters, and then stand for all the respon¬ 
sibility, which would practically be the case if 
the manufacturers gave an unqualified guaran¬ 
tee to the jobbers, there being no knowing 
how far-reaching this word “guarantee” 
would be. 

IN THE DEPARTMENT STORES. 

I have had some experience in the depart¬ 
ment store tactics, with the question of “guar¬ 
antee and return goods,” which comes up very 
often with said department stores which will 
state to their women customers that they will 
guarantee goods or refund money, etc. The 
said department store, to my personal knowl¬ 
edge, rarely ever goes back to the manufac¬ 
turers or the people from whom they pur¬ 
chased the goods, unless they are really defec¬ 
tive. They very often receive back goods, the 
, same as the Hardwareman does, simply to 
please a customer, and in cases of this kind 
they assume the loss themselves, throwing 
these returned goods on a job counter if they 
are not O. K., and figure a certain percentage 
to cover the same, which they get, by keeping 
track of it. 

In my estimation, it is not very businesslike 
for any dealer or jobber to expect a manufac¬ 
turer to replace goods unless they are abso¬ 
lutely defective in the first place, and I again 
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repeat that I have never known of a good 
manufacturer who would ever go back on his 
own goods which had his name on them. 

Appreciating the honor bestowed on me in 
asking for my opinion on this subject, I re¬ 
main, Yours very truly, 

Bernard B. Neal. 

Annual Election Hardware Club 

t a recent meeting of the Board of Gover¬ 
nors of the Hardware Club, the following 
gentlemen were appointed as a special commit¬ 
tee to nominate successors to the governors 
whose terms will expire in March of the pres¬ 
ent year: Starr J. Murphy, William R. McCul¬ 
lough, Stephen Farrelly, Edward .H. Hart, 
George F. Taylor. 

There are six governors to be elected, five 
for a term of three years, and one for a term 
of one year, to fill the unexpired term of the 
late Robert Sickels. Those who are to go out 
are Alfred D. Clinch, Terence F. Gurley, 
James D. Foot, Henry L. Freeland, Francis 
B. Griffin and James H. Kennedy. 

The annual meeting will be held on Satur¬ 
day, March The officers whose terms of 
office expire are as follows: J. Leonard Va- 
rick, president; Eugene Bissell, vice-president; 
Thomas F. Keating, treasurer; Arthur S. 
Sherman, secretary. 

At the February meeting sixteen resident 
members were elected, and still there are on 
the bulletin board the names of more than one 
hundred applicants. 

Found in the Balance Sheet 

here was a retaif Hardwareman in a me¬ 
dium-sized city of Ohio who cursed the 
automobiles and declared he would have 
nothing to do with them. The owners and 
drivers put on an extra spurt whenever they 
saw him, so as to kick all the dust they 
could into his eyes. 

There was another Hardwareman in the 
same line who stocked up on automobile ac- 
cessories, made friends with the owners and 
sold them all the goods he could. 

The nioral is to be found in the two balance 
sheets at the end of the year. Who made the 
most out of the fad that had struck their 
town? 

Jobbers and Manufacturers 

A Hardware manufacturer of many years 
of experience uttered these words of business 
wisdom, that hold good yesterday, to-day and 
forever: 

“I have found,” he said, “that when I am 
working in harmony with my competitors 


that the business is not only conducted with 
much more satisfaction, but that better prices 
prevail, the market becomes steadier, the job¬ 
bers realize better margins, and because of 
that, are satisfied with existing conditions. 

“The sincere desire of the manufacturer to 
recognize the jobber as a friend, and one who 
must be encouraged to be induced to act as 
a distributing agent, must be brought about 
by a close observance of three points: First, 
protection; . second, moderate advance in 
prices; third, a strict maintenance of dis¬ 
counts adopted. 

“The jobber does not so much care what 
prices he pays for goods, providing that the 
same is within reason, if he is confident he is 
buying as low as his competitor. When he 
finds that all the manufacturers are firm in 
the position taken, he soon accepts the situa¬ 
tion.” 


Canada on American Silverware 

American manufacturers of silverware have 
been a little disturbed because of the stamping 
law passed by the Canadian Parliament. As 
a matter of fact, the law does not discriminate 
against the United States or other foreign 
manufactures, or in favor of local manufac¬ 
turers; all the provisions, such as the register¬ 
ing of trade-marks, applying with equal force 
to Canadian manufacturers and their com¬ 
petitors in the United States and other 
countries. The American manufacturer who 
does business with Canada will find no diffi¬ 
culty in complying with the provisions of the 
law, provided he stamps his product accurately 
and honestly. He will have to register his 
trade mark and stamp this, as well as the quan¬ 
tity, upon those articles of plated ware on 
which he wishes to put a quality stamp. If 
he desires to send his products to Canada 
without stamping or marking them in any way 
the law will not interfere with him, but if he 
does desire to mark his goods these marks 
must be accurate. 

Tons of Catalogues Destroyed 

Tons of American catalogues are destroyed 
every year by the customs authorities of Aus¬ 
tralia for the reason that business men to 
whom they are addressed by manufacturers 
and exporters of the United States decline to 
pay the duty of 3d., or 6 cents in American 
money, per pound assessed on them as ad¬ 
vertising matter imported for distribution! 
This is a loss which can not be estimated iii 
dollars and cents. Because of negligence or 
unfamiliarity with the tariff provisions of Aus¬ 
tralia, these descriptive circulars, catalogues 
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and ^ce lists generally fail to reach their des¬ 
tination, and consequently all opportunity for 
trade which might be obtained through their 
perusd is lost 

This condition of affairs can be prevented if 
the following suggestions’ are followed: If 
the American exporter has his Australian mail¬ 
ing list in the home office he should carefully 
address the catalogues, and then by the same 
mail he should send to the comptroller-gen¬ 
eral of customs, or the postmaster-general, or 
the comptroller of customs at Sydney, Mel¬ 
bourne, Brisbane, Adelaide, Fremantle, or 
Hobart ^(Tasmania), as the case may be, a 
notification to the effect that he is sending to 

- by parcels post, via San Francisco or 

via Lon<^n,-catalogues weighing- 

pounds, and inclosing - (dollars and 

cents, or pounds, shillings and pence) in pay- 
n^ent of duty. 

The official receiving this communication, 
with preferably an international money order 
inclosed, will immediately notify the post office 
authorities, and the catalogues will be for¬ 
warded to their destination without delay. The 
printed matter should bv. carefully weighed be¬ 
fore it leaves the home office, and the money 
order, draft or check sent to the Australian 
customs or post office official should amount 
to 6 cents a pound full weight. This is the 
English method, and it has given uniform sat¬ 
isfaction. 

Two Weary Old Grinders 

The Grindstone in the corner of .he shop 
w^ heard complaining to itself. 

“Year after year,” it said, “have I been 
wearing myself away to make sharper the 
edges of others. The knife, the axe, the pick, 
the adze have borne down upon me, taking 
offmy substance for tthe new deges they have 
placed upon themselves. When the axe cuts, 
do I get the credit? When the hatchet shines 
in brightness is there a word of praise for me? 
And yet without me, what a dull, useless lot 
would they be! I wonder if there is any real 
fairness in the world." 

“I feel very much tis you do,” said the old 
schoolteacher who was passing along that 
way. “Year after year have I put a bright¬ 
ness upon the minds of the children of men, 
and what have I gotten out of it? Only these 
tired old years and these weary old bones. I 
feel very much as you do, Mr. Grindstone, 
and I ask the privilege of taking off my hat 
to you.” 

Heihodfl Change With Time 

A merchant who was urged to begin a cam¬ 
paign of advertising, remarked: “My grand¬ 
father built up this business. He never ad¬ 


vertised. My father kept it going. He sel¬ 
dom advertised. Why should I?" 

When his grandfader traveled, he went in 
a coach. So did his father in his earlier day. 
This present merchant is carried about in the 
fastest expresses on the lines. 

The Cash Kan Frefenred 

A State retail Hardware association that 
compelled the payment of dues in advan^ 
did so for the following true and cogent rea¬ 
son: That a paid-up member is worth more 
to the association than two who are in ar¬ 
rears. He gets more good out of the mem¬ 
bership, and it gets more good out of him. 

* Suggesting New Ideas 

N ew ideas are at a premium, and whenever 
a young man can bring himself to the 
habit of offering suggestions for the improve¬ 
ment of the business, he will find himself be¬ 
coming more and more valuable to the house 
for which he is working. 

Most young fellows will say: “Well, I 
haven't the ability to offer suggestions regard¬ 
ing store management. 1 don't seem to have 
talent for that sort of thing.” The fact of the 
matter is, that most young fellows who offer 
this excuse have never attempted, in a hearty 
and thorough manner, to cultivate this habit, 
for it is largely a matter of cultivation as much 
as anything else. 

Too many of us allow ourselves to believe 
that some other fellow has more native talent 
than we have, when the whole story is that the 
other fellow is the man who is willing to dig 
and apply himself with greater determination 
and vigor than are we. 

The primary thought at- this tim^ which it 
is desired to impress upon clerks <4^, .that if 
they will suggest one idea to their emiployers 
regarding store management, the sugges^g of 
the second idea will be much easier, and if they 
will contract the habit of suggesting plans, then 
soon it will become very easy for them to 
do so. 

Wants the Old Goods 

A New England Hardware factory is still 
sending to a dealer in England exact dupli¬ 
cates of the goods he bought thirty years ago. 
There have been several improvements in 
the article, to which the American merchants 
take readily. But not the Englishman. He 
wants them just as they were in the begin¬ 
ning, and says that he will always want them 
so. 


Healthy, wealthy and wise, are the men who 


advertise. 
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Some Califondft Window IMiplaje 

n the accompanying illustrations are some 
of the attractive window displays gotten 
up by Chas. Marsden for the San Bernardino 
Hardware Co., San Bernardino, Cal. The 
display of builders’ hardware and bathroom 
supplies was arranged in an effective manner. 
Door sets and locks were in the background, 
and to add to the appearance was some grille 
work and a framed picture on the wsdl. Door 
hinges, locks, etc., were scattered in the fore¬ 
ground.' To the right was shown numerous 
bathroom specialties, including a marble 
basin, with faucets, soap and towel holders, 


tubing was suspended by brass jack chain. On 
the right a revolving stand was placed, which 
presented numerous fine tools. A plate glass 
shelf was used for showing very small tools, 
and this proved very successful. These dis¬ 
plays sold many goods and customers made 
repeated favorable comments. 

IntelHgent Salesmen Wanted 

he right-minded and progressive retailer is 
glad to have his clerks know more about 
buying, handling and selling than himself, and 
he will invariably help the ambitious man to 
know more every day. No employer of any 




Tool Window Display by Pasadena (Cal.) Hardware Co. 


sprays, mirror, etc. The background was an 
imitation tile. While there is required some 
effort to make such a display the results jus¬ 
tify the work. 

The company makes a specialty of fine 
mechanics’ tools, and therefore it is only 
natural that these are shown in the window 
displays. In one of these displays the center 
piece caused much comment, owing to the fact 
that the hammer fastenings were such that 
they could not be seen except diligent 
search. Nickel-plated tubing was used to good 
advantage, from which were suspended bit 
braces, hand drills and breast drills. This 


store ever reached the point of so great knowl¬ 
edge that a rational employer wasn’t willing it 
should be so. The greatest business men do 
not pretend to know the \^hole thing them¬ 
selves, and the managers of great enterprises 
are always looking for some one who knows 
more. 

How Salesmen Are Concerned 
hat difference does this make to the clerk 
as an individual? How is he to gain 
anything by exerting himself to make sales? 
Had not his employer exerted himself to sell 
goods at the start he would never have had 
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enough business to require the help of clerks; the demand for them is'increasing all the time, 
and if his clerks do not exert themselves to so long is there a position for the good clerk 




Displays of Tools and Bathroom Supplies by Pasadena (Gal.) Hardware Co. 


make sales his business will steadily decline. 
So bng as there are more goods sold and 


and the probability of his getting more pay for 
the work he does, 
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ILLINOIS RETAIL HARDWARE CONVENTION 


T he tenth annual convention of the Illinois 
Retail Hardware Association was held 
in the Third Regiment Armory, Chicago, the 
13th, 14th and 15th ult. The attendance was 
very large and enthusiastic. 

ELECTION OF OFFICERS. 

The following officers for the ensuing year 
were elected: 

President —^T. J. Mathews, Mt. Vernon. 
Vice-President— E. L. Sommers, Chicago, 
III 

Secretary— L. D. Nish, Elgin. 

Treasurer —E. Gnadt, Chicago. 
Executive Committee—C. N. Howell, 
Dixon; David Refior, Ottawa; E. L. Dowling, 
Danville; H. E. Gnadt, Chicago; W. T. Gorm- 
ley, Chicago; L. D. Ray, Belvidere; Leon D. 
Nish, Elgin; D. M. Norris, Kankakee. 

Legislative Committee —C. H. Williams, 
Streator; H. P. Harris, Monticello; Chas. H. 
Albright, Newton; J. L. Smith. Chicago, and 
John T. Noftsker, Rock Islancfr 
Investigai:ion Committee —O. H. Howe, 
Streator; E. B. Johnson, Kewanee; C G. 
Gilbert, Oregon; C. L. Austin, Georgetown; 
George Tomlinson, Kinmundy. 

President Frank B. McKenney, Rockford, 
who is now out of the Hardware business, 
took occasion in his annual report to talk to 
'•the boys.” He cautioned against book ac¬ 
counts—^o business on a cash basis—your 
customers will like you better. Do not boycott 
any one. Don’t tell any man in any line he 
cannot do business; .that he has no right. He 
has the right to do according to liis oiyn 
ideas. Reference was made to the large gain 
in membership during the' past year; now it is 
over 1,000 members in good standing, and 
there is a balance in the treasury of $1,500 
and all bills paid. 

Secretary C. A. Peck, Berlin, Wis., of the 
Wisconsin Association, was present and made 
a felicitous address. 

Wm. M. Pratt, Greenfield,- Mass., vice-presi¬ 
dent of the American Hardware Manufactur¬ 
ers' Association, was present and addressed 
the members. Secretary M. S. Mathews, 
Minneapolis', of the Minnesota Association, 
gave details concerning their Fire Insurance 
Co. The business has steadily grown, and 
last year the increase was 65 per cent. 
Dividends have increased 5 per cent, each 
year, and policies expiring during 1907 will 
get a rebate of 45 per cent, of the amount of 
premium paid in on writing the policy. Presi¬ 
dent Wm. H. Hahn, St. Louis, of the Mis¬ 
souri Association, was introduced and cor¬ 
dially invited all to the St. Louis 1908 con¬ 
vention. 


During the sessions of the last day the 
Question Box feature was brought forward. 
In this connection the question of satisfying 
a customer when a complaint was made canle 
up. P. A. Lemoi, Evanston, favored giving a 
customer a brand-new article in exchange 
for one claimed to be defective, even where 
there was no defect. He said it was a good 
advertisement 

There were several responses to the ques¬ 
tion: *Tn taking 3 rour annual inventory, do 
you keep each section of your store separate, 
so that when a fire loss should occur and it 
should take a certain shelf, or, say, one-fburth 
the store, you could approximate the value of 
the goods in thRt department without taking 
a complete inventory?” 

Frank Porter, Chicago, said he made it a 
point to take an inventory every year, starting 
in the same place, so he was thereby enabled 
to take the inventory and tell how many dol¬ 
lars' worth of goods are in each section. It 
is but little work.. 

“What is the most effective way of adver¬ 
tising?” produced a number of experiences. 
Mr. Vawter said the best advertisement was 
a pleased customer, and the next newspaper 
advertising. After that comes fence adver¬ 
tising in the country, by appropriate signs 
along the main roads leading to the town. 
T. J, Mathews, Mt. Vernon, stated that if by 
the best advertising was meant the most ef¬ 
fective way of bringing a customer to one's 
store, then the newspaper advertising took 
front rank. By advertising 13 meant an ad¬ 
vertisement of specific things, with a specific 
price, and not only that, but to give some de¬ 
tails about the article that is being advertised. 
Make those details as attractive as possible; 
describe the article in an attractive way, and 
make the reader want it. Talk to the public 
through the paper as you would talk to the 
customer over the counter. When you get 
the customer into the store, he deserves fair 
treatment. That you must give him if you 
expect to make him a customer. When an ar¬ 
ticle proves defective or goes wrong, make it 
right, and do it quick. 

Grant W. Porter, Chicago, was of the opin¬ 
ion. that in Chicago newspaper advertising 
for the small retail Hardwareman did not 
amount to anything. The best way for deal¬ 
ers in- the large cities is to advertise through 
the show windows and by satisfying the trade. 
If we suit them they come back again, because 
by that they advertise us. 

The question, “Are the benefits great from 
courteous treatment of young children who 
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visit your place of business?” brought out a 
chorus of voices in the affirmative. One mem¬ 
ber said that when young children are sent 
after an article, give them the same treat¬ 
ment as if the father or mother had come after 
the same thing. Treat him as nicely as you 
can. 

Fred Giessing, East St. Louis, presented a 
paper on **What should be the relation of the 
retailer toward the jobber and manufacturer 
who supplies catalogue houses?” The speaker 
said you should patronize friends—those who 
do not sell the mail-order houses. The dealers 
should not forget those manufacturers who 
had given up the catalogue house business, as 
orders from these concerns are usually large 
and for cash. Nothwithstanding that many 
jobbers print on their letter heads "We do 
not sell catalogue houses,” the speaker ex¬ 
pressed doubt if they all adhered strictly to 
the rule. The fact that the retailers of this 
country handle about 95 per cent of the goods 
manufactured and supplied by the jobbers 
should entitle them to a very serious consid¬ 
eration by the manufacturer and jobber, and 
they should do everything in their power to 
protect the legitimate dealers as against the 
{^building of illegitimate concerns whose ulti¬ 
mate purpose is not only to destroy the re¬ 
tailer, but the jobber as well. Let the jobbers 
refuse to sell the catalogue houses and refuse 
to handle the products of manufacturers who 


sell to them and let the retailers show their 
loyalty. That, in his opinion, would relieve 
the situation very much, if not effect a com¬ 
plete remedy. 

S. Westerfield, of the Illinois Retail Mer¬ 
chants* Association, was present and outlined 
the various efforts being put forth to bring 
about desired legislation. 

There were a large number of manufactur¬ 
ers who had exhibits at the convention. 
Among them were the following: American 
Fork & Hoe G>., E. C Atkins & Co., Black 
Silk StoVe Polish Co., H. Channon Co., Co¬ 
lumbian Hardware Co., Cleveland Stamping & 
Tool Co., Chicago Spring Butt Co., Diehl 
Novelty Co., Friedley-Voshardt Co., Gilbert & 
Bennett Mfg. Co., Hunt, Helm, Ferris & Co., 
Herrick Refrigerator Co., Landers, Frary & 
Clark, Lasher Mfg. Co., National Cutlery Co., 
Norvell-Shapleigh Hardware Co., Pike Mfg. 
Co., Pritchard-Strong Co., Geo. W. Pitkin Co., 
Richards Mfg. Co., Simonds Mfg. Co., Sim¬ 
mons Hardv^re Co., Stowell Foundry Co., 
Martin-Senotfr Co., White Mop Wringer Co., 
White Lily Washer Co., Yale & Towne 
Mfg. Co. 

The J. D. Warren Mfg. Co., Chicago, Ill., as 
a souvenir, gave a much-prized set containing 
a papfr cutter, a pair of shears and a combi¬ 
nation pocketknife. 

Peoria was chosen as the next place of 
meeting. 


KENTUCKY RETAIL HARDWARE CONVENTION 


T he seventh annual convention of the Kcn-^ 
tucky Retail Hardware and Stove Deal¬ 
ers* Association was held the 5th, 6th and 7th 
ult., at Louisville. President U. S. Shacklett, 
Fulton, presiding. 

NEW OFFICERS. 

The election of officers for the ensuing fiscal 
year resulted as follows: 

President— John W. Read, Hodginsville. 
First Vice-President— J. E. Grubbs, Win¬ 
chester. 

Second Vice-President— George Cubbage, 
Leitchfield. 

Secretary— John R. Sower, Frankfort. 
Treasurer —A. Steitler, Jr., Owensboro. 
Secretary M. L. Corey, of the National As¬ 
sociation, was present and spoke to the mem¬ 
bers on "Penny Postage vs. Parcels Post.” He 
strongly urged every member to put forth 
every effort to counteract the many influences 
that were working for the parcels post Mem¬ 
bers should write their Congressman to defeat 
the proposed parcels post bill should it come 
up. 

President U»- S. Shacklett, Fulton, in his 
annual report referred in a pleasant vein to 


the prosperity of 1906 and to the increased 
membership of his organization. Better col¬ 
lection laws and the abolition of the high li¬ 
cense upon firearms were mentioned in the 
way of proposed legpslatipn. The proposition 
of a general catalogue gotten out by the Na¬ 
tional Retail Hardware Association the speak¬ 
er did not believe expedient for the reason 
that in different sections the same prices could 
not be maintained. 

In presenting his annual report, Secretary 
John R. Sower, Frankfort, stated that As¬ 
sociation matters had moved more smoothly 
than usual, complaints were few and members 
generally prosperous. Relations with manu¬ 
facturers and jobbers have been harmonious 
and the outlook propitious. 

Wm. R. Belknap, Louisville, president of 
the Belknap Hardware & Mfg. Co., made an 
address on the "Hardware Store.” A con¬ 
trast between what a Hardware store was a 
number of years ago and what it is to-day 
was vividly portrayed. In referring to the 
matter of keeping a Hardware store, he said 
that it should be a model of order and neat¬ 
ness, swept, dusted and arranged for oouTeni-^ 
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ence and for the proper display and suggestion 
of improved implements and utensils. The 
bright, inviting look which highly polished 
edge tools and-gilded bird cages give should 
rival the jewelers* show window across the 
street There should be nothing suggestive of 
womout rusted or second-rate goods. All 
should ht new and attractive, and in order to 
give those in the house the proper respect for 
the goods they should be so displayed orICept 
in clean, whole packages, accurately assorted 
as to kind and size, and lined up every day of 
the week. 

We cannot have the beat order and desir¬ 
able results unless those whom we employ 
have the right feeling of loyalty and interest 
themselves in the business. Nothing is so 
pleasant and grateful to an employer as the 
feeling that the dependence which he places 
is not misplaced among his own people. As to 
the responsibility of the proprietor, if his 
ideals are not high, if his standards are not 
lofty, he can hardly expect the best from those 
who look to him as an example of success. 

Geo. D. Wright, of Hibbard, Spencer, Bart¬ 
lett & Co., Chicago, 111., made an address on 
^‘Business Success and How to Obtain Same.** 
“Can do** are two small words but vciy im¬ 
portant; they (^en the door to success. En¬ 
thusiasm is an important factor. To him the 
fascinating, practical side of a business was 
the selling end. If you will but study this 
selling question from its various points of 
view you will find you can increase your busi¬ 
ness and profits through your sales more than 
you can by trying to save money in buying. 
Adopt the plan of the catalogue houses of go- 
i^ direct to the trade around you with adver¬ 
tising matter. The demand for a very large 
percentage of the sales of the catalogue houses 
is created simply by placing in the hands of 
the consumer a catalogue full of pictures, de¬ 
scriptions and principally net prices, ^me 
jobWs furnish free of charge net price circu¬ 
lars on seasonable goods to be distributed to 
your trade and a catalogue for your regular 
business with such prices that enable you'to 
increase your business; not by increasing your 
stock, but by making sales on such goods you 
do not carry in stock. Instead of telling a 
customer you do not carry a certain article, 
you inform him you can get it in a few days; 
quote him a price and thereto save the order 
from the mail order house and you frequently 
make other sales and win a new customer. 
The successful dealer is one who improves 
his business year by year by taking advantage 
of all that modem times afford. There should 
be system in your business. The word system 
is not half so formidable as it sounds; it is 
simply the difference between looking for 
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something you can*t find and having every¬ 
thing around your place in proper order. In 
your business you should have system in buy¬ 
ing and selling, rules for store management, 
rules for keeping up your stock, and your store 
clean and attractive. 

F. J. Semple, vice-president of the Sim¬ 
mons Hardware G>., St Louis, chose for his 
subject “The Lord Helps Those Who Help 
Themselves.** He said if he were in the Hard¬ 
ware business and there was a party within 
reach who ordered goods from a catalogue 
house he would try and find out what he 
bought and would take from stock something 
similar but better in quality, would take it to 
the- man, no matter what the cost in the way 
of time or trouble, and show him the article; 
why it was better; appeal to his loyalty to 
patronize home industry, and would also offer 
the article very cheap, doing all possible to 
make him dissatisfied with the cata^gue 
house purchase. At times be generous in 
business. Keep some pocket knives on hand, 
that don’t cost over 10 cents each, and when a 
mother comes in with her little boy, give him 
one of the pocket knives. It will please the 
boy and make the mother happy. You should 
appeal to the women by your stock. It’s 
astonishing what an amount of stock can be 
purchased for $100 when well assorted and 
bought in small lots. Great success can be 
achieved by this method, provided you 
are willing to sell at department store 
prices; but if you intend to put on 
higher prices and let the department 
stores sell them cheaper, you will do yourself 
harm. Great attention should be paid to chil¬ 
dren’s wants. Keep marbles, toys, baseball 
goods, fishing tackle, etc. Cater to the trade 
of the boys, and sell them at about cost on the 
theory that boys soon grow to be men. Get 
them into the habit of coming to your store 
while they are young, and they will stick to it 
when they grow to manhood. Keep your show 
windows attractive. Display your goods in 
such a way that when people stop and look 
at them they will feel drawn into the store. 
Advertising is in the air to-day in every di¬ 
rection. The best evidence that it pays is 
that it is continued. 

Other addresses were made by some mem¬ 
bers of the assoaation and by representatives 
of manufacturers. A well-attended banquet 
was given on the evening of the 6th. There 
were quite a number of Hardware exhibits in 
connection with the convention. 

The recent annual ball of the Detroit Retail 
Hardware Dealers* Association was largely 
attended by the members and representatives 
from the jobbers and manufacturers of the 
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NEBRASKA RETAIL HARDWARE CONVENTION 


T he $ixth annual convention of the Ne¬ 
braska Retail Hard^vare Association was 
held the dth, 6th and 7th ult. at Omaha. 
There was the largest attendance in the history 
of the organization, and great interest was 
manifested. 

NEW OFrtCERS. 

President —Frank Hacker, Friend. 

■ First Vice-President —Alec F. Meyer, 
Hastings. 

Second’ Vice-President —William Wisda, 
Lexington. 

Third Vice-President —Fred Ebinger, 
Pl|iinview. 

Secretary—J. Frank Barr, Lincoln. 
Treasurer— H. J. Hall, Lincoln. 

Executive Committeb^E. S. Hayhurst, 
Loup City; J. W. Armstrong, Auburn; Dan 
KavAiaugh, Fairbury. 

President Nathan Roberts, Omaha, in his 
annual report stated that the membership, 
even under adverse conditions, showed an in¬ 
crease of 50 per cent. Some attention was 
paid to catalogue house competition. A solu¬ 
tion of the problem was the complete fed¬ 
eration of all retail lines. Relations with 
jobbers had been pleasant, but could be im¬ 
proved. There was a large number pf Hard¬ 
ware exhibits, to which members paid much 
attention., During the convention animated 
discussion arose over jobbers who sold other 
than, retailers. 

The report of Secretary J. Frank Barr, Lin¬ 
coln, was largely devoted to a review of the 
year's work, the programme and the Hardware 
exhibits. Treasurer H. J. Hall, Lincoln,’ in 
his report showed a balance on hand of over 
$1,000. R. W. Weaver ling, Peru, spoke on 
the “Parcels Post." He advocated the penny 
postage, which would benefit every class, and 
at the same time put a quietus upon the par¬ 
cels post agitation. 

F. W. Arndt, Blair, presented a paper on 
“Hardware Merchants and Not Dealers,” in 
which he contended that the word “merchant” 
indicated a higher order of Dusiness man than 
“dealer.” 

Albert Degner, Norfolk, Neb., spoke on 
“Loyalty to Our Association and the Hardware 
Mutual Insurance G>.” If the organization 
confers benefits upon the members, then their 
duty is to be loyal to the Association. Con¬ 
sistent work during the ensuing fiscal year 
will largely increase the membership. Loyalty 
had been shown the Insurance Co., as a year 
ago the policyholders numbered 117; now 
they number over 300. Last year the rebate 
was 20 per cent.; this year it will probably be 
25. If the members get “aboard the band 


wagon” as they should, next year the rebate 
may amount to 30 or 35 per cent 

W. S. Wright, Omaha, president of the 
National Hardware Association, addressed 
the members and advised them not to patron¬ 
ize a house who did a half retail and half job¬ 
bing business. S. R. Miles, Mason City, la., 
spoke in behalf of the Mutual Fire Insurance 
Companies. R. N. Hurlbut, Harrington, Neb., 
brought with him quite a number of samples 
of the kind of. advertising he used in giving 
publicity to his business. He is an aggressive 
and successful retailer. 

C. C. Howell, Fairbury, Neb., chose for his 
subject “Selling Goods with Little ot No 
Profit.” He said that he had found, as a rule, 
that the selling of goods without no profit 
was largely due to not knowing the cost of 
doing business. How many can tell the exact 
cost of doing business? 1 presume but few. 
Then, again, you carry too large a stock. If 
you cannot turn your stock four times a year 
you are not getting the per cent of profit out 
of capital invested you ought. In all his 
twenty-seven years' experience he had never 
found one who knew the cost of merchandise 
at the time of delivery to the customer. Many 
fail to figure in as cost the freight, drayage, 
selling expenses, etc. Then they wonder 
where the profits have gone and why they fail 
in business. Some get the idea they will sell 
every customer, regardless of circumstances 
or price. The customer imposes upon the 
dealer, and in some cases says he can get 
the same thing down the street for a less 
price, when he is plainly lying. A good way 
to increase profits would be a State retail 
credit organization, composed of all retail 
Hardware dealers. Each dealer should get a 
reasonable profit on each thing that he sells. 
Prices should not always remain the same, as 
jobbers and manufacturers occasionally raise 
the price. Selling prices should conform to 
the cost of production. If you intend making 
the year's business show a profit, it is neces¬ 
sary to use good judgment in marking goods. 
Quite a part of selling goods without a profit 
is due to local conditions. Get friendly with 
your competitors and you will both succeed 
better. 

“The Aims of the Hardware Merchant” was 
the title of an address by Louis P. Wirth, 
Falls City, Neb. We all should aim to sell 
high-grade goods, and also to keep cheap ar¬ 
ticles, but sell the former. It should be our 
aim to be above using tricks and sharp prac¬ 
tices, and especially misrepresentations. These 
are unprofitable and beneath the dignity of a 
Hardware merchant You ought to be on such 0 
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friendly terms with your competitors that you 
can go to his store for any shorts that you 
may need occasionally. The speaker stated 
that at times he had even used his com- 


petitoris mechanics on a hurry job. Purchases 
are made together at a material saving. 
Avoid accounts as much as possible; the in¬ 
terest on them sometimes eats up the profit. 


WISCONSIN RETAIL HARDWARE CONVENTION 


T he eleventh annual convention of the Wis¬ 
consin Retail Hardware Association was 
held the 6th, 7th and 8th ult. at Milwaukee. 
The attendance exceeded that of any previous 
convention, and consequently greater satisfac¬ 
tion was. experienced by all members who 
were present There were many Hardware 
exhibits, and as the forenoons were devoted 
to the convention sessions, the members 
were free for the remainder of the day to 
examine the exhibits, go sight-seeing around 
thtf city, participate in the several entertain¬ 
ments provided by the local association of 
jobbers and manufacturers and to get better 
acquainted. 

NEW pmCERS. 

President —^Jacob Kornely, Milwaukee. 
Vice-President —^James Murphy, Racine. 
Secretary-Treasurer —C A. Peck, Berlin. 
New Directors —O. A. La Budda, Octonto, 
and O. B. James, Richland Center. 

president teitgen's annual report. 

The annual report of President Emil Teit- 
gen, Manitowoc, was one full of congratula¬ 
tion to the members upon the prosperous year 
just closed, and with a membership of 620, or 
over 70 per cent* of the total number of Hard¬ 
ware dealers in the State. Of this number 
over 450 hold policies in the Wisconsin Hard¬ 
ware Mutual Fire Insurance Co. A larger 
representation in the State Legislature was 
urged. At present the lawmaking bodies are 
largely composed of men in the legal profes¬ 
sion, and it is but natural the laws that ap- 
p^l to them are the ones by which they profit 
most. There should be a larger representa¬ 
tion of men with commercial training. Delays 
in the delivery of freight are becoming so 
common that they are monotonous. Some¬ 
thing should be done to bring about more 
prompt deliveries. More persistent efforts 
should be made toward local organization in 
cities and towns. There should be more of 
the idea that we are in business to make a 
living than to kill off our competitors. 

Secretary-Treasurer C. At Peck, Berlin, in 
presenting his annual report, gave some inter¬ 
esting particulars concerning the Insurance 
branch. During January $120,000 of business 
was written, and at the time of the convention 
there were $37,000 in applications on file. He 
confidently predicted that the. two-million 
mark would be passed in 1907, depending very 


largely upon the members. On policies expir¬ 
ing this year 40 per cent* rebate will be paid. 

President O. P. Schlafer, Appleton, of the 
Insurance Co., gave detailed information con¬ 
cerning their work. Noth withstanding three 
serious fires, a 40 per cent rebate was de¬ 
clared. Arrangements had been perfected with 
other Hardware Mutuals whereby members 
could carry more than $3,000 in the hoide 
company. 

O. R. JAMES' ADDRESS ON "ADVERTISING.'' 

O. B. James, Richland C^ter, made an ad¬ 
dress on "Advertising,” in which he embodied 
much of his own experience. He favored the 
upper right-hand comer of the front page, amd 
advertising one article at a time; also refer 
in the locals to the display ad. An exception 
is to run an ad. of holiday goods or a special 
sale. In a holiday advertisement he thought 
it better not to mention prices. Use cuts 
whereVer possible. Use odd figures, not that 
the man who reads will be influenced by the 
saving of 2 or 3 cents, but it conveys the idea 
of close' figuring. Where located in a settle¬ 
ment of foreigners, occasionally publish an 
advertisement in their own language. He re¬ 
lated of an incident^in the stove line. He 
saved the envelopes he received for a long 
time back, which were opened' on the side. 
Inserted in these used envelopes was put a 
special letter from the stove company to his 
house, stating on such a day they would hold 
a cooking exhibition, etc. TTiese were lost all 
over town, in the farmers’ buggies, etc., when 
there was a large number of people in town. 
Several htmdred brought the letters back to 
the store. That was what was wanted. In 
the spring and fall he uses full-page advertise¬ 
ments and has several thousand circulars run 
off at the same time for distribution. The 
plan works very well. 

Henry Werhecke, Manitowoc, read a paper 
on "Stove Salesmanship." He believed in the 
instalment plan of selling, as it enabled the 
purchaser to secure a higher grade of stove. 

The temporary injunction sought by Mont¬ 
gomery, Ward & Co., of Chicago, against the 
officers and directors of the South Dakota Re¬ 
tail Merchants* Association, to prevent them 
from continuing an alleged boycott against the 
complainant, was denied by Judge Carlson last 
month. Digitized by 'O 




SOUTH DAKOTA RETAIL HARDWARE CONVENTION 


T he first annual convention of the South 
Dakota Retail Hardware Association was 
held the 12th, 13th and 14th ult at Mitchell. 
There was a good percentage of the members 
in attendance. President E. D. Hawkins, Ver¬ 
milion, in his annual report referred to some 
reforms to be taken up. There ^should be co¬ 
operation with manufacturers and jobbers. 
Some jobbers seem to feel it is necessary for 
them to advertise in the association program 
and to take space at the convention exhibits, 
or they are liable to lose favor with the Hard¬ 
ware dealers, and thereby lose trade. If the 
jobber and the manufacturer get no money re¬ 
turn for advertising programs and for ex¬ 
hibiting at conventions, it would seem to be in 
the nature of a hold-up on the part of the 
association, and certainly should be discon¬ 
tinued I believe as long as there is . feeling 
among some of the jobbers and manufacturers 
that they are being unjustly dealt with that 
this association and all other associations 
should pass resolutions to the effect that, if, in. 
the judgment of the jobber or manufacturer, 
he feels that he is not getting a reasonable 
return for the money expended, the associa¬ 
tion would not hold him under obligations to 
advertise or to make an exhibit at the conven¬ 
tion. I believe exhibits are of value both to 
the retailer and to the exhibitor, but I am not 
so certain as to the value of “ads” in souvenir 
programs. 

The importance of increasing membership 
was dwelt upon, 'fhe delay in prompt deliv¬ 
ery of goods by the railroads came in for com¬ 
ment. There should be .a law giving the rail¬ 
roads a specified time to make a given dis¬ 
tance, and a penalty attached for each day 
over the stipulated time. Members were re¬ 
quested to lend their support to get the Pure 
Paint Bill passed, which is similar to that of 
North Dakota. 

S. D. Miles, Mason City, la., was present 
and conducted the Question Box. 

To the question, “What is the best method 
to be used in advertising your business?” H. 
E. Johnson, Redfield, said: *T believe that 
the only way that a retailer can make a suc¬ 
cess out of anything, I do not care what it is, 
is to first have unlimited confidence in the 
articles, and, second, he has got to put his 
whole soul into the sale of it, and when he 
does that he will have success—^whether he 
advertises by circular letter or by newspaper 
advertising or by personal contact. But if he 
goes into it in a hsdf-hearted way and is afraid 
his price is not right and afraid of the quality 
he is sure to ^11 down. 

“1 know 1 have been successful in getting 


several lines of goods and having a very good 
sale. It has been done by putting my whole 
effort into the sale of that article, standing 
back of it, and having unlimited confidence in 
it When you have that confidence you im¬ 
press your customers with the same enthusi¬ 
asm that you have, and it matters not what 
the means are. 

“A show window is the best advertisement 
that a man can have, because it is his front 
door, and if you were looking for some gen¬ 
tleman from home, and you walk along a row 
of houses, and see a dirty looking place, you 
say, T don’t believe 1 will go in there; he 
would not be in there.’ Any time spent in 
decorating is one of the best things one 
can do.” 

To these questions, *Ts it possible to con¬ 
duct a paying Hardware business on a strictly 
cash business? In the locality where a per¬ 
son has always done a large credit business, 
can a merchant change to a strictly cash busi¬ 
ness with success?” Mr. De Jean remarked 
that after an experience of twenty-two years 
in the Hardware business he honestly believed 
he would be money ahead to-day had he 
started out on a cash basis. He had lost more . 
money in bad accounts than he would in trade. 
He saw no objection to a reasonable credit 
business. It developed that the average* loss 
was 1 per cent on credit accounts. One mem¬ 
ber stated he allowed 5 per cent, for cash— 
payment first of each month being considered 
as “cash.” 

On the evening of the 13th the Commercial 
Qub entertained the association at the con¬ 
vention hall. William Pratt, of the Goodell- 
Pratt Co., Greenfield, Mass., brought greet¬ 
ings from the American Hardware Manufac¬ 
turers’ Association, of which he is vice-presi¬ 
dent. He requested the members that when 
they had a grievance to take it up with the 
man who makes the goods; it matters not from 
whom the goods were purchased, jobber or 
manufacturer; thfe makers would always be 
ready to confer with you, ready to give you the 
benefit of their advice and experience, and to 
help you in every possible way. Attention' 
was called to one problem the retailer had to 
face—that of keeping his trade at home. It 
is a condition prevalent in every town and 
city, no matter how large. You want to know 
not only what you are doing, but what you 
ought to do. 

From the report of Secretary Noah Keller, 
Woonsocket, and Treasurer B. G. Wattson, 
Chamberlain, it was shown that the member¬ 
ship was near the 100 mark, and that a credit 
balance existed in the treasury. by OO C 
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George Ellington spoke interestingly upon 
salesmanship. 

NEW OFFICERS. 

The following officers were elected for the 
ensuing year: 

President—E. D. Hawkins, Vermilion. 

First Vice-President—Otto E. Mueller, 
Aberdeen. 

Second Vice-President—F. I. Pixley, Mont¬ 
rose. 

Secretary—H. E. Johnson, Redfield. 

Treasurer—B. G. Wattson, Chamberlain. 

Executive Committee—R I. Gregory, Alex¬ 
andria; F. S. Birkinbine, Scotland; J. H. 
Roper, Parker; H. E. Johnson, Redfield; B. 
O. Wattson, Chamberlain; J. P. Rummel, Sioux 
Falls; S. O. Stensland, Beresford; W. C. 
Webster, Mitchell; G. W. French, Elk Point. 

Aberdeen was chosen as the next place of 
meeting. 

Oolorado Retail Hardware Conventioii 

he fifth annual meeting of the Colorado 
Retail Hardware Association was' 
held the 18th, 14th and 15th ult. at 
Denver. There was a larger attend¬ 
ance than at any previous convention. 
President M. S. Whileley, Boulder, 
presided. Attention was called to the merg¬ 
ing if^ith the Colorado Implement Dealers’ As¬ 
sociation, favorable action on which was taken 
later in the convention. It was deemed ad¬ 
visable to have but one organization in the 
field, and as 75 pei cent of the Hardware 
dealers handle implements in Colorado the 
merger was taken. Another reason was that 
now they can get together and agree on prices, 
where before the implement houses carried as 
side lines sniall articles, such as hoes, spades, 
rakes, etc., which they threw in free with 
larger implements, or cut the price. 

"The Retail Jobber” was the title o* an ad¬ 
dress delivered by F. C Moys, Boulder. The 
Colorado jobbers are an outgrowth of large 
and prosperous careers as retailers. Many of 
the friends they made in those early days are 
still their customers, and the time is appar¬ 
ently not yet ripe to ask these jobbers to hang 
out the sign "We Sell at Wholesale Only.” 
The country dealer is compelled to compete 
With Mr. Jobber’s retail prices, and must of 
necessity buy his goods on such a basis that 
he can do this and have sufficient margin to 
pay expenses and show a profit. By their re¬ 
tail prices the jobbers practically dictate the 
retail prices of the State. Several instances 
were cited where the jobber made about 40 
per cent, on what he sold the retailer, while 
the retailer can make only 12% per cent, or 
possibly 25 per cent He urged the Colorado 
jobbers to change their methods of doing busi¬ 


ness, so the retailers could make their pnr- 
chases of them and make a living profit. 

Secretary Adolph Unfug, Walsenburg, 
stated that he h^d put in a show cas^ in his 
store which contained goods the same as car¬ 
ried by catalogue houses, and he had found 
it worked effectively^ -in customers buying a 
better grade. Discussion as to 5 and lO-cent 
counters brought out many ideas, the con¬ 
sensus of opinion being that they helped to 
sell the better goods by comparison. Some 
member stated that the catalogue houses did 
business at an expense of 23 per cent A 
member remarked that he kept his expend 
account down to 7% per cent., while others 
stated their percentage ranged from 12% to 
17 per cent 

A joint meeting was held with the Imple¬ 
ment Dealers’ Association, at which the fol¬ 
lowing officers were elected for the ensuing 
year: 

President— T. M. Harding, Canon City. 

Vice-President—R Starkey, Greeley. 

Secretary-Treasurer— Adolph Unfug, Wal¬ 
senburg. 

Directors— W. H. Clotworthj, Fort Mor¬ 
gan; George J. Coddington, Wellington. 

The name of the new organization is the 
Colorado Hardware and Implement Associa¬ 
tion. 

Norfh Dakota Eetail Hardware Convention 

Believing milder weather will prevail in 
March than in February, the postponed an¬ 
nual convention of the North Dakota Retail 
Hardware Association will be held the 12th, 
13th and 14th inst. at Minot. Several new 
features of special interest to the trade have 
been arranged for in addition to the first 
program. It is anticipated that there will be 
a large number of Hardware exhibits. Secre¬ 
tary C. N. Barnes, Grand Forks, advises that 
there will be a good attendance. 

Hew York State Hai^ware Convention 

At the fifth annual convention of the New 
York State Retail Hardware Convention, held 
the 19th, 20th, 21st and 22d ult, at Syracuse, 
which was largely attended, the following of¬ 
ficers were elected: 

President—^L. G. Mattison, Newark. 

First Vice-President—^John Holley Brad- 
ish, Batavia. 

Second Vice-President—John G. Ferres,; 
Johnstowa 

Secretary—John B. Foley, Syracuse. 

Treasurer—F. E. Pelton, Herkimer. ' 

Directors—Louis J. Ernst, Rochester; G. W. 
Rockwell, Horseheads; W. J. Hoyt, WcU^ 
villc. Digitized by 




WEST VIRGINIA HARDWARE CONVENTION 


T he first annual convention of the West 
Virginia Retail Hardware Association 
was held the 12th and 13th ult. at Wheeling. 
President F. A. Cleland, Fairmount, in his 
report remarked that consistency was a hard 
thing to live np to. Were we as enthusiastic 
in living up to the principles of our associ¬ 
ation in everyday business as we are in ad¬ 
vocating them at the convention, the beneficial 
influence of the organization would be largely 
increased. At the convention we all condemn 
the jobber who sells our custom goods in re¬ 
tail quantities at wholesale price, and to-mor¬ 
row give this same jobber a liberal order for 
goods for our own shelves. Or we denounce 
the manufacturer who allows his goods to be 
slaughtered by the mail order houses, and at 
the same time we give his goods prominence 
on our shelves, and in selling them perhaps give 
them preference over equally as good goods 
made by a manufacturer who protects us. Let 
us be loyal to the manufacturer and jobber 
who is loyal to us, and we will soon find our 
influence will be felt b all jobbers ..nd manu¬ 
facturers, and through such loyalty we may 
hope to see many' more concerns falling in 
line with our views and the sale of Hardware 
through Hardware stores largely increased. 
We should aim to retain the friendship of our 
competitor at home as well as at the con¬ 
vention. 

National Secretary M. L. Corey and Secre¬ 
tary T. James Fernley, of the National Hard¬ 
ware Association, were present, and made in¬ 
teresting addresses. 

DEALERS OWN HOUSE ORGAN 

Charles S. Davis, Oakland, Md., read a 
paper entitled “The Necessity for Dealers 
Publishing Their Own House Organ.” In re¬ 
ferring to the extended use of catalogues, cir¬ 
culars, etc., the speaker said that the man that 
does not advertise or publish some kind of a 
circular or bulletin that will advertise his line 
is not keeping up with advanced methods. He 
referred to the experience of his own firm, J. 
M. Davis & Sons, of having, during the past 
year, published a house organ called “The 
Hardware Bulletin,” consisting of twenty-eight 
pages, and of same page size as this maga¬ 
zine. It not only contained articles of interest, 
but also advertised the various lines the firm 
handled, as well as carrying the advertise¬ 
ments of some other merchants, in different 
lines of business. The plan has proved very 
successful. Not only has it increased the 
business, but has had the desired effect of off¬ 
setting advertising by catalogue houses and 
keeping at home a large percentage of trade 


that would otherwise have gone to the cata-. 
logue houses and department stores. 

THE EXPENSE. 

The first point to consider is what amount 
you are willing to spend in advertising. Two 
per cent, of the amount of goods bought is a 
rule that many dealers have adopted. This 
depends upon what plan you adopt and the 
access you have to printing offices. So far as 
possible, it would be to your interest to con¬ 
tract with your home printers, especially if you 
are in a small town. This creates a good feel¬ 
ing, and often leads to the copying or articles 
from your publication in your town or cotmty 
papers. This not only advertises you to*a large 
extent, but is advertising and creating a de¬ 
mand for your paper free of cost. The size 
and style depends on the amount of advertis¬ 
ing you intend to do and the lines you expect 
to advertise. A four-page circular of good 
size, with letters to the trade on the first page 
and advertisements on the .balance of pages, 
nicely illustrated with electrotypes obtained 
from manufacturers whose lines you are selling, 
has proven to be one of the best and cheapest 
plans for the small dealer. For the larger 
dealer a monthly, bi-monthly or quarterly pub¬ 
lication, nicely illustrated with the lines you 
are handling and new goods you are 
receiving from time to time, put up in 
catalogue form and mailed regularly to a care¬ 
fully selected list of customers and friends, 
will produce a greater influence and go farther 
to offset catalogue buying than any other form 
of advertising. 

Circulars can be furnished by the thousand 
very cheaply, but’ a 20 or 30-page magazine, 
including cover and back printed on good pa¬ 
per, weight not to exceed 2 ounces, so that it 
can be mailed for 1 cent, and size not to ex¬ 
ceed 7x9 inches, and you furnishing all the 
data and cuts for illustrating, should be 
printed, folded and stapled ready to mail for 
$25 to $36 for the first thousand, and from 
$15 to $25 for each additional thousand. 
Where monthly publications are furnished, you 
will find quite a number of ads., such as of ice 
cream freezers, screen doors, oil stoves, gas 
ranges, spring and fall goods, that you will 
want to reproduce several times or change 
very little. This is to your advantage, and 
should be taken into consideration by the 
printer when contracting. 

The mailing list can be compiled in various 
ways, and all depends on your location. In 
small towns where papers are published the 
editors can usually furnish a list that will take 
in a large class of the best people. A mailing 
list on rural delivery mail^^outes, where they 
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can be obtained, is a plan that some have used, 
especially catalogue houses. 

After your own advertising and publication 
has gone so far as to bring the customer or 
inquirer to your store, then it is that you want 
to use every argument possible to make the 
sale and to place in the hands of your cus¬ 
tomer printed matter as furnished by the 
manufacturer to clinch the argument already 
set forth, and to more forcibly fmpress on his 
or her niind the many good qualities of the 
article in question. Another good and very 
effective way is to mail with your publication 
manufacturer’s advertisements. This is espe¬ 
cially true of new goods, and has the effect of 
keeping you in the lead on new goods with 
your trade. 

Manufacturers can assist the local merchant 
by writing ads. of their various lines, placing 
one or more each week or month in the Hard¬ 
ware publications, as they are published, and 
furnishing electrotypes to those who are will¬ 
ing to use same in space they have arranged 
for in their local papers or publications of 
their own. Dealers as a rule cannot write 
their ads. as well as the manufacturer, who is 
fully acquainted with his line of goods and 
its many advantages. Quite a number of the 
manufacturers are furnishing the dealers with 
ads. to publish, but the practice ought to be 
more general. As a result dealers will not 
only advertise more largely, but will neces¬ 
sarily have to carry larger and better stocks. 
This will have the effect of keeping local 
trade from sending away for many goods now 
furnished and advertised by the catalogue 
houses. While our plan has been a success 
we find it necessary to adopt many of the 
methods of department stores and catalogue 
houses. A good and well-selected stock of 
goods suited to your trade is required, and 
in many lines some cheap goods. This is 
especially true in 5 and 10-cent household 
goods. This permits you to make compari¬ 
sons and to advertise some low-priced articles. 

The 1908 convention will be held at Elkins. 

President—C. D. Kyle, Wellsburg. 

First - Vice-President —Thomas B. Frey, 
Keyser. 

Second Vice-President— E. J. Kane, Wes¬ 
ton. 

Secretary - Treasurer — Leslie Hawker, 
Shinnston. 

Executive Committee— F. R. Cleland, Fair- 
mount; W. A. Vance, Clarksburg; E. C- 
Linger, Elkins. 

Pennsylvania Hardware Convention 

he sixth annual convention of the Penn¬ 
sylvania Retail Hardware Association 
was held at Pittsburg the 12th, 13th and 14th 


ult. There was a good attendance, but not so 
many as anticipated. Reports of the various 
officers showed the organization to be gaining 
ground. Secretary M. L. Corey, of the Na¬ 
tional Retail, and Secretary T. James Fernley, 
of the National Hardware Association, graced 
the occasion by their presence and interesting 
addresses. In discussing the mutual insur¬ 
ance feature it was brought out that the Penn¬ 
sylvania members were not availing themselves 
of its benefits as were Hardwaremen in other 
States. The matter of jobbers selling consum¬ 
ers direct received more than passihg atten¬ 
tion. A resolution was passed that any dealer, 
in order to be recognized as a retail Hard- 
wareman, must carry a stock of not less than 
$1,000 in general Hardware, and jobbers will 
be requested to confine their sales to such 
dealers. A theatre party was given to' the 
members of the association and their ladies 
by the Logan-Gregg Hardware Company, the 
Bindley Hardware Company, and the James C. 
Lindsey Hardware Company. The annual ban¬ 
quet was an enjoyable affair. During the con¬ 
vention a trip was made to the Rankin' plant 
of the American Steel & Wire Company, where 
the members and guests witnessed the various 
processes employed in the manufacture of the 
company’s products. 

NEW officers. 

President —A. H. Kaufman, Lock Haven. 

Vice-President— J. F. Howe, Freedom. 

Secretary-Treasurer — J. K Digby, Mc¬ 
Kee’s Rocks. 

Executive Committee — G. L. Moore, 
Brownsville; William Mendenhall, Montours- 
ville; J. E. Digby, McKee’s Rocks. 

Whoelsale Hardware Salesmen’s Dinner 

The first banquet of the wholesale Hard¬ 
ware salesmen of Greater New York was held 
on the evening of the 9th ult. at the Hardware 
Club. There were over 160 present and the 
occasion proved to be most enjoyable to every 
person in attendance Preceding the excellent 
dinner was a reception from 6 to 7.30 p. m. 
During the dinner there was music by a string 
orchestra. Every one was feeling good aftei 
the dinner was over, and Toastmaster Edward 
C. Van Glahn introduced the speakers of the 
evening, including Henry R. Towne, of the 
Yale & Towne Mfg. Co.; Webster R. Walkley, 
of Peck, Stow & Wilcox Co.; George W. Cor¬ 
bin, of P. & F. Corbin, and Richard R. Will¬ 
iams, of The Iron Age,. If the success of this 
the first annual dinner is an augury of ones to 
follow, then each succeeding banquet will have 
much in store for all who attend. To Chair¬ 
man B. S. Alder, of the Dinner Committee, 
and his assistants belong the credit of this 
pleasant midwinter affair^itized by OOQ 6 
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SjiggostioJiB Wanted for Befitting a Store 

To the' Editor: 

t have recently incorporated our busi¬ 
ness and have taken a new lease on 
things. We are planning to remove old coun¬ 
ter and sell goods directly from the base 
shelf, the goods being nicely arranged in 
boxes. We would very much like the benefit 
of your readers’ experiences along this line. 
Any suggestions in the way of store arrange¬ 
ment will be appreciated. We read the 
Magazine regularly and think a great deal 
of it Evers Hardware Co. 

An Opinion Wanted 

To the Editor: 

"Being in touch with the general Hard¬ 
ware jobbing trade I would Hke to have your 
opinion on the following estimate for a Hard¬ 
ware jobbing house in - 

EXPENSE ESTIMATE. 


Rent .$3,500 

Taxes, insurance, light, heat. 2,500 

City cartage . 1,000 

President and secretary . 5,000 

Manager and buyer . 5,000 

Bookkeeper and cashier . 1,500 

Five traveling salesmen. 6,500 

Traveling expenses. 4,500 

Three telephones . 150 

Four order clerks ..— 1,600 

Checker . 800 

House salesman . 900 

Two porters . 900 

Shipper . 600 

Stockkeeper. 800 

Cost clerk . 900 

Price jderk. 900 

Four stenographers. 2,000 

Four office boys. 600 

Stationery. 1,000 

Advertising . 600 


Total annual expense.$41,250 


"The stock of goods to be $100,000, said 
stock to be turned over three times per year 
at an average of 20 per cent, viz.: 

Five traveling salesmen, $50,000 each.. .$250,000 


Mail orders. 50,000 

Total estimated sales.$300,000 


“Making at 20 per cent, a gross profit of 
$60,000 less estimated annual expense, showing 
a net profit for the first year of $18,750. 

“The point is whether a business of $300,000 
can be done on a stock of $100,000, and 
whether my estimate of the cost of doing the 
business is a fair one.” 

Editor's Note .—The above letter is similar 
to many which we receive from progressive 
employes who desire to enlist capital for new 
enterprises, and is, of course, a laudable and 


legitimate ambition. Such letters are necessar¬ 
ily confidential, so far as the writers’ identity 
and location are concerned; but we present the 
estimate in the hope that some of our experi¬ 
enced readers who are up against the practical 
problem of making a business pay will give 
our correspondent, through us, their candid 
opinion and advice. 

Speaking in a general way, estimates of • 
probable expenses are frequently too low, for 
the reason that the unexpected items and leak¬ 
ages cannot be foreseen; also the estimated 
volume of sales and the percentage of profit 
are liable to shrinkage. Every new business 
means a battle of money, brains and physical 
tissue against established concerns, and while 
we would not throw “cold water” on business 
ambition, the task of establishing a new Hard¬ 
ware jobbing house is not a light one, and 
while money counts the backbone, business 
acumen and moral caliber of the man being the 
scheme will eventually determine the outcome 
of the venture. 

'Ettm. Credit to Cash 

To the Editor: 

e have been thinking for some time of 
entering into a plan of selling goods for 
cash and cash only. We handle Hardware, 
harness, implements and lumber. We might 
state that we have been doing a credit busi¬ 
ness for twenty years, but as the country has 
been making rapid strides toward advance¬ 
ment, we feel that we must adopt more mod¬ 
ern methods. 

We are within 100 miles of a city of 170,000 
population, and of course have strong mail 
order competition. The only solution of the 
problem that we see is to adopt the cash plan. 
The town that we are iii has a population of 
200 people, and our trade is principally with 
farmers. We would like to know, could we 
successfully make the change? 

Williams Hardware Ca 

Editor’s Note.—^Thc concern has a com¬ 
mendable purpose, and we wish them success. 
The majority of dealers think they have to 
conduct a credit business where their trade 
is principally with farmers. But with abun¬ 
dant crops for several years in succession 
there is no adequate reason why the farmer 
should not pay the dealer cash for purchases. 
Because the farmer has always had credit, 
and his father before him, is no reason why 
the practice should be indefinitely continued. 
The size of the town, the class of patrons, 
and the general conditions are of such a na¬ 
ture that replies to the inquiry are requested, 
and will be of much interest, not only to this 
concern, but to hundreds of others similarly 
situated. What is your experi^ce or opin¬ 
ion? Digitized by oogie 





























NEW GOODS AND INVENTIONS 

Descriptions of Some of the Latest Hardware Goods 
—^Articles That Will Bring Added Business to the 
Progressive Dealer. 


Auto Express 

The Durham Mfg. Co., Muncie, Ind., are 
placing on the market the Auto Express, illus¬ 
trated. This car is made like an automobile, 
with malleable parts and steel frame, which 
makes the car especially strong and reduces to 
a minimum the repairs for broken parts. With 
this car can be used a newly designed one 



Auto Express. 


handle or two handles, which gives three mo¬ 
tions in propelling, full, alternate and half 
stroke, and there is no dead center. The gear 
wheels are covered, so there is no danger of 
the child mashing the fingers or tearing the 
clothing. The wheels are equipped with half¬ 
inch rubber tire on wheels. Only one size 
Auto Express is necessary for the parents to 
buy, as it is constructed so that it is easily 
adjusted for a small or large child to ride. 
The front axle support is made with a groove 
to slide on the steel frame, so that the car can 
be shortened or lengthened. The makers 
guarantee each car to sustain a weight of more 
than 600 pounds. 

“E-Z” Grass Catcher. 

The Excelsior Implement Co., 382 River 
street, Troy, N. Y., are offering the l.ade the 
*‘E-Z'' Grass Catcher, illustrated. It has a 
gsdvanized iron bottom. The sides and back 
are made of very strong 8-oz. duck, attached 
to “impossible to rip*' connections; that is, the 
galvanized iron bottom is lapped over the 
duck twice, making it impossible for the duck 
to pull out. Each catcher has a frame and 

523 


side supports made of %-inch galvanized wire. 
The universal attachments, made of malleable 
iron that fastens on the yoke of the, mower 
handle, is constructed so that it is possible to 
attach it to any mower, no matter what the 
diameter of drive wheel may be. The frame 
can be lengthened or shortened by means of,a 
set screw and clamp, so that the pan will 
travel directly behind the roller, whatever the 
wheel base may be. It is guaranteed to fit all 
styles and makes of lawn mowers. This 



“E-Z” Grass Catcher. 


catcher can be removed to put away or emp¬ 
tied in an instant, as the wire hook inverted 
into the clamp comes out by lifting the 
catcher from the mower, and can be put back 
in a moment. The catcher is made in three 
grades, all with the same attachrtients to se¬ 
cure it to the mower. It is made in three 
sizes, each being 24 inches long. No. 1 is 
16 inches wide, No. 2 18 inches wide and No. 

3 21 inches wide. The height is 14 inches 
front to 16 inches at back. The device is 
readily folded up to put away. The company 
also make two other styles of grass catchers. 

“At-Water’^ Hose Holder. 

The Osborn Mfg. Co., Cleveland, O., are 
manufacturers of the “At-Water" Hose 
Holder and Spray Stand, illustrated. It is 
a simple device, consisting of a tripod and a 
holding clip, adjusted by a thumb-screw. The 
tripod is of steel and iron, with brass adjust¬ 
ing parts. Any of the regular hose nozzles 
can be used. The hose can be set in any de-|p 
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sired position, and the stand' can be trans¬ 
ferred from one part of the lawn to another 
without turning off the water or attendant get¬ 
ting wet. The height of the stand, which is 



'‘At-Water^’ Hose Holder. 


14 inches, affords ample room underneath for 
placing the hose in an upright position for 
fountain spray. The legs of stand are sharp- 
pointed, holding it firmly in the ground under 
water pressure. 

'^Clement” Automatic 25 Caliber Pistol 

The New York Sporting Goods Co., 17 
Warren street, New York, are offering the 
trade the “Clement” Automatic Self-Loading 
8-shot Pistol, illustrated. The entire length is 
only 5% inches, and that of barrel 2¥2 inches. 



“Clement” Automatic .25 Caliber Pistol. 

It is about half an inch, thick. This .25 caliber 
arm weighs but 15 ounces, and the magazine 
holds seven cartridges, with one in the barrel, 
and the eight shots can be fired within two sec¬ 
onds by simply pulling the trigger. The recoil 
cocks, loads and ejects the empty shell and 
takes up all the “kick.” Unlike some pistols 
of this kind, the sight does not move back 
with every shot, and thus a steady aim can be 
maintained until the eight shots have been 


fired. High power smokeless, rimless car¬ 
tridges are used, which give great penetration, 
velocity and shocking power. A .32 caliber 
Pistol of the same general construction, but 
heavier in weight and a little larger in size, 
will soon be ready. It will shoot the regular 
Colt automatic cartridges and sell at about 
the same price as the .25 caliber. 


The Prometheus Electric Co., 236 East 43d 
street, New York, have their new catalogue 
ready for distribution. Much interesting and 
valuable information is given concerning elec¬ 
tric cooking and heating. The line includes 
Food and Water Heaters, Water Kettles and 
Urns, Tea Kettles, Coffee Pots, Chafing Dishes, 
Griddles and Toasters, Waffle Irons, Ovens, 
Plate Warmers, Electric Kitchen Ranges, Air 
Heaters, Radiators, Flat Irons, Sterilizers, etc. 

^'Forsyth” Metal Buies 

The Forsyth Mfg. Co., Buffalo, N. Y., are 
offering the trade the “Forsyth” Metal Rules 
and Squares, illustrated. These Rules are of 
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“Forsyth” 6-Inch Rule. 
different lengths, but all have 1-16-inch gradu¬ 
ations on both sides. All are nickel plated 
and can be sold at a price that makes them 



"Forsyth” 12-Inch Rule. 
quick movers. The Rules come in 6 and 12- 
inch lengths, with straight edges; the Desk 



“Forsyth” Square. 

Rule is 12-inches long and the Square meas¬ 
ures 7 inches on the short arm and 12 on the 

long side. by Goog iC 
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Junior” Safety Bazor No. 12. 

The Gem Cutlery Co., 34 Reade street. New 
York, are manufacturers of the “Gem Junior” 
Safety Razor, No. 12, illustrated. It is a 12- 
blade set, and each blade adjusts automatically 



“Gem Junior" Safety Razor No. 12. 


in the frame. The blades are of razor steel, 
hardened and sharpened ready for us. The 
set comes in a neat plush lined box with clasp. 
The “Gem Junior” set contains seven blades. 

^'White” Cleaver and Heat Tenderer 

Ira F. White & Son, 144 Walnut street, 
Newark, N. J., are makers of the “White” 


The Richards Mfg. Co., Aurora, Ill., each 
month issue a photograph calendar, postal size. 
That for last month shows a smiling young 
woman with muff to face and a couple of St. 
Valentine’s hearts in view. On the back ap¬ 
pears “Hearts are Trump,” but the reader is 
reminded not to forget his order for 
“Richards’ ” Barn Door Hangers, etc. 


The James Swan Co., for Whom Russell & 
Erwin Mfg. Co., 45 Chambers street. New 
York, are sole agents, have ready for distri¬ 
bution a new catalogue of Premium Me¬ 
chanics* Tools. The principal new items are 
Chisels in patented duplex boxes and sets of 
Bits in extension boxes. A full line is shown 
of single twist Augur Bits and Car Bits, Ship 
Augers, Ship Car Bits and Ship Bits, all of 
which are of late manufacture by this com¬ 
pany. Other new tools include Belt and Lace 
Awls, Combination Boring Machine, Expan¬ 
sive Bit, Folding Drawing Knife, etc. 

Noiseless Saw Clamp 

The Smith & Hemenway Co., 110 Duane 
street. New York, are offering the trade the 
“Rush” Noiseless Saw Clamp, No. 780, illus¬ 
trated. This tool is made entirely of spring 
steel wire and wood; no screws are required 



Meat Cleaver and Meat Tenderer, illustrated. as it is slipped on a %-inch-board. The entire 
It is a handy household utensil. The care- length is 15 inches, thereby requiring only one 
fully tempered, polished crucible steel blade is movement of an ordinary hand saw in order 




“Rush" Noiseless Saw Clamp 


7^x3 inches, and the handle is waterproof 
ruberoid. The firm also make Bread, Butcher, 
Carving and Paring Knives, Ice Chisels, etc. 


to file its entire length. The wood is ebonized 
and has a chemical treatment so that it will not 


warp even though exposed to 

igitized by 


dampn^^J^ 
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^'Sargent’s” AdjustaUe Plane Handle 

Sargent & G)., New Haven, G)nn., with 
New York branch at 149 Leonard street, 
are placing on the market “Sargent’s” Ad- 


“Sarcent’s" Adjustable Plane Handle. 

juslable Plane Handle, No. 400, illustrated. 
The adjustable feature of this Handle allows 
the plane to be used in corners, on floors 
around baseboards, on stairs, etc., without fear 


adjustable to either right or left hand, and 
when once applied it may be used equally 
well as a straight handle. This Handle can 
be applied to all the company’s wood-bottom 
planes, and to all the iron bench planes save 
the No. 407. The Adjustable Handle can be 
applied to planes of any maker by using a 
screw with the proper thread to attach the 
bottom plate of the handle to the plane bed. 

^^Swan” Duplex Chisel Box 

The James Swan Q)., for whom the Russell 
& Erwin Mfg. Co., 45 Chambers street. New 
York, are sole agents, are offering the trade 
the “Swan” Duplex Chisel Box, illustrated. 
The simplicity, both in construction and op¬ 
eration, will at once commend itself to the 
skilled artisan. By a simple operation in open¬ 
ing the box the entire set of chisels is avail¬ 
able for immediate use. Its compactness is 
not only handy, but a time-saver. The boxes 
are made of hardwood and finely finished, and 
are only furnished when ordered in sets, com¬ 
plete with chisels. The chisels are placed in 
grooves, cannot come in contact with each 





“Swan" Duplex Chisel Box. 


of barking the knuckles or injuring the hand. 
It is referred to as being particularly valuable 
for stair-builders, cabinet-makers, etc. It is 


other, and any chisel may be removed without 
interfering with the others. All chisels packed 
in this manner are carefullyj^^elected. 
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“Daisy” Hy Eller. 

Harold Somers, 149 De Kalb avenue, 
Brooklyn, N. Y., is offering the trade the 
“Daisy” IHy Kliller, illustrated^ It is a tightly 
sealed ornamental tin box, provided with five 
holes, into which are secured felt wicks, and 
contain a fly-killing material. When filled with 
water and the cork replaced and thoroughly 
shaken up the fly-killing material inside the 
box mixes with the water and is absorbed 
through the wicks, which form the petals of 
the daisies. The wicks thus become moist 
and sweet from the box contents. The flies 



“Daisy” Fly Killer. 


are attracted by the moisture and sweetness 
in the wicks, and after getting a taste of it 
Soon die. The fly-killing material does not 
act instantly, but when the fly has once tasted 
the moist wick it will die in from one to five 
minutes. When the contents of box have 
evaporated, replenishing with water will at 
once restore its usefulness. There is sufficient 
fly-killing inside the box to last through the 
season. The box is 3% x 6 inches in size and 
neatly lithographed to represent daisies in a 
field. It finds advantageous use in hospitals, 
in the sick room and in a room when a person 
desires to lie down for a nap and not be both¬ 
ered with flies. 

“Kewanee” Union 

The Western Tube Works, Kewanee, Ill., 
are placing on the market the male and female 
“Kewanee” Union, illustrated. In nearly all 
places where a union is desired the connection 
is made-with a tee elbow valve or some fitting 
having a female opening. When the ordinary 
imion is used a nipple of the proper length 
must he secured and the connection made. 
When the “Kewanee” Union is used, no nipple 
is necessary, for the connection is made direct 
with the male end of the Union. By this 
method one nipple is saved, less joints are 
made, thereby reducing possibility of leaks, 
less connections are made and labor bills re¬ 


duced, gasket is eliminated and its cost saved, 
and the labor, cutting and fitting of gasket is 
also saved. Aside from these items of saving 
there is the brass to iron thread connection— 
connection between the ring and the end, 
whereby corrosion is avoided and the Union 
can be connected, disconnected and recon- 



SECTioifAL View “Kewanee" Union 
nected indefinitely. The makers claim this is 
an advantage peculiar to this particular Union. 
There is also the ball joint seat whereby the 
use of a gasket is obviated and a tight joint 
assured. It is simple, there being only three 
pieces; no inserted parts to become loose and 
cause trouble. The thread or brass part is 



“•Kewanee" Male and Female Union. 


made with hexagonal end and can be discon¬ 
nected and reconnected with an ordinary 
monkey wrench. Each Union is tested with 
compressed air under water before leaving the 
factory. The male part of Union at the 
right is of brass and the female part at left is 
of iron. A full line of sizes is kept regularly 
in stock. 


The Hawkes-Jackson Co., 82 Duane street, 
New York, in their latest literature include a 
descriptive price list of the “Solidhed” Thumb 
Tacks, which come in the flat and beveled top, 
German silvered steel; assorted colors, red, 
white, blue, green, buff and black; Numbered 
Thumb Tacks for use in numbering window 
screens, shutters, etc., from 1 to 150, are 
supplied. The concern also make “Solidhed” 
Paper Fasteners in three sizes. Six styles of 
display cases are offered the the trade. OQ C 
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'‘Victor” Handy Bracket 

The Taplin Mfg. Co., New Britain, Conn., 
with New York office at 155 Chambers street, 
are offering the trade the “Victor” Handy 
Bracket, illustrated. This Bracket is for 
holding Dover Egg Beaters of different sizes, 
so that the user can have the free use of both 
hands. It is of such length tfiat any receptacle, 



“Victor’" Handy Bracket. 


from a tumbler to a 10-inch bowl, can be used 
for mixing batter, omelets, dressings, etc. The 
Bracket can be readily secured to the wall and 
the Beater handle Secured with the thumb 
screw. 


The Simonds Canada Saw Co., Ltd., Remi, 
Montreal, are having erected at their works 
the largest industrial producer gas plant in 


Canada. It is of 600 B. H. P. capacity, and 
is to be used both for driving gas eng^es and 
providing gas for the various furnaces in the 
works. The first of the large engines will be 
erected early this year and will be of 150 
B. H. P. 

"Star” Whitewashing and Spraying 
Machine 

The Star Brass Works, 14 South Jefferson 
street, Chicago, Ill., are offering the trade a 
combination article in the “Star” Spraying 
Machines for whitewashing, painting and 
spraying, as illustrated. They are built in four¬ 
teen different styles and sizes, and extensively 
used by mills, factories, breweries, hospitals, 
railroads, fruit growers, stock and poultry farm¬ 
ers, farmers, etc. In whitewashing or painting 
these machines will do the work of from five 
to thirty men with brushes, according to size, 
and force the liquid into every crack and crev¬ 
ice that would be impossible to reach with a 



“Star” Whitewashing and Spraying 
Machine 


brush, and at the same time covering the sur¬ 
face with a fine even coat. The machines are 
well constructed So as to withstand the hard 
usage a Spraying Machine is subject to. The 
working parts are made entirely of brass so 
they will not corrode from the use of any 
liquids. The illustration shows the “Binks* ” 
Special, adapted for those having a large 
amount of cleaning to do continually or at 
‘ hort intervals. It is claimed to be the largest, 
strongest and most compactly built machine 
on the market, and has a capacity of 75,000 
square feet per day. Their latest catalogue 
contains much information concerning spray¬ 
ing devices and wilLbe sent upon request. 
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“Ncvcr-Miss” Spark Hug 

T he Ncver-Miss Spark Plug Co., Lansing, 
Mich., are offering the trade the im¬ 
proved "Never-Miss” Spark Plug, illustrated. 
The construction of this plug varies consid¬ 
erably from any plug on the market. The 
electrode which passes through the center of 
the porcelain has a cup-shaped cap at the end, 
into which is fitted a copper washer. At the top 
of the porcelain a steel spring washer is placed, 
then the brass cup is screwed down, drawing 
the porcelain tightly into the cup-shaped elec- 
, trode. When the cap is drawn tight 

there is no uneven strain on the porcelain, 
thus doing away with a great percentage of 
the breakage of porcelain. The shoulder of 
the shell is perfectly square, same as the 



‘‘Never-Miss" Spark Plug. 

shoulder of the porcelain. A French copper 
gasket is used between the shoulder of the 
porcelain and the shell, which gives absolutely 
a dead center. Porcelain can be removed from 
the shell without removing the shell from the 
motor. The tapered porcelain gives a great 
amount of air space in the combustion end 
of the shell, which allows the intense heat of 
the cylinder to circulate, making it self-clean¬ 
ing by burning up the refuse and soot which 
is caused by excessive lubrication. A point-to- 
point contact is used, which is claimed by the 
designer of the plug to have many features 
of advantage. The company manufacture these 
plugs for all types of car, both foreign and 
American, and motor boats. They also manu¬ 
facture a complete line of ammeters, volt- 
ammeters, combination volt-ammeters, jump 
spark coils, battery connections, chain repair 
tools, etc. 


Erenoh Socket Wrenokes 

The Motor Car Equipment Co., 56 Warren 
street. New York, arc importing and offering 
the trade the French Socket Wrenches, illus¬ 
trated. In Fig. 1 the socket pieces arc straight 
with two hexagonal sockets of different size, 
one at either end, and in Fig. 2 the socket 
pieces are bent at a right angle to facilitate 
working in awkward corners. The socket 
pieces are made of tempered steel tubing and 
are bored transversely near the middle to re- 



Fig, 1.—Double-End Socket Wrenches. 



Fig. 2.—Offset Bent Socket WRENCHEb. 


ceive a small steel handle for turning the 
wrenches. The handle is formed into a punch 
at one end and at the other is upset to pre¬ 
vent»the head pulling out of socket hole. 


Chas. Forschner & Sons, 206 East 19th 
street, New York, have ready for the trade 
their 1907 catalogue of 200 pages, bound in 
stiff covers. A large line of Circular Spring 
Balances are shown, together with Counter 
Scales, Platform Scales, Butcher Knives, 
Cleavers, Steels, Butcher Saws, Meat Ten- 
defers, etc. Digitized by 'OOgle 


oooOO 
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Federal” Bench Panch 

Chandler & Farquhar Co., 36 Federal street, 
Boston, Mass., are manufacturers of the 
“Federal” Bench Punch, illustrated. It is a neat 
bench tool, strong, compact, well made and of 



“Federal” Bench Punch. 

good design. It will cut sheets or bars not 
exceeding 3-32-inch thick or even thicker if 


I. £. Palmer, Middletown, Conn., for the 
coming season has brought out some new and 
striking designs in Hammocks, embracing 
Grecian, Japanese, Oriental, Empire, Navajo, 
Persian and other patterns and in colors to 
suit all tastes. Fine effects are produced by 
the mercerized Egyptian cotton yarns, having 
the appearance of a high-class silk Hanunock. 
He also supplies a full line of Hammock ac¬ 
cessories, such as supports, awnings, mosquito 
nets, adjustable hammock hitch hooks, etc. 

Solid Bronze Cement Tools. 

The Iowa Novelty Co., Burlington, la., are 
offering the trade a line of Solid Bronze 
Cement Tools, several of which are illustrated. 
These Bronze Tools are claimed to outwear 
either cast iron or steel; each tool is highly 
polished and fitted with a hardwood handle. 
The anti-rust feature eliminates the necessity 
of cleaning the tools after using. The com¬ 
pany also make a line of Cast Iron Cement 
Tools, which are nickel-plated, nicely 
wrapped and packed. The illustration shows 
the position and use of some of the tools used 
in the construction of cement walks and steps. 
Referring to the illustration. No. 4 is Out- 
curve Edger; No. 6, In-Curve Edger; No. 8, 
Corner Trowel; No. 10, Straight End Jointer; 
No. 12, Jointer, and No. 14, Edger. The com¬ 
pany's catalogue gives full particulars concern¬ 
ing each Tool. The concern makes an assort¬ 
ment of 35 tools used for finishing walks, 
steps, driveways, gutters, curbing, etc., thus 



-Nal4 


No. 10 


Solid Bronze Cement Tools and Showing Use of Same. 


of soft stock. This tool stands only 8 inches 
high and weighs but 30 pounds. 


making cement work easier and quicker for 


the finisher. 


Digitized by 


Google 
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^^Hoosier” Jack and Combination Tool 
The Enterprise Foundry & Fence Co., In¬ 
dianapolis, Ind., are manufacturers of the 
“Hoosier” Jack and Combination Tool, illus¬ 
trated. It is made of high-grade malleable 
and cast iron, and each one is thoroughly in¬ 
spected and tested before leaving the factory. 




As A Vise. 


Drill Press. 


store, where the gasolene is kept at an even 
temperature, is not exposed to the air and 
cannot evaporate and give off dangerous 
vapors. The pump, which is located inside the 
store wherever desired, is made entirely of 
metal, and will not wear out. It is self-meas¬ 
uring, so that after setting the quantity lever, 




Spuctng Wire. 


Pulling Posts. 


Uses of the “Hoosier" Jack and Combination Tool. 


The construction of the various parts is such 
that quick adjustment can be made when 
changing from one class of work to another. 
This Tool can be readily adjusted and used 
as a drill press, a pipe vise or bolt grip, as a 
vise, for pulling posts, for stretching or splic¬ 
ing wire, in repairing shoes, in moving a build¬ 
ing and as a lifting jack. The various parts 
drop into place and remain without fastening. 

^^owser” Oaaolene Storage Outfits 

S. F. Bowser & Co., Fort Wajme, Ind., are 
manufacturers of the “Bowser” Gasolene Stor- 



Fig. 1.—Long-Distance Gasolene Outfit. 

age Outfits, illustrated. Fig. 1 shows the 
long-distance gasolene outfit, which consists of 
a heavy galvanized sheet steel tank, buried 
underground at any desired distance from the 


one stroke will produce the amount desired, 
accurately measured and pumped. 

Fig. 2 shows the No. 10 outfit, which is de¬ 
signed to meet the demands of insurance com¬ 
panies for storing gasolene outside a building, 
and for use where it is not convenient to in- 



Fig. 2.—“Bowser” Outside Storage Tank. 

stall a long-distance outfit. The heavy galvan¬ 
ized sheet steel tank is encased in a strongly 
built and handsomely finished cabinet. The 
self-measuring pump can be furnished with a 
two-way nozzle and hose connection which t 
permits the gasolene to be pumped directly IC 
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into the reservoir of the automobile. This 
cabinet is designed to be placed in front of 
the store, and when lettered “Automobile 
Filling Station” is a standing ad. during the 
whole year that gasolene is sold. The com¬ 
pany remark that the rapid increase in the 
use of the automobile is opening a new line of 
business for the Hardware dealers—that of 
auto supplies, particularly in towns and cities 
which are not large enough to support a full- 
fledged garage. Gasolene is perhaps more fre¬ 
quently called for than any other article in 
the line of auto supplies, and the demand is 
increasing. 

Improved “Weber” Auto Turntable. 

The Motor Car Equipment Co., 55 Warren 
street. New York, are offering the trade the 
Improved “Weber” Automobile Turntable, 
illustrated. The auto tire rests on a trough¬ 
shaped steel casting mounted on three pairs of 
cast iron rollers pivoted like casters, one pair 
at the front and two pair at the rear. At the 
front end of the trough-shaped casting is. an 
incline upon which the wheel of car will 
easily roll. Over all the Turntable is 28 inches 



Improved “Weber” Auto Turntable. 


long, 16 inches wide, and the casting is large 
enough to take any size of tire. The Turn¬ 
table is of ample strength to carry the weight 
of the heaviest touring car. A set of two is 
used under the rear wheels of a car to facili¬ 
tate handling the machine in close quarters in 
a private or public garage, as with Turntables 
imder the rear wheels a car can be easily 
pushed in any direction independently of the 
front wheels. 


£. C. Atkins & Co., Indianapolis, Ind., in 
commemoration of the fiftieth anniversary of 
the establishment of the business, issued a 
handsome souvenir. A good part of the book 
is devoted to “The Saw, Its Ancient and Mod¬ 
ern Improvement.” The origin and gradual 
development of the saw from its early crude 
state to its present perfection is so thoroughly 
handled as to give one a great amount of saw 
information. Obviously, the great work done 
by E. C. Atkins, the founder of the company's 
business, is brought into prominent light. TTie 
portraits of the officers, branch managers and 
salesmen are presented, together with views 
of offices and plant, as well as numerous other 


illustrations showing the manufacture of Saws. 
The book is handsomely printed. 

^^celsior” Mason Tool Bag 

The Excelsior Implement Co., Troy, N. Y., 
are manufacturers of the “Excelsior” Mason 
Tool Bag, illustrated. It is made of very 
strong 18-oz. duck, sewed with heavy carpet 
twine on a lock-stitch machine, and cannot rip 
unless every thread is cut. It is provided-with 



“Excelsior” Mason Tool Bag. 


steel frame, lock and key and leather han¬ 
dles, billets and buckle pieces copper riveted 
to frame. The bag comes with or without 
large inside pocket, as desired. They are used 
not only by masons, but by plumbers, tilers, 
telephone and telegraph men, etc. The bag is 
supplied in 16, 18, 20, 22 and 24-inch lengths. 

Mincing Knife 

The Forsyth Mfg. Co., Buffalo, N. Y., are 
manufacturers of the No. 801 Mincing Knife, 
illustrated. The blade and handle are formed 



No. 801 Mincing Knife. 


from one piece of metal and the whole nickel 
plated on copper, buffed bright. It has a good 
cutting edge, easy handle, is cleaned readily 
and will not rust. Digitized by 


« 
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'Eureka” Safety Sazor 

The Eureka Safety Razor Co., Oxford, O., 
are placing on the market the “Eureka” Safe¬ 
ty Razor, illustrated. It can have one or two 
blades in the frame at one time, and the razor 
is used quite similar to the ordinary razor. 
The blades are of the wafer variety, each 1% 
inches long and %-inch wide, with one edge. 
There are two clips on each side, under which 


and an automatic ejector which releases the 
slicll when the barrel is “broken down.” When 
the shell is inserted and the barrel closed the 
thumb piece is thrown to the right and se¬ 
curely locks the barrel, at the same time bring¬ 
ing the firing-pin into alignment with the 
hammer. A coiled breech-block makes action 
safe from rear explosion of a defective shell. 
The barrel is bronze and rifled with great care 



"Eureka” Safety Razor. 


the blades are placed, then the guard plate is 
put in place and secured with a thumb screw; 
this guard plate also serves to hold the blades 
rigidly. The frame is bent .so as to bring the 
blades nearer the face than the handle. The 
razor handle is milled, affording an easy and 
firm grip to the fingers when shaving. A 
dozen blades are furnished with each razor, 
and the whole comes in a neat plush-lined 
case with lock. Over all > the razor is 5% 
inches long, and is neatly plated and highly 
polished. 


under the company's patents, and has a built- 
up steel jacket, giving it strength, durability 
and accuracy, with no liability of rust from 
pitting, and it is easily cleaned. The outer 
jacket or barrel and all working parts are of 
steel, having an attractive blue-black gun fin¬ 
ish, the stock and forearm being so designed 
as to give symmetry and style not unusual in 
moderate priced rifles. The length over all is 
30 inches. The barrel is tapered, 16 inches 
long, fitted with front knife and open rear ad¬ 
justable sight and chambered for R. F. .22 



‘^Hamilton” Rifle Model 27 

The Hamilton Rifle Co., Plymouth, Mich., 
are placing on the market the “Hamilton” 


caliber short and long cartridges. It weighs 
2^ pounds. The manufacturers confine their 
sales exclusively within the jobbing field, sell- 



"HamiltciW" Riple. Model No. 


Ready for iNSEFxiNfi CAKrRriM.F, 


Rifle Model 27, illustrated. It has a hammer ing their entire product through the Hardware 
action that is very simple and of few parts, and sporting goods jobbers of the countryQ g 
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^^Wliite Idly” Oasoline Engine 

The White Lily Washer Co., Davenport, la., 
are placing on the market the “White Lily” 
Gasoline Engine, illustrated. The company 
have been experimenting for two years past 
in order to produce a first-class two-horse¬ 
power Gasoline Engine, and now feel they 
have produced such a machine. The Engine 
is simple, having but few parts. The governor 
has but two moving parts, and at the same time 
is positive in its operation. The jump spark 
system of ignition is used. The carburetor is 
simple in construction, will not flood the cylin¬ 
der, and separates the gas from gasoline by 
suction from the engine intake valve. De¬ 


r.p.m., cylinder bore and stroke 4x4 inches, 
compression 45 pounds, and shipping weight 
d2B pounds. The Engines are skidded and 
connected up. All the customer has to do is 
to bolt it down on the foundation, put gaso¬ 
line in the tank, throw on the switch, turn 
over the crank, and it is ready for use. 


T he New Departure Mfg. Co., Bristol, 
Conn., has bought out the plant and busi¬ 
ness of the Liberty Bell Co. The Liberty 
Bell Co. is capitalized at $50,000, and has been 
making the same line of bells as the New De¬ 
parture. The purchase was made for the pur¬ 
pose of increasing the factory facilities of the 



natured alcohol can be used as fuel as well as 
gasoline. The full rated horse-power is guar¬ 
anteed by the makers. Both air and water- 
cooled engines are furnished, but the air¬ 
cooled is recommended as the most practical. 
It saves the trouble of filling the engine with 
water each time it is used, and eliminates the 
danger of freezing in cold weather. To ool 
the Engine eight wings or fins are placed on 
the rim of the fly wheel, and as they revolve 
with the wheel the hot air is taken away from 
the engine, keeping it cool in any kind of 
weather. All parts are interchangeable. The 
floor space occupied is 18 x 22 inches, flywheels 
are 18 inches diameter, speed of engines 550 


New Departure Co. and at the same time 
separating bell manufacturing from the rest 
of the plant. The Liberty company will here¬ 
after be known as the bell department of the 
New Departure Manufacturing Co. The 
large factories of the latter concern will be 
devoted entirely to the manufacture of 
coaster brakes, automobile parts and bearings 
and other automobile accessories. 


The Detroit Show Case Co., Detroit, Mich., 
are manufacturers of the “Quick Sales” Show 
Cases. The makers state that when illumi¬ 
nated at night they are about as attractive as 
anything of the kind can be made.QQQ[0 
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^^Cyclone” Bish and Vegetable Washer ' 

Z. S. & C. L. Randleman, Des Moines, la., 
are offering the trade the “Cyclone” Dish and 
Vegetable Washer, illustrated. The tub or 
outside of Washer is of galvanized steel, wider 
at top than the bottom. The top consists of 
two leaves or covers hinged to the center 
wood bridge; to the latter is secured the single 
gear. A wood strip across the center of each 
cover strengthens the same; to this strip is se¬ 
cured a coil spring, the other end of which is 
attached to the center strip or bridge. The 
function of this coil spring is to hold the cover 
open when putting in or removing dishes. The 
cylindrical wire rack in the center is a shield 
for the water beater and also keeps the dishes 
or vegetables in place when in operation. 
Lying on the bottom and around the wire 
rack are two semi-circular wood racks with 
metal strips on which rest the dishes. There 
is sufficient depth under the strips for the 
water' used to wash the dishes or vegetables. 



“Cyclone” Dish and Vegetable Washer. 

The water beater is so constructed with flanges 
at the bottom that it will violently throw* the 
water against the dishes, knives, forks, spoons, 
etc., washing them clean in a very short time. 
The beater revolves several times to every 
turti of the handle. It is only necessary to 
put about an inch of water in the machine. 
The dishes do not move, so that the most 
delicate china can be quickly cleaned. The 
wire rack keeps dishes away from water beater. 
Spring clips hold the covers tightly closed so 
no water escapes when machine is in motion. 
As soon as the machine is stopped the water 
immediately settles in the bottom, and is drawn 
off through the drain hole at bottom. The 
dishes resting on the wood strip rack are kept 
out of the dirty water. All kinds of dishes, 
tinware, skillets, etc.—everything except pots, 
can be washed. The Washer is made in four 
sizes, Nos. 1, 2, 3 and 4. The No. 1, the reg¬ 


ular family size, is 17 inches wide and 12 
inches deep, and has a capacity of 2,700 cubic 
inches for dishes. It will wash at one time 
10 plates, 15 cups and saucers, a half peck of 
knives, forks and spoons, or their equivalent. 
The No. 2 is for large families, is slightly 
larger, and has corresponding capacity. The 
No. 3 is for boarding houses, and the No. 4 
is for hotels and restaurants. The latter size 
is 36 inches wide and 12 inches deep, and has 
dish capacity of 8,600 cubic inches. It will 
wash at one time 25 plates, 50 cups and saucers 
and two pecks of knives, forks, spoons, etc., or 
their equivalent. The use of this Washer elimi¬ 
nates dish rags, the putting of hands in water 
and the accompanying drudgery. 


The Wilkinson Shear & Cutlery Co., Read¬ 
ing, Pa,, in catalogue No. 10 show their va¬ 
rious products. The Shears are made of a 
special high grade cutlery steel, and every pair 
is warranted perfect. All goods bear their 
brand “Wilcut.” There are shown Sheep, 
Grass, Horse, Hedge and Border Shears; 
Butchers* and Kitchen Cutlery, Putty and 
Scraping Knives, •• Sharpening Steels, Grass 
Hooks, Corn Knives, Corn Hooks, etc. 

‘Teoria” Lawn Mower Grinder 

The Peoria Lawn Mower Grinder Co., 413 
South Washington street, Peoria, Ill., are 
manufacturers of the “Peoria” Lawn Mower 
Grinder, illustrated. In sharpening mowers 
they are not taken apart, but put in the Grinder 
and readily sharpened. In sharpening the 
proper clearance is given all blades. In fasten¬ 
ing the mower in place the two castings are 



“Peoria” Lawn Mower Grinder. 


bolted to the bar and swung on two centers 
to any place, either to grind the bar on the 
face or the edge, and at any bevel. This oper¬ 
ation does not spring the bar, and when faced 
in this way it is true. In addition to sharpen¬ 
ing lawn mowers all kinds of tools can be 
ground, such as skates, shears, planes, chisels 
and all light tools. All machines are fitted for 
hand and power. Digitized by 'OOQ C 
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"Jim’s” Wire Cone Toaster 

Harkins & Willis, Ann Arbor, Mich., are the 
manufacturers of the Wire Cone 

Toaster, illustrated. It has a convex bottom 
and fits all stoves. One gas burner is suffi- 


Wire Cone Toaster. 

cient to toast four slices of bread and heat a 
coffee pot at top, or toast a fifth slice. The 
cone has many openings, and the construc¬ 
tion is such that the metal gets red hot very 
quickly, toasting the bread to a nice brown on 


"Alaska” Side Ice Chamber Sefrigerator 

The Alaska Refrigerator Co., Muskegcm, 
Mich., with New York office at 35 Warren 
street, are placing on the market the “Alaska” 
Side Ice Chamber Refrigerators, one of which. 
No. 234, is illustrated. This line is made in 
twenty-four styles, with zinc lining, white 
enameled and porcelain lined and opalite lined, 
and in three and four-door series. The circu¬ 
lation of the currents of air is amply provided 
for by the warm and cold air flues. In insu¬ 
lating the walls they are packed solid with 
pebbled charcoal, and the cleat construction is 
such that the charcoal cannot settle, and leave 
the ice chamber unprotected. On either side 
of the charcoal is one thickness of heavy water¬ 
proof sheathing which, in addition to the outer 
and inner case and the metal linings, make a 
wall that prevents the warm air from passing 
in or the cold air from passing out. The out- 


“Alaska” Side Ice Chamber Refrigerator, No. 234. 


the outside, leaving! the inside soft. Wire 
holders placed around the four sides keep the 
bread at the right distance from the red-hot 
cone. The grooved edge at bottom catches 
the crumbs. 


side case is made of thoroughly dried, kiln- 
dried ash, golden oak finish, raised panels, and 
the cases are handsomely trimmed with solid 
brass trimmings of neat design. The trim¬ 
mings are nickel-plated and highly polished, C 
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^^Whitman” Adjustable Window Screen 

The Tuthill Screen Co., Middletown, N. Y., 
for whom Surpless, Dunn & Co., 74 Murray 
street, New York, are sales agents, are plac¬ 
ing on the market the “Whitman” Adjustable 
Window Screen, illustrated. The Screen is in 
two independent parts, held together by metal 
strips extending across the top and bottom of 
the Screen in its closed position, and also by 
a bolt, fitted with a thumb nut centered in out¬ 
side half of Screen and extending through a 
slot in the other half of top and bottom sec¬ 
tions of Screen. By tightening this bolt the 



“Whitman" Adjustable Window Screen. 

Screen can be held in a rigid adjustment at 
any width desired. It is grooved on the up¬ 
right ends so as to fit a sliding strip (fur¬ 
nished with each screen) which is tacked the 
full length of the window stop. This makes 
it possible to raise or lower the Screen with¬ 
out touching the window sash, or raise and 
lower the sash without disturbing the Screen, 


The upper sash can be lowered its full length 
without any chance for insects to get into the 
room. A spring at the top of the sliding 
strips holds the Screen securely when it is 
pushed up to the top of the window, and 
makes it possible to have the window lowered 
at the top if desired. The metal strips are 
flush with the outside edge of the Screen, so 
it is impossible for insects to get into the room 
between the screen ,and sash if the window 
is raised so the bottom rail is opposite the top 
of the Screen. There is no pressure on the 
Screen made by the window sash, and conse¬ 
quently no reason for its bowing out in the 
center. Another advantage is that if the win¬ 
dow casing is not perfectly plumb, the Screen 
will adjust so as to leave no open corners at 
top or bottom. By loosening the thumb screw 
at. top and bottom of Screen one can easily 
increase or diminish the pressure against the 
sliding strips on side of window casing. The 
Screens are all made of seasoned wood, but 
with excessive wet or dry weather they will 
swell or shrink a little, and provision for this 
is made in the adjustment feature. As the 
Screen is inside the window there is no rea¬ 
son for its getting wet, as the window can be 
closed instantly without touching the Screen in 
case of a sudden shower. The Screens are 
strong and handsomely made and should last 
for years. If the owner should move, these 
Screens can be readily taken along and ad¬ 
justed to other windows. The Screens ’are 
made in all even inch heights, from 20 inches 
up, and from 18 inches to four feet in width, 
and in all styles of wire. The range of adjust¬ 
ment is 50 per cent. The manufacturers claim 
that the bolt and thumb screw device makes 
the Screen as strong when opened as any 
other when closed. 


The Clinton Wire Cloth Co., Clinton, Mass., 
have ready for distribution a catalogue on 
“Clinton” Wire Cloth. In referring to the 
advantages of this wire lath it is pointed out 
that with the high prices for lumber there is 
but little difference in the cost of wood and 
wire lath. Wire lath never swells and cracks 
the plaster; when imbedded in plaster it is one 
of the best fire-resisting substances. Very 
artistic effects can be produced by the use of 
wire lath. There is a tptal freedom from 
bulging and sagging and the consequent crack¬ 
ing of the plaster. This immunity is due to 
the V stiffening in the lath, placed crosswise 
in the fabric every eight inches and attached 
by means of metal clips. Several illustrations 
are presented of different forms of wire lath, 
followed by numerous photographic reproduc¬ 
tions of interiors of high-class buildings 
wherein this wire cloth has been employed. 0 
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‘Tlatol” for Eenovating Silver. 

G. L. Steinreich & Co., 190 West Broadway, 
New York, are offering the trade a process 
for renovating silver known as “Platol.” It is 
a guaranteed silver plating compound that re¬ 
plates and cleans silverware in one operation. 
It is claimed to reverse the old method by put¬ 
ting on silver instead of scouring it off. The 
preparation is non-poisonous, contains no 



Method of Extracting Cork. 



^^TTnique” Lawn Mower Grinder 

A. S. Busselle, Ottumwa, la., is placing on 
the market the “Unique’* Lawn Mower Grinder, 
illustrated. It fits any hand mower, can bei 
attached in a few moments, will grind either 
the revolving or stationary blades, and gives 
each blade the proper bevel and grinds them 
uniform. It attaches to the wooden roller of 
the lawn mower, and the roller forms a hinge 



cyanide of potassium or mercury, is inodorous 
and stainless. There are two processes, one 
for depositing silver on copper, brass, bronze 
and zinc, known as “Platol” No. 1; the other 
is “Platol” No. 2, which is used for deposit¬ 
ing silver on iron, steel and white metal al¬ 
loys. No. 1 is largely used on spoons and 
forks, and No. 2 for silver-plated hollow- 
ware and cutlery. When used on plumbing 
and bathroom fixtures it is said to keep them 
like new. This preparation is put up in neat 


“Platol" Package. 

so that the grinder may be raised like the 
carriage of a typewriter. In use the mower is 
turned upside down and grinder attached to 
wood roller, and the stone is dropped on the 
top of one of the revolving bl^ides and ground 
from right to left. The lawn mower is not 
put out of adjustment in any way, and the 
mower can be ground in ten minutes’ time. To 
grind the stationary blade, the adjustable guide 
is reversed, placed upright with the straight 




“Unique” Lawn Mower Grinder. 


packages, and these are packed in a neat dis¬ 
play box for counter use. Attractive placards 
and other advertising matter are furnished 
free of charge to dealers. 


edge on the top of the stationary blade, the 
emery stone is pushed up against it and ground 
the same as the revolving blades. The ma¬ 
chine is made of malleable and cast iron. C 
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^'Abernathy” Bapid Acting Vise 

The Abernathy Vise & Tool Co., 6C1 Fifty- 
first street, Chicago, Ill., are manufacturers of 
the “Abernathy” Rapid Acting Vise, illus- 



'‘Abernathy^' Rapid Acting Vise. 


tratcd. It is designed particularly for all 
classes of wood workers and for manual train¬ 
ing and technical school equipments. Smooth 
rectangular bars of extra hardness are used in 
the feed mechanism. In place of the usual nut 
or pawl is a single piece, drop forged, case 
hardened steel clutch, which is immovably 
locked upon the smooth feed bar by the first 
one-eighth turn of the handle. A further turn¬ 
ing of the handle causes the clutch to engage 
with a large spiral cam, which action results 
in the feed of the front movable jaw. Advan¬ 
tages following this construction are: The 



Bottom View ''Abernathy” Vise. 


ability, when the handle stands in a vertical 
position, to instantly pull or push the front 
movable jaw to any desired adjustment; free¬ 
dom from a locking of the feed mechanism; a 
feed of %-inch to each turn of the handle, 
due to the large size of cam, which is 4% 
inches in diameter; the ability to feed the 
movable jaw the entire length of its adjust¬ 
ment by a continuous turning of the handle. 
The movable jaw can be fed by a ratchet 
movement of the handle when desired, and 
can be pushed to any desired adjustment re¬ 
gardless of the position of the handle. Any 
article can be clamped in the vise by a very 
short and regular turn of the handle, regard¬ 


less of the thickness of the article; in service 
about one-quarter turn is all that is necessary 
for any ordinary compression, and at this ad¬ 
justment the handle is in a horizontal position 
where -n excessive force may be applied with¬ 
out inconvenience or strain to the body. The 
entire manipulation of this vise is accom¬ 
plished by the handle alone, and all working 
parts are located under the bench, where they 
are protected from knocks and dirt. These 
vises are made in several sizes, neat in appear¬ 
ance, are well machined and are reasonable in 
price for a high-class construction. 


The Savage Arms Co., Utica, N. Y., can now 
furnish their Model 1904 Junior Rifle with an 
open rear sight specially designed by them in 
place of the regular peep. 


The Avery Stamping Co., Qeveland, O., 
have issued a booklet of recipes and pertinent 
remarks concerning their “Never-Break” seam¬ 
less steel cooking utensils. On request they 
will furnish these booklets to the trade in 
quantities with dealer's imprint for free dis¬ 
tribution. 


The Atlas Mfg. Co., New Haven, Conn., have 
recently capitalized their surplus and added 
new money, bringing their present capitaliza¬ 
tion from $5,000 to ^0,000. The company will 
add several new sizes to the Wire Shelf 
Bracket, and will also add a full line of Wire 
Coat and Hat Hooks, Ceiling Hooks, Tinned 
Spoons, etc. 

Pistol Cleaning Bod 

The J. Stevens Arms & Tool Co., Chicopee 
Falls, Mass., are now putting up their Pistol 
Cleaning Rods in fancy boxes, as illustrated. 
With the average retailer it is an annoyance 
to carry bristle tip pistol cleaning rods in 
stock. To overcome this feature the rods are 



Pistol Cleaning Rods in Fancy Boxes. 

now being put up in fancy boxes, one dozen 
assorted, .22, .32 and .38 caliber in a box, thus 
supplying the refailer with a small assortment 
arranged in a convenient way, enabling him 
to have them in stock, know where they are 
and keep the goods clean and in perfect con¬ 
dition. They produce a satisfactory profit to 
the dealer. Digitized by ^OQ e 
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Al^r Bit File the blind can be placed up against the ice and 

Moore Bros., Jamestown, N. Y., are oiTer- then fastened securely, 
ing the trade the Auger Bit File, illustrated. The slat fastener can adjust to slats when 



Auger Bit File. 


This tool is especially adapted to file all sizes 
of auger bits without filing the screw and lip 
away and thus spoiling the bit. The firm make 
several varieties of Files, Rasps, Band and 
Hack Saws, etc. 

^^Oarside” Blind Adjuster and Safety Lock 

The Garside Manufacturing Co., 189 Lyon 
street, Paterson, N. J., with New York office at 
13 Astor place, are placing on the market the 



''Garside" Slat Adjuster. 

“Garside" Blind Adjuster and Safety Lock, 
illustrated. With this device in place a shut¬ 
ter is held tightly, and prevents it from rat¬ 
tling. It can be adjusted at any angle, and 
when closed it automatically locks, and cannot 


open at various angles, and locks' them se¬ 
curely when closed. When the fastener is 
fixed it is impossible to move them up or 
down, prevents "Peeping Toms” and also 
stops the practice of stuffing handbills, etc., be¬ 
tween the slats. The illustration shows the de¬ 
vice full size. 


^^BUck” Hail Box. 

The American Metal Co., Indianapolis, Ind., 
are manufacturers of the “Blick” Free Deliv¬ 



ery Mail Box, illustrated. It is provided with 
a positive locking flag signal which can be 



be opened from the outside. Only one size re¬ 
quired to any size blind; it is right or left, and 
packed one pair to a box. Measurements are 
unnecessary, as a gauge accompanies every 
pair, which avoids possibilities of mistakes. In 
case of the sill being clogged with ice or snow, 


seen from any direction. The Box is made of 
heavy galvanized steel, painted aluminum or 
green. It is water tight and weather proof. 
The automatic latch is strongly made, and 
every Box is thoroughly tested before leaving 
the factory. Digitized by ooQe 
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'IdeaF’ OrasB Cairier 

The Krause Mfg. Co., 7701 Goldsmith'ave¬ 
nue, Chicago, Ill., are manufacturing larger 
quantities than ever of the “Ideal” Grass Car¬ 
rier, illustrated. It is adjustable to i^early 
every make of lawn mower, and to various 
siizes, high and low wheeled mowers. The 



“Ideal” Grass Carrier. 


bottom is of galvanized iron, in two parts, tele¬ 
scopic in form. The sides are of striped 
duck. Two thumb bolts and an ingenious but 
simple device are used in attaching the Carrier 
to the handle of the mower. No screws or 
bolt on the mower is touched in attaching the 


even when full of cut grass, hence it docs not 
drag on the lawn. The device is light but firm 
and weighs four pounds. 

The concern manufacture another Carrier 
under the name of “Victor,” which has a can¬ 
vas bottom with galvanized iron front. One 
size can be adjusted to fit from 10 to 18-inch 
mowers without sagging of bottom. 

^^er-Eetoh” Iron Anto 

The “Exer-Ketch” Novelty Co., Indian¬ 
apolis, Ind., are placing on the market the 
“Exer-Ketch” Iron Auto, illustrated. It is a 
hand-propelled car, designed and built under 
the direction of a physician to develop and 
strengthen the spine and chest and rest the 
legs of children. It embodies great strength 
and durability, is atractive in appearance, light 
in weight, easy of operation, and is at all 
times in perfect control of the rider. There is 
claimed to be no loss of power, no dead center 
and it is geared for speed. The interchange¬ 
able gear arrangement provides three distinct 
exercise motions by simply lifting the piston 
propelling rods from one connecting hole to 
another in the large cog drive-wheel. This 
Auto is adjustable in size by simply moving 
the front axle backward on the iron reaches 
or frame to fit any boy or girl from 3 to 
15 years of age. Rubber-tired wheels are pro¬ 
vided, and the Auto rides smoothly and gently. 
Each car is finished in red, green, black and sil¬ 



“Exer-Ketch” Iron Auto 


device. A stopper in front of the Carrier pre¬ 
vents grass from falling out or interfering 
with the mower. The bottom does not drag 


ver, with a handsome color transfer design on 
the seat. With this car children can climb or 
coast hills at will. nini.i^oH hv, .OOO | g 


Digitized by 00^1 
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The K^stone Shovel Works, Philadelphia, 
Pa., have issued a new price list of Shovels, 
Spades, Scoops and Drainage Tools. 


The William Schollhorn Co., New Haven, 
Conn., have increased their capital stock from 
$75,000 to $150,000. 


The Atlas Shear Co., Bridgeport, Conn., with 
export department at 7 Warren street, in their 
catalogue. No. 17, show the line of “Atlas” 
Cast Shears and Scissors of every description 
for both domestic and foreign trade. 


The H. W. Johns-Manville Co., 100 Will¬ 
iam street. New York, have opened a branch 
at Buffalo, N. Y., to take care of their in¬ 
creasing business in that vicinity. The branch 
at 214 Main street consists of a large retail 
store, offices and warerooms. 


The H. F. Brammer Mfg. Co., Davenport, 
la., have recently acquired, on a royalty basis, 
the exclusive right for the manufacture and 
sale of the entire line of Washing Machines 
heretofore made by the Benbow Brammer Mfg. 
Co., of St. Louis and Davenport. The com¬ 
bined lines are now claimed to be the largest 
on the market, comprising fifteen different 
styles of Rotary and L^ver Machines, and new 
types will shortly be added. 


“Modern Clock Making” is the title of a 
pamphlet issued by the Western Clock Co., 
La Salle, Ill., with New York office at 61 
Maiden Lane. This booklet presents the 
process of the concern in the manufacture of 
alarm and one-day lever clocks. Views are 
given of the automatic casting machine, in¬ 
vented, designed and built by the company, and 
which casts, in one revolution, a complete 
pinion wheel. Other views are shown, show¬ 
ing escape wheels, hard steel pallet escape¬ 
ments, complete clock movements, etc. Inter¬ 
esting descriptive particulars accompany the 
illustrations. The dealer who sells these clocks 
should have a copy of the booklet for his sales¬ 
men to read. 


The American Fork & Hoe Co., Cleveland, 
O., with export office at 11 Broadway, New 
York, have issued an 8-page circular calling the 
attention of dealers to the work being done 
by the concern in their behalf. Reproductions 
of many of the general advertisements that are 
being published, talking to the actual users 
of farm and garden hand tools, are shown, and 
the free sales aids they offer are set forth. 
The latter comprise electrotyped ads., book¬ 
let for salesmen entitled “Selling Pointers,” 


the large poster *T)elighted Farmer” and the 
book for the customer entitled “Tools and 
Their Uses.” Their plan will be given in far¬ 
ther detail upon request 


Samson Cordage Works, Boston, Mass., 
have issued a desk calendar of neat design. In 
the center panel are the removable monthly 
sheets. Above is a short piece of the “Sam¬ 
son” Spot cord enclosed under a mica cover¬ 
ing. On the back of calendar is given particu¬ 
lars as to sash cord sizes. 


Butler Bros., Chicago and New York, on the 
1st inst. open their Minneapolis house and 
begin to ship goods. Everything is ready, 
stock is in and men ready to pack and ship 
goods. Less than a year ago negotiations were 
begrun for the property on which the building 
stands, and the entire work has been done 
within the twelve months. The problem of 
selling, the firm state, has not bothered them, 
as it has been practically done in advance. 
Customers in the Northwest will get cata¬ 
logues with a Minneapolis cover instead of a 
Chicago cover. There is a total floor area in 
the building of 541,000 square feet, or about 
13 acres. A four-page illustrated folder cov¬ 
ering the above and numerous other interest¬ 
ing facts is sent out with the March cata¬ 
logue. 

Complete Equipment of Hardware Stores 

he J. W. Warren Mfg. Co., Masonic Tem¬ 
ple, Chicago, III., on the 14th ult. received 
a “Valentine” order in the shape of a final 
O. K. for an $11,000 equipment of the “War¬ 
ren” Shelving for Weaver, Palmer & Rich¬ 
mond, Rochester, N. Y. It was the first order 
put into the new plant at Quincy, Ill. This 
order is the commencement of a new feature 
of the company's business, which will in the 
future be as follows: That with new stores 
they will take the entire management of in¬ 
stalling the Shelving, sampling it and placing 
the stock into the correct compartments pre¬ 
pared for it, with the numbers, sizes, cost and 
selling price attached, complete for each size 
or style of article with a specific space for it; 
all complete, ready for the merchant to coip- 
mence selling. The company have secured an 
efficient corps of men for this purpose, and 
they have also secured the services of one of 
the finest window dressers in the country. This 
step has been taken to the end that the rich 
attractiveness of Hardware goods may be 
shown to the public with as much care and 
attention as the goods in a jewelry or dry 
goods store. Digitized'by ^OOQ C 
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The Morgan-Potter Co., Fishkill-oxi-Hudson, 
N. Y., are manufacturers of the Potter 
“Spring” Brake-Block, which is designed for 
use on carriages and wagons. They issue a 
catalogue of same which thoroughly illustrates 
and describes the various forms. 


The Reliance Edge Tool Co., Youngstown, 
Ohio, for whom Surpless, Dunn & Co., 74 Mur¬ 
ray street. New York, are sales agents, have 
ready for the trade their first price list of 
Chisels, Gouges, and Drawing Knives. The 
makers claim for these goods strictly high- 
grade qualities. 


The Geo. W. Pitkin Co., paint and color 
makers, of Chicago owing to the great in¬ 
crease in business, have purchased property 
in Benton Harbor, Mich., and will remove 
their manufacturing plant Ihere about April 1. 
Their shipping facilities will enable them to 
make as prompt shipments as when in Chi¬ 
cago, besides giving them many other ad¬ 
vantages. 


The Guardian Re^stry Co., 253 Broadway, 
New York, are issuing “Baggage and Parcel 
Security Labels” for use of travelers. At a 
small cost annually th^ enter a subscriber’s 
name on their register under an exclusive 
number, provide labels bearing same number, 
as also a similarly numbered identification 
card. Their leaflets explaining advantages, 
especially to European tourists, are interest¬ 
ing, add as an easy aid to quickly identifying 
or recovering lost baggage well worth the 
small annual fee charged. 


Patterson, Gottfried & Hunter, Ltd., New 
York, have completely overhauled their store 
at 146 Centre street, showing a great improve¬ 
ment over what it was a year ago. To keep 
pace with their rapidly expanding business this 
firm has leased the adjacent seven-story build¬ 
ing on Walker street The upper part of this 
building is used mainly as storerooms, and the 
first two floors contain the receiving and ship¬ 
ping departments. The concern have for their 
trade mark an isosceles triangle of solid turkey 
red, which appears in the lower left-hand cor¬ 
ner of every piece of printed matter which 
they send out They are enjoying a brisk trade 
in all lines, particularly on automobile sup¬ 
plies. They remark that an increasing number 
of Hardware dealers are handling this class of 
goods. 


“Razedge” is the name of a preparation for 
use on razor strops, being manufactured by 
the Edge Products Co., 49 Eleventh avenue. 


Newark, N. J. It is put up in cake form and 
when applied tp a razor strop enables one to 
obtain a keen, smooth edge on the razor., It 
can be applied to old as well as new strops. 
The makers claim that it contains nothing that 
will in any way injure the finest strop or most 
delicate edge. It is supplied in two sizes. 
These packages are neatlj^ mounted on a card 
to be placed upon the counter or show case. 

The National Association of Manufacturers 
of the United States, 170 Broadway, New 
York, have issued a pamphlet descriptive of 
what this organization tries to be and is, and 
what it tries to do and does. Under the Home 
Department there is the activity in public 
affairs, advice in legal matters, educational fea¬ 
tures, etc. In the Foreign Department come 
foreign market reports, lists of foreign busi¬ 
ness houses, foreign credit reports, collection 
of debts, etc. 


H. E. Stim, Morristown, N. J., a retail Hard¬ 
ware dealer, sends to his customers calendars 
having three-colored pictures in the upper part 
and calendar sheets at the bottonL 


T he Alaska Refrigerator Co., Muskegon, 
Mich., with New York offices at 36 War¬ 
ren street. New York, have issued handsome 
catalogues of their several lines. One catalogue 
is devoted to Opalite-Iined, Porcelain-lined and 
White Enameled-lined. The opalite is a heavy 
glass, 7/16 inch thick, made opaque or per¬ 
fectly white, and with highly polished surface, 
whi(± grease or dirt cannot penetrate. It is 
put in the Refrigerator in sheets. It is very 
easy to keep dean, and is very sanitary. The 
White-Enameled Refrigerators have white 
enamel-lined provision chambers; the shelves 
and waste pipe are also enameled. The enamel 
is baked on galvanized sheet steel. The porce¬ 
lain refrigerator has the provision chamber 
lined with pure white porcelain fused to steel. 
There are tinned wire shelves and nickel- 
plated waste pipes. In referring to the 
“Alaska” Refrigerators the manufacturers 
state there is small consumption of ice, a 
maximum amount of cold, dry air; absolutely 
sanitary provision chamber, simplicity of opera¬ 
tion and the preservation of food. In addi¬ 
tion to all these lines of Refrigerators separate 
catalogues are issued covering Refrigerators 
for grocers, butchers and florists. 


The thirteenth annual dinner of the St. John 
(N. B.) Iron and Hardware Association, held 
recently, proved a very enjoyable affair. 
There was a good attendance, and the menu 
for the occasion was enclosed in a silver horse¬ 
shoe. Digitized by ooge 


IOWA RETAIL HARDWARE CONVENTION 

T he ninth annual convention of the Iowa attention, and the next thing is to get them 

Retail Hardware Association was held into the store. It is no trouble to sell them 

the 19th, 20th, 21st and 22d ult., at Des after yoy get them into the store. You must 

Moines. President H. S. Vincent, Fort have something that will interest the women 

Dodge, in his annual address stated that one and children. As 80 per cent, of the merchan- 

of the most important results that can come dise is purchased by the women, you must 

from association work was the personal side have something in your window to attract 

of competition in business. Your competitor them. The sign is one-half the window dress- 

is in the Hardware business to make money; ing, and then you must have the prices on. 

you should be for the ^me purpose, and any- Do not start in to dress your window without , 

thing that you can do to further that aim some idea of what you are going to do. In 

should be done and you should act with him selecting your goods and decorating the win- 

in all matters tending to the building up of dow, decide definitely the goods to use, limit- 

the Hardware business to the place to which ing yourself as far as possible to Spring goods, 

it is entitled. The membership is steadily Fall goods, kitchen goods, stove goods, etc., 

gaining, and as there are very few withdraw- selecting one definite design. If you want to 

als it would seem that “once a member al- test the worth of your window, go outside, 

ways a, member” is true. The insurance fea- Count the exact number of people who pass 

ture has been of great assistance in obtaining in a certain time, say for ten minutes, notice 

new members and retaining old ones. the number that glance at the window, the 

WINDOW DRESSING number that stop and look at the window, and 

£. H. Simmons, St. Louis, spoke to jthe the number who go into ^ the store. Bargain 

members on “Window Displays.” The one sales have brought people into the store; some 

great thing is to keep your goods before the dealers do not believe in it. If you can con- 

public, and window dressing is one of the vince people they are getting more for their 

best ways to do this. Let the public know money than usual you can get them into the 
you are in business and what kind of goods store. Many dealers pay too much attention 

you carry. They do not all know it. Even to the buying part of the business and not 

if they do, they sometimes forget it. One of ’ enough to the selling. We advertised a re- 
the main things in dressing a window is sim- frigerator once for $4; the people came into 

plicity. It is necessary, especially in small the store on account of that ad., and they 

towns or in small stores. The main thing nearly all bought, but not that refrigerator, 

is to get the people into the store and how They said it was too small; they looked at 

to do this is the question. You must limit something larger. Don't forget people like 

the line you arc showing. If you are show- to read prices. Price tags on the goods is 

ing kitchen goods, do not show anything else. one of the best things to bring a man into the 

If cutlery, don't mix tools and granite ware store. Keep your store up to date. If a new 

in with them. Better divide your window in article comes out, get a few of them and see 

three or four parts and have it appear dis- how they take. Put new things in the window 

distinctive, but do not mix the lines. Do not and show them off. A weather bulletin or 

put too many goods of the same kind in a something of the kind in the window is a 

window. A few goods well displayed is better good thing. Many things can be used in a 

than a lot of goods thrown in. It appeals to window to attract people that are inexpensive, 

the people and holds their attention. You Have your articles doing things. If you show 

must try to stick to one line of goods. Your a knife with a corkscrew in it, put it in a 

location has a great deal to do with window bottle. Have some chips for your hatchets; 

dressing. If you are on the main street then this will attract ten times as much attention 

you have a good start, but if you are not well as the cold tools would. There is nothing 

located then you must do something to bring better than crepe tissue paper to use in a win- 

the people to you. Paint the front of your dow decoration. You can get enough for 25 

store red, or green if it is off the main street, or 30 cents to cover the interior of a window. 

Have hitching posts, watering troughs, or There is nothing that will attract so much at- 

sometimes a good sidewalk to your store will tention as something that moves. If you have 

bring the people. Try and fix it sp they will power, use it, but if you do not, something 

come—^that is the main thing. If you are on that will create a stir will attract attention, 

the main street, it is very simple. After you You will have to be willing to spend some 

get the people to the store you must have time in window decoration. Time is about ^ 

something in the window that will hold their nifie-tenths of it. Digitized by OOQIC 
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“Shelf Displays” was treated of in a paper 
by J. P. Talcott, Williams, which will appear 
in a later issue. 

“Inventory—How to Take” was well han¬ 
dled by Paul C. DeVol, Council Bluffs. Lack 
of space prevents publishing in this connec¬ 
tion ; it will appear in a later issue. 

Secretary-Treasurer A. R. Sale, Mason 
City, in his annual report stated that the mem¬ 
bership growth during the past fiscal year was 
41 per cent.; the total membership now being 
very close to 700. The financial status of the 
organization is a good balance in the bank. 
In his report on the Insurance Department, 
Secretary Sale presented a very satisfactory ^ 
showing. The assets January 1, 1907, were. 
$17,450, and the total casli rebates paid to 
that date were $9,800. The ratio of los^ to 
gross receipts has been 30 per cent., of ex¬ 
pense to gross receipts 20 per cent., and cash 
rebates for 1907 35 per cent. * The amount of 
insurance in force February 1 was $1,564,000. 
Business written this year shows a large in¬ 
crease over the corresponding period of 1906. 

BUSINESS MAN IN POLITICS 

L. C. Abbot, Marshalltown, read a paper on 
“The Business Man in Politics.” We make 
some excerpts. The average business man 
thinks it will hurt his ^business to go into 
politics; hence he stays out. The honest busi¬ 
ness man ought to give some of his time to 
public affairs, as he gives of his earnings in 
taxes. It is as much the duty of every busi¬ 
ness man to attend to the affairs of the city 
as it is to make a success of his own business. 
A man that has not the time to walk a few 
blocks and vote for a candidate or an issue 
that is for the betterment of the community 
has no right to receive the support and confi¬ 
dence of his fellow citizen. As a general 
thing, the man that ignores all these duties 
is the one to criticize the results that follow. 
If in private affairs every effort is used to 
defeat a candidate who is not qualified, or a 
measure that is detrimental to the best in¬ 
terests of a company, why should not the same 
interest be exhibited in city affairs where all 
people are interested? Stop that grasping for 
personal gain from that which belongs to the 
people. I never saw the man yet that did not 
have or find the time to do what he really 
wanted to do. If duck shooting is good or 
the bass are biting freely, business is suspended 
and ample time is taken. The better the citi¬ 
zen the better the politician, and the best citi¬ 
zens should be those interested in their city 
government. The Iowa Hardware Association 
would have proven a failure if handled in the 
same half-hearted manner that the average 
man exhibits in city affairs. The successful 


man is a busy man, and more is required of 
him. We must take some time from the tread 
mill for the interest of the community. You 
will not find it such a hardship as you ex¬ 
pected. 

Frank Currie, Mason City, read a very in¬ 
teresting paper on “Stove Display,” which was 
followed by an animated discussion. The 
paper ’will be published in a later issue. 

COMPETITIVE TRADE ON STANDARD LINES 

Will S. Thomas, Iowa City, presented a 
paper on “Competitive Trade on Standard 
Lines.” I have always contended that it was 
the sensible thing to get a reasonable profit on 
the goods sold, and certainly think it the right 
thing to do on the standard lines, for if there 
are any goods on the market that ought to 
afford the dealer a reasonable margin, it is the 
standard lines, and it ought to be the duty of 
these manufacturers to try and assist the 
dealer in getting this margin. How can they 
best assist? In the first place, let them list 
their goods at a price that would afford a fair 
margin and give the dealer his profit in the 
discount, and they might go even further than 
that. They might fix the selling price and 
make it arbitrary that their goods should be 
sold at the price named, with the penalty that 
if it was not adhered to the goods would be 
withdrawn. Numbers of cases can be recalled 
where this has been done with good results, 
and the business has been much more satisfac¬ 
tory than where the selling price has been left 
to the dealers and in that way no two selling 
alike. Once let it be understood that the re¬ 
tail price is fix^d by the maker, the customer 
would not be so apt to object to pa 3 dng the 
price as though it were fixed by us. When 
you begin to lead the average customer into 
the misty maze of lists and discounts, it looks 
to him as if ypu were trying to cover up some¬ 
thing and he grows suspicious at once and de¬ 
cides not to buy. If we adhered to a fixed 
price we would be less apt to cut the price 
against one another than if the price is left- 
for us to. regulate. If you combine, no matter 
how reasonable you may be in fixing the 
prices, you cannot convince the consumer that 
you have not combined for the purpose of 
robbing him. He is apt to send away to the 
catalogue houses for their goods and feel an 
additional justification for doing so. If cata¬ 
logue houses are allowed to sell such goods 
and arc compelled to sell them at a regulated 
price, we would not need to fear such com¬ 
petition. Here is something to reflect upon. 
If the jobbers can build up a reputation on 
their private brands why cannot the mail order 
houses do the same thing on their own pri¬ 
vate brands? Do youzas retailers see what 
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this private brand business is going to lead 
to? This private brand business may lead to 
such a confusion that the consumer will po¬ 
litely tell you he would just as soon trust the 
private brand of the mail order house as that 
of the jobber. If we knew the numerous 
money orders being sent out through our 
postofiice we would be alarmed. If we knew 
what the express and freight agents of our lo¬ 
calities know, we would be more alarmed. If 
the catalogue houses are offering any manu¬ 
facturer's standard line of goods for less than 
we can sell them, is it because they are buy¬ 
ing them cheaper? If not, why are they sell¬ 
ing them cheaper? 


The New England and National Hardware 
Retail Dealers' Association will be held in 
Boston June 18 td 21. Secretary F. Alexander 
Chandler, Boston, is hard at work a^ter new 
members for the New England organization. 
It is expected there will be a large attend¬ 
ance at the convention. 

Connecticut Hardware Association 

The fourth annual meeting of the Connecti¬ 
cut Hardware Association was held the 20th 
and 21st ult. at Hertford. President Geo. J. 
Bassett, New Haven, presided. There was a 
good attendance and the sessions moved along 
very smoothly. D. Fletcher Barber, Boston, 
a member of the executive committee of the 
National Hardware Association, and F. Alex¬ 
ander Chandler, Boston, secretary of the New 
England Retail Hardware Dealers' Associa-: 
tion, were present and urged the Connecticut 
members to attend the June conventions in 
Boston of the National and New England or¬ 
ganizations. F. E. Muzzy, of the J. Stevens 
Arms & Tool Co., addressed the members in 
behalf of the American Hardware Manufac¬ 
turers' Association. The annual banquet 
proved a thoroughly enjoyable affair. Among 
the speakers were Governor Rollin S. Wood¬ 
ruff and Charles H. Parsons, of the’ P. & F. 
Corbin Company. 

The following officers were elected for the 
ensuing year: 

President, Irving C. Treat, Hartford; First 
Vice-President, E. C. Birdsey, of Meriden; 
Second Vice-President, F. T. Terry, Ansonia;, 
Recording Secretary, James DeF. Phelps, 
Windsor Locks; Financial Secretary, F. A. 
Farrar, South Manchester; Treasurer, Lewis 
B. Crosby, New London; Directors, F. D. 
Jordan, Willimantic; W. D. Williams, Hart¬ 
ford; A. R. Jones, Danbury; John M. Pa^^c, 
Naugatuck. 


Standard Sixe for Catalogues 

To the Editor: 

Can you inform us what Hardware associa¬ 
tions, either manufacturers, jobbers or re¬ 
tailers, have adopted a standard size for 
Hardware catalogues? H. A. R. 


Charles E. Hayden, West Becket, Mass., has 
purchased the factory formerly operated by 
the late I. L. Bristol and W. C. Broga, manu¬ 
facturers of Hand, Hay and Lawn Rakes. Mr. 
Hayden will continue the manufacture of these 
goods, maintaining the high reputation thereof. 


.The Tampa Hardware Co., Tampa, Fla., has 
increased its capital stock from ^0,000 to 
$100,000. The concern started six years ago 
with a capital stock of $15,000, and its growth 
has been rapid in the interval. 


Mr. R. F. Lund, of the Dover Mfg. Co., 
Canal Dover, O., left last month for an ex¬ 
tended trip to Europe. In the interest of the 
Asbestos Sad Irons he will spend some time 
in Great Britain and afterward cover the Scan¬ 
dinavian countries, as well as Germany and 
France. The company are doing a constantly 
increasing business, and have about ready for 
occupancy a ono-story brick building, 100x80 
ieet, which will be used for manufacturing pur¬ 
poses, and a warehouse, 230 x 30 feet, will soon- 
be ready for use. 

S Norvell, president of the Norvell-Shap- 
• leigh Hardware Co., St. Louis, Mo., 
with a small party of manufacturers and job¬ 
bers from different part of the United States,, 
sailed from New Orleans early this month to 
visit a number of ports of Central America. 
Th^ spent several days inspecting the 
Panama Canal, and also visited Hayti, Ja¬ 
maica, Cuba and Porto Rico. The object of 
the trip was not only rest and recreation, but 
to study the business possibilities of the vari¬ 
ous places visited. 

Auto Supplies. 

I have read your article on Automobile sup¬ 
plies in the Hardware store, and think it is 
all right, as a country Hardwareman should 
get as varied a stock as he possibly can, pro¬ 
vided he selects the lines that are ready sellers. 
From all indications more automobile supplies 
are going to be in demand, even in the smallest 
country towns. We have a few of them here 
now and expect to cater to that class of trade 
for the very reason you have stated—namely, 
that it draws other trade to our store. ^ 

, . DigilPsoB. HENLEY.gle 
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A ‘^Hardware” Engine 

isplays out of the ordinary are always 
interesting to the general public. 
Some dealers think it spoils a lot of 
stock to make up special displays, to 
say nothing of the thought and work 
involved. In the accompanying dis¬ 
play made by C. C Hazleton for the Wynne 
Hardware Co., Cottage Grove, Ore., there is 
nothing lost or damaged of the goods taken 
from stock save one joint of a stove pipe and 
a few strips of tin. Although the concern 
believe in and practice frequent window dis¬ 
plays, they state that this one attracted a great 
deal of attention by reason of its novelty and 
life-like appearance. The boiler was made of 
a 6-inch polished stove pipe, with front end 
closed by a bucket lid, and there was a stove 
collar on the rear end. The large drivers were 


nail caps. A 2-foot rule forms the running 
board on side of boiler and the hand rails 
are represented by polished stove pokers. 
Sliding door sheaves served as wheels under 
tender. 

Who Hakes the Goods 

If you know, please advise The Hardware 
Dealers' Magazine, 253 Broadway, New 
York, and the courtesy will be reciprocated 
when opportunity offers. 

No. 103. “Simmons*” Cash Box. 

No. 104. “P^rmlee** Pipe Wrench. 

No. 106. “Steers*** Bits. 

No. 107. “Bernafd*s** Screws. 

No. 108. “F. H. B.” Screws. 

No. 109. “King's** Clothes Line Holder. 

No. 110. “Anchor** Dash Board Line 
Holder. 

No. Ill, “Rand** Centering Marker. 




A “Hardware” Engine Display by Wynne Hardware Co., Cottage Grove, Ore. 


nickeled stove brackets and connected with 
wrenches and a gauge cock for piston rod. 
Under the steam chest,' made of brass plug 
cocks, were located the front wheels made of 
sink strainers. Wire nails formed a neat 
cow-catcher. The headlight was composed 
of a pocket compass attached to oil cup 
glass. The smokestack was nickeled wash 
bowl connection. An oil cup served as whis¬ 
tle, and the bell was a nickeled spray nozzle 
and at the top was a kettle knob. The en¬ 
gineer's cab was made of cake tin for the side 
with removable bottoms, and the top of the 
cab was a black drip pan. The tender con¬ 
sisted of four black drip pans and two muffin 
pans, trimmed with gauge glasses and pet 
cocks. The handle on tender was galvanized 
iron pipe and elbows. The wheels under the 
cab were represented by wood choker mouse 
traps. The track is of toe steel, ties of har¬ 
row teeth and ballast is made up of roofing 


No. 112. Address of “You Uneek” Mfg. 
Co. 

No. 113. “Chamberlain” Brace Wrench. 

No. 114. “Wells’ ” Patent Iron File 
Handle. 

No. 115. Shingle Nailing Machines. 

No. 116. Address of Hearst & Bowdan Co. 
No. 117. Address of Hock maker by name 
of Glazier. 

Cost of One when Gross Is Known 

To find the approximate price of one article 
when you know the price per gross: 

Multiply by 7. 

Example: Price per gross, $13.50 

(1350X7=9450.) 

Many a clerk has made customers for the 
store by being possessed of patience unlimited. 
Patience is to salesmanship what oil is to an 
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Bulletin of New Dealers 


' (REQUESTS FOR CATALOGUES AND INFORMATION.) 

Special reports have been received at the ofAce of the Hardware Dealers' Magazine from the following 
new dealers (or change in style of firms) since last bulletin, stating the goods which they handle or expect to 
handle. These reports are sent to us direct from the dealers themselves, and are therefore reliable. 'I^cy 
want the latest catalogues, special circulars or price-lists relating to the classes of goods they handle. The 
numbers indicate classes of goods handled^ 


1 Builders* Hardware 

2 Machinists’ Tools 
8 Carpenters* Tools 

4 Cutlery & Plated Ware 

5 Tinware 

<1 Wooden ware 

7 Rope and Twine 

8 Pumps 

9 Agricultural Goods 

10 Bicycles 

11 House Furnishings 


12 Guns and Ammunition 

13 Buildifag Papers 

14 General Hardware 

15 Electrical Supplies 

17 Factory Supplies 

18 Stoves and Ranges 

19 Furnaces 

20 Saddlery Hardware 

21 Vehicles 

28 Lead and Iron P^ 

23 Tin Plate and Metals 


24 Cabinet Hardware 
26 Horse Shoes 

26 Plasterers’ Tools 

27 Paints and Oils 

28 Glass and Putty 

26 Blacksmiths’ Supplies 

80 Fishing Tackle 

81 Sporting (k>ods 

82 Butchers’ Tools . 

83 Hos^ 

34 Weather Strip 


35 Belting 
80 Lawn Mowers 
87 Lamps 
.88 Oil Stoves 
89 Stationers’ Hardware 

40 Refrigerators 

41 Shoe Nails, Soles, etc. 

42 Wood Mantels, etc. 

48 Plumbers’ Supplies 

44 Steam Fitters^ Supplies 
46 Yacht & Boat Hardware 


Arkansas 

BATESVILLE; Rosenthal Hardware Co. 

Wholesale and retail (formerly C. T. Rosen¬ 
thal), 1 to 5, 7, 8, 10, 12, 13, 14, 18. 20, 
22 to 29, 32, 33. 35, 36, 38,* 41, 43, 44. 

HAZEN: Kocourek & Son. 

Retail (formerly Kocourek & Benish),.! to 
* 7, 9, 10, 12, 13, 14, 18, 20 to 32, 35* to 
39, 41. 43. 

MULBERRY: Geo’rgffe Shearer Hardware Go. 

Retail (succeeded House & Co.), 1 to 14, 18, 
21, 22, 25, 27, 29 to 32, 35 to 38, 40, 

\ 41, 44. , 

California 

OAKLAND: Brittain & Co. 

Retail (succeeded Frank K. Mott Co.), 1 
ta 7, 10, 12. 14, 18, 24 to 27, 29, 30, 

31, 33, 34, 36,. 37, 38, 40. 

OAKLAND: Montgomery Hardware Co., 
395 Twelfth street. 

Retail (formerly Montgomery-White Hard¬ 
ware Co.), 1 to 7, 10, 12, 13, 14, 17, 18, 
24. 26 to 36, 38. 

RIVERSIDE: Hinds Hardware Co. 

Retail (succeeded McCormick - Ormond 

Co.) 1 to 8, 12, 13, 14, 18, 19, 22 to 29, 
32 to 36. 38. 41. 43, 44. 

SAN FRANCISCO: Baker & Hamilton Co. 

Wholesale (formerly Baker & Hamilton), 1 
to 9, 12 to 14, 17, 21, 22, 24, 25, 26, 29 
to 33, 35, 36, 44, 45.' 

SAN FRANCIS(rO: Excelsior Hardware 

Co., Brazil avenue. 

Retail (opened new store), 1 to 7, 10, 12 to 
15, 18, 23, 24, 26, 27, 28, 30, 31, 33, 36 
to 41, 43. 

SUNNYSIDE: Sunnyside Store. 

Retail (succeeded M. M. Smith), 4, 6, 7, 
10, 12, 14, 25, 30, 37, 41. 

Colorado 

CEDAREDGE: B. F. Elhart. 

Retail (succeeded Byrd & Whitsell), 1, 3, 


4, 5, 7, 12, 13, 14, 18, 23, 25, 26, 27, 30, 

31, 32. 37, 41. 

Connecticut 

COLLINSVILLE: D. W. Bidwell & Ca 
Retail,(foriperly D. W. Bidwell),.! to 18, 
20, 21, 22, 24; 26, 29 .to 38, 40,:41, 43, 
44, 45. « * /; 

Florida 

ALACHUA: C. A. Williams. 

Retail (formerly C. A. Williams. Hardware 
Co.) 

Georgia 

CARTERSVILLE: Cartersville Hardware 

Co. 

Retail (succeeded Knight Hardware Co.), 
1, 3 to 7, 9, 10, 12, 14, 17, 18, 20. 21, 
25, 27, 28, 29, 31, 33, 35, 36, 40, 41. 
VIDALIA: Vidalia Hardware Ck). 

Retail (succeeded George N. Mathew’s'), 1. 
3, 4. 5, 7- to 10, 12, 14, 18, 20, 25, 27 to 

32, 35. 37, 38, 41, 44. 

Idaho 

MOSCOW: Empire Hardware Co. 

Retail (succeeded C. F. Stork), 1, 3 to 9, 
12, 13, 14, 18, 19, 20; 22, 25 to 38, 40, 
42, 43, 44. 

PRINCETON: H. H. Stevens & Co. 

Retail (opened new store), 3 to 7, 9,' 10, 
12, 13, 14, 18, 25, 28, 30, 31. 

Illinois 

BRADFORD: Code, Nevitt & Meston. 
Retail (formerly Deyo, Code & Nevitt), 1 
to 12. 14, 17 to 23, 26, 27, 28, 31, 33 
to S8. 40, 41. 43, 44. 

DANVILLE: E. M. McKee, 27 North Wal¬ 
nut street. 

Wholesale and retail (formerly McKee & 
Cox). 1 to 4, 7, 8, 9, 12, 14, 18, 21, 22, 
25. 26. 27. 31, 32, 33, 35, 36. 

DEER CREEK: William Hexamer. 

Retail (succeeded H. C. O'Brien 
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3 to 9, 12, 14, 18, 19, 21, 22, 26, 30, 32 to 

36, 38, 40, 41. 

KENNEY: H. J. Weller. 

Retail (formerly Weller & Ives), 1 to 7, 
10, 12, 13, 14, 18, 19, 23, 24, 26, 27, 28, 
30 to 33, 36. 37, 38, 40. 

NEW HAVEN: B. E. Bieker & Co. 

Retail (formerly Land & Bieker), 1 to 16, 
18, 20, 22 to 25, 27 to 33, 35 to 41, 43, 
44 45. 

PORT BYRON: Adrian & Witter. 

Retail (formerly Adrian & Groh), 1, 2, 3, 
7, 8, 9, 12 to 15, 19, 21, 22, 25, 27, 28, 

33, 35, 36, 37, 41, 43, 44. 

VIENNA: Moore & Co. 

Retail (formerly Moore & Sons), 1, 3 to 8, 
10, 12, 14, 18, 30, 31, 34, 36, 37, 38, 
40, 41. 

Indiana 

AMBOY: Farmers* Hardware Co. 

Retail (succeeded Eikenberry Bros.), 1 to 
5, 7 to 10, 12, 13, 14, 18, 20 to 23. 25, 
27, 28, 30, 32, 33, 35 to 38, 41. 
GASTON: Fallis Bros. 

Retail (formerly Fallis, Brown & Fallis), 1 
to 15, 18 to 24, 26 to 38, 40 to 43. 
METZ: C W. Wisner & Co. 

Retail (succeeded H. C Allman), 1 to 8, 10, 
12, 13, 14, 18, 22 to 26, 28 to 32, 34, 36, 

37, 38, 40, 41. 

Indian Territory 

FORT GIBSON: V. L. Hurt. 

Retail (formerly Miller & Hurt), 1 to 10, 
12, 13, 14, 18, 20 to 23, 26 to 32, 36, 
37, 40, 41. 

SOUTH McALESTER: Howell Hardware 
Co. 

Retail (succeeded R. K. McAdams & Son), 
1 to 5, 7, 9, 12, 14, 18, 20, 25 to 33, 36, 
37, 38, 40. 41. 

VINITA: Frazee Hardware Co. 

Retail (formerly Frazee Hardware & Fur¬ 
niture Co.), 1 to 8, 10 to 14, 18, 21, 24 
to 31, 33, 36, 38 to 41, 43. 

Iowa 

AKRON: Klauer-Swanson Co. 

Retail (succeeded Whitfield & Whitfield), 1 
to 8, 10, 12, 14, 18, 19, 22,-23, 24, 26 to 

34, 36, 37, 38, 40, 43. 

CEDAR RAPIDS: George T. Gadd Hard¬ 
ware Co. 

Retail (formerly Gadd-Boynton Hardware 
Co.), 1 to 7, 10, 12, 24, 26, 30 to 34, 
36, 40. 

DURANT: Hugo Boldt. 

Retail (formerly Claus Boldt), 1 to 5, 7, 11 
to 15, 19, 22, 23, 24, 20 to 30, 38, 39, 41, 
43, 44. 

HUBBARD: Boeke Bros. 

Retail (formerly Granzow & Boeke), 1, 3 


to 8, 12, 14, 15, 18, 19, 22, 23, 24, 26, 27, 
28, 30, 31, 33, 35 to 40. 

JEWELL: W. F. McBride. 

Retail (new store), 1 to 8, 12, 14, 18, 19, 20, 
22, 23, 26, 27, 28, 30 to 38, 40, 41, 43, 44. 
KESWICK: 1. B. Crawford. 

Retail (formerly R. L, Crawford), 3, 5, 7, 

8, 9, 12, 14, 15, 18. 

MOULTON: W. S. Simmons. 

Retail (formerly Snider & Simmons), l"to 
10, 12, 14, 18, 19, 21 to 26, 30 to 34, 36, 
38 40, 41, 43, 44. 

NEW HAMPTON: Courtney & Warrcll 
Bros. 

Retail (succeeded E. J. Ure Est.), 1, 3 to 8, 
12, 14, 18, 19, 22, 23, 25, 26, 27, 29, 30, 

31, 33 to 38, 40, 43, 44. 

NEW MARKET: Rogers Bros. 

Retail (formerly F. J. Rogers), 1 to 9, 12, 
14, 18 to 23, 26, 28 to 36, 38, 40, 41, 
43, 44. 

SHEFFIELD: Eggmann & Kammeier Co. 
Retail (formerly Morehouse & Eggmann), 
. 1, 3 to 7, 10 to 14, 18, 19, 23, 26, 28, 30, 

32, 36, 38 to 41. 

SPRINGVILLE: Courtney & Worrall Bros. 
Retail (succeeded E. J. lire Est.), 1, 3, 4, 
' 5, 7, 8, 12, 14, 15, 18, 19, 22, 25 to 38, 
40, 41, 43. 

STANHOPE: P. A. Mathre. 

Retail (formerly Hove Bros. & Mathre), 1 
to 9, 12, 14, 15, 18, 21, 22, 36, 38, 39, 41. 
TRIPOLI: Hellig & Elliott. 

Retail (succeeded A. Richards), 1 to 8, 12, 
14, 18, 19, 22 to 41, 43, 44, 45. 

UDELL: Edson Kelso. 

Retail (succeeded T. C. Brown), 1 to 9, 12, 
14, 15, 18; 19, 21, 23, 25 to 29, 32, 33, 
35 to 38, 41, 43, 44. 

VAN WERT: O. V. L. Harper. 

Retail (formerly Harper & Henry), 1 to 9, 
12, 14, 17, 18, 22, 23, 26 to 40. 

Kansas 

ANTHONY: Lydick Merc. Co. 

Retail (formerly" Harris & Lydick), 1 to 7, 

9, 12, 14, 18, 20, 21, 26, 27, 28, 30, 31, 

33, 36, 37, 38, 40. 

McLOUTH: Dick Bros. 

Retail (succeeded William Andrus), 1 to 5, 
7, 9, 12, 14, 18, 21, 27, 30, 31, 36 37, 38. 
OSAWATOMIE: H. Churchill. 

Retail (formerly Churchill & Barr), 1 to 9, 
12, 14, 18, 21, 22, 26, 30, 31, 33, 34, 36, 
37, 38, 40, 42, 43. 

STRAWN: Arthur J. Baxter. 

Retail (formerly Baxter & Thrall), 1, 3 to 

10, 12, 14, 18, 20, 21, 22, 25, 27, 28, 30, 
31, 36, 3T, 38, 41. 

VLIETS: Beaty & Watson. 

Retail (succeeded Scholz & Son), 1, 3 to 8, 
12, 13, 14, 18, 22, 25, ^^7, 28, 36. ,Q[g 
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Kentucky 

CADIZ: Cadiz Hardware Co. 

Retail . (succeeded Terry, White & Co.), 1 
to 14, 18, 20, 21, 22, 25 to 36, 38, 40. 
41, 43. 

LAWRENCEBURG: C. D. Lyen & Co. 
Retail (formerly Lyen-Hagerman Hardware 
Co.), 1 to 5, 7, 8, 12, 13, 14, 18, 23, 26, 

27, 29, 30, 31, 33, 34, 36, 38, 40, 41, 43. 

MARION: T. H. Cochran & Co. 

Retail (formerly Cochran & Pickens) 1 to 
7, 9, 12, 14, 15, 18, 20, 21, 25 26, 27, 
29 to 32, 35, 36, 38, 40, 41. 
RICHMOND: Douglas, Simmons & Hamil¬ 
ton. 

Retail (formerly C. E. Douglas & Co.), 1 to 
10, 12, 13, 14, 18. 19, 21, 23, 25, 26, 29, 
32 to 36, 38, 40, 41, 42. 

Louisiana 

ALEXANDRIA: Alexandria Hardware Co., 
Ltd. 

Wholesale and retail (consolidation of I. C. 
Miller and Roberts Bros.), 1 o 10, 14, 
18, 19, 22, 23, 25, 26, 27, 29, 32, 33, 35 
to 38, 40, 44. 

WINNFIELD: People’s Hardware & Furni¬ 
ture Co., Ltd. 

Retail (opened new store). 

Kassachusetts 

PLYMOUTH: A. F. Burtt & Co. 

Retail (succeeded P. H. Crawford), 1 to 7; 
9, 10, 13, 14, 18, 26 to 29, 32, 33, 34, 36, 
37, 38. 40. 41. 

Michigan 

DETROIT: Moon Hardware Co., 1327 

Grand River avenue. 

Retail (succeeded C. E. De Clements), 1, 3 
to 8, 10, 13, 14, 15, 18, 19, 22, 23, 24, 27 
to 30, 32, 33, 34, 36, 37, 38, 40, 41. 
GRAND RAPIDS: De Graff Hardware Co. 
Retail (formerly De Graff & Quantrell), 1, 
3, 4, 5, 7, 8, 11 to 14, 19, 22, 23, 26, 27, 

28, 30, 33, 34, 36, 38, 41. 

Missouri 

CLINTON: W. H. Stone. 

Retail (formerly Sherty & Stone), 1 to 8, 
13, 14, 18. 19, 22 to 26, 29, 30, 32, 33, 
34, 36, 37, 38, 40, 41, 43, 44. 

HEMPLE: T. B. Shannon. 

Retail (succeeded C. E. Watson), 1, 3 to 9, 
12, 14, 18, 21, 30, 34, 41. 

NEW BOSTON: McKinney Hardware Co. 
Retail (succeeded A. G. Anderson), 1 to 9, 
11 to 14, 18, 21, 26, 30 to 36, 38, 40, 41. 


OREGON: Bragg Hardware Co. 

Retail (succeeded Schulte Bros.), 1 to 9, 12, 

13, 14, 18, 19, 22, 23, 26, 27, 29, 30, 31, 

33, 34, 36, 38, 40, 43, 44. 

REGER: C E. Maggard & Son. 

Retail (succeeded J. M. Rogers & Co.), 1, 

3 to 10, 12, 14, 18, 21, 22, 24, 27, 28, 30, 

36, 38, 40, 41. 

SPRINGFIELD: Hawkins Bros. 

Retail (formerly Kieffer & Hawkins). 
STOCKTON: Wrenn & Young. • 

Retail (formerly Wrenn & Horn), 1 to 10, 

12 to 15, 18, 21, 25 to 32, 36, 37, 38, 41. 

Nebraska 

BURWELL: Burwell Hardware Co. 

Retail (succeeded T. H. Doran Hardware 
Co.), 1 to 7, 10, 11, 12, 14, 18, 20, 22, 

23, 26 to 31, 33, 34, 36 to 41, 43, 44. 
CERESCO: Dahlstrom & Nelson. 

Retail (formerly C. C. Dahlstrom & Son), 

1, 3, 4, 5, 7 to 10, 12, 14, 18, 19, 21, 22, 

27, 30, 31, 38, 40. 

CLARKSON: Fillipi & Indra. 

Retail (succeeded Herman Miller), 1, 3 to 
9, 12, 14, 18, 19, 21, 22, 25 to 28, 30, 

31, 33, 35, 36, 38, 43. 

ELKHORN: Henry Mockelmann. 

Retail (succeeded William Komer), 1 to 7, 

9, 12, 14, 18 to 21, 23, 26 to 32, 36 to 
39, 41. 

FAIRMONT: Glen Matteson. 

Retail (formerly Whitten & Matteson), 1 
to 5, 7, 8, 11, 12, 14, 18, 19, 22, 26, 27, 

28, 30, 33. 34. 36, 37, 38, 43. 

FRIEND: O’Laughlin & Wilson. 

Retail (formerly T. W. O’Laughlin). 
HUMPHREY: Arthur Breunig. 

Retail (new store), 1 to 7, 12, 14, 15, 18, 

19, 20, 23, 26, 27, 30, 32, 33, 34, 36, 38, 44. 
LOUP CITY: Hayhurst & Galloway. 

Retail (formerly E. L. Hayhurst), 1, 3 to 

10, 12, 14, 18 to 23, 31, 33, 34, 36, 40, 

43, 44. 

OXFORD: Pettygrove Bros. 

Retail (formerly W. A. Pettygrove & Son), 

1, 3 to 9, 12, 14, 18 to 23, 26, 30, 31, 33, 

35 to 38, 40, 41. 43. 

PIERCE: Peters & Buchandahl. 

Retail (formerly Hough & Peters), 1, 3 
to 7. 9, 11, 12, 14, 18, 19, 21, 22, 23, 25 
to 28, 30, 31, 33, 36, 38, 40, 41, 43. 

SALEM: J. L. Musgrove. 

Retail (succeeded E. S. Davis), 1, 3 to 7, 10, 

12, 14, 18, 21, 26, 27, 30, 31, 32, 34, 36,38. 
WAVERLY: L. A. Price Hardware Co. 

Retail (succeeded G. C. Pennington Co.), 

14, 18. 

New Jersey 

WASHINGTON: Floyd Major & Bro. 

Retail (formerly Floyd Major), I to 15, 18, 

20, 25 to 38, 41. pigjij^ed by Google 
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New York 

ATTICA : George C. Broadbrooks. 

Retail (formerly Broadbrooks & Ranger). 
FISHKILL-ON-HUDSON: Charies T. Van 
Vliet. 

Retail (succeeded W. H. Dobson), 1 to 9, 
14, 15, 18, 19, 22, 23, 32, 33, 34, 36, 37, 
38 40 41 43 44 

NEW YORK:' A.' Ver Eecke, 716 Amster¬ 
dam avenue. 

Retail (recently opened new store), 1 to 7, 
10, 12 to 17, 20, U, 26, 29 to 35, 37, 39, 
43, 44. 

WEST WINFIELD: Everett A. Clark. 
Retail (formerly Howells & Clark), 1 to 9, 
12, 13, 14, 18, 22, 23, 26, 27, 29; 30, 33, 
36, 37, 38. 40, 41, 43, 44. 

Ohio 

CANTON: W. A. Kennedy Hardware Co. 
Wholesale and retail (formerly W. A. Ken¬ 
nedy). 

COLUMBUS: Reynolds & Strait. 

Retail (formerly Elmer Reynolds), 1 to 8, 
10, 12, 13, 14, 18, 19; 22, 25 to 28, 30, 31, 
33, 34, 36. 37, 40, 41. 

LONDON: Gallagher Bros. Hardware Co. 
Retail (formerly Gallagher & Langen), 1 to 

9, 13, 14, 33, 34, 36, 38, 40, 41, 43, 44. 
LOWELLVILLE: Andre^;^ Kroeck. 

Retail (formerly Kroeck & Johns). 

Oregon 

HERMISTON: Oregon Hardware & Imple¬ 
ment Co. 

Retail (opened new store), 1, 3 to 10, 12, 13, 
14, 18 to 38, 40, 41, 44. 

Pennsylvania 4 

NEW CASTLE: Welch & Lower. 

Retail (succeeded Myers & Graham), 1 to 

10, 12, 13, 18, 20, 22, 25 to 34, 36, 37, 
38, 40, 41. 43, 44. 

STROUDSBURG: Frank P. Flory. 

Retail (formerly Flory & White), 4, 5, 8, io, 
18, 19, 22, 23, 38, 40, 43, 44. 

South Dakota 

ABERDEEN: . C. A. McArthur Hardware 
Co. 

Retail (succeeded R. L. Champlin). 
PIERRE: Warren Coppage, & Co. 

Retail (opened new store), 1 to 9, 11, 12, 14, 
18, 19, 23, 24, 26, 27, 28, 30, 31, 34, 36, 
38, 40. 

Tennessee 

KNOXVILLE: Moore-Carpenter Hardware 
Co. 

Wholesale and retail (formerly Moore 
Hardware Co.), 1 to 7, 9, 11, 12, 14, 18, 
20, 21, 25, 27 to 31, 83, 36, 38, 40, 41, 42. 


\ 

Texas 

DENTON: Evers Hardware Co. 

Retail (formerly A. F. Evers), 1 to 9, 12, 
14, 18 to 24, 26, 27, 28, 30, 31, 33 to 38, 
41, 43, 44. 

EDDY:' Beard & Webb. 

Retail (formerly C. B. Webb), 1, 3 to 8, 10, 
12, 14, 18, 19, 20, 23, 28, 30, 31, 33, 36, 
37, 88, 40, 41. 

SAN ANGELO: Findlater Hardware Co. 
Wholesale and retail (formerly John Find¬ 
later, Jr.), 1 to 8, 10 to 14, 18, 19, 22 
to 25, 27 to 38, 40, 41, 43, 44. 

Washington 

AUBURN: Harper & Hopper Hardware Co. 
Retail (succeeded R. C. Kinleyside), 1 to45. 

Wisconsin 

BOAZ: Culbertson Bros. 

Retail (succeeded T. W. Parsell), 3, 4, 5, 7 
to 10, 12, 13, 14, 18. 21, 22, 23, 25, 27, 
30, 35, 38, 39, 44. 

IRON RIDGE: W. Frederick. 

Retail (succeeded Anton Weiss). 
MARINETTE: Simeox-Gowen Hardware 

Co. 

Retail (formerly H. B. Simcox & Co.), 1 to 
8, 11 to 14, 18, 19, 20, 22 to 31, 33, 34, 
36, 38, 40, 41. __ 

The Ptoblem of the General Kerchant 

B utler Brothers, Chicago and New York, 
have issued a pamphlet, entitled “The 
Problem of the General Merchant.” It is a 
book of 68 oages. and starts right at the sub¬ 
ject in the first chapter by stating that the 
problems of the general merchant of the pres¬ 
ent time were unknown a generation ago. 
Therefore, new methods must be adopted to 
overcome the competition of catalogue houses, 
city department stores, etc. As a starter, a 
thorough cleaning of the store inside and out 
and a general rearrangement of stock should 
be made. To counteract the “high-price” ideas 
that some customers may have, the actual quo¬ 
tation of bargains by means of a bargain coun¬ 
ter should be inaugurated. Handle many lines 
and thus avoid dull seasons, and turn stock 
frequently. Get rid of stickers by cutting and 
recutting the price until they are disposed of. 
Buy in small lots and frequently, thus turning 
capital often. Discount bills, make your stock 
appeal to women and children, and sell as 
nearly as possible for cash. These and a large 
variety of other topics are taken up and dis¬ 
cussed with a thoroughness that should in¬ 
terest every general merchant. The general 
reading matter is interspersed with views of 
various stores or departments, showing ar¬ 
rangements of counters and stock. The book 
will be sent to any merchant upon request. 


552 


HARDWARE DEALERS^ MAGAZINE 


Masch, 1907. 


Business Sharks 

usiness men everywhere should beware of 
and protect themselves .against the dep¬ 
redations of a class of unprincipled promoters 
and so-called “business opportunity” finan¬ 
ciers who operate extensively in New 
York city and less important financial centres. 
These are they who pretend to possess or be 
able to control unlimited capital for the estab¬ 
lishment or development of “sound” commer¬ 
cial or industrial enterprises, but who in reality 
subsist on advance fees and an unsuspected 
share in the charges of experts, accountants, 
auditors and even disreputable members of the 
bar, with whom the business opportunity shark 
is too often in league. The capital, of course, 
is never furnished. 

If the “come on” appears to be an easy 
mark, very enthusiastic about his project, or 
betrays the possession of a handy balance in 
pocketbook or bank, an advance charge is gen¬ 
erally made by the “broker,” to be deducted, 
of course, from his commissions “when the 
deal goes through.” This payment is required, 
it is affably explained, just as an evidence of 
the applicant's good faith, or as proof of his 
confidence in his enterprise, or to drefray ini¬ 
tial expenses of some sort or other—anything 
that is credible or even swallowable under the 
circumstances. 

Then begin charges for audits and examina¬ 
tions by “experts,” as exorbitant as the sub¬ 
ject, who by this time has probably told every¬ 
thing about himself and his affairs, can stand— 
for, of course, it is explained, both the broker 
and his yet invisible capitalist require an in- 
vestigfation by persons of their own nomina¬ 
tion, in whose judgment and opinion they have 
“confidence.” The greater part of the fees 
paid for such services comes, of course, swift¬ 
ly and surely into the pocket of the clever 
business broker, generally followed by an ap¬ 
parently satisfactory report upon the property 
or proposition. 

The next step is probably to suggest the 
incorporation of a company, if the applicant 
has not incorporated, or to propose a bond 
issue if he has, or the consolidation of two or 
more companies if several are involved, or a 
fabulous increase of capital stock—anything 
that requires the services of a lawyer. Here 
again the broker naturally nominates his own 
attorney, a liberal fee is paid in advance by 
the victim and divided between the conspira¬ 
tors as soon as the check can be rushed to the 
bank. After everything that the avarice and 
ingenuity of the “busness broker” can devise 
has been done to separate the seeker after 
capital from what little* ready money he has, 
the capitalist, who either has not materialized 
to the victim or has been impersonated by a 


dummy, loses his mon^r in Wall Street, dies, 
changes his mind, or something else most un¬ 
fortunately and unexpectedly happens to pre¬ 
vent the final consummation of the deal. The 
broker pretends to be heart-broken. The vic¬ 
tim is literally broken, in purse as well as in 
spirits. 

Opportunities of Betail Salesmen 

o the ambitious salesman starting in the 
humbler ranks of business, all things are 
possible, for the salesmen of to-day are the 
merchants of to-morrow. 

The retail Hardware salesman, by virtue of 
his daily experiences, has a rare opportunity 
to practice and educate himself in the art of 
salesmanship. 

The very fact that he is meeting people regu¬ 
larly affords him the opportunity of brushing 
against their opposition, and finally winning 
them to his point of view. If he makes the best 
of this opportunity, he will learn the art of 
selling goods and acquire a feeling of self-con¬ 
fidence, a mental and physical poise, an ambi¬ 
tious bearing, that commands quick attention 
from employers on the lookout, as they always 
are, to discover and engage ability.—From 
Selling Pointers. 

Sample Holder 

A subscriber in a recent issue asked for a 
convenient device which could be used to at¬ 
tach samples to the front of Hardware shelf 
boxes. Louis Hanssen’s Sons, Davenport, 
Iowa, use a soft brass strip about % inch 
wide with round head brass screws at each 
end, and where necessary, in the center, to se¬ 
cure brass screws to box fronts. The illustra- 



An Inexpensive Sample Holder. 


tion shows one screw at each side of tool, 
which is sufficient. They have found this 
method quite satisfactory, as it shows off the 
article well and yet holds it securely in place. 
On paper boxes they use wire to fasten the 
sample to the front. We have several in¬ 
quiries for a ready-made sample holder, one 
that is neat and easy ‘o QoOgk 
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ADVERTISING 
HINTS AND 
SUGGESTIONS 

roR THt m 

ic Rogers & Bro. A-l 


SPOONS, 

FORKS. 


NEW EDITION 


ATTRACTIVE CUIIIUl^l 

ANNOUNCEMENTS 

INCLUDING OF THIS BOOKLET 

CUTS AND SHOWING 

T\'PE MATTER 

FOR USE IN ELECTROTYPED 

NEWSPAPERS. ADVERTISEMENTS 


! CATALOGUE 

I I ELECTROTYPES. 


> hitch your 

to dstar!'' 


HANDSOMELY 
ILLUSTRATED 
CIRCUURS 
WITH NAME 
OP DEALER 
FOR FREE 
DISTRIBUTION 

SIGNS FOR 
STORE USE. 


that we supply 
irtt on request 
of dealers who 
handle 

AROfiERSaBRO.ll 

goods. Amongthe 
electrotypes are 
those showing our 
latest pattern, 

The“CRESr' 

Besides these ready- 
to-print newspaper 
advertisements, we 
are prepared to 
send circulars, with 
dealer’s name 
printed on them, 
signs for store 
use, etc. 


For the dealer who does not handle. 

★ Rogers & Bro. A-I 

goods we have a message. Write us and let us explain how we 
help the retailer. 

ROGERS & BROTHER 

INTERNATIONAL SILVER CO., Successor 

WATERBURY, CONN. 

NEW YORK WARBROOMS, 9-11-13 Maiden Lane 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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The Irland Pipe Wrench 


Made of the best material poraible to secure. 

A tool your customer appreciates because it quickly pays for itself. 

Operate with one hand. * 

The feature* of being able to reach into difficult places where impossible to use a 
wrench requiring two hands to adjust, is one the customer is enthusiastic over. 

It will handle nuts, cap-screws, etc., just as well as pipe fittings. 

The time and labor saving advantages of this tool is apparent to the customer, and he 
buys regardless of the number of wrenches of other makes he may possess. 

The Irlandis a business creator. 

IRLAND PIPE WRENCH CO., Boston, Mass. 




GLASCOCK’S PRODUCTS 


THE mu CUMBERS THE MONEY MAKERS 

Built for all sized children. Boys and Girls. The strongest and 
speediest car built. Geared. Has gear wheels incased. Has three 
different motions. The best advertised line of Hand Cars on the 

market. We advertise for the Merchants. The Money Makers, m hours every day. 


Racer No. 1. For Children 
from 6 to 16 years. 


— \/—\/ 

Racer No. 3. For Two Children 6 to 15 years. 




Racer No. 4. For Children from 
2 to 6 years. 


Combined Baby Walker and Ten¬ 
der. Teaches ihe baby to walk 
without becoming bow-legged. 


GLASeOeK BROS. MPG. 60 ., 


Muncie,(Jndiana 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Pagss. 
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To sell a stove yo\j must create a desire to Have. No sell¬ 
ing argument is so forceful as tKe fine. silKv* glosser finisH 
you get by ustng BLACK SILK STOVE: POLISH. 

A StovePoUshed With Black SILK SeUsFInt 

Black Silk Stove Polish Will Give a Gorgeous Brilliancy to Any Stove. It li— 

"THe sHine tbat stays. 

The Polish that's clean." 

It goes further, lasts longer, gives a BlacK SilKy, glossy shine 
that sells stoves< It is absolutely the only stove polish that 

DOES NOT DRY OUT OR RUST THROUGH THE CAN 

• 

It Is iust as good when it has been on your shelf two years as when first bought. 
Age actually improves it. BLACK SILK STOVE POLISH is scientifically made. 
It is developed in the darK and rectuires six weeKs to perfect it. Ordinary pol¬ 
ishes are made in fifteen minutes. There is no waste by dusting off in usihg. 
It retains its glossy. BlacK Sillw shine under a heat four or five times greater than 
other polishes will stand. No onensive odor when applying or when fire is started 

SOLD IN FIVE POUND CANS. SIX CANS PER CASE 

In Barrels and Domestic PacKagM. Liciuid and Paste. One Quality. One name. 
The name and picture of Lewis D. Wynn on each and every pacKage of genuine 
BlacK SIIK. 

BLACK SILK STOVE POUSH WORKS 

At BTBRUIIVQ, IL,L,., U. B. A. 

BfmacheB: 23 Warren Street* New York 97 Blacketone Street. Boeton. Maes. Adams Wharf. Oakland. CaL 


A Good Picture—A Still Better Cert 

Wood or steel wheels of improved pattern. Three leaf strong . 
spring. Box well ironed. Leg folds up to handle. Will carry 400 
lbs. No. 382 A. small; No. 332 B. medium; No. 832 C, large. Can 
be furnished with drop end gate. 

SYRACUSE CHILLED PLOW COMPANY 



[THE AJAX5ELFWITII0RAWING wood: 

B0RIK6 MAEIIINE 

does not require 4 

Will bore to arti/ 
and dursblt" All important 
parts of malleable iron. 
b^thc wholesaU herdwere trade 



AJAX MANUFACTURING CO. 

PITT5BUR6«,PA. 

Meauracturers of tkc and 
V Phillips Wood Boring Michints . 
Sfaadud and I.Ll.SavGummrrs 
_ Collins Si If Feid and 0«d|a£in 

STir*€ Tube f tpandtriTul'MiJ 


Syraouae, Bf. Y.» U. B. A. 


THE eALL 

is for PORTER’S 
“EASY” and “NEW EASY” 


BOLT 

OLIPPERS 

(The Trade Protected) 

H. K. PORTER, Everett, Mass 


PROTECT YOUR BAGGAGE 

against loss and delay. Our system of registration and identification renders 
baggage safe from loss by misshipment or through the agency of baggage thieves, 
Each numbered outfit (sufficient for the whole family baggage) ONE DOLLAR. 

WRITE FOR PARTICULARS Digitizf O 

GUARDIAN REGISTRY COMPANY. Inc,, 253 Broadway. NEW YORK 


Im Answeeing Advrrtisemcnts it is DESiiLaBLC THAT You Mention HARDWARE DEALERS’MAGAZINE. 
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'TACK Hi^IVflVfERS 

Of the most approved styles and finely finished. If you give us the first order the goods will 
make you one of our regular customers. WOOD HANDLES 

We make all kinds of wood hammer and hatchet handles and special woodturning to order. 

- You should add our HANDY SELF-CLEANING HOE to your 

Hardware line, th^ are the finest yet and a good seller. We also make a 
complete line of Hardware Specialties. Send for our catalogue—it is free 


«pon request gjyjU 






PRICE CARDS 


10 Cents Per Dozen 
=Postpaid = 

HADE BY 

Hardware Dealers' Magazine 

253 Broadway. New York 


1907 Wholesale Hardware Dlrectonr 

NOW READY. PRICE, $1.00 POSTPAID 

Gives Date Established, Territory Covered, 

Class of Goods Handled, Whether Incorpor¬ 
ated or Not, Etc., Etc. 

DANIEL T. MALLETT, Publisher, 363 Broadway, New York 


CowsrtT BUYERS’ REFERENCE TO Am’TRTT^^EMENTS on T.ast Bawts. 
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The roofing; sold 
^ under the above name 
and this trade mark 
(which ap|>ears on every roll) is 


The one roofing that fills 
every roofing requirement, 
absolutely irrespective of 
name, price or material. 


This is a strung claim, but ^^c pnnv ti jn III narrated 
Book—sent free viih Samples fur test, Ni X bfititkote 
Rooting is nut the higliist or luvvest priced; iiut the 
^ newest or oldest material; but all-aioum! best. y 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZlSdE. 




















fl STEPHEMS’ PiiTEHT C0WBI1HH0H RULE 

Level* Square* Inclinometer* Brace Scale, 
Right Angle Triangle, Bevel, etc. 

CUTS 1-4 SIZE 


Prlcm of Santpim by Roffis* 
torod Mali, S^»00 Not 


THE AHAPIN-QTEPHENS . SO. 

U UNION O FACTORY U 

PINE MEADOW, CONN., V. S. A. 


Manufacturers of faults, Levels, Planes, 
Gauges, Hand Screws, Etc. 


TT 

•j:il in. ▼ 


"s in. 


SLOTTED 

SCREW 


TIPS 


238 1-in. 

234 1%-Iu. 

These Tips are all made with a Special Screw. 
So constructed as to prevent the rubber head 
from pulling off. 

MAKERS OF RUBBER SPECIALTIES - Send for Catalogue 

ELASTIC TIP CO., 370 Atlantic Ave., Boston, Mass., U. S. A. 
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TRADE MARK REQO. 

STRAWBERRY HULLER 


.MAMUrACTURCaa 


pjiT'n nco 18. t«D8 

Windsor Stephens & Co. 

WALTHAM, MASS, 


YOUR JOBBER 

HA8 THE STOCK 

IF YOU WANT PROOF 

OF IT’S SELLING QUALITIES 

Bend to Us for a 
Try Out Sample 


RUST 

PROOF 


(FOR ALL PURPOSES) 

Are the STANDARD 

The public is demanding these 
goods, and no stock is complete with¬ 
out our FLOWER BED GUARD, 
TRELLIS and TREE GUARD. The 
strongest, neatest and only Guaran¬ 
teed Rust Proof Fence. 

Made only by 

WRIGHT WIRE COMPANY 

New Catalof ne. WORCESTER, MASS. 


CONSUII BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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DEILEIS, INVESTNATE —Yoo ire Lo^ loney If Yoi Do Not 


THE-“EXER-KETCH” IRON AUTO 



IS A NEW IMPROVED CAR 

As far ia advance of othi t being 
offered you “As an KleefHc i'nr wuh 
over the old-fashioned borse car.'^ The 
“E>xer-Ketch“ Iron Auto isi a Mechuul 
cal Masterpiece. huu a 

number/* when your trrfde demands the 
best. The “Exer-Ketob“ Irou Autoco^ltr 
no more. 


Uldes Rmoothly and Gently. No Tus¬ 
king. Jerking aud Straining which Is 
tilraolutL'Iy neces>i«ry with all the old- 
fiiahtonrui “one-lever cars.** Children 
kit etoet on the “Exer-Ketch" Iron 
AnttK Three distinctly different Exer¬ 
cise Motions. 


pvEALKRS. WK 1>0 NOT SELL THE 
^ “EXER-KETCH** IRON AUTO 
TO JOBBERS. WE PAY THE 
KU EIGHT. WK GUARANTEE THAT 
VUU WILL SELL THE “BXER- 
IRON AUTO. WRITE US 
for iho MOST rjtJERAL INTRODUC- 
TORY OFFER 
—- ever made by a 

manufacturer, 

Ptf \ illus- 

Itrated folder. 


Place It along side all 
others and see it seli 
and to 9 out of every lu 
buyers. 


The “Exer-Ketch** 1 ron 
Auto Is Made of SteeL 
**Can*t be broken and wotiT 
wear out.** We gutit \iu ti'e 
the “ESxer-Ketch** Iron Auto 
to your customer 
for 1 year. It's a 
oar without a dead- 
center. Adjustable 
to fit the Boy and 
Girl only 3 years I 
old as well as the m/ A 
child of 15 years of 
age. Why not carry 
only <me car that 
absolutely fits chil¬ 
dren of all ages ? 


A Car Not Heavy | 
and Clumiv like 
cars made of 
wood, 


EXER-KR TCH 

PATENTS 11 

IRON AtJTO 


THE “EXER-KETCH” FIRELESS COOKER 



Cooks Without Coal, Wood, Gas or Oil 
Ur- COOKS WITHOUT FIRE 


Absolutely savc» ®5 to ^5 per 
cent, of your actual fuel bill each 
month. It*a a boon to bumnniryH, 
to the rich as welt as the poor. 


Cooks All Kinds of Cook-' 

ing Boiled and Ro^stifd 
Meats, Pooltry. Game, 
Sauces, Fish, Soup, . 
Vegetables, Cere- 
ala. Fruits, Pud* 
ding and the like, 
etc. JiH 


Prepare 
your food 
ready for 
CO o kin g 
fust the 
way you 
have al¬ 
ways pre¬ 
pared it. 


nCAl RVe Price No. 1 **Exer-Ketch** Fireless Cooker, only Dealers, think of 

IfCALCn^ it-only 33.MretaU! The ** Exer-Ketch’* FlrelessfCooker is the “ BIGGEST SELLER • 
EVER KNOWN TO THE HARDWARE TRADE. We guarantee them absolutely through you to 
your trade. WRITE FOR OUR MOST LIBERAL INTRODUCTORY OFFER. 

<<BXBR-KJBTCM^ IVOVBUrTY CO., IVlanufacCurera 

no IV. Senate Avenue lIVDIAIVAPOLrlS, IIVDIAIVA, U. S. A. 
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BEITS THE GHINBSTONE TEN TIMES BVEB 

HAND POWER AND FOOT POWER 
GRINDERS AND TOOL SHARPENERS 


Alundum Grinding Wheels. ^Consumers need this kind every day in 
Che year. Four Sizes. Write for Catalogue. 

Discount to the Trade. 

ROYAL MANUFACTURING CO., 
208 East Walnnt Street, Lancaster, Penna., I). S. A. 


iY^WMAN'S ”Kisr*i 

V Takes eyes out of pineapples slick an<l clean w ith- 
^ out waste of fruit, Over 50 eyes in every pineapple 
/ to be removed. How do yon do itr Nentiv nit keU-d 
and lasts a lifetime. Ask your li.irtlwarc <lcaler. or 
Cr by mail prepaid. J.5 cents. Saves cost rit(hl away. 

TAWMAlf a KNAPP HFQ. CO. 
D«pt. P. K00HE8TEE, N. T. 


nAiey PLV ICILLFB destroys all the files 
^ ^^and affords comfort to 

every home. Clean, 
neat and will not soli or 
injure anything. Lasts 
for entire season ; sold 
by nearly all Jobbing 
houses. 

HAROLD SOMERS 
149 DeKalb Avenue 
Brooklyn, N. Y. 



rpHIS is the EYER which routs tough pineapple 
A eyes with the Least Possible Waste of Fruit, 
with the Greatest Possible Ease, and Yawman's 
Pineapple Ever is also known best through exten¬ 
sive advertising. Each dozen on handsome display 
standard. Folder free. .Jobbing trade supplied 
by the patentees, 

YAWMAN & KNAPP MFG. CO. 

Dept. F. ROCHESTER, N. Y. 


ABERNATHY 

RAPID ACTINa VISES 

For Patternmakert, Cablnat- 
I makers. Carpenters and 



MANUAL TRAININS SCHOOL EQUIPMEMTS 

Partknlars and Trade Dlacoonts Upon ApplicatlaB 

Tho Abernathy Visa aad Toal 6e., 8iil£lQo!*fiK! 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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“YANKEE TOOLS” 



*Taiikee”Tool 

Book 

IDnstraliiig 

FdU Line 


■o. 44—AUTOMATIC DAILL, with adjustable tension on sprinff. 


H—AECIPAOCATIAO DRILL, for wood or metals. 


IVORXtl BROS. IVIXO. CO. 

PHIL.ADEL.RHIA, PA. 


Di tized b 

In Answbkxno AnmTTSBiiBNTS it is Desibable that You Mention HARDWARE DEALERS* MAGAZINE. 
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TS J. L MOn IRON WORKS 

Sth Av«nu« and 17th Street, IVBW YORK 


Fine Plumbing Fixtures. Ornamental Iron Work and 
Stable Fixtures. Boilers and Radiators for Hot 
Water and Steam. Ranges and Hot Air Furnaces. 




L0UDEN.Q00D5 

Hay Carrier#, Hay Porks, Hay Sliogs 
Hay Rack Crons. 

BARN DOOR HANQER5 

Feed and Litter Carriers, Self Opening Ice 
.Ton^ and other Hardware Specialties. 
**Po8itiviely no goods sold to Catalogue 
Houses.** Send Catalogue. 


LOUDEN MACHINERY CO. Fairfield, Iowa 


ROOFING SLATE 


-Established 18M- 

L J. JOHNSON & CO. 

38 PARK ROW. NEW YORK 
QUARRIES: P«ia.jrlTuii.uidVwmMrt 


SUTE lUCKIOMDS 


Prices quoted delivered tnywhere. Booklet 
and complete Price List on Application. 


Wire Inqairiea Ghrea Qniek Attentioii 



Natfonal Broadcast Seeder 

BAL.L. BEAJWVG 

Packed <me In a box. No Dost-No Rust 

We cannot enumerate all the good points—space costs too 
much—but talk about being appreciative of inquiries 1 Write for 
catalog and see. Jobbers have our prices, too. 

THB PRAIRIB iVlBO. CO.» lncllanapoll«» Ind. 


BUiLT UPON HONOR 

l)p-to-Date Hardware Delivery Wagon 

for progressive hardware deal¬ 
ers. Easy to load and light 
of draft. Best grade only. 

Free Catalog upon Roquoot. 

Sycamore Wagon Works 

IW EDWARD ST.. SYCAMORE, 01. 



igitized by ^ 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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^erica Alarms 

are now made with 
a shut-off-Cost 
no more than old 
s^e and sell twice 
as well. 


Constructed of extra heavy an¬ 
nealed steel, corrugated, and 
heavily coated, with all seams re¬ 
inforced ; malleable iron fittings 
and cast iron cylinder. 

If your nearest jobber cannot 
supply you with these Pumps, 
write us, and we will quote 
prices and full particulars. 

Agents wanted everywhere. 


The Berger Mfg. Co. 

CANTON, OmO 



TKe 


Tfestem ClockM^ (h 
laSalkDl. 


In Answkkinq Advsetisembnts zt is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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WHAT IS ROOFING TIN? 

How Isr It Made? 

/ 

/ 

/ 

/ 
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As a Property Owner or Architect, did you ever 
ask these questions and receive a satisfactory reply? 

We know there are many men who would like some definite 
information along these lines, and have, therefore, compiled a 
book entitled ''From Underfoot to Overhead** which carefully 
describes the process of making Roofing Tin from start to finish. 

The information it contains is invaluable to you if you are inter¬ 
ested in building, and we will promptly send you a copy if you 
will write for it and mention this publication. 

By using any of the Brands shown below you can procure the 
very best protection from the elements. These stencils appear 
in the corner of the sheet, and you will notice the amount of 
coating carried per box of 20x28-112 sheets is clearly shown. 

This protects you from substitution—a point which we believe 
you will fully appreciate. 

'^AAAAa\ ^ AAAA A 

M POUNDS C0ATIN6 35 POUNDS COATINO 

AMERICAN AMERICAN 

NUMETHODD 1 NUM^ODD 

40 POUNDS COATINO 30 POUNDS COATINO 

S3 POUNDS COATINO 

^ AAA. ^ ^ AA ^ 

POUNDS COATINO ** POUNDS COATINO 

AMERICAN SHEET & TIN PLATE 

COMPANY 

1406 Frick Building, PITTSBURGH, PA. 


-T\ \ \ x \\\ \ \ \ V\ WVWWWWWW -s 

a 


COMSUW BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pace*. 
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Maimkigt Bowman & Co. 

MERIDEN, CONN. 

NEW YORKt 25 West Broadway. CHICAGO t f58 State Street. 

‘‘METEOR” 

Circtf lating Coffee Percolators 

. Orer fOO Styles and Sizes 

BAKING DISHES, 

TEA AND COFFEE POTS, 

HOTEL WARE, 

BATH ROOM FURNISH¬ 
INGS, ETC. 

CHAFING DISHESl N^m!^ 

with ^Ivory Enamded Food Pan^ ; SHLVER 

ECLIPSE 
BREAD MAKER 

We guarantee the 

"ECLIPSE” 

Will Mix and Knead a Batch o{ 
Dough, thoroughly in 

THREE MINUTES 

without Hands Touching the 
Dough 

Catalog No, 49M #enr on roquost 




Xv AvBwmwo ADTitTliniWfTS it Xl Dmieails that Yov Mzirrioif HARDWARE DEALERS' MAGAZINR 
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BOSS” OVEN 

For GAS, GASOLINE or OIL STOVES 



Guaranteed to Bake 
Quicker and Better 
■ than any other oven 
on the market. 

Top linei with Asbe^os 


Glass in Door 
Two Mica Windows 
Two Door Handles • 

Every **Boss Ovea’*Ciianuiteei 


THE OLD STYLE 
BOSS TILING SPADE 

IpS Are you one of the army 
of jobbers and dealers who 
" ' ^ are selling BOSS TILING 
SPADES ? If not, enlist 
now. Investigate your 
territory, and if there is 
any tiling or ditching done 
there, send in your order 
at once. The only spade 
on the market by which 
j the operator can handle 
7® !■ *^^cky or sticky soil with 
ease. No more use for 
paddles. Been on the mar¬ 
ket for over twenty years. 
Made in different sizes. 
Ask your jobber for them. 
Write for illustrated circu- 
lars and price list. 

THE'BOSS TILE SPADE CO., Manafactirers 

ANAMOSA, IOWA 



Increase Your Sales 


On Steel Goods by using 

Herrick^s Tool Rack 


to hold and display your stock 
of Forks, Shovels, Hoes, Etc. 
t| This Is the only practical rack 
ever devised for this purpose. 
t| If your Jobber cannot supply 
you, write 

F. A. HERRICK CO. 

JACKSON. MICK. 


Automatic Wire Straight¬ 
en era and Cutters 
Riveting Machines 
Cotter Pin Machines 
Buckle Tongue Machines 
S Hook Machines 
Cold Roll Swaging Ma¬ 
chines 

Staple Machines 
Butt Milling Machines 
Butt Drilling Machines 
Sprue Cutters 
S^ial Automatic Wire 
Forming Machinery 

The F. B. Shuster Ge. 

Fsracriy Jslui Adt A Ssei 
New Haven. 


COHSULT BUYERS' REFERENCE TO ADVERTISEMENTS OR Lait Paom. 
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WESTON DflFFERENIIAL 
CHAIN BLOCHS. 

This is the original Differential 
Chain Block. On its superiority 
was founded the large Yale &Towne 
Chain Block Business. It is still 
the best Differential Hoist made and 
will wear twice as long as any 
other hoist of Its type. 

There is a large and growing 
demand for Chain Blocks in farming, 
boating, automobiling, and in all 
kinds of manufacturing plants. 

Every Hardware Dealer should 
carry one or two Y & T Weston 
Differential Block in stock. Ask us 
about our plan to assist Hardware 
Dealers to carry our hoists in stock. 


YALE & TOWNE MFG. CO. 

• MiniRAY ST.. NSW YOU. 


KLODZE POSTAL SCAIES 

FOK OFFICE, flTOEE AND HOME * 



**Thoy Tell EverytKlng at g Glance" 

In addition to glyina the accnrate weight by one-ha!f 
onnces. they tell instantly the exact cost of po^age IN 
CENTS on a!l classes of mall matter. 

The Index starts at the top and travels through a slot, 
pointing exactly to the information reQolred. 

You don’t have to stoop to read the dial, as In other 
makes. 

"TKey Save Time artd Stamps" 

For sale everywhere by leading HARDWARE 
dealers. 

Insist on getting the PELOUSE make and you will 
have the best. If your jobber cannot supply you, order 
direct. 

Send for Catalogue ** p ” 

PELOVZE SCALE A MFC. CO. 

U8-IS0 W. JMkson BmU»irard CHICAGO 



fflin yia 

till Lnili 
—till tki 
BIgktKIid. 



COOK’S PATENT LEVEL. 

A Tool you can sell quickly, profitably and satisfactorily to Carpenters, Masons, Bricklayers, and all who 

use Levels or Plumbs, is the 

=DAVIS & COOK LEVEL 

The different Level—with the bulb seen in all poeitidns. Under or over—or 10 feet away. You know the 
trouble with the old style bulb-in-the-top Level—useless unless you stand over them. For sale by all leading 
Jobbers. Catalogue on application. Made only by 

DAVIS * COOK, - WMeitown, N. V., U. S. A. 



TIN CASH AND BOND BOXES 

Full Lines of Best Selling Goods 

Letter Boxes and Boxes for Safe Deposit Vaalls 

Merriam Mfg. Co., • Durham, Conn. 

Established 1851 TIb Boxes for all Office Uses 


Tha Blaralow Wire P'ly Killer 
bkdlapenaable for the Household 

Prevents Contagloii. 
Patented. 



Sanitary Wire Sink Bruah 

Will not rust. Non-Absorbent. 
Pstented. 

No disease germ 
can adhere to 
the Brush. Sold 
by the Hsrd- 
wfre Trsde. 


Kills but does not crush the fly or mos¬ 
quito. Popular with all Houaekeepers. 

, Send for Pricea. 

I. r. BMailW,lin.,W«nala‘.ll«i. New Ytrk Aforih WIIim Bm. 117 




Display Holder, 


la Aaiwsxxao Advxxtiixmijiti it is DsfX]Uix.x tbat You MxmiON HARDWARE DEALERS’MAGAZINE, 
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Ives' Patent Window 
Stop Adfusters 

The only Stop Adjuster made 
from one piece of metal with 
solid ribs and heavy bed that 
will not cup, turn or bend in 
tightening the screw. 

PBEVINIS DBAFIS, MJ5T AND WINDOW RATTUNG 


HAWUTACTUlUiD OKLT BT 


THE H. B, IVES, CO. 


NEW HAVEN. CONK. U. S. A. 

(Fifty-pasre Catalogue Mailed Free) 




Barrett^a standard Glass Cutters have^atood tbd^test ofltime. If your Jobber 

does not handle same, write to 

W. Lr. BARRBTT, IVfanufaeturar, BRISTOL, COIVIS., U. S. A. 


«Tp GIFFORD - WOOD CO. 

AlCE 


OATALOQ8 


ELEVATORS 

RUDtOII, H. T. 


Arifaigtw, Mass.' 

14 Ss. JdierfM SL 

Chicago, ID. 


HARDWARE DEALERS SHOULD KEEP 
FACTORY FURNISHINGS IN STOCK 



Send toT Our New Catalog 



We make a complete line of Clamps—Case Clamps, Glue Clamps, Adjustable Clamps— 
also Benches, Factory Trucks and Hand Screws. 

Grand Hand Screw Co., lU sooth ioala St., Crana Eaplda, Mich. 


COHSUU BUYBRS* RXFSUNCE TO ADVERTISSMSNTS ow Law Pasm. 
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Manila and Sisal Rope 


r 



We have for prompt 
shipment a large stock of 
rope in Chicago. 

We can make some low 
prices. 


H.Channon Company 

Chicago. 


\ 1 ?. 


PATENTED ARTICLES OF 

MAUUEABUE IRON 

TVTUnr He«vy Screw Cl«mp» 

IN n W — Strongeet in the Market — 




PULLMAN Balances 

Are you selling them ? 



Everywhere 


Hammer’s Malleable Iron Oilers, 8 sizes 

Hammer’s Malleable Iron Hand Lamps 

Hammer’s Malleable Iron Hanclna Lamps 
Hammer’s Adjustable Clamps 
For sale by all the principal Hardware Dealers. 

Send for Price List. 

MALLEABLE IRONi CAST1IVG8 of superior quality 
and Hardware Specialties In Malleable Iron made to order 

OO. 


BRANFORD, CONN. 


Send for new catalog. 

PULLMAN MFG. 60. 

Rochester, N. Y,, U. S, A. 


HeWhiimle Wheel Barrow Works 

POUGHKEEPSIE. N. Y.. U. S. A. 

Manufacturer of all kinds 
of Wooden, Steel Tray and 
Steel Tubular 

WheelBarrows 

for railroad, coal, stone, 

TWowftiw iRntI rp«»./<r.n n««» 


In Answeking Adveetisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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MANIU& SISAL 


COTTON DUCK 

200-204-206*208 S.WaterSt, 
Chicago. 


b ^n i z e a By v 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 


CORDAGE 

Anniston sash cords 
Ludlow TWINES 

HARTZ blocks 
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BUY POULTRY NETTING, WINDOW SCREEN CLOTH, ELECTRICALLY-WELDED 
WIRE FABRICS, WIRE MATS, OR 

ANYTHING MADE FROM WIRE, 

From the manufacturer who guarantees the quality and can ship the goods when required. 
We manufacture every description of WIRE CLOTH, NETTING, FENCING and PER¬ 
FORATED METAL, including the following specialties: 

''CLINTON’’BRAND _ "SILVER FINISH” BRAND 

Pftlntod, Figured end Lendeoepe ClotK ^ Window Seteen Cloth 

Fljre-Proof Wire Ln.tK Po\iltry Netting 

Eleotrldelly.Welded Wire Fabrloe Gelvenleed ClotK 

Our “POMPEIIAN” BRONZE Window Screen Cloth requires no paint or varnish, -will not rust and is 
unexcelled in durability and huisl'i. Ask your hardware dealer for these goods. 

Man\Bfn.otured only by 

CLINTON WIRE CLOTH COMPANY 

Clinton, Meee. Boston New York CKloego Seoi Frenolsco 



Style I,X 


Oae Advantage in lUs fabric is fliat it has a 

DOUBLE TOP and DOUBLE CABLE 

giving it an extra re-inforcement at the top. 
We have other styles and Gatee to match each, 
and all are suitable for wood or steel post con¬ 
struction. 

FARM GATES, we make them with strong 
frames,^eavy wires and close spacings. 

WC ALSO MANUFACTURE 

SPBING STEE L FABM fENCIKG AND HITCHING POSTS 
CEMETERY FENCE AND ARCHES. 

CYCLONE FENCE COMPANY 

Oevcland, Ohio Wankeflan. m. 



WIRE CLOTH 

Largest Assortment. All 
Meshes. All Kinds. Steel, 

Galvanized and other ma¬ 
terials. Write us— fist osr No. 5>E Cataiogie. 

BUFFALO WIRE WORKS COMPANY 

BURRALO, N. Y. 




LOCK WASHERS, PULL RINGS, BURRS 
KNOB WASHERS, PIANO WASHERS, 

FINISH WASHERS, all kinds BOXED OR IN BULK. 

bend for Cdtalogue. 


HOBBS MANUFACTUBING CO., Worcester, Mass. 



IOWA NOVELTY CO., BorUngtoii, Iowa 


HARDWARE DEALERS: 

Gentlemen :~-\n purchasing Solid Bronze and Cast Iron Cement 
Workers* Tools demand the “IOWA** to insure correct shape, size, 
weight and tools with long wearing qualities. Yours truly, 

WE DO NOT SELL MAIL 
ORDER HOUSES. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pages. 
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WHY NOT BUY DIRECT 

OF THE MANUFACTURER8 
Oalvanlzed Hex 

^V^lt*e Clo^hy all kinds 

Fly Screen Cloth, Painted, Galvanized 
or Bronze. 

Sereene, 

Coal, Ore or Sand. 

Rlddl^ 

Hardware, Foundry and Coal. 

QualHy rl|hl, Priett ri|hl. WrHt for tktai 

TIE LUDLOW 8IYL0R WIRE CO. 

ST. LOUIS, MO., U. S. A r 


WR16HT WIRE COMPANY 

WaKCECTQ, MASS. Makers d 

WIRE CLOTHES LINES 


WIRE LOCKERS 

of every description. 

(WIRE of aU kinds, POULTRY NETTING, WIRE 
CLOTH, STAPLES, RIDDLES, COAL 
SCREENS, PICTURE CORD, WIRE GUARDS, 
BANK and OFFICE RAILINGS, ELEVATOR 
CABS and ENCLOSURE and other Wire Goods. 


The Old Reliable—^Always Satisfactory 

’ **^^^7* Poultry Netting 

Farm and Lawn Fencing 
1 Window Screen Wire Cloth 
Coal Screens 

All kinds of Wire Cloth—From all kinds of wire 

THE NEW JERSEY WIRE CLOTH COMPANY 

TRKMTOOM, M. J. 






■times longer Iban painted 
^'screen cloth. 

:e .h?v5 copper luire selvages. 

anIjfactured by 

BENNETT MFC. CO. 




,s.CHICAGO-KANSAS CITY. 


W R 1 GUT WmL C 0. 


fa AaswsBxao AsysafissicsaTS xr zs DsszaASLS Taar Yoa Msarioa HARDWARE DEALERS'MAGAZINE, 
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ELEVATORS 

AUTOMATIC 
HATCH DOORS 
DUMB WAITERS 

And alt Appliances 
for Same 

Manufactured by 

D’Moill 
EleYafor Co. 

928 Cherry Street, 
PHILADELPHIA, PA. 

Send for Catalosr 



CATALOGS AND 
SSr/NATtS FUDmSN£D 
S££ SW££r*S LNDEX 


IMPROVED Quick and Easy Risiiif Steam, 
nedrlc and Hand Power 

ELEVATORS 

KIMBALL BROS. 

900 Ninth Street, Cknmoll Blaffs, la. 
SEND FOB 0IB0ULAR8 

Kimball OsTator Co., 139 Vlncaot St, Cleveland, 0. 


n—5 20 Cedar St, New York 

Branch Offices j igg Eleventh St.. Omaha H 111 


McKinnon dash 

COMPANY, “'n’^wN.v. 

Troy, 0. OodmuitLO. St Catharines, Ont 


DASHES, FENDERS 


ROUU UP STRAPS AIVD 
PROP BUOGK WASHBRS 



BEST HANDLED HAMMERS MADE 

)i,D0ZEt» IN EACH BOK. 


Send Forllluatrekted CBtCklogue^ 

m SALE BY Aa IRONMOHQCBS. 

Heniy Cheney Hammer C(k 

LITTLE FALLS.Nr..UjS.A. 

ADZ-EYE NAIL HAMMERS 
Machinists* Hammers, Tinners, Blacksmllh, 
Farriers. Riveting. 



CoMtviT BXJYBRS’ REFERENCE TO ADVERTISEMENTS on Lm PAOaa. 
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We'shall be glad to send yon Catalog 

describing 


The Little Beauty 
Dumb-Waiter 

The Rapid Transit 
Dumb-Waiter 

The Energy Dumb- 
Waiter 

The Little Giant Dumb- 
Waiter 

The Side Post Hand 
Elevator 

The Back Guide Hand 
Elevator 

Hand Power Passenger 
Elevator 

Carriage or Warehouse 
Elevator 

Belt Power Elevators 

Basement Lifts 

Power Attachments for 
Hand Elevators 


ENERGY ELEVATOR COMPANY 

Cherry Street, PHIUADBUPHLA., PA. 


“The Union’llirell Wheels fer 


ROOFERS 
I WELLS 

f BACK PORCHES 
J BARNS, ETC. 


Regular 


a 



Grey Iron Frame and Wheel 
Wrouaht Iron Hook 
Neady Japanned 


Try Them 

Wheels fitted with 
our 

Self- 

Lubricating 

Bushings 

Require No Oil 
Are Noiseless and Turn 
Freely 

Just What You 
Want 

Write for Prices 



Extra Heavy 


Grey Iron Frame and Wheel 
Wrought Iron Hook and Strap 
Neady Japanned 


^ Union Elevator and Machine Co. 


144-6 ONTiARIO STREET, CHICAGO 


.noa 


t J 
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This year we 
respectfully offer 
a series—monthly 
—of brief auto¬ 
biographies o f 
leading Americans, 
under the caption, 
“Uncle Sam’s 
Boys.” 



1907 


In April Uncle 
Sam will present 
Alexander Hamil¬ 
ton. 

Benjamin Frank¬ 
lin and other great 
Americans will 
follow. 


THOMAS JEFFERSON. 

Borh A»ril 2nd, 1743 —Died July 4th, 1826. 


UNCLE SAM SAYS: 

Thomas was one of my college boys. He was red-headed, freckle-faced, cross-eyed and one 
shoulder was lower than the other. He could not “get there” on looks, therefore he went in 
for brains. He did not use his head as a loafing place for his hair. 

Who wrote the Declaration of Independence?—Thomas. 

Who introduced our decimal system?—^Thomas. 

Who changed the law of primogeniture?—^Thomas. 

Who Founded the University of Virginia?—Thomas. 

Who advocated freeing the slaves ?—Thomas. 

Thomas Jefferson, George Washin^on, Patrick Henry and ninety-seven others were membfU’s 
of the Virginia House of Burgees. Thomas introduced certain resolutions. They were carried 
unanimously. Contemporaries said: **These radicals had better stay at home and attend to their 
farms instead of wasting their time going to meetings and passing resolutions.” One of these 
resolutions was ^taxation without representation don't go.” The English Governor called the 
bunch together and dissolved the House. Then he took a drink. These resolutions were the 
beginning of the American Revolution. 

Both Thomas Jefferson and George Washington married widows and were very happy. By 
the way, did you ever read George Washin^on’s will? He left a large sum of money to a college 
and recommended all young men who could, to go to college—‘‘in order to get rid of their local 
prejudices.” 

Thomas retired to his estate. He thought his lifework was finished. Washington called him 
back, and in the latter part of his life he did his greatest work. He was a better man after forty 
than before. No one talked of “Oslerizing” Thomas. 

Both Thomas and Patrick Henry played the fiddle. They were musicians and college men. 
Nevertheless they ‘‘made good.” When the statesmen of Europe read the Declaration of Independ¬ 
ence they sat up and took notice. The world moved forward a thousand years. 

When Thomas declared it was unjust and unreasonable that the oldest son should inherit all 
the estate the men of his time held their breath. They said: ‘‘Let’s compromise. We will give the 
oldest son twice as much as the rest.” Thomas rose up and said, ‘‘All right; if the oldest son will 
eat twice as much, wear twice as many clothes and do twice as much work.” Then they saw 
the point and brotners and sisters shared alike. 

Thomas was one of my boys that Grod took out of the future and put back into the past His 
soul was like a burning torch lighting up the darkness of the age in which he lived. 


Norvell - Shapleigh Hardware Co. 

Bstabllahcd 184 S ST. LX>UIS 
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Uncle Sam also takes pleasure in 
presenting a series of leading 
AMERICAN TOOLS. They also 
have reached their full perfection 
and usefulness through trials and 
tribulations. 


All our salesmen will show samples 
of 

CONQUEROR SHOVELS 
this month. 


Conqueror Shovels 

A competitor—one of the most* 
expert Shovel manufacturers in 
the country- said t **Jhh 
CONQUEROR Shovel is the 
best piece of shovel making 
in the world,*' 


BLADE AND SOCKET-^Forged frum 
ONE PIECE of Special Analysi>i 
Steely carefully hardened and tempered 
in oil The socket is split at the back 
to permit the handle being tigbteni.d 
should the wood shrink 
HANDLE —^Only the very best seJeeled 
EXTRA QUALITY Ash Han riles 
used. 

FINISH “Very highly polished bbdci. 

carefully fitted handles, 

PACKING —Alt Shovels shipped in J 
Burlap to prevent scratching. /i 

QtlALITV —The very highest grade /* 
Shovels manufactured. 

The CaK9ll£R0R Sbovd has ffl 

nade a place foritself* We 
dbtribate the entire oat- 


K l ol the iactory. 

ere are no sec¬ 
onds sold Biider 
anoUierttaiDe. 

Where Icr- A 

rltory 1$ 
mt il- 
ready 
cover. 

edwe ^ 

sen 

to 

Jobbers 


7 


r WRITE 
EOROUR 
CAT A 
LOOUES 
General Hard¬ 
ware, Cutlery. 
Sporting Coodj. 
Spring Goods, 
Bicytlcj and 
Sundries 


Wrapped in Burlap lor 
Siiipment 

IbT’rr^n in onU^r io rest the vaUn: 

llr r r.lf tid. wl* wiJI send 

ity Liny ll'irdwnrv deuler 
in town^i wlujir*; wc hiivt? no dirtncy vs~ 
ikihTishvd, urif doit^n No. 211 lijinulo 
Sq u iire P oi nt t ^ ON O t t. H O R S hn v c 1 s 
Krepaild to any Ruilraad Sta¬ 
tion in ihoL’nited Stult-s for SIO-SO 


Bladi ud Siekit Oni Place 




Norvell - Shaplelgh Hardware Co. 


ST. LOUIS 
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WHEN HENRY DISSTON WAS ASKED THE QUESTION: 

. “WHAT DO YOU PUT IN YOUR SAWS?” 

"GOOD STEEL AND HONEST WORK.” 

4 UPON Tns FOUNDAHON IS BUILT DISSTON QUAUTY. 


HE REPUED: 



“IF YOU WANT A SAW IT IS BEST TO GET ONE WITH A NAME ON 
IT THAT HAS A REPUTATION. A MAN WHO HAS MADE A REPUTA¬ 
TION FOR HIS GOODS KNOWS ITS VALUE AS WELL AS ITS COST AND 
WILL MAINTAIN IT.” 

ESTABUSHED HENRY DISSTON & SONS, Inc., 

IMO PHlLADELraiA. PA. 


l/yyyyy 

Hack Saw Users now realize that there is a big difference in 
Hack Saws—and now that the truth is out, you can't afford to 
sell Hack Saws that do not stand up. 

UNIVERSAL Hack Saws have the right material in them. 

The teeth are set so there is no possibility of their binding or 
sticking —neither do they cut a big, broad gash and waste material. 

And UNIVERSAL Hack Saws are tempered by a process that* 
makes it practically impossible for a UNIVERSAL Blade to lose 
its temper, even on tough, heavy work. 

On request, we’ll glady send you a few UNIVERSAL Bladea 
Hand them to a few of your customers, and ask them to report 
the results. 

Theyll insist upon UNIVERSAL Blades in the future! 

Shall ive send our Blue Book, prices and samples f 

WBST HAVEN MPQ. CO. 

IVew Haven, Conn., U. A. 
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ATKINS 

No. 4 

TROWEL 

There, Mr. Dealer, is the best 
Trowel you ever put your 
hands on. It sells easier, has 
more good talking points, pays 
a better profit than any other. 
'I'he Blade is Silver Steel — 
Drop-Forged mountings, with 
ten rivets. Beautifully finished. 

Dealers Everywhere 
pronounce it a money 
maker. Sells “like 
hot cakes.” 

You’ll make no mistake by 
ordering them for this Spring’s 
trade. In stock at any of our 
Branches or write us Direct, 

E. C. Atkins & Co., Inc. 

riie Silver Steel Ssiw Beople 

Home Office iind Faetary JNDIANAPOIJ.S 


BK VST HF-S; 

Aihniia idiiciicn Memphis 


MinneiJpoli» 






Only One Size! 

No need to **sort up” on sizes. If you carry 6-5-4, as 
there is but one size, packed three dozen in a wooden 
case. 


6-5-4 is a Screen Enamel in the Spring, an 
Iron Enamel all the year, a Stove 
Pipe Enamel in the Fall. 



6-5-4 if the only preparation suitable for use on Gas 
or Gasoline. Cooking Ranges: it dries in 10 minutes and 
“cats up” rust. 

6-5-4 is the best preservative for all stoves, 
when not in use; it renders them rust 
proof. You make a big profit on 6-5-4. 

Write for free booklet. 

Crosby & Co. jeff. Avc. Detroit. Mich. 


C. G. Hussey & Company 

PITTSBURGH, PA. 


Manufacturers of 

COPPER 

.... IN .... 

Sheets - Plates - RoUs 
Copper Nails and Tacks 



Digitizec 
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ADJUSTABLE 


THE 


IF YOU DO NOT **STOCK** IT 

WE BOTH LOOSE MONEY 

Write your wholesale house to-day 

I STAR MFG« CO«f Cirpentemllle, nit. 
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fmM 


ONLY SEED SOWING 


L j / Based on hund reda of li ke ex per lencea, we regard 

/ tlie first order (no matter how triflLag)^ for *“ Etna 
Prepared Roeflnc” merely as a seed sown. 
From Buoh ** sowings the returns are not uncertain, they 
always mean a permanent customer won on the double merits 
of uualitj and p^ict^ Of course we have literature to fully 
explain “ Etna ” virtues, Shall we mail it? 

Tfifi Me Clin lock & Irvine Company 

F*lttet>ur0li, Pa. 
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A,VOID pire: ! 

If You Want Good Ljamp-Burnors, Buy 


XHE^BANTISIER 


ALL BRASS 


The screw part or burner-base is covered, which protects 
against fire. Many burners are made cheaper by leaving the 
screw-part open, so that dust, dead insects, or charred portions 
of wick may collect, and, becoming saturated with oil, are liable 

to catch fire. OuTS Doil*t. Send /9r our Catal^ptt 0 / Buruors and Lamps' 

THE PLUME & ATWOOD MFC. CO. 

Factory: WATEBBUKY. CONN. 

29 Murray SL, NEW YOM 199 Lake St., CDCAM 


ME and ; MY RELATIVES 

To use a phrase not quite altogether “brand new/' 
we “fill a long-felt want,” with a,good, hardy, re¬ 
liable “get-and-stay-thcreness.” 

I am only one of a large group of Oilers, Cans, 
Lamps, Torches, etc., built to bear the “slings and 
arrows of outrageous fortune,” the kicks and cuffs 
of rough surroundings. Bodies of Sheet-Steel, hard 
brazed seams, result a suggestion of “everlasting¬ 
ness.” Would you like a booklet? 

The McClintock (Si Irvine CompeLny 
Plttslixirghc Pe. 


Digitiz by 
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B. (El C. wrenches 


Combination Pipe and:Nut 


We want to again call your attention to the importance of selling to your trade 
those wrenches which will create a reputation for your store. B. & C. are acknowl¬ 
edged by the most critical me(dianic to m perfect in adaptability and construction. 

Smnd for our Cataiogum, It wlU interest you 


“S ** Nut Wrench 

BENIS <& CALL HARDWARE ^ TOOL CO., Springfield, Mass. 



This Set of Five B. & S. 

General Service Wrenches 

(10 SIZES) 

Put up in a handsome box, has proven a irreat 
seller. The wrenches are nicely finished, and 
are very handy on autos, waaons, plows, etc. 
They are liaht, strona and durable. 

Our New 1907 Catalsg We WUl MaU QaSly 

THE BILLINGS 0 SPENCER CO. 

HARTFORD. CONN. 


BICYCLE, AUTO AND SHOP WRENCHES 

Sizes from 5 to 11 inches. 

SOLD ON THEIR MERITS. EACH WRENCH GUARANTEED. 
Nickel Plated or Mottled Finished. 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pa«w. 
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WE SAVE YOU 



Y OU may be able to save 
as much as 5 per cent, on 


the first cost of a wrench 
if you buy a “ just-as-good” 
^ (?) substitute for the “Coes. ” 

4 ]f But you’re sure to lose at least 30 per 
cent, in strength, serviceability, durability 
and actual wrench worth. 

^ That is, while you may pay 5 per cent, 
more for the genuine “Coes/’ you are 
certain to get 30 per cent less trouble and 
30 per cent, more service out of the 
original than you can ever get out of any 
imitation, no matter what the price. 

<|f Remember that wrench making is a fine 
art with us; we’ve been at it nearly seventy 
years. And every year of the seventy has 
brought some improvement—some closer 
approach to wrench perfection. 

<|f Don’t let your dealei;; wheedle you into 
buying a “Near-Coes”ora “Coes Pattern,” 
or anything else in the wrench line, except 
the Genuine Coes Wrench. Look for the 
Star Trade Mark on the package. 

<|f Made in five styles and forty-nine sizes, 
which range from 4 inches to 48 inches— 
one or more of them will meet your wrench 
needs. By the way—write for our Wrench 
Rook. 

COES WRENCH COMPANY 


; Worcester, Mass.: 


J* C. MCCARTY 6 CO- - - II Warren Street, New York 
AGENTS I graham 6 CO., 113 Chambers Street, New York 


^ Digitized b'. le 
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TWO GOOD SELLERS 



ELLIS WRENCH 


WALDEN WRENCH 


“Why, .Tones is one of the most up-to-date dealers in town. 
He always has some new tool that he likes to show. It’s a 
pleasure to go into his store. He does a good business, too. ’ ’ 
The best kind of advertising a hardware dealer can get is to 
have his customers talk well of him. 

Give them something good to talk about. Put in a stock 
of Ellis and Walden Wrenches;—you will all enthuse over them 
—you, your clerks, and your customers. 


Send for Literature auncf 
Prices. 


PATTERSON, GOTTFRIED & HUNTER, Ltd. 
“•'TSSK’iSdsupJu^r*”’ 146-150 Centre SL (Cor. Walker St.), New York 


THE BULLARD AUTOMATIC WRENCH 

The only wrench that imitates the natural £rip of the hand* 

Monkey, Ratchet and Pipe Wrench combined, can’t slip or crush the pipe - no 
matter how small. Grips automatically—the jaws adjust themselves to any size pipe. 

Will turn pipe at any angle or position, even when 
pipe is on a flat surface. 

One motion of thumb gives instant adjustment. 

Send for descriptive book, free. 



I BUILLARD VIAK69SM < 




MIIURB AllTOMAnC WRBICI CO. 

PROVIDBINCB, R. I. 


your «lol3l3er 

FOR 




WOODHOUSE CHAINS 

Traces, Cow Ties, Heel Chains; 
Proof Coil, Machine and Hand- 
Made. Crane Chains. 

WOODHOUSE CHAIN WORKS 

TRENTON. N. J. 


rrs IN THE GRIT 



Asubstantinl Grindstone 
Frame is important, but 
how much more necessary 
is a ffood Grindstone ? 

It Is the Grit 
That Grinds 

We alone manufacture 
genuine Berea Grind¬ 
stones, there is no better 
grit. 


THE CLEVELAND STONE CO. 


Cleveland 


Chicago 


New York 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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BOX STRAPS-ALL KINDS 

THE FORBES-HUTCHINSON CO. 

’Phone, 4350 Main. Noe. 18 ft 20 Henry St., BROOKLYN, N. Y. 


FLOOR SPRIHO HIHGES AMD DOOR HOLDERS 

Beat and Neatest Yet 

Order from your Jobber. If be heea’t them, write ne, bal like eo laMIlBle 

SUPERIOR SPRINfi SINCE CO.* 15 South Caul SL. CRICACO 


Ih Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS'MAGAZINE. 


For the 5 and 10 Cent Gennter 

ABSOltUTSltY NSW 

A Shelf Bracket 

WITH SCREWS ATTACHED 


r A New Feature. By means of the ingenious 
device (patent applied for) illustrated herewith, 
the Screws for each Bracket are attached to 
the Bracket itself. This method of packing the 
goods has been found to be a great convenience where a 
large counter business is done. The Clerk can attend to 
an increased number of sales. 

The Customer will not reach home to find that the 
wrong sizes have been put up, or perhaps that the screws 
have been omitted altogether. 

Write for circulars showing full line of Brackets, Coat 
and Hat Hooks, Spoons, etc. 


THB ATLAS MPG. CO., New Haven, conn., U. S. a. 

N&w York J* C* McCARTY dt CO., 10 Wmrrui SL C^OO' / IC 


Richards Cyde Grindstone 

8TCCL FRANK-BALL BKARIRG 

Built on correct mechanical principles, combining 
strength and durability with ease of operation. 

THEY SELL EASY 


Hannfactored ty THE RICHARDS HFG« Co## AufOrat nift 

■•wYerkOffee: 101 Reatfe Str««t 
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**Grand Rapids’* Ball Bearing 

all steel sash pulleys 

are the only Steel Sash Pulleys made with solid 
steel balls running on a turned steel axle. 

Evcrjr Dealer Skoold Write lor Free Samples and Prices 

We are the largest makers of Sash Pulleys in 
the world. The “GRANp RAPIDS” are the 
greatest sellers. Get the Genuine, 

GRAND RAPIDS HARDWARE CO. 

U PEARL STREET, GRAND RAPIDS, MICB. 




The Only Perfect Deer ReH and Cep 


Bird and Sleet proof. Door closes absolutely 
tight. 

The ONLY Hanger that will adjust itself automat¬ 
ically .to doors of from one to four inches in thick¬ 
ness, no matter how much out of plumb the wall may 
be. Is roller-bearing, fitted to the rail in such a 
manner that the door 

CANNOT JUMP THE TRACK. 

Mtnufactured only by 

AUTOMATIC DOOR RAIL COMPART 

HIL.L.,8DAL.B, MICfT. 




No. 6 


SELL THE BEST 

The Prouty No. 5 Cushion Track Hanger will 
relieve your builder from all the trouble he has 
previously experienced in Parlor Door Hangers 
and will save him hours in putting them up. 
Thousands of sets sold and not a complaint from 
anyone. Try them and convince yourself. 


T. C. F»ROUTY CO., Ltd., Albion, IVIlch. 


NEW YORK OFFICE. 2S Warren Street 


The “ChierF?o“^'ri^r?^f 

is our cht^ product, but we also manu¬ 
facture a line of screen door hinipes and 
other stamped steel specialties. Ask 
for new catalog. 

THE SHELBY SPRING HINGE COMPANY 

Shelby, Ohio. 

Ths **Cliler noor Unde New York Office, 84-86 Chambers St. 




JUST OUT 

Haley’s Patent Fence-Staple Puller, which draws staples from the hardest oak with case, without in¬ 
juring wire or losing staple. Sells on sight to every wire fence owner. 

We guarantee it to save FIVE times its cost each day used, and lasts a lifetime. Trial Dozen, $5.00. 
Retails 75c. Money refunded on return if not sold in 90 days. ’ 

Can also supply a feyr more dealers with cutlery direct from our factory (only cutlery factory in. the 
West), if you write at once for our catalog. We have not raised prices yet like other factories. 
BAFRIMgUgV’ BR03. OUTLgWY CO., - - IVlOMgXT, IVIO. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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LOOK UP THAT ELECTROTYPE OF THE 


Iwan Post Hole Auger 

and let your farmer customers know you 
sell this auger. If .you cannot find it, ask 
us for a new cut. 

More than 4,000,000 farmers now see the 
Iwan Post • Hole Auger advertised in their 
farm journals. Perhaps the majority of the farm¬ 
ers surrounding your town are among them. 




Our booklet, Dinrinff," helps you sell the augers. The 

4, 6, 7, 8, 9 and 19*ioch sises are regularly sold by the jobbers. Other 
sizes they will qukddy secure for you. Made 3 to 14-inch« 

Advance orders are so large that you must get your order in 
early to secure any augers next Spring. 


IWAN BROTHERS, 

Manufacturers also of Post Hole Diggers (4 styles). Tile Drain Cleaners, 
Tiling Spades, Sickle Edge Hay Knives, Revolving Chimney 
Tops and Wire Conductor Pipe Hangers. 


f 


Diehl's Separable end Revenible Binges, 
No. 17 lor Stonn and Screen Doors 



With this hinge one can change 
their doors in less time than it takes 
to loc^n a screw in the old style of 
hinges. All one has to do is to swing the 
door outward and raise it from its 
bearings, thus avoiding the laborious 
task of taking off and putting on 
the hinges at different seasons of the 
year. 


SEND FOR DESCRIPTIVE 
CIRCULAR AND PRICES 




Diehl's Bsssment WlnOw Hinges, No. ^ 

Diehl’s Basement Window Hinges are the only hinges 
made that will hold a window open without the use of a 
ceiling hook, and at Che 
same time remove the 
window without remov¬ 
ing the hinges. 


Diehl 

Novelty 

Co. 


Diehl’s Hardware 
Novelfles 


Diehl'S Comblnatlea VentUatliitf Window lACk 

This cut Illustrates act of disconnecting it. 


Sheboygan 

Wis. 
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ii'XiTOST men get infonnation when they ask 
* for it”—^you know onr address—and we 
have the information to ^ve on Door Hangers 
and other things, too. Adc for it. 


WILCOX MF'G.CO,, Aurora, Ill, 


This is 

Universal 



Screen Door 


Catrh DEAiEis 
wimiAVjTIIEM 


Lowest Priced LOCKING Screen Door Catch on the Bdarket 
BA8IL.Y RUT ON. NO ^ORTISINO OR OUTTINO 
Holds Door Firmly Shut When Closed 
RUSHINO DOOR RBUBA8BS OATCH 
If your Jobber cannot supply them write us ior list of those having them in stock 


MANUrACTUaCD ONLY BY 

Peck, Stow Wilcox Company 

CLEVELAND, OHIO, U. S. A., and NEW YORK, U. S. A. 


THE "GEM” 

A LATCH FOR 
SLIDING BARN DOORS 

II will bring ysu trade 

because it is what your 
trade want. 

__ will keep trade 

bci^ause it will invariably please 
the purchaser. 

All Steel Construction. Large Flush 
Handles. Either Swing or Slidii^ Doors. 
Packed one in a box, complete with screws. 
RETAILS at 75c. A SURE TRADE WINNER 
OF LEADING JOBBERS 
or we deliver on 2 dor. order 

C A. PECK BcrilB, Wb. 




PHENIX 

HANGERS AND 
FASTENERS 

Solve the Problem 

lew t# lang and Men 
Windaw Scre e ns and 
Stami Wladsws. 

Easily hung or removed 
from inside. Clean 
Windows, Ideal Venti¬ 
lation. No flies, solid 
comfort. Retail at 10c., 
15c., SOc. and 00c. per set 
with screws. For cata¬ 
logue and trade dis¬ 
counts address 

Pheilx Mf|. C«. 

0S4 Center Street 
Mllwankee. Win. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Paois. 
















































Masch, 1907. 


HARDWARE DEALERS’ MAGAZINE 



For nearly Forty Years our Sowers have 
been Favorites with Farmers in This smd 
Other Countries. They are Easy to Sell 
because the Demand is Already Made smd 
Pay Good Profits. 

Better write at once for description and 
prices. 

CYCLONE SEEDER CO., 
1M.1848 UrliaBa,Iiid.,U.8. A. 
UnisnOffiee: HtQwenYlclsrla8t,LiiiieB.B.c. 


MR. DEALER 

Would your contractor consider a 
proposition to save one-half his time in 
hanging a door? We believe he would. 
You can convince him with our Orna¬ 
mental Butts. There's money in them 
for you. Exclusive sale given and pro¬ 
tected. 

NAnONAL IIFC.CO..$lerllBg.ID. 




0 COLUBiBIAN is more than a name—Ifa 
^ a symbol for ART HARDWARE—and 
the kind that's completely guaranteed. 

0 Columbian Wrought-Steel Jamb Spring 
^ Hinges' belong to our ART HARDWARE 
class—they are produced by skilled me¬ 
chanics—and 20th Century ideas. 

0 This ''Columbian" Hinge has a teoailest 
^ center flange which makes a strong foun¬ 
dation on which to build up the hinge. 

0 The two leaves are wrought-steel rein- 
^ forced heavily at both ends—^this pre¬ 
vents sagging of door and warping of 
hinge. 

0 The tips are turned from bar stock by 
^ automatic machines—thus insuring uni¬ 
formity of shape and eliminating all pos¬ 
sibilities of defectiveness. 

0 The springs—long, evenly coiled from 
^ best quality of oil-tempered steel spring 
wire—give smooth, positive action from 
any angle. 

0 All hinges are bushed with invisible steel 
^ washers—increasing life. 

0 Do not think for a minute that is all we 
^ make—we produce twenty other select 
and leading lines of ART HARDWARE 
Hinges—besides door-pulls, sash lifts, 
coat and hat hooks, door springs, vises, 
anvils, TU-BO registers, joint hangers, 
etc. 

0 Catalog (No. 18A) covers all lines—sent 
^ free—anywhere. 


48 YEARS IN THE SPRING HINGE 
BUSINESS MEANS SOMETHING 

THE COLUMBUN HARDWARE €0. 

CLEVELAND. OHIO 


Ik AifSWEaiNo Advbbtisbmsnts it is Desikable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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A PRODUCT OF RECOGNIZED SUPERIORITY 





miPLE-EMD sniNe sun 


CHICAM FLOOR HIMK 


CHICA60 SPRINO BUTT 


CHICAGO NEW YORK 




GRIFFIN’S 
FOLDING 
BRACKET 

Best and only Bracket 
for Folding or Swinsins 
Shelves. 

Folds down against the wall 
when not in use. Locks autonuit- 
Ically when lifted up. 


’Griffin’s 
Pressed Steel 
SKelf BracKets 

(patented.) 

Are the strongest, best finished and 
best seiUng goods on the market. 



Strap, T and Butt Hinges 


THE GRIFFIN MFG. CO. 

ERIE. PENNSYLVANIA 


STANLEY’S STEEL 
CORRUGATED STRAP 
and T HINGES 



LEADERS IN THEIR LINE 


F'or.&ale fyy A.11 

Send for **Autobiography of a Yankee 
Hinge,*^ Mailed Free 

THE STANLEY WORKS 

79 Chambers St., NSW BRITAIN, 

New York CONN. 


Coutvvt BUYERS’ REFERENCE TO ADVERTISEMENTS ok Last Paces. 
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Bommer 

Screen Door Hinges 




Bommer 
Spring Hinges 
are 

Quality Goods 


The Springs 
Never 
Go Lame 


Style 200O-Non-HoldbMk 

Steel, Bronxe or Brass, All Finishes. 
Adjustable Tension and Covered Springs. 

The Best Hinge Ever Produced for high class work. 


Style 999-Holdback 

Wrought Steel Japanned. 
Detachable From Door Witnout Unsorewini 
Three parts only. No links or rivets. 


Bommer Brothers. 255 to 271 Classon Avenue, Brooklyn, N. 


Y. 



lomroR»LOCKS 

Never Break 

You sell them and your customer wants 
them because they are the best 

Xlie Ctiamplon 
Safety Liock Co. 

GENEVA, OHIO 



20th CENTURY HANGERS 



The Simplest, Most Satisfactory, Bound Track 
Hangers and Bail on the market. They sell at 
sight. Our prices are at ractive. Exclusive 
Agencies given. Write to-day. 

HUNT, BEUa reRMS & CmUAIU !!=±a=^ 

HARVARD, ILLINOIS 



In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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BUILDING PAPERS 

A fine of all grades suitable for tbe Hardware and Boildi^ Trades. 

Write for SAMPL,B BOOK and prioea. 

C. B. HEWITT «Sb BROTHERS 

Headquarters for Hardware Wrapping Papers and Woodworking Clues. 

48 Beekman Street, IVBW VORK CITV 

Eastern Agents for CONGO Never-Leak Rooflng—Send for Samples and Price list 


KEEP OUT THE FLIES 

Oar Automatic Door Catches 

FOR SCREEN AND STORM DOORS 
WILL DO THIS 

» 

Mr Buyar, you am entitled to n niounted counter model 
free with your Oriit order of three danen catcher. Bee that 
yoor Jobber It to you. They have them. Put It on your 
(.tiunter. ft wlU aell the catches. MViltf /or otir nne dtserip* 
fiTv rfrcolitr. Order our Automatic Dewr Catches at oooe. 
Take no Nubst! t u teg. The re are none. 

MANUPACTUnJElJ ONLY BT 

TBE AUTOMATIC DOOR CATCH CO. 

21S Eul S7lh Street CHICAGO, U.5.A. 


SP RING S and UIFTS 

POR screens 

Even HUWUE MAS SeeSs a Stack al Ikese IchK Fly Itoe 

Send for Sample Card and Prioea 

THE WALLACE BARNES CO. 

SPRIISa MAKBRS BRISTOL., COINIS. 






YOU Need Such 
a FURNACE as THIS! 




BecAuse the 

ARCHAMBAULT KEROSENE 


FURNACE 


will save time and money for you. 
Here'g how—It buruA kerotictie^ that^e 
cheaper than i^rnatioleue—tbeti there la 
the burner, which Blve.Hi heatlUfl cap¬ 
acity. (greater than any ot her rum ace. 
Juet think the ArchambdiUlt will mcH 
a. pot of Kidder lii a trale of wind In 
leSsS than S minutes. Hs conslructlon 
1 h stniple—nothliFK to (jet ou. of order 

—it Is HKLIA DLtt—DrRABLIE—feroxosi ICAL. 

SfAJfUFACTl'R^tJ HT 

THE BARNES TOOL CO., Krw Haven. Conn. 




Sales increasioR ?’* 
<<Ye8.’’ This is what 
the Jobbers say about 
Bonanza furnaces. 

Why ? The user is 
satisfied and pleased. 
Jobbers sell at factory 
prices. Cash must ac¬ 
company all orders sent 
to factory. 

No. 38, one gal. size, ^00 net, or 
No. 39, 3 qts. size, ^.50 net. 

The Turner Brass Works 

SI FrankllB Street, Chlcaoe^ IIL, D. S. A. 

.... ii i^iikiyi-' 



CoMSULT BUYERS’ REFERENCE TO ADVERTISEMENTS OM Last Paoe^ 
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TO CLOSE OUT ONE TNOUSNND 400-lb. SIX HOLE 



These Rentes Formeriy Retailed at $40 Each. 

On account of change in patterns I will close out the entire lot 

At $15 Each 

They have six 8-inch lids; Top Cooking Surface, 30 x 34; Large 
Warming Closet; 15-Gallon reservoir; Oven 17 x 21 x 12; Duplex 
Grates; Burn Wood or Coal. Lined throughout with Asbestos. 
Guaranteed strictly Hrst-class in every respect. Big snap for cash 
buyers. For particulars, address 


0. WILLARD 

Room No. 59 Willard Bldg , Cheataut St., near4th St.,St. Loaia, Ma. 




No. 08 . 


Na44. 


ca.sxe:rs 



No. 48. 


The Name CLARK Insures QUALITY, CAREFUL WORKMANSHIP, 
CORRECT PATTERN, GOOD WEARING QUALITY 

THB OBO. P. CLfARlC CO., ^Vlndsor L,oclc«, Conn. 

New York Office* Reom 205, 2S3 Broadwa^^ 

Binks’ Star Spraying Machines 

ARE MADE j 

TO SPRAY I iRseoticldes, Eto. 

TWELVE DIFFERENT STYLES AND SIZES 

WORKING PARTS ALL BRASS 



STAR BRASS WORKS 

CHICAGO 


SOLE MANUFACTURERS 

14 South Jefferson Street 



THE VANDEGRIFT 

WOOD HANDLE 

SCREW WREHCH 


Hardwood Handle, parts fitted to stay, will not crack or break. Lower. Jaw and Handle 
Shank of one solid piece, with machine steel studs inserted clear to base, b Will outlast any 
ordinary wrench. Vvrite for sample. 

TUB VAINOBORIPT iVlP<3. CO.* Shelb^ville* Ind. New York Office, 108-10 Duane St 


Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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The Lovell Window Operating Device 


IlM test WlB4tw Opcidiig ApMratu Ml ttM Market ani the tnly one tlut wlO. If deiM. 
fferale a lliie ef task SM faet iMif fTMB eae ftatieB. 



Easily erect¬ 
ed with-the 
aid of blue 
prints and full 
directions 
sent with ev¬ 
ery shipment 


Impervious 
against rain, 
snow, sleet or 
dust, without 
putty or ce¬ 
ment. 


a. Sled supponlae bat- b. Mail. 
Iran brIdKe. c. Flu Iron. 4. Fdt. 
€. Gian. I. Copper aheet cap, 

g. CoU Eilv. britft tpdDK. 

h. GaJv. braaa amd, J, Hr id re 
llor walkiDE oa ityllthiK 


Bridge amnienieat for 
walkiiDi on the skylight 
without coming ia doo- 
ucl with or dftDcer of 
breakloE the Elan- 


Manufactured and Greeted by 

BiCIDGEPOICT, 


THE G. DROllVE CO., 

lAJao Manufacturen and Erectora of the '*ANT1*PLUV1US*' Skylijrht 


Cataleguc for the 



htrshilltown Trowols Bast Mada” 

The most eesentlal feature ef a 
geed Trewel is a Straight Edge. 

THE MSRSHaLLTOWa 
SLwavs Has it. 

MARSHALLTOWN TROWEL CO. 
■UlSBULTOWH. loart. D. S. A. 




WISE BUYERS* LINE OF 
BATHROOM ACCESSORIES 


These goods take the place of the high-priced brass line, at 
a much lower price. 

Nickel plated on brass plate. 

Low in price. High In quality. Send for Circular. 


FORSYTH MANUFACTURING CO. 

BUFT-ALO, N. Y. 


OUR 

NEW 


No. 100—A. FRAMING SQUARE 


Hai an octagon framing rule on back of body of square; 
also common framing rule on Face. For particulars address 


NICMOLUS MFO. CO., 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paow. 
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A PROFITABLE LINE 


Li^htnin^ Rod Supplies 


Copper Cable, Tubipg, Points, Etc. 

All of best quUly and pHiHy fnamteei. Seaaless Brass ud 
Copper Tabinp of small sizes and thin gauges. 

ORDERS FILLED SAME DAY RECEIVED 
I carry in stock a large supply of all the above. Order 
from me and avoid the delay caused by shipments from Mill, 
which is an advoBtage to yOB. 

Ab BP to date lardware Dealer woted in every town and 
city to handle these goods. 

167 Lake St. A. C. DALLAS, Nfr. Chicago, V. S. A. 







ro* MLI KVEIlYWHBm. 
, •INO rOK OATALOO 


Tapes AND Rules 

ARB THB BEST IN THE WORLD. 

Ntdtby THE LUFKIN RULE CO. 

Saginaw, Mioh.^ U. S. A. 

New York. London. 


Ke^y'.s.tone Biollep Handles 



'[r'l 




No. 1. Resular aize lor oval boilers. 
No. 2. Regular size for squall boilers. 
No. 3. Extra Heavy for oval boilers— 
can be shaped to lit square end boil¬ 
ers. 

No. 3. Illustrated herewith. 

Send for Samples 


BERGER BROS. COMPANY 


THE NA1A.L> F'll.XEMai 


tinct source of danger. 

Moral: Don’t binr a filter for yourself—don’t undertake to sell filters, without investigating. Our 
Booklet on PURE WATER is an up-to-date discussion of the water problem, and afford much 
information regarding the different kinds of filters. Send for it. 

Do you know that the. Naiad Filters are new in principle, of moderate cost, and endorsed by 
expert Sanitarians wherever known? Write for Circulars, Prices, etc. | 

The Naiad Filter Co.. 606 Sudbury Buildin g. Boeton. Maee.b VjOO\ 

Ik Akswuino AbvBaTiSBUiNTS it ts Disirasli that You-Mbntxon hardware DEALERS’magazine. 
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Bew^e of infringiiig goods of short measure. 

eftRY’S 

Universal Box Strapping 

Also msnufscturers of all kinds of wire Boi Sirappba, CenKr FattoMn. Be. 


CARY MANUFACTURING CO. 

19 and 21 Roosevelt St., NEW YORK 

Cable Address: “CARLEIO” Tsiephoae: 1445 FRANKUN 




ROLLMAN CHOPPER 


50 0 ~ 730 - ~ ^ 1.30 


Tde at tf\c. Price, 

SiTJTvple to tiealers at wholesale price. 
. Express prepaid. CataJotjvie tree. 

ROLLAVAN A\FG. CO. A\t. Joy. Pa. 


THE BEST AND LATEST IN VISES 

The Parker Reinforced Slide 

Solid Steel Bar running entire length of slide, raaMng it the strongest 

Vise on the market 


Made in Swivel and Stationary 
etylea and in 0 aizea of each 
atvle. We make Yises to suit 
all trades and in all sizes, and when you buy a PARKEK you get the Best. 


THE eHARLES PARKER COMPANY, 

N- Y. Salesroorn. 32 Warron 5f^ 


Factories, Merlilen* Conjt- 

Diciiize- 


CoKSULT BUYERS* REFERENCE TO ADVERTISEMENTS oh Last Pagis. 
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Saves the user’s time, because it wiJ adjust 
to any position, making itself adaptable to the 
most awkward places. Handles absolutely 
rigid when set. Made in 6 in., 7 in., 8 in., 9 in. 
and 10 in. lengths. 

STRONG mDUClUNTS TO THI TRADE 

Best Cast Steel 
Handy and Compact 

Write for Prices and Discounts. 

A. J. WHKINSON 6 CO.. 

ISO-IM WasUngton Street, Boston, Mass. 


Brass Goods Mfg. Co. 

BftOOKLVNp N. Y. 

r- — - - lfilA 1 ll««tRrm *1 ---- — 

BUILDERS’ HARDWARE 

REFRIGERATOR TRIMMINGS 
BOX and CHEST TRIMMINGS. 


special Goods Made To Order. 

WHt« lor Cteloloini*. 


The E. Z., Pat. Nov. 17, 1903. MTd by BXCBL810R 
IMPLBMBNT CO.. Troy, N. T. 

We manofactnre 3 different kinds of Grass Catchers, all 
with the E. Z. attachments. 


Send far Catalogue and Price List EXCELSIOR 


M‘rd hy 
IXCELSIQH 
IHrLCMENT CO. 

Troy, N.T. 


Troys N. Y.p U.8^. 


An 

Attractive 

Agency 

Proposition 


We want an active Dealer in every 
town to handle ‘^-M” Asbestos 
Roofing, Packings, Pipe Coverings, 
Building Papers, Construction Ma¬ 
terial, etc. These Products are the 
recognized Standard of the world in 
quality and net a good profit to the 
agent handling them. 

Write licarcit RramcR for PmR Parttadan. 

H. W. JOflNSMANVILLE CO. 


NswYork 

MUwMkM 

CUoi^ 


Minnsspnili 

NtwOrWs&s 


■ City Bollalo 

DidlM 4»7 


Time and Money M&ker 

OUR FOLDING AND ADJUSTABLE ' 
HANDLE DRAW KNIFE 

A time-saver and money-maker for both 
dealer and user. Requires less time to sell, 
as its admirable points speak for themselves. 


In Answmino ADVEaxisiiiBNTS it is Desieabli that You Mention HARDWARE DEALERS'MAGAZINE. 

















6oo 


HARDWARE DEALERS’ MAGAZINE 


March, 1907. 



THERE IS NO CHANCE FOR ARGUMENT 


When considering the respective merits of different sppliances for 
sharpening L4iwn Mowers. 

ThelDEAL LAWN MOWER GRINDER 

meets every requirement, stands every test. Made 
to last, and with proper care will last for years. 

An inspection of the illustration will give a 
clear idea of the manner of working. We be¬ 
lieve we can show any unprejudiced 
man why the IDEAL ranks ahead of 
any similar machine, and we respect¬ 
fully solicit an opportunity of doing 
so. Improvements made this season 
render the IDEAL as nearly perfect as 
can be made, and any style of lawn 
mower can be keenly sharpened and 
each blade exactly beveled in 15 or 20 
minutes. You can’t afford not to have 
an IDEAL GRINDER AND WE CAN - 
PROVE IT. Let us do so. 

TUB ROOT BROd. CO., Plymouth, O. 

Mention thta publication 



WORCESTER 

Lawn Mower Company 

WORCESTER. MASS. 


Selling Agent*. J. C. McCARTY & CO. 
10 Wmtmi SttMt. New Yeifc. N. Y. 


The Nettleton Reversible Nipper 



Every Pair Fully Warranted Against Flaws. 

2 TOOLS IN 1 


There are two fine cutting edges to each blade, each 
held in place by screws. Jaws unusually strong, easily 
reversible, adjustable and interchangeable. 

6 and 8-inch made for cutting piano wire. 

Send for Sample and Prices. 

The NelOeion Hfg. Co.. 

New York Office and Salesroom: 157 Chambers St 


* 




The Old Reliable and Best Selling CRASS CARRIER on the maiket 

Ttie ** IDEAL** Adfostable Metal Bottom 
The ** BOOMER ** Adlostable Metal Bottom 

The *' VICTOR ** Adfnstable Canvas Bottom 
Metal Fronts 

Order from your Jobbora—if they havea*ttbeDi, write us 

We make these carriers In two regulu r' 
to At 12 in. to 18 in. and 18 in. 
to 22 In. . We also make 
special‘hizes to order. 

KRAUSE MFG. CO. 

7701 Goldsmitla Ave. 

CHICAGO 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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COIDWELI LAWN MOWERS 

HAND-HORSE—MOTOR—POWER. 


Now is the time to see those customers 
about Horse Mowers. COLD WELL’S IM¬ 
PROVED HORSE MOWERS are guaran¬ 
teed to give satisfaction. 

We have ready for the trade a 
New I^awn Mower Grinder. 

■■ SEND FOR CATALOGUE 

COLDWELL LAWN MOWER CO. 

NEWBURGH, N. Y. 


In Answering Advertisements it is Desirable that You Mention. HARDWARE DEALERS’MAGAZINE. 
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“AT-WATER ” 

Hose Holder 

Til# sImws alaarlf wkf tlia At-watar 

la tlia Blast praatlaal asA aiast aasaaslaat. 
Slaipla Imt straag la Its aaastraatlaa. It Is 
sBsagtlaaally sanriaaabla asA allailaatas tbs 
aaaassity af saM'*^* Aavlaas. 

The Osborn Manufacturing Co. 

ClCVClttlMlt O. 






LENOX 


Ball-Bearing 

Mower 


Our Catalogue 
for 1907 now 
ready. 

Write us for 
prices. 


\^WF m UwatestSffen^fh‘£easfl¥ef0H 

I laliA# a Jdi'os usiiio' Solid Stock.. 

S«CVi\CmWU^-\Mt OVOlt VWS.'L'S. 




PAT. 19M. 



rrS A SNAP HOSE COUPUNG 

OVER SEVENTEEN THOUSAND SOLD 
DURINO 19M. FIRST SEASON. 

Two-thlrdi of these sold to the retail trade during the 
summer months after the average dealer had ceased to buy 
hose goods. An article must possess considerable selling 
merit to do that. A free sample to any dealer. 

Address. TIE NEISON i ROIUSSN lffC.^C0. 


CoKSULT BUYERS’ REFERENCE TO ADVERTISEMENTS OM Last Paois. 
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1907 Model Peoria Lawn Mower Grinder 


NO 


It will sharpen mny hand Uwn mower nMuk 
and do a perfect job. No grinder ever con* 
stnicted that will do what this one will, 
although it has less parts and fewer wear¬ 
ing places. The stone is special, and will 
grind SOO mowers. Nothing on the market 
that will compare with it in simplicity, dura¬ 
bility and ease of operation. 

Lgwn mowers are not taken apart to 
sharpen on this machine. Old ones are 
made to cut like new ones and run easier, 
as the proper clearance is given all blades. 

No clamps are used, as they often spring 
the blade. We simply bolt the two castings 
to the bar and swing them on the two 
centers to any place, either to grind the 
bar on the face or the edge, and at any 
bevel—this does not spring the bar. and 
when faced in this way it is true. 

Besides sharpening lawn mowers, all kinds 
of small tools can be ground, such as skates, 
shears, plane^ chisels and all light tools. 
All machines fitted for hand and power. We 
guarantee them to be well made, of go^ 
material to do perfect work, and against 
defects for one season. 

ASK YOUR JOBBER FOR PRICE 
OR WRITE 

Peoria Lawn Mower 
Grinder Co. 

41s SiMrtli WanlOmfitiNi St., Paorla,Ul 




The UBADER 

ADJUSTABLE QRASS CATCHER 

Obty catcher thnc he taken 
off invtiiatly. ALL Hkea 
and makefi ot MO WEBS. 


Kully 

warranted 

saaiD FOB 
CtnCETLAB 


CAU HASSERKS 


CLEVELANB, OHIO 


THE METAU.1C 



Basket Grass Catcher 

la made of Ualvanlzed Wire. It fits any 
lawn mower, and may be attached or 
detached Instantly. It Is light, strong 
and durable. Prices, No. 1. |L60; 
Ko. 3, 11.71 The Hardware 
Jobbers sell them. 


GST 

THE 

BM8T 


Address PERRY DIXON GO* 


ilcrrlui Park, ST.PAUL, RfilNNESOTA 



The dealer who’s looking for a good line to **puih ** will 
find it in Buch*s Lawn Rollers—the handsomest, best 
built rollers on the market. We’re helping him—we’re 
creating a demand by extensive magaxine advertising. 
Better write for catalogue and agency terms. Take ad¬ 
vantage of the demapd and make some money. Write 
to-day. 

A. BOCirS SONS CO.. IM Watnot St.. EUsabctMewn. Pa. 


Money 
Mskers 
lor me 
Hesler 


BUCH’S 

LAWN 

ROLLERS 


6aif dm^lRg Oran Saicbm 



are nuw madewiA 

Oshiilsed Stool 

■ sdjuimhlevpgoBt Fla^ 
tU ea with regular duck baa* 
toms. Made In two daes, whisk 
fit any lias or make of knrn 
mower, and are g u a rant eed 
to five eedre setlsiiictlen. 
Bold ihroogh Herdwero J|ek> 
ben. Mano fa ctured hp 

BicSpcdallr 


In ANSwnxMG ADVxmTisxMBNTS IT IS Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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Tbe kind you would wani in your own home is 
Ihe kind you wani lo sell your customers. 

Alaska Refrigerators 


T he dealer who sella the Alaska lines—sells the best 
rofrip:erator8—and makes the mos^t profits. 

The Alaska, on account of its superior construction, 
io^Hulation and circulation, given the mail mum amount 
of cold air with minimum consumption of ice. 

Insulation of pebbled charcoal, held in place by the 
Alaska system of cleat construction, which dirules the 
walla into small compartments. 

The Alaska System of Circulation of warm and 
cold air dues in Bcientidcally correct iiroportions. 

Construction the beat possible to put in any 
refrigerator. 

Alaska Refrigerators are easy tc» sell— and they 
stay sold. 

Handsome free catalogs give complete information 
ooncerning 

Ford Opailte lined and Opalite Exterior Relrigerators 

Alaska Porcelain Lined Relrigerators 

Alaska Opalite Relrigerators 

Alaska White Enameled Relrigerators 

Alaska Zinc Lined Relrigerators 3; w>rrcn sii-»i 



The Alaska 
Refrigerator Co. 

Muskegon, Mich. 

Exclusive Refrigerator Manofactiirers 



Say, M«. Dealer! 

Do you know what the 

DRY AIR SYSTEM 

HERRICK 


Refrigerator 

will do for your trade? Give it a trial. 

Sanitation depends upon a positive 
forced Dry Air Circulation in Refriger¬ 
ators. The HERRICK has it, and many 
other superior features. Buy our High 
Grade goods at cost of the common. 
Odorless Spruce—White Enamel—Opal 
Glass Linings. 

HERRICK REFRIGERATOR CO. 

Factory: Waterloo, Iowa. Dept. H 


SPRINGF'IEl.D LEVEL A.ND XOOL CO. 


SPRINGFIELD, MASS. 

WE MANUFACTURE A FULL LINE OF IRON LEVELS 

Solid Set Levels in four sizes—6 in., 12 in., 18 in. and 24 in. 

Adjustable Levels in three sizes—12 in., 18 in. and 24 in. 

Also full line of Hack Saw Frames, Tool Handles, Tap Wrenches and many other tools. 

WE MAKE GOOD GOODS-PRICES ARE RIGHT-SEND FOR CIRCULAR 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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A ROYAL GEM 

Will make your store as bright 
at night as during the day 

I3E> YOUR owr^ 

We Manufacture AU Kinds of Gasoline Systems and L4unps, including 
the NEW INVERTED LIGHT. Also are Contractors for Street 
Lighting. OUR LAMPS AND SYSTEMS HAVE STOOD THE 
TEST OF TIME. Buy the Best. Send for Catalog No. 5. We have 
satisfied THOUSANDS and can satisfy you. 


ROYAL GAS LIGHT CO., 214 LKinzteSL, CHICAGO, U.S.A 



An up'tO'date MAILBOX Is the 20th Century Nos. 1 & 2 

Bax has aprtnii Lock. 

RAIN PROOF SPRING HINGED SLOT COVER 

Dimensions, inches. Used for free detivery 

in CITIES ONLY, ORDER FROM YOUR JOBBERS. 

WH. F. HEISE HFG. CO., 66 Vnion Parh Ct., Chicago, 111. 

These Boxes are lor &ate by the lollowinif W hoLesale Hardware Dealers 
Mars ball Wells Hardware Co., Dulutb, Minn, 

Morlcy Murphy Hardware Co,, Green Bay, Wis. 

Joliti PritzlafF Hardware Co.^ Milwaukee. Wis. 
Wm, Frankfurth Hardware Co,, Milwaukee* WK 

The Kruse Hardware Co.* Cincinnati, Ohio, 

The Pickenna Hardware Co., Cincinnati, Ohio. 
Evans Bros,, Cincinnati, Oliio* McConnell & Brothers, Ashland, Pa. 

Trout Hardware Co., Chicago, HI. 


A FEW GOOD THINGS FROM OUR EXTENSIVE LINE 

.. of Hardware and Wooden ware 

N#' jt Specialties. 



No. 4. Dandy Carpet Beater 



500,000 

No. 13 

DANDY MOP STIX 
sold since Jan. 1st, ’06. 

Your stock is not 
complete without 
the Dandy No. 13. 



largest 

manufacturers 

of CROSS-CUT 
SAW HANDLES 
in the world. 











I 



Eitra hpavy 
reversible. 


Dandy No. 14 Saw Handle. 

THBO. J> BLwV MPQ, CO.> Qirarci4QPq*i^ 

In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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Eureka Fence Mfg.Co. 


RICHMOND, INDIANA 


- 



wKwaw 

MM 


Manufacturers of lawn, 
drive and automatic 
gates, earth augers, re¬ 
volving chinmey tops, 
eave trough hangers, 
lawn furniture, trellis 
work, grass trimmers, 
umbrella racks, office 
partitions and railings, 
fencing machines, fence 
supplies, wire reels, and 
general contractors in 
wire and iron. Cata¬ 
logue on request. 



SQUA.RE: DEL^L. F'ENCE 

FIELD, RABBIT. POULTRY 

This is admitted by experts to be the highest type of wire 
fence. The wires can't slip—see detail illustration of lock. 

Our wavy line strand wire affords a springiness ten times 
more effective than that afforded by short crimps or corru¬ 
gations—it enables Square Deal Fence to recover completely 
from sudden excessive strains which would permanently in¬ 
jure a less elastic fence. 

We also make wire nails, staples, barbed wire and plain 
wire, and make a specialty of shipping mixed carloads. 

Let us mail you a sample lock for inspection, together 
with quotation on your requirements. 

KEYSnrQNE FENCE CO,b F*eorta^ 111, 


+ 

SqRan Dwl Xiodc 
FraatVlMT 

SORRI* Dwl Lock 
8«:«kNMl Vkw 
Sbowtuf both itrRDd 
RDd otay wtro boat 
within the look. 


.— 4 UfeUmc QnalHy leiwe 

R k R > n PiV AARAJiSftlf DOUBLE LINE POSTS 

XXaXXXaXa ' 1 .XuXAA ' XXaaXaaXM^ anchor bases 

’ ilymYrA ' TMvIvMTIvIwIoIv T Firat-Claas fn every reepeet. Send 
X aI A A A A A A A J for CeteloRue tree 

j DWIGGINS WIRE FENCE CO: 

ri ' ■ * £ J 00 u^iQQina Ave.* ANDERSON, INDu 

SEHD FOR PRICES AM) CIRCDUJtS 

ROBERTS MANUFACTURING COMPANY, SttmcrviMc, Mass. | q| 

Consult BUYERS* REFERENCE TO ADVERTISEMENTS ok Last Paces. 










Before purchasing 
consult us 


Fe Ee Lee Hardware Mfg. COe 

It Mcchaidc SL 

■AtTFOIt. CONN. "==^============ 


Clothes Dryers, Tack PuUei^, Marking Awls, Towel Holders, Vises, Slaw Cutters, Can Openers, Tobacco Cutters, Coat 
Hooks, Inside Clothes and Towel Racks, Screw Drivers, Whip Sockets, Cork Screws, Glass Cotters, Mincing Knives, Curry 
Combs, Garden and Floral Tools, Lemon Squeezers, Nut Crackers. Ice Picks, Spoons, Cake Turners, 

^nd for Catalogue and Price 

Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS' MAGAZINE. 
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__ _;_ Dig i tized by 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 


The Tajior & Boggis Foundry Co. 

OLrEVELrAND, OHIO 

MAliUF'ACTURSRa OF 

U6BT GRAY nON CASTINGS. BUIIDERS’ HARDWARE. 


Dampers, Damper Clips, Oil and Gas 
Stoves, Furnace Lamps, Molasses Gates. 
Letter Boxes, Hardware Specialties. 
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THB THB THE BEST TIT, THE THB MO. t, 

" MMX ./* "mony/* mo, 90, mo/ l, with foot FOWB. 


fOR SETTma TUBULAR AMD B/FUROATED RIVETS 

This Line of Bivatert It fiMimtoed 

To be made of MALLEABLE iron and to be free from import 
fectiono in workmanship or materiai. 

PROVE IT TO YOUR CUSTOMER T 

Well try chin; throw one on the floor (at oar rlsk)« thon front any 
cast Iron riveter the same (at your own risk) an4 act If it 4ooaa*t 
roaolt la s sale and a SATISFIED CUSTOMER. 

ORDER BY NAME. SOLD BY ALL JOBBERS. MADE ONLY BY 

F. H. SMITH MFC. CO., Chicago, U.8.A. 




The MONARCH Riveting Machines 

and 

“OUR OWN” Riveting Machines 

Are the Beat on eerth for 
the money 


LOW PRICE—PERFECT 


Seta tubular or split rivets 
with greatest ease. 

Upper Lever Adjusts the Ma¬ 
chine Instantly. 

MONARCH No. 1 The Lower Lever Sets the 

Three in a box. Rivet. 

NOTE—The Long Levers are NOW Made of Best MALLE¬ 
ABLE IRON and WARRANTED 

Sold by Hardware and Harness Jobbers Everywhere 


Great Lakes Manufacturing Co. 

Sole Manufacturers, 183 L«alce St., CHICAGO 


MONARCH No. 2 

is provided with a box for rivets and 
a Punch for punching buckle holes. 
Three in a box. 



RiVETS AND 
ESCUTCHEON PiNS 

Mraaa, Irma, Ceppmr 
aad OarnaR Sllvar 

JOHN HA88ALL 

181 UteyM. St., NEW YORK 


In Answbeimg Advertisements it is Desirable that You Mention HARDWARE DEIALBIRS’ MAGAZINE. 
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The Cleveland Stamping & Tool Company 

>VRB MAKBR8 OB 


High Grade Kitchen Utensils 



Goods that sell readily, and give universal satis* 
faction. The Dealer who sells our goods with our 
guarantee attached is not obliged to apologize for 
Imperfections. He Knows it is Good because it 
bears our Trade Mark 

Lava aad Voloaaie Eaanelad Ware. 


The Gentleman who buys it for his wife Knows 
He is Getting Good Vaiue, for the same reason. The Lady who uses It Knows 
it’s AH Right because it Looks Wetl—Wears Weii—Keeps Sweet and dean. 

If not already selling eur ware, get in line at once by asking us for opr 
Catalogue, Prices and FREE SAMPLE WASH BASIN. 

Mention Hardware Dealers’ Magazine. 


The Cleveland Stamping & Tool Company 

Dept. 3 OL,BVBL,AND, OHIO 

ROBT. F. HALL, PortUind, Ore., Pacific Coast 'Agent SPENCE MFG. CO., Agent, St. Paul, Minn. 



A Fine Light 


It matters not how hard the wind 
blows or how rough the roads are, 
Ham’s Diamond Driving Lamp is 
built to stand the test. 

It is handsome in appearance and 
is a great seller. 

If any one of ;^ur customers who 
buys a Diamond Driving Lamp is not 
satisfied, kin^v notify us, as wo 
guarantee satisfaction. 

Get our Booklet, Address Dept. **L.” 


C. T. HAM MFG 


CO 


Rochester, N. Y. 


Google 


Under All 
Conditions 


CoNsuw BUYERS' REFERENCE TO ADVERTISEMENTS on Last Packs, 






March, 1907. 


HARDWARE DEALERS’ MAGAZINE 



IMPROVED CARPET BEATER 


PEASE TROUSER. HANGER 



Made of the finest No. 10 coppered wire, hardwood handles. 
Length, 86 Inches, weight, per gross, 85 lbs. 

A BIG SELLER. 


Handsome black enameled. Length, 12 Inches. One dozen 
in a package. Weight, per gross, 50 lbs. 

One of the BEST SELLERS you ever handled 


We onnry a full linn of Bnntnrs, Wten G n o d n, Hnngors and Hounnhold Spncialtlon. 

Wrltn for Prlonn and Disoountn. 

OUR GOODS WILL PLEASE TOUR TRADE AND HAKE HONEY FOR YOU 

PEASE MFC. CO.. 101 Seneca Street. BUFFALO. N. Y. 


THE OISL,Y 

Genuine Dripless Strainer 

The best and handsomest strainer on 
market. Superior in quality, but 
low in price. Good margins for job- 
ber and dealer. Made only by 

Watson«Porter«Watson Company, Ltd. 

UNADIUUA., MICHIOAIV 


^ Headquarters for Quick Selling Specialties 

FIVEiSllN CBVr GOODS 

NICKEL PLATED HAMMERS. ETC. 

Our line Is not equaled in quality, style, finish and price. Let u» prove this assertUm. 

- Out Catalogue will interest you. i 

FRANKUN SPECIALTY CO., 811 Cherry Street, READINC, PA. 






THE ORISIHSL END 

WireConeToaster 

For Gas or Gasoline Stoves 


ONLY INCaNDESCENT 

Convex bottom' fits all otoveo-^ 
Grooved Edge catcheo the cituabo— 
Open top toasts the fifth tlice^ 

Or heats Plate, ^ea or Coffee Pot— 
Toasts five slices in two minutes^ 
Once tried will um no other— 


HARKINS & WILLIS, Manufacturers, b".SH‘iS:S.'^ 
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INSIST ON SETTING 

THE EXCEtSlOR CARPET STRETCHER ami TACK HAMMER COMRINED. 

It is without a peer as a Time, Labor and Temper saver. Stretches carpet perfectly. 
Lifi^t, strong, easilv operated, folds compactly, each in a neat box, instructions on 
cover. Wider stretch than any other each time set. Locks in any ^sition, releases 
instantly, no ‘‘backing up'* Tooth Bar. Teeth vnll not tear carpet. Best grade of 
Malleable Iron and Hardwood, warranted. Liberal profits for Defers. If your Jobbers 
will not supply you, write 

Not Sold To Catalog Houses. RICHARD W. MONTROSS, 

Dealers Should Appreciate. Sole Maniilactiirer, Galteii, lilch. 


THE 

giBIElU 

CieTHES 


VENTOATOR 

and ** Qlobe Ventilated Ridging '* are 
Simple, Symmetrical, Storm 
Pi^f, Satisfactory. 

TIa **Globe** b bom 00 hoDor aiidsold 00 Merit 


■ft iCARStltN rT 


HERE'S YOUR PROFIT MAKER 




BuOard’s Improved Carpet Stretdier 

QUICK SALES, QUICK PROFITS 

Most Complete article made for laying Carpets for both 
Housekeeper and professional Car];>et Liayer. Enquire of 
your live Jobber. Manufactured by 

GEO. S. KNAPP. Brldo«port Conn., U. S. A. 


Pit on ted ind 
Trida^Oir* 
Per W.S. PiUOC 


Copper, Galvanized Iron and with Glass T'opa. 
Send for Blue Print, Catalogue or Model. 
Manufactured by 

Globe Ventilator Company 

XROV, IV. V. I 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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DOUBLING SALES 

regul^irly und keeping it up—that’s '*3-iti-OneV' record for over ten years. 
Jf didn’t make users happy could this happen? 

If ^'3-in-One” didn't make dealers profits could this happen? 

We can help you double your '*3-in-Oiie” sales, Won^t cost you 
one cent. We do it all. 

We'll bring new customers right up to your eoiiuters. 

Write to-day for our special "Sale Booster." 

Write your jobber at the same time for both sizes 
Be ready. 

Gp W. COL.E: COMP AN V, 141-145 Sroadway, NC:w VORK 


American Standard One Hand Rotary Disc 

PLANTER "The Old Reliable" 

^^asily Operated by a Boy or Girl 

Pitted with Sbedield'^ famous Adjustable "s«d disc/' wbioh rotAtes 
gimilAr to the disc in a horse planter. 

Especially adapted for plantinj^ field corn and beam, ahhoueh tined 
for various other seeda ancl |rAins. 

Sold in 46 States and Territories of the Uirionj AliO 13 foreign 
countries. 

SHEFFIELD POTATO PLANTER 

The best features of aH others combined in this planter. The handle 
Is adjustable to (he height of the operator. The jaws and points are 
superior to any other. 

Send for Descriptive Circulars and Prices. 

SHEFnELD HFG. CO.. Bnrr Oak. Michigan. V.S. A. 

The Largent Makers of this CUi» of Goods In the United Statea 


THE AGE W 9 >ECULTiES 

We make a Specialty of 

Plmnbers*, DairyBKB’s. KtIdieB 
aid Hardware SappUes 

BUY DIRECT AND SAVE MONEY 
Write for Catalogue 

BAUM EL.VIS CO. 

450 Broadway Milwaukee, U. S. A. 


ASK voua 40BBEK FOB 


Hanson’s Universal Balance 
and U. S. Family Scales 


No. 1.24 Iba, bj ouncPA. 

No. 6, 24 Ibe. bj ounrea. Madp 
with PorceiaiQ Enamekd Pan. 

No. BS. 24 Iba. by uudcpa. with 
pollabod Brass 8coopt 12xT in. 


Capacity, • 24 lbs. 


No. 24. Steel Top 
No. 20 Scoop. 

No. 22 Scoop with 
flat form. 


The Scales That WiU 
Hold the Trade 

18 W. RaMalph SIrert 

Chiea|fa«IILll.S. A. 


HANSON BROS. 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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COLDEST and QUICKEST. 


I NVE SXI GA.XE: 

Before boying your 19f7 ttock of Freesert. It will 
certaiiily pey you to look Into the merits and ad¬ 
vantages of the 

Alaska Freezer 

It Is absolutely the best and our prices are surpris¬ 
ingly low. Handled by the best cla ss of dealers 
ev^ywhere. WRITE US NOW. 

THE ALASKA FREEZER CO. 

WINCHENDON, MASS. 



Increase your freeur business 

by selling tbe freezer the women want 
—because with it they make ice-cream 
with real satisfaction. The cook’s favorite. 
ICnown to all women through advertisements 
in their favorite magazine. 

ASK YOUR JOBBER 

The Dana Mf^. Co. 

10 Warren St., New Yorii.Chsol»—^H, 


Dana 

Peerless Freezers 





POTTER Mi^ACTURlNG CO., teMvi, sw 

MANUFACTUBEBS OF 

High Grade Basting Spoons, Mixing Spoons, 
Cake Turners, Mincing Knives, Garden 
and Floral Tools, &c. 




XHIS 

Pot Cover Cabinet 

FURNISHED WITH OUTFIT 
OF OUR NEV 

Sprlng-In Bandle 
Pot Cover 



Adjusting a Spring-in Handle. 


For further information write 

LASHER MFG^ CO^ InCo, DaveiiDort» Iowa 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paces. 
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liTe White Mountain 
Freezer 

Was the first on the market 
and it holds the same position 

to-day. 


THE WHITE MOUNTAIN FREEZER CO. 

Nfcihua, N. H.. U. S. A. 
manufacturcrs or frcezcr pcrfection 


In Answxring Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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<I Estimate the number in your city. 

<I This will show you the extent of the 
window screen frame business. 

4| Sell a frame that will not sag nor warp 
—that costs less than any other, and 
the business is yours. 

<1 In other words sell the Arcade Screen 
Frames. 

<I A postal card will bring full information. 

% 

Arcade Mfg. Co., Freeport, Ill. 


We are nuking more ANDIRONS than ever. 

Why ? Because we know how* 



Write for Catalogue “M.'* 

THE ROSTAND MANUFACTURING CO., Milford, Conn, 


CoNSUiT BUYERS’ REFERENCE TO ADVERTISEMENTS ON Last Pacss. 
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THE LAW SAYS 
“ Food Musi Be Pure ” 

And the People Demand Cooking; 
Utensils That Do Not Warp, Scorch, 
Burn, or Spoil That Food. 


It Mens Big Bosliess For You li Onr 



**NEVER-BRf:AK** 

Steel Spiders, Griddles and 
Kettles 

Advertised in the popular magazines 

The Genuine Branded ^^NEVER-BREA Kr 
Imitmtions Feol the Foelish. 

THE AVERY STAMPING CO. 

Elululve MamlacMrcn. CLCVfXANn. OHIO 

In Answering Advertisements it is Desirable that 






A SATISFACTORY TOASTER 


Standard Stamping Co. 

MARVSVlUUe, OHIO 


Look for this 


which 

GUARAnrTEHS 

The "While” Perfection 
Mop Wringers 

ID be satlafaetory to yDur 
CuitDmers, Kouiickcepers, 
ind Jonitors-EverylKkly* 
Bei^Buse they wring pertcet- 
ly, with perlecl case* oad 
EP on any patL They have 

MO EQUAL. 

When a man oFferi you 
someth ins "beiter"' or 
fust as good for less 
money," invite him to the 

wringing lent. 


Ask your 
lobbtr for' 
the 

” White.” 


White Mop Wringer Co. 

raHonvttle, N. Y., II. S. A. 


You Mention H/ 


/tf amr* u/ Ijjjr 

* 




ARE DEALE 


The Display Stancf does most 
of the selliTLg. If your Jobber 
cannot supply you. write 
to us. 

- T H B — 


Trade 


Mark 


The Standard Toaster 


One that does not BURN 
nor DRY OUT the Bread 

Use it on a Gas, Gasoline, 
Coal or Wood Stove 


MaKes PE^RFEICT Toast 
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■C They arc so thoroughly Good that they always 
satisfaction. 

ie They are Best by Test wringing any kind of mop dryer 
than any other Mop Wringing device now offered. 
We court a critical test tq see how our claims are 
substantiated. 

■e Th^ are built scientifically correct, thus affording ease 
of operation and reducing labor to the minimum. 

They are the Simplest and Most Practical offered. 
Nothing to get out of order. No springs in pail to 
entangle mops. 

•e The sales on them are Greater than the Combined Sales 
of all others made. They sell themselves. 


Our OHIO DETACHABLE FLOOR 
MOPS and REX DISH MOPS are just 
as good trade winners as our EAGLE 
MOP WRINGERS. 

Strengthen your business and increase 
your sales by Handling the Best. 

Our catalogue tells you more about them 
and a postal card will bring one. 

EAGLE COOPERAGE WORKS 

CIBCLEVnXE. OHIO. U.S.A. 



A Profitable Line for Dealers to Handle 

Write for Llteratnro aa4 Price*. 

EUREKA CHAIR SEAT CO. 

itept. A. SYRACUSE. N. Y. 


“UNIVERSAL” CHAIR SEATS 


ATTRACTIVE 

DURABLE 


We are large manufac¬ 
turers of Ironing Boards, 
Long, Step andEztoision 
Ladders, Bread Boards, Skirt Boards, 
Clothes Horse and Packing Boxes. 

Please Send for Catalogue to 

F. SMITH & SON 


CLINTON 


IOWA 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on East Pacts. 
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iwA>,.r Home Washer 


BaU 

No. 35. 


This is 

THE WASHER 
and the season of 
the year to head 
off your MAIL 
ORDER competi¬ 
tor. Ask your 
jobber or write us 
for George Wash¬ 
ington Booklet. 


•. • T B E. •. 

WHITE DAISY 

Tke Most Perfect Kabbcr Type 
of Wasker Ever Prodaeed 

Double Ball Bearing Throughout, 
Corrugated Tub, Hinged Cover, 
Adjustable Drip Board, and- 
Fully Guaranteed, 

WHITE ULY WASHER CO. 

Toledo, Ohio Davenport, Iowa 


DCADT won UBK 


Auxiliary Ironing Board Co.’s 

VERI be:3x 

size—Length, 20 Inchos. Price, $14 per groas 

Width, 5 and 2^ Inches. 3 Dozen In Box 
MANUPACTUHED BY 

AUXILIARY IRONING BOARD CO. 

_Rochester, N. Y., U. S. A. |_ 


The 

Standard 

Nf A Co. 

Shelby, 
Ohio 


This is not a 
Grindstone, 
Saw MiU or 
Threshing 
Machine. 

It is a 

Labor - Saver, 
Worry-Killer 
and 

Wonder 
Worker on 
Wash Day. 


A Money- 
Maker for 


you, 

Mr. Dealer. 
Order now. 


Im Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS'.MAGAZINE 
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The only WASHING MACHINE 
for any and all elimatea. 


The reason you can sell 
more galvanized wash tubs 
than wooden ones is one of the 
reasons you can sell more 
GALVANIZED WASHING 
MACHINES than those built 
of wood. . 

Retails for a proSt 
that is worth while. 


HORTON MFC. CO., ft. wayne, ind., u. s. a. 

ESTABLISHED 1871 (36 Ye*r» Experience) 10 FRY STREET 


May we have your request for catalosf 
of our complete line? 



DEALERS 

INVESTI6ATE 

THE 

SANITAREE 

WASHER 


SAVES TIME. MOREY, UBOR 


The SANITAREE WASHER hat beta 
giviag satisfaction nsvsr 
snjoysd before by users 

“DMitrs stilinctht SANITAREE 
will handls no othsr.”-TRY IT 


WASHES LACE CURTAINS and 
WOOLEN BLANKETS 

The oniy washer ever invented that wiii do this without injury to either 
DEALERS. WRITE US 

SANITAREE WASHER CO., TeiiCity, Indiana, U.8.A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS ON Last Pacis. 
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NOfflWHlTE 

ROTARY WASHER 


Mr. Jobber: Mr. Dealer: 



Do you realize the fact that our strong advertising campaign in all xht leading 
farm journals^ magazines for women and other kindred papers is resulting in a strong^ 
steady and ever-increasing demand for our products ? Such is the case, and it be¬ 
hooves you to get in line and have on hand at least three (more would be better) 
of the fifteen different styles of washers with which we can now supply you. Our 
line is complete, comprising as it does the Standard of Rotary and Lever Wash¬ 
ers of the World. We invite your correspondence. 

H. F. BRAMMER MANUFACTURING CO. 

DAVENPORT. IOWA 


A WHIRLWIND SELLER 



O-JOY 

A SELF-PRWEUJNG 
WATER-MOTOR 
WASHINC MACHINE 

Sold exclusively to the 
retail merchant. 

Don’t wait until your 
competitor puts in a 
stock of these machines. 


Write To-4ay lor Afcncy ta Tour Cttjr 

AMERICANWASHERCO. 

118 SIDNEY STREET 
ST. LOUIS. U. S. A. 


In AirswiRZifG Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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Fire Escapes, Jail Work, Lawn Seats, Ornamental Iron 
Work of every description. Send for Catalog,8tating wants. 

•no STBUCTORAL IRON CO.. 6 Warrai St.. Sandusky. Ohio 


Mr. Hardware Mannfactiirer 

How do you mark your goods? lu the old- 
fashloued way? If so, we can interest you. 
Write for catalogue 600-M which describes our 
method fully. 

DW16HT SLATE MACHINE CO.. 

Hertford. Coxm.. U. S. A. 


MjbfMUTra.i.iM’ftmro 


1 1 mil's ■"isSe 




lAghtt Strong^ Powerful^ DunMe, No. 1 cats 8-4 or less; 
No. 2 cuts 9-16 or less; No. 8 cuts 1-2 or leas; No. 4 cuts 8-8 or 
less. Cuts close to work Highest TesUmoniaiM from Job- 
hers and Consumers^ Send for circular. 


Strepdreasingcontainsnoemery 
warranted not to »njure ra»or. 


Finest Razor Strop Dressing ever pat on the market. 
Sold by every dealer on the Pacific Coast. 

B. J. HALL, 517 Market St., San Francisco, Cal. 



tr*r «at of 
grior, can bo 

plaood on Um odfo of btn^ tfmbor 
Mord or alnuiot anywhoro. Prioo, 75 cobSl 

C. C. C. SAW CLAMP 

Um damping bar, bolng eomplotolj oorerod wHh nibbor, bold* any oaw por> 
foetly rigid, taking np all rlbration, thu oaring prioo of damp In ooot of filoo 
ba a diort tlmo. and at tho oanm timo rodndng tho noioo cortomary In filing, 
making H pncileally noioolooo. Sond for Catalogno. 

C. W. CARDWELL MFO. CO.. Jamaica. N. Y. 


JACKSON’S ALUMINUM LINE LEVEL 

To take the place of the 
old style straight edge. 
JACKSONS Moimted on handsome easel 

■ line levelm display cards. Ready sellers 
AT.jAiLtiwot wherever shown. 

Write for circular and price. 

flAMniilW J. A. BARKER 

^ Folton Bldg.. PITTSBURC. PA. 


ii"' size eye, 7 in. outside 

V - diameter and under. 

^ -: WALLACE SUPPLY Ca 

915 Garden City Block, 

? CHICAGO, ILL. 


— Xh© MESSLER 

l^ural iViall 3ox 

has the largest sale of any rur^ 
mail box manufactured. Well 
made, neat in appearance, Low 
A in Price. This is what mak« it 
■B * popular. For sale by the leading 
Jobbers of the United States or direct to the trade. 

IL E HESSin COn Sok Manrfactflreno 

5M to 514 No. Sallna Street, SYRACUSE, N. Y. 


ROBERT MURRAY, 

24 DUANE STREET. NEW YORK CIlV. 

Atiandc Screw Worka, Wood Screws, 
Henry’s Pruning Shears, Etc. Maynard’s 
Socket Shovels and Trowels. Wm. Schmitt 
4k Co.’s Mechanics* Tools. 


ha.imdl.e:s 

For Axes, Picks, Sledges, Msuls, Hammers, Hatchets, 
Railroad and Mining Tools. Ask your Jobber for 
Hartwell’s Brands. _ _ 


HARTWELL BROTHERS, Chicafo Heights, Dls. 




NO SLIPPINO-NO TEARIN8 

with the “Columbia” Can Opener 



PARKER WIRE 

Worcester* Moon,* U. S. A. 

Manufacturers 

Wire Hardware 

WRITE US FOR PRICES QQ' I C 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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SALESMEN WANTED 

FOR THE 

AutoStrop 

Safety Razor 

THE RAZOR OF THE FUTURE 


We seek arrangement with capable 
men who can represent us to their 
established trade. Our advertis¬ 
ing campaign begins in March issue 
of various magazines, and in con¬ 
nection therewith we offer clean 
cut, profitable proposition to reliable 
salesmen or will consider a side line 
arrangement. 

Preference will be given to those 
having sold safety razors. 


Address Sales Manager 

Auto Strop Safety Razor Co. 

350 BROADWAY, NEW YORK 


TURINBUCKUES 



MERRILL BROS., Brooklyn, n. y. 


- 10OT- 

Wholesale Hardware Directory 

NOW READY 

Price* Wl.OO* PostpeKl 

DANIEL T. MALLETT. Publisher 

253 Broadway, New York City 

TRAVELING SALESMEN WANTED—We wish to 
arrange for every section of the Union with sales¬ 
men who have a well established trade in their sev¬ 
eral territories. Advertisers’ line is high grade; well 
known and well regarded, and has been before the 
trade for many years. Product is handled princi¬ 
pally by Hardware and Cutlery Trade; a small pack¬ 
age of samples representing the line. Advertisers 
wish to arrange on commission basis with repre- 
aentative salesmen as above who already have one 
or more lines and are regularly soliciting the best 
retail trade in their respective territories. Commu¬ 
nications solicit^ and considered confidential. Ad¬ 
dress High & Grade, care Hardware Dealers’ Maga¬ 
zine, 258 Broadway, New York City. 


WANTED—^Tinner to do galvanized, Slate Roofing, 
Spouting and furnace work. State wages wanted. 
Address “Tinner,” care Hardware Dealers* Maga¬ 
zine, 253 Broadway, New York. 


AMERICAN TOOL CHEST CO. 

Factory and Salesroom: 

2M West loiistMi St, NEW YOBK, U.S.A. 

TOOL CHESTS; all sizes, complete with tools, for 
Boy^ Youths, Gentlemen, Farmers, Rsilroa<ls 
and Carpenters’ use; also Tool Cabinets, Machin¬ 
ists*, Electricisma’and Pipe Fitters* Empty TCK>L 
CHESl^S. Agents for Steel Tool Chests. 

SEND for LATEST CATALOGUE 



Simple and Safe 
Fits Any Ladder 


DEALERS WANTED 


Extension Foot 
for Ladder 

ADJUSTABLE 
TO ANY UNEVENNESS 
OF THE GROUND 


MORGAN POTTER CO. 

nshUU-OB-Hodsan, N. T. 


PITENTS 


HUBERTT:. PECK, 625 F St.. N. 
W., Washington, D. C., Consulting 
Expert in Patent Causes. U. S. 
and Foreign Patents. Send for leaflet on “Rejected 
Patents Applications.’* 


Send for Optical trade catalogue, including compasses, 
magnifying glasses, etc. L. Manasse, 88 Madison 
street, Chicago. 


Clsnosnnin Bros., Baltimore, Md., Soldering Cop¬ 
ers, Copper Nails and Tack^ Copper Rivets and 
Burs, Brass Shoe Nails, Iron Cobbler’s Nails, Sheet 
an(l Ingot Copper, Shoe Tacks. 


FOR SALE; PATENTED BREAD AND DOUGH MIXER 
Pat. No. 817,400. Household use. Works perfectly. 
Fits any pan. Address Irving Stanley, 161 W. 140th 
St.. New York. 


**For Wlrn GIms, RJbbwd GImp n^nd MntalUo 
Mkyllghitn, write Powers A WilllaLma, 
Streettor, 111." 


FOR SALE—^A well established hardware and paint 
store, near Boston, in a large city and doing s 

? rofitable business. Good reason for selling. Terms 
Iash. Address Box I, Cambridge, A, Boston, 
Mass. 


HARDWARE SALESMEN WANTED—To sell as a 
side line a patented Tool for the RETAIL HARD¬ 
WARE TRADE. An article so superior to all 
others in its class that the user buys tnem on sight 
regardless of the number of other makes he may 
possess, therefore a business creator for the trade 
and an easy seller. Address “I. P. W.,” care Hard¬ 
ware Dealers’ Magazine, 253 Broadway, New York. 


HARDWARE BUSINESS FOR SALE—In growing 
Southern California town, doing an annual business 
of $50,000. Business in a flourishing condition. Ex¬ 
cellent reasons for selling. Address “Business,** 
care Hardware Dealers’ Magazine, 253 Broadway, 
New York. 


WE HAVE several articles which hardware salesmen 
could handle in connection with their other lines. 
Write for territory at once. Excelsior Implement 
Co., Troy, N. Y., U. S. A. 


WANTED—Good builders* hardware salesmen to 
travel for well established manufacturers. State 
experience. Address “Experience,” care Hardware 
Dealers’ Magazine, 253 Broadway, New York, 


Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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BUYERS’ REFERENCE 
TO ADVERTISEMENTS 


CAREFULLY CONSULT the advertising pages for announcements of seasonable goods and special 
Buyer to keep posted. 

It you don’t find what you want write us. We have a complete catalogue file which we place at your 
service. 


Abraal-re Materials 

Pike Mfg. Co.. Pike, N. H. 
Addins Macnine 
Automatic Adding Machine Co., 839 
Broadway, New York. 
Adrertlsmv Novelties 
Tigloj^ Mfg. Co., The, Hartford, 

Asrienltnral Implements 

American Fork a Hoe Co., Cleve¬ 
land, O. 

Graham it Co., John H., 113 Cham¬ 
bers St., New York. 

Peck, Stow a Wilcox Co., 27 War¬ 
ren St., New York, 
l^irte Mfg. Co., Indianapolis, Ind, 
Aleoholy Denatured 
Berry Bros., Ltd., Detroit, Mich. 
Andirons 

(See Fireplace Goods.) 

Anirle Benders 
(See Benders.) 

Anvils 

Golnmbian Hdwe. Co., Cleveland, O. 

.teple Parers 

Beading Hardware C!o., Reading, Pa. 
Asbestos and Maignusin 
Johns-Manvllle Go., H. W., 100 WiU- 
lam St., New York. 

Asb Cans 

Arrow Can Go., 86 Warren St., New 
York. 

Asb Sifters 

Gilbert a Bennett Mfg. Ck>., Chi¬ 
cago, IIL 

Hill Dryer Go., 315 Park Ave., Wor¬ 
cester, Mass. 

Anver Bits 

Jennlnm a Co., G. E., 42 Murray 
St,. New York. 

M^bew a Co., H. H., Shelburne 
Falla, Mass. 

Ohio Tool Co.. O>lumbos, O. 

Bussell a Erwin Mfg. Go., New Brit¬ 
ain, Conn. 

Automatic Truebs 
Peck Hardware a Mfg. Go., C. A., 
Berlin, Wis. 

Automobile Jaclcs 
(See Jacks.) 

Automobile Lamps 

(Sec Lamps.) 

Automobile Supplies 
Excelsior Supply Co., Chicago, Ill. 
Manhattan Screw a Stmpg. Wks., 
202 West 11th St., New York. 
Ifssger, Inc.. C. A., 203 W. 80th 
St., kew York. 

Motor Car Equipment Co., 65 War¬ 
ren St., New York. 

New York Sporting Goods C^., 17 
Warren St., New York. 
Patterson, Gottfried & Hunter, Ltd., 
146-160 Center St., New York. 
Wilkinson a Co., A. J., 180-188 
Washington St., Boston. Mass. 
Automobile Tool Bavs 
Excelsior Implement Co., 882 River 
St.. Troy, N. Y. 

Automobile Tubingr and 
Rims 

American Tube a Stamping 0>., 
Bridgeport, Conn. 

Au t omobil es 

Stevens Arms a Tool (3o., J., Chico¬ 
pee Falla, Mass. 

Ax Handles 
(See Handles.) 

Axes and Haiobets 
Arcade Mfg. Co., Freeport, Ill. 
Bur^ess-Norton Mfg. Co., Geneva, 

National (hitlery Go., Detroit, Mich. 
Peek Edge Tool Co., Cohoes, N. Y. 
Wlebnsch a Hllger, Ltd., 9-16 Mur¬ 
ray St., New York. 


Axle Grease 

Frasier Lubricator Go., 88 Murray 
St., New York. 

Snow Flake Axle Grease Co., The, 
Fitchburg, Mom. 

Axle Grease—Orapbite 
Dixon Omcltals Go., Jus., Jersey 
City. N. J. 

Axle Oil 
(See Oil.) 

Baby Walkers and Jumpers 
Glascock Bros. Mfg. Co.,Muncie, Ind. 
B a a ar u v « identideation 
Cneck 

Guardian Registry Co., Inc., 263 
Broadway. New York. 

Bank and Ofllee Railingr 
Buffalo Wire Wks. Co.,Buffalo, N.Y. 
Lndlow-Saylor Wire Co., St. Lonls, 
Mo. 

Wright Wire Co., Worcester, Mass. 
Barbed Wire 
(See Wire.) 

Barrel Swinv* 

Glascock Bros. Mfg. Co.,Monde, Ind. 
Base Ball Eboe Plates 
Wi^ow Skate Mfg. Co., Sam’l, 
Worcester, Mass. 

Base Ball Supplies 
Draper-Maynard Co.,Plymonth, N.H. 
Baskets, Wire 
Andrews Wire A Iron Wks., Bock- 
ford, UL 

Batb Room Fittinas 
American Ring Go., waterbnry, Ct. 
Buffalo Mfg. Co., Bnffalo, N. Y. 
Forsyth Mfg. Co., 808 Terrace St., 
Buffalo, N. Y. 

Manning, Bowman it Co., Meriden, 
<^nn. 

Novelty Mfg. Co., Dept. K., Water¬ 
bary, Conn. 

Parker Co., Cbaa, The, Meriden, Ct. 
Pritchard-Strong Co., 29 Circle St., 
Bochest«»r, N. Y. 

^plin BCfg. Co., Now Brltoln, Ct. 
Beaters 

(See Carpet Whips.) 

Bells and Gonae 
East Hampton Bell Ck>., East Hamp¬ 
ton, Conn. 

New Departure Mfg. Co., Bristol, 
Conn. 

Bussell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Sterr Bros. BeU Co., Bast Hamp¬ 
ton, Conn. 

Wall Mfg. Supply Co., P., Alle¬ 
gheny, Pa. 

Belt Dressingr 
Dixon Crucible Co., Jos., Jersey 
City, N. J. ^ 

Belt Hooks 
(See Hooks.) 

Beltina 

Ames Sword Co., CHilcopee, Mass. 
Belt LaeiuMf Steel 
Bristol Co., Waterbury, CJonn. 

Belt LaoingTf Wire Spooled 
Malln A (^., (jleveland, O. 

Belt Punches 
(See Punches.) 

Bench Screws 
(See Hand Screws.) 

Benches, Cablnet-BInkers’ 
Grand Rapids Hand Screw Ck>., 
Grand Rapids, Mlcfa. 

Benders, Anale and Bye 
Wallace Supply Co., 916 Garden 
City Block. Chicago, HI. 

Bicycle Bells 
(See Bells.) 

Bicycle Lamps 
(See Lamps.) 


Bi^^le Supplies and Snn- 

Bxceislor Supply Co., Chicago, HI. 
New York Sporting Goods 17 
Warren St., New York. 

Smith A Bfge Mfg. Co., Bridgeport, 
(3onn. 

Bicycles 

Johnson’s Arms A Cycle Works, 
Iver, Fltchbnrg, Msss. 

Binder Twine 

i See Twine.) 

Brnees 

Millers Falls Co., 28 Warren St., 
New York. 

Reading Hardware Cb., Reading, 

Bussell A Erwin Mfg. Co., Now 
Britain, (bnn. 

Stanley Role A Level Co., Now 
Britain, Conn. 

Bits 

iSeo Augsr Blts.> 
Blnekbonrds, Slate 

Johnson A Co., B. J., 88 Park Bow,^ 
New York. 

Blaek Plate 

American Sheet A Tin Plato Co.». 

Pittsburg, Pa. 

Blacksmiths* Tools 
Peck, Stow A Wilcox Co., 27 War¬ 
ren St., New- York. 

Blind Adjuster and Snfety* 
Lock 

Oarslde Mfg. Co., The, Paterson,. 

Blocks, Chain 
Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Blocks, Tackle 
Carpenter A (b., Geo. B., 200 Sw 


Union Hardware (b., Torrlngton, 
Conn. 

Boat Hardware 

(Seo Marine Hardware.) 

Boats, Canvas 

Glascock Bros. Mfg. Co..Mnncie, Ind. 

Boilers, Heatins: 

Mott Iron Wka, J. L., The, 6th Ave. 
and 17th St., New York. 

Bolt aad Nut Bfaokinery 

Waterbary-Fsrrel Fdry. A Mach. 
Co., Waterbary, Conn. 

Bolt Clippers 

Helwlg Mfg. St. Paul, Minn. 

Porter, H. K., Everett, Mass. 

Roberts Mfg. Go., Somerville, Mass. 

Schollhom Cb., Wm., New Haven, 
Conn. 

Bolts aad Nuts 

Garland Nut A Rivet Co., Pitts¬ 
burg, Pa. 

Borinsr Machines 

Ajax Mfg. Go.. Pittsburg, Pa. 

Bottle Stoppers A Openers 

Taplln Mfg. Co., New Britain, Ct. 

Stephens A Cb., Windsor, Waltham, 
Mass. 

Box Straps, Corners, Hasps, 
etc. 

Can M^. Co., 19-21 Roosevelt St., 
New York. 

Forhes A Hatcblnson, 18 Henry St., 
Brookl^, New York. 

Boxes, Hardware, Shelf 

Green (b., A. H., 97 Warren St., 
New York. 

Moore, C. P., Ravenswoo^ W. Va. 

Sheip Mfg. Co., Henry H., Golnm- 
bia Ave. A Randolph St., Phils. 

Boxes, Mall 

Heise Mfg. Co.. Wm. P., 66 Union 
Park Court, Chicago, Ill. 

Hessler Co., H. E., 500 North Sa- 
lina St., Syracuse, N. Y. 


larpenter A (b.. Geo. 
Water St., Chicago. 
Fnlon Hardware (b.. 
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Merriam Mfg. Oo.. Durham, <^im. 
Peck Hardware Mfg. Co., C. A., 
Berlin, Wli. _ 

Reading Hdw. Co., Beading, Pa. 
Taylor & Boggls Fdry. Co., Cleve¬ 
land, O. 

Bozen, Bliter 

Miller Falls Co., 28 Warren St., New 
York. 

Smith k. Hemenway Co., 108 Duane 
St., New York. 

Bozen, Rural Mail , ^ 

Hessler Co., H. E., 600 No. Salina 
St., Syracuse, N. Y. 

Blick-Williams Go.,Indianapolis, Ind. 
Bozen, Tim, Statiomern’ 

Merriam Mfg. Co., Durham, Conn. 
Braolcetn, Folding 
Orlffln Mfg. Co., Brie. Pa. 

SUnley Works, New Britain, Conn. 
Braeketn, Ironinir Board 
Rostand Mfg. Co., Milford, Conn. 
Braeketn. JLamp 
Arcade Mfg. Co., Freeport, lU. 
Braeketn, Roof 
Wagner Mfg. Co., Cedar Falls, la. 

Braeketn, Skelf 
Atlas Mfg. Co., New Haven, Conn. 
Grlllln Mfg. jCo., Brie, Pa. 

Bussell k Brwln Mfg. Co., New Brit¬ 
ain, Conn. 

Stanley Works, New Britain, Coon. 
Taplln Mfg. Co., New Britain, Ct, 
Braeketn, Skow Ciuie 
Nashua TIU Co., Nashua, N. H. 
Brasn and Copper ^ _ 

Hussey k Co., C. G.. PltUburg, Pa. 
Plume k Atwood Mfg. Co., 28 Mur¬ 
ray St., New York. 

Bread Boardn 
Smith k Son, F., Clinton, Iowa. 
Bread Mtzern 

Landera Frary k Clark, New Brit¬ 
ain, Conn. ^ ^ 

Manning, Bowman k Co., Meriden, 
Conn. 

Pritchard-Strong Co., 29 Circle St, 
Rochester, N. Y. 

Broom Holders 
Eclipse M^. Co., North Girard, Pa. 
Broom Holdern. Whlnk 
Bnreka Chair Seat Co., Syracuse, 
N. Y. 

Broomn 

Osborn Mfg. Oo., Cleveland, O. 
Bronse Powders ^ ^ 

Bronse Powder Worksu Elisabeth, 
N. J. 

Brasil en 

Gerts-Lumbard k Co., 206-210 Ran¬ 
dolph St., Chicago, Ill. _ 
Milwaukee Dustless Brush Co., Mil¬ 
waukee, Wls. ^ 

Osborn Mfg. Co., Cleveland, O. 
Balldiita Papers 

Bn^i^lm^il^^AdJaatalile Pipe 
Armstrong Mfg. Co., 291 Knowlton 
St., Bridgeport, Conn. 

Batcher Knives _ 

Case k Sons, W. R., Bradford, Pa. 
Forschner k Sons, Chas., 206 B. 

19th St, New York. 

Kimball Co., G. J., Bennington, 
N. H 

National Cutlery Co., Detroit, Mich. 
Batcher Saws 

(See Saws.) 

Button Cases _ . , 

New Departure Mfg. Co., Bristol, 
Conn. 

Batts, Door 

RusseU k Brwln Mfg. Co., New 
Britain, Conn. 

Stanley Works, New Britain, Conn. 


Smith k Hemenway Co., 108 Duane Chain 


St., New York. 

Taylor Mfg. Go., The, Hartford, Ct 
White k Son, Ira F., 144 Walnut 
St., Newark. N. J. 

Cans 

(See Articles.) 

Carbide of Silicon 
Carborundum Co., Niagara Falls, 
N. Y. 

Carboramdam 

Carborundum Co., Niagara Falls, 
N. Y. 

Carbomndnm Wheels 
Carborundum Co., Niagara Falls, 
N. Y. 

Carpenters’ Tools 
Peck, Stow k Wilcox Co., 27 War¬ 
ren St, New York. 

.Carpet Stretchers 
Hunt, Helm, Ferris k Co., Harvard, 

Knapp, Geo. S., Bridgeport, Conn. 
Montross, Robt. W., Galien, Mich. 

Carpet Sweepers 
Blssell Carpet Sweeper Co., Grand 
Rapids. Mich. 

Goshen Sweeper Co., The, Grand 
Rapids, Mi ch. 

Carpet Whips and Beaters 

Andrews Wire k Iron Works, Rock¬ 
ford, lU. 

Ely Mfg. Co., Tbeo. J., Girard, Pa. 
Pease Mfg. Co.,. 101 Seneca St., Buf¬ 
falo, N. Y. 

Carriage Hardware 

McKinnon Dash Co., Buffalo, N. Y. 

Carriage Heaters 
Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Standard Stamploi Co., Marysville, 
Ohio. 

Carriers, Hay 

Loudon Machinery Co., Fairfield, la. 

Carrylnir Syctems, Trolley 
Track 

Wilcox Mfg. Co., Aurora, lU. 

Cartridges 

(See Ammunition.) 

Carvers, Kitchen 


Ltd., OdsM^ 
Co., 


Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Community, 

N. Y. 

Smith k Bgge Mfg. 
port. Conn. 

Woodbonse Chain Wks., 

N. J. 

Chain Blocks 

(See Blocks.) 

Chair Seats 

Eureka Chair Seat Co., 

N. Y. 

Chalk Lines 

Carpenter k Co., Geo. B., 9(M 
S. Water St., ChlcMO, IIL 
Silver Lake Co., 78 Chaaiicoy 
Boston, Mass. 

Cherry Stoners 
Enterprise Mfg. Co., of Pa., 
delphla. Pa. _ 

Rollman Mfg. Co., Mount Joy, Pb. 
Chimney Tops, RevolvlmB 
Eureka Fence Mfg. Co., 

Ind. 

Iwan Bros., Streator, IIL 

Chisels 

Jennings k Co., G. E., 42 
St., New York. 

Ohio Tool Go., Columbus, O. 

Bussell k Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Christmas Tree Holders 
North Bros. Mfg. Co., 

Pa. 

Cigrar Knives 

Kimball Co., G.J., Bennington, N.B. 
Cistern Tops 

Wagner Mfg. Co., Cedar Falls, Is. 
Clamps 

Grand Rapids. Hand Screw Co., ( 
Rapids, Mich. 

Hammer k Co., Branford, 
Clippers, Pingrer Nail 
Cook Co., H. C., The, Ansonla, Ot- 
Snow, L. T., 108 Duane St., N.Y.OL 
Sperry k Alexander Co., 800 “ * 

way. New York. 


Yale k Towns Mfg. Co., 9-16 Mur- Catches, Screen Door 


AJisvnvn waj', xui». 

Lsmson k Goodnow Mfg. Co., Shel- Clippingr Machines, Hair 

bums Falls, Mass. . ---- . 

Carvers’ Knives, Wood 
Smith k Hemenway Co., 108 Duane 
St., New York. 

Cars, Children’s Hand 
(See Hand Cars.) 

Cosh Drawers, Alarm 
Nashua TiU Co.. Nashua. N. H. 

Cash Recorders 
Hough Cash Recorder Co., Indian 
Orchard, Mass. _ _ 

Standard Cash Register Co., Wa¬ 
bash, Ind. 

Casters, Ball Bearing^ 

Acme Ball Bearing Sales Co., 06 
Warren St., New York. 

Casters, Farnitare 
Clark Co., Geo. P., The, Windsor 
Locks, Conn. 

Beading Hardware Co., Beading, Pa. 

Casters, Robber Wheel 
Elastic Tip Co., 870 Atlantic Ave., 

Boston, Mass. 

Castingrs, Malleable 
Hammer k Co.. Branford, Conn. 

Catchers, Grass 
Dixon Co., Perry, Merriam Park, 

Minn. 

Excelsior Implement Co., 382 Rive** 

St., Troy, N. Y. 

Hasseries, Carl, Cleveland, Ohio. 

Krause Mfg. Co., 7701 Goldsmith 
Ave., Chicago, Ill. 

Specialty Mfg. Co., St. Anthony 
Park, Minn. 


ray St., New York. 

Cake Mizers ^ ^ 

Landers, Frary k Clark, New Brit¬ 
ain, (^nn. 

Prlichard-Strong Co.. 29 Circle St., 
Rochester, N. Y. 

Cake Tamers 
Arcade Mfg. Co.,^ . 

Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Ct 
Potter Mfg. Co., Geneva, Ohio. 

Calipers and Dividers^, 
Starrett Co., L. S., Athol, Maas. 

Can Openers 
Arcade Mfg. Co., Freejwrt, Ill. 
Ellis Mfg. Co.. The. Milldale, Conn. 
Lee Hdw. Mfg. Co.. 10 Mechanic 
St.. Hartford, Ct „ „ 

Meisselbach k Bro., A. F., Newark, 
N J. 

Pritchard-Strong Co., 29 Circle St, 
Rochester, N. Y. 


Automatic Door Catch Co., 218 E. 

67th St., Chicago, 111. 

Peck, Stow k WUcox Co., 27 War¬ 
ren St., New York. 

Watrons Mfg. Co., B. L., The, Des 
Moines, Iowa. 

Ceilingrs, Metal 
Berger Mfg. Go., Canton. O. 

Eller Mfg. Co., Canton, O. 
Frledley-Voshaidt Co., 194-294, Ma¬ 
ther St, Chicago, IIL 

Cellar Drainers 
Kemp Mfg. Co., C. M., Baltimore, 
Md. 

Cements. Fireproof 
Johns-Manville, H. W., Co., N. Y. C. 

Cement Tools 
Iowa Novelty Go., Burlington, la. 

Cbafingr Dishes 
Buffalo Mfg. Co., Buffalo, N. Y. 
Manning-Bowman Co., Meriden, 
Conn. 


American Shearer Mfg. Co., 

Brown k Sharpe Mfg. Co., Prsv^ 
dence, R. 1. 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Coates Clipper Mfg. Ck>., Woreester» 
Mass. 

Gillette Clipping Machine Co., 114 
W. .S2d St, New York. 

Hotchkiss, Edward S., Bridgspsst* 
Conn. 

Wlebnsch k Hllger, Ltd., 9-18 Mn^ 
ray St, New York. 

Clocks 

New Haven Clock Co., New Bavsn» 

Western Clock Mfg. Co., La SsUa^ 
III. 

Clothes Bars 

Ely Mfg. Co., Theo. J., Girard, 9^ 
Martcross Co., 40 Dearborn St, Chi¬ 
cago, Ill. 

Udell Works, Indlanspolls, Isd. 
Clothes Dryers 
Eclipse Mfg. (^., North Girard, Ps, 
Hill Dryer Co., 816 Park Ave., War- 
eester. Mass. ^ . 

Lee Hdw. Mfg. Co., 10 M och s nie 
St, Hartford, Gt 
Clothes Horse 
Smith k Son, F., Clinton, lows. 

Clothes Lines __ 

Carpenter k Co., Geo. B., 20Pd0S 
S. Water St, Chicago, IIL _ 
Columbian Rope Co., Aubum, N. T. 
Estes MUls, Fan Uver, 

New York Cordage Co., 86 Wall Bt* 
New York. 

Samson Cordage Wks., Boston, 

Silver Lake Co., 78 Cbannesy 8t» 
Boston, Mass. 

Clothes Lines, Wire 
Wright Wire Go., Worcester, Mam, 
Clothes Wringers 
Glascock Bros. Mfg. Co..Munc^ Ind. 
Coal, Carriage Heatem’ 
Chicago Flexible Shaft Oo., 189 €a- 
tario St., Chicago, IIL 
Coal Hods, Brass _ ^ ^ 

Buffalo Mfg. C<^ Buffalo^ N. T. 
Coal Vases,^BraM 
Buffalo Mte. Co., Buffokb N. T. 
Coaster Brakes 
New Departure Mfg. Go., Brisferi, OL 
Coaster Sleds 
(See Sleds.) 
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CoMter WavoniB 
(See Wegona.) 

Coat Haaflrenit Foldlmir 
Pallman Mfc. Co.. Boctaeeter, M. Z. 
Coat and Hat Hooks 

(See Hooks.) 

Coffee and Spiee Mills 

Arcade Mfg. Oo,, Freeport, IlL 
Bnterprlee Mff. Go. of Pa., Phils. 
Landera Frary d Clark, New Brit¬ 
ain, Conn. 

Parker Go., Cbas, Meriden, Conn. 
Coffee Percolators 
Buffalo Mfg. Co., Buffalo. N. T. 
Landera Frary & Clark, New Brit¬ 
ain, (Jonu. 

Manning-Bowman Co., Meriden, 
Conn. 

Conductor Pipe 
Berger Bros. Cq^ Philadelphia, Pa. 
Conductor Pipe Hangpers, 
Wire 

Iwan Bros., Streator, Ill. 
Cooklngr iJtensIls 

Arery Stamping Go., Clereland, O. 
CleTeland Stamping & Tool Co., 
Cleveland, 0. 

Landers, Frary it Clark, New Brit¬ 
ain, Conn. 

Cookers, Klreless 

Bxer-Ketch Novelty Co., 116 North 
Senate St.. Indianapolis, Ind. 
Cookers^ Steam 
Castle Co., Wllmot, 81 Blm St., 
Rochester, N. Y. 

Copper 

(See Brass and Copper.) 
Copper Wire, Cable 
Da^s, A. C., 167 Lake St., Chicago. 

Cordagre 

Carpenter & Co., Geo. B., 206-208 

S. Water St., Chicago, Ill. 
Channon Go., H., Chicago, 111. 
Columbian Rope Co., Auburn, N. T. 
New York (Cordage Co., 83-5 Wall 

St.. New York. 

Samson Cordage Wks., Boston, Maas. 
Silver Lake Co., 78 Chauncey St., 
Boston, Mass. 

Cork Screws and Pnllera 
Arcade Mfg. Co., PreeporL 111. 

Brie Specialty Co., Brie, Pa. 

Lee Bdw. Mfg. uo., 10 Mechanic 
St., Hartford, Ct. 

Parker Co., The Cbas., Meriden, CL 
Williamson Wire Novelty Co., C. 

T. , Newark. N. J. 

Smith d Hemenway Ck)., 108 Duane 
St., New York. 

Corn Cutter* 

American Fork d Hoe Co., deve- 
land, O. 

Cornicee, Metal 
Berger Mfg. Co., Canton. O. 

Eller Mfg. Co .. C anton, O. 
Corundum Wbeela 
Pike Mfg. Co., Pike, N. H. 

Cotter Pin Macblnea, Auto¬ 
matic 

Shuster Go., F. B., .New Haven, 
Conn. 

Cotton Waate 
Estes Mills, FaU River, Mass. 
Cranea 

Yale d Towne Mfg. Co., 9 Murray 
St., New York. 

Cruciblea 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Crucible Steel 
American Tube d Stamping Co., 
Bridgeport, Conn. 

Cultl'rator* 

Syracuse Chilled Plow Co., Syracuss, 
N. Y. 

Cuapidora . _ 

Buffalo Mfg. (k>., Buffalo, N. Y. 
Cutlery 

(See also Knives, Rasors, Shears, 
etc.) 

Barnsley Bros. Cutlery Co., Mmiett, 
Mo. 

Case d Sons, W. R., Bradford, Pa. 
Clanberg d Co., P. A., 27 Park PI., 
New York. 

Kimball Co., C. J.« Bennington, 
N H 

Landera Frary d ClarS, New Brit¬ 
ain, (^nn. 

National Cutlery Co., Detroit, Mich. 
Northileld Knife Co., Northfield, CL 
NorveU-Shaplelgh Hdw. Co., St. 
Louis, Mo. 

Parker CO., Cbas., The, Meriden, Ct. 
Simmons Hardware Co., St. Loula 
Smith d Hemenwky Co., 108 Duane 
St., New York. 

Sperry d Alexander Co., 800 Broad¬ 
way, New York. 


White d Son, Ira F., 144 Walnut 
SL. Newark, N. J. 

Wilkinson Shear d Outleiy Co., 
Beading, Pa 
Cuttern 

(See Articles.) 

Dnirymen’a Supplies 
Baum d Elvis Co., Milwaukee, Wls. 
Dumpers 

Arcade Mfg. Co., Freeport, Ill. 
Taylor d Mggis Fdiy. Ck>., Cleve¬ 
land, O. 

Duahea, Fendera^ etc. 
McKinnon Dash Co., Buffalo, N. Y. 
Door Bella 

(See Bells.) 

Door Buttoua^ Steel 
Watrous Mfg. Co., B. L., Des 

Moines, la. 

Door Cutcbes 

Watrous Mfg. Co., B. L., Des 

Moines, la. 

Door Cbecka uud Sprluars 

Pullman Mfg. Co., Rochester, N. Y. 
Beading Hardware Go., Beading, 

Pa. 

Russell d Erwin Mfg. Co., New 

Britain, Conn. 

Yale d Towne Mfg. Co., 9 Murray 
St., New York. 

Door Hungrrrs 
(See Hangers.) 

Door Holders 

Superior Spring Binge Co., 15 So. 

Canal SL, (micago. 111. 

Door Knoos 

(See Locks and Knobs.) 

Door Pulla 

Columbian Hdwe. Co., Cleveland, 0. 

Door Hull 

Automatic Door Rail Go., Hillsdale, 
Mich. 

Door Strips^ Irou Automutle 

Wagner Mfg. Co., Cedar Falls, la. 
Draw Knlwes 

Kimball Co^ C. J., Bennington, N.H. 
Ohio Tool Co., Ck>lumbos, O. 

Russell d Erwin Mfg. Co., New Brit¬ 
ain, (3onn. 

Wilkinson d Co., A. J., 180-188 

Washington St., Boston, Mass. 
Draw Knives^ Foldlna 
Bussell d Erwin Mfg. Co., I^w Brit¬ 
ain, Conn. 

WUklnson d Co., A. J., 180-188 

Washington St., Boston, Mass. 
Dreaalnar* 

(Sec Articles.) 

Drillluir Macblnea 
Dwight Slate Machine Co., Hart¬ 
ford, Conn. 

Shuster Co., F. B., New Haven, 
Conn. 

Drills, Hand, Breast^ etc. 
Millers Falls Co.. 28 Warren St., 
New York. 

Smith d Hemenway Co., 108 Duane 
St., N. Y. C. 

Drills, Star and Pipe 
Star Expansion Bolt Co., 147 Cedar 
St., New York. 

Drop Forarlnira 
Billings d Spencer Co., Hartford, 
Conn. 

Barnes Co., Wallace, The, Bristol,Ct. 
Dryers 

(See Articles.) 

Duck Call 

Multi Novelty Co., 4 California, Ter¬ 
race, Chicago. 

Dumb Walters 
(See Elevators.) 

Dust Pans 

Eclipse Mfg. Co., North Girard, Pa. 

Have Trousb Hanvers 
(See Hangers.) 

Bagr Beaters 

Taplln Mfg. Co., The, New Britain, 
Ct. 

Blectric Cookingr and Heat- 
in gr Apparatus 

(See articles.) 

Blectrical Supplies 

Johns-Manvllle Co., H. W., 100 Will¬ 
iam St., New York. 

Smith d Hemenway (k)., 108 Duane 
St.. New York. 

Elevator Enclosures and 

Cabs 

Buffalo Wire Works Co., Buffalo, 
N Y. 

Ludlow-Saylor Wire Co.,St. Louis, Mo. 
Wright Wire Co.. Worcester. Mass. 

Elevators and Dumb Walt¬ 
ers 

Baton d Prince (k>., Chicago, Ill. 
Energy Elevator (k>., 406 Cherry St., 
Philadelphia, Pa. 


Kimball Bros., 900 Ninth St., Coos- 
dl BluflSi la. 

O'Neill Elevator Co., 928 Cherry SL, 
Philadelphia, Pa. 

Sedguick ^chlne Works, 84 to 88 
Carroll SL, Poughkeepsie, N. Y. 
Speidel, J. O., Reading, Pa. 

Cfnion Elevator d Machine Go., 144- 
146 Ontario St., Chicago, llL 
Elevators, Ice 
Gifford-W'ood Co., Hudson, N. Y. 
Emery Paper and Clotb 
Baeder, Adamson d Co., Pblla., Ps. 
Emery Wheels 
Pike Mfg. Co., Pike, N. H. 
Emery W^beel Dresser 
Diamond Saw d Stamping Wks., 
Buffalo. N. Y. 

Enameled Ware 
Cleveland Stamping d Tool Go., The, 
Cleveland, O. 

Enamels 
(See Paints.) 

Escutcheon Pins 
(See Pins.) 

Expansion Bolts 
Star Expansion Bolt Co., 14T Cedar 
St., New York. 

Eye Benders 
(See Benders.) 

Farmlngr Implements 

(See Agricultural Implements.) 
Fasteners, Sash 
Diehl Novelty Co., Sheboygan, Win. 
Watrous Mfg. Co., B. L., Des 
Moines. la. 

Faucets, Brass 
Landers, Frary d Clark, New Brit¬ 
ain, (3t. 

Smith d Hemenway Co., 108 Dnans 
.St., New York. 

Walworth Mfg. Co., 128 Federal SL, 
Boston, Mass. 

Faucets, Iron 

North Bros. Mfg. Co., Phlladelplda, 
Pa. 

Walworth Mfg. Co., 128 Federal 8t« 
Boston, Mass. 

Faucets, Measuring 
Enterprise Mfg. Co. of Pa., Phila¬ 
delphia, Pa. 

Faucets, Molasses and Var- 
plsh 

Parker Co., Chas., The, Meriden, CL 
Faucets, Wooden 
Sommer’s Sou, John, 355-865 Central 
Ave., Newark, N. J. 

Fence Stretchers 
(See Stretchers.) 

Fendngr* Iron and Steel 
Enterprise Foundry d Fence Os., 
Indianapolis. Ind. 

Ohio Structural Iron Co., 6 Wanes 
St., Sandusky, 0. 

Fencinir, Wire 
Clinton Wire Cloth (k)., CUntei^ 
Mass. 

Cyclone Woven Wire Fence Oo., 
Cleveland, Ohio. 

DWiggins Wire Fence Co., Anderses, 
Ind. 

Eureka Fence Mfg. Co., Blchmosd, 
Ind. 

Gilbert d Bennett Mfg. Co., Chlcegs. 
Keystone Fence Co., Peoria, Ill. 

New Jersey Wire Cloth Co., 
ton, N. J. 

Wright Wire Co., Worcester, 

Files and Iln»s 
Delta File Co., 8227 Frankford Ave., 
Philadelphia, Pa. 

Dlsston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Nicholson File Co., Providence, R. L 
Russell d Erwin Mfg. Co., New Brit¬ 
ain, <k>nn. 

Flllera, Lamp and Lnntera 

Castle Co., Wilmot, Rochester, N. Y. 
Filters, Water 
Buffalo Mfg. Co., Buffalo, N. Y. 
Naiad Filter Co., 606 Sudbury Bldg., 
Boston, Mass. 

Flnsrer Nall Clippers 
(See Clippers.) 

Fire Escapes 

Ohio Structural Iron Co., 8 Warres 
St., Sandusky, O. 

Fireplace Goods 
Peck, Stow d Wilcox <k>., 27 War¬ 
ren St., New York. 

Rostand Mfg. (k>., Milford, Gouii. 
Fire Pots 

Clayton d Lambert Mfg. Co., De¬ 
troit, Mich. J , 

Turner Brass Works, The, Ns. 

Fmnklln St., Cbiesgo, IU.yi 
Flshlnar Coat ^ 

Jarvis Co., W. B., 41 Canal SL, 
Grand Rapids, Mich. 
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Rodii 

Horton Mfs. Ck>., Bristol, Conn, 
inaliiiifr Tackle 
Jarvis Co., W. B., 41 Canal St, 
Grand Rapids, Mich. 

Fiakinir Tackle Bozea 
Merriam Mfa. Co., Durham, Conn. 
Five and ^en-Cent Ck»ods 
ITranklin Special^ Co., 811 Cherry 
St., Readl^. Pa. . ,. ^ 

Flxtnrea. Electric I^iirlit 
Novelty Mxg. Co., Waterbury, Conn. 
Flower-Bed Gnarda 
Cyclone Woven W'lre Fence Co., 
Cleveland, 0. 

Gilbert & Bennett Mfg. Co.. Chicago, 
Ill. 

Wright Wire Co., Worcester, Mass. 
Fine and Tnbe Cleanera 
Johns-Manville Co.. H.W., 100 Will¬ 
iam St., New York. 

Ply Killera 

Somers, Harold, 140 De Kalb Ave., 
Brooklyn, N. Y. 

Fly Killera, Wire 
Bigelow, J. F., Worcester, Mass. 
Football Snppliea 
Draper k. Maynard Co., Plymouth, 
N. H. 

Food Cboppera 
Dana Mfg. Co., Cincinnati, 0. 
Enterprise Mfg. Co. of Pa., The, 
Philadelphia, Pa. 

Landers, Frary tc Clark, New Brit¬ 
ain, Conn. 

g oilman Mfg. Co., Mount Joy, Pa. 
ussell & Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Foot Preaaea 
(See Presses.) 

Forka 

(See Agricultural Implements.) 
Foundry Suppliea 
Osborn Mfg. Co., Cleveland, 0. 
Fmit Preaaea 
(See Presses.) 

Pornaeea and Heatera 
Marshalltown Furnace Co., Marshall¬ 
town, Iowa. 

Mott Iron Works, J. L., 6tb Ave. 
and 17th St., New York. 

Fnrnacea 

(See Soldering Furnaces and Gas 
Furnaces.) 

Fnrnitnre Trlmminiga 

American Ring Co., Waterbury, Ct. 
Game Countera * 

Bureka Chair Seat Co., Syracuse, 
N. Y. 

Garbaare Cana 

Arrow Can Co., 35 Warren St., New 
York. 

Pierce k Lanz Mfg. Co., Burlington, 
la. 

Garden Toola 

Am. Fork k Hoe Co., Cleveland, O. 
Arcade Mfg, C!o., Freeport, IlL 
Cronk k Carrier Mfg. Co., Elmira, 
N. Y. 

Potter Mfg. Co., Geneva, 0. 

Gaa Fnrnacea 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Gaa Lampa, Inverted 
(See Lamps.) 

Gaa Liigrbtera 

Oakman Mfg. Co., 84 Chambers St., 
New York. 

Gatea, Antomatie, Lawn nr 
Drive 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Gatea, Ornamental, Wire 

Cyclone Woven Wire Fence Co., 
Cleveland. 0. 

Gatea, Steel Frame 
Ke.ystone Fence Co., Peoria, Ill. 
Ganire, Sbinsle 
Wagner Bifg. Co., Cedar Falls, la. 
Gansrea 

Chapin-Stevens Co., Pine Meadow, 
Conn. 

Gear Cnttera 

Dwight Slate Machine Co., Hart¬ 
ford, ConT7. 

Glaaa Gntterp 

Barrett, W. L., Bristol, Conn. 

Smith k Hemenway Co., 108 Duane 
St., New York. 

Glaaa Cnttlnig Boarda 
Lufkin Rule Co., Saginaw, Mich. 
Glaaa Shelvea 
Novelty Mfg. Co., Waterbury, Conn. 
Gonira 

(See Bells.) 

Glue 

Baeder, Adamson k Co., Philadel¬ 
phia. Pa. 

Hewitt k Bros., C. B., 48 Beekman 
St., New York. 


Johns-Manvllle Co., H.W., 100 WIU- 
iam St., New York. 

Glovea, Baaebnll, etc. 
Draper-Maynsrd Co., Plymouth, N.H. 
Graphite 

Dixon Crucible Co., Jos., Jersey 
City, K. J. 

Graaa Catehera 
(See Catchers.) 

Graaa Shenra 
(See Shears.) 

Graaa Trtmmera 
Eureka Fence Mfg. Co., Richmond, 
Ind. 

Greoae Capa 

(See Lubricating Appliances.) 
Grindera 

(See Lawn Mower Grinders.) 

Grindinir Wbeela 

Pike Mfg. Co., Pike, N. H. 

Royal Mfg. Co., 208 E. Walnut St., 
Lancaster, Pa. 

Grindatonea 

Cleveland Stone Co., Cleveland, 0. 
Richards Mfg. Co., Aurora, 111. 
W'llcoz Mfg. Co., Aurora, 111. 
Grindatonea, Bicycle 
Cleveland Stone Co., Cleveland, O. 
Richards Mfg. Co., Aurora, 111. 
Gnn Cleanera 
Onion Hdw. (}o., Torrington, Ct. 
Guna 

Harrington k Richardson Arms Co., 
322 Park Ave., Worcester, Mass. 
Hopkins k Allen Arms Co., The, 
Dept. B, Norwich, Conn. 
Johnson's Arms k Cycle Works, 
Iver, Fitchburg, Mass. 

Parker Co., Cbas., The, Meriden, Ct. 
Savage Arms Co., 558 Turner St., 
Utica, N. Y. 

Stevens Arms k Tool Co., J., Chico¬ 
pee Falls, Mass. 

Hack Sawa 
(See Saws.) 

Hsur Clippera 

(See Clipping Machines.) 

Hame Foatenera 
Bridgeport Chain (3o., Bridgeport, 
Conn. 

Hammer Handlea 

(See Handles.) 

Hammera^ Drop 
Billings k Spencer Go., Hartford, 
Conn. 

Merrill Bros., Brooklyn, N. Y. 
Hammers, Hand 
Arcade Mfg. Co., FreejMrt, Ill. 
Billings k Spencer Co., Hartford, Ct. 
Cheney Hammer Co., Henry, Littlo 
Falls, N. Y. 

Franklin Specialty Co., Reading, Pa. 
Robertson, Arthur R., 144 Oliver 
St., Boston, Mass. 

Rock River Mfg. Co., Dept. F., 
Dixon, Ill. 

Hammer(^ Magnet 
Billings k Spencer Co., Hartford, Ct 
Robertson, Arthur R., 144 Oliver St., 
Boston, Mass. 

Hammers, Nickel Plated 
Franklin Specialty Co., 811 Cherry 
St., Beading, Pa. 

Pritchard-Strong Co., The, 29 Circle 
St, Rochester, N. Y. 
Hammocks 

Hobfeld Mfg. Co., 8th and Dauphin 
Sts., Philadelphia. Pa. 

Hand and Bench Screws 
(See Screws.> 

Hand Cara, Boys’ 

Durham Mfg. Co., Muncie, Ind. 

Exer Ketch Novelty Co., 116 North 
Senate St., Indianapolis, Ind. 
Glascock Bros. Mfg. Co.,Muncie, Ind. 
Handles, Tool 
Smith k Hemenway Co., 108 Duane 
St., New York. 

Springfield Level k Tool Co., Spring- 
field, Mass. 

Handles, Wooden 

Hartwell Bus., Chicago Heights, 

Rock River Mfg. Co., Dixon, Ill. 
Hanflrera, Barn Door 
Automatic Door Rail Co., Hillsdale, 
Mich. 

Hunt, Helm, Ferris, Harvard, Ill. 
Louden Machinery Co., Fairfield, la. 
Myers & Bro., F. E., Ashland, O. 
National Mfg. Co., Sterling, Ill. 
Richards Mfc. Co., Aurora, Ill. 
Hangrers, Clothes 
Taplin Mfg. Co., New Britain, Ct. 
Hanfgers, Have Trongrb 
Berger Bros. Co., Philadelphia, Pa. 
Eureka Fence Co., Richmond, Ind. 
Hanaers, Honae Door 
Arcade Mfg. CJo., Freeport, Ill. 


Automatic Door Ball Co., Hillsdale^ 
Mich. 

Chicago Spring Butt Co., Oblcagow 
National Mfg. Ck>., Sterling, 111. 
Prouty Co.. T. C., Albion, Mich. 
Richards Mfg. Co., Inc., Aurora, IIU 
Wilcox Mfg. Co., Aurora, Ill. 
Hnnirera, Sash 
Watrous Mfg. Co., E. L., Deo 
Moines, la. 

Hangrers, Screen and Win¬ 
dow 

Pbcnix Mfg. Co., Milwaukee, Wls. 
Diehl Novell^ Co., Sheboygan, WIs- 
Hangrers, Trouser, Skirt, etc,. 
Eclipse Mfg. Co., North Girard, Pa. 
Pease Mfg. Co., 101 Seneca St., Buf¬ 
falo, N. Y. 

Tallin Mfg. Co., The, New BriUiin,. 

Hardware Jobbers 

Butler Bros., Chicago, New York^ 
St. Louis. 

Norvell-Shaplelgh Hdw. Go., St. 
Louis, Mo. 

Simmons Hardware Co., St. Lonis^ 
Mo. 

Hardware Siannfactarers* 
Agrents 

Smith k Hemenway (^., 108-110 

Duane St., New York. 

Wlebusch k Hilger, Ltd., 9-15 Mur¬ 
ray St., New York. 

Harmonicas 

Hobner, M., 475 Broadway, N. Y. 
Harness Dressingr 
Frank Miller Co.. The, 394 Weak 
26tb St., New York. 

Harness Snaps 
Covert Mtg. Co., Troy, N. Y. 

Reading Hardware Co., Reading, Pa. 
Harness Straps 
Ck>vert Mfg. Co., Troy, N. Y. 
Hatchets 

(See Axes and Hatchets.) 

Hay Knives 

Ely Mfg. Go^ Tbeo. J., Girard, Pa.. 
Iwan Bros., Streator, 111.- 

Hay Racks 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, 0. 

Hay'ingr Tools 

Hunt, Helm, Ferris k Co., Harvard,. 
Ill. 

Louden Machinery Co., Fairfield, la. 
Myers k Bro., P. B., Ashland, 0. 
Heatera 

(See Stoves: Carriage Heaters.> 
Heaters^ Electric CnrUng^ 
Iron 

Barr Electric Mfg. (3o., Cleveland, 
Ohio. 

Heatera and Boilers 

Mott Iron Works, J. L., The, 84-99 
Beekman St., New York. 

Heel Plates 
Griffin Mfg. Co., Erie. Pa. 

Hinses, Blind and Gate 
Parker Co., Chas., The, Meriden, Ct. 
Hingres, Floor 
Bommer Bros., Brooklyn, N. Y. 
Columbian Hdw. Ck>., Cleveland, O. 
Superior Spring Hinge Co., 16 Sot. 
Canal St., Chicago, Ill. 

Hingres, Spring: 

Bommer Bros., Brooklyn, N. Y. 
CMcago Spring Butt Co., Chicago,. 

Columbian Hdw. Co., Cleveland, O. 
Hunt, Helm, Ferris k Co., Harvard,, 
Ill. 

Shelby Spring Hinge Co., Shelby, O. 
Hingres, Strap and T 
Griflin Mfg. Co., Erie, Pa. 

National Mfg. Co., Sterling, Ill. 
Stanley Works, The, New Britain,. 
Conn. 

Hingres, Window and Screen 

Arcade Mfg. Co., Freeport, Ill. 

Diehl Novelty Co., Sheboygan. Wls- 
Hitching: Posts 
Ohio Structural Iron Co., 6 Warrei> 
St., Sandusky, O. 

Bond Steel Post C!o., Adrian, Mich, 
Hoes 

(See Agricultural Implements.) 
Hoes, Self Cleaning: 

Rock River Mfg. Co., Dept. F.,. 
Dixon. Ill. 

Hoiata, Chain 
Speldel, J. G., Reading, Pa. 

Yale & Towne Mfg. Co., 9 Mnrrsy 
St„ New York. 

Hoists, Electric 
Yale k Towne Mfg. Co., 9 Hurray 
St., New York. r> 

Hollow Ware ^ 

Avery Stamping Co., Cleveland, O. 
Cleveland Stamping k Tool Co.,. 
Cleveland, O. 
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Hookii, Belt 

Bristol Co., Waterbttrx, Conn. 
Hookia, Box 

Patterson, Gottfried ft Banter, Ltd., 
146-150 Cebtre 8t., New York. 
Hooka, Coat and Hat 
Atlas Uff. Oo., New Haren, Conn. 
Lee Hdw. Mfg. Co., 10 Mechanic 8t., 
Hartford, Conn. 

National Mfgr. Co., Sterling, Ind. 
Williamson Wire Norelty Co., C. F., 
Newark, N. J. 

Hooka, Condnctor 
Berger Bros. Co., 281 Arch St., 
Philadelphia, Pa. 

Berger Mfg. Co., Canton, O. 

I wan Bros., Stroator, Hi. 

Hooka, Safety Ladder 
TapUn Mfg. Co., New Britain, Ot. 
Horne Mowera 
Chadborn ft Coldwell Mfg. Co., New¬ 
burgh, N. Y. 

Coldwell Lawn Mower Co., New¬ 
burgh. N. Y. 

Horaennoe Naila 
(See Nalls.) 

Horse Pokes 

Ely Mfff. Co., Theo. J., Girard, Pa. 
Hoae Conplinira 
Nelson ft Morrison Mfg. Co., Boulder, 
Colo. 

Hose Racks 

Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Hydraulic Presaea 

Woterbury-Farrel Foundry ft Mach. 
Co^ Waterbury, Conn. 

Ice Cream Freeaers 
Alaska Freezer Co., Wlnchendon, 
Maas. 

Dana Mfg. Co., Cincinnati, O. 

North Bros. Mfg. Co., PhUa., Pa. 
White Mountain Freezer Co.,Naahtta, 
N. H. 

Ice Picks 

Arcade Mfg. (3o., Freeport, Ill. 
Brie Specialty Co., Erie, Pa. 
Franklin Specialty Co., Reading, Pa. 
Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Ice Shredders 
Enterprise Mfg. Co. of Pa.,Phila.,Pa. 
Ice Tools 

Arcad^ Mfg. Co., Freeport, Ill. 
Gifford-Wood Co., Hudson, N. Y. 
laaalatlnar Materials 
Johna*ManTllle Co.. H.W., 100 Will¬ 
iam St., New York. 
Inanlatluar Paper 
(See Paper.) 

Ironlnar Boards 
Auxiliary Ironing Board Co., Roch¬ 
ester, N. Y. 

Smith ft Son, F., Clinton, la. 

Udell Work^ Indianapolis, Ind. 

Iron Stands 

Fraoiklln Specialty Co., 311 (Jherry 
St., Reading, Fa. 

Jacks 

Corert Mfg. Co., Troy, N. Y. 
Jacks, Ball Bearlnig 
Acme Ball Bearing Sales Co., 56 
Warren St., N. Y. 

Jsai Work 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, 0. 

Jockey Stick 

Ely Mte. Co., Theo. J., Girard, Pa. 
Joist Hanaers , ^ ^ 

Columbian Hdw. Co., Cleveland, 0. 
Key Rlnae 

Ames Sword Co., Chicopee, Mass. 
Smith ft Bgge Mfg. Co., Bridgeport, 
Conn. 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

Waillamson Wire Novelty Co., 56 
Badger Ave., Newark, N. J. 
Kick Plates 

Beading Hdw. Co., Reading, Pa. 
Russell ft Erwin Mfg. Co., New 
Britain, Conn. 

Turner Brass Wks., The, 61 North 
Franklin St., Chicago, Ill. 

Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 

Kitchen Supplies 
Baum Elvis Co.. Milwaukee, Wls. 
Knife Sharpener 
Automatic Door Catch Co., 218 E. 
67th St., Chicago, Ill. 

Knives 

(See Butcher, Mincing, Pocket, 
etc.) 

Knobs, Repair 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Kraut Cutters 
Atkins ft Co., E. G., Indianapolis, 
Ind. 


Disston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Lee Hdw. Co., 10 Mechanic St., 
Hartford. Conn. 

Ladder BSxtenslhn Foot 
Morgan-Potter Co., Flshkill-on-Hud- 
son, N. Y. 

Ladders, Step 
Udell Works, iudianapolls, Ind. 
Smith ft Sou, F., Clinton, la. 
Ladders, Lonk and BSxten- 
slon 

Smith ft Son, F., (Clinton, la. 
Ladders, Rolling Shelf 
Bicycle Step Ladder Co., 65 Ran¬ 
dolph St., Chicago, lU. 

(^bum Trolley Track Mfg. Co., 
Holyoke, Maas. 

Milbradt Mfg. Co., 1446 N. 8tb St., 
St. Louis, Mo. 

Myera ft Bro., F. E., Ashland, O. 
Wilcox Mfg. Co., Aurora, 111. 
Lamp Burners 
Plume ft Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Lamps 

Plume ft Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Royal Gas Ught Co., 209 B. Kinzle 
St.. Chicago, Ill. 

Lamps, Automobile 
Flume ft Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Ham Mfg. Co., C. T..Roche8ter,N.Y. 
Lamps, Bicycle 
Plume ft Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Lamps, Drivinar 
Ham Mfg. Co., C.T.. Rochester, N.Y. 
Lamps, Gas, Inverted 
Manhattan Screw ft Stamping Wks., 
202 W. 11th St., New York. 
Lamps, Miners* 

McClintock ft Irvine (^., Pittsburg, 
Pa. 

Lanterns 

Berger Mfg. Go., Canton, 0. 

Ham Mfg. Co., C. T., Rochester, 

N. Y. 

Pritchard-Strong (3o., 29 Circle St., 
Rochester, N. Y. 

Latch, Barn Door 
Wagner Mfg. Co., Cedar Falls, la. 
Latches 

Deitz, Alonzo E., 73 Clymer St., 
Brooklyn, N. Y. 

Peck Hardware ft Mfg. Co., C. A., 
Berlin, Wls. 

Latbina, Wire 
Buffalo Wire Wks. Ck).,Buffalo, N.Y. 
Clinton Wire Cloth Co., Clinton, 
Mass. 

Ludlow-Saylor Wire Co., The, St. 
Louis, Mo. 

Lawn Furniture 

Buffalo Wire Wks. Co.,Buffalo. N.Y. 
Eureka Fence (3o., Richmond, Ind. 
Ohio Structural Iron Co., 6 Warren 
St.. Sandusky, O. 

Lawn Mower Grinder 
Coldwell Lawn Mower Co., New¬ 
burgh. N. Y. 

Peoria Lawn Mower Grinder Co., 418 
So. Washington St., Peoria. Ill. 
Root Bros. Co., Plymouth, Ohio. 
Lawn Mower Sharpener 
Osborn Mfg. Co., Cleveland, O. 
Lawn Mowers 
Chadborn ft Coldwell Mfg. Co., New¬ 
burgh, N. Y. 

Coldwell Lawn Mower Co., New¬ 
burgh, N. Y. 

Reading Hdw. Co., Reading, Pa. 
Worcester Lawn Mower Co., Wor¬ 
cester, Mass. 

Lawn Rollers 

Bach’s Sons Co., A., 168 Walnut 
St., Elizabethtown, Pa. 

Lawn Sprinklers 
Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Standard Stamping Co., Marysville, 

O. 

Lawn Trimmers 

Pierce ft Laux Mfg. Co., Burlington, 
la. 

Leather Goods, Carriasre 
McKinnon Dash Co., Buffalo, N. Y. 
Leather Goods, Sportlngr 
Draper ft Maynard Co., Plymouth, 
N. H. 

Level, Line (Aluminum) 
Barker, J. A., Fulton Bldg., Pitts¬ 
burg, Pa. 

Levels 

Chapln-Stephens Co., Pine Meadow, 
Conn. 

Davis ft (Took, Watertown, N. Y. 


Springfield Level ft Tool Go., Spring- 
field, Mass. 

Stanley Rule ft Level Co., New Brit¬ 
ain, Conn. 

Liphtinar Systems 
Royal Gas Li^t Co., 269 East Kin¬ 
zle St., Chicago, 111. 

Oakman Mfg. Co., 84-86 Chambers’ 
St., New York. 

Liflrhtnina Rod Supplies 

Dallas. A. C., 166 Lake St.. (Aicago. 
Security Lightning Bod Go., Bur¬ 
lington, Wis. 

Lines 

(See Articles.) 

Locks and Knobs, Door 

Delu, Alonzo, E., 73 Clymer St.,. 
Brooklyn, N. Y. 

Reading Hdw. Co.. Beading, Pa. 
RnaeeU ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Taylor ft Boggla Fdry. Co., Cleve¬ 
land, O. 

Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 

Locks, Unit 

4 Rnssell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Lockers, Wire 
Clinton Wire Cloth Co.,Cllnton,Maas. 
Ludlow-Saylor Wire Go., St. Louls^ 
Mo. 

Wright Wire Co., Worcester, Mass.. 
Lubricants 
(See also Oil.) 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Lubricatinar Appliances 
Patterson, Gottfried ft Hunter, 146* 
Centre St., New York. 
Machinery 

Diamond Saw ft Stamping Works,. 
Buffalo, N. Y. 

Dwight Slate Machine Co., Hart¬ 
ford, Conn. 

Patterson, Gottfried ft Hunter, 146- 
160 Centre St.. New York. 
Waterbury-Farrel Foundry ft Mach. 
Co., Waterbury, Conn. 

Haven Mfg. Co., New Haven,. 
Conn. 

Machinists* Tools 
Billings ft Spencer 0>., Hartford,. 
Coon. 

Diamond Saw ft Stamping Works,. 
Buffalo, N. Y. 

Patterson, Gottfried ft Hunter Co.* 
146-160 Centre St., New York. 
Peck, Stow ft Wilcox Co., 27 War¬ 
ren St., New York. 

Starrett (3o.. L. S., Athol, Masa. 
Mail Boxes 
(See Boxes.) 

Manicure Goods 
Cook Co., H. C., The. Anaonia, Ct. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Sperry ft Alexander Go., 800 Broad¬ 
way, New York. 

Mantels 

Ironton Wood Mantel Co., Ironton, 
O. 

Manufacturers* Afgents 

(See Hardware.) 

Marine Hardware 
Morss Co., A. S., 210-212 Commer^ 
clal St., Boston, Mass. 

Marking Fluid 
Jarvis Co., W’. B., 41 Canal St.,. 
Grand Rapids, Mich. 

Masons* Tool Baas 
Excelsior Implement Ck>., 382 River 
St.. Troy, N. Y. 

Match Safes 

Buffalo Mfg. Co., Buffalo, N. Y. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Mats, Wire 

Clinton Wire Cloth Go., Clinton, 
Mass. 

Meat Choppers 
(See Food Choppers.) 

Medicine Cabinets 
Udell Works. Indianapolis, Ind. 
Merry-Go-Rounds 
Health Merry-Go-Round Co., Quincy, 

Metal Cellinas 

(See Ceilings.) 

Metal Novelties 

Cook Co., H. C., The, Ansonia, Ct. 
Novelty Mfg. Co., Waterbury, Conn. 
Metal Polish 
(See Polish.) 

Metals, Fmbossed 
Novelty Mfg. Co., Waterbury, Conn. 
Metals, Perforated 
Clinton Wire Cloth Co., Clinton, 
Mass. 
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NoTelty Mfg. Co., WaterbaiTt Oonn. 
Micrometers 

Starrett Co.. C. 8., Athol, Maas. 
BUncins l^iTCS 
Arcade Mfg. Co., Freeport, Ill. 
Potter Mfg. Co., Oeneya, Ohio. 
Smith A Hemenway Co., 108 Duane 
St., New York. 

Mirrors, Adjustable 
Norelty Mfg. Co., Waterbary, Conn. 
Miter Boxes 
(See Boxes.) 

Mop Wrinarers 
Dana Mfg. Co., Cincinnati, O. 

Bagle Cooperage Wks., CirclevIIle.O. 
Ely Mfg. Ck>., Theo. J., Girard, Pa. 
White Mop Wringer Co., Fulton* 
yille, N. Y. 

Mops 

Arcade Mfg. Co., Freeport, Ill. 
Eagle Cooperage Wks., ClrcleTille,0. 
Estea Mills, i<\ll River, Mass. 
Motors, Water 
Divine Water Motor Co., 108-110 
Duane St., New York. 
Mouidinir Hooks 
Forsyth Mfg. Co., 308 Terrace St.; 

Buffalo, N. Y. 

Mouse Traps 

Chasse Mfg. Co., 57 Vesey St., N.Y. 
Hotchkiss, B. 8., Bridgeport, Conn. 
Mowers 

(See Horse; see Lawn.) 

Nah Clips 
(See Clippers.) 

Nall Pullers 

Bridgeport Hardware Mfg. Go., 
Bridgeport, Conn. 

Morrill, Chas., 275 Broadway, N. Y. 
Smith A Hemenway, 108-110 Duane 
St., New York. 

Tower A Lyon Co., 85 Chambers 
St., New York. 

Nails, Copper 

Hussey A Co., C. O., Pittsburg, Pa. 
Nails, Horseshoe 
Livingston Nail Ck>., 104 Beade St., 
New' York. 

Wlebusch A Hllger, Ltd., 8-15 Mur¬ 
ray St., New York. 

Nalls, Rubber Head 
Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Nalls, Wire 

Hassall, John, 181 Lafayette St., 
New York. 

Keystone Fence Co., Peoria, Ill. 
Tow'nsend Co., C. C. ~A B. P., New 
Brighton, Pa. 

Needles, nacbine* 

Excelsior Supply Co., Chicago, Ill. 
Nippers 

(See Pliers and Nippers.) 

Nut Crackers 
Arcade Mfg. Co., Freeport, IlL 
Nuts 

(See Bolts and NutsO 
Oil. Axle 

Miller Co., Frank, 349 W. 20tb St., 
New York. 

Oil Cans, Spout and Faucet 

Berger Mfg. Co., Canton, O. 

Pierce A Laux Mfg. Co., Burling¬ 
ton, la. 

Wall Mf^ Supply Co., P., Alle¬ 
gheny, Pa. 

Oil Cans, Poeket 
Meisselbach A Bro., A. F., 82-88 
Prospect St., Newark, N. J. 

Oil Cups 

(See Lubricating Appliances.) 
Oilers 

American Tube A Stamping Co., 
Bridgeport, Conn. 

Hammer A Co., Branford, Conn. 
McCllntock A Irvine Co., Pittsburg, 
Pn. 

Wall Mfg. Supply Co., P., Alle¬ 
gheny, Pa. 

Oil Heaters 
(See Stoves.) 

Oil, Lubricatinsr 
Cole Co., O. W., 146 Broadway, New 
York. 

Pike Mfg. Co., Pike, N. H. 

Oil Stones 

Carborundum Co., Niagara Falls, 
New York. 

Pike Mfg. Co., Pike, N. H. 

Oil Stoves 

Stoves.) 

Oil Tanks, Self Measuringr 
Bowser A Co., Inc., S. P., Ft. 

Wayne, Ind. 

Optical Coods 
Manasse, L., 88 Madison St., Chi¬ 
cago, Ill. 

Ornamental Iron Work 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 


Ovens, Gas or OH 

Huenefeld Co., E. H., The, Cincin¬ 
nati, O. 

Padlocks 

Ames Sword Co., Chlcope^ Mass. 
Pralm Lock Co., B. T., The, Lan¬ 
caster, Fa. 

Bussell A Erwin Mfg. Co., New 
Britain, Conn. 

Yale A Towne Mfg. Co., 9 Murray 
at.. New York. 

Pail Clasps 

Forbes A Hutchinson, 18 Henry St., 
Brooklyn, New York. 

Paint Remover 

i See Varnish Remover.) 
nt, RooUngr 

Bird A Co., J. A. A W., 34 India 
St., Boston, Mass. 

Paint, Silica Graphite 
Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Paints, Hnamels, etc. 

Adams A Eltlng Co^ Chicago, IlL 
Briggs A Co., John, Boston, Mass. 
Lucas A Co., John, Philadelphia, Pa. 
Martin-Senour Co., The, 2514 
Quarry St., Chicago. 

Nice, Eugene E., ^2-274 South 2d 
St., Philadelphia, Pa. 

Paper, Hardware Wrapping 
Hewitt A Bros., C. B., 48 Beekman 
St., New YoA. 

Paper, Roodni; and Buildiaar 

Bird Co., J. A. A W., 110 India St., 
Boston, Mass. 

Hewitt A Bro., C. B., 48 Beekman 
St., New York. 

Johns-Manville Co., H.W.. 100 WUl- 
lam St., New York. 

Papers, Insnlatinfg 
Bird A Co., J. A. A W., 34 India 
St., Boston, Mass. 

Parimir Knives 
Case A Sons, W. B., Bradford, Pa. 
Smith A Hemenway Co., 108 Duane 
St., New York. 

Patents 

Peck. Hubert B., 625 F St., Wash¬ 
ington, D. C. 

Perforated Metal 
(See Metals.) 

Photoarraphio Supplies 

Sperry A Alexander Co., 800 Broad¬ 
way, New York. 

Picture Cord Wire 
Wright Wire Co.. Worcester, Mass. 
Pineapple Hyer 
Yauman A Knapp Mfg. Go., Dept. F, 
Rochester, N. Y. 

Pins, Bscutcheon 
Hassall, John, 181 Lafayette St., 
New York. 

Pipe Coverings 
Johns-Manville Co., H. W., N. Y. C. 
Pipe Cutters 

Barnes Tool Co., New Haven, Oonn. 
Pipe Hooka and Straps 
Berger Bros. Cq^ 231-287 Arch St., 
Philadelphia, 

Pistols 

(See also Revolvers.) 

Johnson's Arms A Cycle Works, 
Iver, Fitchburg, Mass. 

Stevens Arms A Tool Co., J., Chico¬ 
pee Falls, Mass. 

Planes 

Cbapln-Stephens Co., Pine Meadow, 
Conn. 

Ohio Tool Co.. Columbus, 0. 

Stanley Rule A Level Go., New Brit¬ 
ain, Ck>nn. 

Tower A Lyon Go., 95 Chambers St., 
New York. 

Planters. Corn, Seed, ete. 

Sheffield Mfg^ Co., Burr Oak, Mich. 
Planters, Potato 
Sheffield Mfg. Co., Burr Oak, Mich. 
Plasterers’ Tools 
Marshalltown Trowel Co., Marshall¬ 
town, la. 

Plate Cleaners 
Lasher Mfg. Cq^ Davenport, la. 
Watson-Porter-watson Co., Ltd., 
Unadlll^ Mich. 

Plated Ware, Silver 
Associated Sliver Co., 174 B. Lake 
St., Chicago, ill. 

International Silver Co., Meriden, 

Conn. 

Oneida Community, Ltd., Oneida, 
N. Y. 

Pliers and Nippers 

Billings A Spencer Co., Hartford, 
Conn. 

Cronk A Carrier Mfg. Co., Elmira, 
N. Y. ® » • 

Morrill, Chas., 275 Broadway, New 
York. 


Nettleton Mfg. Go., Mlddletowi^ 
Conn. 

Smith A Hemenway (^., 106 Dnans 
St., New Yo«k. 

SchoUhom Go., Wm., New Haves, 
Conn. 

Dt^ca^rop Forge A Tool Co., Utica, 
Plow Lines 

New York Cordage Co., 85 Wall SL, 
New York. 

Plows 

Syracuse Chilled Plow Co., Syra¬ 
cuse, N. Y. 

Plumb Bobs 

Starrett Co., L. St, Athol, _ 

Plumbers* Brass €k>ods 
Landers, Fraxy A Clark, New Brit¬ 
ain, Conn. 

Plumbers* Supplies 

Baum Elvis Co., Milwaukee, Win. 
Plumbinfg Fixtures 
Mott Iron Works, J. L., 6th Ave, 
and 17th St., New York. 
Pocket Knives 
Case A Sons, W. R., Bradford, Pa. 
Northfleld Knife Co., NorthfleU, 
Conn. 

Sperry A Alexander Co., 800 Broad¬ 
way, New York. 

Wlebusch A Hllger, Ltd., 9 Murray 
St., New York. 

Police Supplies 
Tower A Lyon Go., 85 Chambers St., 
New York. - 
Polish, Metail 

Hoffman, Geo. W., 285 B. Washlsg- 
ton St., Indianapolis, Ind. 
Polish, Stove 

Black Silk Stove Polish Works, 
Sterling, Ill. 

Dixon Crucible Co., Jos., Jersey 
City. N. J. 

Post Hole DlflTirers 
I wan Bros., Streator, 111. 

Union Elevator A Machine Co., 144 
Ontario St., Chicago, IlL 
Pot Covers, Kitchen 

Franklin Special^ Co., 811 Cherry 
St., Reading. Pa. 

Poultry Netiingr 
Clinton Wire Cloth Co., GUntou, 
Mass. 

Gilbert A Bennett Mfg. Co., Chlcsso. 
Ludlow-Saylor Wire Go., St. Lous, 
Mo. 

New Jersey Wire Cloth Go., Tres- 
ton, N. J. 

Wright Wire Co., Worcester, Mass. 
Presses, Foot 

Shuster Co., F. B., The, New Ha- 
^ ven, Ct. 

Presses, Lard 

Enterprise Mfg. Go. of Pa., Phils. 
Presses, Meat and Fruit 
Bqterprise Mfg. Go. of Pa., Phila¬ 
delphia, Pa. 

Brie Specialty Co., Brie, Pa. 
Presses, Power 
Shuster, F. B., Co., New Haves, 
Conn. 

Prunlnsr Shears 
(See Shears.) 

Pull Rinigs 

Hobbs^ Mfg. Co., Worcester, Maas. 
Punches, Belt 
SchoUhom Co., Wm., New Haven,Gt. 
Smith A Egge Mfg. Co., Bridg^ 
port. Ct. 

Punches, Conductors 
Bridgeport Hardware Co., Bridge- 
port. Conn. 

SchoUhom Co., Wm^ New Haven. 
Sperry A Alexander Co., 800 Broad¬ 
way, New York. 

Punches, Hand 
Morrill, Chas., 275 Broadway, N. Y. 
Push Carts 

Syracuse Chilled Plow Co., Syra¬ 
cuse, N. Y. 

Putty Knives 

Kimball Go., C. J., Bennington, N.H. 
Lamson A Goodnow Mfg. Co., Shel- 
bume Falls, Mass. 

Smith A Hemenway Co., 108 Duane 
St., New York. 

Radiators 

Castle Co., Wilmot, Bodiester, 
N. Y. 

Mott Iron Works, J. L., 5th AvOb 
and 17th SL, New York. 
RsOlroad Supplies 
Johns-Manville Co.. H.W., 100 Will¬ 
iam StiQNew York. 

Rake, Self-Cleaninjr 
Cronk A Carrier Mfg. Co., 
mlra, N. Y. 


The, Bl- 
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▲merlcan Fork it Hoe Go., Cleve- 
lend, O. 

Oronk it Oarrler Mff. Oo.. lUmlra, 
N. X. 


(See StoTOe.) 

Rateltet Drills 
BtUinge it Spencer Oo.» Hertford, 
Conn. 

Traps 

Atttometlc Door Catch Ck)., 218 B. 

57th St., Chicago* IlL 
HotchklM, B. S., BiidgeTOrt, (k>nn. 
Smith it Bgge Mfg. Co., Bridgeport, 
Conn. 

Rasors 

Caie it Sona, W. R., Bradford, Pa. 
Olanberg ft Co., F. A., 27 Park PI., 
New York. 

Droeacher, S. B., 70 Warren St., 
New York. 

National Cntlery Co., Detroit, Mich. 
Smith ft Hemenwaj Co., 108 Doane 
St., New York. 

Speny ft Alexander (3o., 800 Broad¬ 
way* New York. 

Rasors, Cora 
Kampfe Bros., 8 Beade St., N. Y. 
Sperry ft Alexander Ck)., 300 Broad¬ 
way, New York, 

Rasors, Safety 
American Safety Baaor Ck>., Broad¬ 
way and Doane St., New York. 
Anto-Strop Safety Baxor Co., 800 
Broadway, New York. 

Oem Cutlery (3o., 84 Beade St., N.Y. 
OUlette Sales Go., Times Bldg.,N.Y. 
Kampfe Bros., 8 Beade St., N. Y. 
Rasor Gaards 

Sperry ft Alexander Oo., 300 Broad¬ 
way, New York. 

Weiss, L. T., 887 Taafle Place, 
Brooklpi, N. Y. 

Rasor floaes 

Droeacher, 8. B., 72 Warren St., 
New York. 

Pike Mfg. Co., Pike, N. H. 

Rasor Strop Dressing 
Ball, B. J., 517 Market St, San 
Francisco, Cal. 

Rasor Strops 

Case ft Sons, W. B., Bradford, Pa. 
Kampfe Bros., 8 Beade St, N. Y. 
Sperry ft Alexander Co., 800 Broad¬ 
way, New York. 

R oo ordlag lastrasaoats 
Bristol Go., Waterbary, Conn. 
Reels 

(jtee lishing Beels.) 
RefrlBerator Trimminirs 
Arcade Mfg. Co.. Freeport 111. 
Brass Goods Mfg. Co., Brooklyn, 
N. Y. 

Retrlgperators 

Alaska Refrigerator Co., Mnskegon, 
Mich. 

Herrick Refrigerator Co., Waterloo, 
la. 

Rearisters, Wall and Floor 
Be^r, L. D., 68 No. Second St, 
niladelphia. Pa. 

Reloading Tools 
Union Hdw. 0>., Torrington, Conn. 
Reyol-rers 

Harrington ft Richardson Arms Ck>., 
222 Park Are., Worcester Mass. 
Hopkins ft Allen Arms Co., Dept B, 
Norwich, Conn. . 

Iyer Johnson's Arms ft Cycle Wks., 
163 Rlrer St, Fitcbhnrg, Mass. 
Riddles 
^^Jpee Screens) 

Hamilton Rifle Ck>., Plymouth, Mich. 
Hopkins ft Ailen Arms Co., Dept B, 
Norwich, Conn. 

Savage Arms Co., 568 Turner St., 
Utica, N. Y. 

Stevens Arms ft Tool Co., J., Chico¬ 
pee Falls, Mass. 

Rifles* Air 

Daisy Mfg. Ck>., 880 Union St, 
Plymonth, Mich. 

Rinsr Rollers 

Shnster (}o., F. B., New Haven, Ct 
Rippinir Bar 

Marshalltown Trowel Co., Marshall¬ 
town, la. 

Rivet Machines 
Waterbnry-Farrel Fdry. ft Madilne 
Co., Waterbary, Conn. 

Rivetinfp Machines 
Shnster Co., F. B., New Haven, 
Conn. 

Rivetinsr Machines, Hand 

Great Lakes Mfg. Co., 152 Lake 
St., Chicago, m. 


Root Bros. Co., The, Plymouth, O. 
Smith Mfg. C!o., F. H., 48 and 60 
St. John's Coart Chicago, Ill. 
Rivets 

Garland Nat ft Rivet Co., Plttsbarg, 
Pa. 

Hassall, John, 181 Lafayette St. 
New York. 

Townsend Co., C. C. ft B. P., New 
Brighton. P<i. 

Roller Skates 

(See Skates.) 

Roofers’ Supplies 

Hnenefeld Ck>., £. H., The, Cincin¬ 
nati, O. 

Roodnar* Ashestos 
Johns-Manvllle Co., H. W., 100 Will¬ 
iam St, New York. 

Rooflmd Paper 
(See Paper.) 

Rooflnflt Slate 
Johnson ft Co., B. J., 88 Park Bow, 
New York. 

Rood ngr* Tarred 
'McCllntock ft Irvine Co., The, Pitts¬ 
burg, Pa 
Roodnd, Tin 

American Sheet ft Tin Plate Oo., 
Plttsbarg, Pa. 

Roodngrs, Prepared 
Bird ft Co., J. A. ft W., 84 India 
St., Boston, Mass. 

Rope 

(See Cordage.) 

Rubber Foree Cups 
Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Rubber Mattingr 
Elastic Tip Ck>., 370 Atlantic Ave., 
Boston, Mass. 

Rubber Tips, Cane and 
Crutch 

Elastic Tip Co., 870 Atlantic Ave., 
Boston, Mass. 

Rubber Tips, Slotted Screw 

Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Rules 

Ghapln-Stephens Co., Pine Meadow, 
Conn. 

Lafkln Bole Co., Saginaw. Mich. 
Stanley Bale ft Level Co., New Brit¬ 
ain. Conn. 

Sad Irons 

Enterprise Mfg. Co., Phils., Pa. 
Sad Irons, BSleetrte 
Barr Blectrlc Mfg. Co., W. J., Cleve¬ 
land, O. 

Safety Rasors 
(See Rasors.) 

Sand Paper 

(Sw Bmery Paper.) 

Sash Balances 
Pullman Mfg. Co., Bocbeeter, N. Y, 
Sash ^Chains 

Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Community Ck>., Oneida, N.Y, 
Smith ft Bgge Mfg. Co., Bridgeport, 
Conn. 

Sash Cord 

Carpenter ft Co., Geo. B., 800-806 B. 

Water St., (%lcago. Ill. 

Estes Mills Fall River, Mass. 
Samson Cordage Wks., Boston, Mass. 
Silver Lake Co., Boston, Mass. 
Sash Fasteners 
(See Fasteners.) 

Sash Hangrers 
(See Hangers.) 

Sash Lifts 

Columbian Hdw. Ck)., Cleveland, O. 
Sash Locks 

Champion Safety Lock Co., Gen¬ 
eva, 0. 

Ives Co., H. H., New Haven, Conn. 
National Mfg. Co., Sterling, lU. 
Beading Hdw. Co., Reading, Pa. 
Bussell ft Erwin Mfg. Co., New 
Britain, Conn. 

Shelby Spring Hi^e Co., Shelby,O. 
Taylor Mfg. The, Hartford, Ot. 
Yale ft Towns Mfg. Co., 9 Murray 
St.. New York. 

Sash Operatingr Devices 

Drouve Co., G., Bridgeport, Conn. 
Sash Pulleys 

Grand Rapids Hardware Co., 18 
Pearl St.. Grand Rapids, Mich. 
Reading Hdw. Co., Reading, Pa. 
Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Coim. 

Sausasre StuRers 

Enterprise Mfg. Co. of Pa., Phlla. 
Savinirs Bank 
(See Banks.) 


Saw Clamp 

Cardwell Mfg. Go., C. W., Jamaica, 
N. Y. 

Smith ft Hemenway Co., 108 Doane 
St., New York. 

Saw Handles, Cross-Cut 
Bly Mfg. Co., Theo. J.. Girard, Pa. 

Saw Sets and Tools 
Atkins ft Ck>., B. C., Indianapolis, 
Ind. 

Disston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Morrill, Chas., 276 Broadway.N.Y.C. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Sawinir Machines (Hand 
and Foot Powe^ 

Barnes Tool Co., New Haven, Conn. 

Saws, Butcher 
Disston ft Sons, Inc., Henry, Phila¬ 
delphia Pa. 

Saws, Hack 

Atkins ft Co., B. C., Indianapolis, 
Ind. 

Diamond Saw ft Stamping Works, 
Buffalo, N. Y. 

Disston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Jennings ft Co., C. E., 42 Murray 
St., New York. 

Massachnsetts Saw Works, Chico¬ 
pee, Mass. 

Millers Falls Co., 28 Warren St., 
New York. 

Union Hardware Go., Torrington, 
(3onn. 

West Haven Mfg. Co., New Haven, 
Ck>nn. 

Saws, Hand, etc. 

Atkins ft Oo., B. C., IndianapoUi^ 
Ind. 

Disston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Norvell-S^plelgh Hdw. Co., St. 
Loals, Mo. 

Jennings ft Co., C. B., 42 Marray 
8t., New York. 

Slmonds Mfg. Co., Fltchbarg, Mass. 

Saws, Keyhole 
Bridgeport Hdw. Mfg. Co., The, 
Bridgeport, <3onn. 

Scales 

Hanson Bros.. 18 W. Randolph St., 
Chicago, Ill. 

. Landers. Frary ft Clark, New Brit¬ 
ain, Conn. 

Osgood Scale Co., Binghamton. N.Y. 
Pelonae Scale ft Mfg. Co., 118 W. 

Jackson Boal^ Chicago, 111. 
Reading Hdw. Co., Reading, Pa. 

Scissors 

(See Shears.) 

Scrapers, Foot 
National Mfg. Co., Sterling, Ill. 

Screea and Window Handera 
(See Hangers.) 

Screens, Coal, Sand. etc. 
Buffalo Wire Works Co.,Buffalo,N.Y. 
Clinton Wire Cloth ()o., Clinton, 
Mass. 

Gilbert ft Bennett Mfg. Co., Chi¬ 
cago, 111. 

Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

N. J. Wire Cloth Co., Trenton, N.J. 
Wright Wire Co., Worcester, Mass. 

Screw Drivers 
Arcade Mfg. Co., Freeport, Ill. 
Billings ft Spencer Co., The, Hart¬ 
ford, Conn. 

Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Disston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Kimball Co.. C. J.. Bennington.N.H. 
Lee Hdw. Mfg. Ck>., 10 Mechanic 
St., Hartford, Ct. 

Mayhew Co., H. H., Shelburne 
Falls, Mass. 

North Bros. Mfg. Co., Phlla., Pa. 
Patterson, Gottfried ft Hunter, 142 
Centre St., Now York. 

Bussell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Stanley Rule ft Level Co., New 
Britain, Conn. 

Tower ft Lyon Co., 9 Cffambera St., 
New York. 

Tuck Mfg. Co., Brockton, Mass. 

Screw Machine Products to- 
1 in. Diameter 
Barnes Co., Wallace. The. 

Screws, Hand and Bench 
Chapin-Stevens Co., Pine Meadow,Ct. 
Grand Rapids Hand Screw Co.,. 

Grand Rapids, Mich. 

Ohio Tool Co., Columbus, Ohio. 
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ilerewiB, Wood 
Marny, Robert, 24 Daane St., New 
York. 

Parker Go.. Cbaa., The, Meriden, Ct. 

Reytlie Stoaea and Wltet- 
•tone* 

Glereland Stone Co., Clereland, O. 
Pike Mfg. Co., Pike, N. H. 

Soythea 

National Cntlery Co., Detroit, Mich. 

’9e«d Sowora 
Cyclone Seeder Co., Urbana, Ind. 
Prairie Mfg. Go., IndlanapoUe, Ind. 
narpoaera 
(See Articlea.) 

dheara and Seiaaora 
Atlaa Shear Co., BrldgeTOrt, Conn. 
BrldTOport Hardware Mfg. CU>., 
Bridgeport, Conn. 

(31a^aber^ &^Go., F. A., 27 Park PL, 

Heinlech’s £k>na (To., B., Newark, 
N. J. 

Sperry & Alexander Co., 800 Broad¬ 
way, New York. 

Wleboacb d HUger, Ltd., 9 Hurray 
St., New York. 

Wilklnaon Shear d (Tntlery (To.-, 
Beading, Pa. 

Wlaa d Sone Co., J., Newark, N. J. 

BMearay Graaa 

Pierce d Lanx Mfg. (To., Bnrllng- 
ton, la. 

Smith d Hemenway (To., 106 Duane 
St., New York. 

Wilkinson Shear d Cntlery (To., 
Reading, Fa. 

Bliearn, Pranfagr 
Cronk d Carrier Mfg. (To., Elmira, 
N. Y. 

Wlebusch d Hllger, Ltd., 9 Murray 
St., New York. 

Bheara, Sheep 
Chicago Flexible Shaft (To., 160 On¬ 
tario St., Chicago, Ill. 

Pierce d Lanx Mfg. (To., Burling¬ 
ton, la. 

Smith d Hemenway Go., 108 Duane 
St., New York. 

Wilkinson Shear d Cutlery Co., 
Beading, Pa. 

Bheet Metal Speelaltiea 
Eller Mfg. (To., Canton, O. 

Bheetn, Iron and Steel 
American Sheet d Tin Plate Co., 
Pittsburg, Pa. 

Shelf Boxes 
(See Boxes.) 

Shelf Ladders 
(See Ladders.) 

Shellae Bleachers 
Berry Bros., Ltd., Detroit, Mich. 

Shiaarle Oaaire 
(See Ganges.) 

Shoe Kmiwes 

Case d Sons, W. R., Bradford, Pa. 
Kimball Co., G.J., Bennington, N.H. 

Shoe Lasts and Stands 
Root Bros. (To., The, Plymouth, O. 

Shot Gnns 
(See Gnns.) 

Showels, Spades and Scoops 

Arery Stampi^ Co.. Clereland, O. 
Channon Co.. M, Chicago, IlL 

Show Cases 

Detroit Show (Tase (To., 476-490 W. 

Fort St., Detroit, Mich. 

Grand Rapids Show Case (To., Grand 
Rapids, Mich. 

Silver Platlngp, Withont 
Blectricity 

Steinrlch d (To., G. L^ 190-196 
West Broadway, New York. 

Silverware 

(See Plated Ware.) 

Sink Broshes, Wire 
Bigelow, J. F., Worcester, Mass. 

Sink Strainers 
Andrews Wire d Iron Works^ Rock¬ 
ford, Ill. 

Sinks 

Mott Iron Works, J. L., 6th Are. 
and 17th St., New York. 

Skate Sharpeners 
Osborn Mfg. Co., Cleveland. O. 
Smith d Hemenway Co., 108 Duane 
St., New York. 

Skates, Ice 

Barney d Berry, SpiingOeld, Mass. 
Martin Skate Co., Boston, Mass. 
New York Sporting Goods Co., 17 
Warren St., New York. 


Union Hdw. (To., Torrlngton, Conn. 

Winslow Skate Mfg. Go., Samuel, 
Worcester, Mass. 

Skates, Roller 

Barney d Berry, Springfield, Mass. 

Chicago Roller Skate Co., -66 S. 
Canal St., Chicago, IlL 

(Tycle Skate d Sporting Goods (To., 
87 Park St., New York. 

New York Sporting Goods Co., 17 
Warren St., New York. 

Richardson Ball Bearing Skate (To., 
601 Welle SL, Chlcagc^ lU. 

Union Hardware Co., Torrlngton, 
Conn. 

Winslow Skate Mfg. (To., Samuel, 
Worcester, Maas. 


Skirt Boards 

Smith d Son, F., (TUnton, la. 

Skirt Hamgers 
(See Hangers.) 

Skyllgrhts 

Drouve (To., G., Bridgeport, (Tonn. 
Eller Mfg. Co., Canton, O. 


Slat Adjaster 

Oarslde Mfg. Co., The, Paterson,N.J. 
Sleds 


Hunt, Helm, Ferris d Co,, Harvard, 


Staple Puller, Fence 

Barnsley Bros. Cutlery (To., Mbnett, 
Mo. 

Utica Drop Forge d Tool (To., Utica, 
N. Y. 

Staples, Wire 

Keystone Fence Co., Peoria, HL ^ 

Townsend (To., C. C. d E. P., New 
Brighton, Pa. 

Wright Wire (To., Worcester, Maes, 

SteaJc Pounders 

Arcade Mfg. Co., Freeport, lU. 

Wagner Mfg. (To., Cedar Falls, la. 

Steel 

American Tube d Stamping Co., 
Bridgeport, (Tenn. 

Steel Stanapinas, Cold Rolled 

Barnes (To., Wallace, The, Bristol, 
(Tonn. 

Steel Ware, Cooking 

Avery Stamping (To., Olev^and, O. 

Cleveland Stamping d Tool Co., 
Cleveland, 0. 

Step Ladders 
(See Ladders.) 

Stocks and Dies 

Armstrong Mfg. Co., Bridgeport, 
(Tonn. 


Sleds, Steel Stov 

Wagner Mfg. Go., Cedar Falls, la. (84 
Sleeve Boards 

Eclipse Mfg. (To., North Girard, Pa. (S< 
Auxiliary Ironing Board Co., Roch- Stov 
ester, N. Y. Huei 

Snow Shovela 

Avery Stamping (To., Cleveland, 0. 
Soldering Coppers , Ml 

Clendennln Bros^ Baltimore Md. Mott 
Turner Brass Works, 61 Franklin 
St.. Chicago, IlL Will 

Soldering Furnaces 
Barnes Tool (To., New Haven, (Tonn. 

Clayton d Lambert Mfg. Co., De- 
trolt, Mich. Ptan 

Turner Brass Works, Chicago, Ill. 
Solderinir Sets 
Arcade Mfg. (To., Freeport, IlL 
Spark Gusurds, Wire 
Buffalo Wire Works. Buffalo, N. Y. ^ 
Spoke Shaves Wat 

Ohio Tool (To., (Tolumbus, O. Uo 

Stanley Role d Level (To., New Brit- stra 
sin Conn. And* 

Spoons and Forks foi 

(See Plated Ware.) • Stra 

Spoons. Bastinsr and Bfixingr Step] 
Potter Mfg. (To., Geneva, 111. Ms 

Spoons, YYnned Stre 

Atlas Mfg. (To., New Haven, Conn. (S 
Sportinar Cioods Swii 

Cycle Skate d Sporting Goods Go., Ayvi 
87 Park St., New Yortt. Tahl 

Draper-Maynard Co., Plymouth, (g 

New York Sporting Goods (To., 17 
Warren St., New York. 

Spraylnsr Machines 
Myers d Bro^ F. B.. Ashland, O. 

Star Brass Wks., 162 B. Lake St., ^ 
Chicago, HI. Tael 

Sprinar Hinirea Musi 

(See Hinges.) Tan] 

Sprinars 

Barnes Go., Wallace, The, Bristol, Tap< 
Conn. Lufl 

Tuck Mfg. Go., Brockton, Mass. Star 


Stove Polish 

(See Polish.) 

Stove Trucks 
(See Tmcka) 

Stoves and Ransres 
Huenefeld Co., B. H., The, Oincl^ 
nati, 0. 

Independent Stove Co., Detroit, 
Mteh. 

Mott Iron Worka 7. L., 6th Avo. 

and 17th St, New York. 

Willard, W. G., 59 Willard Bldg., 
St Louis, Mo. 

Stoves, Oil and Gasoline 
Novelty Mfg. Co., Jackson, Mich. 
Plume d Atwood Mfg. Go., 29 Msr- 
ray St, New York. 

Ti ^tor d Boggls Fdry. Go., (Tleve- 

Strainers, Kitchen 
Pritchard-Strong (To., 29 Oircle St, 
Rochester, N. Y. 

Wataon-Porter-Watson (To., Ltd., 
Unadilla, Mich. 

StrsUners. Sink 
Andrews Wire d Iron Wks., Rock¬ 
ford, IlL 

Strawberry BLuUer 
Stephens d Go., Windsor, Waltham, 
Mass. 

Stretchers, Fence 
(See Wire Stretchers.) 

Swimminfg Devices 
Ayvad Mfg. (To., Hoboken, N. J. 

Table Ware 

(See Plated Ware.) 

Tables. Foldingr 
Udell Works, Indianapolis, Ind. 

Tacks, Brass Head 
American Bing Co., Watechery, 
Conn. 

Tacks, Copper 
Hussey d (To., C. G., Plttsborg, Pn. 

Tanks 

(See Articles.) 

Tapes, Measuring 
Lufkin Rule Co., Saginaw, Mich. 
Starrett (To., L. S., Athol, M a s s. 


Saitares, Steel 

Disston d Sons, Inc., Henry, Phila¬ 
delphia. Pa. 

Nichols Mfg. Co.. Ottumwa, la. 

Russell d Erwin Mfg. Co., New Brit¬ 
ain, (Tonn. 

Southington Cutlery (To., 42 Murray 
St., New York. 

Squares, Try, Mitre, etc. 

Disston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Jennings d Go., C. B., 42 Murray 
St., New York. 

Stanley Rule d Level Co., New Brit¬ 
ain, Conn. 

Stable Fixtures 

Mott Iron Works, J. L., 6th Ave. 
and 17th St.. New York. 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Stamplngr* Sheet Metal 

Avery Stamping Co., Cleveland, 0. 

Cleveland Stamping d Tool Go., 
Cleveland, O. 

Staple Machines 

Shuster Co., F. B., New Haven, Ct. 


Taps and Dies 
Armstrong Mfg. (To., Bridgeport, Ct. 

Terne and Tin Plate 
American Sheet and Tin Plats Co., 
Pittsburg, Pa. 

Ties, Horse and Cow 
Bridgeport Chain (To., Bridgeport, 
(Tonn. 

Oneida (Tommunlty, Ltd., Ondda, 
N. Y. 

Tilingr Spades 

Boss Tile Spade (To., The, Anamoaa, 
Iowa. 

I wan Bros., Streator, Ill. 

Tin Boxes, Cash, Bond, ete, 
(See Boxes.) 

Tinners’ Supplies 
Huenefeld Co., B. H., The, CIbcIb- 
nati, 0. 

Tinsmiths’ Tools 
Peck, Stow d Wilcox, 27 Wama 
St., New York.y 


Toasters, Bread 
Harkins d Willis, Ann Arbor, Mick. 
Standard Stamp’g Co., Marysvllls^d. 
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*robaceo Knives 
Kimball Co.. C. J., B«iiiifaifton,N.H. 
Tonars, Mnclil nfst 
Baraea Tool Go.» New BaTen. Conn. 
*roo] Bnirs 
(See 4^rticlea.) 

'Tool Cbesta and Cabinets 
American Tool Cbeat Co., 200 W. 

Houston St., New York. 

Jennings b Co.. C. B., 42 Marrar 
St.. New York. 

*rool Racks 

Herrick Co., F. A.. Jackson. Mich. 
Tools 

(See Articles.) 

Torehesy Miners* 

McClintock b Irrine Co.. Plttsbai^, 
Pa. 

‘Wall Snpplj Co., P.. Alls* 

gbeny. Pa. 

^Forcbes. Plnsabers* 

Clayton b Lambert Mfg. Go., De¬ 
troit. Mich. 

Turner Brass Works, 61 No. Frank¬ 
lin St.. Chicago, in. 

'Torcbes, Ontdoor, Gasoline 
Berger Mfg. Go.. Canton. O. 
Tamer Brass Works. 61 N. Frank¬ 
lin St.. Chicago, 111. 

Towel Arms and Rollers 
Udell Works. Indianapolis, Ind. 
Traps 

(See Articles.O 
Trays, Cmmb 
Buffalo Mfg. (3o.. Buffalo, N. Y. 
Tree Guards 

Buffalo Wire Wks. Co., Buffalo.N.Y. 
Ohio Stractural Iron Co., 6 Warren 
St.. Sandusky, O. 

Wright Wire Co., Worcester. Mass. 

Trellis Wire 

Wright Wire Co., Worcester. Mass. 
Tronser Hanaer 
(See Hangers.) 

Trowels* Masons* 

Atkina b Co.. Inc., E. C., Indianap¬ 
olis, Ind. 

Disston b Sons. Inc., Henry, Phila¬ 
delphia, Pa. 

Trowels, Garden 
Arery Stamping Co., Clereland. 0. 
Potter Mfg. Co., Genera. Ohio. 
Pritchard-Strong Co., 29 Circle St.. 
Rochester, N. Y. 

Tmelcs. Factory 
Grand tUpids Hand Screw Go., 
Grand Rapids, Mich. 

Trucks, Hand 

Clark Co.. Geo. P., The, Windsor 
Locks. Coon. 

Trucks, Nail Kegr 
Peck Hdw. b Mfg. Co., G. A., 
Berlin, Win 
Trucks. Stove 
Arcade Mte. Go., Freeport, Ill. 
Tubinar* llrass and Copper 
Dallas, A. 0.. 166 Lake St.. Chicago. 
Tubinig, Steel 
American Tube b Stamping Go., 
Bridgeport, Conn. 

Shelby Steel Tube Co., Pittsburg, 
Pa. 

Turnbuckles 
Merrill Bros., Brooklyn. N. Y. 
Huenefeld Co., B. H., The, Gindn- 
naU. O. 

Manning, Bowman b Go.. Meriden. 
Turn Plates 

New Departure Mfg. Co., Bristol, 
Conn. 

Twine, Binder 

Carpenter b Co., Geo. B.. 200-208 
S. Water St., Chicago, Ill. 
Twines 

(See also Cordage.) 

•Camenter b Co.. Geo. B.. 200-208 S. 

Water St^ Chicago, 111. 
Columbian Rope O)., Auburn, N. Y. 
IBstes Mills, V^ll River, Mass. 

N. Y. Cordage Co., 83 Wall 8t..N.Y. 
Twist Drills % 

(See DriUs.) 

Tarnish 

Adams b Biting Co., Chicago. IlL 
Berry Bros.. Detroit. Mich. 

Lucas b Co.. John. Phlla, Pa. 

Nice. Eugene B., 272 South 2d St.. 
Philadelphia. Pa. 

Tarnish Removers 
Adams b Biting Co., Station I. (Chi¬ 
cago, Ill. 

Lucas b Co., John, Philadelphia. Pa. 
Talves and Plnnnrers 
Berger Bros. Co., Philadelphia, Pa. 


Vases. Iron 

Mott Iron Works, J. L.. 6th Are. 

and 17th St. New York. 
Ventilators 

Drouve Co., G., Bridgeport. Conn. 
Globe Ventilator Go.VTfipoy, N. Y. 
Iwan Bros., Streator, Ill. 
Ventilators, Ad|« Window 
National Ventilator Co., 149-61 So. 

Jefferson St, Chicago, Ill. 
Ventilators* Revolvingr 
Berger Bros. Go.. Philadelphia, Pa. 
Vises 

Abernathy Vise b Tool Co., 601 61st 
St.. Chicago. Ill. 

Columbian Hdw. Co., Cleveland, O. 
K^dj) Mfg. Co., G. IL, Baltimore, 

Parker Co.. Cbas., Meriden, Conn. 
Tower b I^on Co.. 96 Chambers St, 
New York. 

Waffle Irons 

.Ely Mfg. Co., Tbeo. J.. Girard. Pa. 
Waffon Jacks 
(See Jacks.) 

Wnsrons, Coaster 
Hunt, Helm, Ferris b Co., Harvard, 
111 . 

Wafgons* Delivery 
Sycamore Wagon Works. 109 Bd- 
ward St. Sycamore. Ill. 

Wall Piaster Asbestos 
Johns-Manville Co., H.W., 100 WiU- 
1am St.. New York. 

Washers 

(See Bolts and Nuts.) 

Washers* Friction 
Baraea Co.. Wallace. The. Bristol, 
Conn. 

Washers, IaocIc and Knob 
Hobbs Mfg. Co., Worcester, Mass. 
Washers* Piano 
Hobbs Mfg. Co., Worcester. Mass. 
Washinar Machines 
Brammer Mfg. Co., H. F.. 1469 W. 

Second St., Davenport, la. 
Glascock Bros. Mfg. Co.^Muncie. Ind. 
Horton Mfg. Co.. Ft Wayne. Ind. 
Huenefeld Co., B. H., The. Cincin¬ 
nati, O. 

Paragon Mfg. Co.. 548 M<madnock 
Bldg., Chicago, 111. 

Sanitaree Washer Co.. Tell Gitj, 
Ind. 

Standard Mfg. Go.. The, Shelby. O. 
Voss Bros. Mfg. Co., 1S26 W. 3id 
St, Davenport, la. 

White Lily Washer Co., Davenport, 
la. 

Washing Machines — Water 
Motor 

American Washer Go., 118 Sidney 
St., St. Louis, Mo. 

Waste 

Bates Mills, FaU River. Mass. 
Water Coolers 
Buffalo Mfg. Go., Buffalo, N. Y. 
Water Motors 
(See Motors.) 

Wax, Floor* Btc. 

Wiley, I. H.. Wazene Co., 69 Sud¬ 
bury St., Boston, Maas. 
Weaners* Calf 
Pierce b Lauz Mfg. Ck>.. Burling¬ 
ton, la. 

Weather Vanes 
Fiiedley-Voshardt Go.,194-204 Mather 
St.. Chicago, IIL 

Security Lightning Rod Co., Bur¬ 
lington, Wis. 

Wedgres* Ax# and Hammer 

Sawyer Belt Hook Co., 108 Duane 
St.. New York. 

Well Wheels 

Union Elevator b Machine Go., 144 
Ontario St.. Chicago, Ill. 
Wheelbarrows 
American Fork b Hoe Co., Cleve¬ 
land. O. 

McWbinnIe Wheelbarrow Works, 
Poughkeepsie, N. Y. 

Syracuse Chilled Plow Co., Syra¬ 
cuse, N. Y. 

Whip Display Rack 

Best, John H., Galva, Ill. 
Wholesalers* Gen*l Mdse. 
Butler Bros., Chicago, Ill. 
Window Cleaners 
Smith Mfg. Co., F. H., 48 and 50 
St. John's (yourt, Chicago. 111. 
Window Cord 
(See Sash Cord.) 


Window Fasteners 
(See Sash Locks.) 

Window Sivns 

(See Decalcomania Signs.) 

Window Soreens 
(See Screens.) 

Wire* Barbed 
Keystone Fence Co., Peoria, HI. 

Wire Baskets 
(See Baskets.) 

Wire, Brass and Copper 

Plume b Atwood Mfg. Co., 29 Mup 
ray St., New York. 

Wire Chains 
(See Chains.) 

Wire Cloth 

Buffalo Wire Works Co.. BuffalOb 
N. Y. 

Clinton Wire Cloth Co.. Clintos* 

Gilbert b Bennett Mfg. Co.. Chi¬ 
cago. IIL 

Ludlow-Saylor Wire Co.* St. Louis, 
Mo. 

New Jersey Wire Cloth Go., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester Mass. 

Wire Cutters 

Billings b Spencer Co., Hartford* 
Conn.' 

Wire Cutters* Blectrie 
Roberts Mfg. Co., Somerrille, Mass. 

Wire-Drawingr Machinery 
Wright Wire Co., Worcester. Conn. 

Wire Fences 

(See Fencing, Iron and Wire.) 

Wire Goods 

Buffalo Wire Works Ga, Buffalo, 
N. Y. 

Gilbert b Bennett Mfg. Co., Chi¬ 
cago, 111. 

Parker Wire Goods Co., Worcester, 
Mass. 

Pease Mfg. Co.. 100 Seneca St, Buf¬ 
falo, N. Y. 

Wire Lathinir 
(See Lathing.) 

Wire Nails 
(See Nalls.) 

Wire Reels 

Eureka Fence Co., Richmond, Ind. 

Wire Rope, Iron and Steel 
Wright Wire Co., Worcester. Mass. 

Wire Specialties 
(See Articles.) 

Wire* Spooled 
Malin b Go., Cleveland, 0. 

Wire StrsUahteningp Maehn* 
Shuster Co., F. B., The. Nov Ha¬ 
ven, Ct. 

Wire Stretchers 
Arcade Mfg. Co., Freeport. IIL 
Hunt. Helm. Ferris b Go.. HarvaiA 
Ill. 

Keystone Fence Co., Peorli^ IIL 
Wilcox Mfg. (3o.. Aurora. Ill. 

Wimd Screws 
(See Screws.) 

Woo den war e 
Udell Works. Indianapolis. Ind. 

Wrenches 

Barnes Tool Co., New . Haven. Conn. 
Benils b Gall Hardware b Tool Co.* 
Springdeld, Mass. 

Billings b Spencer Co.. Hartford, 
Conn. 

Bullard Automatic Wrench Gs., 
Providence, R. I. 

Coes Wrench Co., Worcester, Mass. 
Irland Pipe Wrench Co., 15 ‘Court 
Square, Boston, Mass. 

Mossberg Co., Frank, Attleboro, 
Mass. 

Patterson, Gottfried b Hunter, Ltd., 
146-150 Centre St., New York. 
Russell b Erwin Mfg. Co.. New BHt- 
aln. Conn. 

Star Mfg. Co., Garpentersville, ID. 
Tower b Lyon Co., 95 Chambers St., 
Now York. 

Vandegrift Mfg. Co.. Shelbyvills, 
Ind. 

Walworth Mfg. Co., 128-136 Federal 
Bldg., Boston, Mass. 

Wrenches* Tap 
Springfield Level b Tool Co., Springs 
field. Mass. I iO 

Wringers ed by OOQ I C 

(See Articles.) O 

Yarn, Lath and Fodder 
Columbian Rope Co.. Aubara, N. T. 
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STEVENS 


Where the famoiis FIREARMS 
branded STEVENS ARE MADE 


^ SPR 
















hBa 


m 


LOCATIONnCJT 

-CHICOREE FALLS 

MASSACHUSETTS 
^^tor^ to C}iicope«TAH»-)0?ntr?hr»^5'n I 

" N«w']feri toGiicopwFalls 139mi3hri^5m I 

Albany to Chicopee ralls-lOTmi 3hn30nr) I 

. B &. « Boston B. Albsny R. ' 

B B. M ' Boston Bt Maine IL B- 

-_ N E - Hew r naianit R R- 

~ _N Y N MBH »Ne»»Yorl. H. ttR> 


Q We want every Merchant in Firearms to visit us and inspect 
our mammoth^ up-to^te and interesting plants. 

Q A cordial invitation is extended to all—GET PERSON¬ 
ALLY ACQUAINTED. 

Q Come to see us when you can—be assured of a hearty 
welcome! 


J. Stevens Arms & Tool Co. 

p. o. Box aas 

CHICOPEE FALLS, MASS., U. S. A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS oh Last Paces, by Google 
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S * A. New Verk 


CENTAUK rUCKET KNIVES, SHEARS, RAZORS, 

SaSSORS and MANICURE GOODS 

Alt goods with this mark are fatty warranted. 

SPERRY & ALEXANDER CO.. 300 Broadway. NEW YORK 

taparter* aid Maaulactarcn of Catkry, Naidware and Maaicnrc SKdalUn 


K 


UTLERY 

THAT 

UTS 


WET CELLARS 

Positively, permanently and economically 
• drained by the 


Tht^rv is nulv one 


Genuine 


Gllinax Cellar D ralner, swison wrenoh 



a reliable .'\nd auto¬ 
matic device of proven 
merit and established 
reputation. Sold all 
over the world and en- 
jrsL'i : y ti f^nsands of 
users. 

C i r - 
cular s, 
p rices, 
and full 
i n f o r- 
mation 
o n ap- 
plica¬ 
tion 40 
the sole 
m’f’rs. 


e'iiif/ thiit is tuiidc JfV the 

Walworth 

Manufacturing 

Company 

I See to it when intyitt^ from 
jobbers tb.it they do not sit ve yon 
an imitation wretieb. If your 
dealer does not keep the (ienttine 
Stillson wrench, write to the 


The C.M. Kemp Mfg.Co', Walworth Mfg.Co. 


BALTIMORE, MD. 

Also manufacturers of Climax Gas Appara¬ 
tus, Climax Ratchet Stock, Climax Soil Pipe 
Testing Plug. Pipe Vises. &c. 


128-136 Federal Si., Boston, Mass. 
Park Row Building, New York Cily 

■ for jtrires anil ternis. 


READING 

Ball-Bearing: Lawn JVIowers 



HIGH WHEEL 
HIGH GRADE 


,SIZK,S 


% 14, 16, 18, 20 inch 


1 iu’-t' \\ ( ;■> .1’ t' I'u' *■ 

.V nu :i".l .!m;- 
'1 liiy\ II. 

'lu-.l I'l \\ '"ti .iii'l ^ .11 nnn--, 
w ■:!' v 'I'l 'ir-yin^. 

M ]\\ 


READING HARDWARE CO., Reading, Pa. 


U:i \HI I 1*111 \ 

' ’: '.Li I. f 


( IIK XiiO 

In-, I.al.- M 






f ? 


• m 

9. ^ 


2 p»1 
90 


A Hrst-Oass Rubber Hose, 7^ cents per foot 

%-inch 3-ply wound with heavy steel wire, complete with brass couplings 

______ _ and hands. WE FULLY W.ARRANT this hose for the season of 1907, 

£ ^ S fi® H replace any i»roving defective. We will be pleased to have 


















* ■ '' -: 
• ■wf'-^ 


not pretend that they are as low In price as other brajids *n 
market, but do claim that ihey are by far the most economical 
of any to use. fou will get full value for your money when 
you buy STAR SAWS. 


UBRS FfAL,L,S COMPAISY, :28 WARREN SXREET, NEW YORK 

|f 

• 


Nicholson File Company ■ ProvideBce, R. I., V. S. A. 



FI LES AIN D RASPS 
ELM CITY End Cutting Bolf Clippers 

Cuts 3*8 in. Bolts. Interchangeable parts. 24 in. long. Japanned Handles 
A practical tool for Harness Makers, Boat and 
Wagon Builders, Structural Iron Workers, 

Blacksmiths, Et^. 

MANITFACTIUKII BY 

THE WM. SCHOLLHORN CO., New Haven, Conn. 

Makers ol Bernard’s Patents, Bernard, Paragon, Lodi 
and Excelsior Pliers. Punches, Nippers and Dividers. 




Established 1852 

TUCK MFC. CO. 

BROCKTON, MASS. 

MANUrAOTUKERS OF 

Fine Tools, Cotlery and Springs 

NAIL SETS OF ALL SIZES AND KINL^ 

Send for Tool Catalogue 





Vi 



2-^ BRISTOL’S PATENT STEEL BELT LACIN6 


MOST EFFICIENT FASTENER FOR ALL BELTS 
Saves Money for I'ser Makes Money for Dealer 
Write for New Circular AA and Samples 


THE BRISTOL CO.. Walerbui^r, Conn.. 1. S. A. 

FINISHED JOIN'’’ New York. 114 l.ibcrty Si. ChicaifO, 75 i Monadnoek Bide. 

THE BRONZE POWDER WORKS CO. 

Formerly CARL SCHLENK 
Factories: EUzabetli, N. J. Roth, near Nnremherg, Germany 

Bronzes for Gilding Agricultural Implements, 
Toolaand Washing .Machines a Specialtv. 

' Send for samples and prices. New York Office: 93 William SI. 

FRESCO GOLD PAINT. 

JOHN SOMMER-’S PER-FECTION 
RED CEDAR FAUCETS 

■ I list Quality WaMantiil I un-ly I'iiu>!ie.l 

' Ma«lc out 111 llic I’tNi SiKcuil I l‘'iiila Ked Cedat 
Only the (Iiiiiiiiu- aic stanijitd »n tlii' wond, witli uir 
. t.ad'c mark .M.\LTh.<K C kO.sS. 

I Write- toj pi it I N III; all kinds ul Wn'i'I 1 aucets. 

JOHN SOMMER’S SON 

}55'365 CENTRAL AVENUE NEWARK. N. J. 


r ' 'Ip 




Constructed on scientific principles, it produces nails 
of proper form and eliminates the coarse, thickening ten- 
dence caused by cutters of the shearing or biting principles. 

The GEM has stood the test of time. IT SELLS. 

Beware of infringements. The Gem patent is sustained 
bv the L'. S. Court of Appeals. 

THE H. C. COOK CO., Ansonla, Coan. 

TCMPORANY OFFICC: 505 SCOTT »T . SKN FRANC'SCO 


Covert Auto Screw Jack 



Lifting 
cunaolty. 
lO.UDO lbs 
10.000 •• 

LMI.OOO “ 

KDH .SAl.K IIV J0HBK:.S .vr .MFKS.’ I’UIt’K. 

COVERT MFO. CO., Troy. N. V 



Adjust Ill 
Il to 17 it 

to 10 

14 to 2 a^ • 


8 F 

•I 


11 

•I 



WAY SHOVUI YOU SUFFER? 
Be Your Own Chiropodist 






star Expansion Bolts 


W>SY RED WASHITA.— A splendid OUsj 
put up very attractively. Send for sample, u 
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P.WAU MFG. SUPPLY COMPANY 

AUeghenjv Pa. 
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SEND FOR 
CATALOGUE 


Hines Sword Company 


CHieePEE, Mass. 

T 

MANUFACTURERS OF 

PATENT PERFECTION PADLOCKS 

ALL SIZES 

Half Inch to Two and a Half Inches 


rHc“3PEClAL’’sAW 



WE WARRANT 
ALL GOODS OF 
OUR MANUFACTURE 

CHAS. MORRILL, 


Every Day Should Be "Moviug Day” 

to the Manufacturer who Is not entirely satisfied with 
the i^renent location of his factory. Mr. Manufacturer, 
if you are In that class, we would advise you to con¬ 
sider locating at either of two small cities In Illinois, 
along the 

ROCK ISLAND-FRISCO LINES. 

One of these places has a population of .‘I.UOO, cheap 
fuel, good labor conditions, and will give a bonus of 
$‘JO,000.(W for a bona fide large manufac’turlng prop¬ 
osition. The other Is a smaller town with equally as 
good manufacturing coudltlon.s. and will subscribe 
$25,000.00 to the capital stock of a “Good” factory. Give 
full data when writing. These are merely samples of 
many other excellent openings for factories. 

Illustrated booklet “Opportunities” and other Rook 
Island-Frlsc’O literature on application. 

M. SCHULTER, Indnstrial Commissioner 

Rock bland-Frtsco Lines. Frisco Bldg.. ST. LOUIS. MO. 


HVDRAULK 

MACHINERY 


BUILT BY 


WATERBtIRY PARREL 
FOUNDRY & MACHINE CO. 

WATERBlIitY. CONN., U. S. A. 


Discriminating Dealera. 



ore constantly looking for good, first class tools—tools that will make friends 
of New Customers and better friends of old ones. lt‘s to their interest. 

««OHIO TOOLS have been found to fill this want to a nicety. Let them 
help build up your trade. 


L 



THF ««OHIO” LINE INCLUDES: Planes, both Iron and Wood, Chisels, Gouges. Drawing Knives, 
ini. vniv LIISE. shaves. Bench and Hand Screws, etc., etc. 

Every Tool Covered by a Broad Guarantee. Write for Catalogue. 

OHIO TOOL COMPANY, columbus, OHIO. 



\Vc manufacture a full line of Door Hull^ and E'^cutchcon* 
in all finishes. Also Trip Gonps, Hand BcdN. Sleigh Bcll>. etc. It 
need of anything in the bell line we can 'supply you. W rite for 
^>tir complete Descriptive Catalogue. 

THE STARR BROS. BEEE CO. EAST HAMPTON. CONNECTICUT 



FILES. "DELTA” 


Di tized b ^OO 

THE BRAND 


IF IT’S QUALITY 
YOU WANT IN 
WE ONLY MAKE ONE QUALITY, AND THAT IS THE BEST ON EARTH. 
-CARVER FILE COMPANY 
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Copperized and Nickel Plated 

Manufactured from best quality of Cold 
Rolled **Swedoll*’ Steel, prepared at 
our Rolling Mills. 

All goods subjected to a most rigid system 
of inspection before being packed for ship¬ 
ment. 

All oflr goods guaranteed to be as represented 


For Pressed, Stamped and Drawn Work 
ALSO 


6ruc!ble Steel 


F*or Cutlery Work, Springs, Etc. 


Write us about your re- 
tjuirements ; we shall be 
glad to figure with you on 
the manufacture of sheet 
steel hardware special¬ 
ties under contract or 
on a royalty basis. 


The American Tube and Stamping Co. 

New York Olffce: Main Office and Works: 

100 BROADWAY. BRIDGEPORT, CONN 


Ik Answbiiing Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE, 
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Revolving Belt Punches 


No dealer should be without a 
representative line, as the call for 
Palmer Hammocks is going to far 
excel previous years. 

Complete catalogue will be mailed on application, showing the entire line in colored 
plates. 

Hammock Supports, Hammock Awnings, Hammock Trapeze 
Bars, Awning Mosquito Nets, Hammock Mosquito Nets, Hooks, 
Ropes, Chains, etc. 

JtLSO MJtSUPJtCTVRBR OF 

Mosquito Nettings, Mosquito Bed Canopies, Canopy Supports, 
Fixtures, Crinoline Dress Linings, Window Screen Cloth, etc. 

NEW YORK OFFICE 
SS Worth Stroot , 


1. E. PALMER, MUIdletown, Conn. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS ok Last Paois. 


TVBB8 FOR REVOLVING PUNCHES 

• f 

7 43456 7 6 9 

Write for Catalogue of HARDWARE SPECIALTIES 

THE SMTTH&EGGE MFG.CO. 

BRIDGEPORT, CONN. 


Tbe Largest and Best 
Line of Hammoeks on the 
market. 


PJUMER’S 

PATENTED 

HAMMOCKS 
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WIZARD 
Inverted 
Gas Lamp 


The 


MANHATTAN SCREW & STAMPING WORKS 


166 West End Avenne, New York City 


gives the effect of electric 
lighting at one-tenth the 
cost. It has been long enough before the buying public to con¬ 
vince the most skeptic that the WIZARD INVERTED LIGHT is 
not an experiment, but the most practical and economical light yet 
devised. Drop us a line and we will tell you more about it. 


Why Sell Cheap Padlocks ? 


* whole regiment of salesmen, 
// f ^ \ \A/ in the shape of printed matter, that you 

II I il \ ^ ’ can have to send out to convince people 

when a padlock is needed a good one is the 
only logical ^oice. Result—you will sell more 
nj|||9 ■ dollars worth of Padlocks, (Yale Padlocks) 

which means larger cash profits. 

Here are some of our salesmen, most of them 
printed in two colors: stories, folders, shipping 
tags, envelopes, leaflets, mbber stamps, package labels, display cards, etc. 

“ Suggesdons (or Sefling Yale Padlocks” teUs die whole story. 

A postal brings it. What is your address ? 

The Yale & Towne Manufacturing Company 

9 Murray Street, New York 


Ii» Answering Ai>v?rti6bnents it i 6 PesiRARLE that Vov Mention HARPWAKE DEALERS’MAGAZINE. 
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UTICA High-Grade Pliers and Nippers 

The unequaled QUALITY, DESIGN and FINISH of these tools has made for the 
UTICA BRAND a world-wide reputation 

EVERY XOOl- OUARAIMTEED 

THE ONLY 
BUTTONS 
FLIER 
WITH FOUR 
CUTTERS 

ONLY THE GENUINE BEAR THIS MARK ALWAYS LOOK FOR IT 

TRADE MARK 

Ask your dealer or jobber for Utica Tools. IF HE HAS NOT GOT THEM, 
WRITE US. Write for our Catalogue entitled FLIER PALMISTRY 


NEW YORK OmCE 
108-110 Duane 


S Utica Drop Forge & Tool Co., ^ 


iia 


Cowsuw BUYERS’ REFERENCE TO ADVERTISEMENTS QH Last Pacbs, 


WHY ^ 


1st. Guts any anffle, apeclal or reffular. 

3€l. Any ordinary hand aaw ean bo usod. 

3rd. Lfishtoat box made (3 Iba.^. 

4tli. Gan be applied Instantly. Savea time, labor and money. 
8th. The Only Mitre Box made that le attachable to Inelde 
and outelde woric without any epeclal attaohmente. 

DO YOU STOGK THBM? IR IVOT, YOU ARB UOSUNO MOISBY. 

Ask your jobber for this, and if he will not supply the genuine accept no imitation, but 
write us direct for the Green Book and prices. 

Smith (SL Hemenway Co., 109-110 Duane St., N. Y. City 


50.0M (Fifty Thonsand) Satisfied Carpenters Use the 

SEAVEY IMPROVED MmtE BOX 
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THE RUSSWIN UQUID DOOR CHECK 


mSSEll i ERWIN NlNOFACrERINa CO. 

NEW YORK CHICAGO RrSfalfl rnilll BALTIMORE LONDON 

SAN FRANCISCO DlllalU, VUUU. PHILADELPHIA 


The illustration shows the Russwin check as applied to a right-hand 
door. The dotted outline illustrates position when applied to a left-hand 
door. The labor of reversing and the possibility of error in reassembling 
the check are absolutely eliminated in the Russwin Liquid Door Check. 


SELECTED MATERIALS SKILLFUL WORKMANSHIP 
CAREFUL SUPERVISION. 


These are the Reasons for Russwin Superiority. 
Advertising Literature upon request. 


MAY BE APPLIED TO RIGHT OR LEFT HAND DOORS WITHOUT 
REVERSING EITHER THE ARM OR SPRING. 


Ih Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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“TRIUMPH” 



Specialties— 

KEY CHAINS TO TRACES. 
Have you the No. 8 Catalogue? 


Deliveries— 

Shipment day order is received. 
Over 1,000,000 feet in stock. 


TWICE AS STRONG AS WELDED 


- Manufacturers - 

THE BRIDGEPORT CHAIN CO., bridmport, cow. 


SXEEL 



C0J«5ii,T BUYERS’ REFERENCE TO APVERTISEMENTS on Last Paow, 
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Rustless— 

Display TRIUMPH DOG LEADS, 
HALTER and KENNEL CHAINS 
without fear of rusting. Sales doubled 
owing to this new finish. 


Free Samples— 

Suppose you have an inquiry for Chain 
for a specific purpose. Let us know 
and we will send proper samples to 
you or direct to your customer without 
charge. 


We also make BROWN** and **PERFECTION** 
Patterns. Over 12 miles per day. 


- Distributers - 

WIEBUSCH & HUGER, Ltd., New York, N. Y. 



CHAIN 



In Answikino Advbrtisbwbnts it is Dbsibablb that You Mbntion HARDWARE DEALERS’MAGAZINE. 
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Every Blade Tested to Split a. Screw Head 


Avoid imitations of Champion Screw Drivers. 
None genuine without the name “Champion,” 
which is our trade-mark and guarantee. 


MANUFACTURED BY 

Tower (SL L-yon Co., New YorK 


Union Hardware Company 

TORRINGTON* CONN.» V. S. A. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paces. 


New York Offlec, W Ckombero Street, In ebnroe of TOWER R LYON CO. 


No. %5 Mexi*9 
Ball Bearing 
IIink Skate. 

Hemaclte or 
Steel Bolls. 


RoUer Skates 


We make all styles. Rink 
or Er tension. Plain or Ball 
Bearing. Men anO Women's 


CHAMPION SCREW DRIVERS 
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WIEBUSCH & HUGER, LM. 

O lo Iff Murray Street^ New York 

Psdflc Gout Offices: 438 Merket Street, San Francisco, and McKay Building. Portland, Ore. 




HI 

a 


To dittiiiguish them from imitation they bear the TRADE 
MARKS “SOUND” and the name “WILKINSON” 

> stamped on every shear. 


SOLE AGENTS FOR THE 


Genoine En(pyi WDdnson Sheep Shears 


Every GENUINE Wilkinson Sheep Shear is alsd stamped “ENGLAND” or 
“BIADE IN ENGLAND.” ACCEPT NO OTHER AS WILKINSON'S; THEY 
ARE SPURIOUS. • 


CM^de Liae, sotted It aO seethes tf fle Ditted Slates 


The Pamoue O I D O B B 


Better Shears could not be produced at any price. IMITATIONS have neither 
the quality, temper, finish, nor design of the GENUINE Wilkinson, which will cut 
WOOL better, faster, and longer than any other make. 


REFUSE TO TAKE A SUBSTITUTE 


Your JOBBER can furnish the GENUINE WILKINSON. Send him a sample order 
if not now handling this make. Illustrated Price List mailed to dealers sending 
business card and Jobber's name. 


Digitized by 


Goo 




e 
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J 8010 BV ALL HARDWARE DEAIERB 

Improvoil Carpentors’ Tools 


Of the better class of Bit Braces the line shown 
in our Catalogue No. 81 is the most Complete. 



Stanley Concealed l^atchet Brace 

No projections—complete protection for the 
Working Mechanism 


Stanley liule <$* Level Co. 

Hew Britain, Conn., U. S. A. 

n ''. NEW YORK OFFICE AND EXPORT DEPARTMENT 

107 CHAMBERS STREET, NEW YORK I 

ogle 
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tiAkDtVARE DEALERS' MAGAZINE 


With this FOURTH great outlet now making "man’s size” 
additions to our ability to dispose of quantities, what maker is 
likely to lose sight of our buying bigness—so unique and swiftly 
growing? 

Andp the more advantages we get in buying the more we 
shall faave to give in selling. How much does that mean to you? 

The answer—up to the moment—is always in our monthly 
catalogue in the form of guaranteed, net prices for goods sold 
with a fivt'day return privilege. 

Shall we send you our April catalogue—No. K606? 


BUTLER BROTHERS 


*M1ie House that Covers the Country” 

NEW YORK CHICAGO ST. LOUIS MONNEAPOIIS 

Sample Houses: Baltimore. Dallas 
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“A Daily Comfort” 

“A Protector in Time of Need” 

THE GARSIDE BLIND ADJUSTER 


NEAT, STRONG. DURABLE 
and Moderate in Price. 



With this device blinds will not rattle and can be adjusted 
at ANY ANGLE. Mere closing of the blinds AUTOMAT¬ 
ICALLY LOCKS THEM. The Garside Adjuster is the enemy 
of sneak thieves and a blessing to the householder. 

Delivered one pair to a box. 

Put on in one-fifth the time necessary with any other 
adjuster on the market. 





It is your interest to investigate our claims. Will you 
drop us a postal NOW? 


B. GARSIDE TAYLOR 

General Selling Agent 

Room 18. 13 to 25 Astor Place, NEW YORK 


Comma BUYSR8’ RSFBSBNCE TO ADVERTISEMENTS on Lmt Paom. 
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FOR HAMMOCK CHAINS 

NIAGARA GALVANIZED Hammock Chains are in¬ 
finitely stroller than rope. Heavily galvanized— 
therefore rust proof. Most easily adjusted. Attractive¬ 
ly packed, one set to a fx)x. A convenient shelf package. 

Be sore yon have these chains in 
stock before the season opens,, 

Write for prices and samples, 

DISPLAY HANGERS FURNISHED FREE 

Ondda Community, Ltd., Oodda, N. Y. 
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INo. a3 —UTILITY 

TRY AND MITRE SQUARE 


Blanked out of bright sheet steel, 
steel shoulder riveted on handle, 
perfectly square outside and inside, 
accurately graduated, true mitre end, 
light to handle. When not in use 
can easily be hung up. 


BLUE BODY WITH 


The Only BLUE SQUAI^ with yeUow 
graduations 

For P^rtlculiLTB write 

SOUTHINGTON CUTLERY CO., 

42 Mnrtay Street. NEW YORK 


CoiMViT BUYERS’ REFERENCE TO ADVERTISEMENTS on Un Faoh. 


^Jogle 


Apml, 1907 ._ HARDWARE DEALERS^ MAGAZINE 655 


THE LISK 
MANUFACTURING 
CO., Ltd. 


HIGHEST CLASS PRODUCTS ONLY 
Enameled Steel Ware 
Special Aluminum Galvanized Ware 
Anti'Rusiing Tinware 
Heavy Copper and Stamped Ware 


Main Office and Factory: Canandaigua, N. Y. 

NEW YORK. CHICAGO. ST. LOUIS 


Iir AMtwniNG Adviktxssuents it is Disxbabli that You Mbntxon HARDWARE DEALERS’liAGAZINE. 
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DO YOU CARRY MAGNETS ? 


HERE ARE MAGNETS which will draw trade 
as surely as magnetized steel will attract the 
needle. Such a trade-magnet is 

COMMUNITy 
SILVER 

There is money passing your door every day to be 
spent in satisfying the big Spring demand for silver¬ 
ware. Why not pull that money your way? 

What are you doing to take advantage of this 
Spring call for silver? Are you pushing it? The profit 
on Community Silver is as large in the Spring as it 
is in the Fall. 

A little extra effort, a little local advertising, a little 
judicious display, would lead to increased profits. Some 
are taking special advantage,of this demand—why 
not you? 


ONEIDA COMMUNITY, LTD. 

ONEIDA, N. Y. 


Iw Amswbbiito AoTBBTxmiirTt XT Xf DtaxmABU that Yoh Mbmtxoh HARDWARE DEALERS' MAGAZIKS, 
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^tCRONK^^ QUALITY-^^CRONK^^ PRICES 



CHAMPION 


IDEAL 


ANTI-CLOG LAWN 
or GARDEN RAKE 


CRONK GARDEN MATTOCK 


Write for Catalogfue of our Complete Line 


M SPECIAL 

ONION WEEDER 






TKe Cronk & Carrier Mfg. Co. 

ELMIRA, N. Y. 


OMrraw Buyns’ XEnuNoc TO AovnnmairTS m um tt 
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OLDEST ESTABLISHED im 


LARGEST 


The Frank Mhxer Co. 


K^ljblTsI 



Maniilkctiirtrs of the Preparatioiie for Use on Harnett Known at 

The Standard of ttie World’ 

His^hett Awardt, Centennial, 1876 
Highett Awardt, World’t Fair, 1893 







Harness Dressing 


TTAmnaig OIL T1»« beat article of Its l. X. L WATUngRR OIL. 

Preserves and softens the kind. Unequaled for use by Second In quality only to 

leather. consequenUy adds ^ mw^^urer and 

life. Compounded with pure owner of harness. » .. .v 

neatsfoot olL ^ Superior to aU othera 







Oaniage Top Oretting. 

Giyet an elastic, durable 
water-proof glott and it posi¬ 
tively si^e to use on finest 
stock. 






-i T 


EMX, GNUR ANB 
nUNESS INHS 



ATTT. OBL 

Superior to Castor Oil; 
lasts longer and will not 


EASBESS SOAP. 

Unrivaled for cleaning and 
softening the leather, abso¬ 
lutely pure. 


Our preparations are uni¬ 
form in quality and the 
quality the best. 





The Frank Miller Co. 

OPFICB AND F ACTO RY EUROPEAN OFFICE 

so alKl West nthSL.NEW TMK, U.S. A Tewer Oanbers, MMrfate,UNDON..LC. 

Send for Price mat and CataloMne, Digitized by ^ ■ OO^ IC. 
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There’s Nothing to F^r 
From the Elements 

when your roof is covered with' 



MPOUNOS MMIIM 


ROOFING TIN 

In case of fire from without it does not ignite; from within, 
it soon smothers the flames; wind cannot get under; rain cannot 
beat through; a snow load—the worst of all pressures—creates 
no damage, while freezing and hail will not crack or destroy this 
superior commodity. 

Think over all other roof coverings and see if such claims 
can be truthfully made for any of them ; then take into consid¬ 
eration the moderate cost and long life of MF Tin, and decide 
for yourself which is the most practical material for you to use. 

Our booklet “From Underfoot to Overhead” tells how MF 
is made. We want you to have a copy, and will gladly send it 
if you will write us. 

AMERICAN 
SHEET & TIN PLATE 
COMPANY, 

1406 Frick Building, PITTSBURGH, PA. 


Comaa BUYERS* REFERENCE TO ADVERTISEMENTS ew tm Fau*. 
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Thirty year« of practical 
experience ' as manufacturing 
cutlers, employing the best me¬ 
chanics In our profession, en¬ 
ables us to offer the public the 
best and only mechanically per¬ 
fect safety shaving device of 
unexcelled quality and work¬ 
manship. Offer your patrons 


an article oi merit wnicn nas 
quality and practicability be¬ 
hind It. The only way 


OU|i|yijr a Ill/- 

eral amount of adver¬ 


tising matter and take pleasure In furnishing electros for local advertising. To properly display our 
mertmandlse, we furnish handsome stock and display cases with the first order when a stipulated 
amount of goods is bought. As pioneer Safety Razor Manufacturers, making a razor used by the 
most prominent men of the world, we solicit your request for catalogue, prices and information 
on the World Famous Star Safety Razor. 


STAR SAFETY CORN RAZOR 


KAMPFE BROSL, 8-12 Reade Street, New York aty 


Simple* Safe* 


RECEIVED 


Highest Awards Wherever Exhibited 


St. Louis 19#4 
Buffalo im 
New York 1885 


Portland, O. 1905 
Paris 1988 
San Francisco 1885 


Merit and Superior Qnallty necom 
mend oor Goods. We make and sell 
the Very Best Only. 


Why rr IS Prslitahle Is Posh the Sale of 

STAR SAFETY RAZORS 
AND ACCESSORIES. 


In Arswieing ADVxaTissuxNTS it is D8SiRAai.s THAT You Mzntion PRALERS’ MAGAZIN 
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QUALITY 

TELLS 


THB ATLAS BRMMOS 



No. 350. 


QUALITY 
TELLS 

Embody All the Eesential Features Bequired in a 
Gkx)d Running Shear, with an Ebco^tionally Fine 
Cutting Edge. 

Send for CaialoQUt No, 16 

THE ATIA8 SHEAR OOm 

CAST SHEARS SCISSORS TINNEB SNIPS 

BRIDOBPORT. CONN.. U. S. A. 



We want you to see, with your own eyes, just why UN-X-LD 
Pocket Cutlery is better Cutlery for you to sell than other lines. 

We want to have our representative call, and show our line 
of samples. 

This won’t cost you anything — and puts you under no 
obligation whatever. 

All we ask is an opportunity to show our line and quote 
our prices. We leave the result to you. 

When he is again in your vicinity, shall we have our repre¬ 
sentative call. 



NORTHFIELD KNIFE COMPANY 
Northfield* Conn. 



YOU are backed by a reputation 
founded in 1825 and maintained 
ever since, when you tell a cus¬ 
tomer that 

HEINI8CH 

Tailors’ Shears 
Trimmers, Scissors 
Tinners’ Snips, Etc. 

ABE THE 

In the WorU'^ 


R. HEINISCH’S SONS' ©O., Newark, n. j., u.s.a 

NEW YORK OFFICE AND SALEEROOM, IBB CHAMBERS ST. 


le 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Law Paow, 
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Read What Prominent Users Think oi the 

Gem Junior Safety Razor 

The Gem Cutlerv Co., 84 Resde St, New York: March ^ 1907. 

—1 take much pleasure in sayins that I consider the GEM JUNIOR SAFETY 
RAZOR the best that 1 have ever used, and I rather feel that 1 am an auttiority on the ques¬ 
ts of Safe^ Razors, having been si ing every day with one for the past 19 years. I began with 
the Star San^ and have bought r every new Safety Razor that has come out since, in¬ 
cluding the Gillette, which I have usea tor nearly two years. Last summer 1 bought one of your 
GEM JUNIOR SAFETY RAZORS, more as a joke than anything else, and it has been so much 
superior to anything that I have previously used that I do not expect to try any more eiraeri- 
ments. I can only add that if a man is not satisfied with the GEM JUNIOR SAFETY RAZOR, 
he IS hard to please. Very truly yours, L. H. TAYLOR, Ja. 

. 1 - 


Razors 


For sale 
wherever 
good 
cutlery 
is sold 


Every Wi»s Razor is mvrestnctedly guaran- 
teed by 115 . Any Wiaa dealer is authorized to 
exchange or refund the cost of any razor proving unsatisfac¬ 
tory. If he won’t, we will. If you are hard to satisfy on the razor question, 
write us for particulars about the Wiss Razor. 

J. WI88 A 80N8 CO., 13-39 LITTLETON AVE., NEWARK, N. J. 


Cost tht Most U Maks 
^ Cost the Most to Buy 
Tho Choapost Razor to Own 


The above is an exact duplicate of a Wiss razor advertisement which recently ap¬ 
peared in the Saturday Evening Post. The enormous amount of answers we received to 
this single advertisement is indicative that the buying public appreciate and are eager to 
own an article of such high quality as the Wiss Razor. Wiss Razors will be continu¬ 
ally advertised in the best of magazines. We make it easy for any dealer to handle our 
razors. || Send for our proposition at once. For a 1-cent postal you will secure a 
lot of valuable information. 

«l. WISS dk SOIVS CO., INewark, IN. «!., U. S. A. 

Minuftcturers of Shezrs, ScitMrs, Pruning Shears, Tinner Snips, Razors—Slnee 1848 


Let us send to you our 
new window displays; 
we help you create new 
customers who will rec¬ 
ommend you and the 
goods you are selling. 


Price of Set No. 7, $1.00 
Speelnl Set No. 12, 1.50 


GEM CUTLERY COMPANY, S4 Beads SIrcel, New Yorit 

HuMlactwcrs of GEM. ZINII ADTOIIATIC AND GEM JUNIOR SATETT 1A20RS. 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS*MAGAZINE. 
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•♦L, & O’’ BUTCHER KNIVES 

Made by LAMSON & GOODNOW MFG. COMPANY Mat. 1837 

TH« ttia Ouarantoa 

Are sold bj the leadii^ Jobbers and Butcher Supply Houses throughout 
the United States, and haYe stood the test for over sixty years. 



No. 800. Sizes 4 to 14 inch. The steel used in this knife is rolled to our order. 



No. 810. Sizes 0 to 14 inoh. Beech handle. 



No. 900. Sizes 6 to 10 inch. Gocobolo handle. 

Writa for Catalog 

New Yfk OBke; •AMMAN BROS. C»., 4 S Murray St Factwy: Sbeltane Falls, Mass. 



WE WILL PREPAY any quantity of our POCKET KNIVES, BUTCHERS’ 
KNIVES, SCISSORS, RAZORS, and RAZOR STROPS to any responsible dealer 
in the United States, and after 6o days’ trial, if you do not find that they are su¬ 
perior to the line of cutlery you are carrying, you may return them to us at our 
expense. 


W. R. CASE & SONS, 


Bradford, Pa* 


Digitized bv 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paces. 
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THEY SAY 

** Opportunity knocks at every man's door." 
IT IS ALSO TRUE 

tkat some people **knock" opportunities, 
because they have other axes to grind besides 
Keen Kutter. 

BE CAREFUL 

you don't get the two mixed. Opportunity 
is now ** knocking " at your door. If you let 
her in you will be a richer man at the end of 
the year. 

THAT'S BECAUSE 

they're the best goods on earth, and ^what's 
more, they're ** salable," as the result of our 
advertising. 


May be adjusted to any blade. 

Instantly changed from right to left. 

Is the best and a Cheap Guard, 
Get my prues^ which are right, 

L. T. W£1SS» Sole M«Lmifa.otiiror 

297 Toaff# Plaoo^ »ROOKLYN. N. Y. 


In Answerinc AxYveRTiSEMENTS XT 15 Desirable that Vqv Mention HARDWARE DEALERS’MAGAZINE, 
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AutoStrop,^:^ 
SafetyRAZOR | 

12 BLADES-TsffiffZi? Sharp r | 




This Is the Only Safety Razor and 
Automatic Stropper in One Piece. 

Read the article on page 735 of this Magazine. 


DEALERS: 

We are convincing the public, and can convince you, 
that razors shauid be stropped, especially safely 
razors, or else you don't get a perfect shave EACH 
time. You knouf that et’ery razor blade dulls with 
each shave. If it didn't, you would tiever need tQ 
throw it away. 

We want to send you FREE our handsome book¬ 
let 

“Common Sense About Shaving.” 

It tells facts about razors and has already made 
thousands of converts to The Auto Strop Safely 
Razor, because after reading (briefiv 'written and to 
the point) you wdU CONVINCE YOURSELF that 
we have now solved the razor problem. 

THE ILLUSTRATED PART OF THIS AD- 
V'ERTISEMENT, with special descriptive reading 
matter, is published in the April issue of many of the 
important magazines, which is the beginning of an 
enormous campaign in the interest of DEALERS. 
VVe are daily receiving hundreds of inquiries from 
consumers who write us from all parts of the coun¬ 
try. We refer them to the DEALER in their vicin¬ 
ity and have already established the sale of Auto- 
Strop Safety Razors with Dealers in many sections. 

We have a SPECIAL OFFER to make the first 
dealer writing us from each section. Our display 
cards, advertising matter, etc., are all new, original 
and attractive. 

REMEMBER, if, for ANY REASON a consumer 
wishes to return the AutoStrop Safety Razor within 
the 30-day trial period, we allow his $5.00 to be re¬ 
funded. 

WRITE us AT ONCE for particulars. 

ADDRESS DEALERS’ DEPARTMENT 

AotoStrop Safety Razor Co. 

350 Broadway, - New York City 



In LcaclierQLs<;, Sise v 3 jndiigs 


After May let, 19d7, we 
will move to our new 
quarters, with greatly 
enlarged offices at Nos. 

341 - 43 - 45-47 

FitthAvenue 

Opposite the 
Waldorf-Astoria 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS ok Last Pages. 
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EVER-READV SAFETY 

RAZORan» 12 Blades^F 



Bigger! Better!! Busier!!! 

Thousands of dollars have already been ex¬ 
pended in mag^azine advertising to arouse world¬ 
wide buying. Thousands more will quicken 
the call over your counters and exhaust the 
supply on your shelves. 

Just feature Ever^Rcady Safety Razors in your estab¬ 
lishment—shout the price—use counter apace or a windoiv 
blades that are in the Ever-Ready 

Dollar Outfit, 

Write to U9 for show cards, window tickets, booklets 

tuev’re all fre^, upon 

■K L’ 

We are contributinff all the energy, aclling force and 
expenditure that could possibly guarantee you ouiVi^ 
big Pratits and plenty cf thetTi^ 

With our proposition of tk§ pnty r^zor in the 

fVffrU tviih tTi*ekc blades, setling far anywheres 

near one dollar, and the countless otber advantages^ surely 
warrants your ftilk-st and vigorous co-operation. 

AMERICAN SAFETY RAZOR CO. I^S: 

Offices, m BROADW AY, NEW YOEK 


C. J. KIMBALL COMPANY 


BENNINGTON, N. H, 


Manufiicturers of 


Butcher Knives, 
Shoe Knives, 
Kitchen Knives, 
Putty Knives, 

Paper Hanger Knives, Factory Knives, Cigar Knives, 
Screw Drivers, Drawing Knives, Etc. 

Send for Catalogue 


Ik ANgwgRiKO ADVBRTitxiCENTS IT IS PgsiRAgLE XBAT You MENTION HARDWARE DEALERS* MAGAZINE. 
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S 5 rS knives 

ALWAYS TNE SAMEL 



A PROFITABLE LINE AT YOUR COMMAND 

S S Krthcs artf profitable boqause they buthi uf} your trade by satisfactory service to your 
custornera. 

Oiir special process nf icmpcriiip produces a blade tlial is absolutely free from bard or soft 
spola^thcy arc all sharp aod will hold an edge, 

fust drop tis a liitc, saying ynti want this profitable lisir to work Fur you,^ and we will send a 
catalog or a sample onlcr, jtiAl a? you desire. 

MATlOiNAU t;u'l UERV COMRAIVY, Uetrolt, U. S. A. 


r Forsehner’s 
Xm Bnnd 

Butcher 

Knives 

Made of Special 
Damasens Steel, care¬ 
fully tempered and 
ground, combined 
with best workman¬ 
ship. Superior to all 
others. Each blade 
warranted. 

Wri/e for Catalogue. 


Chas. Forschner & Sons 

209 East 19lh St., New Yoiii, U. S. A. 


Learn to Swim 

BY ONE TRIAL 






Sell readily and produce good resulta. Every 
dealer should be well 8to<^ed with this popular 
device for swimming. 

Price to Tra^e: 

No. 1, $3 per doz., retails at 36 cents each. 

No. 2, 68 per doz., retails at S5 cents each. 

Sold by jobbers throughout the United States, 
Great Britain and Australia. 

These goods are extensively advertised in 
leading publications such ss Ladies* Home 

Tournal, Collier’s, Saturday Evening Post, 
Youth’s Companion, etc. 

Department stores, toy stores, ^ druggists, 
stationers, seashore houses, sporting goods 

dealers and general merchandise retailers make 
big sales by displayii^* the water-wings in their 
stores and windows. Three color show cards for 
exhibition, and circulars for distribution sent 
with every order. _ 


AYVAD MFC. CO., loMes, N. J. 



CowsuiT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pack. 
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Five Million Dollai^s 

Over tfie Retailer^s Coonter In 30 Montfis for tfie 


Gillette 

^TRODDING NQ HHNINC 


Razor 


One Million satisfied users of the Gillette Razor are satisfied customers of 
the live dealers who handle Gillette Razors and Blades. Don't you want to 
seu your snare oi tne secona miuiOQ wkietze^ r ^ 

Dealers everywhere report in creasing 
sales. We are spending more money in 
advertising the Gillette than is spent by all 
other razor concerns combined. Our ad¬ 
vertising creates the demand which dealers 
supply at good profit to themselves. 


No Blades 
Resharpened 


Prices fixed and maintained by patentee and man- 
nfactiirer prevent price-cutting and insure every dealer 
receiving full profit. 

Triple Silver-Plated Set, with 12 blades (24 keen edges), $5.00 
Standard Combination Set, with shaving brush and soap, 

in triple silver-plated holders, .... 7.50 

Other Combination Sets in Silver and Gold. 

New Blades, in packages of ten,..50 

We supply our dealers liberally with signs, booklets 
and li angers, and lend all possible assistance to push 
sales through the dealer. Write for our uniform 

discounts. 


All Blades 
New 


Sold hr 
Dealers 


Gillette Sales Company 

244 Timi Building, NEW YORK 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINl 
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HATCHETS 

Add to your stock a 
Tool which combines 
Quality, Style and Finish at a 
reasonable price. 


MADE 

IN 

FOUR 

STYLES. 


Inquire of your 
Jobber or yrrite* 



Bargess-Norton Mig. Co., Geneva, Hlinois 



PECK EDGE 
TOOL CO. 

COIOES, N. Y. 


HAND FOKGED 

Hatchets, Axes, 
Adzes, Etc. 

WRITB FOR CATAl^OG 




THE CHASSE 
MOUSE TRAP 

PAtetitcd U. S. and 
Can Ads, 


EASIER TO SET and 
BAIT THAN ANY OF 
THE OLD STYLE 
TRAPS 

I) yi 

for price, or to 

CHASSE IIIFG.C0..57VeseySt..NewT«rk 





Uadtag Mbcn. Ask tor Cslatog. 


If you sell RAZORS and BARBER SHEARS 

it will pay you to handle the aoods that eveiybody knows as 
FIRST-CLASS ARTICLES 

"Tonsorial Gem” Razors and Barber Shears 

Manufactured solely by 

F. A. CLAUBERG & CO. 

S7 Pwk Ptaee New York CHy. N. Y. 

Folding Pocket Skates 

No Keys, Heel-Phites or Screws; NO BULK, NO BOTHER. 

A pair in a wallet may be carried in the breast pocket or a lady's muff. 

MARTIN SKATE CO., Boston, Mass. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paons. 
























WATROUS 


* ■ Combmation 

Storm Sftih A: Screen Hin^ 


This Model, 614x6V^ in. Shows Our No. 17 


FREE 


Reverse Side of Same Model Showing Our No. 3 

v*/! 

s’*'-*'* ’ * . I 


8x4 in. Showing Our No. 5 Door Catch. 


6x3Vi in. Showing No. 10 Cupboard Catch. 


YOU MAY HAVE THEM 

A purchase of three dozen of any of the above articles entitles you to a free model. Ask your jobber. 

These models are made in our own wood shop. They are carefully made, and they show the ffoods. 

They are salesmen that work all the time, speak to every customer without offendingr him and never ask for 
waffes. The best way to. sell a man anything srood is to let him take it, handle it and examine it. The man who 
isn’t interested in and attracted by a nice smooth workinsr piece of mechanism doesn’t come into your store. 

It is worth your while to push this line. The margins are good. 

The E. L. Watrous Mfg. Company, 

Des Moines, Iowa. Digitized by Google 















































Customer:— That certainly works to perfection. I didn't know there were such things, or I'd have had them lonff 
ago. 

Salesman:— ‘We have had the ffoods some time, but we have just ffot in the models. That is the Watsons Line, there 
are no better fi^>ods made, and the makers guarantee every piece. 

Cnstomer:— They are so simple, too, I can put those on myself. Let me see, I want fifteen seta of these hinses and 
the fasteners to match, and three of the door catches, and a couple of those cupboard catches too, not one of 
ours will work. 

FREE 

With each first order of three dozen or more of our No. 17 Hansers. No. 9 Screen Catches, Na 5 Door Catches, 
or No. 10 Cupboard Catches, your jobber will ^ve you free a model to show up the ffoods. If hedoesnot supply you. 
drop a postal to the factory srivinflr date of sale, jobber's and salesman's names, and the model will be sent postpaid. 
They will treble your sales, the customer likes to have the ffoods in his hands and see how they work. You can't 
sell flroods if you don't show them. 

/ 

The E. L. Watrous Mfg. Company, 


Des Moines, Iowa. 


Digitized by 


Goes 
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“THE BEST ICE AND ROLLER SKATES” 

are in greater demand at present than any time during the fifty years these justly celebrated 
skates have been upon the market. 

The insistence on the part of the public, that they be furnished with only the best, has 
made it necessary for us to enlarge our factory to supply this constantly growing demand. 

Before our recent addition* was begun we had the largest and b^t equipped works in the 
world devoted exclusively to the manufacture of Ice and Roller Skates. Now both our capacity 
and efficiency have been very materially increased and we are in a better position than ever 
before to care for the varied wants of our good friends in all parts of the world. 

For many years Dealers have carried Winslow’s Ice Skates in Stock. Now many Dealers 
also Stock Winblow’s Roller Skates, which, being Standard ” G< ods, always find artady sale. 

The activity in Roller SKates is ^oin|( to be very |(reat this Spring. Be prepared in 
time for this demand and procure a supply of Winslow’s Roller SKates for StocK Pur¬ 
poses without delay. 

There will be large sales made of both Winslow’s, RinK Roller SKates and Wins¬ 
low’s SidewalK Roller SKates during the next four months. 

Write for Catalogue and Prices. We Will Make You Very Attractive Quotations. 


THE SAMUEL WINSLOW SKATE MFC. CO., 


NSW YORK, 84 CHAMBKRS STRKCT, 
LONDON. 8 LONG LANV, E. C. 


WORCESTER, MASS., U. S. 


A. 



Mr. DEALER. 

PJT Do you Know our line of 

^ BASE BALL GOOBS 

for 1907 IS the very best? And 
*tis about time to place your 
order. Write us to-day for our 
new Catalogue and Price List. 


THE BRAPER & MAYNARD CO 


FLYMOUTH, N. R., U. S. A. 


BUFFALO MODEL-EXTENSION CYCLE SKATES 


Nickel - Plated—Ball Bearing—Rubber Tires 



Particularly 

Adapted 

for 

Outdoor 

Use 

Send for 
Cttalogue 
with special 
dtacounta*. 


f 



THE CYCLE SKATE AND SPORTING GOODS CO., 37 Park Street, New York 


Ih Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE, 




Ciutomer:—That certainly works to perfection. I didn't know there were such thin^ or I'd have had them looff 
aero. 

Saletmaa:— We have had the sroods some time, but we have just got in the models. That is the Watrous Line, there 
are no better groods made, and the makers guarantee every piece. 

Cnstomer:— They are so simple, too, I can put those on myself. Let me see. I want fifteen seta of these hinses and 
the fasteners to match, and three of the door catches, and a couple of those cupboard catches too, not one of 
ours will work. 

FREE 


With each first order of three dozen or more of oar Na 17 Hangrers, No. 8 Screen Catches, Na 6 Door Catches, 
or No 10 Cupboard Catches, your jobber will gdve you free a model to show up the groods. If he does not supply you# 
drop a postal to the factory grivingr date of sale, jobber's and salesman's names, and the model will be sent postpaid. 
They will treble your sales, the customer likes to have the goods in his hands and see how they work. You can't 
sell goods if you don't show them. ^ 

The E. L. Watrous Mfg. Company, 

Des Moines, Iowa. Digitized by Google 














“THE BEST ICE AND ROLLER SKATES” 


are in greater demand at present than any time during the fifty years these justly celebrated 
skates have been upon the market. 

The insistence on the part of the public, that thev be furnished with only the best, has 
made it necessary for us to enlarge our factory to supply this constantly growing demand. 

Before our recent addition* was begun we had the largest and b^t equipped works in the 
world devoted exclusively to the manufacture of Ice and Roller Skates. Now both our capacity 
and efficiency have been very materially increased and we are in a better position than ever 
before to care for the varied wants of our good friends in all parts of the world. 

For many years Dealers have carried Winslow's Ice Skates in Stock. Now many Dealers 
also Stock Winblow’s Roller Skates, which, being “Standard " G( ods, always find artady sale. 

The activity in Roller SKates is ^oin^ to be very |(reat this Spring Be prepared in 
time for this demand and procure a supply of Winslow*s Roller SKates for StocK Pur« 
poses without delay. 

There will be larde sales made of both Winslow*s, RinK Roller SKates and Wins- 
low*s SidewalK Roller SKates during the next four months. 

Write for Catalogue and Prices. We Will Make You Very Attractive Quotations, 


THE SAMUEL WINSLOW SKATE MFC. CO., 

WORCESTER, MASS., U. S. 


NSW YORK, 84 Cl 
LONDON. 8 LONG LANS. C. C. 


A. 




THE DRAPER & MAYNARD CO. 


PLYMOUTH. N, H,. U* S. A. 


Mr. DEALER, 

Do you Know our line of 

BASE BALL GOODS 


for 1907 is the very best? And 
'tis about time to place your 
order. Write us to-day for our 
new Catalogue and Price List. 


BUFFALO MODEL-EXTENSION CYCLE SKATES 


Nickel • Plated—Ball Bearing—Rubber Tires 



Particulariy 

Adapted 

for 

Outdoor r 
Use 

Send for I 
Catalogue \ 
with special V 
discounts*. 



THE CYCLE SKATE AND SPORTING GOODS CO., 37 Park Street, New York 


Ih Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS'MAGAZINE. 
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THE INDESTRUCTIBLE HA.ND CA.R 



AUTO EXPRESS 

HADE OF STEEL AND ?1ALLEABLE 


There is a great demand for the Steel Frame 
Auto Express. 

It pleases the child, because it’s easy to run 
and goes fast. 

It pleases the parent, because it develops the 
muscles and makes the child strong and healthy. 
IT IS SAFE—the gears are protected, and it 
won't upset. 

It pleases the merchant, because it's the 
Strongest Hand Car made, and gives no annoy* 
ance from broken parts. 

It is not sold to the Catalogue Mail Order 
House, and the price is not cut. 


SftELFtiAME 

Acipledfor 


One laadle or Two 


Used m the 


Car. 


Jobbers who can make immediate shipments 
of the Auto Express: 

L. GOULD & CO.. Chicago. 

HIBBARD, SPENCER. BARTLETT & CO., 
Chicago. 

G^LER, WARD & HASNER HARDWARE 
CO.. St Louis. 

LAYMAN-CAREY CO., Indianapolis. 

D. P. HARRIS (Distributor for the East), 
Office and Warehouse, 48 Warren St, New 
York. 

Write for Catalogue B and Special Prices. 

DURHAM MFC. €0.. Moade. Ib4. 



POLO SKATES, 
STICKS. BALLS 


IMPROVED 


M. C. HENLEY’S ROLLER SKATES 

Most Durable, Practical, EcoMalcal Riik Skates oa the Market 
» The Easiest and Lightest Rannlug Skate aa Eartk." 

Used In All Principal Rinks. 

See Sprlni Steel Fool-Plate loriued Rubber Cushions between trucks and foot 
t« shape qI toot snS Cuaranteed." plate. Trucks instantly removed or re¬ 
placed. Finest construction—one of the 
most desirable features being the light 
weight of these Ball Bearing Skates. 
Full nickeled or bronze finish. 

Larfcst RoUer Skate Factary In the WarM 

Established over 28 years. 
ROLO— Complete Polo Outfits. 

Over two million lonley Skatesfold hi thoU. S. 

H. C. HENLEY. Richmond. lad. 


ONE DEALER. SOLD 427 
Patents ^ njpjgj, 

in eight 
days. 

Was that 
you? 

Get our Booklet. 



HILL.STANDARD MFG. CO. 

A5A ChcLSO Sireot. Andomora. Ind \J. 8. A. 



Automatic Wire Straight- 
eners and Cutters 
Riveting Machines 
Cotter Pin Machines 
Buckle Tongue Machines 
S Hook Machines 
Cold Roll Swaging Ma¬ 
chines 

Staple Machines 
Butt Milling Machines 
Butt Drilling Machines 
Sprue Cutters 
Social Automatic Wire 
Forming Machinery 


The F. B. Shuster Go. 

Formerly John Adt A Son i 
New Haven. . 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Paces. 
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BARN EY& BERRY’S 
ROLLER SKATES 

will be profitable 
for the DEALER 
to carry this year. 

GREAT IMPROVEMENTS 


IN 


ACTION 
BEARINOS 
CONSTRUCTION 
Write us about them. 


THIS 

WILL 

BE 

A 

ROLLER 

SKATE 

YEAR 


BARNEY & BERRY 

SPRINGFIELD, MASS., U. S. A. 


HEADQUARTERS-- 

Everything for the Automobile 

We guarantee satisfaction in the exe¬ 
cution of every order, large or small. 


MANUFACTURERS OF 

"CONTINENTAL” 
Auto Lamps, Genera- 
tors, Clocks, Calliope 
Homs and Auto Sup¬ 
plies. 



SOLE U. S. AGENTS FOR 

" BUNCHARD ” 
Famous French Horns, 
Pii«IU&Co.’s Italian Cable 
and the Celebrated English 
Compound Air Pumps. 


Our complete 128 page catalogue for Hardware Dealers will 
be mailed, free, upon request, also our red booklet, illustrating the 
complete line of “Blanchard' Famous French Horns. 

The Motor Car Equipment Company 


Mairnfacturcrs, ImiNirtcrs 
and lUatrllNilors ul 

Main Offices and Warerooms: 


AUTOMOBILE ACCESSORIES 


63 Warren Street, NEW YORK 


Ilf Aw^wfWNQ Advirti|»¥»ht? it 19 P? 8 iiu?Lf T¥AT Yov MfHTXQif HARDWARE PRALERS'MAGAJSINR, 
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Richardson Single Track Expert Roller Skate 

The only practical two-wheel Skate on the market. Embodies the same oscillating 
action as our regular four-wheel Skate. Designed especially for expert and professloniu 
skaters. 

We manufacture the most complete line of high-grade Roller Skates on the American 
market. 

We carry a full line of everything pertaining to the rink business, including mechani¬ 
cal military bands, maple flooring, surfacing machines, admission, skate and wardrobe 
tickets, lithographs, electroj^pes, etc. 

Send for catalogue. Tells how to open and operate roller rinks. 


RICHARDSON BALL BEARING SKATE COMPANY 

501 WELLS STREET. CHICAGO 


••Supecut” 
Can Opener 

Pat. July 19, '04. 



Two Cutters 

One for Round Cans 
One for Square Cans 
Retells for 10 Cents. 

(We also make other styles) 


^KNIVES 


We also manufacture 

BREAD, BUTCHER. 
CARVINGandPARING I 

Carving Sets, Steels, Putty Knives, 
Wall Scrapers, Cleavers, etc. Write 
for 1907 prices. CARVERS, many 
styles. 

IRA F. WHITE & SON 

144 Walnut Street. Newark. N. J. 




GLASCOCK’S PRODUCTS 


Racer Ko. 1. For Children 
from 6 to 15 years. 

THE HILL CUMBERS 


Racer No. 2. For Two Children 6 to 15 years. 

THE HONEY MAKERS 


Built for all sized children. Boys and Girls. The strongest and 
speediest car built. Geared. Has gear wheels incased. Has three 
different motions. The best advertised line of Hand Cars on the 

market. We advertise for the Merchants. The Money Makers. *4 hoars every <uy. 




Combined Baby Walker and Ten- 
Racer No. 4. For Children from der. Teaches the baby to walk 

2 to 6 years. without becoming bow-legged. 


GLASeOeK BROS. MFG. 6©.. 


Muncie, (Jndiana 


CPS5V1.T BUYPRS’ REFERENCE TO ADVERTISEMENTS on Ust Paoss. 
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JARVIS FISHIN8 GOAT 

For Wear With Waders 


Convenltnt—comforfsbli—hu pockets injidi 
snd outside for CTery cooTeuieuce for a trip 
down Iht stream* 

Knapsack pocket on iht 
back to car 17 luncbp shoes 
or other bulkf articles, 

I FS SHORT —just laps 
over top of waders. 
Coutenti of pockets 
can’t gel wet 
unless yon hare 
to swim, 

YOU XL WOPtDER 
HOW you e?er got 
along without one. 
Sent prepaid on receipt of 
price. Army Khaki Cloth each $3.SO, Heavy 
Tan Duck each $3.00, 

Order One Today. 

JARVIS _ ^ 

rrrf 


HOOK 


for use 
with live 
salted or 
pickeled 

minnows p for troUiugi casting or still fishing. 

Boldi mlDDOw Id natural iKnltitm; It sot double up tn a lump 
u Tltb ether boofci, Juit naturaLljr terapU the flffaj ifacu hooka 
htni. Best catcher ever d^vlfcd- Per dusea $ 1 .D 0 . 

Send IDc foi ujnple and complete infonnatJau or ailc yout dealer. 

W. B. JARVIS CO., Grand Rapids, MIoh. 
HAR.DWAICE MEN 


Our Electric 
Curling 
Iron Healer 


Ea plaid to 
rour custom' 
era the msrila 
of he Eureka 
Electric Mad 
Iron, with QUr 
new ap rina 
cord protec' 
tar. It mskee 
the cord praC' 
tlcaJlr un- 
hreakable 
and no wear- 
able, and re^ 
moTfis thfl 
only objEc- 
tlati to this 
usefni dor Ice. 


1^ tni]ln|t4^nsiible in ovary home, hotel, thearre oratuamsblp 
huvlniir electric wcvlce. 

These are Good Rrllen 
|,ft ns send you our Catalog and nnalers' Prices 
IVe ire now prepared |o make Immediate sblpmeiiti 

w. J. BAR.R. ELECmi 

C 11 » V et hAd.', 


BOOSTIINQ 

THE “DAISY” 


Somehow, we never seem to be EStufied. 
i^t yesr wc made and sold more air 
riflea than we or «ny other concern have 
ever produced in an equal period of dme. 

To”day there are more Daiay Air Rides 
Jn use than all other air ridei combined. 
The boja wbo^ own Daitiea would make 
an army larger than the combined stand* 
ing armies of the world. 

Looka like we might be latitfied, but 
we’re not. 

We want you to lell more Daisy Air 
Rinet tbis year than ever before. 

We are Inermsing the size of our 
Ad Fertile men lA fn the MagaELneB— 
uizng half {nitcad of quarter pagei 
in magazinea •uch aa 
A inertcan Boy E very bod y ’h BtagUElne 
Munaey^a RuooeBii tit, ?flcholaa 

Cosmopolitan Outing 
Saturday Evening Post 
Youth’s Companion 


FOUR MILLION 
( 4 , 000 , 000 ) 

boys and their parents about 
the fun and education a boy can 
get with a DAISY AIR RIFLE 

It's up to you to rouTjd up 
the trade in your locality, 
and see that the hoys in 
your town are supplied. 

Shall we send printed mat¬ 
ter and catalogs 7 


DAISY MFG. CO. 

280 Union St., 
Plymouth, Mich, 


In Answisinq Aovbstisbmbnts xt is Dbsibablb that You Mbntion HARDWARE DEALERS’ MAGAZINE. 
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SA 

JUNIO 



ILIFLE 


Though resembling other rifles in appearance, the 
Savage **Junior’* differs widely from any other on the 
market. 

It works smooth and easy; shoots accurately; is 
strong, and being modeled after the best military 
rifles, can entrusted to any boy with absolute 
safety, and it's an excellent companion for your big 
gajne gun in cahip. 


Here are some v&Itiable and exclusive feature* of 
the Savage ‘‘Junior/* You can*t find them in any 
other rifle. It shoots short, long or long rifle cart' 
ridges; feeds itself, cocks and ejects automatically; 
ill the working parts arc in the holt sctinci, and by 
simple pressure on the trigger the breach bolt ia re* 
moved which allows cleaning from breach without 
ig gun aparL full sue stock of solid Amcr« 

■vAti Walnut—not stained maple. Barrel is browned, 
not blued, and is fitted with both open and peep sights. 
Eighteen-inch barrel. 82 calibre, weight three pounds, 
shotgun butt stock, beautifully finished and sold under 
an honest guarantee at $4.00. The price ia loi^ but 
the quality is high, because it's a Savage Arm. Every 
father or boy who wants a small rifle should examine 
the Savage ’7“*'*or/* It will sell itself. Handsome 
catalogue of all Savage Rifles if you'll ask for it. 


SAYME ARnS COHFANY, 554 Savage Ayeaae, UTia, N. Y., U. S. A. 


COHSULT BUYERS* REFERENCE TO ADVERTISEMENTS oif Last Pagm, 
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QUICKEST SELLERS-QUICKEST PROFIT 






S£7 


No. 37 U our btest and newest tjpe of the 
popular Hamilton Rifle — Hammer action of few 
porta and eicceedinitly simple — an automatic ejector 
which reieuea ahell when barrel la " broken down.” 

The outer jacket of barrel and all working parta are of Steel, havinir a beautiful 
blue*black kfun finUh, the stock and forearm beinit ao dealBned as to stive 
symmetry and style not 

usual in moderate priced _, ,—, _^ _ 

rifles. barrel is tapered, !& Inches 

The lenirth over fill i* long, fitted with front knife and 

TNeJenR,. «WI S!*/! 

short and long 
cartridges.! 


UNSURPASSED IN STRENGTH, DURABILITY AND ACCURACY.! 


Send for our Circular describing Models No. 23. Bolt Action type, $3.C 
No. 15, Lever Action, IIJO, Manufactured by 


No. 1^, Lever Action, SLlWi 


THE HAMILTON RIFLE CO., Plymouth, Mich., U.S.A. 


SELUNG GASOLENE WILL PAY YOL 


Why not be the Gasolene Man in your town' 
The hardware store is the natural place for au 
tomobile supplies, and properly stored gasoleni 
is the best paying motoring necessity you cai 
sell. 

If you have a Bowser Tank you can sell gaso 
lene to the motorists in your city and the tour 
ists who pass through. Ton can sell it at a goo( 
profit and with absolutely no inconvenience. 

Install a Bowser tank, buy gasolene In largi 
quantities at low rates, then sell it all at a goo( 
figure. With the Bowser there can be no loose 
to eat away your profits. 

If you want to share prosperity with the mo 
torist, sell him gasolene. Catalog U-2 tells ho^ 
you can handle and sell this volatile fiuid wit] 
safety and convenience and on a paying bask 
Send for it to-day. 

S. F. BOWSER & CO., |nc. 

FORT WAYNE, INDIANA 

tM Atlutlc Avcnvc SM Broadwsjr €4-68 FIrascr Avcbv 

BOSTON. MASS. NEW YORM CITY TORONTO. CANADA 



Im Answb&ino Advietiskments it is Dbsieablb that You Mention HARDWARE DEALERS’ MAG AZIN 
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llAkM 70or children strong, bnppy and popular—because It keeps them ont.ln the air and sunshine, and glres 
them good, safe, healthy exercise. 

It Is propelled by a swingina forward and backward movement of the arms and body that broadens the 
shoulders, straightens the back, develops the lungs, strengthens the arms and builds up a perfect physique. 
Saves doctors* bills. Built to last for years. For small or large families. One child is suppliM with friends in 
own yard. Four children ride at once. Organ plays while Health Merry Oo Round is in motion.—Health- 
Happiness—Oompuilonship. Send to-day for clrculara. We are advertising extensively to the consumer. 

MEJULTM mamr oo ooumo oo., om§n, 4 , ootoor, iLuoom. 


GET THE TRaOE 


with a fast oelling automobile appliance. The 
hardware dealer is in line lor autp aundriea. 
Get your jobber to furnish yon with 



Jt i» the moat economical and beat aelling ping on the market, hecanae ita life ia practi¬ 
cally unlimited. It cannot ahort-circuit. Price $1.00. Send for trade diaconnta. 


Address C. A. MEZGER, be., Mannfaetarers, 203 W. 80th St., New York 

National Sales Corporation, Factory Sales Managers, 296 Broadway, New York 


MAUN WIRE For^Yeara_fKe_Sbnd^ 



The MALI NX a. 


WIRE ON SPOOLS 

1 oa., 2 OS.R 4 os.» 8 os*. 16 os* 

Black and Tinned, Annealed. 

Soft Copper, Soft Brass, Spring Brass. 

Oerman Silver, Phosphor Bronse, Insulated. 

High Grade Music Wire for Mechanical Purposes, 
1 in. colls. . • 

“Triple Plate” Solid Galvanised Wire Clothes 
Lines. 

WIRE BELT LACING 

Malln on 50ft.spooln RlvnlinSOfLooUn 


The Nalin Qi Co. 

CLEVELAND OHIO 

WRITE FOR CATALOG »0QI( 


CoirsuLT BUYERS* REFERENCE TO ADVERTISEMENTS ok Last Packs. 
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Moulding and Punch Bowl I I fuixing CorkSCFCW 

I No. IT 



TATTOO 

(TtmI* Mark Rcgiiterad in U. S. Pat OiBoa, Aug. 99. 1905) 



A\i inch Case 

ALARMS INTERMITTENTLY ON A 
4-lNCH RELL-METAL GONG ON BACK 

Wrlt9 for PrlcoM 


THE NEW HAVEN CLOCK CO. 

Dept S 

NEW HAVEN, CONN. 



In Answipinp APVBgTXtpMpifTP it is Dbsibablb that You Mbhtion HARDWARE DEALERS* MAGAZINE. 
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VSIOR 

PLYC9 


Hardware Dealer. 

W/ a request trom yoa ^ 
ff wfll bring eftber ol aar 
big catalogues which show 
bow we made our success. 
11 youll take our advice we^ 
show yon how to make good 
money this year seltmg 


AliTOMOBylLE 

Supplies, 
Bicycles and 


^ericaAlaims 

arenowmadeivith 
a shut-off-Cost 
no more than old 

J 

s^e and sdl twice 
as well. 


TKe 


Hbtemdoc&M^fh 

laSalleJll. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pagw. 
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Tmnip Keservoir Ticket Panch 


ASSORTED 


DIES 
OR ALL 
ROUND AS 
DESIRED. 


Tldcet Foncicsp 
Cvttfaif R4^pcnR 
Plyen, 

Wire Cotters, 
NallPtdlen, 

Screw Driven, 
Hack Saw Frames. 

Write for our Cteta- 
lofve and Prloea. 


BRIDQEPORT HARDWARE MFQ. CO^ 


BRIDQBI>ORT, COMM., U. S. A. 



No. 8—17 X 94. 
List Price, $8.00. 



(PATENTED.) 


No. 1—15 X 24. 

List Price, $5.85. 
SUBJECT TO DISCOUNT. 


THE 

ARROW CAN 

(Bef. 17.8. Pat, Off.) 

far Mew ud Cwrbwfla 



No. 01—15 X 18. 
List Price, $4.50. 


*”7 *®?* improved ASH md G^AGE gSiJ,‘S?%S‘Jftt5*j;lSchSS j 

CANS, because they nave no nvets to pull out, linked hoops to rods run through holes in solid 
pull off, or thin bottoms to rust out. Galvanized after assembling. ^5>SribSf*to** 

andt^ apart. 


roa FULL aaaTicuLAaa wmitk to 


top and solid bottom, making It i 
••“"-“nlble to pull the bottom ; 


THE ARROW CAIN COMPANY 


Solw IVfAnufaeturerm 


38 WARRBIN ST.* INBW YORK 


KICK PLATES 

W€ carry a Larga Stock of Spoelatty Sotoctod Broom and Brommo to ait midtho for 
K^ck Piatom and eaa match any flnlmh of hardmaro. 


Wo carr 

THE 1 


THE TURNER BRASS WORKS, *' 




Bells ol Every Descr^tion 


nwum^ 

MtMmWML, aONG, lAlID 
AND AUTOHOtlU 

Onr goods spsak for thsmsslres. Send for oar free illastrsted cstslogne snd roa 
vill become Interested. 


TRADE WINNERS 


THE EAST HAMPTON BELL Hasqitoii, CoBii.by 



OttvhM Swtai 0«ir Bdl 


In Answzxing ADVBaTisxiiENTS IT 18 Desirable that You Mention HARDWARE DEALERS'MAGAZINE, 
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^»LYC9 

CmCAGO 


Hardware Dealer, 
mf a request Irani you 
Ji will bring either of our ^ 
big catalogues which show 
how we made our success. 
11 yoaH take our advice well 
show yOu how lo make good 
mouey lids year setUng 


AUTOMOBILE 

Supplies, 
Bicycles and 


America Alarms 

are now made widi 
a shut-off-Cost 

no more than old 

/ 

s^e and seD twice 
as veil. 


TKe 


Hfestondoi^H^Gx 

laSaUeJU. 


COKSDLT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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Trump Reservoir Ticket Pnnch 


ASSORTED 
DIES 
OR ALL 
ROUND AS 
DESIRED. 





Tidoet Foncicsp 
CvttiBf nppers, 
Plyen, 

Wire Coitcrst 
NatiPttlkfSR 
Screw Dri^n* 
Hack Saw Frames. 

Write for our Cteta- 
lofve and Prloea. 


Tdf BRIDGEPORT HARDWARE MFQ. CO. 

BRIOaBPORT. CONN.. U. S. A. 


THE 

ARROW CAN 

(Reg.U.S. Pat.Off.) 

Far Aabcr amd terbama 




No. 8—17 X 94. 
List Price, $0.00. 


(PATENTED.) 

No. 1—15 X 24. 

List Price, $5.85. 
SUBJECT TO DISCOUNT. 


No. 01—15 X IB. 
List Price, $4.50. 


improved ASH ttd G^AGE gSjJ. i 5 Sh SSS j 

CANS, because they nave no nvets to pull out, linked hoops to rods ran through holes in solid i 
pull off, or thin bottoms to rust out. Galvanized after assembling. ' 

FOR FULL FARTicuLARa WRITS TO anot^apart. i 


FOR FULL FARTICULARR WRITS TO and top apart. 

THE ARROW CAIN COMPAINV 

Solw IVfanufaeturerm 38 W’ARRBN ST.* NBW YORK 


—KICK PLATES 

Wm eariy a Largm .TfocF of SpmeUtU^ Soioctod Braom and Bronmo In att midths for 
iQick Piatoo and can match anp flnUh of hardmaro, 

THE TOKNER BRASS WORKS, •• 


A BeDs ol EveryDescrtotion 

" '■ ■■ ■ ■ ■■■ AND ADTOmmU 

Onr goods speak for chemMlTsa. Send for our free illnttniad aalogne and ron 
will become intertsted. 



i 



TRADE WINNERS ■ 

THE EAST HAMPTON BELL CO., East Hanqitoii, Cosn.'^y 


In Answbxing Advxrtissments it is Desirable that You Mention HARDWARE DEALERS'BIAGAZINE, 
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Snow Flake Axle Qrease 

TRADB MARK 

The Grease to Buy 
The Grease to Sell 
The Grease to Use 

The Snow Flake Axle Grease Company 

MAIVURACTURBR8 

RITCHBURQ, MASS. 


'"T^AKE a brush and dip 
it into a can of the 
other kind of paint, 
and brush the paint out on 
a piece of wood, then take 
another brush and dip it 
into a can of 

MONARCH PAINT 100% PURE 

aiid brush it out on a piece of wood, note how easy and 
smooth Monarch Paint brushes out. That’s why prac¬ 
tical painters like to spread Monarch Paint. It saves time, 
and time is money gained. 

The Martin-Senoar Co. SENOUK MFC. CO. Chicago and Montreal 

•* PIONEERS OF PURE PAINTS." / ( ' 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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HARDWARE DEALERS’ MAGAZINE 



horse** is the title of a new illos- 
trated booklet of 32 pagfes, isstied by the 
_ ' Dixon Gunpany. There is very little matter 

■ ^' of an advertisinsf nature; the book is devoted 

I I'mm VI almost entirely to interestingf inforjnation con- 

^*- 'y^raS*iljra i ceming the care of the horse in and out of 

L the stable. <| With every order for Dixon's 

' Graphite Axle Grease, we will give the dealer 

a quantity of these booklets to distribute among 
sygji customers as are interested in horses. 

* <I Get sample copy 55-1 of this booklet and 

see how valuable it is—free on request. 

JOSEPH DIXON CRUCIBLE COMPANY 

JERSEY CITY, N. J. 


Im Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 





































84 


HARDWARE DEALERS’ MAGAZINE. 


April, 190 ?. 


Think It Over 

D ampness rots wood—causes de¬ 
cay. 

Sunshine warps it if it’s only 
covered with ordinary porous paint. 

Snow, rain, dirt or sun can’t get be¬ 
hind the hard, smooth glaze of LUCAS 
TINTED GLOSS PAINT. 

LUCAS TINTED GLOSS is the one 
permanent paint that will improve "tHe 
appearance and increase the cash value 
of any property to which it is applied. 

If you haven’t this celebrated brand 
in stock, a postal will bring our paint 
proposition—a proposition that will help 
you to make money and hosts of satis¬ 
fied customers. 

JOHN LOCUS ft CO. 

Philadelphia 

acw voaR CHicaao 


Founded in 1828 
But always Up-to-Date 


Mditan I! (o. 

PHIUIDBLPHIII 
NBW YORK 
BOSTON 
CNICMO 

I 

Manufacturers of 

Sand Papers 

IN EVERY FORM 
Flint Paper. Garnet Paper. Emery Paper, Emery Cloth 

You take no risk on the Quality 

We make only the Best! 


iii|iid Graaite fir Fliers 

is in a class by itself. 
There is no varnish 
so satisfactory to the 
man that uses it and 
the man that owns the 
floor. 

Drop us a line and we will 
send you samples of wood 
finished with Liquid Granite. 


BEIir BROTIERS, United 

VARNISH MANUFACTURERS 

New York PhUaSelpliia Cia<mso St. Leals 
■estea Baltimore ClaclBaatl SanP^aBdfee 

Fectoryand Main Office. DETROIT 
Canadian Factory, WALKERVILLE. ONT. 



The name stands for perfection in Horse Nails 
LIVINGSTON NAIL CO.» 

303-304 Broadway, MBW YORK 


EstabiUhed tS42 


Briggs Bronzene 

BEST BRONZE BREEN PUNT MUE 

Peste and Liquid Forma 
FOR BLINDS AND STORE FRONTS 
Send for Color Cards and Friees 

Jolm Biiffs S Company 


BOSTON. MASS. 


jCL 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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“MCE” UQUID WOOD FILLERS 

With these you can g;et and hold the trade that is 
rig;hthiUy yours. They make friends far the dealer 
SEND FOR BOOKLET 

Eugene Nice : 272-274 south second street : Philadelphia 



DUSTLESS SWEEPING 


As clean as scrubbing and as swift as swec^ 
ing is the dirt-deatroylng work of the 

DUSTLESS BRUSH 

Makes its own dustless powder** as it sweeps by moistening and deaden¬ 
ing the dust and grit on your floor. Reservoir supplies a little kerosene to 
the dust, and thus saves you the cost of powder and the labor of sweeping it 
up. • Does not oil the floor. ^ post-card brlaga oaa os trial, czprcoa prepaid 

MILWAUKEE DUSTLESS BRUSH CO., ***,S£^^ 



EdabUshed 1850 


bicarparated 1801 


EVERYTHIN6 IN BRUSHES 


Certs, Lmibaiil & Co„ 

BRUSH MAKERS 


208 and 210 Randolph Street, Chicago 

All our best grades have our full firm name 
stamped on them. This is our guarantee 
for quality. 

ASK YOUR JOBBER FOR THEM 

If they haven’t them, write u«'. 



I ^907 General Store Catalogue 

■■ ■ for Hardware Dealers is now ready. 

(HJE NEW Let us figure on your requirements. One case, 
CUTLERY a hundred or your complete outfit. 

CASE Consult our ** expert** if you desire your store 

No. 98 planned or remodeled. 

-i Grand Rapids Show Case Co., crairf ia,id8,iiieii. 

I The Larfcst Shaw Case Plaat la the WarM 


In Answsexng Advsrtissments it is DasiaABLa that You Mention HARDWARE DEALERS’MAGAZINE. 
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FRIEDLEY-VOSHARDT CO. 

(Incorporated}' 

MAHUFACTUfICnm OF 

ARCHITECTUEAL SHEET METAL, 
ORNAMENTS, ART METAL CEILINGS, 
FINULS, CRESTING WEATHER VANES, GAL¬ 
VANIZED STEEL TANKS FOR ALL PURPOSES. 

WITH A FULL LINE OF 

Sheet MetaJ Roofings Conductor Pipe, 

Eflve Trough, Sheet Copper^ etc. 

SEND FOR CATALOGUE NO 17. 

194-204 MATHER ST., CHICAGO, ILLS. 


AUTOMOBILE STEEL 
® HITCHIIVG POST 

^ ^ ^ Hitching Post is almost 

' I I an absolute necessity in front of 

' every home. 

A safe, as weU as a neat and 
i w durable post, is demanded. 

' THE “AliTOMOBILE” 

POST 

„■■ ■ j ^ 

. b High b QnaHty, bul tow in Price 

I It has proved a winner, an ex¬ 

cellent selter, and a good stayer. 

' It h 5 feet eight inches in length, 

, and weighs about 30 pounds. 

I It is attractive Ht h symmetrical 

In proportion! it catches the eye 
' I I when properly displayed in front 

! A of a store, and it appeals to the 

: ' 1 good judgment of the prospective 

!i I customer. 

I Liberal Discounts to Dealers 

I I Write TiMlay tar Particulars 

j J Company 

/ AOFtlANI. IVflCH. 


Elevator 
Repair Bills 

Reduced 

25 % 


by using 

THE EATON & PRINCE 


Center Lift Ha nd Elevator 
We Pay the Freight—You Install Elevator Yoitrstlf 

® wilt ship tliiia Elevator direct lo 

ynii, freight p,sid njiti you can ittiull it 
i’osirself wiili{:iutcx;»en9w ckccjii the help 
ot ihe avL'rpice mui Thiai* aq e*- 

rnpi.iori,il Fvijrynne kiif>w» th^t 

EATON & PRJNCB iru^atii deq^adable 
|\lieVAtMr«, No oiher Elevator is 
as because rtmeis made whh such inhnUc ore. 
.Send lor C atsioieiie No. H, 

W e ,1, re a Iso exit rirsi ve tti a k en of Pa j^senger and F reigh I 
Klev.itnrs, Irtr illrcrt And Altcmaiin? current. Send 
fur CiitalufTLic. 

pATQN & Prince ( ompany 

70-76 Michigan Street, Chicago 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 
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K MODERN 

Bqulp your Stora with 

NILBRADT 

ROLLING 

STEP 

LADDERS 

They cost but little and 
enable you to utilize 
■pace now vacant. Save 
your RoodB and flxturea. 
Save time and olerk hire. 
Add tothebeauty of your 
Score. We make Ladders 
to Order and to fit any 
shelf arrangement. 

NILBRADT 
NFG. Co. 

1445 N. EiMhtK St 

Stk Lovia, No* 

JOHN CALANDER. 

St PanlVNuiii. 



"QUICK SALES” Show Cases 



?P*?®^***"B impressive about the appearance 
of Quick Sales'* Snow Cases. It carries the convic- 
s®® goods displayed in 
Quick Sales Cases usually want the goods. Pro¬ 
gressive merchants are quick to find this out. Where 
we ship one case we usually get orders for more. 

It*s_ human nature^ to want more of a good thing, 
and it’s a good business judgment to get it. Let us 
send you the details—the illustrations—the informa¬ 
tion you want. Tell us the size of your store and the 
line of goods you sell, and we’ll do the rest. 

DETROIT SHOW CASE CC., Dtpi. 0 

Show Can Mdken to Progrentve Merehantt 

476 to 490 West Fort 8t. DETROIT, RICH. 

John Pets, Pres, and 8upt. Herbert Malott, Sec. and Trtae, 

Pels Patent Store Front Construction Is completely 
described In our new Book—“Metal Store Fronts^—sent 
Free on request. 


RCLUmi STEP 
LaiMers hr Stores 


No modem store is equip¬ 
ped up-to-date without the 

BICYCL^B 
STBR UADDBRS 

as part of its outfit. 

We make Ladders to turn 
comers; to fit all kinds of 
uneven shelving; to work 
where fioor is slanting; to 
fit any special require¬ 
ments—and more Ladders 
than all other houses com¬ 
bined. 

Ask abont the new 
noiseless track. 

CIRCULARS FOR THE ASKING 


THE BICYCLE 
STEP LADDER CO. 

65 Randolph Street 
Chicago, III. 



H. E. YOUNGS. I4t W. 7411 St.. N.y. Citf 


In ANswiaiNO ApysaTiaaiiBicTS it is Dzsibaolv that You Mention HARDWARE DEALERS'MAGAZINE. 
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MARINE HARDWARE 


Mill lllMf SKEIE 
OhNks. Alsilitily pro¬ 
mts a repo jiiplit Pit. 
A unity of {root ■orit 
anl a nry npM sailor. 



Tkc SHINE Chodc 


Wa are jaUars af kich 
sreda yaeHlic faads. 
AatairOitilag. Wo are 
eiastaitly Irliflag oat 
low dofleas la tils Ilia. 


A. S. MORSS CO., COmiERaAL ST., Boston, Mass. 


FREE BOXING LESSONS 



Of course you carry a **line” of dust and dirt alon^ with your other goods, 
for the simple reason that you cannot help it—ceruinly not from mercenary 
considerations. The 

••RERHECT” SHELrR BOX 

is actually perfect, as a giedium for the isolation of your salable goods from 
these two undesirable but ubiquitous items. The 

‘•RERPECT” BHEEP BOX 

is in the truest sense ornamental, and is not less useful as the unfailing 
conservator of fine goods, which it effectively offers to the eye and absolutely 
denies to dust, dirt, dampness and deterioration. The 

•«RERPECT” BHELrP BOX 

is a box with a histo^. soon read but never forgotten. Would you like such 
a memoir?—If yes—1*11 mail it. 

P. MeORB, RAVBNSWeeD, w. vn. 


SHELF BOXES 

TO ORDER 

HENRY H. SHEIP MFC. CO. 

Monbli Awe. and laiMpli SU PhlladelpbU, Pa. 



INTERCtlANQEABLE 

LOCK-CORNER SHEU BOXES 

roil 1HC HARDWARE 1RA0E. 



The a. h. Green Co., 

97-IDI Warreo St.. NEW YORK. 



NASHUA TILL CO. 

MANUFACTURERS OF 

Alarm Cash Drawers 

NooKxia. N H.. V. 8. A. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paces. 



















April, 19oT. 


HARDWARE DEALERS’ MAGAZINE 


E 


GREAT HEAD 


m HE head of the Longden. Magnetic 
Hammer is the most unique ever 
Ijgliy devised. 

It is strongly magnetic and will drive 
a tack in the most inconvenient corner. 

The position and shape of the claw 
brings its fulcrum close to the tack and 
in pulling the handle becomes a powerful 
lever. 

It makes an excellent screw-driver or 
box-opener. 

A postal brings our catalogue. 


ARCADE MFC. CO., 



We are making more ANDIRONS than ever. 

Why ? Bcausc we know how. 



Write for Catalogue “Af." 

THE ROSTAND MANUFACTURING CO., Mtfford, Conn. 

Iv Answbszno Advbktisxubnts it It Dbsixablb that You Mbntion HARDWARE DEALERS’ MAGAZINE. 
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WkNUFACTURiNG 

rocmesterV 




COMPANY. 

InCwyork,u,SA- 


HARTS GENUINE 
COLD BLAST LANURNS 

We originate—Others may at¬ 
tempt to follow and imitate our 
designs, but our quality has never 
been imitated. 

Don’t sacrifice your trade by selling 
unreliable Lanterns. Ham’s Lanterns 
are all guaranteed to be perfect in every 
respect, or we will gladly replace with 
perfect goods without any expense to 
the dealer or user. 

Have you one of our handsome, new 
1907 catalogues? If not, write at once. 
Address “Dept. L.” 

C. T. HAM MEG. CO. 

ROCHESTER, N. Y. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 


“Too Good For Our Country” 


CLrEVlSLrAIVO, OHIO 


ROBT. P. HALL* Partlaad, Ora., PadficCMSt Agant. 


SPBNCB MPO. CO., Agaat, 3t. Panl, Mina. 


THE CLEVELAND STAMPING & TOOL CO. 


Prom out on the plains this bit of crltlclsni on 

Lava and Volcanic 
Enameled Ware 

came the other day. It was really a fine comment 
on the goodness of our ware. While the price may be 
a little higher, when quality and serviceabHlty are 
considered. It is really THE CHEAPEST IN THE END. 
Our long list of satisfied patrons are constantly saying 
nice things about LAVA AND VOLCANIC ENAMELED WARE and our 
greatest problem is HOW TO MAKE IT FAST ENOUGH to keep up with 
our orders. 

Write for our new Illustrated Catalogue, Prices and FREE SAMPLE 
WASH BASIN. 

Mention Hardware Dealers Magazine. 
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WE SAVE YOU 

30 % 


may be able to save 


£ as much as 5 per cent, on 
the first cost of a wrench 
if you buy a “ just-as-good" ^ 
^ ^ (?) substitute for the‘*Cocs/’ 

But youVe sure to lose at least 30 per 
cent, in strength, serviceability, durability 
and actual wrench worth. 

(|f That is, while you may pay 5 per cent.. 
more for the gertulne “Coes,” you are 
certain to get 30 per cent, less trouble and 
30 per cent, more service out of the 
original than you can ever get out of any 
imitation, no matter what the price. 

Remember that wrench making is a fine t 
art with us; weVe been at it nearly seventy 
years. And every year of the seventy has 
brought some improvement—some cldscr 
approach to wrench perfection. 

Don't let your deaUr wheedle you into 
buying a ”Near-Cocs?’or a “Coes Pattern," 
or anything else in the wrench line, except 
the Qenuine Coes Wrench. Look for the 
Star Trade Mark on the package. 

<J Made in five styles and forty-nine sizes, 
which range from. 4 inches to 48 inches— 
one or more of them will meet your wrench 
needs. By the way—write for our Wrench 
Book, 


COES WRENCH COMPANY 

■ = Worcester, Mass. - . - 




KeCAATr & C( 
JOBtt H. dUlHAIi b 


Ou - - II WtSTtR Kiw Yofk 

i C(L, Itl Chimbers StTMt, Tofk 


Digitized by 

I» Aviwiinro ADytMUHnm W ft Desiiailb Yov Mimtion HARDWARE DEALERS* MAGAZINE? 
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Ellis Adjustable 
Wrench 


Let It lie where your customers 
can see it sind it sells itself* Send 
for descriptive matter and prices* 


Patterson, Gottfried & Hunter, Ltd 

MACHINERY, METAL. HARDWARE. TOOLS <nd SUPPUES 

146-ISO Centre Street, - - NEW YORf 


The only wrench that imitates the natural grip of the hand. 

Monkey, Ratchet and Pipe Wrench combined, can’t slip or crush the pipe > no 
matt er how small. Grips automatically—the jaws adjust themselves to any sue pipe. 

Will turn pipe at any an^le or position, even when 
^ pip^ i® oJi a flat suHace, 

motion of thumb jives instant adjustment. 
m Send for descriptive book, free* 


ftULLASI^ WTteSTCM 


As superior in quality 
as ifi invention. The one 
handed tool that fits In 
everywhere. Takes nuts 
and cap screws as enily 
as pipe fittings. The cus* 
tomer feels so pleased 
with a labor saving pur¬ 
chase like the **lrland** 
wrench, that he comes to 
regard your store as the 
depot for new things 
worth while. This fed- 
ing yourself and the 
manufacturers who sup¬ 
ply you desire he should 
have. It means success. 
Put in a stock of Ir- 
land's. 


THE IRLAND HPE 
WRENCH 


Irtand Pipe Wresch Co 

II 0»rl Sq.i B^ob, Hfasa. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pacm, 
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We Have Often Told You diat the Beat Tools 
on the Mbrket ate. 


Mayhew’s Tools 

WHY ? 

Because they are made by experienced work¬ 
men, from the best material obtainaUe, most 
carefully finished and fully guaranteed. Cata¬ 
logue sent on application. 


H. H. Mayliew Co. 

sbc:lburne: falls, mass., u. s. a. 


ADJUSTADLE-STRORE 

AUTOMATIC 

Center Punch 


ITo. 18-A 


^ ^ By simply tumlns the 
cap the force ol the stroke 
is reflated, and Ught or heavy 


Indeotadons made aa desired > 


Send for Catalogue No> xy JT of 


Ik AatwxaiHO Aovbrtisbmbxts it is Desirable that You Mention HARDWARE DEALERS' MAGAZINE. 
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Points That Interest YOV ^ 

B ea C Wrenches 


Mechanically Perfect. Quick Sellers. Satisfied Customers. 
Trade Winners. Rro&t Makers. 



"S” Nut Wrench 
Combination Pipe and Nut 


BEMIS CALL HARDWARE <1L TOOL CO., 

SPRINGFIELD. MASS. 


Send for 
our 

Cataloirut, 






This Set of Five B. & S. 

General Service Wrenebes 

(If SIZES) 

Put up in a handsome box, has proven a srea 
seller. The wrepches are nicely finished, and 
are very handy on autos, wagons, plows, etc. 
They are Ught, strong and durable. 

Ov New 1M7 CatalH We Wfll Mafl QUtj 

THE BELINGS 6 SPENCER GO. 

HARTFORD, CONN. 


BICYCLE, AUTO AND SHOP WRENCHES 

Sizes from 5 to 11 inches^ . 

SOLD ON THEIR MERITS. EACH WRENCH GUARANTEED. 


Nickel Plated or Mottled Finished. 



CoHSULT BUYERS’ REFERENCE TO ADVERTISEMENTS pw PaCis. 
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ATKINS 


No. 4 






There, Mr. Dealer, is the best 
Trowel you ever put your 
hands on. It sells easier, has 
more good talking points, pays 
a better profit than any other. 
The Blade is Silver Steel— 
Drop-Forged mountings, with 
ten rivets. Beautifully finished.. 

Dealers Everywhere 
pronounce it a money 
maker. Sells “like 
hot cakes.” 

You’ll make no mistake by 
ordering them for this Springs 
trade. In stock at any of our 
Branches or write us Direct. 

E. C. Atkins & Co., Inc. 

The Silver SU'cS Saw People 

Home Office and Factory. INOIAN.APOl-IS 
URANCHES ! 

Attonu Chicago Memphis Minneapolis 

NtfW Orleans New ^ 

I'ortinnd Sun FrancigW^tized 


IT 


Disimt.l.> that Yon M.mtiok HARDWARE DEALERS' mauAZINE. 
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WHEN HENRY DISSTON WAS ASKED THE QUESTION: 

‘‘WHAT DO YOU PUT IN YOUR SAWS?^^ 


HE replied : 


“GOOD STEEL AND HONEST WORK.” 


UPON THIS FOUNDATION IS BUILT DISSTON QUAUTY. 



“IF YOU WANT A SAW IT IS BEST TO GET ONE WITH A NAME ON 
IT THAT HAS A REPUTATION. A MAN WHO HAS MADE A REPUTA¬ 
TION FOR HIS GOODS KNOWS ITS VALUE AS WELL AS ITS COST AND 
WILL MAINTAIN IT.” 

ESTABuairai HENRY DISSTON & SONS» Inc^ 

1840 raiLADfXPHlA. PA. 



Look at it this way— 

Suppose you have twenty ouatomers who use Hack Sawa 

These customers also buy all of their other supplies through 
you. 

The total Yolume of these twenty customers, in the course of a 
year, represents quite a portion of your annual sales. 

Gan you afford to sell them cTieqp Hack Saws—or inferior 
Hack Saws—and run the chance of losing the balance of their 
business ? 

Don*t you think it the best policy to sell them UNIVERSAL 
and UTILITY Hack Saws, and oe sure they have no cause for 
complaint ? 

UNIVERSAL and UTILITY Hack Saws cost no more— 
there’s a good margin in it for you—why not handle Hack Saws 
of knoum quality—UNIVERSAL and UTILITY Blades ? 

Shall toe send you discounts and samples for testing f 

WEST HAVEN MANUFACTURING CO. 

NEW HAVEN, CONN. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pagis. 
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SXERl^ING BUP^f^AL^O. NJ V^*ir*r*A ^ 


HOME BENCHES | ^rT TeTm *"p7 "" 



m N*. 41 mcB; use uoi wiraoDT eumiT 

Write lor Catalog aaS Prieca 


GRAND RAPIDS HAND 
SCREW CO. 

158 South Ionia Street 
Grand Rapids - - Michigan 

Largwt MaanfactiiTers •! Manual Training 
and Hoom Baacbet In the World 



BCer IN THC WORLD PON 
KUdMa Hoars aBl all lartwead Fleers, liMicaas, 
OD ClelliB aai FSraitare la rabUe BaiMiags, 
■alls, leivilals, leases. Etc. 

Waxene is to the woodwork of a house what 
stove polish is to the stove. If your varnished 
or shellacked surfaces are scratched or marred, 
Waxene will restore the surfaces. You can apply 
it yourself. Sold and used everywhere. 


MANUrACTURKD BT 

1. Ho WILEY WAXENE CO. 

69 SodlNiry Street* Boetoa* Mesa.* U. S. A. 


In Answuinq Advertisements it is Desirabes that Yoy Mention HARDWARE DEALERS’MAGAZXNR, 
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THE FIDDLER'S DOG 


’Twas & fiddler’s dog that complained because he 
got all the kicks, and his master all the half-pence 
(and a “canny” dog was he). 

The Oilers, Cans, Lamps, Torches, etc,, built on 
my lines (I’m only one of a large family), turn 
the saved half-pence over to you, while I take all 
the kicks without grumbling, or “playing out.” 
Of course a booklet for the asking of 

The MpClintock <81 Irvine Compe.ny 
Plttsbxirgh, Pa. 


The screw part or burner-base is covered, which protects 
.against fire. Many burners are made cheaper by leaving the 
screw-part open, so that dust, dead insects, or charred portions 
of wick may collect, and, becoming saturated with oil, are liable 
to catch fire. Olirs Doil*f« Stnd /9r our Cataloguo of Bumtrs mud Lam/d 

THE PLUME & ATWOOD MEG. CO. 

^ FMMry: WATEKBUBY. CONUL 

m Broadway, NEW YORK 199 Lake SI., dlCACO 


ta^Y^ Far Beyond 'Any TalK 

\) f as a seUinw force, ait a nerer failing successful- salesman 
\ / with iifiap^rDachwhle persuasive powers, stands actual 

goodness, 

^•Etria” F>Fepape<l Roofing 

has won its enviable reputation on that platform. Of course, attract 
Uve nricts secure for it first trials from those who have not u4cd it, 
and there is only one outcome from such trials—fw! only one. 

. Let us send you an **Etna“ booklet. 

Tile McClintocli fit Irvine Campaii>^ 

RlHAburiilk, Pa, 


A.VOIO FIRE! 

li YpU'Want Good LiOmp-Btiriiers, Buy 


xhe" banner 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS oh Last Pacis. 
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rrs IN THE GRIT 


AsubstantUl Grindstone 
Frame it important* but 
how much more necessary 
is a good Grindstone ? 

It Is the Grit 
That Grinds 

We alone nianufacture 
genuine Berea Grind- 
stones, there is no better 
grit 




THE CLEVEIAND STONE CO. 

laai Ckkag* New York a 


your ,lobbor 


"WOODHOIM CHAINS’^ 

Traces, Cow Ties, Heel Chains; 
Proof Coil, Machine and Hand- 
Made. Crane Chains. 

WOODHOUSE CHAIN WORKS 

TRfMTON. N. J. 


See The Point? 


Trade Mark Rec-lsiered 


.0-5-4-, 

SELF SHiNIPtQ 

LMOVf Lli^TAj 

lDLIBOIT ; 

25, 


It is the trade mark 
which enables custo¬ 
mers to easily identify 
6-5-4. It is different 
from anything else. 


The trademark help you to sell 6-5-^ 
because it is so widely known, thro* adver< 
tisinf, that it requires no talk. 


’1 


This Saves Your Clerk's Time. 


Another point is that 6-5-4 is useful for so 
many different purposes. Anything that 
Stove Pipe Enamel, Iron Enamel or Screen 
Enamel will do, 6-5-4 will do better— find 
then some. 

6-5-4 does not merely cover up rust; it diseolvee it as 
water does salt. 





Order your Spring and 
Summer supply of 

Slmoncls 

Hand 


at the very earliest possible 
moment. 

This season we are rushed 
to capacity with orders from 
Dealers all over the country. 
We attribute this to the fact 
that the trade is beginning to 
realize that the Simonds is a 
particularly high grade manu¬ 
facturers own brand Hand 
Saw. 

Our No. 7^ shown above 
is an extremely narrow bladed, 
straight back, finishing saw. 
Include a few of these in your 
order, as they are good sellers. 

SimoDds Manofactiiring Co. 

FITCHBURG, MASS. 

CHICAGO, ILL. 

NEW YORK, N. Y. 


Crosby * Co. 


46 Jeff. Ave. 


Detroit. Mich. 
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Samples from our complete line of Bath Room 
Trimmings. Catalogues of Bath Room Trimmings 
and Furniture Trimmings sent on request. 

AMERICAN RING CO., Waterbury, Conn. 


CAST AND WRODCir BRASS KNOBS 
BRASS DPIOISTERY NAILS 

BRANCH I New York. 1 tt 2 Hudsoo St. C 

OPPICB8 f Boston, 170 Summer tt. * C 


OTIER FIINIIVRE HUMMINCS IN 
CREAT VARIETY 


Chicsf o, 199 Lake St. 

Oakland, Cal., Temporarjr oAcs, 308 Woodman Bld|^* 


A Low-Priced Steel Furnace 



An all Steel furnace in which the fire pot, fire, 
smoke and gases are enclosed entirely within 
a shell of heavy steel plates, riveted together like 
a steam boiler, absolutely gastight, is a high- 
grade product, but heretofore has been high- 
priced as well. 

THE EQUATOR 

is a gastight, steel furnace at a Very Low Price. It has 
no packed joints to loosen and leak gas. It has 
upright smoke travel to prevent soot accumulat¬ 
ing to retard radiation. It is made of very heavy 
steel, more durable than any cast iron furnace. 
By its peculiar construction the smoke is drawn 
to the bottom of the steel shell, thus heating the 
entires radiating surface, whereas most steel fur¬ 
naces fail to heat the lower one-third of their 
surface. It will meet any competition. Write 
for catalog and dealer’s discounts. 


Marshalltown Purnaoe Company 

MARSHALrUXOWIV, IOWA 


C0N8ux,t Buyi;i<S' llEFERENqE TO apverti^ements qv TA9T Paqw 


















April, 1907. 


HARDWARE DEALERS^ MAGAZINE 


701 


**lvcrjfhtaf CMct to Ike mb wIm gMf aftor the tklw mim alter fcOnv to waited tor**i 

NOW IS THB TIME TO STOCK UP WITH OUR LINE OF 

BA.TH ROOM XRIMMINGS 


MMcraic Prices 



Novelty 
Mfg. Co. 

DkPT. K. 

Witirliry, Cm. 

Chleafa Ofica: 
JOHN B. HART 
34 Wabask Ava. 


Over 100 Paltcm. Arc SoUd Bra 
Nickeled 

Ask yoor Jobber about our goods 






Bead for 
Catalogue K. 

OrdeiE mied 
prompilj. 


yA °detay. 

Write 

^ to day, 



U D 



Woodenware 

Ladders 

Housefumishings 

If we could make our goods 
any better we would. Try us. 
We want to send you our 
catalogue. Goods speak for 
themselves. 

THE UDELL WORKS 

INDIANAPOLIS, IND., U. S. A. 

Eastern Representatives: 

W. A. STOKES & CO., 

3# Warren Street, - New York City 




Udell's Model. 


Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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More than a Million and a half 
IVER JOHNSON Safety Automatic 
Revolvers are now in use. 


Because an'immense advertising cam- 
■ * has made 

"Hammer the Hammer" a 
familiar phrase to the Ameri- 
can people—and— 

Because each Iver John- 

son revolver that is sold . 

proves the goods to 

be still better than m ^ 

the advertis- 


HAMMER THE HAMMER V 

is a straight Dealers’ Proposition. 

These goods are not sold as premiums, and we 
never sell by mail where Dealers can supply. 

Send for our Dealers' Catalogues, or order of your 
jobber—he knows. 


Frjr^le by H*r*Jand SanTtljiir Hoodsdpalemeverywhere, or will in " 

bes/'nt prepaid on reec-VptOt price if your dciiler wUl not supply. Look 
fur the MU'Pr on the i^rlp und our imme un the bnrrel i Hammer' 

IVER JOHNSON’S ARMS AND CYCLE WORKS 
212 River Slrect. ritclibura. ll^ass. 

N K w Y o IIK O F FI t K: 11!I Cham be rs S tree t> r V rtiwI 

Pacific Coast FliiANt lir p. B. Uekeart Co., Alameda, Cal TbleclMr* 

KCUOPEAN nFFiCH: Plekhubt'O L Hjimburg, tiermany IlmedvAb 

Makers ol Iver Johnson Truss Frame Bkyctesand Single iarrel Sholfont i 


Consult BUYERS’ REFEREN’CE TO ADVERTISEMENTS on Last Pages, 
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T here are three sayings that are worthy to 
be classed together. Said David Harum: 
**Do unto others as they would do unto you, 
but do them first.” Said Mrs. Means in “The 
Hoosier Schoolmaster”: “While you air a-git- 
ting, git plenty.” Said a Quaker to his son: 
“My boy, get riches. Get them honestly if thee 
can. But get them.” The first is a satire on 
modern business principles. The second an il¬ 
lustration of a class. The third is a libel on 
Pliiladelph.a. 

* * * 

When one casts about in his personal busi¬ 
ness dealings for illustration in support of the 
theory that when man fell out of the Garden 
of Eden, he never got up again, he is apt to 
be pleasantly shocked by the barrenness of re¬ 
sults. It takes some hard scratching to find 
enough instances to prove one-tenth of the 
theory. There are so many honest men whose 
records come to mind that the exception be¬ 
comes isolated. There are thousands of in¬ 
stances of fair dealing to one of crookedness. 
A thief who gets into business to any extent 
is such a rarity that no one is led to suspect 
all men because of him. Faith in the honesty 
of others is almost the universal rule in busi¬ 
ness. 

« # * 

If one desires to study the extent of this 
faith; the immensity of his confidence; let him 
look a little into the transactions of the bank 
clearing houses. In each six days of the seven, 
hundreds of millions of dollars pass from hand 
to hand, indicated in as flimsy and unsub¬ 
stantial a manner as could be devised. Slips 
of paper of no value in themselves. Little 
printed blanks filled in with a date and a row 
of figures, with a signature at the bottom. An 
order on somebody to pay money to some one 
else. No acceptance of the bank upon them. 
No government imprint to make them good. 


No guarantee from a trust company. Sim pi v 
the name and responsibility of some man, or 
firm, or corporajtion. Just an embodiment of 
the pledge of one party to a transaction, and 
a faith in that pledge on part of another. 

* « * 

These slips, or orders for the payment of a 
specified sum by some bank to a firm or an in¬ 
dividual, on the authority of some one who 
is supposed to have provided the money with 
which to make the order good, go from hand 
to hand and from bank to bank, at the same 
value as would a bundle of crisp greenbacks. 
The check is passed over the counter; the 
goods or the receipted bill are handed over in 
exchange. A slip is endorsed in a letter, and 
sent to a business correspondent a thousand 
miles away. He takes it as he would the cash, 
and passes it on to his bank for collection. 
Millions, yes, billions of dollars go from hand 
to hand in this way—and the loss is so small 
ia proportion that the per cent, is hardly w-orlh 
consideration. 

* 

Business faith! It is universal. It is seldom 
discredited. It is a splendid example of the 
truism that the world was never as good as 
it is now\ It makes of the business man a bul¬ 
wark of public morals. It lays the foundation 
for individual and national prosperity. It 
makes man proud of being a brother to men. 
It keeps the wheels moving, the sails filled, 
the corn growing, and the soul uplifted. Com- 
cercial honesty is another way of spelling the 
words Christian religion. 

An enterprising American consul in Ger¬ 
many, Robert J. Thompson, located at Han¬ 
over, has made a suggestion to the Depart¬ 
ment of Commerce that is not to be dismissed 
lightly. It is that the leading manufacturing 
associations and boards of trade of the United 
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States should work in co-operation to send a 
delegation of manufacturers abroad, for the 
purpose of making tours of investigation into 
sections more or less remote from their dis¬ 
tribution centers or bases of production. It 
is his idea to do for the world at large what 
In number of enterprising American cities 
are doing at home—to send selected commit¬ 
tees out from time to time, for the purpose of 
drumming up trade. 

* * * 

These excursions, he points out, should be 
conducted by experts and accompanied by 
prominent manufacturers and possibly by offi¬ 
cials. Among the benefits he enumerates are: 
“An interesting, valuable and pleasant voyage, 
educational advantages in the way of broad¬ 
ening the view of the American manufacturer, 
direct business secured and acquaintances es¬ 
tablished, the study of markets, needs, methods 
and processes of foreign manufacturers and 
merchants, and the awakening of sentiment 
favoring reciprocal trade relations generally.” 

♦ ♦ * 

The idea is a good one, but in what man¬ 
ner can it be best carried out? It is respect¬ 
fully referred to the American Hardware 
Manufacturers’ Association, which is to meet 
in semi-annual session in Richmond in June. 
If the expert organizers, and the advertisiqg 
geniuses of that great body of representative 
men cannot see and appreciate the suggestion 
as having merit, there is no need of saying 
anything more about it. 

♦ ♦ ♦ 

But consider for a moment what a raid 
could be made on the conservative commer¬ 
cial citadels of the old world if this associa¬ 
tion should decree that a dozen of its best 
men should spend two months of their sum¬ 
mer vacation in drumming throughout the ports 
and inland cities of Europe, with the banners 
of their association floating over them, in¬ 
scribed, as it truthfully could be, with that 
legend, “American Hardware the best in the 
world!” And think for a moment what a 
strenuous, powerful, eloquent and never-let- 
go committee could be recruited from the 
membership of that association. 

♦ ♦ ♦ 

We take the liberty of suggesting a tenta¬ 
tive twelve, subject to the ratification of Presi¬ 
dent Asbury and his executive committee. 
Those powerful ex-presidents, Julius C. Birge 
and F. S. Kretsinger, would be numbers two 
and three, Mr. Asbury being the first. Henry 
B. Lupton, of Pittsburg, could not be over¬ 
looked; nor could Mr. Jarvis, of New Britain 
fame. Add to these the Hon. George M. 
Landers, Mayor, and George P. Hart, and 
even the famous “Hardware city” of New Eng¬ 
land would feel that it had not been over¬ 
looked. That genial friend of humanity, 
known to everybody as “Gladding, of the glad 
hand,” would add a genial touch to the cru¬ 


sade that nothing else could supply. George 
Henry Sargent and the Hon. D. H. Good- 
ell would add potential mental power and the 
fruits of long-gamered wisdom; while the 
Hon. Webster R. Walkley, of New York, 
could be added as the poet laureate of this 
quest for the golden fleece of practical busi¬ 
ness. In Fayette Plumb, of Philadelphia, the 
younger generation would find its representa¬ 
tion, and the name of the honored first presi¬ 
dent of the association be revived gracefully 
in that of his son. 

♦ ♦ ♦ 

There is no joke in the suggestion of this 
tour; and there is no discounting the charac¬ 
ter and quality of this committee. 

♦ ♦ ★ 

A number of New England Hardware 
Manufacturers have complained of a not al¬ 
together pleasant series of occurrences con¬ 
nected with the rapid advance of the making 
of automobiles. No doubt other sections of 
the country, and other lines of manufacture, 
have had similar experiences. The new in¬ 
dustry was sprung upon the country so sud¬ 
denly, and has grown with such phenomenal 
rapidity, that the workshops devoted to tlie 
creation of these machines have not had a 
chance to rear and educate a class of skilled 
workmen of their own. They have had to 
requisition them at any cost, from the long- 
established handicrafts. 

* * * 

As a result, a series of raids have been 
made upon factories devoted to the making of 
fine tools, and the like, and artificers in wood 
and iron who have displayed unusual apti¬ 
tude have been in many instances lured away 
by the promise of better pay. The automobile 
makers have had to have the men at any cost 
or fail in deliveries, as they could not take 
time to grow a crop of their own It is not 
a state of affairs pleasant to the raided fac¬ 
tories that need all the help they can get, but 
it is hard to see how the thing can be pre¬ 
vented, especially as just now the makers of 
autos can well afford to pay better wages than 
the makers of Hardware. 

« 4c I 

New York city is becoming more and more 
the center-point about which revolves a large 
part of the Hardware business of the United 
States. The association of manufacturers 
has removed its secretary and executive offices 
to this town. The Pennsylvania jobb^ come 
here to hold their annual meetings, and only 
a few days ago joint committees of the two 
great associations gathered here to perfect ar¬ 
rangements for the gatherings in June. Other 
departments of the trade, like the nut men, 
hold their stated conferences here, while thou¬ 
sands of Hardwaremen make pilgrima^s 
each year to the great national fount of Itesi- 
ness and business information. 



THE GUARANTEEING OF GOODS 

How Far Can a Maker of Hardware be Expected to Follow Hia Productiona With 
a Pronuae to Make Good—The Rnlea That Should be Applied to High, 
Medium and Low Gradea—Manufacturera Tell What They Do» and 
What They Think Ought to be Done—A Subject of 
Practical Buaineaa Intereat. 


W e reproduce a communication that ap¬ 
peared in these columns in the issue last 
preceding. It was there discussed by a leading 
Hardwareman. It b here made the text for 
careful treatment at the hands of other Hard- 
waremen—all of whom are manufacturers: 
the Editor: 

'*Haa there ever been a diacuaalon in the 
eolumna of your eateemed publication 
relative to the adviaablllty of manufac¬ 
turera guaranteeing their gooda in all 
grades? 

‘‘By this we mean If a maufacturer aenda 
out hia product in cheap, medium and high 
grades, and If any of them prove defective, 
ia it Just and right for the Jobber to ask 
the manufacturer to guarantee goods of his 
manufacture? 

“We shall be interested in receiving an 
expression of opinion from your good selves 
relative to this matter. 

“Yours respectfully, 

“A Hardwareman.*’ 


What the Above Means 

In other words, the matter reduces itself 
to these terms: 

Shall or shall not a manufacturer be called 
upon to replace goods which for any reason 
do not give the satisfaction to which the pur¬ 
chaser considers he is entitled? 

Shall a manufacturer making goods of vari¬ 
ous grades guarantee them all against me¬ 
chanical defects, irrespective of the fact that 
the same article in the highest grade will re¬ 
tail for $5, and in the lowest grade for only 
50 cents? 

Is it right and just to expect a manufac¬ 
turer, whose product has been well and fa- 
vora^ known to the trade for a number of 
years, to be responsible for damage which may 
occur during the numerous handlings which 
of .necessity take place from the time the 
goods leave the factory until they reach the 
consui^i? 

When a consumer has purchased an article 
which breaks, perhaps on account of defect, 
perhaps because it has been subjected to un¬ 
usually hard usage, perhaps because it has 
been used for purposes other than those for 
which it was intended—is such consumer en¬ 
titled to recover either from the retailer who 
sold him the article or from the manufacturer 
whose name it bears? 


A number of answers to these propositions 
may be found below. 


Manufacturers Dislike Guarantees 

From a Manufacturer: “No fair-minded 
man would expect a maker of skates, for in¬ 
stance, to replace without charge a pair of 
children’s very cheap roller skates—retailed 
for about 50 cents a pair—^which had been 
left out of doors during a rainy night. Un¬ 
doubtedly the child who owned the skates, and 
through whose carelessness they became ruined, 
desires a new pair. Perhaps the child so rep¬ 
resents the case to its parent that a claim 
is made upon the local retailer, who, for any 
one of a dozen reasons may be inclined to re¬ 
place the damaged skates with a new pair 
without much question or investigation. The 
opportunity for investigation may not be pres¬ 
ent; perhaps the desire is lacking, or it may 
be considered policy by the retailer to accept 
the situation without discussion. 

“At all events, two pairs of skates have been 
delivered for the price of one; who is to. stand 
the loss? Naturally, the retailer turns either 
to his jobber or the manufacturer. In case the 
matter is referred to the jobber, it is simply 
passed along by him to the concern from whom 
he buys. 

“Manufacturers very generally dislike the 
practice of guaranteeing goods regardless of 
quality and price, and there is a very decided 
tendency on their part to avoid doing so when¬ 
ever possible, although the manufacturer is 
generally willing to replace or repair without 
much discussion whatever high-grade goods 
may be returned to him. His stand in this is 
secure, because if his goods are in reality 
high grade, but very few of them will ever be 
questioned for any reason. With cheap grades, 
however, his position is very different. 

“These goods are almost invariably sold upon 
a very close margin of profit, and are also 
usually highly competitive lines. He bases his 
claim for consideration in the market theo¬ 
retically upon quality, care in production, and 
attractiveness, but as a matter of practice the 
price usually influences the sale. The dealer 
usually considers the first three of these claims 
to be comparatively minor, but is always very 
largely interested in price. The dealer buys 
where he can obtain the most attractive quo¬ 
tations nine times out of ten, and, irrespective 
of the amount of money he is called upon to 
pay for any given article, expects it to be quite 
as serviceable for all purposes as the best 
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grades of the same line of goods. If for any 
reason the cheap article does not do all the 
work desired, it is many times made the basis 
of a claim, and usually without due consider¬ 
ation by the dealer of the fact that he bought 
the article in question wholly because of low 
price. 

*To such claims for reimbursement are fre¬ 
quently added return transportation charges, 
which, as many a manufacturer has learned 
to his sorrow, have often amounted to more 
than the original selling price of the article 
under discussion. 

‘The whole subject of guarantees is a many- 
sided one. It is a question which is of vita! 
interest to all dealers in Hardware, and the 
Hardware Dealers" Magazine does well to 
welcome expressions of opinion from all 
classes of the trade, as to the extent to which 
retailer, jobber and manufacturer, each in his 
respective attitude to the consumer, should 
fully be held responsible for any shortcomings 
of material or workmanship, or beth. A full 
and free discussion of this matter will be sure 
to be of benefit to all elements of trade.” 


Should Equal Bepresentation 

From the H. B. Ives Co., New Haven, 
Conn.: “All manufacturers should guarantee 
their goods to equal in quality their samples 
and representations. In the first place, the 
material used should be a merchantable prod¬ 
uct. There is a standard line of finishes which 
cover a wide range, and is often a bone of 
contention between the manufacturer and 
dealer. Aside from this, the cheaper grades 
are in a separate class and can be sold for 
corresponding prices. The article must be 
properly constructed and applied. 

“Many times, to our knowledge, good and 
well constructed Hardware has been broken 
in application, which is no fault of the manu¬ 
facturer. 

“The question as put out by your correspon¬ 
dent is a broad one. In shipping goods, our 
responsibility ceases f. o. b. cars, as regards 
delivery, but not as regards to the quality, if 
it can be shown that the material and work¬ 
manship is not of a merchantable or standard 
quality, covering fully samples and representa¬ 
tions.” 


Cannot Guarantee All Classes 

From the MeWhinnie Wheelbarrow Works, 
Poughkeepsie, N. Y.: “After carefully con¬ 
sidering the subject, we think that there might 
be some reason for guaranteeing a very high 
grade of goods that a high price has been paid 
for to get good goods or a first-class article, 
but a cheap class of goods or even a medium- 
class that the trade demands at a low price 
we do not think there ought to be any guar¬ 
antee at all. As long as it will do the work 
in a fair way for what it was made forj as 


people demand a cheap-made article, they 
should not expect it to be guaranteed 
“Manufacturers are not in business for love, 
but to make a fair profit on their manufactured 
articles, and the trade cannot expect to get a 
first-class article at a third-class price and 
have them guaranteed.” 


Guarantee Against Defects 

From T. W. Williams, Bissell Carpet 
Sweeper Co., New York: “To our minds a 
manufacturer should fully guarantee any line 
of goods that he manufactures and distrib¬ 
utes, and which bears his name. 

“The question might arise, however, as to 
what degree of guarantee a manufacturer 
should place on the goods he manufactures; 
in other words, to what extent could such a 
guarantee be made, as the durability of all 
manufactured goods depends to a great extent 
upon the usage that such goods receive. For 
instance, in the hands of a careful housewife 
a Bissell Cyco Bearing carpet sweeper, which 
is fully guaranteed in every respect when it 
leaves our factory, might last for ten or twelve 
years, whereas on the other hand in the serv¬ 
ice of a careless housemaid it might not last 
for more than two years, so really the ques¬ 
tion is how can a manufacturer who turns out 
the finest line of goods guarantee such goods 
as'against bad or careless usage. 

“To our minds the manufacturer should be 
willing to guarantee his goods bearing his 
own name as against defects in mechanical con¬ 
struction and finish.” 


Gnaxanteeing in All Grades 

From a Manufacturer: “Your request for 
an expression relative to the heading of this 
article is before us. In’reply we beg to say: 
The Hardware business iii its entirety is made 
up out of such a multitude of articles that to 
answer your inquiry in a general way, one has 
to take a very broad view of this question. It 
is a dangerous proposition for the manufac¬ 
turer with some, and a comparatively safe 
one with others. When a manufacturer starts 
in to make an article, especially in the line 
of tools, he generally chooses the road he ex¬ 
pects to travel; in other words, the grade of 
goods he expects to make, high grade, cheap 
grade, or middle grade. He seldom attempts 
to make them all. 

“If he chooses to make the best that is 
possible, and sell it for a fair price, he intends 
to give full value to the purchaser; therefore, 
he should certainly guarantee against any im¬ 
perfections which might arise from actual 
use, and he usually does. There is ho doubt 
about these guarantees being continually 
abused. This is largely due to the pfesient sys¬ 
tem of selling by personal solicitations. One 
often hears a buyerpin mentioning what he 
can buy a cheaper line for, ‘ state ‘that they 
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are guaranteed/ thereto intimating that they 
are just as good as any for him. 

“Does anyone ever stop to consider if such 
were the case, what need there would be for 
trying to encourage the sale of the high-grade 
article? We have often heard a buyer ask for 
the cheapest of a line of tools, coupled with 
the inquiry: ‘Are they guaranteed?* with a 
view of selling them to do the work of a high- 
class tool. When complaints came, he would 
insist on the manufacturer taking the so-called 
defective goods back and allowing him full 
credit, always stating that his customer had to 
do it, and he had to protect him. 

“We have made our reply to your inquiry as 
short and concise as possible, and in closing 
beg to reiterate, that a manufacturer can af¬ 
ford to be liberal in the question of guarantee 
on high-grade goods, but other grades or 
popular-priced articles should be sold for 
what they are, and the question of guarantee 
should not enter into the transaction at all. 
Some buyers do, and perhaps always will, take 
big risks in trying to make the cheaper goods 
answer the purpose, with the idea that by 
threats and kicks they can secure allowances 
for returned goods. They often get it more 
as a matter of policy than of justice, but after 
all, a little ventilation of this kind can do no 
harm, and we are pleased to contribute our 
views.” 


Guarantee Everyiliing 

From the C. T. Ham Mfg. Co., Rochester, 
N. Y.: “As far as we are concerned, we guar¬ 
antee all of our goods, and stand back of our 
guarantee, and if at any time any imperfect 
goods pass through our inspectors* hands and 
go out on the market, we always request the 
return of the goods at our expense and re¬ 
place them with perfect goods free of charge. 
When we say our goods are guaranteed, we 
mean just that thing.” 


Methods of One Company 

From the Coldwcll Lawn Mower Co., New¬ 
burgh, N. Y.: “The question as to the guar¬ 
antee of goods is a difficult one—especially in 
generalization. So far as it relates to our 
own methods, it has always been the policy 
of the Coldwell Lawn Mower Co., and un¬ 
doubtedly always will be, to guarantee that 
every machine which we make, whether it be 
high, medium or low grade, will be in abso¬ 
lutely perfect condition when it leaves the fac¬ 
tory. Of course, on high grade goods we give 
a little more full guarantee, to the extent of 
guaranteeing them to be absolutely satisfac¬ 
tory, which, of course, incorporates the above- 
mentioned guarantee, but adds greatly to it. 

“It would never pay to guarantee the 
cheaper mowers in that manner, for should 
such be done, there would probably be no sale 
for high-priced goods, and there is little, if 


any, margin of profit in cheap lawn mowers. 
Furthermore, we would state we will be 
thankful to any jobber or retailer who handles 
our goods to notify us when any Coldwell 
Lawn Mowers arrive other than in perfect 
condition, for we cannot impress upon the 
trade too strongly the fact that Coldwell 
Lawn Mowers are guaranteed to be complete 
and the very best that can be made in every 
respect” 

The Most Abused Word 

From a Cordage Manufacturer: “The word 
‘Guarantee* is perhaps the most abused of 
any in the language, and experience has shown 
it to be bad business to sell goods of our 
character with a guarantee. The most we say 
is that our goods are of standard quality and 
the equal of any other on the market To 
guarantee them to do this, that or the other, or , 
to suit the whims and fancies of thousands of 
eccentric people throughout the couptry, we 
invariably decline to do, and have no trouble 
disposing of our entire output in the method 
above stated. 


Is Good Advertising 

From a Manufacturer: “Although we guar¬ 
antee only certain grades of our goods, it has 
always been our policy to satisfy any reason¬ 
able complainant if fault of material or manu¬ 
facturing developed in any grade of our goods. 
We believe this is the cheapest kind of adver¬ 
tising.” 


A Privilege That Was Abused 
From a Steel Goods Manufacturer: “We 
do not sell any of our goods under a guaran¬ 
tee, as that word has been interpreted by a 
good many buyers. We do most cheerfully 
and promptly make good any losses because of 
defects in our tools, alluding always to first 
quality only. Many articles we have-also in 
the second grade, and, although we do not re¬ 
call we have had any question arise about pro¬ 
tecting the buyer of them, we do intend to give 
him a merchantable article, and if a fork, for 
instance, had a flaw in the steel, which was not 
detected by either the buyer or ourselves, we 
should not hesitate to replace it. The broad 
question of selling under a guarantee is an 
interesting one. There was a time when forks, 
axes, scythes, etc., were sold under a guarantee 
and the privilege was abused most outrage¬ 
ously, by the retailers and also by the consum¬ 
ers, and this led to a general withdrawal of 
the guarantee, except for actual defects, which 
the manufacturer recognized he was at fault 
for.** 


Replace Them When Necessary 

From the UdellpWorks, Indianapolis, Ind.: 
“As far as our goods are concerned, we guar- 
5^nte$j them. We eopld not do anything else, 
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as we only manufacture medium and high- 
grade goods. It is our belief that the manu¬ 
facturer who puts out cheap goods could riot 
guarantee them, because in making them 
cheap, he has done away with the qual¬ 
ity. We hope we have answered your ques¬ 
tion fully enough. We stand ready at all 
times to guarantee our goods, and if they 
should go wrong we have them returned to 
us and ship new goods.” 


For Its Specific Purpose 

From the Standard Stamping Co., Marys¬ 
ville, O.: ”We make but one grade in all our 
lines, but arc perfectly willing to guarantee 
any of our products for the purpose for which 
it was intended. We believe it is very much 
to our own advantage to place goods on the 
market whose quality will be such that the 
dealer can honestly recommend them to his 
trade.” 


A Very Sroad Off^ 

Pike Mfg. Co., Pike, N. H.: “Our policy is 
to guarantee the higher grades of our prod¬ 
uct only. In doing this we are lending our 
name and staking our reputation only on our 
best goods. This guarantee, of course, covers 
the point to the satisfaction of the consumer 
only. 

“We have for many years stipulated in all 
our sales to retailers and jobbers that we will 
take back, any time, be it one year or ten, 
goods of our manufacture that are in good 
condition, that they have not sold, paying for 
these goods the same amount that we received 
for them. In other words, the goods of our 
product are all of standard quality and we 
maintain this standard year after year; there¬ 
fore, have no hesitation in making this broad 
offer.” 


Buyers Take the Cheapest 

From a Manufacturer: “The guarantee 
question strikes us very opportunely, for we 
have just been having a little discussion with 
one of our most valued customers on this 
very point. He found a slight defect in some 
goods shipped to him, our cheap grade, and 
wrote, calling our attention to it: We told 
him in substance that this was our lowest 
grade of goods, and that we couldn't inspect 
them as we do our first grade, although, of 
course, we were very sorry that it had hap¬ 
pened. We think he appreciated our position. 

“We are manufacturers of three grades of 
goods. The first grade we make of the best 
quality stock and inspect carefully for flaws; 
the cheapest grade is made to fill the demand 
of the jobbers for a low-priced article, and 
while we think it is better than any other 
made at the price, we don't guarantee it. Of 
course our name appears only on the first 


quality. If we were to guarantee our three 
grades to be free from imperfections, as we do 
the first grade, there would be hardly any use in 
making our best quality, for it would place 
them practically on even terms, and the buyer 
would naturally take the cheapest.” 

American Flated Hovelties 

American plated novelties command a ready 
sale all over Australia, but the market is not 
a particularly attractive one, because of its 
limitations. Plated table ware is imported 
very largely from England and this condi¬ 
tion will doubtless continue until the manu¬ 
facturers of the United States decide to imi¬ 
tate English designs. Importers and mer¬ 
chants suggest that American manufacturers 
who desire to extend their trade in this ware 
send out a competent man to study the re¬ 
quirements of the trade. He should examine 
closely the English patterns and designs, 
which now control the market to the practical 
exclusion of all others, with a view to re¬ 
producing them jn goods of American make. 
According to those who arc thoroughly in 
touch with the situation the plated ware of 
the United States will be unable successfully 
to compete with the English goods until the 
suggested changes in designs are made. 

An Old Land Waking Up. 

The region known as the Soudan, away up 
in Africa, is being opened to commerce, and 
an American official who has been studying 
the situation on the ground declares that there 
is a chaiice there that our manufacturers 
should not overlook. He says that the region 
is in need of our galvanized-iron water and 
oil tanks, since these can also be used for 
packing with advantage. Other articles in¬ 
clude paints for wooden buildings, general 
Hardware, sheet tin, machinery and tools, and 
especially oil-driven machines; plumbers' sup¬ 
plies, including galvanized-iron sanitary buck¬ 
ets and baths, brass water taps; iron railing 
and gates; iron furniture, iron locks, keys and 
doorknobs; steam launches, iron and steel 
barges and hoppers, material for light rail¬ 
ways, galvanized-iron sheets (corrugated) in 
all sizes and lengths; bolts, nuts, and pipes 
of iron, steel, or galvanized iron; angle iron 
and safes. 

His Son’s Promotion 

Duncan K. Major, president of the Living¬ 
ston Nail Co., New York, is naturally pleased 
at a bit of good news that recently reached 
.him. His son, Duncan Kennedy Major, Jr., 
has been just appointed to a captaincy in the 
regular army. He graduated from West 
Point in 1899, and has seen active service in 
China and the Philippines. He is now sta¬ 
tioned at the Staff College, inb Leavenworth, C 
Kan. , 
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The Troubles of Cash Ducoant 

The Stuart & Peterson Co., manufacturers 
of tinned and enameled Hollow Hardware, 
specialties, etc, at Burlington, N. J., slip into 
many of their letters a small leaflet that reads 
as follows: 

“Offer of cash discount is a banking proposi¬ 
tion, and is not based on delay in arrival of 
goods or other contingencies. 

“If remittance is not made in accordance 
with terms expressed on invoice herein we 
must decline to allow cash discount. 

“Please do not claim on us for loss or dam¬ 
age to >^ods in transit. We do not guarantee 
safe arrival of goods, and the words ‘delivered* 
or ‘freight allowed* on goods subject to same 
must not be construed to mean this. Your re¬ 
course is on your agent—the carrier.” 

A representative of the Hardware Dealers* 
Magazine asked A'. C. Faust, treasurer of the 
company: “Do people have much trouble in 
connection with cash discount?** 

Mr. Faust responded: “The old saying 
about ‘giving an inch and taking an ell* seems 
to be exemplified in the awful abuse of the 
cash discount system. It does seem strange 
that the satisfactory workings, whether in the 
secular or the religious world, always find some 
people ‘butting in* to mar the harmony. 

“To-day the custom of 1 to 2 per cent, for 
cash in ten days has so ruthlessly been set 
aside by those who deem it cute to take advan¬ 
tage, as to form a basis for so large gains as to 
almost form the profit of the business of some 
concerns. It is not an uncommon thing for 
these so-called cash discounts to reach as high 
as 48 per cent, a year. The idea of the offer 
being a banking one never seems to occur to 
some people. 

“The cpmpany, of which I am a member, 
very frequently receives remittances long after 
due with cash discount deducted, only to be re¬ 
fused and unnecessary correspondence entailed. 
The abuse is now becoming so general that 
some of-the very largest houses have fallen 
into the habit. We have a case of a hotl^e 
asking for arrangement of settlement 10th of 
month following instead of ten days, and 
within two weeks asking if we would not 
suit their convenience by making the same 
20th of month following. 

“Now, this mountain of suiting conveniences 
has destroyed the interest of the offer and 
caused a ‘go-as-you-please* condition of affairs 
that it seems to eventually result in the with-* 
drawal of the cash discount offers by many 
houses. The offer is a misnomer already. It 
will be either this or return remittances.'* 

Many Customers Better Than One 

The manufacturer who sells all of his prod¬ 
uct, or the greater part of it, to one customer 
or to a few, has often been likened to one 
who carries all his eggs in one basket. If 
the handle of that one basket happens to 


break, then all his eggs are gone. Of course, 
this does not hold good in cases where the 
same parties own both the manufacturing and 
the distributing concerns. 

A case in point is where the United States 
Steel Corporation announced that it would 
buy no more pig iron this year, as its own 
furnaces could produce all that will be needed. 
The result was that the outsiders who had 
been depending ,upon this big customer were 
left out in the cold. 

It is better, where possible, to have a large 
army of customers to depend upon, instead of 
one. 

Not an Attractive Market 

The Morocco of to-day offers few oppor¬ 
tunities for the sale of American machinery. 
As to farm implements, the people are too 
poor to buy anything that costs much. Labor 
is backward as in the days of the middle ages. 
All over Morocco logs are savred into boards 
by hand, and thrashing is done upon well- 
pounded floors with flails or by treading the 
grain out with horses, cattle, or mules. It 
would be impossible to carry a thrashing ma¬ 
chine through the country for the lack of 
roads, and in many localities it would be dif¬ 
ficult to supply the fuel to run it. Saddles 
and harness, such as we have, are in no de¬ 
mand, and the Hardware used is of the cheap¬ 
est home-made variety. There are some sew¬ 
ing machines in use, but the favorite ones are 
those run by hand. There is some sale for 
mirrors, darning needles, and sewing needles. 
These, as well as nails and wire, are now sent 
in by the Germans. 

Hardwaremen in Electricity 

Are the American Hardwaremen keeping as 
close an eye on electrical goods as they 
should? Are they getting in on the ground 
floor of an industry that is bound to increase 
in size and importance? Take, for instance, 
one H. W. Hillman, of the General Electrical 
Co., who is building a house at Schenectady, 
N. Y. It will have no chimney, for electricity 
will take the place of coal and gas. There 
will be electric heaters and stoves, the doors 
will open and close by the pressure of an 
electric button, and the laundry will be oper¬ 
ated by electricity. In the garden, lawn mow¬ 
ers will be driven by dynamos. Are, the Hard¬ 
ware dealers keeping an eye on developments 
like these? 

Mr. Sargent Takes a Best 

George Henry Sargent, who is regarded in 
the Hardware Club of New York, at least, as 
“the dean of the Hardware trade,** has been 
spending a pleasant season of rest at Old Point 
Comfort, Va. Not because he needed a vaca¬ 
tion, but the term serves as an excuse for 
taking a look at the Jamestown Exposition, 
with a short sea voyage thrown in. 






















TWO HUNDRED YEARS OF SERVICE 

Four Men Who Have Achieved an Average of Fifty 
Years With One Concern—-A Notable Record. 


T he photographic reproduction on the page 
opposite, illustrates far more of interest 
than the personality of a group of successful 
business men, sifting and standing for their 
portraits. 

It recalls one of the most striking and 
memorable episodes of the personal side of 
American Hardware history. ' 

The services of these four men with one 
house total a full period of two hundred years, 
or an average of fifty continuous years for 
each. Three have scored a little above the 
half-century mark, jind one below it; but the 
beginnings of their service were so near to 
each other that there is nothing forced about 
this average. 

These four men are George Henry Sargent, 
Thomas J. Atkins, George Munson and Will¬ 
iam J. Ladd. They are connected, as all the 
trade knows, with the great wholesale Hard¬ 
ware house of Sargent & Co., New York City. 
From left to right in die photograph they 
are: Sargent, Munson, Ladd, Atkins. Their 
term of service to 1907 may be tabulated 


as follows: 

Mr. Sargent’s covers .64 years 

Mr. Atkins’ 61 “ 

Mr. Ladd’s “ . .60 “ 

Mr. Munson’s “ 45 

Total.200 ‘‘ 

Which is an average of fifty years for each. 

Another table might be made, combining and 
averaging their ages: 

Mr. Sargent .78 years 

Mr. Mimson . 69 

Mr. Atkins . 69 

Mr. Ladd.64 

Total ..280 “ 

Divided by four, this gives an average of 
seventy years. 

Seventy years? No one would for a mo¬ 


ment guess it, to look across the page. Much 
less would he guess it, to see them in daily 
active labor in the house which has received 
their loving and loyal service for a half cen¬ 
tury or more. 

Not one has had a dream of retiring; not 
one of them who is not as fully immersed 
in his responsibilities as he was when he was 
working for increased pay and promotion. 


It is true that in these later and more pros¬ 
perous days, Mr. Sargent does not take off 
his coat and haul on a rope to land boxes and 
barrels of Hardware in the loft, as he did in 
the early days on Qiff street; nor does he 
don an old straw hat and a linen duster and 
mark boxes to the hum of Latin poetry (for 


he was just fresh from Harvard) as many a 
New York Hardwareman has seen him do, but 
he could do either if occasion required—and 
no one would do it more cheerfully. 

But he is on deck day after day, not at 6 
a. m. as formerly, but early enough to let the 
boys know that *'the old man” has an eye open 
as to how the machine is running. 

The same may be said of his associates, each 
of whom is the active head of an important de¬ 
partment. Three of these gentlemen, Messrs. 
Sargent, Atkins and Munson, are members of 
the Hardware Club, of New York, and even in 
the days of most pressing business find time 
to mingle for an hour each day in social 
converse with their friends. 


The New York house of Sargent & Co., 
as distinguished from that of New Haven, 
Conn., had its beginning in a venture of 
Joseph B. Sargent, who for years has been the 
head of the New England house. He came 
to New York in 1850 and opened a small Hard¬ 
ware business. As soon as his brother George 
left Harvard College, J. B. importuned him to 
join forces with him. 

“How did you come to agree?” Mr. Sargent 
was asked by a representative of the Hard¬ 
ware Dealers’ Magazine. “I have been in¬ 
formed that it was your boyhood purpose to 
study law?” ; 

“That is true,” Mr. Sargent responded. “I 
did have a professional life in view and studied 
law for a year after leaving college. I had 
entered Harvard Law School, but my brother 
Joseph thought it would be a good thing for 
both of us were I to come to New York and 
join forces with him. It was a difficult ques¬ 
tion to answer. On the one hand, I saw a 
promising place opened before me; on the 
other, there were so many struggling at the 
foot of the ladder of professional success; so 
few who succeeded in reaching the top. It oc¬ 
curred to me that perhaps I could get nearer 
to the top in the Hardware trade than in the 
profession 1 had chosen. So I came." 


At that time J. B. Sargent’s modest place of 
business was located at No. 24 Cliff street. 
Russell & Erwin were on the first and second 
floors; Phelps, Dodge & Co. were on the other 
side of the street. J. B. had the third floor; 
he had only a little tin sign tacked on the door. 
He was selling the old-fashioned Hand-Cards 
on his own behalf, and was also agent for 
Peck, Walter & Co., of New Britain, Conn., 
manufacturers of builders' Hardware. The 
Sargents bought them out in 1857, and that was 
really the beginning of the business. 

The building in which they were located was 
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an old dwelling, fitted over for business pur¬ 
poses ; had the whole floor, about 20 x 75 feet, 
and a sort of an attic above, which was used 
for storage. 

In those “good old” days every one in the 
business was compelled to transform himself 
into an all-around man. It was his lot to open 
goods, tp put them up, to sell them, to act as 
cashier, to be the man-of-all-work—that's the 
way they broke men in in those days. 


In speaking further of his beginning, Mr. 
Sargent said: 

“When once I began I had no thought of 
going back to former purposes of life. When 
I got into business I gave my whole thought 
to it and worked to the very best that was in 
me. I received recognition in December, 1854, 
when the sign on the door was changed to 
Sargent, Brother & Co.; there was no *Co.,* 
but it looked better and sounded better that 
way. On May 1, 1854, we removed to No. 86 
Beekman street, where we had a whole store 
to ourselves. Our business had quite mate¬ 
rially increased, and we had become selling 
agents for a number of concerns. We both 
went in and pushed for all we were worth; 
J. B. ran the office, while I looked after the 
store.” 

“Did you have any experience in going out 
for the sale of goods; ever wrestle with the 
Hardware merchants on the road?” 

“I was born, as you might say, into my 
Hardware life in January, 1853, when as a rep- 
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resentative of the Peck & Walter Manu¬ 
facturing Co. as Hardware manufacturers, and 
my brother as a Hand-Card maker and com¬ 
mission merchant, I presented myself to the 
Hardware merchants of Louisville, Ky., as an 
inexperienced and unfledged drummer, with 
samples of Cotton Cards, Curry Combs and 
various and sundry other Hardware parapher¬ 
nalia, after having decided, as I have told you, 
to abandon the study of law, and take to the 
woods of a mercantile life, the obscure paths 
and labyrinthian mazes of which were to me 


a terra incognita, or, in the vernacular, a ter¬ 
ror unknown.” 


Mr. Sargent’s card, presented as a traveling 
salesman, in 1854, is reproduced. 

Mr. Sargent discontinued traveling in 1855. 
His firm broadened out in scope and character 
very rapidly, and he was needed at home. 
The later history of his house is so well known 
that it need not be followed here. 

A Hardwareman’s Biiay Hour 

A salesman for a Philadelphia Hardware 
jobbing house tells of a lesson that he has 
learned that he is liable to remember. 

He called on a busy merchant to whom he 
has often sold goods, and was received with 
scant courtesy. He was not even asked to sit 
down, and when he began to open negotiations 
was shut off sharply. As he turned to go the 
merchant said, “Wait a moment” The sales¬ 
man stood by the door, and said never a word. 

In about five minutes the merchant arose, 
and came over to him and asked: “Did you 
see what I was doing when you came in?” 

“I did ” 

‘Well, let me give you a word of advice. 
Never, under any circumstances, break in on 
a business man when he is opening his morn¬ 
ing mail. Of all the bad moments for tackling 
him that is the worst. Now, let us see what I 
can do for you.” 

A Eentaddan on Texas 

William R. Belknap, of the Belknap Hard¬ 
ware & Mfg. Co., of Louisville, Ky., recently 
returned from a short visit to Texas. Asked 
by a representative of the Hardware Dealers’ 
Magazine as to what he saw and heard there, 
Mr. Belknap said: “What do I think Texas 
needs, morally, politically and materially ? 
Well, naturally the ten days’ stay which I en¬ 
joyed in that country gives me an exact and 
thorough acquaintance with its needs. Some 
people down there seem to think that it needed 
‘less Bailey and more bacon,* but the majority 
around San Antonio and between that and the 
gulf seem to think that all would go well if 
they could have more rain. It is a wonder- 
lully rich, productive country, and it is not at 
all strange that farmers are attracted thereto 
—despite the always threatening drought.” 

Hr. Towne on Public Questions 

Henry R. Towne, president of the Yale. & 
Towne Mfg. Co., is one of the most active 
members of that powerful and public-spiritea 
organization, the Merchants’ Association of 
New York. He is the second vic^president, 
a director, and a member of the executive 
committee. Mr. Towne gives close attention 
to the work of the association, and his terse 
manner of putting things recognized in g 
many of the public announcenients on public 
affairs, made by his committee. 




THE SPRING AND SUMMER TRADE 

Reports from the Various Jobbing Centers—No One Is Discouraged, Although Some 
Look for a Recession of the Wave After This Year—Conditions Are 
Promising for All of 1907. 


A rapid review of market conditions as seen 
in New York, and with reference to con¬ 
ditions the country over, may serve as a 
timely introduction to the trade reports that 
follow. Just now, the majority of producers 
of both raw material and finished products 
are still well crowded with orders, and ma¬ 
terially behind in their deliveries. While 
prices are quite high in a general sense, and 
being well maintained with premiums offered 
for reasonably prompt deliveries of several 
lines, such as sheet iron, pipe, steel bars, etc., 
there are some indications of further advances 
in some lines which have so strong a bear¬ 
ing on market prices in general. Wages are 
still high. There still come complaints from 
all quarters of the country on account of the 
congestion in freight and the far greater 
length of time now required to transport the 
goods from the mines or mills to the distrib¬ 
utors, such as the jobbers. There is an evi¬ 
dent shortage of freight cars with a more ap¬ 
parent degree of inanity or a lack of ^stem 
on the part of the railroad companies in 
h andling the business. There is some little 
talk of the possibility of an advance in freii^t 
rates by the railroad interests of the county, 
and should this materialize it will have no lit¬ 
tle bearing on Hardware values in general. 
The majority of the jobbers are evidently 
still carrying stocks to the limit of their 
financial resources, but probably more so dur¬ 
ing the past few months on account of the 
ccmtinnal rise in values than they are likely 
to do in the future. However, on account of 
slow deliveries they are obliged to antidpate 
their requirements far ahead of former times. 

Trade in Pennsylvania 

A Pennsylvania Jobber: Trade in our section 
-A is rather quiet. Weather conditions are 
to blame most of all at this time. Indications 
are for a good spring business. The high 
prices and prospects of strikes in various 
branches of the trade make some merchants 
doubt the continuance of good times of last 
year, and with some there is also a fear of 
reactmn. Maiiy merchants are buying conser¬ 
vatively, notwithstanding the fact that manu¬ 
facturers are behind on orders, and it will be 
difficult for the merchant to get goods prompt¬ 
ly later. We believe there will be no reaction 
at least for some time. Collections are slow. 

We believe an improvement in the Hard¬ 
ware trade would be a general schooling of 
traveling men to be honest with each other 
and make efforts to better conditions; to get 
respectable profits; to avoid jeopardizing the 
honor of their house by the discontinuance 


of private rebates from their expense account, 
and the many petty things which lower the 
standing of the traveling man and frequently 
the house he represents. 

There should also be a greater dignity 
among many of the jobbing houses themselves 
and their heads. Some who occupy promi¬ 
nent positions in the business of this line. As 
members of Hardware associations preaching 
maintenance of profits and established selling 
prices, while secretly allowing representatives 
of his house to abuse the confidence by break¬ 
ing the established prices, indirectly if not 
directly. 

There is room for all, there is trade for all, 
and at prices which will show satisfactory 
results on the right side of the balance sheet 
at the end of the year. 

Denver^ (hdo. 

illon Hardware Ca: Trade conditions have 
not varied to any extent in the past few 
months, as compared with last ffilL December 
and January are usually quiet months in our 
line. .December, 1906, was ahead of the previ¬ 
ous Decembers. Jaquary was the largest 
month’s business of any month in years. 
not pointedly account for it, unless it was due 
to the exceptionally open winter all through 
this section, assuring an earlier spring demand. 
February drops back to an average month with 
the preceding ones. Everyone seems to antici¬ 
pate a good coming spring and summer busi¬ 
ness, but not enthusiastic to the extent of pre¬ 
dicting more than six months ahead. Pros¬ 
perity, such as all have been enjoying, has 
its ’’danger ingredient” to which too few give 
enough heed. 

Collections are fairly good. Some show a 
disposition to buy freely, if given an idea that 
they will not be called on to settle too closely 
at due date. That is a bait that the seller 
ought not to throw out to the unthinking. It 
may act as a boomerang. 

As to the railroads: We would like to have 
a clearer idea of what your questioner is seek¬ 
ing. The railroads have always been a ’’cash 
proposition” in so far as payment of their 
freight bills are concerned. As to the buyer, 
who has, under necessary conditions, to have 
his freight prepaid by the seller and a charge 
against him made for freight money advances. 
There are so few of these'instances with us that 
we have no trouble getting the money promptly. 
A few people in small amounts, in discounting 
their material bills, also apply the discount¬ 
ing to the freight. It is, however, seldom done, 
and seldom passed unnoticed 
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Lincoln, Neb. 

H enkle & Joyce Hardware Co.: Conditions 
existing in our territory are favorable 
in the extreme and at the present time there is 
nothing to indicate anything but a continua¬ 
tion of the same, at least throughout the year 
1907. This, of course, depends largely upon 
crop conditions, although Nebraska and ad¬ 
joining territory is in such shape, financially, 
that it could very easily withstand one, an^ 
even more, crop failures without suffering very 
severely. 

Building operations show every evidence of 
continuing, and even to a greater extent than 
heretofore. Building permits in this city dur¬ 
ing the months of January and February were 
greatly in excess of any like period in the his¬ 
tory of the city. On account of the very open 
winter and early approach of spring building 
material and other spring goods are moving 
much earlier than usual. 


Oklaboma City, 0. T. 

O klahoma City Hardware Co.: We consider 
the outlook for business in our territory 
better than ever before at the same period, 
Our customers are in better shape than ever 
before, for the reason that last year’s crops 
were record-breakers and prices were also 
high. A great number of farmers who had 
formerly been encumbered with heavy burdens 
by way of debts, were enabled to clean up 
entirely and have moggy left in the bank. 
Inasmuch as this is NRctly an agricultural 
country and the farmer is the basis of mer¬ 
cantile operations, this condition is naturally 
pleasing to us. Our business in January and 
February exceeded the same months in 1906 
over 30 per cent While we do not expect to hold 
this ratio of gain throughout the year, we do 
anticipate a very healthy increase. 

ToBcaloosa, Ala. 

A llen & Jemison Co.: Business in our ter¬ 
ritory has been entirely satisfactory for 
the past twelve months. In fact, our business 
has been better for the past six months than 
for any previous six months since we com¬ 
menced, and the outlook is excellent for the 
coming summer and fall. 


Neosho, Mo. 

B riggs Hardware Co.: Business in this sec¬ 
tion is good; indeed, it is very good. We 
are not in a position to give an opinion of 
much value of the future, but believe present 
conditions are food for at least twelve months. 

Escanaba, Mich. 

D elta Hardware Co.: Never in the history 
of Upper Michigan have we started in 
with conditions looking brighter for a large 
business than this year of 1907. The prices of 
lumber and iron ore, which are the principal 


products of this section, are high and with a 
demand for all that can be turned out 
The mines are working practically to their 
full capacity, with large contracts on their 
books. This is also true of the lumbering 
concerns. What shading off in prices the fore 
part of 1908 may bring forth, no one can tell, 
but it is the general opinion that market values 
for practically the entire year 1907 will remain 
firm, with strong likelihood of still further ad¬ 
vances in certain lines. 

We do not believe, however, on account of 
this prosi>erous condition that jobber or re¬ 
tailer should get reckless and over-buy; or, in 
other words, speculate on to-day’s high prices, 
but think he can safely figure in buying for 
1907 to take care of sales even a trifle ahead 
of 1906, which year, we all admit, was exceed¬ 
ingly prosperous. 

Mansfield, 0. 

W agner Hardware Co.: Trade in our ter¬ 
ritory is in a good, healthy condition, 
and every indication is that it will continue so 
during the season. The only complaint we 
have to offer is the large stock conditions are 
compelling us all to carry, and the possibili¬ 
ties of reaction in price of some of the lines, 
that the values are excessively and exception¬ 
ally high. At present can see nothing that 
would indicate anything otherwise than a 
profitable year’s business ahead. 


Altoona, Pa. 

W H. Goodfellow’s Sons: The outlook 
• in Altoona is very encouraging for the 
coming season. Up to the present time we 
have $20,000 worth of glass and Hardware 
booked for large buildings, and, of course, 
there will be hundreds of smaller buildings 
erected during the season. Unless some un¬ 
foreseen accident happens to the railroad com¬ 
pany, which is our main standby in this town, 
the business this year, we think, will be as 
good as last Last year we had all the busi¬ 
ness we could take care of, and it was more 
prosperous than any year in our business, 
which was begun in 1865. 


Porthiid, Ore. 

T^suling, Haines & McCalman: Business con- 
-T ditions in Oregon could not be better 
were it not for the fact of the car shortage, 
which is hampering us very seriously, as it is 
accompanied by blockades on two of the 
northern railroads. If the present shortage of 
cars and motive power could be bvercome, we 
see no reason why this should not be the best 
year in our experience. The spring season 
has started in with us, and the weather in 
the last few weeks has been all that could be 
desired for the farmer. 

Our legislature recently closed its session, Tp 
and the governor began wielding the veto sac 
with great regularity, as msuiy of the hilU 
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passed in the last hours of the session were 
so incomplete as to necessitate his veto. 

The most important thing which the legis¬ 
lature did was to provide for a railroad com¬ 
mission of three members, which has been ap¬ 
pointed by the governor, and we are await¬ 
ing the organization and work of this com¬ 
mission with considerable interest. 

The legislature also passed a reciprocal de¬ 
murrage law, and Oregon will again furnish 
gratuitous information to the rest of tne 
United States'as to its workings. The pres¬ 
ent feeling seems to be that it is likely to do 
as much damage as good, and it would not be 
surprising if sentiment would be in favor of 
rescinding it by the time the legislature meets 
again. It is to be hoped, however, that the 
commission will do something toward reduc¬ 
ing the distributing rates out of Portland, as 
they are higher here than at any other point 
of equal importance in the United States. 

Our greatest danger lies in our inability to 
get goods, and from the fact that prices are 
continually going higher, although there could 
be considerable advance before they reach the 
high-water mark of 1902. 

The retail Hardware dealers of Oregon held 
their first annual convention on the 12th and 
13th of this month, and we believe will soon 
get down to a harmonious, useful organiza¬ 
tion. It is to be hoped that they will be suc¬ 
cessful in bettering trade conditions through¬ 
out the State. 

Bapid City, S. Dak. 

D uhamee Bros. & Ackerman; Business in 
our territory is opening better than 
usual, and we anticipate an extremely heavy 
trade this year. Our business last year was 
fully 100 per cent, better than previous years, 
and we are living in fond hopes for the fu¬ 
ture. We are somewhat at a loss now to 
know whether or not we can easily supply 
the implement trade. 

Green Bay, Wis. 

T^orley-Murphy Hardware Co.: Conditions 
in the territory we cover look very fa¬ 
vorable for a nice business for at least the 
next few months. In order to give you an 
idea of present conditions, our business dur¬ 
ing the first two months of the year increased 
40 per cent over the same period of last year. 
This does not include any unusual sales, but 
has been due to the efforts of each one of our 
salesmen in increasing his business. 

The stock on the merchants’ shelves We 
would consider about normal. Preparations 
for building operations and improvements are 
very active, in spite of the high prices pre¬ 
vailing.' 

While we are guarding our purchases, we 
see no signs of any letting up in business, but 
on the contrary everything points to a very 
prosperous year. 


Chicago, DL 

ells & Nellegar Co.: Business has been 
very brisk in almost all lines during the 
past ten days, and we look for a very heavy 
trade during March and April. We find a 
scarcity of' goods in a great many lines, and 
it appears to be a difficult matter to get 
enough goods in for the spring trade. Orders 
are particularly heavy on Steel Goods, Shovels, 
Spades, Lawn Mowers, and some of the other 
lines which are used during the Spring. There 
is also a good demand for Wire Qoth and 
Netting, and both of these items seem to be 
scarce. 

Anniston, Ala. 

nniston Hardware Co.: Business in this 
section of the country was never so 
good. The farmers have marketed a good 
crop of cotton at a good price, which has 
caused an increase in our bank deposits and 
cash sales. We see nothing to check this 
prosperity. Being in the iron belt, we are 
getting the benefit of high-priced iron, which 
is stimulating all lines of business. We see 
nothing ahead of us but continued prosperity. 

Newark, N. J. 

M acknet & Doremus Co.: Present condi¬ 
tions have been quiet, owing to unfavor¬ 
able weather conditions for new construction. 
The outlook for the year is good, but we look 
for a recession in 1908. 

Bristol, Ya. 

M itchell-Powers Hardware Co.: Conditions 
throughout this section present a most 
favorable outlook for the year 1907, and the 
prospects for fruits so far are very encouraging. 
Wheat and oats are looking better than for 
several years past at this period. Lumber, min¬ 
ing and railway construction are quite active 
and being operated on a very extensive scale 
in this section, and are using large quantities of 
supplies. Building bids fair to exceed that of 
1906, which was the greatest ever known. Col¬ 
lections are very fair, and ahead of the cor¬ 
responding'period of last year. 

There has been an unusual demand for, 
and an early movement of spring goods, and 
the line in general since the first of the year, 
stimulated by the mild winter and fair weather 
which has prevailed in this part of the coun¬ 
try. Jobbers’'Stocks are being fast depleted, 
and on a great many lines it is almost im¬ 
possible to replenish with any degree of 
promptness, to say nothing of unfilled orders 
placed early last fall for December and Janu¬ 
ary delivery. The inability of most of the 
manufacturers to make anything like prompt 
shipments, and the slowness on the part of the 
railway companies to deliver, is causing the 
jobber no little concern, and the indications do 
not warrant any change for the better in the 
near future. The percentage of goods nnurked 
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short on orders is very discouraging to house 
and salesmen, and certainly disappointing and 
unsatisfactory to the trade. 

The temperance question seems to be fore¬ 
most in the minds of the people at this time, 
and a tidal wave has struck Virginia and Ten¬ 
nessee in favor of prohibition. In nearly all 
cases where an election has been held the 
“Drys” have carried by large majorities. The 
two Bristols occupy rather a unique position, 
being situated on ^e State line, which is the 
centef of State street, which divides the two 
cities. Bristol, Tenn., held an election on the 
8th inst, and the ballot was 537 to 17 in favor 
of local pption. Bristol, Va., will vote on April 
22, and the indications are she will follow suit 
However, should the “Wets” steal a march on 
the “Drys” and defeat the cause, Bristol, Tenn., 
would be like the “boy the calf ran over.” 

Annual Heeling Haxdware Club 

he fifteenth annual meeting of the Hard* 
ware Club of New York was held at the 
club rooms on Saturday, March 16. The attend¬ 
ance was large, and considerable interest was 
felt in the condition of the organization, as 
shown in the reports of its officers. Presi¬ 
dent J. Leonard Varick, presided, while Sec¬ 
retary Arthur G. Sherman filled ^e duties of 
that office. 

The principal business was the election of 
six members of the board of governors, five 
for three years and one for one year. The 
retiring governors were: Alfred D. Qinch, 
Terence F. Curley, Henry L. Freeland, Fran¬ 
cis B. Griffin, James D. Foot, and James H. 
Keimedy. Mr. Foot declined a re-election 
when it was tendered him, because of his 
frequent absences from the city, but the other 
members consented to again serve. They 
were all elected for a term of three years, 
while Edward Stagg was chosen for one year, 
to ffil the unexpired term of the late Robert 
Sickels. 

The annual reports were presented by Sec¬ 
retary Sherman and Treasurer Thomas F. 
Keating. That of the latter showed the club 
to be in a very sound financial condition. 

In his report, Mr. Sherman said: “On 
June 1 next we will have occupied these rooms 
for thirteen years, and our membership roll 
still contains the names of 191 members who 
were with us at that time. With a full mem¬ 
bership of resident members of 600 for seven 
years, our waiting list continues to show an 
increasing number. We have elected since 
our organization in 1892, 1,543 members. The 
report of membership on March 1, 1907, is as 
follows: Resident, 600; non-resident, 158.” 

In his opening address, President Varick, 
among other things, said: “The fact that this 
is the fifteenth annual meeting of our organi¬ 
zation must appeal to all of us in a very sat¬ 
isfactory manner, as it emphasizes the idea 
that we have beeni and are carrying ont 


plans, conceived so many years ago, with con¬ 
tinued success. 

“Sincerity of purpose actuates your present 
governing board, and should prove an exam¬ 
ple to those who follow in the same capacity, 
as their one idea has been to create a home 
for noonday, satisfactory to all, with all the 
attending pleasures incident to a luncheon 
hour.” In conclusion he said: “Your presi¬ 
dent, while congratulating you as to the past, 
bids you gird on your armor for the future, 
so that our club may still continue to realize 
for us home life downtown.” 

The following gentlemen acted as tellers: 
James H. Oliver and E. H. Hart The nom¬ 
inating committee that presented the names of 
candidates as above given, consisted of Will¬ 
iam R. McCullough, chairman; Starr J. Mur¬ 
phy* Stephen Farrelly, Edward H. Hart and 
George F. Taylor. 

The annual meeting of the board of gov¬ 
ernors was held on the afternoon of the 
Thursday following, for the purpose of elect¬ 
ing officers for the succeeding year. The fol¬ 
lowing gentlemen were chosen: 

President—Eugene Bissell. 

Vice-President—Thomas F. Keating. 

Treasurer—Alfred D. Qinch. 

Secretary—Arthur G. Sherman. 

Mr. Varick declined re-election as presi¬ 
dent, which was tendered him, on the plea 
that two years of service in that office was 
all that could be expected of a busy business 
man. He has filled the place with great 
honor to himself and to the satisfaction of all 
the members of the club. The new president, 
Mr. Bissell, has served as vice-president dur¬ 
ing the two past years, and for many years 
has given the club most valuable service as 
chairman of the house committee. Mr. 
Keating has served as treasurer from the be¬ 
ginning of the club, and has done it so well 
that the members were sorry to sec him leave 
the office, even in a case of promotion. Mr. 
Sherman has given most valuable service as 
secretary for a half dozen years, and was re¬ 
elected in face of his desire to retire into the 
ranks. 

Mr, Qinch was one of the organizers of the 
club; has been one of its most faithful and 
efficient supporters, and has served on many 
committees with a faithfulness that could not 
be excelled. 

Amerioan Goods Were Sold 

An American agent, resident In Winnipeg, 
Canada, reports that during the past year there 
has been sold in that district about 10,000 grain 
drills, about one-third of which were ,Amw- 
can made, and about 1,000 cultivators, almost 
all of which were Canadian-made machines. 
He adds that there arc some five or six Ameri¬ 
can firms already in that market, but the «- 
tended development of the country will make 
a good opening for agricultural implements of 
all lands. 



CHRONICLES OF SUCCESS—No. 3 

By a. N. Oldkuss. 


A young man in a Philadelphia Hardware 
store was offered the chance to take hold 
of the recently established advertising depart¬ 
ment of the business. He declined, with the 
remark, prefer to remain in a department 
where I can make something of myself as a 
salesman. I do not care to be side-tracked in 
a comer.” 

There was a golden chance kicked con¬ 
temptuously aside because the young man 
hadn’t the least glimmering of an idea of what 
he was declining. He wanted to be a sales¬ 
man ! As if there was anywhere on this green 
earth where a man can sell as many goods and 
learn as much about salesmanship—if he is not 
a “deader” himself—than at the advertising 
desk of a big and live concern. 


Advertising is selling goods. If it is not 
solely and entirely directed to that, the money 
spent upon it is thrown away. He wanted to 
sell goods I And yet he threw away the chance 
to b^me the drum major salesman of the 
whole outfit! 


There is in New York a great advertiser, 
who knows as much about the profitable pur¬ 
chase of paying publicity as any man under 
the protecting spread of the starry flag. What 
does he say; “That there is no calling so 
easily within the reach of a bright young per¬ 
son, man or woman, that offers equal promise 
of money return, as the art of advertising; as 
advertising management for a concern that in¬ 
tends to spend moneys for publicity.” 

He adds that the department stores of the 
United States alone pay out from twenty to 
twmty-five million dollars for advertising each 
year. Some fifteen millions are spent annually 
in advertising patent medicines, food products, 
drinks, etc., and at least twelve millions more 
in exploiting financial propositions, mergers, 
reorganizations, issues, mining ventures, oil 
properties and the like. 


“All of this money, and much more, say, 
$60,000,000 each year, is spent for advertising, 
which is prepared by talent which is well paid 
for the service. It is a giant task, and the man 
who ca.n prepare the most telling and effective 
advertisements can command almost any salary 
that he asks.” 


Another expert declares that the qualities 
that made a good advertisement are the same 
as those that make a good salesman; that in 
one case the argument or the incentive is 
sUted on paper, and in the other by word of 
9iouth. A purchaser of goods who judges a 
house hy its salesmen on the road, also judges 


it hy the character and tone of it-s announce¬ 
ment in advertising. But this point is merely 
a word on the side. What I set out to say was 
that many a young man, like the Pliiladelphian 
referred to above, has missed a chance in life 
because he failed to project himself into the 
future, and see what that chance might be 
worked out to, by the use of brains and 
industry. 


A man who has made a great success of 
salesmanship almost took the hide off one of 
his young men because he was developing into 
a common scold. "You can’t get on here,” the 
boss said to him; “and you are not liable to 
remain here very long if you keep on with 
being dissatisfied with everything about you. 

“My boy, let me tell you a few things: The 
grumbler makes no friends. People have 
troubles enough of their own, without being 
bored by yours. When the grumbling sales¬ 
man enters a place of business for the purpose 
of making a sale, he does not make it, if the 
other fellow sees him first 

“There are two things that are fatal in a 
traveling salesman. One is when he has 
trouble in getting to the buyer because of some 
fault of his own. The other is when he does 
not have sense enough to know when to pick 
up his hat and get out There is another 
thing one must learn, and that is not to over¬ 
talk. Many a sale has been lost because a 
salesman did not know when to stow his 
tongue and flash his order book.” 


Here are some shrewd business aphorisms 
culled from the business success of living 
“isers.”: 

Never try to make fun at the expense of 
your customer. He may seem to like it, but 
he does not. Usually he does not even seem 
to like it. 

Never argue with him. If he makes a prop¬ 
osition you do not like, evade it, and get to 
something else. If he combats your proposi¬ 
tion, get away from that also. Keep on until 
you find a plane upon which you can agree, 
and keep him going on that. It is surprising 
how soon he will come around to your views. 

A smart salesman says: “Never go into a 
customer’s store and sit down while you are 
trying to sell him goods. Let him sit down, 
if he wants to, but you stand up, and fire the 
stuff at him. If he offers you a chair, say, 
‘No, I thank you, I have been sitting down too 
much already.* As you stand and he sits, he 
has to look up, and if there is such a thing as 
business hypnotism in nature that’s the time 
when it gets in its work.” 

717 
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Do not tell your customer too many stories, 
and never tell one unless it backs up your sell¬ 
ing argument. Otherwise, you get his mind 
off the business in hand. And never under 
any circumstances tell him an unclean story. 
He may laugh, but it does not leave a good 
taste in your mouth, or a pleasant feeling in 
his ears. Your house does not care to have a 
trade worked up among men who are inclined 
to hear such stories. It shows that there is’a 
moral linchpin lost from some one of the 
wheels. 

Always have all the conditions of a sale 
clearly expressed and understood. It avoids 
endless and embarrassing misunderstandings. 


One of the most successful advertisers and 
salesmen in the country has strung a few 
pearls on' a string that I will flash for a mo¬ 
ment before you: Dress well, but not flashily. 
Jest not at matters of importance. Do not 
rubber at your customer’s desk. Be not a 
smart Aleck Do not talk much of your per¬ 
sonal affairs. Never make or carry reports 
that may harm some one else. Don’t be a bore. 


Do not detract from the merits of your rivals. 
Always look pleasant and speak pleasantly, no 
matter how you may feel within. 


I want to close right here with a sentiment 
of striking power once uttered by the Hon. 
Albert J. Beveridge, United States Senator 
from Indiana—a sentiment that every young 
business man in the country should print upon 
his memory and cut out and paste in his hat 
Said he: 

“If I were to select the prime requisites for 
success, I would say first of all, energy. But 
equally necessary as energy are concentration 
and determination. Shielded from the wind 
and hitting in the same place every time, little 
drops of water will wear a hole into the living 
rock. But if the wind blows them here and 
there over a small surface, they have little 
effect. Thus with a man’s energies—^let them 
be concentrated and persistent. With hard 
study and hard work concentrated, no standard 
is too lofty. But once having selected your 
pinnacle, no matter how difficult the way, 
never never rest until you have reached it” 


THE MAKING OF A SUCCESSFUL (MAN 

By Charles W. Asbury, Enterprise Mfg. Co., of Pa. 


Y ou ask, Mr. Editor, what 1 would say to 
my own son, or to some young man in 
whom I was interested, if asked for advice as 
to the best method of reaching an honorable 
business or financial success. 

I would first “size up” the individual to see 
whether or not he had some of the funda¬ 
mental requisites—ambition, aptitude, willing¬ 
ness to g^reet hard work with a glad hand, 
the mental capacity to study details, etc. If 
these were lacking, I should first advise him 
to cultivate them, and my advice would 
resemble the “big stick.” I would pound into 
him good and hard that these are absolutely 
essential to success. 

I would first try tactfully to train him into 
a mental interest in the success of his under¬ 
taking by giving him a part which he would 
recognize as a responsible one. I would pur¬ 
posely give him jobs which required overtime 
work of the brain, if not of the hand, to de¬ 
termine as to the fundamental requisites above 
referred to. 

COMRADESHIP ON LIFE SCIENCE. 

I would give him freely all of my time he 
desired for consultation, making a point never 
to be too busy to talk to him about any un¬ 
dertaking in which he seemed to be taking 
an interest. In other words, my desire would 
be to cultivate in him a reciprocal feeling of 
comradeship for me, in the hope of interesting 
him more deeply in the scientific study of life’s 
endeavor, just as he had previously been in¬ 
terested in the science of baseball or football. 

Observation among young men of to-day 
seems to reveal a marked tendency to re¬ 


gard business undertakings in a more or less 
frivolous frame of mind, as something to pro¬ 
vide amusement and pleasure for passing mo¬ 
ments, and especially is this tendency prom¬ 
inently noticeable among the young men who 
imagine themselves well-to-do, with a vision 
of a possible prospective inheritance. 

Such ideas as these simply must be set aside 
as unworthy if honorable distinction is to be 
reached. There is no such road leading to 
the goal. 

KEEP AHEAD OF CONDITIONS. 

It must be recognized that conditions are 
ever changing and methods must change with 
them. It, therefore, becomes imperative for 
the young man to apply himself diligently with 
the ambition not only to keep his methods 
abreast with current conditions, but actually 
ahead of them. He must blast his own way 
into the unknown future, apply his own brain 
to the task. He must feel his own responsibil¬ 
ity and thoroughly appreciate that the world 
was not made for Him, but that he was sent 
into the world to make two blades of grass 
grow where there was but one at the time of 
his coming. It matters not how much money 
he has in his own name, or in prospect; its 
possession does not give him license to be sloth¬ 
ful, or careless. In my judgment it is not a 
question of money at all; it is a question of 
honorable success and a life of accomplish¬ 
ment. Money is a secondary consideration. 

WHAT IS YOUR DESIRE? 

One of the very first questions I would ask 
a yoting man applying to me for advice, as to 
the best-method of reaching ad honorable sue* 
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cess, would be, “What is your ambition?” I 
would feel instantly encouraged if his reply 
was, “Either I desire to become the president 
of a bank or a large corporation, or the head of 
a rich firm, or a foremost place in the profes¬ 
sion of law, medicine or the ministry, or a seat 
in Congress, or even the President of the 
United States.” I would feel a little discour¬ 
aged if his reply should be, “My ambition is to 
possess millions of money,” because 1 should 
feel that a portion of my future effort would 
have to be directed toward keeping him out 
of jail. 

It would no doubt seem strange to the young 
man’s ears if he had an honorable ambition for 
success, and 1 should tell him that his goal 
was an easy one to reach with good equip¬ 
ment. Yet such is the fact, “There is plenty of 
room at the top,” means literally what it says. 
The competition among the easy-going is very 
severe. As you rise to the higher stations the 
competition decreases, but to reach the higher 
stations you must have the equipment. 

THE NEEDED EQUIPMENT. 

Of what does the equipment consist? First, 
a strong will, which means a determination to 
reach the pinnacle of your ambition, power and 
strength to keep yourself mentally, physically 
and morally in the best condition for the race. 

Second, absolute and unswerving' honesty 
and integrity. This element might be looked 
lightly upon by the ordinary honorable young 
man, because of his belief that his early train¬ 
ing, having been toward honesty, will be suf¬ 
ficient momentum to carry him through. But he 
will find the necessity for continuous diligence 
and exercise of his will over himself, because 
there are probably times in the business life 
of every man when some advantage may be had 
by sharp practice or in forgetting the moral 
code, but against the credit of such advantage 
must be charged the loss of reputation. A 
business career is not made in one transaction, 
but many have been so ruined. 

Third, spare not your expenditure of energy, 
especially while you are young, when you can 
be»t afford to be active. Plan in advance of 
the actual necessity for action whenever possi¬ 
ble, but when you work, do it with all and 
the very best that is in you; know nothing else. 
If you do this you will find no difficulty in 
keeping ahead of your fellows. They will soon 
recognize you as the leader, and the respon¬ 
sible heads above you will not be slow in the 
recognition either. 

I once heard a successful man say, “What 
you do is not so important as the fact that 
you do it.” He evidently appreciated the value 
of “doing things.” 

OPPORTUNITIES IN DISGUISE. 

Procrastination and business success will not 
mix. Look upon difficulties and obstacles in 
your path the same as you used to regard an 
opponent in your sports, merely as something 
to be overcome. Cultivate in yourself a pleasure 


in doing it, and remember a man’s ability is 
measured by his facility in removing obstacles 
and his success in handling difficult situations. 
Therefore, difficulties and obstacles are really 
your opportunities. Tackle them, overcome 
them and you have scored heavily in your 
march toward success. Let them overcome you 
and I am afraid you will find you have lost 
the honor, and perhaps it will be picked up by 
another young man desirous of promotion. 

Fourth, be thrifty. Make it an inflexible rule 
to save a certain percentage of your income. 
By this I distinctly do not mean selfish, nig¬ 
gardly, stingy, but on the contrary be reason¬ 
ably generous within the limit of your income, 
less the percentage of saving you have previ¬ 
ously arranged with yourself. If this plan is 
followed, you. will find an accumulated surplus 
which really means capital, and which in itself 
will bring without further effort a gradual en¬ 
largement of your income. Besides, the en¬ 
couragement of thrift will lead in the direction 
of simple and righteous living, which gives the 
needed physical and mental strength for the 
battle of life. 

SPEAK OUT AT ALL TIMES. 

If the ambitious young man desired to enter 
upon a business or financial career as'distin¬ 
guished from a professional or political one, I 
would initially spend but little time training 
him in the wiles of diplomacy, but on the con¬ 
trary I would advise directness in all dealings, 
“No,” if you mean no; “Yes,” if you mean yes, 
and in the shortest possible manner, without 
being brusque, blunt or ungentlemanly. I 
would advise care in arriving at conclusions, 
due consideration to the right and wrong of the 
matter, and especially the moral rights of those 
with whom he deals (a high character of com¬ 
mercial morals is a very large commercial 
asset), but having thus deliberated, reached a 
decision as directly as possible, then have the 
courage to take the consequences, and die 
fighting, if need be. In other words boiled 
down, this means: “Be sure you are right, then 
go ahead.” 

Care for Ciutoinen’ Comfort 

An experienced Hardware dealer who has 
made a specialty of house-furnishing goods, 
declares that it would be much better for the 
small dealers if they would adopt some of 
the methods of the larger dealers and the de¬ 
partment stores. He is fully pei^suaded that 
proper systems of heating and ventilating 
stores not only help to preserve the stock, but 
tend to induce customers to shop there. “The 
large stores,” he adds, “certainly understand 
how to provide for the comfort of their cus¬ 
tomers, and although some few may follow 
their example, I fear that the majority of 
Hardware dealers arc very far behind in this 
respect. I have given special attention to 
heating and ventilating my place for some 
years past, but still I feel that it is wanting 
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in the comfort which I have noticed when I 
have had occasion to visit any of the large 
stores. I feel sure that we should all benefit 
by greater attention to the personal conveni¬ 
ence and comfort of our customers. We may 
not go so far as to supply afternoon tea, and 
reading and writing rooms for customers’ 
benefit; but I am sure that we would do well 
to give greater attention to the cleanliness and 
furnishing of the shops and showroom^. Bare 
boards might with advantage be covered with 
linoleum, and instead of the old-fashioned 
chairs and stools really comfortable chairs 
and lounges provided. The weak point is 
that the customer is served and no induce¬ 
ment held out for him to stroll round and 
inspect goods other than those he had in¬ 
quired for.” 

Increase of Hardware Patents 

Ibert E. Lynch,’ a leading patent lawyer of 
Cleveland, O., said to a representative of 
the Hardware Dealers' Magazine; "It is a 
tradition in the patent practice that an increase 
in the number of patents applied for means 
a prosperous generad business condition, while 
an increase in litigation means the reverse, 
probably on the ground that when times are 
good capital can be readily enlisted for the 
manufacture of new articles. In • hard times 
there is such rivalry for business that con¬ 
cerns controlling patents are far more jealous 
of inffingement than they would be when there 
was enough for everybody. Looked at in this 
way, we certainly are having good times, for 
there never was a time, our country over, 
when there were so many applications for 
patents as at present.” 

Asked as to a more specific statement, Mr. 
Lynch said: "During the week past there 
were 650 patents granted to applicants from 
all parts of the United States, a large number 
of which were for Hardware articles. Of 
these, 102 went to the credit of New York, 80 
to Illinois, 62 to Pennsylvania, and 52 to Ohio. 
At least one-half of those of New York city 
and Chicago came from parties residing out¬ 
side of Illinois or New York.” 

Heal & Brinker Changes 

At the annual meeting of the Neal & 
Brinker Co., No. 18 Warren street, New York, 
held in Mardi, the following officers were 
elected: President, Edward S. Brinker; vice- 
president, Edwin T. B. Penman; treasurer, 
Everett L. Easton; secretary, A. Clifford 
Craig. Directors: Edward B. Brinker, Ed¬ 
win T. B. Penman, Everett L. Easton. 

Messrs. Penman, Easton and Craig have 
been with the concern for several years, Mr. 
Penman being manager of the contract depart¬ 
ment; Mr. Craig, of the builders' Hardware 
department, and Mr. Easton, manager of the 
office.* The business was established March 1, 
1897, at No. 1^ Church street, with one store 


salesman, stenographer, porter and boy. Ow¬ 
ing to the growth th^ were compelled to 
seek larger quarters in 1899, and so moved to 
No. 18 Warren street, occupying the store 
and two basements. On May 1, 1995, they 
found it necessary to occupy the entire build¬ 
ing, consisting of seven floors 25 by 100 feet. 

In 1902 the present company was incorporated. 

William F. Puls came to New ‘York in 
April last, from Chicago, where he had been 
connected with the Trout Hardware Co., and 
was elected vice-president of the Neal & 
Brinker Co. On February 15 of this year he 
resigned his vice-presidency to become man¬ 
ager of the New York branch of the Inde¬ 
pendent White Lead Works, St Louis, Mo., 
who are engaged in the manufacturing of 
white lead. Their office in New York city is 
at No. 350 Broadway, from which they will 
control business in the territory covering the 
entire eastern section of this country. 

Hew Britam Hospitality 

A southern Hardware jobber who recently 
visited New Britain returned to New York 
on his way home, filled with resentment, cither 
real or assumed, because, as he said, t'good 
United States greenbacks were no good there.” 

"It must be an exceptional town,” sug¬ 
gested an interested bystander. 

“It is,” was the response. "I was there two 
days looking over the factories and inciden¬ 
tally ordering some goods. Not for a mo¬ 
ment was I left alone long enough to become, 
lonesome. Some genial representative of one 
of the factories was with me all the time, and 
I soon noticed that my own money was no 
good. Not a hotel cler^ not even a hackman, 
would take it. In every case he would shove 
it back with some such remark as That’s no 
good in this town, sir. That’s all right, but 
I am only obeying orders.’ 

"I never saw a town like it, where •hospi¬ 
tality overflows in such abundance. It does 
not seem to be so much a desire to make a 
customer feel good as an inborn desire to 
make someone else happy. The same spirit 
seems to permeate all the factories.” 

Amerioaii Kaohine Tools 

The statement comes from Milan, Italy, that 
the demand for American machine tools to be 
used in equipping factories was never so 
marked, nor were sales ever so heavy. This is 
one of the lines on which American goods*have 
stood squarely on their quality without regard 
to competition. After making tests of every¬ 
thing else in the market the mahilfacturers 
have come to the United States fot their 
chine tools, because, while they cost more aft 
first, they effect a noteworthy eventual saving. 
This is due to the character of their work and 
to their comparatively low repair charges. The 
field there was never better, and it will go on C 
improving. 



FREIGHT BILLS, SHIPMENTS AND SHORTAGES 

By A. D. Allen,* Belknap Hardware & Mfg. Co. 


W e ask permission in discussing the queS' 
tion of prompt payment of freight bills, 
acceptance of shipments, and the proper mark¬ 
ing of shortage or damage on freight bills, to 
first cite a case and then draw some deduc¬ 
tions. We do not imagine that we are offer¬ 
ing you anything original, but we do feel 
strongly that this is a subject which deserves 
careful thought, especially on the part of the 
largest and most progressive of the retail 
houses. 

Early last fall we made a shipment of rather 
high-class guns to one of our customers, 
some six hundred miles from here. Several 
inquiries as to his objection to paying for this 
bill finally elicited the response that the ship¬ 
ment had been refused on account of the guns 
being rusty. We had had no notice from the 
railroad company to the effect that shipment 
had been refused, and knowing that customer 
must have opened the cases in order to ascer¬ 
tain that the guns are rusty, we assumed that 
he had accepted the shipment, and that by the 
word "refused,” he meant refused to pay. 

We learned, however, that he had opened 
the cases in the depot; that he had found the 
guns rusted, and then and there refused the 
shipment; that he had not paid the freight, 
but had considered that his responsibility in the 
matter had ceased. The outcome of this was 
that the guns were returned to us, rusty, as our 
customer had stated, and storage charges had 
accumulated. Believing as we did that we 
were in no way responsible for any loss con¬ 
nected with this, we were, nevertheless, thus 
placed in a very weak position to collect from 
the railroad company. 

Why? Because, there was no expense bill 
with damage noted, and, the goods having laid 
four months in the station, might the railroad 
company not justly claim that this damage had 
been caused by the refusal to accept on the part 
of the customer? 

No one will dispute the fact diat goods in 
storage by the railroad represent fixed capital 
(usually very badly fixed), and that there 
would be an economy somewhere if the goods 
never went to the storehouse. We do not be> 
lieve that in the instance cited the customer 
did what was right If he had requested the 
agent to write on the face of the expense bill, 
"Badly damaged by rust,” and then had paid 
the freight bill and had returned the shipment 
to,us, billing back to us, adding freight charges 
aad attadiing expense bill, the whole thing 
could have been settled within a month, and 

*It was a suggestion by Mr. Allen in the HAaowAis 
Dealibs' Maqa2xnb for February, that started the 
interesting discussion of the above practical qutstkm 
In the Issue of March. Hk ideas on the subject win 
therefore be of special In te r e s t 


most important, the railroad company would 
have paid the hill! 

Instead of this perfectly reasonable manner 
of handling this matter, the goods are stored 
without profit to anyone; indeed, at an actual 
expense, while the damage from rust becomes 
greater and greater as time goes on. In the 
end, the shipment comes back to us, and prob¬ 
ably after ten letters on each side, the trans¬ 
portation company may pay, or they may not, 
depending largely on the recollection and tes¬ 
timony of the freight agent at consignee’s sta¬ 
tion. A good many things can be forgotten 
in four or five months, and it does not sur¬ 
prise us in the least when his testimony differs 
materially from that of our customer. 

Railroad companies are essentially carriers. 
That is what they are for; and jobber and re¬ 
tailer, shipper and consignee, should do their 
utmost not to put them in the storage business; 
not to tie up capital in this useless way. We 
know of no road that is not reasonable in the 
matter of settling claims based on an expense 
bill marked in accordance with facts as stated 
in the claim. 

But let both shipper and consignee put them- * 
selves in the place of a tremendous organiza¬ 
tion like a railroad company and see what very 
great safeguards and che^s must be placed 
around the payment of claims concerning 
which there is almost no written record; claims 
which are not presented for perhaps five or 
six months after the time of damage. We sin¬ 
cerely believe that a great deal could be done 
if consignees would be insistent in their de¬ 
mand that railroad agents write on the face of 
their expense bills that damage has been done, 
and, if necessary, a description of the damage 
sufficiently detailed to convince the claims office 
just what the damage is and that theirs is the 
responsibility. . If the consignee would do that 
and then accept his shipment, it would only be 
necessary to return the goods to the shipper, 
attaching the expense bill so marked. Then 
the shipper will have a definite means of re¬ 
covering, and he will also (this point should 
not be lost sight of) have an opportunity of 
repairing the goods and selling them. 

We fully realize that it is much easier to 
preach than to practice, but we believe that we 
live up to the standard indicated here to the 
letter. We fully realize the temptation of the 
consignee, disgusted at the condition in which 
the railroad company tenders him a shipment, 
to refuse to have anything to do with it. But 
the railroad company is rather too large to be 
much discomforted at our disgust, or expres¬ 
sion of it, and the reasonable thing and the 
thing that every consignee and shipper ought 
to do, is to take whatever steps are necessary 
towards getting the goods into hands that can 
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repair them and make them salable, thereby 
making them serve the merchants’ only pur¬ 
pose. 

The expense bill is the heart of the whole 
matter. We would rather handle six claims 
with the expense bill properly marked than one 
without any expense bill. 

Very Unoli to the Point 

By the Tenk Hardware Co., Quincy, III. 

W e are glad to encourage and assist you in 
a campaign of education on the subject of 
promptly receiving freight, paying expense 
bills# etc., as it is very evident many mer¬ 
chants do not understand goods are not sold 
(unless specially stated or agreed) f. o. b. des¬ 
tination, but shipped ‘‘OR.” 

A very large per cent, of dealers, mostly 
through ignorance, but very often intended 
imposition, in an innocent manner insist and 
otherwise cause sihippers a great deal of ex¬ 
pense and trouble by shifting the burden of 
collecting claims against railroad companies, 
which is certainly not a duty of the shipper, 
although there is an unwritten law custom 
has established, which causes the shipper to 
become interested to the extent of attending to 
the entire claim. 

. The trade docs not seem to understand that 
when there is a shortage, breakage or damage 
to articles, that the original freight bill should 
show the facts; also they should be made to 
understand that it is absolutely necessary and 
essential that these original freight bills must 
invariably be filed with the other papers per¬ 
taining to the claim against the railroad com¬ 
pany. 

It does seem queer that shipment will be 
made to a merchant by a firm in whom he will 
have confidence enough to give his business, he 
will also know without the question of a doubt 
that they are responsible and have a high 
standing in the mercantile world, but the goods 
will arrive unsatisfactorily, either delayed on 
account of some occurrence beyond the con¬ 
trol of the shipper or goods will be damaged 
perhaps when shipment arrives; the merchant 
will not pay the freight charges, or receive the 
goods as he should and have the B/L marked 
“short,’* “damaged,” etc., then take up the 
claim with the railroad company, or even the 
shipper, but will let the trouble “hang fire” 
until a draft is made on him for the payment 
of the goods, and to the surprise of the ship¬ 
per he will find the goods have never been 
taken out of the freight house, where perhaps 
storage has accumulated. If goods are salable 
only a few weeks each year, they will have to 
be carried over until next season—^in fact, a 
bunch of trouble caused, all on accojut of pure 
ignorance, which we fully believe ^uses more 
trouble than all other causes combined. 


An Effective Method 

By W. O. Haines, Faiung, Haines & Mc- 
Calman, Portland, Ore. 

W e see tliat you have taken up the consid¬ 
eration, in the Hardware Dealers' 
Magazine, of the question of freight bills, 
acceptance of shipments, etc, and that you 
ask for the experience of different jobbers. 

We would say that all of our freight bills 
are presented to us by our transfer company, 
to whom they are turned over, and as soon as 
the goods are delivered and the bills presented 
to them, they are presented to us for pay¬ 
ment, with cartage charges, if any, added. 
The moment the goods are in the store they 
are checked by a packing list or invoice, and 
any discrepancies and damage noted, and the 
claim department of the railroad is requested 
to immediately send a man to examine the 
same. 

When a claim is made it is noted on the 
invoice on which the claim applies, with the 
number of the expense bill (all expense bills 
being filed by number), and our claim num¬ 
ber is also placed on the invoice, together with 
the claim number of the railroad, as soon as 
the same is known. All claims, moreover, are 
kept in our regular claim book, which gives 
us the same information, so that we are able 
to trace this claim from either the invoice or 
the claim book. We consider the calling of a 
man from the claim department to make ex¬ 
amination a safe way to settle all claims, and 
we have experienced very little trouble while 
doing so. 

FreiglitS; and Other Problems 

By Henry R. Peirson, Peirson Hardware Co. 

We have never been up against the questions 
asked by your jobber in relation to freights. 
They set us to thinking that perhaps there are 
more than the “57 varieties” of trouble that 
we have. 

Should not the questions be: “How to avoid 
the prompt payment of freight bills and ac¬ 
ceptance of shipments?” This would interest 
us. 

In relation to shortages and damages, we 
insist upon the railroad companies acknowledg¬ 
ing them, through their employes, on the 
freight bills, and have had very little difficulty 
in collecting such claims, but have had to wait 
as patiently as possible for the slow unwinding 
of the red tape that seems to be a part of all 
collections from railroads, in distinction from 
the “cash on delivery” plans that govern their 
collections from us. 

We have finished our inventory, balanced our 
books, cleaned up our store, and are now ^sy . 
on our spring campaign with a prospect ot an¬ 
other record year. The high prices prevail- p 
ing do not seem to have much effect upon sales, 
and people take it for granted that they must 
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pay more for what they buy. Everybody reads 
the papers, and the “campaign of education” is 
being pushed forward in the public prints, 
along this line, in a very helpful way to the 
merchants. 

The buyer is the one who just now has the 
hard problem before him. To own his goods 
at the lowest cost and to keep on good terms 
with his check book calls for his best ability. 

Every move of the manufacturers is putting 
the quantity for the bottom prices a little 
larger. Witness the horseshoe manufacturers 
with a carload requirement, say $1,200 worth, 
and the iron mills following into line with the 
steel mills in their differentials, which require 
a ton of a size to get the bottom figures, and 
so on down through the line, even to fish 
hooks, where an “import order** is required. 

Given a pushing disposition, with a desire 
to see business grow and prosper, a limited 
bank account, and stockholders who expect 
dividends, he has a hard nut to crack. 

What effect the present conditions will have 
on the many houses like our own, who do 
a mixed retail and wholesale business in a 
limited territory, is a question we would like 
to hear discussed. 

It looks like another step in a concentra¬ 
tion of business in the hands of a very few 
people. How does it strike you? 

An Experience to the Point 

By E. L. & A. T. Byron*, Owingsville, Ky. 
e have carefully read the recent issues of 
the Hardware Dealers* Magazine, 
with much pleasure and profit. We are glad 
to note that your columns are open to both 
jobbers and dealers in Hardware, which will, 
no doubt, be of great benefit to dealers 
throughout the country, and especially the 
matter of prompt payments of freights, and 
receiving goods, damages and shortages, and 
matters pertaining. We note with satisfac¬ 
tion the matter discussed by the jobbers. 

In connection we wish to state that we find 
that the proper amount of courtesy to your 
' local agent, who is always a man of honor 
and ability, and dealing with him in a busi¬ 
ness way, as you would with the traveling 
man or jobber, and not as a robber (which 
he is not in any sense), being, as it were, an 
arbiter, or go-between the transportation 
company and you, greatly facilitates matters 
along this line in filing our own claims for 
shortage and damages. In no sense is the 
jobber the party to do it, as by experience we 
find it will take from thirty to sixty days 
longer through him than dealing direct 
through your local agent. In other words, 
he, through the fact that you pay the freight 
(and not the jobber), will push the claim, as 
he wishes to nurse the hen that lays the gold¬ 
en egg. 

Make out your claim neatly and honestly 
(no graft), attach paid E/B, with notations of 
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agent, original B/L, which you should insist 
on your jobber sending you, instead of a copy, 
as is generally ttie case, together with original 
invoice, if possible; otherwise a copy. Send 
the same to your local agent with a courteous 
personal letter, requesting his endorsement, 
and nine times out of ten, if your claim is 
a square one, you will get your money in 
two weeks. 

And in conclusion, don't blame your jobber 
for shortages, damages, etc., as he has done 
his part when he delivers to the railroad com¬ 
pany, but promptly pay your freights, and 
take up the matters to be adjusted in a busi¬ 
ness way, as haggling only causes delays, and 
delays are dangerous to business men. While 
we may not have said as much as we might, 
we trust that some of our dealers in the in¬ 
land towns, situated as we are, may be bene- 
fitted by this experience as given. 

American Implements Too lAght 

Not many years ago, American drills and 
cultivators were used by many farmers in one 
part of Scotland, but at present there are few 
sales of these implements of American manu¬ 
facture. It is stated by agricultural imple¬ 
ment dealers that farmers there found Ameri¬ 
can grain drills and cultivators rather too 
light for the heavy soils and deep cultivation 
in Scotland. In the lowlands and highlands 
alike, both clay and loam soils are hard to 
work, and as the average farmer plows his 
land to a depth of 8 to 11 inches, the ordinary 
cultivators and grain drills used in America 
have not proved satisfactory, as a rule, espe¬ 
cially in wet seasons, when the plowed fields 
are extremely heavy. 

Three Terrible Fates 

A retail Hardware dealer in a suburb of 
Cincinnati hands to its customers who may be 
inclined to ask for credit a neat ^rd bearing 
the following suggestive inscription: 

‘The disaster that happened to three of my 
delinquent customers: 

“One of them said:. *I will pay you Satur¬ 
day night, if I live.' He's dead. 

“Another said, ‘See you to-morrow.' He*s 
blind! 

“Still another said: ‘I hope to pay this 
week or go to -.* He*s gone!” 

Notable Increases 

America increased her exports of agricul¬ 
tural implements, in 1906, to the value of 
$2,600,000 over those of 1905; increased her 
copper, $4,000,000; her steel, $2,600,000; her 
structural steel and iron, $1,800,000; her build¬ 
ers Hardware, $1,800,000; her firearms, $900,- 
000; her electrical machinery, $900,01)0; her 
metal working machinery, $2,300,000; her min-p 
ing machinery, $1,000,000; sewing machines, 
$1,400,000; her docks and watches, $600,000, 



IMPORTANT TOPICS AT RICHMOND 


Proposed by the Manufacturers: _ 

**Should Not Hardware Jobbers Properly Anticipate Their RequirementsP' 

**What Constitutes a Hardware JobberP* 

Proposed by the Jobbers: 

'Importance of the Customary Cash Discount to the JobherP 

''The Disposition to Encourage Jobbing in Places Not Recognised as Jobbing Centers.** 


T he above topics have been formally selected 
as tile main points of discussion in the 
Hardware Ginventions to be held in Richmond, 
Va., in June. The two first quoted were pro¬ 
posed by the American Hardware Manufactur¬ 
ers’ Association. The two last by the Southern 
Hardware Jobbers’ Association. The men 
who are to present the two sides of these four 
live and vitally interesting propositions have 
not yet been decided upon, but it can be taken 
for granted that they will be well acquainted 
with the themes and able to present them 
vigorously. 

There was a joint meeting of the-executive 
committee held at the Waldorf-Astoria, New 
York, on March 14. There was an unusually 
large representation. Those present on behalf 
of the manufacturers were: Charles W. As- 
bury, president; F. S. Kretsinger, ex-presi¬ 
dent; George W. Corbin, William M. Pratt, 
Robert Garland, vice-^presidents; F. D. Mitch¬ 
ell, secretary-treasurer; C. F. Carrier, C. A. 
Earl, W. T. Johnson, C. M, King, D. A. Mer- 
riman, F. E.' Muzzy. 


On behalf of the jobbers: F. B. Dunlop, 
president; W. W. Webber, secretary-treasurer; 
O. B. Barker, C. H. Ireland, Bruce Keener, 
W. L. Sanford. 

The discussions were harmonious, and after 
the selection of the above topics attention was 
paid to the details connected with the coming 
joint conventions. These will be held in the 
Jefferson Hotel, Richmond, on June 11-14, 
both inclusive. In addition to other promi¬ 
nent features not yet announced, it was de¬ 
cided to give a subscription banquet on the 
evening of Thursday, the 13th, a^ to make 
that a feature of exceeding interest On Fri¬ 
day morning, as tentatively arranged, the 
members and their guests will take a train to 
Newport News, , and then go aboard a vessel 
that will steam about the fleet of war vessels 
anchored in Hampton Roads. A stop will 
then be made at the Jamestown Exposition for 
several hours. 

The number of hotel reservations already 
made foreshadow a large attendance. The 
meeting will be one of great interest. 


Kmnesota Retail Hardware ConyentioiL 

T he eleventh annual convention of the 
Minnesota Retail Hardware Association 
was held Februaiy 26, 27, 28 and March 1. 
The large number of mem^rs present entered 
into the sessions with great earnestness and 
found much to interest them in the Hardware 
exhibits of the manufacturers. 

OFFFICERS ELECTED. 

PnESiDENT^Julius Schmidt, Wabasha. 
VicE-PREsiDEir^-Amos Marckel, Perham. 
Secretary —M. S. Mathews, Minneapolis. 
Treasurer —H. H. Heydon, Chatfield. 
Executive Coicicitteb— -A. G. Ostrum, 

Evansville; R H. Heins, Renville; J. H. 
Smith, Minneapolis. 

President Schmidt, in his annual address, 
referred to various matters of interest to the 
members. In mentioning parcels post he re¬ 
marked that there was no use of talking to 
customers about being patriotic in giving home 
patronage; the dealer must be able to meet 
the catalogue house price. During the con¬ 
vention three Minneapolis jobbers agreed to 
accept customers’ orders through retailers, the 
latter being able to announce to customers that 
they would meet catalogue house prices. The 
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dealer gets the order and money from the cus¬ 
tomer and forwards it to the jobber; the latter 
ships the goods, freight diarges to follow. 
This, the dealers expect, will largely offset 
catalogue house claims. President Sdunidt 
also referred to freight and passenger rate, 
and in speaking of co-operative buying, said 
that the plan of a number of merchants along 
a line of railroad to combine their orders might 
be tried. Especially in the matter of stoves 
was it mentioned that some plan must be de¬ 
vised to offer goods at a price to meet com¬ 
petition from the mail order houses. 

Secretary M. S. Mathews* report was filled 
with good things for the members. Especially 
is this true with regard to the insurance com¬ 
pany, which with all losses paid, rebate 45 per 
cent of premium to policy holders for the 
current year. 

Among the interesting and instructive pa¬ 
pers read were the following: *now to Run a 
Country Hardware Store,” by Amos Marckel, 
Perham; “The Cash System for Retailers,” by 
John Costello, Kellogg; “Practical Advertis¬ 
ing,” by O. B. James, ^chland Center, Wis.; 
and “Meeting the Prioe»” by F. H. ReUlaff, 
New Ulm. 



HARDWAREMEN AGAINST THE RAILROADS 


I N the joint convention of the National Hard¬ 
ware Association and the American Hard¬ 
ware Mfg. Association, held at Atlantic 
Qty, last fall, John Donnan, of the W. S. 
Donnan Hardware Co., Richmond, Va., 
brought to the front a question that had occu¬ 
pied much of his thought and time—that of 
compelling the railroads of the country to 
give the shippers a better service, or, at least, 
to place upon them a part of the resultant 
loss. 

On the advice of Mr. Donnan, and of those 
with him in the movement, a resolution was 
passed asking Congress to place the remedy 
for the evil in the hands of the Interstate 
Commerce Commission, and to give that body 
the power to act. Other Hardware associa¬ 
tions have taken like action. Full statements 
as to these evils of delay and the resultant 
losses have been made in the pages of the 
Hakdwase Dealers^ Magazine in several of 
the recent issues. 

Mr. Donnan and his backers have gone still 
farther. On their suggestion a large and im¬ 
portant gathering of business men from all 
parts of the country was held at Richmond on 
March 8, and after full discussion, the Na¬ 
tional Freight Association was organized. Of 
this organization, Mr. Donnan was elected 
first vice-president 

The chief object of s>cnnanent organization 
is to interest the freight shippers and receiv¬ 
ers throughout the United States in a system¬ 
atic fight to secure better and quicker trans¬ 
portation facilities through legislation or 
otherwise, and nearly every great commercial 
and industrial interest in the country was rep¬ 
resented. 

Though there were only about forty dele¬ 
gates present, they represented nearly every 
section of the country, and all the great com¬ 
mercial interests. Delegates came from 
Washington State, Texas, Arkansas, Georgia, 
Ohio, Illinois, Virginia, Wisconsin, Pennsyl¬ 
vania, New York, and other States, and great 
business centers like New York, Philadelphia, 
Milwaukee, Seattle, Dallas, Chicago, Atlanta 
and Richmond had delegates on the floor. 

After the creation of the association the 
executive committee was instructed to fix the 
duties of the members at once, and to employ 
competent secretary and treasurer to con¬ 
duct the eprrespondem^ and handle the funds, 

A Luao EXPLANATION. 

On the opening of the first session, Mr. 
Donnan made a strong address on the diffi¬ 
culties under which ^e shippers are laboring, 
and gave his ideas as to how best to remedy 
these troubles. 

‘'Conditions confronting the shippers in this 
country,” he said, “have been unbearable, and 
the time has now arrived when this subject 
should be given the best thought of the mer¬ 


chants and manufacturers towards its solu¬ 
tion.” 

Here Mr. Donnan read letters showing the 
slow movement of freight in different sections, 
and said this meant the loss of thousands of 
dollars to the merchants. 

“If congestion is their excuse,” he ex¬ 
claimed, referring to the railroads, “let them 
explain why it is that they always manage 
to deliver promptly carloads of fruit from 
California, peaches from Georgia, watermelons 
from Florida, or any other class of goods of 
a perishable nature, for which they have to 
pay if spoiled; while Hardware, drugs, dry 
goods and other non-perishable freight are 
subject to such unreasonable delays. 

HOLD THE GOODS TOO LONG. 

“No, gentlemen,” the speaker continued, 
“the real cause of the delay is not cohgestion, 
lack of equipment, or that the freight trains 
do not make sufficiently fast time with the in¬ 
terstate shipments, while running, but the 
railroads hold goods an unreasonable time at 
the initial points before starting. 

“At every junction, division, terminal and 
transfer point of their own roads, shipments 
are held up; and again, when our goods reach 
transfer points on other roads, these delays 
are more aggravated than ever. This last and 
more serious delay is caused by jealousy of 
railroad systems, one towards the other, and 
by their attempt to thwart each other's busi¬ 
ness by each refusing to ’ handle promptly 
shipments which originated on other systems. 

‘The time has now arrived for us to rise in 
our might, and I sincerely trust that this body 
will not hesitate to have its committee pass a 
series of the strongest resolutions, for we have 
now reached the critical period in our history. 

“Therefore, unless the Interstate Commerce 
Commission is granted by Congress the power 
which we desire with regard to this matter, 
the merchants and manufacturers of this 
country will continue to be nothing more 
than puppets in the hands of the railroads, 
and it would be far better for us to discon¬ 
tinue our business altogether than to con¬ 
tinue to suffer the intolerable servitude and 
slavery which we arc now under to these 
czars.” 

The speech of Mr. Donnan was enthusias¬ 
tically received, and the question was freely 
debated. All told of experiences of long de¬ 
lay in the movement of cars, of. which they 
had been either the shippers or the consignees, 
and it was the unanimous sentiment of the 
meeting that freight traffic conditions all over 
the country are bad, and should be remedied. 

FAVORED ORGANIZATION. 

A Special committee reported in favor of a 
permanent organization, as follows : .Q I 

“It is the sense of this committee that a 
permanent organization be perfected; further. 
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it is the sense of this committee that when 
this permanent organization is perfected that 
a committee be appointed to confer with the 
executive committee of the National Recip¬ 
rocal Demurrage Association, ascertaining the 
advisability of merging the two organizations; 
and further, that the committee shall be au¬ 
thorized to perfect the merger, provided it is 
determined that the interests of members can 
be best subserved.** 

The association may or may not merge with 
the National Reciprocal Demurrage Associa¬ 
tion, but whatever may be its affiliations the 
members arc going to start out on a cam¬ 
paign of education and interest all the vari¬ 
ous organizations in the work, with a-view to 
getting relief through legislation by the next 
Congress. 

The Canal and American Shovels 

aid a leading manufacturer of shovels, 
spades, etc., in answer to questions from 
a representative of the Hardware Dealers’ 
Magazine: “The building of the Panama 
Canal has not created an unusual demand for 
shovels, as probably the aggregate quantity of 
shovels required per year will not exceed 1,000 
dozen, and we think will be even less. In these 
days of steam shovels, wheeled scrapers, etc., 
the ordinary dirt shovel has become a much 
less important tool than during the time of the 
'Paddy* and wheelbarrow, and, in fact, the 
shovel has been supplanted in many places 
where it was formerly used almost exclusively. 
Shovels for the canal are usually ordered in 
lots of 200 to 800 dozen, and are supplied 
through jobbers or supply companies, as very 
few manufacturers care to be bothered with 
the red tape connected with government orders, 
especially when of such small quantity and of 
the low grade usually ordered for government 
purposes. 

“I think that probably all shovels* ordered 
for the canal have been manufactured in the 
United States, as the goods made by foreign 
manufacturers are usually of very crude shape 
and poor quality, and as most of the handles 
used have to be obtained in the United States 
and of which practically only the lowest grades 
are shipped from this country, they can have 
but little advantage in the cost of manufacture, 
such advantage as they have coming princi¬ 
pally from the lower wages paid for labor. 

“The present volume of the shovel business 
is very large, probably larger than ever before 
in the history of the business, and we think is 
likely to continue for several months to come. 
Under ordinary circumstances, however, the 
capacity for production is' probably double the 
normal requirements of the trade. This has 
been the condition for several years past and 
as is usual in such cases has resulted in un¬ 
reasonable competition and unprofitable prices. 

“The great advance in the cost of steel, 
handles, wages and supplies which enter into 


these goods has compelled some advances in 
prices on the part of the more reputable manu¬ 
facturers, but it is questionable if the average 
advance covers the actually increased cost of 
manufacture. Prices are being fairly well 
maintained by the well-established concerns 
and while they should undoubtedly be ad¬ 
vanced to afford the manufacturer reasonable 
returns upon his investment, it does not seem 
possible tha4 there will be any material change 
in either direction within the near future. 

“The principal difficulties in the shovel busi¬ 
ness are, first, the capacity of overproduction; 
second, the fact that shovels have been used 
as 'leaders* by merchants for many years, and, 
third, because the jobber looks to the manufac¬ 
turer for his profit rather than to the retailer 
and through him to the consumer, who should 
be the only legitimate source of profit.*' 

The Oovemment to Hake Wire 

The idea of government ownership is ap¬ 
parently gaining in Australia. It is rej^rted 
by cable that the Government of Victoria in¬ 
tends starting the manufacture of wire net¬ 
ting by means of prison labor in order to pro¬ 
vide a cheap and abundant supply of mate¬ 
rial to enable farmers to cope with the rabbit 
pest. It is stated that the rabbit plague has 
escused a million fewer sheep to be reared 
than would otherwise have been the case. The 
farmers maintain that netting suitable for their 
purpose could be made in the colony for £26 
per mile, whereas the present selling price is 
£40. The Premier estimates that the State 
could manufacture netting for 5s. per mile 
and that the proposed Government plant 
would have a capacity of 860 miles a year. 

AmericaiL Tin Plate 

An expert of the tin plate industry declares 
that the tariff has been an excellent foster 
of that infant industry. That in 1891 the 
country was buying a billion pounds of tin 
plate abroad. Now it is making all but 127,- 
000,000 pounds of the quantity it uses, and in 
the last calendar year exported more than a 
million dollars* worth of its own production, 
besides re-exporting about as much foreign 
tin as it bought. The latter came in as raw 
material and went out as manufactures in the 
form of cans and boxes. 

Favors Dual Tariff 

The American Protective Tariff League has 
placed itself on record upon that much-dis¬ 
cussed proposition, a dual tariff. It has for¬ 
mally declared in favor of such tariff, pro¬ 
vided that the minimum tariff upon foreign 
products shall at all times fully represent the 
difference in cost of production, and that the 
maximum tariff shall be levied upon the prod¬ 
ucts of all nations which discriminate against 
the exports of the United States. 



PENNSYLVANIA WHOLESALE HARDWAREMEN 


T he annual meeting of the Pennsylvania 
Wholesale Hardware & Supply Association 
was held at the Hotel Astor, New York City, 
on the forenoon and afternoon of Wednesday, 
March 6. This place has been the scene of 
meeting for several years, not because there 
are no hospital cities of the Keystone State 
in which to hold it, but because New York is 
the center of the United States, and there is 
no business man in the country who does not 
like to pay an occasional visit to New York. 

The business meeting was held in the fore¬ 
noon, in the “Nimrod Room,” a parlor filled 
with all sorts of bunting insignia and devices. 
It was presided over by the president, George 
W. Lewis, of Phelps, Lewis & Bennett Co., 
Wilkesbarre, Pa. The routine business of the 
association was transacted, after which the 
annual election was ordered, wMth the follow¬ 
ing result: 

President—^A. B. Stein, Stichter Hardware 
Co., Reading. 

First Vice-President—George Small, P. A. 
& S. Small, York. 

Second Vice-President—J. N. Kline, Kline 
& Co., Williamsport. 

Treasurer—Geo. B. Krause, Geo. Krause 
Hardware Co., Lebanon. 

The following executive committee w'as 
appointed by the newly-elected chairman: 
Chairman, H. L. Raub, Reilly Bros. & Raub, 
Lancaster; H. Melchoir, Bright & Co., Read¬ 
ing; J. N. Kemmerer, Bittenbender & Co., 
Scranton; Geo. W. Lewis, Phelps, Lewis & 
Bennett Co., Wilkesbarre; C. H. Miller, C. 
H. Miller Hardware Co., Huntingdon. 

The business transacted was of importance 
to the members, but not given out for publi¬ 
cation. The organization has been in exist¬ 
ence for the past seven years, and has accom¬ 
plished much good work for the members, 
wlio are composed of jobbing and supply 
houses in the northeastern section of the 
State. The best of good fellowship exists 
among the members, due to their intimate ac¬ 
quaintanceship since the birth of the organiza¬ 
tion, which has proven mutually advantage¬ 
ous. The most satisfactory results are ac¬ 
complished in the association work through 
the division of the general organization into 
local associations, covering the middle, north¬ 
ern and southern sections of the territory in 
which the jobbers are located, and the reports 
of these local organizations indicate satisfac¬ 
tory results in this line. 

After the routine of business the meeting 
adjourned to luncheon at 1:30 p. m., which 
was served in the “Yacht Room” of the 
hotel, the members having as invited guest, 
James H, Kennedy, editor of the Hardware 
Dealers' Magazine, New York, who re¬ 
sponded with an after-dinner talk on the gen¬ 
eral business conditions as they exist, and the 
future outlook. 


Mr. Kennedy confined himself largely to the 
general conditions existing throughout the 
country, with special reference to the duty of 
the solid, conservative, successful business 
men in this industrial and financial revolu¬ 
tion through which our country is passing— 
“with the trusts and great financial combina¬ 
tions on the one hand, and the trade unions 
on the other; with the anarchist in the back¬ 
ground with the red flag in the one hand and 
the torch in the other.” 

“There is no influence in the -country,” he 
declared, “to which the President, the Sena¬ 
tor, the member of the lower house of Con¬ 
gress, the Governor or the State legislators 
pay more heed or obey more willingly than 
the voice of the business man, when it is 
properly expressed. Try it on, gentlemen, if 
you do not believe it. Let every business man 
in your district unite on a policy on any pub¬ 
lic question, and let each one of you write a 
letter to the Congressman who represents 
you. He will get out of bed to hear you; he 
will sit up all night to obey you. All he wants 
to know is what you want and that is what 
he will immediately want. You sit at your 
desks and find fault with your representatives 
in Congress in your State legislatures. How 
many of you have ever let these servants of 
the public know what you do want? 

“Your business men have too long let pub¬ 
lic morals be managed by the ministers and 
public politics by the lawyers. *t is time you 
were taking a hand yourselves.” 

Another special guest was Thomas E. 
Oliver, of the Oliver Brothers' Purchasing 
Agency Co., New York. T. James Fernley, of 
Philadelphia, secretary-treasurer of the Na¬ 
tional Hardware Association was also present 
and talked on the lines of general association 
work. After some advice to the members on 
special business topics, ^Ir. Fernley called the 
attention of the members to the importance of 
actively co-operating as an association with 
other similar organizations, in efforts which 
might be put forth to better trade conditions. 
He pointed out the impossibility of jobbers 
arranging among themselves for a main¬ 
tenance of any set prices, but advocated the 
policy of respecting the wishes of manufac¬ 
turers where they fixed a price below which 
they did not desire the jobbing trade to sell. 

Mr. Fernley gave it as his opinion that 
the members of the Pennsylvania Wholesale 
Hardware & Supply Association had during 
the past few months on certain leading lines 
of goods pursued a policy which was in har¬ 
mony with the wishes of the manufacturers 
on such goods. He further called the atten¬ 
tion of the members to the fact that the retail 
trade of the country was strengthening their 
organizations, and that the most harmonious g 
relations were existing between the members 
of the various State retail hardware asso- 


, 7 ^ 



728 


HARDWARE DEALERS' MAGAZINE 


April, 1907. 


ciations and the jobbing associations through¬ 
out the country. 

A very interesting and instructive speech of 
an impromptu nature was also made by W. 
H. Taylor, of the Hazleton Supply & Ma¬ 
chinery Co. 

After expressing appreciation of the good 
work done for the association by Mr. Fernly, 
Mr. Taylor, speaking of present financial con¬ 
ditions and future trade prospects, said that in 
his judgment the conditions in Wall street 
would grow worse instead of better, and that 
it is a very serious question whether present 
conditions there did not represent a case where 
men who have been exposed in their wrong¬ 
doing, and who for that reason hate most in¬ 
tensely the one who has exposed them, were 
using the one means with which they arc thor¬ 
oughly familiar in an effort to cast discredit 
upon the authorities at Washington; but so 
far as these conditions affecting the general 
welfare of the country, he felt that so long as 
the farmers had no mortgaged indebtedness on 
their farms, and their lands were producing 
large crops, and the banks throughout the 
country were overflowing with money, that 
there need be little fear felt as to any indus¬ 
trial panic at this time, but that now was a 
good time to see that bills were paid promptly; 
that he did not believe there would be very 
much, if any, lowering of prices in the Hard¬ 
ware line for some months to come, unless it 
might be in the case of pig iron. That the 
dealer who was conservative in his pur¬ 
chases and who had the smallest stock con¬ 
sistent with the fair requirements of his trade 
would be in the best position to meet- such 
conditions as were likely to arise during the 
coming year, 1908. 

Referring again to the large amounts of 
money on deposit in the banks, Mr. Taylor 
cited the fact that an examination of the state¬ 
ments of New York banks would show tre¬ 
mendous loans against stock exchange col¬ 
lateral as well as against demand paper at 
times at very high rates of interest, and that 
the banks, while taking care of the legitimate 
needs of their regular mercantile depositors, 
had out in addition thereto this tremendous 
amount of money on call loans at excessively 
high rates of interest, the banks treating 
money as a merchantable commodity to be 
sold under certain conditions at the highest 
possible rate.. 

J. N. Kline, of Kline & Co., Williamsport, 
spoke briefly and eloquently on behalf of the 
association on general themes. It was clearly 
evident from the interest manifested and the 
good fellowship existing at the table, that the 
meetings of this association have the most 
satisfactory results. The following is a list 
of the houses and members of the association 
who were present in addition to the invited 
guests: 

Wilkesbarre—W. H. Conyngham, H. N. 


Breese, W. J. Stout, Pennsylvania Supply 
Co.; F. A. Phelps, Geo. W. Lewis, Phelps, 
Lewis & Bennett Co. 

Reading—A. B. Stein, Stichter Hardware 
Co.; J. H. Obold, Jno. H. Obold & Co.; H. 
Melchoir, Bright & Co. 

Lancaster—^A. H. Herr, Herr & Snavely; 
Geo. S. Franklin, Steinman Hardware Co.. 

Lebanon—George D. Krause, Geo. Krause 
Hardware Co. 

Scranton—W. E. Bittenbender, Jno. Kem- 
merer, Bittenbender & Co.; Fred A. Lyford, 
Foote & Shear Co. 

Kingston—A. J. Roat, H. G. Roat, A. J. 
Roat. 

Williamsport—^J. N. Kline, G. C Kline, 
Kline & Co. 

Huntingdon—C. H. Miller, C. H. Miller 
Hardware Co. 

Hazleton—W. H. Taylor, Hazleton Supply 
& Machinery Co. 

Wholesale Hardwaremen Workbig Together 

The wholesale Hardwaremen of England 
have joined hands together for the purpose of 
taking up and settling a number of questions 
that they have been unable, individually, to 
cope with. One or two of these suggest diffi¬ 
culties with which the trade has to contend on 
this side of the sea. The subjects already 
brought forward for their consideration may 
be summarized as follows: To discourage the 
growing tendency of manufacturers to form 
associations and quote ring prices for many 
articles in trade. To consider the bearing of 
the prevention of corruption act on business 
and to secure its application when necessary. 
To take joint action in the matter of railway 
breakages, charges, delay in transit, etc. To 
check the tendency to direct trading on the 
part of manufacturers to consumers, especially 
through the many manufacturers' London 
showrooms. To oppose those manufacturers 
who sell to the distributor and the builder at 
the same time. To oppose those manufactur¬ 
ers who advertise direct to the public, and to 
encourage and support those manufacturers 
who trade through the recognized distributor. 
To take joint action in the amendment of the 
bankruptcy acts, and to prevent limited com¬ 
panies being formed out of an insolvent estate, 
with debenture issues absorbing all available 
assets. To consider various one-sided clauses 
in speculative builders’ building agreements, 
especially as to the power of the ground land¬ 
lord to seize unfixed material that may be de¬ 
livered to the building just before stoppage. 

Keep Tools and Specialties. 

Small American tools and specialties arc 
now to be found in almost every Hardware 
store of Northern Bohemia, but the larger im¬ 
plements, such as mowers, i^cultivators, plows, 
etc., are purchased through agents located in 
the larger cities, such as Vienna or Prague. 



HOW TO CHANGE A CREDIT TO A CASH BUSINESS 


Requires Less Clerical Help—Move Slow Sdlers— 
Keep Up-to-Date Fixtures—Notifying Customers— 
Bn3ring for Cash—^Increasing the Business—Getting 
Information—Experience of a Successful Concern. 


F irst of all you will require “nerve.” When 
the Hardwareman has made up his 
mind he is tired of piling up accounts 
and decides to inaugurate a cash system he 
must be satisfied to see his receipts fall off for 
several months, as doubtless the greater part 
of his business will be from charge customers. 
He must be aware that he will antagonize 
customers who have paid promptly, although 
by closing their accounts he relieves himself 
from the burden of bookkeeping. He will 
run against “snags”—good customers will 
notify him “it is not convenient to send 
money each time we wish to purchase goods.” 
But, if he is firm and writes a conciliating let< 
ter and his prices are right, he will find that 
the most chronic of grumblers will come back. 
If he makes exceptions and reasons—“Now, 
there’s the Umph Manufacturing Co. and 
Blank Brass Co., etc., they have been prompt 
pay, and I think I could carry them”—^then 
he must look the situation in the face; that 
to carry a few accounts requires as much of¬ 
fice help as to carry many. Bookkeepers, en¬ 
try and record clerks are a necessary expense 
in a charge system; not so when a cash busi¬ 
ness is conducted. Considering the latter 
probably more hand-over-the-counter-clerks 
would be needed, but they would be a telling 
investment. There is only one way to run a 
cash business and that is to run it for cash, 
and it will pay more in the end than the old 
method of book accounts. 

CHANGING TO CASH. 

First look over your stock. You will find 
some slow sellers or seasonable goods, and if 
in the latter class they be skates, snow shovels 
or sleds and the winter is about closing, cut 
the price to one-half or even one quarter and 
get rid of them, for next season you can buy 
again and will have a year to get posted. The 
clothiers about the middle of January “put the 
knife” into winter goods and in the fall into 
summer goods. Don’t carry any lines from 
one year to another. Get everything marked 
in plain figures; it is astonishing how much 
confidence it inspires. It is all right to put 
your cost in hieroglyphic, but for the selling 
price “let him who runs (o** drops in) read.” 
The old method of H V □ is historic, and 
like that of the aborigines gone to stay. Fig¬ 
ure out what it will cost to run business on 
the flew plan, allowing that you may need 
more clerks when the cash system begins to 


respond; then reckon what you will save by 
the discharge of perhaps two bookkeepers, 
two or three entry clerks, one stenographer, 
one each receiving and shipping clerk. You 
must remember that the greater portion of 
your sales will be “over the counter,” wrapped 
and taken. You may still need your delivery 
wagon if you deal in household goods, but 
my advice is to eschew stoves, washing ma¬ 
chines and such bulky wares, or if you decide 
“you must keep such truck, because no one 
else does in your city,” then you will find it 
cheaper to make an agreement with a nearby 
truckman at a given figure “per mark” and 
avoid the fixed daily expenses for driver and 
wagon. Stoves usually require a man to 
erect, start and care for same, not counting 
the later incubus of additional calls for 
repair. If you run a tinshop then you can¬ 
not do a cash business. 

UP-TO-DATE FIXTURES. 

Go over your fixtures, throw away or swap 
your old style counters for silent salesmen, so 
that nothing is hidden. Do away with the old 
wooden drawers and substitute those with 
glass front; if not at the beginning, then set 
aside each week an allotted sum to take care 
of these improvements. In other words, do 
everything so the goods will be seen and the 
customer will not require to ask questions. 
Instead of tickets on the drawers, if you de¬ 
cide to utilize them for awhile, put samples 
on the outside where they may be plainly 
seen. Those liable to rust, coat with white 
lacquer well thinned down, which prevents 
deterioration and preserves polish. 

NOTIFYING CUSTOMERS. 

The date of change to a cash business being 
decided updn, send a polite and neatly printed 
notice to each customer, as well as to those 
whose names you possess who through your 
sending a price list or by some other means 
you know their addresses. At the appointed 
time you might also enclose a list of goods 
you handle with low prices on staples, as 
these are what will be watched, and as leaders 
bought in the regular way pay very little 
profit, anyway. On the other lines you will 
make your money, and later by the properj 
purchase of the staples you will likewise gainlC 
an income, which will be gone over further 
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along in this article. Suppose you word your 
notice somewhat in this way: 

Dear Sir. 

After careful consideration I (we) 
have decided to adopt a 

Spot Cash Policy. 

This will necessarily call for closing all 
accounts but I (we) feel, in view of 
being in a position to sell you at closer 
prices, that it will be an advantage to 
continue to favor us with your patron-, 
age. The margin is small and con¬ 
sumed largely by the expense of keep¬ 
ing accounts. 

Very respectfully, 

This would answer as well for notice to 
charge customers, to whom add the btatement 
showing account to date of change. The mail 
for the next few days will put you on the 
“Anxious Seat,” but be firm. You will re¬ 
ceive replies of all tints and colors. Some 
letters may congratulate you, some will be 
caustic, others jocose. One merchant stated 
he received a sketch of the County Poor 
House, but whether as an evidence of artistic 
merit or as an allegory of his future state, he 
was not able to determine, as the sender was 
anonymous. Several contended that he was 
making a wrong move and they “would posi¬ 
tively not buy if not granted the convenience 
of having goods charged.” There is the cru¬ 
cial test, sink or swim, whole hog or none. 
Cash business has paid, does pay and will al¬ 
ways pay. As an example, the writer can cite 
certain 5 and 10 cent stores of which one firm 
governs about one hundred and fifty in the 
United States, and while you may say “No 
5 and 10 cent goods for me,” it is their at¬ 
tractiveness, the display of goods, that com¬ 
pel not repel as in the old method of being 
required to ask for what you wish. 

Now that you have taken the plunge, see 
that goods are kept clean, bins, trays and 
shelves dusted daily. Your bank balance may 
become smaller and smaller, but the probabil¬ 
ity is, and in several cases, in ninety days you 
will find it grow and at night you will not 
have to lie awake wondering and hoping that 
Mr. Carpenter or John Contractor, who is 
putting up that row of flats, will mqet his 
note so you can in turn settle long-standing 
bills that you know ought to have been paid 
months ago. No! You will be on Easy 
Street (I came near saying Vesey street, New 
York, where one of the most notable examples 
of cash business can be seen in operation), 
and you will lay your head on your pillow, 
give a few gentle respirations—the while 
thinking of this article—satisfied with the 
smooth precision of your cash business, and 
with a peaceful vision of No Worryland will 
drop peacefully to sleep. What a contrast in 
a few weeks. Books don’t balance, forgot to 
charge or charged twice, once to John P, 


Smith and again to John B. Smith; carrying 
a lot of dead stock for possible customers. 
Now everything is clean, up-to-date; keeps 
moving hence, keeps bright and clean. Don’t 
be misled into thinking that only a 5 and 
10-cent store will pay. Any line in Hardware 
will pay, only hammer it home; nail it up so 
you can’t forget it. Mark stock plainly; buy 
right and you will win. The writer knows one 
merchant who had over eight hundred ac¬ 
counts on his books, one of which was about 
three thousand dollars a month. As 
each one had received a notice of the policy of 
cash business, the treasurer replied that if 
cash was the house’s policy he would close 
the account. The merchant called on him, 
explained he was selling him too closely to 
carry any accounts, and left with the officer’s 
promise to send whatever business he could 
for strictly cash. The account was closed and 
the sales amounting to thirty-six thousand 
dollars yearly went elsewhere. Did the mer¬ 
chant lose? Not at all. The expense of han¬ 
dling that amount ate up the profit, took more 
people to handle it and by directing his at¬ 
tention to cash business he drew the coin 
(moneta, dinaro, gold) from the cash cus¬ 
tomers and made an actual profit each week 
and increased his bank balance. The mer¬ 
chant just quoted, after five years’ adoption of 
cash policy, stated recently that he did about 
as much business as previous to his new ven¬ 
ture, and no worry. He knew at night what 
he was worth, nothing owing and plenty of 
cash to discount bills with or pay spot for de¬ 
sirable jobs when offered. 

BUYING FOR CASH. 

Figuring that you have taken advantage of 
the job counter and marked slow movers so 
they at least ambled, if slowly, but surely, 
through the front door in exchange for cash, 
he will sooner or later need to add other 
lines or expand tho*e he carries. One mer¬ 
chant, telling of his experience, said: “When 
I adopted a cash business as the proper one 
to conduct and found my stock becoming low, 
I looked around, wrote for prices, and about 
given up the idea of being able to buy at bet¬ 
ter rates than I was then paying, when I 
chanced to meet an ex-manufacturer of goods 
I sold largely. I stated to him that I was sat¬ 
isfied a cash business could be carried on with 
a broader line. I was willing to buy in con¬ 
siderable quantities and discount my bills, but 
must have best figures. His reply was: 
‘Manufacturers are looking to market their 
own brands, and attractive accounts are those 
wherein quantity and cash are combined.* 
His voice must have been more than sound 
waves, for by its weight the president of the 
company called on me and together we drew 
up an agreement through which I was made 
sole dealer in that county of their .liife^aof 
manufactures.” ^ligmzedty 

{To he Continued in the Next Itsue.) 



IS rr BEST TO ELIMINATE COUNTERS? 


Eliminate Counters and Keep Store Cleaner 

I n regard to selling goods direct from the 
base shelves and do without counters, 
would say that our experience teaches us that 
it is much better to use counters or show 
cases with half glass top; we are using both 
to-day. We will agree that if the counters 
were done away with it would have a tend¬ 
ency to keep our stores much cleaner, as all 
Hardwaremen know that it is a very easy mat¬ 
ter for his goods to get out of place behind 
the counter. It also serves as a place to keep 
all dirt. 

But we can hardly see how a Hardwareman 
is going to do without his counters. It is easy 
enough for a shoe or hat dealer to do without 
counters, but we do not believe that a Hard¬ 
wareman can do away with his counters any 
easier than can a dry goods store. 

The Fred J. Hibbs Co. 

Show Cases Preyent Handling 

W e are using the first set of shelving gotten 
out by the “Warren” people and like it 
very much. We use but one wrapping coun¬ 
ter, 8 feet long. The balance of our store is 
fitted for display with floor cases, and we con¬ 
fine each case to a separate line, as cutlery, 
edge tools, sporting goods, silverware, fishing 
tackle, etc. These cases make the best possible 
display, and keep the goods out of the dust 
and where they cannot be handled except when 
being shown. Counters simply take up floor 
room, and are of no special advantage. 

Geo. Haw^ Jr. 

Make Store Look Heat 

D oing without counters and selling goods 
from the base shelf is a first-class way 
to do. It makes a store look neat and clean. 
Goods are not scattered about as much and 
are not likely to be mixed with other goods. 
By using the base shelf for a counter and hav¬ 
ing good floor show cases, a man can have a 
nice and neat store. Paul M. Whaley. 

Would Not Oive Floor Space to Coontere 

W e do not believe in counters in any store 
where floor space is of much value. We 
have only one small counter, 5 ft. long, in our 
store, which we use for wrapping very large 
or heavy articles on. Instead of counters we 
use floor cases and show goods over them, 
using mats to avoid scratching the tops of the 
cases. In cases where we show any very 
large or heavy article we show it on our base 
shelf which is 15 inches wide and would be 
better if it was 18 inches wide. We are very 
much pleased with our store arrangement and 
would not give counters floor space if they 
were given to us. 

Hot Springs Hardware & Paint Co. 


Some STiggestions 

T ake the back shelf 24 or 26 inches wide. 

This will give you plenty of room for 
counter. If you have an upper deck and use 
a ladder, would suggest to have the upper 
deck base about 3 or 4 inches narrower than 
the lower base, with shelving about 12 inches 
deep. J. Fink. 


I t is all right to conduct a Hardware busi¬ 
ness without counters. Bases should be 
6 feet wide, top and front plate glass, fine gilt 
trimmings. To be filled with attractive but 
slow selling goods. Geo. P. Chapman. 

Counters Hake Store Look Untidy 

F or the benefit of Evers Hardware Co. and 
other readers, will say the writer has had 
sixteen years of clerking and running .a store 
for myself, and/have had counters and also 
base shelves. Our store is filled with about 
an 18-inch base shelf, and we prefer them to 
the old-style counter. We have all our nails 
under base shelf on one side of the store, and 
milk pails, galvanized pails., etc., under shelf 
on other side. We think this arrangement 
very much more convenient than having coun¬ 
ters, unless you have a very wide store, say 
40 feet; then counters arc not so bad, as you 
can have them cut away from the shelving, so 
you are not crowded. We also found when 
there were counters that they are always a 
handy place to leave things piled on, and it 
makes your store look mussy. 

King & Vierck. 

In Eavor of Counters 

O ur experience has been anything but satis¬ 
factory in selling goods from base 
shelves, without counters, especially tools. The 
majority of customers do not know exactly 
what they want, and we find,, in the tool line, 
they handle every tool they can reach in the 
wall case unless there is a counter in front of 
it. We had floor cases, made after our own 
design, where we display full and complete 
lines of tools of all kinds, thoroughly pro¬ 
tected from handling. The ordinary customer 
will point out the tool he wants, not knowing 
• the name, and, as stock is carried in back of 
case, directly behind display, he handles oiily 
the tool he buys. Garver Hardware Co. 

Counters Keep Customers in Front of Ton 

I for one would not like to use a base shelf 
to sell goods from. A counter is a neces¬ 
sary part of store. It keeps the customer in 
front of you and he is not given the liberty 
that some assume without counter. It also 
gives the customer more opportunity of 
fingering and going all over stock, which by 
reason of handling cause some goods to get 
tarnished. W. A. Kehnast Co. 
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Piisli Your Window Display 

W ith reference to the remarks in a recent 
issue on Window Dressing, by E. H. 
Simons, that is something every Hardware 
dealer is interested in and should be read by 
all dealers. 

I agree with Mr. Simons that the small 
dealer who does not advertise in any of the 
large daily papers, and the best advertisement 
he can get, that doesn’t cost anything and only 
a little labor, is his window. I notice that 
most Hardware dealers in the large cities and 


something to attract attention. The dealer will 
be surprised the amount of sales he will make, 
but he must keep it up; once or twice will do 
no good; keep it up week after week; the 
longer you are at it the better will be your 
returns. Your neighbors will talk about it, 
and will take interest in your business. They 
will tell their friends and it will travel, and 
every customer you get through your window 
ad. will bring your another, and week after 
week someone will come to see what special 
you have, and perhaps buy, because some article 



Paint Window Display by Rudge 

also in the country towns neglect their show 
windows. Some dealers do not change their 
displays once in thirty days, and some only 
every sixty days. 

Did you ever take notice how often depart¬ 
ment stores, dry goods and gents’ furnishing 
stores dress their windows? It’s every week 
a new display. If the Hardware dealers would 
do the same and put prices on articles you 
have in the window (put up sign cards), spe¬ 
cial price on goods that are displayed with 
large figures.' Special price during this week. 
Have another sign, “Watch this window next 
week for special prices”; something catchy, 


& Guenzel Co., Lincoln, Nebr. 

they see is cheap, and they may go through 
your store, see something that they do not 
want at present, but will call in the future, 
for they know you have the articles. 

Another thing—keep your store clean; if 
you have any dead stock, get rid of it; sell it 
for cost or less, as it only takes up room of 
something that will sell. I go over my stock 
every year and weed out articles that do not 
sell and replace them with something that will. 

I find the country dealer’s biggest competi¬ 
tor is the mail order house. Now, every Hard¬ 
ware dealer knows that all mail order houses 
arc making money, and fhat they realize a 
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profit on their goods. They buy in large quan¬ 
tities, discount their bills, and get the cash 'for 
their goods before they are shipped. The 
small dealer can sell just as cheap. He super¬ 
intends his own business, his general expense 
is small, and if he does pay a little more for 
an article the difference is in his favor. 

In large cities like Chicago we find that de¬ 
partment stores are the Hardware dealer’s 
strongest competitors. I remember when de¬ 
partment stores first started, the small dealers 
got together and demanded from their repre¬ 
sentatives to enact laws so as to do away with 
them, but the more they kicked the more de¬ 
partment stores we got, and now the small 
dealer has found out that he can and does 
sell cheaper than the large department stores. 

I will say to my Hardware friends, keep your 
windows up to date, also the contents of your 
store neat and clean. Be polite to every one 
and you are on the road to success. 

Henry Stuckart. 

Don’t Neglect the ''Front Foot” 

any of our country merchants habitually 
neglect their show windows. We won¬ 
der why, when we realize how easily their 
value and effectiveness may be tested. All 
advertising is useful, but none so effective in 
bringing direct and immediate results as the 
proper use of the show window. 

It is sometimes difficult to trace sales to 
newspaper and other forms of advertising, as 
they are all more or less indirect in their re¬ 
sults, but a good window display at once at¬ 
tracts attention and brings practical results. 
It is well to remember that the public is most 
apt to look at the window most frequently 
changed. They get the habit and want to 
know what will be shown next. 

Of the very first importance is cleanliness— 
inside and out. A clean, well-polished win¬ 
dow in itself is attractive and enhances the 
attractiveness of the display behind it. A 
dirty window disgusts the observer, even 
though he be not over cleanly himself. 

The display should have a background. If 
the window cannot be cased in, on account of 
needed light for a dark interior, a low cur¬ 
tain will do quite well, and give some dis¬ 
tinction to the window. Poultry netting in¬ 
terwoven with crepe paper is effective at 
times, and is convenient to hang articles upon 
when something is needed for that purpose. 

Mr. Simmons does well to emphasize the 
impoftimce of unity and simplicity in display. 
It is the keynote to success. A heterogeneous 
collection of-goods in the window may serve 
to show the infinite variety of articles carried 
in a'-modem Hardware store, but is more apt 
to confuse the customer than to effect sales. 
His ideas are also good on price cards. There 
is no doubt but they add greatly to the selling 
qualities of a display. The exhibit first at¬ 
tracts attention, then creates a desire for 


possession, and the price; the last argument— 
shows it can be afforded. 

The general public appear to haVe the idea 
that Hardware prices are high, and arc often 
surprised to find them so reasonable. Sur¬ 
prise them in your window with your low 
prices and results arc multiplied. 

If an advertisement is carried in a news¬ 
paper, use prices there, too, the same goods, 
and the same prices that are in your window. 
Make it a two-edged business sword that “cuts 
a-comin’ an* a-gwinc.” 

Don’t be afraid your competitor will get 
onto your prices; he will,-anyway, if he cares 
to. Let him, for by that time you should be 
showing and advertising something else. Keep 
a day ahead. 

The front foot is what makes business 
property valuable—it’s what makes it expen¬ 
sive to rent or own. You are paying for it; 
why not use it for all it’s worth? Don't neg¬ 
lect the front foot. Hinman & Mathews. 

Believes in Blind Marking of Goods 

he advice given by Mr. E. H. Simmons is 
very good on window displays. As a 
beginner in business, I hesitate to suggest any 
improvement on -his talk. The place where he 
states too much attention is paid to buying 
and not enough to selling, I believe is too 
strict. You cannot pay too much attention to 
buying, as w^ell bought goods of any quality 
are easily sold. There is a* good argument 
each way for marking prices very plainly or 
in blind letters. At present I prefer blind 
marking. If you have a good article on dis¬ 
play, a customer will ask the price and you 
have an excellent opportunity to sell. If it 
is plainly marked he may try some other 
store to see whether you are not high on the 
price. H. H. Winters. 

Good Buying Fart of Business 

t is a good talk and his views are all right. 
But, as he says, the location is a good 
deal. We have never put price tags on our 
goods in the' windows. It may be the best 
thing to do. Nor have we put prices, like 
he speaks of, in the papers in our ads. We 
have thought of trying it, but the salesmen 
say it looks too much like these racket stores, 
or cheap counter stores, who do that all the 
time. We have made it a rule to sell good 
goods, and not try much on cheap goods. 
There are always plenty of those stores that 
sell cheap goods cheap. But we think it is 
better to sell good serviceable goods that will 
cost more. 

On the window trimming—we keep our 
windows trimmed and changed with the 
seasons, but will try his plan in some things, 
i.c,, not to mix goods, and among other 
things he says, I notice what he says about 
buying. But, we think good^buying a very 
important part of the trade. H. R. Tinsley, 
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h California Window Display 

umphrey-Daggett Hardware G)., 
Whittier, Cal., recently had a three- 
division window display, which 
proved a “trade-winner,” and also 
attracted marked attention. One 
of these divisions contained .an as¬ 
sortment of tools, including bits, chisels, hand 


sets, etc. The third or left-hand division 
was devoted to nickel-plated ware, which in¬ 
cluded tea kettles, bathroom specialties, crumb 
trays, chafing dishes, tea and coffee pots, etc. 
Jack chain was hung from one side to the 
other of the display window, and dropped 
down between the three divisions. It was 
also used to form the frame for the deer head 







Kitchen Utensil Display by Linn & Scruggs Co., Decatur, III. 

The middle division was devoted to pocket cut- with black tissue paper, crinkled up and glued 
lery, razors, silverware, table cutlery nut to heavy paper, andDthen the points were 
crocks and picks, razor strops, carving touched up with gilt. 














NEW GOODS AND INVENTIONS 


Some of the Newest Goods That Are Being Brought 
Out—Novelties That Can be Advantageously Added. 


^^Autostrop” Safety Bazor 

The AutoStrop Safety Razor Co., 350 
Broadway, New York, are offering the trade 
the ‘‘AutoStrop” Safety Razor, illustrated. The 



Fig. 1.—AutoStrop Safety Razor. 


hooks, and the strop is then inserted under the 
roller, as in Fig. 2. 

The manufacturers state that by mov¬ 
ing the razor back and forth on the 
strop a few times, a perfect cutting 
edge is obtained automatically. Even an 
inexperienced person is able to produce a true, 
perfect cutting edge, as shown in Fig. 3. 



Fig. 3.—Stropping Razor. 



makers refer to it as the only safety razor and 
automatic stropper in one piece. In appear¬ 
ance it is very similar to the conventional type 


After stropping, the blade is put under the 
guard hooks by the same quick method as it 
was released. The manufacturers claim the 
greatest possible simplicity and efficiency for 
this little “shaving tool,” vrhich requires but a 
moment to clean or strop. When desired, the 
blade can be removed in a moment by simply 
pressing against it with the thumb, which 
forces the opposite end of the blade beyond the 


Fig. 2.— Inserting Strop. Fig. 4.— First Operation in Removing Blade. 


of safety razor. The blade is efficiently sup¬ 
ported at its back, and is held to the guard 
frame in positive shaving position by a small 
notch at the end of the guard. Concealed in 
back of the blade is a small roller, and when 
it is desired to strop the blade, a little button 
or trigger at the back of frame is pressed, 
which releases the blade from under the guard 


little roller intended to hold it in place, Fig. 4. 
The blade is then easily pulled from its posi¬ 
tion with the opposite hand, or replaced in the 
same manner. 

A small notch will be noticed near the bot¬ 
tom of either side of the blade, which holds 
it firmly in position when-inserted in the 
frame; in fact, the operation of changing the 
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blade, which is seldom necessary, is accom¬ 
plished almost instantaneously. To sum the 
matter in a short statement, this article is a 
combined safety razor and stropping machine 
in one piece, whereby it can be shaved with, 
cleaned, and automatically stropped, without 
removing any part of it. The only effort ne¬ 
cessary to pass from shaving to stropping or 
from stropping to shaving, is to press the little 
trigger at the back of the frame, which releases 



Fig. 5.—Blade Removed. 


or locks the blade, thus making it possible to 
strop the razor quickly, even in the midst of a 
shave. The manufacturers claim that their 
blades, with proper use, will last an indefinite 
time, give the shaver as much satisfaction 
after continual use as is enjoyed with the first 
shave, and the stropping brings about the fine 
shaving results that a barber gets with an old 
reliable razor properly stropped. 


Biscuit, Cookie and Dripping Pans; Double 
Roasters and Bakers, box and wall; Steel 
Coffee Mills, heavy Tin Pails or Buckets and 
Wire Rope Clamps and Thimbles. 

House Cleaver 

The Forsyth Mfg. Co., Buffalo, N. Y., are 
offering the trade the No. 802 House Cleaver, 
illustrated. The nickel plated blade is made 


No. 802 House Cleaver. 

from hard cold rolled steel, buffed bright. The 
hardwood handle is of special design, wax fin¬ 
ish, and has solid brass ferrule. 


“Fit-Easy” Sash Pulley 

The Prairie Mfg. Co., Indianapolis, Ind., are 
placing on the market the “Fit-Easy’" Sash 
Pulley, illustrated. \ i)rominent feature to 
which the makers direct attention is the easy 
manner in which it is fitted to the sash. Only 



“Fit-Easy” Sash Pulley, with Key. 


one round 1%-inch hole need be bored with 
a regulation bit. The pulley is inserted, the 
key at the top driven in and the job is com¬ 
plete. No screws or nails are required. The 
key as it drives in cuts into the wood and 
holds the pulley rigid, and yet it can all be 
taken out handily if desired by prying out the 
key with a screw driver. This Pulley is made 


Auto-Strop Safety Razor Outfit. 

The outfit consists of a handsome, compact 
leather case,.2^4 x 3 inches, velvet lined with 
beveled edges and round corners, containing 
a triple silver plated razor frame (rust proof), 
12 blades, and a horsehide strop. In the cover 
of the case is a compartment for the strop; in 
the body of the case are three compartments, 
one for the razor frame, used and unused 
blades. 


The Bronson-Walton Co.. Cleveland, O., in 
a new catalogue set forth their line of Bread, 


'Tit-Easy^' Sash Pulley. 

with lignumvitae rollers, and is intended to 
meet the demand for a moderate priced pulley, 
and one that will appeal to users largely 
through the saving of time and labor in appli¬ 
cation. 
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'^Lancaster” Combination Corner Brace 

The Lancaster Machine and Knife Works, 
Lancaster, N. Y., for whom George W. Davis, 
7 Warren street, is New York representative, 
are placing on the market the “Lancaster” 
Combination Corner Brace, illustrated. It is a 
combination of a ratchet, straight and corner 
brace, of high grade material, workmanship 
and finish. It is highly polished and nickeled. 
The Cocobolo head instead of being all round 


Paint Scrapers, Flesh and Chef Forks, Combi¬ 
nation Kitchen and Hack Saws, Corn Razor 
and Desk Knife, Pruning Shears, Weeders, 
Ice Picks, Spatulas, Can Openers, Tack Claws, 
Screw Drivers, Steels, Safety Razors, etc. 

‘‘Hussey” Corrugated Copper Gasket 

C. G. Hussey & Co., Pittsburg,. Pa., are offer¬ 
ing the trade the “Hussey” Corrugated Copper 
Gasket, illustrated; It consists of thin sheet 



“Lancaster” Combination Corner Brace. 


is round on one side and square on the other, 
so that it will fit into a corner. The handles 
are also cocobolo. The tool has a ball-bearing 
head, will hold any size bits and small round 
shank drill. As a corner brace it can be used 
in what are usually considered difficult posi¬ 
tions. There is no lost motion; it has a posi¬ 
tive drive and wdll work fast and drive the bit 
true at any angle and with great power. It is 
particularly adapted for electricians, cabinet 
makers and builders and for rapid screw driv¬ 
ing. It is aluminum from the handle to chuck. 
It is driven on two gears, has alligator jaws, 
and the concealed ratchet is diistproof. 'Fhe 
cap can be removed by taking out two. screws. 
The weight is the same as an ordinary brace. 
It is made only in 10-inch size. 


The Fremont Crescent Metal & Mfg. Co., 
Fremont, O., are makers of a line of Cutlery 
specialties. Their latest catalogue shows razor 
ground Bread Knives, Butcher, Carving, Cake, 
Fruit, Paring and Crescent Blade Paring 
Knives; Handy Cooking Knife, Individual and 
French Carvers, Noodle Knife, Scraping, 
Cheese and Meat Knives; Lard and Butter 
Spade, Grass Shears, Putty Knife, Wall and 


copper, stamped with concentric corrugations. 
Three to six corrugations are all that are nec¬ 
essary, so that the space within the bolt holes 
determines the width of the gasket. Connec¬ 
tions made with these Gaskets are claimed not 
to blow out after continued use, for each cor¬ 
rugation makes the entire circle of the flange, 
and so long as the contact is kept complete by 
compression, the joint cannot leak. The mak¬ 



“Hussey” Corrugated Copper Gasket. 


ers state this Gasket gives good service on 
lines where the steam pressure varies or is 
alternately on and off, is not impaired by re¬ 
peated expansion or contraction, and will not 
blow out like rubber. This metallic Gasket 
may be used in place of rubber or other de¬ 
structible materials in general use for packing. 
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“Irland” Pipe Wrench 

The Irland Pipe Wrench Co., *15 Court 
Square, Boston, Mass., are manufacturers of 
the “Irland” Pipe Wrench, illustrated. 
It is a one-hand tool, instantaneous in action 
and firmly grips anything within its range 
whether pipe fittings or nuts and cap screws. 



It is made of high-grade material throughout, 
the jaws being drop forged steel, and all parts 
are interchangeable. The handle being tubu- 


forced and are so shaped that filing or any 
other work may be done at any angle with¬ 
out any part of the appliance interfering. The 
width of the jaw is 4 inches and the height 
above the bar Wi inches. The rack bar is 
18 inches long, permitting an opening of 9 
inches between the jaws, which is a prominent 
feature. The back jaw can be pulled forward 



to the desired distance, being held in position 
by an automatic pawl. This pawl operates and 
is governed by gravity. The screw and handle 
fit into a slotted collar which sets in the rack 
bar, making it instantaneously detachable. The 
screw is only 2 inches long, being all that is 
required for quick return and action of the 
jaw. The automatic adjustment of the back 



“Irland” Pipe Wrench. 


lar gives it great strength. Bjing operated 
with one hand enables the user to get into 
places where two hands could not be used. 
One can also operate the Wrench at arm’s 
length and make instantaneous adjustment, 
thus saving time. The tool comes in 7, 10 and 
14-inch handles. The 7-inch size will take % 
to %-inch pipe, the 10-inch size will take % to 
1-inch pipe and the 14-inch Wrench will take 
care of to 1 Vi-inch pipe. The hand grips 
lever and opens jaw to whatever size desired, 
and releasing the pressure the jaws at once 
grip the p'pe or nut. 

^*Hoosier” Handy Combination Vise 

The Enterprise Foundry & Fence Co., In¬ 
dianapolis. Ind., are offering the trade the 
“Hoosier” Handy Combination Vise, illus¬ 
trated. It is made of high-grade cast iron and 
rests on a swivel base, with clamp. By this 
means the user is enabled to turn it to any 
desired angle and fasten securely. The jaws, 
while moderate in weight, are .strongly rein¬ 


jaw, together with the short screw, saves time 
and effort in the adjusting, obviating the con¬ 
tinuous turning of the handle until the desired 
opening between the jaws is secured. With 
this device a few turns is sufficient to tighten 



so that it will hold the smallest as well as 
the largest pieces. This Vise can be con¬ 
verted instantly into a pipe vise or bolt grip 
by attaching a pair of serrated jaws that fit 
inside of the regular vise jaws. They will hold 
securely any bolt or pipe from 44 to 4 inches 
diameter. In addition this Vise edn be quickly 
changed into a satisfactory drill press. 
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Fountain Cleaning Brush 

The Friedley-Voshardt Co., Chicago, III., 
are placing on the market the Fountain Clean¬ 
ing Brush, illustrated. This Brush consists of 
a metal back, to which can be connected a 


‘‘Lipman” Botary Pumps 

The Lipman Mfg. Co., 225 Pleasant street, 
Beloit, Wis., are offering the trade the “Lip- 
man” Rotary Vane and Gear Pumps, illustrat¬ 
ed. The Vane Pump is recommended for use 



Fountain Cleaning Brush. 


hose or a long metal handle, and to the latter 
is attached a hose from a hydrant. It can be 
used for all kinds of scrubbing and cleaning, 
as the constant stream of clean water washes 
off the dirt and keeps the brush bristles clean. 
The Brushes are made in various sizes with 
different kinds of bristles, according to the 
work to be performed. Although introduced 
but a short time, the makers state, many du¬ 
plicate orders have followed, thus attesting its 
popularity. 

^^Morss’’ Jam Planking Clamp 

A. S. Morss, 210 Commercial street, Boston, 
Mass., are offering the trade the “Mof§s” Jam 
Planking Clamp, illustrated. It is a simple 
and effective device for forcing one plank in 
place against another in planking a boat. This 
Clamp is cast of semi-steel, enameled, and 
when in lise has the projection on the lower 



Morss" Jam Planking Clamp. 


end of the inside of the frame and the upper 
part of the Y on the outside. This jams in 
place, presenting one leg of the Y as a hori¬ 
zontal surface perpendicular to the face of 
frame. This is placed in position above a 
plank, being put on a wooden wedge and driven 
in against this surface so the plank is forced 
down in place against its mate, making a tight 
seam. The Clamp is made seven sizes. 


only with clean water or oil. It has a very 
strong suction and will also pump against high 
pressure. The Gear Pumps are used by many 
of the large manufacturers, and are recom¬ 
mended by the manufacturers especially for 
efficiency and quiet running. Both classes of 
Pumps are positive in action at all speeds 
and will pump in either direction. These 



No. 8.—Rotary Gear Pumi*. 

Pumps are used for the circulation of water 
and oil on automobile, marine, portable and 
stationary hydrocarbon engines, and also for 
pumping bilge water. For the latter purpose 
the Gear Pumps are recommended. Pumps arc 
furnished with hardened brass linings and 
gears. Steel shafts are furnished where Pumps 
are to be used with fresh water, and brass 



No. 13.— “Lipman” Rotary Vane Pump. 

shafts for salt water use. The No. 8 Gear 
Pump has % or %-inch pipe connection, a 
%-inch shaft and will pump 1.14 gallons of 
water for each 100 R. P. M. The No. 18 Vane 
Pump has %-inch pipe connection, a %-inch 
shaft and will have a capacity of 1% gallons 
for each 100 R. P. M. Numerous other sizes 
are furnished in both kinds of Pumps. 

The T. C. Prouty Co., Albion, Mich., manu¬ 
facturers of Parlor and Barn Door Hangers, 
etc., have changed their New York office to 39 
Cortlandt street. 
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''Black Eagle” Ice Pick and Shaver 

The Burgess-Norton Mfg. Co., Geneva. Ill., 
are oflFering the trade the “Black Eagle” Com- 


quired. The slide works up and down, thus 
regulating the space required for carrying one, 
two or three tires. It has a positive lock and 
when strap is buckled it cannot give way. The 



bination Ice Pick and Shaver, illustrated. It 
is provided with tempered head and shaver, 
and is riveted under heavy pressure. The 
parts comprising the tool are said to be abso¬ 
lutely immovable. With the exception of the 
polished head and shaver, the tool is black 
enameled. The handle is 12^ inches long, 
the length of head 7 inches, and the weight 
21 ounces. 


I'hc Forbes-Hutchinson Co., 18 Henry street, 
Brooklyn, N. Y., have completed their new 
plant at Port Byron, N. Y., and occupy same 
this month. This company, which was only 
started a year ago, has been obliged to make 
this change to accommodate their rapidly grow¬ 
ing business. They make a full line of Box 
Straps, Clutch Nails, Pail Hooks and other 
shipping department specialties. They will 
maintain their Brooklyn office and warehouse 
with complete stock for the New York City 
trade until further notice. 


The Wyeth Hardware & Mfg. Co., St. 
Joseph, Mo., have issued their spring catalogue, 
a book comprising 150 pages. It is gotten up 
to facilitate mail orders from dealers, and a 
special department is maintained for this 
service. 


"Atlas” Adjustable Tire Holder 

The Manhattan Screw & Stamping Work.s, 
67th street and West End avenue. New York, 
are placing on the market the “Atlas” Adjust¬ 
able Tire Holder, illustrated. It consists of 
three parts, the two tire irons being attached 
to body of car and the third part to the run¬ 
ning board. The tire iron can be extended as 
far out from the body of car as may be re¬ 


tire irons can be removed from the car by 
simply unscrewing the set screw which is at¬ 
tached to bracket. This is convenient when 
there are no other tires to carry or when pol- 



“Atlas” Adjustable Tire Holder. 


ishing is desirable. The tirejy irons being 
square they cannot turn, thus overcoming ob¬ 
jection against round brackets, 
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“Ncverglip” Hedge Shears 

The George E. Benton Co., 105 William 
street, New York, are placing on the market 
the “Neverslip” Hedge Shears, illustrated. The 
polished blades are hand-forged, solid steel 


and nut. The Shears are non-slipping, self- 
sharpening, well balanced, and easy to work 
The hardwood handles are 12 inches long. 
Three sizes of the Shear are made, 8, 9 and 10 
inches. 


'‘Neverslip'" Hedge Shears. 


throughout, and one blade has a serrated edge 
the entire length. As this special edge slopes 
toward the blade point, it gives a grip on the 
branch to be cut, and holds it while the cut- 



“Coldwell" Lawn Mower Grinder. 


ting blade shears it off. The result is a clean 
cut, leaving the hedge in excellent condition. 
The construction of the serrated edge is such 
that the Shear is self-sharpening, and this point 
was considei%d when the makers put on the 
riveted bolt and nut, instead of using a screw 


^Temco” ftuick Acting Wrench 

The York Electric and Machine Co., York, 
Pa., are placing on the market the “Yemco” 
Quick Acting Wrench, illustrated. The fea¬ 
ture of this tool is the little piii by means of 
which the jaw can be pushed to the nut you 
wish to grip, when it locks. The release is 
effected only when the pin is pre.ssed, the entire 
operation being done with one hand. The 
jaw will slide any desired length up to its ca¬ 
pacity, and can be moved even one-hundredth 
part of an inch and it will be held firmly in 



position. Pressing the button allows the jaw 
to open and the screw revolves without manip¬ 
ulation. The Wrench is drop forged steel, 
case hardened, mottled finish, and is 8 inches 
long. 

‘ToldwelP’ Lawn Mower Grinder 

The Coldwell Lawn Mower Co., Newburg, 
N. Y., are offering the trade the “Coldwell*' 
Lawn Mower Grinder, illustrated. This ma¬ 
chine is similar to what the company use in 
their own factory. The emery wheel is 14 x 
1% inches in size, and the machine will grind 
all sizes and kinds of revolving cutters, from 
6-inch hand-mower style, up to and including 
40-inch horse-mower style, irrespective of the 
number of blades. It is provided with legs to 
stand on floor or without legs to place on 
bench. 
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Toilet Paper Holder steel wire, galvanized after weaving. It is fas- 

The Forsyth Mfg. Co., Buffalo, N. Y., together, making a close mesh, by means 

are placing on the market the Toilet Paper locking th^ to horizontal wires w^ a 
Holder, illustrated. Aside from the wood fence clamp. Two heights are supplied, 10 and 
roll it is all metal, neatly nickel plated. In 



a receptacle provided for holding a cigar and --——---^ 

also a match scratch. Nickel plated screws 

are supplied with each Holder. Flower Bed Guard. 


'^Swan’s” Extension Bit Box 

The Russell & Erwin Mfg. Co., 45 Chambers 
street, New York, are offering the trade 
“Swan’s” Extension Bit Box, illustrated. By 
one operation in opening the Box the entire 
set of bits is available for use, and likewise by 
one operation the Box can be closed. By sim¬ 
ply lifting the cover the bits in the first tray 



CAST STEEL AUGER BITS / 
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“Swan's” Extension Bit Box. 

are available for use, without disturbing the 
bits in the other trays. This is an advantage 
and is a great time saver for the skilled me¬ 
chanic. The Boxes are made of hardwood, 
finely finished, and will not be furnished ex¬ 
cept when ordered in sets complete with bits. 
Nine different assortments are supplied. 

Flower Bed Guard 

The Wright Wire Co., Worcester, Mass., are 
manufacturers of the Flower Bed Guard, illus¬ 
trated. It is a garden border made of heavy 


22 inches, retailing at a low price. It is put up 
in rolls of 150 each. This article, as well as 
other products of the company, such as Trellis, 
Tree Guards, Fence, etc., are extensively ad¬ 
vertised in magazines of general circulation. 


‘‘Eapid” Washer 

The' Galesburg Cornice Works, Galesburg, 
Ill., are offering the trade the “Rapid” Washer, 
illustrated. It is a hand Washer made of 
bright tin and having interior parts so ar¬ 
ranged and adjusted that a vertical motion of 



the Washer pumps air through it, forcing hot 
suds through the clothes or fabric being 
washed, ^fhe makers state it is not a funnel 
with a handle attadied, butrlPwell made article 
with a positive air pump action. 
























April, 1907. 


NEW GOODS AND INVENTIONS. 


743 


Trade Emblenui 

J. M. Fisher & Co., Attleboro, Mass., man¬ 
ufacturing jewelers, are offering a number of 
Trade Emblems, several of which are here¬ 
with illustrated, full size. These Trade Em¬ 
blems are to be used as watch chain 


Something suitable can be gotten up for any 
line of Hardware. As indicating the assort¬ 
ment, we mention several in which stock de¬ 
signs are carried: Butcher’s steel, hand file, 
trowel, monkey wrench, razor, machinist’s 
hammer, screw driver, carpenter’s hammer, 
hatchet, cleaver, micrometer gauge, chisel. 



charms or on fobs. In rolled gold plate 
or gold filled articles, the process employed 
is the same as used in making gold filled 
watch cases—^possessing good wearing quali- 


curry comb, try square, hack saw, putty knife, 
etc. These are mounted singly or twelve on 
a card as desired. These articles can be ob¬ 
tained through jobbers. 




Trade Emblems, Full Size. 


ties. They also are made of silveroid, which 
is similar to white metal; they are solid all 
the way through and not plated. This gives 
to the Emblems the same attractive appear¬ 
ance after years’ of use as when first made. 
The handles are of imitation stones and in 
various colors. All tools are good working 
implements. Take the monkey wrench; it 
works like an ordinary full-sized tool. In 
the razor the blade moves as in the large and 
real article. 



Actual Size How it is applied As it appears 

Front View Open. with a Hammer. in the Sash. 

“Titan" Cord ai 


^^Titan” Cord and Weight Fastener 

The H. B. Ives Co., New Haven, Conn., are 
offering the trade the “Titan” (Tight-on) 
Cord and Weight Fastener, illustrated. These 
simple devices are made of wrought steel and 
stamped to shapes shown. They are simple, 
easily applied in the manner shown, strong, 
cheap and effectively hold the cord and weight 
irons. They can be applied instantly with a 
hammer and their use is said to save over 
three feet of cord to each window. The cord 



a Hammer. Weight. Open. 

Weight Fastener. 


A large number of Hardware dealers arc 
handling these Emblems over the counter, 
selling to mechanics, etc. Many manufac¬ 
turers use them as excellent advertising sou¬ 
venirs. For the latter purpose the advertiser’s 
name can be put on most any article desired. 


will break before the grip loosens, as the 
heavier the load the tighter the grip. The 
Fasteners are adapted to be used for four sizes 
of cord. They hang the weight plumb. There 
are no knots to rub on the casing and bind the 
window, 
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‘‘EoyaF’ Motor Washer 

The Wayne Mfg. G)., 125 Sidney street, St. 
Louis, Mo., are manufacturers of the 
“Royal” Motor Washer, illustrated. It is 
operated by an ordinary city pressure of 30 
pounds, or more, and provided the water sup¬ 
ply is sufficient it will operate on a much lower 
pressure than 30 pounds. The motor is care¬ 
fully constructed of brass and b-onzc, which 



“Royal” Motor Washer. 


prevents rust. The manufacturers claim for 
this machine remarkable durability and sim¬ 
plicity of construction. It requires no atten¬ 
tion while in operation and uses a small 
amount of water. The motor is attached to a 
metal base plate, which in turn is attached to 
the lid of the machine. The principle on which 
the washing is done is that of a piston with a 
rack bar attached, traveling with a’ reciprocat¬ 
ing motion, bearing on a pinion which is at¬ 
tached to a perpendicular '^leel shaft. On the 
lower end of the shaft inside the tub is fitted 
a paddle post, and on the paddle post is an 
adjustable wood pin wheel or dolly with pro¬ 
jecting pins. These pins come in contact with 
the clothes, moving them a half turn in one 
direction, then with a sudden reverse, a half 
turn in the opposite direction, thus drawing 
the hot suds through the clothes. The manu¬ 
facturers claim, excepting the fact that it is 
self-operating, the greatest advantage lies in 
the quick reverse that cleanses the clothes in 
a very satisfactory manner. The tub is made 
of carefully selected, thoroughly kiln-dried 
Louisiana red cypress, durable in construction, 
and is filled and varnished in the natural 
wood. The heavy steel hoops are finished in 
green bronze. This combination of colors 
gives the machine a pleasing appearance. The 
corrugated inner surface of the tub acts as a 
scrubboard, and increases the agitation of the 
water. The machine is claimed to be built 
to withstand hard wear and continuous usage, 
and that it will wash the heaviest and lightest 
fabrics. All parts of the Washer that arc ex¬ 
posed to the action of the water are heavily 


galvanized. The makers guarantee the Washer 
for a year. The shipping weight is 60 pounds, 
complete with supply and exhaust hose and 
couplings. 


The Glascock Bros. Mfg. Co., Muncie, Ind., 
which was a partnership, have sold the manu¬ 
facturing plant, good will and patents to a 
corporation which will operate under the same 
name as before. New buildings will be erected 
and new machinery installed, which will give 
the concern ample facilities for turning out 
their line of children’s vehicles. 


J. A. & W. Bird & Co., Boston, Mass., issue 
a monthly periodical entitled “The Ridgepole,” 
which is devoted to furthering the publicity of 
“Flintkote” Roofing. Numerous newspaper 
clippings are reproduced showing how well 
“Flintkote” covered buildings have withstood 
sparks and flame from adjoining burning build¬ 
ings. Many testimonials are also included. 

“Modern Renown” Steel Range 

llie Independent Stove Co.» Detroit, Mich., 
are manufacturers of the “Modern Renown” 
Steel Range, illustrated. The manufacturers call 
particular attention to the plain surface nickel, 
in the process of producing which every mar 
and scratch has to be polished from the surface 
of the casting before it can be nickeled. The 



“Modern Renown” Steel Range. 


user has simply to rub a cloth’over the sur¬ 
face to remove every particle of foreign sub¬ 
stance. By tlie method employed of raising the 
pan top the entire top over the firebox is raised 
and fuel can be put in thg^fire mudi easier 
than by taking off the covers one at a time. 
With the pan top raised one can also easily 
toast and broil. 
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Enameled Wash Boiler 


The Cleveland Stamping & Tool Co., Cleve¬ 
land, O., are placing on the market the Enam¬ 
eled Wash Boiler, illustrated. It is made from 
No. 18 gauge steel, 14x30x10 inches, and is 
enameled white inside and chocolate outside. 
The cover is also enameled, and both boiler 
and cover are equipped with strong handles. 



Enameled Wash Boiler. 


One of the strong points mentioned by the 
manufacturers is that the boiler can be so per¬ 
fectly cleaned after wash day use that it can 
be brought into service for any purpose where 
a large vessel is needed. For such purposes as 
making soup, coffee, etc., an end faucet is at¬ 
tached at a slight additional cost. 


English Compound Tire Pump 

The Motor Car Equipment Co., 55 Warren 
street. New York, are offering the trade the 
English Double-Acting Compound Tire Pump, 
illustrated. It is an importation from the 



English Compound Tire Pump. 


other side of the pond. It is made in two 
sizes, double and triple barrel, and with solid 
foot to be screwed to the garage floor, and 
with ball-jointed foot for carrying in the car. 
The barrels are of different sizes, the larger 
barrel delivering air to the tire on the up¬ 
stroke of the plunger, while the smaller barrel 
or barrels deliver air on the down stroke, thus 
operating alternately. The Pumps are fur¬ 


nished with or without an air pressure gauge 
that registers the pressure in the tire at every 
stroke. While the gauge will register up to 
250 pounds, a large red arrow is printed on 
the dial at the 80-pound division of the scale, 
so that the user can see at a glance when the 
moving pointer touches this mark. The bar¬ 
rels of the Pump are of heavy brass, polished, 
the plungers are of solid steel, and the stuff¬ 
ing boxes are of anti-friction metal. The 
handle is of rosewood, turned and polished. 

Adjustable Metallic Window Screen 

The Metallic Screen Co., Collins, Wis., are 
placing on the market the all Adjustable 
Metallic Window Screen, illustrated. It has a 
galvanized iron frame, and will not shrink, 
swell, warp or bend from atmospheric influ¬ 
ence. The Screens are so constructed that 
they slide easily in any kind of weather and 



Adjustable Metallic Window Screen. 
cannot stick. The screen cloth is made from 
strong white metal, clinched to the frame, 
making one thickness, which prevents the 
frame from gathering dust, insects or mois¬ 
ture. The joints are all soldered and riveted 
with copper or coppered rivets, making them 
practically indestructible. ^ 
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Health Merry Go Boimd 


The Health Merry Go Round Co., Quincy, 
Ill., are manufacturers of the Health Merry 
Go Round, illustrated. It is made of hard¬ 
wood and iron, occupying a space ten feet 
square. The children are five feet from center 
post, or ten feet from the opposite child. The 
seats are of hardwood, with a comfortable 
back of sheet iron or wood. The track is of 
hardwood, and is put together with the same 
care exercised upon the felloes of a wagon 
wheel. The felloes are cut out by accurate 
machinery and the joints are made close, so 
that the track presents a smooth surface for 
the wheels to run upon. The four wheels are 
of iron; handles and foot rest are of special 
pipe bent to shape. Being of wrought iron 
they combine lightness with strength. The 



Health Merry Go Round. 


handles are attached to the wheels by an oak 
connecting rod. Heavy oak braces connect 
the poles and give additional strength. The 
pull upon the handle and foot rest is com¬ 
municated without the use of cog wheels. The 
speed will be found fast enough to please the 
most excited youngster. Speed at all times 
is under control, and even when carrying its 
quota of four children can be stopped in an 
instant. The axle is of high quality, extra 
heavy tubing. All wood parts are painted red 
and iron parts black, two coats and varnished. 
It can be used with or without an organ. 
When used with an organ a belt is attached 
to one of the wheels and the other end fas¬ 
tened around a small wheel which operates 
the organ. The faster the Merry Go Round 
the more spirited the music. A canopy can be 
furnished if desired. The hand and foot lever 
motion obtained by running the Merry Go 
Round is the same as rowing, and brings into 
play muscles of arms, legs, back and chest, 
and affords much pleasure to the children. 

“Crucibles; Their Care and Use’* is the title 
of a neat book issued by the Joseph Dixon 
Crucible Co., Jersey City, N. J. It deals with 
Graphite Crucibles, and is of especial interest 
to any one interested in the melting of the 
various metals. . 


‘Bigelow’’ Wire Ry Killer 

J. F. Bigelow, Worcester, Mass., is the man¬ 
ufacturer of the “Bigelow” Wire Fly Killer, 
illustrated. It is made of tempered steel wire, 
and has black enameled handle. The wires are 
sewn together a short distance from handle, 
which prevents wires from spreading and get¬ 
ting out of shape. As the construc^^ion of the 
Killer permits the air to go through there is 
no air cushion formed which would push the 



Display Stand “Bigelow” Fly Killers 


fly out of the way. Instead, a quick swing of 
the Killer catches the fly before it has an op¬ 
portunity to fly away and it is killed but not 
crushed. This feature prevents any fly trace 
or remembrance being left upon wallpaper, the 
table cloth or any other surface upon which the 
fly may be killed. A display stand \s fur¬ 
nished which shows off the Fly Killers to good 
advantage. The device is 18 inches long. 

'^Monarch” Bivetmg Machine 

The Great Lakes Mfg. Co., 152 Lake street, 
Chicago, III., are makers of the “Monarch*’ 
Riveting Machine, illustrated. It is provided 
with a punch for punching buckle holes and 
also with a box for rivets. It is warranted 



to set both tubular and split rivets perfectly. 
The long lever is made of malleable iron. The 
upper lever adjusts the machine instantly and 
the lower lever sets the rivet. It can be used 
for mending harness, straps, etc. 

The Richmond Hardware Co., Richmond, 
Va., owing to the rapid increase in business, 
have been compelled to move to new quarters. 

In the new location the company have rail- 0 
road tracks at the doors and all up-to-date 
shipping facilities. 
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‘^ustryt” Shutter Holder 
F. P. Smith & Co., Sharon Hill, Pa., arc 
placing on the market the “Justryt"' Shutter 
Holder, illustrated. It consists of a flat wire 
6% inches long, having several U-shaped 
bends. To one end is attached a screw eye 
which is fastened to the right-hand shutter 



“Justryt’" Shutter Holder. 


about an inch from the edge and an inch 
below the ring or bolt. A screw eye having 
oblong top opening is put in a similar position 
on the left-hand shutter. The bent flat wire 
or bower is run through the oblong screw eye 
and it will keep blinds or shutters from 1 to 5 
inches apart and prevent them from blowing 
together. - 

The AutoStrop Safety Razor Co., 350 
Broadway, New York, oh account of the rapid 
growth of their business, will move on May 1 
to their new quarters, with greatly enlarged 
offices, at 341-^7 Fifth avenue, directly oppo¬ 
site the Waldorf-Astoria. 

‘‘Herrick’s” Tool Back 

The F. A. Herrick Co., Jackson, Mich., are 
manufacturers of '‘Herrick’s” Tool Rack, 
No. 1, illustrated. The use of this Rack enables 
the dealef to keep a large number of tools and 
handles in very small space and yet any one 
kind being accessible without disturbing the 
others. It is made entirely of iron, except the 
post and platform, and is thoroughly bolted 



“Herrick’s” Tool Rack, No. 1. 

and screwed together. It will easily hold 204 
tools and 88 handles. All woodwork is neatly 
varnished and ironwork japanned. The diam¬ 
eter of wood platform is 4 feet, and extreme 
outside diameter at fork bracket arms 5% feet. 
The height of center post, from platform to 
rack brackets, is 7% feet. The shovel and 
fork brackets slip into a dovetail on the rack 


and can be interchanged at will by simply lift¬ 
ing out of the socket. They are notched at the 
top so that each tool is held securely in its 
place. Being mounted on a platform with 
heavy truck casters, it can be readily moved 
to any part of the store. This Rack will hold 
sfhovels, forks, rakes, potato hooks, hoes, 

handles, etc. _ 

Butler Bros., New York, Chicago, Minneap¬ 
olis, St. Louis, Baltimore and Dallas, in their 
monthly net price catalogue of “Our Drum¬ 
mer” show a very large line of goods. Mer¬ 
chandise at special prices are shown on colored 
paper. Any Hardware merchant who does not 
receive the catalogue can have same upon 
writing the house nearest his town. 


Iwan Bros., Streator, Ill., in their latest 
catalogue show “Iwan’s” Post Hole and Well 
Augers, Post Hole Diggers, Concave Station¬ 
ary and Adjustable Drain Cleaners, Tiling and 
Drain Spades, Sickle and Serrated Edge Hay 
Knives, Chimney Top, Wire Conductor Pipe 
Hanger and Conductor Hooks. 

“Superior” Door Holder 

The Superior Spring Hinge Co., 15 South 
Canal street, Chicago, Ill., are manufacturers 
of the “Superior” Door Holder, illustrated. It 
is a simple device, readily attached to the bot¬ 
tom of door with screws. The locking and 
unlocking is done by foot pressure, it being 



“Superior" Door Holder. 

so light in either case that a child can operate 
it. The bottom of plunger has a rubber foot. 
The Holder is guaranteed to hold firmly the 
lightest to the heaviest door in use. It adjusts 
itself to uneven surfaces and cannot injure 
floor or carpets. It is made in two sizes—the 
smaller will reach IV^^'inches from door to 
floor, and the larger size 2% inches from door 
to floor; it comes in all finishes. 
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''Sure Grip” Steel Tackle Block 

The Fulton Iron Works, Detroit, Mich., are 
makers of the “Sure Grip” Steel Tackle Block, 
illustrated. It will hold a load at any point 
without fastening the rope. The brake is en¬ 
tirely automatic, and the heavier the load the 
better the grip, and yet at the same time the 
Brake is susceptible of being disengaged by 
very slight pressure. The body of block is 
made of steel plates. The pins are cold-rolled 



“Sure Grip” Steel Tackle Block. 

steel. The essential castings are malleable 
iron. The Brake is a fluted wedge dropping 
between two ropes in such a manner that the 
load is brought on all the strands of the rope 
at the same lime. The brake does not flatten 
the rope, consequently the wear upon it is de¬ 
duced to a minimum. Seven sizes are supplied, 
with lifting capacities ranging from 600 to 
5,000 pounds. 


"Griswold” Adjustable Eoofing Bracket 

W. P. Griswold & Co., 37 John street, 
Springfield, Mass., is the manufacturer of the 
“Griswold” Adjustable Roofing Bracket, illus- 




“Griswold” Adjustable Roofing Bracket. 


trated. It is a safe staging support, without 
nailing, can be instantly placed in position or 
removed, is adjustable to any angle and fits 
roofs of any pitch. It is absolutely locked to 


two or more shingles on the roof and cannot 
be accidentally removed. The device is of steel, 
is light in weight and folds to small space for 
packing. The illustration shows three separate 
Brackets; the two on roof showing different 
angles to which it can be adjusted, and the one 
at top shows Bracket folded. To put Bracket 
in position, slide it between two shingles, to a 
distance of 2Vi to 3 inches, then raise the bow 
to the angle to suit pitch of roof, care being 
taken to fasten ^e hook. 


"Herrick” Euamel Lined Refrigerator 

The Herrick Refrigerator Co., Waterloo, la., 
are manufacturers of the “Herrick” White 
Enameled Lined Refrigerator, illustrated. The 
makers refer to the small amount of ice re¬ 
quired and the large storage capacity given in 
all their Refrigerators. The circulating system 
is made up of open center draft pans, air 
ducts and other features. The walls are al¬ 
ways. dry, sweet and clean and, after several 
years’ use, there is no mould to be found and 
no foul smell. The strong, cold, dry air cur¬ 
rent is forced through every part of the Re¬ 
frigerator, so there is no dead air in any part. 



“Herrick” Enameled Lined Refrigerator. 


The air is forced through all the compart¬ 
ments, removing all odors and gases arising 
from the articles stored and delivering them 
through a process of nature entirely outside 
of the Refrigerator. So dry is the air claimed 
to be inside the Refrigerator that matches, 
after being stored therein for months, will 
easily ignite upon being scratched; a wet cloth 
hung in the Refrigerator will be dry in a few 
hours. The basis of insulation is a heavy 
packing of mineral wool, so packed in the 
walls that there is no chance of sagging; this 
construction gives an economical consumption 
of ice. The case is made of solid oak, and the 
doors are overlapping, making^ythem practically 
air-tight. Trimmings are of the latest im¬ 
proved design; the fasteners, hinges, etc., are 
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all nickel-plated and so constructed that they 
close the doors tiglitly. Being mounted on 
casters, it can be readily moved when desired. 
The improved trap carries off the water from 
the ice pan and at the same time excludes any 
warm air from the outside. The pipe is of 
heavy galvanized iron and the bell and trap 
are heavy gray iron castings, galvanized. It 
is finished throughout with a beautiful gloss 
white enamel, giving the interior a clean, white 
appearance. The white enamel covers the 
shelves, racks, etc., as well as the bottom of 
the Refrigerator and is quite durable. It can 
be fitted with outside icing or water cooler 
attachment when so ordered. The ice racks 
can be taken out for cleaning, being held in 
place by means of catches, so that the full ice 
racks can be removed without the use of a 
tool. The shelves are bright triple-tinned, 
and the mesh is only % inch with the wires .so 
corrugated as to strengthen the shelves mate¬ 
rially, thus preventing sagging. 

^'little Tiger” Automatic Door Check 

The Automatic Door Catch Co., 218 East 
57th street, Chicago, III., are placing on the 
market the “Little Tiger” Automatic Door 
Check, illustrated. Fig. 1 shows the Door 
Check about two-thirds actual size. It has 
been brought out to meet the demand for a 
neat, simple, practical and moderate-priced 
door check that will positively check screen 



an adjustable brass screw valve on the side of 
the cylinder, and placed at the rear end for the 
purpose of controlling the escape of air from 
the cylinder. The “Tiger” Checks are so con¬ 
structed and applied that when the door swings 
shut it strikes the end of the plunger and forces 
it into the cylinder, compressing the air in same 
and forming an air cushion. The “Tiger” 
Check and Automatic Door Catch are applied 


Fig. 2.—Check and Catch Applied. 



Fig. 1.—“LittleTiger” Automatic Door Check. 


doors, or any kind of light door. It is desigtied 
to be used in combination with the company's 
Automatic Screen Door Catch, as shown in 
Fig. 2. In this illustration. Fig. 2, is shown 
the Catch and Check applied to the door casing 
and jamb at opening side of door and standing 
in position to check the door when it closes. 
Fig. 3 shows the Check on door jamb with 
screen door closed. The cylinder and plunger 
of the Check are made of brass, hence will not 
rust or corrode by being exposed to the 
weather. Nos. 16 and 17 “Tiger” Checks are 
made with a very small opening at the rear end 
of the cylinder, through which the air escapes, 
and Nos. 18 and 19 “Tiger” Checks arc the 
same as Nos. 16 and 17, except that they have 


at the opening side of the door. When the 
door closes the Catch latches and secures a 
hold on it 1% inches out from the jamb, and 
at the same time the door comes in contact 
with plunger of Check, then the action of the 
spring on the Catch is such that it forces the 
door shut and the Check retards the mo- 



Fig. 3.—Check on Door Jamb. 

mentum, so that the door closes slowly and 
without noise. The “Tiger” is 2% inches 
long over all, and there is room between the 
screen and regular door to put in place. A 
neat mounted counter model is sent free with 
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the first order of three dozen each of Checks 
and Catches. Nos. 16 and 18 Checks come in 
dead nickel finish, and Nos. 17 and 19 in oxi¬ 
dized copper. 

Models as Salesmen 

The value of mounted samples, or working 
models, in making retail sales, is rapidly be¬ 
coming more and more appreciated by up-to- 
date Hardwaremen. The importance of attrac¬ 
tive display is such that no store neglecting it, 
or even failing to pay particular attention to it, 
can hope to stand long in the front rank. 

Especially iit pushing seasonable articles or 
new goods of any sort it is imperative to at¬ 
tract the customer’s interest and attention, and 
nothing does this so well as a neatly built, 
smooth working model, which he can take in 
his hands, and examine to his heart’s content. 
With a proper label to tell the story, many a 
sale is made by the model alone. While a cus¬ 



tomer is waiting his turn he examines every¬ 
thing of possible interest within reach and the 
natural desire to possess a clever and fascinat¬ 
ing piece of mechanism becomes a positive de¬ 
mand, if he discovers that it fills a long-felt 
want. 

The E. L. Watrous Mfg. Co., Des Moines, 
la., are preparing to take care of this feature 
in their spring offerings of Screen Hardware. 
They have authorized every jobber handling 
their goods to offer a mounted model free to 
the retailer with each purchase of a specified 
quantity of their screen goods, the offer in full 
being published elsewhere in this Magazine. 
The firm have installed woodworking machin¬ 
ery and are now making all their models in 
their own factory. Every model that goes out 
is constructed to stand any reasonable amount 
of handling, and is carefully inspected to see 
that it is adjusted properly an^ wo^l^s smoptb- 


ly. Labels are pasted on and then varnished 
over so that handling will not soil or dim them. 

“W. & B.” Lawn Mowers 

The Whitman & Barnes Mfg. Co., Chicago, 
III., are manufacturers of the “W. & B.” 
Lawn Mowers. The “W. & B.” Ball Bear¬ 
ing and the High Wheel, the “New Diamond” 
Ball Bearing and the Plain Lawn Mowers 
are made with an adjustable reel, fitted with 
the company's special reel adjustment, illus¬ 
trated. This adjustment is made by means 



Ball Bearing Adjustment. 


of two set screws working in the reel arm 
and the reel by this means can be adjusted 
the entire length of the cutter bar, and locked 
firmly in this position. All “W. & B.” Ball 
Bearing Mowers are fitted with the ball bear¬ 
ing adjusting device, detailed illustration of 
which is shown in this connection. The ad¬ 
justing device consists of a cam-shaped col¬ 
lar and cone working together, and in the ad¬ 
justment one set screw only is required. The 
balls are carried in a special ball retainer, and 
the cones, cups and balls are uniformly hard- 



Reel Adjustment “W. & B.” Lawn Mowers. 
ened, carefully ground and are dust-proof. 
Other Mowers than those named include the 
“W. & B.” Junior Ball Bearing and Plain and 
the “New Norka.” Especial attention is 
given to the manufacture of “Wiy& B.” Lawn v 
Mowers in the selection of material, and the 
workmanship is high class. 
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C H. Bennett, of the Daisy Mfg. Co., Plym¬ 
outh, Mich., has recently returned from a trip 
around the world in the interest of the “Daisy** 
Air Rifle. Notwithstanding the leading manu¬ 
facturers in foreign countries have taken up 
the manufacture of air rifles, he was able to 
successfully compete with the American prod¬ 
uct. The makers found their 1906 models so 
satisfactory that they will be continued this 
year without change. 


In their advertisement in this issue the 
Chamberlin Cartridge & Target Co., Cleve¬ 
land, O., offer shells at a low price. This 
concern are also the manufacturers of the 
“Blue Rocks,” used for trap shooting. 


M. C. Henley, Richmond, Ind., reports an 
exceeding large business on the “Henley” 
Roller Skates. The plant, w'hich has a capac¬ 
ity of 2,000 pairs of Skates per day, is work¬ 
ing overtime to keep up with orders. 

The J. W. Storandt Mfg. Co., Rochester, N. 
Y., make a specialty of high-grade Show 
Cases and Store Fixtures, many of which are 
well illustrated in a large catalogue. Not only 
are many show cases shown, but excellent half¬ 
tones of store interiors give the reader an 
idea of the appearance of a store equipped 
with Show Cases and Store Fixtures. 

S. F. Bowser & Co., Fort Wayne, Ind., issue 
twice a month “The Bowser Business Boomer.” 
It is brought out in the interest of their sell¬ 
ing force, which now numbers nearly two hun¬ 
dred men. It contains interesting reading 
matter, including a “Primer,** or the alphabet, 
each letter starting off a couplet. 

The AutoStrop Safety Razor Co., 3o0 
Broadway, are mailing an attractive booklet 
entitled “Common Sense About Shaving’* and 
razors to dealers throughout the country, and 
they are also sending them to all inquiries re¬ 
ceived from consumers. To the latter is sent 
a letter directing the sale of the razor to the 
retailer in the vicinity from which the inquiry 
originates. This method of co-operation 
should appeal strongly to retailers. 

The Wabash Screen Door Co., Marquette 
building, Chicago, Ill., have issued a sumptu¬ 
ous catalogue of “W’abash” Stove Boards. The 
cover is heavily embossed in red. The Stove 
Boards are shown in colors, making the cata¬ 
logue very attractive and giving the dealer an 
excellent conception of the actual appearance 
of the articles themselves. The Boards come 
in Crystallized, Aluminum Finish, Oriental 
Enameled and Art Inlay. 

The Manhattan Screw & Stamping Works, 
manufacturers of the “Phoebus** line of Auto 
Sundries, and the “Wizard'* Inverted Gas 
Lamp, have purchased a modem six-story fac¬ 
tory building at West End avenue and 67th 


street. New York. The entire building of 
about 80,000 square feet of floor space will be 
occupied for their business. Much new ma¬ 
chinery is being added and the equipment will 
be modern throughout. Several new depart¬ 
ments will be added so that the company will 
have one of the most complete plants in its 
line. The plant will be working full force 
within three or four weeks. In the meantime 
orders for their regular line will be filled from 
stock, and the company will be pleased to fig¬ 
ure on special work for prompt delivery. 


T he Nor veil-Shapleigh Hardware Co., St. 

Louis, Mo., Hardware Jobbers, have 
ready for distribution their Spring and Sum¬ 
mer Sporting Goods Catalogue. It contains 
their complete line of Fishing Tackle, Baseball 
Goods, Lawn Tennis, Hammocks and a small 
assortment of salable goods used in connection 
with these lines. The book contains 264 pages; 
32 pages are devoted to show a line of Hard¬ 
ware that is particularly salable during the 
next three or four months. Special goods at 
low prices are shown on pink sheets, and prices 
on these are claimed lo be considerably under 
the market. 

Alabastme 

he Alabastine Co., Grand Rapids, Mich., 
are the manufacturers of Alabastine, a 
wall coating. It is manufactured from a pul¬ 
verized alabaster rock base. It makes a ma¬ 
terial that when applied to a clean, solid wall 
incorporates with and becomes a part of the 
wall. It does away with any necessity of 
washing and scraping off of its old coats be¬ 
fore renewing, and offers a surface that can 
be painted or papered over. This results in 
economy of labor, for labor costs in the tint¬ 
ing and decorating of walls. The washing 
and scraping off of the old coats of kalso- 
mines usually costs more than the applying 
of the new coat. This pulverized alabaster 
rock is first subjected in large retorts to^ a 
very high degree of heat and about 20 per 
cent, of the weight of the material is driven 
off in the water of crystallization. This mate¬ 
rial then forms the base of which Alabastine 
is manufactured, goes through various treat¬ 
ments, the color material is added to and thor¬ 
oughly incorporated with the white pigment by 
special processes of grinding, and the material 
when ready for market makes an ideal coat¬ 
ing, not only durable, but perfectly sanitary 
in its nature. The rock base from which it 
is manufactured is an antiseptic in itself. The 
goods are prepared ready to mix with the use 
of pure, clear, cold water.' The manufacturers 
are making an extensive advertising campaign 
in the interest of Alabastine, setting forth to 
the consumer its advantages for tinting and 
decorating all interior surfaces. A four-page 
color insert in several publications will cost 
nearly $30,000, a portion of the company's ad¬ 
vertising expenditure. 
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The Samson Cordage Works, Boston, Mass., 
in their new catalogue and price list show 
lines of Solid Braided Rope, “Samson” Sash 
and Spot Cord, “Massachusetts” Sash Cord, 
Clothes Lines, Signal, Trolley and Arc Lamp 
Cords; Couplings, Snaps, Grips, Lariats, etc. 


The National Sales Corporation, New York, 
have opened a Chicago branch at 1436 Michi¬ 
gan avenue, which is in the heart of the auto¬ 
mobile district. The concern handles numer¬ 
ous automobile specialties. A complete stock 
of goods is carried. 


The Associated Silver Co., 174 Lake street, 
Chicago, Ill., are now carrying a stock of goods 
on the Pacific Coast at their San Francisco 
branch, 1122 Market street. A branch office, 
but no stock, is maintained at 318 Peters build¬ 
ing, Atlanta, Ga. 


The Coldwell Lawn Mower Co., Newburg, 
N. Y., in their current catalogue present the 
lines of “Coldwell’s” Hand, Horse and Power 
Lawn Mowers. Their plant has a capacity of 
700 Mowers per day. 


The D. L. Bates & Bro. Co., Dayton, Ohio, 
have ready for distribution catalogue of 
“Bates” Electric Fans, wound for direct cur¬ 
rent only. 'Fhey make Ceiling, Column Desk 
and Bracket Fans in various sizes. A cata¬ 
logue is also issued covering water and belt 
driven Ventilating Fans for floor, wall or ceil¬ 
ing, Water Motors, and Gas and Gasolene 
Engines. 


The Clark-Horrocks Co., Utica, N. Y., have 
their new Fishing Tackle catalogue ready for 
the trade. It is a book of 200 pages, well il¬ 
lustrated with engravings of Fishing Rods, and 
Fishing Tackle of every description. The lat¬ 
ter includes Bamboo, Lancewood and Steel 
Rods; Fish Lines, Reels, Flies, Artificial Flies, 
Fish Hooks, Bait Pails, Minnow Traps, etc. 
There are shown many new things in the line 
of Rods as well as Lines and Artificial Spoon 
Baits. 


Chas. Monk, 190 Sixteenth street, Brooklyn, 
N. Y., in his catalogue of Moulders’ Tools, 
shows an extensive line. There are all kinds 
of Trowels, Spoons, Slicks, Stoves, Lifters, 
Cutters, Flat and Circular Flanges, Hub Tools, 
Flange Lifters, etc. 


The Banta-Bender Mfg. Co., Ligonier, Ind., 
are manufacturers of the “Ice King” Refrig¬ 
erators. In the carefully prepared catalogue 
sent the trade arc shown House, Butchers* and 
Grocers’ Refrigerators; Fish Chests, Ice 
Cream Coolers, etc. The Refrigerators are 
lined with white enamel, white tile and opal 
glass. The concern also makes a line of Incu¬ 
bators and Brooders. 


The E. C. Brown Co., Rochester, N. Y., 
issue a catalogue showing a line of high pres¬ 
sure Spray Pumps adapted for hand use and 
also horse-power. 


The Home Metallic Refrigerator Co., Albert 
Lea, Minn., in their catalogue show the “De 
Vaux” Sanitary Metallic Refrigerator. It is 
cylindrical in shape and made entirely of gal¬ 
vanized steel. 


The Rochester Show Case Works, Roches¬ 
ter, N. Y., issue a. handsome catalogue of 
Wall, Counter and Floor Show Cases, etc. 
When new stores are being furnished or old 
stores refitted, they make floor plans and de¬ 
signs for the entire store. Show Cases can 
be made in any wood desired. 


The Clyde Cutlery Co., Clyde, Ohio, for 
whom the U. J. Ulery Co., 7 Warren street. 
New York, are export representatives, have 
ready for the trade catalogue No. 14. It is 
largely devoted to Butcher Knives, but there 
are also Carver assortments. Boning, Brea^, 
Hunting, Fish, Kitchen, Paring, Corn, Oyster 
and Tobacco Knives. Several numbers in 
Steels are presented as well as Family Cleav¬ 
ers, Pruning Shears, etc. 


The Pritchard-Strong Co., Rochester, N. Y., 
have issued a handsome catalogue of “Prisco” 
. Money-Back Metal Ware Lanterns. The line 
consists at present of Lanterns, but soon there 
will be added staple goods, such as Wash Boil¬ 
ers, Wash Tubs, Dinner and Milk Pails, Sink 
Strainers, Tea and Coffee Pots, etc. The com¬ 
pany pay especial attention in the manufac¬ 
ture of their Lanterns to the finer points of 
detail which means much to the consumer; 
viz.: a high quality of material, excellent and 
long-burning qualities, difficulty in extinguish¬ 
ing flame, simplicity of construction and gen¬ 
eral strength. “Selling points” for the dealer 
are given in connection with the several styles. 
Lines radiate out from the various parts of the 
Lantern, such^s large and strong oil fount, 
convenient ratchet on wick raiser, globe pro¬ 
tector of solid wire ring guard, etc. The cata¬ 
logue is of the loose leaf variety, so that new 
sheets can be readily inserted as the new goods 
are brought out. The goods illustrated include 
Lanterns, Station Lamps, Tubular Street 
Lamps, etc. 


In announcing the formal opening of their 
store the Elysian Hardware Co., Elysian, 
Minn., issued an 8-page circular in green 
covers. A large part of the effectiveness of the 
circular is spoiled by the cheap paper and poor 
printing. TTie first impression should be a 
good one, and better paper and printing would 
have secured such a result. 



CHURCH AND OTHER PROGRAM ADVERTISING 


T O the following question there is a diver¬ 
sity of opinion: 

“How do you meet the demands of churches^ 
charitable organizations, and others, with re¬ 
gard to programs, etc.?” 

It will be seen that the majority of dealers 
contribute to the programs. Some give cash 
or merchandise contributions instead. Others 
allow a certain percentage off purchases. A 
few replied that they were not in a com¬ 
munity that asked them to contribute to pro¬ 
gram advertising; they’re fortunate. 


We have to donate $5 to $10, '^s the case 
may be, whenever there is a new church or 
parsonage in the county. 

L. W. Hardware Co. 


I let them have the goods at a reduced 
price. 


Meet the demands of churches by giving 
small amount to all. As to programs, etc., 
all dealers have entered into an agreement 
not to patronize them under any circumstances. 

C. K. Lawson Hardware Co. 


By meeting them pleasantly and saying “Cer¬ 
tainly, give me a small ad.” 


We always find it the best to give freely and 
consistently, as there seems to be no other 
remedy. 


I usually donate; get out as easy as pos 
sible. 


Take no program advertising of any kind; 
tell them frankly that it is of no value. 


Meet each case as policy and duty may de¬ 
mand. 


We patronize these according as our judg¬ 
ment dictates to us that we are justified in 
doing. 


Consider it from a business point only. If 
the church or charitable organization has some¬ 
thing that is good (of course, taking their 
influence into consideration), I take it; if 
valueless, don’t take it. 


I find it beneficial to support churches, etc., 
to some extent. 


Make cash contributions to the amount of 
which it is my duty, as a citizen; no more. 
As these organizations are helpful and a benefit 
to any community, we should be as liberal as 
we can and be true to ourselves and creditors. 


For church and charitable organizations we 
advertise on their programs and in their church 
papers. 


We buy space in every such proposition pre¬ 
sented. It is a burden, but we do not know 
how it can be removed without an agreement 
in writing by all lines. 


We generally donate to our churches as 
they ask. 


We find out how much they expect, and dig 
up for programs and cook books. 


We meet the demand of churches by allow¬ 
ing them 10 per cent, on goods they purchase 
and everything else in proportion. 


I decline to give an ad. to charitable organi¬ 
zations, explaining that it never brings re¬ 
turns. Sometimes I hand the solicitor small 
cash to pacify and show our good will. 


I do not think it pays in small towns of 
from five to seven thousand people to advertise 
on programs, as everyone is almost always 
personally acquainted with all the merchants 
in a town of that size. From my own experi¬ 
ence I think that it is simply a graft on the 
merchants. Possibly I am not up-to-date in 
this matter, but these are my opinions. 


In regard to programs for charitable or¬ 
ganizations and others, we invariably take a 
space in these programs, limiting ourselves 
to an expenditure of $1, never varying from 
that amount. This we find saves an endless 
amount of time and argument and they all 
appear to be satisfied. 

The Jennison Hardware Co. 


Every time there is a church festival we give 
a stove or something, and the proceeds go to 
the church. When country churches are being 
built we tell the committee that if we are al¬ 
lowed to put up the Hardware bill we will 
donate the furnishings for their stove, and if 
a large one, also a door lock. 

Neil Brennan. 


We are willing to take advertising space 
with church or charitable organization pro¬ 
grams, t)r get them up free for the benefit 
of the advertising we could get in connection, 
and believe this to be good advertising. 

McCook Hardware Co. 


I have made it a rule to give each $1. I 
believe that it keeps a more friendly feeling 
with them than a turn-down, and a retailer 
needs most of all a friendly feeling in his 
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community. (Hotel register I cut out.) How¬ 
ever, I believe where there is a merchants’ 
association, and they would agree to it, to 
refuse all such demands and educate your trade 
to it. The custom, whichever is established, 
could be governed as a whole with the dealer. 
If any worthy object needs help, refer them 
to the executive committee of the local asso¬ 
ciation. 


1 absolutely refuse to allow any organization 


to hold me up, as I believe all program adver¬ 
tising to do no good. I give to churches, etc., 
in a private donation, and give as my best 
judgment decides is proper. 

John Horst. 


I do not attempt to meet the demands of 
churches and other organizations for advertis¬ 
ing on programs in any way whatever, as I 
deem this a non-profit bearing- investment. 

Kay W. Weaverung. 


HARDWARE DEALERS’ ADVERTISBSfG 

By J. O. Perkins 


Shout from the house tops for the solution 
of practically any problem confronting the 
retailer to-day and back will come an answer¬ 
ing chorus of “advertise.” 

Seek out those who join in that chorus and 
with few exceptions you find them advertis¬ 
ing men all more or less skilled in the prep¬ 
aration of printed matter, which alone is 
what they mean by advertising. 

Now through the study of dictionary, gram¬ 
mar and type specimen books, one can acquire 
the ability to talk a jargon that makes adver¬ 
tising—considered merely as printed matter— 
seem to the layman an impenetrable mystery. 

Knowledge of words and type and the abil¬ 
ity to write fine introductory talks and strik¬ 
ing headlines are not to be despised, of course. 
But, it is your facts and not fancy ways of 
telling them that influence people to spend 
their money in your store. 

Besides, to fall into the way of looking 
upon advertising as printed matter only is to 
make the mistake of ascribing to a part the 
importance of the whole. 

For advertising that is the greatest of trade- 
compelling forces, begins with the buying of 
your goods and ends with the bowing out of 
your customer satisfied and disposed to come 
again. 

In preparing to do advertising such as that 
there are three steps to be taken—getting 
ready to invite people to enter your store, 
making yourself sure that they will leave the 
store satisfied and disposed to come again and 
—extending the invitations to enter, principally 
in the form of printed matter by no means 
beyond the power of any retailer to produce. 

The Hardware retailer who is dissatisfied 
with the results he is achieving at the present 
time and who desires to do such advertising 
as I have in mind, needs first to take into 
consideration certain general trade tendencies. 

All of us are in business for the purpose of 
making money. None of us will make as 
much as he can if he chooses to use up more 
or less of his energy in fighting against gen¬ 
eral tendencies much more powerful than any 
individual can be. 

There was a time when the average Hard¬ 
ware man was in harmony with the tendencies 


of the period, but at this moment too many 
Hardware men are more or less out of tune 
with modern conditions. 

One tendency that no retailer can afford to 
overlook is that which now disposes people 
as a whole to give their trade in large measure 
to the store which shows the greatest variety 
of merchandise. 

You need not take any one’s word for that 
because the fact is made evident in almost 
every town in the country. 

In the largest cities^ the big successes of to¬ 
day are department stores and in your own 
town supremacy among business men has 
passed, or is passing, from the one-line man 
to the retailer of many things. 

Even the so-called-one-line stores of to-day 
that are still increasingly successful in a large 
way—^>ou will find—make a feature of variety 
in their offerings in at least a bargain depart¬ 
ment which in essence is but a store within a 
store. 

Another significant change in trade condi¬ 
tions which Hardware men must appreciate 
before they can hope to better business to the 
full extent of to-day’s possibilities is the les¬ 
sening importance of men as everyday buyers. 

Not many years ago men figured largely in 
all kinds of household buying. But to-day 
almost exclusively woman is “the purchasing 
agent of the American home.” 

True, tne man may still figure in the buying 
of a stove or refrigerator, but when it comes 
to buying the everyday wants he is almost an 
unknown quantity. 

Failure to recognize that very fact is largely 
the cause of conditions about which so many 
Hardware mea now so loudly complain. 

Into their field within the last few years 
has come the retail mail order house that has 
succeeded in taking from them much oi that 
trade in the bulkier things which men do still 
help to buy. 

As a result, the Hardware man who still 
is running a store that appeals to men is 
forced to be a looker-on while women buy 
the everyday needs of the home at stores that 
cater to them with the Qgoods^ women want 
offered in ways that appeal to them. 

So the Hardware man who wishes to do 
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better advertising and who realizes his need 
of more everyday sales, must approach the 
buying of his goods with the determination 
to cater more to woman and with goods in 
greater variety than heretofore. 

Quite likely he will be unable to do this 
until he has removed many of his personal 
prejudices for or against merchandise and 
the way it is offered to him. 

If he will still insist upon buying only goods 
of the highest quality or goods which in some 
other respect can interest only the small min¬ 
ority, he certainly ought no longer to com¬ 
plain that he is losing the trade of those who 
constitute the large majority of his buying 
public. 

He must realize that the day has gone by 
when people will buy things in one line at one 
store and in another line at another store, 
taking without question what the one-line mer¬ 
chant says they, the people, ought to want. 

You can*t expect to do good advertising if 
you go on blinking the fact that people buy 
by preference in the store that shows in great¬ 
est variety the very things they want and 
where they are permitted to buy those things 
without argument as to why they should want 
something better or different. 

Remember that experts may sneer at cheap 
goods, but experts are few, while the very 
cheapness which is the target of their sneers 
is the convincing evidence that the goods 
themselves are in great demand. 

As an incident of buying preparations for 
extending invitations that will be accepted, it 
is necessary nowadays to make special pur¬ 
chases of goods for definite use as bargains— 
which are but your reasons why people should 
come to your store. 

Continue to sell staples, of course, but quit 
pushing them on the score of price. Back of 
your staples put such pushing as will give you 
a reputation for having the right qualities 
that will enable you to make a fair profit on 
them. 

Then, while competitors are cutting prices 
on fence wire and nails, do you push to the 
front popular priced things in^ everyday need 
specially bought to be used as your bargains. 

In getting yourself ready to impress prop¬ 
erly those who do accept your invitation to 
enter, do not overlook the importance of a 
store arrangement which also will show rea¬ 
lization of the fact that women are the every¬ 
day buyers and that they like variety. 

DISPLAY YOUR GOODS 

The way to sell goods nowadays is to ask 
people if they want to buy—^not only by means 
of spoken, printed and written questions, but 
also by the displays of your goods. 

The modem ideal in store arrangement is 
to come as near as possible to showing all 
one has for sale. 

Get your goods out and down where they 
can be seen, indicate their prices in plain fig¬ 


ures, and if they are goods in general want 
and the prices are such as people in general 
can afford to pay—the variety being large 
enough, your arrangement will avoid waste of 
time in answering questions as to what you 
have and also help to suggest new wants to 
all who enter your store. 

Though you may have brought your store 
to the highest point of efficiency in accomplish¬ 
ing immediate sales—finally before you do 
give general invitations to people to enter, 
make sure that those who accept will leave 
your store satisfied and disposed to come 
again. 

You know it is the come-again trade which 
alone will insure the permanence of a busi¬ 
ness success, and to get that trade your cus¬ 
tomers must have implicit faith in the truth 
of all the statements you make about your 
goods. 

G)nfidence such as that is a thing of slow 
growth and careful nursing, yet without such 
confidence no merchant can hope for success 
that is permanent. 

In all probability no single practice will go 
farther in developing confidence in your store 
than that of returning the money and taking 
back the goods any time any customer is 
dissatisfied—cheerfully and without argument. 

Does the practice pay? The world’s great¬ 
est retail store goes to extremes to prove the 
sincerity of its money-back-cheerfully policy. 
Could you have a better impression abroad 
in your own community than the idea that, 
at your prices, you would as soon have your 
goods as the customer’s money? 

Do not begin the practice though unless you 
really can refund the money with a smile, 
even when the offer is being abused by a 
patron. 

It may help you to maintain your cheerful¬ 
ness to remember that experience shows that 
the more quickly and smilingly the money is 
refunded in the first few instances, the sooner 
the requests for refunds become few and far 
between. 

Before extending an invitation to enter 
your store, assure yourself, too, that all who 
do come in will be made to feel welcome im¬ 
mediately and will not leave feeling anything 
but pleased with the treatment every one gets 
in your store. 

A ONE-PRICE STORE 

A good aim to hold before you in striving 
to gain and keep the confidence of your people 
is to become known as the store where the 
child can trade as safely as the parents. 

To gain that reputation no one thing will 
be of more help than to have but one price for 
each thing with that price clearly indicated in 
plain figures. 

Having made yourself fully ready to invite ^ 
people in and feeling sure that they will leave ^ 
satisfied and disposed to come again, you are 
ready to consider advertising solely as invita- 
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tions extended to people to come into your 
store. 

Most of those invitations will take one of 
two principal forms—^your show windows and 
your printed matter. 

Don*t overlook the possibilities in your show 
windows. Take the hint in the success the 
6 and 10-cent stores achieve with outside ad¬ 
vertising effort limited to their show win¬ 
dows. 

And window displays can be good even 
though they are not built by an expert win¬ 
dow trimmer. 

Right now, for example, in the model 5 and 
10-cent store which is a feature of our Chi¬ 
cago sample rooms, there is a window display 
of enamel ware which any Hardware man in 
any town can build at a trifling money cost. 

As a matter of fact the simpler the display 
the more effective the show window is likely 
to be. Frequent changes are necessary to 
keep the window interesting, and simple dis¬ 
plays are more certain to be changed oftener 
than elaborate ones. 

Just a little careful study of the subject 
will convince you that it is possible for you or 
your clerks to keep your windows bright and 
clean and to make simple arrangements of 
goods in them that will arrest the attention 
of passers by. 

And once you go into the subject thoroughly 
enough to reach such a conclusion you will 
need no further urging to improve your show 
window opportunities. 

But however expert you may become in the 
use of your show windows, so long as they 
are not sure to be seen by practically all who 
might trade with you, your main reliance for 
urging people to enter your store must con^ 
tinue to be printed matter. 

SEND OUT PRINTED MATTER 

Printed matter that will sell goods is not 
as hard to produce as some interested persons 
would have you believe. 

The brilliant effort of the expert who can¬ 
not talk horse sense about your goods and 
prices is worthless in comparison with the 
poorest home-made description of what you 
have to offer. 

Get at the preparation of your printed mat¬ 
ter without any feeling that advertising is 
more than the use of printer’s ink in place of 
your voice in the sale of your goods. Look 
upon each advertisement as nothing more nor 
less than a new effort to make such a printed 
presentation of your goods as will make more 
people than ever before desire what you offer 
hard enough to come to your store. 

First, make sure that you have the goods 
necessary for the purpose. Then imagine that 
the customer hardest to sell is seated on the 
other side of your desk. Write exactly as you 
would talk were you determined to make that 
customer want the particular goods that you 
propose to advertise. Write it all down just 


as you would talk and then put what you have 
written in your desk and forget it for a few 
hours. Later take a cool view of what you 
have written for the purpose of cutting out all 
but enough words to fill whatever space you 
have decided to use. Still later, revise the 
matter again with the printer, and determine 
what other words may have to be omitted or 
added in order to give prominence to the right 
phrases in the space to be used. 

But do not let the printer or any one else 
persuade you to cut out or substitute other 
words for expressions that will make the ad¬ 
vertisement sound like you. Your personality 
is what finally brings and holds the trade you 
get. 

A reputation for originality is continually 
being sought by most merchants. The easiest 
way to get that reputation is for one to be 
himself in every move he makes. . Advertising 
that sounds like you is not only sure to bring 
the greatest results, but is also the one kind 
of advertising your competitors cannot suc¬ 
cessfully imitate. Give the question of your 
advertising as business-like a treatment as you 
give to any other feature of your storekeeping. 
Have a scrap book in which to paste samples 
of good advertising for which you keep con¬ 
stantly on the lookout. 

In all other ways keep trying systemati¬ 
cally to equip yourself with what will help to 
make the preparation of your printed matter 
easy. In that very process you will get rid 
of the notion that printed advertising—so far 
as it concerns your store—is in any respect 
beyond your powers. 

MAINTAIN A MAILING UST 

Among the things needed to make the most 
effective use of printed matter is a good mail¬ 
ing list. There are enough names in your 
account books right now with which to start 
such a list. Make that mailing list a veritable 
encyclopedia of information about your trade, 
so that at any time you can pick the custom¬ 
er’s card from that list and be able to ap¬ 
proach that customer in a personal way that 
will add much to the effectiveness of any piece 
of advertising. Keep on the lookout for it 
and you can accumulate a surprising lot of 
information which will provide you with 
“reasons” for advertising things just when 
and right where they are likely to be of spe¬ 
cial interest. 

To make the most of the time, money and 
effort you devote ’ to advertising, lose no 
chance to get the full benefit from each move 
you make. If your newspaper advertisement, 
or a part of it, seems good enough for the 
purpose, before the type is thrown back into 
the case have it used for the printing of a cir¬ 
cular to be mailed or otherwise distributed. 
Thus you secure both circular and newspaper 
advertisements at a cost of one setting of the 
type. 

Make your circulars, letters, etc, supple* 
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ment your newspaper advertisements and re¬ 
peat the story they tell in your show windows. 
By thus making all forms of your outside ad¬ 
vertising work together results will be great¬ 
est. In newspapers, circulars, etc., as in your 
show windows and your store itself keep pre¬ 
senting something new and fresh often enough 
to avoid staleness which in the eyes of the 
modern public is an unpardonable sin in store¬ 
keeping. And above all—when that outside 
advertising does accomplish its purpose, does 
draw people into the store—lose none of the 
benefit because you fail to give just what it 
leads people to expect—down to the smallest 
detail and in treatment fully as much as in 
goods. 


Newspaper Advertising 

I n many instances the continued use of news¬ 
paper space for advertising a Hardware 
store has proved beneficial in the extreme. 
When a dealer pays hard-earned dollars for 
newspaper space he ought to be willing to put 
copy into that space that is good. Just as a 
man delights in setting down to a dinner each 
day the enjoyment is greater if he does not 
know what he is going to get, so long as it 
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Reduced Newspaper Type Advertisement. 

is good, than if it is the same thing every 
time. Even a dog will get sick on cake. The 
public delight to read something new, whether 
it is general news or store advertising. Make 
your store advertising stick right out like a 
black eye, so that everybody knows it. The 
Union Hardware & Electric Supply Co., Provi¬ 
dence, R. I., not only make frequent changes 
in their good window displays, but constantly 
change advertising copy. Several examples of 
what they have done in the recent past are 
herewith prestoted. Don't forget to advertise 
something now and then for the ladies. If 
there’s one thing more than another that will 
make the average woman forget her Ladies' 
Society engagement it is a bargain sale. 


An* Advertising Hardwareman 

We have noticed on a car line near Pitts¬ 
burg fifty-two different car cards in six 
months; two were 36-inch cards, the others 
of standard size; some with elegant copy and 
cuts. But the one that attracted the most at¬ 
tention was the neatest and plainest card in 
the lot. It carried no cut, but its message con¬ 
sisted of 36 words printed in red and blue ink 
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on white stock, and only 8 inches wide. This 
man was paying for one-third the space the 
others were, and secured three times the at¬ 
tention they did. The double-length cards 
were yellow, with lettering in black. We don’t 
think a double-length card pays; don't think 
it is as easily read. This advertiser, however, 
had one circumstance in his favor. He had 
billboards all along the line, and bulletins or 
signs on stones and barns, and they were all 
just the same as the car cards—yellow back¬ 
ground with black lettering, in the same de¬ 
sign and wording, “Go to Fletcher's for Hard¬ 
ware." 

Wonld Not Ck> Back to Credit Basis 

P r many years we sold goods on long-time 
payments. Some are not paid yet. A 
few years ago we decided to do a cash busi¬ 
ness, and now we get the cash as soon as we 
make a sale. 

I would not go back to the old plan of sell¬ 
ing goods on long time. The profit on time 
sales does not pay for the extra labor and 
worry that a large list of book accounts will 
give a man. Iowa. 


Would Not Tkink of I>oiiig Business Any 
Other Way 

W e would not think of doing business in 
any other way but cash or its equiva¬ 
lent. Equivalent with us is exchangiig ac¬ 
counts with other merchants and property 
owners of our standing. Otherwise, cash and 
only cash. This has been our policy for more 
than two decades. pj Kruzan & Cb.g 

i^urther articles on Cash Business will ap¬ 
pear in next issue.— Editor. 




COST OF DOBStG A WHOLESALE BUSINESS 


Letters from Successful Jobbers—Average ProBt 
Too Large—^Sales Too High—^Expenses Too Low— 
Opinions from Various Parts of the Country. 


Hot Over 15 Per Cent. Gross Profit 

e have looked over the schedule printed 
in your issue of March and we think 
it is considerably out of the way in the esti¬ 
mate on different items. Of course the matter 
of rent, telephone, taxes, etc., would vary ac¬ 
cording to location, but we submit herewith 
our list that would nearly strike our ideas, 
adopting certain figures that would' be arbi¬ 
trary in the statement you have submitted. 
We do not think it possible in a business such 
as is anticipated in this item to make over 
15 per cent, gross profit. We think the busi¬ 
ness could be done with $80,000 cash capital, 
and our reckoning would leave about $10,000 
per annum as a net profit. This, of course, 
would be reduced by contingent expenses that 
cannot be determined upon. The item of ad¬ 
vertising we would not ’ consider worth any¬ 
thing to speak of, hence we have left it out. 


We append herewith our list: 

Rent . $3,600 

Taxes, light, heat and insurance.. 1,200 

Cartage . 800 

President and secretary. 3,500 

Manager and buyer. 4,000 

Bookkeeper . 1,500 

Five traveling salesmen . 6,500 

Traveling expenses . 6,000 

Telephones . 150 

Checker and house salesman. 900 

Stockkeeper and salesman. 900 

Four office men and boys. 3,500 

Two stenographers . 1,100 

Shipper . 600 

Stationery and postage. 700 

Advertising . 000 


$34,850 

This is now loaded up too heavy with sala¬ 
ries. Packard Hardware Co. 

Estimate Considerably Out of Way 

e think that the estimate is considerably 
out of the way. The parties have 
omitted a lot of little things that, when they 
come to do business, will creep into the ex¬ 
pense account, like little charities, and some 
larger ones—donations for public enterprise, 
losses by small and large pilfering which can 
never be fully done away with, breakage, for 
depreciation in some lines of goods, bad ac¬ 
counts which are sure to creep in. Under 
these items and some that we have not men¬ 
tioned we would estimate that $5,000 would 
not more than cover them. 


Their item of rent is a trifle low; their 
taxes, insurance, light and heat are altogether 
too low; the cartages will be more than double 
of what they say, while salaries of the presi¬ 
dent and secretary, manager and buyer are 
much too high. 

The item of bookkeeper and cashier seems 
to be nearly right; likewise that of the travel¬ 
ing salesmen and their expenses; also the tele¬ 
phone, but there will be the expense of long¬ 
distance messages, with reverse charges, which 
will mean several hundred dollars per year. 

The other items in general are very nearly 
all right, and possibly the stationery and ad¬ 
vertising could be held within the amount esti¬ 
mated, but they will have the utmost difficulty 
in selling $300,000 worth of goods and aver¬ 
age 20 per cent. They will do well if they 
average 17^ per cent., and in ordinary times 
they will scarcely average 16 per cent., while 
if goods should slump a little here and there, 
their total difference between actual cost and 
what they received may be less than 12 per 
cent., and has been as low as 8 per cent. 

Merchandizing is one thing, speculating on 
it on paper is another. There are a thousand 
and one little items that could not possibly be 
thought of and enumerated at the beginning 
of the year which are found on the expense 
account at the end of the year. 

Also, we do not believe that anyone could 
take $100,000 and do a business of $300,000 
without borrowing some money if they wish to 
take discounts, and there is the item of in¬ 
terest to be considered. Taking it altogether, 
if they would estimate that they had made 
about one-third the net profit that they show 
on paper, on that investment, most old hands 
would say that they were nearly right. 

Clark-Rutka-Weaver Co. 

Gross Profits and Sales Cat Down 

fter a careful examination of the “Ex¬ 
pense estimate,” we offer the following 
suggestions: 

First—The success or failure of the enter¬ 
prise will depend largely on the-location of the 
business, and on the efficiency of the manage¬ 
ment. By location we mean the territory 
within a radius of say 200 miles. Will this 
territory use the necessary amount of Hard¬ 
ware, that a new jobbing house can secure 
$300,000 of sales, the first or even the second 
year, in opposition to tizthe y old-established 
houses? By the efficiency of the management 
we mean that the buying of the goods, the 
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collection of accounts, the management of the 
traveling salesmen, and, in fact, the general 
supervision of the business, must be placed in 
experienced hands to win success. 

Second—With a manager and buyer at a 
salary of $5000, we do not see the necessity 
of a president with the same salary. 

Third—We seriously question whether it is 
possible to-day to secure five traveling sales¬ 
men, with an average sale of $50,000, and earn 
a gross profit of 20 per cent, on a salary of 
$1,300 each. 

The profit of 20 per cent, will depend largely 
on the class of goods sold. It is true there 
are a few lines of wares in a Hardware job¬ 
bing stock to-day earning 20. per cent, but in 
turn, heavy Hardware is sold on such a small 
margin of profit that the average is consider¬ 
ably below 20 per cent. 

Fourth—The house force in the estimate 
can be reduced. The duties of checker and 
shipper can be performed by one man. Two 
stenographers and one office boy will be ample. 

Fifth—The item of $1,000 for stationery is 
inadequate, as the postage account alone will 
exceed this sum. 

Sixth—With a stock of $100,000 it will be 
necessary to have an additional $50,000 for 
working capital, if goods are to be sold on 
sixty days* credit, as it is unsafe to rely on 
purchasers, who as a rule discount their bills. 

Seventh-—If the average sales of the travel¬ 
ing men are to reach the sum of $50,000 it will 
be necessary to include all mail orders, and 
the item of $50,000 in the estimate must be 
omitted. We believe that a stock of $100,000 
can be turned two and one-half times, but it 
will be an unusually prosperous year when 
the total sales reach $300,000. 

Eighth—The estimate makes no provision 
for losses, which are sure to occur, neither is 
mention made of stock depreciation, which is 
an important item, as shown in each annual 
inventory. 

In conclusion, we would therefore find that 
the capital stock must be increased and that 
the expense column must be readjusted. The 
estimate of $300,000 sales should be reduced to 
at least $250,000 for the first year or two, and 
the estimated profit of 20 per cent, be scaled 
down quite materially. “Quakertown.** 

Sales Too High—^Expenses Too Low 

e have- carefully gone over the figures 
set forth by your inquirer, and in our 
opinion he has the estimated expenses at 
least $5,000 too low, and on the other hand, 
we think he has his estimated sales too large. 
We believe it would be impossible to secure 
five traveling salesmen at the price named, or 
at $1,000 advance for the five to average ^50,- 
000 sales for the first year. 

We also believe that it would be impossible 
to secure $50,000 of mail orders during the 
first year, as all jobbers are straining every 


nerve for mail order business, and then again, 
salesmen call so often nowadays that not much 
is left for the mail order business. 

Bringing our “opinion’* to a close, will say, 
w^e think his estimated expense is $5,000 low; 
his estimated sales $75,000 high. Taking the 
20 per cent, gross profit on sales would leave 
a net loss of $3,750 for the first year. 

"Blank Jobbers.” 

Large Stock Necessary Owing to Belayed 
Shipments 

n the expense item we certainly think the 
writer is within bounds. From our own 
experience, should say the amount is too large, 
although this would be somewhat owing to 
locality. An annual business of $300,000 ^ught 
to be done on an average stock of $100,000, 
although it might have to be increased $25,000 
at certain seasons of the year, especially a 
year like the past, where it has been so hard 
to get prompt shipments of goods from manu¬ 
facturers. The Haynes & Chalmers Co. 

First Year Would Show Loss 

ith a stock of $100,000 and sales of $25,000 
per month they would need not less 
than $150,000 cash to carry on the business. 
Interest on $150,000 at 5 per cent, would be 
$7,500, which does not seem to be figured in 
the expenses. A large part of their sales 
would be made at not over 10 per cent, profit, 
and for every dollar sold at 10 per cent, profit 
they would have to sell another dollar at 30 
per cent, to keep the average. This would be 
a difficult proposition. It is quite probable 
that the first year the expenses would be 
$48,750, with gross profits of much less than 
^5,000. New England. 

Expense 16 Per Cent, of Gross Sales 

t seems to me that the estimate of expense 
is remarkably well figured out and evi¬ 
dently was made up by one having experience. 
The writer has recently conversed with sev¬ 
eral jobbers who stated that it cost them about 
14 per cent, of their annual business to pay 
all expenses and the gross profits varied from 
17 to 20 per cent. A stock of $100,000, if well 
selected, can be turned three times each year 
if properly handled, but to do this it will re¬ 
quire $200,000 capital, unless it is strictly a 
cash business, or bills are not discounted. One 
per cent, of the sales ought to be allowed for 
bad debts and incidental expenses in making 
collections. In other words, the average ex¬ 
pense of doing such a business for five years 
would be 15 per cent, of the gross sales. You 
will observe that this will require a sorting of 
the stock in such a manner that the bulk of 
the sales will yield a gross profit of 25 to 
30 per cent. Of course, after we have said 
all of the above, much depends upon location 
and territory canvassed.'9' 

Sharon E. Jones. 
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Expense Account Will be Heavier 

ithout going ver> deeply into detail, we 
do not believe your correspondent has 
figured his expenses heavy enough. He will 
have to have quite a number of order clerks 
that have not been figured on, and again he 
will find it impossible to keep his traveling 
men on the road for the amount he names. 
We would say he would have to do more 
business in order to make a success of it on 
the scale he names, and we think he would 
be justified in expecting a larger mail order 
business than he has figured on. 

A Kansas Jobber. 


Referring to the estimates for a jobbing 
business, the amount of $6,500 and $4,500 
expenses for five salesmen, who will sell ^0,- 
OOO each at 20 per cent, gross profit, is a little 
rosy; $2,500 each and pay their own expenses 
and 15 per cent, gross profit would be nearer 
correct in our location; $400,000 should be 
done on $100,000 capital. Forty years* experi¬ 
ence justifies this conclusion. The other esti¬ 
mates seem fairly correct, but brains and 
energy must be mixed with the captal to bring 
success. From an Ohio Jobber. 

An Average Profit of 13 1-2 Per Cent. 

ifferent business, conditions of location, 
etc,, make a vast difference as to the 
expense of handling goods, and while the 
writer believes that ordinarily a larger business 
can be conducted proportionately cheaper as to 
employes* expense, yet systems that are not 
systems are often introduced which tend to 
make expenses otherwise offsetting savings on 
other matters. Judging from the metliods of 
some jobbers w'here profits do not seem to be 
considered in the eager effort to “get every¬ 
thing in sight” it is a question if but few job¬ 
bers can show an average profit of *20 per cent. 
A jobber who can turn his stock three times 
annually, get returns from his customers with¬ 
out borrowing money at bank is doing well but 
must necessarily have additional capital to 
carry his business along. There are many in¬ 
cidentals in the expense line whidh occur 
which cannot always be foreseen, but we be¬ 
lieve an average of 13^^ per cent, on the sales 
will cover the expenses, unless severe losses be 
sustained by bad accounts, and that is an item 
that cannot be avoided. We are pleased to 
note that the writer of “An Opinion Wanted” 
approximates the expenses at about our fig¬ 
ures, and it is our honest belief that when a 
number of the jobbers, especially price cutters, 
realize that the volume of business must aver¬ 
age a figure of this proportion the jobbing 
trade in general will have profited, and a more 
healthy tone will prevail. The writer could 
never figure how some of the large jobbers 
figure their balance sheet to show a net gain, 
when they are apparently satisfied with an 
average profit of 10 per cent, and less. Much 


business on heavy lines is taken at 5 per cent, 
and even 2% per cent, and $1,000 worth of 
sales of that kind takes how much, at a larger 
profit, to average 13^ per cent. Too much 
dog-in-the-manger policy exists to-day in busi¬ 
nesses of all kinds, but it appears to us that 
the Hardware jobber is the limit, trying to see 
at how low a figure he can sell goods at, and 
even at the present time, without regard to 
advanced costs if he has goods on hand bought 
at old prices. 

An average of 13V^» per cent, we believe 
represents the expense amount. We are not 
large jobbers, but for over forty years have 
been established turning our stock 2Vj to 3 
times yearly at about that figure. If, however, 
living expenses increase and wages increase in 
proportion, the tendency of the expense item 
will be upward rather than otherwise. 

“An Inland Jobber.** 

Trouble in Getting Gross 20 Per Cent. 

n analyzing his expense estimate we should 
think that with interest on, say, $100,000 
of capital, which he will evidently need, his 
expense ratio to sales will average about the 
same as those of a large number of the job¬ 
bing trade in the States, where from 14 to 
15 per cent, seems to be considered about the 
right percentage. It is quite likely that if 
he should get organized he would find that his 
expenses would assort themselves a little dif¬ 
ferently from his estimate, and might aggre¬ 
gate a little larger than he now figures. Our 
notion is that his troubles will come in get¬ 
ting the gross 20 per cent, on his sales, par¬ 
ticularly in starting a new business. Of 
course we refer now to normal conditions, 
when goods are sold on a level value and not 
on an advancing market, as during the last 
year or two. If a new house or an old house 
can average 20 per cent, gross on its sales 
under normal conditions year after year, we 
consider that it will he doing remarkably well, 
but our own impression is that your corre¬ 
spondent will find it very, very difficult to earn 
20 per cent. Of course, wc. cannot tell about 
his city wholesale business, which may have 
considerable bearing on the volume of his 
trade, but with the competition which exists 
in the States (traveling in a territory which 
is fairly well covered by other Hardware deal¬ 
ers), we believe that it will be quite a propo¬ 
sition for any new house to make the sales 
his estimate proposes. 

Your criticisms on this matter in a general 
way are pertinent. There are so many factors 
which enter into the distribution of goods, be¬ 
sides the mere question of capital, that it is 
very difficult for anyone to theorize for an¬ 
other, but in the main the estimated plans are 
reasonable and more or less in harmony with 
the experience of those who have done busi¬ 
ness for some considerable time. OO C 
“Empire State." 




THE INJUSTICE OF SUBSTITUTION 


Views from Manufacturers, Jobbers and Retailers— 

Profitable for Retailers to Sell Advertised Goods— 

Some Instances Where Shoe Fits Other Foot Than 
the Retailer. 

^ here is an increasing num- else equally as good. If he says yes, no one 
her of manufacturers has any right to complain; if he continues to 

I who are doing general demand the exact article ordered, it is then 

II advertising, to "reach the up to the jobber to deliver the goods or pass 

consumer so that the lat- the business, but the meat in the cocoanut lies 

/'y ter will call upon the lo- in dealing with jobbers of first-class and 

cal dealer, and who also promptly punishing by withdrawal of trade 

use the trade papers those who are guilty of substituting. ' 

to inform the retail trade that such Chicago. 

advertising expenditure is being made in Sharp Prod for Retailers 

his behalf. It is somewhat surprising to note nphe jobber is not as often guilty of substitu- 
the large number of our advertisers who are 1 tion as the retail dealer himself. The re¬ 
doing this general advertising. Naturally, they tail dealers, unless there is a change, will, 
are anxious that the dealers avail themselves before many years, have to make the demand 
of the customers that come to th6 store in for specialties themselves. The time is coming 
quest of the advertised goods. But few will and is not far distant. You might ask why. 
deny that it is easier to sell well-advertised It is for this reason, and we will cite an in¬ 
goods than those that are not. Some dealer stance. A certain manufacturer of Hand 
may remark that he can sell non-advertised Cars, to make a demand for his special Hand 
goods to better advantage. Let us see. A cus- Car, spent $20,000 for magazine advertising, 
tomer comes in the store and asks for, say the Because of the peculiar construction and the 
“Star” Freezer, but the dealer has another that advantage of advertising, the demand for the 
he wishes to sell, for some reason best known Hand Car was very great. People were call- 
to himself, notwithstanding he handles the ing for the Hand Car in all sections. The 
“Star^ line. Owing to the persuasive sales- manufacturers sent out letters to the dealers 
man's talk the customer takes the substitute, asking them to handle the Hand Cars; that 
and perhaps departs feeling that she has 'they were making a demand, and that there 
bought something against her own wish. Now was no other car sold that realized so good a 
take the financial side. The profit on the profit, and that they would refer all inquiries 
“Star” Freezer is very nearly equal to or per- to the dealers, 

haps the same as the one sold. It's fair to A Glaring Example. 

assume that there are more frequent calls for The writer was in a large store in Detroit, 
the “Star” than the other Freezer. Why not who had bought a sample line of these Hand 
handle the advertised article, pleasing the cus- Cars. A lady came to the store with a letter 
tomer and deriving more profit? from the manufacturer, saying that she wanted 

ftA -n A X Tk w A a -if -B j to get this certain Hand Car. He did not 

90 Per Cent. Do Rot Specify Brand have the Hand Car in stock, therefore he told 

S olution of the trouble is simple. Retailers the lady that he had one just as good, painted 
should buy from houses which do not just the same for 50 cents less than she could 
substitute without first obtaining the consent buy the other car. He spent 15 minutes try- 

of the buyer, for, in our opinion, none of the ing to substitute one. The woman wanted 

jobbing houses of the first-class practise sub- the car that he did not have and wanted him 

stitution. to order it for her, but he was so anxious to 

The cry generally originates with the manu- substitute the other car that she became dis- 
facturer. but if he would look into things, he gusted and left. She went to another store 
-would find that 90 per cent, of all the retailers’ and got the Hand Car. 

orders which reach the jobbers’ hands do not The writer asked the buyer why he should 
specify brand at all. In such cases, of course, prefer to sell that car rather than the car the 

it is entirely proper for the shipper to ship woman asked for, and he answered that he did 

such goods as he,thinks will answer the pur- not propose to pay a higher price for an adver- 

pose to the satisfaction of the buyer. tised car when he could get other cars of 

There are many cases in which a jobber equal quality for less, although he acknowl- 

will receive an order for a brand of goods edged that he did not make any more profit 

which he has not got or is out of, and in on a car that was not advertised than he did 

such cases a first-class house will invariably for a car that was advertised. bThe demand C 
write to the buyer, state the facts and ask him w'as for the advertised car, but, as a rule, he 
if he has any objection to receiving something could work them off on a car that he handled. 
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A Conundrum. 

You cannot realize why a buyer with good 
solid machinery in his head would want to do 
this, but it is a fact that this is to be found 
in most every city and town. 'It seems that 
there is a feeling of resentment to the manu¬ 
facturer that is trying to make a demand for a 
line of goods.'that the dealer might secure 
greater benefit than they otherwise could. We 
have no doubt but that the jobbers some time 
substitute, but we are sure that they do not 
substitute one-half as much as the retail deal¬ 
ers try to substitute. 

Just a short time ago the Indiana Retail 
Furniture Dealers' Association at a conven¬ 
tion at Indianapolis tried to pass a resolu-% 
tion prohibiting its members from handling 
any advertised articles because it made them 
carry a certain line of goods that they pre¬ 
ferred not to carry. (What do you think of 
that?) We believe that a little co-operation 
of the dealer with the manufacturer would not 
only increase the sales on certain lines of spe¬ 
cialties, but it would prevent such substitu¬ 
tion; for the jobber, when he knows that an 
article will be returned if it does not come up 
to the dealers’ requirements, he will be very 
shy of substituting. Observer. 

Jobbers’ Private Brands 

n regard to the^ substitution evil on the part 
of the hardware jobbers, we do not think 
that there are words in the English language 
strong enough to condemn this practice on the 
part of the jobbing trade. The Hardware 
dealers of the country ought to rise up in 
arms against it. 

The main cause of this substitution is the 
great desire of so many jobbers to sell their 
own private brand goods, and some of them 
will go to almost any length to do it. The 
dealers do not seem to realize how badly they 
are being fooled by the jobber when they ac¬ 
cept brand goods in place of the genuine manu¬ 
facturers’ brand. There is no article on the 
market under jobbers’ private brand that is 
as high a grade in quality of material or work¬ 
manship as is the high-grade article of a high- 
grade manufacturer, and yet the jobber will 
endeavor to charge the dealer as much for his 
imitation as the manufacturer docs for the 
real thing. 

Did you ever stop to think, Mr. Dealer, why 
the jobber wants to substitute his own private 
brand when you want • the manufacturers' 
brand? It is becau.se he makes a much longer 
profit on the cheap goods that he is selling 
under a high-sounding name. 

Some of them will tell you to sell the article 
under their brand for as high a price as you 
have to charge the consumer for the manu¬ 
facturer’s brand. When they ask you to do 
that they ask you to do something that would 
not come under the head of commercial hon¬ 
esty, because of the fact that you know that 


you can purchase manufacturers’ high-grade 
goods to retail at the same price as the jobber 
wants you to get for his special brand. And 
you, of course, know that a high-grade article 
of the manufacturer is superior in every way, 
and therefore worth more to the consumer 
than the jobber’s goods. Jobbers’ private 
brands are simply humbugging the people, and 
we do not believe that any high-toned, self- 
respecting retail Hardware merchant would 
care to handle them if he stopped to think 
about it. 

The Real Cure. 

It seems to us, therefore, that the real cure 
for the substitution evil as practiced by the 
jobbers is for the dealer to return promptly, 
at the jobber’s expense, every item that the 
jobber sends him which is not in accordance 
with order. 

If the jobber will not furnish manufac¬ 
turers’ goods wanted by the dealer, then we 
suggest that the dealer write or telegraph to 
the manufacturer of the article and ascertain 
from the manufacturer the name or names of 
reliable jobbing houses who are carrying his 
goods in stock. 

There is not a manufacturer in the United 
States who would not gladly bear the expense 
of such telegrams both ways. The manufac¬ 
turer advertises in the trade papers, and we 
believe that he should be, and is,- entitled to 
every bit of protection that he can possibly 
secure that is legitimate and right, and we 
therefore thank you for this opportunity of 
expressing our views on the substitution evil 
in the columns of your valuable journal. 

“Manufacturers’ Brand.” 

Substitute May or May Hot be Inferior 

o doubt jobbers do substitute, and when 
they do, it is to supply an article which 
pays them better than the article called for. 
It may or may not be inferior. When a cer¬ 
tain brand is ordered by the retailer, it would 
appear to us that it is up to the retailer to 
see that he gets what he orders. If he orders 
Jones’ Post Hole, he is not obliged to receive 
holes by Smith—he can decline t6 receive 
them. * He can prevent substitution easy 
enough. The jobber will not practise it many 
times, unless he makes no protest. If he ac¬ 
cepts of the substitution, it is only natural that 
the jobber should think that he is perfectly 
satisfied. Ohio Manufacturer. 

Some Jobbers Have Standard Goods 
Imitated 

e are very particular to mark all our 
pieces of goods with^our trade-mark, 
so that the retailer may be protected on this 
very matter of substitution. We have even 
found where some of the jobbers illustrated 
our goods in their catalogue, yet they have 
at times substituted other makes of goods to 
the displeasure of the dealer, and such being 
the fact it compelled us to put on all our 
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advertising, “look for the brand on the goods; 
none genuine unless branded.” The line of 
goods that we manufacture for the Hardware 
trade was originated by us, and we have had 
imitators come and go in the last ten or twelve 
years. We have kept up the standard of our 
goods, hence the very large and increasing 
trade that we are getting for them, and we 
have yet to see a line of goods that equals ours 
in style, finish, durability and efficiency. 

Another thing that we have found is that a 
number of jobbers are always ready to try and 
get some manufacturing concern to dupli¬ 
cate or imitate other standard goods on 
the market, not being satisfied with a straight 
and legitimate profit, and yet they go to the 
national conventions and talk about the manu¬ 
facturers selling to the catalogue houses, while 
they use their utmost means to injure legiti¬ 
mate and old manufacturers by trying to get 
competing goods manufactured, which, if they 
only knew it, benefits them for only a short 
time, if it does at all, as they lose not only 
the confidence of the manufacturer by. their 
sharp practice, but the retailer as well, as he 
finds that it does not pay him to deal with a 
jobbing house who tries to substitute some¬ 
thing “just as good,” “looks the same,” “can't 
tell the difference.” 

fiRE.AKlNG THE PRICE 

Some of these very same jobbers will divert 
their orders, although they have good buyers 
themselves, to syndicate buyers trying to break 
down the price, thereby causing an inexperi¬ 
enced manufacturer to be led to think by 
the syndicate buyer that he can place their 
orders if he gets a little commission. The mo¬ 
ment the manufacturer does that the syndi- 
'cate buyer, being paid a salary to break the 
price if he can, immediately notifies Mr. Job¬ 
ber that he has been able to get ‘2Mi to 5 per 
cent, commission, then when the manufacturer 
goes to the jobber again, Mr. Jobber says: 
“Why, you were selling your goods to a syn¬ 
dicate buyer at 2% to 6 per cent, less than you 
were selling to me; now, I want that.” Mr. 
Man sees he has got him and has to allow the 
discount, and the manufacturer eventually 
finds that he is in about the same position as 
“the two cats were when the monkey was di¬ 
viding the cheese on the scales,” he would keep 
on biting off a piece of each cheese and would 
always bite a little more off each time, conse¬ 
quently the scales never balanced, and, to use 
the words of an old saying, “he is caught 
between the upper and lower grindstone.” The 
tesult, his creditors conic in and shut him up, 
and because a legitimate manufacturer ask.s a 
fair margin of profit on his goods, pro¬ 
tects the jobber and retailer, advertises 
his • goods, makes them known and 
keeps up the quality, yet he has to fight 
just such things as mentioned above. We shall 
be pleased to learn of other manufacturers 
and their experience. H. E. N. 


Know Ho Partionlar Remedy 

t is indeed annoying to have jobbers sub¬ 
stitute goods when they are out of what 
you order. Even when we have specified in 
our order not to substitute they sometimes do 
it. In this case we return goods at their ex¬ 
pense. We-know of no particular remedy. 

Ericson Edberg & Ericson. 

How to Eliminate Substitution 

efore selling a dealer, convince him that 
you will co-operate with him and* make 
your line, all things considered, the most 
profitable for him to handle. 

After selling him, make good your promise. 

Very few dealers are inclined to resort to 
substitution where they have an article that 
appeals to them as being the very best in the 
line, where they are getting a reasonable 
profit, where the manufacturer is properly co¬ 
operating with them by creating and adding 
to the demand. 

Some manufacturers attempt to coerce the 
trade into handling their line, and their sales« 
men, by unwise statements, antagonize even 
those w^ho are handling their product. Some 
manufacturers who produce unadvertised arti¬ 
cles or articles of inferior merit appeal to the 
cupidity of a certain class of dealers, and 
may induce such dealers for the time being 
to attempt the work properly belonging to the 
manufacturer of securing a demand for his 
goods, and to take the responsibility of stand¬ 
ing back of inferior or unadvertised goods on 
account of a possible small profit that will 
not one-half pay them for the time and energy 
spent in trying to replace the advertised goods 
in the line by the other ones. 

Such dealers soon learn that there is also a 
personal responsibility which they cannot 
afford to assume. When a customer gets what 
he wants, if results are not satisfactory, the 
manufacturer is back of it and the one blamed. 
When the dealer assumes to recommend or 
guarantee the substituted article the dealer is 
the one blamed for unsatisfactory results, and 
frequently loses a customer, never knowing 
really why. 

Substitution is undoubtedly being less and 
less practised, and the better class of dealers 
are inclined to carry stocks of those goods 
which are the best sellers, and which also 
appeal to them to be -the most meritorious. 

With the proper attention on the part of 
the manufacturer to keep the merit of his 
goods generally before the people, eliminating 
anything like an attempt at coercion of the 
dealer, with a very wise policy of advertising 
qnd maintaining demand, and coupled with the 
fact that the consumer is fast coming to 
consider substitution rather disreputable, the 
problem will soon be well and wisely solved 
to the great benefit of both manufacturerp 
dealer, and the consuming public. ^ 

Alabastine Co., J. L. Hamilton. 



Bulletin of New Dealers 


(REQUESTS FOR CATALOGUES AND INFORMATION.) 

Special reports have been received at the office of the Hardware Dealers* Magazine from the following 
new dealers (or change in style of firms) since last bulletin, stating the goods which they handle or expect to 
handle. These reports are sent to us direct from the dealers themselves, and are therefore reliable. They 
want the latest catalogues, special circulars or price-lists relating to the classes of goods they handle. The 
numbers indicate classes of goods handled. 


1 Builders’ Hardware 

2 Machinists’ Tools 
8 Carpenters* Tools 

4 Cutlery & Plated Ware 

5 Tinware ' 

6 Wooden ware 

7 Rope and Twine 

8 Pumps 

9 Agricultural Goods 

10 Bicycles 

11 House Furnishings 


12 Guns and Ammunition 

13 Building Papers 

14 General Hardware 

15 Electrical Supplies 

17 Factory Supplies 

18 Stoves and Ranges 

19 Furnaces 

20 Saddlery Hardware 

21 Vehicles 

22 Lead and Iron Pipe 

23 Tin Plate and Metals 


24 Cabinet Hardware 
26 Horse Shoes 

26 Plasterers’ Tools 

27 Paints and Oils 

28 Glass and Putty 

29 Blacksmiths’ Supplies 

80 Fishing Tackle 

81 Sporting Goods 

82 Butchers’ Tools 
88 Hose 

34 Weather Strip 


86 Belting 

86 Lawn Mowers 

87 Lamps 

88 Oil Stoves 

89 Stationers’ Hardware 

40 Refrigerators 

41 Shoe Nails, Soles, etc. 

42 Wood Mantels, etc. 

48 Plumbers’ Supplies 

44 Steam Fitters^ Supplies 

45 Yacht & Boat Hardware 


Alabama 

SELMA: Alabama Hardware Co. 

Wholesale and retail (opened new store), 
1 to 10, 12, 13, 14, 17, 18, 20, 23, 25, 26, 
29 to 42. 

California 

MOUNTAIN VIEW: Mountain View Hard¬ 
ware Co. 

Retail (succeeded Wni. Hunter), 1, 3, 4, 5, 
7, 12, 14, 18, 26, 27, 28, 33, 36, 38. 

Colorado 

LAJARA: B. L. Van Vechten Hardware 
Co. 

Retail (formerly B. L. Van Vechten), 1, 3 
to 7, 12, 13, 14, 18, 20. 22, 23, 25, 27, 
28, 30, 31, 33, 41, 43, 44. 

Connecticut 

BETHEL: G:lbert-Miller Co. 

Retail (formerly E. W. Gilbert). 

District of Columbia 

WASHINGTON: F. P. May Hardware Co. 

Wholesale (formerly F. P. May & Co.) 

Florida 

PENSACOLA: Gibbs, Quigley & Morgan. 

Wholesale and retail (opened new store), 1 
to 10, 12, 14, 18 to 33, 35 to 38, 40, 42. 

Georgia 

STATESBORO: Raines Hardware Co. 

Wholesale and retail (formerly W. G. 
Raines), 1 to 12, 14, 18, 20, 22 to 3-3, 35 
to 38, 40, .41, 42. 

TEMPLE: Temple Hardware & Furniture 
Co. 

Retail (formerly Temple Hardware Co.), 1 
to 9, 12, 14, 18, 21, 25, 27, 29, 30, 35, 37, 
41. 44. 

Idaho 

TETON: Teton Hardw'are Co. 

Retail (succeeded Marler Bros.). 1 to 7, 9 
to 15, 18, 20. 22, 23. 25, 27 to 31, 33, 37, 
38, 39, 41, 43. 


Illinois 

BENSONVILLE: Kirchhoff Bros. 

Retail (formerly Carl E. Kirchhoff), 1 to 9, 
12, 14, 15, 18, 19, 22, 23, 24, 30, 31, 33, 

35, 36, 38, 39, 43, 44. 

CAMBRIDGE: R. B. Wilson & Co. 

Retail (succeeded J. R. Mascall & Son), 1 
to 8, 12, 14, 18, 22, 26, 30 to 36, 38, 41. 
FREEPORT: Fraser Merc. Co. 

Retail (opened new store), 1, 3, 4, 5, 7, 11, 
12, 14, 18, 19, 30, 31, 33, 34, 36, 38. 
HIGHLAND: Hagnauer & Knoebel Hard¬ 
ware Co. 

Retail (formerly Hagnauer & Knoebel), 1, 

3, 4, 6 to 9, 12. 14, 15, 21, 22, 27, 28, 32, 
33 to 36, 41, 43, 44. 

OAK PARK: Rogers & Nicholas Hardware 
Co. 

Retail (opened new store), 1, 3, 4, 6, 7, 13, 
14, 24, 26. 33, 34, 36, 40. 

ORION: A. A. A. Store (Mr. Chas. Asp- 
lund). 

Retail (succeeded Clark Wade), 1, 3 to 7, 
12, 14, 18, 19, 22. 23, 27, 28, 36, 38, 40. 
PEKIN: Ladd J. Gollon & Co. 

Retail (succeeded Hancock & Koerner), 3, 

4, 5, 7, 9, 12, 14, 18, 21, 27, 30, 32. 3:3, 

36, 38, 40, 41. 

Indiana 

PINE VILLAGE: W. O. Thomason. 

Retail (succeeded W. O. Smith), 1 to 5. 7, 
8. 9, 11 to 14, 18 to 22. 24. 27, 28, 30. 
31. 32, 34, 36, 38, 41. 43, 44. 

Indian Territory 

BARTLESVILLE: H. J. Heine. 

Retail (opened new store). 1 to 8, 10. 12, 
14, 18, 26, 27, 28. .30, 31. a3. 34, 36, 40, 
41. 

COUNCIL BLUFFS: Council Hill Hard¬ 
ware Co. 

Retail (succeeded W. L. Knouff), 1 to 9. 
12, 14, 18, 21, 25, 29, .30, 31, 33, 37 to 41. 

Iowa 

DAVENPORT: Strohkarck, Stehn & Eckcr- 
mann Co. 
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Wholesale and retail (succeeded Rascher, 
Scliricker & Rascher Hardware Co.), 1 
to 4, 7, 13, 14, 17, 24, 26, 32 to 36. 
HUBBARD: W. H. Sheldon. 

Retail (succeeded H. F. Carter), 1, 3, 4, 5, 
7, 8, 9, 12, 14, 18, 19, 21, 22, 23, 26, 
27, 28, 30, 33 to 36, 38, 40, 41. 

IDA GROVE: Mitchell & Simpson. 

Retail (succeeded Rollins Hardware Co.), 

I, 3 to 8, 10, 12, 14, 18, 19, 22, 23, 31, 33, 
36, 40, 43, 44. 

JANESVILLE: C. W. Taylor. 

Retail (succeeded L. E. Prosser), 1, 3, 5, 

7, 8, 9, 12, 14, 18, 19, 21, 22, 23, 25 to 
' 28, 30, 32, 36, 38, 41. 

MILTON: Jolley Hardware Co. 

Retail (formerly Jolley & Conrad), 1 to 9, 

II, 12, 14, 18, 19, 21, 22, 23, 26, 27, 31 to 
36, 38, 40, 43, 44. 

PISGAH: Pfarr, Gebert & Hunt. 

Retail (succeeded C. M. Nuzum), 1, 3 to 7, 
12, 14, 18, 25, 26, 28, 37, 41. 
STANTON: Blade Bros. 

Retail (formerly Blade & Nelson), 1 to 7, 
12, 14, 18, 19, 20, 23, 24, 30, 31, 36, 38, 
40. 

WEST UNION: Hoyt Hardware Co. 

Retail (formerly Hovt & Lawyer), 1 to 8, 
10 to 15, 18 to 24, 26, 27, 28, 30 to 38, 
40 to 44. 

Kansas 

ALTA VISTA: A. H. Wolgast. 

Retail (formerly Wolgast & Schade), 1 to 
12, 14, 18, 20 to 24, 26, 27, 29 to 39, 41, 
43, 44. 

ANTHONY: G. W. Young & Co. 

Retail (succeeded J. F. Berger), 1, 3 to 7. 
9, 10, 12, 14, 18, 21, 24, 26 to 33, 36, 38. 
39, 40. 

ARKANSAS CITY: Sturtz Hardware Co. 
Retail (formerly Gilbert-Sturtz Hardware 
Co.), 1 to e, 10, 11, 12, 14, 18, 10, 22 to 
34, 36, 38, 40 to 44. 

AULNE: D. A. Corhelson. 

Retail (succeeded Winkley Bros.), 1 to 9, 
12, 13, 14, 18 to 24, 26, 27, 28, 30, 

39, 40, 41. 

AXTELL: Adamson & Baker. 

Retail (formerly Wilson & Adamson), 1 to 

8, 11, 12, 14, 18, 22, 23, 27, 28, 31, 36. 
GREEN : Hainey & Wilcox. 

Retail (formerly E. O. Hainey), 1 to 5, 8, 
12, 14, 18, 23, 26, 27, 29 to 32, 36, 38, 

40. 

MANHATTAN: J. C. Jones & Co. 

Retail (succeeded A. J. Whitford), 1, 3 to 
8, 10, 12, 13, 14, 18, 19, 22, 23, 24, 26 
to 29, 33, 34, 36, 38, 40, 41, 43. 
MARQUETTE: Geo.-C. Griggs. 

Retail (succeeded J. E. Hamilton), 1 to 9, 
11, 12, 14, 18 to 23, 26, 27, 28, 30, 31, 
a3, 35, 36, 38, 40, 41, 43, 44. 
PURCELL: M. A. Schlick. 

Retail (succeeded F. G. Berridge) 1, 3 to 


9, 11 to 14, 18, 20, 21, 22, 26, 27, 28, 30, 
31, 34, 36, 38, 41. 

SUMMERFIELD: Ed. M. Wagner. 

Retail (succeeded Loch & Mann), 1 to 5, 7, 

10, 12, 14, 18, 20, 23, 24, 26, 30, 31, 33, 
34, 36, 37, 38. 

SYCAMORE: Sycamore Hardware Co. 

Retail (opened new store), 1, 3 to 10, 12, 
14, 18, 22, 26, 27, 28, 30, 32, 37. 

TOPEKA: W. E. Culver. 

Retail (formerly Culver & Bailey), 1, 3 to 
8, 10, 18, 22, 23, 2(), 30, 32, 33, 34, 36, 
38, 40. 

WICHITA: J. H. Butts & Son. 

Retail (succeeded Smyth Hardware Co.),' 

1 to 12, 14, 15. 17 to 21, 23 to 26. 29 
to 33, 35, 36, 37, 40, 41. 

WILLARD: Willard Lumber & Hardware 
Co. 

Retail (succeeded Winters, Rogers & Co.), 

1 to 10, 12 to 18, 20 to 33, 36, 38, 39, 41, 
43, 44. 

Kentucky 

OAKTON: J. W. Crowe. 

Retail (formerly Crowe & Berry), 1 to 14, 
18, 20, 21, 24 to 33, 36 to 45. 

Maine 

NORTH BERWICK: F. B. Tupper. 

Retail (formerly Tupper & Whittier), 1 to 
8, 10, 13, 14, 18, 19, 22, 23, 25 to 34, 36, 
38, 40, 43, 44. 

SKOWHEGAN: Bowman Hardware Co. 

Retail (succeeded Henrv Rawles), 1 to 4, 

7, 8, 11 to 15, 24 to 36, 45. 

Maryland 

BALTIMORE: Kirk-Habicht Co. 

Retail (opened new store). 

Massachusetts 

BRIDGEWATER: J. H. Fairbanks Co. 

Retail (formerly J. H. Fairbanks), 1. 3 to 
10, 1.3, 14, 18, 19, 22, 27, 28, 33, 34, 36, 
37, 38, 40, 43. 

EAST TAUNTON: Horace A. Vaughan. 

Retail (opened new store), 1, 3 to 9, 13, 14. 
22, 25. 27 to 30, 36 to 38. 43, 44. 

WOBURN: H. B. Blye & Co. 

Retail (opened new store), 1 to 7. 9, 12 
to 15, 19, 22, 23, 26, 27, 28, 30, 31, 33, 
34, 36, 37, 38, 41. 

Michii^n 

BAD AXE: John Maywood. 

Retail (formerly Mavwood.& Cosgrove), 1, 

3 to 9, 12 to 15 ; 18, 19, 21, 22, 23, 26, 
27, 30, 32 to ;38, 40, 41, 43, 44. 

BYRON: Meier Bros. 

Retail (succeeded E. E. Kohler), 1. 3 to 14, 
18, 22, 23, 24, 26, 27, 28. 30 to 36, 38, 40, 
41, 43. 44. 

ORION : C. E. Cozadd. 

Retail (succeeded Orion Hardware Co.), 1,3 
to 9, 12, 13, 14, 18. 19, 22. 23, 27, 28, 30p 
33, 34, 36, 37, 38, 40, 41, 45. 
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OWOSSO: Fred W. Pearce. 

Retail (formerly Pearce & Gerow Co.) 1 to 

8, 10, 12, 13, 14, 17, 18, 22, 25 to 38, 40, 
41 44. 

SOUTH RANGE: Nelson & OIkkonen. 

Retail (formerly Bergman & Nelson), 1, 3 
to 14, 18, 20, 22 to 34, 36, 37, 38, 41, 43, 
44. 

SPRINGPORT: Allen Crawford, Jr. 

Retail (formerly Allen Crawford & Son), 1 
to 9, 12 to 15, 18, 19, 22, 23, 26, 27, 28. 
30 to 36, 38, 40 to 44. 

Mississippi 

MERIDIAN: Bennett Bros.' Hardware Co. 
Retail (opened new store), 1 to 7, 9, 12, 14, 
18, 25, 26, 29, 31, 33, 36, 37, 38, 40, 41. 

Missouri 

BROOKFIELD: Faut & Davis. 

Retail (formerly Harris & Faut), 1 to 5, 
7, 8, 12, 13, 14, 18, 19, 23, 25, 26, 29 to 
34, 36, 38, 40, 41. 

KNOBNOSTER: Foster & Koch. 

Retail (formerly J. C. Foster). 
MONTROSE: Mohler & Dugan. 

Retail (formerly Utterson & Mohler), 1, 3 
to 12, 14, 18, 21, 22, 26, 27, 28, 30, 31, 
36, 38, 40. 

LATOUR: E. P. Wright. 

Retail (succeeded J. H. Burt), 5, 7 to 10, 
12, 14, 20, 30, 37, 41. 

SMITHVILLE: Waller, Williams & Son. 
RetaiJ (formerly Waller & Rice), 1 to 9, 12, 
14, 18 to 23, 30 to 33, 36, 38 to 41, 43, 

Montana 

GLENDIVE: Rivencss-Wister Hardware Co. 
Retail (succeeded Fernald Hardware Co.), 
1 to 15, 18, 19, 23 to 38, 40, 41, 44, 

Nebraska 

BEAVER CROSSING: Earl Eager, 

Retail (opened new store), 1 to 7, 12, 14, 18, 
26, 27, 28, 30, 31, 33, 36, 37, 38, 40. 
COTESFIELD: Hattie A. Scars. 

Retail (formerly E. S. Sears), 1 to 6, 12. 14, 
18, 23 to 26, 28 to 32, 36, 37, 38, 40. 
GILTNER: P. B. Pintevine. 

Retail (succeeded D. M. Douthett & Co.), 
1, 3 to 7, 12, 14, 18, 19, 23, 25 to 29, 31 
to 38. 

LOOMIS: Mark Lawritson. 

Retail (formerly Lawritson Bros.), 1, 3 to 
7, 9, 11, 12, 14, 18 to 21, 23, 27, 28, 30 
to 36, 38, 39, 41. 

NELSON: McDermott & Devine. 

Retail (formerly Case & McDermott), 1, 3, 
4, 5, 7, 9, 10, 12, 14, 18, 19, 21, 24, 26 
to 30, 32, 33, 34, 36, 38, 40, 41. 
SUMNER: D. J. Yost. 

Retail (formerly Yost & Moore), 1, 5, 6, 7, 

9, 10, 12, 14, 18, 20, 21. 23, 25, 27, 28, 33. 
36, 37, 38, 41. 


New Hampshire 

NASHUA: Whittemore & Ambrose Hard¬ 
ware Co. 

Wholesale and retail (consolidation of Barr 
Hardware Co. and Whittemore & Am¬ 
brose), 1 to 4, 6 to 9, 12, 13, 14, 17, 22, 
25 to 30, 32 to 36, 41, 42. 

New Jersey 

POINT PLEASANT: B. W. & J. E. Clayton. 

Retail (opened new store), 1 to 10, 12, 13, 
14, 18, 19. 23. 24, 26 to 34, 36 to 39. 41, 
43, 44, 45. 

New Mexico 

ALBUQUERQUE: Wagner Hardware Co. 

Wholesale and retail (succeeded Albuquer¬ 
que Hardware Co.), 1 to 14, 18. 19, 20, 
22 to 26, 29 to 38, 40, 41, 43, 44. 

New York 

DELHI: W. H. Cavan, 

Retail (formerly Cavan & Anderson), 1, 3, 
5 to 9, 13, 14, 18, 19, 22, 26, 27, 28, 30. 
32 to 38, 40, 41, 43, 44. 

TONAWANDA: Harry J. Stickney. 

Retail (formerly Lynch & Stickney), 1 to 6, 
10, 13, 14, 18, 19, 22, 26, 27, 28, 33. 34, 
36, 37, 38, 41. 

North Carolina 

KINSTON: D. V. Dixon & Son. 

Wholesale and retail (formerly Dixon & 
Hooker), 1, 3 to 9, 12, 13, 14, 18, 20, 23 
to 38, 40, 41, 43. 

. Ohio 

BELLE CENTER: H. S. Watkins. 

Retail (succeeded L. H. Bechtel), 1 to 10, 
12, 13, 14, 18, 20. 21, 22, 24, 26 to 32. 
34. 36. 40, 41. 43, 44. 

DEGRAFF: C. B. Foulk. 

Retail (formerly Foulk Bros.), 1. 3 to 7. 
9, 10, 12, 13, 14, 18, 20, 25, 27, 28. 34, 36. 
38, 41. 

FOREST: Wm. A. Mapletoft. 

Retail (formerly Mapletoft & Ernest). 1 to 
45. 

WELLSTON : Camick & Rice. 

Retail (succeeded H. P. McGhee), 1 to 10, 
12 to 18, 20, 21, 24 to 29. 31 to 34, 36, 
38 to 41. 

WEST FARMINGTON: H. B. Hosmer. 

Retail (succeeded W. T. Walker), 1, 3 to 9, 
12, 13, 14, 18, 19, 22, 23, 25 to 41, 43, 44. 

Oklahoma 

ALVA: A. T. Edwards. 

Retail (succeeded Green & Green), 1 to 9, 
12, 14, 18, 20, 21, 25 to 33, 35, 36, 38, 40, 
41. 

SAYRE: Hullum Hardware Co. 

Retail (succeeded Wm. Wagner), 1 to 9. 12. 
14, 18. 20 to 23, 26. 29 to 34, 36, 37, 38, 
40, 41. 
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Oregon 

EUGENE: Berger-Bean Hardware Co. 

Retail (formerly F. J. Berger) 1 to 9, 13, 14, 

17, 18, 20, 21, 22, 24, 25, 26, 28, 29, 32, 
33, 35 to 38, 41, 44, 45. 

HARRISBURG: Perin & Hill. 

Retail (formerly Pryor & Hill), 1 to 5, 7, 8, 
9, 12, 13, 14, 18, 21, 23, 27, 30, 32, 33, 36, 37, 
38, 41, 43, 44. 

HERMISTON: Hermiston Hardware & 

Implement Co. 

Retail (opened new store). 

Pennsylvania 

CHESTER: Fred F. Taylor. 

Retail (added hardware), 2 to 5, 11, 12, 14, 

18, 23, 26, 29, 32, 33, 35 to 38. 

JERSEY SHORE: Crowe & Steiner. 

Retail (succeeded Hogue Hardware Co.), 1 
to 10, 12 to 15, 18, 22, 25 to 34, 86, 37, 38, 
40, 41, 43, 44. 

MIFFLINBURG: Union Hardware Co. 
Retail (opened new store), 1 to 8, 10 to 15, 
18, 19, 20, 22 to 38, 40 to 44. 
NICHOLSEN: C H. MacConnell. 

Retail (formerly Driggs & MacConnell), 1, 
2, 3, 5 to 10, 12, 13, 14. 18, 19. 20, 22, 23, 
25 to 33, 36, 38, 40. 41, 43, 44. 
SHENANDOAH : Dunlap Hardware Co. 
Wholesale and retail (formerly Ditnlap-Tag- 
gart Hardware Co.), 1 to 7, 9 to 14, 17, 
18, 19, 22 to 38, 40, 41, 43, 44. 

South Carolina 

GAFFNEY: Wilkiiis-Watson Hardware Co. 
Wholesale and retail (formerly R. M. Wil¬ 
kins), 1 to 18, 20 to 38, 40, 41, 43, 44. 
PROSPERITY: Craig Supply Co. 

Retail (succeeded Livingston Hardware 
Co.), 1, 3 to 10. 12, 14, 18, 22, 24 to 33, 
35, 37, 38, 39, 41. 

Texas 

CORPUS CHRISTI:, Gaflfney Lumber Co. 

Retail (formerly M. T. Gaffney). 

'KILLEEN : Rancier Hardware Co. 

Retail (formerly Will Rancier), 1 to 9, 12, 
• 14, 18, 21, 22, 25 to 32, 37, 38, 40. 

L.AMPASAS: Burns & Noble. 

Wholesale and retail (formerly Burns, Xoblc 
& Barnes). 

LOREbfA: Lorena Lumber & Hardware Co. 

Retail (succeeded Holvey & Westbrook), 1. 
- ' 3, 4, 5, 7, 9, 14, 18, 19, 21, 22. 27, 28. 38. 

‘36, 41..43. 

SAN.ANGELO: Kilgore & Haydon. 

Retail (opened new store). 1 to 7, l(>, 12 to 
18, 21, 24, 30 to '33, 86 t.^ 42. 

TEMPLE: Brown-Arnold Hardware Co. 
Retail (opened new store). 1 to 8, 10. 12, 
‘ 14,-18;-22, 25 to 33, 35 to 38, li». 41. 48, 
44. 

WHITEWRIGHT: Hartzog-Wilson Hard¬ 
ware Co. 


Retail (formerly F. H. Hartzog), 1 to 9, 12, 
14, 18, 20 to 23, 25, 29, 30, .33, 36, 37, 
38, 40, 41, 43, 44. 

Vermont 

NORTHFIELD; R. E. Beckley & Co. 

Retail (succeeded Emerson Bros.), 1 to 8, 
13, 14, 18, 19, 22, 23, 27, 28, 30, 32, 33, 
36, 40, 41, 43, 44. 

Virginia 

STAUNTON : Ast & Hager. 

Wholesale and retail (formerly Ast & Hen¬ 
kel), 1 to 8, 10, 12, 13, 14, 17, 18, 25 to 
84, 36, 37, 40. 

Washington 

COLFAX: Wm. Erickson & Son. 

Retail (succeeded Kuhn Hardware Co.), 1 
to 8, 12, 13, 14, 18, 19, 22, 23, 25 to 34, 
36, 37, 38, 40, 41, 43. 

DAYTON: Galloway Bros. 

Retail (succeeded Powell & Babbitt), 1 to 5, 
7, 8, 9, 11 to 14, 18, 20 to 23, 25, 27, 29, 
30, 32, 33, 35, 36, 38, 40, 41, 43. 
WILBUR: R. B. Hall. 

Retail (opened new store), 1 to 8, 11 to 14, 
18, 22, 23, 25 to 38, 40, 41. 

Wisconsin 

IRON RIVER: Farmers’ Hardware Co. 

Retail (opened new store), 1 to 5, 7, 8, 9, 12, 
13, 14, 18, 20, 22 to 33, 35 to 38, 40, 41, 
43, 44. 

MANITOWOC: Kerscher Bros. Co. 

Wholesale and retail (formerly Kcrscher- 
Lindemann Co.), 1 to 8, 12, 13, 14, 18, 19, 
20, 22 to 31, 33 to 36, 38 to 45. 

Canada 

MONTREAL, P. Q.: Starke-Seybold, Ltd., 
14 St. Peter St. 

Wholesale (consolidation of Seybold & Sons 
Co. and Starke Hardware Co., Ltd.), 1 
to 8, 10, 12, 13, 14, 17, 20, 22, 23, 25 to 
36, 41, 43, 44. 

Desire Catalogues and Price Lists 

The Brewer Hardware Co., Ltd., Alexandria, 
La., retail Hardw’are dealers, are desirous of 
receiving catalogues and price lists from manu¬ 
facturers of general Hardware, sporting goods, 
implements, etc. ‘ 

Geo. W. Habbersett, 429 South Broadway, 
Baltimore, Md., is desirous of receiving cata¬ 
logues from manufacturers of goods that will 
sell in the 5-and-lO-cent line. 


The Johnson Hardware Co., Barberton, 
Ohio, are opening a branch store at Marshall- 
ville, Ohio, where they expect to carry a com¬ 
plete line of shelf and builders* Hardware. 
They desire to receive catalogues for this new 
store. 
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Who Makes the Goods? 

Each one of the following inquiries is either 
from a dealer, jobber or exporter. If you can 
give us the name and address of manufactur¬ 
ers of same the courtesy will be appreciated. 
We are still without makers’ addresses on all 
inquiries published on page 547 of March issue, 
' save No. 115: 

No. 118.—“Rhodes’” Long Handle Pruning 
Shear. 

No. 119.—“Smith’s” Spar Varnish and Coat¬ 
ing. . 

No. 120.—Address of Anchor Implement Co. 

No. 121.—^“Empire” Blind Adjuster. 

No. 122.—Address of Seabrook Bros., mak¬ 
ers of “Owl” Chime Bicycle Bells. 

No. 123.—Makers of Muck Horseshoes for 
plowing in mucky ground. 

No. 124.—Check hook lock, to be used in 
coat and hat check room. 

No. 125.—Address of Stillman Safety Lamp 
and Heater Co. 

No. 126.—Address of Lewis & Crager, mak¬ 
ers of “Perfect” Pants Presser. 

No. 127.—Copper pointed picks. 

No. 128.—Gauge for lath hatchets. 

The Coes Wrench Co., Worcester, Mass., 
will soon build large additions to their knife 
works, part of which will be used for increas¬ 
ing the output of the “Coes’ ” Wrenches. Last 
year the Wrench business increased 25 per 
cent., and the total reached was 720,000 
Wrenches, not including their Key Model 
pattern. 

Ohio Hardware Convention 

he Ohio Hardware Association held their 
annual convention at Columbus, Febru¬ 
ary 26, 27 and 28. The attendance by mem¬ 
bers and those connected with the trade was 
close to 2,000, evidence of the great growth 
of the organization during the years of its 
existence. President C. S. Johnson, Barber¬ 
ton, presided. President E. M. Bush, Evans¬ 
ville, Ind., was present and gave a talk to the 
members that showed the deep interest he has 
in the national organization. In the report of 
Secretary F. A. ]^are, Mansfield, was revealed 
the aggressive letter campaign he* has under 
way for the new^'members. Treasurer C. C. 
Fouts, Middleto\yn, and Financial Secretary 
A. L. Shearer, ,* Clayton, in their reports, 
showed that the finances produced a balance 
on the credit sid^. There were many exhibits 
made by manufactqrers, which received due 
attention from the Hardwaremen. The Ques¬ 
tion Box was ably handled by National Sec¬ 


retary M. L. Corey, who brought out lively 
discussions on various topics. 

The new officers elected are as follows: 

President —C. S. Johnson, Barberton. 

Vice-President —Frank W. Ingalls, Bryan. 

Financial Secretary —A. L. Shearer, Day- 
ton. 

Treasurer —C. C. Fouts, Middletown. 

Secretary —Frank A. Bare, Mansfield 

Executive Committee —^James McVicker. 
Jackson; D. O. Thompson, Cambridge;. Mr. 
Marquardt, Toledo; I. L. Loomis, Cuyahoga 
Falls. The 1908 convention will be held at 
Columbus. 

north Dakota Hetail Hardware Convention 

le North Dakota Retail Hardware Asso¬ 
ciation held their tenth annual conven¬ 
tion at Minof the 12th, 13th and 14th ult. At 
this postponed meeting there was a large at¬ 
tendance. President H. F. Emery, Fargo, in 
his annual report, spoke of the past year as 
having been one that has shown great develop¬ 
ment for the Northwest, and in which his own 
State had taken a great part. 

J. A. Roell, Minot, spoke on “Advertising 
the Store,” and J. S. Cole, Lisbon, set forth 
some of the advantages of borrowing money 
to discount bills. There was an animated dis¬ 
cussion on Paints and the Pure Food Law of 
North Dakota. 

The election of officers resulted as follows: 

President— H. F. Emery, Fargo. 

First Vice-President —H. B. Allen, Fair- 
mount. 

Second Vice-President —J. A. Roell, Minot. 

Third Vice-President — N. Halverson, 
Aneta. 

Secretary —C. N. Barnes, Grand Forks. 

Treasurer —H. T. Helgeson, Milton. 

The 1908 convention will be held at Fargo. 

Secretary J. W. McManus, of the Retail 
Dealers’ Hardware and Implement Association 
of Texas, states that owing to the growing 
importance of the work of the organization 
headquarters have been moved to Dallas. The 
insurance association is now in full swing, 

At the annual convention held last month 
at Los Angeles, the California State Retail 
Hardware Association elected the following 
officers: President, F. T. Duhring, Sonom.a; 
First Vice-President, W. C. Barth, Corona; 
Second Vice-President, M. M. Brown, San 
Francisco; Secretary, F. B. Dickinson, San 
Francisco; Treasurer, Geo. M. Hickman. 




rno CUE general hardware store 

run uALl in Greater New 

I wii vnkh York Suburb, rapidly srowing 
aectiofi: good trade; reason for selling, con¬ 
tinued iUness. Address 

“Hardware Opportunity,” 

Box ltS3, New York 


national adjustable 


WINDOW VENTILATORS 

Liberal Discount to the TRADE. Illustrated 
booklet for the asking. ^ 

NATIONAL VENTILATOR^OMPANY 
149-151 South Jefferson Street, Chicago 
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ADVERTISING 
HINTS AND 
SUGGESTIONS 


rOR THI OKALCR IN 


if Rogers & Bro. A-I 


SPOONS. 

FORKS. 


HANDSOMELY 

illustrated 
aRPULARS 
WITH NAME 
OF DEALER 
FOR FREE 
DISTRIBUTION. 

SIGNS FOR 
STORE USE. 


ATTRACTIVE 
ANNOUNCEMENTS 
INCLUDING 
CUTS AND 
TYPE MATTER 
FOR USE IN 
NEWSPAPER3. 


CATALOGUE 

ELECTROTYPES. 



NEW EDITION 

OF THIS BOOKLET 
SHOWING 

ELECTROTYPED 

ADVERTISEMENTS 

that ytt supply 
free on requot 
of dealers who 
handle 


jootb. Amonjthe 
electrotypes are 
those showing our 
latest pattern, 

, The'-CREST' 

\ Besides thesertady- 

C to-print newspaper 

^ advertisements, we 

are prepared to 
send circulars, with 
dealer’s name 
printed on them, 

^ sijns for store 

use, etc. 


For the dealer who does not handle 

★ Rogers & Bro. A-I 

goods %ve have a message. Write us and let us explain how we 
help the retailer. 

ROGERS & BROTHER 

INTERNATIONAL SILVER GO., Soccessor 
WATERBURY, CONN. 

NEW YORK WAREROOMS, 9-11-13 Maiden Lane 


la AaswEaiNG Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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HERRICK REFRIGERATORCO^"*.!^ 

DEALERS: Would it pay vou to earry a ** RIGR GRADE** line of refriger¬ 
ators, built on honor, at the pnee of the common styleo 7 

Secure the prestige gained by the sale of the Herrick line. 
Give your customers the best up-to-date goods on the market 
Learn the principles of our Dry Air System and be convinced 
of its superiority. Sold by the Progressive Dealers. 

All walla and doors duarantood heavily mineral wool packed. Solid Oak 
Cases. Positive dry air circulation forced to every square inch of the interior. 
Seamless pans and non-mstind. Removable trap and pipe. 

Midtrii Residence Outside iein; Refri;eraters 

Fine Special Refrigerators for Fine Residence use. Odor¬ 
less Spruce—White Enamel—Opal Glass Lined Refrigerators. 

.-^sk for samples of our Opal Glass lining and Mineral Wool 
insulation. W rite TO-DAY for catalogs. 

Exclusive Refrigerator Factory in Operation the Full Year 
Around. 

HERRICK REFRIGERATOR €0. 

Dept. H Factory: WATERLOO. IOWA 


FiSliRR MIDE EBt..v..TRE GREER lEFER ROOKS 

We claim for the Lever Hooks that a fish does not have to be booked on the bait 
hook to get him. If he palls on the bait the larger hook will spear him. Made 
in two sizes only, 1-0 and S-0. Unexcelled for fishing through tne Ice. 

We dive a liberal dlnoount ^ 1-0—lOc each, $1.00 dozen 

to dealora. rrice. 3 _o_x 5 c each, l.R) dozen 

MANUFACTURED BY 

MFC. CO.y Atlanta, Ga. 






Have you found out about the Prize Contest 
and how to get this life-size cut-out FREE ? 


THE PRrrCHARD-STHONG CO.. 


C 0 NSu;.T BUYERS’ REFERENCE TO ADVERTISEMENTS on East Paces. 
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NAME 



HOW 

Tocn 




To sell a stove yo\i most create a deatre to Kavo. No sell- 
tng argument is so forceful as tKe fine, aOKy, gloss 3 ^ finlah 
you get by using BLACK SILK STOVE! POLISH. 

A Stove Polished With Black SILK SelbFInt 

Black Silk Stove Polish Will Give a Gi>r^eDU5 Brilliancy to Afiy Stove. It Is— 

"Tbe abine that stays. 

THe Polish tKaf s clean/' 

11 goes further, lasts longer, gives a BlacK StiKy . gloaay shine 
that sells stoves. It is absolutely the only stove polish that 

DOES NOT DOT OUT OR RUST THROUGH THE CAN 

It is iust as good whan it has been on your shelf two years as when first bought. 
Age actually improves it. BLACK SILK STOVE POLISH is scientifically made. 
It is developed in the darK and reQuires six weeKs to perfect it. Ordinary pol¬ 
ishes are made in fifteen minutes. There is no waste by dusting off in using. 
It retains its glossy. BlacK SilKy shine under a heat four or five times greater than 
other polishes will stand. No offensive odor when applying or when fire is started. 
Shop worn sample stoves when polished with BlacK SilK. only need to be sprinKled 
with cold water and rubbed down with a hard brush- that% all. Buy from your 
ioUder—asK him for free sample if you've never used BlacK SilK. 

SOLD IN nVE POUND CANS. SIX CANS PER CASE 


In Barrels and Domestic PacKa^s. _ _ _ _ _ 

The name and picture of Lewis D. W3n:tn on each and every pacKage of ganuin< 
BlacK SilK. 

BLACK SILK STOVE POLISH WORKS 

At STBRUNO, U. S. A. 

BrmnelMs: 23 W«rr«n StrMt. N«w York 97 Blackttono Stroet. Boston, Nmo. Adams Wharf, Ooliltnd. CoL 


I. Lictuid and Paste. One Quality. One name 
W3n:tn on each and every pacKage of genuine 



me AJAX jElFWITIIORAWINC WOOS 
BORIHG MACtllNE 


Vdoes ftst rcQUtrfBApetikl-duser 

PW*llborf to anv 
r ond durabli^* All imyortaivt 
f parts of malUabIt iron. -- 
3old bylKf whsifs&lf hird^ar^ trade 

I AJAX MANUFACTURING CO. 

I PimWMN.PA. 

Minyfittufcra of tkt Ajax and 
■ — ■ PKilfipaWaad Baring MjcK ims . 
Stirxdird ind Oi.hw Guinm*Fi 
CaClini 5flf fnd and 


Tube tft 


THE eALL 


Utility. Quality. 
Durability and 
Adaptability! 


It makes fuTniture took 
better—wear longer—mnvc 
easier, so that a child can 
push a heavy piece of fur* ■ ■ 

nitore with an Acme as 
eauly as wheeling a 
doll carriage. 

r jg ek It docs not tear 

fSgET JHka carpets or ru^s; no 
annoyance with a 
broken wheel or one 
^ which does not 

i revolve easily. 

SEL rl T.J With an Acme, 
' i i'LJyt sill caster da.11- 

: H 1*1 V ‘V gtrs, diScukics, 

' w ' J I J-, Y', annoyaiuxs and 
./I . .-K' expensed"sre re- 

* oiivcd. 


(The Trade Protected) 


Ik Akswesing Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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•PROMPT SHIPMENTS 



The & B” Ball Bearing Mower 



The ^'New Diamond” Ball Bearing Mower 



The ”New Electric” Bail Bearing Mower 


OF- ^ 

"W & B” 
LAWN MOWERS 

can be made from our factory or 
from any of our many Agencies. 

Our stock is large and complete. 
Our line includes grades from 
our ‘"W k B” Ball-Bearing, a 
strictly high-grade machine, to 
our ‘'New Norka,’* the best low 
priced mower built. 

All our Ball-Bearing Machines 
are fitted with our Special Ball- 
Bearing Adjustment, using but 
one set-screw. The best quality 
Steel Balls, Cups and Cones, 
uniformly hardened, accurately 
ground and dust proof. 

” W & B Mowers are well built 
of first-class material, are at¬ 
tractively finished, and sell at a 
price that nets the dealer a 
handsome profit. 

Our Lawn Mower Booklet tells 
about the entire line. May we 
send it? 


TRADE MARKS 


THE 

Whitman & Barnes 
Manniaeturing Co. 

General Sales Office* Chicago* 111. 




Factories: 

Akron, O. 

Chicago, III. 

St Catharines, Ont. 


Stores and 
Warehouses: 

New York, N. Y. 
Boston, Mass. 
Cincinnati, O. 
Kansas City, Mo. 


European Representative: 
Theodore Butler, 

149 Queen Victoria St., 
London, England 

Export Representative: 

A. J. Barnes, 

21 State St, 

New York, U. S.A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Ust Pag?s. 
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One Man 
One Hammer 

a Nil ihc rulL 

^ runs the brief 

aiici simple story oE 
getmig ii perfect roof with 


REX 

FLINTKOTE 

ROOFING 


It is made on honor aiul luckeil by a fjrm with 
a business reputation covering the past 70 years. 

What Should a Good Roof Do? 

! Pnfhri frmn heat^ sparks and fumes—he 

J laid ufu/i etiJfwmj', and wear wiihmt expmswe rvpair. 

J Unlike shingles, RKX Flintkote ROOFING w'tll 

not blaze up at the first spark—unlike slate, it will not 
yield to the gale of wind—unlike tar, it will not melt 
and run—unlike tin, it will not rust nor leak at the first chance* 

f 

4. Unlike them all — d l^iid by any ordinary work- 

_. man—with a liammer—everything else needed is in the roll. 

^ Unlike them all —it is suitable for almost every kind 

7 of building and is used with equal success 011 ^ John Smith's 
f barn/' on the famous Kdcn Musee, 2jd Street. New York City, 
and the new and enormous Atlanta Railroad 'lertuinak 

fa Samples and Book 

\ Sent on Request 

IVIanufacturerF of cheap roofing imiiaie the ou/side ap- 

pe.uauce iA RKX Flintkote RUUFlN(i—the value is inside— 
It doesn i show when you buy it. h 
^ Jft stiows iuilv in vears of honest service, 


*L(Jok lor the lioy un ruir trade 

mark—and buy without hesUatiun, 

J. A. & W. BIRD & CO. 

I 10 India Street, Boston, Maes* 

Ifi? czrrj'ti'/ie'r^ 


Digitized by 


Google 


In Answering Advertisbmints it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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iY^WMAirS 



MNEAmS 
EVER A 

Takes eyes out of pineapples slit k and clean with- 
out waste of fruit. Over 50 eyes In every pineapple 
to be removed. How do you do it? Neatly nickeled 
and lasts a lifetime. Ask your hardware dealer, or 
by mail prepaid. J5 cents. Saves cost right away. 

TAWMAH A KNAPP ICFO. CO. 
Dept. F. K00HS8TSK. N. T. 


^HIS is the EVER which routs touffh pineapple 
•A eyes with the Least Possible Waste of Fruit, 
with the Greatest Possible Ease, and YawniAB** 
Pineapple Ever is also knovm besttbrougb exten* 
sire advertising. Each dozen on handsome display 
standard. Folder frc^e. Jobbing trade supplied 
by the patentees, 

. YAWMAN & KNAPP MPG. CO. 

Dept. P. ROCHESTER, N. Y. 



AN ALL STEEL BARROW 

That is all steel; carefully put together * renewable ehoee on 
legs; band around rim; tray double thicknesa at 
corners * weight carried well over wheel. 

No. S5A Medium, 4 Cubic Feet Cu pu c lty 
No. 89A Large, g - ^ 

SYRACUSE CHILLED PLOW CO., Syracosc, N. Y„ U. S. A. 




Want to 
Buy or 
8 o i i a 
Sioro or 


^If you want to Sell your Business, I will try to 
^|find the man who wants to Buy a Business like 
yours. If you want to Buy a Business I will try to 
find a Business such as you want. I charge nothing 
unless I am successful. My Commission, if I find a 
Buyer for your Business is |25, if the amount is less 
than $1,000. Two per cent, for $1,000 to $10,000. One 
per cent, for $10,000 upwards. The Seller pays the 
Commission, the Buyer pays nothing. 


Factory 7 


DANIEL T. MALLETT, tit Breadwray, New York Oly 






Stren^tK, Action, Speed 

Our Aluminum Wheels Have No Equal 
Our Stool Wheel Fits 75 l^or Cent, of Rink Skates 

CHICAGO ROLLER SKATE CO.. 65 So. Canal st.. CHICAGO 

--- I I » 


Dut/ly Gambinaiion Wronohes 

SATISFY ALL USSR^ 



QUICK ACTING, GREAT STRENGTH, 
JTo. 2 SIMPLE CONSTRUCTION 

Wm mmkm athm^ wrmnohmm Good SeUers at Good Profit. Write for Prices t 

me DUDIY root OO., Msnomhiao, Mhfh., 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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Olaiihorih Slot 8m 

RIVAL, UNION or CLIMAX CASES, Block Powder 

12 Cauge, $13.26 per M. 

IO Gauge* 14.00'per M. 

REPEATER, MONARCH OR DEFIANCE CASES 
Any SmokeloM Powder 

12 or 16 Gauge* $ 18.00 per M. 

IO Gauge* $20.00 per M. 

LEADER or MAGIC CASES, Any Smokeleto Powder 

12 or 16 Gauge* $21 .OO per M. 
lO Gauge* $24.00 per M. 

LUDED Tl IIDER. PMIPT SHIPIENT 

Send for Full ^lot of Loads 

THE CHANBERUM CARTRIDBE AMD 
TARRET CO. 

CLEVELAND, OHIO 

Manufacturers of Blue Rock Targets and Traps 


DO YOU SELL 

Chain Blocks.? 


. If not, or if you only sell 
a few, we will be glad to 
tell you where you can 
get more business—and 
how. 

Y & T Chain Blocks are 
widely advertised — they 
are the best hand hoists 
made. Show cards, fold¬ 
ers,-electrotypes and 
other advertising assist¬ 
ance is given free. Let us 
hitch our experience in 
selling chain blocks to 
youxLjioist business and 
give you a lift. Write us. 


Yale & Xowne Mfg. Co. 

9 Murray Street, New York 



3t’s tije “Solibijcb” Display 

that sells Thumb Tacks 

Assorted Colors, Brass and Steel, for home and 
office. Also numbered Tacks for window screens. 
Supplied by Jobbers or 

Hawkes-Jacksen Co., Makers 

82 Dnaiie Street, New Yerk 



Write for Catalogue and prices on this handsome range and 
secure the agency before it goes to your com¬ 
petitor. Prices are right. 

The Independent Stove Co., RfA.*;**!* 


In Answzkino Advbktisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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FREMONT CRESCENT METAL AND MFG. CO. 

FREMONT, OHIO, U. S. A. 

ManufaoturorR of KnivoiSf F^orlcRt Spatulas* Kottlo fioraporat 
fiafoty Razora^ Old Style Razora^ Thin Bladea of All Klnda, 
Shearat Kltohen Setat Steel and Metal Speolaltlea for 
Oomeatlo afid Foreign Trade. 



LOCK WASHERS, PULL RINGS. BURRS, 
KNOB WASHERS, PIANO WASHERS, 
FINISH WASHERS, all kinds boxkd or in bulk. 

' Send for Catalogue. 

HOBBS MANUFACTURING CO., Worcester, Mass. 


»Rnon...3»o Main the FQgBES-HIJTCHIWSOW CO.. 


NIP-IT. 

TRADE MARK REOD. 

STRAWBERRY HULLER 



Windsor Stephens & Co. 


WALTHAM. MASS. 


YOUR JOBBER 

HAS THE STOCK 

IF YOU WANT PROOF 

OF IT’S SELLING QUALITIES 

Send to Us for a 
Try Out Sample 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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Illinois Dairy Separator 

Equipped with the Famous 
TURBINE DISC BOWL 


Clean Skimming Masy Running 
Best on the Market 


^ Dealers nnd DHirymeri who have studied the sepa- 
V rator cjuestioti agree that the 

tur hasi dfntahced all eampetltorH In the race for aepa^ 
rator perfect km. lia steadily Increasing anle and the 
lilghly satisfactory results iiulversally given make It 
ahsolniely 

Supreme Among Dairy Separators 

Among its Advantages are 
Complete Separalion Ease ol Cleinlaa 

Ease #t Operatian Creal DnrabUUy 

Improved Safety Clutch Low Down Supply Can 

InvolDle Turbine Disc 


BACKED BY OCR GCARANTEE 

#11 flecanse It la made much heavier than any other 
Va machine of Its kind, has staipleNt and most highly 
perfected speed mechanism and built to last from l!j 
to 2t> years. Write for catalogue and prices. 

The American Shiner 

Highly dnlshed and the latest improved, most 
M practical and rigid ehlner made. Each outfit Includes 

3 steel lasts, box of polish, polishing cloth, etc. A 
wonderful seller. 


American 

Door 

Catch 

for Screen 
Doors, Storm 
Doors, C u p- 
board Doors, 
&c., keeps the 
door closed. 
Prevents 
warping. 
Stops rattling. 
Keeps out 
files. “The 
Catch that 
Latches—The 
Latch that 
Catchea” A 
w h 1 r I w Ind 
seller. 


Wrltm for 
Catalogue 
and Vriem 
List 


On Left Hand Screen Door 

AT A GOOD PROFIT 


College Babcock 
;= Tester = 

For Teal lug Milk and Cre 

gn Simple, accurate, durable. Runs like 
^ a watch. ’ Working parts enclosed. 
Runs without noise, vibration or fric¬ 
tion. Outfit Includes a full set of glass¬ 
ware, including test bottles, pipette, etc. 
Elach tester complete, Mcked securely in 
separate wood case. Weight, complete, 
10 lbs. 


American Hardware IVifg. Co. 


Oepf. 1 
OTTAWA, ILL., 


In Answxkxng Advertisements it is Desirable tbat You Mention HARDWARE DEALERS'MAGAZINE. 
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Don^t Throw Away Old Silverware 

Renovate It with Platol 



Dosen 

Pftcked 

in 

WUmfd 

DiH^hy 

Bo 



This Handsome Display 
Case FREE! 

TO DEALERS WHO HANDLE 
CARBORUNDUM SPECIALTIES 


It’s an ornament to any store 
—40 inches high—made of 
quartered oak and plate glass 
—triangular in shape—giving 
2 display surfaces—with a 
closet in the back to store stock. 

Write to-day for our Proposition. 


The Carborundum Company 


NIAGARA FALLS. N. Y. ^ t 

Di itizedb 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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Wise Bayers' Line of 
BATHROOM AeOBSSORIBS 



R/iTOlvlng. 








yfJ. 



These goods take the place of the high-priced 
brass line, at a much lower price. Nickel plated on 
brass plate. Low in price. High in qnality. Bend 
for Circular. 


Porsyth Manafactnring Go. 

BUPPAUO, IS. V. 


noTcnKiSft- 

cum»ft es£l,tK£l 



Send for Descriptive Catalogue and Prices. 

»WARB B.nOTCnKI55 

Rayrokd Ave. BBIDCETORT. CONN. 



Use the Best 

The “Sure Qrlp" 

Sled Tackle Block 

is taking the place 
of all other hoist¬ 
ing blocks : 

SeaB tor caimkigme Mm 4 dIaoaumiM 

FULTON IRON WORKS 

M SlUSI ST.. •ETMIT. mCR. 



In Answbsing Advbrtisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 


HOW IS YOUR STOCK 

of the 

Stewart No. 1 Clipping Machine? 


The best selling clipping machine 
ever marketed. No trouble to 
sell it. 


Cut steel gears, enclosed, pro¬ 
tected and . swimming in oil. 
Turns easy and clips extremely 
fast. 


Jobbers everywhere have it. 
If you do not push it we are 
both losing good business. 
Write for catalogue i8. It shows 
a world beater line of modem 
clipping machines. 

Chicago Hexible Shaft Co., in Oaiario st, Chicago. 

_ _ _Pi itized by V . < »' ’O IC 
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In all Styles and Shapes. 

MILLIONS IN list I 






^ Just specify 

) Coates 


and WIN! 


For BIG Boys 


LITTLE Boys, too. 


Coate» Clipper Nfg. Co. 

WOftCEBTER, NABB., L. B. A. 

JOHN H. GRAHAM COMPANY, New York Selling Agents 


I« Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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IDESE ARE IK DAY£»«:iUS SnWAST tto.8 

SHEEP SHEARING MACHINE 


It retails at oily $9.75 bMliid< 
lag 4 CMibs aid 4 catlers 


Y ou can sell one to almost every 
man who owns 5 or more sheep. 
It does not injure the sheep like 
hand shears and gets from a 
pound up more wool per head. 
It does the work better and 
pays for itself the first season. 


HOW IS YOltt STOCK? 
YOUR JOBBER HAS IT 


Write us for catalogue No. 16, 


CHICACO FLEXIBLE SHAFT CO.. 184 Ontario Street. CHICACO 


THE FIGARO CLIPPER 

fits the 

NATURAL GRIP OF THE HAND 

The new design thumb 
support allows the 
to hang easily, 
prevents the thumb 
becoming cramped and 
reduces to a minimum 
the fatigue due to the 

I continuous operation of a 

f clipper. 

i; For sale at aU leading barber supply housei 

8»--'^rown & Sharpe M'fe.Co. prqvidence.rj. u.s. a. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pages. 
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Manning, Bowman & Co. 

BXERIDEN, CONN. 

NEW YORK: 25 West Bfoadway* CHICAGO: 158 StJite Stfcet* 


“METEOR” 

Circtflating Coffee Percolators 

Orer tOO Styles and Sires. 


ALWAYS Insores DeEdoos Coffee and 
SAVES ONE-THIRD 


(Equally' deiirablv 
for roakfne Tea.) 


BAKING DISHES^ 

TEA AND COFFEE POTS, 

HOTEL WARE, 

BATH ROOM FURNISH¬ 
INGS, ETC. 




Sectional View. 

j liade also In TJm stylo with Alcohol lamp for use on 
the table. 


CHAFING DISHES 

with **lTOfy Enanaded Food Pan*^ ; SILVER 


5 rT^ 

P 






ECLIPSE 
BREAD MAKER 

We guarantee the 

^^ECLIPSE^^ 

Will Nhx and Knead a Batch of 
Dough thoroughly in 

THREE MINUTES 

without Hands Touching the 
Dough 


^ 294TaiafinK Disb ‘. ■ ■ ■ ; ' J - 

Afeuf Catalog No, 49H Mout on roguost 


Iv AxtWBEiNO Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 






784 HARDWARE DEALERS’ MAGAZINE April, 1907 . | 


THE BUFFALO MANUFACTURING CO 


BURRALO, IN. V 


NEW YORK—18 Warren St. 

BOSTON. MASS.—862 Washington St 
CHICAGO, ILL.—40 Dearborn St. 
OAKLAND, cal:— 669 16th St. 
DENVER, COLO.—247 Coronado Bldg 


MANUFACTURERS OF 


BATHKOOM nXTUIES, WATER CBOLERS AND Fll 
URNS, COFFEE EXTRACTORS, KETTLES, ETC 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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GUARANTEED for 100 YEARS | NOT HANDLED BY CATALOGUE HOUSES 

KNlVES-fORES-SPOONS 

SOLID YOUREX SILVU 

May indeed be termed a new discovery 
in precious metals and it is controlled 
alone by us. The only satisfactory sub¬ 
stitute for Sterling Silver ever introd uced. 
It will not tarnish as soon as Sterling 
Silver. Its surface can always be ke].t 
bright and fresh. It is solid and ^OT 
PLATED. Age has no effect upon its 
api)earance. Clean with Sapolio, \S'hit> 
ing or any otl^er polish the same as you 
would a Steel Knife; there is no plating 
to wear off. Consequently is of the same 
color clear through. Knives can be 
sharpened like a Steel Knife and will 
not rust. 

^end for our New Catalogue. 

ASSOCIATED SILVER COMPANY 

174IEast Lake Street, CHICAGO 

SAN FRANCISCO OmCE 318 Pelen ■■IMIiig 
Rmm 8.11» Hwkel St ATLANTA. OA. 




S O 1 D YOUREX SlUVER 

Mantifactared for us by the 

International Silver Company 


NOT HANDLED BY JOBBERS 
ORDER DIRECT 
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APRIL 

This year wc 
respectfully offer 
a series—monthly 
—of brief auto¬ 
biographies o f 
leading Americans, 
under the caption, 
“Uncle Sam’s 
Boys.” 


- 1907 - 

In May Uncle 
Sam will present 
Benjamin Frank¬ 
lin. 

Other great 
Americans will 
follow. 


ALEXANDER HAMILTON 


Born January llxn^ 1757 —Died July IItu, 1804. 


UNCLM SAM SAYS: 


Alexander Hamilton was one of my College Boys. He attended Kings College. 

Alexander did not get there because he bad a “pull.** An indomitable will and self-con¬ 
fidence, backed by great natural ability, made him one of the foremost statesmen of his day. 

He was a Politician—a Debater—a Writer and a Lawyer. The personality of Alexander 
has probably affected the Political History of this country more than any other man. 

The Constitution was not just what Alexander wanted. He believed In a more Aristo¬ 
cratic or Central Government. But as soon as he signed the Constitution, he went to work to 
secure its adoption. He wrote letters to the newspapers. These letters are collected In the 
“Federalist,” and are characterized by their sound reasoning. They did more than any one 
thing to create a sentiment In favor of the Constitution’s ratification. 

lie was elected a delegate to the New York State Convention that ratified the Constitu¬ 
tion. Out of Sixty-five Members, only Nineteen were in favor of ratification. By Incessant 
debating, answering every argument brought forward by the other side and clearly outlining 
the advantages of the Constitution as written, Alexander won over, in open debate, enough 
members to secure its ratification. Even the leader of the opposition admitted that he had 
been convinced by Hamilton’s a^rguments. This is a record that stands unequalled In Parlia¬ 
mentary Debate. 

Alexander was always sure of his ground before he made a stand. When he took a posi¬ 
tion, he was prepared to defend It so successfully that his enemies said: ‘‘Any one w'ho 
debates or puts himself on the paper with Hamilton, is lost.” 

In moulding, creating and controlling public opinion by discussion and debate, he stood 
absolutely without a rival. 

His reputation as a debater and writer was made before he was thirty years old. 

At the age of seventeen, he made his first public address. At nineteen years of age, he 
was captain of the First New York Artillery, which he recruited and equipped at his own ex¬ 
pense. At twenty -he was Washington’s Alde-de ramp, vrlth the rank of Lieutenant-Colonel. At 
Twenty-Five, he was admitted to the bar and elected a Member of Congress. At thirty-two. 
he was appointed by Washington as Secretary of the Ti’easury. In this posltloik-iie laid out 
the Financial Policy of-the Government. 

He founded the Funding System—the Revenue System—the Sinking Fdnd—the National 
Bank. He advocated the establishment of a mint. A double standard (gold and silver). 
The Decimal System, with One Dollar as the unit. ITie Patent System, Good Roads with 
Government Assistance, and was the first enundator of the -Protectionist PoUcyt ' He brought 
into life the Implied Powers of the Constitution. 

He was small In stature; much below the average height. He^adf a finely shaped head 
—his eyes jvere dark and deep set—had a long, sharp nose—a wen-shat)ed,wclose-set jnouih and 


very firm jaw. 

He was bom at Nevis in the West Indies Island. Ills father w^as a Scotch merchant and 
his mother a West Indian. He was killed In a duel by Aaron Burr. 

Norvelt-ShaRleigh Hardwtoe CO. 


Ewlabltokwd 184S 


ST. LX>U1S 
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Uncle Sam also takes pleasure in 
presenting a series of leading 
AMERICAN TOOLS. They also 
have reached their full perfection 
and usefulness through trials and 
tribulations. 


this month, 


DIAMOND EDGE 

Lawn Mowers 


cTLiiiDEB BUPEs 

mak^ Jt cut faster than utlLer mowers. 

ftFI F iKUARDFHlHfl Tills feature La eape- 

struct Ion of bed plate Is aucb that the reroW' 

ing blades keep ahorp all the time. A 

Ml I RFIRIHR Extremely simple At 

RRLL PCRniRU couatruet U o, JB 
rery posltlye and accurate tu adjustment. 

Cones are turned from a bar of too! jMW 

steel and are very durable. ajM 

CgmiERR There la a fender on £rW 

each wheel which prevents grasK 
from winding and clogging the 
journals. fjm 

fiUARiMTEE u <«<0 »d Mfi 

■iiwwwii I EC gm 

ers are guaranteed agoln^t ^Rr 
breakage In transit, we re- 
place any parts that break 
on accoQDt of haws and 
other ImperfectloDH. 


WRITE FOR OUR 
CATALOGUES 


Qeieral Hardware 
Catlery 

Sportiog Qoodt 
Spriog Qoodt 
Bkyclet and Saadriet 
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HARDWARE DEALERS’ MAGAZINE 


April, 1907 . 


“EASY DiaOINO” 

Our post-hole auger booklet. Wouldn’t you like to sell post-hole 
augers which give you tvfrice the profit of other postdiole digging 
tools, and besides sell many more of them ? 

T More than 4,000,000 farmers now see the 

IwanPosf-Hole Angers 

advertised in their farm journals. Perhaps the ma¬ 
jority of the farmers surrounding your town are 
among them. Don’t risk the loss of a sale by not 
having at least a few samples in stock. Sizes, 3 to 
14 inch. Send for booklet and catalogue. 

I WAN BROTHERS 


Manufaeturora of Hardwara Spaolaltloa 


STREATOR, lELr. 



STEPHENS’ PATENT COMBINATION RULE 


Lavel* Square* Inclinofneter* Brace Scale 
Right Angle Triangle* EeveL etc. 

CUTS 1-4 SIZE 


Prlem of Samplm by RogUf 
torod Mall, S2,00 Not 



IHAPIN-OTEPHENS AO. 


If UNION 1 # FACTORY 
PINC MEADOW, CONN., V. S. A. 


Manufacturers of l^ules, Levels, Planes, 
Gauges, Hand Screws, Etc. 


ROCKING CHAIR TIPS 

FOR THE SHARP ENDS OF ROCKING CHAIRS 
They give absolute protection to furniture and 
base boards, preventing them from being marred or 
injured by the ends of the rockers. 

We make many liltle specialties of ruliber, 

■ -- - - ■ SEND FOR CATALOGUE - - 

EUASTIC TIP CO* 

370 Atlantic Avenue BOSTON. MASS., U. S. A. 



No. it-1 inch. Xo. iS -In Ui€ii , 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Packs. 
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“A SALES WINNER 
FOR YOU ” 

It*s a True Temper plem—a 
cracK-a-jacK on which you 
can maKe money this 
spring. 

By all meems, don*t miss it 
Write us for it right away. 

AMERICAN rORR (EL HOE CQ. 

CL.BVB1.,>VIVD. OHIO 


1- 

WTWIfTl 

ws 

EE 


— ii 


Um 

ii 
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Most Practical and 
Satisfactory Diggers 
now on the Market 


. Ptuoesi 

Per Doz. 

Badger .... $3.50 
Montpelier ... 6.00 

F. O. B. Chicago 


MADE BY 


Union Elovaior ami Maohino Co. 

144-6 ONTARIO STREET, CHICAGO 


In Answexing Advertisements it is Desirable that You Mention HARDWARE DEALERS'MAGAZINE. 
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A FEW GOOD THINGS FROM OUR EXTENSIVE LINE 



o 

S 


5 





Your stock is not 
complete without 
the Dandy No. 13. 




Dandy No. 14 Saw Handle. 


Extra beavy 


reTerslme 


of Hardware and Woodenware 
Specialties, 


No. 4. Dandy Carpet Beater 


500,000 

No. 13 

DANDY MOPSTIX 
told since Jan. Itt, *06. 


LARGEST 
MANUFACTURERS 
of CROSS-CUT 
SAW HANDLES 
in the vorld. 


THBO. J. BLV MFQ. CO^ Qiretrd^ Pa. 



TIRE BRACKETS. 
PUMPS, Etc. 


AUTO LAMPS. 

GENERATORS, 
HORNS, 


We maonfactiire 
a full line of Auto Sup¬ 
plies, and can serve yon from stocif. 
Quality Is right, aad so are the prices. 
Write for 1907 Catalog and Discount Sheets 

MANHATTAN SCREW AND STAMPING WORKS 


166 West End Avenue 


NEW YORK 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pacm. 

















April, 1907.' 


HARDWARE DEALERS’ MAGAZINE 


791 



Every One With A Home 
Needs A PIERCE 
UWN TRIMMER 


IndtspCDsable 
If Neat, WeU Kept 
Lawns Are To 
HalDlatned 


Takes the place 
where lawn mower 
fails to work 
aronnd flower beds, side¬ 
walks, fences or borders. 

Does awaj with stooping 
and lame backs, the result 
of using hand shears on 
one's knees. Shears are 
made of best qualitj steel 
No. 13, gau» ground and tem^red. Cast* 
ings are malleAle iron. Machine works on 
ball bearing. Manufacturers give absolute guarantee 
to all parts and perfect success in performingits work. 

Packed 1-4 Dozen Per Crate 


THE CHICO WEANER 

Contains wooden spools which are 
adjustable and very easy for the ani¬ 
mal to wear. Can be used on any size 
cattle and have a perfect fit by means 
of sliding the right hand side piece 
containing wooden spool inward or 
outward in slot, and then made sta¬ 
tionary by tightening the bolt. 

Is made of galvanized iron cor¬ 
rugated sufficiently strong to stand any abuse of whatever nature. May be 
used with or without prongs which may be fastened to Weaner if needed 
in case where calves are stubborn. 

^ Manufacturers give absolute guarantee to all parties. 

PIERCE & CO. 

. S. Sizn. AND SHEZr MSTAL'^TAMPING 

MAI^FACTURERS OF 

One, Two, Three mid Five Gallon Oil Cans, Garboee Cans, Commode Pails, Nestable 
Stove Pipes, Lawn Trimmers, Grass and Sheep Shears, Calf Weaners 

Factory: BURLINOTON, IOWA. 



r 
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Wagner Bracket Hanger, Roof 
Bracket and Shingle Gange. 

MR. DEALER: 

We are advertising the three 
articles here given in all the leading 
Contractors’ Jour- __ jn 

We are getting 
replies right along H jK 

and would like to 
refer these inquiries HV 


You ought to have full 
information. Write for cir¬ 
culars and prices to the sole 
manufacturers, 


WAGNER MFG. CO. 

CEDAR FALLS 
IOWA 

Eastern Branch, Buffalo, N. Y. 


SOMETHING NEW 


PADLOCKS 


ASSORTMENTS 

ON CARDS 

EVERY MONTH 


If you wfuit to keep ahead of the 
times, sell 

KEYSTONE 

PADLOCKS 

and 

NIGHT LATCHES 

The reputation of our goods has 
grown by leaps and bounds because 
of their high-class workmanship and 
finish. Prompt shipments and low¬ 
est prices. 

Send for catalog and 
latest prices. 

The L T. Fnim Lock Co. 


PAD-LOCKS. 


Lanomator, Pa. 


Exact size of card, 12^ x 14 Inches. 


New Card No. K 112. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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BEST HANDLED HAMMERS MADE 

j/koozttt IN EACH BOX. 

1 



Send Forllluslr^ted 

^ m MLBir Aa ironmonoira. 

Ifeniy Cheney Hammer Cou 

LITTLE FALLS.NY..UAA: 

ADZ-EYE MAIL HAMMERS 
MacUaisIs’ Hammers, liners, Blaeksnrifli, 
Farriers, Riveting. 



The Armstrong 
Ratchet Attachment 


for genuine Armstrong Die Stocks for thread¬ 
ing pipe in position, close to ceiLings or watlsi 
in corners or ditches, fills the bill admirably. 

Write for Catalogue sod Dcater'i Prices 

THE ARMSTRONG MFO. CO. 

191 Knowlton Street Brtdicport, Cenn 



PELODZE POSTAL SCAIES 

FOK OFFICE, nORB AND HOME 


Naltaul. 4 Da_ 

UidMi. IM 

CelroMin,l ttt. IM 
Star. 1 D. IJt 
Crctceirt. 1 D. 1.M 


MaUliircttiaw.$I.M 
Cencrdal. Ulba. S.75 
D. 8., 4lba. tM 

Vkler. l^lbe. lit 


''They Toll E:verytKinA at a Glanoa** 

In addition to giving the aocnrate weight by one-half 
ounces, they tell Instantly the exact cost of postage IN 
CENTS on all classes of mall matter. 

The Index starts at the top and travels through a slot, 
pointing exactly to the Information required. 

You don't have to stoop to read the dial, as In other 
makes. 

'^TKay Sava Tima and Stamp#** 

For sale everywhere by leading HARDWARE 
dealers. 

Insist on getting the PELOUSE noake and you will 
have the beet. If your jobber cannot supply you, order 
direct. 

Send for Catalogue ** P ** 

PELOUZE SCALE A MFC. CO. 

US4SO W. jRokaon Boulmrard CHICAGO 


Will yio 

sill LitiIs 
— nil tio 
IlgItKIad. 



COOK'S PATENT LBYBL. 

A Tool you can sell quickly, profitably and satisfactorily to Carpenters, Masons, Bricklayers, and all who 

nse Levsls or Plumbs, Is ths 

■ - =DAVIS & COOK LEVEL 

Ths different Level—with the hulh seen In all positions. Under or over—or 10 feet away. Ton know the 
trouble with the old slyle hulb-la-the*top Level—useless unless you stand ovsr them. For sale by axl leading 
jobbers. Catalogue on application. Made only by 

DAVIS A COOK, • Watertown, N. Y., U. 8. A. 


springfie:l.d level and xool co. 


SPRINCriBLD. MASS. 

WE MANUFACTURE A FULL LINE OF IRON LEVELS 

Solid Set Levels in four sizes—6 in., la in., i8 in. and 24 in. 

Adjustable Levels in three sizes—is in., i8 in. and 34 in. 

Also full line of Hack Saw Frames, Tool Handles, Tap Wrenches and many other tools. 

WK MAKB GOOD GOODS-PRICES ARB RIGHT-SEND POR CIRCULAR 



IOWA NOVELTY CO., Bnrliiigtoii, lows 


HARDWARE DEALERS: 

Gentiemen :^ln purchasing Solid Bronze and Cast Iron Cement 
Workers’ Tools demand the ** IOWA ’* to insure correct shape, size, 
weight and tools with long wearing qualities. Yours truly. 


WC DO NOT SELL NIAIL 
ORDER HOUSES. 


Di zed by 


Ik AvswxkiNO Advektiseuekts it is Desiradle that You Mention HARDWARE DEALERS’MAGAZINE, 
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m J. L MOn IRON WORKS 

V 

8th Av*nu* and 17th Stroat* YORK 


Fine Plumbing Fixtures. Ornamental Iron Work and 
Stable Fixtures. Boilers and Radiators for Hot 
Water and Steam. Ranges and Hot Air Furnaces. 


ROOFING SLATE 


- PftiWhhH 1884 - 

E. J. JOBNSON CO. 

38 PARK ROW, NSW YORK 

QUARRIES; PennaylvuiU and Vet m o n l 


SUTE ILICKIOUIDS 


Prices quoted delivered soywhere. Booklet 
and complete Price List on Applicstloa. 


Wire liiqairiss Given Quick Attention 



The First Distinct Improvement in 
SASH PULLEYS in Twenty Years 

Only one inch hule retinired. 

Great labor saver. Write for fur* 

ther iuformatiou. 

TKe PKAiRli; MANUFACTURING CO* 

INDIANAPOLIS, IND, 



BUILT UPON HONOR 

Up-to-Date Hardware Ddivery Wagtni 

for progressive hardware deal¬ 
ers. Easy to load and light 
of draft. Best grade only. 


From Catalog apon Mmiaaot. 

Sycamore Wagon Works 

IH BWAID ST., SYCiUWIE, OX. 



GIFFORD-WOOD CO. 

TOOLS 
ELEVATORS 

NUDSOa. M. T. 


0ATALOO8 



AriiigtM. Mass. 

14 St. Jdlerftn SL 

Chleago, HI. 




W’lM nsr Klll«r 

IndlepetiMiMio for the Hoatehold 

Prevents Contagion. Pat*d 


BmwkktmvF Wire SiaK BrsisH 

Will not mst. Noik‘Abtorbent. 

No disease germ 
can adhere to the 
Brush. Sold l>y 

Kills but docs not crush the fly or the Hardware 

mosquiio Popular with all •Housekeepers. Send for Prices. Trade. 

J. F. BlGFLOWf MPR«, Worcester, Mess. , „ ,. ■ ^ 

_ New YstK Ageott, WILS3M BROS., 107 Chambers Street. N. Y. Digitized b D»* P»ay :Holdyr.! 

Consult BUYERS' REFERENCE TO ADVERTISEMENTS on ,Last Paces. 
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CoHHtC 


Preve nts Drafts, Dust and Window Rattling, 

IVES’ PATENT 
WMiw Step A^iister. 

HTSI 


MALLEABLE IRON 

lanuner’s Mall. Itm laad Lamps. 


New Patleni Heavy Screw damps 

' Strooffeat in tian Market 

For Sale by all the principal Hardware I>ealers. 

SEND FOR PRICE LIST. 

MALLEABLE IRON CASTINGS of superior quality, 
and Hardware Specialties in Mall. Iron, made to order. 

HAMMER R CO.* Branford* Conn. 


iM AMawHRiNQ Advbrti9E¥bnts it is Pbsiraple that You Mention HARDWARE DEALERS’MAGAZINE. 
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' (!3Ui t%Uiui;Knpr 

77S0 LBS. 



IIIPEF(TER«.C0. 

MANI LA & SISAL 

CORDAGE 

Anniston sash cords 
Ludlow twines 
HARTZ blocks 

COTTON DUCK 

200-204-206-208 S.WaterSt 

CHICASO./-,^,., Ip 

Di itizedb V^OO'/lC 


CoKSULT BUYERS’ REFERENCE TO ADVERTISEMENTS on East Pagbs. 
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•m mn is stamped on tie coin 

me SILVER LAKE 

S^M BnM«d 

Rope, Sash Cord, Railroad Bell Cord, Trolley Cord, 
Masons' Lines, Chalk Lines, Clothes Lines, Etc. 

Recoonlz«€l StandttPcl since 186S 

Silver L4dce Sash Cord is made from fine yarn, perfectly braided and smoothly 
finished by experienced workmen, thus filling every requirement of a good cord. 

The man who knows the good and bad points of all cords buys Silver Lake. 

The lest Is the Chcafcsl The lest Is What Yen Want Send lor ov Catalofne 

THE SILVER LA.KE CO. 

T8 Chauncey Street. ... BOSTON, MASS. 



? i IF f > Sf Re S sf i 

• • ? • ? 5 ‘ H Wo 




I? ^ ^ J y V- 


'Colomliian’* and Eureka” ROPE and TWINE 



Manna an« 
Maal . . . 


ROPE 


afaelle Ro|lc Plow Lime Rope 

Steel Rope Oil Well CordeRC 

Reoeie Rope ladle Twlaco 

Iteltea Rope Herdwere Twineo 

Jete Rope Wool Twiecs 

TreBOBiteelOB Rope Wrepplag Twiaeo 
Terred Cordeae of ell oorte 



Oil Well Cordage 
Trandmiddion Ropd 
Hay* Hide and Bale Rope 
Tarred Lath and Fodder Yam 
Jute and American Hemp Twinee 

Ateacles in All Prlnclptl Cities 


Colambian Rope Co. 

AUBURN, N. Y. 


WE BELONG TO NO TRUST. POOL NOR 
COMBINATION 

Our goods pass to the dealer at a smaller 
margin over actual cost than any other cordage. 


NEW YORK CORDAGE CO. 

83-85 WAIL STREET 

CaMe AMreM-‘‘NYCORO” NEW YORK 


Ih Answesing Advehtisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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WHY NOT BUY DIRECT 

OP THE MANUFACTURERS 
Oalvanla^ed Hex Net:^ln8s 

Wire Oloth, til MmU 

Fly Screen Qoth, Painted, Gthranued 
or Bronze. 

Sereene, 

Coal, Ore or Sand. 

Rlddlee 

Hardware, Foundry and Coal. 

Quality rigM, Prioaa rlgM. WHta fdr thae 

TK LDDUIW UTLOI WIK H. 

8T. LOUIS, NO., U. 8. A f 



WIRE CLOTH 


■(•Metal-] 
Vwork/ 


K-lneh Smm. Nr. 10 Win 


Largest Assortment. All \ 

Meshes. All Kinds. Steel, - 

Galvanized and other ma- 
terials. Write us—lit iir It. 5 -E laMicii. 

BUFFALO WIRE WORKS COMPANY 

BURRAL,0, IV. Y. 


The Old Reliable—^Always Satisfactory 

Poultry Netting 
Farm and Lawn Pencil^ 

1 Window Screen Wire Cloth 
Coal Screens 

All kinds of Wire Cloth—From all kinds of wire 

THE NEW JERSEY WIRE CLOTH COMPANY 

XRKIVXOM, M. U. 


^ u ; < . - * ^ - >5 J ^ [ f > 

j ‘: • '' ’ -""p: f f j •'*! 3 i 

./J,-.- ;* f • 

■'£< r. ; Mi:. ,1 . 71 n 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS ok Last PA 0if.'OO^IC 
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OVER 50,000 TONS 
of CLINTON WIRE GOODS 
SOLD LAST YEAR 

For over half a century we have been manufacturing 
wire cloth of every description, embracing woven wire fence, 
electrically welded wire fabrics for concrete construction, 
wire lath, hexagonal netting, perforated metals, etc. During 
this entire period Clinton Wire Goods have been the 
standard in their line. 

Our facilities for manufacturing are perhaps best de¬ 
scribed by stating that we can furnish any mesh from any 
kind or size of wire that can be woven on the most approved 
types of power looms. Our machinery has been designed 
by experts, and we are thus in a position to produce goods 
which will prove satisfactory wherever used. 

Our policy has been to produce an article first-class in 
every respect, and then improving the machinery on which 
it is made so as to reduce its cost to the lowest possible 
point consistent with the maintenance of this standard. 

Our large and constantly increasing sales have obliged 
us to make frequent additions to our manufacturing jplant, 
which is now equipped with the most up-to-date machinery 
embodying every improvement suggested by experience 
and ingenuity. 

Large stocks of the standard styles of our goods are 
carried at our factories and branch offices, and orders can 
therefore be shipped on sight. 

Catalogs of Poultry Netting, Galvanized Wire Netting, 
. Wire Lath, the Clinton Fireproofing System and Perforated 
Metals sent free on application. 

CLINTON WIRE CLOTH COMPANY 

CLINTON, MASS. 

Branch Offices at 

NEW YORK BOSTON CHICAGO SAN FRANCISCO 

Di itized 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 





This machine stretches wire cloth oa door and window screen 
frames* and does It quickly, evenly and without waste. 

Can be nsed on counter or bench. 

A boy can cover frames as well as any one. 

It Increases your trade in wire cloth, as well as maklnif yon a 
profit on this wor k. Write for price. 

H.. W. ScKafer 

Mt. Pulaski* IIL 




Seed your name and address to the 

SECURITY UGHTNING ROD CO. 

BUBUNGTON, WIS. 

And you will sret their Illustrated Catalogue of 
Lightning Rods and Weather Vanes free of charge. 


THE ORIOIRAL ARD ORLY IHCAHDESCEHT 

Convex bottom fits lO stoves 

Wire Cone Toaster 

Or heats Plate, Tea or Coffee Pot^ 

For Gm or G«oiine Stoves 

HARKINS & WILLIS, Manufacturere, SRgiASSS.*’ 


ROBERTSON ^^HORSESHOE MAGNET** HAMMERS 

(Trade Hwk) i fgPS 

For BILL POSTEBS. TBAVELINe AOVBBTMBBB. 
UNDERTAKEBS, UPHOLSTEBEBS, PAPES HANCEBB. n Ij 
trmr »»"'■"■»» .ramped with nun. gtc. Alio Twh Hramer .Ira for honwhold sad grawsl nrn. \U/ 

' mill trade iml^k. Forged from line steel, warranted strong, permanent magneta. 

ARTHUR R. ROBERTSOH, Sole Hanqfhctnfcr (Ow»Br«f taBH nf it u t44 OHvcf Street, Bostoa* Has. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pagxs. 
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We shall be glad to send you Catalog 

describing 


The UtUe Bciuty 
Dumb^Wiiter 

The Rapid Traiuit 
Dumb-Waitei' 

The Energy Dumb^ 
Waiter 

The Little Giant Dumb- 
Waiter 

The Side Po^t Hand 
Eievitor 

The Back Guide Hand 
EJevafor 

Hand Power Passenger 
Elevator 

Carriage or Warehouse 
Eievator 

Belt Power Elevators 

Basement Lifts 

Power Attachmenb for 
hand Elevators 


ENERGY ELEVATOR COMPANY 

^40ei G^Hmt-ry f>l-|ILAOEU.RHjA^RA. 


ELEMTOBS 

AUTOMATIC 

HATCH DOORS 
DUMB WAITERS 

And all Appliances 
for Same 
Manufactured by 

O’Heill 
Elevator Co. 

928 Cherry Street, 
PHILADELPHIA, PA. 

Send for Cataloff 


r^£*tOSr fMPR0V£0 
A UrOMA rfC CONS TMUCTiON 

INVALID LIFTS 
TRUNK, CARRIAGE, 
SIDEWALK AND 
FREIGHT ELEVATORS 

SEDGWICK MACHINE WORKS 

POUGHKEEPSIE. N.Y. 

AND 

l 28 LiaERTy ST. NEW YORK 


CATAlOaS ANO 
£SrmAr£s funniswd 

S£E SW££rS iN0€X 



LODVEN GOODS 

Hay Carriers, Hay Forks, Hay 
Slings, Hay Rack Irons. 

BARN DOOR HANGERS 

m» UD unm cuims 

Self Opening Ice Tongs, and 
other Hardware Specialties. 
“Positively no goods sold to 
Catalogue Houses.** Send for 
Catalogue. 



LOUDEN MACHINERY CO., F.iraeM.iow. 


In ANSWERiNaADVBRTiSBMBifTS IT IS Desibable THAT Yov MENTION HARDWARE DEALERS* MAGAZINE. 
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Prompt Shipments of Door Han[|ers 

means we made preparations for 
the rush beforehand. 

WDcox Manufacturing Company, - Aurora, Illinois 


This is 

Universal 



Screen Door Catch 

Lowest Priced LOCKING Screen Door Catch on the Market 
BASILoY RUT OIV. IV O MIORTISIIVQ OR CUTTIIVQ 
Holds Door Firmly Shut When Closed 
RUSHUVa DOOR RBUBASBS OATCH 
If your Jobber cannot supply them write us for list of those having them in stock 


MANUraCTURKO ONLY BY 


Peck, Stow Wilcox Company. 

CLEVELAND, OHIO, U. S. A., and NEW YORK, U. S. A. 


The“Chier?s:;ir^fSK 

is our chief product, but we also manu¬ 
facture a line of screen door hinges and 
I other stamped steel specialties. Ask 
for new catalog. 

THE SHELBY SPRING HINGE COMPANY 

Shelby, Ohio. 

Tht **Chlsr noor Binge New York Office, 84-86 Chambers St. 





FLOOR SPRIHO HIROES AHO DOOR HOLDERS 

Beat and Neatest Yet 

Order from your Jobber. If be ba8a*t them, write us, but take no s ibs t it i le 

SUPEUOR SPRING HINGE €0., 15 Sonlh Canal St., 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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SELL 

This at 

75c 

nd Pocket 
50% Profit 
The“PHENIX” SWINGING 
HALF-SCREENS sell at sight. 
Fly-proof; last for keeps; do not 
slide or stick because they hang 
and swing. Cannotbeunhooked 
by accident. Simple, 
strong, practical, 
perfect. The easi¬ 
est seller you ever 
put in. 

For descriptive cats 
Jogue and trade dis- 
i counts, address 

^ Phenix Mfg. ii 
I^Company 

^^034 CBNTBR ST. 

Milwaiikte 
Wif. 



The trolley type of Bam Door Hanger is 
becoming more popular every day. The 
track forma a complete covering and 
affords a perfectly smooth runway for the 
Hanger. 

■•Iter Bcarlnf. Easy It hana ani aaivL 

UANUVAOTURBO BT 

TIE RICIARSS MN. CO., Avm, Dl. 

N. T. Offlcs, 101 RMd. Strest. 


For the 5 and 19 Cent Cemiter 

ABSOIeVTMIeV NSW 

A Shelf Bracket 

.WITH SCREWS ATTACHED 


r A New Feature, By means of the ingenious 
device (patent applied for) illustrated herewith, 
the Screws for each Bracket are attached to 
the Bracket Itself. This method of packing the 
goods has been found to be a great convenience where a 
large counter business is done. The Clerk can attend to 
an increased number of sales. 

The Customer will not reach home to find that the 
wrong sizes have been put up, or perhaps that the screws 
have been omitted altogether. 

Write for circulars showing full line of Brackets, Coat 
and Hat Hooks, Spoons, etc. 

THB ATLAS MPG. CO., New Haven, Coaa., U^S^A. 

Ndw York A C. McCARTY dt CO., 10 Wmrnm St 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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The Only Perfwt Rail and Gap 


Bird and Sleet proof. Door closes absolutely 
tight. 

The ONLY Hanger that will adjust itself automat¬ 
ically to doors of from one to four inches in thick¬ 
ness, no matter how much out of plumb the wall may 
be. Is roller-bearing, fitted to the rail in such a 
manner that the door 

CANNOT JUMP THE TRACK. 

Minufftctured only bf 

AUTOMITIO DOOR RAIL COiPAHY 

|-IlUU 8 DA.LrB, MICH. 




SELL THE BEST 

The Prouty No. 5 Cushion Track Hanger will 
relieve your builder from all the trouble he has 
previously experienced in Parlor Door Hangers 
and will save him hours in putting them up. 
Thousands of sets sold and not a complaint from 
anyone. Try them and convince yourself. 


T. C. PROUTY CO., Utd., Albion, IVflcb. 


NEW YOKK omCE. W CorOandt Street 


DIEHL NOVELTY 


M SNKBOVMH, rriinufiicturciis op tne latest 

■ I WIS. IRiPROVED HARDWARE ROVELTIES 






Ditbrfe StpuibltandRmrtlbltlliidMf 
No. 17 for Stora ond Scrom Doors 


We have the only Ball 
and Socket Hanger on 
the market. 

We have the only 
Fastener that le flex¬ 
ible and will hold a 
storm sash perfeotly 
tight. 

We have the only 
Ventilating Windew 
Look that is abso- 
lately burglar proof. 

We have the only Sep- iHehrg 

arable and Reversible 
Hinge on the market that can be detached 
without pulling a pin. 

We have the only hinge that is so con¬ 
structed that it will hold a basement window 
open without the use of a oeillng hook. 

We have the only Wedge- 
Shaped Basement Window 
Look that will hold a base¬ 
ment window absolutely tight. 

For further Information, write for 
Catalogue No. 3, snd in ali cases 


Window HlnAu, No. ^ 


ask your Jobber for these ^oods. 


Goo 


'• igitized by 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paobs. 
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For nearly Forty Years our Sowers have 
been Favorites with Farmers in This and 
Other Countries. They are Easy to Sell 
because the Demand is Already Made and 
Pay Good Profits. 

Ask the Jobber about it or write us. 

CYCLONE SEEDER CO., 
EM.I8M Urbana, bid., II. S. A. 
UMMOUee: VieMrla8t.UalM.E.C. 



MR. DEALER 

Would your contractor consider a 
proposition to save one-half his time in 
hanging a door? We believe he would. 
You can convince him with our Orna¬ 
mental Butts. There’s money in them 
for you. Exclusive sale given and pro¬ 
tected. 



0 COLUMBIAN iB more than a name—It’s 
^ a symbol for ART HARDWARE}—«nd 
the kind that's completely gnaranteed. 

0 Colombian WrongLt-Steel Jamb Spring 
Hinges belong to oar ART HARDWARE 
class—they are produced by skilled me¬ 
chanics—and 20th Century ideas. 

0 This "Columbian" Hinge has a seamless 
^ center flange which makes a strong'foun¬ 
dation on which to build up the hinge. 

0 The two leaves are wrought-steel rein¬ 
forced heavily at both ends—this i^re- 
vents sagging of door and warping of 
hinge. 

0 The tips are turned from bar stock by 
^ automatic machines—thus Insuring uni¬ 
formity of shape and eliminating all pos¬ 
sibilities of defectiveness. 

0 The springs—long, evenly coiled from 
^ best quality of oil-tempered steel spring 
wire—^give smooth, positive action from 
any angle. 

0 All hinges are bushed with Invisible steel 
^ washers—Increasing life. 

0 Do not think for a minute that Is all we 
^ make—we produce twenty other select 
and leading lines of ART HARDWARE 
Hinges—besides door-pulls, sash lifts, 
coat and hat hooks, door springs, vises, 
anvils, TU-BO registers. Joint hangers, 
etc. 

0 Catalog (No. 18A) covers all lines—^sent 
^ free—anywhere. 


48 YEARS IN THE SPRING HINGE 
BUSINESS MEANS SOMETHING 


NATIONAL MFG. CO., Sterling, IlL I COIIIIIBIAN HARDWARE CO. 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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CH 


Ago 


UTTS 


SPW 


A PRODUCT OF RECOGNIZED SUPERIORITY 


TRIPLE-END SPRINflBUn 


CNICADO FLOOR WNOE 


CHICAGO SPRING BUTT 


CHICAGO new YORK 



GRIFFIN’S 
FOLDING 
BILACKFT 

Best end only Brscket 
for Folding or Swinffins 
Shelves. 

Folds down aarsinst the wall 
when not in use. Locks autonuit- 
ksdly when lifted up. 


* Griffin’s 
Pressed Steel 
SHelf BracKets 

(patented.) 

Arcf the strongest, best finished and 
best selling goods on the market. 



Strap, T and Butt Hinges 


THE GRIFFIN MFG. CO. 

ERIE, PENNSYLVANIA 


STRHLEY’S STEEL 
CORRUGRTED STRAP 
and T HINGES 



LEADERS IN THEIR LINE 


Hor Sale by All «lobbara 

Send for *^Antobiograpby of a Yankee 
Hinge.^^ Mailed Free 

THE STANLEY WORKS 

79 Chambers St., NEW BRITAIN, 

New York Digitized by CONN.^^^ 


CoKSUtT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Packs. 
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20th CENTURY HANGERS 


The Simplest, Most Satisfactory, Bound Track 
Hangers and Bail on the market. They sell at 
sight Our prices are atractive. Exclusive 
Agencies given. Write to-day. 

HUNT. HELM, FERRIS & fflMPilNV itoiacfm. 

HARVARD. ILLINOIS Digitized by 


Bommer 

Screen Door Hinges 


Style 2000-Non.Holdback 

steel, Bronse or Braes, All Finishes. 
Adjustable Tension and Covered Springs. 

The Best Hinge Ever Produced for high class work. 


Style 999-Holdback 

Wrought steel Japanned. 
Detachable From Door Without Unscrewing. 
Three paru only. No links or rivets. 


Bommer 
Spring Hinges 
are 

Quality Goods 

The Springs 
Never 
Go Lame 

Bommer BrolKers, 255 to 271 Classon Avenue, Brooklyn, N. Y. 


The Champion Safety Lock Company 

GENEVA, OHIO 


MONITOR 
SASH LOCKS 

NEVER BREAK 

You sell them and yonr cnstomer 
wants them hecanse they are the best 


In Answsrinc ADVERTiSEveNTS IT IS Desirablb THAT You MENTION HARDWARE DEALERS* MAGAZINE. 
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BUILDING PAPERS 

A fine of all grades sdtable for the Hardware and BoOding Trades. 

Write for SAMRL<B BOOK and prioaa. 

C. B. HEWITT A BROTHERS 

Mcadquartcrs for Hardware Wrapping Papers and Woodworking Glues. 

Beelcman Street, IVBW VORK CITV 

Eastern Agents for CONGO Never-Leak Roofing—Send for Samples and Price List 






KBEP OUT THE FUIES 

Out Automatic Door Catches 

FOR SCREEN AND STORM DOORS 
WILL DO THIS 

Mr. Bayer, you are entitled to a mounted counter model 
free with your first order c>f three dosen catches. See that 
your Jobber gives it to you. They have them. Put It on your 
counter. It will sell the catcbes. WriU for our new doserfp- 
tioe cireniar. Order our Automatic Door Catches at once. 
Take no substitutes. There are none. 

MANT7TACTnRKl> OKI.T BT 

THE AUTOMATIC DOOR CATCH CO. 

S18 EmI i7tli SItect CHICACM>,U.S.A. 


SPRINGS and LIFTS 


EOR SCREEINS 

Every HARDWARE MAN Needs a Stoek oi These Before Fly Time 

Sand for Sampla Gard and Rricaa 

THE WALLACE BARINES CO. 


SRRIINQ MAKBRS 


BRISTOL.. COIVIV 


* A 


YOU Naed Such 
a FURNACE as THIS! 


Bccfiose the 

ARCHAMDAULT KEROSENE 
FURNACE 

will save time and money for you. 

how—it bume koro?*eiie, tbut^s 
cheaper than gasolene—then there Is 
the burner^ which glvea heating esp- 
ae 1 by, greater th an an y other fur o ace. 
Just think the Archanibauh will melt 
a pot of solder In a gale of wind Jn 
hssfi than £ mloutcA. i te coostructlan 
Is slmple^nDthlng to get out of order 
—It 1 b reliable—Duka BL>^K<rOKOMiCAL. 
MAiftTPAcrrniD bt 

THE BARNES TOOL CO., flew llsvco. Conn. 


I-I 


** Sales increasioff ? ’’ 
•‘Yes.” This is what 
the Jobbers say about 
Bonanza furnaces. 

^ Why ? The user is. 
satisfied and pleated. 
Jobbers sell at factory 
prices. Cash must ac¬ 
company all orders sent 
to factory. 

No. 38, one gal. size, ^00 net, or 
No. 39, 3 qts. size, ^.50 net. 

The Tomer Brass Works 

SI FraBkllii Street, Cta eagow I1L,1I.S. A.[l 




Consult BUYERS* REFERENCE TO ADVERTISEMENTS ok Last Pages. 
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SAe Celebrated 

Royail Gem 

Works all the Time. 

The cartridges contain all the packing which is the vital part of the system. Write now 
for special prices. Send in a rough sketch, \Vc do 90 per cent, of the work. We cut and 
fit the pipe, brace fine brass threaded connections on same so that when the plant reaches 
destination it can be installed in half an hour by hand, and in operation. 

THE ROYAL GEM STREET LAMPS are VVinners. A splendid Hollow Wire Syst^, 
a^d lamps of every description. Order now and avoid the rush a little later on. 

Thirty days* trial to responsible parties. We have the goods and we are not afraid to 
demonstrate the fact. 



We can furnish the inverted lights for either system if desired. 

Royal Gas Li^ht Co., 214 E. Kinzie St., Chicago. 


No, 54, 


No. 58. 


CAISXERS 


Hie Name CXARK Insures QUALITY.CAREFUL WORKMANSHIP, 
CORRECT PATTERN, GOOD WEAMNG QUALITY j^^c^^ufraYiiiE 


THB QBO* R* CEARK 'Windsor EoGlUp Conn. 

IVow Yoric Offlcm, Room 205, 383 Broadway 



Binks’ Star Spraying Machines 


ARE MADE 
TO SPRAY 


Whitewash 

Mnt 

Inaeotioidea, Etc. 


TWELVE DIFFERENT STYLES AND SIZES 

WORKING PARTS ALL BRASS 

STAR BRASS WORKS 

SOLE MANUFACTURERS 

14 South Jefferson Street CHICAGO 



THE VANDEGRIFT 

WOOD HANDLE 

SCREW WREHCH 


Hardwood Handle^ parts fitted to stay, will not crack or break. Lower Taw and Handle 
Shank of one solid piece, with machine steel studs inserted clear to base. Will outlast any 
ordinary wrench. Write for sample. igl iZf )y 

THB VAIVDBORIF^ MFH3, OO., ShelbyvUle, Ind. New York Office, 108-10 Duane St 
Iir Answiiuio Advxitxsxmsnts it is Dksixablxthat You Mxntion HARDWARE DEALERS’MAGAZINE. 
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The Lovell Window Operating Device 

IfetBctl WlninrOiaUaf Apparatm aa tha Market, and the inly oae that will. U AealreA. 
apcrate aliBeol laih 500 feet leaf tremeae itatiea. 



Impervious 
against rain, 
snow, sleet or 
dust, without 
putty or ce¬ 
ment. 


f* Steel supporting btr, MelL 
•^on brldse, c. Flit [roa. d. 
e. Gla»« I. Copper sheet cap. 

t CoJl Eilv. brass sprlne- 
Gslv, brass Stud* Bridie 
(for «n]kiji£ od skrJiiht). 


Bridie srraafemeot for 
wilkidg on the skylliht 
without camini in coo^ 
tact with or dtoier of 
breibini the ilsss^ 


Manufactured and Erected b; 


THE G. DROUVE CO., SSABgitPcW: 


lAlao Manufacturers and Erectors of the " "ANTI-FLUV1U5"* Skylight 


CetaloQiie for IMc 


Mirslialltowii Trowels ‘ Bast Made” 

The moat eaaontial foaturo of a 
good Trowel la a Straight Edge. 

THE MSRSHALLTOWE 
ALWAYS HAS IT. 

MAKSIAUTOWN TtOWEL CS. 
HAISIAUTOWIf. IOWA. II. $. A. 


Easily erect¬ 
ed with the 
aid of blue 
prints and full 
directions 
sent with ev¬ 
ery shipment 


"NEVERSUP” HEDGE SHEARS 

The Shears with Ihe Serrated Edge 

Blades hand forged, solid 
steel throughout. 

Made in three sizes—8, 9 and 
10 inches. 

The grip of the *‘Neverslip,*’ 
due to its serrated edge, pre¬ 
vents the slipping found in the 
ordinary shear, and leaves the 
hedge cleanly cut. 

THE GEORGE E. BENTON CO.p 105 WlUiam St.^ New York 





Has an octagon framing rule on bacK of body of square r 
also common framing rule on Face. For particulars address 




OUR 
NEW 

No. 100—A. FRAMING SQUARE 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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Beware of infringliig' gooda of abort meaanre. 

eHRY’S 

Universal Boi Strapping 

Also msnufscturers of all kinds of Wire Box Strapplif, CenKT FnkMrf* ne. 


CARY MANUFACTURING CO. 

19 and 21 Roosevelt St., NEW YORK 

Cable Addraas: “CARLEIO” Talapbaaa: 1445 FRANKUN 




Coiisni.T BUYERS' REFERENCE TO ADVERTISEMENTS ow Last Paois. 


Direct Connected W stcr Fans 
Belt Driven 
Direct Current Electric Fans 
Water and Electric Motors 


FANS 101 CEDJNGa OESI, WALL OB COUniN. 


We Guarantee Satisfac- 
Bon and Low Prices. 


THE D. L BATES A BROTHEB CO.. Dayton. 0. 


THE BEST AND LATEST IN VISES 

The Parker Reinforced Slide 


Solid Steel Bar mnning entire length of slide, making it the strongest 

Yifle on the market 


1^1 fide in Swivel and Stationary 
styles and in G sizes of each 
style. We make Vises to suit 
all trades and in all sizes, and when you buy a PABKBB you get the Burr. 


THE eHARLBS PARKER eOMPANY, 

N. y. Salearoom, 52 Warren St. ractoHea, Meriden. Conn. 






















April, 1907 . HARDWARE DEALERS’ MAGAZINE _ 813 


Brass Goods Mfg. Co. 

BROOKLYN. N. Y. 

—- ■ - - : Humlicturcrs *1 ■- - 

BUILDERS’ HARDWARE 

REFRIGERATOR TRIMMINGS 

BOX and CHEST T RIMMINGS. 

special Goods Made To Order. 

Write tor Cotalofliie^ 


I« AirtwiAXNO Advietxsimints XT xs Disxkabui that You Mbiitxoh HARDWARE DEALERS' MAGAZINE. 


A POINTER FOR YOU 

The indications are that the 
corning season will see a far 
greater demand for prepared 
roofings than ever before. 

"J-M” Asbestos Roofing is 
certain to lead all others in 
sales because it is well known 
for its high fire-resisting prop“ 
erties and long-w^caring life. 

We have a liberal proposi¬ 
tion for dealers. 

WRITE NEAREST BRANCH FOR FUU PARTICULARS 

H. W. JOHNS-MANVILLE CO. 

^umCirtonn cif ArImhUm And Pn^lncLi, 

AnliOntot Rwin^r Pkc^lnfiit^ ElwlilcjiJ &a|i|il3il4^ Rt*'. 

Naw York UuflAlo 84.HU 

Mllwuik*. SC Ldnli Itellliiinn Kuhi CHt 

Ctilcapr FlUtburr FrBOcbi?o MinniApcU. 

el.YfUiid L« Ajknla Nan OrUui 

PtJlu 


M'f’d by 
EXCmiOK 
lUFLEMEKT CO. 
Troy, N. Y, 


OUR FOLPTNG AND ADJUSTABLE ' 


HANDLE DRAW KNIFE 


A time-saver and money-maker for both 
dealer and user. Requires iess time io scU, 
as its admirable points speak for themselves. 


Our Low-Priced 
Tool 

THE EXCELSIOR 
MASON TOOL BAG 


Saves the iiscr*s time, because fi ztn.i adjust 
to any position, making itself adaptable fo the 
most awkii>ard places. Handles absolutely 
rigid when set. Made in 0 in., 7 in.^ 8 in., in. 
and 10 in. lengths. 


STRONG INDUCEMENTS TO THE TRADE 


Best Cast Steel 
Handy &nd Compact 

Write for Prices and Disc&unis* 


A. J. WrUONSON & GO.. 


180-188 Washington Streett Boston, Mass- 


THE KINII YOU WILL 

EVimUALLY BUY 


The E. Z., Pat. Nov. 17 , 1903 . M'f*d by EXCELSIOR 
IMPLEMENT CO.. Troy, N. Y. 

We manufactare 6 different kinds of Grass Catchers, all 
with the E. Z. attachments. 


Send for Catalogue and Price List. EXCELSIOR IMPIJEIIIENT 


Time and Money Maker 
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COLDWELL LAWN MOWERS 

HAND-HORSE-MOTOR-POWER. 



Now is the time to see those customers 
about Horse Mowers. COLDWELL’S IM¬ 
PROVED HORSE MOWERS are guaran¬ 
teed to give satisfaction. 

We have ready for the trade a 
New hawn Mower Grinder. 

- ^ -' SEND FOR CATALOGUE = . ; 

COLDWELL LAWN MOWER CO. 

NEWBURGH, N. Y. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pacis. 
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«*NOW IS THE WINTER OF OUR DISCONTENT** 

About to iriv.e way to ylorious Spring and with the advancing season the sound of the L4iwn- 
Mower will be heard in the land. In this connection we dcilre 

ThelDEALLiWNlio^R GRINDER 

The 1907 pattern contains certain improvements B 

which make this implement absolutely THE BEST 
OF ITS KIND. Made for work and made to 
last. WE CAN PROVE to the satisfaction of 
any unprejudiced man that the IDEAL 

stands far ahead of any similar ma- / 

chine. With it, any style of Mower can 
be sharpened within 20 minutes. 

Every adjustment easily made; every 

blade keenly sharpened and exactly B 

beveled. Result, a pleased patron—one \ 

who will tell others and thus the circle 

be enlarged. But we want you to write ~\ ^ 

us for particulars. Hardware dealers, 

Repair men. Blacksmiths, all can be 

THERE IS MONEY IN ^ 

THE IDEAL GRINDER. ~ ’ r 

THB ROOT BROS. CO.. Rlymouth, O. 


Mmntlon thU pubUeatlon 


Bivmiv 



H 






that will compare with it in simplicity, dura¬ 
bility and ease of operation. 

Lawn mowers are not taken apart to 
sharpen on this machine. Old ones are 
made to cut like new ones and run easier, 
as the proper clearance is nven all blades. 

No clamps are used, as they often spring 
the blade. We simply bolt the two castings 
to the bar and swing them on the two 
ce nt ers to any place, either to grind the 
bar on the face or the edge, and at any 
bevel—this does not spring the bar, and 
when faced in this way it is true. 

Besides sharpening lawn mowers, all kinds 
of small tools can be ground, such as skates, 
shears, plane^ chisels and all light tools. 
All machines fitted for hand and power. We 
guarantee them to be well made, of good 
material to do perfect work, and against 
defects for one season. 

ASK YOUR JOBBER FOR PRICE 
OR WRITE 

Peoria Lawn Mower 
Grinder Co. 

fit Sootli WMhlnatos St. Peoria. lU. 



In Answeeino Advertisements it is Desiraele that You Mention HARDWARE DEALERS’ MAGAZINE. 
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“AT-WATER 

Hose Holder 

Tho shows oloarif whf tho At-wator 

Is tho Biost praotloal and most oonvonloat. 
SImpIo hot stroBC In Its oonstrootlon. It Is 
oxooptlonally sorvlooahio and ollmlnatos tho 
Booossity of soparato spraying dovloos. 

The Osborn Manufacturing Co. 

Cleveland* O* 






LENOX 

Ball - Bearing 
Mower 


Our Catalogue 
for 1907 now 
ready. 

Write us for 
prices. 




'ja/mrsrmmm 


GreatesfShea^ffi -leasttVei^tl 
Jdres ustH^ Solid Stock. 


1 


smo * nne wotl . j 



rrs A SNAP HOSE COUPLING 


OVER SEVENTEEN THOUSABID SOLD 
DURING 1906. FIRST SEASON. 

Two-thirds of these sold to the retail trade during the 
summer months after the average dealer had ceased to buy ~ 
hose goods. An article must possess considerable selling 
merit to do that. A free sample to any dealer. 


Address. TD NEI50N i MSMISdN MN. Cd. 

iHala niaalM Palat—m 1 BAIBJMa. miaBiaa 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pacis. 
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The Old Reliable and Best SdUng GRASS CARRIER mi flie martel 

The ** IDEAL** Adlnstable Metal Rattom 
The **BOOME3t** Adlustablc Metal Bottom 

The ** VICTOR** Adfastable Canvas Bottom 
Metal Fronts 

Ordar tran your Jahten—If thay htTcii^thMi, write ui 

We make theae carriers In two reRular 
to Ot 12 in. to 18 In. and 18 in. 
to 22 in. We also make 
special sines to order. 

KRAUSE MFG. CO. 

7701 OoRdmttli Ave. 

CHICAGO 



The “Unique” 


**Yon Grind It Where You Find It” 


Lawn Mower Grinder 

Fits Any Hand Lawn Mower. 

The cut shows the “Unlqae” attached to a Lawn Mower. 
Not an experiment, hut a demtmstrated success. 

The **Unlque** Fills a Long Felt Want 

The usage of lawn mowers demands an inexpensive means 
for sharpening. They cannot be filed, hence must be ground, 
and ground correctly. The *‘Unique” has solved the problem. 
The retail price east of the Rocky Mountains Is $5.00. 

The **Unlque” will do better work than ai^ other grinder 
on the market, although other kinds cost $25.00 or more. 
This in itself is sufficient reason why you should handle the 
“Unique.” ^ 

Manufactured and sold by 

A. S. BUSS£LL£» Manager 

Ottumwa* Iowa 



The UBAD^R 

ADJUSTABLE QRASS CATCHEE 


PuUy 

H'arnmted 


rOB 

ciur^LAR 


riDI DACQVIIIVQ Central and Weedlawa Aveaac 
ViIUj KlwaEiHUiJ CLEVELAND* OHIO 


THE METAEL^IC 



Basket Grass Catcher 

1h made of Galvaulzed Wire. It fits any 
lawn mower, end m&j be attached or 
detae b ud Instantly. It is light, strong 
and durable. Prices, No. 1, $LI!0; 
No, % The Hardware 

dobberg scU them. 


GIST 

THE 

BEST 


Address PERRY DIXON CO. 


ifcrrtem Pwk* ST. PAUL* MINNESOTA 



Bucirs 

LAWN 

ROLLE RS 

Money 
Mailers 
for tlie 
Dealer 


The dealer who*8 looking for a good line to ** push *' vriU 
find it in Bach*s Lawn Rollers—the handsomest, best 
tmiit rollers on the market. We’re helping him—we’re 
creating a demand by extensive magazine advertising. 
Better write for catalogue and agency terms. Take ad¬ 
vantage of the demand and make some money. Write 
to-day. 

A. Bucrs SONS CO., l$SWalnBtSt.,EllsakctUawn,Pa. 


eao QiRi^iig Oral CMOm 



arc auw nuuie with 

Oalnalwil Steel DeMeae 

haviDB sd|uftable Front Flangi^ 
u weD M with regular dock bpM 
lems. Mads la two dses* which 
fitsnytiseor make el lasrn 

mower, and are guareaieed 

five entire t e rirf ectlen. 

.Td 

here, Mennfaotuied ey 

The Spedalhr 

Mrs.CA 

sc. AMImiS 


In Answesing Advertisements it is Dbsxrablx that You Mxntion HARDWARE DEALERS* MAGAZINE. 
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Selling Agents. J. C. McCARTY & CO. 


The Nettleton ReverglNe Nipper 



Every Fair Fully Warranted Against Flaws. 

2 TOOLS IN 1 


There are two fine cutting edges to each blade, eljch 
held in place by screws. Jaws unusually strong, easily 
reversible, adjustable and interchangeable. ^ 

6 and 8*inch made for cutting puino wire. 

Send for Sample and Prices. 

Hie NelfietoD Mlg. Co.. 


10 Warren Street, Ifww York* If. Y. | New Tsrk Office and SalewoMi; 157 Chanhcrs St 
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Style J,X 


Oae ASvutage Is this fabric Is fliat It has a 


p^iviog it an extra re-inforcement at the top. 
We have other styles and Gates to match each, 
and all are suitable for wood or steel poet con¬ 
struction. 

Fimil OIITESg we make them with strong 
frames, heavy wires and close spacings. 

WK ALSO MANUFACTURK 

SPRING STEEL FARM FENCING AND UTCIING POSTS, 
CEMETERY FENCE AND ARCHES. 

THE CYCLONE l^VEN WIIE FENCE CO. 

Cleveland, Ohio 


"Arrow Brand" Barbed Wire 



For the convenience of our dealers and their customers we put up our celebrated “Arrow 
Brand’* Barbed Wire In 80 rod Reels. This effects quite a saving, as It avoids the waste and 
inconvenience of random length reels. 

It is made on the well-known Qlldden Type, of high-grade galvanized steel wire, and Is a 
high-grade article In every respect. 

It Is much more profitable to the dealer than ordinary barbed wire. You are missing a 
valuable opportunity If you do not carry in stock a quantity of this popular specialty. Let 
us quote you on it 

KEYSTONE FENCE CO., - - PEORIA, ILL. 


Lifetime Quality Fence 

DOUBLE LINE POSTS 
ANCHOR BASES 
Flrst-ClaM In mvmry rvspvet. Svnd 
for Cntalogu* tr— 

DWIGGINS WIRE FENCE CO. 

100 DwloofR* Ave., ANDER90N. IND. 


VICTOR 

BOLT CLIPPERS 

mud ItmmbImmUmm tkmmmm 

SEHD FOR PRICES ADD CIRCULARS 

ROBERTS MANUFACrrURING COMPANY, SomervUle, Mass. 




Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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No. 32 TORCH 
$4.00 Net 


The No. 32 
TORCH 

is the best combiflttioa 
quart-size torch ever 
made. 

It uses but little $asoiine 
and produces a blue 
blast flame that Is In¬ 
tensely hot 


We know It will please any mechanic and 
will save him time and money. A careful ex¬ 
amination will conyince you that you never 
saw a torch to equal the No. 32. Try one. 
Jobbers sell at factory prices, or we will ship 
direct, if cash accompanies the order. 

Clayton & Lambert Mfg. Co. 

MTBOrr, MICH., II. S. A. 


, THEIRONTOi.' 




Before purchasing 
consult ns 


F. E. Lee Hardware Mfg. Co. 

ItHecharicSL 

■Anroii»,coNN. ■ 


Clothes DiyerSy Tack Pullers, Marking Awls, Towel Holders, Vises, Slaw Cotters, Can Openers^ Tobacco Cutters, Coat 
Hooks, Inside Clothes and Towel Racks, Screw Drivers, Whip Sockets, Cork Screws, Glass Cutters, Mincing Knives, Curry 
Combs, Garden and Floral Tools, Lemop Squeezers, Nut Crackers, Ice Picks, Spoons, Cake Turners,./ 

Send for Catalogue and Price 


iH AhSWXRXNO ADVKXTISXMXHTg tT IS DsSIRABLX THAT YoU MXNTXON HARDWARE DEALERS’ MAGAZINE. 
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The Ta)1or & Boggis Foundry Co. 

OLrEVELrAND, OHIO 


UAyvrACTVRSRS OP 


UCHT GIAT nON CAST1NCS. BUILDERS’ HARDWABE. 


Letter Boxes, Hardware Specialties. 


eGLO-PDNeHEO NUTS, 
SMALL RIV ETS AND BOLTS 

OmmKiy—Aooupmoy—FkaM 
Garland Nut and Rivet Go.,* Pittsburgh, Pa. 
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fOR serrma tubular ard bifuroated rivets 


This Line ef Bifrters Is fiMimtead 

To be made of MALLEABLE iron and to be from Impor* 
foctiono in workmanship or material. 

PROVE IT TO YOUR CUSTOMER T 

WoU try thla; throw ooe oo the floor (at oor rlak)« thoa troot my 
oast iroo rivoter the eamo (at your own risk) and aee If It doeoa^t 
resah la a sale aad a SATISFIED CUSTOMER. 

ORDER BY NAME. SOLD BY ALL JOBBERS. MADE ONLY BY 

F. H. SMITH MFC. CO., Chicago, U.S.A. 


THE '^MONARCH** and **0IIR OWN” 
RIVETING MACHINES 



MONARCH No. 1 

Three in a box. 


Are the Best on Earth 
for the money 

LOW PRICE-PEBFECT 


Seta tubular or split rivets 
with greatest ease. 

Upper Lever Adjusts the Ma< 
chine Instantly. 

The Lower Lever Sets the 
Rivet. 

NOTE—The Long Levers 
are NOW Made of Beet 
MALLEABLE IRON and 
WARRANTED. 


Sold by Hardware and Harness Jobbers Everywhere 

GREAT LAKES MANUFACTURING COMPANY 

Sole MMuftioturere, 152 Lake Street, CHICAGO 



The Pomooy 
Anchor Shoe Holder 


For Polishing Shoes 

II Is the Best on Earth 

Adjufltf ta sLJ bIe^o. It 
Ik alKO BlToctual in 
atrctciLlng alioeK. 



RIVETS AND 
ESCUTCHEON PINS 

Brans, Iron, Coppor 
and Soraiaa Sllvor 

JOHN HA88ALL 

isi ufqrtto et.. Niw rom 


Ik Akiwimko Advkktuiiisnts it h Desirabli that Yoo Mbhtiom HARDWARE DEALERS’MAGAZINE. 
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C. €. Hussey & €oiii|»any 

PnrSBURGH, PA. 


Manufacturmrm of 

COPPER 

..../jp.... 

Sheets - Plates - Rolls 
Copper Nalls and Thcks 
Copper Gaskets. 


MAPtUFACTUftERR OF 

Lawn, Drive and Autofiiadc Gates 

Earth Augers Revolving Chimney Tops 
Eave^Trc^ugh Hangers 
Laiyn Furniture Trellis Work 

Grass Trinuners Umbrella Racks 

Office Partitions and Railings 
Fencing Machines Fence Supplies 

Wire Reels, and 

General Contractors in Wire and Iron 


CATALOGUE ON REQUEST 

EUREKA FENCE MFQ. CO. 

RICHMOND, INDIANA 


apparatus 
forsharp- j 

table or kitchen cutlery or edge 
tools of every kind are our 

HAND AND FOOT POWER 

Eriiiferi i Tiol Slaniewrs 

Four sizes. Needed in every home—every day 
in the year. 

Every grinder guaranteed. 

Be sure; Get our catalogue with Discounts to 
the trade—to-day. 

ROYAL MANUFACTURING CO. 

281 E. WALNUT ST. 

LANCASTER, PA., U. S. A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on East Pacis. 
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ENOUGH SAID. LET US SEND YOU ONE ON TEN DAYS TRIAL 

free: 

<3wrf|cs PrcpHl4 

High Grade Mechani¬ 
cal Production 

j DOES THE WORK OF 

HI6H PRICED RMCHINES 

^ OFKAKO FOR ITOKLF 

AUTOMAnC ADDINC 

^ _ MACIINE CO. 

S3» OnaRway. HIW TORI 


$ 15 . 



^ Headqnarters for Quick Selling Specialties 

WRITE US FOR PRICES AND DISCOUNTS ON 

UVEl^IlN (INT GOODS 

nriCKBL PLATED HAMMERS. ETC. 

Our line is not equaled in qnality, style, finish and price. Let ut prove thU aaviertion. 
Our Catalogue will interest you. 

FRANKLIN SPECIALTY CO., 811 Cherry Street, READHC, PA. 


hm 

Iiii4 



TH£ 

• HtiihiTcnas ^co , 
^ 'I IT 


THE 

UMBRELLA 
CLOTHES 
BAR , 

BsDard’s improved Carpet Streldier 

QUICK SALES^ QUICK PROFITS 

Most complete article made for laying Carpets for both 
Housekeeper and professional Carpet Layer. Enquire of 
your live Jobber. Manufactured by 

GEO. 8. KNAPP. Bridgeport. Conn.. U. 8. A. 


INSIST ON GETTING 

THE EXCELSIOl CARPET STRETCHER aid TACK RAMMER COMBINED. 

It if without a peer as a Time, Labor and Temper sarer. Stretches carpet p^fectly. 
Light, strong, easily operated, folds compactly, each in a neat box, instructions on 
cover. Wider stretch than any other each time set. Locks in any position, releases 
instantly, no ^'backing up** Tooth Bar. Teeth will not tear carpet. Best grade of 
Malleable Iron and Hardwood, warranted. Liberal profits for Dealers. If your Jobtiers 
will not supply you, write 

Not Sold To Catalog Houses, RICHARD Ww MONTROSS* ^ 

Dealers Should Appreciate, SoIC ManilfRCtlirer, Gallen, Mien. 


TME ONLY 

Genuine Dripless Strainer 

The best and handsomest strainer on 
the market. Superior in quality, but 
low in price. Good margins for job- 
b^r and dealer. Made only by 

Watson*Porter>Watson Company, Ltd. 

Digitized by ^ ^ 


Im Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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ASK YOUR JOBBER FOR 


Hanson’s Universal Balance 
and U. S. Family Scales 



No. 1, 24 lbs. by ounces. 

No. 6, 24 lbs. by ounces. Made 
with Porcelain Enameled Pan. 

No. B8, 24 lbs. by ounces, with 
polished Brass Scoop, 12x7 in. 

Hie Scales That Will 
Hold the Trade 


Capacity, 24 lbs. 

No. 24. Steel Top 
No. 20 Scoop. 

No. 22 Scoop with 
flat form. 


HANSON BROS. 


18 W.RaiMpli Street 

Chk^OvDL, D. S. A. 





THE AGE OF SPECIALTIES 

We make a Specialty of 

^ Plumbers*, Dairymen’s, KildieB 
and Hardware Supplies 

BUY DIRECT AMD SAVE MONEY 
Write for Catalogue 

BAUM BUVIS CO. 

450 Broadway Milwaukee, U. S. A. 


I RAX E S 

Business pirates prey on the success of “3-in-One.” They not only 
imitate the oil, but copy after the name and appearance of the label and 
package. 

There is and can be only one “3-in-One.” It’s the same oil you’ve 
heard about for more than ten years. It’s the same oil you’ll hear about 
for many more. “10-More-Years.” 

If you and other honest dealers Continue to stand by the “good oil,” 
we’ll stand by you. We’ll help you make more money. Right now we’ve 
a special plan to aid you. Write quick. 

O. W. COLE COMPANY, 141-14B Broadway, NEW YORK 

SOLD BY ALL JOBBERS * 


American Standard One Hand Rotary Disc 

PLANTER ”The Old Reliable” 


S&sily Operated by a Boy or Girl 

Fitted with Sheffield's famous adjustable "seed disc," which rotates 
similar to the disc in a horse planter. 

specially adapted for planting field corn and beans, althotigh used 
for various other seeds and grains. 

Sold in 49 States and Territories of the Union; also 18 foreign 
countries. 

SHEFFIELD POTATO PLANTER 

The beat features of all others combined in this planter. The handle 
is adjustable to the height of the operator. The jaws and points are 
superior to any other. 

Send for Descriptive Circulars and Prices. 

SHEFRELD HFG. CO., Barr Oak, Mldiigaii, U.S. A. 

The l^argest Makers of this Class of Goods in the United States ' 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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ROLLMAN 

CHERRY SEEDER 


75c 


THE PERFECT CHERRY SEEDER. 

ROLLMAN MFC. CO., 

Mount Joy, Pa., V. S. A. 

Selltaf Affente, JOHN H. ORAHAM R CO. 

*f 13 Chaaib«n Strt«t, N«w Y«rk 


POTUR MANUFACTURING CO^ tenevi. •«> 

MANUFACnntERS OF 

High Grade Basting Spoons, Mixing Spoons, 
Cake Turners, Mincing Knives, Garden 
and Floral Tools, &c. 


THE LAW SAYS 


“Food Most Be Pore” 


And the People Demand Cooking 
Utensils That Do Not Warp, Scorch* 
Bum, or Spoil That Food. 

It Meais Bif Basiiess FstYm la tar 


Advertised in the popular magazines 

Tk* Gtnuiiu Branded ^^NEVER-BREAK:' 
ImitmiionM F00I the Foaiitk, 

THE AVERYSTAMPINGCO. 

BttMtc ItaMiMtaKn. CLBVELANDi, ono 


<*NEVER^BREAK** 

Steel SpMen, Griddles and 
Kettles 



THIS 

Pot Cover Cabinet 

FURNISHED ITITH OUTFIT 
OF OUR NBY 

Spring-bi Handle 
Pot Cover 



Adjusting a Spring-in Handle. 


For further information write 

LASHER MFGi CO., Inc., Davenport. Iowa Ic 


In AKSWsailfO AnvatTiSBiiEifTS it is Desirable that You Mbntioh 
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COLDEST and QUICKEST. 


I IM VE SXI GA.TE 

Before buying your 1M7 Mock of Freesere. It will 
ceiteinly pay you to look into the merits end ad- 
vantages of the 

Alaska Freezer 

ICis absolutely the best and our prices are surpris¬ 
ingly low. Handled by the best class of dealers 
everywhere. WRITE US NOW. 

THE ALASKA FREEZER CO. 

WmCHENDON, MASS. 



Dana 

Peerless Freezers 

Are Sold For You 

We tell your customers all about them 
through our advortisoments in iho tMga- 
cinci. Women are sure to see and read the Dana 
Peer]E?ss advertisements—full columns alongside three 
toJuRinn of reading matter. Take advantage of this ad* 
vertisiiig. Show people that you have the Dana Peer¬ 
less in stock. 


laWn 


ASK YOUR JOBBER 

The Dana Mfi« Co. 

Tsn SI.. Naw York. 





Americarv 

Twin 

zer, 


^'AMERICAN TWIN 

Sold by leading 
jobbers 

Catalog sent free 


‘‘THE OLD 

FAVORITES” 


THEY ARE 

Wall Advertised 
in Demand 
KnsHy aoldf 
Sattsfactory In Use 
Of Known Reputation 


THIV IXOIL IN 

Rasy Running 
Quiok Freeiing 
loonomy 
Oonvenienoe 
Praotloal Results 


Freezes two flavors of Ice Cream or an Ice 
or Sherbet and Ice Cream at one and the 
same time, in one freezer— Some¬ 
thing entirely new—never done 
before. 


‘•LIGHTNING 


“GEM” 


••BLIZZARD” 


THE BE^T ICE CREAM FREEZERS in practical use, because convenient, compact 
in size, use smallest amount of ice and salt, run easily, freeze quickly, produce smoothly 
frozen creams or desserts with little bother and less work. 


North Bros. Mfg. Co., Philadelphia 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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A SATISFACTORY TOASTER 


Use it on a Gas, Gasoline, 
Coal or Wood Stove 


MaKds PE.RFE,CT Toast 

The Standard Toaster 


One tKat does not BURN . 
nor DRY OUT the Bread 


the; 


Standard Stamping Co. 


!Vf ARVS VIUl.Gt OHIO 


TKe Displays 5laur\cl doea most 
of tin© seUtTLg, If your Jobber 
oannot supply you, writ© 
to US. 


0 



THE "RAHD” WASHER 

Makes clothes washing easy. The kind 
that will sell, stay sold and advertise itself 
with the neighbors. NOT the {cheap de¬ 
partment store funnel, but an honest, well 
made air pump washer, giuranteed to give 
satisfaction. Sold only to the trade by 

Galesburg Cornice Works 

18 Em! Ferrto Street 
GALESBURG, ILLINOIS 





Look for this 


which 

GUARANTEES 

The "While” Perfection 
Mop Wringers 

to be satlnfaefory to your 
Customers, Housckeepers, 
■nd Janitors-Everybody- 
Eccause they wring perleel-^ 
ly, with perfect ease, and 
|D on any pail. They have 

NO EQUAL. 

When • man oFferi you 
Bomeihlng "better” or 
” just as good for less 
money,” Invite btm to the 

wr Inning test. 


Ask your 
jobber for 
the 

'’White*" 


White Mop Wringer Go, 

FullnovllU, N, V.. V. S. A. 

Hrv'urr nf 


Trade 


Mark 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE!. 
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Ihey are Best by Test wrin^m^ any kind of mop dryer 
than any other Mop Wringing device now offered. 
We court a critical test to see how our claims are 
substantiated. 

They are built scientifically correct, thus affording ease 
of operation and reducing labor to the minimum. 

They are the Simplest and Most Practical offered. 
Nothing to get .out of order. No springs in pail to 
entangle mops. 

The sales on them are Greater than the Combined Sales 
of all others made. They sell themselves. 


Our OHIO DETACHABLE FLOOR 
MOPS and REX DISH MOPS arc just 
as good trade winners as our EAuLE 
MOP WRINGERS. 

Strengthen your business and increase 
your sales by Handling the Best. 

Our catalogue tells you more about them 
and a postal card will bring one. 

EAGLE COOPERAGE WORMS 

ciRCLEvnxe; one. v.a.A. 


We are large manufac* 
turers of Iroiimg Boards, 
Long, Step andExtension 
Ladders, Bread Boards, Skirt Boards, 
Clothes Horse and Packing Boxes. 

Please Send for Catalos^e **A” to 

F. SMITH & SON 

CLINTON IOWA 


“UNIVERSAL” CHAIR SEATS 


ATTRACTIVE 

DURABLE 

ECONOMICAL 

A Profitable Line for Dealers to Handle 

Writ* for Lltarstnr* ssd Prlc*s. 

EUREKA CHAIR SEAT CO. 

DepLA. 8YKACUSE, N. Y. 




'W'R1 pr R s 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 
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Simple-Perfect-Water-Motor 



Washing Clothas Without Work 


The ROYAL 

ROYAL—A ScH'i^pellfaig Washing Machine. 
It does all the work. 

The simplest, most durable and only suc¬ 
cessful, absolutely reliable water-motor 
Washing Machine on the market. 

Attach supply hose of the water-motor to 
the faucet, place exhaust hose in the sink, 
turn on the water and in twenty minutes 
your wash-day troubles will be over. 

No Mere dredgery, no more standing over a 
hot steaming wash tub, rubbing away your 
health and strength. 

The ROYAL does all this for you. 

The ROYAL is simple in constructibn and wil 
not get out of order. It is made of carefully 
selected, thoroughly kiln-dried Louisiana red 
cypress and in appearance it is most beauti¬ 
ful. Write Mte-day. 


WAYNE MFG. CO., m, A.. 


Hiirs * Famous Dryers 


For LAWN, BAL< 
CONY or ROOF 




Hill’s Balcony Dryer. 


More than 
500,000 in use 

The largest manufactur¬ 
ers of Clothes Dryers 
in the world. 

No Dirt. No Dust. 
Pleases Everybody. 
Saves One-third of 
Your Coal BUI. 


Hill’s Champion Dryer for the Lawn. 


Send for Gstalogtie and Price List 

HILL DRYER CO. 

315 Park Avenue, 

Worcester, Mass. 


Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 
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Home Washer 


Ban 

Bearlflt 

No, as. 


is is 

THE WASHER 
and the season of 
the year to head 
off your MAIL 
ORDER competi¬ 
tor. Ask your 
jo bber or write us 
for George Wash¬ 
ington Booklet. 


WHITE LILY 

I SELLS AND STAYS SOLD 

There are more WHITE 
LILY WASHERS SOLD 
than of any other make of 
WASHING MACHINE. 

DO YOU WANT A GOOD SfXLEK 
Write Today 

WHITE LILY WASHER CO. 

I Toledo, Ohio Davenport, Iowa 


Auxiliary Ironing Board Co.’o 


VERI BEST 

Size~T.enRth, 20 inchos. Price, 014 per vroM 

Wldtb, 6 and 2^ Inches. 3 Dosenin Box 

MANUPACrrirRXD BT 

AUXILIARY IRONING BOARD CO, 
Rochester, N. Y., U. S. A. 


wcADY row uei 


This is not a 
Grindstone, 
Saw Mill or 
Threshing: 
Machine. 

It is a 

Labor - Saver, 
Worry-Killer 
and 

Wonder 
Worker on 
Wash Day. 


A Money- 
Maker for 
you, 

Mr. Dealer. 
Order now. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Pages. 
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GOLD BRICKS?' 

1 

NO, BUT 


Dollars in Your Pocket 
if you handle the 

“ Flyer 

Lever Rotary ” 

^ ii 

' V 

A Remarkably Good Machine, 

Sold on the Exclusive Agency Plan. 


H. F. BRAMMER MFG. CO. 

DAVENPORT. IOWA . 

P, S,— Our Price is Riijht, Ask for it. K 


^ ^ Crdd m ** Nain«. N«v«r Gate Out 
w w rriEiLil^a off Ordor. Slmplo—StronSi 
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d Rotaiy Wasler No. 11 

The only WASHING MACHINE 
for any and all climates. 

The reason you can sell 
more galvanized wash tubs 
than wooden ones is one of the 
reasons you can sell more 
GALVANIZED WASHING 
MACHINES than those built 
of wood. 

Retails for a proM 
that is worth while. 

May we have your request for catalog 
of our complete line? 


HORTON MFG. CO., ft. wayne, ind., u. s. a. 

ESTABLISHED 1871 (38 Yean Experience) 10 FRY STRRFT 



DEALERS 

INVESTIGATE 

THE 

SANITAREE 

WASHER 

SAVES TIME. MONEY, LABOR 

The SANITAREE WASHER bat bata 
givlag aatltfaotloB aever 
•ajoyed before by uaera 

“ Dsaltrs ssIliRgtbt SANITAREE 
will hSHdlt no otbor.”—TRY IT 


WASHES LACE CURTAINS and 
WOOLEN BLANKETS 

The only waaher ever Invented that will do thia without injury to either 
DEALERS. WRIT! US 

SANITAREE WASHER CO., Tell City, Indiana, U.8. A. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS ok Last Paces. 
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Fire Escapes, Jail Work, Lawn Seats, Ornamental Iron 
Work of eve ry de scription. Send for Catalog,stating wants. 

4 UnO STRUCTUIAL IRON CO.. 6 Warren SL. Saniniky. OUs 

Mr. Hardware Manafactnrer 

How do yon mark your goods? In the old- 
.fashioned way? If so, we can interest you. 
Write for catalogue 600-M which describes our 
method fully. 

DWIGHT SLATE MACHINE CO.. 

Hartford. Coni\.. U. S. A. 

PROFITARLR and QUICK 8BLLIII. 


OlBLlS 


KEEN 

EDGE 



JACKSONS i 
I LINE level! 
'KATJAiLZINOtl 


Vm ^ 



To take the place of the 
IT^ old style straight edge. 
.Mounted on handsome easel 
display cards. Ready sellers 
wherever shown, 
k Write for circular and price. 

f J. A. BAIKEI 

' Fllit«i«4f. PlfTSBURC. PA. 


>^^Avold the annoyance of overflow- 
(T ing oil. THI' NBVBR SPILL 
LAMP AND LANTBRN FILLBR 

tells you Just when you have poured 
enough kerosene. Attractive counter 
card, with sample attached, mailed to 
dealers on receipt of 15c. In stamps. 
(Retail, 25c.) See hovr last customers 
call for them. Wilmot Castle Co.. 
17 H Elm Street, Rochester. IV. Y. 


NOSLIPPINa-VO TEARiaa 

with the “Columbia** Can Opener 


COLUMBIA 


It otMDS a can RIGHT<—at th« outaid* edg« — 

Gal tha^dmlar—It talk aU — Libaral Diao.«un(a. 

A. F. Helttalbadi A Bro., Mfrt.. Ntwark, N. J 


llllllin.C9HStM.lln. 


Iftakt. Strong, Poioeditl, DurtMe, No. 1 onto 84 or lees; 
No. 3 cats 8-16 or less; No. 3 cnt^ 1-3 or less; No. 4 oats 8-8 or 
less. Cats close to work Highest Testimonials from Job- 
hers and Consumers^ Bend for circular. 


‘Angle Benders 


I We make hand-power bend- 

^ era for forming angles In 

' .stock 1-ln. thick and imdsr. 

^^sssssas^ Light stock can be bent cold 

WALLACE SUPPLY COMPANY 

l.» OarJca Ctijr Block. - CHICAGO. IIX . 

Xhe HBS&UBR 
R.urcil Mall Box 

has the largest sale of any rural 
mail box manufactured. Well 
made, neat in appearance. Low 
in Price. This is what makes it 
— ^ popular. For sale by the leading 

Jobbers of the United States or direct to the trade. 

ft. E. ftESCTJH COh Sole MunitBetHren, 

5M to 5U No. Salina Street, SYRACUSE. N. Y. 


BET THE BEET 


lij 'HfStpepdre^ng contains no cm cry J | ftj: E f 
ir Ml w»rrantt<t not to >»>jMPe f»»or. > Lr ^ 

Finest Raaor Strop Dressins ever pat on the market. 
Sold by every dealer on the Pacific Ckiast. 

B. J. HALL, 517 Market St., San Francisco. Cal. 

DAISY FLY^^KILLER destroys aU the flies 

saii-a-Kiii affords comfort to 
every home. Glean, 
neat and will not soil or 
injure anything. Lasts 
for entire season; sold ^ 
by nearly all Jobbing' 
hqoses. 

HAROLD SOMERS 
149 DeKalb Avonao 
Brooklyn. N. Y. 


JACKSOIfS ALOMDlUM UNE LEVEL 



AiinstaUe Spriig Steel 

tOOniW BRACKET 

FOR CARPENTERS AND PAINTERS 
Manufactured' by 
W. P. GRISWOLD & CO. 
37 Jslin SL. SpriiHlfieUU Mass. 


ha,imdl.e:s 

For Axes, Picks, Sledges, Mauls, Hammers, Hatchets, 
Railroad and Mining Tools. Ask your jobber for 
Hartwell's Brands. 


HARTWELL BROTHERS. Chicaio Heights, 
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ALONZO E.DElTZ,n-7sci]raerst Brooklyn,N.Y. 


Priest’s Clippers 



AMERICAN SHEARER MFC. CO. 
NaLshutt.. N. H.. V. S. A. 

WtobuaeK A Rliger, Ltd.. Sailing Agantg 
9>15 Muirgy St.. Natr YoHt vHy 



The Johnson Trayless Tackle Box 


Opens flat from center like a suit case. 

Not a tray to lift out or spill contents gbout. 

MERRIAM MANUFACTURING CO. 

DURHAMg CONN. 

EVERYTHING IN TIN BOXES FOR HARDWARE DEALERS. 



Extension Foot 
tor Ladder 


ADJUSTABLE 

TO ANY UNEVENNESS 
OF THE GROUND 


DEALERS WANTED 


Simple and Safe 
Fits Any Ladder 


MORGAN POTTER CO. 

ruhUU-m-nagM.. N. V. 


AMERICAN im CHEST CO. 

Factory and Salesroom: 

2B0 West Haostoii SL, NEW YORK, U.S.A. 

TOOL CHESTS; all sizes, complete with tools, for 
Boy^ Youths, Gentlemen, Farmers, Railroads 
and Carpenters' use; also Tool Cabinets, Machin* 
ists*. Electricians’ and Pipe Fitters* Emp^ TOOL 
CHESTS. Agents for Steel Tool Chests. 

SEND for LATEST CATALOGUE 


TURINBUCKUES 



MERRILL BROS., Brooklyn, n. y. 


PITENTS 


hubertt:. peck, 625 f st. n. 

W., Washington, EK C., Consulting 
Expert in Patent Causes. U. S. 
and Foreign Patents. Send for leaflet on "Rejected 
Patents Applications." 


SsiiD for Optical trade catalogue, including compasses, 
magnifying glasses, etc. L. Manasse, 88 Madisoia 
street, Chicago. 


CuNDZNifiN Bros., Baltimore, Md., Soldering Cop- 
Dcrs, Copper Nails and Tack^ Copper Rivets and 
Burs, Brass Shoe Nails, Iron Cobbler's Nails, Sheet 
and Ingot Copper, Shoe Tacks. 


HARDWARE BUSINESS FOR SALE—In growing 
Southern California town, doing an annual business 
of $60,000. Business in a nourishing condition. Ex¬ 
cellent reasons for selling. Address "Business,** 
care Hardware Dealers’ Magazine, 253 Broadwaw 
New York. 


** For Wire GlaLM. Ribbed GlsLea e^nd NetsJllo 
SkyllgKte, write Powers Wllll8i.msg 

StieoLtor, Ill.*' 


WANTED—One experienced receiving clerk, one ex¬ 
perienced stock man, one experienced traveling sales¬ 
man in hardware, tinware, sporting goods, cutlery,, 
tools and heavy hardware. Write W. A. Guenther 
& Sons, Owensboro, Ky. 


FOR SALE—One-third interest in a first class hard¬ 
ware and plumbing business in South Pasadena,. 
California. Would prefer selling to a good salesman 
or bookkeeper. $6,000 necessary. Address H. E* 
Thomas, South Pasadena. California. 


PATCHT FOR SALC—Outright or for part royalty 
and part cash. Hatchet and plane combined. Pat¬ 
ented in the United States Oct. 3, 1906, No. 800,646; 
and in Canada, March 20, 1006, No. 98,137. D. M.. 
Haney, Box 44, Jefferson County, Sykcsville, Pai 

___ \ ■ < > I M r I I ■ 
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BUYERS’ REFERENCE 
TO ADVERTISEMENTS 


CAREFULLY CONSULT the advertising pages for announcements of seasonable goods and special 
onenL It pays every Buyer to keep posted. 

If you don’t find what you want write us. We have a complete catalogue file which we place at srour 
service. 


Abrasive Materials 

Plk<» Mfg. Co.. Pike, N. H. 
Addin* Maobine 
Antomatlc Adding Machine Co., 389 
Broadway, New York. 
A*ricultural Implements 
American ^Fork A Hoe Co., Cleve¬ 
land. or 


Orabam A Co., John H., 113 Cham- Axle Grease 


Axes and Hatehets 
Arcade Mfg. Co., Freeport, Ill. 
Borgesa-Norton Mfg. Co., Geneva, 
III. 

National Cutlery Co., Detroit, Mich. 
Peck Edge Tool Co., Cohoes. N. Y. 
Wlebosch A Hilger, Ltd., 9-16 Mur* 
ray St., New York. ’ 


bers St., New York. 

Peck. Stow A Wilcox Co., 27 War¬ 
ren St., New York. 

Prairie Mfe. Co., Indianapolis, lod. 

Alcohol, Denatured 

Berry Bros., Ltd., Detroit, Mich. 

Ammnnttlon 

Chamberlin Cartridge A Target 
Co.. Cleveland, O. 

Andirons 

(See Fireplace Goods.) 

Anarle Benders 

(See Benders.) 

Anwils 

Columbian Hdwe. Co., Cleveland, O. 

Apple Parers _ 


Beading Hardware Co., Reading,Pa. Barbed Wire 
Asbestos and Bla*nesia _ (See Wire.) 


Frasier Lubricator (3o., 83 Murray 
St., New York. 

Snow Flake Axle Grease Co., Tbe, 
Fitchburg, Mass. 

Axle Grease—Graphite 
Dlxou Crucible Co., Jos., ‘ Jersey 
City. N. J. 

Axle Oil 

(See Oil.) 

Baby Walkers and Jumpers 

Glascock Bros. Mfg. Co..Monde, Ind. 
Bank and Office Ratlin* 
Buffalo Wire Wks. Co.,Buffalo, N.Y. 
Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

Wright Wire Co., Worcester, Mass. 


(See Wire.) 


Johns>Msnville Co., H. W., 100 Will- Barrel Swin*s 

lam St.. New York. Glascock Bros. Mfg. Co.,MuncIe, Ind. 


lam St., New York. 

Asb Cans 

Arrow Can Co., 36 Warren St., New 
York. 

Asb Sifters 

Gilbert A Bennett Mfg. Co., Chi¬ 
cago, 111. _ 

Hill Dryer Co., 816 Park Ave., Wor¬ 
cester, Maas. 

An*er Bits 

Jennings A Co., C. E., 42 Murray 
St., New York. 

Maybew A Co., H. H., Shelburne 
Fall^ Mass. 

Ohio Tool Co., Columbus, O. 

Bussell A Erwin Mfg. Co., New Brit¬ 
ain. Conn. 

Angrers, Earth aiitl Post Hole 

Eureka Fence Mfg. Co., Rlcbmoud, 
Ind. 

Iwan Brothers, Streator, Ill. 

Union Elevator A Mach. Co., 144 On¬ 
tario St.. Chicago, Ill. 

Antomobile Jacks 

(See Jacks.) 

Antomobile Lamps 

(See Lamps.) 

Automobile Supplies 

Excelsior Supply Co., Chicago, III. 

Manhattan Screw A Stmpg. Wks., 
202 West 11th St., New York. 

Mesger, Inc., 0. A., 208 W. 80th 
St., kew York. ^ ^ 

Motor Car Equipment Co., 65 War¬ 
ren St., New York. 

New York Sporting Goods Co., 17 
Warren St., New York.* 


Patterson, Gottfried A Hunter, Ltd., Hooks 


Base Ball Shoe Plates 

Winslow Skate Mfg. Co., Sam'l, 
Worcester, Mam. ‘ 

Base Ball Supplies 

Draner-Maynnrd Co.,Plymouth, N.H. 

Baskets, Wire 

Andrews Wife A Iron Wks., Rock¬ 
ford. IlL 

Bath Room Fittln*s 

American Ring Co., Waterbury, Ct. 

Buffalo Mfg. Co„ Bnffalo. N. Y. 

Forsyth Mfg. Co., 808 Terrace St., 
Buffalo, N. Y. 

Manning, Bowman A Co., Meriden, 
Conn. 

Novelty Mfg. <3o.. Dept. K., Water¬ 
bary, Conn. 

Parker Co.. Chaa., The. Meriden, Ct. 

Pritchard-Strong Co., 29 Circle St., 
Rnohe«t<*r, N. T. 

Taplln Mfg. Co., New Britain, Ct. 

Beaters 

(See Carpet Whips.) 

Bells and Gon*s 

East Hampton Bell Co., Bast Hamp¬ 
ton, Conn. 

New Departure Mfg. Co., Bristol, 
Conn. 

Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Starr Bros. Bell Co., Bast Hamp¬ 
ton, Conn. 

Wall Mfg, Supply Co., P., AUe- 

f heny. Pa. 

t Dressln* 

Dixon Crucible Co., Jos., Jersey 
City, N. J. ' 


146-150 Center St., New York. 
Wilkinson A Co., A. J., 180-188 

Washington St., Boston, Mass. 

Antomobile Tool Ba*s 


Excelsior Implement Co., 382 River 
St.. Troy, N. Y. 

Automobile Tnbln* and 
BJms 

American Tube A Stamping Co., 
Bridgeport, Conn. 

Automobiles _ . ^ , 


Hooks.) 

W-1S8 Beltin* 

Ames Sword Co., Chicopee, Mass. 
Belt Lactnir, Steel 
uiver Bristol Co., Waterbury, Conn. 

Belt Lnctn*, Wire Snooled 

Mallo A Co.. Cleveland, O. 

Co., Belt Punches 
(See Punches.) 

Bench Screws 


’ *•’ “***■ Ben^be-^CabrneV-Maker.’ 


pee Falla, Mass, 
Ax Handles 
(See Handles.) 


Grand Rapids Hand Screw Co., 
Grand Rapids, Mich. 


Benders, An*le and Bye 

Wallace Supply (3o., 916 Qardaa 
City Block. Chicago, 111. 

Bicycle Bells 

(See Bella.) 

Bieycle Lamps 

(See Lamps.) 

Bicycle Supplies and Sun¬ 
dries 

Excelsior Supply Co., Chicago, III. 
New York Sporting Goods Co., 17 
. Warren St., New York. 

Smith A Egge Mfg. Co., Bridgeport, 
(^nn. 

Bicycles 

Johnson’s Arms A Oyda Worka 
Iver, Fitchburg, Mass. 

Binder Twine 

i See Twine.) 

Bruces 

Millers Falls Co., 28 Warren St., 
New York. 

Reading Hardware (3o., Reading, 

Rmll A Erwin Mfg. Co., New 
Britain, Conn. 

Stanley Rule A Level Co., New 
Britain, Conn. 

Bits 

(fW Anger Bite \ 

Blackboards, Slate 

Johnson Co., E. J., 38 Park Row, 
New York, 

Black Plate 

American Sheet A Tin Plate Go., 
Pittsburg, Pa, 

Blacksmiths* Tools 
Peck, Stow A Wilcox Co., 27 War¬ 
ren St., New York. 

Blind Adjuster and Safety 
Lock 

Garside Mfg. Co., The, Paterson, 
^ • J. 

Blocks, Chain 
Yale A Towne Mfg. Go., 9 Murray 
St., New York. 

Blocks, Tackle 

Carpenter A Co.. Geo. B., 200 S. 

Water St.. Chicago. 

Fulton Iron Wks., 18 Brush St., De¬ 
troit, Mich. 

Union Hardware Co., Torrington, 
Conn. 

Boat Hardware 

(See Marine Hardware.) 

Boats, Canvas 
Glascock Bros. Mfg. Co.,MaDcie, Ind. 
Boilers, Heatln* 

Mott Iron Wks., J. L., Tbe, 6th Ave. 

and 17th St., New York. 

Bolt and Nnt Machinery 
Waterbury-Parrel Pdry. A Maeb. 

Go., Waterbary, Conn. 

Bolt Clippers 
Helwlg Mfg. Com St Paul, Minn. 
Porter, H. K., Everett Mass. 
Roberts Mfg. Go., Somerville, Mass. 
Schollhom Co., Wm., New Haven, 
Conn. 

Bolts and Nuts _ 

Garland Nut A Rivet Co., Pitts¬ 
burg, Pa. 

Borin* Machines 
Ajax Mfg. Co.. Pittsburg, Pa. 
Bottle Stoppers A Openers 
Taplln Mfg. Co., New Britain, Ct 
Stephens A Co., Windsor, Waltham, 
Mass. ^ 

Box Straps, Corners, Hasps, 
etc. 

Caw Mfg. Go., 19-21 Rooaevhlt St, 
]^w York. 


Mention Hardware Dealers’ Magazine when corresponding. 
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Forbet ft Hntcbliison, 18 Henry 8t., 
Brooklyn, New York. 

Boxest Hantware. Shelf 
Green Go., A. B., 97 Warren 8t., 
New York. 

Moore, C. P., BaTenewood, W. Fa. 
Sheip Mfg. Co., Henry H., Colum¬ 
bia Are. ft Bandolpb Bt., Pblla. 

Bozen, Mall 

Ueeeler Go., H. E., 600 North Sa- 
Una St., Byracuae, N. Y. 

Herrlam Mff. Go., Ilorham, Gonn. 
Beading Hdw. Co., Beading, Pa. 
Taylor ft Boggle Fdry. Co., Clere- 
land, O. 

Bozen. Miter 

MUler Fall! Co., 28 Warren St., New 
York. 

Smith ft Hcmenway Co., 108 Duane 
St., New York. 

Bozen, Rural Mall 
Heesler Co., H. B.. 500 No. Sallna 
St., Syracnee, N. Y. 
Blick-Wllliame Co.,Indianapolis, Ind. 
Bozen, Tin, Statloaern* 
Merrlam Hfg. Go., Durham, Conn. 
Braolcetn, Folillnv 
Griffin Mfg. Go., Brie, Pa. 

Stanley Works, New Britain, Conn. 
BraeMetn, Iroalaffi Board 
Bostand Mfg. Co., Milford, Coon. 
Braolcetn. l.amp 
Arcade Mfg. Go., Freeport, 111. 
Braolcetn, Rooting 
Griswold ft Co.. W'. P.. 37 John St, 
Springfield, Mass. 

Wagner Mfg. Go., Cedar Falls, la. 
Braolcetn, Shelf 
Atlas Mfg. Go., New HaTen, Conn. 
Griffin Mfg. Co., Erie, Pa. 

BusseU ft Erwin Mfg. Co.. New Brit¬ 
ain, Conn. 

Stanley Works, New Britain, Conn. 
Taplln Mfg. Go., New BriUln, Ct 
Braolcetn, Show Cane 
Nashua TIU Co., Nashua, N. H. 
Brans and Copper 
Hnasey ft Go., G. O., Pittsburg. Pa. 
Plume ft Atwood Mfg. Co., 29 Mur¬ 
ray St, New York. 

Bread Boards 
Smith ft Son, F., Clinton, Iowa. 
Bread Mlzem 

Landera Frary ft Clark, New Brit¬ 
ain, Conn. 

Manning, Bowman ft Co., Meriden, 
Conn. 

Pritchard-Strong Co., 28 Circle St, 
Bochester, N. Y. 

Broom Holders 
Eclipse Mfg. Co., North Girard, Pa. 
Broom Holders, Whlnlc 
Eureka Chair Seat Co., Syracuse, 
N. Y. 

Brooms 

Osborn Mfg. Co., CleToland, O. 
Bronse Powders 
Bronse Powder Works, Blliabeth, 
N. J. 

Brushes 

Gerta-Lumbard ft Co., 206-210 Ban- 
dolph St., Chicago, Ill. 

Milwaukee Dustless Brush Go., Mil¬ 
waukee, Wis. 

Osborn Mfg. Co., Cleyeland. O. 
Bvlldlnffi Papers 

(See Paper.) 


Bushinas, Adjustable Pipe 
Armstrong Mfg. Co., 291 Knowlton 
St. Bridgeport, Conn. 

Butcher Knlwes 
Case ft Sons, W. B., Bradford. Pa. 
Forschner ft Sons, Chas., 206 E. 

19tb St, New York. 

Kimball Co., C. J., Bennington, 
N H 

Nationai Cutlery Co., Detroit Mich. 
Butcher Saws 
(See Saws.) 

Button Cases 


New Departure Mfg. Co„ Bristol, 
Conn. 


Butts, Door 

BusseU ft Erwin Mfg. Co., New 
Britain, Gonn. 

Stanley Worka New Britain, Conn. 
Yale ft Towns Mfg. Go., 9-16 Mur¬ 
ray St. New York. 

CsUce Mizers 

Landera Frary ft Clark, New Brit¬ 
ain, Conn. 


Pritchard-Strong Co., 29 Circle St, 
Bochester, N. Y. 

Calce Turners 
Arcade Mfg. (To., Freeport nt 
Lee Hdw. Mfg. Co., 10 Mechanle 
St, Hartford, Ct 
Potter Mfg. Co., Genera, Ohio. 
Calipers and Diwiders 
Starrett Co., L. 8., Athol, Maas. 
Can Openers 
Arcade Mfg. Co^ Freeport lU. 
BUls Mfg. Co.. The, Mllldale, Conn. 
Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Ct 

Melaaelbach ft Bro., A. F., Newark, 
N. J. 

Pritchard-Strong (To., 29 Circle St, 
Bochester. N. Y. 

Smith ft Hemenway Co., 108 Dnauo 
St., New York. 

White ft Son, Ira F., 144 Walnut 
St, Newark, N. J. 

Cans 

(See Articles.) 

Carbide of Silicon 
Carborundum Co., Niagara Falls, 
N. Y. 

Carbomadnm 

Carborundum Co., Niagara FaUs, 
N. Y. 


Cements, Fireproof 
Johns-ManrUle, H. W., Go., N. Y. 0. 
Cement Tools 
Iowa Norel^ Co., Burlington, la. 
Chafluffi Dishes 
Buffalo Mfg. (To., Buffalo, N. Y. 
Manning-Bowman Co., MerldOn, 
(Tonn. 

Chain 

Bridgeport Chain (To., Bridgeport 
Conn. 

Oneida (Tommunlty, Ltd., Oneida, 
N. Y. 

Smith ft Egge Mfg. (To., Bridge¬ 
port Conn. 

Woodhouse Chain Wks., Trenton, 
N J 

Chain* Bloclca 

(See Blocks.) 

Chair Seats 

Eureka Chair Seat Go., Symcose, 
N. Y. 

Chalk Lines 

Carpenter ft Co., Geo. B., 900-998 
S. Water St., ChlCMo, lU. 
surer Lake (To., 78 Cffianncey St, 
Boston, Mass. 

Cherrjr Stoners 
Rollman Mfg. Co., Mount Joy, Pn. 


Carborundum Wheels 

Carborundum (To., Niagara FalU, 
N. Y. 

Carpenters’ Tools 
Peck, Stow ft Wilcox (To., 27 War¬ 
ren St. New York. 

Carpet Stretehers 
Hunt, Helm, Ferris ft (To., Harrard, 

Knapp, Geo. S., Bridgeport, Conn. 
Montross, Bobt W., Oalien, Mich. 

Carpet Sweepers 
Bisaell Caipet Sweeper Co., Grand 
Rapids. Mich. 

Goshen Sweeper Co., The, Grand 
Rapids. Mi en. 

Carpet Whips and Beaters 

Andrews Wire ft Iron Works, Rock¬ 
ford, lU. 

.Ely Mfg. Co.. Theo. J., Girard, Pa. 

Carrlagre Heaters 
(Thicago Flexible Shaft (To., 180 On- 
terio St.. Chicago, Ill. 

Standard Stamping Co., MarysrlUe, 
Ohio. 

Carriers, Hap 

Loudon Machinery (To., Fairfield. la. 

Carrying Srstems, Troller 
Track 

Wilcox Mfg. (To., Aurora, Ill. 

Cartridges 

(See Ammunition.) 

Carwers. Kitchen 
Lsmson ft Goodnow Mfg. Co., Shel¬ 
burne Falls, Mass. 

Carvers’ Knives, Wood 
Smith ft Hemenway Co., 108 Duane 
St, New York. 

Cash Drawers, Alarm 
Nashua TUI Co.. Nashua, N. H. 

Casters, Ball Bearing 
Acme Ban Bearing Sales (To., 66 
Warren St, New York. 

Casters, B*nraitnre 
Clark Co., Geo. P., The, Windsor 
Locks, Conn. 

Reading Hardware Co., Reading, Pa. 

Caster% Rubber Wheel 
Elastic Tip Co., 370 Atlantic Are., 
Boston, Mass. 

Castings, Malleable 
Hammer ft (To., Branford, (Tonn. 

Catchers, Grass 
Dixon Co., Perry, Merrlam Park, 
Minn. 

Excelsior Implement Co., 382 Rlre* 
St., Troy, N. Y. 

Hasserles, Carl, Clereland, Ohio. 
Krause Mfg. (To., 7701 Goldsmith 
Are., Chicago, Ill. 

Specialty Mfg. (To., St. Anthony 
Park, Minn. 

Catches, Screen Door 
Automatic Door Catch Co., 218 B. 

67th St., Chicago, 111. 

Peck, Stow ft Wilcox Co., 27 Waiv 
ren St., New York. 

Watrons Mfg. (To., E. L., The, Des 
Moines, Iowa. 

Ceilinsrs, Metal 
Eller Mfg. (To., Canton, O. 
Frledley-Voahardt (To.. 194-294, Ma¬ 
ther St. Chicago, Ill. 


Chimnw Tops, Revolving 

Eureka Fence Mfg. Go., Blchmosd, 
Ind. 

Iwan Bros., Streator, IlL 
Chisels 

Jennings ft (To., C. B., 49 Murcay 
St, New York. 

Ohio Tool (To., (Tolumbus, O. 

RusseU ft Erwin Mfg. Go., New Brit¬ 
ain, (Tonn. 

Christmas Tree Holders 
North Bros. Mfg. Go., PhUadelphla* 
Pa. 

Ciffiar Knives « 

Kimball Co., O.J., Bennington, N.H, 
Cistern Tops 

Wagner Mfg. Co.. (Tedar Falls, la. 
Clamps 

Grand Rapids Hand Screw Co., Grand 
, Rapids, Mich. 

Hammer ft (To., Branford, (Tonn. 
Clippers^ B*inffier Nail 
Cook Co., H. C., The, AnsonJa, (TC 
Snow, L. T., 108 Duane St., N.Y.C. 
Clipping Machines, Hair 
American Shearer Mfg. Go., Nashua,. 

N. H. 

Brown ft Sharpe Mfg. Co., ProTl* 
dence, R. 1. 

Chicago Flexible Shaft Co., 180 On¬ 
tario St, Chicago, lU. 

Coates Clipper Mfg. (To., Worcester, 
Mass. 

Hotchkiss, Edward 8., Bridgeport, 

Conn. 

Wlebusch ft HUger, Ltd., 9-l6 Mur> 
ray St, New York. 

Clocks 

New Haren Clock Co., New HaTen, 
Conn. 

Western Clock Mfg. (To., La Salle, 
Ill. 

Clothes Bars 

Ely Mfg. Co., Theo. J., Girard, Ba. 
Martcrosa (To., 40 Dearborn St, (Thl- 
cago. Ill. 

Udell Works, -.Indianapolis, Ind. 
Clothes Dryers 
Eclipse Mfg. (To., North Girard, Pa. 
Hill Dryer Co., 316 Park Are., Wor¬ 
cester, Maas. 

Lee Hdw. Mfg. (To., 10 Medianie 
St., ’Hartford, Ct. 

Clothes Horse 
Smith ft Son, F., CUnton, Iowa. 
Clothes Lines 

Carpenter ft Co., Geo. B., 900-908 
S. Water St, Chicago, lU. 
Colombian Rope Go., Aubnm, N. Y. 
Estes MiUs, FsU Rlrer, Mast 
New York Cordage Co., 86 Wall St., 
New York. 

Samson (Tordage Wks., Boston, Mass. 
Silver Lake Go., 78 Ohauncey SC., 
Boston, Mass. 

Clothes Lines* Wire 
Wright Wire (To., Worcester. Msaa. 
Clothes Washer, Air Pump 
Galesburg Cornice Wks.. 12 East 
Ferris St.. Galesburg, IlL 
Clothes Wringrers 
Glascock Bros. Mfg. (To..Monde, Ind. 
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CoAl, Carrlaore Heatam’ 
Chicago Flexible Shaft Oo.« 180 Oa- 
tario St., Chicago, IIL 
Coal Hods, Brass 
Buffalo Mfg. Co., Buffalo, M. Y. 
Coal Vasss,. Brass 
Buffalo Mfg. Co., Buffalo, N. T. 


Coaster Brakes 
New Departure Mfg. Co., Bristol, Oi. 
Coaster Sleds 
(See Sleds.) 

Coaster WagTons 
(See Wagons.) 

Coat and Hat Hoolcs 
(See Hooks.) 

Coffee and Splee Mills 
Arcade Mfg. Co., Freeport, Ill. 
Landera Frary & Clark, New Brit¬ 
ain, Conn. 

Parker Co., Cbas., Meriden, Conn. 

Coffee Percolators 


Buffalo Mfg. Co., Buffalo. N. Y. 
Landers Frary St Clark, New Brit¬ 
ain, (3onn. 

Manning-Bowman Co., Meriden, 
Coim. 


Conductor Pipe 
Berger Bros. Co., PbUadelpbla, Pa. 
Conductor Pipe Hangrers, 
Wire 

Iwan Bros., Streator, III. 


Coolxingr Utensils 
Arery Stamping Co., Clereland, 0. 
Clereland Stamping St Tool Co., 
Cleveland, O. 

Lenders, Frary St Clark, New Brit¬ 
ain, (^nn. 


Cookers, Steam 
Castle Co., Wllmot, 81 Elm St., 
Bochestei? N. Y. 


Copper 

(See Brass and Copper.) 
Copper Gaskets 
Hassey St Co., C. G., Pittsburg, Pa. 

Copper Ware 

Lisk Mfg. Co., The, Canandaigua, 
N. Y. 

Copper Wire. Cable 
Dallas, A. C., Iffl Lake St., Chicago. 


Cordagre 

Carpenter St Co., Geo. B., 200-206 
S. Water St., Chicago, Ill. 
Columbian Rope Co., Auburn, N. Y. 
New York (Terdage Co., 88-0 Wall 
St., New York. 


Samson Cordage Wks., Boston, Mass. 
Silver Lake Co., 78 Cbauncey St., 
Boston, Mass. 

Cork Screws and Pullers 


Arcade Mfg. Co., Freeport, 111. 

Brie Specialty Co., Erie, Pa. 

Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Ct. 

Parker Co., The Chas., Meriden, Ot. 

Williamson Wire Novelty Go., 0. 
T., Newark, N. J. 

Smith St Hemenway Co., 108 Duane 
St., New York. 

Corn Cutters 

American Fork St Hoe Co., Cleve¬ 
land, O. 

Cornices, Metal 

Bller Mfg. Co., Canton, O. 

Corundum Wheels 

Pike Mfg. Co., Pike, N. H. 

Cotter Pin Machines, Auto¬ 
matic 

Shuster Co., F. B., New Haven, 
(Tonn. 


Cotton Waste 
Estes Mills, Fall Blver, Mass. 


Cranes 

Yale St Towne Mfg. Co., 0 Murray 
St., New York. 

Crucibles 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 


Crucible Steel 

American Tube St Stamping Co., 
Bridgeport, Conn. 


Cultiwators 

Syracuse Chilled Plow Co., Syracuse, 
N, Y. 

Cuspidors 

Buffalo Mfg. Go., Buffalo, N. Y. 
Cutlery 

(See also Knives, Rasors, Shears, 
etc.) 

Case St Sons, W. B., Bradford, Pa. 
Clauberg A Go., F. A., 27 Park PL, 
New xork. 

Fremont Crescent Metal A Mfg. Co., 
Fremont, O. 

Kimball Co., C. J.« Bennington, 
N. U. 


Landers. Frary A Clard, New Brit¬ 
ain, Conn. 

National Cutlery (^., Detroit, Mich. 
Northfleld Knife Co., Northfleld, CL 
Norvell-Sbaplelgb Hdw. Co., SL 
Louis, Mo. 

Parker Co., Chas., The, Meriden, Ot. 
Simmons Hardware 0>., St. Lonis. 


Smitli A Hemenway Co., 108 Duane 
St., New York. 

White A Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Wilkinson Shear A (Cutlery Co^ 
Beading, Pa. 

Cutters 

(See Articles.) 


Dairy Maehimea 

(See Articles.) 


Dairymen's Supplies 

Baum A Elvis Co., Milwaukee, Wis. 


Dampers 

Arcade Mfg. Co., Freeport, Ill. 
Taylor A Boggis Fdry. Co.^ Cleve¬ 
land, O. 


Door Bells 

(See Bells.) 


Door Buttons^ Steel 

Watrous Mfg. Co., E. L., Des 
Moines, la. 

Door Catehes 


American Hardarare Mfg. Co., Ot¬ 
tawa, Ill. 

Watrous Mfg. Co., B. L., Des 
Moines, la. 

Door Cheeks and Springs 

Beading Hardware Co., Beading, 
Pa. 

Bussell A Erwin Mfg. Co., New 
Britain, Conn. 

Yale A Towne Mfg. 0>., 9 Murray 
St., New York. 

Door Hangrers 
(See Hangers.) 

Door Holders 

Superior Spring Hinge Co., 16 So. 
Canal St., Chicago, HI. 

Door Knobs 

(See Locks and Knobs.) 

Door Pulls 

Columbian Hdwe. Co., Cleveland, O. 

Door Rail 

Automatic Door Rail Co., Hillsdale, 
Mich. 

Door Strips^ Iron Automatio 

Wagner Mfg. Co., Cedar Falls, la. 

Draw Knives 

Kimball Co^ G. J., Bennington, N.H. 

Ohio Tool Co., Columbus, 0. 

Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Wilkinson A Co., A. J., ISO-188 

Washington St., Boston, Mass. 

Draw KniveSf Foldingr 

Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Wilkinson A Co., A. J., 180-188 
Washington St., Boston, Mass. 

Drensinirs 
(See Articles.) 

Drillingr Machines 

Dwight Slate Machine Go., Hart¬ 
ford, Conn. 

Shuster Co., F. B., New Haven, 
Conn. 


Drills, Hand, Breast, etc. 
Millers Falls Co., 28 Warren 
New York. 

Smith A Hemenway Go., 108 Duane 
St., N. Y. C. 

Drills, Star and Pipe 
Stax Expansion Bolt Go., 147 Cedar 
SL, New York. 

Drop Forgringrs 
Billings A Spencer Co., Ekrtford, 
Conn. 


Barnes Co., Wallace, The, BrlstoLCt. 
Dryers 

(See Articles.) 

Dumb Waiters 
Elevators.) 

Dust Pans 

Eclipse Mfg. Co., North Girard, Pa. 
Have Trougrh Hangfera 
(See Hangers.) 

Bgfgr Beaters 


A-l/uu au.*. 


Ct. 








Blectrie Cookingf and Heat¬ 
ing: Apparatus 

(See articles.) 

Electrical Supplies 
Johns-Manvllle Co., H. W., 100 Will¬ 
iam SL, New York. 


Smith A Hemenway Co., 108 Duaae 
St., New York. 

Elevator Enelosures and 
Cabs 


Buffalo Wire Works Co., Boffslow 
N. Y. , — 

Ludlow-Saylor Wire Co.,8t.Loals, Ms. 
Wright Wire Co., Worcester, Masa. 
Elevatora and Dumb Wnit- 
ers 


Baton A Prince Go., Chicago, IIL 
finery Elevator Co., 400 Cherry BL, 
Philadelphia. Pa. 

O'Neill Elevator Co., 928 Cherry St.. 
Plilladelphla. Pa. 

Sc-dgvlck Machine Works, 84 to 8S 
Carroll St., Poughkeepsie, N. Y. 
Speldel, J. G., Reading, Pa. 

Union Elevator A Machine Co., 144- 
146 Ontario St., Chicago^ IlL 
Elevatora, loo 
Gifford-W'^ood Co., Hudson, N. Y. 
Emory Paper and Cloth 
Baeder, Adamson A Co., Phlla., Pa- 
Emery Wheels 
Pike Mfg. Co., Pike, N. H. 
Emery Wheel Dresaor 
Diamond Saw A Stamping Wka.. 
Buffalo. N. Y. 

Enameled Ware 


Cleveland Stamping A Tool Co., Ybsu 
Cleveland, O, 

LIsk Mfg. Co., The. Canandalgaa, 

Enamels 
(See Paints.) 

Eacntcheon Pins 
(See Pins.) 

Expansion Bolts 
Star Expansion Bolt Co., 147 Osdar 
St., New York. 

Eye Benders 
(See Benders.) 

Fans, Electric and Water 


Bates A Bro. Co.. D. L., Daytm, O. 
Farming Implements 

(See Agrlcnltnrsl Implemeats.) 
Fasteners, Sash 
Dlobl Novelty Co., Sheboygan, Win. 
Watrous Mfg. Co., B. L., Dsa 
Moines, la. 

Faucets, Bmao 
Landers. Frary A dark. New Bil^ 
aln, (;t. 

Smith A Hemenway Co., 106 Dusss 
St., New York. 
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Walworth Mfg. Co., 128 Federal Bt., 
Boston, Mass. 

Favoeta, Iron 
North Bros. Mfg. Go., Philadelphia, 


Walworth Mfg. Go., 128 Federal St., 
Boston, Mass. 

Fnnceta, Molaaaea and Var* 
niali 

Parker Co., Chas., The, Meriden, Ot. 


FanceUi, Wooden 
Sommer’s Sou, John, 365*365 Central 
Are., Newark, N. J. 


Fence Stretcl&ers 

(See Wli-e Stretchers.) 

FeneiniTf Iron and Steel 
Enterprise Foundry & Fence Co., 
Indfanapolls, Ind. 

Ohio Structural Iron Co., 6 Warm 
St., Sandusky, 0. 


FenciniTy Wire ^ 

Clinton Wire Cloth Co., Clinton, 
Mass. ^ 

Cyclone Woven Wire Fence Co., 
Cleyeland. Ohio. 

Dwlgglns Wire Fence Go., Anderson, 
Ind. 

Eureka Fence Mfg. Co,, Richmond, 
Ind. 

Gilbert & Bennett Mfg. Co., Chicago. 

Keystone Fence Co., Peoria, III. 

New Jersey Wire Cloth Co., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester, Maaa. 

Files and Rasps 

Delta File Co., 8227 Frankford Ave., 
Philadelphia, Pa. 

Disston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 


Nicholson File Co., Providence, B. 1. 
Russell A Erwin Mfg. Co., New Brit> 
ulu, Conn. 

Fillers. Iiamp and ' Lantera 

Castle Go., Wilmot, Rochester, N. X, 


Filters, Water 

Buffalo Mfg. Co., Buffalo. N. Y. 
Naiad Filter Co., 606 Sudbury Bldg,, 
Boston, Mass. 


Finder Nail Clippers 

(See Clippers.) 


Food Choppers 

Dana Mfg. Co., Cincinnati, O. 
Landers, Frary A Clark, New Brit¬ 
ain, Conn. 

RoUman Mfg. Co., Mount Joy, Pa. 
Bussell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Foot Presses 
(See Presses.) ' 

Forks • 

(See Agricultural Implements.) 
Foundry Supplies 
Osborn Mfg. Co., Cleveland, 0. 
Fruit Presses 
(See Presses.) 

Furnaces and Heaters 
MarshaUtown Furnace Co,, Marshall¬ 
town, Iowa. 

Mott Iron Works, J. L., 6th Are. 
and 17th St., New York. 

Furnaces 

(See Soldering Furnaces and Gas 
Furnaces.) 

Furniture Trimmingrs 
American Ring Co., Waterbury, Ct. 
Game Counters 
Eureka Chair Seat Co., Syracuse, 
N. Y. 

Garbstae Cans 

Arrow Can Co., 85 Warren St., New 
York. 

Pierce A Lanx Mfg. Co., Burlington, 
la. 

Garden Tools 

Am. Fork A Hoe Co., Cleveland, O. 
Arcade Mfg. Ck>., Freeport, Ill. 
Cronk A Carrier Mtg. Co., Elmira, 
N. Y. 

Potter Mfg. Co., Genera, O. 

Gas Furnaces 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Gas Lamps, Inverted 

(See Lamps.) 

Gas Lighters 

Oakman Mfg. Co., 84 Chambers St., 
New York. 

Gat«^^ Automatio, Lawn or 


Grease Cups 

(See Lubricating Appliances.) 

Grinders 

(See Lawn Mower Grinders.) 

Grinding Wheels 

Pike Mfg. Co., Pike, N. H. 

Royal Mfg. Co., 208 B. Walnut St., 
Lancaster, Pa. 

Grindstones 

Cleveland Stone Go., Cleveland, O. 

Richards Mfg. Co., Aurora, til. 

Wilcox Mfg. Co., Aurora, IlL 

Grindstones, Bicycle 

Cleveland Stone Co., Cleveland, O. 

Richards Mfg. Co., Aurora, lU. 

Gun Cleaners 

Union Hdw. (^., Torrlngton, Ct. 

Guns 

Harrington A Richardson Arms Go., 
322 Park Ave., Worcester, Masa. 

Hopkins A Allen Arms Co., The^ 
Dept. B, Norwich, Conn. 

Johnson's Arms A Cycle Works, 
Iver, Fitchburg, Mass. 

Parker Co., Gbas., The, Meriden, Ct. 

Savage Arms Co., 558 Turner St., 
Utica, N. Y. 

Stevens Arms A Tool Co., J., Chico¬ 
pee Palls, Mass. 

Hack Saws 
(See Saws.) 

Hair Clippers 

(See Clipping Machines.) 

Hame Fasteners 

Bridgeport Chain Co., Bridgeport, 
Coun. 

Hammer Handles 
(See Handles.) 

Hammers, Drop 

Billings A Spencer Co., Hartford, 
Conn. 

Merrill Bros., Brooklyn, N. Y. 

Hammers, Hand 

Arcade Mfg. Co., Freejmrt, Ill. 

Billings A Spencer Co., Hartford, Ct.. 

Cheney Hammer Co., Henry, IJttle 
Falls, N. Y. 

Franklin Specialty Co., Beading, Pa. 

Robertson, Arthur R., 144 Oliver 
St., Boston, Mass. 


Fire Bseapes 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Fireplsuse Goods 

Peck, Stow A Wilcox Co., 27 War¬ 
ren St., New York. 

Rostand Mfg. Co., Milford, Conn. 

Fire Pots 

Clayton A Lambert Mfg. Co., De¬ 
troit, Mich. 

Turner Brass Works, Th^ 61 No. 
Franklin SL, Chicago, 111. 

Fishina Coat 

Jarvis &>., W. B.. 41 Canal St., 
Grand Rapids, Mich. 

Fishiufr Tackle 

Jarvis Co., W. B.. 41 Canal St., 
Grand Rapids, Mich. 

Fishina Tackle Boxes 

Merriam Mfg. Co., Durham, Conn. 

Five and Teu-Cent Goods 

Butler Bros., New York. Chicago, 
St. Louis and Minneapolis. 

Franklin Special^ Co., 811 Cherry 
St., Reading, Pa. 

Fixtures, Gleotrio Liaht 

Novelty Mfg. Co., Waterbury, Conn. 

Flower-Bed Guards 

Cyclone Woven Wire Pence Co., 
Cleveland, O. 

Gilbert A Bennett Mfg. Co., Chicago, 

lU. 

Wright Wire Co., Worcester, Mass. 

Flue and Tube Cleaners 

Johns-ManyUle Co., H.W., 1(X) Will¬ 
iam St., New York. 


siomers, Harold, 140 De Kalb Ave., 
Brooklyn, N. Y. 

Fly Killers, Wire 
Bigelow, J. F., Worcester, Maas. 

Football Supplies 

Draper A Maynard Co., Plymooth, 
N. H. 


Eureka Fence Mfg. Go., Richmond, 
Ind. 

Gates, Ornamental, Wire 

Cyclone Woven Wire Fence Co., 
Cleveland, O. > 

Gates, Steel Frame 

Keystone Fence Co., Peoria, III. 
Gauao» ShiuFle 

Wagner Mfg. Co., Cedar Falls, la. 

Gaugres 

Chapln-Stevens Co., Pine Meadow, 
Conn. 

Gear Cutters 

Dwight Slate Machine Co., Hart¬ 
ford, Coon. 

Glass Cutters 

Smith A Hemenway Co., 108 Dnane 
St., New York. 

Glass Cuttingr Boards 

Lufkin Rule Co., Saginaw, Mich. 

Glass Shelves 

Novelty Mfg. Co., Waterbury, (3onn. 

Gonss 

(See Bells.) 

Glue 

Baeder, Adamson A Co., Philadel¬ 
phia, Pa. 

Hewitt A Bros., G. B., 48 Beekman 
St.. New York. 

Johns-Manvllle Co.. H.W., 100 WiU- 
1am St., New York. 

Gloves, Baseball, etc. 

Draper-Maynard Co., Plymouth, N.H. 

Graphite 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Grass Catchers 
(See Catchers.) 

Grass Shears 
(See Shears.) 

Grass Trimmers 

Eureka Fence Mfg. Co., Richmond, 
Ind. 


Hammers, Magnet 

Billings A Spencer Co., Hartford, Ct. 
Robertson, Arthur B., 144 Oliver St., 
Boston, Mass. 

Hammers, Nickel Plated 

Franklin Specialty Co., 811 Cherry 
St., Reading, Pa. 

Pritchard-Strong Co., The, 20 Circle 
St., Rochester, N. Y. 
Hammocks 

Hobfeld Mfg. Go., 8th and Dauphin 
Sts., Philadelphia. Pa. 

Hand and Bench Screws 

(See Screws.) 

Hand Cars, Boys' 

Durham Mfg. Co., Mnncle, Ind. 
Glascock Bros. Mfg. Co.,Muncle, Ind. 
Hill-Standard Mfg. Go., 458 Chase 
St., Anderson, Ind. 

Handles, Tool 
Smith A Hemenway Co., 108 Dnane 
St., New York. 

Bprtng&eld Level A Tool CJo., Spring- 
field, Mass. 

Handles, Wooden 

Hartwell Boos., Chicago Heights^ 
Ill. 

Hangers, Barn Door 

Automatic Door Ball Go., Hillsdale, 
Mich. 

Hnnt, Helm, Ferris, Harvard, IlL 
Louden Machinery Co., Falideld, is. 
Myers & Bro., F. E., Ashland, O. 
National Mfg. Co., Sterling, III. 
Richards Mfg. Co., Aurora, Ill. 
Hanfgers, Clothes 
Taplln Mfg. Co., New Britain, Ot. 
Hanvers, Bave Trough 
Berger Bros. Co., Philadelphia, Pa. 
Eureka Fence Co., Richmond, Ind. 
Hanffrers, House Door 
Arcade Mfg. Co.. Freeport. Ill. 
Automatic Door Rail Co,, Hillsdale, 
Mich. 

Chicago Spring Butt Co., Chicago. 
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National Mfg. Sterling, 111. 
Prontjr Co.. T. C., Albion, Mlcb. 
Blcbarde Mfg. Co., Inc., Anrora, 111. 
Wilcox Mfg. Co., Aurora, IIL 


Saavers, Saalx 
Watroue Mfg. Co., 
Moinea, la. 


B. Jj4, Dea 


Hangrera. Screen and Win¬ 
dow 

Pbeniz Mfg. Co., Milwaukee, Wla. 
Diehl Noreltj Co., Sheboygan. Wla. 



Hardware Jobbers 

Butler Broa., New York, Chicago, 
St. Loula and Minneapolla. 

Norvell-Sbaplelgh Hdw. Co., St. 
Loula, Mo. 

Slmmona Hardware Co., St. Louie, 
Mo. 

Hardware Mannfactnrera’ 
Aarcnta 

Smith & Hemenway Co., lOS-llO 
Duane St., New York. 

Wiebuach & Hllger, Ltd., 9*16 Mur¬ 
ray St., New York. 


Harmonicas 

Hohner, M., 476 Broadway, N. T. 
Harness Dressinjr 
Frank Miller Co., The, 894 Weat 
20th St., New York. 

Harness Snaps 
Corert Mfg. Co„ Troy, N. Y. 
Reading Hardware Co., Reading. Pa. 
Harness Straps 
Covert Mfg. Co., Troy, N. Y. 
Hatcbets 

(See Area and Hatcheta.) 

Hay Knives 

Ely Mfg. Co., Theo. J.. Girard, Pa. 
Iwan Broa., Streator, 111. 


Hay Racks 

Ohio Structural Don Co., 
St., Sandusky, 0. 


6 Warren 


Hayinir Tools 

Hunt, Helm, Ferrla d Co., Harvard, 

111 . 

Louden Machinery Co., Fairfield, la. 
Myers & Bro.,.F. E., Aahland, 0. 
Heaters 

(See Stoves; Carriage Heaters.) 
Heaters, Rlectric Gnrlintf 
Iron 

Barr Electric Mfg. Co., Cleveland, 
Ohio. 


Heaters and Boilers 

Mott Iron Works, J. L., The, 84*90 
Beekman St., New York. 

Heel Plates 
Griffin Mfg. Co., Erie. Pa. 
HinffeiK Blind and Gate 
Parker Co., Chas., The, Meriden, Ct. 
Hinaes, Floor 
Bommer Bros., Brooklyn, N. Y. 
Columbian Hdw. Co., Cleveland, 0. 
Superior Spring Hinge Co., 15 So. 
Canal St., Chicago, 111. 

Hlnaes, Sprinar 
Bommer Bros., Brooklyn, N. Y. 
Chicago Spring Butt Co., Chicago, 

Columbian Hdw. Co., Cleveland, O. 
Hunt, Helm, Ferris d Co., Harvard, 
Ill. 

Shelby Spring Hinge Co., Shelby, O. 


Hinaes, Strap and T 

Griffin Mfg. Co., Erie, Pa, 
National Mfg. Co., Sterling, . Ill. 
Stanley Works, The, New Britain, 
Conn. 


Hinaes, Window and Screen 

Arcade Mfg. Co.. Freeport, Ill. 

Diehl Novelty Co., Sheboygan, Wis. 
Hitchina Posts 
Ohio Structural Iron Co., 0 Warren 
St., Sandusky, O. 

Bond Steel Post Co., Adrian, Mlcb. 
Hoes 

(See Agricultural Implemonta.) 


Hoists, Chain 

Speldel, J. G., Reading, Pa. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 


Hoists, Electrio 
Yale A Towne Mfg. Co., 9 Murr^ 
St., New York. 

Hollow Ware 

Avery Stamping Co., Cleveland, O. 
Cleveland Stamping A Tool Oo., 
Cleveland, O. 


Hooks, Belt 
Bristol Co., Waterbury, ‘ Conn. 
Hooks, Box 

Patterson, Gottfried A Hunter, Ltd., 
140-150 Centre St., New York. 
Hooks, Goat and Hat 
Atlas Mfg. Co., New Haven, Conn. 
Lee Hdw. Mfg. Co., 10 Mechanic St., 
Hartford, Conn. 

National Mfg. Co., Sterling, Ind. 
Williamson Wire Novelty Co., C. F., 
Newark, N. J. 


Hooks, Conductor 

Berger Broa. Co., 231 Arch St., 
Philadelphia, Pa. 

Iwan Bros., Streator, 111. 

Hooks, Monldingr 
Williamson Wire Nov. Co., 50 Bad¬ 
ger Ave.. Newark, N. J. 

Hooks, Safety Ladder 
Taplln Mfg. Co., New Britain, Ct. 

Horse Mowers 
Chadborn A (^oldwell Mfg. Co., New¬ 
burgh. N. Y. 

Cold well Lawn Mower Co., New¬ 
burgh, N. Y. 

Horseshoe Nails 
(See NaiU.) 

Horse Pokes 

Ely Mfg. Co., Theo. 4., Girard, Pa. 

Hose ConpliniTs 
Nelson A Morrison Mfg. Co., Boulder, 
Colo. 


Hose Racks 

Specialty Mfg. Co., St. Anthony 
Park. Minn. 

Hydraulic Presses 

Waterbury-Farrel Foundry A Mach. 
Co., Waterbury, Conn. 

Ice Cream Freesers 
Alaska Freoaer (^., Wlncbendon, 
Maas. 

Dana Mfg. Co.. Cincinnati, O. 

North Bros. Mfg. Co., Phils., Pa. 
Ice Picks 

Arcade Mfg. (To., Freeport, Ill. 
Brie Specialty Co., Brie, Pa. 
Franklin Specialty Co., Reading, Pa. 
Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Ice Tools 

Arcade Mfg. Co., Freeport, Ill. 
Gifford-Wood Co., Hudson, N. Y. 
Insnlatlnsr Materials 
Johna-Manvllle Co.. H.W., 100 Will¬ 
iam St., New York, 
InsalatluBT Paper 
(See Paper.) 

Ironlngr Boards 
Auxiliary Ironing Board Co., Roch¬ 
ester. N. y. 

Smith A Son, F., Clinton, la. 

Udell Works, Indianapolis, Ind. 

fron Stands 

Franklin Specialty Co., 311 Cherry 
St, Reading, Fa. 

Jacks 

Covert Mfg. Co., Troy, N. Y. 
Jacks, Ball Bearing 
Acme Ball Bearing Sales Co., 60 
Warren St, N. Y. 

Jail Work 

Ohio structural Iron Co., 6 Warren 
St, Sandusky, O. 

Jewelry, etc. 

Fisher A Co.. J. M., Attleboro, Mass 
Jockey Stick 

Ely Mfg. Co., Theo. J., Girard, Pa. 
Joist Hanaers 
Columbian Hdw. Co., Cleveland, 0. 
Kettle Scrapers 
(See Scrapers.) 

Key Rfniirs 

Ames Sword (To., Chicopee, Mass. 
Smith A Egge Mfg. Co., Bridgeport, 
Conn. 

Smith A Hemenway Co., 108 Duane 
St., New York. 


WHUamson Wire Novelty Co., 6B 
Badger Ave., Newark, N. J. 
Kick Plates 

Reading Hdw. Co., Reading, Pa. 
Russell A Brwin Mfg. (To., New 
Britain, Conn. 

Turner Brass Wks., The, 61 North 
Franklin St, Chicago, Ill. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Kitchen Supplies 
Baum Elvie Co., Milwaukee, Wis. 
Fremont Crescent Metal A Mfg. Co. 
Fremont, O. 

Potter Mfg. Co., Geneva, 0. 

Knife Sharpener 
Aotomatle Door Catch Co., 218 B.. 
67th St., Chicago, Ill. 

Knives 

(See Batcher, Mincing, Pocket,, 
etc.) 

Knobs, Repair 

Pritchard-Strong Co.. 29 Circle St, 
Rochester, N. Y. 

Krant Cutters 
Atkins A Co., E. C., Indianapolis,. 
Ind. 

Dlsston A Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Lee Hdiv. Co., 10 Mechanic St.,. 
Hartford, Conn. 

Ladder Extension Foot 

Morgan-Potter Co., FlahkiU-on-Hud- 
son, N. Y. 

Ladders, Step 
Udell Works, Indianapolis, Ind. 
Smith A Son, F., Clinton, Is. 
Ladders, Longr and Exten¬ 
sion 

Smith A Son. F., Clinton, la. 

Ladders, Rolling Shelf 

Bicycle Step Ladder Co., 56 Ran¬ 
dolph St., Chicago, 111. 

Coburn Trolley Track Mfg. Co.» 
Holyoke, Maas. 

Mllbradt Mfg. Co., 1446 N. 8th St.,. 
St. Louis, Mo. 

Myers A Bro., F. E., Ashland, 0. 
Wilcox Mfg. (To., Aurora, 111. 

Lamp Burners 

Flume & Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Lamps 

Plume ft Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Royal Gas Light Co., 200 B. Klnxle 
St., Chicago, Ill. 

Lamps, Automobile 

Plume ft Atwood Mfg. Co., 29 Mur¬ 
ray St., New York. 

Ham Mfg. Co., C. T.,Rochester,N.Y. 
Lamps, Bicycle 
Plume ft Atwood Mfg. Co., 29 .Mur¬ 
ray St., New’ York. 

Lamps, Drivina 
Ham Mfg. Co., G.T., Rochester,N.Y. 


Lamps, Gas, Inverted 

Manhattan Screw & Stamping Wks.,. 
202 W. 11th St.. New York. 
Lamps, Miners* 

McClintock ft Irvine Co., Pittsburg,. 
Pa. 


Lanterns 

Ham Mfg. Co., C. T., Rochester, 
N. Y. 

Pritchard-Strong Co., 29 Circle St.. 
Rochester, N. Y. 

Latch, Barn Door 
Wagner Mfg. Co., Cedar Falls, la. 
Latches 

Deitz, Alonzo E., 73 Clymer St., 
Brooklyn, N. Y. 


Lnthlna. Wire 

Buffalo Wire Wks. (To.,Buffalo, N.Y. 
Clinton Wire Cloth Co., Clinton*. 
Mass. 

Ludlow-Saylor Wire Co., The, St, 
Louis, Mo. 


Lawn Furniture , 

Buffalo Wire Wks. Co.,Buffalo, N.Y. 
Eureka Fence Co., Richmond, Ind. 
Ohio Structural Iron Co., 0 Warren 
St., Sandusky, 0. 


Mention Hardware Dealers’ Magazine when corresponding. ^ 
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l«Awn Guards 

Wrlgbt Wire Co., Worcester, MaM. 
l«awB Blower Grinder 
Busaelle, A. S., Ottumwa, la. 
Coldwell Lawn Mower Ck>., New¬ 
burgh, N. Y. 

Peoria Lawn Mower Grinder Go., 418 
So. Washington St., Peoria, IIL 
Boot Bros. Go., Plymouth, Ohio. 


Lawn Blower Sharpener 
Osborn Mfg. Go., GleTeUnd, 0. 

Lawn Blowers 
Gbadbom d Goldwell Mfg. Co., New- 
bni^b, N, Y. 

Coldwell Lawn Mower Co., New¬ 
burgh, N. Y. ^ 

Reading Hdw. Co., Reading, Pa. 
Whitman & Barnes Mfg. Co., Chi¬ 
cago, Ill. _ ^ 

Worcester Lawn Mower Go., Wor¬ 
cester, Mass. 


Lawn Rollers 

Buch’s Sons Co., A., 108 Walnut 
St., Elisabethtown, Pa. 


Lawn Sprinklers 
Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Standard Stamping Co., MarysTllle, 

0 . 


Lawn Trimmers 

Pierce & Lauz Mfg. Co.. Burlington, 
la. 

Leather Goods, Sportingr 
Draper ft Maynard Go., Plymouth, 
N. U. 


Lewel, Line (Alnminnm) 
Barker, J. A., Pulton Bldg., Pitts¬ 
burg, Pa. 


Levels 

Cbapln-Stephens Co., Pine Meadow, 
Conn. 

DstIs ft Cook, Watertown, N. Y. 

Springfield Level ft Tool Co., Spring- 
field, Maos. 

Stanley Role ft level Co., New Brit¬ 
ain, Conn. 

Liarhtinir Systems 

Royal Gas Ll^t Co.. 209 East Kln- 
sle St., Chicago, III. 

Oakman Mfg. Co., 84-86 Chambers 
St., New York. 


Liahtnlngr Rod Supplies 

Dn11n)i. A. C.. 166 Lake St., Chicago. 
Security Lightning Bod Co., Bur¬ 
lington, WiS. ; 

Lines 

(See Articles.) 

Locks and Knobs, Door 

Delta, Alonzo. E., 73 Clymer St., 
Brooklyn. N. Y. 

Beading Hdw. Co.. Reading, Pa. 
Bussell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 


Taylor ft Boggls Fdry. Co., Cleve¬ 
land, O. 

Yale ft Towne Mfg. Co., 9 Murray 
St„ New York. 


Locks, Unit 

Bussell ft Erw'ln Mfg. Co., New Brit¬ 
ain, Conn. 


Lockers, Wire 

Clinton Wire Cloth Co.,Clinton,Mass. 
Lodlow-Saylor Wire Co., St. Louis, 
Mo. 

Wright Wire Co., Worcester, Mass. 


Lubricants 
(See also Oil.) 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 


Lubricating Appliances 

Patterson, Gottfried & Hunter, 146 
Centre St., New York. 

Machinery 

Diamond Saw ft Stamping Works, 
Buffalo, N. Y. 

Dwight Slate Machine Co., Hart¬ 
ford, Coon. 

Patterson, Gottfried ft Hunter, 146- 
150 Centre St.. New York. 

Waterbury-Farrei Foundry ft Mach. 
(3o., Waterbnry, Conn. 

West Haven Mfg. Go., New Haven, 
Conn. 


Machinists’ Tools 

Billings ft Spencer Co., Hartford, 
Conn. 


Diamond Saw ft Stamping Worki, 
Buffalo, N. Y. 

Patterson, Gottfried ft Hunter Co., 
146-160 Centre St., New York. 

Peek, Stow ft Wilcox Co., 27 War¬ 
ren St., New York. 

Starrett Co., L. 8., Athol, Mass. 

Mail Boxes 
(See Boxes.) 

Blanicure Goods 

Cook Co., H. C., Th^ Ansonla, Ct. 

Smith ft Hemenway (jo., 108 Duane 
St., New York. 

Mantels 

Ironton Wood Mantel Co., Ironton, 

O. 

Manufacturers’ Agrents 

(See Hardware.) 

Marine Hardware 

Mores Co., A. S., 210-212 Commer¬ 
cial St., Boston, Mass. 

Markingr Fluid 

Jan'ls Go., W. B., 41 Canal St., 
Grand Rapidi^ Mich. 

Masons* Tool Baars 

Excelsior Implement Co., 882 Elver 
St., Troy, N. X. 

Match Safes 

Buffalo Mfg. Co., Buffalo, N. Y. 

Smith & Hemenway Co., 108 Duane 
St., New York. 

Mats, Wire 

Clinton Wire Cloth Co., Clinton, 
Mass. 

Meat Choppers 
(See Food Choppers.) 

Medicine Cabinets 

Udell Works, Indianapolis, Ind. 


Smith ft Hemenway, 108-110 Duane 
St., New York. 

Tower ft Lyon Co., 85 Chambers 
St., New York. 

Nalls, Copper 

Hussey ft Co., O. G., Pittsburg, Pa. 


' Nails, Horseshoe 
Livingston Nall Go., 104 Reade St., 
New York. 

Wlebuscb ft Hllger, Ltd., 9-16 Mur¬ 
ray St., New York. 

Nails, Rubber Head 
Elastic Tip Co., 370 Atlantic -Ave., 
Boston, Mass. 


Nails, Wire 

\ Hassall, John, 181 Lafayette St, 
New York. 

Keystone Fence Co» Peoria, Ill. 
Townsend Co., C. C. ft E. P., New 
Brighton, Pa. 

Needles, Machine 
Excelsior Supply Co., Chicago, IIL 
Nickel Ware 

Lisk Mfg. Co.,The,Canandaigua,N.Y. 

Nippers 

(See Pliers and Nippers.) 

Nut Crackers 
Arcade Mfg. Co., Freeport, 111. 
Nuts 

(See Bolts and Nuts.) 

Oil, Axle 

MUler Co., Prank, 349 W. 26th St., 
New York. 


Oil Cans, Spout and Fancet 
Pierce ft Lanx Mfg. Co., Burling¬ 
ton, la. 

Wall Mfg. Supply Co., P., Alle¬ 
gheny, Pa. 


Merry-GooRounds 
Health Merry-Go-Bound Co., Quincy, 


Oil Cans, Pocket 

Melsselbach ft Bro., A. F., 32-88 
Prospect St., Newark, N. J. 


Metal Ceilinirs 

(See Ceilings.) 


Metal Novelties 

Cook Co., H. C., The, Ansonla, Ct. 
Novelty Mfg. Go., Waterbury, Conn. 


Metal Polish 

(See Polish.) 

Metals, Hmbossed 
Novelty Mfg. Co., Waterbnry, Conn. 


Metals, Perforated 

Clinton Wire Cloth Co., Clinton, 
Mass. 

Novelty Mfg. Co., Waterbury, Conn. 
Blicrometers 

Starrett Co., L. 8., Athol, Mass. 


Mincingr Knives 
Arcade Mfg. Co., Freeport, Ill. 
Potter Mfg. Co., Geneva, Ohio. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Mirrors, Adjustable 
Novelty Mfg. Co., Waterbury, Conn. 
Miter Boxes 
(See Boxes.) 


Mop Wringers 

Dana Mfg. Co., Cincinnati, 0. 

Eagle Cooperage Wks., ClrcIevllle.O. 
Ely Mfg. Co., Theo. J., Girard, Pa. 
White Mop Wringer Co., Fulton- 
vllle, N, Y. 

Mops 

Arcade Mfg. Co., Freeport, Ill. 
Eagle Cooperage Wks., ClrcIevllle.O. 
Estes Mills, Fall River, Mass. 

Motors, Water and Flectrlcf 
Bates ft Bro. Co., D. L., Dayton, O. 
Mouldlngr Hooks 
Forsyth Mfg. Co., 308 Terrace St., 
Buffalo, N. Y. 

Mouse Traps 

Cbasse Mfg. Co., 67 Vesey St., N.Y. 
Hotchkiss, E. S., Bridgeport, Conn. 


Mowers 

(See Horse; see Lawn.) 

Nall Clips 
(See Clippers.) 

Nall Pullers 

Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Morrill, Cbas., 275 Broadway, N. Y. 


OH Cups 

(See Lubricating AppUances.) 
Oilers 

American Tube ft Stamping Co., 
Bridgeport, Conn. 

Hammer ft Co., Branford, Conn. 
McCllntock ft Irvine Co., Pittsburg, 
Pa. 

WaU Mfg. Supply Co., P., Alle¬ 
gheny, Pa. 

Oil Heaters 
(See Stoves.) 

Oil, Lubricating 
Cole Co., G. W., 146 Broadway, New 
York. 

Pike Mfg. Co., Pike, N. H. 

OH Stones 

Carborundum Co., Niagara Falls, 
New York. 

Pike Mfg. Co., Pike, N. H. 

OH Stoves 

(See Stoves.) 

Oil Tanks, Self Measuring 

Bowser ft Ck)., Inc., 8. F., Ft. 
Wayne, Ind. 

Optical Goods 
Manasse, L., 88 Madison St., Chi¬ 
cago, 111. 

Ornamental Iron Work 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Padlocks 

Ames Sword Co., Chicopee, Mass. 
Fralm Lock Co., B. T., The, Lan¬ 
caster, Pa. 

Rusbell ft Erwin Mfg. Co., New 
Britain. Coun. 

Yale & Towne Mfg. Co., 9 Murray 
St., New York. 

Pail Clasps 

Forbes ft Hutchinson, 18 Henry St., 
Brooklyn, New York. 

Paint Remover 

(See Varnish Remover.) 

Paint, Rooflnn: 

Bird & Co., J. A. ft W., 84 India 
St., Boston, Mass. 

Paint, Silica Graphite 
Dixon Crucible Co.,‘ Jos., Jersey 
City, N. J. 

Paint, Wall Coating: 

Alabastine Co., Grand Rapids, Mich. 


Mention Hardware Dealers’ Magazine when corresponding. 
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PAlntSy BnAinelat ete. 

Adam* ft EltinK Co., Cbicago, IlL 
Briggs ft Go., John, Boston, Mass. 
Loess ft Co., John, PhUsdelphia, Pa. 
Martin-Senour Co., The, 2514 
Quarry St., Chicago. 

Nice, JBogene E., 272-274 South 2d 
SL, Philadelphia, Pa. 

Paper, Hardware Wrapping 
Hewitt ft Bros., C. B., 48 Beekman 
St., New Yon. 

Paper, liooflnv and Buildlap 

Bird Co., J. A. ft W., 110 IndU St., 
Boston, Mass. 

Hewitt ft Bro., C. B., 48 Beekman 
St., New York. 

Johns-MaDTllle Co., H.W., 100 WiU- 
lam St., New York. 

Papers, Inaiilatlnp 
Bird ft Co., J. A. ft W., 34 India 
St., Boston, Mass. 

ParlBM Knlwea 
Case ft Sons, W. B., Bradford. Fa. 
Smith ft Hemenway Co., 108 Dnane 
St., New York. 

Patents 

Peck, Hubert B., 826 W St., Wadi- 
liigton, D. C. 

Perforated Metal 
(See Metals.) 

Picture Cord Wire 
Wright Wire Co., Worcester, Mass. 
Pineapple Eyer 
. Yauman ft Knapp Idfg. Co., Dept. F, 
Rochester, N. x. 

Pina, EscutclaeoB 
Haasall, John, 181 Lafayette St., 
New York. 

Pipe Cowerlnffa 
Johns-MaoTllle Co., B. W., N. T. C. 
Pipe Cutters 

Barnes Tool Co., New Haren, Oobb. 
Pipe Hooka and Straps 
Berger Bros. Co^ 281-287 Arch St., 
Philadelphia, Fa. 

Pistols 

I (See also BeTolrers.) 

Johnson’s Arms ft Cycle Works, 
Iyer, Fitchburg, Mass. 

•Stereos Arms ft Tool Co., J., Chico¬ 
pee Falls, Mass. 

Planes 

Chapln-Stephens Co., Pine Meadow, 
Conn. 

Ohio Tool Co.. Golumbos, O. 

Stanley Rule ft Lerel Co., New Brit¬ 
ain, Conn. 

Tower ft Lyon Co., 95 Chambers St., 
New York. 

Planters. Corn, Seed, etc. 

Shemeld Mfg. Go., Burr Oak, Mich. 
Planters, Potato 
Sheffield Mfg. Co., Burr Oak, Mich. 
Plasterers* Tools 
Marshalltown Trowel 0>., Marshall¬ 
town, la. 

Plate Cleaners 
Lasher Mfg. Co., Darenport, la. 
Watson-Porter-Wataon Co., Ltd., 
UnadUla, Mich. 

Plated Ware, Sllwer 

Associated Silrer Co., 174 B. Lake 
St., Chicago, Ill. 

International Silrer Co., Meriden, 
Conn. 

Oneida Community, Ltd., Oneida, 
N. Y. 

Pliers and Nippers 

Billings ft Spencer Co., Hartford, 
Conn. 

Cronk ft Carrier Mfg. Co., Elmira, 
N. Y. 

Morrill, Cbas., 276 Broadway, New 
York. 

Nettleton Mfg. Co., Middletown, 

Conn. 

Smith ft Hemenway Co., 108 Dnane 
St., New Yo^k. 

Schollhom Co., Wm., New Haren, 
Conn. 

Utica Drop Forge ft Tool Co., Utica, 
N. Y. 

Plow Lines 

New York Cordage Co., 86 Wall St., 
New York. 


Plows 

Syracuse Chilled Plow Ce., Syra¬ 
cuse, N. Y. 

Plumb Bobs 

Starrett Co., L. 8., Athol, Mass. 
Plumbers* Brass Goods 
Landers Frary ft Clark, New Brit¬ 
ain, Conn. 

Plumbers* Supplies 

Baum Elrls Co., Milwaukee, Wls. 
Plumblngr Fixtures 
Mott Iron Works. J. L., 6th Are. 
and 17tb St., New York. 

Pocket Knlwes 
Case ft Sons, W. R., Bradford, Pa. 
Northfleld Knife Co., Northfleld, 
Conn. 

Wiebosch ft Hllger, Ltd., 9 Murray 
St., New York. 

Police Supplies 
Tower ft Lyon Co., 95 Chambers St., 
New York. 

Pollsb, Stowe 

Black Silk Store Polish Works, 
Sterllna, HL 

Dixon (Jmclble Co., Jos., Jers^ 
City, N. J. 

Polo Sticks, Balls, etc. 

Healey, M. C., Richmond, Ind. 
Post Hole Dlgrirers 

(See Augers.) 

Pot Gowers, Klteben 

Franklin Specialty Co., 811 Cherry 
St., Reading, Pa. 

Poultry NettiBiT 
Clinton Wire Cloth Go., CUntoa, 


Cronk ft Carrier Mfg. Co., Elmiia, 
N. Y. 


Gilbert ft Bennett Mfg. Co., Chicago. 

Ludlow-Saylor Wire Co., SL Lous, 
Mo. 

New Jersey Wire Cloth Co., Tren¬ 
ton. N. J. 

Wright Wire Co., Worcester, Masa 

Presses, Foot 

Shuster Co., F. B., The, New Ha¬ 
ren, Ct. 

Presses, Meat and Fmlt 

Brie Specialty Co., Brie, Pa. 

Presses, Power 

Shuster, F. B., Co., New Haren, 
Conn. 

Prunlnar Sbears 
(See Shears.) 

Pull Rlnps 

Hobbs Mfg. Co., Worcester, Maes. 

Punches, Belt 

Schollhom Co., Wm., New HaremCt. 

Smith ft Egge Mfg. Co., Bridge¬ 
port, Ct, 

Punches, Conductors 

Bridgeport Hardware Co., Bridge¬ 
port, Conn. 

Schollhom Co., Wm., New Haren. 

Punches. Hand 

Morrill, Chas., 276 Breadway, N. Y. 

Push Carts 

Syracuse Chilled Plow Co., Syra¬ 
cuse, N. Y. 

Putty Knlwes 

Kimball Co., C. J., Bennington, N.H. 

Lameon ft Goodnow Mfg. Co., Shel¬ 
burne Falls, Mass. 

Smith ft Hemenway Go., 108 Dnane 
St., New York. 

Radiators 

Castle Co., Wilmot, Rochester, 
N. Y. 

Mott Iron Works, J. L., 6th Are. 
and 17th St.. New York. 

Ballroad Supplies 

Johne-Manrllle Co^ H.W., 100 Will¬ 
iam St., New York. 

Rake, Self-Cleanlnp 

Cronk ft Carrier Mfg. Co., The, Bl- 
mlra, N. Y. 

Rakes 

American Fork ft Hoe Co., Clere- 
land, O. 


(See Storea) 

Ratchet DrlUs 
Billings ft Spencer Co., Bartfoid, 
Conn. 

Rat Traps 

Automatic Door Catch Go., 218 B. 

67tb St., Chicago, lU. 

Hotchkiss, E. S., Bridgeport, (3osb. 
Smith ft Bgge Mfg. Co., BridgepOTt, 
Conn. 

Rsuiors 

Case ft Sonsu W. B., Bradford, Pa. 
CUoberg ft^., F. A., 27 Park PL, 
New York. 

Droeseber, S. R., T9 Warren St., 
New York. 

Fremont Crescent Metal Mfg. Co., 
Fremont, O. 

National (mtlery Oe., Detroit, Mich. 
Smith ft Hemenway Co., 106 Doans 
St., New Yoi^ 

Rsuiors, Corn 
Kampfe Bros.,, 8 Beade St., N. Y. 

Rasors, Safety 
American Safety Basor Co., Broad¬ 
way and Duane SL, New York. 
Auto-Strop Safety Rasor Go., 360 
Broadway, New York. 

Fremont Crescent Metal ft Mfg. (}o.« 
Fremont, O. 

Oem Cutlery Co., 84 Beade St., N.T. 
Gillette Sales Co., Times BKU.^N.Y. 
Kampfe Bros., 8 Beade St., N. x. 

Rasor Guards 
Weiss, L. T., 297 Taaffe Flaeo, 
Brooklyn, N. Y. 

Rasor Hones 

Droescher, S. R., 79 Warren St., 
New York. 

Pike Mfg. Co., Pike, N. H. 

Rasor Strop Bresslnp 
Hall, B. J., 617 Market St, Saa 
Francisco, Cal. 

RiUior Strops 

Case ft Sons, W. R., Bradford, Pa. 
Kampfe Bros., 8 Beade St., N. Y. 
Recording Instruments 
Bristol Co., Waterbary, Conn. 

Reels 

(See Fishing Reels.) 

Refrigerator Trlmmlnsns 
Arcade Mfg. Co., FreeporL lU. 
Brass Goods Mfg. Co., Brooklyn, 
N. Y. 

ReCrlperators 

Herrick Refrigerator Go., Waterloo, 
la. 

Registers, Wall and Floor 
Berger, L. D., 69 No. Second St., 
raiadelphia. Pa. 

Reloading Tools 

Union Hdw. Co., Torrlngton, Conn. 

Revolvers 

Harrington ft Richardson Arms Co., 
222 Park Are., Worcester Maas. 
Hopkins ft Allen Arms Co., Dept. B, 
Norwich, 0>nn. 

iTer Johnson’s Arms ft Cycle Wka, 
168 River St., Fitchburg, Mass. 

Riddles 

(See Screens.) 

Rifles 

Hamilton Rifle Co., Plymouth, Midi. 
Hopkins ft Allen Arms Co., Dept. B, 
Norwich, Conn. 

Savage Arms 0>., 668 Turner St., 
Utica, N. Y. 

Stevens Arms ft Tool Co., J., Ohlei^ 
pee Falls, Mass. 

Rifles, Air 

Daisy Mfg. Co., 280 Union St., 
Plymouth, Mich. 

Rlnar Rollers 

Shuster Co., F. B., New Haven, Ot. 

Rlpplnp Bar 

Marshalltown Trowel (^., Marshall¬ 
town, la. 

Rivet Machines 
Waterbury-Farrel Fdry. ft Madilns 
Co., Waterbury, Conn. 
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Rivetlnir BlAOlftliiea 
Sbnster F. B., New HaTen, 

0>nn. 

Riwettnir Blaeliines, Hand 
Great T>akes Mfa. Co., Ifi2 Lake 
St., Chicago, lu. 

Boot Bros. Co., The, FIjmoiith, O. 
Smith Mfg. Co., F. H., 48 and 00 
St. John’a Conrt, Chicago^ 111. 

Riweta 

Garland Nat & RlTet Co., PIttabarg, 
Pa. 

Haaeall, John, 181 Lafayette St., 
New York. 

Townaend Co., C. 0. A B. P., New 
Brighton, Pa. 

Roaetere 

Llak Mfg. Co.,The,Canandaigua,N.Y. 

Roller Skatee 

(See Skatea.) 

R€>ofere* SnppUee 
Hnenefeld Co., E. H., The, Cincln> 
nati, O. 

Rooflnig, Aebeeton 
Johna-ManTille Co.. H. W., 100 WIU- 
lam St., New York. 

RooBnir Bracketn 
(See Braeketa.) 

Rooflna Paper 
(See Paper.) 

Rooflna, Slate 
Johnaon Co., E. J., 38 Park Row. 

New York. 

RooUnp. Tarred 
McClintock d IrVIne Oo., The, Pttte- 
trarg, Pa. 

Roodnpt Tin 

American Sheet d Tin PUte Oo., 
PIttabarg, Pa. 

Roodngre, Prepared 

BIM d Co.. J. A. d W., 84 India 
. St., Boaton, Maaa. 

Rope 

(See Cordage.) 

Rubber Foree Cnpe 
Blaatlc Tip Co., 370 AUantlc Are., 
Boston, Mass. 

Rubber Mattlngr 
Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Robber Tips. Cane and 
Crnteh 

Elastic Tip Co., 870 Atlantic Are., 
Boston, Maas. 

Rubber Tlpe^ Slotted Screw 

Elastic Tip Co., 370 Atlantic Are., 
Boston, Mass. 

Rules 

Ohapln-Stephens Oo.. Pine Meadow, 
Conn. 

Lofidn Rale Co., Saginaw. Mich. 
Stanley Rale d Lerel Co., New Brit¬ 
ain, Conn. 

Sad Irons, Bleetrle 
Barr Electric Mfg. Co., W. J., Olere- 
land, O. 

Safetjr Rasors 
(See Raaora.) 

Sand Paper 

(See Emery Paper.) 

Saab Gbalns 

Bridgeport Chain Go., Bridgeport, 
Conn. 

Oneida Oommnnlty Co., Oneida, N.Y. 
Smith d Egge lug. Oo., Bridgeport, 
(^nn. 

Saab Cord 

Caroenter d Oo., Geo. B., 203-206 S. 

Water St., Chicago, IIL 
Bates MilliL Fall RlTer, Maaa. ' 
Samson Cordage Wks., Boston, Maas. 
SilTer Lake Go., Boston, Maas. 
Saab Fastdners 
(See Fasteners.) 

Saab Hanigers 
(See Hangers.) 

Saab Lifts 

Colnmblan Hdw. Ck>., Cleveland, 0. 

Saab Locks 

Champion Safety Lock Go., Gen¬ 
eva, O. 

Ives Co., H. B., New Haven, (^nn. 
National Mfg. 6>., Sterling, IIL 


Beading Hdw. Go., Beading, Pa. 
Roaaell d Erwin Mfg. <jo.. Maw 
Britain, (3onn. 

Shelby Spring Hinge Shendr,0. 
Yale d Towne Mfg. Co., 3 Morray 
St.. New York. 

Saab Operating Dewicos 
Dronve Go.. G., Bridgeport, Oonn. 
Saab Pulley’S 

Prairie Mfg. Co., The, Indianapolis, 
Ind. 

Beading Hdw. Ck>., Reading, Pa. 
Raaaell d Erwin Mfg. Go., Mew Brit¬ 
ain, Conn. 

Saw Clamp 

Smith d Hemenway Co., 108 Dnane 
St., New York. 

Saw Haudlea, Cross-Cut 
Bly Mfg. Go., Theo. J., Girard, Pa. 
Saw Seta and Tools 
Atkins d Go., B. C., Indianapolis, 
Ind. 

Disston d Sons^ Inc., Henry, Phila¬ 
delphia, Pa. 

MorrilL Chas., 275 Broadway,N.Y.a 
Smith d Hemenway Co., 108 Dnane 
St., New York. 

Sawiap Blaebiuea (Haad 
aud Foot Power) 

Barnes Tool (^., New Haven, Goan. 
Saws, Butcber 
Disston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Saws, Hack 

Atkins d Co., B. C., Indianapolis, 
Ind. 

Diamond Saw d Stamping Works, 
Baffal<s N. Y. 

Disston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. . 

Jennings d Co., C. B., 42 Murray 
St., New York. 

Millers Falls Co.« 28 Warren St., 
New York. 

Union Hardware Go., Torrlngton, 
Conn. 

West Haven Mfg. Co., New Haven, 
Conn. 

Saws, Hand, etc. 

Atkins d Co., E. C., IndiankpoUa 
Ind. 

Disston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Norvell-Soaplelgh Hdw. Co., St. ■ 
Louis, Mo. 

Jennings d Co., C. E., 42 Murray 
St,, New York. 

Simonds Mfg. Co., Fitchburg, Mass. 
Saws, Key bole 
Bridgeport Hdw. Mfg. Co., The, 
Bridgemit, Conn. 

Scales 

Hanson Bros., 18 W. Randolph St., 
Chicago, Ilf. 

Landera Frary d Clark, New Brit¬ 
ain, (k>nn. 

Osgood Scale Co., Binghamton, N.Y. 
Pelouse Scale d Mfg. Co., 118 W. 

Jackson BouL, Chicago, Ill. 
Beading Hdw. Co., Beading, Pa. 
Scissors 

(See Shears.) 

Scrapers, Foot 
National Mfg. Co., Sterling, ID. 
Scrapers, Kettle 
Fremont Crescent Metal d Mfg. Co., 
Fremont, O. 

Screen and Windo-ir Hanpers 

(See Hangers.) 

Screens, Coal, Sand, etc. 
Buffalo Wire Works Co.,Buffal6,N.Y. 
Clinton Wire Cloth Co., Clintou, 
Mass. 

Gilbert d Bennett Mfg. Co., Chi¬ 
cago, Ill. 

Lndlow-Saylor Wire Co., St. Louis, 
Mo. 

N. J. Wire Cloth Co., Trenton, N.J. 
Wright Wire Co., Worcester, Maas. 
Screens, Metallic, Adjnstiugr 
Metallic Screen Co., Collins, Wls. 
Screw Drivers 
Arcade Mfg. Co., Freeport, Ill. 
Billings d Spencer Co., The, Hart¬ 
ford, Conn. 

Bridgeport Hardware Mfg. Co., 
Bridgeport, Cenn. 
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Disston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Klmbfill Co., G. J., Bennington,N.H. 
Lee Hdw. Mfg. O)., 10 Mechanic 
St., Hartford, Ct. 

M^neW Co., H. H., Shelburne 
Falls, Mass. 

North Bros. Mfg. Co., Phlla., Pa. 
Patterson, Gottfried d Hunter, 148 
Centre St., Now York. 

Bussell d Erwin Mfg. Co., New Brit¬ 
ain. Conn. 

Stanley Buie d Level Go., New 
Britain, Conn. 

Tower d Lyon Co., 9 Cflkmbers St., 
New York. 

Tuck Mfg. Go., Brockton. Mass. 
Serew Maebiue Products to 
1 iu. Diameter 
Barnes Co., Wallace. The. 
Screwy Hand and Bench 
Chapln-Stevens Co^ Pine Meadow.Ct. 
Grand. Rapids Hand Screw Co., 
Grand Rapids, Mich. 

Ohio Tool Co.. Ck>1umbas, Ohio. 

Screwet Wood 
Parker Co., Chas., The, Meriden, Ct. 
Seytbe Stones and Wbet- 
stones 

Cleveland Stone 0>., Cleveland, O. 
Pike Mfg. Co., Pike, N. H. 

Scytbes 

National Cutlery Co., Detroit, Mich. 

Seed Bowers 

Oyclono Seeder Co., Urbane, Ind. 
Prairie Mfg. Co., Indianapolis, Ind. 
Separators, Cream 
American Hardware Mfg. Co., Ot¬ 
tawa, Ill. 

Sbarpeners 
(See Articles^ 

Shears and Scissors 
Atlas Shear Co., Bridgeport, Otnn. 
Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Clanberg d (^., F. A., 27 Paiit PL, 
New York. 

Fremont Crescent Metal d Mfg. 
Fremont, O. 

Heinlsch’s Sons Co., B., Newark, 
N. J. 

Wiebuscb d Hllger, Ltd., 9 Murray 
St., New York. 

Wilkinson Shear d Cutlery Co., 
Reading, Pa. 

Wiss d S>Otf Co., J., Newark, N. J. 
Shears, Grass 

Pierce d Lauz Mfg. Co., Burling¬ 
ton, la. 

Smith d Hemenway Co., 108 Duane 
St.. New York. 

Wilkinson Shear d Cutlery Co., 
Reading, Pa. 

Shears, Hedgre 
Benton Co.. Geo. E.. The, 105 WIIV 
lam St.. New York. 

Shears, Prunina 
Crook d (brrler Mfg. Go., Elmira, 
N. Y. 

Wlebnscfa .d Hllger, Ltd., 9 Murray 
St., New York. 

Shears, Sheep 
Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Pierce d Lauz Mfg. Co., Burling¬ 
ton, la. 

Smith d Hemenway Co., 108 Duane 
St., New York. 

Wilkinson Shear d Cutlery Co., 
Reading, Pa. 

WiebuBch d Hllger, Ltd., 9 Murray 
St., New York. 

Sheet Metal Specialties 
Eller Mfg. Co., Cantonu O. 

Sheets, Iron and Steel 
American Sheet d Tin Plate Co., 
Pittsburg, Pa. 

Shelf Boxes 
(See Boxes.) 

Shelf Ladders 
(See Lsdders.) 

Sbetlab Bleachers 
Berry Bro^ Ltd.. Detroit, Mich. 
Sblnigle Gaugre 
(See Gauges.) 

Shoe Holder A Polisher 

Great Lakes Mfg. Co., 152 Lake St., 
Chicago, Ill. 

American Hardware Mfg. Co.. Ot¬ 
tawa. Ill. 

Shoe Knives 

Case d Sons, W. R., Bradford. Pa. 
Kimball €!o., C.J.. Bennington, N.H. 
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Slioe IjMts and Stands 

Root Bros. Co., The, Plymouth, O. 

Shot Gnns 

(See Guns.) 

Shovels, Spades and Scoops 

A^ery Stamping Ck>., Cleveland, O. 

Show Gases 

Detroit Show Case Co., 476-490 W. 

Fort St., Detroit, Mich. 

Grand Rapids Show Case Co., Grand 
Rapids, Mich. 

Silver Platlnv, Without 

Eleetricitr 

Stelnrleh d Co., G. L.. 100-106 

West Broadway, New York. 
Silverware 

(See Plated Ware.) 

Sink Brnshes, Wire 
Bigelow, J. F., Worcester, Mass. 
Sink Strainers 
Andrews Wire & Iron Works, Rock¬ 
ford. 111. 

Sinks 

Mott Iron Works. J. L., 6th Are. 
and 17th St., New York. 

Skate Sharpeners 
Osborn Mfg. Co., Cleveland, O. 
Smith A Hemenwaj Co., 108 Dnane 
St.. New York. 

Skates, Ice 

Barney k, Berry, Springfleld, Mass. 
Martin Skate (io., Boston. Mass. 
New York Sporting Goods Co., 17 
Warren St., New York. 

Union Bdw.' Co'., ^orrington. Conn. 
Winslow Skate Mfg. Co., Samuel, 
Worcester, Mass. 

Skates, Roller 
Barney k Berry, Springfleld, Mass. 
Chicago Boiler Skate Co., 66 8. 

Canal St., (Chicago, Ill. 

Cycle Skate d Sporting Goods 0>., 
37 Park St., New York. 

Henley, M. C., Richmond, Ind. 

New York Sporting Goods Co., 17 
Warren St., New York. 
Richardson Ball Bearing Skate Co., 
601 Wells St., Chicago, 111. 

Union Hardware Co., Torrlngton, 
Conn. 

Winslow Skate Mfg. Co., Samuel, 
Worcester, Mass. 

Skirt Boards 
Smith d Son, F., Clinton, la. 
Skirt Hanjgera 
(See Hangers.) 

Skriisrhts 

Drouve Co., G., Bridgeport, Ck>nn. 
Eller Mfg. Co., Canton, O. 

Slat Adjuster 

Garside Mfg. Co., The, Paterson,N.l. 
Sleds 

Hunt, Helm, Ferris d Co., Harvard, 
Ill. 

Sleds, Coaster 

Hill Standard Mfg. Co., 458 Chase 
St., Anderson, Ind. 

Sleds, Steel 

Wagner Mfg. Co., Cedar Falls, la. 
Sleeve Boards 
Eclipse Mfg. Co., North Girard, Pa. 
Auxiliary Ironing Board Co., Roch¬ 
ester, N. Y. 

Snow Shovels 
Avery Stamping Co., Cleveland, 0. 
Soldering Coppers 
Clendennln Bros., Baltimore, Md. 
Turner Brass Works, 61 Franklin 
St., Chicago, Ill. 

Solderinar Furnaces 

Barnes Tool Co., New Haven, Conn. 
Clayton d Lambert Mfg. Co., De¬ 
troit, Mich. 

Turner Brass Works, Chicago, Ill. 
Soldering: Sets 
Arcade Mfg. Co., Freeport, Ill. 


Spark Guards, Wire 
Buffalo Wire Works, Buffalo, N. Y. 
Spoke Shaves 
Ohio Tool Co., Columbus, O. 

Stanley Rule d Level 0>., New Brit¬ 
ain Conn. 

Spoons and Forks 
(See Plated Ware.) 

Spoohs. Bastina and BUzinv 
Potter Mfg. Co., Geneva, 111. 
Spoons, Tinned 
Atlas Mfg. Co., New Haven, Omn. 
Sportingr Goods 
Cycle Skate d Sporting Goods Co., 
37 Park St., New York. 
Draper-Maynard Co., Plymouth, 
N. H. 

New York Sporting Goods Co., 17 
Warren St., New York. 
Sprayingr Machines 
Myers d Bro., F. E., Ashland, O. 
Standard Stamping Co.,Marysville, O. 
SUr Brass Wka. 162 B. Lake St., 
Chicago, Ill. 

Sprinig Hingres 
(See Hinges.) 

Springs 

Barnes Co., Wallace, The, Bristol, 
Conn. 

Tuck Mfg. Co., Brockton, Mass. 
Squares, Steel 
Disston d Sous, Inc., Henry, Phila¬ 
delphia, Pa. 

Nichols Mfg. Co.. Ottumwa, la. 
Bussell d Brwln Mfg. Co., New Brit¬ 
ain, Conn. 

Southington Cutlery Co., 42 Murray 
St., New York. 

Squares, Try, Mitre, ete^ 
Disston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Jennings d Clo., O. B., 42 Murray 
St., New York. 

Stanley Rule d Level Co., New Brit¬ 
ain, Conn. 

Stable Fixtures 

Mott Iron Wofks. J. L., 6th Ave. 

and 17th St.. New York. 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Stamping, Sheet Metal 
Avery Stamping Co., Cleveland, O. 
Cleveland Stamping d Tool Ok, 
Cleveland. O. 

Staple Machiues 
Shuster Co., F. B., New Haven, (^. 
Staple Puller, Fence 
UHca ^rop Forge d Tool Co., Utica, 

Staples, Wire 

Keystone Fence Co., Peoria, Ill. 
Townsend Co., C. C. d E. P., New 
Brighton, Pa. 

Wright Wire C5o., Worcester, Mass. 
Steak Pounders 
Arcade Mfg. Co., Freeport, Ill. 
Wagner Mfg. (^., Cedar Falls, la. 
Steel 

American Tube d Stamping Oo., 
Bridgeport, Conn. 

Steel Stampings, Cold Rolled 

Barnes Co., Wallace, The, Brisbd, 
Conn. 

Steel Ware, Cookinig 
Avery Stamping Co., Cleveland, O. 
Cleveland Stamping d Tool Co., 
Cleveland, O. 

Step Ladders 
(See Ladders.) 

Stocks and Dies 
Armstrong Mfg. Ck>., Bridgeport, 
Conn. 

Stove Polish 

(^e Polish.) 

Stove Trucks 
(See Trucks.) 

Stoves and Ranges 
Independent Stove Co., Detroit, 
Mich. 

Mott Iron Works, J. L., 6tb Ave. 
and 17th St., New York. 
Stoves, Oil and Gasoline 
Plume d Atwood Mfg. Co.. 29 Mur¬ 
ray St., New York. 

Taylor d Boggls Fdry. Co., Olevo- 
land, O. 


Strainers, Kitchen 
Piitchard-Strong Co„ 29 Olrele 8t., 
Rochester, N. Y. 

Watson-Porter-Watson Co., Ltd,, 
Unadllla, Mich. 

Straineriu Sink 
Andrews wire d Iron Wka, Rock¬ 
ford, Ill. 

Strawberrv HuUer 
Stephens d Co., Windsor, Waltham, 
Mass. 

Stretchers, Fence 
(Soe Wire Stretchers.) 
Swimaaingr Devices 
Ayvad Mfg. Co., Hoboken, N. J. 
Table Ware 

(See Plated Ware.) 

Tables. Folding 
Udell Works, Indianapolis, Ind. 
Tackle Blocks 
(See Bl^ks.) 

Tacks, BrMS Head 
American Ring Co., Watectary, 
Conn. 

Tacks, Copper 
Hussey d Co., C. O., Plttsbug, Pn. 
Tanks 

(See Articles.) 

Tapes, Meawnrink 
Lufkin Rule Co., Saginaw, Mich. 
SUrrett Co., L. 8., Athol, Mass. 
Taps and Dies 
Armstrong Mfg. Co., Bridgeport, Ot» 
Terne and Tin Plate 
American Sheet and Tin Plate Oou, 
Pittsburg, Pa. 

Testers, Milk and Cream 
American Hardware d Mfg. (}o., Ot¬ 
tawa, Ill. 

Thumb Tacks 
Hawkes-Jackson Co., 82 Dnane St.,^ 
New York. • 

Ties, Horse and Cow 
Bridgeport Chain Co., Bridgeport, 
(>>nn. 

Oneida Commnnlty, Ltd., OneMn, 
N. y, n 

Tiling: Spades 
Iwan Bros., Btreator, lU. 

Tin Boxes, Cash, Bond, eto. 

(See Boxes.) 

Tinners’ Supplies 
Huenefeld Co., E. H., The, Cincin¬ 
nati, O. 

Tinsmiths’ Tools 
Peck, Stow d Wilcox, 27 Warrsa 
St., New York. 

Tinware 

Llok Mfg. Co.,The,Canandaigna,N.Y. 
Toasters, Bread 
Harkins d Willis, Ann Arbor, Mich. 
Standard Stamp^g Co., Marysville,O. 
Tobacco Knives 
Kimball Co., C. J., Bennington,N.EL 
Tonjgs, Machinist 
Barnes Tool Co., New Haven, Omn. 
Tool Baas 
(See Articles.) 

Tool Chests and Cabinets 

American Tool Chest Co., 200 W. 

Houston St., New York. 

Jennings d Co., C. E., 42 Murray 
St., New York. 

Tools 

(See Articles.) 

Torches, Miners’ 

McClintock d Irvine 0>., Pittsburg, 
Pa. 

Wall Mfg. Supply Co., P., Alle¬ 
gheny, Pa. 

Torches, Plumbers’ 

Clayton d Lambert Mfg. Co., De¬ 
troit, Mich. 

Turner Brass Works. 61 No. Frank¬ 
lin St., Chicago, 111. 

Torches, Outdoor, Gasoline 
Turner Brass Works, 61 M. Frank¬ 
lin St., Chicago. Ill, 

Towel Arms and Rollers 
Udell Works, IndlaDapplla Ind. 
Trade Emblems, Watch 
Chain 

Fisher d Co., J. M., Attleboro, Mass. 
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Traps 

(^e Articles.) 

Trays, Cramb 
Buffalo Mfff. Co., Buffalo, N. T. 
Tree Gnards 

Buffalo Wire Wke. Co., Buffalo, N.Y. 
Ohio Structural Iron Co., IS Warren 
St., Sandusky, O. 

Wright Wire Co., Worcester, Mass. 
Trellis Work 
Eureka Fence Mfg. Co., Richmond, 
Ind. 

Wright Wire Co., Worcester, Mass. 
Trouser Haa^er 
(See Hangers.) 

Trowels, Masons* 

Atkins a Co., Inc., E. C., Indianap¬ 
olis, Ind. 

. Dlsston a Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Trowels, Garden 
ATery Stamping Co., Cleveland, O. 
Potter Mfg. Co., Geneva, Ohio. 
Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Tracks, Fstctory 
Grand ttaplds Hand Screw Co., 
Grand Rapids, Mich. 

Tracks, Hand 

Clark Co.. Geo. P., The, Windsor 
Locks, Conn. 

Tracks, Stowe 
Arcade Mfg. Co., Freeport, Ill. 
Tnbtnp, Brass and Copper 
Dallas, A. C., 160 Lake St., ^Icago. 
Tnbtnir, Steel 

American Tube a Stamping Co., 
Brldg^rt, Conn. 

Shelby Steel Tube Co., Pittsburg, 
Pa. 

Tar nba ckles 

Merrill Bros., Brooklyn, N. Y. 
Huenefeld Co., E. H., The, Cincin¬ 
nati, O. 

Manning, Bowman h Go., Meriden, 
Tarn Plates 

New Departure Mfg. Co., Bristol, 
Conn. 

Twine, Binder 

Carpenter a Co., Geo. B., 200-208 
S. Water St., Chicago, 111. 
Twines 

(See also Cordage.) 

Carpenter a Ca, Geo. B., 200-208 8. 

Water St., Chicago, Ill. 

Columbian Rope Co., Auburn, N. Y. 
Estes Mills, l4ll River, Mass. 

N. Y. Cordage Co., 83 Wall St.,N.Y. 
Twist Drills 
(See DrlUs.) 

Umbrella Backs 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Varaisb 

Adams a El ting Co., Chicago, Ill. 
Berry Bros., Detroit, Mich. 

Lucas a Co., John. Phila, Pa. 

Nice, Eugene B., 272 South 2d St., 
Phllad^phla, Pa. 

Varnish Removers 
Adams a Siting Co., Station I, Chi¬ 
cago, Ill. 

Lucas a Co., John, Philadelphia, Pa. 
Valves and Planners 
Berger Bros. Co., Philadelphia, Pa. 
Vases, Iron 

Mott Iron Works, J. L., 6th Ave. 

and 17th St., New York. 
Ventilators 

Drouve 0>., 6., Bridgeport, Conn. 
Iwan Bros., Streator, Ill. 
VenUlators, AdJ. Window 
National Ventilator Co., 149-61 So. 
Jefferson St., Chicago, Ill. 
Ventilators, Revolving 
Berger Bros, Co., Philadelphia, Pa. 
Vises 

Abernathy Vise a Tool Co., 601 61st 
St., Chicago, 111. 

Colambian Udw. Co., Cleveland, O. 
Parker Co., Chas., Meriden, Conn. 
Tower a Lyon Co., 96 Chambers St., 
New York. 


Watte Irons 

Ely Mfg. Co., Theo. J., Girard, Pa. 
Wagron Jacks 
(See Jacks.) 

Waigons, Coaster 
Hill-Standard Mfg. Co., 458 Chase 
St., Anderson, Ind. 

Hunt, Helm, Ferris a Co., Harvard, 

111 . 

Wafpons, Delivery 
Sycamore Wagon Works, 109 Ed¬ 
ward St.. Sycamore, Ill. 

Wall Plaster^ Asbestos 
Johns-ManvlUe Co., H.W., 100 Will¬ 
iam St., New York. ^ 
Washers 

(See Bolts and Nuts.) 
Washers, .Friction 
Barnes Co., Wallace, The, Bristol, 
Conn. 

Washers, Lock and Knob 
Hobbs Mfg. C!o.. Worcester, Mass. 
Washers, Piano 
Hobbs Mfg. Co., Worcester, Mass. 
Washing Machines 
Bramnmr Mfg. Co., H. P.. 1469 W. 

Second St., Davenport, la. 
Glascock Bros. Mfg.' Co., Monde, Ind. 
Horton Mfg. Co., Ft. WaynC, Ind. 
Paragon Mfg. Co., 648 Monadnock 
Bl^., Chicago, Ill. 

Sanltarge Washer Co., Tell City, 
Ind. 

Standard Mfg. Co., The, Shelby, O. 
White Lily Washer Co., Davenport, 
la. 

Washinir Blachines ~ Water 
Motor 

American Washer Co., 118 Sidney 
St.. St. Louis, Mo. 

Coffleld A Son, P. T., Dayton. O. 
Wayne Mfg. Co., 126 Sidney St., 
St. Louis, Mo. 

Waste 

Estes MlUs, Fall River, Mass. 
Watches 

New Haven Clock Co., New Haven, 
Conn. 

Water Coolers 
Buffalo Mfg. Co., Buffalo, N. Y. 
Water Motors . 

(See Motors.) 

Wax, Fl€»or, Btc. 

Wiley, 1. H., Waxene Co., 69 Sud¬ 
bury St., Boston, Mass. 

Weaners. Calf 

Fierce A Lauz Mfg. Co., Burling¬ 
ton, la. 

Weather Vanes 
Frledley-Vosbardt Co.,194-204 Mather 
St., Chicago, Ill. 

Security l^htning Rod Co., Bur¬ 
lington, Wls. 

Wedares, Axe and Hammer 

Sawyer Belt Hook Co., 108 Duane 
St., New York. 

Well Wheels 

Union Elevator A Machine Co., 144 
Ontario St., Chicago, 111.. 
Wheelbarrows 
American Fork A Hoe Co., Cleve¬ 
land, O. 

McWhinnle Wheelbarrow Works, 
Poughkeepsie, N. Y. . 

Syracuse Chilled Plow Co., Syra¬ 
cuse, N. Y. 

Whip Display Rack 

Beat, John H., Galva, Ill. 
Wholesalers, Gen’l Mdse, 
Butler Bros., Chicago, Ill. 
Window Cleaners 
Smith Mfg. Co., F. H., 48 and 60 
St. John’s Court, Chicago, Ill. 
Window Cord 
(See Sash Cord.) 

Window Fasteners 
(See Sash Locks.) 

Window Sfarns 

(See Decalcomaula Signs.) 
Window Screens 
(See Screens.) 

Wire, Barbed 
Keystone Fence Co., Peoria, Ill, 


Wire Baskets 

(See Baskets.) 

Wire, Brass and Copper 
Plume A Atwood Mfg. Co., 29 Mor^ 
ray St., New York. 

Wire Chains 
(See Chains.) 

Wire Cloth 

Buffalo Wire Works Co., Buff ale, 
N. Y. . 

Cltnton Wire (}loth Co., Clinton, 
Maas. 

Gilbert A Bennett Mfg. Co., Chi¬ 
cago, Ill. 

Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

New Jersey Wire Cloth Co., Tren¬ 
ton. N. J. 

Wright Wire Co., Worcester, Maas. 

Wire Cloth, Stretcher 
Schafer, H. W., Mt. Pulaski, Ill. 

Wire Cntters 

Billings A Spencer Co., Hartford, 
Conn. 

Wire Cntters, Blectrie 
Roberts Mfg. Co., SomerrlUe, Mass. 

Wire-Drawins* Machinery 
Wright Wire Co., Worcester, Cons. 

Wire Fences 

(See Fencing, Iron and Wire.) 

Wire Goods 

Buffalo Wire Works Co., Buff slow 
N. Y. 

Gilbert A Bennett Mfg. Co., Chi¬ 
cago, IIL 

Parker Wire Goods Co., Worcester, 

Mass. 

Wire Lathinv 
(See Lathing.) 

Wire Nails 
(See Nalls.) 

Wire Reels 

Eureka Fence Co., Richmond, Ind. 

Wire Rope, Iron and Steel 
Wright Wire Co., Worcester, liam. 

Wire Specialties 
(See Articles.) 

Wire, Spooled 
Malin A Co.. Cleveland, O. 

Wire StralHhteninH Maokn* 
Shuster Co., F. B., The, New Ha¬ 
ven, Ct. 

Wire Stretchers 
Arcade Mfg. Co., Freeport, Ill. 
Eureka Fence Mfg. Co., Richmond, 
Ind. 

Hunt, Helm, Ferris A Co., Harvard 

Keystone Fence Co., Feprla, IIL 
Wilcox Mfg. Co., Aurora, Ill. 

Wood Screws 
(See Screws.) 

Woodenware 
Udell Works, Indianapolis. Ind. 

Wrenches 

Barnes Timl Co., New Haven, Conn. 
Bemls A Call Hardware A Tool Go., 
Springfield, Maas. 

Billings A Spencer Co., Hartford, 
Conn. 

Bullard Automatic Wrench Co., 
Providence, R. 1. 

Coes Wrench Co., Worcester, Mass. 
Dudley Tool Co., Menominee, Mich 
Irland Pipe Wrench Co., 16 Court 
Square, Boston, Mass. 

Mossberg Co., Frank, Attleboro^ 
Mass. 

Patterson, Gottfried A Hunter, Ltd., 
146-160 Centre St., New York. 
Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Star Mfg. Co., Oarpentersville, III. 
Tower A Lyon Co., 96 Chambers St., 
New York. 

Vandegrift Mfg. Co., Shelbyvllle, 
Ind. 

Walworth Mfg. Co., 128-136 Federal 
Bldg., Boston, Mass. 

Wrenches, Tap 
Springfield Level A Tool Co.. Spring- 
field, Mass. 

Wringers 
(See Articles.) 

Yarn, Lath and Fodder 

Columbian Rope Co.. Auburn. N. Y. 


Mention Hardware Dealers’ Magazine when corresponding. 


846 


HARDWARE DEALERS’ MAGAZINE 


Apru., 1907 . 


Stevens Odorless Gun Oil 

OUR LATEST FIREARM 
= ACCESSORY = 

**BESr BY TESr — SUPE> 
RIOR TO ALL THE HJEST*' 

This oil is a lubricant, rust-preventive, pol¬ 
ishing and cleaning compound. It is guar¬ 
anteed to be absolutely pure and to contain 
no acid. Especially adapted for Firearms, 
Bicycles, Sewing Machines and all Mechan¬ 
isms requiring a High Grade Oil. 

List Price, in 1 ounce bottle, 10c. 

In 4 ounce bottle, 25c. 


Stevens Firearm Accessories 

are PRACTICAL, POPULAR, IN WIDE DEMAND 



Every progressive merchant handles STEVENS ODORLE^ 
GUN OIL, ANTI-RUST GUN GREASE, RIFLE CLEANING 
RODS, SHOTGUN CLEANERS, Etc., Etc. 

Ask your jobber. Persist in insisting Send for 140 pasre complete 

on the STEVENS catalogue 

J. STEVENS ARMS & TOOL CO. 

P. O. Box 22s 

Chicopee Falls, Mass., U. S. A. 



lo.'SF pnmivTJvrj ^ 
j 5 POUSttKsrc ^ 

|;'Cl£AWjtjG< ^P0W 0.- 

(toot I 

motdp ' 

|iaif*«hpld ptxpovvp > 
! rhm»p \ 

I huit hoifir* Opn-cf' ‘ 

THE BEST, 

P rice 25 C ents. 

r/ffrVEIII UBHk> OOLCO 


iruj t 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 











ljul uiJiuiiumnnnsiminwviwiivviiif 

Cl AA 1/I Gives Date Established, Territory Covered. Class of 

A slCCy fix*vV X USipstlU Goods Handled. Whether Incorporated or Not. Etc. 

T. MALrLrIBXX, F»ut>lifiHer, :2»3 Broadway, 


INew Vork; 


THE FRAZER 

BEST IN THE WORLD 


AhMyt Unitarm Oir*n ItnIUied Ntvir CquilUd 
Kaown E»«rTwl>»r« N« Talk Raquirad «o Sail II 

600D CREASE MAKES TRADE 
CHEAP CREASE KILLS TRADE 


There is only one 

Genuine 



For Sale by All Jobbers 

SEND FOR PRICE LIST 

FRAZER LUBRICATOR CO, 83 Murray SI, N.Y. 


Wrench 


and that is made by the 


Walworth 

Manufacturing 

Company 


See to it when huyinfi from 
jobbers that they do not fiive yon 
an imitation wrench. If your 
dealer does not keep the Genuine 
Stillson wrench, write to the 


Walworth Mlg. Co. 

128-136 Federal SI., Boston, Mass. 
Park Row Building, New York City 

for prices and terms. 


READING 

Ball-Bearing’ Law^n IVI owners 



HIGH WHEEL 
HIGH GRADE 


SIZKS 


14 , 16 , 18 , 20 inch 


Thc.^f mowers arc 
ea<y-rimning. slronc and dur¬ 
able. 'I'bcy arc beautiful 1 \ 
fmi^bcd 111 while aud carmine, 
with ^old 'Inping. 


M/\1)H BY 


READING HARDWARE CO., Reading, Pa. 


NEW YORK 
1 ><> and ys Rcadc 


nilLADFLrillA 
til 7 Maikot .'^t. 


ClircAC.o 

l-)j l,akr St. 


TT 
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Digitized by t3nu^c 

A First-Class Rubber Hose, 71 cents per 


foot 


i-inch 3-ply wound witli heav , stet l w ire, 
and ban.Is. WE \\.\i;K>.\XT tin. 

and will replace any pr.jvin^^ defective. \Vt 


cnni'lcte wiili bra'-s con 


■d to bav 



















ALiii wiu iLLL” WMcn expiUDS wny star haur mw ulauk^ «.« 

not pretend that they are as low in price as other hranda i 
market, but do claim that they are by far the most econotn i<.. 
of any to use. You will itet full value for your money wb'L 
you buy STAR SAWS. 

,1_ERS F'A.L.US COMPATMV, aS W^VRREIN STREET, INEW' VORK 


Nicholson File Company Providence, R. I., 1. S. A. 
PILES AIND RASPS 


ELM CITY End Cutting Bolt Clippers 

Cuts 3'8 in. Bolts. Interchangeable parts. 24 in. long. Japanned Bandies 


Cuts 

A prtcticil tool foe Hirness Makers, Boat and 
* WaiEon Bivilife^^tructural Iron Workers, 

' Blacksmiths, Etc. 

* • . MVii t^Arxi UKi) BY 

^ THE WM. SCHOLLHORN CO., New Haven, Conn. 

'Mahers Of BeASM's Psteats, Bernard, Paragon. Lodi 
and Lxcelslor Pliers, Punches. Nippers and Dividers. 




Established 1852 


TUCK MFC. CO. 

BROCKTON, MASS. 


MAM'FACrrUKRS OF 


Fine Tools, Cnllery and Springs 

NAIL SETS OF ALL SIZES AND ICtND.S 

Send for Tool ’Caialoirue 


BRISTOL’S PATENT STEEL BELT UCIN6 


MOST EFFICIENT FASTENER FOR ALL BELTS 
Suves Money for User Makes Money for Dealer 
Write for New* C.ircular W and Samples 


1 THE BRISTOL CO.. WaJerbury. Conn., U. S. A. 

READY TO APPLY FINISHCO JOIN*'’’ New York, 114 Liberty St. ChicaifO, 753 Monadnock Bldu. 




Constructed on scientific principles, it produces nails 
of proper form and eliminates the coarse, thickening 
tendency caused cutters of the shearing or biting 
principles. The GEM has stood the test of time, 
fl SLLLS. 

BCWARC OF INFRINGEMENTS. THE QCM PATENT 
IS SUSTAINED BY THE U. S. COURT OF APPEALS. 

THE B. C. COOK CO., Ansonia, Conn. 

tcmporahy orricc; sos acarr st., ssn rnANCiaco 


THE BRONZE POWDER WORKS CO. 

Formerly CARL SCMLENK 

Factories ; Ellzabctti, N. J. Roth, near Nureinbcrg. licrmany 

Bron/es for Gilding Agriculturil Implements. 
Tools and Washing Machines a Specialty. 

Send lor samplrs and prices. New York Olllcc : William Si. 

PKESCO GOLD PAINT. 

JOHN SOMMEK’S PEKFtCTION 
RED CEDAR FAUCETS 

I list Ou.tIiIv W . '..till I'l'irly I’lui-'l.'-il 

MadoSwiit of tI.«* 111 >.• Iljii«la Prd ( cild' 

< )i !> tin (jri unit .1 t ^i.r'ii.t-l ii. tlu* vv.iixl, vsi’Ii i«ii 
f i.'t iiM.k \1 Xl.ri.^I 

\\ .... .. . \v . 0.1 ! a 

JOHN SOMMER'S SON 

355-365 CENTRAL AVENUE_NEWARK, N. J. 


eVVERT HFR. CO., trot, n. T. 



Steel Carriage ami Wa{[on Jacks 

Carriage Jack weighs 6 lbs and will lift 1,000 lbs. 

Vi agon Jack weighs 10 lbs. and will lift 2,500 lbs. 

Sold by nil johhern at ^^frn/ Prices 



^ ft 
a: b 

2 ?ft 

O c a 

S 3 

m 

m 

09 


f 


i =0 
Q 



WHY should'^yW SUITER? 
Be Your Own Chiropodist 














^rii^mT^vv Put up in 2 and 6 oz. bottles and 6 oz. cans. Package: 
vliilviill Sood—Oil very superior. Send for samples and { 
PIKE MANUFACTURING COMPANY, Pik^I 


WNlHfl 

IINIV 


foF^^K 
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3" 
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TEN CENTS 
A COPY 


MAY, 1907 


H ARD w aJK P; 



]VI AGAZIIME 


by Daniel T. Mallett at 253 Broadway, New 











































































































Eureka Sleeve Boards, Roller Bearing Elevating Wall Clothes Dryer, 


Lverlasting Brazed Steel 

P. WALL HFG. SUPPLY COMPANY 

Allegheny, Pa. 




/ 


0 


« s 

u ^ 



Ames Sword Company 


enieepEE, mass. 

T 


MANUFACTURERS OF 


SEND FOR 
CATALOGUE 

t«*SPECIAir SAW Bet, 


r PATENT PERFECTION PADLOCKS 

ALL SIZES 

Half Inch to Two and a Half Inches 

y|7HEN yoo see the name MORRILL (Reg. in U. S. 
Office ) on a tool, you will know that it is the 
TRAoc esi® •»<«< very best tool of its kind that can be made. All otir 
oM ALL MY (MOD S Warranted. Yoo take no chance. 

CH>AS. MORRIL,L, 

37S BrouUway, - NEW YORK 


FACTORY LOCATIONS 

Any Manufacturer, Hardware Mcr< hant or Artisan 
In .Hvarch of another l<K*atlori at some town where « on- 
dltiona would la* “ Hl«ht," should Invostlirate the escei- 
lent opportunities exlmlnw: In the S.inthwest. ♦•spe< !ally 
in the newStaU'of Oklahoma along the lines of the 



FRISCO! 


For tho Mer<’hant or Arti'^ari, ex< ellent traile con¬ 
ditions pre\,ill ; whlh* the Manuractiirer uojHjI ftml all 
conditions favor.ihh* and aNo sei iiie Huiie •tiduct'iinoits 
from comniercial (Inhs. 

Sand fora copy of the new comidete book. “ opiKir- 
tunltles,” descrlbiiurail sei'iiuns along the |{,u k Isl.md- 
F’rls^-o. 

N. SCHULTER. Industrial Commiasioner, 
Rock IsUnd'FrIsco Lines, 1144 Frisco Bldg.. St. Lonls. Mo. 


EASIER TO SET and 
BAIT THAN ANY OF 
THE OLD STYLE 
TRAPS 


Write to your .Jobber 
for prlcti, or to 


THE CHASSE 
MOUSE TRAP 

Patented 8 . and 
' Canada, I 902 -' 03>’06 




CHASSE MFG.CO.,57VeseySt..NewYork 


Discriminating Dealers. 



are constantly looking for good, first class tools—tools that will make friends 
of New CJustomers and belter friends of old ones. It’s to their interest. 

OHIO’’TOOLS have been found to fill this want to a nicety. Let them 
^ \« help build up your trade. 



THE eOHIO” LINE INCLUDES: Planes, both Iron and Wood, Chisels, Gouges, Drawing Knives, 

Auger Bits, Spoke Shaves, Bench and Hand .Screws, etc., etc. 

Every Tool Covered by a Broad Guarantee. Write for Catalogue. 

OHIO TOOL COMPANY, COLUMBUS. OHIO. 


oor IkHs and F.scutclu oils 
HelN, .Sk-igh BclN, etc. If 
can supply \ou. W rite for 


YO*U W^NT*Tn FILES, "DELTA" is_THE_BRA_>m 

^ WE ONLY MAKE ONE QUALITY, AND THAT IS THE BEST ON EARTH. 















MILL’S CHAMPION DRYER EOR THE LAWN. 

Over Half a Million in Use and Not a 
Dissatisfied Customer. 

WE CREATE THE DEMAND by Advertising these DRYERS in the folfowing 
Standard Publications. 


Modern Priscilla Colliers’ 

Harper’s Bazar Scribners’ 

Country Life in America Review of Reviews 
Good Housekeeping Literary Digest 

Saturday Evening Post New York Magazine 


Youth’s Companion 
Reader 

Current Literature 
Harpers’ Magazine 
American Magazine 


Delineator 

Ladies’ Home Journal 

Everybody’s 

Cosmopolitan 

and many others. 


Largest Manufacturers of Clothes Dryers in the World. Send for Booklet 


MANUPACTURCD ONLY BY 


U|| I 315 PARK AVENUE, 

■ ■■■_■_ LrlX ■ WORCESTER, MASS. £ 

^ NEW YORK Office, ST. JAMES BUILDING. 1133 BROADWAY. Tel.g3022 Madison, g! "jl 


Hill’s Famous 


CLOTHES 

DRYERS 

Are made to Meet All Requirements for the 
Lawn, Piazza, Fire Escape and Roof. 






































o 


Hill’s Balcony 


o 


CLOTHES 



o 

D 



For Fire Elscape 


Hung to the side of Building 
and swing to Fire Escape or 
Picizza Po^, and swing in to the 
Piazza. 

Nothing ever equaled 

HILL’S BALCONY 
DRYERS 

for Pleasing Tenants. 

Specified by hundreds of 
Architects and carried in ^ock 

by the UP-TO-DATE HARD¬ 
WARE TRADE. 

MANUFACTURED ONLY BY 



For Piazza 


MILL DRYER COMPANY. 


■SAY! 

This is Great” 


'hustler 

ASM sirrti? 


i? 



MANUPACTURfD ONLY BY 


Q 

O 


Don’t Wait 

until Augu^ or September before plac¬ 
ing your order for 

The ‘‘Hustler” Ash Sifter. 

Write your Jobber NOW and get your 
order in to be Shipped before August 1 5. 
Sales are heavy in September. If you 
start early you will have the advantage 
of those who start later. 


HILL DRYER CO WORCESTER, MASs! q 

NEW YORK OrnCE, ST. JAMES BUILDING, 1133 BROADWAY. Tel. 3022 Madison.^ ^ * 
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New York Oliice: 

100 BROADWAY. 


Main Ofiicc and Works; 

BRIDGEPORT, CONN. 


The American Tube and Stamping Co. 


Best OUers Made 

Copperized and Nickel Plated 

Manufactured from best quality of Cold 
Rolled ‘*$wedoh” Steel, prepared at 
our Rolling’ Mills. 

All goods subjected to a most rigid system 
of inspection before being packed for ship¬ 
ment. 


All our goods guaranteed lo be as represenled 

I STEEL 

For Pressed, Stamped and Drawn Work. 

ALSO 


I Crucible Steel] 

For Cutlery Work, Springs, Etc. 

Write US about your re¬ 
quirements ; we shall be 
glad to figure with you on 
the manufacture of sheet 
steel hardware special¬ 
ties under contract or 
on a royalty basis. 


Iv Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE, 
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Manning, Bowman & Co. 

MERIDEN, CONN. 

NEW YORK: 25 West Broadway. CHICAGO: 158 State Street. 


“METEOR” 

Circtflatfng Coffee Percolators 

Over too Styles and Sires . 

BAKING DISHES, 

TEA AND COFFEE POTS, 

HOTEL WARE, 

BATH ROOM FURNISH¬ 
INGS, ETC. 

CHAFIN^ISHES i 

whh “Ivory Enameled Food Pan** I SILVER 


ECLIPSE 
BREAD MAKER 

Wc guarantee the 

^‘ECLIPSE^^ 

Will Mix and Knead a Batch of 
Dough thoroughly in 

THREE MINUTES 

without Hands Touching the 
Dough 

No. 294 Chafing Dish - 

ATtfu; Catalog No. 49H aont on roquoat 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last PACBsi^®*^ 




ALWAYS Insfires Delicious Coffee and 
SAVES ONE-THIRD 

(Equallv deatmbla 
for making T«l) 



Sectional View. 

Mane also In Urn style with Alcohol lamp for nae on 
the table. 
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Why Sell Cheap Padlocks ? 


7^ whole regiment of salesmen, 

// f ^ \ \A/ in the shape of piinted matter, that you 

11 I i| \ ” ^ can have to send out to convince people 

that when a padlock is needed a good one is the 
logical choice. Result—^you vnll sell more 
llMlf dollars worth of Padlocks, (Yale Padlocks) 
j|[B|Hk VilV^S|| which means larger cash profits. 

Here are some of our salesmen, most of them 
printed in two colors: stories, folders, ship[»ng 
tags, envelopes, leaflets, rubber stamps, package labels, display cards, etc. 

“Suggestions (or Selling Yale Padlocks” tells the whole story. 

A postal brings it. What is your address ? 

The Yale & Towne Manufacturing Company 

9 Murray Street, New York 


SNOW DRILL ROD 


REGISTERED TRADE MARK 


The best and most economical results with 

Automatic Machines 

are produced by using our 

Brass or Bronze Rod 

Turns clean and true and saves taps and drills. 

Clear stock, free from blow holes and cracks. 

A sample lot will convince the most skeptical workman. 
Round, square and hexagon, all sizes, to 2 inches. 


U/,e PLUME (8l ATWOOD MFC. CO. 

Mills: THOM ASTON* CT. 

Main Office: 279 BRO 4DWAY. NEW YORK 


^^NswERiNG .Advkrtiseme.nt.s IT IS De.sirabi.e THAT You MENTION HARDWARE DEALERS’MAGAZJN^, 
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TOOLS FOR THE ELECTRICIAN AND LINEMAN 

The Superior Quality of Utica Tools is indisputable. 

They cut easier, wear longer and do not tire the hand. 

No. 1050 DUKE. 
This is the Flier 
that is provinur 
popular with the 
Eleotrioal Work¬ 
ers. A High Grade 
Tool (Quality 
Guaranteed) at a 
Low Price. Ask 
your dealer for it. 
If he has not got 
it, write us. 

Write for Plier Palmistry 

UTICA DROP FORGE & TOOL CO. 


Always look for 
this mark 


TRADE MARK 

genuine 


Only the gen 
bear it. 


New York OfUcc. lM-110 Oaaac St. 


75’"^ Ceaesee. St. Utica. N. 

,.Lize 




QOjisvhT BUYEH3’ REFERENCE TO APVERTISEMENTS on U§t Pacm. 


WHV ^ 

1st. Cuts any ansle* special or regular. 

3cl. Any ordinary Hand saw can t>e used, 
drd. LwlsHtest t>ox made (2 Ibs.^. 

<4tH. Can be applied Instantly. Saves time* labor and money. 

0tH. THe Only Mitre Box made tHat Is attacHable to Inside 
and outside woric without any special attachments. 

DO VOU STTOCK THEM? IF^ INOT, VOU ARB LOSIIVO MOINEV. 

Ask your jobber for this, and if he will not supply the genuine accept no imitation, but 
write us direct for the Green Book and prices. 

Smith (Si Hemenway Co., 109-110 Duane St., N. Y. City 


50,000 (Fifty Thousand) Satisfied Carpenters Use the 

SEAVEY IMPROVED MITRE BOX 
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OlrougM Bronze IHetal 



RUSSELL & ERWIN MANUFACTURING CO. 

NEW YORK CHICAGO BALTIMORE LONDON 

BAN FRANCISCO HiCW Drifalllf ^UIHI* PHILADELPHIA T 


Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 






























“TRIUMPH” 


Specialties— 

KEY CHAINS TO TRACES. 

Have you the No. 8 Catalogue? 

Deliveries— 

Shipment day order is received. 

Over 1,000,000 feet in stock, 

TWICE AS STRONG AS WELDED 

- Manufacturers - 

THE BRIDGEPORT CHAIN CO., bimdwport. com. 


STEEL 
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Rustless— 

Display TRIUMPH DOG LEADS, 
HALTER and KENNEL CHAINS 
without fear of rusting. Sales doubled 
owing to this new finish. 


Free Samples— 

Suppose you have an inquiry for Chain 
for a specific purpose. Let us know 
and we will send proper samples to 
you or direct to your customer without 
charge. 


We also make «BROWN’* and **PERFECTION” 
Patterns. Over 12 miles per day. 


- Distributers - 

WIEBUSCH & HUGER, Ltd., New York, N. Y. 



CHAIN 



In Answbsimg Advertisements it is Desirable that You Mention HARDWARE DEALERS*MAGAZINE. 
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Perfection daw Clamp 

UGHT STRONG COMPACT ADJUSTABLE 


May be attached to any bench or other wooden 
object in a second without screws or nails, or may 
be fixed permanently to the same in a moment 

- = MA.IVURACTUR1SD BV ' "- z 

TOWER & LYON CO., 95 Chambers St.. New York City 


Union llardware Company 

TORUNGTON, CONN.» U. S. A. 


New York OUlcc, W Chunbero Street, in chwoe of TOWEK A LYON CO. 


Roller Skates 


IVe make all styles. Rink 
or Eictetislon. Plain or Ball 
Bearing. Men and Women's 


ist Paces. 


Digitized by 


Google 
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The ReasonWhy 



Needs 

No 

Paint 


ROOFING 


The enlarged diagram 
above tells the story. 

If you examine it you will 
notice that it is composed of 
five different layers. 

In fact, Amatite is made on 
a different principle from any 
other roofing. Instead of a 
smooth skin coating, made to 
receive a coat of paint, Amatite 
has a rough surface of small 
particles of hard silicious 
rock such as seen in quartz 
or other hard stone when 
examined under a micro¬ 
scope. 

This mineral surface is 
chosen for its weather- 
resisting qualities, and does 
away ^solutely with painting 
and coating. 

Underneath the mineral 
surface are alternate layers 


of long-fibre, wool-stock felt 
of the best grade, and be¬ 
tween each sheet and under 
the mineral surface on the 
top is a layer of a specially 
prepared Coal Tar Pitch, the 
greatest waterproofing material 
known. 

This short description will 
give you some idea of how 
carefully Amatite is con¬ 
structed, and what effective 
protection it will give against 
weather of all kinds. 


FREE SAMPLE 


The best proof, however, 
is to see a Sample, which 
we will send to anyone free 
upon receipt of their name 
and address to nearest office. 


BARREn MANUFACTURING CO 


Oilcflgo 


Clcvtlind 411cgheiiy Kansas City 

mtaiteniFoUs PbUadct{iliia 

Cfociimiti Londaiii Eng* 


Boston 


New Orleans 


Iv AirtwsiiNO AdVsrtisxvbnts it is DssimASLB that Yoo Mbntioit hardware DEALERS’ MAGAZINE. 
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WIEBUSCH & HIL6ER, Ltd. 

9 tfp 18 Murray Street^ New York 

Pacific Coast Offices: 438 Market Street, San Francisco, and McKay BuildiniT, Portland, Ore. 




m 

kd 


To distinguish them from imitation they bear the TRADE 
MARKS “SOUND” and the name “WILKINSON” 
stamped on every shear. 


SOLE AGENTS FOR THE 


Genuine English W ilkins on Sheqt Shears 


iNo. b 


Every GENUINE Wilkinson Sheep Shear is also stamped “ENGLAND” or 
“MADE IN ENGLAND.” ACCEPT NO OTHER AS WILKINSON’S; THEY 
ARE SPURIOUS. • 


Conplete Line, snHed to all sedlMS the United States 


Better Shears could not be produced at any price. IMITATIONS have neither 
the quality, temper, finish, nor design of the GENUINE Wilkinson, which will cut 
WOOL better, faster, and longer than any other make. 


REFUSE TO TARE A SUBSTITUTE 


Your JOBBER can furnish the GENUINE WILKINSON. Send him a sample order 
if not now handling this make. Illustrated Price List mailed to dealers sending 
business card and Jobber’s name. 

Digitized bv ^ 


Ttie Ramous O I D O B B 
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The reason 


Samson 
Spot Cord 


IS called for so often is be¬ 
cause the experience of 
years has proved it to be 
worth many times its 
slightly extra cost. 

You can sell it at a fair 
profit and at the same 
time satisfy your custom¬ 
er so that he will come 


SAMSON CONDAOE WORKS 


Bastoo. 


Ik Akswekiko Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE, 
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SOLD BY ALL HARDWARE DEALERS 


L 


Improvod Carpenttrs’ Tools 


Of the better class of Bit Braces the line shown 
in ovir Catalogue No. 81 is the most Complete. 



Stanley Concealed Ratchet Brace 

No projections—complete protection for the 
Working Mechanism. 


Stanley kjule Sr Level Co. I 

Hew Britain, Conn,, U, S, A. I 

■■1 . NEW YORK OFFICE AND EXPORT DEPARTMENT ff**" 

I 107 CHAMBERS STREET, NEW YORK I , 


In Answbsinq Advbrtisbmemts it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE, 
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New Departure 

Turn Plates and Button Cases 



The patterns here shown are only a few of a large assortment. Believ¬ 
ing that iron or steel is not suitable for outdoor exposure we furnish in 
bronze or brass only 

A SUPERIOR ARTICLE AT EVEN MONEY 

Send For Catalog and Prices 

Mannfactiirea Iqr SeUiof Afenti 

The New Departnre Hfg. Co. John H. Graham & Co. 

Brtotol. Ct New York Cliy. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Pages. 
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New Departure 

Rolary and Push Button Door Bdls 


For perfection in design, finish and mechanism our New Departure Bells are 

INCOMPARABLE 

Send For Catalog and Prieea 

ManatoctareO by SdUaf laarig 

The New Departure Hfg. €0. John H. Graham & Co. 

Bristol. Ct. New York City. 


Is Amswerino Advertisememts it is Desirable that Ypjj Mentipn HARDWARE DEALERS* MAGAZINE. 
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A NOTIONS SALE 

^‘Sale” as we use it always means much. And we 
are headquarters for the notions of not only hardware, 
but of ALL lines. 

Hence with a sale of notions for its BIG feature our 
May catalogue is particularly desirable. 

Besides this extra sale of notion leaders there are 
the regular monthly lots of leaders in every department. 

Also this new issue of ‘'Our Drummer*' shows our 
new guaranteed net prices for goods we have ready for 
immediate shipment. 

And in addition to the right goods, our May cata¬ 
logue also contains the right resultful plans for making 
your May a busy, profitable month. 

Shall we send our May catalogue (No, K6io) to 
YOU? 

BUTLER BROTHERS 

**THE HOUSE THAT COVERS THE COUNTRY” 

NEW YORK CmCACO ST. LOUIS MINNEAPOLIS 

SAMPLE HOUSES: BALTIMORE. DALLAS 


CoatvM BUYERS’ REFERENCE TO ADVERTISEMENTS OH UtT Faois. 
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^^NHIDA Galvanized ^Hammock Chains’* ate infinitdy 
^ stfonger than rope. Tested to beat the weight of fire heavr 
men. Heavily galvanized; .thetefote rost-ptoof. Most easily ad- 
josted. It wiQ not slip. Made in thtee dzat 3 ftt 6 ft and 9 ft. 
respectively. Attractively packed» one set to a box. A con¬ 
venient shelf paclu^fe. will appeal to every hotoeholder. 

Be Bare yon have tbeee cbaine In stock before 
the eeaeon opens. Write for prices and samples. 
DISPLAY HANGERS FURNISHED FREE 

ONEIDA COMMVNITY, Ltd., Oneida, N. Y. 


Im Answb&xvo ABVBBTiSBif BMT8 IT » DisiEAiLB THAT Yov Mbntion HARDWARE DEALERS’ MAGAZINE. 
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INo. 62 —UTILITY 

TRY AND MITRE SQUARE 


Blanked out of bright sheet steel, 
steel shoulder riveted on handle, 
perfectly square outside and inside, 
accurately graduated, true mitre end, 
light to handle. When not in use 
can easily be hung up. 


o. iE>. «s oo. 

TSILvirret-y fil'tiree't* PQTe'w Yoirls 


” j' 5“ -■ it- 

T. 1 .‘C -1 ‘fi iiTi I I'fi I iT. I iT, I ,i’. I. !*i I r'fi uT. I ,V,! I'r,:. T1 -t,11 f. i. f, 1. 


THIS IS IT 



BLUE BODY WITH 

YELLOW JACKET 

The Only BLUE SQUARE with yellow 
graduations 


For Particulars writ* 


SOUTHINGTON CUTLERY CO., 


42 Murray Street, NEW YORK 
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Household Specialties are house necessities. They are 
money makers for the dealer who sells them — and they sell 
easily because they are easily the best. We create the de¬ 
mand, you simply fill the orders. 



TWtlT 


CO-OPERATION —with the Dealer 

is the keynote to our success. Our advertising campaign for 1907 is greater, 
better and more thorough than ever. The above announcements are some of 
many which will appear in leading magazines, newspapers, and women’s 
publications, all for your benefit. 

Electrotypes for local newspaper work will be sent you free; also store 
hangers, booklets, mailing slips, etc. 

l^ANDERS. FRARY & CLARK 

Manufacturers of Universal Specialties ^ 

NEW BR.ITAIN. CONN. Digitized by V^OO' 
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^:CRONK^^ QUALITY-^XRONK^^ PRICES 



CHAMPION 


IDEAL 


SPECIAL ONION WEEDER 


ANTI-CLOG LAWN 
or GARDEN RAKE 


CRONK GARDEN MATTOCK 


Write for Catalogue ofjour Complete Line 


TKe Cronk & Carrier Mfg. Co. 


ELMIRA, N. Y. 


Digitized by 


GooqI 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paom. 
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There’s Nothing to Fear 
From the Elements 

when your roof is covered with 



32 POUNDS COATINC 


ROOFING TIN 

In case of fire fi’om without it does not ignite; from within, 
it soon smothers the flames, wind cannot get under; rain cannot 
beat through; a snow load—the worst of all pressures—creates 
no damage, while freezing and hail will not crack or destroy this 
superior commodity. 

Think over all other roof coverings and see if such claims 
can be truthfully made for any of them; then take into consid¬ 
eration the moderate cost and long life of MF Tin, and decide 
for yourself which is the most practical material for you to use. 

Our booklet “From Underfoot to Overhead” tells how MF 
is made. We want you to have a copy, and will gladly send it 
if you will write us. 

AMERICAN 
SHEET & TIN PLATE 
COMPANY, 

1406 Frick Building, PITTSBURGH, PA. 


In Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE, 
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TCbe superforits of 
'Community Stlt>er 
bestons to mrp» 
where recooniseb. 


Ube superiority of 
Community Silver 
plate bas been pro* 
veb by Til. 5. ©ov* 
ernment Bssayer’s 
test CN.^ 


Aoberate prices 
I Ht au Dealers 


(Pneiba Community 
Itb. 

(Pneiba. 'W. J?. 



Google] 
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A TONIC TO TRADE 


BUSINESS needs boosting sometimes—just 
as the busy man himself occasionally needs 
bracing up. There are tonics to trade, which 
act as needed commercial stimulants. For 
such purposes we prescribe 

COMMUNITy 

SILVER 

Its display instantly awakens interest; its 
dignity and beauty impart prestige to your 
entire store. Its profits are generous. It 
helps to sell other things. 

In short,Community Silver vitalities business. 


ONEIDA COMMUNITY, LTD* 

ONEIDA, N. Y. 


Ijr Airswsmiifo Asvutimbmemts it xs Dtsitablb that You Mbntion HARDWARE DEALERS* MAGAZINE. 
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^^ness SOK 


ComoiT BUYERS’ REFERENCE TO ADVERTISEMENTS on Lait Paoci. 


Harness Dressing 


EABNESS OIL. 

Preserves and softens the 
leather, consequently adds 
life. Compounded with pure 
neatsfoot oil. 


The very best article of its 
kind. Unequaled for use by 
both manufacturer and 
owner of harness. 


1. X. L HABNESS OH. 

Second in quality only to 
our Frank Miller Harness 
Oil. Superior to all others. 


OLDEST ESTABLISHED 1838 LARGEST 

The Frank Mhxer Co. 


Manufacturers of the Preparations for Use on Harness Known i 

The Standard of the World" 

Highest Awards, Centennial, 1876 
Highest Awards, World’s Fair, 1893 


gum. 


OFFICE AND F ACTO RY EUROPEAN OFFICE 

MtodSSl West nth St., NEW YORK, II.S. A. Tower Chaabers, lloor|ate,U>NMN, LC. 

8«nA tot Ptieo tUt mad Cmtalogae. Digitized by ( 


Carriage Top Dressing. 

Gives an elastic, durable 
water-proof gloss and is posi¬ 
tively safe to use on finest 
stock. 


HABNESS SOAP. 

Unrivaled for cleaning and 
softening the leather, abso¬ 
lutely pure. 


Our preparations are nni- 
fonn in quality and the 
quality the best. 


The Frank Miller Co. 


EDCE, COLLAR AND 
HARNESS INKS 


AXTJZ OIL. 

Superior to Castor Oil; 
lasts longer and will not 




Of L 






i d iiii lTl 
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THAOS MAUN. 

RECEIVED 


Highest Awards Wherever Exhtblled, 


St. Louis 1904 
Buffalo 1901 
New York 1885 


Portland, O. 1905 

Paris 1900 

San Francisco 1885 


Merit and Superior Quality Recom¬ 
mend our Goods. We make and sell 
the Very Best Only. 


Why IT B PrsfitsMe ts Puh the Sales! 

STAR SAFETY RAZORS 
AND ACCESSORIES. 


Thirty years of practical 
experience as manufacturing 
cutlers, employing the best me¬ 
chanics in our profession, en¬ 
ables us to offer the public the 
best and only mechanically per¬ 
fect safety shaving device of 
unexcelled ouallty and work¬ 
manship. Offer your patrons 
an article of merit which has 
quality and practicability be¬ 
hind it. The only way 
for a dealer to hold bis 
trade is to sell them an 
article that will prove 
satisfactory. By our 
methods, adopted Janu¬ 
ary 1. 1906, to sell to 
Authorized retail dealers 
under a signed contract 
to strictly maintain our 
retail prices, you are 
assured a good profit 
and are protected 
against price cutting. 

We help to create a de¬ 
mand for our products 
by extensive advertis¬ 
ing, and to assist the 
dealer, we supply a lib¬ 
eral amount of adver¬ 
tising matter and take pleasure In furnishing electros for local advertising. To properly display our 
mer^andlse, we furnlsn handsome stock and display cases with the first order when a stipulated 
amount of goods is bought. As pioneer Safety Kazor Manufacturers, making a razor used by the 
most prominent men of the world, we solicit your request for catalogue, prices and Information 
on the World Famous Star Safety Razor. 


STAR SAFETY CORN RAZOR 



Simple* Sale* Sure. 


KAMPFE BROS.* 8-12 Reade Street, New York City 
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QUALITY 

TELLS 


THE ATLAS BRANDS ^^TELLaT 

Ehnbody All the Essential Features R^uired in a 
Gk>od Running Shear, with an Exceptionally Fine 
Cutting Edge. 

Send for Catalngue No, Id 

THE ATLAS SHEAR OO, 

OAST SHEARS SCISSORS TINNER SNIPS 

BRIDGEPORT, CONIV.. U. S. A. 




It’s no trouble at all for us, and involves no expense on your part, to 
have our salesmen call and show you samples of UN-X-LD Cutlery. 

That’s what he’s paid for, and we’re glad to put his time against yours, 
for we think, if you will look at the samples, and compare with others, you will 
quickl}' see UN-X-LD Cutlery combines very high quality with fair price.s. 

As proof—UN-X-LD customers never-give up the line. 

Just drop a card, with your address,—and we’ll gladly call around to see you 
and sho\v our line! 

Isnt it ivorth your name and address to see the samples and get our prices? 

NORTHFIELD KNIFE: COMPANY 
Northfleld, Conn. 



rpiHERE is satisfaction in knowing that the line of goods 
^ you offer cannot be excelled in quality. 

HEINISCH 


Tailors’ Shears, 
Trimmers, Scissors, 
Tinners’ Snips, Etc., 

ARE THE 


^^Best in the World.'^ 


R. HEINISCH’S SONS CO., 


NEWARK, N. J., 


U. S. A. 


NEW YORK OFFICE AND SALESROOM, 155 CHAMBERS STREET. 
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SAFETY RAZORS 

The Gem—Ziim Aatomatic—The Gem Jimior 

Let US send to you full information and samples. You will then 
realize why our Safety Razors enjoy the best reputation of all. 

The Original GEM SAFETY RAZOR, with the forged Made, 
is fully explained in our 35-page booklet, illustrating also 
the fancy sets. Price, $1.50 and up. 

The ZINN AUTOMATIC SAFETY RAZOR, without a question 
the best and simplest razor with thin blades (24 blades), 
requiring no honing or stropping, $5 each. 

The GEM JUNIOR, the popular $1.00 Safety Razor. 

Good representative dealers wanted everywhere. 

GES4 CUTLERY COMRANY 

34 Rea<le Street* New York 


“L, & a” BUTCHER KNIVES 

Made by LAMSON ft 600DN0W HFG. COMPANY Bat. 1 S 3 T 

Th« Name ^he Ouarantoe 

Are sold by the leading Jobbers and Butcher Supply Houses throughout 
the United States, and have stood the test for over sixty years. 



No. 810. Sizes 5 to 14 inoh. Beech handle. 



No. 950. Sizes 6 to 10 inch. Cocobolo handle. 

>Vrlta for Catalog 

New York OfUee: OAKMAN BROS. CO., 4S Mnrray St. Faetwy: Shelbome Falls, Mass. 
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EVER-READY’ SAFETY 

RAZORandIZ Blades 


Bigger! Better!! Busier!!! 




Thousands of dollars have already been ex¬ 
pended in cna^aKine advertising to arouse world¬ 
wide buying. Thousands more will quicken 
the call over your counters and exhaust the 
supply on your shelves. 

Just featare Evtr Ready Safety Ranora in your rstib- 
lishmciit—fluout tht price—use counter space or a window 
corner. Feature the 13 bUde* that are in the Ever-Ready 
Dollar Outfit. 

Write to ue for show cards, window tickets, bookZeti 
THEY'RE all FREE, UPON 

R E Q U E ST. 

We are contributiuR all the energy, acJling force and 
expenditure that could potnibly guarantee you dxfclt ja/ej 

Dli? PTOfiil riTlIrl nf 


expenditure that could potnibiy guarantee you date ft la/er 
btg proMi and plenty of thtm* * 

With our proposition of the &nty safety rasor m the 
world u>ith tnvke separate blades, setting for anyrnheres 
near an* datiar, and the eounttesi other advantages, surely 
warrants your fullcxt and vigorous co-operation. 

AMERICAN SAFETY RAZOR CO. !!!£• 

Offices, 299 UROADVVAV, NEW YORK 


C J. KIMBALL COMPANY 


BENNINGTON, N, H, 


C.J.KMBAI.L CQWWT. 
BOWlMGTCt^ N-hU 



MANUFACTURERS OF 

Butcher Knives 
Shoe Knives 
Kitchen Knives 
Putty Knives 
Cigar Knives 


Factory Knives 
Screw Drivers 


Paper Hanger Knives 
Dra3ving Knives 


SBND POR CATA.L,OaUP 
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"MONEY TALKS" 

X Hoi a 



DOLLARS FOR DEALERS^^ 

THEY SAY 

*'Opportunity knocks at every man's door." 
IT IS ALSO TRUE 

that some, people **knock" oraortunities, 
because they have other axes to gflnd besides 
Keen Kutter. 

BE CAREFUL 

you don't get the two mixed. Opportunity 
is now **knocking" at your door, if you iet 
her in you wiii be a richer man at the end of 
the year. 

THAT'S BECAUSE 

they're the best goods on earth, and what's 
more, they're **sdabie," as the resuit of our 
advertising. 




May be adjusted to anv 

Instantly changed from right to left 

Is the best and a Cheap Guard. 
Get my prices^ which are right. 


t. T. WEISS, Sole NatnulaLOturer 

297 TmH* PImmv BROOKLYN. N. Y. 



WILCUT SHEARS 

HIIBEF. GRASS. HEDGE AND HORSE 
BUTCWER KNIVES ^ 

Tire Wilkinson Shear 4 Cnllery Co. :: 

* IMif. PeiK. 1.5. i 


Digitized by 


Goo le 


Ik AKSweaiNG APYsaTisaMEXTS it is PasiaASLic tuat Yov Msntion HARDWARE DEALERS’ MAGAZINE, 
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S 5 f S knives 

ALWAYS THE SAME 



II II. 


A PROFITABLE LINE AT YOUR COMMAND 

S Sc s Knivrs arc profitable because Ihcy fcwi/J up yottr trade bv satisfactory service to your 
customers. 

Our Hpcciai prijcefia of tcinj;itnng producer a bl^de lliai iih''itlutdy free from hard or Mjft 
spots—they arc all sharp and 'vlil hold an edge. 


Just drop us a lint^ you want this prulilable line io wgsk for you, and we wiU send 

catalog or a sample order, just as you desire. 

INATIOrSAU t:UTUt^RV IJOMPArxV, D*strolt, U, S 


lend a H 


A ” Safety Razor 

TOUCHES THE SPOT 

Doa*l pay aorc far Fiacal Saf^ 
laior oa Ear(h« / 

Warraiited to £ire Entire ^titlac- 
^ tioo. Two parts only—Blade and 
'■ Handle — Separate Htropping 
handle No springs.ytio screws. 
' nothing to twist or tur^oose or get 

^ out of order. Fixed handle—no ad¬ 

justments — always ready Every part in pn\n sight—no 
complication. / 

Worth more tjian others because of simplicity; durability, and 
special steel used ia blades We have beoi in the Cutlery 
business many years, make all kinds of blades—furnish blades 
for other makes of razors. Steel used Is mtute especially for us;* 
finest that money can buy or skill produce; 

Each blade separately tempered liy ou/secret process, giv- 


Ing finest, smoothest, ^most durable edg^ 

Proved by years of ^^periment and compar¬ 
ative tests. blade is ground.strop¬ 

ped and halr-tested.C*^^^^f^^k Every one a genuine 
razor blade. Any de-Vfl ■Vl^Bfective parts cheer¬ 
fully and promptly Hfe] I replaced. Blades held 

rigidly in place by clamp entire length. 

Can’t work loose Otiickly Iskei oal %mi 

lepficed. Blades not in use doubly protect¬ 
ed by neat case in- closed in box. Re¬ 
quires practically no room in traveling bag. 

Equal If not superior *® old-style hollow- 

irround blades. We make both 

No danger—couldn't cut yourself if you tried your best. 
Entirely sanitary—easily cleaned in cup or under faucet 
Amply protected by valid patents allowed — others pending 
Holder made of special non-cor- 
roding metal. 

Our "Wizard*' — same general / 

construction having all Solid metal \ \ 

parts.heavier holder and finer case. \ \ Vv *« 

12 lladtt, 12.00; 24 lladM. 13.50 \ 

and all guaranteed. \ / 

We are manufacturers of kitchen fT miiMS l 
and household cutlery and sped- I 

altics. old-style razors, shears and 
flat blades for all purposes. ... 

FnMitCmcntSitaiaSft Cl. WIZARDl^^ 

Depi. B. FraMOif, 0.. M.S.A 191294 Dl 

Sold by Regular Dealers Only It — DLAl/C 


WIZARDS 
12^24 BLM 


FORSCHNER’S XXXX 
BRAND 

i Butcher 

I Knives 

L I Made of Special 
ill Damascos Steel, care- 
fully tempered and 
ground, combined 
' * with best workman¬ 
ship. Superior to all 
others. Each blade 
warranted. 

Write for Catalogue. 

Clias.Forsdina* & Sons 

206 East iOlli Street 

NEWY 0 IK. 1 I.S.A 
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Five Millioii Dollars 

Paid Orer the Retailer’s Cotmter In 30 Moiiths for tibe 


Gillette 

5TR0MI«C hid HnNINC 



Razor 



One Million satisfied users of the Gillett-e Razor are satisfied customers of 
the live dealers "who handle Gillette Razors and Blades. Don t you want to 
sell your share of the second million Gillettes 7 

Dealers everywhere report increasing 
sales. We are spending more money in 
advertising.the Gillette than is spent by all 
other razor concerns combined. Our ad¬ 
vertising creates the demand which dealers 
supply at good profit to themselves. 





No 

Resharpened 


All Bhdes 
New 


Sold hr 
Dealers 


Prices fixed and maintained by patentee and man¬ 
ufacturer prevent price-cutting and insure every dealer 
receiving full profit. 

Triple Silver-Plated Set, with 12 blades (24 keen ed^es), $5.(X) 
Standard Combination Set, with shaving brush and soap, 

in triple silver-plated holders, - - - - 7.50 

Other Combination Sets in Silver and Gold. 

New Blades, in packages of ten,..50 

We supply our dealers liberally with signs, booklets 
and bangers, and lend all possible assistance to push 
sales through the dealer. Write for our uniform 

discounts. 


Gillette Sales Company 



244 Times Building, 


NEW YORK 


Ik Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE, 
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Platol Proves 


We want every hardware dealer who sells Platol to 
first convince himself of its unique qualities. Well gladly I 
send you a samplh« and we urge you to test it thoroughly 
—then as a natural sequence, you’ll SELL Platol con¬ 
scientiously, enthusiastically. Platol is the world’s match- 

_ less cleanser and renovator of 

polished surfaces. It is the only 
composition that silver plates as 
it cleans. Every household has 
need of it-everybody will “get the 
habit ’’ of using it. 

TRY PLATOL-IT PROVES. 
SELL PLATOL-IT REPEATS. 




One Doz. Czrtoiia in Boz. 


Write **PlatoV^ on a post- 
card TO-DAY and address 

G. L Steipreicli (Gi., Ik _ 

LhMo Carton in Which Bottloa 190*196 W6St B^WBy* NBW YOfk Nolo Eaoy Method of Botaching 

Are Packed. Cork. 





This Handsome Display 
Casa FREE ! 

TO DEALERS WHO HANDLE 
CARBORUNDUM SPECIALTIES 

It’s an ornament to any store 
—^40 inches high—made of 
quartered oak and plate glass 
—triangular in shape—giving 
2 display surfaces—with a 
closet in the back to store stock. 
Write to-day for our Proposition. 

The Carboiiindam Company 

NIAGARA FALLS, N. Y. 


CoMsutT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 















You cannot help 

ADM1R.ING 

THE ORNAMENTAL BEAUTY 

of tKo 


r 1 



SANITARY PARAGON 

Washing Machine. 

IT IS SO DIFFERENT 

FROM ANY OTHER WASHER YOU HAVE EVER SEEN. 

There IS none of that usual clumsiness, none of that av^kwarcl “al\%ays in the 
way** round top construction, none of those heavy and dangerous cogwheels 
which frighten the women. 

AS TO ITS EFFICIENCY AND MERITS,- 
IT IS SO DIFFERENT 

From the old-fashioned unsatisfactory wooden rotary washers. 

The Paragon is a reliable laundry machine in a class of its o^u. Over 7000 
wise dealers are enthusiastic agents for this wonderful machine. Why not YOi^? 
No dealer can afford to overlook onr most attractive proposition. 

WRITE AT ONCE FOR DETAILS 

PARAGON MFG CO. 

1178 THIRD AVENUE 1378 CARROlCIaMEC 

NEW YORK OHICAQO'" ' - 







Enormous Success. 

Capital i903: $5000 Capital t907: $250000 



m PAMASON At AN MNAMEITAL STANO 



THE PANA80N AS A EITCIEI TAILE 



We invite every dealer^s careful 
investigation of our claims for the 

PARAGON 

SANITARY WASHER. 

The greatest snccess 

In the history of honse-hold machinery. 
DEALERS: Ask the experts, i.e. 


av OffictriitlMU.t.AnqfiiNHMy 
ANY tii't of lor NMc lottitotiMi 
ANY Plftleiai io loy Hotottil 
ANY Mtitgor of lor MoNoni Hotol 
ANY PithfaoiMo Frooeh looiNofor 
ANY SVilM CNoalcil ll^ClMl■or 
ANY Collar ooN Coff Maooftclirtr 


lotlMU.t.oroor olhor 
CoMtry ii fho lorW 


J 


WHAT WILL ACHIEVE 

those unequalled laundering results, that won¬ 
derful snow-whiteness of their linen and gar¬ 
ments vousooftenadinired, and the aiisvter 
will invariably be: the PARAGON Tf PE, i.e., 
the rerolYing cylinder washing marhine,— 
universally conceded to be the least injurious, 
the most rapid and only effective system known 
to modern science. 

NOT A SINGLE EXPERT 
uses any of the l)on]bastically advertised so- 
called “best** washing machines, because they 
cannot afford to waste their time and destroy 
their costly linen by using inferior, impractical 
devices. 

Prudent People PARAGON their 
w'ash, using the famous PARAGON 
WASHER, an exact reproduc¬ 
tion of the large and expensive 
power machtues. 

Uniform, Fixed Selling Price; Large Profits. 

ABSOLUTE PROTECTION 
OF TERRITORY 


Our improved 1907 Models 
are the acme of perfection. 

giff* Dealers shou ld not fail to send for our 
i nteresting Pamphlet “|iooo Advice.** 

Paragon Mfg. Co. w 


Beware of inferior substitutes! Avoid imitations. 
Remember the name: '‘SANITARY PARAGON." 


May, 190». 
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In all Styles and Shapes. 

MILLIONS IN IJ»C! 




Just specify 

^ Coates 

and WIN! 




For BIG Boitb 


LITTLE Boys, too. 


Coates Clipper Nfg. Co. 

WORCESTER, MASS., L. S. A. 

JOHN H. GRAHAM COMPANY, New York Selling Agents 


In Answering ADVBRTiSEifENTS it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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HATCHETS 


Quality, Style and Finish 


Combirieil 


Send for Descriptive CaUdogtie and Prices. 

E9WARD ».tlOTCtlKlft5 

Rtilraikd At*.. BRIDGEPORT. CONN. 


Hatchets, Axes, 
Adzes, Etc. 

WRITE rOR CATALOG 


**VELVET TREAD” Simplest and Strongest 

Our Aluminum, Steel and Fiber Wheels have become 
popular with all skaters. 

CARSY A FVl,I, tlNB OF SINK BQVIPMRNT8 
CMICAQO ROL,L,ER SKATE CO., 68 So. Ganal St., GHIGAaO 


Folding Pocket Skates 


No Keys. Heel-Plates or Screws; NO BULK. NO BOTHER. 

A pair in a wallet may be carried in the breast pocket or a lady-s muff. 


tfOTCtIHIBS 

CLIRKR5 

Standard Quality, 
and Werkmananip 
Guaranteed. 

Prompt Shipment 
Right Prices. 


Simple in Design 
Elegant in Finioh 


MADE 
IN 

FIVE 
STYLES. 


.•TVLR NO. 20 . 

( 

Inquire of your | 
Jobber or write., 


At a Reasonable Price 


Combination 

lee Pick and Shaver 

Rorgess-Norton Mlg. Co., Geneva, Dlinois 




Ualbg Mben. Aik tor Catalog. MARTIN SKATE CO., B 08 ton,Ma 88 . 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Lmt PAon. 
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WHEN YOU WANT 


Skates Sidewalk Skates 


GET 



THE BEST ICE AND ROLLER SKATES 
We will make you very attractive quotations. 


The Samuel Winslow Skate Mfg. Co. 

WORCESTER, MASS., U. S. A. 



Mr. DEALER, 

J pjjf Do you luiow our line of 

BASE BALL GOODS 

for 1907 Is the very best? And 
*tis about time to place your 
order. Write us to-day for our 
new Catalog(ue and Price List.* 

TDE DRAPER & MAYNARD CO 

PLYMOUTH, N. H*, U. S. A. 


BUFFALO MODEL-EXTENSION CYCLE SKATES 


Nkkel • Plated—Ball Bearing—Rubber Tires 

- Particulariy 

Outdoor ^ 

Caulogue 
with tpecial 
discounts. 

THE CYCLE SKATE AND SPORTING GOODS CO., 37 Park Street. New York 


In AifSwsKiiro Advbmtisbmmhts it is Dbsibablb that You Mbntioh HARDWARE DEALERS'MAGAZINE. 
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The Struiigi st. Speediest, Most Klle- 
gantly Finished Hand Cars on the 
market. 

Built in four sizes for both boys 
and girls. 

Advertised in all the leading mag¬ 
azines for your benefit. 

Write for our Illustrated catalogue. 

We have real talking points. 

QUSCOCK BROS. MPQ. CO., Mancie, iod. 


Catatogu* on JIppUenttom 

AMERICAN SHEARER MFC* CO. 
NMhu«L. N. H.. U. S. A. 

Wl«buaoK ttL Hllger. Ltd.. Sluing AgMit* 
9-15 Mxirray St*. Maw York City 


^^3 MxirraV St.. M^W YoriZ 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pacss. 
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FEATURES OF BALL BEARINGS 

IN 

BARNEY& BKRrS ROLLER SKATES 

-_ 1/ DAI I Three ttae* *5 ttrofic and danble 

/4 in* M the ordinary 3-16 In. balla; 

\ HELD BY 

RETAHSERS 55£S!SK“"“'-“ 
-^KFj QROOVED CONES, K.S'ML.'SS 

. ’ WMT U radacMl. 

■ CONVENIENT. DURABLE, SPEEDY 

NEW CATALOO NOW READY 

BARNEV & BERRV 

fiRRIISaPIBUD, U. S. A. 


Richardson Single Track Expert Roller Skate 

The only practical two-wheel Skate on the market. Embodies the same oscillating 
action as our regular four-wheel Skate. Designed especially for expert and professloniu 
skaters. 

We manufacture the most complete line of high-grade Roller Skates on the American 
market. 

We carry a full line of everything pertaining to the rink business, Including mechani¬ 
cal military bands, maple flooring, surfacing machines, admission, skate and wardrobe 
tickets, lithographs, electrot^es, etc. 

Send for catalogue. Tells how to open and operate roller rinks. 

RICHARDSON BALL BEARING SKATE COMPANY 

_ ,501 WELLS STREET. CHICAGO 


POLO SKATES. 
SUCKS, BALLS 


M. C. HENLEY’S ROLLER SKATES 

Most Durable, Ftaclkat, EcBBoakal Rink Skiles on the Market 
The Easiest and lightest Rnnning Skate on Earth.” 

Use4 in All Principal Rinks. 

"See Spring Steel Foot-rijtc lormed Rubber Cushions between trucks and foot 
to ihapc ol foot ind Guirmtetd." plate. Trucks Instantly removed or re¬ 
placed. Finest construction—one of Eie 
most desirable features being the light 
^ eS^ weight of these Ball Bearing Skates. 

^ I Full nickeled or bronze flnlsh. 


IMPROVED 4^ 


Urscit ReUer Skate Factery in the Werld 
Established over 28 years. 
IH>LX>—Complete Polo Outfits. 

Ovor two million lenley Skates sold In the U. S. 

H. C. HENLEY. Richmond, bfd.^ 


In Answering Advretisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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Hopbiiis & Nka Junior Repealing iOfle 



•R calibre, take down pattern, military style, bolt action. Rocky Mountain 
step rear sight and pin-head front s^fat Selected Walnut stock with 
military butt plate, positive safety device to trigger so that the rifle cannot be fired until the lever 
is home. Length of oarrel, SO inches; weight, 6 % pounds. Length over all^ 88^ inches. Can be 
used as a sin^e shot as well as a repeating rifle. Rifling of our improved dicrease twist, parts all 
drop forged and lo^ work made of spring steel. Shoots 88 short or 88 long or 88 long rifle cart- 
ridm, and the magazine will hold 18 shorts or 18 long or long rifle cartridges, and the magazine will 
feed these cartridges if put in promiscuously. 

To load rifle, pull out tube in magazine until slot is uncovered and place cartridges in the slot, 
bullet part of cartridge pointing out After loading r^lace tube in magazine ana fasten it by 
turning knob into slot at the extreme end of magazine. 

To operate the rifle, raise lever to top of barrel and pull back bolt until hammer is codced, and 
then push bolt forward and return lever to first position. 

It is essential that the rifle be krat clean, and should be thoroughly cleaned and oiled after using. 
Use ammunition with greaseless bullets. 

SEND FOR CATALOGUE TO 

The HOPKINS & ALLEN ARMS CO. 

Norwich, Omui. 


r \m' 1 

B ' mr 



A\ m . ^ 

11 MF a. /w 




f « m 


TARGET RIFLE 


Here is a really reliable, inexpensive target rifle, single &ot, 22 calibre, and uses short, 
long and long rifle cartridges. It is rifled specially to give the greatest possible accuracy, 
iltogetker is the most satisfactory target arm ever put on the market. 

It feeds itself, cocks and ejects automatically. All working parts are in the bolt action. 
Simple pressure on the trigger removes the breech bolt, and thorough cleaning can then be 
done from the breech end. 

No matter what u your idea of a trigger, you can have it, because of the Savage ^ 
M justable screw regulating the trigger pulL It is on the under side of the trigger and is in* 

V stantly reached by taking off the stock. This is a very important factor in target shooting 

^ — and insures great accuracy. 

The Savage Target Rifles have ivory bead front si^ts and the famous Savage Micro- 
meter rear sights—the most satisfactory aim ever devised. 22 inch heavy barrel-^6fomm^» 
not blued. The arm weighs 4U pounds, has Swiss butt plates, is beautifully balanced, and 
has no equal for target or ofhand shooting. Price $6.50. 

These feature# csumiotbe found in any other rifle made. Go to your dealer 
and examine one before you buy. All Savage arms are guaranteed. A very interesting 
catalogue for your name on a postal. ^ . 

SAVAGE ARMS COMPANY, 555 Savage Ave., Utica, N. Y., U.S.A 
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/^== | QUICKEST SELLERS—QUICKEST PROFIT 



__ Aifoclel IWo. iST 

I***lo®, 

No. 17 u our and newest type of the 

popuiiir Hamilton Rifle — Hammer action of few 
parts and eicceedinEly simple — an automatic ejector 
which relcioes shell when hairel is “ broken down.” 

The outer jacket of barrel and all worklna parts are of steel, having a beautiful 
hlue^black son finish, the stock and forearm being so designed as to give 
syEnmetry and style not 
usual in moderate priced 

The barrel is tapered, 16 inches 

The length over aJi is long, fitted with front knife and 

M inches. open rear adjustable sight and 

chamhered for R.F. .12 caliber 
sh ort and long 
cartridges. 


IN 


UNSURPASSED 


STRENGTH. DURABILITV AND ACCURACY. 


Send for our Circular describing Models No. 13. Bolt Action type, f3.M; No. 19, Lever Action, S2.04; 
No, 15, Lever Action, $1.59. Manufactured by 

THE HAMILTON RIFLE, CO., Plymouth, Mich., U.S.A. 


TheDaisy^J^ % 
Brings Down The u 
'— Dollars * 


IP you ve ever sold them, you know. If you haven't 
you are letting pass the opportunity to draw a 
good many dollars your way. 

Think of it—the boys who own Daisy Air Rifles to-day 
would make an army larger than the combined standing 
armies of the world. 

And the beauty of it is, more air rifles are being sold 
every day. Don't fear that the trade will ever be fully 
supplied, until the supply of boys gives out. 

The demand exists this minute right in your town—we've 
been boosting it year after year by means of magazine adver¬ 
tising that reaches over Four Million boys and their parents. 

Seems as though it was up to you. Why not write for 
catalog and name of our nearest distributor? 

Daisy Mfg. Co., Plymouth, Mich. 


Digitizecl^ 
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Hardware and Sporting Goods Dealers 

Want the BEST in SPORTING FOOTWEAR 


We only make the Best and our reputation is such that all dealers can confidently place their 
orders with us. Our Boots and Shoes are riRht, prices riRht and we will treat you riffht. 


HUNTING BOOTS 
For Men and Women 
MINERS* BOOTS 
PROSPECTORS’ BOOTS 
FISHERMEN’S BOOTS 
BASE BALL SHOES 
FOOT BALL SHOES 
MCYCLE SHOES 

Shoes of all kinds for 
the Hunter, Athlete 
And Gymnast. 



BOWLING SHOES 
GOLF SHOES 
TENNIS SHOES 
YACHTING SHOES 
GYMNASIUM SHOES 
RUNNING SHOES 
JUMPING SHOES 
HOCKEY SHOES 
SKATING SHOES 
FIGHTING SHOES 
Write for Catalogues. 


WITOMEUrUr-SMEIULr OOMRAINV, Detroit, IVIIeH. 


GET THE TRftOE 


with a fait sellina automobile appliance. The 
hardware dealer is in line for aulo aundriea. 
Get your jobber to furnish you with 



"SOOT-PROOF' 


PLUGS 


It ia the moat economical and beat selling plug on the marhet, becauae ita life ia practi¬ 
cally unlimited. It cannot aborUcircnit. Price $1.60. Send fox trade discounts. 


Address C A. MEZGER, Ine., MaHoiacturers, 40 W. OOlh St., New York 

National Sales Corporation, Factory Sales Manasers, 296 Broadway, New York 

MAUN WIRE For^Yeara^ve^StMdard 



Retail Dealer'* Stock* 147 Spool* 


WIRE ON SPOOLS 

1 OS.* 2 os.* 4 os.* 8 os.* 16 os. 

Black and Tinned, Annealed. 

Soft Copper, Soft Braes, Spring Braes. 

Oerman Silver, Phosphor Bronze, Insulated. 

High Grade Music Wire for Mechanical Purpoies, 
1 in. colls. 

“Triple Plate'** Solid Galvanized Wire Clothes 
Linea 

WIRE BELT LACING 

Nalln on 50 ft. spools Rival la 50 ft. coils 

The Nalin 41 Co. 

CLEVELAND OHIO 

WRITE FOR CATALOG gle 


COMSULT BUYERS* REFERENCE TO ADVERTISEMENTS on Last Paobs. 
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Obanbiriin SM Sin 
CarhidcM 

RIVAL, UNION or CLIMAX CASES, Black Powder 

12 Gauge, $ 13.25 per M. 
lO Gauge, 14.00 per M. 

REPEATER, MONARCH OR DEFIANCE CASES 
Any Smokolott Powder 

12 or 16 Gauge, $ 18.00 per M. 
lO Gauge, $20.00 per M. 

LEADER or MAO 1C CASES, Any Smokolooo Powder 

12 or 16 Gauge, $21 .OO per M. 
lO Gauge, $24.00 per M. 

YACHT CANNON CARTRIDGES 
12 Gauge, $ 12.50 per M. 

IO Gauge, 15.00 per M. 

Send for Full List of Loadt 

THE ONANBERLIII CMTRID8E AND 
TARDET GO. 

CLEVELAND, OHIO 

Manufacturoro of Blue Rock Targoft and Trapt 


|f^ 

(j 


'-SOLIDHED' 

© ;:J cSI© 




lepd 





3t’s tlje “SoHMjeb” Display 

that sells Thumb Tacks 

Assorted Colors, Brass and SteeU for hooie and 
office. Also numbered Tada for window ■*****«■ 
Supplied bj Jobbers or 

Hawkes-Jackson Co., Makers 

82 DnaBe Street, New York 


The POSTED DEALER kiows 
that I A R gives greatest 
revolver value lor the mouey 


THE NEW 



u JD n DOUBLE ACTION 

HOLmk revolver 


Is no exception to this rule. It is surprisini^ly good for the price. 
Surprisingly cheap for so good a revolver. Is a thoroughly well made, 
durable and serviceable arm. Light in weight, only ten ounces, and 
small in size, it is particularly adapted for those who desire a safe and 
efficient revolver at a moderate price. An ideal noise maker for the 
Glorious Fourth. Safe for a boy to handle, and has none of the disad¬ 
vantages of the dangerous toy pistol. It is being extensively advertised 
for Fourth of July trade, and, like the other models of this revolver, 
is destined to have a tremendous sale. Order of your Jobber early. 

SPEClFICATlONS-22Caliber, Seven Shot, Rim Fire, l>ouble Action: 2 % in. 
barrel, finest nickel finish. Also made with 4 % in. and 6 in. barrel. 

The Cclclnrafcd H & R HAMMERLESS Is Always a Good Seller 
Write for Catalog of Revolvcra and Slagle Barrel Shot Gnao. 

HARRINGTON & RICHARDSON ARMS CO. 

222 PARK AVENUE WORCESTER. MASS. 


MODEL 
A 1906 


H&R 

Greatest 
Revolver 
Valne 
for the 
Honey 
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The 

WIZARD 
Inverted 
Gas Lamp 


MANHATTAN SCREW & STAMPING WORKS 


166 West End Avenue, New York City 


gives the effect of electric 
lighting at one-tenth the 
cost. It has been long enough before the buying public to con¬ 
vince the most skeptic that the WIZARD INVERTED LIGHT is 
not an experiment, but the most practical and economical light yet 
devised. Drop us a line and we will tell you more about it 


THE WA6NER STEEL SLED 

L,BADS THBM AL,L, 

SOLD QN ITS MERITS NEAT IN APPEARANCE 

Descriptive Catalog giving full information 
sent upon request 

WAONER MPa. 00. 


Bastern Branehs 
BUBFrALrOp IV. Y. 


Cedar Iowa 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS om La&t Paois. 
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Hardware Dealer, 

Wf a request Irani you ^ 
j/ wUt bring either of our j 
big catalogues which show 
how we made our success* 
U youll take our advice we’l 
show yon how to make goo< 
money this year sellmg 


AUTOMOBILE 

Supplies, 
Bicycles and 


America Alarms 

arenowmadeiK^ 
a shut-off-Cost 
no more than old 
st^e and seD twice 
as well. 


The 


Weston GocklO^GXj 
la&UeJU. 


In Answseino Advsetissmbnts it is Dbsieaelb that You Mention HARDWARE DEALERS* MAGAZINE. 
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WIZARD 
Inverted 
Gas Lamp 


MANHATTAN SCREW & STAMPING WORKS 


166 West End Avenue, New York City 


gives the effect of electric 
lighting at one-tenth the 
cost. It has been long enough before the buying public to con¬ 
vince the most skeptic that the WIZARD INVERTED LIGHT is 
not an experiment, but the most practical and economical light yet 
devised. Drop us a line and we will tell you more about it. 


THE WIHNER STEEL SLED 

l.,BA.DS THBM ABB 

SOLD ON ITS MERITS NEAT IN APPEARANCE 

Descriptive Cataiog giving fuli information 
sent upon request 

WAOIVER MFO. OO. 


Bastern Branehs 
BUFrff7AUOp IV. Y. 


Cedar Palla, Iowa 


CostvLT BUYERS’ REFERENCE TO ADVERTISEMENTS oh Last Paois. 
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Hardware Dealer, 
w/ a request from you ^ 
Ji will brlog eittier of our yv 
^ big catalogues which show 
how we made our success. 
If youH take otir advice 
show you how to make good 
money th^ year sellmg 


America Alarms 

are now made with 
a shut-off-Cost 
no more than old 
style and sell twice 
as well. 


AUTOMOBILE 

Supplies. 
Bicycles and 


HbtemGodMlCbi 

la&iUe.IU. 


In Answseino ADVSETisiifBNTS IT IS DisiEiiBLB THAT You Mbntion HARDWARE DEALERS* MAGAZINE. 
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Learn to Swim 

BY ONE TRIAL 


hardwaile: men 



Sell readily and prodooa 
dealer should be well stocki 
device for swimming. 


od results. Every 
with this popular 



Explain, to 
yonr crnsLotn* 
era tbe merlti 
of be 
Electrtc 
Iron, with oar 
new sprlD2 
cord prgltc* 
tor. It nn¥M 
tUe Cord prac* 
11 c a 11 y DJI 
b r es kabl e 
and uiiwear¬ 
able, and T*r 
moves ibe 
only objec¬ 
tion to this 
noef nl dericc- 


Prlcc to Trade: 

No. 1, St per doz., retails at t6 cents esch. 

No. t. ^ per dos., retails at 16 cents each. 

Sold by jobbers throughout the United States, 
Great Britain and Ansroia. . . . 

These goods are extensively advertisM m 
leading publications such as L ad ie s Home 

Journal, Collier^s, Saturday Evening Post, 
Youth's Comnanion. et c. 

Dq^ent'^^ toy stores, . druggisto, 
stationers, seashore houses, sporting goo^ 

dealers and graeral merchandise retailers make 
big sales by displayiM the water-wings in tb^ 
stores and windows. Three color show cards for 
exhibition, and circulars for distribution sent 
with every order. 


AYVAD MFG. CO.. lolMkeB, N. J. 


Our Electric 
Curling 
Iron Healer 



is indispensable In every home, hotel, theatre or steamship 
having electric service. 

These are Good Boilers 
Let ns send yon onr Catalog and Dealers* Prices 

Wo are new Kcparod to aulie tan a o d t alc sUpaMali 

W. J. BAR.1L ELECTRIC MFG. CO. 

Cleveland, Ohio 



Ineubators and Brooders 
in Badness 25 Years 

We make a complete line of high class goods 
for the Poultrymen all of which are positively 
guaranteed and are good sellers for the Hard¬ 
ware Dealers. 


Colorado Sprinus, Colo., March 12, 1907. 
RELIABLE INCUBATOR & BROODER CO., Quincy, Ill. 

Gentlemen:—We are In receipt of yours of recent date, and in reply would say after look¬ 
ing at nearly twenty different kinds of Incubators and Brooders, and giving each careful 
consideration, decided that yours was about as near perfect as was possible to get. 

I..a8t fall we put In a few of “The Reliable Incubators,” and found that they were just 
the thing that w'e were looking for. We have found that every time we have sold a machine 
that the party has looked at some other make, which is as good a recommendation as we 
want 

We think that any hardware dealer couldn’t make a mistake by putting in your line of 
Incnbators and Brooders. 

Wishing you the best of success, we remain, Yours truly. 

LOWELL-MBSER^Y HDW. CO. 


BY HDW. CO. 


Hardware dealers’ trade solicited. Your territory protected. 
Send for our Free Catalogue and Dealers’ Prices. 

AddroM Box 700 

REUABLE INCUBATOR & BROODER CO. 

QUIINCV, 1UU11V01& 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paobs. 
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HEADQUARTERS^^ 

Everything for the Automobile 

We guarantee satisfaction in the exe¬ 
cution of every order, large or small. 


MANUFACTURERS OF 

“CONTINENTAL” 
Auto Lamps, Genera* 
tors, Clocks, Calliope 
Homs and Auto Sup* 
plies. 


Our complete 128 page catalogue for Hardware Dealers will 
be mailed, free, upon request, also our red booklet, illustrating the 
complete line of “Blanc^rd’ Famous French Horns. 

The Motor Car Equipment Company 

'iSSSassSii'S^ ADTOMOBOE ACCESSOUES 

Maili Offices andi Warcrooms: Warren Sfreef, NEW YORK 


In Aniwiiino Advestisimxnts it is Dssisabls that You Mention HARDWARE DEALERS* MAGAZINE. 


AUTO LAMPS 

GENERATORS^^^ 

HORNS, 


TIRE BRACKETS, 
PUMPS. Elc. ^j^ 


We manufacture 
TSto-full line of Auto Sup- 
pliesp and can serve you from stocK. 
Quality is ri^ht, and so are the prices. 
Write for 1907 Catalog and Discount Sheets 

MAMUnAN SCREW AND STAMPING WORKS 


166 West End Avenue 


NE:W YORK 


SOLE U. S. AGENTS FOR 

“ BUNCHARD ” 
Famous French Horns, 
Pirelli & Co.’s Italian Cable 
and the Celebrated English 
Compound Air Pumps. 
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Wnutaciuring 

BocncsTCv 




CjOMnMTT 
IkEM YORK.USA 


HAirS GENUINE 
OHAMJlSTLiUilERNS 

We originate—Others may at¬ 
tempt to follow and imitate our 
designs, but our quality has never 
been imitated. 

Don’t sacrifice your trade by selling 
unreliable Lanterns. Ham’s Lanterns 
are all guaranteed to be perfect in every 
respect, or we will gladly replace with 
perfect goods without any expense to 
the dealer or user. 

Have you one of our handsome, new 
1907 catalogues ? If not. write at once. 
Address ** Dept. L.” 

C. T. HAM MFG. CO. 

ROCHESTER, N. V. 


This BOSS LANTERN 

th9 Work of a HI|gh Rricod Lran^orn 

RETAILS COMPLETE 25 cents 

Except West of Rocky Mountains 

40% IN ‘EM FOR DEALER 

A hundred igood Arigumenta In Ita favor 


No wind can 
blow it out 

FIVE CANDLE 
P OWER LIGHT 

Perfect Safety 

NOTE NOVEL 
SHIPPING 
CASE 



Patents. S2t0n. S3.004. 


ONE DOZEN LANTERNS 9M LBS. 

Our Booklet tells everything 
WRITB 

FRED FEAR & CO. 

15 Jay Street, NEW YORK 



CoHStiLT BUYERS’ REFERENCE TO ADVERTISEMENTS OM Last Paou. 
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Moulding and Punch Bowl 

Hooks 


HANDY 


READY 



/ Three 
Finishes 



WILL NOT BEND 


Send for prices and samples to 

C. T. WflUamsM Wire Nsvelty C«. 

M Badger Av€.» Newark, N. J. 


Next to Flying 

TIE TIMUS AimMII 


■ 'n'i /i' 




MR. HARDWARE MAN: 

The demand for motorcycles is increas¬ 
ing by leaps and bounds. 

M motorcycle agency is now .a 
necessary part of your business. 

It remains for you to select a machine 
that’s easily sold, that has a good margin 
of profit, and one that STAYS SOLD 
without giving you or the buyer trouble. 
We ask you to let us PROVE that we 
have the best motorcycle for all-around 
use ever built. 


Catalogue Free 


Live .Agents Wanted 


W NICKEL-PLATED 
11 SPRING 

I ICE PICK 

^ YOU CAN SELL FOR 

I 

I 10 Cents 

Walkcr^s 
Quick and Easy 
No, J47 

SEVERAL OTHER STYLES 
iUtisIrated in our i907 Catalogue 

ERIE SPECIALTY CO. 

CRIC,. PA., U. S. A. 



THE THOMAS AUTO-BI COMPANY 

laeo Niagara Street BUFFALO. N. Y. 


The poaaibilities of increasing YOUR 
trade by handling 

The OaKNIAN SYSTEM 

OF DISTANCE 6AS U6HTIN6 

AIR SWITCH. One button lights-the 
other extinguishes. 

Send your name and address and — 
we'll send some Light on this subject. 

OUMUIFIL CO. 


Iw Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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The Sanitai^’T^^U Coating 


Presents the greatest possibilities, coupled 
with the largest profits of almost any single 
unit that goes to make up a dealer’s stock. 

ALABASTINE is largely and intelli¬ 
gently advertised, the demand is increasing 
with remarkable strides, and it is a live, 
growing proposition. 

The Alabastine Company is the only 
manufacturer of wall coating in the world 
that creates, maintains, and constantly adds 
to the demand both for jobber and retailer. 

The Alabastine Company co-operates 
with each dealer by sending expensive and 
attractive matter for display and distribution, 
free electros, window display, outside water¬ 
proof signs, etc. 

The Alabastine proposition merits the 
attention of every dealer who is interested in 
profit, and wants an article on which he can 
build up a satisfactory, permanent and grow¬ 
ing trade. 

If you are not familiar with our goods and 
business methods, better let us “show you.” 

ALABASTINE COMPANY 

Grand Rapids, Mich. New York City 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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PAINT SPECIALTIES 

MONEY MAKERS FOR DEALERS 

AD-ELrITE Paint and Varnish Remover and One-Coat Dull 
Finish are unusual profit bringers, and if you do not carry them 
you are not earning what you could. 

Our special Spring advertising campaign is calculated to 
take our goods from your shelves in short order. You will find 
everything we manufacture uniform in quality and absolutely 
trustworthy. Let us send you samples and prices on a trial 
order, it will convince you of AD-EL-ITE worth. 


Station 1 


Chicago, 111. 



Give Ywtt Costomefs 
“The Hofse'^ 


HORSE^ is the title of a newJIIus- 
trated booUet of 32 pages, issued by the 
Dixon Company* There is very little matter 
. of an advertising nature; the book is devoted 

I almost entirely to interesting information con- 

) ceming the care of the horse in and out of 

i the stable* If With every order for Dixon^s 

j Graphite Axle Crease, we will give the dealer 

^ a quantity of these booklets to distribute among 

^ such customers as are interested in horses* 
If Get sample copy 55-1 of this booklet and 
see how valuable it is—free on request* 

JOSEPH DIXON CRUCIBLE COMPANY 

JERSEY CITY, N. J. 


In Answering Advestiskments it is Desieabli that You Mention HARDWARE DEALERS’MAGAZINE. 
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Snow Flake Axle Grease 


TRADES MARK 


The Grease to Buy 


The Grease to Sell 


The Grease to Use 


The Saow Flake Aile Grease Company 

MAtSUPACTURBRS 

FITCMBURa, 7V1ASS. 



' I 'AKE a brush and dip 
it into a can of the 
other kind of paint, 
^ and brush the paint out on 
a piece of wood, then take 
another brush and dip it 
into a can of 


MONARCH PAINT 100% PURE 

and brush it out on a piece of wood, note how easy and 
smooth Monarch Paint brushes out. That’s why prac¬ 
tical painters like to spread Monarch Paint. It saves time, 
and time is money gained. 


The Martin-Senoor Co. Chicago and Montreal, 

"PIONEERS OF PURE PAINTS.” pi tizedby^ OO T 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paom. 
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"NICE^' UQUE) WOOD FILLERS 

With these you can get and hold the trade that is 
rightfully yours. They make friends for die dealer 
SEND FOR BOOKLET 

Eugene L Nice : 272-274 south second street : Philadelphia 



DUSTIESS SWEEPING 


As clesn ss scrubbing and as swift as sweep- 
ins it the dirt-destroyins work of the 

DUSTLESS BRUSH 

Makes its own ^ * dustless powder " as it sweeps by moistening and deaden¬ 
ing the dust and grit on your floor. Reservoir supplies a little kerosene to 
the dust^ and thus saves you the cost of powder and the labor of sweeping it 
up- Does not oil the floor. ^ poot-card liriBga OBc OB trial* axprcoo prepaid • 

MILWAUKEE DUSTLESS BRUSH 



BdaMtoMlSM 


Incorporated 1891 


EVEKYTHIN6 iN BRUSHES 


Gerts. Lmbard & Co., 

BRUSH MAKERS 


208 and 210 Randolph Street Chicago 


All our beet grades have our full firm name 
stamped on them. This is our guarantee 
for quality. _ 


ASK YOUR JOBBER FOR THEM 


If they haven’t them, write u . 





Our new 
No. 98 Cutlery Cue. 


JP**ociai>'t Sleir%7’loe 

We carry at all times nearly 1,008 show cases in stock, all styles 
and of sizes to meet your requirements. Write for our Catalogr. 

QRAISQ RAPIDS SHOW CA&B CO. 

Orcand Rapids, JVUoh. 

New Office: 714 BROADWAY, NEW YORK THE LAROKST 

(Under our own management) .. . SHOW CASK PLANT 

Same floors as McKenna Bros. Brass Co. >tizea|p| WORLD 


In Aniwbeino AnvBaTiiBMBNTt it is Dmikabli that You Mention HARDWARE DEALERS* MAGAZINE. 
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Think It Over 

D ampness rots wood—causes de¬ 
cay. 

• Sunshine warps it if it’s only 
covered with ordinary porous paint. 

Snow, rain, dirt or sun can’t get be¬ 
hind the hard, smooth glaze of LUCAS 
TINTED GLOSS PAINT. 

LUCAS TINTED GLOSS is the one 
permanent paint that will improve T!ie 
appearance and increase the cash value 
of any property to which it is applied. 

If you haven’t this celebrated brand 
in stock, a postal will bring our paint 
proposition—a proposition that will help 
you to make money and hosts of satis¬ 
fied customers. 

JOHN LUCAS A CO. 

Philadelphia 


BCW YORK 


CHicaco 


Do Your Men Know 

ttkm* ** * 

RUST DESTROYER? 

TKat e-5-4 is a new discovery having chem¬ 
ical properties that destroy rust as readily as water du- 
solves salt? 

XKat is very thin and 

l>lacR? its luster resembles Russia iron but increases 
as the iron becomes heated. Nothing is anythins like it. 

XKat ^*5*4 is applied like paint and Ciries 
in lO miniatOS and is equally good on wood 
or iron? Being so tHin it is absorb^ by the iron 
which becomes rust proof. 

Careful Housewives 


when 

putting 

awax 

stoves 


smitiNC 

Op j 

DLTR01T 



Alwajrs iCEve tHem a coat of 6*5*4 
to maKe tHem sroat proof 

It shines itself and is better than an enamel for stoves* 
pipes and gas ranges. 

It is Without an Equal for Wire Screens. 

For sale by Moat Hardware Jobbers or write for our 
1907 offer. 


Liqiiil firuite Fir Fliers 


is in a class by itself. 
There is no varnish 
so satisfactory to the 
man that uses it and 
the man that owns the 
floor. 

Drop us a line and we will 
send you samples of wood 
finished with Liquid Granite. 


lElIRT IIOTIEIS, Liaitel 

VARNISH MANUFACTURERS 

New Yark PhlMdihla CMcaga SL Lanli 
■aaten lalttaere Ctodnaatl Sanrnneteea 


Factory and Main OMoo. DETROIT 
Canadian Factory, WALKERVILLE, ONT. 




**Fadoloss Mraan’* Paint la tha 
auteama af a raeant aelentifie dla- 
eovary whleh pravanta tha aalor 
fram fading. 

Thin Paint ia sold at prices that are the same 
as those of ordinary paint. 

It it worth four times its cost to the con¬ 
sumer. 

It is adapted for use on Window Blinds and 
Screens, and Porch and Lawn Furniture, for 
general House Painting and Trimming, and 
for any purpose requiring a solid-covering, 
durable, parmnnant graaa. 

It is made in six shades, and is put up in 
gallons to half-pints. 

SEND FOR COLOR CARD AND PRICES 

Manufactured for JOHN C. FROST & CO. 
by the 

DETROIT WHITE LEU WORKS 

DKTROIT, IVIICM. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pages. 
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“QUICK SALES” Show Cases 

C' ARE THE LEADERS 


Quick Sales" quality, materials, workmanship (in¬ 
cluding cabinet-makinflr, finishing and glazing), and 
the fact that we use thoroughly seasoned lumber—dried 
in our own kilns—enable us to guaranteeteyery case 
we make. They last longer, are dust-proof, and always 
display the goods better. 

It will pay you to get in touch with us. Address 

DETROIT SHOW CASE CO. 

“ Show Ca$e Maken to ProgreoHve MerchanU ” 

476-490 West Port 5U DETROIT, MICH. 

John Petz, Pre$. and Supt» Herbert Malott, See. and Treat, 

Store Fronts— Our new book **Meta} Store Fronts,*’ tells 
how you can get the most attractive and the Best. 


St. FanlVNinn. 


IGLUie STEP 
Ladders hr Stores 


SEND FOR No. 22 CATALOOUE 

Coburn Trolley Track Mfg. Co. 

HOLYOKE, MASS. 


Thayooat but little and 
enable you to utilize 
space now vacant. Save 
your goods and fixtures 
Save time and olerk hirr. 
Add to the beauty of youi 
Store. We make Ladders 
to Order and to fit any 
shelf arrangement. 

NILBkADT 
MFC. Co. 

1445 N. Eitf htk SL 

St. Louis. No. 


No modem store is eqtdp- 
ped up-to-date without the 


3ICYCLrB 
STBP UADDBRS 

as part of its outfit | 

We make Ladders to tom I 
comers; to fit all kinds of 
uneven shelving; to work 
where floor is slanting; to ' 
fit any special require¬ 
ments— and more Ladders 
than all other houses com¬ 
bined. 


CIRCULARS FOR THE ASKINO 


THE BICYCLE 
STEP LADDER CD. 


65 Randolph Street 
Chlcaso, III. 

H. k rOUNBS, 141 ff. 74 tl SL. kY. City 


TEI» UI» 


BE MODERN 

Bquip your Store with 

NILBRADT 

ROLLING 

STEP 

LADDEkS 


Ask about the new 
noiseless track. 


Iv Aniwxaing ADVianssMBNTs IT 18 Dbsirablb that You Mbntion HARDWARE DEALERS'MAGAZINE. 
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Goods WeO Displayed Are Half Sold When On 

flCSr PORTAME REVOLVIRQ WHIP 
RAOK and DI8PIAY STAND 


Ornamental as well as useful. Dis¬ 
plays from % to 1% Gross Whips. 
Has a Revolving Shell for Displaying 
Oils, Grease, Soap, Dressing, Pow¬ 
ders, Liniments, Gall Cure, Combs, 
Brushes, etc., etc. The only Per¬ 
fect Whip Rack ever made. Shelf 
is worth naif the price of the rack. 
Whips hanging by the point keep 
straight, cannot fall out and are 
kept in order. Gets them down 
and to the front, where they are 
seen and sold. The Best Whip 
Rack is made entirely of steel and 
iron, bolted and clamped together: 
is built like a bicycle. Enameled 
Blue, Painted with Gilt Trimmings. 
Adjustable from 8 feet to 9 feet 
10 inches high. Weight, 80 lbs. 
Boxed, 100 lbs. 

INCREASES SALES OF WHIPS 
100 PER CENT. 


Fais Havih, Vt., Dec. 19, 1906. 
Mr. John H. jBsst, Galva, IlL: 

Dear Sir —Have used your Port¬ 
able Revolving Whip Display Rack 
about one year. It is by tar the 
best thins of the kind we have ever 
seen. We are very much pleased 
with it. Yours truly, 

Norton Haxdwarr Co. 


Abilxnx, Tex., Dec. 86, 1906. 
Mr. John H. Best, Galva, 111.: 

Dear Sir —The Portable Revolving 
Whm Display Ra<^ is all O. K. 
Boonb-Mubxxxr Hardwarx Co. 



jam I. BEST, SIS NwihSi., Galva, I1L,D.S. A. 



NASHUA TILL CO. 

MANUFACTURERS OF 

Alarm Cash Drawers 

NmKxm. M H.. V. 8. A. 


BatabiiMhed 184a 


BRIOQS 
ROOF PAINTS 


Are made from linseed oil and 
will outwear the cheap kinds 


INTCRCNANOEASLE 
LOCK-CORNER SHELF BOXES 

FOR THE HARDWARE TRADE. 



F.E. MYERS &BRO.,Asl)lafld.Q. 


LADDERS 


N01SEUSS. 
CUSHION TIRE, 
Best and Most Com* 
plele In the MarlteL 
Wrltfl lor OsBcrlpllva 
Circular and Prim* 

WFHa. 

Pumps. Kar Tooif« 
Barn Door Hangortt 
Ac. Largest ani 
Boat Uea IntheWofR 





The a. H. Green Co., 

§ 7 -iei Warreo »t.. NEW YMIU 


The name stands for perfection in Horae Nails 
LIVINGSTON NAIL CO*e 
d03-a0A Broadway, YORK 


SHELF BOXES 


Color Card and Prices on Application 


TO ORDKPt 


JOHN BRIQQB ^ CO. 

Boston p 


HENIIY H. SHEIP NFS. CO. 

CoInbU Am. aad EMdolphSt. lUMeljMa.rfc 


CoMiai-T BUYERS’ REFERENCE TO ADVERTISEMENTS OR UlT Paom. 
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Why? Because it pays for itself 
by its own saying of oil. With¬ 
out one, you lose the price of a 
Bowser every year through leak¬ 
age, evaporation and waste. 

Why not install a Bowser Outfit ” 
and let it repay its own cost 
within a year ? Its convenience, 
cleanliness and safety are from 
the first, all clear gain. 

Write us for Catalogue U, which 
describes the many styles, 



I 


Cut 15. Cellar Outfit for Non* 
Lubricating Oils. 


S. F. BOWSER & COn Inc., Fort Wayne, Indiana 

255 Atlantic Aye., 299 Broadway, 209-210 Flaher Bldg., 566-68 Fraaer Ave., 

Boston, Mass. New York City. Chlcaifo, Ill. Toronto, Can. 


FREE! FREE! FREE! 


THE NAIL, BIN 

has gone from Maine to California, and has been declared 
“A Peach,” “Just the Thing,” “Worth Twice the Cost,” 
“Worth Ten Times the Cost,” In fact it has given uni¬ 
versal satisfaction. We have now decided to make every 
Hardware Man our Agent to sell our other goods, which 
we believe will be equally popular, and enable you to 
make besides a bin or a paint holder, a nice sum of 
money. Write at once for particulars. 

TME REVOLrVirNQ BIIN CO., Wellston, O, 



BUILT UPON HONOR 

Up-to-Date Hardware Delivery Wagon 

for progressive hardware deal¬ 
ers. Easy to load and light 
of draft. Best grade only. 

Frm0 Catalog upon Roqaost, 

Sycamore Wagon Works 

IN EDW;^ ST.. SYCAMOIE, ILLrt, 1. 

Jigi iZi sy W i 


Iw Avswnnro ADVimmcBm it it DniaAiLi that You Maimoir HARDWARE DEALERS'MAGAZINE. 
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She Celebrated 

Royft.1 Gem 

Works all the Time. 

The cartridges contain all the packing which is the vital part of the sjateiii. Write now 
for special prices. Send in a rough sketch. We do 90 per cent, of the work. We cot and 
fit the pipe, braze fine brass threaded connections on same so that when the plant reachea 
destination it can be installed in half an hour by hand, and in operation. 

THE ROYAL GEM STREET LAMPS are Winners. A splendid Hollow Wire Sjatem, 
and lamps of every description. Order now and avoid the rush a little later on. 

Thirty days' trial to responsible parties. We have the goods and we are not afraid to 
demonstrate the fact. 


We can furniah the inverted lights for either system if desired. 


Royal Gas Li^t Co., 214 E. Kinzie Si, Chicago. 


AUTOMOBILE STEEL 
BITCHING POST 

A good Hitching Post is limost 
an absolute necessity in front of 
every home. 

A safe, as well as a neat and 
durable post, Is demanded. 


THE **A1)T0M0BILE** 
POST 


h High IhOmIIIJiM Low faiPriee 

It has proved c winner, an ex* 
cel lent seller, and a good stayer. 

it is 5 feet eight inchu in length, 
and weighs about 30 pounds. 

It Is attractive I it is symmetrical 
In proportion I it catchu the eye 
when properly displayed in front 
of a store, and it appeals to the 
good judgment of the prospective 
customer. 


Liberal DIscouts to Dealers 

WrMe ftoday far Partkalan 



Bond Steel Post 
Company 

ADRIAN. MICH. 

mi itoii, .1 MW.. 




Bevaler 
Repair Bills 

Roduood 

25% 

by using 

THE EATOM A PRINCE 


Center Lift Hand Elevator 
We Pay the Freight—^Yoo Install Elevator Yourself 

We will ship thia Elevator direct to 
you, freight paid and you can install it 
yourself without expense except the help 
of the average mechanic. This is an ex¬ 
ceptional offer. Everyone knows that 
EATON a PRINCE means dependable 
Elevators. No other Elevator is quite 
as good because none is made with auch infinite cmre. 
Send for Catalogue No. 44. 

We are also extensive makers of Passenger and Freight 
Elevators, for direct and alternating current. Send 
for Catalogue. 

Prince (f SMPTANyi 

70-76 Michigan Strsst, Chicago 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Lam Paois. 
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, I I COES- i 
■ > ' < : \ . 

^ , I I WORCESTER'W ASS: 



WE SAVE YOU 

30 % 


A ^y^OU may be able to save 

^ as much as 5 per cent, on 
^ wrench 

if you buy a ** just-as*good” 
^ (?) substitute for the '*Coes/' 

Q But youVe sure to lose at least 30 per 
cent, in strength, serviceability, durability 
and actual wrench worth. 

If That is, while you may pay 5 per cent* 
more for the genuine “CoeSt” you are 
certain to get 50 per cent, less trouble and 
30 per cent, more service out of the 
original than you can ever get out of any 
imitation, no matter what the price. 

If Remember that wrench making is a fine 
art with us; we've been at it nearly seventy 
years. And every year of the seventy has 
brought some improvement—some closer 
approach to wrench perfection. 

If Don’t let your dealer wheedle you into 
buying a *'Near-Coes** or a *'Coes Pattern," 
or anything else in the wrench line, except 
the Genuine Coes Wrench, Look for the 
Star Trade Mark on the package. 

If Made in five styles and forty-nine sizes, 
which range from 4 inches to 48 inches— 
one or more of them will meet your wrench 
needs. By the way—write for our Wrench 
Book, 

COES WRENCH COMPANY 


; Worcester, Mass.: 


ircHTi/-** C. McCJUlTT 6 C(L - „ -^ ^ ^ 

t B* ClUHlIl 6 m StfHk ll«w tort 


11 Wamn StmiC 


In Amswb&ino Advbrtisbmeivts it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE 
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Blacksmith*s Catalog 

Our Latest Catalog. Containing Taps and Dies, Drills. 
Blacksmiths* and Farriers* Tools. Forges, Blowers, 
Punches. Shears. Files. Vises, Anvils. 

Etc., Etc., is No. 119 

EVERY MACHINE AND BLACKSMITH'S SHOP 
WOULD FIND IT VALUABLE 

WE WILL GLADLY SEND YOU ONE ON REQUEST 

Patterson, Gottfried <11 Hunter, Ltd. 

MACHINEIY, lUTALS, HARDWARE, TOOLS AND SUPPLIES 
146-150 Centre Street (Cor. Walker). New York 


THE BULLARD AUTOMATtO WRERGH 

The only wrench that imitatea the natural grip of the hand. 

Monkey, Ratchet and Pipe Wrench combined, can’t slip or crush the pipe • no 
matter how small. Grips automati^ly—the jaws adjust themselves to any size pipe. 

Will turn pipe at any angle or position, even when 
pipe is on a flat surface. 

One motion of thumb gives instant adjustment. 

Send for descriptive b^k, free. 



-< BULLAm WRSMCM < 


BUUARD AUTOMATIC WIENCI 

PROVIDBISCB, R. I. 


CO. 


THE IRLAND PIPE 
WRENCH 



trland Pipe Wrench Co. 

IS Court Sq., floston. Mass. 


As superior in <iaslttj 
as in inTention. The one 
handed tool that fils in 
everywhere. Takes nnts 
and cap screws as tmdtf 
as pipe fittings. The ena- 
tomer feels so p lea sed 
with a labor saving pnr^ 
chase Iflce the *Trli^** 
wrench, that he eeniea to 
regard yonr store as the 
depot for new thingi 
worth while. This fe«> 
ing yourself and the 
manufacturers who si^ 
ply ]rou desire he should 
have. It means suooeas. 
Put in a stock of Ir- 
land's. 




Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 
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This Set of Five B. A: S. 

General Service Wrenches 

(!• SIZES) 

Put up in a handsome box, has proven a srea 
seller. The wrenches are nicely finished, and 
are veiy handy on autos, waffons, plows, etc. 
They are light, strong and durable. 

Our New 1907 Catalsf We WOl Mail OaMy 

THE NLIINCS a SPENCER CO. 

HARTFORD, CONN. 


BICYCLE, AUTO AND SHOP WRENCHES 


Sizes from 5 to 11 inches. 


SOLD ON THEIR MERITS. 


EACH WRENCH GUARANTEED. 


Nickel Plated or Mottled Finished. 


Thoroughly 

Casehardened 


X SIZE 


FRANK MOSSBERG CO., 

ATTLEBORO, MASS. 


Iw Airtwianro AoYXKTisnrxirrs it is Ds8tkabi.« that You Mshtion HARDWARE DEALERS’MAGAZINE. 














910 


HARDWARE DEALERS' MAGAZINE 


May, 1907. 


THE ELGIN ADJUSTABLE WRENCH 




Extra Jawa will renew the 
Wrench indefinitely 


Rethrettdlna Attachment 



It makes a Ratekctlaa Die Staefc 


The Box aaaortment, aa regularly pat up 
in a strotu[ mbony flnUhmd moodmn 
bojt, ia 1 Elgin Wrench. 1 Rethreading 
Attachment, having a V in. aquare inaert 
for tapa, 5 Rethreading Diea of U.S. Stand¬ 
ard bolt thread, vis.: M in..5-16in., 3-8in., 
7-16 in. and 1-2 inch. 

Piimp Rod Diea are alao carried 3-S, 7-16, 
and 1-2 inch, and a 3-16 Die for atove rod ; 
alao. Canadian Standard Diea, 1-4 in., 5-16 
in., 3-B in., 7-16 in. and 1-2 inch. 

Changea can be made in maaortment to 
auit. 

STAR MANUFACTURING CO. 

CARPENTERSVIIXE, ILL. 



THE VANDEGRIFT 

WOOD HANDLE 

SCREW WRENCH 


-.- - , . - -er Ta^ _ 

Sbank of one solid pkcc. willi machine ^tcel studs inserted clear to base. Will outlast any 
ordinary wrench. \\ rite for bauiple. 

THB VAlVOEaRIPT" MF^a. CO., SHelbyvllle, Ind. New York Office, 108-10 Duane St 


Dutiiy CombSnaiiGn Wrenohos 



Wm mmiim Vihnr mrmnchmm 


SATISFY AL.^ USERS 

QUICK ACTING. GREAT STRENGTH, 
SIMPLE CONSTRUCTION 
Good Sellers at Good Profit. Write for Pricea 


THE DUDL Y TOOL OOm, M»nomlnBB, HUohm, Um #■ Am 


Cabinet Makers’ Benches 



WE ARE THE LARGEST MANUFACTURERS OF 
BENCHES IN THE WORLD 

Write for catalog describing our complete 
line of Cabinet, Carvers, Pattern Makers’ 
and Manual Training Benches, Hand Screws, 
Cabinet Makers’ Clainjfs, etc. 


GRAND RAPIDS HAND SGREW eOMPANY 


IBS South Ionia Street, ORAIND RARIDS, g|^f^“’(^OOQlC 


Consult BUYERS’ UEI ERKNCE TO ADVERTISEMENTS on Last Pages. 
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Every One With A Home 
Needs A PIERCE 
LAWN TRIIHER 


ladispCBsable 
U Neat Well Kept 
Lawns Are To Be 
Hainfalned 


Takes the place 
where lawn mower 
fails to work 
around flower beds, side¬ 
walks, fences or borders. 

Does away with stooping^ 
and lame backs, the result 
of using; hand shears on 
one’s knees. Shears are 
made of best quality steel 
No, 13 gauge, ground and tempered. Cast¬ 
ings are malleable iron. Machine works on 
ball bearing. Manufacturers give absolute guarantee 
to all parts and perfect success in performing its work. 

Packed 1-4 Dozen Per Crate 


Pierce’s New Patent Commode Pail 



Is the only one on the market having; a latest improved closet seat which need not be 
removed when to be emptied. Seat is fastened to outside of body, securely braced and 
riveted to side of pail. Cover is made to fit air-tight, retaining every particle of odor. 

Made In Wblte Enamel or Painted In Assorted Colors 
Our Goods can be Purebased of Nearest Jobber 


PIERCE & EA.UX IVIFG. CO. 

STEEL AND SHEET METAL STAMPING 


Manufacturers of One,Two,Three and Five Gallon Oil 
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C OFFEE that has been ground for 
weeks does not have the de¬ 
licious flavor of that which is 
freshly ground. 

The strei^fth and aroma of the 
coffee are retained in the air tight 
hopper of the Crystal Coffee MflL 
The mechanical equipment is the 
best that 25 years^ txpadeaat can 
produce. 

We make 70 other patterns of 
mflis and 400 articles that have been 
factors in the success of thousands of 
merchants. 

Our Catalogue is free. 

ARCADE MFC. CO. 

FREEPORT, nX. 


We are making more ANDIRONS than ever. 

Why ? Beatisc we know how. 



Write for Catalogue M.** 

THE ROSTAND MANUFACTURING CO., oigMUford, Conn. 
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If s always in position for nse when worn on the finger, 
and always in sight when hnng np. 

H. H. MAVHEW CO. 

RA.L.L.S, MABS., U. S. A. 


ADJUSTABLE-STROKE 

AUTOMATIC 

Center PuncK 


No hmnnier needed—a downward press¬ 
ure of the hand on the cap re¬ 
leases the striking block and 
makes the impression. 



simply turning the 
cap the force of the stroke 
is regulated, and light or heavy 
indentations made as desired* 

A handsome tool, simply and strongly made. 


Send for Catalogue No, ry ^ of 
Fine Mechanical Tools 


15he L. S. STARRETT CO.. Athol. Mass.. V. S. A. 
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Sw Iver 
Johnson 

SAFETY AUTOMATIC 

Revolver 


Hammer, 86 
Hammerless, 86 


A stranger to us writes us “ I happened to be in an office 
where a dozen men were gathered, when one of them asked, 
* what is the best revolver ? ’ The answer came, in chorus, 
‘ Hammer the Hammer.’ ” 

This fairly represents the popularity of The Iver Johnson 
goods. Immense advertising has made them universally 
familiar. 

However good the advertising, the revolvers are still better, 
Their construction is faultless. They are accurate shooters. 
They are light and neat and safe. 

Dealers in the Iver Johnson goods have always been, and 
will always be. completely protected. . These goods are not 
sold as premiums, and we never sell by mail unless there is no 
dealer in the town who will supply the demand. 

Send for catalogues, or write your jobber—he knows. 


212 Rfver Street, Fitchburg, 

Makere of Iver Johnson Bicycles and Single Barrel 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Lait Paom. 
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T he associations of Hardware makers and 
jobbers that are to convene in Richmond, 
Va., in June, have laid broad foundations for an 
occasion of unusual interest. Both classes of 
the trade can prepare themselves in advance 
for calm discussion and effective argument 
on the four subjects officially propounded, and 
announced in these columns in the last pre¬ 
ceding issue. The jobbers, through their 
executive committee, proposed two of these 
questions. The manufacturers, through their 
committee, suggested the other two. Taken 
together, there is enough in these propositions 
to keep the members busy during the four 
days to be devoted to the conventions. 

♦ ♦ ♦ 

The subjects suggested for discussion are 
as follows: Proposed by the manufacturers: 
“Should Not Hardware Jobbers Properly An¬ 
ticipate ‘Their Requirements?'' “What Con¬ 
stitutes a Hardware Jobber?” Proposed by 
the jobbers: “Importance of the Customary 
Cash Discount to the Jobber.” “The Disposi¬ 
tion to Encourage Jobbing in Places Not 
Recognized as Jobbing Centers.” 

4c « « 

The range opened for discussion is a wide 
one. There are several deeply interesting 
questions involved, especially as to how far a 
concern in the retail trade shall be recognized 
as a jobber—whether the small houses should 
secure advantages generally supposed to be 
open only to the large ones. The matter of 
discounts for cash is pushing itself persis¬ 
tently to the front. The present condition of 
that discount is certainly not satisfactory to 
those who lose by an interpretation altogether 
too liberal. 

« « « 

* 

There are two sides to every case—even in 
the matter of railroad shipments. We are 
glad to be able to present both sides. The 


shippers of the Hardware trade have fully 
and freely pointed out the shortcomings of the 
steam transportation companies in these pages 
in several recent issues. There is no doubt 
that their tally of just grievances is a long 
one. There is no doubt of their losses, em¬ 
barrassments and vexations because of them. 
There is justice in their claim that so far as 
these evils can be corrected by a wise and 
fair national law, they ought to be remedied. 
The surest way to secure the remedies de¬ 
manded is through a full and open publicity. 
♦ ♦ ♦ 

The railroads, on the other hand, have some¬ 
thing to say. Several of the leading roads of 
the country reply, on other pages of this issue, 
to the complaints and criticisms above indi¬ 
cated. There is no doubt that they make a 
good showing. There is little question of 
their desire to do as near right as existing 
conditions will permit. Nor is there any doubt 
of the difficulties under which they labor. The 
chief question as facts now present themselves 
is: Are the railroads themselves willing to 
better conditions so far as lies within their 
power, or will it be necessary for Congress 
to take the matter in hand? 

♦ ♦ ♦ 

A Hardware jobber not unknown to the 
trade, elsewhere in this issue suggests the 
necessity of silver coins of smaller dimensions 
than those of our present monetary system^ 
He is not actuated by a personal mercenary 
purpose, as he admits in his communication 
that in his home city neither a soft drink nor 
one with a crosscut saw edge, to it can be 
purchased for less than a nickel. His pur¬ 
pose rather is to engage the backing of the 
Hardware trade in urging on Congress such 
legislation as is necessary for the issuing of 
two-and-a-half cent pieces, seven-and-a-half 
cent pieces, and that well-remembered, old-time 
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coin that was good anywhere for twelve and 
a half cents. All of which reminds one of the 
remark of the old Scotch woman who, when 
asked why Great Britain had issued a coin as 
small as a farthing, remarked, “So that an 
Englishman could be generous/' 

« « * 

The recent and present discussion in these 
pages as to how far a Hardware manufacturer 
should guarantee his goods, and make that 
guarantee good by the eloquent indorsement 
that cold cash can only give, has demonstrated 
one point clearly—that nobody should advance 
a claim for his goods that he is not willing to 
stand by in the final cash test. That the word 
“guarantee” has been overworked, and applied 
too often without a full understanding as to 
what the word in each particular transaction 
might mean. It is told of a grocer who always 
“guaranteed” his eggs that when a patron re¬ 
turned with the complaint that they were too 
old for household use, he explained in these 
words: “1 did not guarantee them to be good. 
I only guaranteed that they were eggs.” This 
sort of a transaction would not be regarded 
with favor in the Hardware trade. 

♦ * ♦ 

One of the most pertinent suggestions was 
that quoted by a jobber as having been made 
by the late Fayette Plumb. It was to the effect 
that if anyone began to “holler” against the 
goods, the part of wisdom was to stop that 
hollering as soon as possible. No doubt the 
primal wisdom of the suggestion has caused 
many a merchant to take back goods and re¬ 
place them, when the consumer was plainly to 
blame for the defects alleged. The retail mer¬ 
chant who does this may find it to his per¬ 
sonal advantage, perhaps, to placate or retain 
a good customer in this way, but the jobber 
or the manufacturer might well be excused for 
his protest if an attempt were made to charge 
the loss back on either of them. They can 
guarantee that the article was first-class in 
every way, but they cannot be expected to aid 
the retailer in holding a customer by making 
him concessions he had no right to ask. 

♦ ♦ ♦ 

The discussion cannot help being of value if 
it does no more than to educate the trade out 
of a looseness of expression certain to bring 
trouble. No one should use the word guar¬ 
antee unless he means to stand by it in the 
fullest meaning of the term. Loose talk about 
quality, blood and perfection may be permis¬ 
sible, by common consent, in horse trading, but 
it is not well to tolerate it in a business 
as solid and conservative as the Hardware 
trade. 

♦ ♦ ♦ 

Strange as it may seem, there are retail 
dealers of Hardware even yet who are not 
fully convinced that associations of a local or 
state character do any good; while a still 


larger minority argue that these organizations 
do not do as much for the trade as they ought 
to do. While we do not for a moment accept 
the proposition first made in the above—^that 
the associations are valueless—it is a proposi¬ 
tion open to argument whether they have as 
yet done as much good as they ought to have 
done; as much good as they will do when 
more fully equipped, and after having gathered 
wisdom by years of experience. We are satis¬ 
fied that the officers of the associations and 
their most patriotic members, will agree that 
as many improvements have not been made in 
the trade, as they would like to have made; 
that all their good work has not yet been done, 
but much is left for the advancing develop¬ 
ment of the future. 

* * * 

But there is one point about which there can 
be no controversy. Were the entire force, 
power and personality of the retail Hardware 
trade of any state used for three hundred busi¬ 
ness days of the year in supporting and advanc¬ 
ing a state organization, there would be no 
doubt as to the powerful momentum it would 
acquire, either for the reform of abuses or the 
inauguration of better policies. Were those 
who argue that the association should do bet¬ 
ter, to become members, and exerf themselves 
to the best of their ability as the result of thai 
membership, the abuses complained of would 
soon be corrected, the needed reforms inaugu¬ 
rated, the co-operation resulting becoming an 
active influence for the general good of the 
retail Hardware trade. 

« « 

It is with an added emphasis that we reiter¬ 
ate the suggestion made in the last preceding 
issue of the Hardware Dealers' Magazine 
that the national organization of Hardware 
makers that will meet with the jobbers of the 
South in a beautiful and hospitable South¬ 
ern city in June, should consider the matter 
of sending across the sea a commission of its 
members to look into and stir up our export 
trade; to learn why there is not more Ameri¬ 
can Hardware exported, and what steps might 
be taken to increase the volume and make the 
overflow more continuous. An added em¬ 
phasis, we say, because commendations of the 
suggestion have been heard from so many 
quarters. 

* * * 

The Hardware makers of America have al¬ 
ways kept up with the procession, and in this 
case might do well to advance a little ahead 
of it. It is easy to say that production is so 
fully absorbed by home demand that we can 
afford to be content with such foreign busi¬ 
ness as is brought to our doors, but the situa¬ 
tion will assume a di^Fercnt aspect when the 
home demand does not equal the supply. 
When the makers of Hardware go out after 
business, in order to keep their plants busy. 


THE JOBBERS ON GUARANTEES 


The Wholesale Side of the Case—How far the Back¬ 
ing Up of Statements as to Character or Quality 
Should be Carried—^The Question of Reputation In¬ 
volved—A Continuation of the Topic Discussed Al¬ 
ready by the Manufacturers. 


I n the issue last preceding, the manufacturers 
of Hardware discussed in full the question 
of the guarantee of goods. Briefly stated, the 
propositions may be advanced in the following 
terms: 

“If a manufacturer sends out his product in 
cheap, medium and high grades, and if any 
of them prove defective, is it just and right 
for the jobber to ask the manufacturer to 
guarantee goods of his manufacture?’* 

In the communications that follow the job¬ 
bers state their side of the question. 

Where Reputation Counts 

S tollberg Hardware Co., Toledo, O.: As to 
the guaranteeing of goods, we would say 
that in our opinion self-interest compels every 
manufacturer to do this; that is, every broad¬ 
minded one, who is making any article, on 
which a reputation counts for anything. 

The late Fayette R. Plumb once said to the 
writer: “While I do not wish to advertise a 
broadside guarantee, wherever you find a man 
finding fault with any of my goods, stop his 
mouth as soon as you can, and I will stand 
behind you.” 

It seems to the writer that the above propo¬ 
sition fully covers the ground, ‘and should be 
the policy of every manufacturer, unless it is 
someone who is really a fakir, and only ex¬ 
pects to get one order from any one house. 

As far as cheap goods are concerned, no 
reputable jobber will take in goods that are 
not merchantable, and no manufacturer who is 
not a fakir will send out anything else. The 
writer has been caught with fake stuff a few 
times in the course of his experience, but the 
instances are rare. 

The Way of One Concern 

J Curley & Bro., New York City: Relative 
• to guaranteeing goods, speaking of the 
cutlery business: We have a clause regarding 
our razor, which is intended for the jobber as 
well as the retailer: “To dealers we replace 
a new razor for one returned, if returned by 
purchaser to dealer within thirty days of pur¬ 
chase.” As we also sell to consumers, we have 
another guarantee for them: “Shave with a 
Curley Ideal Razor once, twice or a dozen 
times; if not perfectly satisfied, return it with¬ 
in thirty days. We will refund the price and 
destroy the razor.” 

Where more than one quality is made, we do 
not see how the goods can be guaranteed. In 
Qur judgement, the manufacturer must stand 


back of the jobber. The writer has had forty- 
five years* experience and finds in most in¬ 
stances the trouble comes more through the 
ignorance of the consumer than from the qual¬ 
ity of the goods. If proper intelligence is not 
used, particularly with fine goods, then the 
inventor or manufacturer suffers. The razor 
that is improperly stropped becomes dull in¬ 
stead of sharp, and so it is with the pocket 
knife; if it is improperly whetted, it will not 
give satisfaction. In both cases, we send out 
to the dealer and to the consumer instructions 
on these two points. 


Inclined to be Liberal 


B rown-Wales Co., Boston: As far as any 
goods that we handle are concerned, they 
are practically all guaranteed as to quality, but 
no manufacturer holds himself responsible for 
any loss on account of labor resulting from 
poor quality. We think this is about as far 
as one can reasonably expect a manufacturer 
to go. Those from whom we buy *are always 
ready to replace defective material, and we 
find them as a rule inclined to be liberal in 
their interpretation of what is defective. 


As to Competitive Goods 

S immons Hardware Co., St. Louis, Mo.: W'e 
do not hesitate to offer a liberal guaran¬ 
tee on all of our Keen Kutter goods because 
they are sold entirely on their quality, since 
neither expense, skill nor time is spared to 
make them the best articles of their kind 
which it is possible to produce. The very few 
which we have returned us because of some 
possible oversight in inspection or a flaw 
which it is impossible to discover are so small 
a proportion as not to be worthy of consider¬ 
ation. 

We take a different attitude, however, to¬ 
wards other special brands that we have which 
are in a different class because they come in 
competition with the private brands of some of 
our competitors—are competitive articles and 
sold to a certain extent pn the price. On these 
we feel that there should be no guarantee. 

A Reasonable Compromise 

W yeth Hardware & Mfg. Co., St. Joseph, 
Mo.: Our experience kads us to be¬ 
lieve that it is not safe to guarantee goods 
unless you are willing to have them returned 
to ypu for almost every reason Zander the sun. 
To give a guarantee is to invite trouble, and 
the manufacturers of some of the leading lin?9 
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kave been compelled to withdraw their war¬ 
rants becausi of unreasonable and unjust 
claims made upon them. 

When the consumer is informed that an 
article is warranted, he usually begins to look 
for trouble, and it is not often he fails to find 
it. We have it clearly understood what goods 
are warranted, and the warrant only applies to 
standard manufacturers* brands and our own 
first grade or “trade-mark** brand. 

We give no guaranty on the lower grades, 
but we say to our customers that should such 
goods prove unsatisfactory from defective ma¬ 
terial or poor workmanship, we will be glad 
to submit the matter to the manufacturer, and 
his decision must govern our action as to re¬ 
placement or credit. We have very few re¬ 
quests for allowances on the lower grades, as 
the trade quite generally understand that no 
special claim is made as to the quality of such 
goods. 


Two Pointed PropositioiiB 


A lfred Field & Co., New York City: As to 
the responsibilities of manufacturers, we 
beg to state broadly: 

First—In our opinion a manufacturer is not 
responsible for any damage done an article of 
his make after it leaves his warehouse. 

Second—In our opinion a manufacturer is 
responsible for any defect or fault in an article 
of his make that is not an outcome of abuse 
or misuse. 

As merchants, our firm has taken this posi¬ 
tion for the past seventy-one years. 


b Always Implied 

L ockwood-Taylor Hardware Co,, Cleveland, 
O.: There is always an implied guaran¬ 
tee that goods are fit for the purpose for which 
they are made, and Jobbers would prefer to let 
that be the only guarantee. True temper, and 
freedom from flaws, or defect in manufacture, is 
covered by this, and manufacturers are always 
ready to assume such risk. A wider guaran¬ 
tee than this causes loss and trouble. “War¬ 
ranted** branded on an article invites fraud. 


Guarantee the Best 


A J. Harwi Hardware Co., Atchison, Kan.: 

• As to whether or not a manufacturer 
should guarantee all grades of goods of his 
own manufacture, we will say it is presumed 
that only the highest grade goods are guaran¬ 
teed. What would be the object of making 
three grades if all of them were of sufficiently 
good quality to be covered by a guarantee? 
We think that every manufacturer should 
guarantee his first quality goods, and any pur¬ 
chaser of the second or inferior quality has 
no right to expect a guarantee. 


Cover Defects Only 


A n Eastern Jobber: With regard to guaran¬ 
teeing tools and Hardware: This must lie 
with the manufacturer, for the reason that he 
sell some grades or some lines of tools 


at such prices that he cannot afford to guaran¬ 
tee them. As a general principle, however, 
tools should be guaranteed under protective 
conditions which will not permit the retailer 
or jobber to replace tools which have been 
abused or which have worn out by use. To be 
entirely just and fair the guarantee should 
cover only defects and claims should not be 
made except in case of defects. 

Hake Defects Good 

C ottrell Hardware Co., Quincy, Ill.: In our 
opinion goods should only be guaranteed 
against defects in manufacture, and no gen¬ 
eral or unconditional guarantee should be 
given. Our experience has been that ordinary 
care is not taken of tools bearing an uncon¬ 
ditional warrant, and the result is trouble and 
annoyance to retailer and jobber as well as to 
manufacturer. We have found manufacturers 
fair and always willing to stand back of their 
goods when they were really defective, and 
that is, in our opinion, as far as they should 
be asked to go. The spring trade in this sec¬ 
tion is much better than last year, and we 
look for a very prosperous season. 

Do Not Believe in Them 

S peer Hardware Co., Fort Smith, Ark.: As 
to manufacturers* guarantee on their 
products, we do not believe in guarantees of 
any character. We believe if the consumer 
understood that there was no guarantee on the 
articles he purchased, he would treat them as 
his own and would experience much less 
trouble with them. We also believe that if all 
guarantees were removed the conscientious 
manufacturer would use even more care in the 
manufacture of his product, and the result 
would be the survival of the fittest. 


Do Not Believe in Force 

W m. Henry & R. E. Bell Hardware Co., 
Fort Worth, Tex.: Whether a manu¬ 
facturer should replace goods that prove de¬ 
fective, depends altogether on whether he 
makes a line that he is willing to guarantee. 
We do not believe much in forcing manufac¬ 
turers to replace goods, the quality of which 
they do not recommend, even if they do put 
their name on it. 


A Wide Difference of Opinion 

U nion Hardware & Metal Co., Los Angeles, 
Cal.: In reference to factories guaran¬ 
teeing different grades, this is a question that 
is open to a great deal of difference of opinion. 

First, the consumer using the tool very often 
puts it to a severe abuse which no tool of high 
grade is made to stand, and in case the steel 
chips they consider that they have a claim for 
a new tool, and immediately go to their dealer 
supplying them, who is anxious to retain their 
good will, and does not give the factory the 
protection which it is justly entitled to. After 
the dealer has replaced the tool for his cus¬ 
tomer, it is held until the representative of the 
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jobber calls when he is almost arbitrarily 
obliged to make good the tool returned to his 
customer, even though he realizes that it is not 
a just claim. 

These tools are returned to the jobber and 
in due time submitted to the factory repre¬ 
sentative, who explains that the tool is perfect 
and it has been damaged by improper use; 
arguing that his factory is not responsible, but 
in order to adjust matters and keep the jobber 
from suffering any loss, in many cases, they 
make these allowances. 

This corporation has always made it a rule 
to back up the factories to the fullest extent, 
even in some cases going so far as to suffer a 
breach with the customer. 

However, we think that the higljer grade of 
tools could be sold under a limited guarantee, 
but that the factory should circulate informa¬ 
tion that could be furnished to the different 
dealers throughout the country explaining how 
to determine real defects or flaws in tools. 
Explaining to them the fact that the factory 
is entitled to certain protection, and in time the 
retail trade could be educated to take a firm 
stand with the customer and not replace tools 
that were damaged through no fault in their 
manufacture. 

In the lower, grades, we think, these should 
be sold strictly on their merits without any 
guarantee whatever. If the consumer wants 
a tool that is guaranteed they should be willing 
to purchase the first grade article, and if they 
do not secure the first grade they should be 
willing to take their owri chances as to quality. 

One of the Best Selling Points 

oherty Hardware Co., Baton Rouge, La.: 
A guarantee is one of the best sellers 
that any factory can have. We» find it much 
easier to sell guaranteed goods, and compara¬ 
tively few goods are returned. We do not 
think it would be well for a factory to guar¬ 
antee a low class of goods, but it is certainly 
a paying proposition on any high-class goods. 

Guarantees are sometimes abused, but when¬ 
ever a customer calls with a defective article, 
and it is replaced, it will do as much goofl in 
the way of advertising that article as ten times 
the amount spent in any other way. We 
guarantee as many articles as we possibly can. 

Use the Word as Little as Possible 

rank Colladay Hardware Co., Hutchinson, 
Kas.: As to whether it is just and right 
for the jobber to ask the manufacturer to 
guarantee his goods in all grades will say that 
in our opinion it is not in the broad- sense 
which the question implies. We all know 
from experience that guarantees are greatly 
abused, mostly, we believe, by the consumer, 
though possibly somewhat by the retailer and 
jobber also. 

Owing to this great abuse of the term and 
the dissatisfaction and feeling of imposition 
which often follows when a guaranteed tool is 


returned, it is our policy to use the term as 
little as possible in selling goods, and it is 
our experience that if sales are pushed on a 
tool on the strength that it has a guarantee 
which covers everything, we soon begin to get 
some of them back. Of course, this is not our 
loss, as we never do this unless fully author¬ 
ized to do so by the manufacturer, who in re¬ 
turn replaces the tool to us. 

When a manufacturer places different grades 
of goods on the market we do not believe he 
should be asked to guarantee all of them, for 
should he guarantee the cheap and medium 
grade goods, what would be the inducement 
for the purchaser to buy the higher grade? 

It is this guaranteeing the cheap and me¬ 
dium gp’ade goods which causes the most dis¬ 
satisfaction, as a customer is persuaded by the 
guarantee to buy the second-grade goods, ex¬ 
pecting them to be as good as the best, when 
this is never true. 

In conclusion, we would briefly sum up our 
opinion by saying that we believe the manu¬ 
facturer should be asked to guarantee only his 
first-grade goods—those against poor work¬ 
manship and defective material—and that the 
time covered by the guarantee should depend 
on the class of goods. We might also add 
that in most cases we have found the manu¬ 
facturers ready and willing to make right any 
of their goods which showed poor workman¬ 
ship or defective material. 

As to Haterial and Workmanship 

all-Robertson Hardware Co., Fargo, N. 
Dak.: If a manufacturer sends out his 
product in any grade he should make good 
any original defects in the manufacture that 
prevents its being used for the purpose it is 
intended, the same as a jobber should if any 
of his employes make a mistake in filling an 
order. A manufacturer is as much responsible 
for the faithful work of his employes, as a 
jobber or retailer would be, but a guarantee 
should extend only to the perfection of mate¬ 
rial and workmanship. 

The Jobber to Handle Clams 

oore Hardware & Iron Co., Denver, Col.; 
We believe it would be unwise for 
manufacturers to guarantee their goods in all 
grades. Some lines hardly warrant a guaran¬ 
tee of any sort, and on goods that we handle 
we find the manufacturers are gradually with¬ 
drawing their liberal guarantee of years ago. 

If an arrangement could be made with the 
jobber to handle claims for the manufacturer, 
the consumer would hardly present as many 
daims as they do when they feel that the re¬ 
tailer or jobber will not lose anrfhing by re- 
pladng goods. 

With a liberal guarantee the tendency is to 
make unreasonable claims, and we believe that 
the manufacturers are right in handling this 
part of their business as they are doing. Goods 
showing defect in material or workmanship 
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should be replaced, and generally there is no 
complaint when a claim is made of that nature. 
The way some goods are made at present it 
would hardly be reasonable to expect a liberal 
guarantee. 

The jobber has considerable trouble in han¬ 
dling claims of this sort, and it seems best 
for all concerned to guarantee just as few 
goods as possible. 

Word from a MaxLufaotnrer 

n the above subject, a leading manufac¬ 
turer of Hardware writes us: 

In regard to the matter of manufacturers 
guaranteeing their cheaper grades of product, 
would say that in our opinion the only guaran¬ 
tee that a manufacturer can afford to put on 
such goods is that they are free from visible 
mechanical defects. Naturally, it would be out 
of the question for the manufacturer to guar¬ 
antee such goods to be equal in quality of 
material or workmanship to his best grades, 
and furthermore it should not be expected by 
the Hardware merchant or by the consumer 
that the manufacturer is going to produce as 
good an article at a low price as he furnishes 
at a higher price. 

It does not, therefore, appear to be just and 
right for a jobber to ask a manufacturer to 
guarantee medium or cheap grades of goods 
to the same extent that he guarantees his own 
high grades. 

As to Some Guarantees 

In connection with the above, the following 
observations made by a Hardware expert of 
Great Britain as to guarantees and attending 
difficulties on that side of the sea, will be of 
interest; “To undertake to change goods 
which are not approved or to return the 
money is sound diplomacy on the part of a 
retailer, as it tends to inspire confidence in the 
quality of the articles one sells, besides oblig¬ 
ing a customer who finds that he or she has 
purchased something which does not meet a 
particular requirement. The system, never¬ 
theless, needs to be worked with care if one 
would avoid being imposed upon. A smart 
device for circumventing unscrupulous cus¬ 
tomers has just been brought to my notice by 
an Essex ironmonger, who makes it a rule to 
mark all forks and spades with the date on 
which they are sold. Unaware of this little 
stratagem, a workman recently entered the 
shop of the subscriber in question and pro¬ 
duced a digging-fork with a broken prong, and 
asked to have it exchanged for a new one on 
the ground of defective manufacture. On ex¬ 
amining the fork the proprietor found that it 
was sold on March 18, 1904, and as the pur¬ 
chaser therefore had had three years' use out 
of it his cool request for a new fork was po¬ 
litely declined.” 

In Bavaria plated ware for table use is popu¬ 
lar, and the demand is increasing, but unfor¬ 
tunately that of American make is unknown. 


Anticipatijig Requirements 

To the Editor: 

I was very much interested in the list given 
in the Hardware Dealers' Magazine of April, 
of the topics to be mutually discussed at Rich¬ 
mond in June by the American Hardware 
Manufacturers' Association and the Southern 
Hardware Jobbers' Association. And especially 
was I interested in one proposed by the manu¬ 
facturers : “Should Not Hardware Jobbers 
Properly Anticipate Their Requirements?” Let 
us talk this proposition over, hot from the 
griddle. Let us see what our friends who 
sometimes act as if they thought the jobber a 
fifth wheel to the business coach, mean when 
they use the word “properly.” 

I would like to know who is to be the judge 
of what is a “proper” anticipation of require¬ 
ments—the jobber who knows what he wants 
in the way of stock, and when he wants it, 
much better, it seems to me, than any one else 
can know it, or the manufacturer who supplies 
that stock? 

As I see it, this question means: Should a 
manufacturer take no risks, and make up only 
such stock as has been contracted for in ad¬ 
vance? Should a jobber -carry the risk of the 
whole market for a season, and the manufac¬ 
turer none? Must I “anticipate” the season’s 
wants, or suffer a shortage? By all means, 
let us discuss it. Truly yours. 

An Old Jobber. 

Great Demand for Hardware 

The United States of America is not the 
only country in which the demand keeps ahead 
of the supply. In Paris, France, complaint is 
made of the difficulty of obtaining prompt de¬ 
livery of bolts, nuts, general Hardware, etc. Iron 
works in almost every region have more orders 
than they can execute. Builders' Hardware is 
about the only branch in which things are 
quiet. Railway rolling stock is in brisk de¬ 
mand; so much so, in fact, that certain lines 
offer specially low tariffs to firms finding their 
own trucks. Wheels for agricultural machin¬ 
ery are always called for at this season of the 
year, and manufacturers in this line are par¬ 
ticularly busy, while sheaved ball-bearings for 
rollers are being forwarded by truck loads to 
the leading agricultural centers. 

Shearing Machines 

It is reported from Australia that in that 
country shearing machines are rapidly displac¬ 
ing the older hand-shears. Only in the sheds 
of small breeders are the latter now found, and 
their use is decreasing with every successive 
year. Under the new regime contractors un¬ 
dertake to do the work for, say, £2 10s. a hun¬ 
dred, finding everything and removing their 
plant from one district to another. The large 
pastoralists have their own installations, and 
in many cases become themselves contractors, 
shearing the flocks of the smaller owners in 
their neighborhood. 




CONDITION OF THE HARDWARE TRADE 


No Calamity Prophets Yet Heard—People Are Buy¬ 
ing Even on Advancing Prices—^The Increased Cost 
of Doing Business—Spring Trade Fully as Good as 
Last Year—Some Difficulty About Getting Goods— 
The Matter of National Prosperity. 


T here seems to be no let-up in business in 
the jobbing line; all indications favor a 
great trade for 1907. The jobbing trade fully 
discuss existing conditions and future prom¬ 
ises in the interesting letters that follow. 

Boston, Hass. 

B rown-Wales Co.; Trade conditions are as 
good as could be expected at this season 
of the year. Our business has been better so 
far this year than last, and we anticipate a 
good spring trade as soon as the season opens. 
Prices do not seem to deter people from buy¬ 
ing, although we can but feel ourselves that 
they are fully as high on some lines as they 
should be, but with the increasing cost of 
freight, carting, rents, labor and other ex¬ 
penses connected with the conduct of business, 
we do not see any change for the present, or 
chance for lower costs. 

If we could have easier money, we believe 
that good business will be sure for this year, 
but with a continued tight money market, gen¬ 
eral business, we believe, must eventually 
suffer. However, the money market looks 
more promising at the present time than for 
the past month or two. 

New York City 

J Curley & Brother: Referring to the busi- 
• ness outlook: At the present time our trade 
is duller than usual, although we send goods 
all over the United States, as well as almost 
all over the world. We think, however, that 
the prospects for future trade are good and 
that the present dulness is only temporary. 


Cleveland, 0, 

L ockwood-Taylor Hardware Co.: It is unfor¬ 
tunate to handle a favorite brand of goods 
this year, as the makers of such brand are 
more largely oversold and cannot furnish the 
goods, leaving customers short of goods and 
temper. Every jobber wants to promptly ship 
goods ordered, especially when the price has 
advanced, as they feel that their reputation for 
integrity is at stake. 

The most unpleasant duty at present is to 
write a good-natured reply to letters urging 
shipment, and keep the anger one feels toward 
manufacturers out of it The jobber has a 
right to expect that orders sent in months ago 
would be filled, and as he must bear the blame, 
his indignation is aroused. March sales ex¬ 
ceed March of 1906, and that was a banner 
month. There is no depression visible in the 


Hardware trade. To get the goods shipped 
causes more friction than getting orders. Ad¬ 
vances seem to have no influence on the de¬ 
mand unless it is to increase it It would be 
better to extend prosperity rather than in¬ 
crease it 

Eanfias City, Mo. 

B unting-Stone Hardware Co.: Nineteen- 
seven started out with brighter pros¬ 
pects than any year since we have been in 
business. We anticipate no breakers ahead; 
at least for the immediate future, and feel sure 
that the .entire season will prove a “top- 
notcher.*' Conditions in western Missouri, 
Kansas, Oklahoma and Indian territories were 
never better. Merchants, farmers and cattle¬ 
men alike, all seem to feel the present pros¬ 
perous times, and are buying freely. 

Beyond 1907 we are not capable of predict¬ 
ing, since this is a hard matter to do, as we 
all know conditions'for late fall and the spring 
of next year will be governed entirely by 
crop conditions in this territory. Of one thing 
sure we are certain, a satisfactory state of 
affairs imtil the late fall, with good pros¬ 
pects ahead after that. We do not antici¬ 
pate any great recession of prosperity, unless 
it should come upon us * unexpectedly, being 
influenced by conditions generally over which 
we western people have no control. 

Our section has never been in better shape 
and has, as you know, proven itself a worthy 
ally for some time past to our eastern neigh¬ 
bors, both in the way of our money and 
orders. 

As to improving trade conditions, we are 
sticklers for selling *'good goods'’ at reason¬ 
able prices, giving quick and prompt attention 
to deliveries and being, above alb else, progres¬ 
sive. Under these conditions there is no rea¬ 
son why any merchant should not and will not 
get his full quota of business. 

Buffalo^ N. Y. 

B uffalo Wholesale Hardware Co.: It is 
gratifying to us to be able to say that 
present business in our territory is, as we 
believe in almost every other territory in our 
country, good. This has been the condition 
for some time past, and we can see nothing 
in the horizon at this writing to indicate any 
recession in prosperity. We do not believe 
that the retail merchants have overpurchased, 
and there seems to be a steady purchasing 
power. The jobbers are having difficulty in 
obtaining many lines of goods, so that they 
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are not overloaded with stocks. Manufac¬ 
turers are having much to contend with in 
executing their orders, indicating that they 
have no surplus, so that these conditions in 
themselves justify the feeling for continued 
good business. It is unfortunate that there 
have been, there are now, and perhaps always 
will be pessimists, but it is always a source of 
great consolation that they are in a very small 
minority. 

From our point of view the outlook for the 
year 1907 seems unusually bright, and we be¬ 
lieve this year will equal or eclipse any pre¬ 
vious one in its volume of business and in its 
general prosperity to all its citizens. 

Bomei N. Y. 

ardwell Hardware Co.: About the busi¬ 
ness conditions of this territory, would 
state that we are having the usual spring trade, 
but feel that business conditions here are begin¬ 
ning to fall off, which seems to prove that the 
expected decline is about to begin.* We find 
it extremely hard to get shipping facilities, 
and also have trouble in obtaining shipments 
from factories promptly, which we think is 
due largely to the railroads. 

St. Joseph, Mo. 

yeth Hardware & Mfg. Co.: Business 
continues to be very satisfactory, indeed, 
and if it were possible to obtain all of the 
goods which we require, there would be very 
little cause for complaint. In all our experi¬ 
ence we have never seen a time when ship¬ 
ments by manufacturers were so greatly de¬ 
layed, and when you add to this the delays 
caused by railway congestion, it makes it very 
hard indeed to keep stocks as well assorted as 
they should be. 

In the East 

Jobber; We believe that business is slack¬ 
ening to an extent, but that it still con¬ 
tinues in large volume and will do so for the 
balance of this year. It .may be that we have 
been going ahead too fast, and we need to call 
a halt for a time in order to again assume 
more normal conditions. 

Los Angeles, Cal. 

nion Hardware & Metal Co.: In refer¬ 
ence to trade conditions in this district, 
we find prospects for the ensuing year very 
encouraging for a continued large demand for 
supplies, and, although prices have been ad¬ 
vanced to about the limit the consuming trade 
will stand for, we see no reason why there 
should be any decline in business in Southern 
California, as the season’s prospects are very 
bright and there is bound to be a big demand 
for supplies in the Hardware line. 

We find ourselves particularly in an advan¬ 
tageous position to handle this increased busi¬ 
ness, as we are now thoroughly settled in our 
new quarters, covering a complete block in the 
center of the wholesale district. We have the 


best trackage facilities possible for the quick 
and cheap handling of freight, and as our 
stock has been very largely added to, we are 
in an excellent position to handle a large in¬ 
crease in volume of business. 

Hatchinson, Kana. 

rank Colladay Hardware Co.: As regards 
trade conditions in our territory, would 
say that they are very good at present, and 
spring trade has been good thus far. The sea¬ 
son with us this year is nearly a month farther 
advanced than usual, owing to the exception¬ 
ally warm weather in March. However, we 
anticipate nothing unfavorable from this, unless 
the next two months should be dry. As our 
territory is altogether agricultural, our pros¬ 
perity depends on the crops, which, as before 
stated, look very good thus far. It is too 
early, however, to prophesy as to what the 
harvest will be; although, owing to the fact 
that our territory has raised good crops for 
several successive years, now the farmers are 
better able to withstand a failure than ever 
before, and are also more liberal in their pur¬ 
chases of the retailer. 

Fargo, N. Dak. 

H all-Robertson Hardware Co.: Trade con¬ 
ditions in this territory are hard to 
prognosticate at this season of the year, as 
business all depends on the crop outcome, 
which has not been put in as yet. Settlements 
for the past season’s business have been de¬ 
layed on account of snow blockades and 
scarcity of cars, and the difficulties in railroad 
operation that prevented the marketing of last 
year's crop to the extent that all the money 
for the crop has not reached the producers’ 
hands even at this time; consequently, we do 
not look for spring trade to materialize as sat¬ 
isfactorily as we would otherwise expect, and 
should this year's crop be only fair the effects 
will show more materially in the business for 
1907. 

Imitating the Americans 

An American residing in Paris reports that 
a considerable number of factories making ag¬ 
ricultural machinery have started business on 
a large scale in Paris since 1902. The fac¬ 
tories are equipped with modern improve¬ 
ments and use American machine tools almost 
exclusively, and the machines turned out by 
them enter into competition with American- 
made machines and are even cheaper in price. 
These factories are also said to turn out parts 
of agricultural machines of every American 
type. 

Advances in Cutlery 

The selling prices of Solinger cutlery has 
been advanced 10 per cent, since the beginning 
of the year. Sheffield cutlery has also gone 
up, due partly to the increased cost of labor 
and also because of a better demand for goods, 
both home and abroad. 







THE NECESSITY FOR SMALL COINS 

By William R. Belknap, Belknap Hardware & Mfg. Co. 


T hat the coinage of the United States is 
insufficient for the needs of a rapidly 
growing country, with its changing standards 
and values, must be apparent to everyone who 
mixes with his fellowmen in the commercial 
world. The coins that we now circulate have 
been in use practically unmodified, at least 
since 1850, when the people of the United 
States had, in money, but $12 per capita. Now, 
when they have each $31 in round numbers, 
we must realize that this changed condition 
means necessarily more money passing from 
hand to hand. 

With the increasing age of the community, 
too, and diversity of customs incidental to the 
various nationalities which go to make it up. 
comes the necessity for a finer sub-division of 
prices. Not many years since no coin smaller 
than. 5 cents was current, and on the Pacific 
G>ast a dime was minimum. We have out¬ 
grown these limits and smile at them now. 
Moreover, it is awkward to handle two coins 
where one can be made to do, such as for a 
fee, or for a street car ride, or for a drink, 
hard or soft, and, indeed, the published ad¬ 
vance in the cost of this last-mentioned com¬ 
modity brings the whole matter seriously to 
our attention. 

Suppose a coin of the value of 7% cents 
were struck off. We should then have a single 
coin most convenient for those items, which, 
owing to increased cost, would call for an 
advance say of 60 per cent, over the 5-cent 
piece; such, for example, as a first-class 
“shine,” the ordinary soda fountain beverage, a 
tip for small service, and we make no doubt 
that the average church deacon would be glad 
enough to see this increment replace the too- 
frequent nickel of to-day on the passing plate. 
Many small articles are quoted two for 15 
cents. This coin would buy one where only one 
was desired. 

Starting, then, with the desirability of the 
7% cents coin, that in itself suggests the ad¬ 
vantage of one of 12% cents, which is simply 
going back to the old times, when the term 
“bit” was well understood, and, indeed, it still 
survives in the memory of inhabitants not 
necessarily the oldest. The phrases “two bits,” 
“four bits,” “six bits” have a familiar sound, 
and may readily be translated into equivalents 
of quarters, half dollars and 75 cents. 

To carry the convenience still further, prob¬ 
ably a 2%-cent coin should be added. This 
would be extremely convenient where things 
are sold two for 5 cents, when the buyer did 
not want two, such as oranges, apples, cigars, 
etc. One would, on many occasions, prove all 
sufficient, and that one could be bought for 
this new very subsidiary coin. 

The 7%-cent and 12%-cent pieces should, of 
course, be of silver, and made so as to be 


readily distinguished from the other coins of 
approximate value by simple variation in size 
and thickness. It would be well, probably, if 
the 7%-cent and 2%-cent coins were punched 
in the center, so as to lighten their weight, and 
thus differentiate them. The present nickel 
could certainly be improved. As it is now, we 
have a heavy, greasy coin, which has never 
found favor except for street car fares, where 
it answers the purpose of a. ticket token or 
check. 

Those new coins above suggested would 
have other advantages, for instance, in the 
matter of tipping, which, despite occasional 
fervid remonstrance, has undoubtedly come to 
stay. 

Many instances might be cited where these 
coins would fit in to the great advantage of 
the purchasing and trading public. It is 
hardly necessary to state them, so very patent 
are they all. We can state the broad propo¬ 
sition, in conclusion, that small coins and a 
plentiful supply of them inure to the benefit 
of the smaller purchasers, namely, the people, 
the masses, if you will. The newsboy, with 
his pocket full of coppers, is not necessarily, 
as might be unscrupulously charged, a suc¬ 
cessful hand at shooting craps. He is, on the 
contrary, an enterprising merchant, and his 
customers buy his wares day by day in the 
smallest coin of the realm, and in turn, expect 
change in that same token of value. Gone are 
the 2-cent coppers, the 3-cent silver and nickel 
pieces, the 20-cent unmilled coin. They had 
their uses, but they did not fit into our deci¬ 
mal and duo-decimal system, and were some¬ 
what confusing. The next change should be 
more carefully considered, and we submit for 
public consideration the three sub-dividing and 
easily adaptable units bespoken above. 

Call for American Hardware 

Mexico is using more stoves than she used 
to, and Americans ought to control the trade. 
Small cast-iron and sheet-iron heaters are evi¬ 
dently the proper heating stoves. Stoves of 
thin material throw out the heat more readily 
and require less fuel, which in many parts of 
the country is scarce and expensive. This 
is becoming a good market for American 
cooking stoves; * large American cooking 
stoves are in demand at hotels and restaurants 
and by the more wealthy families, but cook 
stoves of smaller type, light weight and low 
price find a greater demand. 

Among the lines of trade in northern 
Mexico most valuable to American concerns 
are those in axes, spades, shovels, picks, wheel¬ 
barrows and miners^ tools. In the northern 
part of the republic, where the people are well 
acquainted with the superior merits of Ameri¬ 
can axes, they are in great demand, and where 
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formerly these were sold in lots of five to ten 
dozen they are now sold by the carload. A 
traveling man for an American company took 
an order recently for seven carloads of ordi¬ 
nary American axes. 

There is also said to be a large and rapidly 
increasing trade through all northern Mexico 
in spades, shovels, picks, wheelbarrows and 
all kinds of miners* tools. Such goods arc 
sold in carload lots. 

Fay the Full Postage 

T he American Hardwareman who at¬ 
tempts to do business outside of this 
country should bear in mind one important 
fact, that the foreigner is a great sticker for 
having full postage prepaid. Samuel M. 
Taylor, an American at Callao, Peru, writes 
that it is not only aggravating to the business 
man in foreign countries, who receives the 
letter, to be compelled to pay twice the origi¬ 
nal cost in order to be permitted to open it 
and ascertain that its contents are wholly con¬ 
cerned with the interests of the sender, but 
it inspires him with a general lack of confi¬ 
dence in the individual or firm so indifferent 
to good business instincts. Mr. Taylor cites 
the following as an example which has lately 
been brought to his attention: A gentleman 
received from a business man in the United 
States a letter which was short of postage. 
The entire subject-matter of the letter con¬ 
cerned the interests of the American; in fact, 
it was a letter of inquiry. The gentleman who 
received and paid for it courteously answered 
with valuable information, but took occasion 
to make reference to the short postage which 
he had paid. His American correspondent 
wrote him a profuse letter of thanks and 
apology, assuring him that it would not hap¬ 
pen again, yet the letter of apology was itself 
short of postage. 

Only Asked Once 

A couple of small boys connected with the 
official staff of a New York Hardware concern 
were overheard in the following conversation: 
*T’m going to ask for a raise.'* 

“The boss guv me mine this morning.*' 
“How much?** 

“Gear out of de building.** 

Made the Lock That Was Wanted 

The quick action movement on the part of 
an American Hardware manufacturer who set 
out to do business in Mexico has borne im¬ 
mediate results. It is generally agreed that 
the American lock, with its small key, per¬ 
fectly safe and sure, yet convenient and re¬ 
sponsive, is the best lock the world has ever 
produced, but still there are those who must 
be convinced. A representative of a lock com¬ 
pany went to Mexico and found that certain 
people preferred cither the Mexican lock, with 
its key as big as that that once opened the 
doors of the Bastile, or else the French lock. 


with its convenient hand-bolt. Taking a note 
of this, he went back to the factory and de¬ 
vised a lock that combined the strength of the 
Mexican with the convenience of the French, 
both to be operated with a key as small as the 
blade of a penknife, and now he has much of 
the lock trade of the country. If other lines 
of American manufacture would equally adapt 
themselves .to the foreign trade there would be 
less worry about competition. 

American on German Machine Took 

The German Association of Machine Tool 
Manufacturers have published a report that is 
cheerful as regards the present of their busi¬ 
ness. • They say that the works have orders 
for a long period ahead, increase of prices for 
the machines are readily accorded, and pay¬ 
ments are prompt. In many cases the prices 
obtained are not conunensurate with the in¬ 
creased cost of raw materials and the higher 
wages paid for labor. This discrepancy is 
owing to the foreign competition, especially 
that from the United States, which offer 
lower prices and quicker delivery, more par¬ 
ticularly for medium size and small machines. 

While the export of German machine tools 
has developed satisfactorily, yet the strongly 
increased import of American machines gives 
the Germans cause for anxiety in regard to 
the future outcome. As a means to prepare 
against less buoyant business conditions, it is 
deemed advisable to emulate the American 
system of specialization in the manufacture of 
machine tools. By working this system ex¬ 
tensively the dull seasons may be effectively 
tided over. 

The TTnited States Gainist^ 

The following facts will be interesting to 
everybody and surprising to not a few: In 
the decade ending with 1905 exports of manu¬ 
factures from the United States increased 198 
per cent., while those from Germany increased 
76 per cent., those from the United Kingdom 
40 per cent., and those from France 25 per 
cent. This rapid increase in the exports of 
manufactures from the United States has 
brought her to the third rank in the list of the 
world's exporters of manufactures. The four 
greatest producers of manufactures for expor¬ 
tation and the vilue of manufactures exported 
by each of them in 1906 are as follows: The 
United Kingdom, $1,400,000,000; Germany, 
$1,000,000,000; the United States, $700,000,000; 
and France, ^00,000,000. 

Arouses Their Interest 

The window dresser of a Western Hard¬ 
ware store hung on the outside of the store a 
conspicuous sign which read: 

“Ladies can get a much better view of the 
contents of the window by standing a little to 
the right." Digitized by oo e 

He reports that ten women stop to look 
where one did before. 



CHRONICLES OF SUCCESS-NO 4 

By a. N. Oldkuss. 


W ords of practical suggestion; words full 
of business wisdom and worthy to be 
grouped in a text book for the education of 
the young business men and the on-coming 
boys of America are those found below. The 
men who uttered them are still in the harness 
of faithful, practical business life. The lessons 
taught are worth remembering. 

I am ^lad to be able to quote them here. 

By John J. Tower, of New York: “Be dili¬ 
gent—industrious. Let every hour show 
honest effort, directed by interested thought 
and energy, and every hour shall in the end 
bring its fair compensation in results achieved. 
Be patient, content to win by steady, if slow, 
accretion. This is the law of healthy growth. 
Very few win fortune in a day or a year. A 
hastily won fortune is a hasty fortune, gen¬ 
erally. Things are worth what they cost. An 
estate gained at little cost has little worth. 
Be alert (on the watch) always. Careful ob¬ 
servation is the best avenue for acquiring prac¬ 
tical knowledge for daily use. Acquire pro¬ 
ficiency in the habit of observation, and noth¬ 
ing worth acquiring will escape.” 


By William R. Belknap, Louisville, Ky.: 
“Success has come by plodding and under¬ 
standing; by an interest in the details of the 
business, and last and best of all, the good 
fortune of having capable and loyal associates. 
This is what lends joy to business and makes 
one glad as he walks down street of a morn¬ 
ing.” 


By F. S. Krctsinger, Cleveland, O.: “I have 
always .been especially earnest in having deal¬ 
ings clearly defined, fair and honorable, 
whether they are with employes or the trade; 
in working energetically and in entire harmony 
with the legitimate wholesale trade, either 
singly or collectively in their associations. 
My occupation has been one of many hard¬ 
ships, long working hours and only moderate 
returns, but I have always adhered to the be¬ 
lief that in the long run high grade goods 
will count as against low prices.” 


By Charles E. Jennings, of New York^ 
“I have always believed in high grade quality, 
and have tried to live up to it. It pays, after 
one has overcome the chief difficulty of getting 
them started. It pays one to take the time 
and patience for this work, knowing that trade 
once earned will be permanent; that sales once 
commenced will go on continuously. One is 
sure to get his returns. From the manufac¬ 
turer's standpoint, this is the only way to build 
up a business. One can never do that on a 
mere basis of cheapness of price. When the 
last named element becomes foremost any 


competitor can step in and take away the busi¬ 
ness by offering a greater discount One is 
not sure of his business from one end of the 
year to the other.” 

Let me add a few words of golden wisdom 
once uttered by two leading Hardwaremen 
who have passed away: 

By Peter McCartee, late of New York: “I 
formulated a motto and I did not stop to 
think much about motives. I simply believed 
in hard work, and made that belief good in 
action. I believed that it was the part of 
Jionesty, and the road to advancement, to be 
true to the interests of my employer. A 
young man whose efforts get this far is certain 
to succeed, and he don't help himself any by 
always keeping his eyes on the clock to see 
when shutting up time comes.” 

By Thomas Coldwell, late of Newburg, 
New York: “I always tried when a workman 
to do more and better work than my employer 
expected. I also tried to make myself so use¬ 
ful that he could not do without me, and also 
to make myself master of the situation. The 
more I knew about my work the more I was 
worth. Then, when I had made up my mind 
that a thing was practicable I never gave it 
up—no amount of failure discouraged me. If 
one device failed I tried another, and nothing 
would induce me to leave a thing after I had 
once started on it, unless I was convinced that 
is was actually impossible. To this trait in 
my character I owe many of my best in¬ 
ventions.” 


I read with a genuine relish a chapter from 
the illuminated “Book of Success,” in the April 
issue of the Hardware Dealers' Magazine. 
It stood out in letters of gold on three full 
pages; and the page that held a picture and 
nothing more was the best of all. I take 
Messrs. Sargent, Atkins, Ladd and Munson as 
a text—a text upon which a number of ser¬ 
mons could be preached. Think of it! Two 
hundred years of service in one establish¬ 
ment, when the four men are bunched as one. 
It is not by accident that such records are 
made. It is not in obedience to erratic chance 
that a house is built up to great proportions in 
a little over a half century. 


There is more in the choosing of men than 
is generally supposed. I have noticed that 
when the man who does the hiring is himself 
to work side by side with the newcomer, he 
is more careful in his selection. I take it for 
granted that our respected friend, George 
Henry Sargent himself selected Mr. Atkins, 
that he selected Mr. Munson, and that he 
selected Mr. Ladd. Fifty years ago he was 
not looking for ornamental, front-window, 
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easy-chai^ assopiates. He was in searck of 
men who could work, for men who could strip 
to the shirt sleeves and wear an old straw hat, 
as he did; for men who could pound nails, and 
pack boxes, and pull on ropes, and open bar¬ 
rels. When he hires a young man now, he no 
doubt turns him over to a head of a depart¬ 
ment and does not see him again for a month. 
In those other days he took him into a base¬ 
ment or a loft, gave him a hammer or a hook, 
and told him to go to work. This has more 
to do with the service of fifty years than one 
might suppose. 


It was Ben Franklin who said to the mem¬ 
bers of the Continental Congress when they 
had signed the Declaration of Independence: 
“Gentlemen, we must now hang together, or 
we will hang separately.” There must have 
been good stuff in four men who could hang 
together all these years; four men who when 
grouped together in a photograph do not look 
one-half their years. Good stuff, faithful serv¬ 
ice, mutual respect and forbearance; a close 
attention to business, and a faith in the good 
intent of each other. It is a record that I, as 
one Hardwareman, regard as an honor to the 
trade. 

He Shys at Discounts 

To the Editor: 

Can you give me the name of the man who 
invented discounts in the Hardware trade— 
10 off, 20 off, 40 off and that endless labyrinth 
of figuring one's head off? I am new to the 
Hardware business, and while not very obtuse, 
cannot get used to this system. Seriously 
speaking, has any effort been made to get rid 
of it, and let us do business by the addition 
table and not the subtraction table? Would 
such an effort, if made, receive the support of 
any portion of the trade? Has any one ever 
registered a kick at^a form of pricing that no 
other business would tolerate? 

Yours respectfully, 

April 16, 1907. A Retail Dealer. 

Injustice in the Hardware Club 

To the Editor: 

Both as a Hardwareman and as a member 
of the. Hardware Club of New York, I am 
pleased with the manner in which that organi¬ 
zation has been handled from the beginning, 
and I have no fault with the manner in which 
it is being managed now. But there is one 
thing in its constitution that I think is narrow¬ 
minded, and ought to come out. That is the 
section which declares that no man can hold 
office unless he is quite directly connected with 
the Hardware trade. 

There are many members who are not con¬ 
nected with that trade. Eminent public offi¬ 
cers, lawyers, bankers, men in businesses that 
do not make them eligible. Is it right that 
they should have no official recognition? 
Would not the club broaden its character and 
emphasize its fairness by making them eligible. 


say in a minority representation on the gov¬ 
erning board ? I have no desire to see the club 
made otherwise than as a Hardware trade 
organization, but would it be any less that if 
this large representation of outside interests 
received some form of official representation? 

I would like to see this change brought 
about, although 1 do not know just how it 
could be brought about. The first step, how¬ 
ever, would seem to be to call the attention of 
the Hardware members to this injustice, in the 
hope that it may be remedied. I do not sup¬ 
pose that one member could do mucb toward 
the end that is desired. 1 beg to remain. 

Yours respectfully, A Veteran Meicber. 

New York, April 21. 

[Any member of the Hardware Qub of New 
York has a right to propose any amendment 
to the constitution he chooses, provided the 
proposal reaches the members in a certain 
specified period before the annual meeting in 
which it is to be acted upon. The board of 
governors do not pass upon the proposal at 
all. If it is adopted in the annual meeting, 
however, it must be approved by a majority of 
that board within a specified time, else it does 
not become operative. The next annual meet¬ 
ing will occur in March, 1908.—The Editor.] 

Humbering the Shelves 

When the Biddle Hardware Co., of Phila¬ 
delphia, went into its new store, a new fea¬ 
ture was instituted which, although small in 
itself, indicates how modem store develop¬ 
ment is progressing. The fourth floor, for 
instance, was stocked with shelf Hardware, 
long lines of shelving running the entire 
length. The new idea put in operation there 
and throughout the store was in numbering 
the shelves on the office building plan. For 
example, a certain section of shelving was 
numbered 406. The shelving or space directly 
above this on the fifth floor was numbered 
506, while the same section on the third floor 
was 306. This system makes it an easy mat¬ 
ter to direct a new boy to any portion of the 
store and also aids in keeping the stock in 
good order. 


A Boston firm made inquiries in Japan as to 
whether or not there would be a good market 
there for leather belting. The facts as learned 
were that there are very few rice mills run by 
machinery, the most of them being operated by 
hand. That rope is used on the largest drive 
wheels, and cotton webbing on the smaller. 


An importer of American Hardware in Ar¬ 
gentina reports that he inspected a consign¬ 
ment of valuable tools that were very badly 
packed; they were all, without exception, badly 
rusted, with the paper around them stid^g to 
them in many places. It Was a total loss. He 
says: ‘Tf necessary, pack well and charge for 
it, as European houses do.” 



THE RAILROAD SIDE OF THE CASE 

A Frank Official Statement from the New York, 

New Haven & Hartford Railroad Company. 

By F. S. Holbrook, General Freight Agent. 


T he chief point made by the manufacturers 
and jobbers of Hardware in your columns 
is that there should be a time limit for delivery 
of freight between all points of shipment, and 
if goods are delayed beyond that limit there 
should be a penalty to cover the loss. 

The aim of every railroad is to have a time 
limit for delivery between all points of ship¬ 
ment, and to make that limit as low as pos¬ 
sible. 

We try to serve as large a number of points 
with daily through cars to other points on our 
system, and to points off our system, as can 
possibly be arranged where a fair tonnage will 
warrant it 

Our rule is to the effect that any station able 
to load 6,000 pounds of miscellaneous freight 
for a single destination can send that car 
through to destination without transferring the 
freight or adding more freight en route to that 
car. This minimum means a very low com¬ 
pensation per car, and requires the handling 
of freight at each end, at a large cost of labor. 

There has been some suggestion in relation 
to a penalty where a railroad did not haul 
freight thir^-five miles per day, but I have 
seen no suggestion for a premium where they 
haul freight more than thirty-five miles per 
day, and I think you will agree with me that 
if there is a penalty for hauling less than 
thirty-five miles per day there should be a cor¬ 
responding premium to the road for hauling 
freight more rapidly than the stated time. 

CANNOT REGULATE IT. 

We are not in a position to regulate the 
amount of freight business which we are asked 
to haul. Freight is offered largely according 
to market conditions, and so many different 
things enter into the time of year which freight 
is shipped in order that shippers and receivers 
can take advantage of what they consider mar¬ 
ket conditions, that I do not see any more 
fairness in penalizing the railroads for failure 
to keep up a certain number of miles per day 
than to demand that a manufacturer pay a 
penalty on all orders which may be sent to 
him, regardless of his wishes, and which he 
is unable to fill within a specified time. 

A large number of manufacturers in the 
Hardware line, I understand, are several 
months behind in filling their orders, and I 
would like to know what they would think if 
a law should be passed to the effect that they 
should be penalized in connection with all otr 
ders not shipped within, say, four days of the 
time the order is received at their factory, re¬ 
gardless of the size of the order, or other con- 
ffitkms surrounding the matter. 


The dray age conditions in New York city 
during the past winter have been something 
worse than at any time of which I am aware 
within the past twenty years. Nothing near 
the normal amount of freight has been taken 
away from our freight houses and piers, while 
the manufacturers throughout the territory 
which we serve have not cut down the amount 
of goods manufactured, but rather have tended 
to increase their output by working overtime, 
and have kept shipping from their factories 
as usual. 

SOME ILLUSTRATIVE CONDITIONS. 

Feb. 12 was observed as a holiday in New 
York city, and practically no freight was taken 
away from our piers. 

We average the contents of about 500 car¬ 
loads of freight into New York city every 
working day, via our various Sound line con¬ 
nections and our all-rail route to pier 50, and 
you can readily see what the observing of the 
holiday in New York means, when I tell you 
that this same holiday was not observed in 
New England by the manufacturers and gen¬ 
eral shipping public. 

The saqie situation is partly true of Feb. 22, 
but not quite so bad, as the holiday was ob¬ 
served a little more in our manufacturing terri¬ 
tory than on Feb. 12, but the same situation 
prevailed in New York city, so far as taking 
freight away from our piers was concerned. 

Cotton mills receiving large amounts of cot¬ 
ton have been obliged to decrease the amount 
hauled from our stations during the past win¬ 
ter, owing to the fact that it took about four 
horses to haul a load of cotton which ordi¬ 
narily two horses could haul, and in many 
cases the four horses could not haul as much 
as two horses could ordinarily take away. This 
has resulted in quite a large number of cars 
of cotton on our rails which should have been 
delivered and the cars made empty. 

Hay and grain is distributed quite largely 
through the country districts, and, owing to 
the bad roads, there has been a very serious 
detention of that class of freight. 

One large drayage concern in Boston advises 
us that 20 per cent, of its horses are out of 
commission owing to the severe strain upon 
them during the past few months. 

One result of this condition of affairs is that 
we have on our line 5,743 more foreign cars 
than we had a year ago, or practically an in¬ 
crease of 34 per cent, ih foreig^n equipment. 
We also have a very much larger number of 
our own cars in use to handle the same ton¬ 
nage than we had a year ago, while our freight 
earnings ^ow no increase. 
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MUST STAND IN THE GAP. 

1 believe 1 have given you enough instances 
to show you that we, as a railroad, are obliged 
to stand in the gap between the shipper and 
the consignee to such an extent that we be¬ 
come a vast storage house for our customers’ 
goods, and are thereby not able to transport 
our traffic with the same degree of promptness 
which we could under normal conditions. 

These congestions are very expensive, as 
they mean a large amount of overtime for our 
men, extra switching on our part, and extra 
labor expenses of all kinds, also large addi¬ 
tional amounts for the use of foreign cars, 
which, under ordinary circumstances, would 
be unloaded and returned to the home roads 
in a much quicker space of time. 

There is, therefore, every inducement for a 
railroad to handle its freight as promptly and 
rapidly as possible, and' any additional penal¬ 
ties of stated time limits with penalties at¬ 
tached, and with no premiums, would simply 
mean a general readjustment of transportation ' 
conditions and the refusal of freight which 
transportation companies cannot see their way 
clear to handle to destination and get rid of 
inside of the allotted schedules. 

The free time which is allowed shippers for 
the use of cars after arrival at destination, and 
the use of freight houses before storage 
charges begin, is very liberal, and it seems to 
me that a reduction of that free time, advo¬ 
cated by the shipping public generally, would 
be of more benefit than almost any other one 
thing which could be done. 

I am conservative in saying that more than 
three-quarters of the delays at the present time 
are chargeable to the inadequate facilities for 
storing freight at shipping point and at desti¬ 
nation, and to the inability to haul freight away 
from ^e stations promptly after arrival of the 
goods. 

AS TO DAILY MILEAGE. 

If a certain number of miles per day should 
be used as a basis for the assessing of trans¬ 
portation charges it occurs to me that if there 
is a loss to the patron when the freight travels 
less than this schedule, there must be a corre¬ 
sponding benefit to the patron when the freight 
travels a much greater distance than this 
schedule, and you thereby open up the question 
of transportation rates based on speed. 

1 think you will acknowledge that it would 
be absolutely impracticable, and virtually im¬ 
possible, to assess transportation charges on 
such a basis. No one would know what his 
freight charges would be until the shipment 
had arrived at destination, the amount of time 
consumed had been carefully computed and 
charges assessed accordingly. 

It would further open up the way for all 
sorts of injustice and determination in favor 
of the people who were able to ship large 
quantities of freight, throw it by a route which 
they knew was crowded, and thereby obtain 


concessions, or reductions, which the smaller 
shippers would be unable to take advantage oi. 

What would you think of penalizing a dray¬ 
man for slow movement because he was unfor¬ 
tunate enough to have a horse break a leg on 
the way, or because he encountered a heavy 
snowstorm, which reduced his carrying capac¬ 
ity 50 per cent and otherwise delayed him, so 
that he could not earn half as much as he usu¬ 
ally earned? How long do you suppose you 
could get draymen to handle your freight at 
the present prices, if you attempted to enforce 
such an arrangement with them? 

The suggestion in regard to penalizing the 
railroad for not only. its. own misfortunes, 
brought on by matters entirely beyond its con¬ 
trol, but also for the inadequacy of the ship¬ 
pers and receivers of freight as well, seems to 
me only worthy of the Dark Ages. 

WHAT SOADS CAN DO. 

Comparatively few people stop to think that 
in the final analysis railroads can only haul 
such amount of traffic as may be promptly re¬ 
moved from their freight stations, and that we 
must be necessarily limited to the drayage 
facilities. 

The only exception to this is the traffic 
which we export and which goes by ships to 
foreign countries, but all domestic traffic is 
ultimately consumed by the people, and while 
during the various processes of manufacture it 
may be handled through warehouses and pri¬ 
vate sidings, it must in the end be conveyed by 
drayage methods to the store or house for 
final delivery to the consumer. 

An enlargement of these facilities must nec¬ 
essarily take place, thus relieving the trans¬ 
portation companies of a very large amount of 
very expensive storage, for which they get 
nothing; otherwise, there can be but little in¬ 
ducement for transportation companies to 
spend money to increase the number of cars 
to be used for such storage. 

I cannot help but feel that there are enough 
well balanced minds in these United States 
awake to the fact that we are being very seri¬ 
ously menaced by men who talk rather t^ do 
things, and that the situation will be very much 
clearer when this solid business element feels 
that it must take a stand, and a strong one, in 
favor of absolute fairness to public service 
corporations, which are honestly trying to do 
the very best they know how to serve the 
public. 

Position of the Pennsylvania 

By George F. Parker, Pennsylvania R. R- Co. 
he questions upon which the Hardware 
Dealers’ Magazine touches are very 
broad ones, but the company is very glad to 
give all the information possible. With refer¬ 
ence to the delivery of freight within a time 
limit, the Pennsylvania Railroad can be de¬ 
pended upon to exert every effort to rush sU 
shipments through to destination, owing to the 
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fact that the quicker the service the more busi¬ 
ness the freight traffic solicitors are able to 
secure. The loss of business to the railroad 
company on account of delay in delivery is the 
greatest penalty which could possibly be suf¬ 
fered. 

In the larger cities in which it operates the 
Pennsylvania Railroad has established at great 
expense freight stations in every well-defined 
manufacturing center, with a view to furnish¬ 
ing the most convenient facilities to shippers. 
This feature in itself, while reducing the dray- 
age and thereby saving a large sum for the 
shipper, necessitates considerably more switch¬ 
ing than if all less-than-carload lots of freight 
were delivered at one general warehouse, from 
which through cars could be loaded for various 
points. 

Another element which contributes to con¬ 
siderable delay in delivery is the insufficient 
marking of packages. In spite of regulations 
requiring the full marking of packages, it is 
almost impossible to secure this result and 
demonstrate to shippers the advantage to them 
of plain and sufficient marking as a preventive 
of improper loading and delays. 

It is the practice of a large number of ship¬ 
pers to forward bills of lading with draft 
through banks (so-called ‘‘order’' shipments), 
and a delay of several hour^ in placing the bill 
of lading in the bank and the probability of the 
latter holding the same back for several hours, 
causes a delay of from twelve to twenty-four 
hours, which means in the case of shipments 
for comparatively short distances that they 
reach their destination twenty-four to thirty- 
six hours ahead of the bill of lading. 

The Pennsylvania Railroad has the most 
elaborate system of “through cars,” based on 
the fact that through loading from shipping 
point to destination is the fundamental prin¬ 
ciple of prompt movement of less-than-carload 
freight, and the traffic officials arc always glad 
to be informed of instances where the move¬ 
ment is regularly unsatisfactory, so that cor¬ 
rection may be made, if possible, to eliminate 
the cause of delays. The Pennsylvania Rail¬ 
road is anxious at all times to furnish every 
convenience possible to shippers, and it is the 
established policy of the freight traffic depart¬ 
ment that all complaints shall receive prompt 
and the most courteous attention. 

Hr. Norvell in Central America 

r. S. Norvell, president of the Norvell- 
Shapleigh Hardware Co., St. Louis, re¬ 
cently passed through New York on the way 
home from a visit to Central America. He 
tells an interesting story of his experience, 
illustrated by a variety of keen observations. 
Some of those relating directly to the business 
topics in which during most of the year he is 
directly interested in are herew'ith quoted. 

In speaking of his stop in New Orleans en 
route, Mr. Norvell said: 

“I was very courteously entertained by the 


members of the firms of Stauffer, Eshleman & 
Co. and A. Baldwin & Co., two of the Hard¬ 
ware jobbers of New Orleans.” 

In speaking of his observations on business 
and business methods in the Central American 
States, Mr. Norvell said: 

“At Port Limon I spent practically all of a 
day going through our catalogue with one of 
the leading merchants. His buyer is an Ameri¬ 
can who formerly worked for a Hardware 
house in Tennessee. He had not been back to 
the States for six years and was glad to have 
all the Hardware news. I found very few 
Hardware articles used in that country. All 
they need on an ordinary house are butts 
and strap hinges and a barrel bolt to hold the 
•door. Tinware and enameled ware is of the 
cheapest grade. All the natives use the very 
cheapest kind of goods. A great many articles 
are purchased in Europe. Germany seems to 
have most of the Hardware and cutlery busi¬ 
ness, and what cheap trash it is! I was, how¬ 
ever, informed that the Americans who are 
going into Costa Rica require a higher grade 
of TOods. 

“In San Jose none of the buildings is over 
two stories high; many of them are built of 
concrete. They color the outside walls—^pink 
and blue—seemed to be the favorite colors. I 
saw a Hardware store with its outside walls 
beautifully decorated with painted pictures of 
shovels and spades and other articles in the 
Hardware line. 

“Our money is worth twice as much as 
theirs; for one of our silver dollars they will 
give you two of theirs, and for one of our 
paper dollars they will give you $2.15 of their 
money. Our paper money is at a premium, be¬ 
cause it is more easily transported than silver. 
It is a curious thing to order a dinner of, say, 
$3, hand them a $10 bill and get $17 in change. 
I will say right here I found everything ex¬ 
ceedingly high in Costa Rica. Souvenir 
spoons you can buy in this country at $1.25 are 
sold there at $4.50 in our money. A pair of 
shoes you can buy here for $3 down there costs 
$6 or $8. I did not find anything that was 
cheap, except, of course, fruit. I bought 
oranges three for 5 cents in our money, and 
have no doubt in quantities they could be pur¬ 
chased much cheaper. 

“The great objection to working Central 
America is in the fact that there are practically 
no railroads, and coasting ships come every 
now and then—principally then. A salesman 
can hardly get rich when it takes him from a 
week to two weeks to work one town. There 
is also the danger of occasionally being quar¬ 
antined for ten days.” 


A decided advance in the price of coal has 
caused an increase in the demand for gas 
stoves in Chile. Those most used are made 
in Switzerland and do not measure up to the 
American make for general utility, but are 
stronger and heavier and are sold cheaper. 
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Looks lake Business Concentration 

New England Hardware concern tkat 
does both a wholesale and retail busi¬ 
ness, writes us: 

"What effect present conditions will have on 
the many houses like our own, who do a 
mixed retail and wholesale business in a lim¬ 
ited territory, is a question we would like to 
hear discussed. 

'It looks like another step in a concentra¬ 
tion of business in the hands of a very few 
people. How does it strike you?'* 

The comments which follow are in response 
to the above, and will be found of interest. 

Conditions Changing 
om a New England house: Conditions 
are different from what they were several 
years ago. We think that the jobbing business 
in the future will be localized more than in 
the past. Als a matter of fact, many of the 
large dealers are bu 3 ring very close to bottom 
price, which enables them to wholesale the 
goods to immediate stores if they feel like 
picking up the goods at home. 

Must Add Betailing 

G. Craig & Co., Memphis, Tenn.: We are 
• retiring from both the retail and whole¬ 
sale Hardware business, but in answer to your 
question will say we believe that Hardware 
houses in this section who have been most 
successful are those that have done both a 
wholesale and retail business. A wholesale 
business has been attempted in this city, but 
owing to peculiar local conditions it is almost 
impossible to maintain a strictly wholesale 
Hardware house in this city without doing 
some retail business. 

Ahead of the Banger 

ones Hardware Co., Richmond, Ind.: In 
answer to the question put by a wholesale 
and retail dealer in a New England town, we 
beg to give as our opinion that if the present 
conditions continue large wholesale houses 
will monopolize the wholesale business where 
the territory is limited. In fact, we anticipated 
this about two years ago, and we began to pre¬ 
pare for it by taking on the side lines, such as 
implements, vehicles, bicycles, toys, juvenile 
goods, etc., and allow the large jobber to take 
the trade on staple articles, and we now have 
a nice business built up on these specialties. 
The day will hardly come when the jobbers 
can handle everything, and the only thing 
for smaller concerns is to watch for the new 
things that are coming out and that require 
introducing on which there is a good profit. 
Although it looks as though we will eventually 
have a department store, what matters if we 
get our full share of trade in our own terri¬ 
tory and make a reasonable profit. 

We have cut loose from the idea that if our 
competitors sell a man fifty kegs of nails who 
was formerly our customer and we only sell 


him two cross-cut saws that our competitor 
is getting the advantage of us. On the other 
hand, we think that we have the best end of 
the bargain. The fifty kegs of nails will 
amount to $110, on which our competitors 
make $2.50. Two cross-cut saws will amotmt 
to $7.50, on which we make $1.50. 

There is no room here for argument The 
case is a plain one, and our advice is to the 
small jobber and retailer to go after the spe¬ 
cialties, or, in other words, to take up lines 
that competitors will not sell, if it is possible. 

Not Mack Farther ConoentratioiL 
orrow-Thomas Hardware Co., Amarillo, 
Tex.: In regard to the present condi¬ 
tions, inasmuch as the conditions at present are 
unprecedented, it is a hard matter to predict 
what effect they will have on a firm doing a 
retail and wholesale business, as we are our¬ 
selves, though at the present time, with the 
present investigations going on in regard to in¬ 
corporations, we do not think there is much 
danger of further concentration. 

Personally, we have no objections to con¬ 
centration up to the present time, as it has re¬ 
sulted in maintaining more staple prices, which 
we believe is better for both the wholesaler and 
retailer. As to the future we can only wait 
and be guided by the circumstances as they 
arise. 

We can offer no suggestions as to what can 
be done, as it seems to us that we are under¬ 
producing at the present time, but we think a 
little time will remedy this. 

He Took No Bisks 

A retail Hardwareman in Brooklyn sold an 
Irishman a kit of tools on credit When the 
time came for payment the man was there 
with his money, but before handing it over he 
said: “Will you plaze give me a receipt for 
the same?” 

"What do you want that for?” the merchant 
asked. "You have the goods, and sec how I 
cross the account from the books**—suiting the 
action to the word. 

"Does that show it*s all paid for sure?” 
asked Pat. 

"It does.” 

"Then I guess 1*11 keep me money,** and he 
turned to go. 

"Hold on!** cried the merchant. "You arc 
not so smart as you thought you were. I can 
put the account on again,** and he took up 
his pen and began an entry. 

“And that's what I thought,** said Pat. 
"Now will yez give the receipt?” 

He got it. 


There is to-day a better feeling in Chile to¬ 
ward Americans and their manufactures than 
has existed for several years. There is a good 
opening there for labor saving machinery. A 
short time ago one concern ordered thirty-six 
American threshing machines. 







WHAT HAVE THEY DONE FOR MEMBERS? 

A Retail Hardwareman Takes the State Association to Task—He Does Not See 
Where He Gets His Money Back—Several State Secretaries Kindly Oblige 
Him .With Information and Make Out a Pine Case on Part of the 

Association. 

By a Retail Hardwakeman. 


I have been the subject of criticism by a num¬ 
ber of my associates in business because 
I do not take a deeper interest in our State 
Hardware Association; because I do not attend 
the meetings very often, and pretend to enjoy 
them, as a lot of the other fellows do. 

The last gathering I attended took me away 
from business three days; cost me $31.80—and 
what did I get out of it? 

I took home the memory of three things: 
A story about a speckled hen that thought 
herself a rooster; the advice to be careful of 
what I said in advertising, and a receipt for my 
annual dues. 

If there was anything else to «be had for the 
getting, I was not there in the distribution; 
members who were spryer than I am grabbed 
them up when my back was turned. 

I give it as my matured opinion that 
the State Hardware Associations do not 
begin to make good, equal to their cost, 
or the time spent upon them. 

The members are a lot of good fellows. 
They have a good time, and I like to have a 
good time with them. As a mere source of 
fun and good fellowship, I would be willing to 
pay $31.80 for the purpose of attending, if it 
were not for the loss of time. 

So far, that fun and good-fellowship 
is ail that these meetings have netted me. 
After several years of membership, has 
, anybody dona better? 

The papers the members carefully prepare 


and read so eloquently, are good in their way. 
The speeches are all right, although some of 
them would be better if a mixture of ginger 
and gin were squeezed into them to make them 
more lively. But it is seldom that in either 
speech or paper does one hear anything that 
he has not heard scores of times, if he has had 
twenty years of experience. 

But what has any association done in prac¬ 
tical results? 

^n eliminating evils? 

In bettering profits? 

In stopping the cutting of prices? 

In directing legislation? 

In shoving the catalogue houses out of a re¬ 
tailer’s territory? 

In expediting freight shipments? 

In keeping manufacturers from selling to 
our largest customers? 

In holding the jobbers to a jobbing busi¬ 
ness? 

And a lot of other things. 

I am told that the English Hardware asso- . 
ciations buy by syndicating their wants. That 
they get better prices by ordering in large lots. 
That they hold the manufacturers to the mak¬ 
ing of goods, and not the retailing of them. 
Why don't our associations do something in 
the same line? 

I am not out for the purpose of finding 
fault, but I want information. I would like to 
know how the retail association can be made 
of more practical value to me and to others. 

What have they done for us? What are 
they going to do for us? 


SECRETARIES COMMENT ON THE ABOVE 


B y Paul W. McLure, Greenwood, S. C., sec¬ 
retary-treasurer of the Retail Hardware 
Association of the Carolinas. 

To the Editor: 

Referring to the question, “What have they 
done for members?” our Association has in 
many cases been the means of bringing to- 
g;pther and engendering a better feeling and a 
better understanding between competitors 
from the same localities. Meeting at our con¬ 
ventions and getting acquainted, they find 
the other fellow is not altogether mean, but is 
only a common human like themselves—a 
faulty creation at best—but always ready to 
meet them half-way, in anything of mutual ad¬ 
vantage. 

The Association has accomplished all that 


could be expected of it in eliminating the 
evils which harass the retailer, whenever 
the retailer has taken the trouble to put be¬ 
fore the grievance committee, with necessary 
proofs and data, the names of the offenders 
and the nature of the offense. 

Getting profits nowadays depends almost 
entirely on the seller. The requisites are in¬ 
telligence in placing your wares before the 
buying public and the backbone to ask a re* 
munerative profit for good service. 

I know of many instances where price-cut¬ 
ting has been discontinued, through the influ¬ 
ence of more friendly feeling and the better 
understanding of members in the same town, 
who formerly thought the only way to do a 
successful business was to first run every other 
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merchant in your line out of business. This 
is only practised now by the antediluvian mer¬ 
chant, who does not need to belong to any 
organization for the betterment of trade condi¬ 
tions, as he is too busy figuring up what he 
can save through the exemption laws and 
otherwise when his creditors place him in 
bankruptcy. 

I think we have made a good fight against the 
Catalogue House measures before the national 
legislators. If we had never done anything 
more than block the passage of parcels post 
we have benefited thereby, or at least we have 
protected our interests, in an amount far be¬ 
yond the outlay. Parcels post would mean 
ruin for many merchants and the centralizing 
of the retail business to the detriment of our 
whole country. 

There is a growing sentiment against mail 
order buying, already created, and being agi¬ 
tated daily more and more through the news¬ 
papers of the country. The people are being 
educated as to the tricks mail order houses 
resort to in selling shoddy merchandise under 
flowery descriptions and meaningless guar¬ 
antees. The retail merchants support these 
publications. 

Even the Government has to retrench, when 
they go in for equal rights for all from rail¬ 
roads. But the storm of protests that will 
be presented to our National Congress and to 
every State Legislature and railroad commis¬ 
sioners from the State associations for a min- 
imuih time limit for arrival of goods, the same 
as the railroads have a time limit for remov¬ 
ing shipments from their cars and depots, 
must be effective. But even though we have 
lost a front tooth in the fight and the monster 
has us down and is grinding sand into our 
eyes, we are going to keep on scratching, con¬ 
fident in the ultimate end. We are not quit¬ 
ters. 

Co-operation is the only basis on which we 
can reasonably ask the manufacturer for pro¬ 
tection. If we can show to the manufacturer 
that we have the ability to distribute the out¬ 
put of his factory, then he will not look up 
new avenues of distribution. The manufac¬ 
turer, like ourselves, is running his business 
mostly for profit, and the profit is not made 
until his product has been converted into cash. 
There are improvements to be made in the re¬ 
lations of the retailer and the manufacturer, 
and they will be exploited at an opportune 
time. 

It is usually some disgruntled salesman who 
violates jobbers* customs by selling the con¬ 
sumer. The best jobbers are always willing 
to co-operate with us when the matter is 
brought to their attention in the proper light 

Syndicate buying is being considered by 
members, especially on season goods which 
are specified for several months in advance of 
actual requirements and on other lines which 
can be handled to advantage in this way. 


Get Wliat They Go After 


B y C. A. Peck, Berlin, Wis., secretary-treas¬ 
urer of the Wisconsin Retail Hardware 
Association. 

To the Editor: 

The retail Hardware dealer's commu¬ 
nication I have examined, and I just want to 
say to you, that fellow is my meat to-day, to¬ 
morrow and every day in the week. If ffierc 
is a dealer in the whole United States who 
attends any retail Hardware dealers’ State 
convention, with a desire to get some good 
out of it, and does not get it, the fault is his 
own every time, and don't you forget it. 

In every State there are some—^and my ex¬ 
perience is that they are very few—^who attend 
for a good time. 

They get what they go for! 

Some who attend for hilarity of a convivial 
sort. 


They get what they go for! 

Some for the hidden delights of a big dty. 

They get what they go for! 

Many, for new' ideas; to broaden their own 
experiences; to find how to more successfully 
manage their business; to find where some 
dealer has increased his sales or lessened his 
expenses, and they, too, get what they go for 
every time! 

One member told me he made $1,800 the 
summer following one convention by t^ing in¬ 
duced to put in a line he had not previously 
carried. 

Forty-two years behind a Hardware coun¬ 
ter, with eleven years in the secretary's chair 
of our State association, only confirms me 
more strongly than ever that while these as- 
.sociations have not as yet accomplished all 
that they want to, or expect to, they have 
been of inestimable value to the trade at large, 
and are improving every year. 

To be sure, there are some dealers so nar 
row that they may feel it a waste of money 
to attend, but they are few, and when you find 
such a case, set him down as a growler from 
Growlerville, even when he is at home, and' 
I would not be surprised if his brother deal¬ 
ers found him a hard customer to handle. 

If that complainant will write me a personal 
letter I will give him a list of what has been 
accomplished, that I think will surprise him. 
and it won’t include a story of a hen that 
thought she was a rooster, either. 


Could Give Pages of Seasons 


B y J. Frank Barr, Lincoln, Neb., Secretary 
Nebraska Retail Hardware Association. 
To the Editor: 

I would say, with reference to the communi¬ 
cation from a member of some Hardware as¬ 
sociation, that he evidently is mistaken in his 
ideas of the benefits of the association, for the 
following reasons: 

The benefits of the convention proceedings 
are only a small matter in connection with the 
benefits derived from continued membership 
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during the balance of the year, and unless the 
gentleman came a long distance, the $31.80 that 
it cost him was more than twice what it costs 
on an average to members of this association 
in attending the annual convention. 

Of course, if he went for a “good time,” 
he could spend a good deal of money in out¬ 
side attractions, but if he went to attend the 
meetings of the convention and went for edu¬ 
cational purposes for which these annual con¬ 
ventions are intended, and attended strictly to 
that object, it should not have cost him what 
he says. 

The usual time at which conventions are 
held is during the months of January and Feb¬ 
ruary, at which time less business is done than 
at any other time of the year, and the date at 
which every progressive merchant can leave 
his business in the care of a clerk or some 
other competent person for two or three days, 
and get more benefit than ten times the ex¬ 
pense of attending. 

I do not know what association the gentle¬ 
man belongs to, but the “practical results” that 
he thinks he id not receive in benefit have 
been discussed a number of times at our an¬ 
nual meetings, and every member has gone 
away feeling that he has been very largely 
benefited by his attendance. 

If 1 had the time, I could write you a ^eat 
many pages specifying in detail the direct 
benefits to be derived from the association 
membership, but I trust that in the general 
way that I have outlined you may be able to 
gather enough material to suit the purpose for 
which the gentleman seems to be in trouble. 

What Haven’t They Done? 

rom A. R, Hale, Mason City, la,, secretary- 
treasurer of the Iowa Retail Hardware 
Association. 

To the Editor: 

Noticing the complaint of a Hardwareman, 
under the caption of “What have they done 
for members?” that he has been criticised by 
his associates because of his lack of interest in 
his State Hardware Association, it occurs to 
the writer that his associates have just cause 
for complaint of the sleepy condition of their 
brother. 

It is evident that the “ginger” he thinks they 
need is sadly lacking in his own mental 
economy. He must be a lineal descendant of 
good old “Rip Van Winkle” who slept for 
“twenty years or more.” His “matured opin¬ 
ion” that “State Hardware Associations do 
not make good” was doubtless ripened in a 
good long sleep. No such opinion will stand 
the light of day. 

He has been awake just long enough to find 
out that “the members are a lot of good fel¬ 
lows,” but before he found out what they are 
doing and how rapidly they are increasing he 
drops off to sleep again. 

the brother wake up, sit up and take 
notice. He must attend the meetings and con¬ 


ventions and not expect to find out in his 
dreams what the Hardware associations are 
doing. A careful reading of the trade press 
accounts of the annual conventions will give 
him an inkling. Let him put in another $81.80 
and go down to Boston in June and meet in the 
sessions of the National Retail Hardware As¬ 
sociation, which now represents upward of ten 
thousand wide-awake retail Hardwaremen, and 
next winter go back to his own State con¬ 
vention and keep awake long enough to hear 
what is going on in Hardware circles. He will 
then not be obliged to run into print in one of 
his waking spells to find out what associa¬ 
tions are doing regarding the “evils, profits, 
prices, legislation, catalogue trade, manufac¬ 
turers and jobbers, insurance and a lot of 
other things.” 

To attempt to tell the brother under each 
one of the heads that he mentions just what 
has been done would fill several volumes of the 
Hardware Dealers' Magazine. More than 
this, it would certainly be an act of great im¬ 
propriety, to call it by no harder name, to open 
up records of these business organizations and 
place our best plans and campaigns in the 
hands of those who would use the information 
to counteract many of the advances made. 

If the brother is sincere in finding out “What 
they have done for members” he can easily do 
so by following the footsteps of the thousands 
of new members, who do know, and, as a re¬ 
sult, have given their names, their money and 
their influence to the Hardware association 
movement, which now numbers twenty-six 
affiliated associations combined in the Na¬ 
tional Retail IJardware Association, represent¬ 
ing many of the keenest and best business men 
in the Hardware trade of thirty-one States. 

The increase in membership at the annual 
meetings just closed was unprecedented, and 
stamps the seal of approval on the work of 
the allied associations in such a manner that 
the attempt of the brother to call it in ques¬ 
tion is very much like JEsop's old story of the 
small dog who barked at the moon. 

What Kiohigan Is Doing 

y A. J. Scott, Marine City, Mich., secretary 
of the Michigan Retail Hardware Asso¬ 
ciation. 

To the Editor: 

I would like to write you a good, strong ar¬ 
ticle on the value of Hardware associations, 
but have not the time to do so just as present. 
I am, however, enclosing you some statements 
which go to show that the Michigan Associa¬ 
tion at least has accomplished results, and is 
worth a great deal more than the cost of the 
annual dues to every Hardwareman in the 
State: 

The Michigan Retail Hardware Association 
is an organization composed at present of 
nearly seven hundred of the best retail Hard¬ 
ware merchants in this State. It has attained 
its present strength because it has accomplished 
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results. It has appealed to the Hardwaremen 
of Michigan as a pretty good movement to be 
identified with. 

Every Hardwareman in the State is deriving 
some benefit from its efforts. 

The association was largely responsible for 
the passage of the Michigan lien law and the 
amendment to the garnishee law. These laws 
have enabled the Hardware dealers to collect 
thousands of dollars that would otherwise 
have been lost to them. 

Have you ever noticed that many lines of 
standard Hardware articles are not quoted in 
the mail order house catalogues? It isn’t be¬ 
cause these people don’t want to quote them, 
it’s because they can’t get the goods. 

Do you know that in order to be sui>plied 
with hundreds of well-known makes of goods 
the mail order houses have to agree not to cut 
below a certain price in order that the retailer 
can compete with them. 

We have got to prevent the advocates of 
“parcels post” from getting the law through 
Congress. We have beaten them in the past, 
but they are not quitters, and it will require the 
exercise of a powerful influence to kill the bill 
at future sessions of Congress. The same can 
be said of the post check currency bill. We as 
retail merchants simply cannot let these bills 
become laws through lack of interest on our 
part. 

Wliat Texas Is Doing 

y J. W. McManus, Dallas, Tex., secretary- 
treasurer of the Retail Dealers’ Hard¬ 
ware and Implement Association of Texas. 

To the Editor: 

In reply to the need of a Hardwareman for 
information, I herewith enclose a copy of a 
letter I am sending out, in answer to a request 
to cancel their names from our membership 
without giving any reason, only to state that 
they have not considered themselves members 
for some time. This, after they receive a 
statement showing they are deUnquent on 
dues. 

I find occasionally some that expect $1.10 in 
return for every $1 they pay out, whether it is 
to a church or an organizationfrom this class 
we don’t expect any support in association 
work. 

Thank God these are few and far between 
among Hardwaremen. 

The letter is as follows: 

Gentlemen—Your favor of the 15th is just 
received, and I note with regret your decision 
to withdraw your support and influence from 
this association, and especially so at a time 
when we need the assistance and loyal support 
of every merchant handling Hardware, imple¬ 
ments or vehicles in this State. 

Our recent achievement in securing the re¬ 
peal of the occupation tax and useful occupa¬ 
tions is a saving to the merchants alone 
$375,000 per annum. 


This speaks volumes for organized effort; 
is a living example and test of dealers* asso¬ 
ciation usefulness and worth. It shows con¬ 
clusively what can be done not only to further 
the interests of trade through association 
work, but what strength business men can 
command and wield when th^ join hands 
to battle for their rights. 

For these vital reasons we are making a 
strenuous effort to increase the membership, 
and we are doing it, and further we can’t af* 
ford to lose those already members, unless 
they go out of business. 

Again, instead of withdrawing yon should 
assist us to secure your neighbor dealers to 
join and lend their support and influence in 
this work. Hoping after reflection you will 
realize the importance of maintaining the or¬ 
ganization and will decide to continue its sup¬ 
port, etc. 

A Tear’s Fruitful Experieuee 

y H. E. Johnson, Rcdfield, S. D., secre¬ 
tary of the South Dakota Retail Hard¬ 
ware Association. 

To the Editor: 

As to the complaint of a retail Hardware- 
man I have read it over several times to know 
just how to take it. 

I doubt not, but there are men in every 
Hardware association that look upon it in the 
same light that your dealer does, and who 
count the value of th^ association to them by 
the impression it has made upon them, and 
in this case he seems to have lost sight of the 
association entirely. We all know that the 
papers read at the conventions arc not liter¬ 
ary gems, nor are the speeches delivered by 
silver-tongued orators, but are heart-to-heart 
talks from one Hardware merchant to an¬ 
other, and are the result of the eVery-day 
school of experience. 

If this dealer, when he went to the conven¬ 
tion, paid more attention to the work of the 
convention and less to good-fellowship, his 
expense bill would not be as large, and he 
would go home with a more favorable impres¬ 
sion of the work of the association, but as it 
is he is not in a fit condition the next day 
to do the things that he otherwise would. 

The lot of questions he has asked are just 
what the associations are for, and if all the 
dealers in his city or town were members of 
his State association and talked with each 
other about these matters there would be no 
need for such questions. Price-cutting and 
other troubles of a local nature are not the 
work for the association, but they can be reme¬ 
died through the association by getting the 
dealers close together. The subjects of leg¬ 
islation, catalogue house, freight shipments, 
manufacturers selling direct and jobbers hold¬ 
ing to a jobbing business are all subjects that 
every State and the national association are at 
work on, and from which results are, and 




iJlAY, 1907 . WHAT HAVE THEY DONE FOR MEMBERSt 


935 


will be, slow in showing, but which will come, 
as sure as day and night. 

In our association nearly every member is 
his own buyer, credit man, advertising man¬ 
ager; in fact, he looks after everything that 
has to be done, and it is a wonder that he gets 
as good results as he does, and when we 
gather at our annual convention and exchange 
ideas we all get benefited and go home again 
with views of other merchants, and, as a re¬ 
sult, all are better Hardwaremen and better 
able to combat our common foe, the catalogue 
house. 

There is no doubt but that the State asso¬ 
ciations are a very great benefit to every re¬ 
tail dealer, and if he will go to the tonven- 
tion determined to get every ounce of good 
out of it, study the exhibits and listen to the 
various discussions and take from them what 
he can use his personal benefit, there is no 
doubt but that he will see that the State as¬ 
sociations are a good thing and are not' a 
meeting place for good fellows. If he will do 
this, then his time and money have not been 
spent in vain. 

Our association has only passed its first 
year of existence, so we are not as fully pre¬ 
pared to go into the details of this inquiry, as 
we otherwise could, but I believe that if this 
dealer will stop and look around him he will 
see a good many things that have been done 
through the efforts of the National Associa¬ 
tion. 

Oood Advice from Ohio 

B y Frank A. Bare, Mansfield, O., secretary 
of the Ohio Hardware Association. 

To the Editor: 

I believe it is the duty of the Hardware 
merchant whom you mention to undertake 
to bring his State association to his standards 
rather than to seem to criticise what is being 
done. 

If he took home with him a memory of only 
three things it was his duty to give to the 
other fellow a memory of three or more things 
that would be of practical benefit. 

The Hardware associations of the United 
States have eliminated many evils. Had it not 
been for the efforts of the retail Hardware as¬ 
sociations we would have a parcels post in some 
form. Thousands of retail Hardwaremen 
have brought influence to bear on local Con¬ 
gressmen and on United States Senators op¬ 
posing a parcels ^st legislation in any form. 

Through the influence of the catalogue 
house committee (composed of retail Hard¬ 
ware merchants, jobbers and manufacturers) 
a great many standard well-known makes of 
Hardware have been withheld altogether from 
catalogue houses. This did not come by 
chance; it came by the persistent and intelli¬ 
gent opposition of retail Hardware associa¬ 
tions through the proper channels. The secre¬ 
tary of this State association, and I believe 
the same is true of every State secretary, has 


correspondence on file to prove conclusively 
that some jobbers and some manufacturers 
have been induced to discontinue making sales 
direct to consumers. The matter has been 
handled in most instances to the entire satis- 
faction of the seller and the party making the 
complaint. 

The questions discussed in executive ses¬ 
sions, at our annual conventions, have resulted 
in a great many merchants, through the State, 
getting better profits by either buying better 
or putting more effort and enthusiasm into 
their salesmanship. We have a number of in¬ 
stances in this State where retail Hardware 
merchants, through association spirit and influ¬ 
ence, have discontinued reckless price-cutting 
on staple articles and have decided to sell all 
goods at a legitimate and fair profit. 

There is a systematic movement on foot 
now, which grew out of retail Hardware asso- 
ciation discussion, to bring about better freight 
movements. This organization is headed by 
shippers of importance and influence. 

Some retail Hardware merchants do not 
stop to consider just how much their associa¬ 
tions arc doing. They do not take into consid¬ 
eration the great number of obstacles to be 
overcome. The Hardware associations of the 
United States are to-day working more sys¬ 
tematically to get greater results than ever be¬ 
fore. 

If any Hardwareman thinks the associations 
are not living up to their privileges, why not 
make suggestions and help the officers to do 
better and more effective work? It is not a 
question of just a few men doing*the work; it 
is, and should be, the duty of every Hardware 
merchant to do bis part. 

The writer believes that every Hardware- 
man who attends an executive session of the 
Hardware convention goes home a more en¬ 
thusiastic and better equipped Hardwareman. 
He gets his ideas that may be profitably 
adopted in his own territory. While it may 
be true that a number of things said in a 
speech or paper are familiar to a merchant of 
twenty years' experience, yet it is true on the 
other hand that all of us have not had twenty 
years' experience, and should be only too glad 
to learn of the man who has had the privi¬ 
lege of being so long in the most honorable 
calling of a Hardware merchant. 

The spirit should be: “What can I do to 
help the Hardware association; what can I 
do that will be of value to the other fellow 
and not simply to stand off and ask, of what 
worth are Hardware associations, anyway, I 
have never gotten any good out of them?” 

I believe if a man attends a Hardware con¬ 
vention and does not get from it valuable in¬ 
formation it is his own fault 

The Objects of One Association 

he Ironmongers Federated Association of 
England has recently taken steps to in¬ 
corporate itself as a national organization, with 
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members in all parts of Great Britain. Inas¬ 
much as there is a disposition on the part of 
some, as may be discovered in the above, to 
claim that the English associations are ahead 
of those of the United States, it may be of in¬ 
terest and instruction to learn some of the 
objects of the organization as set forth in the 
petition filed with the National Board of 
Trade, asking authority for the incorporation. 
Briefly summarized, they are as follow: 

To promote and protect commerce generally 
and in particular the ironmongery trade in all 
its branches throughout the United Kingdom 
of Great Britain and Ireland, and to watch 
over all matters affecting the general status 
and efficiency of the ironmongery trade and 
crafts directly carried on by ironmongers. 

To promote the settlement of disputes by 
conciliation or arbitration and to assist in the 
formation, development and maintenance of 
permanent boards of conciliation and arbitra¬ 
tion. 

To provide opportunities for intercourse 
among the members and to give facilities for 
'the reading of papers and delivery of lectures 
and for the acquisition and dissemination by 
other means of useful information connected 
with the ironmongery business. 

To give the legislature and public bodies and 
others facilities of conferring with and ascer¬ 
taining the views of persons engaged in the 
ironmongery trade as regards matters directly 
or indirectly affecting that trade, or any craft 
connected therewith. 

To originate and promote improvements in 
the law and to support and oppose alterations 
therein and to effect improvements in admin¬ 
istration and for the purpose aforesaid to peti¬ 
tion Parliament and oppose legislation and 
take such other steps and proceedings as may 
be deemed expedient. 

To diffuse among its members information 
on all matters affecting the trade or any craft 
connected therewith and to print, publish, issue 
and circulate such papers, periodicals, books, 
circulars, pamphlets and other literary under¬ 
takings, as may seem conducive to any of 
these objects. 

To represent ironmongers in all matters 
of regulations affecting any craft connected 
with their trade made by public health, build¬ 
ing, gas and water authorities. 

To promote excellence in the ironmongery 
trade and the technical knowledge thereof and 
just and honorable practice and suppress mal¬ 
practices in the conduct of business therein. 

To establish, undertake, superintend, admin¬ 
ister and contribute to any charitable or be¬ 
nevolent fund from whence may be made 
donations or advances to deserving persons 
who may be or have been engaged in the iron¬ 
mongery trade, or connected with any person 
engaged therein and to contribute to or other¬ 
wise assist any charitable or benevolent insti¬ 
tution or undertaking. 


Bemoval of White, Van Olahn ft Co. 

bout the middle of May the firm of White, 
Van Glahn & Co., long identified with 
Chatham Square, New York City, as whole¬ 
salers and retailers of Hardware, will occupy 
the entire building, at 37 Barclay street, run¬ 
ning through to 42 Park Place. 

The largely increased growth of this busi¬ 
ness has in recent years become too great for 
the locality in which the concern is now lo¬ 
cated. Several years ago an adjoining build¬ 
ing was leased, and later a number of vacant 
stores and basements about Chatham Square 
have been added, in order that sufficient quar¬ 
ters might be obtained for the conduct of the 
business. The result is that the headquarters 
are being removed to the new building above 
described. This is five stories in height, be¬ 
sides a basement and sub-basement, each of 
which is 165 feet deep and running from street 
to street. Changes have been made to meet 
the necessities of the concern, and it is the 
expectation of White, Van Glahn & Co. that 
the greater part of their business will be con¬ 
centrated under this one roof, discontinuing 
the branch store which was opened three or 
four years ago on 42d street. The Chatham 
Square property will be still retained as a 
branch, but the headquarters will be on Bar¬ 
clay street. 

This house, which has been so long identified 
with its location at Chatham Square, began its 
career at that site in 1812. The business has 
been continuously by various successors from 
that date to this, and it has seen New York 
grow from a small city to its present imperial 
proportions. 

The new site is regarded by Mr. Van Glahn, 
the head of the house, as one of the best to 
be found in New York City, lying as it does 
in the very door of the new downtown Penn¬ 
sylvania ^ilroad depot, and directly in the 
path of travel of the present ferry lines of that 
part of the city. 

Railroad Man to Haidwaremen 

In connection with the joint convention of 
the American Hardware Manufacturers' As¬ 
sociation and the Southern Hardware Jobbers' 
Association, to be held at Richmond, Va,, June 
11-14, W. W. Finley, president of the ^uth- 
ern Railway, will address the joint session of 
the two associations on Wednesday, June 12, 
at 2.30 p. m., on the subject, “Railroad Ques¬ 
tion As Viewed by a Railroad President.” Mr. 
Finley is a very entertaining speaker, and his 
address on this important and timely topic 
will prove most interesting, in view of the fact 
that Hardware shippers have so many com¬ 
plaints against the railroads. 


It is reported from Turkey that silver and 
silver-plated ware have a good chance, as they 
are very little known. I^ Most of the imports 
come from Germany. 




TOO MUCH FRENZIED HARDWAREISM 

A Form of Business Management That Does Not 
Commend Itself or Make Money for Those Who 
Practice It—^The Comments of Some Hardwaremen 
Upon the Subject 

1. The too eager haste to Sell a Large Volume of Goods tends to cut Profits to the 
Vanishing Point. 

2. The emulation to Make a Record Shozving of Sales in Dollars results too often in 
a disregard of the Relation between Expenses and the Net Profit. 


Must Consider fhe Expense 


C arlin & Fulton, Baltimore, Md.: It is un¬ 
doubtedly true that every now and then 
some house with perhaps more ambition than 
experience thinks that it has discovered a new 
road to wealth, and that by the circulation of 
prices or quotations made without the full con¬ 
sideration of the costs of marketing the ex- 
j pected sales, the volume of business will be so 
increased that the net profits will more than 
compensate for the reduced gross percentage. 

The argument would no doubt be a good one 
were the house making these figures able to 
have a monopoly of the prices named, but, un¬ 
fortunately, for such expectations it is within 
the ability of any house in business to meet 
prices, whether profitably or not is another 
question, and the result is generally that no 
profit is realized by any one, and the effect 
of the price-cutter is lost, as far as influencing 
business for his individual account is con¬ 
cerned. 

It is perfectly useless for any house to ex¬ 
pect to realize a profit on its business without 
adding to the invoice price of its goods the 
expenses attending their sale and realizing that 
in no other way is the cost of goods obtained, 
and that no profit can be gotten until sales are 
made at figures over and above such ascer¬ 
tained costs. 

The Answer Is: ttnantity Prices 

ickles, Preston & Nutting Co., Davenport, 
la.: With regard to proposition No. 1: 
“The eager haste to sell a large volume of goods 
tends to cut profits to the vanishing point.” 
This eager haste is largely due to the fact that 
many prices are based on quantities bought 
and the generous premium offered the buyer 
of large quantities naturally tempts him to buy 
beyond his means and also his capacity to dis¬ 
tribute the goods at a profit. The jobber who 
buys the smaller lot realizes that he is at a dis¬ 
advantage, and consequently fixes his selling 
price as low as he imagines his more wealthy 
competitors can and will sell. The large quan¬ 
tity buyer, knowing that he buys for less than 
his smaller competitor, feels that he is justified 
in selling at a lower price therefore, your 
question can be answered in just two words— 
“Quantity Prices.” 

We do not believe there is sufficient vanity 
among Hardware jobbers to cause them to 
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make large sales in dollars at the expense of 
net profits. Hardware jobbers are like most 
men the whole world round; they work for 
pay. 

Attempting to sell large amounts of goods 
has no doubt reduced profits to the vanishing 
point, but what has become of the so-called 
large sellers? Compare the number of Hard¬ 
ware jobbers in the large cities of New York 
State of thirty-five years ago with the number 
in the smaller cities of the same period, and 
then make the same comparison to-day. You 
will find these same conditions will hold good 
in Illinois and other large cities in many 
States. Iowa has no large city, in point of 
population, is a very small State, but it has 
seventeen prosperous Hardware jobbers, a 
greater number than New York, Chicago, St. 
Louis and Philadelphia combined. These com¬ 
parisons will show that the results have not 
been especially advantageous to the would-be 
large quantity buyers and cannot produce among 
the great masses of jobbers a desire to emulate 
their example. 

Profits and Expenses 

rom a Western Jobber: We believe that 
undue haste to sell a large volume of 
goods is as certain to cut off the profits, 
whether for manufacturers, wholesale dealers 
or retail dealers, as death or taxes. 

Any firm, whatever branch it may be en¬ 
gaged in, should have a healthy ambition to 
increase the sales, as without such ambition the 
business is liable to grow stale, but should ob¬ 
serve the ordinary principles of business just 
as they would in any case, if they would be 
successful. 

Competition to make a record of sales in 
itself, regardless of the relation between ex¬ 
penses and net profits, can have but one end, 
and that a painful one to everybody concerned. 
Any well-ordered business house must adjust 
its arrangefhents in such a manner that the 
proper proportions will be maintained between 
the profit and expense accounts, or failure will 
be the result. It will take some longer than 
others to reach this end, but there is no other 
result possible. 

Large Jobbers to Blame 
rom a Southern Jobber: All I have to say C 
is that I know the evils cited are indulged 
in and are serious errors, which will in the 
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long run be corrected by a receiver being ap¬ 
pointed by bankrupt court for any one indulg¬ 
ing in them to excess. I believe that these 
errors are forced upon the jobbers by the very 
large houses sending their men into illegiti¬ 
mate territory—^that is, territory which by 
nature and freight rates, are absolutely against 
the large houses shipping in, in competition 
with the local jobbers; also by manufacturers* 
agents selling to the small trade at a slight 
advance over what the manufacturers* agents 
and manufacturers themselves will sell to the 
legitimate jobbers. The remedy that I see for 
the above two errors is for the large jobber to 
keep within legitimate territory. By that I 
mean territory that he can make a reasonable 
profit in, taking freight rates and time to de¬ 
liver into consideration, and also abolishing 
manufacturers’ agents, or stopping them from 
selling any one except the legitimate recog¬ 
nized jobbers. 

Two Sound Propositions 

ing Hardware Co., Atlanta, Ga.: First, 
the eager haste of many jobbers to look 
for volume rather than profit is one of the 
most hurtful conditions to the Hardware 
trade; but we are glad to say that some job¬ 
bers who in the past have shown a more eager 
disposition in this direction than is proper 
have learned that they have been missing a 
great opportunity for profit, and they are now 
giving more serious attention in the direction 
of profit than ever before. 

Second, the disposition to make a bigger 
sales record without due regard to expenses 
has long been a hurtful source. In other 
words, many jobbers have been so anxious 
to sell a dollar’s worth of goods that they did 
not stop to find out what it cost to sell that 
dollar’s worth, and at the end of the year, 
when it was too late, they would find they 
had done a great volume of business, but that 
the net profit was not commensurate with the 
volume or with the effort expended. More 
trouble arises along this line from jobbers 
selfishly making unreasonable offers to trav¬ 
eling salesmen of other jobbers than any other 
cause. 

Large Sales to Keduce Expense 

ana Hardware Co., Boston, Mass.: This 
is a subject of much thought, and one 
difficult to decide at times. The point at 
whicJi we should stop in meeting competition, 
or the determination not to be over zealous in 
making sales at prices which will not cover 
the cost of doing business, are wrestled with 
year after year, and without a conclusion. 

We try to make the volume large, that the 
percentage of expenses may be small, and stand 
in danger of more than offsetting the saving, 
in loss of the percentage of profit. None have 
first claim on the business of the country, and 
each is jealous of his share. If we invade a 


territory naturally more advantageous to some 
other locality, we must pay for the privilege, 
and the margins soon vanish b^ond the ex> 
pense of getting the business. 

The present danger seems more in the line 
of large sales with a view of reducing aver¬ 
age expenses than that of record-breaking 
amounts. Both have the same element of 
danger unless systematically guarded, and at 
no time allowing our ambition to get the better 
of yearly results. 

Dementia Ammcana 

A nother Western jobber writes: We did not 
suppose there was a Hardware jobber in 
the country who was foolish enough to pursue 
the course intimated, and if there are any we 
• believe they are very few in number, and 
these few must be troubled with "dementia 
Americana.” 

A Pennsylvania jobber adds: The question 
is one which you will have to put up to 
older heads than mine. Our company has never 
followed that policy, but if some of onr 
friends and competitors' have developed the 
"bump of ambition” to such an extent that they 
are willing to do business, regardless of profits, 
we know of no remedy which could be applied 
to check the evil. The question is a little too 
deep for me, and as I have said it will have 
to be solved by some one who lays claim to 
being an expert in the "ills and evils” con¬ 
nected with modern merchandising. 

Must Take Account of the Cost 

G eo. Worthington Co., Qeveland, O.: The 
subjects that you suggest are surely of 
vital importance to all mercantile concerns. 
We think one of the best remedies for the evil, 
“the eager haste to sell a large volume of 
goods tends to cut profits to the vanishing 
point,” is to keep in mind the average cost of 
doing business. We think this point is too 
often lost sight of. For instance, a salesman 
who is aware that an item costs $1 thinks if he 
gets $1.10 for this item that the house is ac¬ 
tually making a profit of 10 per cent, whereas 
there are no mercantile concerns in the coun¬ 
try carrying an average stock of Hardware 
that their expenses are not vastly gfreater than 
the figures mentioned above. We believe that 
the average retail merchant, if he reckons his 
time at a reasonable figure; that is to say, there 
are very few merchants who could not cam 
a salary of from $1,200 to $2,000 per year. If 
they would figure their time on that basis and 
then add the interest on their money, the taxes, 
insurance, etc, they would find the average 
cost of doing business is from 25 to 33% per 
cent. Therefore, when selling on a basis of 
10 per cent, and the cost of doing business is 
25 per cent, there is a loss of 15 per cent 
We have found in a great many instances 
that the merchant does not ke^ dose track 
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of the actual cost of doing business. Of 
tourse, the one who does not know what it is 
costing him on an average to do business is 
not in position to run his business intelli¬ 
gently. In other words, he cannot determine 
the average profit that he must get in order 
to make a success of his business; hence very 
often sells goods at an actual loss, or really 
lower than he should sell them, and indeed 
makes a lower price than he needs to make, 
simply because he imagines he is getting a bet¬ 
ter profit than he is really getting. 

There are a great many staple goods that 
are sold below the average percentage of the 
cost of doing business. For instance, as a rule 
the Hardware merchant does not get the av¬ 
erage cost of doing business when selling 
nails in keg lots, and a great many other sta¬ 
ple articles, but when any class of goods are 
sold below the average cost of doing business, 
enough goods must be sold above the cost to 
make up for the loss on goods which are sold 
at a loss, and also must sell enough of the 
profit-paying lines to get a reasonable profit 
out of the business. 

The ideal condition would be the selling of 
no goods at less than the average cost of doing 
business. It seems, however, impossible to 
accomplish this result, and inasmuch as this 
seen^ to be impossible the next best remedy, in 
our opinion, is for the merchant to constantly 
keep in mind the average cost of doing busi¬ 
ness, and try his level best to bring up the 
average percentage of profit to a reasonable 
figure above the cost of handling the business. 

It seems remarkable, yet we know it to be a 
fact that there are some concerns that do 
not know the actual average cost of handling 
their business, and, as a rule, it is such con¬ 
cerns as these that are responsible for making 
extremely low prices. In our opinion, every 
concern should take great pains to ascertain 
the average cost of doing business, so that 
they can keep this point constantly in mind, 
and can also call the attention of their sales¬ 
men and clerks to the necessity of getting a 
larger percentage of profit. 

We also find that a great many concerns 
figure that goods can be sold at a very low 
margin, where they are not handled; that is to 
say, where shipments are made direct from 
the factory to the customer. The facts are, in 
our opinion, that the cost of handling the busi¬ 
ness even in this way is considerable. The cost 
of getting the order to start with is just as 
great as in any sort of an order. The clerical 
work incident to entering the order on the 
books, placing the order with the factory or 
jobber, checking the bills after received and the 
bookkeeping work connected with orders of 
this kind is just as great as though the goods 
were shipped out of stock and handled by the 
merchant Therefore, the cost of doing this 
business is only a trifle less than where the 
goods are actually gotten out of stock. This, 
too, we think, is a point that should be borne 


in mind by all merchants. It will pay them. 

Show us a merchant who knows what it is 
costing him to transact his business and we 
will show you a thrifty and prosperous mer¬ 
chant, no matter what sort of competition he ' 
has. 

The Balance Sheet Tells It 

T^right & Wilhelmy G)., Omaha, Neb.: 
VV Undoubtedly the anxiety of many deal¬ 
ers to reach a volume of business, regardless 
as to the profit, is very unfortunate for the 
trade, and tends to a greater extent than is 
realized to demoralize the ordinary meager 
margin of profit for the distributor. 

The conditions, however, are easier to criti¬ 
cise than to remedy. Most frequently the 
trouble develops from the manufacturer, who 
in his anxiety for business overloads a small 
dealer with more goods than he is able to dis¬ 
pose of. In order to unload the surplus he is 
willing to handle it without any profit, figur¬ 
ing that his profit is made from the goods he 
sells at retail at a wider margin of profit than 
if they were bought in a regular way. 

Again, many dealers look at their sales 
record rather than the net results of their bal¬ 
ance sheet at the end of the year. The chances 
are that this condition of affairs will always 
maintain, and so long as different people en¬ 
tertain different ideas in regard to handling 
their business just so long will this condition 
prevail, and it is probably well that it should be, 
because the very fact that the prudent and con¬ 
servative dealer who watches the profits rather 
than the volume of business is thus enabled to 
make more money than the competitor who 
takes the opposite view. It is an advantage 
to him, and, as a rule, he is shrewd enough 
to unload the volume on his competitor, and in 
this way he helps himself by selling the profit¬ 
able goods and helps his neighbor by giving 
him the volume which he is anxious for and 
willing to take. 

There always have been, and always will 
be, successful and unsuccessful business men, 
and the difference between the two is largely 
due to their ideas and methods of handling the 
suggestions above. 

We fail to see any remedy and do not think 
that one is necessary. 

American Safety Bazors 

The American safety razor is generally tak¬ 
ing hold of Europeans. In Paris and else¬ 
where on the Continent some very clever ad¬ 
vertising schemes have been put into effect by 
the continental agents of one of the best-known 
American makes of safety razors. For ex¬ 
ample, in the Boulevard des Capucines, at 
Paris, one sees the automatic figures of two 
French soldiers, one shaving with the old- 
fashioned razor, the other with the new Ameri¬ 
can safety. The mechanicaly spectacle thus 
presented is very amusing, and great crowds 
continually gathered about the shops. 



THE PROPOSED COMMISSION IS APPROVED 


T he commission proposed by the Hardware 
Dealers^ Magazine of April, to repre¬ 
sent the American Hardware Manufacturers' 
Association in a formal crusade for the exten¬ 
sion of the American Hardware trade in 
Europe; not only for that extension, but also 
to learn all that is to be learned about how to 
sell our goods there and deliver them at a 
profit, has been approved by very many good 
•Hardwaremen as a most admirable selection. 

The gentlemen named stand high in the good 
opinion of the trade; they have made and sold 
Hardware for years; they know all about the 
foreign trade; they could be depended upon to 
teach any foreign country a great deal about 
the business to which they have devoted the 
greater portion ot their lives. These gentle¬ 
men are: 

George Henry Sargent, New York City. 
David H. Goodell, Antrim, N. H. 

NVebster R. Walkley, New York City. 

N. A. Gladding, Indianapolis, Ind. 

Henry B. Lupton, Pittsburg, Pa. 

Charles W. Asbury, Philadelphia, Pa. 
Fayette R. Plumb, Philadelphia, Pa. 

Julius C. Birge, St. Louis, Mo. 

F. S. Kretsinger, Cleveland, O. 

C. M. Jarvis, New Britain, Conn. 

George M. Landers, New Britain, Conn. 
George P. Hart, New Britain, Conn. 

A correspondent elsewhere in this issue sug¬ 
gests the addition of the names of two emi¬ 
nent Hardwaremen, and the addition is made 
with pleasure: 

Henry R. Townc, New York City. 

Samuel M. Nicholson, Providence, R. I. 


There is a suspicion that one of the pro¬ 
posed commission has decided not to wait for 
the meeting of the association and the appoint¬ 
ment of the delegates, but in a spirit of loyal 
enthusiasm, as president of the American 
Hardware Manufacturers' Association, has 
posted hastily to Europe to view the ground 
and to be better prepared for the official action 
of the future. In a brief and hurried note to 
the editor, Charles W. Asbury, of Philadel¬ 
phia, says: 

‘T regret my inability to discuss the question 
of a foreign trade commission. The fact is 
that I expect to leave my office within an hour, 
hound for Europe. I am very sorry not to 
have the company of all the gentlemen you 
suggest in the editorial.” 


Others of the suggested gentlemen, in their 
meetings with representatives of the Magazine, 
have expressed their views in the following 
terse and interesting manner: 

Hon. George M. Landers: “I think most of 
the gentlemen whose names you have men¬ 
tioned as possible members of a European 
commission to look up foreign business know 


pretty well the opportunities for business as 
relating to their own firms. I thank you for 
the mention of my name, but such a trip would 
be quite impossible for me; and in any event, 
Messrs. Jarvis and Hart would give New 
Britain sufficient representation, and 1 may say 
that you could not have picked out two better 
men.” 


Henry B. Lupton: “1 read your issue of 
April with a good deal of interest, and was 
particularly interested in your suggestion as to 
sending a committee abroad for the purpose 
of looking over trade conditions. I can fully 
appreciate that such a well-organized commit¬ 
tee, say ten or twelve, in a sort of official 
capacity, would receive a good deal of atten¬ 
tion abroad and get a very respectful hearing. 
As tar as our business is concerned, we do no 
e.xporting direct. What little export business 
we do is through the United States Steel 
Products Export Co. Our general line is not 
of the standards wanted by the foreign mar¬ 
ket. Mr. Asbury has given a good deal of 
thought to this export trade; in fact, he sails 
to-morrow for a trip to Germany, returning to 
this country on the 15th of May. I have no 
doubt but that this is a subject that will be 
brought up and considered at the June meet¬ 
ing of the A. H. M. A. All honor to you for 
oflfering the suggestion, and the seed may bear 
fruit.” 


George P. Hart: “The commission you sug¬ 
gest for touring Europe in the interests of the 
American Hardware trade would at least have 
a bully good time and blow their horn if they 
never sold a clam. It would be a great pleas¬ 
ure as well as a high honor to be a member 
of such a commission. From a practical stand¬ 
point, however, we have always had the belief 
that more real good is accomplished by indi¬ 
vidual effort, and the concentration of one 
mind on the particular work which interests 
him is productive of more real results. Inter¬ 
views with officials and dinners with boards 
of trade are very pleasant and sometimes profit¬ 
able, but not always accompanied by the orders 
and specifications in hand. The commission 
idea might perhaps be a good advertisement, 
and if followed up by the individual work with 
the foreign buyer, might possibly be a great 
success.” 


F. S. Kretsinger: “I read your editorial 
suggestive of a commission in the issue of 
i\pril, and the suggestion was so startling that 
I had to sit up and give it some thought. 
When I read over the list of names I tried to 
imagine what show I would have along with 
a Sergeant, a Governor,Mayor and an Al¬ 
derman. Would I stand any chance even 
against a live President? For, while I might 

Q40 
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claim to have had more years of experience 
he might claim to be more Enterprising than I. 
If business was the object of the excursion, 
Birge would try to ‘scoop* it up; Gladding 
would ‘saw' his way into every bargain; Plumb 
would do some ‘knocking,' and the rest of us 
might pick up the odds and ends, because we 
make iron and steel things for a living. 

“If you can get all the' others to consent to 
make the trip, I would be glad to go along, 
and particularly if they would pay the bills. 

“As for business, I am not sure that any 
would be realized. To market American goods 
successfully in Europe by personal solicitation 
one should be thoroughly familiar with his 
line, and in a measure that of his competitors, 
and, above all, he should be well up in foreign 
languages and especially with German and 
French. Not possess a mere smattering of the 
languages, but be able to converse fluently and 
as freely as a born native, to the end he may* 
gain all information possible regarding foreign- 
made goods, of kinds which he is selling, their 
quality, prices and other particulars about 
them, that he may get closer to the foreign 
buyer, and thus be able to present his case in a 
convincing manner and accomplish the pur¬ 
pose of his call. 

“Some of these gentlemen on your list may 
be linguists and able to talk something besides 
‘Yankee* and the ‘Missouri’ language, especially 
when aided by a ‘stein’ or a ‘pony.’ 

“Go ahead with this scheme; I shall be glad 
to see it tried^ even if I remain a looker-on.’’ 

N. A. Gladding: “The idea of a commis¬ 
sion of Hardware manufacturers to go abroad 
for the purpose of investigating the opportu¬ 
nities of working up business in the various 
lines represented in the American Hardware 
Manufacturers’ Association is at least unique, 
and a party of business men such as you sug¬ 
gest ought to be able to secure a large amount 
of valuable information concerning the proper 
methods of securing trade in whatever coun¬ 
tries they might visit. 

“You are, indeed, complimentary to me in 
suggesting me as a member of the commission, 
and I feel most highly honored to be in the 
company of such eminently successful men as 
you have mentioned. Such a trip would no 
doubt be of great profit to all concerned,” 


Fayette R. Plumb: “Concerning editorial 
in reference to the suggested committee of 
Hardware manufacturers making a European 
tour in order to promote export trade, per¬ 
sonally I feel very much flattered at having 
been proposed as one of this committee, and 
feel this all the more on account of the desire 
to honor the memory of my father which 
prompted it. Added to this, I am afraid my 
youth is the only recommendation I could 
bring forward for myself as a member of this 
committee. The idea, however, is certainly 
not one to be lightly considered or rejected. 


There is no doubt that properly carried out it 
would be productive of a great deal of good 
not only to members of the committee, but to 
American manufacturers in general. Cer¬ 
tainly your selection would make a far 
stronger representation than we have been 
accustomed to seeing in similar expeditions 
from the older countries to our own.” 

Charles M. Jarvis: “The commission you 
suggest to visit Europe with a view of inter¬ 
esting the people of Europe in the various lines 
of goods manufactured by our American fac¬ 
tories, is a most excellent suggestion, and I 
believe would bring very large results. The 
commission ought to be large and representa¬ 
tive, and certainly by its force and numbers 
would attract large attention and cannot help 
but bring good, practical results. We arc in 
entire accord with your suggestion.” 

Approves tlie Foreign Commission 

To the Bditotr: 

Permit me to commend your suggestion in 
the Hardware Dealers’ Magazine for April 
that some move should be made by the Amer¬ 
ican Hardware Manufacturers’ Association 
looking to the advancement of our foreign 
interests. I have had it repeatedly demon¬ 
strated that the makers of Hardware in this 
country are the veriest amateurs in the get¬ 
ting, handling and holding of foreign trade. 
That were it not for the commission houses 
they would not do nearly so much as they 
now do. That they could do a great deal 
more than they now do were they to go at it 
in the right way. 

The suggestion of an authorized official 
commission to go to Europe and drum up 
trade, and learn how to handle foreign trade 
when once secured, as representatives of the 
greatest association of Hardware manufactur¬ 
ers in the world, is a good one. I do not take 
it that the commission you have named was 
meant for more than a hint to the association 
as to what sort of a representative body could 
be sent over, but the men named are admirably 
fitted for just such a task. 

If we could persuade a dozen men of that 
caliber, and of their high standing in the trade, 
to undertake a task of that sort, the return 
would be ten times the value of the labor and 
the expense involved. As my suggestion would 
be fully as official as yours was, I want to add 
two names to your list: Henry R. Towne, of 
the Yale & Towne Mfg. Co., and Samuel 
Nicholson, of the Nicholson File Co. Yours 
truly, A. D. R. 

Pittsburg, April 15. 


It is stated on high authority that certain 
lines of American Hardware, machinery and 
tools are so firmly established in the markets 0 
of Queensland that it evidently requires only 
that their standard shall be maintained to pre¬ 
vent competing lines from entering. 



EUGENE BISSELL, PRESIDENT OF THE HARDWARE CLUB 


E ugene Bissell, the recently elected president 
of the Hardware Club of New York, has 
been one of the most active workers in that 
organization from the day of its beginning. 
He was one of its charter members, has been a 
member of the board of governors from its 
first one until the present year; was the chair¬ 
man of its house committee for a dozen years, 
and held the office of vice-president for the 
two preceding terms. It was his personal wish 
to evade the presidency, but the members of 
the board of governors would not permit it. 

Mr. Bissell has been connected with the 
Hardware trade of New York since 1863. He 
was born in Suffield, Conn., on November 1, 
1839, of English descent, and has a right to 
his membership in the Sons of the Revolu¬ 
tion and the Society of the Colonial Wars, as 
his ancestors were numbered among the earli¬ 
est and best settlers of New England, and did 
their share, “hot only in the war for independ¬ 
ence, but also in the earlier colonial wars 
against the French and Indians. Mr. Bissell 
has the proud distinction of knowing that a 
grandfather upon the maternal, and another 
upon the paternal side, took personal part in 
that memorable campaign which centered about 
the bloody field of Lexington. 

His childhood and youth were passed under 
the beneficent influences of New England life 
and his education secured at the Connecticut 
Literary Institution at Suffield. In 1859 he 
went south and engagod in business 
at Holly Springs, Miss., but when the 
civil war threatened, followed the bent 
of his patriotic sympathies and came to 
the North. On June 8, 1861, he enlisted for 
the war as a member of the Ninth New York 
Regiment, which was sent immediately to the 
front. He served until July, 1862, having seen 
considerable active service, when he was hon¬ 
orably discharged on account of disability, then 
returned to New York and soon afterward 
took an active part in business here, where he 
has since remained. 

When Mr. Bissell began it was in the same 
line of business that he has since so success¬ 
fully pursued—that of Hardware auctioneer. 
He first located at Liberty street, and in 1886 
formed a partnership with Robert Haydock, 
one of the oldest and best-known business 
men in the city. In 1893 Mr. Haydock re¬ 
tired, and the business has since been known 
as E. Bissell & Co., with offices on Murray 
street, his partner being Frank Van Name. 
They have, however, now removed to 5 and 7 
Mercer street. 

The business conducted by Mr. Bissell so 
successfully is probably the only one of its 
kind in the United States, and his customers, 
both as to the goods to be sold and the pur¬ 
chase of the same, come from all parts of the 
United States, between Maine and Texas. 

The most of the manufacturers of Hard¬ 


ware make seconds, and the greater part of 
these are consigned to the above firm to be 
sold. Any manufacturer who finds himself 
with a large supply of his goods on hand that 
his trade will not readily absorb sends them to 
this house, as also does any one who wishes 
to place upon the market a line of goods to be 
turned immediately into cash. These goods 
include not only Hardware, but allied lines, 
such as housefumishing goods, brass goods, 
crockery, etc. 

The house immediately advertises the lines 
it has on hand, sending notices all through 



the country, with a date on which the same 
will be sold at such price as the purchasers are 
willing to give. These customers, whether 
in Florida or South Dakota, in California or 
Delaware, will come to New York and offer 
for the goods such prices as will leave them a 
profit in disposing of the same. A merchant 
in one section of the country may find a cer¬ 
tain line of goods that are needed in his terri¬ 
tory, and that would not be called for in an¬ 
other section. Hardwaremen in Texas would 
not bid as high on skates as would the mer¬ 
chants in Canada. These goods are shipped 
direct to the home of the merchant and are by 
him sent out through the usual channels. 

The sales made by the auction house are on 
commission altogether. 

Save the Bou the Blues 

This very pertinent and eminently suggestive 
combination of cause and effect is related as 
an evidence of why men in business have 
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trouble not of their own making. In northern 
Pennsylvania there is a Hardwareman who 
has some fifty traveling salesmen, and th^r 
write him each week a letter, short and cdspy, 
regarding the outlook for trade, condition of 
crops, etc. Out of these fifty men there were 
two who dipped their pins in wormwood, and 
when the boss read them he had the blues for 
two or three days. Going home at night the 
first thing, his wife said was: ‘'Why, what*s 
the trouble; are you ill; has anything gone 
wrong at the factory?” The children asked 
their mother in whispers: “What’s the matter 
with father?” All day long at the office the 
clerks looked glum. The foremen on all six 
floors of the factory caught the blue feeling 
when the “old man” walked through the plant 
—even the workmen at the benches eyed him 
askance and remarked: “The old man has it 
in for some one, sure.” 

All this gloom and trouble was caused by 
two men, who wrote dismal, discouraging let¬ 
ters. There was only one thing to do—^“fire 
them,” which he did. 


As to Claims for Damages 

To the Editor: 

very invoice received from manufacturers 
and jobbers has printed thereon, usually 
in prominent type or color, the following, or 
words covering the same conditions: “When 
we deliver goods to the transportation com¬ 
panies and obtain a receipt for them in good 
order our responsibility ceases. Any claim for 
loss or damage must be made upon the trans¬ 
portation company.” In case of loss or dam¬ 
age we have never been able to collect a claim 
unless the bill of lading covering the ship¬ 
ment accompanies claim and freight bill, and 
every jobber and manufacturer knows, or 
should know, that a claim for loss or damage 
cannot be collected without the bill of lading. 
In spite of this, a good proportion of our 
jobber and manufacturer friends never send a 
bill of lading unless specially requested to do 
so by a condition in the order, or otherwise, 
and very, very seldom arc freight rates and 
classification given. Will the jobbers and 
manufacturers kindly throw some light as to 
the whys and wherefores of this inconsistency? 

_ B. C. G. 

In Denmark there is a move toward the co¬ 
operative purchase of agricultural implements 
by associations of farmers. An organization 
of this kind already exists in Jutland, and at 
a meeting just held the question was taken 
up as regards Sealand and met with general 
approval. It was urged in favor of the move¬ 
ment that machinery is likely to play an ever- 
increasing part in tke economy of farming. 

G. W. Cole Co., on account of the rapid in¬ 
crease in their sales of “3 in One” Oil, have 
secured more commodious quarters at 42 
Broadway, New York. 


New England and National Hardware 
Conventions 

The annual convention of the New England 
Hardware Dealers’ Association will be held 
jointly with the annual meeting of the National 
Retail Hardware Association during the week 
of June 17, at Boston, Mass. Secretary F. 
Alexander Chandler, of the New England or¬ 
ganization, is working with the enthusiasm 
and energy of the most optimistic Westerner, 
and he, with his associates and the officers of 
the National Association, expect to make the 
occasion one of much interest and of unques¬ 
tioned benefit to all Hardware dealers who 
attend the joint sessions. 

Arkansas Betail Hardware Association 

The annual convention o( the Arkansas Re¬ 
tail Hardware Association will be held June 
11, 12 and 13, Little Rock, Ark. Headquarters 
will be at the Hotel Marion, a modem fire¬ 
proof structure. “A large attendance is ex¬ 
pected of Hardware dealers, jobbers and manu¬ 
facturers. Chas. E. Taylor, Little Rock, is 
secretary and treasurer. 

Short Settlements 

There are few things in business so liable 
to make trouble between a merchant and his 
customer as a long-unbalanced book account. 
As a veteran dealer was wont to say: “It is 
money in and temper saved to settle things 
while all the details are fresh in the minds of 
both parties to the transaction.” 


The Union Fork & Hoe Co., Columbus, O., 
which was recently organized, with a capital of 
$1,100,000, has acquired .the Continental Tool 
Co., Frankfort, N. Y. ; the United States Hoe 
& Tool Co., Columbus, O., and some other 
smaller interests. All of the plants will be 
enlarged and improved. E. A. Cole, formerly 
president of the U. S. Hoe & Tool Co., will 
be the head of the new company, and T. F. 
Connors, formerly secretary of the U. S. Hoe 
& Tool Co., will hold the same position in the 
new organization. 


Clinton Wire Cloth Co., Qinton, Mass., have 
moved their New York office to the new 
Smith, Gray & Co.’s building, Broadway and 
Warren streets. No stock will be carried in 
New York, as prompt shipments are made 
from the factory. 


The Pacific Hardware & Steel Co. have re¬ 
moved their New York offices to Rooms 604 
and 605 of the Postal Telegraph Building, 253 
Broadway. 


The Peck & Mack Co., owing to increased 
business, have removed to 356 Broadway, New 
York. Their principal business is the purchase 
and sale of job lots of Hardware. 
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Fishily Tackle Window Display 

The Union Hardware k Electric Supply Co,, 
Providence, R. I., recently had a fishing tackle 
window display, as shown in the reproduction 
herewith, TTie window was trimmed with 


ered with fine reels, flies, hooks to gut and 
expensive rods. To the back of the window 
was fastened lines, Sunday rods, bait, etc. Mr* 
P. H, Robinson, of the concern, states that it 
proved a good opener for the fishing seasoiL 



1 


tl 


Fishing Tackle Window Display by Union Hardware & Elechuc Supply Co., 

Providence, R. 1. 


green and white and made a very attractive 
showing. At the four comers within about 
two feet of the glass, were four posts which 
had 4 c, p. electric lights on same. In the 
back of the window at the corners was an elec¬ 
tric star, and these showed up splendidly at 
flight. The bottom of the window was cov* 


Window Displays 

T here are four well defined methods by 
which a Hardware raerchant^ay adver* 
tisc to the public! the 
vertising, embracing street car anamukK^ 
the distribution of printed matter, and show 
windows, AH of these methods are good and 
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if intelligently used should produce gratifying 
results. The store window, while not neces¬ 
sarily the best advertising medium, or sufficient 
in itself, is the most obvious, and the one that 
produces the most immediate returns. 

Windows vary so greatly in size, location, 
lighting, etc., that no rules can be given that 
will apply to all cases. However, for the 
average show window, the following sugges* 
tions, if carried out with reasonable intelli¬ 
gence, will produce satisfactory results. 

The display should be given a height above 
the floor of the window proportional to the 
total height. The effect should neither be one 
of fulness nor emptiness. Where the bottom 
is perfectly flat, a raised surface can be pro¬ 
duced in almost any desired shape by using 
rough boxes covered with cloth or cr^pe paper. 


available of all colors for this use, but in some 
cases red and other colors will be found to be 
superior. 

Third, decide on the shape of the window. 
Generally speaking, a display should be bal¬ 
anced—that is, one side should be an exact 
duplicate of the other in effect. This effect is 
more striking when the duplication is an actual 
fact as well as in appearance. As a rule, a 
strong center is preferable. The physical bulk 
of the display as well as the items of chief 
interest placed in the center give the window a 
focal point. Care should be taken to break up 
horizontal lines with vertical or curved lines. 

The items which can be used to advantage 
are the goods themselves, either in packages or 
loose; related subjects, such as pictures, dis¬ 
play cards and curiosities; advertisements and 
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“Padlock” Window Display by the Yale & Towne Mfg. Co., New York. 


Permanent plush covered platforms in sec¬ 
tions are easily handled and save time. Mir¬ 
rors generally make it more difficult to arrange 
pleasing displays, although in some cases they 
are an aid. A large window can be divided to 
advantage, but never a small one. 

The first thing to decide is the character of 
the display. Do not work in a haphazard man¬ 
ner, but with a definite plan. The goods shown 
should be seasonable, and preferably the same 
goods which are advertised in the newspaper 
space. A display of builders' hardware, for 
one week and Imives for another week are 
worth much more than a two-weeks' display of 
a combination window. However, a display of 
a line of associated goods like locks and build¬ 
ers’ hardware is excellent, for there is a cen¬ 
tral idea which lends force to the display. 

Second, consider the color scheme. It may 
not be possible to make this strikingly har¬ 
monious, but the lack of harmony should not 
be permitted to offend. The color of the back¬ 
ground, of course, depends largely upon the 
goods. A dark shade of green is the most 


printed matter. Every window should contain 
a lettered sign. A hand written sign is better 
than none—and often as efficient as any. A 
certain style should be followed in preparing 
all signs. The use of advertisements, leaflets, 
folders and other printed matter pasted on 
pieces of cardboard, framed or unframed, 
presents many possibilities. 

Good moving displays always have a great 
attention value. Freak windows, such as loco¬ 
motives, etc., also have a high attention value, 
but too often fail to emphasize the goods, and 
thus lack definite selling force. 

Many manufacturers either forward more 
or less creditable window displays in whole or 
in part, or photographs which act as sugges¬ 
tions, with display signs, etc. Hardware mer¬ 
chants can generally secure efficient co-opera¬ 
tion by writing the manufacturer asking for 
suggestions in making a window display of his 
goods. The padlock window, illustrated, is an 
example of what the Yale & Towne Mfg. Co. 
is doing in this line to assist the dealer in 
pushing “Y. & T.” goods. 
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NEW GOODS AND INVENTIONS 

A Large Number of New Goods Shown—Mechanics* 

Tools — Garden and Lawn Accessories — Household 
Utensils and Hardware, Cutlery, etc. 


^^Sohafer” Wire Cloth Stretcher 
H. W. Schafer, Mt. Pulaski, Ill., is placing 
on the market the “Schafer” Wire Cloth 
Stretcher, illustrated. The object of this sim¬ 
ple machine is to enable even an inexperienced 
hand to properly stretch wire cloth on door 
and window screens, and to do it much quick¬ 
er than by the ordinary method, even with 


‘^National” Porch Swing 

The National Ventilator Co., 149 South 
Jefferson street, Chicago, Ill., are placing on 
the market the “National** Porch Swing, illus¬ 
trated. It is of steel frame construction, and 
is equipped with a link spring fabric seat. 
This spring fabric, in connection with an up¬ 
holstered cushion, which is furnished, the 




an experienced workman. The machine holds 
a roll of wire cloth, the end of the cloth being 
brought through the holder and attached to the 
end of the frame opposite the machine. The 
holder is then brought down on the cloth so 
that it is held firmly, and with the push bar, by 
means of the crank, the cloth is stretched to 
any firmness desired. The remaining three 


manufacturers state, offers advantages over 
the wood frame with hard slat bottom. The 
construction has been carefully considered in 
order to combine strength with lightness. The 
Swings are handsomely enameled in various 
colors and supplied with cushions to match. 
The Swings are equipped with chains and ceil¬ 
ing hooks ready to hang. 



“National** Porch Swing. 


sides of the frame are then secured and the 
wire is cut from the roll. There is no waste 
in the operation, nor is the cloth remaining in 
any way bent or damaged. Cloth of any qual¬ 
ity and of any width, not exceeding 36-inches, 
can be readily handled. The use of this ma¬ 
chine should prove very profitable in a Hard¬ 
ware store, as the covering of old frames be¬ 
comes a profitable department, in addition to 
new contract work. The machine can be used 
on a counter or bench. 


“Armstrong” Door and Window Screens 

The Standard Stamping Co., Marysville, O., 
are offering the trade a line of high-grade 
“Armstrong** Door and Window Screens, sev¬ 
eral views of which are given herewith. These 
are custom made, and furnished only on or¬ 
der through agents. The metal frames .are 
about one inch in width and one-half inch in 
thickness. The small width gives practically 
the whole opening for ventilation—an impor¬ 
tant point in screening small windows. The 
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thickness of the metal frame allows the 
screen to be placed on the narrowest of 
window stops. The outside shutters do not 
interfere in any way with the screens. The 
company make the sliding, passing or station- 



Fig. 1.—Metal Frame Open to Receive 
Screen Wire. 

ary variety. All “Armstrong” Screens are 
made to travel in metal guides, screening only 
one-half the window, and can be raised or 
lowered for screening either half. To remove 
the screen from the guides it is only necessary 
to exert a slight pressure to one side. Em¬ 
bossed metal numbers are furnished for win¬ 
dow sills and corresponding numbers are fast¬ 
ened to the screen frames, making it a simple 



Fig. 2.—Metal Frame Clamped on 
Screen Wire. 

matter to replace the screens to the proper 
windows. Some people have had a prejudice 
against using metal frame screens because the 
fabric, when worn out, cannot be renewed. 
In the “Armstrong” Metal Frame Screens the 
construction of the frame permits of the easy 
removal and replacing of the wire cloth screen. 
Fig. 1 shows how a new screen wire is put in 
the frame, the screw going through the top 



Fig. 3.—“Armstrong” Metal Frame 
Window Screen. 

parf of frame, through the wire screen and 
into the threaded hole in lower part of metal 
frame. When screwed down the appearance 
is shown in Fig. 2. The sides of the frames 


are made in two parts, one working within the 
other, and when the frame is clamped in a 
closed position, so nicely do the parts fit to¬ 
gether, and so tightly are they held, that the 
frame has the appearance of a single piece. 
Fig. 3 shows the general appearance of a metal 
frame window screen, with spring clips at 
side, which run in the metal guides. The 
rings in the corners of screen are used to re¬ 
move the screen from the guides when de¬ 
sired. Fig. 4 illustrates a section from a wood 
frame door screen and shows the method of 
securing the screen fabric in wood frame. 
Fig. 5 illustrates the general appearance of a 
metal-wood frame screen when completed. 



Fig. 4.—Section Metal-Wood Door Frame. 

The wood frame or styling in the doors is 
grooved the same shape as the fixed member in 
the window frame, and by using the same 
movable metal part for stretchifig and clamp¬ 
ing the fabric the same perfect results are ac¬ 
complished. The application of this principle 
to screen doors is of even greater importance 
than in a window screen, on account of the 
rough usage to which a door is subjected, ne¬ 
cessitating the renewal of the wire more often 
than in a window screen. The simple lines 



b'lr,. .5 .—Metal-Wood Sliding Window 
Screen. 

on which the doors are built lend themselves 
applicably to any style of architecture. These 
doors are made in a variety of styles, and 
from any wood or finish desired. To renew 
the wire in an “Armstrong” Screen one needs 
but to remove the screens, raise the metal 
holding strips, lift out the old wire, lay in a 
new piece and replace the screws. When the 
work is finished the frame will not be marred 
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or scratched, and the wire will be stretched 
as tight as when the screen was first installed. 
The metal parts add strength and stiffness 
to the wood frame, tend to prevent warping 
and are very neat in appearance. First quality 
of nettings in a variety of grades and finishes, 
and of any desired mesh, are furnished. Screen 
door Hardware is made in a variety of styles 
and finishes, and can be supplied to match ex¬ 
actly the Hardware used in the interior of 
the building. 

“Wheelock” Eust Proof Trellis 

The Wright Wire Co., Worcester, Mass., are 
offering the trade the “Wheelock” Rust Proof 
Trellis, illustrated. It is 13 x 19 inches, put 
up in rolls of 75 and 100 feet, with freight al- 



‘‘Wheelock” Rust Proof Trellis. 

lowance of 300 feet. It is made of heavy wires, 
galvanized after weaving and guaranteed rust 
proof. It can be cut to any length desired; is 
neat, strong and can be put up by any person. 

Tobacootton Hoe 

.E. C. Atkins & Co., Indianapolis, Ind., are 
placing on the market the Tobaccotton Hoe, 
illustrated. The advantages of this four-sided 
Hoe are obvious. Not only is time saved 



“Tobaccotton” Hoe. 


through being able to sharpen all sides at once, 
but through the construction of the “eye” it is 
impossible for the handle to become loose. The 
blade is well balanced and works easily in 


hard or grassy spots; the tilt is adjusted to 
the proper angle. The tool is designated as 
the “Tobaccotton” Hoe and, while especially 
suited for use on tobacco and cotton planta¬ 
tions, is also equally adapted for general use. 
Descriptive circular will be sent upon request. 

“KUp-Klip” Corn Shaver 

The Klip-Klip Co., 574 Qinton avenue. 
South, Rochester, N. Y., are offering the trade 
the “Klip-Klip” Corn Shaver, illustrated. The 
cutting blade is of high grade tool steel, and 



“Klip-Klip" Corn Shaver. 


can be adjusted by means of a thumb screw 
It is provided with a celluloid handle, and the 
metal parts, aside from the cutting blade, are 
heavily nickeled and burnished. With this 
little tool a corn can be pared down without 
pain or injury. 

^'Easy Emptying’’ Grass Catcher 

The Specialty Mfg. Co., St. Anthony Park, 
Minn., have made an improvement in the con¬ 
struction of the “Easy Emptying** Grass 
Catcher, illustrated. A new wire handle has 
been provided, the hook permanently attach¬ 
ing to Catcher and hooking over mower han- 



“Easy Emptying’* Grass Catcher. 


die. The Catcher is attached or detached in¬ 
stantly with one hand, the hook dropping 
down parallel with the handle. The Catcher 
has galvanized steel bottoms, heavy duck 
sides, patented front flange, eye bracket and 
hook. Two sizes are made—No. 5G for 12 to 
18-inch mowers and No. 6G for 18 to 22-inch 
mowers. 




95 ° 


HARDWARE DEALERS’ MAGAZINE 


May, 1907. 


'^Arctic” Lawn Swing and Hammock 

The Ohio Rake Co., Dayton, O., are manu¬ 
facturers of the “Artie" Lawn Swing and 
Hammock, with sun shade or awning attach¬ 
ment, illustrated. The Swing is supplied in 
two styles, for two or four persons. The 
backs of the chairs are adjustable and can be 
set up as straight or inclined at as great an 
angle as desired. To be used as a reclining 
chair the chair back is dropped, and one. end 
of foot rest is raised and attached under seat. 
A slight pressure of the feet on the platform 
regulates and controls the Swing. A child 
able to sit alone can operate it The Swings 
are smoothly made of hardwood lumber and 
entirely put together with bolts and screws. 
All Swings are painted a handsome shade of 
deep red and nicely varnished. “Artie” 



“Artic" Lawn Swing and Hammock. 


No. 1 occupies space on the ground 5 
feet 11 inches by 9 feet 11 inches, and 
height of 9 feet 5 inches. The space be¬ 
tween the arms is 2 feet 6% inches; be¬ 
tween uprights 2 feet 10% inches; back, 32% 
inches, and weight of Swing 160 pounds. It 
will swing 7 feet each way from the center. 
The “Artie” No. 2 requires ground space of 
8 feet 9% inches by 4 feet 9% inches; height, 
8 feet 4% inches; seat space between arms, 19 
inches; back, 32% inches; weight, about 125 
pounds. It swings each way from center 6% 
feet. This Swing is also furnished without 
the derrick for use on porches. The illustra¬ 
tion shows the Swing with sun shade or awn¬ 
ing attachment. They are adjustable and in-, 
dependent and are always directly over each 
seat, whether the Swing is in motion or at rest. 
The awnings may be slanted at different 
angles to obstruct the sun’s rays or lessen the 
glare of light while reading. Bolts with 
thumb nuts and awning supports are furnished 
with each pair. The concern make other 
styles of Swings, in both wood and steel. 

‘'Moore” Push-Pins 

The Moore Push-Pin Co., 125 South Elev¬ 
enth street, Philadelphia, Pa., are offering the 
trade the “Moore" Push-Pins, illustrated. The 
Pins consist of fine, round or tapered sted 


points which are firmly imbedded in handles 
of polished glass. The handles are so shaped 
as to allow a firm hold with the fingers, and 
the Pins can be readily inserted into wood or 
plaster with a slight awl-like motion of the 
hand. The mark left in a wall after with¬ 
drawing one of the Pins is hardly noticeable. 


No| 1 

“Moore” Push-Pins. 



There are many uses for this “pin with a 
handle,” such as hanging up small pictures, 
calendars, advertisements, maps, for window 
dressing, hanging up wash cloths, draperies, 
etc Two sizes are supplied. Nos. 1 and 2. 
The Pins are put up a half-dozen in a packet, 
making a neat package to sell the consumer. 


“Niagara” Gahaxii^ Hammock Chain 


The Oneida Community, Ltd., Oneida, N. Y., 
are manufacturers of the “Niagara" Galvan¬ 
ized Hammock Chain, illustrated. It is claimed 
these chains are much stronger than rope, and 
being heavily galvanized are rust-proof. Actual 
tests have supported five heavy men; in fact, 
the tensile strength has been estimated at 
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Ojseida Hammock Chains 
Galvanized 
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1,500 pounds. Its safety is one of the points 
emphasized. It is easy of adjustment and will 
hold without slipping. The Chains are fur¬ 
nished in 3, 6 and 9-foot lengths, being known 
as short, medium and long. They are boxed 
attractively, each box containing a single set, 
being a convenient shelf package. Dealers are 
supplied with free samples and attractive hang¬ 
ers for display. 
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^^Williamson’s” Moulding or Cornice Hooks 
The C. T. Williamson Wire Novelty Co., 
Newark, N. J., are placing on the market 
“Williamson's” Moulding or Cornice Hooks, 
illustrated. The hooks were designed to be 
used on mouldings and cornices, but a very 
extended use has been made of them for hold¬ 
ing small glasses on the rim of a punch bowl. 
The illustrations are full size. Each hook is 


“Ready.” “Handy.” 

“Williamson's” Moulding or Cornice Hooks. 

made of double and twisted steel wire, com¬ 
bining great strength and attractiveness. Both 
the “Handy” and “Ready” designs are made 
tinned, nickel plate or gilt finishes. The gilt 
finish is a slight misnomer, as they are actu¬ 
ally gold-plated, and this style comprises nine- 
tenths of the trade on the entire line of Hooks. 

^^City Oem” Mail Box 

The Peck-Hamre Mfg. Co., which is the 
successor to The C. A. Peck Hardware Co., 
Berlin, Wis., are offering the trade the “City 
Gem” Mail Box, illustrated. As to the appear¬ 
ance of the Box the makers remark that it is 



“City Gem” Mail Box. 
a much better looking mail box than many 
others of a higher priced construction, and yet 
sells at a popular price. Its appearance is at¬ 
tractive enough to warrant placing on the 
front of any home. Its special feature is that 
when the front door is opened or dropped 


downward the mail, by the action of the bot¬ 
tom of the box, is thrown forward, thus mak¬ 
ing it convenient to get at. The top letter slot 
is storm-proof and is always kept closed by a 
spring. This Box is furnished with or with¬ 
out a brass cylinder lock and can be furnished 
with a glass in place of the decalcomania or¬ 
nament in front, if desired, although the orna¬ 
ment adds to the appearance of the Box, and 
is usually preferred. 


The Clark-Horrocks Co., Utica, N. Y., are 
sending the trade a circular outlining their 
Fishing Tackle advertising scheme, which is 
for the purpose of stimulating Yetail dealers 
to advertising these goods. The company state 
that it is one of the most profitable lines a 
dealer can carry. Electros of Fishing Rods, 
Lines, Baits, Fishing Seines, etc., are furnished 
free. 

“Boss” Lantern 

Fred Fear & Co., 15 Jay street, New York, 
are makers of the “Boss” Lantern, illustrated. 
It is of simple construction, a chimney, wood 
base with candle holder, a wire frame with 
springs at top to keep chimney always in place 
and a wire handle. After lighting the candle it 
will be found impossible for a wind to extin¬ 
guish it, and it will not go out, even if upset. 
It is always' ready for use, and there is no 



“Boss” Lantern. 


smoke or odor. Owing to the shape of chim¬ 
ney and absence bf underdraft, the flame is 
drawn downward, giving a long, big,- wide 
flame. The complete Lanterns come packed 
a dozen in a display package, together with 
show card and circulars. The dozen Lanterns 
weigh but 9% pounds. Not only can the Lan¬ 
tern be used in the barn and around the 
house, but it is especially adapted for out¬ 
door decorations and parades. bColored chim-C 
neys, solid colors, or red, white and blue are 
furnished. 
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'Thomas Auto-Bi” Motorcycle 

The Thomas Auto-Bi Co., 1446 Niagara 
street, Buffalo, N. Y., are offering the trade 
the ‘‘Thomas Auto-Bi” Motorcycle, No. 45, il¬ 
lustrated. Among the features of this machine 



are truss spring fork, flexible wire connec¬ 
tions, chain belt drive, perfect grip control, 
carburetor bolted direct to motor head, a mo¬ 
tor that can be taken apart without removing 



One-Piece Cylinder and Head. 

from the frame and motor placed integral with 
bottom frame tube. The cylinder and head is 
cast in one piece, with extra large cooling 


proved model of the same device used for the 
past three seasons, being simplified and 
strengthened. This grip control will not vary 
the speed of the motor while making sharp 
turns. It has a positive action, and will not 
get out of order. In use it does not require to 
be held in position, as it will stay in whatever 
position it is placed whether the hands are on 
the bar or not This control releases the com¬ 
pression on the motor by lifting the exhaust 
lever, thereby placing the entire control of the 
machine under the rider’s right hand without 
removing it from the bar. The round gaso¬ 
line tank has capacity of six quarts. Battery 
box is attached to and directly under the gaso¬ 
line tank. The mileage capacity is 125 miles. 
The height of frame is 21 inches, tubing 1% 
inches, 14 and 18 gauge. The head is drop 
forged in one piece. Wheel base is 53 inches. 
The horse power of this Motorcycle is sufficient 
to carry a 200i>ound man up a 20 per cent, 
grade. The motor is 3 horse-power and the 
speed is from 4 to 40 miles per hour. A 
coaster brake, made especially for motorcycle 
use, is supplied. The spokes are extra heavy. 


The National Cutlery Co., Detroit, Mich., 
has recently been reorganized, the new officers 
being: President, H. F. Reynolds; vice-presi¬ 
dent, F. C. Stoepel; secretary and treasurer, 
W. H. Reynolds. The capital of the concern 
has been doubled, and in their four new factory 
buildings, covering in extent two acres of 
ground, and equipped with modern machinery, 
they are placed in position to promptly fill all 
orders. A new catalogue will soon be issued. 
They have discontinued the manufacture of 
Axes, Hatchets, Scythes and Razors, and will 
in future confine themselves to Butcher, Carv¬ 
ing and Paring Knives, made from high-grade 
cutlery steel. They have added special Me¬ 
chanics’ Tools, including Cold and Cape 
Chisels, Carpenters’ Floor Bars and Boiler¬ 
makers’ Tools. 



flanges, giving cooling surfaces where needed. The Bryan Mfg. Co., Bryan, O., have issued 
The loss of compression due to a leaky head a new catalogue. No. 40, of the “Champion” 
connection is impossible with this method of Wheelbarrows, including both wood and metal 
construction. The grip control is an im- constructions. 
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'suable” Auto Jack 

The Capital Autx> Co., Indianapolis, Ind., 
arc placing on the market the “Reliable” Auto 
Jack, No. 1, illustrated. It stands 11 inches 
high and the screw will then lift 7 inches, 



making the swivel top 18 inches from the 
ground. The diameter of the gray iron bevel 
gears is indies and pitch is 2.5. All mate¬ 
rial used in the Jack, save the gears and steel 
screw, is of malleable iron. The Jack can be 
adjusted up or down to desired height quickly 
by means of crank on side gear. It is ex¬ 
tremely simple in construction and has no 
loose parts. 

Men’s Hunting Boots 

Witchell-Sheill Co., Detroit, Mich., are 
manufacturers of the Men’s Hunting Boots, 
illustrated. These 18-inch Boots are of 



Men’s Hunting Boots. 


Goodyear welt, waterproofed tan elk uppers, 
wing tip, bellows tongue, box toe, grass Klon¬ 
dike eyelets. No. 1 waterproofed oak outer- 


sole, elk middle sole 8/8 flange heel and raw- 
hide laces. These boots will not harden or 
shrink. The makers state that nothing but 
the best material and workmanship go into 
their line. 

'Vorss” Fitdiometer 

A. S. Morss Co., 210 Commercial street, Bos¬ 
ton, Mass., are offering the trade the “Morss” 
Pitchoiheter, illustrated. It is an instrument 
for determining the pitch of a propeller. It is 



made of brass, attractively nickel-plated and 
enables one to read at a glance the pitch of 
any propeller or to determine whether or not 
the pitch is uniform from hub out. It is re¬ 
ferred to as a tool invaluable to any one who 
has to do with engines and propellers. 

'^Buckeye” Automobile Jack 

The Buckeye Mfg. Co., Louisville, O., are 
placing on the market the “Buckeye” No. 0 
Double Acting Automobile Jack, illustrated. 
The frame or base is of malleable iron, the 
rack drop forged steel, machine cut teeth; the 
pawls are of drop forged open-hearth steel of 
high carbon, the fulcurm pin is high carbon 
rolled steel, machined, the bearings of hard- 



“Buckeye” Automobile Jack No. 0. 

ened steel, and the handles are of selected ash 
or hickory. The large rectangular shaped base 
gives great lifting strength, and admits of the 
Jack being used in close quarters. The ribs 
on base combine great strength with com¬ 
parative light weight. The Jack is adapted to 
high or low set loads by using either the top 
of the rack or the projecting foot at the lower 
end. The working parts are all accurately 
machine finished, and when worn out can read¬ 
ily be removed and replaced at^Ya slight cost.^ 
The capacity of the No. 0 Jack is one ton. 
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Carbonindnm Sportsmen’s Combination 
Hone V 

The Carborundum Co., Niagara Falls, N. Y., 
are manufacturers of the Carborundum Sports¬ 
men's Combination Hone, illustrated. This 
stone is designed for the sportsmen’s hunting 



Carborundum Sportsmen's Combination 
Hone. 

outfit. One side of the stone is of coarse grit, 
to sharpen very dull knives; the other side is 
of a very fine grit, to put the keen edge on 
knives. It is furnished in a neat, soft leather 
case, of a convenient size for the pocket, being 
4 X 1 X ^ inch. 

^^Breech-Block” Spark Pli^ 

The Standard Mfg. Co., Torrington, Conn., 
are offering the trade the “Breech-Block” 
Spark Plug, illustrated. The construction 
makes it possible to open, clean and close four 
plugs in sixteen seconds. Less than one-sixth 



“Breech-Block” Spark Plug. 


turns opens or closes, one twist cleans the plug, 
and it is locked with a push of the finger to 
2,000 pounds. The breech is fitted with a triple 
thread, which permits placing the handle in 
any position. When the breech is open the 
inner end of the porcelain, the entire surface 


for over an inch, is wholly exposed for instant 
cleaning. The porcelain on this Plug is said 
to retain its glazing permanently. The threads 
are full and smooth and standard; they enter 
the cylinder to the proper depth. The porce¬ 
lain is held floating between the flexible gasket 
Both stuffing nut threads are heavily nickeled 
and cannot rust, even after long disuse. The 
porcelain has easily removable electrode which 
lasts indefinitely. The joint between the 
breech and block is made on a thick, solid, 
soft copper gasket, pressed tightly, is placed in 



Cross-Section “‘Breech-Block” Spark Plug. 


a recess and seat ground in place. It is seated 
at 45 degrees, and will stand 2,000 pounds 
without showing a leak. These plugs have 
perfect threads, turned tubes, large outside 
packing shoulders, copper asbestos gaskets, 
removable electrodes, spring clip connections, 
protected porcelains, protected electrode pack¬ 
ings, and the breech-block feature, which per¬ 
mits instant removal and replacement without 
tools. The breech-block nipples are a fixture 
in the cylinder, and consequently there is no 
wear on threads, causing leakage and loss of 
power. The construction of Plug grives a 
priming cup, when open, and also a compres¬ 
sion relief. The clip is included with ever>' 
Plug; it is snapped on and off at will. 


The Harrington & Richardson Arms Co., 
Worcester, Mass., have issued a wall calendar, 
monthly calendar sheets at bottom and a large 
lithograph of an Indian, who carries a “H. & 
R.” Revolver. The calendar starts in with 
Spring months instead of the first of the year, 
and runs for twelve months. 
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*‘Dow” Kioa Spark Phig 

The Dow Portable Electric Co., Braintree, 
Mass., are offering the trade the “Dow” Mica 
Spark Plug, illustrated. This is a double in¬ 
sulated construction. There is the wrapping 
of thin, dry mica, one-sixteenth-inch thick, 
around the spindle, over which are placed mica 
washers, which are pressed under heavy com¬ 
pression and turned down in a lathe like a 



“Dow” Mica Spark Plug. 


piece of metal until it is a solid mass. There 
is no shellac, varnish or any other material 
used in its construction, so there is nothing to 
carbonize. The No. 1 Plug is fitted with a 
platinum point. No. 2 with a sterling silver 
point and No. 3 with a German silver point. 
All other parts are identically the same. All 
Plugs are fitted for %-inch pipe thread, unless 
otherwise ordered. 


Emei^eiLoy Spring Bepairer 

The Emergency Spring Repairer Co., 78 
Broad street. New York, are placing on the 
market the Emergency Spring Repairer, illus¬ 
trated. It is made of drop forged steel and 
will fit any spring, as it is telescopic in charac¬ 
ter and can be readily adjusted. This Repairer 



Emergency Spring Repairer. 


can be attached to a broken motor car spring 
in less than five minutes, enabling the motor¬ 
ist to resume his journey without noticeably 
reducing the resiliency of the spring. The de¬ 
vice is simple and light, and occupies but Tittle 
space in an equipment. 


“Spring Painting” is a booklet issued by the 
Jos. Dixon Crucible Co., Jersey City, N. J*. 
Dixon’s Silica-graphite Paint is the article 
the booklet advertises. Typographically the 
brochure is dainty, being emMlished with fine 
half-tones and neat tint blocks. 


J. A. & W. Bird & Co., 34 India street, Bos¬ 
ton, Mass., in the “Ridgepole,” their monthly 
house organ, give particulars of the extended 
publicity advertising which they are conduct¬ 
ing. Some excellent suggestions are made and 
ideas promulgated. Samples of magazine ad¬ 
vertisements are reproduced, the helps for 
dealers are listed, advertising plans are laid 
out for the dealer, etc. Any dealer handling 
roofing can get many ideas from a perusal of 
the pamphlet which will be sent free upon 
request. 

'lU)bert” CombinatioiL Volt-Ammeter 

The Robert Instrument Co., 58 Shelby 
street, Detroit, Mich., are placing on the mar¬ 
ket the “Robert” Combination Volt-Amme¬ 
ter, illustrated. This instrument is invaluable 
for testing the voltage, which represents the 
electrical pressure, and the amperes, repre¬ 
senting the quantity of current contained in a 
battery. The voltage side of the meter “V” 



“Robert” Combination Volt-Am meter. 

may be used to test storage batteries, but not 
the ampere side. The ampere * side “A” is 
used to test dry batteries. An efiicient dry 
battery varies from 1% to 1% volts and from 
15 to 20 amperes. If the reading on a storage 
battery is less than 1.8 volts the battery should 
be recharged. If a dry battery shows less 
than 6 amperes it should be discarded. This 
instrument will at once locate any dead bat¬ 
tery in a series. Very frequently ignition 
trouble is traced to one weak battery, and 
when that is eliminated perfect ignition re¬ 
sults, as it is well known one weak battery 
will prevent good results, even though the 
other batteries are all right. This Combina¬ 
tion Volt-Ammeter is of high-class workman¬ 
ship, carefully constructed, is simple and dur¬ 
able. It comes in a handsome leather case 
with clasp. Every instrument is carefully 
treated and calibrated before leaving the fac¬ 
tory. The concern manufacture several styles 
of Ammeters, Volt-Meters, z Switchboard Am¬ 
meters, etc. It is made in three readings— 
3, 6 and 12 volts and each in 30 amperes. 
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Never-SpiU’’ Lamp FiUer 

Wilmot Castle Co., Rochester, N. Y., are 
placing on the market the ‘‘Never-Spill” Lamp 
or Lantern Filler, illustrated. The use of this 



device avoids the danger of overflow in filling 
lamps and lanterns. When the oil fount is 
nearly full a small metal flag rises, being oper- 


r 


' A 


fc- -m 




“Nevek-Spill" Filler on Lamp and Lantern. 


ated by a fully protected and rising float. The 
Filler also acts as a funnel in filling the re¬ 
ceptacle. It retails at a moderate price. 

^^ackson’s^’ Aluminum Level 
J. A. Barker, Fulton Building, Pittsburg, 
Pa,, is offering the trade “Jackson’s” Alumi¬ 
num Line Level, illustrated. This handy tool 
is made from a high-grade of aluminum, finely 
finished, fitted with a proved level glass, and, 
owing to its lightness, is almost indestructible. 



“Jackson’s” Aluminum Line Level. 


It weighs but % ounce and is easily, and 
quickly attached to a line. Levels thus taken 
are guaranteed to be accurate on a stretched 
line from 1 to 40 feet. It can also be used 
as a Pocket Level. The tool is particularly 
designed to meet the requirements of me¬ 
chanics in building construction, especiallly 
masons, carpenters and millwrights. The 
Levels are mounted a half-dozen on handsome 
easel display cards. 


Improved Hose Clamp 

The Improved Hose Clamp Co., 158 East 
Van Buren street, Chicago, III, are placing on 
the market the Improved Hose Qamp, illus¬ 


trated. This cap is composed of a sheet metal 
and wire band attached to a semi-circular 
lever. The sheet metal end of the band is per¬ 
manently pivoted to the fulcrum end of the 
lever, and the wire end of the band engages 
the hooks on the lever, and is thus adjust¬ 
able. In the process of attaching this Clamp 
the fulcrum end of band is held firmly down 
on the hose, while the wire is pulled tightly 
around the hose by pressing the lever down. 



Fig. 1.—Improved Hose Clamp, Open. 


Fig. 3 shows the principle upon which the 
Clamp operates. At the point where the band 
comes on a straight line with the lever A D B 
the lever at this point ds on a dead center, the 
hardest strain coming on the band which 
touches the hose on a straight line at A and on 
a straight line with the lever at B, the lever 



Fig. 2.—Clamp Attached to Hose. 


being on a straight line with the band at D B. 
If the band was closed down from A to B it 
would come in contact with the hose at C, but 
as the lever swings on a shorter radius, D to 
B, it closes down at E, thus slightly relaxing 
the band, which is compensated for by the ex¬ 
pansion of the rubber. The lever having passed 
over the dead center is drawn down toward 



Fit. 3. —Principle on which Clamp Works. 


the hose and held there by the expansion men¬ 
tioned. The hose can thus be clamped very 
tightly, with no chance of its giving, as the 
lever forms a block between the two ends of 
the band, and the hose is completely enclosed 
in the band, leaving no point to budcle, allow¬ 
ing leakage. The Clamp is obviously adapted 
for use on all kinds of hose. 
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‘Tolar’' Water Motor 
The A. Rosenberg Motor & Mfg. G)., Balti¬ 
more, Md., are manufacturers of the "Polar” 
Water Motor, illustrated. These Motors are 
enameled inside as well as outside, being baked 
on at a temperature of 360 degrees. The ball 
and clamp ring of the ball and socket joint are 
of highly polished brass. Leather packing 
rings are inserted in the socket of the stand 
and the bracket to insure a water-tight joint. 
The leather ring is also inserted in the clamp¬ 
ing ring to prevent abrasion of brass ball. With 
every Motor is supplied a piece of supply tub¬ 
ing 18 inches long, two lamps^ and also a piece 
of wire for cleaning out the inlet of Motor 


being formed into a bucket Fig. 5 is the 
bucket ready to be riveted to brass disc of 
water wheel. 


Hamer Perfect Washer Co., North Adams, 
Mass., issue a booklet descriptive of the 
“Hamer” Perfect Washing Machine. 

Famen’ Handy Bivet Assortment 
The Taunton Rivet Co., Taunton, Mass., are 
placing on the market the Farmers’ Handy 
Rivet Assortment, as illustrated. The assort¬ 
ment comprises six boxes, made up as follows: 
No. 6, Section Rivets assorted, % to 1 inch; 
No. 5%, Section Rivets, assorted % to 1 inch; 



For Fan Use. 


On a Sewing^ Machine. 


Parts of Water Motor. 


“Polar” Water Motor. 


when it becomes clogged with dirt, which is 
an average of only once a year. In the illus¬ 
tration is shown the method of installing 
Motor to operate a sewing machine. For con¬ 
trolling the machine an Auto-Brake is used, by 
means of which the sewing machine is stopped, 
started and regulated. This sewing machine 
Motor is 7-inch size, has ball and socket joint 
by means of which it can be turned in any 
direction to accommodate position of sewing 
machine. Ordinary house pipes are used for 
water supply, the supply pipe being %-inch 
and the outlet pipe %-inch. From 15 to 25 
pounds pressure or over will run the ma¬ 
chine. This same Motor can be used for 
running a fan. All Fans and guards are 
supplied in solid brass, highly polished. 
The fan blades are screwed in place by 
brass screws, so that if they become dam¬ 
aged by rough handling they can be taken off 
the fan spider or center and repaired without 
throwing away the entire set of blades. With 
this Fan Motor air can be thrown in any direc* 
tion, tilted up or down. From 6 to 10 cubic 
feet of water are used per hour. This same 
motor can be used for power purposes. 

Fig. 1 shows the inner side of the Motor 
casting. Fig. 2 illustrates the complete wheel, 
the construction of which is such that when 
the water first strikes the bucket it is at a 
right angle to the bottom of the bucket, thereby 
exerting the maximum force from a small 
water jet. Fig 8 is the interior of Motor 
casing, showing nozzle and outlet Fig. 4 
represents the shape of brass blank before 


No. 8 Coppered Iron R. & B., assorted % to 
%-inch; Tinned Tinners’ Rivets, assorted 
1^, 2, 2)4, and 3-lb.; Japanned Tubular 
Rivets, assorted 8-16 to 8-16 inch, and Cop¬ 
pered Clinch Rivets, assorted 4-16 to 8-16-inch. 
These six small boxes are packed in a neat 
paper carton and the whole retails for a popu¬ 
lar price. The two sizes of Section Rivets are 
for mending agricultural machinery; Tinners’ 



Farmers’ Handy Rivet Assortment. 


Rivets for mending pails, tubs, etc.; Coppered 
Iron, Tinners' and Tubular Rivets for mend¬ 
ing harness, halters, belts on self-binders, etc. 
It is only within the. past few months that 
these goods were offered to the jobbing trade 
and over 100,000 packages have been ordered; 
duplicate orders being very frequent In this 
assortment the farmer has all kinds of rivets 
in packa^. The manufacturers are work¬ 
ing double time to keep up with orders, 
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“dtniok and Easy” Spring Ice Pick 

The Erie Specialty Co., Erie, Pa., are plac¬ 
ing on the market Walker’s “Quick and Easy” 
Spring Ice Pick, No. 147, illustrated. It is all 



No. 8 wires and is strong and durable. The 
wood handle is 19 inches long. A wire slides 
over the handle so that the lid may be manipu¬ 
lated without fear of burning the hands when 
using. 


"QxncK AND Easy” Spring Ice Pick. 


nickeled and not tempered. The length of pick 
is 4% inches and over all measures 8^ inches. 
The Picks are packed a dozen in a box, weigh¬ 
ing four pounds. 

‘^Troy” Com Popper 

The Royal Polished Steel Roaster Co., Troy, 
Ohio, are placing on the market the “Troy” 
Com Popper, illustrated. It is made of black 


The Baker Gun & Forging Co., Batavia, 
N. Y., in a pocket size catalogue show their 
line of high-grade double-barrel Shot Guns. 

^Terfect Handle” Hammer 

The H. D. Smith & Co., Plantsvillc, Conn., 
are placing oil the market the “Perfect Handle” 
Machinists’ Ball Peen Hammer, illustrated. 



sheet steel, and can be used on any cook, oil. The design of the tool is new. It is a solid 

gas or gasoline stove. It is designed for pop- one-piece drop forging, with waterproof han- 

ping corn and roasting peanuts, in the season- dies. The handles, being pocketed in at each 



Showing One-Piece Drop Forcing Hammer. 


ing. In size it is 3% inches deep, 7% inches end and securely riveted, cannot become loose, 
wide and 9Mt inches long. The slide cover is The manufacturers claim a superior hang and 
neatly embossed % inch deep. The cover has spring for this Hammer. It is 10 inches long 



“Perfect Handle" Machinists' Ball Peen Hammer. 


a %x4-inch slot at end so that all unpopped over all, and has face 11/16 inches diameter, 
grains may be sifted out. The bottom is made It is especially adapted for machinists, die 
similar to an ordinary dripping pan, wired with sinkers, etc. 
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^^PriBOo” Suitary Sink Strainer 
The Pritchard-Strong Co., Rochester, N. Y., 
arc placing on the market the “Frisco" Sanitary 
Sink Strainer, illustrated. The body is made 
of one piece of extra heavy bright charcoal tin. 



“PriscoV Sanitary Sink Strainer. 


Shingle Oange 

L. A. Sayre & Co., Newark, N. J., arc manu¬ 
facturers of the Shingle Gauge, illustrated. 
This device is adapted to be used on Boston 
pattern lath hatchet It is used for gauging 



SHINGLE GAUGE. 


lap of shingles, 4%, 5 and inches. It is 
made of cold rolled steel, and in size is % x 
7/16 inch. A set screw secures it firmly in 
place on hatchet 


The top flange is unusually wide and rein¬ 
forced with a very large wire to give strength. 
The bottom is double seamed to body so 
strongly that it cannot come apart. The right 
angle construction will permit hanging by 
any corner in any corner of sink. It will stand 
on its own base in any part of sink without ad* 


Bradley ^Offetal Clasp” Ceiling Hook 

The Atlas Mfg. Co., New Haven, Conn., are 
placing on the market the Bradley “Metal 
Clasp" Ceiling Hook, illustrated. It is a full 
double wire hook and is two inches long. The 
principal feature is the metal clasp, which 
grips all the wires together in a bunch at a 



Bradley “Metal Clasp" Ceiling Hook. 


ditional legs, and is so strongly constructed 
that continual pounding on garbage can, when 
emptying Strainer, will not bend it out of 
shape. The device also serves as a sanitary 
cover for sink drain, preventing accumulations 
of garbage in waste pipe. 


point which might be termed the base of the 
hook. It furnishes a rigid base and in so 
doing prevents the weaving and working of 
the wires. No. 10 steel wire is used in the 
manufacture of the Hook. It is neatly finished, 
japanned, coppered or tinned. 
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‘^Idear Metallic Bread and Pastry Board 

The Imperial Mfg. Co., Cambridge, O., arc 
offering the trade the “Ideal” Metallic Bread 
and Pastry Board, illustrated. These Boards 
are made in six sizes and are guaranteed by 
the makers to be non-absorbent and non-cor¬ 
rosive; no scraping nor scouring being neces¬ 
sary to keep them clean and pure. The knead¬ 
ing surface is a specially prepared sheet metal, 
of heavy gauge, is double annealed and heavily 
plated with pure block tin by the palm oil 
process, which is chemically pure and free 
from poison, rust or corrosion. The base or 
foundation over which the metal is securely 
bound,' is composed of three-ply veneer, the 
wood being laid with the grain of each piece 
crossed, and all solidly glued together under 
several tons* pressure. They are then im¬ 
mersed in pure boiled oil until filled, forming 

,--.rN- 


DOUGH 

WONT 

STICK 

“Ideal" Metallic Bread and Pastry Board. 
an indestructible base that is warranted not to 
warp, split or change under the severest cli¬ 
matic conditions. The Board has a raised 
metal bead in front that prevents the flour 
from falling off or soiling the clothing. The 
metal extension on the under side of the Board 
fits against the edge of any table, thus prevent¬ 
ing the Board from slipping while in use. It 
is easily and quickly cleaned with a damp cloth, 
as no scraping or scouring is required, the 
dough not adhering to it. No more flour is 
required than is necessary to temper the dough. 
Butter, lard and liquids can be mixed up on 
it without being absorbed. There are no bad 
odors from previous use nor soft fibrous sur¬ 
face to become rancid and foul. The No. 1 
Board, for average family use, is 18% x 19 
inches and weighs 4 pounds. The No. 2, size 
21 X 22 inches, weight 5 pounds, is desirable for 
medium and large families. The manufac¬ 
turers report a large sale on these Boards, and 
also on their new Opalite Rolling Pins, Meat 
Tendering Boards, etc. 


The Black Silk Stove Polish Co., Sterling, 
Ill., owing to rapidly increasing business, have 
under way an addition to their plant, which 
will give them double the producing capacity 
when completed. 


‘Tee’s” Clothes Dryer 
F. E. Lee Hardware Mfg. Co., 10 Mechanic 
street, Hartford, Conn., are the manufacturers 
of “Lee*s** Clothes Dryer, illustrated. The 


arms are of well-seasoned hardwood. The 
construction admits of readily taking down 
and carried in the house. The arms and line 



“Lee*s" Clothes Dryer. 


fold up like an umbrella, and the standard can 
be taken out of the box, the latter remaining 
permanently in the ground. Three sizes of the 
Dryer are supplied. No. 401 having 4 arms, 
each 6 feet long, and containing 100 feet of 
line; No. 402, 5 arras, each 6 feet long, and 
containing 115 feet of line; No. 403, 6 arms, 
each 7 feet long, and containing 150 feet of 
line. 


The Toledo Cooker Co., Toledo, Ohio, have 
issued the “Ideal” Steam Cooker Cook Book. 
In addition to a lafge number of recipes the 
book also serves as a catalogue of the “Toledo” 
Steam Cooker. 

Assorted Paring Knives in Fancy Boxes 

Ira F. White & Son, 144 Walnut street, 
Newark, N. J., are offering the trade a set of 
Paring Knives in fancy boxes, one of which. 
No. B, is illustrated. This box contains two 



Assorted Paring Knives in Fanct Box. 


each of six styles of blades, mounted in water¬ 
proof rubberoid handles, which are finished 
with nickel-plated steel bolster ferrules. All 
blades are of crucible steel, carefully tempered, 
ground, polished and swedged. £a^ K^fe is 
sharp, r^y for use. 
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Adjustable Shaving and Toilet Mirror 

The Novelty Mfg. Co., Waterbury, Conn., 
are offering the trade the Adjustable Shaving 
and Toilet Mirror, illustrated. It is made of 
brass, heavily nickeled and highly polished. 
It is provided with large, oval-shaped Roman 
bevel French plate-glass mirrors, each meas¬ 
uring 7 X 12 inches. These mirrors have teles¬ 
coping tube and ball and socket joint, and can 



Adjustable Shaving and Toilet Mirrors. 

be put in any position desired. It is known as 
No. K 42. 

The No. K 3,519 Towel Ring and Hook is 
made from %-inch tubing. It is of brass, 
heavily nickeled and highly polished. The 
diameter of ring is 4^ inches. The company 
makes a very large variety of Bathroom Trim¬ 
mings. 

‘Hidget” Eoccoco Watch 

Robert. H. Ingersoll & Bro., 51 Maiden Lane, 
New York, are placing a new line of Watches 
on the market, two of which are illustrated. 

The “Midget"' Roccoco case is an exact re¬ 
production of the famed French models of like 
name, but being made in the United States fits 
the movement better. With this case there are 



“Midget" Roccoco Watch. 


case is snap back and bezel, without an inside 
cap, and it may be had in four patterns. 

The New 1907 “Eclipse" Watch has a solid 
German silver case, a specially finished move¬ 
ment, nickel hand-poised balance, a solid move¬ 
ment plate, an attractive nickel damaskeened 
plate, a new patent invisible dust-proof hinge 
and metal dial on gilt goods. An option is 
given of fancy engraved or engine turned cases. 
These Watches sell at a popular price. 



Towel Ring and Hook. 


L. D. Berger, 59 North Second street, Phila¬ 
delphia, Pa., has ready for the trade a pocket 
size catalogue of goods for roofers and sheet 
metal workers. The articles catalogued include 
Roofing, Conductor Pipes and Hangers, Crest¬ 
ing Blocks, Finials, Cornices, Skylights, Ven¬ 
tilators, Elbows, Registers, Ash Cans, Sheet 
Iron and Zinc, etc. 


The Woods-Sherwood Co., Lowell, Mass., 
show their line of Standard White Lustral 
Wire Ware in a new catalogue. These goods 
include Tea Strainers, Frying Baskets, Broilers 



New 1907 “Eclipse" Watch. 


no loose stems, no protruding backs and no 
trouble taking movement out for repair and 
reassembling. The designs are chaste and ele¬ 
gant and appeal to almost every one. The 


and Toasters, Potato Mashers, Kitchen Forks, 
Egg Beaters, Tumbler Holders, Skirt and 
Coat Hangers, Soap Shakers, Sponge and Soap 
Racks, etc. 
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Pattern Kitchen Knife 
Ira F. White & Son, 144 Walnut street, 
Newark, N. J., are offering the trade the 
'Trench” Pattern Kitchen Knife, illustrated. 


shank of shears, which prevents the ferrule 
and shears from loosening on the handle. The 
constructi^ feature of this tool is the double 
cutting edge. The overlapping points pass hy 



It has either a genuine ebony or rosewood 
handle, brass rivets and washers, and is one 
of several lines of kitchen knives which the 
firm manufactures. 


each other before the shears cut into ffie limb 
far enough to draw the blade, and it is, there¬ 
fore impossible for the blades to draw together 
and cut themselves after the points pass each 



“National" Handle Hinge Hasp. 


‘^National” Handle Hinge Hasp 

The National Mfg. Co., Sterling, Ill., are 
placing on the market the “National” Handle 
Hinge Hasp, illustrated. It is a combination 
handle, hinge hasp and hasp hook. It is made 
of steel, japanned, and furnished in three sizes. 
The company report a large sale wherever in¬ 
troduced. 

^^Bhodes” Pruning Shears 

The Rhodes Mfg. Co., Grand Rapids, Mich., 
are manufacturers of “Rhodes” Double Cut 
Pruning Shears and “Rhodes” Hand Pruner, 
illustrated. The shear blades are forged from tool 
steel and are carefully ground and tempered. 
The handles are turned from maple. The fer- 


other. The cutting process cuts from both 
sides of the limb and does not bruise the bark. 



“Rhodes” Hand Pruner. 

but leaves a clean, smooth cut that heals up 
rapidly. The Hand Pruner, which is of solid 



rules are of wrought iron, 4 inches long, with tool steel, is made in one size, 9 ^ches. The 
an extra ferrule 1 inch long on the end. A wood handle Pruner comes in f^r lengths: 
rivet is put through the ferrule, handle and 20, 26, 30 and 36 inches. 
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“Witeh” Safety Saior 

The Fremont Crescent Metal & Mfg. Co., 
Fremont, O., are placing on the market the 
“Witch” Safety Razor, illustrated. There are 
but two parts, 'the blade and holder. The 



Fig. 1.—“Witch” Safety Razor. 


handle is securely fastened to the holder, and 
the latter is non-corroding. The blades are of 
the wafer variety, made of best razor steel. 


of blade, the blade being clamped the entire 
length. Fig. 3 shows the easy operation of re¬ 
moving blade. The guards of holder are so 
constructed that the face is protected from 
being cut by blade, and yet permitting the lat¬ 
ter to readily shave. Ten blades are supplied 
with each Razor, each separately wrapped and 
the whole packed in a neat case. The blades 
can be stropped when dull. 


“Radiumite” Safety Razor Blade Holder 

The Radiumite Co., 1545 West Lake street, 
Chicago, Ill., are placing on the market the 
“Radiumite” Safety Razor Blade Holder, illus¬ 
trated. This device is light, but substantial, 
the handle is silver-plated, and the jaws also 
have a heavy plate, making it, the makers state, 




Fig. 2.--Putting Blade in Holder. 
thoroughly tempered, and each one is hand- 
stropped and hair tested before being sent out. 
The general appearance of Razor and the ten 



Fig. 3.—Removing Blade from Holder. 


blades are shown in Fig. 1. Fig. 2 shows 
method of placing blade in holder, and then 
the little lever is turned back against the back 


a suitable companion piece to the finest safety 
razor set. This Holder is put upon the mar¬ 
ket for the purpose of stropping safety razors 
of the wafer blade variety. Heretofore these 
wafer blades, after becoming dull, were thrown 
away. The manufacturers of the Holder make 
the claim that the wafer blades are fully as 
good, if not better, than when new, after being 
properly stropped. The Holder can be used in 
connection with any hone or strop, and for 


SHARPEH 
, PATtTJTEO 
JUiV JL 06 



any make safety razor blade. A mere turn 
of the handle opens the jaws and the blade is 
instantly inserted. Another turn locks the 
jaws upon the blade, which is held true and 
immovable while stropping. The Holder is 
marketed in an attractive manner, being put up 
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in a velvet and leather case. Dealers han¬ 
dling this Holder will find that it increases 
the sale of razor strops. 

The company report a very large sale on 
their “Radiumite” Razor Strop, and they are 
making a specialty of safety razor strops pre¬ 
pared especially for sharpening safety razors. 
All “Radiumite” Strops hone the razor, while 
it is being stropped ofi the “sharpen” side. 

Arnold ^Tountain” Safety Bazor 

The Arnold Safety Razor Co., Reading, Pa., 
are placing on the market the Arnold “Foun¬ 
tain” Safety Razor, illustrated. In general ap¬ 
pearance one would think it an ordinary foun¬ 
tain pen. Fig. 1. It is a complete razor, with 
twelve double-edge blades, and carried in the 
vest pocket. The case is made of high-grade 
vulcanized rubber, handsomely chased, and 
artistically mounted with embossed gold band. 
The blades are of fine steel and so treated 
that they are rustproof. The blade clasp is 
made of pure German silver and does not rust. 
In preparing for use the cap is slipped off the 
same as a fountain pen. In this cap is con¬ 
tained the receptacle which hold the 12 blades. 
A little box marked “open” contains the 
blades, which are held in place by two up¬ 
right pins that extend through the two per¬ 
forations in each blade to prevent being 


screwed tight at base and razor is ready for 
shaving. In shaving this Razor is held similar 
to an ordinary razor and at the same time 
possessing the “safety” feature. The “Arnold” 
has the cutting edge on the same plane with 
the handle, which allows the proper cutting 
angle. The razor being a small construction 
it will readily shave around the nose, under 
the chin bone, in wrinkles and dimples, etc. 
Each Razor is sold to the trade under a strict 
guarantee as to a selling price. 

^^Keen Edg^e” Bazor Strop Dressing 

E. J. Hall Co., 527 Mission street, San Fran¬ 
cisco, Cal., is the manufacturer of “Keen 
Edge” Razor Strop Dressing, the method of 



“Keen Edge” Razor Strop Dressing. 

using which is illustrated. This dressing is 
applied to a strop by giving it a slight coating 



Fig. 1.—General View of the Arnold “Fountain” Safety Razor. 


shaken about and dulled. Each blade is sepa¬ 
rately wrapped in anti-rustproof paper. After 
the blade holder is unscrewed, reversed and 
screwed into barrel the blade clasp is un¬ 
screwed at its base, as shown in Fig. 2. This 


and rubbed with the palm of hand to insure 
an even surface. The razor can then be 
stropped. The dressing contains no emery, 
and is fully warranted by the manufacturers 
to contain no emery or any ingredient that 



Fig. 2.—Showing Cap Containing Blades ; Blade Holder and Guard. 


allows the spring to raise the guard, while 
the comb plate is held down to prevent blade 
from falling out during the operation. The 
blade is placed on the two small projecting 
pins, guard is replaced and blade holder 


will injure a razor. The Dressing is neatly 
mounted on a display card for coimter or 
show case use. “Keen Edge” is extensively 
sold by all the jobbers oh the Coast and by 
many in the eastern part of the country. 







May, 1907. 


NEW GOODS AND INVENTIONS 



or cream currents during separationa The 
safety grip clutch provided assists the operator 
in starting the machine, for by yrorking the 
crank as a pump handle until the bowl is very 
near full speed separation can be started 
quickly. After the milk has all been separated, 
and just as soon as one stops turning the 
crank, not only the crank stops, but all gears 
on the machine cease to revolve, and the bowl 
only continues to revolve until the momentum 
ceases. The operator can stop turning at any 
moment he wishes, as all gears and shaftings 
stop the moment the crank stops. This elimi¬ 
nates sources of danger in a hand separator. 
The worm wheel and worm run in a continual 
bath of oil, for the waste oil from the feed 
cups runs into this worm wheel reservoir. 
The worm is distinct and separate from the 
bowl stem. It is enclosed in a ‘casement, 
where it is in mesh at all times with the worm 
wheel, so that it cannot get out of order, and 
where no dirt, dust or sand can reach it. The 
worm is fitted with two phosphor bronze bush¬ 
ings, so that it is always in position with th(r 
worm wheel, which gives it durability, for 
when the worm is on the bowl spindle it not 
only has a tendency to throw bowl out of bal¬ 
ance, but to collect all dirt and dust The 
worm wheel is much heavier than usual The 
Separator gives clean skimming, is so easy 
running that a ten-year-old boy can readily 
operate it; is durable and easy to clean. It 
is built in five sizes, Nos, 2, 4, 5, 7 and 8. with 
capacities, respectively, of 275, 350, 500, 650 
and 750 pounds of milk per hour. A pulley 
power attachment can be fitted to any one of 
these sizes, if desired, at a slight additional 
cost The change from hand to power can be 
made instantly. 

‘‘H. & E.” Ecvolvcr Grip 

The Harrington & Richardson Arms Co., 
Worcester, Mass., are placing on the market 
the “H. & R.” Revolver Grip, illustrated. It 
combines with a pocket revolver the grip of 
an army model and offers an excellent hold. 
Solid and as firm as a part of the frame, yet 


“Illinois" Dairy SeparatOIr. 


''Illinois” Dairy Separator 
The American Hardware Mfg. Co., Ottawa, 
Ill., are offering the trade the “Illinois” 
Dairy Separator, illustrated. It is said to be 
very heavy for a machine of its kind, the extra 
weight being distributed throughout the frame 
and at all points of greatest strain, preventing 
springing or vibration when separating at high 
speed. It also insures durability, and the ma¬ 
chine is claimed to last from eighteen to twenty 
years. The frame is of the proper height for 
easy operation, box pattern, strong and rigid, 
and all high-speed mechanism, such as worm, 
worm wheels, safety clutch, etc., are carefully 
incased, thereby excluding dirt and dust and 


lessening the wear of the Farm Dairy Sepa¬ 
rator. All bushings, shaftings and bearings 
are of high-grade material, developed by long 
experience and adjusted so that a minimum ^ 
quantity of oil is required. Every part of 
the Separator is made by machinery especially 
designed for the purpose, which insures uni¬ 
formity and accuracy. The Turbine Disc 
Bowl used does not get out of .balance. The 
full milk enters the bowl at the top, passes 
to the bottom and is then distributed through 
the discs, and in this way the milk is subject 
to several distinct separations. This bowl 
turns easily‘ when • separating; in fact, easier 
when empty. The bowl also skims dean, 
as there is no interfering with the skim milk 


it can be detached by removing two small 
screws, allowing the use of the revolver either 
with or without the grip, as desired. The 
Revolver can be further secured by a ring or 
thong through the hole in grip. The grip can 
be furnished on nearly all the company’s re¬ 
volvers. 


“H. & R.” Revolver Grip. 
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^^New Home” Washing Machine 
The Standard Mfg. Co., Shelby, Ohio, have 
added to their line the “New Home** Washing 
Machine, illustrated. It is provided with a 
detachable wringer board so the user can wring 
from the machine tub to the rinsing tub, also 
from the rinsing tub to the basket without 
changing the wringer from the detachable 


dirt and cleanses the clothes in a short time. 
It is claimed to wash anything, from a carpet 
to the finest lace curtains, wi&out injury. The 
tub is made from Louisiana Cjrpress and bound 
with three steel wire electric welded crimped 
hoops imbedded in the staves of the tub by 
the crimping process after the hoops are in 
place. This renders it impossible for hoops to 



Fig. 1.—Swinging Wringer Attachment. 


Fig. 2.—Wringer Ready for Use. 


“New Home** Washing Machine. 


wringer board during the whole process of 
washing. Fig. 1 shows the Washer with the 
wringer upon the swinging wringer attachment 
swung around out of the way, where it re¬ 
mains while the tub full of clothes is being 
washed. When ready to wring out the clothes, 
the wringer is swung around to the proper po¬ 
sition to wring the clothes from the machine 
tub, as illustrated in Fig. 2. With this device 
the wringer is always in place to wring from 
either position with the right hand. This im¬ 
provement will be appreciated over wringer 
attachments which permit wringing from one 
position only. The Washer is of the oscillat- 
ing t 3 rpe, where the tub turns to the right and 
to the left about one-half turn around, carry¬ 
ing the water and clothes with it. There are 
ribs in tub bottom. The water and clothes are 
put in, a whole tubful at a time, and the top 
rubber put on top, which is held stationary 
while the tub with the clothes and water ro¬ 
tates to the right and to the left, coming 
against the reversing springs at the end of each 
stroke. This has the effect of producing a 
miniature whirlpool within the tub, and at the 
same rime the light rubbing process going on 
snnultaneonsly at the top and bottom of 
clothes and the forcing of water through them 
by the violent action and suction, abs^bs the 


come loose and faff off. The washers are pro¬ 
vided with the improved corrugated top rubber 
and hinged cover. There is no center post or 
other obstruction inside of tub. 

Improved ^^lightning” Wrenoh 

J. P. Danielson & Co., Jamestown, N. Y., are 
placing on the market the Improved “Light¬ 
ning** Wrench, illustrated. It is made of drop 
forged steel and each tool is fully guaranteed. 
It can be quickly adjusted to any size pipe or 
nut within its capacity. Part of the outer or 
upper jaw is smooth for use on nuts and the 



Improved “Lightning** Wrench. 


other part has alligator teeth for use on pipe. 
The tool also has a wire cutter; one handle 
end can be used as a screw driver and the 
other has a claw for withdrawing nails, etc. 
The tool is made in 6, 7, 8 and 18-inch sizes, 
the first two being finished in nickel and the 
last two in polish finish. 
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^^Flyer Lever Botary” Washing Machine 

The H. F. Brammer Mfg. Co,, Davenport, 
Iowa, are offering the trade the “Flyer Lever 
Rotary” Washing Machine, illustrated. A lever 
is used in starting the mechanism, which im¬ 
parts a reciprocating motion to* the dasher in 
the tub. To this lever is connected, in an in¬ 
genious manner, a large balance or flywheel, 
which, after the lever has been set in motion, 
rotates at a fast speed and which can be easily 
' and materially increased without fatigue to 
the operator. It is a simple type of compound 
gearing, having a small number of parts, all 
properly proportioned and strongly made. The 
flywheel, while on the same shaft to which 
the dasher is attached, revolves independently 


^^Sanitaree” Washer 

The Sanitary Washer Co., Tell City, Ind., 
are manufacturers of the “Sanitaree” Washer, 
illustrated. The construction is such that the 
Washer can be removed from the stand and 
placed on a stove, thus converting it into a 
boiling washer. The construction of the rock¬ 
ers t)rovide that in the event of any breakage 
one can take it all part and easily put it to¬ 
gether again when the broken piece has been 
replaced. The corrugated bottom can be 
easily removed for the purpose of cleaning or 
drying the machine. An important feature 
of this Washer is that any fabric, whether 
large, coarse or fine, is washed without injury, 
tearing or fretting. This is owing to the fact 
that the clothes remain stationary between the 


“Flyer Lever Rotary” Washing Machine. 

of the dasher and this combination has made 
it possible to reduce the number of parts. The 
speed and momentum of the fl 3 rwheel tends to 
carry the mechanism over its dead center and 
prevents the slowing up of speed by any sud¬ 
den intermittent load being thrown on the 
mechanism by the clothes bunching, which 
may happen. Through the medium of this 
flywheel, the user is relieved of any exertion 
in order to keep the machine in perfect opera¬ 
tion and speed. The makers state that a com¬ 
paratively slow and easy forward and back 
motion imparted by the operator to the han¬ 
dle, will transmit to the dasher an amply suf¬ 
ficient number of forward and backward 
movements to bring about quick and good 
results. 


“Sanitaree” Washer, 

rockers and corrugated bottom. For this same 
reason the machine is said to work no harder 
with a large load than with a light one. The 
Washer is made of Bessemer galvanized steel 
sheets. The rockers and false bottom are of 
selected, seasoned wood, strong, durable and 
yet light. 

^Toffield” Motor Washing Machine 
P. T. Coffield & Son, Dayton, O., arc manu¬ 
facturers of the “Coflield” Water Motor Wash¬ 
ing Machine, illustrated. It is a self-working 
construction,, and is operated by a motor driven 
by city water pressure of 18 pounds or over. 
The motor throughout is made of brass, and 
will not rust It is simple in construction, not 
having over a dozoi working parts. This 
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simplicity will appeal to women purchasers. 
In this reciprocating motor the amount of 
water used is small, and the cost of operation 
is practically nothing. The motor is mounted 
on tub lid, making a compact and light-weight 
machine, and one which can be readily moved 
about The opening or closing of faucet con¬ 
trols the speed of the Washer to suit the ma¬ 
terial The.finest lace curtains or the heaviest 
of double blankets can be washed with equal 
case and without danger of damaging the most 
delicate fabrics. The motor is said to have 
ample power for all purposes for which it is 
intended, and is built to withstand the heaviest 
usage. The machine is connected to the ordi¬ 
nary faucet by means of a hose, and when not 
in use can be set aside and out of the way. 
Hose is also used to conduct the exhaust or 
waste water to the sink after it has passed 
through the motor. A complete set of hose is 
furnished with each machine. There is no 
dripping of water from the motor on to the 
floor or on to the top of machine, and the 



washer can be operated on a carpeted floor or 
at any place desired, without danger of wet¬ 
ting floor or water escaping from the motor 
and running down the tub and cooling the hot 
water in which the clothes are being washed. 
The tub is substantially built from a selected 
grade of Louisiana cypress, filled and var¬ 
nished in a natural finish, and bound with 
heavy hoops. The hinges arc put on with bolts 
and every part is reinforced wherever neces¬ 
sary. Each machine is fully guaranteed by the 
manufacturers for a year against all defects 
in workmanship and material, but the washer 
is built with the expectation of doing active 
service for a lifetime. With the use of this 
motor-driven Washing Machine labor and 
much time is dispensed with, and the action 
of the motor is so quick in its reverse that the 
garments are cleansed to a degree that sur¬ 
prises the user. This machine will handle any 
load that can be put in an ordinary hand 
washer. The weight of the motor and attach¬ 
ments boxed for shipment is 25 pounds; ship¬ 
ping weight of complete machine is 60 pounds. 


The Novelty Mfg. Co., Waterbury, Conn., 
with New York office at 895 Broadway, have 


ready for distribution their handsome new,cat¬ 
alogue, No. 3, of Bath Room Fittings. Heavy 
paper is used and there is printing on one side 
only. The pages are boimd on the loose leaf 
order, thus enabling new additions to be read¬ 
ily inserted when desired. An indication ot 
the growth of the company's business is evi¬ 
dent with the statement that the line has been 
doubled for this season's trade. A very large 
, stock is carried at the factory for prompt fill¬ 
ing of orders. 

^‘Haiad” Water EUtcr 

The Naiad Filter Co., 79 Sudbury street, 
Boston, Mass., are manufacturers of the 
“Naiad" Water Filters, No. 4 of which is illus¬ 
trated. The principal filtering medium is a 
tablet, the foundation of which is refined cotton 
fiber, comminuted to extreme fineness, treated 
antiseptically and thoroughly sterilized. This 
body of fiber is charged with a peculiar sub¬ 
stance which effectively coats the filaments 
and fills the interstices of the mass. The func¬ 
tion of this is not only to greatly improve the 
mechanical function of the tablet as a strainer, 
but to give it a purif 3 ring power. These effects 
arc still further reinforced by a solid enamel 
of the material referred to, which is insolu¬ 
ble, and is as indestructible and harmless as the 
porcelain of a teacup. It has, however, an 
avidity for organic substances, and assumes, 



“Naiad” Water Filter No. 4. 


when wet, a slightly gelatinous character, 
which entangles the micro-organisms. In this 
Filter there are a series of such tablets as¬ 
sembled and compacted into a pile. For 
cleansing the filtering medium a patented auto¬ 
matic cleaning device is employed which per¬ 
forms the operation quickly and restores the 
^ter to action. The makers state that no 
greater degree of skill is demanded or time 
required than is necessary in the operation of 
an ordinary coffee pot The No, 4 Filter 
admits of several modes of connecdiig with 
the supply pipe, all being simple and cuily ef¬ 
fected without a plumb^. i 


1 
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‘‘Wagner” Door Spring 
The Wagner Mfg. Co., Cedar Falls, la., are 
placing on the market the “Wagner** Door 
Spring, illustrated. It is a coil spring, with 
positive action. The spacing bar keeps the 



coils of the spring away from the door, and 
also acts, to a certain extent, as a hold-back. 


Door Spring Acting as a Hold Back. 



No. 51 is for light screen doors, No. 52 for 
heavy screen doors and No. 53 for panel doors. 


“Victor” Beversible Chain Wrench 

C. E. Bonner Mfg. Co., Chrisman, 111./^ are 
placing on the market the “Victor” Reversible 
Chain Wrench, illustrated. This tool has a 
handle hitch with a reinforcement in the shape 
of a shoulder upon the handle to protect or 
strengthen the jaw. These jaws are so per¬ 
fectly fitted that the strain practically comes 
against the shoulder. A heavier jaw is also 
made with its reinfoi'ced shoulder that is said 
to be sufficient to stand any strain that may 
be placed upon it. A plain hexagonal head 


Bench Drill 

The Goodell-Pratt Co., Greenfield, Mass., 
are placing on the market the No. 72 Bench 
Drill, illustrated. It is a strong, serviceable 
machine, weighing 50 pounds, having a tubular 
upright shaft, cut gears, two speeds, fitted with 
a three-jawed chuck and with a capacity 0 to 
1% inches. It is provided with two tables, one 



No. 72 Bench Drill. 


oblong and stationary, and the other round and 
swinging. The heavy balance wheel is turned 
and polished. The extreme height of machine 
is 27 inches; height to top. of tube, 24% inches, 



“Victor" Reversible Chain Wrench. 


bolt, made of Swedish iron, is used. The jaws 
are interchangeable and the hitch is a part of 
the handle and forged in same. It is made 
in six sizes, taking from %-inch to 12-inch 
pipe, ranging in length from 19% to 64% 
inches and weighing from 4% to 49 pounds. 


and extreme distance from round table to 
chuck, 5% inches. The extreme distance from 
rectangular table to chuck is 11 inches, and 
diameter of round table, 7 inches. The rec¬ 
tangular table is 6x7 inches and diameter of 
balance wheel, 7 inches. Hie company also 
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furnish this same machine equipped with a 
double acting vise, in place of round table. 
This vise being attached to the swinging arm 
can be thrown back out of the way when not 
in use. 

'^White” Mop Wringer Display Stand 

The White Mop Wringer Co., Fultonville, 
N. Y., manufacturers of the “White” Mop 
Wringers, are putting out an attractive and 
useful Stand for the display of their Mop 
Wringers. The Stand is light, occupies but 
little room, is convenient, and yet substantial. 
It is 20 inches wide, 4 feet 7 inches high. At 
the top is an attractive advertisement which 
draws the attention of the customers, both 


“White” Mop Wringer Display Stand. 

housekeepers and janitors. The advertisement 
illustrates to the housekeeper the advantages 
of the “White.” These Stands are distributed 
with the Wringers through the regular trade 
channels. Ordinarily they are not to be fur¬ 
nished with less than one dozen Wringers, and 
are intended only for those who will make con¬ 
stant use of them for the display of “White” 
Mop Wringers. 


The Bevin Bros. Mfg. Co., East Hampton, 
Conn., in their illustrated catalogue and price 
list No. 90 show their extensive line of Bells 
for the Hardware and saddlery trade. A sup¬ 


plemental catalogue, pocket size, is devoted to 
Bicycle Bells and specialties. 

'Reliable” Incubator 

The Reliable Incubator & Brooder Co., 
Quincy, Ill., are the manufacturers of the “Re¬ 
liable” Incubator, illustrated. The outside 
body of thb machine is entirely made of high- 
grade cypress lumber. The top and bottom 
are made from cypress. Beginning from the 
bottom, first there is one layer of cypress floor¬ 
ing and a heavy layer of cardboard, then a 
vacuum of air space of 1% inches, then there 
is a wooden frame covered with flannel on one 
side and on the other side with burlap, leav¬ 
ing a space between the burlap and flannel of 
seven-eighths of an inch. Then comes the egg 
tray with the patent turning rack, so all the 
eggs can be turned with one movement of the 
hand. Just below the tank and above the egg 
tray is a perforated hanging wall to temper 
the heat and give the same condition as re* 
ceived from the hen’s body in the natural 
process, and also a deflector, which distributes 
the heat evenly to all the eggs in the tray and 
to all parts of the machine alike. The comers. 



“Reuable” Incubator. 


the side, the back, the front and the center of 
the machine are given a uniform temperature. 
The heating supplied in the No. 53 hot-air In¬ 
cubator is made so it passes through the cen¬ 
ter, then through the Incubator. All heat 
passes through the perforated wall before it 
comes in contact with the egg chamber. Below 
the egg tray and below the frame of double 
cloth there is another tubing from the hot-air 
egg chamber, so as to allow plenty of cool air 
at the bottom of the machine. The warm air 
and cool air coming in contact cause a sweat 
and rarefy the air. The moisture from the air 
is utilized in moistening the eggs with the ar¬ 
tificial moisture. The regulator passes down 
through the inside of the egg chamber and 
works over the top of the receiver and allows 
air either to escape or pass through into the 
egg chamber, as it is necessary to keep a right 
degree of temperature. The walls of this ma¬ 
chine are double, the space between them is 
carefully insulated and the machine is not sub¬ 
ject to outside changes of temperature. The 
doors of this machine are double. One glass 
door closing against a jamb on the inside, then 
a space of 1 inch, then a second outside door 
closing against a jamb. 
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'Tahrig” Metal 

The Fahrig Metal Co., 316 Hudson street, 
New York, are manufacturers of the “Fahrig'* 
Anti-friction Metal. This metal, a tin base 
habbitt made by a special process, is strictly 
high grade and commands a price accordingly. 
The manufacturers make very strong claims 



Bar of “Fahrig” Metal. 


for its great durability and anti-friction qual¬ 
ities in addition to never cutting or scoring the 
shaft This “Fahrig” Metal is being taken up 
to a considerable extent by the automobile and 
gas engine trade owing to its wearing qualities 
in internal combustion engines and its adapt¬ 
ability for general machinery. It fuses at 
about 800^ Fahrenheit, and is poured and 
handled as any other babbitt or anti-friction 
metal. “Fahrig” Metal bearings are claimed 
to always run cool and do not burn out under 
any working condition. 

^^Craokerjaok” Cutlery Display Case 
The Grand Rapids Show Case Co., Grand 
Rapids, Mich., are offering the trade the 
“Crackerjack” Cutle^ Display Case, No. 98, 
illustrated. It is 42 inches high and 26 inches 
wide. In lengths of 4 to 5% feet the Cases 



are glazed with ^/^-inch bevel plate glass top, 
one piece double strength A glass front. In 
Cases from 6 to 10 feet length, with two piece 
double strength A glass front. There are 
glass ends, glass sliding doors in rear on ball 
bearing roller sheaves and metal tracks. The 
shelves and bottom of case are of quarter- 
sawed oak finish, shelves resting on nickel- 
plated adjustable brackets, nickel-plated back 
posts, and base built receding. The interior 
is fitted with stand for the display of cutlery 
and provided with non-tilting drawers for 
stock. There are hinged mirror doors above 
the drawers. The rear top of display stand is 
fiat,’ as shown in the cut, on which goods are 
also displayed. The slanting front is made 


into grooves and partitioned off by strips, 
there being approximately twenty-two com¬ 
partments for knives per running foot. One 
end is divided into compartments for scissors 
and razors. This fixture is lined with purple 
velveteen and makes a practical and attractive 
cutlery arrangement. The lower part of Case 
has clear glass sliding doors on ball bearing 
roller sheaves and metal track. 

The Louden Machinery Co., Fairfield, Iowa, 
have ready for dealers their No. 37 catalogue, 
which fully illustrates and describes the com¬ 
plete line of barn equipments. This includes 
Hay Carriers, Slings, Forks and Pulleys; Barn 
Door Hangers; Feed, Ensilage and Litter Cut¬ 
ters; Cattle Stanchions, Litter Carriers, etc. 

& S.” General Service Wrenches. 

The Billings & Spencer Co., Hartford, Conn., 
are offering the trade their “B. & S.” General 
Service Wrenches in sets of five, comprising 
ten sizes of openings. These Wrenches are 



“B. & S. Wrenches in Wood Box. 

put up in convenient form in neatly finished 
wood boxes, making a neat shelf pac^ge, and 
also in kit bags of drill or canvas for the auto- 
mobilist. The Wrenches are made of high 



“B. & S.” General Service Wrenches. 


grade drop forged steel, light in weight, strong 
and very handy about wagons, plows, etc., and 
for automobiles. 




The Health Merry Go-Round Co., Quincy, 
Ill., are makers of the Health Merry Go- 
Round, illustrated. A description of this in¬ 
teresting machine was published in our last 
issue, but, inadvertently, the wrong illustration 
was presented. The Merry Go-Round is made 
of hardwood and iron, occupying a space ten 
feet square. The children are five feet from 
center post, or ten feet from the opposite child. 
The seats are of hardwood, with a comfort¬ 
able back of sheet iron or wood. The track 
is also of hardwood. The felloes are cut out 
by accurate machinery and the joints are made 
close, so that the track presents a smooth sur¬ 
face for the wheels to run upon. The four 
wheels are or iron; handles and foot rest are 
of special pipe bent to shape. Being of 
wrought iron they combine lightness with 
strength. The handles are attached to the 
wheels by an oak connecting rod. Heavy oak 
braces connect the poles and gpve additional 
strength. The pull upon the handle and foot 
rest is communicated without the use of cog 
wheels. The speed will be found fast enough 
to please the most excited youngster. Speed 
at all times is under control, and even when 
carrying its quota of four children can be 
stopped in an instant. The axle is of high 
quality, extra heavy tubing. All wood parts 
arc painted red and iron parts black, two coats 
and varnished. It can be used with or with¬ 
out an organ. When used with an organ a 
belt is attached to one of the wheels and the 
other end fastened around a small wheel which 
operates the organ. The faster the Merry Go- 
Round the more spirited the music. A canopy 
can be furnished if desired. The hand and 


The Shelby Spring Hinge Co., Shelby, Ohio, 
with New York office at 84 Chambers street, 
are placing on the market the Flexible Door 



Flexible Door Bumper; 


Bumper, illustrated. It is made of one piece' 
of wire, coiled to shape. The rubber on ._th^ 
bumper does not contain any metal screw oi 
rivet and for this reason is claimed to last a 



He.\lth Merry Go-Round. 


foot lever motion obtained is the same as row¬ 
ing, and brings into play muscles of arms, legs, 
back and chest, and affords much pleasure to 
the children. 


long time. The slight spring on the Bumper 
itself relieves the rubber. The article can be 
furnished in all the regular Hardware finishes, 
from ebony black to antique brass sand blast 










E. J. Martin's Sons, Rockville, Conn., are the 
manufacturers of the well-known “Kingfisher" 
brand of Braided Silk Fish Lines. The con-‘ 
cern makes the statement that they are prob¬ 
ably the largest exclusive manufacturers in the 
world of Silk Fish Lines. The variety of 
Silk Lines made by them in sizes, colors, man- 



Trade-Mark “Kingfisher" Silk Lines. 


ner of braiding and finishing, and forms of 
putting up for the trade, is very extensive. 
Some sixty varieties are made, and as ea^ 
one of these is manufactured in four to six 
different sizes, the total reached is oyer 200 
sizes or num^rs. For beauty of finish, ex¬ 
treme strength and wearing qualities, they 
make unqualified claims. The “Kingfisher" 
trade-mark, shown herewith, is referred to as 
protecting the jobber, dealer and consumer. 


J. Wiss & Sons Co,, Newark, 
N. J., with their latest cata¬ 
logue send a folder calling at¬ 
tention to the extensive general 
magazine advertising they are 
conducting in the interest of 
the dealer and for the purpose 
of increasing “Wiss" Razors, 
Shears, Pruning Shears, etc. 
This advertising goes into both 
men’s and women’s publica¬ 
tions, and for the Pruning 
Shear into garden publications. 
They furnish a display case fox 
Razors that is 21 inches long, 
metal trimmed, plush lined, and 
has a glass front. It can be 
placed on top or inside a show 
case. For their line of Razor 
Strops a neat swinging dis¬ 
play stand is furnished. Their 
catalogue covers some of their 
lines of Razors, Razor sets, 
Razor Strops and Scissors. 


Chandler & Farquhar Co., 34 Federal street, 
Boston, Mass., have issued a pocket size price 
list of Screws, Twist Drills, Grinding Wheels, 
Wrenches, etc. 


issued a new catalogue of Cash and Bond 
Boxes. In detail these comprise Mitre- 
Banded Cash Boxes with flat key locks. Com¬ 
bination Yale Lock Cash Boxes, Comer-Cap 
Cash Boxes, Reinforced Cash Boxes, Deed 
Boxes with hasp, heavy and light-grade Cash 
Boxes with flat top and sunken handles; Cov¬ 
ered Document Boxes, Bond and Stamp Boxes, 
Narrow Bill and Change Box, Double Bill 
and Change Box, Wooden Coin Tills, Billhead 
Cases, House Letter Boxes for inside and out¬ 
side use; tray and trayless fishing tackle 
Boxes, etc. 

“Leggett” Trap 

The Chamberlin Cartridge & Target Co., 
Cleveland, Ohio, are manufacturers of the 
“Leggett" Trap, illustrated. The carrier is 
very simple and effective and imparts to the 
Blue Rode Targets an accurate flight, and the 
high rotary motion given the target increase 
the breaking qualities. The flatness of the 
flight causes the target to settle slowly to the 
ground and in that way makes a large number 
of pickups which can be thrown again and 
again. Breakage in the Trap is comparatively 
small, and records of one thousand targets per 
hour have been made. So simple is this Trap 
that a boy who has never seen it can readily 
assume its operation. The concern leases the 
Traps to dealers or gun clubs, and targets can 
be thrown for members at less than 1 cent 
each and at the same time realize a good profit. 


The manufacturers state that dealers promot¬ 
ing gun clubs and using this Trap will mate¬ 
rially increase the consumption of ammunition 
and the sale of guns. 
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'^Automatic’’ 
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“Automatic'" 


remains on the carriag 
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has registered in the Patent Office the name 
“Morrill” as a trade mark for his line of Saw- 
sets, Bench Stops, Nail Pullers, etc. 


The Savage Arms Co., Utica, N. Y., have 
gotten up an assortment of their Rifles, Gun 
Grease and Oil, known as “Savage” Rifle As¬ 
sortment No. 1. With this Assortment is in¬ 
cluded envelope catalogues with dealer’s im¬ 
print, lithographed hangers, etc. A special 
price is made which permits of good profit to 
the dealer. 


The American Fork & Hoe Co., Cleveland, 
O., arc advertising extensively the merits of 
their Farm Scoop Fork, requesting consumers 
to call on their local dealers for it. In assist¬ 
ing the dealer to dispose of this Fork they 
furnish a large two-color poster which the 
dealer can hang in his store or show window. 


Sargent & Co., 94 Centre street, New York, 
have issued a Screen Hardware catalogue of 
spring and summer goods. The book is well 
illustrated and contains 136 pages, each IV^ x 
9% inches. _ 

A. S. Morss Co., 210 Commercial street, 
Boston, Mass., have brought out a 450-page 
catalogue, 4x5% inches, devoted entirely to 
Marine Hardware. There is listed in the book 
nearly every motor boat appliance on the mar¬ 
ket. It will be found of interest and value by 
the dealer handling this line of goods; quick 
reference can be made to any article. 

Handling Advertised Articles 

Dealers arc more and more doming to realize 
the benefits to be derived from handling es¬ 
tablished, staple, thoroughly advertised articles. 
An article generally advertised and for which 
a dealer will make a push locally results in 
selling not only the advertised article, with its 
accompanying profit, but in bringing a large 
number of people into the dealers’ store who 
are not regular customers and a proportion of 
whom he can sell other seasonable lines of 
goods and make regular customers of. 

What every dealer should be interested in is 
increasing his number of customers, which 
means people who think of him and visit him 
when in want of any of the articles that he is 
known to carry rather than visiting him occa¬ 
sionally and dividing their trade with his com¬ 
petitor. Alabastine is an illustration of this. 
Dealers who are making a push on Alabastine 
locally and featuring those goods are bringing 
into their store and appropriating to them¬ 
selves the advantages of the larger advertising 
appropriation for Alabastine, so far as it re¬ 
lates to that particular locality. 

The dealer who handles unadvertised and 
unknown articles has to sell them through 
his own efforts and loses the benefit of a large 
expenditure which is made by the maker. 


T he Columbian Hardware Co., Cleveland. 

Ohio, as a first installment in a compre¬ 
hensive line of literature dealing with their 
products, have brought out “The Book of Rea¬ 
sons.” In it are described every article they 
manufacture, and in such a manner that can 
be easily and thoroughly comprehended. The 
“idea” in the booklet is following the sugges¬ 
tion given by President E. M. Bush of the 
National Retail Hardware Association at the 
Atlantic City Jobbers’ Convention last fall. 
The book is addressed to the consumer, the 
dealer and the retail salesman. It at once gets 
into the subject by stating that all products are 
guaranteed good. Notwithstanding an ad¬ 
vance averaging 50 per cent, in cost of raw 
materials the selling price has been advanced 
but little, owing to economies effected by auto¬ 
matic machinery, etc. Jamb, Floor and Spring 
Hinges are each taken up and thoroughly illus¬ 
trated and described. Then there are Door 
Pulls, Steel Wire Coat and Hat Hooks, Ceiling 
Hooks, Wrought SteeF Registers, -Vises, An¬ 
vils, Joist Hangers, etc. Another piece of lit¬ 
erature is a little book about the “Gem” Anti- 
Rust. Hooks, entitled “Confidences of a Young 
House-Wife,” and she tells in an interesting 
manner how she economized space in her 2x4 
flat. The company will soon have ready an 
extended line of booklets, etc., all designed to 
increase the retailer’s trade. 

Hopkins & Allen Retailers^ Department 

he Hopkins & Allen Arms Co., Norwich, 
Conn., have established the Retailers' Aid 
Department. Its purpose is to furnish post¬ 
ers, booklets, electrotyped ads, cuts of 
the company’s Arms and mailing matter to the 
retail trade. The service of this department 
is at all times free to the retailer, who is re¬ 
quested to avail himself thereof. Some of their 
“aids” include a handsome hanging sign of the 
Junior Rifle, display cards of Revolvers and 
Shot Guns, carefully prepared booklets, a 
handsome catalogue, felt counter mat, small 
signs for attaching to a Rifle in the window 
or rack, a serio-comic, entitled “A Modern 
William Tell,” being a picture, of Young 
America shooting an apple off the head of a 
most forlorn looking pup. The company have 
adopted the card system for the benefit of 
dealers in fire arms. If a retail concern will 
send their name and address on their business 
letter-head, and give all the information they 
can as to what part of the line they handle, the 
company will, in turn, refer any cash sales that 
may come direct from the dealer’s town or 
neighborhood. For example, if remittance is 
sent the company for a Junior Rifle the dealer 
is instructed to deliver the Rifle to the re¬ 
mitter, billing it back to the company at the 
list price, thus giving to the retailer a good 
profit and at the same time furnishing him an 
incentive to push the line. 
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HOW TO CHANGE A CREDIT TO A CASH BUSINESS 

(Continued from April issue.) 


A nother old Hardware and tool man said: 

“One morning as I was at my desk 
looking over a catalogue, a clean-cut 
business man hovered near, and upon my ask¬ 
ing him if he was being served, intending to 
call one of my clerks, he introduced himself: 

‘I am So-and-So. I happened to be passing, 
and seeing a well-appointed store, stopped in. 
Of course, you understand I did not come 
to sell. My goods, in fact my whole output, 
is taken care of by jobbers. I find it better to 
do so.’ I replied that I agreed with him that 
a small retailer like I should not be entitled to 
the same price as the hardworking (brand 
demanding) jobber—‘for how could the 
poor jobber live?* (4 la horuse that Jack 
built). This elicited from him ‘whether I 
bought a certain line of goods he made?* I 
replied in the affirmative and ‘that I probably 
had something over 100 dozen on hand, but 
of competitive make.* Now, as this quantity 
was more than any jobber would contract for, 
sly Mr. Fox*s eyes opened perceptibly, and to 
prove my boast, I conducted him to the base¬ 
ment where I showed the bins and then and 
there we made an agreement for a given 
quantity at twenty per ent. below what I was 
paying. This visit was followed by those of 
other manufacturers, some frankly stating 
that they were bidding for good accounts, 
being desirous of cutting free from middle¬ 
man and from branders. As my venture took 
better shape as a cash business I culled my 
stock, ascertaining that I was heavy on cer¬ 
tain sizes and low on the better. Packing 
these I returned them to the manufacturer, 
at the same time so notifying him and en¬ 
closing an order for double the value of the 
goods going back. This method prevented 
employes (for I have yet to know an owner) 
replying impudently.” 

' INCREASING THE BUSINESS. 

Now that the new venture is running 
smoothly it would be pertinent to take care 
of Christmas novelties, if in the month of 
November; if earlier, foot ball outfits, balls, 
gloves, masks; still earlier, bathing suits, 
fishing tackle, guns and cartridges, and so 
on, watching to close out before the season is 
entirely through. Send neatly printed lists 
by boys after school from house to house, 
and note results. As an example, suppose 
you are in a large city where there is con¬ 
siderable manufacturing, such lines as waste, 
belt lacing, ash cans, scoops, scuttles, gar¬ 
bage cans find sale readily. As an example, 
make up packages of cotton waste, 5 and 10 
pounds. At the price paid say for B quality, 
6c. lb., mark 50c. for 5 lbs.; 95c. for 10 lbs. 
Belt lacing usually sells 100 feet in a package; 
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make price low, say 35 per cent, profit, as it 
carries a high list and big discount. Order 
an electrotype showing each of all the above- 
mentioned lines, name price lower than other 
Hardware stores, and get out a folder and 
engage school boys to go from door to door. 
The illustrations make the list attractive, and 
very few will be left lying on the floor. If 
it be a residence, mamma will keep it for 
papa, who may be a machinist, an oiler, or 
even a coal passer, but you may be sure that 
each list, like good grain, will fall on fertile 
soil. Give each boy a territory and tell him 
you will watch results, and if he brings you 
a customer, or the list induces one, he will 
get a commission. Boys can be twisted. The 
writer has tried this method and recalls many 
sales brought to his business place by clean- 
cut boys, some of whom no doubt are in busi¬ 
ness and as faithful to their present employ¬ 
ers as they were to the writer when they 
“made pocket money.** This will suggest 
other lists of quick sellers, and you ought to 
have plenty of them. See that two lists are 
wrapped in each outgoing package; one will 
be looked at and the other kept for a friend 
or a relative. 

GAINING INFORMATION. 

There are certain kinds of gdods that sell 
at a big profit and many are imported—auto¬ 
mobile supplies, electric toys, engines, motors 
—and while your profits may be enormous, 
so long as you sell at figures less than regu¬ 
lar, you will carry the name of being low in 
prices. You may look arouhd and decide 
upon the time to buy and go to an importer. 

His profit may be, and usually is, 25 to 50 
per cent., for he in many cases carries only 
samples, and takes your order to come from 
abroad. If he stocks the goods he will charge 
you even more. Don’t do it. Go to the con¬ 
sul of the country where the wares are made. 
He will show you a schedule of goods manu¬ 
factured in his country, or one of his sub¬ 
ordinates will show you every courtesy; will 
furnish you a list of names. For instance, 
electric toys, motors, steam and electric en¬ 
gines and trains, kaleidoscopes, opera glasses, 
are made in Nuremburg. Ask him for names; 
very likely he will have catalogues in dupli¬ 
cate, one of which you may procure. State 
your case plainly, refer him to persons you 
buy from. Talk cash business. Show him 
you are a big buyer. Get him enthusiastic 
and then take time to go over the lists care¬ 
fully and compare trade marks with those 
carried by the goods in the importers* stocks. 
You will soon be made acquainted with theg 
profit the importer figures on his sale to you. 
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As almost all goods sold in Hardware stores 
pay a duty of 45 per cent., more than likely 
you will be able to get them duplicated in 
this coimtry for less money. Some of the 
best-paying lines were those the writer 
brought over as samples and had replicas 
made by American workmen. What with 
our quick machinery and accurate dies work 
can be turned out cheaply here, disregarding 
the question of wages. The writer found 
sale for machinery, and after buying a sample 
sent it to a shop in Massachusetts, where it 
was taken apart and quoted on. From the 


sample in question he sold several carloads 
in two years at a profit of fiO per cent 

RESUME. 

Get out of the rut You don’t have to cut 
prices. Buy for cash and sell for cash; keep 
in touch with new goods. Keep only such 
staples as you must have, but be up and do¬ 
ing. Do this and you will have no worr>'. 
And last, but not least, subscribe to the 
Hardware Dealers’ Magazine. 

Quincaillerie. 


VARYING VIEWS ON CREDIT TO CASH 


A Cash Basis Advantageous in Long Runs—^Wants 
A Universal Cash System—^Wants to Know How it 
is Done—Gone Back to Credit—^Thinks it Impossible 
to Sell for Strictly Cash. 


W e commenced doing business on the cash 
plan on March 10. We wrote 100 let¬ 
ters to as many representative customers, in 
which we asked them if they were in favor of 
the cash plan or preferred that we should stay 
with the credit way of doing business. We 
did not do this with the expectation of abiding 
by what they should say, but to ascertain the 
general feeling. Of the 100 letters we received, 
74 replies, 61 of which were in favor of cash, 9 
would not say or commit themselves either 
way, and four were for credit. This we think 
shows how the farmers stand on a case of this 
kind. We then sent out the following circular 
letter, which explains itself. We cannot say 
yet how the end will show up, but we believe 
it is the only way for us. 

WiLUAMS Hardware Co. 
Hiattvzlle, Kana., Feb. 26, 1907. 

To Our Cuatomera and Friends: 

After consulting as many of our cuatomera 
as was possible and some of the beat busi- 
ness men pf the country, we ^vc decided 
definitely to adopt the Spot Caah method of 
conducting our Dusiness. Ninety per cent, 
of our customers with whom we nave talked 
are decidedly in favor of this plan. They 
readily see wherein there is a great saving 
by paying cash for their merchandise. In 
view of our present financial condition, we 
are forced to adopt this plan, because we 
have not sufficient capital to carry so many 
accounts and notes. 

On and after March 10, 1007, we will 
sell all goods -for cash only. Implements 
and vehicles will be included in these terms 
and will be offered you at very attractive 
prices. We have made arrangements how¬ 
ever to take bankable notes with approved 
security bearing 10 per cent, interest from 
date for implements and vehicles. 

When a contract is made for a bill of 
lumber, half of the amount of bill must be 
paid when first of lumber leaves our yard, 
the balance when delivery of bill is com¬ 
pleted. 

We cannot and will not make any devi¬ 
ation from these rules, ao do not ask us 
to do so. 

We wish to heartily thank you for the 
business you have given us in the past, and 
hope you will favor us with your business 
in the future. We also invite your atten¬ 
tion to our bed rock prices. 

Trusting our action in this matter may 


not discommode you in any way but rather 
^ a savins to you, which cannot be made 
in any other manner of doing business, 
we are. Yours respectfullj^ 

Williams Saidwau Cow 

Editor’s Note. —Some of our readers have 
written us that they are seriously thinking of 
following this, the “Wijliams” plan. As one 
dealer expresses it, “I have left the land of 
book accorunts, bad debts and sleepless nights. 
Now when the store is closed at the end of 
the day’s business I have not got to worry 
over payment of goods sold that day. Cash 
for mine, both going and coming. I now get 
the ‘short* prices, as the jobber knows I’m 
cash.” Other letters will be acceptable. Some 
experiences follow: 

Advertise Six Months About Change 

fter reading the article in a recent issue 
about changing a business from a credit 
to cash basis, I think where there is a 
will there is a way. Of course, it is to be ex¬ 
pected that there will be some customers who 
will become offended by not being able to get 
any more credit. One must expect this, but 
gradually people will come to the conclusion 
that by paying cash, goods are cheaper than 
where credit is extended. The proper way 
would be to advertise some six months ahead 
of the approaching change, in the local papers 
aud by circulars, stating that after a specified 
date the credit system would be discontinued 
and sales would be for cash only. 

N. Fishman. 

Cash Business—It Can be Bone 

at da I think of the Williams HardwaK 
Company cash plan of conducting busi¬ 
ness? Yes, sir, it can be done. We arc to 
blame for the way we educate our trade. I do 
a heavy seed business, and the last year it has 
doubled. I say to every one alike, “Seed is 
sold for cash when you buy it,” and I find it 
just as easy as when I charged it and allowed 
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Lewis H. Wiggins & Son, Yonkers, N. Y., 
have issued a booklet, entitled “Summer 
Hardware Luxuries/’ It is 3^ by 6 % inches, 
printed in two colors. Illustrations at head of 
each page are in black and text and small 
marginal illustrations are in orange, making a 
pleasing contrast. The booklet is high class, 
the treatment of each subject is so dainty that 
the reader cannot fail to read it through, and 
in the end to want some of the articles men- 


page shows a thermometer, lawn and porch 
swings and camp chair. Such a booklet costs 
a fair price, but it brings the results, as it is 
certainly cheap advertising. 

Explains Reason for Showing No Prices 

I differ with Mr. Simmons in his talk on 
Window Dressing, which was presented in 
a recent issue, in that I do not think it ad¬ 
visable to put prices on goods displayed. If 


Screens 




I 

"‘Did it ever occur to you” that 
it Is possible to tell whether a man 
has screens on his house by the way 
he greets you in the morningP 
If you get a cheery "Good morn¬ 
ing ’ and a smile put it down to 
screens. If he is short and crabbed 
you can make a mental note of “no 
screens" with more than an even 
chance of being right 
Screens are as much a factor in 
man^S (and woman's} disposition as 
soap h to cleanliness. How would 
it do to pass a law compelling every 
one to have screens ? 

Did you ever try to read after 
getting nicely fixed near a good 
lamp on a warm spring evening? 
You are at peace with the world 
and feel like founding libraries or 
granting medals for heroism, 
along comes a June bug and tries to 




go everywhere at once, and ends In 
a blaze. Or, you are dreaming of 
liDdin; Captain Kidd'S buried treas¬ 
ure, when you are awakened by the 
loud buzzing of half a dozen blue 
bottles and just have to get up. 
Better order your screens and doors 
now. June bugs usually come in 
May. 

We have a large assortment of 
spring hinges, checks, springs, latches 
and pulls, which cannot be showrt 
here, and if you wish to make your 
own screens we can supply the. 
materials. 

it was our Intention to devote 
this page to poultry netting, but we 
can speak feelingly of screens and 
couldn't Stop. 

Hexagon netting Is so cheap that 
it is being adapted to many uses. 
We carry a variety of widths. 




Two Pages from Booklet Issued by Lewis H, Wiggins & Son. Yonkers, N. Y. 


tioTied, A general idea of the display and talk 
is show^ii in the accompanying reproduction of 
two pages. Other topics treated include Gar¬ 
den Tools, Kitchen Comforts, the Lawn, Re¬ 
frigerator, lliose Hot Days, Ice Cream 
Freezer, Rest and Pleasure, Hammocks, Laun¬ 
dry Requisites, Paints and Brushes and Am- 
munilmn. In addition to each top of page il¬ 
lustration are appropriate marginal cuts. The 
Lawn page shows marginal cuts of grass 
hooks, lawn rake, hose and hose reel, grass 


the price tickets are on the customer has 
no inducement to come in the store, as he sees 
the goods and prices, and you have no chance 
at him, while if he must come in to learn the 
price you have an opportunity to explain their 
merits, and are more apt to make a sale. 

Yeomans Sc Shedo Hardware Co. 


The children are your most discerning cus¬ 
tomers. Every child well treated means a 
grown-up friend for your store* 


























»pnng JsooKj 

A s usual, the John 
Haven, Conn., are 
spring advertising foi 
Their “Business Pedij 
front cover. The regi 
have special appropr 
letter-press pertinently 
in hand. In the sligl: 
with is shown the 
Other spring topics n 
Sprinklers, Refrigerat< 
Garden Tools, Kitch 



That Pi 

T he Sunday air i 
All the world i 
All save the Fly, 
Slo'^ly he circles throu 
To pause at length u( 
Pensively he stands, hi 
him. 

While with left hiiid-l 
And with the right h 
neath him. 

The man awakes; 
Drowsily he slaps his 
But not the I^, for h 
He nods again, he sn( 
The Man wakes and 
Little blue oaths, hot 
oaths 

Follow one another in 
He stops abruptly as i 
‘T*ll get some screens 
“ I saw them down at 


Saeen doors of specie 
Window screens to fit 
In lar^ variety at sma 
At The John E, Basse 


Pages from Spi 
T ackle, etc. The mixt 
some out-of-the-ordinc 
expensive printing, all 
loose change and dolla 
There is a lot of busin 
after it properly. 

Pays to Trim Wim 

T he main object of 
attract the atten 


nions says, stick to one line ot gooas. i tnink 
this is right, as a man should no more show 
several different lines of goods at once than 
he can talk them at one time. 

I agree with Mr. Simmons that about 80 
per cent, of the merchandising is done by 
women, and the sooner the Hardware dealers 
see this point the better. If you want to test 
this point, advertise a special sale in house¬ 
furnishing goods, and you will find that fully 
80 per cent, are women that attend the sales. 

I am a thorough believer in sales, as the 
women are always looking for bargains, and 
sometimes they will buy an article because it 
is a bargain, even though she does not really 
need it just then. 

Make every article look at its best; show 
up every point that you can, even though it 
does not look like anything to you. These 
little points are the ones that go to make 
the big points, and are ones that really sell the 
goods. 

The simplest window display I ever put in 
has been one of the most attractive. It was 
of a heater set in the middle of the window, 
with two sections of the fire pot on one side 
to show the advantage of the sectional fire 
pot. I used a large show card and showed 
twelve reasons why the hot blast excelled 
all others. This window brought me inquiries 
and in one case sold a heater. This has 
proven to me that it pays to trim your win¬ 
dows, even in a small town. 

P. O. Snider. 


WK HOPE TO SEE YOU .a th« 

PURE FOOD SHOW 

AT INFANTRY HAU, THIS WKK Oil NEXT 

Surprised that we will be Ibere? Perbsps we will sur. 
pftse you more wb^you there 

We will be deaoaslraUac the prsoUoebiliW of 

■tmO Mi Cakt MiMrt 
— Ctlftt Ptretlitsn 
~Mi fMi CMpptri. 

We ere Proviflenoe beedquertere for (he sale of tbe UNI¬ 
VERSAL bdosebold helps. We went (o show you that 
they ARE of RK.AL ASSISTANCE la llghieoiog household 
wort. - M AUo A display of 

TABLE CUTLERY 

ehowiog a hardware store’s idea of what table cutlery 
should be. 


T9 9 Will uv ufwaDVirmuDf u 

UNIVERSAL 


Don’t go home unlil you’«e looked beneath tbe sign reading 



HA RDWA RE 

ELECTRie SIPPLV Cl. 


i 


tbroush to 

se (• 84 KBAaM* plat 


A Condensed “Meaty" Ad. from Providence. 

Hardware Newspaper Advertising 

C. M. Bonham, Watseka, Ill., is doing some 
splendid newspaper advertising in order to 
acquaint newspaper readers in his section with 
the goods he carries in stock. The enclosed 
reproduction of ^ recent advertisement 


scarcely needs any comment; it speaks for 
itself. It’s good advertising. In the original 
it occupied two columns wide and a ^ce 12 


Saturday Bargains kr March 

The following articles are offered at BARGAIN! 
PRICES Saturdays only for the month of March. 

This Hstchet for. 38c 

This is ft good practicftl 
hatchet, cast steel carefully 
tempered. 

* Handy Alligator Wrench, cast steel, •polished, open 
handle each ..7c' 


A Good Saw for_ 70 c 

Sken buck gr.nined steel, 
beech handle. Of all the 
sftws you ever saw. you 
never saw a saw that saws like this saw saws. 


Steel wire Halter Chains ft. long foi;. I3c 

The Hamilton 2 a Calibev RiAk with a box of cartridges 
and cleaning rod for.$ 1*75 

Butcher Knives from the loc kind up to 50 and 75c for 
a hand forged warranted knife. 

Sunasack Kazer Strop .... 85c 
24x2^' inches double horse hide; 
no better strop made. 

Kitchen Knife sets, per set. . . .. 90c 

t butcher knife, t bread knife, 1 table knife 2 paring 

knives, I kitchen fork. 

The Witch Safety razor with ten blades and a cake of 
shaving soap for .. 95c 

Tack Hammer, nickel plated and polished,upholsterer^ 
pattern for....^ 

D Handle or Long 
handle shovel, 49C 

Ask to ace them. 

A polished 4-iine Ma¬ 
nure Pork, 4 and 5 
ft. handle for.. . 42 c 

Double Costed French Grey Enamel Ware. 

I pint drinking cups... 7 c 5 quart aaoce pan.. |8c 

6 qt. preserving kettle, 22 c 6 qt. iRlfE pair.t 5 c * 

Remember for MARCH ONLY 


C. M. BONHAM, 







Reduction of a 12 -inch Double-Column Ad. 


inches deep—stood right out. The cuts show 
up quite well, considering they were not origi¬ 
nally made with the idea of running in cheap 
paper su^b as is found in the daily pres§, 


Digitized by v^ooQle 
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Cash Frizes Awarded 

T he Cash Prizes offered by the Hardware 
Dealers’ Magazine have been awarded 
to the following contributors, to whom checks 
have been mailed: 

First prize . $40.00 

Otto Falkenhainer, Algona, la. “Set of 
Books for the Retail Hardware Store,” with 
sample pages, etc. 

Second prize . $25.00 

Arthur E. Towne, Saratoga Springs, N. Y. 
Article entitled “Johnny on the Spot.” 

lliird prize .$15.00 

H. L. Chaffee, Elysian, Minn. Article en¬ 
titled “How to Obtain the Farmers’ Trade.” 

Fourth prize .$10.00 

Slater M. Varnell, Chattanooga, Tenn. Ar¬ 
ticle entitled “How to Properly Train a 
Clerk.” 

Fifth prize .$5.00 

Arthur Hoffman, Sedalia, Mo. Photograph 
and description: “General Hardware Window 
Display.” 

Sixth prize . $5.00 

Charles Goldsmith, Rutherford, N. J. Ar¬ 
ticle entitled “How to Sell Paints Success- 
fully.^’ 

In addition to the above, which were award¬ 
ed prizes, the following are given favorable 
mention: 

Walter W. Bennett, Gananoque, Ont., Can¬ 
ada. “Description and Sketch of a Catalogue 
File.” 

E. M. Pope, Cordele, Ga. “.A.utomobile 
Made Up of Goods from Stock in Store of 
Watt & Holmes Hardware Co.” 

M. E. Doris. Cloquet, Minn. “How to Sell 
Washing Machines.” 

Murphy-Maclay Hardware Co., Great Falls. 
Mont. “Cutlery Window Display, with de¬ 
scription.” 

William Freese, Edinburg, Ind-. “How to 
Sell a Pocket Knife.” 

John E. Hardy, Portland, Ore. “Builders’ 
Hardware Display Window, with description 
—Store of Honeyman Hardware Co.” 

Jay Commons, Emporia, Kan. “Sixteen- 
Foot Store Window Display of Peters Hard¬ 
ware Co.” 

Charles Marsden, San Bernardino, Cal. 
“Show Window Display in Store of San Ber¬ 
nardino Hardware Co.” 

J. J. Snyder & Son (Flatbush), New York 
City. “Specimens of Form Letters Sent to 
Customers.” 

Herbert M. Lawrence, Lexington, Mass. 
“How to Advertise the Hardware Store.” ♦ 
Arthur Hoffman, Sedalia, Mo. “How to 
Change a Credit to a Cash Business.” 

Frank B. Mallory, Flemington, N. J. “Win¬ 
dow Dressing Hints, with Sketch.” 

Freeborn & Rich, Randolph, N. Y. “De¬ 
scription, with Sample Pages of Method of 
Bookkeeping.” 


M. W. Gee, Lakeview, Mich. “How to Ob¬ 
tain the Farmers’ Trade.” 

W. J. Varnell, Chattanooga, Tenn. “How to 
Sell a Washing Machine.” 

W. A. Church, Derby, Conn. “How to 
Properly Train a Clerk.” 

The editor desires to thank all the contrib¬ 
utors for their various articles, and will pub¬ 
lish as many of them as possible. 

Fr^t Jar Window Display 

Hightower & Graves, Atlanta, Ga., last sea¬ 
son had a striking window display of fruit 
jars, jelly glasses, tops, rubbers and kettles. 
The display was arranged by T. R. Cheney, 



A Fruit Jar Winlow Display. 

and the illustration in this connection shows 
that it was of a character to attract the at¬ 
tention of every passerby. The display re¬ 
sulted in a very large sale of jars, etc. 

Canadian Subscribers 

% 

Commencing with our June issue the sub¬ 
scription price of the Hardware Dealers' 
Magazine in the Dominion of Canada will be 
$1.50. 

This advance is caused by the new postal 
agreement between Canada and the United 
States, which becomes a law on May 8, where¬ 
by the postage on periodicals from the United 
States to Canada is increased from one cent 
per pound in bulk to one cent for each four 
ounces or fraction thereof on the weight of 
each copy, to be prepaid by stamps affixed. 

The rate is $1 a year to all parts of the 
United States, Mexico, Cuba, Porto Rico, 
Hawaiian and Philippine Islands. 

The rate is $2 a year to all parts of South 
America, Australasia, Great Britain, Continent 
of Europe, Asia and Africa, gd by OO iC 

All the above rates include postage prepaid 
by the publishers. 





















Bulletin of New Dealers 

(REQUESTS FOR CATALOGUES AND INFORMATION.) 

Social TCTorts have been received at the office of the Harowarb Dealers' Magazine from the following 
new dealers (or change in style of firms) since last bulletin, stating the goods which they handle or expect to 
handle. These reports are sent to us direct from the dealers themselves, and are therefore reliable. They 
want the latest catalogues, special circulars or price-lists relating to the classes of goods they handle. The 
numbers indicate classes of goods handled. 


1 Builders' Hardware 

2 Machinists' Tools 

3 C^arpenters' Tools 

4 Cutlery & Plated Ware 

6 Tinware 

(J Wooden ware 

7 Rope and Twine 

8 Pumps 

0 Agricultural Goods 

10 Bicycles 

11 House Furnishings 

12 Guns and Ammunition 


18 Building Papers 

14 General Hardware 

15 Electrical Supplies 

16 Automobile Supplies 

17 Factory Supplies 

18 Stoves and Ranges 

19 Furnaces 

20 Saddlery Hardware 

21 Vehicles 

22 Lead and Iron Pipe 

23 Tin Plate and Metals 


24 Cabinet Hardware 

25 Horse Shoes 

26 Plasterers' Tools 

27 Paints and Oils 

28 Glass and Putty 

29 Blacksmiths* Supplies 
80 Fishing Tackle 

31 Sporting Goods 

32 Butchers' Tools 
88 Hose 

84 Weather Strip 


85 Belting 

86 Lawn Mowers 

87 Lamps 

88 Oil Stoves 

89 Stationers’ Hardware 

40 Refrigerators 

41 Shoe Nails, Soles, etc. 

42 Wood Mantels, etc. 

48 Plumbers’ Supplies 

44 Steam Fitters* Supplies 

45 Yacht & Boat Hardware 


ArVftTiaftg 

HOPE: K. G. McRae Hardware Co. 

Retail (formerly K. G. McRoe), 1 to 9, 11 
to 14, 18, 20 to 23, 25 to 29, 32 to 38, 40 
to 45. 

HOT SPRIlWS: Tucker Hardware Co. 
Retail (succeeded Tom G. Evans), 1 to 7, 

9, 12, 14, 18, 20, 21, 23 to 26, 29 to 34. 36 
to 41, 43. 

Califomia 

HANFORD: A. E. Horlock 
Retail (formerly A. E. Horlock Co.), 1 to 
8, 10, 12, 13, 14, 18, 19. 20, 22 to 33. 35 to 
38, 40, 41, 43, 44. 

OAKLAND: Western Heavy Hardware & 
Iron Co., Inc. 

Wholesale (succeeded Wilber Walker & Co.)i 
7, 16, 17, 25, 29, 35, 41. 

RIVERSIDE. Claflin & Darby. 

Retail (succeeded J. G. Hauslcr), 1 to 7, 10, 

12, 13, 14, 18, 22, 23. 24. 20. 27. 28. 32. 33, 
36, 38, 40, 41, 43. 

Colorado 

PUEBLO: A. McGoviiey. 

Retail (succeeded W. R. Cline), 1 to 7. 12, 

13, 14, 18, 19, 22, 25 to 29. 32, 36, 37, 38. 

40, 41. 

Connecticut 

WATERBURY: L. H. Toncey Co. 

Retail (added Hardware), 1, 3 to 8, 10, 14, 
18, 19, 22, 23, 26, 33, 38, 40, 41, 43. 

Florida 

EUSTIS: Eustis Hardware & Furniture Co. 
Retail (succeeded Geo. A, Abcr. Est.), 1 to 

10, 12, 14, 18, 20, 23 to 27. 29 . 30, 31, 33, 
36, 37, 38, 40, 41, 43. 45. 

Idaho 

PRESTON: Tippets Hardware Co. 

Retail (formerly Tippets & Son), 1, 3 to 7, 
10, 12, 14, 18, 26, 3(>. 31, 36, 37, 38. 

WEISER: Herman Haas. 

Retail (formerly Herman Haas Hardware 
& Implement Co., Ltd.), 1 to 10, 12 lo 15. 
17 to 27, 29 to 45. 


Illinois 

CABLE: H. L. Pearce. 

Retail (formerly Pearce & Garrett), 1 to 5, 

7, 8, 9, 11 to 14, 18, 19, 22, 23, 27, 28, 30, 31, 

34, 36, 38, 40, 41, 43, 44. 

JOLIET: Chas. D. De Coo. 

Retail (succeeded Geo. A. Tullock), 1, 4, 

11, 12, 30, 31. 

LANARK: J. F, Flickinger. 

Retail (succeeded W. H. Hess), 1, 3 to 8, 

12, H. 18. 19, 22, 23, 25, 26. 27, 29 to 33. 

35, 36, 38, 41, 43. 

MEDIA: Roy W. Parks. 

Retail (succeeded O. L, Kimler), 1 to 5, 7, 

8, 9, 11, 12. 14, 18, 19, 21, 22. 24, 30, 31, 36. 

37, 38, 41. 

Indiana 

CLAY CITY: Farmers' Hardware Co. 
Retail (succeeded Smith St Shaffer), 1 to 14, 
18. 20 to 23, 26 to 30. 32, 83, 35 to 38. 40. 
COLUMBIA CITY: H. M. Miller & Son. 
Retail (added Hardware), 1, 3, 4, 5. 8, 9, lb 
12, 14, 18, 19. 21, 23. 26, 28. 30, 31, %% 36, 

38, 40, 41, 45. 

LAUD: Daniel Tschantz Co. 

Retail (succeeded E. C. Schoenauer), 1 to 
15, 17, 18. 19, 21 to 34, 36, 38, 39, 43, 44. 
LEO: W. B. K1 op fen stein. 

Retail (formerly McComb & Klopfensiein), 
1 to 9, !2, 13. 14. 17, 18, 20, 21, 24, 27, 28, 
30, 32, 36 to 39, 41. 

LINTON: Baughman Hardware Co. 

Retail (formerly Baughman Bros.), 1 to 8, 
12 to 15, 18, 22. 24 to 34, 36, 37. 38, 41, 
42, 44. 

LYNN: Hoover & Son. 

Retail (succeeded Spitler St Cloppert), I to 
8, 10 to 14, 18. 20. 24, 26. 27. 28. 30 to 
33. 36, 39, 40, 41. 

Iowa 

BRISTOW: G. W. Miller. 

Retail (succeeded IL & F. II. Gage), 1 loB, 

11, 12, 14, IS. 39, 22. 26, 30, 31. 33 to 36. 
38. 40. 41, 43. 

CALAMUS: M. E. Peterson Sc Co. 

Retail (succeeded S. S. Arnold). 1, 3 to 7, 

12, 14, 18, 19. 23, 26, 29 to 32, 36, 38, 40. 43, 
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CASTANA: Fred Hadley. 

Retail (opened new store), 1 to 9, 12, 14, 18, 
20 to 26, 29, 30, 31, 33, 34, 35, 37, 38, 39, 
41. 43. 

CEDAR RAPIDS: J. M. Martinek Hard¬ 
ware Co. 

Wholesale and retail (formerly J. M, Mar¬ 
tinek), 1. 3 to 7, 10, 12, 14, 18, 23, 24, 
26, 27, 28, 30 to 33, 36, 38 to 41. 

CLARINDA: S. E. Sperry. 

Retail (succeeded Dunlap & Co.), 1 to 8, 10, 
12, 14, 18, 19, 22, 23, 26, 30, 31. 33 to 36, 38, 
40, 43, 44. 

COUNCIL BLUFFS: Chas. Swaine. 

Retail (formerly Swaine & Mauer), 1 to 7, 
10, 14, 18, 24, 26, 30 to 34. 36, 38. 

GARDEN GROVE: Aug. Spellerberger. 

Retail (formerly Miller & Spellerberger), 1, 
3, 4, 5. 7, 8, 10, 12, 14, 18, 19, 22, 27, 33, 36, 
38. 43. 

MUSCATINE: Thompson Bros. Co. 

Retail (formerly Thompson Bros.), 1 to 7, 
10, 12, 13, 14, 17, 18, 19, 23, 24, 26 to 34, 
36, 38, 40, 41. 

SERGEANT BLUFF: Warnock & Goudie. 

Retail (succeeded A. B. George), 1, 3 to 8, 
12, 14, 18, 19, 20, 22, 23, 27, 28, 30, 36, 38. 

SHELDON: De Witt & Hollenbeck. 

Retail (formerly J. F. De Witt), 1, 3 to 8, 
11 to 16, 18, 19, 22, 23, 24, 26, 27, 28, 30, 
31, 33, 34, 36, 37, 38, 40 to 44. 

WATERLOO: U. G. Kramer. 

Retail (formerly Kramer & Bachtell), 1 to 8, 
10, 14, 18, 19, 23, 24, 26, 30, 32, 33, 34, 36, 
38, 40, 41. 

Eaiuas 

ATCHISON: Alva, Qapp Hardware Co. 

Retail (opened new store), 4, 5, 12, 14, 18, 
23, 31, 43. 

FORMOSA: Dunton Hardware Co. 

Retail (succeeded S. C. Bowles), 1 to 5, 7 
to 12,14,18, 20 to 23, 26,27, 28, 30 to 33, 36 
to 38, 41. 

HARVEYVILLE: Thompson Hardware Co. 

Retail (formerly W. Thompson & Son), 1 
to 9, 12, 14, 18, 21, 22, 23, 26 to 33, 36, 37, 
38, 41. 

KIOWA: F. L. Hunt. 

Retail (succeeded T. C. Ritter), 1, 3 to 6, 
10, 12, 14, 18, 27, 28, 30, 33, 37, 38, 40, 
41, 42. 

LACYGNE: Axtell & Son Hardware Co, 

Retail (succeeded Root Hardware Co.), 1 
to 14, 18 to 39, 41. 

ONEIDA: Lentz & Swartz. 

Retail (succeeded Oneida Hardware Co.), 1 
to 10, 12, 14, 18, 21, 22, 23, 26, 28, 30, 31, 
33, 35, 36, 38, 40, 44. 

Kentucky 

SALEM: Pyle-Pierce Hardware Co. 

I^etail (formerly Pierce Hardware Co.), 1 
to 9, 12, 13, J4, 20, 21, 25, 27, 30, 37, 

38, 41. 


Louisiana 

CROWLEY: Toler Hardware Co., Ltd. 

Retail (formerly T. J. Toler), 1 to 8, 10, 12, 
14, 18, 19, 20, 22 to 33, 35 to 38, 40, 41, 
43, 44. 

Uaine 

HARTLAND: Hartland Hardware Co. 

Retail (succeeded Bowman Hardware Co.). 

MONROE: Geo. A. Palmer. 

Retail (succeeded A. H. Mayo), 1, 3, 5, 6, 7, 
12, 13, 14, 26, 27, 28, 30, 37, 38, 41. 

OLD TOWN: E. A. Blanchard Co., Inc. 

Retail (formerly E. A. Blanchard & Co.), 5, 
6, 8, 10, 18, 19, 22, 23, 38, 40, 43, 44. 

ROCKLAND: Lamson Hardware Co. 

Retail (formerly Fred I. Lamson), 1 to 8, 
10, 12, 13, 14,18, 19, 20, 22, 23, 25 to 38, 40, 
41, 45. 

Massadhusetta 

LAWRENCE: Robinson Hardware Co. 

Wholesale and retail (formerly Sanborn & 
Robinson). 

ORLEANS: Hurd & Smith. 

Retail (succeeded A, T. Newcomb), 1 to 9, 
12, 13, 14, 18, 19, 22, 23, 24, 27, 28, 30, 31, 
33, 34, 36, 37, 38, 40, 41, 43, 44, 45. 

WHITMAN: E. C. Howard & Co. 

Retail (formerly E. C. Howard), 1 to 4, 6 
to 9, 13, 14, 17, 22, 24, 26, 27, 28, 31 to 34, 
36, 37, 38, 40, 41, 45. 

Michigan 

ALPENA : Alpena Hardware Co. 

Retail (opened new store), 1 to 10, 12, 13, 14, 

17, 18, 24 to 38, 40, 41, 46. 

MASON: Densmore & Bell 

Retail (formerly Densmore & Marshall). 

MENDON: Simpson & Severance. 

Retail (succeeded W. A. Hossack), 1 to 8, 
10 to 14, 18, 19, 22, 23, 24, 26, 27, 28, 30, 
31, 33 to 36, 38, 40, 43, 44. 

Minnesota 

DEER CREEK: R. M. Nelson. 

Retail (formerly Anderson & Nelson), 1, 3 
to 8, 10, 12, 13, 14, 18, 22, 23, 26, 27, 28, 
30, 31, 35 to 38, 41. 

RED WING: Adler & Vihstadt. 

Retail (opened new store), 1 to 8, 10 to 14, 

18, 19, 22, 23, 24, 26 to 36, 38 to 41, 45. 

VERNON Center: Cooper Hardware & Im¬ 
plement Cb. 

Retail (opened new store), 1 to 9, 11, 12, 14, 
18, 19, 21 to 24, 26, 27, 28, 30, 31, 33 to 36, 
38, 39, 40, 43, 44. 

Hissouii 

DEARBORN: Scearce & Son. 

Retail (succeeded James Little), 1 to 5, 7, 8, 
9, 12, 14, 18, 19, 21, 22, 26, 27, 28, 30, 31, 
33, 34, 36, 38, 39, 40, 43, 44. 

KANSAS CITY: Seufert-Haase HMware Co. 

Retail (opened new store), 1 to 4, 7, 8, 13, 
W, ?4, 86, 38, 33, 34 . 36, 4J, 



KING CITY. J. T. Ireland & Son. 

Retail (succeeded H. Edwards), 1, 3 to 7, 
10, 12, 14, 18, 26, 27, 29, 37, 38, 40. 

NIX A: Nixa Merc. Co. 

Retail (succeeded Keltner & Fox Hardware 
Co.), 1 to 9, 12 to 15, 18, 20, 21, 22, 25 to 
31, 33, 35 to 38, 40, 41. 

TRIPLETT: Triplett Hardware Store. 

Retail (formerly Triplett & Merrifield), 1 to 
5, 7, 11, 12, 14, 18, 20, 23, 26, 30, 31, 36, 37, 
38, 40, 41. 

TRUXTON: J. P. Lansche & Co. 

Retail (opened new store), 1 to 5, 7, 8, 9, 11 
to 15, 18, 21, 24, 28, 30, 31, 36, 37, 38, 41. 

Montana 

DEER LODGE: M. W. Trask. 

Retail (formerly Zcnor & Trask), 1 to 10. 
14, 18, 19, 22, 23, 25, 26, 29, m, 34, 36, 37, 
38, 40. 41, 4a 

Nebraska 

BELVIDERE: J. J. Hill 

Retail (succeeded G. R. Dill), 1 to 7, 10, 12, 
14, 18, 24 , 26, 28 to 31, 30, 38, 40. 

DAVID CITY: J. R Ammons St Son. 

Retail (succeeded J. F. Baughan & Co.), 1 
to 5, 7. 8, H, 12, 14, IS, 19, 22, 23, 24, 26 to 
30, 32, 33, 36, 40, 43. 44. 

GRETNA- J. A. Einfalt. 

Retail (succeeded Sanborn Bros.), 1, 3 to 7, 
10, 12, 14, 18, 19, 20, 23, 26, 27, 29, 30, 31, 
33, 36, 37, :58, 40, 11, 43. 

NORA: W. A. Grenard. 

Retail (opened new store), 1 to 9, 12* 14, 18, 
20, 21. 22. 26, 28, 31, :i:3, 36, 38. 

OAK; Montgomery Bros.: 

Retail (succeeded \V. S. Price), 1, 4 to 8, 12, 
14, 18, 20, 21, 33, 36, 41. 

OAKDALE: Stringfdlow Bros. 

Retail (formerly Norwood Striiigfellow), 
1 to 7, !2. 14, 15, la 20, 22, 23, 25, 26. 27, 
29 to 34, 3(1, 38, 41, 43, 41 

RISING CITY: Varney & Macy. 

Retail (succeeded Jacob Ohm), 1, 8 to 7, 
12, 14. 18. 30, 36, 

SPRINGFIELD: Thomas & Nelson. 

Retail ( succeeded Kieck Si Bates), 1 to 7, 
10, 11, 12, 14, 15, 18, 19, 23, 24, 26, 30 to 34, 
36 to 41. 

New Jersey 

SOMERVILLE: J A, Seltzer. 

Retail (succeeded T. I. Honeyman). L 3 to 
10, 12, 13, 14, 18, 19, 22, 26 to 29, 33, 34, 
36, 38, 40. 

WEST END : Wm. Thomson, Brighton ave. 

Retail (opened new store), 4 to 7, 10, 14, 30, 
36, 37. 38. 

New York 

BROCKPORT: R. V. GreenougH. 

Retail (succeeded Wm. B. Van Eps). 

CANDOR: E. Jerrjme Woodford. 

Retail (formerly Woodford & Holdridge), 
1 , 3 to 9, 11 to 14, 18 to 23, 25 to 31, 33 to 
38. 40, 41. 43. 4L 


CATSKILL: Chas. Beardsley & bon. 

Retail (formerly C. Beardsley), 1 to 9, 12, 

13, 14. 17, 18, 19, 22, 23, 24, 26 to 33, 35, 36, 
38, 40, 41, 43, 44, 45. 

EAST AURORA: Graves-Taber Co. 

Retail (succeeded Graves & Rockwood), 1 
to 6, 8, 10, 13, 14, 18. 19, 22, 23, 26, 27, 2a 
30 to 34, 36, 37, 38, 40, 41, 43, 44. 
RHINEBECK: O. E. Cookingham. 

Retail (succeeded Geo. Tremper & Co.). 
WALDEN: H. E. Williams Co. 

Retail (formerly Henry E. Williams), 1, 3, 5 
to 8, 18, 19, 22, 23, 33, 36, 38, 43, 44. 

North Dakota 

BISMARCK: G. W. Wolbert Hardware Co. 

Retail (formerly Gramas & Wolbert), ! to 
10, 12, 14, 15, 18 to 25, 27, 28, 29, 33, 35 to 
38, 40, 41, 43, 44. 

LA MOURE: (1 T. Hutchinson. 

Retail (succeeded H. S. Deisem), lto8. 12, 

14, 18 to 23, 26 to 38, 40, 41, 43, 44. 

Ohio 

ASHTABULA: Paine-Ford Co 
Retail (formerly Paine Bros.), 1 to 5, 7 to 
14, 17, 18, 19, 22 to 34, 36, 37, 38, 40 to 44. 
MARSHALLVILLE: Johnson Hardware Co, 
Retail (opened new store), !, 3 to 7* 10, 12. 
14, 18. 25, 27, 28, 30, 36, 40. 
STOCKPORT; Stockport Hardware Co. 
Retail (consolidation of M. Walker and Bes- 
wick & Scott), 1, 3 to 9, 12, 13, 14, 18, 19. 

21, 22, 2.5 to 29, 32, 34, 36, 38, 40, 
YOUNGSl’OWN: Perkins Hardware & 

Roofing Co. 

Wholesale and retail (formerly Perkins 
Bros.). 1 to 8, 10 to 14, 17. 18, 19, 22, 23, 
24, 26 to 41, 43. 44. 

Oklahoma Territary, 

CUSHING: W. B. Dodson. 

Retail (succeeded Hughes Hardware Co.), 
1 to 7, 12, 13, M 18. 20, 22, 2^5, 20, 27, 29, 

30, 31, 33 to 36, 38, 40, 41, 44. 

Oregon 

CONDON: S. B. Barker Co., Inc. 

Retail (purchased stock of Condon Furniture 
& Hardware Co.), 1 to 10, 12 to 15, 18 

22, 23. 20 to 34, 36, 37, 38. 40, 41, 43, 44. 
ELGIN: R. Blumerstein. 

Retail (new business), 4, 5, 10, 12, 13, 14, 
18, 33. 37. 38, 40, 

PenBaylvania 

BRADDOCK: R. W. Edmunds. 

Retail (formerly Edmunds & Williams). 1 
to 8, 10 to 14, 18, 19, 22 to 31, 33, M, 36. 
37, 38, 40, 41, 

INDIANA: Indiana Hardware Co., Ltd. 
Wholesale and retail (succeeded A. T, Tay- 
ler Sc Son), I to 15, IS to 41, 43. 44, 45. 
NEW^ MILFORD: Chas. O'Byrne, 

. Retail (succeeded A. C. Risky), 1, 3, 4, 5. 
7. 8, 9, 12 to 15, 17, 20, 22, 26, 27, 28. 30. 

31, 36, 41, 43. 
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TIOGA: J. A. Banks. 

Retail (succeeded Inscho &.Camp). 

Bliode Island 

PROVIDENCE: Duffy Bros. Hardware Co. 

Wholesale and retail (opened new store), 

1 to 9, 12 to 15, 17, 22, 24, 26 to 38, 41, 43, 
44, 45. 

South Carolina 

UNION: Clarkson Hardware Co. 

Retail (succeeded Bewley Hardware Co.), 

1 to 10, 12 to 15, 17, 18, 20, 22, 23, 25 to 33, 
35 to 38, 41, 43, 44. * 

Texas 

lOLA. lola Hardware & Furniture Co. 

Retail (opened new store), 1 to 7, 9, 10, 12, 
14, 18, 20, 21, 25, 27 to 32, 35, 37, 41. 

McLEAN: McLean Merc. Co. 

Retail (succeeded M. J. Brooks & Co.), 2, 
4, 5, 6, 10, 18, 33, 35, 37, 38, 40. 

PARIS: B. L. Billingsley. 

Retail (formerly Johnson & Billingsley), 1 
to 7, 9, 10, 12, 13, 14, 18, 21, 29, 30, 31, 33, 
36, 37, 38, 40. 

SAN ANTONIO: .Praeger Hardware Co. 

Wholesale and retail (formerly E. Praeger), 
1, 3 to 7, 10, 12, 14, 18, 23 to 33, 36, 38. 

TEMPLE: Brady & Black Hardware Co. 

Retail (formerly Brady & Black), 1 to 10, 
12, 14, 18, 21, 22, 24 to 33, 35 to 38, 40, 
41, 44. 

Virgina 

SOUTH BOSTON: Farmers* Hardware & 
Supply Co., Inc. 

Wholesale and retail (opened new store), 1 
to 7, 9, 10, 12, 13, 14, 17, 18, 20 to 43. 

Washington 

SPRAGUE: Burrows & Linder. 

Retail (succeeded T. F. Meagher), 1, 3 to 
10, 12, 14, 18, 21 to 27, 29, 30, 32, 33, 35 
to 41, 43, 44. 

VANCOUVER: Youmans & Rederick. 

Retail (formerly Youmans & Preston), 1 to 
8, 11 to 14, 18, 22, 23, 24, 26 to 38, 40, 
41, 43. 

WAITSBURG: Kruchek Bros. 

Retail (succeeded Fender Bros.), 1 to 10, 

12, 14, 18 to 25, 27 to 30, 32 to 38, 43. 

West Virginia 

CHARLESTON: Burlew Hardware Co. 

Retail (formerly N. S. Burlew), 1 to 4, 7, 8, 

13, 14, 25 to 29, 32, 33, 34, 36, 42, 45. 

PIEDMONT: James T. Kooken & Bro. 

Retail (formerly James T. Kooken), 1, 3 to 
6, 13, 14, 27, 28, 31, 37, 41. 

Wisconsin 

BELLVILLE: M. O. Luchsinger. 

Retail (succeeded Cartron & Gennin). 

WEST ALLIS: Russell-Porter Hardware Co. 

Retail (formerly J. B. Russell), 1, 2, 3, 5, 7, 
8, 10, 12, 14, 15, 18, 22, 26, 27, 28, 30, 31, 
33, 34, 36, 37, 38, 43, 44. 


Wyoming 

THERMOPOLIS: Thermopolis H*dwareCo. 
Retail (opened new store), 1, 3 to 8, 12, 13, 
14, 18, 19, 22, 23, 25, 26, 29, 30, 31, 33, 34, 
40, 41, 43, 44. 


Canada. 

BRANDON, ONT.: Hanbury Hardware Co., 
Ltd. 

Retail, 1 to 4, 6, 8, 9, 14, 15, 17, 18, 20, 24, 
29, 32, 38, 42, 43. 

Second Annual Advertising Show 

T he second annual Advertising Show at the 
Madison Square Garden, New York, will 
open on Thursday, May 16, and continues for 
seven days. The 1907 show promises to be the 
most exhaustive exhibition of advertising fea¬ 
tures ever held. Advertising features do not 
alone occupy all the space for exhibition pur¬ 
poses, since the makers of every kind of utility 
will be represented, in so far as it may apply 
to advancing general business through adver¬ 
tising. 


Everybody Works (?) 

The following verses, which appear on the 
back of an envelope slip sent out by Chas. E. 
Miller, a manufacturer and jobber of automo¬ 
bile supplies at 97 Reade street. New York, 
doubtless express to a large degree the atti¬ 
tudes of the sales and productive forces of 
manufacturing plants toward each other, par¬ 
ticularly at this busy time when promises get 
so far in advance of performance: 

salesman's complaint 
Everybody works but the factory, 

And the help sit around all day; 
Always writing letters— 

“Expect to ship next day.” 

Customers keep on howling. 

The “office” lies must tell; 

Everybody works at the factory. 

Yes, they do—like-1 


factory's reply. 

Everybody works at the factory. 
Works hard night and day ; 

Doing it all for nothing, 

While the jobber makes the “hay.” 
“Why don't you ship our order?” 

A thousand want to know; 

While the poor unfortunate millman 
Don't get even half a show. 


They bunch the orders on him. 

Then want them shipped so soon, 
That to try to pacify them 
Drives him crazy as a loon. 

If to heaven go the faithful, 

As the preachers tqzus tell, OOV 
Then the millman won’t be wrathful 
When the salesman goes to h-! 


le 
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Who Makes the Goods 

Of the inquiries published in the April num¬ 
ber we have received the names and addresses 
of makers of nearly all of them. We still 
lack replies to the following: 

No. 124. Check hook lock, to be used in coat 
and hat check room. 

No. 127. Copper pointed picks. 

Since our last issue the following inquiries 
have been received, to which we have been 
unable to give adequate replies. A very large 
proportion of the inquiries that come to the 
Information Department of the Magazine 
each month are answered by mail direct; 

No. 129. Cheap tin mail box that retails 
for 26 cents. 

No. 130. Marking pot with revolving ball in¬ 
side. 

No. 131. Heavy, tough paper nail bags. 

No. 132. “Heald’s” Governor. 

No. 133. *‘Watson*s” Curry Combs or Cards. 

No. 134. Moving target practice machine 
that has different objects to shoot at. 

No. 136. “Selvyt” Polishing Cloth. 

No. 136. A Price Card Holder that turns 
like leaves of book on upright standard that 
is secured to shelving. 

No. 137. “Rapid Ready” Money Changers. 

No. 138. “Goodwin” Washing Machine. 

No. 139. Brass Adze Eye Nail Hammers. 

Address of party inquiring for Razor Blade 
Drawing Knife has been mislaid. If you will 
write us again, will be pleased to send the 
address of manufacturers of same. 

C. S. Osborne & Co., formerly at Newark, 
N. J., are now located at Harrison, N. J. In 
the latter location the concern has enlarged 
facilities with which to meet the- growing de¬ 
mand for their products. 

The Phoenix Lock Works, Newark, N. J., 
manufacturers of Ship Hardware and special¬ 
ties, owing to increasing business, have been 
forced to move to larger quarters, and are 
now located at the corner of Third avenue 
and North Fourth street. 


Fayette R. Plumb, Incorporated, Philadel¬ 
phia, Pa., now enclose a little folder, entitled 
“Selling Points on Plumb’s Anchor Brand 
Tools” in each box of handled Hammers and 
Hatchets. Points are given concerning the 
steel, temper* handle, wedges, hang, design and 
guarantee. 


H. S. Newcomer, Mt. Joy, Pa., a Hardware 
and implement dealer, recently issued a cata 
logue for distribution to his customers. Nu¬ 
merous page ads. of plows, wagons, buggies, 
varnishes, paints, lawn swings, food choppers, 
saws, fencing, etc. There is also an alpha¬ 
betical list of niny goods carried in stock, so 
that the reader C€..n readily find any article for 
which he may be looking. 


The Peters Hardware Co., Emporia, Kan., 
get out a 12-page folder of seasonable goods. 
The fold is such as to bring the address page, 
which looks like the face of an envelope, to the 
proper place. Instead of mailing under a 
l-cent stamp the concern paid the bulk postage, 
printing the Post Office permit in the cor¬ 
ner, which the Government allows on quantity 
mailing of identical copies of catalogues, cir¬ 
culars, etc. This method saved the expense of 
stamping and envelopes, and in addi¬ 
tion is somewhat of a novelty for a local Hard¬ 
ware man to do. 


The Hawks Hardware Co., Goshen, Ind., 
held their fifty-second anniversary sale a short 
time ago. A large 8-page circular was issued 
advertising the event—in fact, it looks like the 
regular issue of a country newspaper as many 
of the announcements in the local paper of a 
half-century ago are reproduced. The com¬ 
pany made special prices for cash only during 
the one week's sale, the store being closed 
during the noon hour and also between 6 and 7 
p. m. The items enumerated covered a wide 
line of household utensils, stoves, tin and gal¬ 
vanized wares, cream separators, etc. 



MireIttlltflWfl Trowris “Bert Midi” 

Th* mcst •sscNtial fMtvr* af a 
gaad Trawal Is a Straight Cdga. 

THE MSIISHSLLTOWM 
ALWAYS NAS IT. 

HAISIAUTtWN TB«m fS. 

■/WSimtSWII. iOWA. D. S. L 



NATIONAL PORCH SWINGS 


Steel frame with spring fabric seat, haadaomelr enameled 
with npholstered cushion to match, complete with hooka 
and chains readf to hang. 


PRICES AND QUALITY RIGHT 

Liberal discount to the trade. For further taformation 


address 


tized b 


National Venttlator Companye 


GncMo.ii.a.A. 
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ADVERTISING 
HINTS AND 
SUGGESTIONS 


if Rogers & Bro. A-I 


SPOONS. 

roRKs. 


ATTRACTIVE 
ANNOUNCEMENTS 
INCLUDING 
CUTS AND 
TYPE MATTER 
FOR USE IN 
NEWSPAPERS. 


CATALOGUE 

ELECTROTYPES. 


NEW EDITION 

OF THIS BOOKLET 
SHOWING 

ELECTROTYPED 

ADVERTISEMENTS 

that we supply 
free on request 
of dealers who 
handle 


^hitehyourwii^ 'A'R06ERS S BRO. A-1 

to a Starr 

, joods. Amon j the 

electrotypes are 
^ those showing our 

latest pattern. 


HANDSOMELY 
ILLUSTRATED 
CIRCULARS 
WITH NAME 
OP DEALER 
FOR FREE 
DISTRIBUTION. 

SIGNS FOR 
STORE USE. 


The-CREST' 

Besides theseready- 
to-print newspaper 
advertisements, we 
are prepared to 
send circulars, with 
dealer’s name 
printed on them, 
signs for store 
use, etc. 


For the dealer who does not handle 

★ Rogers & Bro. A-I 

joods we have a message. Write us and let us explain how we 
help the retailer. 

ROGERS & BROTHER 

INTERNATIONAL SILVER CO.. Successor 
WATERBURY, CONN. 

new YORK WAREROOMS, 9-11-13 Muiden L.»ne 
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HERRICK REFRIGERATORCO^’"SSr> 



DrALCItS: WMl<litpRyyeatocarryA**IIGIGItADC**liiMpf nfrigRT- 
Ators, Iwilt on honor, ollho pnco of tho common atyloo? 

Secure the prestige gained by the sale of the Heskicx line. 
Give your customers the best up-to-date goods on the market. 
Learn the principles of our Dry Air System and be convinced 
of its superiority. Sold by the Progressive Dealers. 

All wcllc end doors gnsrsniood hosvlljr minorsl wool pockod. Solid Osk 

tneh of tho interior. 


All walls and doors gnarantood heavily mineral wool n 
Cases. Positive dry air cirenlation forced to every sonars ti 
Seamless pans and non-msting. Itomovablo trap and pips. 


Iilern ResMunee Oiitiide leii; Rtfri{initirs 

Fine Special Refrigerators for Fine Residence use. Odor¬ 
less Spruce—White Enamel—Opal Glass Lined Refrigerators. 

Ask for samples of our Opal Glass lining and Mineral Wool 
insulation. Write TO-DAY for catalogs. 

Exclusive Refrigerator Factory in Operation the Full Year 
Around. 

HERRICK REFRIGERATOR CO. 

Dept. H F*actOFy: WATERL.OO. 


FISKINfi im E1ST.:'~TKE CREER LEVER ROfllS 

We claim for the Lever Hooks that a fish does not have to be hooked on the bait 
hook to get him. If he pulls on the bait the larger hook will spear him. Made 
in two sizes only. 1-0 and S-0. Unexcelled for Ashing through me Ice. 

We give e Uberel Aleoount 5 l-O—lOc each. Sl.OOdosen 

to Aeelers. rrice. | each. I.fi0 dozen 

MANUrACTCRHD BT 

GREER MFC. CO., Atlanta, Ga. ^ 


The Best Fish Hook on Earth 


^for Sea, 
Lake and 
River 
Fishing 



Uncle Obediah 

sold more lanterns LAST 
MONTH for us than he ever 
sold before, even in Septem¬ 
ber or any one month of 
the year.” 


THAT IS THE REPORT 

from most every dealer who has had 
one of these life-size cut-outs in his 
window. 

Ask Your Jobber How to Get One, or write direct 
The Uncle Obediah Prize Contest closes May 31st 

The Pritohard-Strong: Company 

39 Circle Street, ROCHBSTBR, N. Y. 


COK.ULT BUYERS’ REFERENCE TO ADVERTISEMENTS OM Last Paois. 
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American Uoor Latch— I he Wheel Latch 

For SCREEN DOORS, CUPBOARD AND CABINET DOORS 


No. 2 Improved 

Attached to inside of screen 
door and can be locked. 


On Riirht Hand Door On LeftlHandlDoor 

Well Advertised —A Good Seller at a Good Profit 
Immediate Delivery Guaranteed 

AMERieAN HARDWARE MPG. 60 ., Ottawa, Ill., U.S. A. 


BLACK^jlll 


STOVE 

POLISH 




HOW 
TO GET 
PROFIT 


To sell a stove must create a desire to have. No sell¬ 
ing argument is so forceful as tKe fine, silKy, glossy linlsli 
you get toy using BLACK SILK STOVE. POLISH. 

A Stove Polished With Black SILK SellsFIrst 

Black Silk Stovo FoUsti Wilt Give a Gorgeous Brttllancy to Any Stove. It is— 

"Tine slilne ttoat stays. 

The Polish that's clean." 

It goes further, lasts longer, gives a BlacK SOKy, glossy shine 
that sells stoves. It is atosolutely the only stove polish that 

DOES NOT DRY OUT OR RUST THROUGH THE CAN 

It is Just as good when it has toeen on your shelf two years as when first bought. 
Age actually Improves H. BLACK SILK STOVE POLISH ts scientifically made. 
It Is developed in the darK «ur\d reciulres six weeKs to perfect it. Ordinary pol¬ 
ishes are xxiade in fifteen minutes. There Is no waste toy dusting ofif In using. 
It retains its glossy. BlacK SUKy shine under a heat four or five times greater than 
other polishes will stand. No ofifensive odor when amlying or when fire Is started. 
Shop worn sample stoves when polished with BlacK SilK. on^ need to toe sprInKled 
with cold water emd rutotoed down with a hard torush-that^ all. Buy from your 
fototoer—asK him for free sample If you’ve never used BlacK SUK. 

SOLD IN FIVE POUND CANS. SIX CANS PER CASE 

In Barrels and Domestic PacKages. L4c[uld emd Paste. One Quality. One name 
The name and picture of Lewis D. Wsnrm on each and every pacKage of genuine 
BlacK SUK. 

BLACK SILK STOVE POUSH WORKS 

Station C, AtlSTBRUlISa, ILrL,., U. S. A. 

BruieliM: 23 Wairen Sired. Itow York 97 Bleckeiono Sfireoi. Boeton. Mess. AdemslWherf • Oeklend, CeL 
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AND ALL KINDS OF TURNED lAND SPECIAL WOOD! WORK 


Offices, Sales and Show Rooms, 74 Warren St., New York 



New Hine Vasker Ni. iO 

BALL BEARING 


Patented. 

Large Capacity—Easy Running 
Fast Washing 

A Wonder Worker and Labor Saver on Wash-day, 

The Price Will Intereit YOU. Mr. Jobber 

THESUNDARDIMF6.C0..Syiiy,0liio 


A[MEBAILBEARING[ASTER 

THEY ROLL LIKE A BALL IN ANY DIRtCTID N 



Utility, Quality, 
Durability and 
Adaptability! - 

It Tnid?es furniture look 
belter'—wear longer—move 
easier, so that ■ child esn 
push a heavy piece of fur- 
ntiure with an Acme ms 
castly as wheeling a 
doll cirrisge. 


It does not tear 
carpets or rugs; no 
annoyance with a 
broken wheel or one 
which does not 
revolve essHy. 
With an Acme, 
all caster dan¬ 
gers, difficulties, 
annoyances and 
expenses are re¬ 
moved. 


Write ns to-day 
for particulars. 


ACHE BUL-BEAHNt SALES CO. 

56 WARREN ST., NEW YORK 
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THE BEST AND LATEST IN VISES 


The Parker Reinforced Slide 



Solid steel B.ar ninning entire length of slide^ making it the strongeet 

Vise on the market 


Made in Swivel and Stationary 
styles and in 6 sizes of each 
style. We make Vises to suit 
all trades and in all sizes, and when you buy a PAEEEB you get the Bur. 


THE eHARLES PARKER eOMPANY, 


N. Y. Saleeroom, 32 Warren St. 


Factories, Meriden, Conn* 



eOMBINATION 
eUSHION 
CHAIR TIPS] 

WITH METAL BUSHING 

For Hard Wood and Marble Floors 



Made of h€»vy sole leather, metal buahJiiE and 
felt washer. Attsched by nail to chair lee. It la 
noiseless and leaves no marks. 

SBND FOR CATAI,OGVR 


BL,A.STIC TIP COMPAJSV 

370 Atlantic Avenua, BOSTON, MASS., O. S. A. 



ROOFING SLATE 

SLATE IIACKBOAIHIS 


L J. JOHNSON CO. 

38 PARK ROW, NRW T3RK 

QUARRIES; Pennaylvania and VarmoiH 

Prices quoted dsllrercd sayarhert. Booklet 
and complete Price List on Appllcstioa. 


Wire Inqutriaa Given Quick Atfenlion 


F m wf OiVi'itestSfmi:>f/fLotisfh'c/ufif 

I mm^lU m Jcirosiisiiio Solid Stock. 
sv.NO svTtv\\c\\\o\s-\\r. wotv, s . 




\i\x \xs:\\ sswvvv s - ^ wvs: w 
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Samples from our complete line of Bath Room 
Trimmings. Catalogues of Bath Room Trimmings 
and Furniture Trimmings sent on request. 

AMERICAN RING CO., Waterbury, Conn. 

CAST AND WROIICIT BRASS KNOBS OTBEB FUBNIlIttE TBIMMINCS IN 
BRASS DPBOISTEBY NABS CHEAT VABIETT 

BRANCH I New Yorl^ 1 ft 2 Hadaoo St. ChiCMO, 199 Lake St. 

OPP1CB8(Boston, 170 Summsr 8t. Onklnnd, Csl., Tsmpornry oIBce, 206 Woodmon Bldg. 


GENUINE BARNES 

PIPE CUTTERS 

Kerosene Furnaces 
Bicycle Wrenches 

Hand and Foot Power Sawinir MacJiines 
Brass Tubular Steering Wheels for Yachts 

MANUFACTURED BY 

The Barnes Tool Company 

NEW HAVEN, CONN., U. S. A. 


These goods take the place of the high-priced 
brass line, at a much lower price. Nickel plated on 
brass plate. Low in price. High in quality. Bend 
for Circular. 

Forsyth Manufacturing Go. 

BUFfpfALtO, IN. Y. 


No. 38, one gal. size, $6.00 net, or 
No. 39, 3 qts. size, $4.50 net. 


The Turner Brass Works 

•1 FrankUn Street. Clilcage. I11..U.8.A. 


** Sales increasing ? 
“Yes.” This is wiiat 
the Jobbers say about 
Bonanza furnaces. 

Why ? The user is 
satisfied and pleased. 
Jobbers sell at factory 
prices. Cash must ac¬ 
company all orders sent 
to factory; 
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The Above are Eopeelolljr Hlob CrahoTTeola mm to Qaallljr aad Flalob 

Write for CaUUoffue No. IS and 1M7 Supplement. 

TIE BRIDGEPORT lARDWARE MFG. CO.. BrMgeperl. Conn.. D. S. A. 

Branch Office and Sample Room: Pacific Coast Sales Agents: 

J. C. McCarty A Co., 10 Warren St., New York. C. W. Oause Co., 009 Market St, San Frandaco, Cal. 




FRIEDLEY-VOSHARDT CO. 

rlncerporsted) 

M^auirACTusiits or 

ARCHITECTURAL SHEET METAL. 
ORHAHENTS, ART METAL CHLINGS. 
FINULS. CRESTING WEATHER VANES, GAL¬ 
VANIZED STEEL TANKS FOR ALL PURPOSES. 

WITH A FULL AinC OF 

Sheet Metfil Roofing, Conductor Pipe, 

Eave Trough, Sheet Copper, etc, 

SEND FOR CATALOGUE NO 17. 

194-204 MATHER ST., CHiaGO, ILLS. 
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Mill 

PNIIjI 

NEW 

B0S1I 

CNICil 

I 
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Right Hid. 

▲ Tool yoa can sell <; 


Tbo different Level- 
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Also full line of 1 
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A FEW GOOD THINGS FROM OUR EXTENSIVE LINE 



of Hardware and Woodenware 
Specialties_ - 


Mo. -1. Dnndy Carpet Beater. 


LARGEST 
MANUFACTURERS 
of CROSS-CUT 
SAW HANDLES 
in the iforld- 


No* 13 

DANDY MOPSTIX 
sold since Jan. 1st, '06^ 


Your stock is not 
complete without 
the Dandy No. 13. 


Eitra be4tTT 
reirerslble. 
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1 

cl 

You Cl 

It^s the best toi 
BeetSyTurnips 
Does not bruh 
Does not shell 
It screens out' 
It screens coal 

WILL ^ 
YOV % 

MAKE THE * 
SALES? 


In Answering Advertis 



STERLING HACK SAW BLADES 


I SALESMAN 

OiLiMlLinV ___ I can seU just “what is oaUed 

for/' a good salesman will posh 
a better article costing less 
money — making more money for his firm — Sterling Hack Saws Pay. 

BRITISH OFFICE: IS-lf WlteOB St. LONDON, E. C* ENGLANB. 


DIAMOND SAW STAMPINO VVOKKS. 

5 5 7 7 ^ ST u r F A L vO . 1 ^ . Y 



HcWhimk Whed Barrow Works 

POUGHKEEPSIE, N. Y., U. S. A. 

MwnaCwotiiror of all ktads 
of Wooden. Steel Tray and 
Steel Tabular 


WheelBarrows 

for railroad, coal, atona, 
mnrtar and irard^ noe. 



_ ^ ABBRMiATI-IY 

RAPID ACTlia VISES 

For Pattomaokort, Cabliiol- 
Mkort, Carpootort and 

MUUALTMMINB SCIOOL EQBiniEin 

Pardcalan aai Tirade MMMBrti Spaa AppMcaSM 

The Uerutby Visa ud TosI Be.. BSanSbriO! 


“I Want a Barrowr 

Ont that's light, strong and whttls aasHy." Ym hava hoard 
customers ciikr that way. The Syracuse No. ^S Akdkm, 
No. 79 Large will take care of them 

SYRACUSE CHILLED PLOW CO. 
Syraouao, N. Y., V. 8 A 


The Taylor & Boggis Foundry Co. 

CL,EVEUAIVE>, OHIO 


MAUVrACTURSRS OF 


UGHT GRAY IRON CASTINGS. BUILDERS’ HARDWARE. 

Dampers, Damper Clips, Oil and Gas 
Stoves, Furnace Lamps, Molasses Gates. 
Letter Boxes, Hardware Specialties. 
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-MAY- 

This year we re¬ 
spectfully offer a 
aeries — monthly— 
of brief autobiog¬ 
raphies of leading 
Americans, under 
the caption “Uncle 
Sam's Boys.” 



BENJAMIN FRANKLIN 

Born January 17th, 1706 —Dird April 17th, 1700. 


- 1907 - 


In June Uncle Sam 
will present John 
Paul Jones. Other 
great Americans 
will follow. 


UN cm SAM SAYS: 

Benjamin Franklin was one of my self- made boys. He did not go to college. He at¬ 
tended school only two years. 

At the age of ten. he left school to assist his father In the support of a large family. He 

M d hims^f to self-study so effectively that he was one of the greatest scholars of his day. 

d degrees conferred upon him by the Universities of Oxford, St Andrews, Yale and Har¬ 
vard. He could speak and write five languages. 

He founded the University of rennsylvanla and raised funds to establish the first subscrip¬ 
tion library in the United Statea 

He was a Printer—a Journalist—a Scientist—a Philosopher—a Diplomat and a States¬ 
man. 

At the age of twelve, he was apprenticed to his brother as a printer. He worked as a 
printer's devil for three years; then he assumed full cham of the paper, his brother be¬ 
ing sent to prison for crltfclslng the existing government. They finally disagreed on the 
management, and Ben removed to Philadelphia. He landed there with $1.23; the larger por¬ 
tion of which he spent for a square meal, which he had not had for several days. 

He was very fortunate In quickly securing work on a newspaper. There he met Sir Will¬ 
iam Keith, Governor of the Province, who agreed to furnish the necessary money to estab¬ 
lish Ben in the newspaper business. He sent Ben to England for press and type, and gave 
him a letter of credit; after reaching England he found this letter useless. He was, therefore, 
stranded in London at the age of eighteen without money or friends. Being a good printer, 
he soon secured a position. After working in England eighteen months, he returned to Phila¬ 
delphia, and with the aid of friends, purchased a paper, which he called the **PennsylTanIa Ga¬ 
zette”—(to-day the “Saturday Evening Post”). 

At the age of thirty he began his researches In Electricity. He proved the theory of 
Positive and Negative Electricity, and by his experiments with a kite, demonstrated that light¬ 
ning and electricity are identical. He invented the Lightning Bod; also the Open Stove, 
known as the “Franklin Heater.” This was the first Cast-Iron Stove ever Invented. 

In 1757 he was sent to England to Insist upon the right of the Provinces to tax the pro¬ 
prietors of the land still held under the Penn Charter. His mission was successful. 

In 1764 he was again sent to England to contest the right of the Parliament to tax the 
American Colonies without representation. 

In 1776 he was sent to France to secure money and arms to prosecute the war. Through 
his ability in raising money, Washington was enabled to keep his army in the field. 

He was one of the five Commissioners that negotiated the treaty of peace; was a member 
of the Constitutional Convention; also served three terms as Governor of Pennsylvania. 

“He was a broad human creature with a marvelous knowledge of mankind; with a toler¬ 
ance as far-reaching as his knowledge and with a kindly liking for all men and women; withal 
a cool-headed observer of affairs.” 

He was loved throughout three countries. Upon the announcement of his death, the 
French Government went Into mourning for three days. 

No American boy's education is complete until he has read “Franklin’s autobiography.” 


Norvell - Shapleigh Hardware Co. 


BMwbllflkud 1$4S 


ST. LOUIS 
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CHEAT 


SELLER 


Uncle Sam also takes pleasure in presenting a series 
of leading AMERICAN TOOLS. They also have 
reached their full perfection and usefulness through 
trials and tribulations. 


DMMOND ED6E 

HAND SAWS 

ORINDING-PiBBioiid IJaud Sawi are 

Taper (Jrouml by biindK Tbtij are Feur <leuir« 
^nnt^r on back at Point than at Cuttlas 
Teeth, and Four Oauaei tblnner oa back at 
Point than at Back Near Kaodie. This re- 
duced tbe frictlfm aiid tnakca tbe anw run 
easy. The bt^y wLtb^u Blirht tnehaa of 
Handle 1% samp gauge at back as at Cut¬ 
ting Teeth. Tbla glrCB Rigidity to Blade 
and Prevents Buckling. 
riLliC -Toerb are Bevel Plied by Hand 
Every tooth la thus glvca a 5harp 
Needle Point, which makc^t the saw 
Cnt Past and with Uttic Elf art. 

HANDLE—Js made of Apple Wood, 
perfection style. Carved by Hand 
and 3Killehed. tfend Hold is near 
Center df blade, which mnkoci the 
saw Hang Right and Run Easy* 

a UALlTV—Dlamouil Edge Hand 
iwa are madi’ of the Finest 
Qanlity of Himd Saw Steel, They 
are Hanli Smithed, teennered In J 
OH, and are Intended for 
Pine Meehan tea’ use, 

WANNA NT — All saws bea r I iie 
the fHamoEid; Edge Brand Hri 
warranted in every particu¬ 
lar, and we will cheerftiltj 
replace any which may 
prove faulty, 

WRITE FOR OUR 
CATALOGUES 

QeacrtJ Hardware 
Cattery 

SportJoK Ooodi 
Sprifl^ Ooodi 
Bkyctes and 
Saodrfei 


AU our 
salesmen will 
show samples of 

DIAMOND EDSE 
HIND SIWS 

this month. 


TF YOU have not 
^ seen our Im¬ 
proved Leather 
Punch Knife, ask 
our salesman to 
show you a sample, 
or write us to send 
you a sample. 


NorveU - Shapleigh Hardware Co. 


1$4S 


ST. LOUIS 
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If earnestness of purpose, coupled with 
skill, experience and modem facil¬ 
ities COUNT— 

Then the DISSTON BRAND of SAWS 
will continue as the STANDARD 
by which the merits of all other 
saws are judged. 

HENRY DISSTON & SONS, Inc., 

Philadelphia, Pa. 



Look at it this way— 

Suppose you have twenty customers who use Hack Saws. 

These customers also buy all of their other supplies through 
you. 

The total volume of these twenty customers, in the course of a 
year, represents quite a portion of your annual i^es. 

Can you afford to sell them cheap Hack Saws—or inferior 
Hack Saws—and run the chance of losing the balance of their 
business ? 

Don’t you think it the best policy to sell them UNIVERSAL 
and UTILITY Hack Saws, and oe sure they have no cause for 
complaint ? 

UNIVERSAL and UTILITY Hack Saws cost no more— 
there’s a good margin in it for you—why not handle Hack Saws 
of hnovm quality—UNIVERSAL and UTILITY Blades ? 

Shall we send you discounts and samples for testing t 


WEST HAVEN MANUFACTURING CO. 

NEW HAVEN, CONN. 
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THE CLEVELAl 

deudaid Ghkago 


A^lc your %} 

"WOWHOD 

Traces, Cow Ti< 
Proof Coil, Mac 
Made. Crane Cl 


WOODHOUSE I 

TRENTH 



Heiii7 Chene: 


LITTLE FALL 

ADZ^YE NAI 
RheUiisIs* lammers 
Farriers, 


The Art 
Ratchet A 

for aennine Armstrona 
ina pipe in position, cl 
in comers or ditches, ; 

Write for Cataloaue 

THE ARMSTRC 

291 Kaewlten Street 


la AltSWESING AdVEKTI] 
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TWINES, MOPS, WASTE 


WICK. SASH CORD. AND CLOTHES LINES 



ablished 1040 

lltPErfrER^cCo. 

MANIUaSISAL 

CORDAGE 

Anniston sash cords 
Ludlow TWINES 

HaRTZ blocks 

COTTON DUCK 

200'204-206'E08 S.WaterSl. 
Chicago. 
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dlLVi 


Warranted to 8 ' 
Made in ail size . 
Braided on our : 
Made from aele - 
Hard braid and i 
Our name stam i 
Silver Lake Bn 
Compare these I 
and see ho' i 
Write for Catal i 

THi; 

78 Chauni 



ManUa and 
Sisal • • • 


Oil Well Cords 
Tranemleeion 1 
ilay» Hide and 
Tarred Lath ati 
Jute and Amerl 

Aftnciss In A 


Columbia 

AUBin 


111 Answzrino Advert 
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Lawn, Drive and Automatic Gates 
Earth Augers, Revolving Chimney Tops 
EUive Trough Hangers 
Lawn Furniture Trellis Work 

Grass Trimmers Umbrella Racks 

Office Partitions .and Railings 
Fencing Machines Fence Supplies 

Wire Reels, and 

General Contractors in Wire and Iron 



FISK GRASS TRIMMER 


CATALOOl/E ON NEQUCST 


EUREKA FENCE MFG. CO. 

RICHMOND, INDIANA 



Wheelock Rust Proof Trellis. 

Flower Bed. Tree and Lawn Guards. The onlj 
Fence made tnat is guaranteed Rust-Proof. Trellis 
and Flower Bed Guard put up in rolls of 76 and 
160 ft. Big sellers. Catalogue and Window Card 
(in colors). WRIGHT WIRE CO.. 

Wheelodc Fence Dept Worcester, M ass. 



PATENTED 

ARTICLES 

or 

M4LLFABLE 

IRON. 


NEW IMPROVED 
PaUnt 

Malleable IroD 

OILERS 

Three Sizes, 
Nos. II, 12 sndiS. 


HAMMER’S ADJUSTABLE OAMPS. 
HAMMER'S MALLEABLE IRON OILERS—a Sizes, 
HAMMER’S M. 1. HANGING LAMPS. 

NKW PA’I'TKR!* HpBTy Screw CliHnns. aironse* 
In Market. For salo by all t2ie prLucipsi nardwaiti 
]>palf TH, St'DiJ ft>r Price List. 

Mnllcablc Iron f'snitoai of superior quality, and 
Hart] wart* bpecbiLtlen lo MsUcsble Iron made to order. 

RAMMER & CO., Branford, Conn. 

— 




































May, 1907. 


HARDWARE DEALERS' MAGAZINE 


1013 


OVER 50,000 TONS 
of CLINTON WELDED WIRE 
GOODS SOLD LAST YEAR 

For over half a century we have been manufacturing 
wire cloth of every description, embracing woven wire fence, 
electrically welded wire fabrics for concrete construction, 
wire lath, hexagonal netting, perforated metals, etc. During 
this entire period Clinton Wire Goods have been the 
standard in their line. 

Our facilities for manufacturing are perhaps best de¬ 
scribed by stating that we can furnish any mesh from any 
kind or size of wire that can be woven on the most approved 
types of power looms. Our machinery has been designed 
by experts, and we are thus in a position to produce goods 
which will prove satisfactory wherever used. 

Our policy has been to produce an article first-class in 
every respect, and then improving the machinery on which 
it is made so as to reduce its cost to the lowest possible 
point consistent with the maintenance of this standard. 

Our large and constantly increasing sales have obliged 
us to make frequent additions to our manufacturing i)lant, 
which is now equipped with the most up-to-date machinery 
embodying every improvement suggested by experience 
and ingenuity. 

Large stocks of the standard styles of our goods are 
carried at our factories and branch offices, and orders can 
therefore be shipped on sight. 

Catalogs of Poultry Netting, Galvanized Wire Netting, 
Wire Lath, the Clinton Fireproofing System and Perforated 
Metals sent free on application. 

CLINTON WIRE CLOTH COMPANY 

CLINTON, MASS. 

Branch Offices at 

NEW YORK BOSTON CHICAGO SAN FRANCISCO 


In Answbnxno A]>vsxti»bmbnt8 it is Pibirabli that You Mention HARDWARE DEALERS’ MAGAZINE. 




OF THE MANUFACTURSm 
OalvanlaEod ttaz 

Wlra Cloth* aD MiiU 

Fly Screen Ootfa, Pointed, Gtlvaiiiaed 
or Bronxe. 

Coni, Ore or Sand. 

RIxSdlM 

Hardware, Foundry and CMd. 
pMdllf rifU* PrlMt rlfM. Write far tkaa 

TK imow UTLII WK W 

tT. LOUIS. WO., U. S. A 



WIRE CLOTH 


[•Metal*] 


Largest Assortment. All \ 

Meshes. All Kinds. Steel, — 
Galvanized and other ma- 
terials. Write us—tot iir li. 8*E Satili|M. 

BUFFALO WIRE WORKS COMPANY 

BURRAUOa N. Y. 


M'lnch Spaea, No. 10 Win 


Tiie Old Reliable—^Always Satisfactory 

**^^^?* Poultry Netting 

Farm and Lawn Fencing 
Window Screen Wire Cloth 
Coal Screens 

All kinds of Wire Cloth—From all kinds of wire 

THE NEW JERSEY WIRE CLOTH COMPANY 

XRKIMXOM, IM. U. 


PEARL WIRE CLOTH 

UJears four Jo five times longer Than pamte 
ujifidoiif screen clot li. 

All genuine has copper vuire selvages.* 

MANUFACTURED BY j. 

THE GILBERT ^BENNETT MFG. CO. 

OBOROerOWN CONN.-NBW VOR^^ - CHICAGO - KANSA VCCT^.S 
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IMION ELEVIIOH { MIGHINE GO 

144 .[46 Ontario St,, CHICAGO 




T HAND 1 


EnKil 




P P 0 W E R 

r 

a ' 

;Bh|] 

F ELEVATORS 

I'' 


1 Ip Yes, they rclHAND ELEVATORS that we 

% ' 

K 1 

y m*' Tuake, and they are the very essence of econ- j 

'1^ 


D pretty near any business, 1 


ij pBQBKaflL. J u n 

B ip Don't cost as much as you think* I 


ySi 

Write for Prices ] 



SQUARE DEAU EENCE 

FIELD* RADBIT* POULTDY 

This is admitted by experts to be the highest type of wire 
fence. The wires can’t slip—see detail illustration of lock. 

Our wavy line strand wire affords a springiness ten times 
more effective than that afforded by short crimps or corru¬ 
gations—it enables Square Deal Fence to recover completely 
from sudden excessive strains which would permanently in¬ 
jure a less elastic fence. 

We also make wire nails, staples, barbed wire and plain 
wire, and make a specialty of shipping mixed carloads. 

Let us mail you a sample lock for inspection, together 
with quotation on your requirements. 

KEYSTONE FENCE Peorta* Ill, 




Lifetime Quality Fence 

TOUBLE LINE POSTS 
ANCHOR BASES 
Ftrat-ClaM tn aversT raspact. Sand 
for Catalogua traa 

DWIGGINS WIRE FENCE CO. 

100 DwtfifilBS Avc.* ANDERSON* END 



VICTOR 

BOLT CLIPPERS 

amf OomhhmUmn Moofo 

SEND FOR PRICES AND CDtCDLARS 


ROBERTS MANUFACTURING COMPANY, Somerville, Ms*. 
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Hardware trade booming from Maine to 
California—all 

Use Wilcox Doof Hangefs 


We ship prompt—Write for prices 

WILCOX MFC. COMPANY, Aurora, lU. 


This is 

Universal 



Screen Door 


LITE »EUEIS 


Lowest Priced LOCKING Screen Door Cstch on the Market 
BASIUY PUT OIS. IVO MORTISIINO OR OUTTllNO 
Holds Door Firmly Shut When Closed 
PUSHUNQ DOOR RBUBASBS OATOH 
If your Jobber cannot supply them write us for list of those haviny them In stock 


MANVrACTURKD ONLY BY 

Peck, Stow ^ Wilcox Company 

CLEVELAND, OHIO, U. S. A., and NEW YORK, U. 8. A. 



WHEN YOU THP miPP DOUBLE-ACTINO 
HANDLE Inc WniCr BALL-bBARINQ 

FLOOR HIINQE 

you know you have a floor hinye 
which has no equal from any 
standpoint. Ask for Catalog. 

Thf cusf the SHELBY SPRINO HINGE CO. 

FloorUnjo Shelby, Ohio. 

New York Office, S4>86 Chambers St. 



Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Pagbs. 
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SELL 

This at 

75c 


nd Pocket 
50% Profit 

The“PHENIX" SWINGING 
HALF.SCREENS sell at sight. 
Fly-proof; last for keeps; do not 
slide or stick because they hang 
and swing. Cannot beunhooked 
by accident. Simple, 
strong, practical, 
perfect. The easi¬ 
est seller yon ever 
Putin. 

For descriptire cats 
logtio and trade dia 
i counts, address 

\ Phenix Mfg 
I^Company 

^^034 CENTER ST 

Milwaukee 
Wis. 



The trolley type of Bam Door Hanger is 
becoming more popular every day. The 
track forms a complete covering, and 
affords a perfectly smooth runway for the 
Hanger. 

Roller Scarlnf. Easy to hue aai adfait 

MANUFACTUBID BT 

TIE RIOIAIDS MTS. CO., Aurora, U. 

N. Y. Office, 101 Reade Street. 


For the 5 and 10 Cent Gonnter 

ABSOX^UTMZT NEW 

A Shelf Bracket 

WITH SCREWS ATTACHED 


A New Feature. By means of the ingeniotis 
device (patent applied for) illustrated herewith, 
the Screws for each Bracket are attached to 
the Bracket itself. This method of packing the 
W goods has been found to be a great convenience where a 
’ large counter business is done. The Clerk »*an attend to 
an increased number of sales. 

The Customer will not reach home to find that the 
wrong sizes have been put up, or perhaps khut the screws 
have oeen omitted altogether. 

Write for circulars showing full line of Brackets, Coat 
f and Hat Hooks, Spoons, etc. 

TUB ATLAS MFQ, CO»t New Haven, Conn., U. S. A. 

I Naw York Rapraaaataavaa: J, C. McCARTY A CO„ 10 Wmrran St. 
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int uniy rerwci uow wan uu cap 



Bird and Sleet proof. Door closes absolutely 
tight. 

The ONLY Hanger that will adjust itself automat¬ 
ically to doors of from one to four inches in thick¬ 
ness, no matter how much out of plumb the wall may 
be. Is roller-bearing, fitted to the rail in such a 
manner that the door 

CANNOT JUMP THE TRACK. 

AUnufoemred 00I7 At 

AUTOMATIC DOOR RAIL COMPART 

MICH. 



HA.1MDL.E: hinge: HA.SPS 



NATIONAL MANUFACTURING COMPANY, Sterlliig, DL 


DIEHL NOVELTY 00.,*"'^;: 


RmNUmCTURERS OF TNE LATEST 
IRIPAOVED AAADWAAE AOVELTIES 




DithTs Sap^r^bU and IUTtfilbltltiiA«i« 
U lor ItofB and tcroM Doan 


We have the ooly Ball 
^ aid Socket Haager oa 
the aiarket. 

We have the oaly 
Faeteaerthat le flex¬ 
ible aad will held a 
etona each perfeotiy 
tight. 

We have the oaly 
Veatiiatiag Wiadew 
Look that le abeo- 
lately burglar proof. 

We have the oaly Sep- [oiahrs i 

arable and Revereible 
Hinge on the market that oan be detached 
without pulling a pin. 

We have the only hinge that ie eo oon- 
etruoted that it will hold a baeement window 
open without the nee of a oeiling hook. 

We have the only Wedge- 
Shaped Baeement Window 
Look that will hold a baee- 
ment window abeolutely tight. 

For further lafPrmatloiit write for 
Getalo^ue No. 3, end in ell cuei 
ask your Jobber for these goods. 


.Me. Sd 
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TIGEI lUTOI 



Abov* cut shows th 
the door casing and j 
and standing in positl 
when It closes. 

Comblnatloi 
Screen Door Ca 

TMe AUTOMAT 
S18 East STtb Str< 




ALONZO LDEITZ,n 


In Answiximo Advxx: 
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CHICAGO FLOOR NINGC 


CHICAGO SPRING BUTT 


ditCGgo (£om|iGO;8 


CHICAGO NEW YORK 



GRIFFIN’S 

FOLDING 

BRACKET 


/ Beit and only Bracket 
/ for Folding or Swlnsins 
Kh elves. 

Folds down against the wall 
when not in use. Locks automat- 
ictiily when lifted up. 


STANLEY’S STEEL 
CORRUGATED STRAP 
and T HIR6ES 


Griffin’s 


' Pressed Steel 
SKelf BracKets 


f PATENTED.) 



Are the srroni^est, best finished and 
best selling goods on the market. 


Por Sale t>y A.II «lot>t>ere 

Send for **Autobiography of a Yankee 
Hinge,^^ Mailed Free 


Strap, T and Butt Hinges inL SIA 

THE GRIFFIN MFG. CO. „ ci..,.b.r. s... 

ERIE, PENNSYLVANIA „ „ . 


THE STANLEY WORKS 


New York 


NISW BRITAIN, 
CONN. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pagu. 
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Sen 

Style 200< 

• steel, Bronze 
Adjustable Ten ; 
The BestHinge Eyei 


Bommer Bn 


The Ch: 
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Now i« the time to Stoelc Up’ before Ply Time 

SJeWJ) FOR SAMPLE CARD ASD PRICES 

THE WALLACE BARNES CO.. Spring Mdten. Briitel, Coiiii. 


OUR 
NEW 

No. 100—A. FRAMING SQUARE 


an octagon framing rule on back of body of square i 
also common framing rule on face. For particulars address 

IVICHOUUS MRO* CO., . - * e Ottomwo* low» 


STEPHENS’ PATENT COMBINATION RULE 


Loveit Square. Inclinometer. Brace Scale 
Right Anile Triangle. Bevel, etc. 


CUT 8 1-4 SIZE 


Pricm of Jamptw by RoMiu* 
tmroii Mali, Not 


Tapes AND Rules 


ARE THE BEST IN THE WORLD. 


hapin-otephens 


w UNION V FACTORY 
PlNE^tMCADOW. CONN.. V, S. 


Manufacturers of Rules. Uvdi. PUnct. 
Gauges. Hand Screws, Elc. 


roll sale IVCRYWHiSC, 
SEND FOR CATALOO 


Had*by THE LUFKIN RULE CO. 

Saginaw, Mloh., II, S, A. 

New York, London* 
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eaRY’s 

Univereal Boi Strappins 

Also msnafscturert of sll kinds of Wire Btx Strapfiif, Ciracr FaiacMrt, Bbi 

CARY MANUFACTURING CO. 

19 and 21 Roosevelt St., NEW YORK 

Cable AddreM: “CARLEiO” TeleDboee: 1445 FRANKLM 



Dlrtct Connected Water Fans 
Belt Priven Fans 
Direct Current Electric Fane 
Water and Electric Motors 


THE D. L BATES & BROTHER CO.. Dayton. 0. 


FANS FOI CEOiNO. MSI, WAU M CNAMN. 


We Guarantee Satisfac- 
tlonand Low Prices. 



EarPs Impro'ved 

REVOLVING VENTILATOR 

Runs in a self •lubricating bearing that is 
not affected by heat or cold, and never 
requires any oil or grease. The Fan re¬ 
volves without any noise, producing a cur¬ 
rent of air upward, which positively prevents 
any down draft. Write for circuit. 

BERGER BROS. COMPANY 

Tin Plate* Sliect Iron* Etc* 
PHILADELPHIA 



LOCK WASHERS, PULL RINGS, BURRS, 
KNOB WASHERS, PIANO WASHERS, 
FINISH WASHERS, all kinds ™ 


HOBBS IIANUFACTURING CO., Worcester, Hass. 


ROBERTSON HORSESHOE MAGNET** HAMMERS 



Every hammer stamped with name 
and trade mark. 


(Trade Mark) 

For BILL POSTERS. TRAVELING ADVERUSBRS* 
UNDERTAKERS. UPHOLSTERERS. PAPER HANGERS* 

Etc. Also Tack Hammer size for household and general nee. 
Forged from line steel, warranted strong, permanent magnets. 



ARTHUR R. ROBERTSON, Sole Ranufactarer (Owiwof ifc* HoiMbM lurki^ 144 Oliver Street. Begton. Han. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages, 
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A ruj\ int rturix 



THE CLEVELAND 

ENAMELED FILTER 

is adapted for use alike in town and cotiatty. No water 
pcessare required. Filtration is secured by percolation 
through a porous stone by force of navity. This stone 
is k^ dean by scrubbing occasionaUy with a stiff brudi. 
By the use of this Filter a supply of puw» dear water is 
always on hand. They are so satisfactory and popular 
that* when once introduced^ the deaiand for them wiQ be 
continuous and increasing. Made in different styles of 
finish to match other gooios. 

▼fttc br Qtctilar and Uinttated Catalogoa of 

LAVA AND VOLCANIC ENAMELED WARE 

MmIIoo Hardware Dealers' HatarlBe 


The CLEVELAND STAMPING & TOOL CO. 

CLEVELAND, OHIO 

ROBT. F. HALL, Pordaad, Otcfoa SPENCE MFG. CO., Afeat 

Pacific G>aat Agaiit Ste Paul Mtna* 



A Quick and ProHtaMe Seller 

THAT’S WHAT YOU WANT! 


THE “CITY OEM” 

A BOX FOR CITY DELIVERIES 
That Knocks Out All Competition 

IkHUIkV ITD IN APPEARANCE and 
Aff Al Ur CONVENIENCE 

AWAY DOWN mcE 

Made both with and without Brass Hub Lock. 
If your Jobber can’t quote you, write us and 
well make you a special delivery until he falls 
in line. 


Ask to be Shown its Many Points of Merit 


THE PBOK-HAMRE MPQ. CO. 


Successors to 

THE C. A. PECK HARDWARE A MFC. CO. 


BBRLrllVg WIB. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Last Pagm. 





















NAIAD 

FILTERS 


latest dictates of Sanitary Science, and are absolutely and continuousl;r germ-proof• 
Made in different numbers to meet the needs of the Home, School, Hospital^ Pharmacy, 
Hotel, etc. Th^ all employ the Nazao Tablet —a filtering medium new in principle, 
of unequalled efficiency, admitting of being replaced in a minute at a cost of one cent— 
resul^ a New Filter, as clean and sweet as when first installed. 

**Th€ little Naiad, No, 4, has been a treasure in our household. I have never made a 
purchase which has given me so much satisfaction in proportion to its cost.*' —Db. J. G. 
Wallace, Surgeon of the S. A. L. R. R. 

Write for Booklet £, Prices, and Liberal Discounts. 

INAIAD FFIL.TBR CO.» 432 Sudbury HuUding, BOSTOIN, MASS. 


THE BUFFALO MANUFACTURING CO. 

BUHHALrOp N. Y. 


NEW YORK: 18 Warren Street CHICAGO, ILL.: 48 Dearborn Street 

BOSTON. MASS.: 352 Washington Street OAKLAND. CAL.: 16th Street 

DENVER. COLO.: 247 Coronado BuUding 


Water Fiitera 

Water Coolers 

Chafing Dishes 

Table Kettles and Stands 

Coffee Extractors 

Wine Coolers 

Nursery Chests 

Baking Dishes 

Crumb-Trays and Scrapers 

Tea and Bar Urns 

Bathroom Fixtures 

Coal Vases and Hods 

Candlesticks 

Cuspidors 

Match Safes, Etc. 

All High Grade and 

exceedingly presentable 


We want 

to CONVINCE the 
Trade that the best 
way to RETAIN a 
Customer is to give 

him 

GOOD 

SUBSTANTIAL 

VALUE 

for his money. 

Write us for 

Catalogue and par¬ 
ticulars. 


MAIMUPACTIJRBD SOL.BL.Y BV 


THE G. DROIVE CO., 

ALSO SOLE MANUFACniREKS OF TIB **AlVTI-FLI]V]tJS'^ SKYLIGHT. 

The Best Skylliht Censtmcllan In the world, and endoned b/ our ludlag etiglne^i^ aod irchilecti. 
Patented Jan. 2,1806, and trade*mark registered. Any infrlngoment will bo vigorously proiecuii>d. 


In Answaaino ADVBmTiSBMsnTs it is Dbiieablb that You MaxTion HARDWARE DEALERS' MAGAZINE, 


I# 


















The Name CLARK Insures QUALITY.CAREFUL WORKMANSHIP, 
CORRECT PATTERN, GOOD WEARING QUALITY ^ c^A^tiTluI 

THB OBO. P. CBA.RK: CO., Windsor Boelcs, Conn. 

INew Yoric Office* Room 205, 383 Broadway 


BEWARE OF SIMILAR NAMES 

“3 in One” has absolutely no connection with any other oil. Nor has any 
other individual or concern (whatever their names) anything to do with “3 in 
One” in any shape or form. 

gJltH The brains that made ‘‘3 in One” ten years ago have been making it 
d*B every minute since, and are doing so to-day. We have no other irons in the 
...BSiwH fire We are not making any inferior quality of oil under any other name. 

We make only one—‘‘3 in One,” the first, the biggest and the best for lubricat¬ 
ing, cleaning, polishing and preventing rust. 

Don’t be confused by similar names or labels. All such are unfair imi¬ 
tations preying on our ten years of honest success. Your jobber will tell you 
this is so. He will send you both size bottles. We’ll send you “special help” 
SOLD BY ALL free of cost—it will sell your “3 in One.” Write to-day to 
JOBBEIS o. W. COLE COMPANY. 43 Broadway, NEW YORK 




GIFFORD - WOOD CO. 

TOOLS 
ELEVATORS 

HUMOR, H. T. 


OATALOOS 


ArliiitM, Mass. 

14 Sa JdierMaSl 

Chieai*, ID. 



PUSH -BROOMS 

Midt Of Etptclilly Toogh FIbrt. 

Stiff enough to endure heavy work, and etiil 
eweep clean. 

Alto Mado of Stool Wirt. 

We make everything In the heavy broom line. 


•ra?a**™"**r* OSBORN MANUFACTURING Co. 

Stables. Warehouses, Etc. 

CI-KVKI.AND. O. 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS o» Laot Paoio. 




























Our Catalogue 
for 1907 now 
ready. 

Write us for 
prices. 


LENOX 

Ball-Bearing 

Mower 


Chadborn & CoMwell Manufacturing Co., Newburgh, N. Y. 


THE META.EEIC 



Basket Grass Catcher 

Ismabdo of Galvauized Wire. It fits any 
lawn mower, and! may ti* attached or 
detached Instaiitly. I t Is light, strong 
and d umbLe. Prl res. No. 1, $1.50; 
No. 2, I he Hardware 

Jobbers sell them. 


GJBT 

THM 

BEST 


Address PERRY DIXON CO. 

■fcrrUu Pwk. ST. PAUK, BflNNESOTA 


Gttf Capt^iig €ra$i 0aiclm 



toma 


OalTMhcd StMl 

having adjujitahle Froat Ftaagm 
as well as wiih ragalar d«ck 
Made la two 


BMko of lowB 


Hardwarolo^ 
damtewv^hf 

TksSpccisIty 
WS>Ca 



CoMttaT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Faom. 


The NetOeton Reversible N^iper 


Made in 6 Sizes, 

6, 8, 10, 12 and Id-inch 


Every Pair Fully Warranted Against Flaws. 

2 tools in 1 

There are two fine cutting edges to each blade, each 
held in place by screws. Jaws unusually strong, easily 
reversible, adjustable and interchangeable. 

6 and 8-inch made for cutting puino wire. 

Send for Sample and Prices. 

The NetOeton Hfg. Co., 

New York Office and Sslenrongi: 1S7 Chaahcra 9L 


WORCESTER 

Lawn Mower Company 

WORCESTER, MASS. 


Selling Agente, J. C. MoCARTY & CO. 
10 WetTM, StTMt Maw Yark. M. Y. 


Digitized by 


Google 


ii9l 




































"Yon Grind It \ 




The sale of 
rapidly. Th 
the erection 
where repai 
almost invari 
LAWN MO 
lawn mowei 
minutes, eacl 
bevel. Man 
also using th 
tools, skates, 
profitable ii 
maker eithei 
shop. 
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PAT. ites. 



Im Airswiaziro Adv) 






Revolving Belt Pnnehes 



7 e 9 
Write for Catalogue of HARDWARE SPECIALTIES 

THE SMITH & EGGE MFG. CX>. 

BRIDGEPORT, CONN. 


ComuiT BUYERS' REFERENCE TO ADVERTISEMENTS on L*»t Paoh. 
















The No. 1 is King 

and Is acknowledged to be 
the standard of excellence. 
You will frequently hear the 
remark ^^Jast as good 
as tho No« I 9 ** but did 
you ever hear anyone say 
No. 1 Fire Pot Bettor tliaii the No* 
16.00 Net. ir Why not t For over 
twenty years we have been devoting our time 
and money in improving this fire pot, carefully 
testing ea^ Improvement, satisfying ourselves 
that It was all right before adopting it, and 
therefore yon will always find the 
No. 1 Fire Pot is np to the minntet 
having every improvement of value 
to the user, maKing it indispensable 
to men who do things. Jobbers sell at 
factory price. 

Clayton & Lambert Mfg. Co., 

* DETROIT. MICH., U. S. A. 


ikead” 

Of the 
grind¬ 
stone 
or any 
other 
apparatus 
for sharp¬ 
ening . 
table or kit<dien cutlery or edge 
tools of every kind are our 
HAND AND FOOT POWER 

Crindersl Tifll Skarp tntrs 

Four sizes. Needed in every home—every day 
m the year. 

Every grinder guaranteed. 

Be sure; Get our catadogue with Discounts to 
the trade—to^y. 

ROYAL MANUFACTURING CO. 

281 E. WALNUT 8T. 

LANCASTER. PA., U. 8. A. 


Rsseu 

SwBBpers 

SELL THEMMELWEM 

Give lasting satisfaction, and are 
the Most Profitable Line to the 
dealer and jobber. 

■ HE VERDICT OF OVER 
8,000,000 WOMEN 

ft 9m Bmamtmma 

They are mechanically superior to 
Huy i/ther carpet sweeper ever 

maiks 

They have been on the market 
for ^1 years, and have been so 
thoioLighly advertised that the 
puhUc is fully aware that they 
typify the best in carpet sweeper 
nmDufacture. 

They have been exploited under 
the "‘square deal** policy of “one 
price (o all,** that guarantees to 
the dc tiler a certain and good profit. 


¥h>fim fof_ 

fmtmmi tkfrnrm 


Largest and Only Ex¬ 
clusive Carpet Sweeper 
Makers in the world. 
Branches: 

New York Toronto 
London Paris 


The most vital principle ever 
applied to carpet eweepere. 


F. E. LEE HARDWARE MFG. CO., 10 Mechanic St., HARTFORD, CONN. 


Before purchasing 
consult 08 



Makers of Clothes Dryers, Tack Pullers, Marking Awls, Towel j 
Holders, Vises, Slaw Cutters, Can Openers, Tobacco Cutters, Coat , 4 
Hooks, Inside Clothes 
and Towel Racks, 

Screw Drivers, Whip 
Sockets, Corkscrews, 

Glass Cutters, Mincing 
Knives, Curry Combs, 



Garden and Floral Tools, Lemon Squeezers, 
Send for Catalogue and Price Nut Crackers. Ice Picks, Spoons, Cake Turners. 


In Answzkikg Advbktisements it is Desirable that You Mention HARDWARE DEALERS*MAGAZINE. 














.toAKLAmU 

Nat and Rivet Company 



Plttaburgti* Pa* 


BOLTS 
RIVETS 
PUMP CHAIN 



Prevents Drafts, Dust and Window RaTtlino. 



The only Stop Adjnster made from one piece of metal vitk aolid 
riba and heavy bed that will not cup, turn or bend In t^htening 
the screw. Manufactured only by The H. B. IVES CO., New 
Haven, Cenn.. U. S. A. (Fifty-page Catalogue Mailed Free.) 




ft E. P. TCWNSEND 

< NEW BRIGHTON, PA 

•PMlUFAOTUNBflt OP ^ 

RIVETS, WIRE 
AND WIRE NAILS. 






All yon have to do la 
to show this packaae 
and it sells at alaht. 

WiitclarChrcidar 

aMPrIecs. 


MANUFACTUKED BY 

TAUNTON ilVET COMPANY, 



Automatic Wire Straight- 
cncri and Cutters 
kiveting Machinu 
Cotter Tin Machines 
Huckk Tongue Machines 
S I look Machines 
Cold RuU Swaging Ma 
chines 

Sta[jlc Machines 
Butt MiJIing Machines 
Butt UriEling Machines 
Sprue Cutters 
Special Automatic Wire 
Forming ^lachinery 


The F. B. Shuster Go. 

Formerly Jolm Adi A Son 

New Haven, ^ . Conn. 


C. G. Hussey & Company 

PITTSBURGH. PA. 


Manufeictur0rt of 

COPPER 

.... tif .... 

Sheets - Plates - Rolls 
Copper Nails and Tacks 
Copper Gasketo._ 


Consult BUYERS^ REFERENCE TO ADV^ERTISEMENTS on Last PAOia. 
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ARROW CAN 

(Bag. U.S. Pat. Off.) 


J 


No. 8—17 X 84. 
List Price, $6.00. 




(PATENTED.) 

No. 1—16 X 84. 

List Price, $5.85. 
SUBJECT TO DISCOUNT. 



No. 01—16 X 18. 
List Price, $4.50. 




‘"‘r improved ASH «d GAWJAGE 

CANS, because they have no nvets to pull out, linked hoops to rods run through holes in solid 
pull off, or thin bottoms to rust out. Galvanized after assembling, 

rcR VULL SARTICULARS WRITS TO Apart. 

THE ARROW CAN COMPANY 

Sole Manufaeturera aS WARRBN NBW YORK 


^ Headquarters for Quick Selling Specialties 

WRITE US FOR PRICES AND DISCOUNTS ON 

nVE*!wira GENT G0(H)S 

NICKEL PLATED HAMMERS. BTC. 

Our line Is not equaled in quality, style, finish and price. Let us prove this asBertUm, 
Our Catalogue will Interest you. 

FRANKUN SPEOALTY CO., 811 Cherry Street, lEADNC, PA. 


^ INSIST ON GETTING 

^ THE EXCELSIOR CARPET STRETCHER and TACK RAMMER COMRINEi. 

" \ without a peer at a Time, Labor and Temper sayer. Stretcha carpet perfectly. 

% Light, strong, easily operated, folds compactly, each in a neat box, instnxedons on 

% cover. Wider stretch than any other each time set Locks in any position, releases 

instantly, no **backing up” Tooth Bar. Teeth wW not tear carptt. Best grade of 
Malleable Iron and Hardwood, warranted. Liberal profits for Dealera. If your Jobbers 

yj^ r\ supply you, write _ 

T'o Catalog Houses. RICHARD W. MONTROSS, 

^ Dealers Should Appreeiate. SolC lkfRnilfactlirer» Galleilt llflcli* 


TME ONLrY 

Genuine Dripless Strainer 

and handsomest strainer on ^ 

the market. Superior in quality, but 
i price. Good margins for job- 

ber and dealer. Made only by 

WatsoUffPorterffWatson Company, Ltd. 

UIVADILLA, MICHIQAIS SB^ 


COKSULT BUYERS’ REFERENCE TO ADVERTISEMENTS on Last PAOit. 




















THE Li 
“ FoodM 

And the Peop 
Utenflils That D 
Burn, or Spoil' 


It Meais Big Bd 



“NEVP 

Steel Spidei 
K 

Advertised in tl 

Tkt Gtnuifu Bran 
Imitationi 

THEAVER'I 



Ik Anbwkiiinq Advxxt 



Digitized by v^ooQle 





COLDEST and QUICKEST. 


Baiore trayins your 19t7 ttock of Freesan. It will 
certainly pay you to kM>k into the merto and ad- 
vantaffea of the 

Alaska Freezer 

' It la absolutely the beat and our prlcea are a ur pri a » 
ingly low. Handled by the beat riaaa of d aal e ra 
everywhere. WRITE US NOW. 

THE ALASKA FREEZER CO. 

WmCHENlMm, MASS. 



Dana 

Peerless Freezers 


Are Sold For You 

We tell your cua tomer a all about them 
through our advoriitomot^ in 
o(ntt. Women are tore to aee and read the Dana 
Pcerlrsa adTcrtiaementa—full columns slonsside three 
coLumiu of readhiy matter. Take advantage of this ad- 
verti&inf. Show people that yon hare the Dana Peet- 
in itock. 


10 Wa 


ASK YOUR JOBBER 

The Dana Hf^« Go. 

I Sf.. New York. 





Freezes two flavors of Ice Cream or an 
or Sherbet and Ice Cream at one and the 
same time, in one freezer— Some* 
thing entirely new—never clone 
before. 


**THE OLD 

FAVORITES ” 


THKY ARK 

Wall AdvertlaM 
In Demand 
■ aany Sold, 
Satfafactory In Use 
Of Known Reputation 


THIV IXORL IN 

■asy Runnlns 
Quick Froazlns 
loonomy 
Oonvenlonoo 
Practical Rosulta 


^'AMERICAN TWIN” 

Sold by leading 
jobbers 

Catalog sent free 


••LIGHTNING 


“GEM 


••BLIZZARD 


THE BE^T ICE CREAM FREEZERS in practical use, because convenient, compsct 
in size, use smallest amount of ice and salt, run easily, freeze quickly, produce smoothly 
frozen creams or desserts with little bother and lees work. 


North Bros. Mfg. Co., Philadelphia 


Consult BUYERS^ REFERENCE TO ADVERTISEMENTS on Last Pages, 
























simple - Perfect - Water-Motor 



Washing Clothes Without Work 


The ROYAL 

■OYAL—A Sell^propellfaig Washing Machine. 
It does all the work. 

The simplest, most durable and only suc¬ 
cessful, absolutely reliable water-motor 
Washing Machine on the market 

Attach supply hose of the water-motor to 
the faucet, place exhaust hose in the sink, 
turn on the water and in twenty minutes 
your wash-day troubles will be over. 

Ne sere droigery, no more standing over a 
hot steaming wash tub, rubbing away your 
health and strength. 1 

The lOYAL does all this for you. 

ThelOYAL is simple in construction and wil 
not get out of order. It is made of carefully 
selected, thoroughly kiln-dried Louisiana red 
cypress and in appearance it is most beauti¬ 
ful. Write et te-day. 


WAYNE MFG. CO., m. A.. 



THE 

WHITE ROSE 

19 WITHOUT A OOmPETtTOH 

It is actually BALL BEARING 
and has proved the most phe¬ 
nomenal seller ever placed upon 
the market. 

imrrr to-day for 

cxouutve AOCRor 

/ 

WHITE LILY WASHER OO. 

TwiRdo, Ohio Dmvoo99oH, loom 



Auxiliary Ironing Board Go.’s 

VEIRI BEST 


size—I/onKth, 20 lnch<»8. Price, $14 per eroM 

Width, 5 and 2^ Inches. 8 Dosen In Box 
MANUFACTURBD BY 


AUXILIARY IRONING BOARD CO. 
Rochester, N. Y.. U. S. A. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS on Last Pagis. 































Mr. Dealer. Don’t Overlook This 

If you are looking for a machine that will 

SELL 

LIKE 

HOT 

TOMALES 

You’ll want the 


The best that ever happened 
In a Lever*Rotary Washer. 

Built Right — Runs Light — Price 

Right too. 

Do you want the EXCLUSIVE AGENCY? 
WRITE QUICK. 

H. F. BRAMMER MFC. CO. 

DAVENPORT, IOWA 


COFFIELD! '•Xr 


Never Gets Out 
Simple-Strong. 



Imltatlont hmvm complicated faaturaa to try to £et around Our 
Patonto. Tho COFFIELD Power Waetier le the Orlffinal 


Writ* Today fOr DoMflptivo Catak>a 

mtm rW^OWWm 


I» ADVERTisEHE^iTs IT IS Desirabls THAT Vou Mehtjon HARDWARE DEALERS" MAGAZINE. 






































YOU ARE THE DEALER W 

to handle 

Horton Anti-Catalog-F 


Horton Mfg. Co., I 


HORTON 
stay sold anc 
House comp' 
HUNDREI 
that advcrti 
If a ce 
in your o 
plete line 
Simph 
wt will 





Became They are so thoroughly Good that t 
satisfaction. 


Became They are Best by Test wrin^in^ any k 
than any other Mop Wringing de 
We court a critical test to see he 
substantiated. 

Became Th^ are built scientifically correct, 
of operation and reducing labor to 

Became They are the Simplest and Mos‘ 
Nothing to get out of order. N 
entangle mops. 

Beeaaae The sales on them are Greater thai 
of all others made. They sell tl" 


Consult BUYERS’ REFEREN 
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Fire Escapee^ Jail Work. 
Work of every description 

ODO SnCCniALllONi I 


Mr.Hardwai i 

How do you mark ; 
fashioned way? If i 
Write for catalogue 
method fully. 

DWIGHT SLAV 

Hartford. <! 


!i • 


PROFITABLK a i 

pTE' 

Pstrepdre^ng cc ■ 
], yyarrawtta not < 


Finest Razor Strop Dr<: 
Sold by every dea 
. B. J. HALL. 517 Mar i 


oaisv FLY KIL 



Ih Answesing Advertis 
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Digitized by 










opens flat from center like a suit case. 

Not a tray to lift out or spill contents about. 

MERRIAM MANUFACTURING CO. 

DURHAM, CONN. 

EVERYTHING IN TIN BOXES FOR RARDWARE HEALERS. 



AMERICAN im CHEST CO. 

Factory and Salearoom: 

RM West IsMtaa St, NEW YORK, II.S.A. 


TURNBUCKUES 



MERRILL BROS.. Brooklyn, n. 


HUBERTT:. peck, 626 F St, N. 
W., Washin^on, D. C., Consulting 
Expert in Patent Causes. U. S. 
and Foreign Patents. Send for leaflet on “Rejected 
Patents Applications." 



SiNo for Optical trade catalogue, including cocopasM, 
magnifyinir glaaaes, etc. L. Manatae, 88 Madisoo 
atreet, Chicago. 


CuiNoiNNXH Baos.. Baltimore. Md., Soldering Cop 
ners, Copper Nails and Tacks, Copper Rirets and 
Burs, Brass Shoe Nails, Iron Cobbler’s Nails, Sheet 
and Ingot Copper, Shoe Tacks. 


HARDWARE BUSINESS FOR SALEr— In growing 
Southern California town, doing an annual business 
of $60,000. Business in a flourishing condition. Ex¬ 
cellent reasons for aellina. Address “Business.” 
care Hardware Dealers' Magaxine, 268 Broadway. 
New York. 


TOOL CHESTS: all sizes, complete with tools, for 
Boy^ Youths^ Gentlemen, Farmers, Railrosds 
and Carpenters' use; also Tool Cabinets, hfachin- 
ists*. Electricians' and Pipe Fitters* Emp^ TOOL 
CHESTS. Agents for Steel Tool Chests. 

SEND lor LATEST CATALOGUE 



AUTOMATIC YOKE CENTERS 

Roadlly Raplaoo Brakaa 
Laathar Cantara 

Sold by Leadlsg Hardware and Saddlery 
Jobbers Everywhere 

Rutomatio Nooli Volio Co. 

Indlanapalls, lad. 


iY^wMArrs 

r 'QU toagh ploM^iple pyei with the Lenst Ponfbl. 
Waste of Rnilt, with the Greateet PoMilble Kwe. and 
YAWMAN’S PINKAPPLK RYER le alan known 
beat through cat«nai\-a advcrtUinir. Each doaen on | 
handaome display alaodanl. Folder free. Jobb(o|r trade I 
mpplM bv the palm teem, ! 

YAWMAN & Knapp Mfq. Co. j 

Depu K. R<K-HB«raB, N. Y I 




Copyrighted, J B 06 , 
by A. Roaenberg 


POLISHING LRTNES, FAHS 
and MOTORS, ate. . 

OPERATED BY WATER 

Efficient as Electrically ■ operated 
goods. Agents wanted. Big profits. 
Circular gratis. Copyrighted booklet, 
postpaid, 10c. 

A. ROSENBERG MOTOR 4 MFG. CO., 
Dept. H. Baltimore, Md., D. S. A, 


FOR SALE—Hardware and Housefurnishing Store in 
Pennsylvania. Stock and fixtures amount to $26,000. 
Established 16 years. For full ^rticulars address 
“Pennsylvania," care Hardware Dealers' Magazine. 
253 Broadway, New York. 


WANTED—First class all around stove man, one 
that can look after stock, repair, and with experi¬ 
ence as salesman, in city of 40,000. Must be sober 
and industrious. References required. Address 
"Help Wanted," care Hardware Dealers' Magazine. 
258 Broadway, New York. 


FOR SALE—Small Hardware Store, with Tin Shop, 
at Sturgeon, Mo. Address "Missouri," care Hard¬ 
ware Dealers' Magazine, 253 Broadway, New York. 


WANTED—Salesmen to sell architects, hardware 
dealers, ship and car builders, a folding coat and hat 
hook to be built into walls of dwellings and con; 
vcyances. Ornamental. Ask for pamphlet. THE 
CLIFT CO., 212 Cuyahoga Bldg., Cleveland, O. 


DODQB BROS. 

MANUFACTURERS* AGENTS 

We Solieit Your A.CGOunte 

P. O. Bex 541, JACKSONVILLB, FLA. 


A firm el EiiftBeers, lIlRmiBalcA SIpi SprriaMeta, 4c. wHh 
large heme and expert bastacii. eecapytag ccairal ellkes 
ane ihewreomt In LoRdoR. are arcr le haadle aa sale 
bayfaif or cemmltaleR afCRta. eaitabic llRca for the falltiV' 
faif departmenti: EIccIrIcal SlgRi (erdhury RdeerlWRf 
stfRA, UlaiRlRated ligBa. leltera, 4c.). HelRr oRd Cydr 
Accesaeriea SRd Hardware. Reply. wHh IrU parllCRlait. N 

ARMSTRONG* POWER A CO.* Ltd. 

IBS - IBS Holborm, LoaRom, E. C.* Bmol*** 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 































BUYERS’ REFERENCE 
TO ADVERTISEMENTS 


CAREFULLY CONSULT the advertising pages for announcements of seasonable goods and special 
offers. It pays every Buyer to keep posted. 

If you don't find what you want write U9» We have a complete catalogue file which we place at your 
service. 


Abrasive Materials 

Pike Mfg. Co.. Pike, N. H. 

Addlnar Machine 

Automatic Adding Machine Co.. 339 
Broadway, New York, 

Affrieultnral Implements 

American Fork & Hoe Co., Cleve¬ 
land, O. 

Ciraham St Co., John H., 113 Cham¬ 
bers St., New York. 

Peck, Stow ft Wilcox Co., 27 Mur¬ 
ray St., New York. 

Prairie Mfg. Co., Indianapolis, Ind. 

Alcohol, Denatured 

Berrj' Bros., Ltd., Detroit, Mich. 

Ammunition 

Chamberlin Cartridge ft Target Co., 
Cleveland, O. 

Andirons 

(JSee Fireplace Goods.) 

Anple Benders 
(See Benders.) 

Anvils 

Columbian Hdwe. Co., Cleveland, O. 

Apple Parers 

Beading Hardware Co., Reading,Pa. 

Asbestos and Magnesia 

Jobns-Manville Co., H. W., 100 Will¬ 
iam St., New York. 

Ash Cans 

Arrow Can Co., 35 Warren St., New 
lork. 

Berger. L. D., 60 North 2d St., 
Philadelphia, Pa. 

Ash Sifters 

Gilbert & Bennett Mfg. Co., Chi¬ 
cago. 111. 

Hill Dryer Co., 315 Park Ave., Wor¬ 
cester, Mass. 

Anarer Bits 

Jennings ft Co., C. E., 42 Murray 
St., New York. 

May hew ft Co., H. H., Shelburne 
Fulls, Mass. 

Ohio Tool Co., Columbus, O. 

Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Anarer Bits, Expansive 

Tower ft Lyon Co.. 95 Chambers 
St.. New York. 

Angrers, Earth and Post Hole 

Eureka Fence Mfg. Co., Richmond, 
lad. 

Iwnn Brothers, Streator, 111. 

Union Elevator ft Mach. Co., 144 
Ontario St., Chicago, Ill. 

Automatic Tracks 

Peck-Humre Mfg. Co., The, Berlin, 
WiB. 

Automobile Jacks 

(See Jacks.) 

Automobile hamps 

(See Lamps.) 

Automobile Supplies 

Excelsior Supply Co., Chicago, 111. 

Manhattan Screw ft *Stmpg. Wks., 
166 West End Ave. New York. 

Mezger. Inc., C. A., 203 W. SUtb 
St., New York. 

Motor Car Equipment Co., 55 War¬ 
ren St., New York. 

New York Sporting Goods Co., 17 
Warren St., New York. 

Patterson, Gottfried ft Hunter, Ltd., 
146-160 Center St., New York. 

Wilkinson ft Co., A. J., 180-18S 
Washington St., Boston, Mass. 


Automobile Tubingr and 
Rims 

American Tube ft Stamping Co., 
Bridgeport, Conn. 


Automobiles 

Stevens Arms ft Tool Co., 
pee Falls, Mass. 


Chlco- 


Ax Handles 

(See Handles.) 


Axes and Hatchets 

Arcade Mfg. Co., Fri'eport, Ill. 

Burgess-Norton Mfg. Co., Geneva, 

111 . 

Peck Edge Tool Go., Cohoes, N. Y. 

Wlebusch ft Hllger, Ltd., 9-15 Mur¬ 
ray St., New York. 

Axle Grease 

Snow Flake Axle Grease Co., The, 
Fitchburg, Mass. 

Axle Grease—Graphite 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Axle Oil 
(See Oil.) 

Babbit Metal 

Fahrig Metal Co., 316 Hudson St., 
New York. 

Baby Walkers and Jumpers 

Glascock Br<». Mfg. Go.,Muncie. Ind. 


Bank and Ofilce Rallingr 

Buffalo Wire Wks. Co.,Buffalo, N.Y. 
Ludlow-Saylor Wire Co., St. Louis, 
Mo, 

Wright Wire Co., Worcester, Mass. 


Barbed Wire 

(See Wire.) 

Barrel Swings 
Glascock Bros. Mfg. Co.,Muncle,Ind. 
Base Ball Bats 
Estes ft Sons, E. B., 74 Warren St., 
New York. 

Base Ball Shoe Plates 

Winslow Skate Mfg. Co., Sam'l, 
Worcester, Mass. 


Base Ball Supplies 

Draper-Msynard Co.,Plymouth, NJEl. 


Baskets, Wire 

Andrews Wire ft Iron Wks., Rock¬ 
ford, 111. 


Bath Room Flttlnirs 

American Ring Co., Waterbury, Ct. 
Buffalo Mfg. Co., Buffalo, N. Y. 
Forsyth Mfg. Co., 308 Terrace St., 
Buffalo, N. Y. 

Manning, Bowman ft Co., Meriden, 
Conn. 

Novelty Mfg. Co., Dept. K., Water¬ 
bary, Conn. 

Parker Co., Chas., The. Meriden, Ct. 
Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Taplln Mfg. Co., New Britain, Ct. 

Beaters 

(See Carpet Whips.) 

Bells and Gonprs 
New Departure Mfg. Co., Bristol, 
Conn. 

Russell ft Erwin Mfg. Co.,New Brit¬ 
ain, Conn. 

Star Bros. Bell Co., East Hampton, 
Conn. 

Wall Mfg. Supply Co., P., Alle¬ 
gheny. Pa. 


Belt Dresslnar 


Dixon Crucible 
City, N. J. 
Belt Hooks 

(See Hooks.) 


Co., Jos., 


Jersey 


Beltlnar 

Ames Sword Co., Chicopee, Mass. 
Belt Ijaeinar, Steel 
Bristol Co., Waterbury, Conn. 

Belt Iiaclnar* Wire Spooled 
Malin ft Go., Cleveland, O. 

Belt Punches 
(See Punches.) 

Bench Screws 
(Sec Hand Screws.) 

Benches, Cabinet-Makers’ 
Grand Baplds Hand Screw Co.. 

Grand Rapids, Mich. 

Benders, Angrle and Eye 
Wallace Supply Co., 915 Garden 
City Block, Chicago, III. 

Bevel Clinch 

Taunton Rivet Co., Taunton. Mass. 
Bicycle Bells 
(See Bells.) 

Bicycle Lamps 
(See Lamps.) 

Biegcle Supplies and Sus- 

Excelslor Supply Co., Chicago. Ill- 
New York Sporting Goods Co., 17 
Warren St., New York. 

Smith ft Egge Mfg. Co.. Bridgeport. 
Conn. 


Bicycles 

Johnson’s Arms ft Cycle Works. 

Iver, Fitchburg, Mass. 

Binder Twine 
(See Twine.) 

Bit Braces 

Millers Falls Co., 28 Warren St.. 
New York. 

Reading Hardware Co., Reading. 
Pa. 

Rnssell ft Erwin Mfg. Co., New 
Britain. Conn. 

Stanley Rule ft Level Co., Now 
Britain, Conn. 


Bits 

(See Auger Bits.) 
Blackboards, Slate 
Johnson Co., B. J., 38 Park Row. 
New York. 

Black Plate 

American Sheet ft Tin Plate Co.. 
Flttobarg, Pa. 

Blacksmiths’ Tools 
Peck, Stow ft Wilcox Co., 27 Mur¬ 
ray St., New York. 

Blind Adjuster and Safety 
Lock 

Gacside Mfg. Co., The, Paterson. 
N. J. 

Blocks, Chain 
Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 

Blocks, Tackle 
Carpenter ft Co.. Geo. B., 200 S. 

Water St., Chicago. 

Fulton Iron Wks., 18 Brush St., De¬ 
troit, Mich. 

Union Hardware Oo., Torrlngton. 
Conn. 

Boat Hardware 

(See Marine Hardware.) 

Boats, Canvas 
Glascock Bros. Mfg. Co..Mancfo,Ind. 
Boiler Makers’ Tools 
National Cutlery Co.. Detroit, Mich. 
Boilers, Wash 
Berger, L. D., 69 North St., Fhfl>* 
delphia. Pa. 
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Bolt and Not Haelilnery 

Waterburjr-Farrel Fdrjr. ft Machine 
Co., Waterbury, Conn. 

Bolt Clippers 
Helwlg Mfg. Co., St. Paul. Minn. 
Porter, H. K., Everett, Mass. 
Roberts Mfg. Co., Somerville, Mass. 
Schollbom Co., Wm., New Haven, 
Conn. 

Bolts and Nnts 

Garland Nut ft Rivet Co., Pitts¬ 
burg, Pa. 

Borinsr Maclilnes 
Ajax Mfg. Co., Pittsburg, Pa. 
Bottle Stoppers and Openers 
Taplln Mfg. New Britain, Ct. 

Box Straps, Corners, Hasps, 
etc. 

Cary Mfg. Co., 10-21 Roosevelt St., 
New York. 

Forbes ft Hutchinson, 18 Henry St., 
Brooklyn, New York. 

Boxes, Hardware, Slielf 
Green Co., A. H., 97 Warren St., 
New York. 

Shelp Mfg. Co., Henry H., Colum¬ 
bia Ave. ft Randolph St., Phlla. 

Boxes, Hail 

Hesaler Co., H. B., 600 North Sa- 
llna St., Syracuse, N. Y. 

Merriam Mfg. Co., Durham, Conn. 
Peck-Hamre Mfg. Co., Berlin. Wls. 
Beading Hdw. Co., Reading, Pa. 
Taylor ft Boggls Fdry. Co., Cleve¬ 
land, O 

Boxes, Miter 

Miller Falls Co., 28 Warren St., 
New York. 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

Tower ft l>on Co., 96 Chambers 
St.,- New York. 

Boxes, Rural Mail 
Bllck-Wllllams Co.,Indianapolis,Ind. 
Hessler Co., H. E., 600 No. Sallna 
St., Syracuse, N. Y. 

Peck-Hamre Mfg. Co., Berlin. Wls. 
Boxes, Tin, Stationers’ 
Merriam Mfg. Co., Durham, Conn. 
Braelcets, Folding: 

Grlffln Mfg. Co., Erie, Pa. 

Stanley Works, New Britain, Conn. 
Brackets, Ironing: Board 
Rostand Mfg. Co., Milford, Conn. 
Brackets, I^amp 
Arcade Mfg. Co., Freeport, III. 
Brackets, Roofing: 

Griswold ft Co.. W. P., 37 John St., 
Springfield, Mass. 

Wagner Mfg. Co., Cedar Falls, la. 
Brackets, Slielf 
Atlas Mfg. Co., New Haven, Conn. 
Grllfln Mfg. Co., Erie, Pa. 

Bussell ft Erwin Mfg. Co., New 
Britain, Conn. 

Stanley Works, New Britain, Conn. 
Taplln Mfg. Co., New Britain, Conn. 
Brackets, Skow Case 
Nashua Till Co., Nashua, N. H. 
Brass and Copper 
Hussey ft Co., C. G., Pittsburg, Pa. 
Plume ft Atwood Mfg. Co., 279 
Broadway, New York. 

Bread Boards 
Smith ft Son, F., Clinton, Iowa. 
Bread Mixers 

Landers, Frary ft Clark, New Brit¬ 
ain, Conn. 

Manning, Bowman ft Co., Meriden, 
Conn. 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Brooders, Ponltrr 
Reliable Incubator ft Brooder Co., 
Quincy. Ill. 

Broom Holders 
Eclipse Mfg. Co., North Girard, Pa. 
Brooms 

Osborn Mfg. Co., Cleveland, 0. 
Bronse Powders 
Bronze Powder Wks., Elizabeth,N.J. 

Brnshes 

Gerts-Lumbard ft Co., 208-210 Ran¬ 
dolph St., Chicago, Ill. 

Milwaukee Dustless Brush Co., Mil¬ 
waukee, Wls. 

Osborn Mfg. Co., Cleveland, O. 


Building: Papers 

(See Paper.) 

Bnsking:s, Adjustable Pipe 

Armstrong Mfg. Ck)., 291 Knowlton 
St., Bridgeport, Conn. 

Butcber Kniwes 
Case ft Sons, W. R., Bradford, Pa. 
Forschner ft Sons, Chas., 206 E. 

19th St.. New York. 

Kimball (k)., C. J., Bennington, 
N H 

National Cutlery Co., Detroit, Mich. 

Butcber Saws 

(See Saws.) 

Button Cases 

New Departure Mfg. Co., Bristol, 
Conn. 

Butts. Door 

Russell ft Erwin Mfg. Co., New 
Britain, Conn. 

Stanley Works, New Britain. Conn. 
Yale ft Towne Mfg. Co., 9-15 Mur¬ 
ray St., New York. 

Cake Mixers 

Landers, Frary ft Clark, New Brit¬ 
ain, Conn. 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y, 

Cake Turners 
Arcade Mfg. Co., Freeport, 111. 

Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Conn. 

Potter Mfg. Co., Geneva, 0. 

White ft Son, Ira F., 144 Walnut 
St., Newark. 

Calipers and Dividers 

Starrett (k>., L. S., Athol, Mass. 
Can Openers 
Arcade Mfg. (k>., Freeport. 111. 

Ellis Mfg. Co., The, Milldale, Conn. 
Lee Hdw. ^g. Co., 10 Mechanic 
St., Hartford, Conn. 

Melsselbach ft Bro., A. F., .Newark, 
N. J. 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

White ft Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Cans 

(See Articles.) 

Carbide of Silicon 
Carborundum Co., Niagara Falls, 
N. Y. 

Carborundum 

Carborundum Co., Niagara Falls, 
N. Y. 

Carborundum Wheels 

Carborundum Co., Niagara Falls, 
N. Y. 

Carpenters’ Tools 

Peck, Stow ft Wilcox Co., 27 Mur¬ 
ray St., New York. 

Carpet Stretchers 
Hunt, Helm, Ferris ft Co., Harvard, 
Ill. 

Montross, Robt. W., Gallon, Mich. 
Carpet Sweepers 
Blssell Carpet Sweeper Co., Grand 
Rapids, Mich. 

Goshen Sweeper Co., The, Grand 
Rapids, Mich. 

Carpet 'Whips and Beaters 

Andrews Wire ft Iron Works, Rock¬ 
ford, Ill. 

Ely Mfg. Co., Theo, J., Girard, Pa. 
Carriag:e Heaters 
Chicago Flexible Shaft Co., 180 On¬ 
tario St^ Chicago, Ill. 

Standard Stamping (k)., Marysville. 
Ohio. 

Carriers, Har 

Loudon Machinery Co., Fairfield, la. 

Carrying: Systems, Trolley 
Track 

Wilcox Mfg. Co., Aurora, Ill. 
Cartridg:es 

(See Ammunition.) 

Careers. Kitchen 
Lamson ft Goodnow Mfg. Co., Shel¬ 
burne Falls, Mass. 

Carvers’ Kiglves^ Wood 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Cash Drawers* Alarm 
Nashua TIU Co., Nashua, N. H. 


Casters, BaU Bearing: 

Acme Ball Bearing Sales Co., 60 
Warren St., New York. 
Caster's, Furniture 
Clark Co., Geo. P., The, Windsor 
Locks, Conn. 

Beading Hardware Co., Reading, Pa. 
Casters, Rubber Wheel 

Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Casting: s. Malleable and 
Steel 

Hammer ft Co., Branford, Conn. 
Catchers, Grass 
Dixon Co., Perry, Merriam Park, 
Minn. 

Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Catches, Screen Door 

Automatic Door Catch (k>., 218 B. 

67tb St., Chicago, lU. 

Peck, Stow ft Wilcox Co., 27 Mur¬ 
ray St., New York. 

WatrouB Mfg. Co., E. L., The, Dea 
Moines, Iowa. 

Cellinips, Metal 
Eller Mfg. Co., Canton, O. 
Friedley-Voshardt Co., 194-204 Ma¬ 
ther St.. Chicago, 111. 

Cements, Fireproof 
Johns-ManvlUe, H. W., Co., N.Y.C. 
Cement Tools 
Iowa Novelty Co., Burlington, la. 
Chafing: Dishes 
Buffalo Mfg. Co., Buffalo, N. Y. 
Manning-Bowman Co., Meriden, Ct. 
Chain 

Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Community, Ltd., Oneida, 
N. Y. 

Smith ft Egge Mfg, (k)., Bridgeport, 
Conn. 

Woodhouse Chain Wks., Trenton, 
N. J. 

Chain Blocks 
(See Blocks.) 

Chain, Pump 

Garland Nut ft Rivet Co., Plttoburg, 

Chalk Lines 

Carpenter & Co., Geo. B., 2(X)-208 
S. Water St., Chicago, Ill. 

Silver Ijake Co., 78 Chauncey St., 
Boston, Mass. 

Checks, Screen Door 
Automatic Door Catch Co., The, 218 
_ E. 67th St., Chicago, Ill. 
Cherry Stoners 
Rollman Mfg. (k>., Mount Joy, Pa. 
Chimney Tops, Revolving: 
Eureka Fence Mfg. Co., Richmond, 
Ind. 

Iwan Bros.. Streator, Ill. 

Chisels 

Jennings ft Co., C. E., 42 Murray 
St., New York. 

National Cutlery Co., Detroit, Mich. 
Ohio Tool Co., Columbus, O. 

Russell ft Erwin Mfg. Co., New 
Britain, Conn. 

Christmas Tree Holders 

North Bros. Mfg. (k>., Philadelphia, 
Pa. 

Cig:ar Knives 

Kimball Co., C.J., Bennington, N.H. 
Cistern Tops 

Wagner Mfg. Co., Cedar Falls, la. 

Clamps 

Grand Rapids Hand Screw Co., 
Grand Rapids, Mich. 

Hammer ft Co., Branford, Conn. 
Clippers, Fing:er Nail 
Cook Cc., H. C., The, Ansonla, Ct. 
Snow, L. T., 108 Duane St., N.Y.C. 
Clipping: Machines, Hair 
American Shearer Mfg. Co., Nashua, 
N. H. 

Brown ft Sharpe Mfg. Co., Provi¬ 
dence, R. I. 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Coates Clipper Mfg. Co., Worcester, 
Mass. , 

Hotchkiss, Edward B., Bridgeport, 
Conn, “igitized by ^ h 
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Wiebuteh & Hllger. Ltd., 0-16 Mur¬ 
ray St., New York. 

Clooka 

New HaveD Clock Co., New Haven, 
Conn. 

Weatern Clock Mfg. Co., La Salle, 
Ill. 

Clothes Bars 

Ely Mfg. Co., Theo. J., Girard, Pa. 
liartcroBS Co., 40 Dearborn St., Cbi- 
oaro. 111. 

Udell Works, Indianapolis, Ind. 
Clothes Dryers 
Eclipse Mfg. Co., North Girard, Pa. 
Hill Dryer Co., 315 Park Ave., Wor¬ 
cester, Mass. 

Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Conn. 

Clothes Horse 
Smith * Son, F., Clinton, la. 

Clothes Lines 

Carpenter ic Co., Geo. B., 200-208 
S. Water St., Chicago, Ill. 
Columbian Rope Co., Auburn. N. Y. 
Estes Mills, Fall River, Mass. 

New York Cordage Co., 85 Wall 
St., New York. 

Samson Cordage Wks., Boston, Mass. 
Silver lake Co., 78 Chauncey St., 
Boston, Mass. 

Clothes Lines, Wire 
Wright Wire Co., Worcester, Mass. 
Clothes- Wringers 
Glascock Bros. Mfg. Co.,Muncie,Ind. 
Coal, Carriagre Heaters’ 
Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Ill. 

Coal Hods, Brass 
Buffalo Mfg. Co., Buffalo, N. Y. 
Coal Vases, Brass 
Buffalo Mfg. Co., Buffalo, N. Y. 
Coaster Brakes 
New Departure Mfg. Co., Bristol, Ct. 
Coaster Sleds 
(See Sleds.) 

Coaster Waipons 
(See Wagons.) 

Coat and Hat Hooks 
(See Hooks.) 

Coffee and Spice Blills 

Arcade Mfg. Co.. Freeport, Ill. 
Landers, Frary & Clark, New Brit¬ 
ain, Conn. , 

Parker Co., Chas., Meriden, Conn. 
Coffee Peroolators 
Buffalo Mfg. Co., Buffalo, N. Y. 
Landers, Frary & Clark, New Brit¬ 
ain. Conn. 

Manning-Bowman Co., Meriden, Ct. 
Condnctor Pipe 
Berger Bros. Co., Philadelphia,* Pa. 

Condnctor Pipe Hangrers, 
Wire 

Iwan Bros., Streator, Ill. 

Cookinfit Utensils 
Avery Stamping Co., Cleveland, O. 
Cleveland Stamping & Tool Co., 
Cleveland, O. 

Landeri^ Frary & Clark, New Brit¬ 
ain, Conn. 

Cookers, Steam 

Castle Co., Wllmot, 81 Elm St., 
Rochester, N. Y. 

Copper 

(See Brass and Copper.) 

Copper Gaskets 
Hussey & Co., C. G., Pittsburg, Pa. 

Copper Ware 

Lisk Mfg. Co., The, Canandaigua, 
N. Y. 

Cordagre 

Carpenter & Co., Geo. B., 200-208 
S. Water St., Chicago. 111. 
Columbian Rope Co., Auburn, N. Y. 
New' York Cordage Co., 83-5 Wall 
St., New’ York. 

Samson Cordage Wks., Boston, Mass. 
Silver Lake Co., 78 Chauncey St., 
Boston, Mass. 

Cork Screws and Pnllers 

Arcade Mfg. Go., Freeport, 111. 
Erie Specialty Co., Erie, Pa. 

Lee Hdw'. Mfg. Co., 10 Mechanic 
St., Hartford, Conn. 


t*arker Co., The Chas.. Meriden, Ct. 
Smith & Hemenway Co., 108 Duane 
St., New York. 

Williamson Wire Novelty Co., C. 
T., Newark, N. J. 

Corn Cntters 

American Fork & Hoe Co.. Cleve¬ 
land, O. 

Cornices, Metal 
Eller Mfg. C^., Canton, O. 
Cornnilnm Wheels 
Pike Mfg. Co., Pike, N. H. 
Cotter Pin Machines, Anto- 
inntic 

Shuster Co., F. B., New’ Haven, 
Conn. 

Cotton Waste 
Estes Mills, Fall River, Mass. 
Cranes 

Yale & Towne Mfg. Co., 9 Mdrray 
St., New York. 

Crncibles 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Crucible Steel 
American Tdbe & Stamping Co., 
Bridgeport, Conn. 

Cnltivators 

Syracuse Chilled Plow Co., Syracuse, 
N. Y. 

Curry Combs 

Lee Hardware Mfg. Co., F. E., 10 
Mechanic St., Hartford, Conn. 
Southington Cutlery Co., 42 Murray 
St., New Y’ork. 

Cuspidors 

Buffalo Mfg. Co., Buffalo, N. Y. 
Cutlery 

(See also Knives, Razors, Shears, 
etc.) 

Fremont Crescent Metal & Mfg. Co., 
Fremont, O. 

Kimball Co., C. J., Bennington, 
N. H. 

Landers, Frary A Clark, New’ Brit¬ 
ain, Conn. 

National Cutlery Co., Detroit, Mich. 
Northfleld Knife Co., Northflcld, Ct. 
Norvell-Shaplelgh Hdw. Co., St. 
Louis, Mo. 

Parker Co., Chas., The, Meriden, Ct, 
Simmons Hardware Co., St. Louis. 
Smith A Hemenway Co., IdS Duane 
St., New York. 

White A Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Wilkinson Shear A Cutlery Co., 
Reading, Pa. 

Cutters 

(See Articles.) 

Dairy Machines 
(See Articles.) 

Dampers 

Arcade Mfg. Co., Freeport, Ill. 
Taylor A Boggle Fdry. Co., Cleve¬ 
land, O. 

Door Bells 

(See Bells.) 

Door Buttons, Steel 

Watrous Mfg. Co., E. L., Des 

Moines, la. 

Door Catches 

American Hardware Mfg. Co., Ot¬ 
tawa. 111. ^ 

Watrous Mfg. C!o., E. L., Des 

Moines, la. 

Door Checks and Springrs 

Rending Hardware Co., Reading, 

Pa. 

Russell A Erwin Mfg. Co., New 
Britain. Conn. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Door Hangers 
(See Hangers.) 

Door Holders 

Superior Spring Hinge Co., 123 So. 
Clinton St., Chicago, Ill. 

Door Knobs 

(See Locks and Knobs.) 

Door Pulls 

Columbian Hdwe. Co., Cleveland, O. 

Door Rail 

Automatic Door Rail Co., Hillsdale, 
Mich. 


Dook* Strips* Iron Automatic 
Wagner Mfg. Co., Cedar Falls, la. 

Draw Knives 

Kimball Co.. C. J., Bennington, N.H. 
Ohio Tool Co., Columbus, O. 

Russell A Erwin Mfg. Co., New 
Britain, Conn. 

Wilkinson A Co., A. J., 180-188 
• Washington St., Boston, Mass. 

Draw Knives, Folding 
Jennings A Co.. C. Ei. 42 Morray 
St., New York. 

Russell A Erwin Mfg. Co., ~ New 
Britain, Cona 

Wilkinson A Co., A. J.. 180-188 
Washington St.. Boston, Mass. 

Dressings 
(See Articles.) 

Drilling Machines 
Dwight Slate Machine Co., Hart- 
ford. Conn. 

Shuster Co.. F. B., New Haven, Ct. 

DrUl Rods 

Plume A Atwood Mfg. Co., 279 
Broadw’ay, New York. 

Drills, Hand* Breast, etc. 
MUIers Falls Co., 28 Warren St., 
New York. 

smith A Hemenway Co., 108 Duane 
St., N. y. C. 

Drills, Star and Pipe 

Star Expansion Bolt Co., 147 Cedar 
St., New York. 

Drop Forgings 
Billings A Spencer C^., Hartford, 
Conn. 

Barnes Co.,Wallace, The. BrlstohCt. 

Dryers 

(See Articles.) 

Dumb Bells, IVooden 
Estes A Sons. E. B., 74 Warren 8t., 
New York. 

Dumb Waiters 
(See Elevators.) 

Dust Pans 

Eclipse Mfg. Co., North Girard, Fa. 

Bave Trough Hangers 
(See Hangers.) 

Bgg Beaters 

Taplin Mfg. Co., New Britain, Ct 

Blectrlcal Supplies 
Johns-Manvllle Co., H. W., 100 Will¬ 
iam St., New York. 

Smith A Hemenway Co., 108 Dnane 
St., New York. 

Electric Cooking and Heat¬ 
ing Apparatus 

(See Articles.) 

Elevator Enclosures nad 
Cabs 

Buffalo Wire Wks. Co., Buffalo,N.Y. 
Ludlow-Saylor Wire Co., St Louis, Mo. 
W^right Wire Co., Worcester, Moss. 

Elevators and Dumb Walt¬ 
ers. 

Eaton A Prince Co., Chicago, Ill. 
Energy Elevator Co., 406 Cherry St, 
Philadelphia, Pa. 

O'Neill Elevator Co., 928 Cherry St, 
Philadelphia, Pa. 

Sedgw’ick Machine Works, 84 and 88 
Carroll St., Poughkeepsie, N. Y. 
Speldel, J. G., Reading, Pa. 

Union Elevator A Machine Co., 144- 
146 Ontario St., Chicago, 111. 

Elevators, Ice 
Gifford-Wood Co., Hudson, N. Y. 

Emery Paper and Cloth 
Baeder, Adamson A Co., Phlla., Pa- 

Emery Wheels 
Pike Mfg. Co.. Pike, N. H. 

Emery ^Vheel Dresser 
Dlamoud Saw A Stamping Wks., 
Buffalo, N. Y. 

Enameled Ware 
Cleveland Stamping A Tool Co., The, 
Cleveland, O. 

Llsk Mfg. Co., The, Canandaigns, 
N. Y. 

Enamels 

(See Paints.) 

Escutcheon Pins 
(See Pins.) 

Expansion Bolt* 

Star Expansion Bolt Col, 147 Cedg 
St, New York, 

Eye Benders 
(See Benders.) 
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Farmlnir Implements 

(See Agricultural Implements.) 
Fa4iteners» Sasli 
Diehl Novelty Co., Sheboygan, Wls. 
Ives Co., H. B., New Haven, Ct. 
Watrous Mfg. Co., E. L., Des 
Moines, la. 

Faneets, Brass 
Landers, Frary & Clark, New Brit¬ 
ain, Conn. 

Smith ft Hemenway Co., 108 Duane 
St,, New York. 

Walworth Mfg. Co.. 128 Federal St., 
Boston, Mass. 

Faucets. Iron 

North Bros. Mfg. Go., Philadelphia, 
Pa. 

Walworth Mfg. (3o., 128 Federal St., 
Boston, Mass. 

Fancets, Molasses and Var- 
nisK 

Parker Co., Chas., The, Meriden, Ct. 
Fancets, Wooden 
Sommer’s Son, John, 355-366 Central 
Ave., Newark, N. J. 

Fence Stretchers 
(See Wire Stretchers.) 

Fenclngr* Iron and Steel- 
Enterprise Foundry ft Fence Co., 
Indianapolis, lud. 

Ohio Structural Iron Go., 6 Warren 
St., Sandusky. O. 

Fencini^ Wire 
Clinton wire Cloth Co., Clinton, 
Mass. 

Dwlgglns Wire Fence Co., Anderson, 
Ind. 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Ollbert ft Bennett Mfg. Co., Chicago. 

Keystone Fence Co., Peoria, Ill. 
New Jersey Wire Cloth Co., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester, Mass. 
Files and Rasps 
Delta File Co., 3227 Frankford Ave., 
Philadelphia, Pa. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Nicholson File Co., Providence, R. I. 
Russell ft Erwin Mfg. Co., New 
Britain, Conn. 

Fillers, Lamp and Lantern 

Castle Co., Wilmot, Rochester, N.Y. 
Filters, Water 
Buffalo Mfg. Co., Buffalo, N, Y. 
Griswold ft Co., W. P., 37 John St., 
Springfield, Mass. 

Naiad Filter Co., Sudbury Bldg., 
Boston, Mass. 

Flnarer Nall Clippers 

™ (See Clippers.) 

Fire Escapes 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Fireplace Goods 
Peck. Stow ft 'Wilcox Co., 27 Mur¬ 
ray St., New York. 

Rostand Mfg. Co., Milford, Conu. 
'Fire Pots 

Clayton ft Lambert Mfg. Co., De¬ 
troit, Mich. 

Turner Brass Works, The, 01 No. 
Franklin St., Chicago, Ill. 

Flshlnn Coat 

Jarvis Co., W. B., 41 Canal St., 
Grand Rapids, Mich. 

FlshluAT Tackle 
Jarvis Co., W. B., 41 Canal St., 
Grand Rapids, Mich. 

Martin’s Sons, B. J.. Rockville, Ct. 
Flshlnir Tackle Boxes 
Merriam Mfg. Co., Durham, Conn. 
Five and Ten-Cent Goods 
Butler Bros., New York, Chicago, 
St. Louis and Minneapolis. 

Franklin Specialty Co., 811 Cherry 
St., Reading, Pa. 

White ft Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Fixtures, Electric Liflrht 
Novelty Mfg. Co., Waterbury, Conn. 

Floral Tools 

Lee Hardware Mfg. Co.. F. E., 10 
Mechanic St., Hartford, Conn. 


Flower-Bed Guards 

Gilbert ft Bennett Mfg. Co., Chicago, 

111 . 

Wright Wire fJo., Worcester, Mass. 

Flue and Tube Cleaners 
Johns-Manville Co., H. W., 100 Will¬ 
iam St., New York. 

Fir Killers 

Somers, Harold, 149 De Kalb Ave., 
Brooklyn, N. Y. 

Fly Klllers» Wire 
Bigelow, J. F., Worcester, Mass. 

Football Supplies 
Draper ft Maynard Co., Plymouth, 
N. H. 

Food Choppers 
Dana Mfg. Co., Cincinnati. 0. 
Lander^ Fcary ft Clark, New Brit¬ 
ain, Conn. 

Rollman Mfg. Ck>., Mount Joy, Pa. 
Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Food Cookers, Poultry 

Reliable Incubator ft Brooder Co., 
Quincy, Ill. 

Foot Presses 
(See Presses.) 

Forks 

(See Agricultural Implements.) 

Foundry Supplies 
Osborn Mfg. Co., Cleveland, O. 

Fruit Presses 
(See Presses.*) 

Furnaces and Heaters 

Marshalltown Furnace Co., Marshall¬ 
town, Iowa. 

Furnaces 

(See Soldering Furnaces and Qas 
Furnaces.) 

Furniture Trimmlnors 

American Ring Co., Waterbury, Ct. 

Garbaige Cans 
Arrow Can Co., 35 Warren St., New 
York. ^ 

Pierce ft Laux Mfg. (^., Burlington, 
la. 

Garden Tools 

Am. Fork ft Hoe Co., Cleveland, O. 
Arcade M^. Co., Freeport, Ill. 
Cronk ft Carrier Mfg. Co., Elmira, 
N. Y. 

Lee Hardware Mfg. Co., F. E., 10 
Mechanic St., Hartford, Conu. 
Potter Mfg. Co., Geneva, 0. 

Gas Furnaces 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago, Hi. 

Gas Lamps, Inserted 
(See Lamps.) 

Gas Liarhters 

Oakman Mfg. Co., 84 Chambers St., 
New' York. 

Gates, Automatic, Lawn or 
Drive 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Gates, Steel Frame 
Keystone Fence Co., Peoria, III. 

Gaugre, Shlnigle 
Wagner Mfg. Co., Cedar Falls, la. 

Gauares 

Chapln-Stevens Co., Pine Meadow, 
Conn. 

Gear Cutters 

Dwight Slate Machine Co., Hart¬ 
ford, Conn. 

Glass Cutters 

Lee Hardware Mfg. Co., F. E., 10 
Mechanic St., Hartford, Conn. 
Smith ft Hemenway Co., 103 Duane 
St., New York. 

Glass Cuttingr Boards 

Lufkin Rulei^Co., Saginaw, Mich. 

Glass Shelves 

Novelty Mfg. Co., Waterbury, Ck>nn. 

Gloves, Baseball, etc. 
Draper-Maynard Co., Plymouth, N.H. 

Gonigs 

(See Bella.) 

Glue 

Baeder, Adamson ft Co., Philadel¬ 
phia, Pa. 

Hew'ltt ft Bros., C. B., 48 Beekman 
St., New York. 


Graphite 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Grass Catchers 
(See Catchers.) 

Grass Shears 
(See Shears.) 

Grass Trimmers 
Eureka Fence Mfg. Co., Richmond, 
Ind. 

Pierce ft Laux Mfg. Co., Burling¬ 
ton, la. 

Grease Cups 

(See Lubricating Appliances.) 
Grinders 

(See Lawn Mower Grinders.) 
Grindinar WheeU 
Pike Mfg. Co., Pike, N. H. 

Royal Mfg. Co., 208 B. Walnut St., 
Lancaster, Pa. 

Grindstones 

Cleveland Stone Co., Cleveland, O. 
Richards Mfg. Co., Aurora, IlL 
Wilcox Mfg. Co., Aurora, iIl 
Grindstones, Bicycle 
Cleveland Stone Co., Cleveland, O. 
Richards Mfg. Co., Aurora, HI. 

Gun Cleaners 

Union Hdw. Co., Torrington, Conn. 
Guns 

Harrington ft Richardson Arms (To., 
322 Park Ave., Worcester, Mass. 
Hopkins ft Allen Arms Co., The, 
Dept. B, Norwich, Conn. « 

Johnson’s Arms ft Cycle Works, 
Iver, Fitchburg, Mass. 

Parker Co., Chas., The, Meriden, Ct. 
“Savage Arms Co., 568 Turner St., 
Utica, N. Y. 

Stevens Arms ft Tool Co., J., Ghlco- 
pce Falls, Mass. 

Hack Saws 
(See Saws.) 

Hair Clippers 

(See Clipping Machines.) 
klame Fasteners 
Bridgeport Chain Co., Bridgeport, 
Conn. 

Hammer Handles 

(See Handles.) 

Hammers, Drop 
BllHngs ft Spencer Co., Hartford, 
Conn, 

Merrill Bros., Brooklyn, N. Y. 
Hammers, Hand 
Arcade Mfg. Co., Freeport, Ill. 
Billings ft Spencer Co., Hartford, Ct. 
Cheney Hammer Co., Henry, Little 
Falls, N. Y. 

Franklin Specialty Co., Reading, Pa. 
Robertson, Arthur R., 144 Oliver 
St., Boston, Mass. 

Hammers, Magruet 
Billings ft Spencer Co., Hartford, Ct. 
Robertson, Arthur R., 144 Oliver St., 
Boston, Mass. 

Hammers, Nickel Plated 

Franklin Specialty Co., 811 Cherry 
St., Reading, Pa. 

Pritchard-Strong Co., The, ^ Circle 
St., Rochester, N. Y. 

Hammocks 

Hobfeld Mfg. (To., 8th and Dauphin 
Sts., Philadelphia, Pa. 

Hand and Bench Screws 
(See Screws.) 

Hand Cars, Boys’ 

Durham Mfg. Co., Muncle, Ind. 
Glascock Bros. Mfg. Co.,Mancie, Ind. 
Hill-Standard Mfg. Co., 458 Chase 
St., Anderson, Ind. 

Handcuffs, 

(See Police Supplies.) 

Handles, Tool 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Springfield Level ft Tool (To., Spring- 
field, Mass. 

Handles, UTooden 
Hartwell Bros., Chicago Heights, 

Hanigers, Barn Door 

Automatic Door Rail Co., Hillsdale, 
Mich. 

Hunt, Helm, Ferris, Harvard, Ill. 
Louden Machinery Co., Fairfield, la. 
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Myera A Bro., F. E., Ashland, O. 
National Mfa. Go., Sterling. Ill. 
Richards Mzg. Co., Aurora, Ill. 
Banarera, Clothea 
Taplin Mfg. Co., New Britain, Ct. 
Hangrera, Eave Trouah 
Berger Bros. Co., Philadelphia, Pa. 
Eureka Fence Go., Richmond, Ind. 
Haag’era* Houae Door 
Arcade Mfg. Co., Freeport, Ill. 
Automatic Door Rail Co., Hillsdale, 
Mich. 

Chicago Spring Butt Co., Chicago. 
National Mfg. Go., Sterling 111. 
Richards Mfg. Co., Inc.. Aurora, 111. 
Wilcox Mfg. Co., Aurora, 111. 
Hanirera, Saah 
Watrous Mfg. Go., E. L., Des 
Moines, la. 

Haaftera, Screen and Win¬ 
dow 

Phenix Mfg. Co., Milwaukee, Wls. 
Diehl Novdty Co., Sheboygan, Wls. 
Hangrerat Tronaer, Skirt, etc. 
Eclipse Mfg. Co., North Girard, Pa. 
Tapian Mfg. Co., The, New Britain, 
Conn. 

Hardware Jobbers 

Butler Bros., New York. Chicago, 
St. Louis and Minneapolis. 
Norrell-Shaplelgh Hdw. Co.. St. 
Louis, Mo. 

Simmons Hardware Co., St. Louis, 
Mo. 

Hardware Manafactarera* 
Agrenta 

Smith A Hemenway Co., 108*110 
Duane St., New York. 

Wlebusch A Hilger, Ltd., 9-15 Mur¬ 
ray St., New York. 

Harmonicas 

Hohner, M., 475 Broadway, N. Y. 
Harness Dresslngr 
Frank Miller Co., The, 394 West 
26th St., New York. 

Harness Snaps 
Covert M^. Co., Troy, N. Y. 
Beading Hardware Co., Reading, Pa. 
Harness Straps 
Covert Mfg. Co., Troy, N. Y. 
Hatcbets 

(See Axes and Hatchets.) 

Har KnlTea 

Ely Mfg. Co., Theo. J., Girard, Pa. 
Iwan Bros., Streator, Ill. 

Har Racks 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Hayina Tools 

Hunt, Helm, Ferris A Co., Harvard, 
Ill. 

Louden Machinery Co., Fairfield, la. 
Myers A Bro., F. B., Ashland, 0. 
Ohio Rake Co., Dayton, O. 

Heaters 

(See Stoves; Carriage Heaters.) 

Heaters, Electric Cnrlingr 
Iron 

Barr Electric Mfg. Co., Cleveland, 
Ohio. 

Heel Plates 

Griffin Mfg. Co., Erie, Pa. 

Hlngres, Blind and Gate 
Parker Co., Cbas., The, Meriden,Ct. 
HInares, Floor 
Bommer Bros., Brooklyn, N. Y. 
Columbian Hdw. Co., Cleveland, O. 
Shelby Spring Hinge Co., Shelby, O. 
Superior Spring Hinge Co., 123 So. 

Clinton St., Chicago, Ill. 
Hinges, Spring: 

Bommer Bros., Brooklyn, N. Y. 
CMcago Spring Butt Co., Chicago, 

Columbian Hdw. Co., Cleveland, 0. 
Hunt, Helm, Ferris A Co., Harvard, 
Ill. 

Shelby Spring Hinge Co., Shelby, 0. 
Hlniges, Strap and T 
Griffin Mfg. Co., Erie, Pa. 

National Mfg. C^., Sterling, Ill. 
Stanley Works, New Britain, Ct. 
Hinjges, Window and Screen 
Arcade Mfg. Co., Freeport, Ill. 

Diehl Novwty Co., Sheboygan, Wls. 


HItchiner Posts 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Bond Steel Post Co., Adrian, Mich. 

Hoes 

(See Agricultural Implements.) 
Hoists, Ckain 
Spridel, J. G., Rending, Pa. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Hoists, Electric 
Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Hollow Ware 
Avery Stamping Co., Cleveland, O. 
Cleveland Stamping A Tool Co., 
Cleveland, O. 

Hooks, Belt 
Bristol C3o., Waterbury, Conn. 
Hooks, Box 

Patterson, Gottfried A Hunter, Ltd., 
146-150 Centre St,, New York. 
Hooks, Coat and Hat 
Atlas Mfg. Go., New Haven, Conn. 
Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford. Conn. 

National Mfg. Co., Sterling, Ind. 
Williamson wire Novelty Co., C. F., 
Newark, N. J. 

Hooks, Conductor 
Berger Bros. Co., 231 Arch St., 
Philadelphia. Pa. 

Iwan Bros., Streator, Ill. 

Hooks, Honldingr 
Williamson Wire Nov. Ck)., 56 Bad¬ 
ger Ave., Newark, N. J. 

Hooks, Safety Ladder 
Taplin Mfg. Co., New Britain. Ct. 
Horae Mowers 
Chadi>om A (k>ldwell Mfg. Go., New¬ 
burgh, N. Y. 

Coldwell Lawn' Mowrer Co., New¬ 
burgh. N. Y. 

Horseshoe Nails 

(See Nalls.) 

Horae Pokes 

Ely Mfg. Co.f Theo. J., Girard, Pa. 
Hose Clamp 

Improved Hose Clamp Co.. 158 East 
Van Burcn St., Chicago, Ill. 
Hose ConpUniga 
Nelson A Morrison Mfg. Co., Boulder, 
Colo. 

Hose Racks 

Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Hydraulic Presses 

Waterbury-Farrel Foundry A Mach. 

Co., Waterbury, Conn. 

Ice Cream Freesers 
Alaska Freezer Co., Winchendon, 
Mass. 

Dana Mfg. Ck>., Cincinnati, 0. 

North Bros. Mfg. Co., Phlla., Pa. 

Ice Picks 

Arcade Mfg. Co., Freeport, Ill. 

Brie Specialty Co., Erie, Pa. 
Franklin Specialty Co., Reading, Pa. 
Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

White A Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Ice Tools 

Arcade Mfg. CJo., Freeport, Ill. 
Glfford-Wood Co.. Hudson, N. Y. 

Incubators 

Reliable Incubator A Brooder (k)., 
Quincy, Ill. 

Indian Clubs 

Estes A Sons, E. B., 74 Warren St., 
New York. 

Insulatina Materials 

Johns-Manville Co.. H. W., KW WUl- 
1am St., New York. 

Insulating: Paper 
(See Paper.) 

Ironing: Boards 
Auxiliary Ironing Board Co., Roch¬ 
ester, N. Y. 

Smith A Son, F., Clinton, la. 

Udell Works, Indianapolis, Ind. 

Iron Stands 

Franklin Specialty Co., 311 Cherry 
St., Reading, Pa. 

Jacks 

Ck)vert Mfg. Co., Troy, N. Y. 
Jacks, Ball Bearing: 

Acme Ball - Bearing Sales Co., 56 
Warren St., N. Y. 


Jail Work 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, 0. 

Jockey Stick 

Ely Mfg. Co., Theo. J., Girard. Pa. 
Joist Hangrers 
Ckilnmblan Hdw. Co., Cleveland. 0. 

Kettle Scrapers 
(See Scrapers.) 

Key Ring:s 

Ames Sword Co., Chicopee, Mass. 
Smith A Egge Mfg. Co., Bridgeport, 
Conn. 

Smith A Hemenway Co., 108 Duane 
St., New York. 

Wlillamaon Wire Novelty Co., 56 
Badger Ave., Newark, N. J. 
Kick Plates 

Reading Hdw. Co., Beading, Pa. 
Russell A Erwin Mfg. Co., New 
Britain, Ck>nn. 

Turner Brass Wks., The, 61 North 
Franklin St., Chicago. Ill. 

Yale A Towne Mfg. Co.. 9 Murray 
St., New York. 

Kitchen Supplies 
Fremont Crescent Metal A Mfg. Co., 
Fremont, 0. 

Potter Mfg. Go., Geneva, O. 

Knife Sharpener 
Automatic Door Catch Ck>., 218 E. 

57th St., Chicago, lU. 

White A Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Knives 

(See Butcher, Mincing, Pocket, 
etc.) 

Knobs, Repair 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Kraut Cutters 
Atkins A Co., B. C., Indianapolis, 
Ind. 

Disston A Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Lee Hdw. Co., 10 Mechanic St., 
Hartford, Conn. 

Ladder, Extension, Foot 
Morgan-Potter Co., FlahkiU-on-Hud- 
son, N. Y. 

Ladders, Long: and Exten- 
si6n 

Bc‘rger. L. D., 59 North 2d St., 
Philadelphia, Pa. 

Smith A Son, F., Clinton, la. 
Ladders, Rolling: Shelf 
Bicycle Step Ladder ('o., 55 Ran¬ 
dolph St., Chicago, Ill. 

(k>bum Trolley Track Mfg. Co., 
Holyoke, Mass. 

Mllbradt Mfg. Co., 1445 N. *8th St, 
St. Louis, Mo. 

Myers A Bro., F. E., Ashland, O. 
Wilcox Mfg. Co., Aurora, Ill. 
Ladders, Step 
Smith A Son, F., Clinton, la. 

Udell Works, Indianapolis, Ind. 
Lamp Burners 
Plume A Atwood Mfg. Co., 279 
Broadway, N. Y. 

Lamps 

Hammer A Co., Branford. Conn. 
Plume A Atwood Mfg. Co., 279 

Broadway, N. Y. 

Royal Gas Light Co., 209 E. Kinsle 
St., Chicago, Ill. 

Lampsy Automobile 
Plume A Atwood Mfg. Co., 279 

Broadway, N. Y. 

Ham Mfg. Go., C. T.,Rocbester,N.Y. 
Lamps, Bicycle 
Plume A Atwood Mfg. Co., 279 

Broadway, N. Y. 

Lamps, Driving: 

Ham Mfg. Co., C.T., Rochester,N.Y. 
Lamps, Gas, Inverted 
Manhattan Screw A Stamping Wks., 
166 West End Ave., New York. 
Lanterns 

Fear A Co., Fred, 15 Jay St, New 
York. 

Ham Mfg. Co., G. T., Boebeater, 
N. Y. 

Pritchard-Strong 0>., 29 Circle St, 
Rochester, N. Y. 

Latch, Barn Door 
Wagner Mfg. Co., Cedar Falls, Is. 
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Deltz, Alonzo B., 73 Clymer St.. 
Brooklyn, N. Y. 

Peck-Hamre Mfg. Co., The, Berlin, 
WIs. 

I^athlnar, Wire 

Buffalo Wire Wka. Co.,Buffalo, N.Y. 
Clinton Wire Cloth Co., Clinton, 
Mass. 

Ludlow-Saylor Wire Co., The, St. 
Louis, Mo. 

1a wn Faralture 

'Buffalo Wire Wks. Co.,Buffalo.N.Y. 
Eureka Fence Co.. Richmond, Ind. 
Ohio Structural Iron Co., 6 Warren 
St., Sanduaky, O. 

Lawn Gnarda 

Wright Wire Co., Worcester, Mass. 
Lawn Blower Grinder 
Bnsselle, A. S., Ottumwa, la. 

Cold well Lawn Mower Co., New¬ 
burgh, N. Y. 

Root Bros. Go., Plymouth, O. 
Lawn Blower Sliarpener 
Osborn Mfg. Co., Cleyeland, 0. 
Lawn Blowers 
Chadborn & Coldwell Mfg. Co., New¬ 
burgh, N. Y. 

Coldwell Lawn Mower Go., New¬ 
burgh, N, Y. 

Reading Hdw. Co., Reading, Pa. 
Worcester Lawn Mower Co., Wor¬ 
cester, Mass. 

Lawn Sprlnlclers 
Griswold & Co., W. P., 37 John St., 
Springfield, Mass. 

Specialty Mfg. Co., St. Anthony 
Park, Minn. 

Standard Stamping Co., Marysville, 
Ohio. 

Lawn Trimmers 
(See Grass Trimmers.) 

Leather Goods, Sportinir 
Drape^ & Maynard Co., Plymouth, 

Level, Line CAlamlnnm) 
Barker, J. A., Fulton Bldg., Pitts¬ 
burg, Pa. 

Levels 

Chapin-Stephens Co., Pine Meadow, 
Conn. 

Davis & Cook, Watertown, N. Y. 
Springfield Level & Tool Co., Spring- 
field. Mass. 

Stanley Rule & Level Co., New Brit¬ 
ain, Conn. 

Llflrhtlnfr Systems 
Otkman Mfg. Co., 84-86 Chambers 
St., New York. 

Royal Gas Light Co.. 209 East Eln- 
zie St., Chicago, Ill. 

Llfrhtnlngr Rod Supplies 
Security l^htning Rod Co., Bur¬ 
lington, Wls. 

Lines 

(See Articles.) 

Locks and Knobs, Door 

Deitz, Alonzo, E., 73 Clymer St., 
Brooklyn, N. Y. 

Reading Hdw. Co., Reading, Pa. 
Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Taylor ft Boggls Fdry. Co., Cleve¬ 
land, 0. 

Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 

Locks, Unit 

RusseU ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

LcMskers, Wire 
Clinton Wire Cloth Co.,Clinton,Mass. 
Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

Wright Wire Co., Worcester, Mass. 
Lubricants 
(See also Oil.) 

Dixon ^ru^ible Co., Jos., Jersey 

Lubrlcatlnig Appliances 

Patterson, Gottfried ft Hunter, 146 
Centre St., New York. 

Machlneryr 

Diamond Saw ft Stamping Works, 
Buffalo, N. Y. 


Dwight Slate Machine Co., Hart¬ 
ford, Conn. 

Patterson, Gottfried ft Hunter, 146- 
150 Centre St., New York. 
Waterbnry-Farrel Foundry ft Mach. 

Co., Waterbury, Conn. 

West Haven Mfg. Co., New Haven, 
Conn. 

Blachlnlsts’ Tools 

Billings ft Spencer Co., Hartford, 
Conn. 

Diamond Saw ft Stamping Works, 
Buffalo, N. Y. 

Patterson. Gottfried ft Hunter Co., 
146-150 Centre St., New York. 
Peck, Stow ft Wilcox Co., 27 Mur¬ 
ray St., New York. 

Starrett Co., L. S., Athol, Mass. 
Blall Boxes 
(See Boxes.) 

Manicure Goods 
Cook Co., H. C., The, Ansonla. Ct. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Mantels 

Ironton Wood Mantel Co., Ironton, 
O, 

Manufacturers’ Agrents 

(See Hardware.) 

Marine Hardware 
Morss Go., A. S., 210-212 Commer¬ 
cial St., Boston, Mass. 
Markins Fluid 
Jarvis Co.. W. B., 41 Canal St.. 

Grand Rapids, Mich. 

Match Safes 

Buffalo Mfg. Co., Buffalo, N. Y. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Mats, Wire 

Clinton Wire Cloth Co., Clinton. 
Mass. 

Meat Choppers 

(See Food Choppers.) 

Medicine Cabinets 
Udell Works, Indianapolis, Ind 
Metal Ceilingrs 
(See Ceilings.) 

Metal Novelties 
(^k Co., H. C., The, Ansonla, Ct. 
.Novelty Mfg. Co., Waterbury, Ct. 
Bletal Polish 
(See Polish.) 

Metals, Embossed 
Novelty Mtg. Co., Waterbury, Conn. 
Metals, Perforated 
Clinton Wire Cloth Co., Clinton, 
Mass. 

Novelty Mfg. Co., Waterbury, Conn. 
Micrometers 
Starrett Co., L. S., Athol, Mass. 
Mlnclngr Knives 
Arcade Mfg. Co., Freeport, Ill. 

Potter Mfg. Co., Geneva, Ohio. 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

Mirrors, Adjustable 
Novelty Mfg. C<r., Waterbury, Conn. 
Miter Boxes 
(See Boxes.) 

Mop Wrinfrers 
Dana Mfg. Co., Cincinnati. 0. 

Eagle Cooperage Wks^ Clrclevllle.O. 

J * Girard, Pa. 
White Mop Wringer C3o., Fulton- 
vllle, N. Y. 

Mops 

Arcade Mfg. Co., Freeport, III. 

Eagle Cooperage Wks., Clrclevllle.O. 
Estes Mill, Fall River, Mass. 
Motor Cyrcles 

Thomas Auto-Bl Co., The, 1400 Ni¬ 
agara St., Buffalo, N. Y. 
Motors^ Electric 
Bates ft Bro. Co., D. L., Dayton, O. 
Motors, Water 
Bates ft Bro. Co., D. L., Dayton, 0. 
Rosenberg Motor & Mfg. Co., Dept. 

H. Baltimore, Md. 

Moulding Hooks 
Forsyth Mfg. Co., 308 Terrace St., 
Buffalo, N. Y. 
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Mouse Traps 

Chasse Mfg. 67 Vesey St., N.Y. 
«Hotchkiss, E. S., Bridgeport, Conu. 

Mowers 

(See Horse; see Lawn.) 

Nail Bin, Revolvingr 
Revolving Bln Ck)., Wellston, O. 
Nail Cltos 
(See Cuppers.) 

Nail Pullers 

Bridgeport ^Hardware Mfg. Co., 
BridgeTOrt, Conn. 

Morrill, Chas., 275 Broadway, N. Y. 
Smith ft Hemenway, 108-110 Duane 
St., New York. 

Tower ft Lyon Co., 95 Chambers 
St., New York. 

Nails, Copper 

Hussey ft Co., C. G., Pittsburg, Pa. 

Nails, Horseshoe 

Livingston Nall Co., 104 Reade St., 
New York. 

Wiebusch ft Hllger, Ltd., 9-15 Mur¬ 
ray St., New York. 

Nails, Rubber Head 
Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Nails, Wire 

Hassall, John, 181 Lafayette St., 
New York. 

Keystone Fence Co., Peoria, Ill. 
Townsend Co., C. C. ft E. P., New 
Brighton, Pa. 

Needles, Machine 
Excelsior Supply Co., Chicago, 111. 
Nickel Ware 

LIsk Mfg. Co.,The,Canandalgua,N.y. 

Nippers 

(See Pliers and Nippers.) 

Nut Crackers 
Arcade Mfg. Co., Freeport, IlL 
Lee Hardware Mfg. Co.. F. E.. 10 
Mechanic St., Hartford. Conn. 
Nuts 

(See Bolts and Nuts.) 

Oil Axle 

Miller Co., Frank. 349 W. 26th St.. 
New York. 

Oil Cans, Spout an 4 Faucet 

Pierce & Laux Mfg. Co., Burling¬ 
ton, la. 

Wall Mfg. Supply (Do., P., Alle¬ 
gheny, Pa. 

Oil Cans, Pocket 

Meisselbach ft Bro., A. F., 32-38 
Prospect St., Newark, N. J. 

Oil Cups 

(See Lubricating Appliances.) 

Oilers 

American Tube ft Stamping Co., 
Bridgeport, Conn. 

Hammer ft Co., Branford. Conn. 
Wall Mfg. Supply Co., P., Alle¬ 
gheny, Pa. 

Oil Heaters 
(See Stoves.) 

Oil, Lubricatiner 
Cole (Do., G. W., 145 Broadway, New 
York. 

Pike Mfg. Co., Pike. N. H. 

Oil Stones 

Carborundum Co., Niagara Falls. 
New York, 

Pike Mfg. (Do.. Pike, N. H. 

Oil Stoves 
(See Stoves.) 

Oil Tanks, Self Measuringr 

Bowser ft (Do., Inc., S F., Ft. 

Wayne, Ind. 

Optical Goods 
Manasse, L., 88 Madison St., Chi¬ 
cago, Ill. 

Ornamental Iron Work 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Padlocks 

Ames Sword Co., Chicopee. Mass 
Fralm Lock Co., E. T., The, Lan¬ 
caster, Pa. 

corresponding. 


Yale ft fowne Mfg. Co., 9 Murray 
St., New York. 

Pall Clasps 

Forbes ft Hutchinson, 18 Henry St., 
Brooklyn, N. Y. 


Paint Remover 

(See Varnish Rcmoyer.) 

Paint, Roollnig 
Bird ft Co.. J. A. ft W., 34 India 
St., Boston, Maas. 

Paint, Slllea Graphite 
Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Paint, Wall Coatlngr 

Alabastine Co., Grand Rapids, Mich. 

Paints, Bnamels, etc. 


Adams & Eltlnr Co., Chicago, Ill. 

Briggs & Co., John, Boston, Mass. 

Detroit White Lead Works, Detroit, 
Mich. 

Lucas ft Co., John, Philadelphia, Pa. 

Martln-Senour Co., The, 2514 Quarry 
St., Chicago. 

Nice, Eugene E., 272-274 South 2d 
St., Philadelphia, Pa. 

Paper, Hardware Wrapping 

Hewitt ft Bros., C. B., 48 Beekman 
St., New York. 

Paper, RooUngr and Bnlldlns 

Bird Co., J. A. ft W., 110 India St., 
Boston, Mass. 

Hewitt ft Bro., C. B., 48 Beekman 
St., New York. 

Johns-Manvllle Co., H.W., 100 Will¬ 
iam St., New York. 


Papers, Insnlatlng: 

Bird ft Co., J. A. ft W., 
St., Boston, Mass. 


34 India 


Parlnar Knives 

Case ft Sons, W. R., Bradford, Pa. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 


Patents 

Peck, Hubert E., 025 P St., Wash¬ 
ington, D. C. 

Perforated Metal 
(See Metals.) 

Picture Cord Wire 
Wright Wire Co., Worcester, Mass. 
Pineapple Byer 
Yawnian ft Knapp Mfg. Co., Dept. 
F, Rochester, N. Y. 

Pins, Bscntcheon 
Hassall, John, 181 Lafayette St., 
New York. 


Pipe CoverinflTS 

Johns-Manville Co., 


H. W,, 


N. 


C. 


Pipe Cotters 

Barnes Tool Co., New Haven, Conn. 
Pipe Hooks and Straps 
Berger Bros. Co.. 231-237 Arch St., 
Philadelphia, Pa. 

Pistols 

(See also Revolvers.) 

Johnson's Arms ft Cycle Works, 
Iver, Fitchburg, Mass. 

Stevens Arms ft Tool Co., J.,. Chico¬ 
pee Falls, Mass. 

Planes 

Chapin-Stephens Co., Pine Meadow, 
Conn. 

Ohio Tool Co., Columbus, 0. 

Stanley Rule & Level Co., New Brit¬ 
ain, Conn. 

Tmwi'p ft LyAii Co., D5 Chnmbera St., 
Si W y.^rk. 


I'liiiilcrH, f'»rn nriil 

Cn , UriyEim i> 

TiihIm 

>1 /I I' liU i] 1311 i^v u T rcj u 1^1 Co., araiifl 11- 

f4iVIII. llL 

Inline < li^nner* 

l^nahi^ r * hi , lMiTen;MHrt, is. 

W»l; N !'HHiriPi-\YutaHtu LUr, 
rtiiiMlMbi, MnLi 
IMiiferl yViire, ?*Mvcr 

rj SJivHir (’<■., I.SilCfS Lat*' 
«i,. rlileitnii, in 

(nri-rouilijoiNl Cn, Mei'Mcu, 

i oiui, 

(hirliln (. :iH[iiutirilly. l.tn., OtielElii, 
N V 


Conn. 

Cronk ft Carrier Mfg. Co., Elmira, 
N. Y. 

Morrill, Chaa., 275 Broadway, New 
York. 

Nettleton Mfg. Co., Middletown, 
Conn. 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

Schollhoru Co., Wm., New Haven, 
Conn. 

Utica Drop Forge ft Tool Co., Utica, 
N. Y. 

Plow Lines 

New York Cordage Co., 85 Wall St., 
Now York. 

Plows 

Syracuse Chilled Plow Co., Syra¬ 
cuse, N. Y. 

Plnmb Bobs 

Starrett Co., L. S.. Athol, Mass. 

Plumbers* Brass Goods 

Landers, Frary '& Clark, New Brit¬ 
ain, Conn. 

Pocket Knives 

Northfleld Knife Co., Nortbfleld, 
Conn. 

Wiebusch ft Hilger, Ltd., 9 Murray 
St., New York. 

Police Supplies 

Tower ft Lyon Co., 95 Chambers St., 
New York. 

Polish, Stove 

Black Silk Stove Polish Works, 
Sterling, Ill. 

Dixon Crucible Co., Jos., Jersey 
City, N. J. 

Polo Sticks* Balls, etc. 

Henley, M. C., Richmond, Ind. 

Post Hole Dlgrs^r* 

(See Augefs.) 

Pot Covers, Kitchen 

Lasher Mfg. Co., Davenport, la. 

Pot Stands 

Franklin Specialty Co., 311 Cherry 
St., Reading, Pa. 

Poultry Nettinar 

Clinton Wire Cloth Co., Clinton, 
Mass. 

Gilbert ft Bennett Mfg. Co., Chicago. 

Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

New’ Jersey Wire Cloth Co., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester, Mass. 


Presses, Foot 

Shuster Co., F. B., The, New Ha¬ 
ven, Conn. 

Presses, Meat and Fruit 

Erie Specialty Co., Erie, Pa. 


Presses, Power 

Shuster, F, B., Co., New Haven, 
Conn. 


Prunluar Shears 
(See Shears.) 

Pull Rlnars 

Hobbs Mfg. Co., Worcester, Mass. 
Punches, Belt 

Schollhorn Co., Wm., New Haven,Ct. 
Smith ft Egge Mfg. Co., Bridge¬ 
port, Conn. 

Punches, Conductors 

Bridgeport Hardw'are Co., Bridge¬ 
port, Conn. 

Schollhorn Co.. Wm.. New Haven. 
Vuiic1m-n, Miiiicl 
MurrllL. t.'lvu8., Broudway, N. Y. 


Pumli C’ftrts 

SyrrtcUBf CblUed Plnw Co., Syra- 
eutic, X. y. 


KJtntiHli L'li., C. j., BH’iinlngtHin, N H. 

A (iijiidnnu Mfg, Co., tfbel' 
[Kjrin l-’hllK, .Muss, 

S ml Ell ft ilemmiwuy Co., 103 Puane 
Si , New York. 

Rnii111 torn 

Uurilb- Ci>., IVIlDioE, UhK'besier, 

N Y. 

HiiMriTiitl ^ti|i|klirs 

J.iijiis MiiEivllle Co.. U Vt., IW Will- 
IniH Si., New Virk. 


mira, ft. x. 

Rakes 

American Fork ft Hoe Co., Cleve¬ 
land, O. 

Cronk ft Carrier Mfg. Co., Elmira. 

N. Y. 

Ranares 

(See Stoves.) 

Ratchet Drills 
Billings ft Spencer Co., Hartford, 
Conn. 

Rat Traps 

Automatic Door Catch Co., 218 B. 

57th St., Chicago, Ill. 

Hotchkiss, E. S.. Bridgeport, Conn. 
Smith ft Egge Mfg. Co., Bridgeport. 
Conn. 


Rasors 

Droscher, S. R., 79 Warren St., 
New York. 

Fremont Crescent Metal Mfg. Co., 
Fremont, O. 

Smith ft Hemenway (To., 108 Dnane 
St., New York. 

Radlumlte (To., The, 1545 W. Lake 
St., Chicago, Ill. 

Rasors* Corn 

Kampfe Bros., 8 Reade St., N. Y. 

Rasors, Safety 

American Safety Rasor Co.. Broad¬ 
way and Duane St., New York. 

Fremont Crescent Metal ft Mfg. Co., 
Fremont, O. „ 

Gem Cutlery Co., 84 Reade St., N.Y. 

Gillette Sales Co., Times Bldg.,N.Y. 

Kampfe Bros., 8 Reade St., N. Y. 

Rasor Guards 

Welaa, L. T., 297 Taaffe Place, 
Brooklyn, N. Y. 


Rasor Hones 

Droescher, S. R., 79 Warren St., 
New York. 

Pike Mfg. Co., Pike, N. H. 

Rasor Strop Dressinar 
Hall, E. J., 517 Market St., San 
Francisco, Cal. 


Rasor Strops _ 

Kampfe Broe., 8 Reade St., N. Y. 
Radlumlte Co., The, 1546 W. Lake 
St., Chicago, Ill. 


Recordlna: Instruments 

Bristol Co., Waterbury, (}onn. 


(See Fishing Reels.) 
Refriflrerator Trlmminirs 

Arcade Mfg. C5o., Freeport, Ill. 

Brass GoiSs Mfg. Co., Brooklyn* 
N. Y. 


Refrifcerators 

Herrick Refrigerator Co., 

lo: 


Waterloo, 


Regrinters, Wall and Floor 

Berger, L. D., 59 No. Second St.* 
Philadelphia, Pa. 

Reloading Tools 
Union Hdw. Co., Torrlngton. Conn. 


Revolvers 

Harrington ft Richardson Arms Co., 
222 Park Ave., Worcester, Mass. 
Hopkins ft Allen Arms Co., Dept. B, 
Norwich, Conn. 

Iver Johnson’s Arms ft Cycle Wks., 
1G3 River St., Fitchburg, Mass. 


RidfllrH 


iflllcw 


HamiUon Ulfle Co., Pljnjoiitli. Mick, 

nonklim ft Alien Arm* Co*, 

Norwich, Conii, 

Savngc Arms Co., 55 S Tumnf Si., 
Utlea, N. Y, 

Arms ft Tool Co., J*, Chico- 
live Falls, Mass. 


milt's, Air 

Daisy Mfg. Co., m} UaJnii 
riymoutlLp Mich. 

illn^ Hollers 

Shuster Co.. F. B.. New lUtuu. 01. 


Itipiitna Bar 

MareUaUiown Trowel Co., MstShatl- 
town. Is. 


Mention Hardware Dealers' Magazine when corresponding. 


May, 1907. 


BUYERS' REFERENCE TO ADVERTISEMENTS 


1055 


Ri^et Machines 

Waterbary-Farrel Fdry. it Machine 
Co., Waterbnrj, Conn. 

Riveting: Machines 
Shnater Co., F. B., New Hayen, 
Conn. 

Riveting: Machines* Hand 

Great Lakes Mfg. Co., 152 Lake 
St., Chicago, Ill. 

BoCt Bros. Co., The, Plymouth, O. 
Smith Mfg. Co., F. H., 48 and 60 
St. John’s Court, Chicago, Ill. 

Rivets 

Garland Not ft Blyet Co., Pittsburg, 
Pa. 

Bassall, John, 181 Lafayette St., 
New York. 

Taunton Rivet Co.. Taunton, Mass. 
Townsend Co., C. C. ft E. P., New 
Brighton, Pa. 

Roasters 

Llsk Mfg. Co.,The,Canandalgoa,N.Y. 
Roller Skates 
(See Skates.) 

Roofers* Supplies 
Huenfeld Co., E. H., The, Cincin¬ 
nati, O. 

Roofing:* Asbestos 
Johns-ManvUle Co.. H.W., 100 Will¬ 
iam St., New York. 

Roofing: Brackets 
(See Brackets.) 

Roofing: Paper 
(See Paper.) 

Roofinir, Slate 
Johnson Co., E. J., 38 Park Row, 
New York. 

Roofing:, Tin 

American Sheet ft Tin Plate Co., 
Pittsburg, Pa. 

Roofing:s* Prepared 
Barrett Mfg. Co., New York. 
Berger. L. !>., 69 North 2d St., 
Philadelphia, Pa. 

Bird ft Co., J. A. ft W., 34 India 
St., Boston, Mass. 

Rope 

(See Cordage.) 

Rubber Force Cups 
Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Rubber Matting: 

Elastic Tip Co., 370 Atlantic Ave., 
Boston, Ma^s. 

Rubber Tips* Cane and 
Crutch 

Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Rubber Tips, Slotted Screw 
Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Rules 

Chapln-Stephens Co., Pine Meadow, 
Conn. 

Lufkin Rule Co., Saginaw, Mich. 
Stanley Rule ft Level Co., New Brit¬ 
ain, Conn. 

Sad Irons, Hlectric 
Barr Electric Mfg. Co., W. J., 
Cleveland, O. 

Safety Rasors 
(See Razors.) 

Sand Paper 

(See Emery Paper,) 

Sash Chains 

Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Community Co., Oneida, N.Y. 
Smith ft Egge Mfg. Ck>., Bridgeport, 
Conn. 

Sash Cord 

Carpenter ft Co., Geo. B., 200-208 S. 

Water St., Chicago, Ill. 

Estes Mills, Fall River. Mass. 
Samson Cordage Wks., Boston, Mass. 
Silver Lake Co., Boston, Mass. 
Sash Fasteners 
(See Fasteners.) 

Sash Hang:ers 
(See Hangers.) 

Sash Lifts 

Columbian Hdw. Co., Cleveland, 0. 

Sash Locks 

Champion Safety Lock Co., Gen¬ 
eva, O. 


Ives Co., H. B., New Haven, Conn. 
National Mfg. Co.. Sterling, 111. 
Reading Hdw. Co., Reading, Pa. 
Russell ft Erwin Mfg. Co., New 
Britain, Conn. 

Shelby Spring Hinge Co., Shelby, 0. 
Yale ft Towne Mfg. Ck)., 9 Murray 
St., New York. 

Sash Operating: Devices 
Dronve Co.* G., Bridgeport, Conn. 

Sash Pulleys 

Prairie Mfg. Co.. The, Indianapolis, 
Ind. 

Reading Hdw. Co., Reading, Pa. 
Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Saw Clamp 

Smith ft Hemenw’ay Co., 108 Duane 
St., New York. 

Tow'er ft Lyon Co., 96 Chambers 
St.. New York. ' 

Saw Handles, Cross-Cut 
Ely Mfg. Co.. Theo. J., Girard. Pa. 
Saw Sets and Tools » 

Atkins ft Co., E. C., Indianapolis, 
Ind. 

Dlsston ft Sons. Inc.. Henry, Phila¬ 
delphia, Pa. 

Morrill, (^has., 275 Broad way, N.Y.C. 
Sipltb ft Hemenway Co., 108 Duane 
St., New York. 

Sawing: Machines (Hand 

and Foot Power) 

Barnes Tool Co., New 'Haven, Conn. 
Saws* Butcher 
Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Saws* Hack 

Atkins ft (^., E. C., Indianapolis. 
Ind. 

Diamond Saw ft Stamping Works, 
Buffalo. N. Y. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Jennings ft Co., C. E., 42 Murray 
St., New York. 

Millers Palls Co., 28 Warren St., 
New York. 

Union Hardware Co., Torrlngton, 
<3onD. 

West Haven Mfg. Ck>., New Haven, 
Conn. 

Saws* Hand* etc. 

Atkins ft Co., E. C., Indianapolis,' 
Ind. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Norvell-Shaplelgh Hdw. Co., St. 
Louis, Mo. 

Jennings ft Co., C. £., 42 Murray 
St., New York. 

Slmonds Mfg. Co., Fitchburg, Mass. 
Sawn* Keyhole 
Bridgeport Hdw. Mfg. Co., The* 
Bridgeport, Conn. 

Scalen 

Hanson Bros., IS W. Randolph St., 
Chicago, 111. 

Landers, Frary ft Clark. New Brit¬ 
ain, Conn. 

Osgood Scale Ck>., Binghamton, N.Y. 
PeTouze Scale ft Mfg. Co., 118 W. 

Jackson Boul., Chicago, Ill. 

Reading Hdw. Co., Reading, Pa. 
Sciaiiorfi 

(See Shears.) 

Scrapers* Foot 
National Mfg. Co., Sterling, Ill. 
Scrapers* Kettle 
Fremont Crescent Metal ft Mfg. Co., 
Fremont, 0. 

Screen and 'Window Hang:ers 

(See Hangers.) 

Screens, Coal* Sand, etc. 
Buffalo Wire Works Co.,Buffalo,N.Y. 
Clinton Wire Cloth Co., Clinton, 

Maas. 

Gilbert ft Bennett Mfg. Co., (Chi¬ 
cago, 111. 

Ludlow-Saylor Wire C!o., St. Louis, 
Mo. 

V. .1. W«rp Cloth Co., Trenton. N.J. 
Wright Wire Co., Worcester, Mass. 
Screens* Metallic, Adjusting: 
Metallic Screen Co., Collins, Wls. 


Screw Drivers 
Arcade Mfg. Co., Freeport, 111. 
Billings ft Spencer Co., The, Hart¬ 
ford, Conn. 

Bridgeport ' Hardware Mfg. Co., 
Bridgeport, Conn, 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Kimball Co., C. J.. Bennington,N.H. 
Lee Hdw. Mfg. C!o., 10 Mechanic 
St., Hartford, Conn. 

May hew Co, H. H., Shelburne Falls, 
Mass. 

North Bros. Mfg. Co., Phlla., Pa. 
Patterson, Gottfried ft Hunter, 140 
Centre St., New Y’ork, 

Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Stanley Rule ft Level Co., New 
Britain, Conn. 

Tower ft Lyon Co., 9 Chambers St., 
New York. 

Tuck Mfg. Ck)., Brockton, Mass. 

Screw Machine Products ti> 
1 in. Diameter 
Barnes Co., Wallace, The. 

Screws* Hand and Bench 
Chapin-Stevens Co., Pine Meadow,Ct. 
Grand Rapids Hand Screw Co., 
Grand Rapids. Mich. 

Ohio Tool Co., Columbus, Ohio. 

Screws, Wood 
Parker (3o., Chas., The, Meriden, Ct. 

Scythe Stones and Whet¬ 
stones 

Cleveland Stone Co., Cleveland, O. 
Pike Mfg. Co., Pike, N. H. 

Seed Sowers 

Cyclone Seeder Co., Urbana, Ind. 
Prairie Mfg. Co., Indianapolis, Ind. 

Separators, Cream 
American Hardware Mfg. Ck)., Ot- 
taWa, HI. 

Sharpeners 
(See Articles.) 

Shears and Scissors 
Atlas Shear Co., Bridgeport, Conn. 
Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Fremont Crescent Metal ft Mfg. Co., 
Fremont, O. 

Helnlsch’s Sons Co., R., Newark, 
N. J. 

Wiebuscb ft Hllger, Ltd., 9 Murray 
St., New York. 

Wilkinson Shear ft Cutlery Co., 

Reading, Pa. 

Wiss ft Sons Co., J., Newark, N. J. 

Shears, Grass 

Pierce ft Laux Mfg. Co., Burling¬ 
ton, la. 

Smith ft Hemenway Co., 108 Duane 
St.. New York. 

Wilkinson Shear ft Cutlery (3o., 

Reading, Pa. 

Shears* Pruning: 

Cronk ft Carrier Mfg. Ck)., Elmira, 
N. Y. 

Wlebusch ft Hllger, Ltd., 9 Murray 
St., New York. 

Shears* Sheep 
Chicago Flexible Shaft Co., 180 On¬ 
tario St.. Chicago, 111. 

Pierce ft Laux Mfg. Co.. Burling¬ 

ton, la. 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

Wilkinson Shear ft Cutlery Co., 

Reading, Pa. 

Wlebusch ft Hllger, Ltd., 9 Murray 
St., New York. 

Sheet Metal Specialties 
Eller Mfg. Co., Canton, O. 

Sheets* Iron and Steel 
American Sheet ft Tin Plate Co., 
Pittsburg, Pa. 

Shelf Boxes 
(See Boxes.) 

Shelf Ladders 
(See Ladders.) 

Shellac Bleachers 
Berry Bros., Ltd., Detroit, Mich. 
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Shoe Holder and Polinher 
Great Lakes Mfg. Co., 152 Lake St., 
Chicago, Ill. 

American Hardware Mfg. Co., 0t> 
tawa. Ill. 

Shoe Knives 

Kimball Co.. C.J., Bennington, N.H. 
Shoe Lasts and Stands 
Root Bros. Co., The, Plymouth, O. 
Shot Gnns 
(See Guns.) 


Shovels, Spades and Scoops 
Avery Stamping Co., Cleveland, 0. 

Show Cases 

Detroit Show Case (k)., 476-490 W. 
Fort St., Detroit, Mich. 

Grand Rapids Show Case Co., Grand 
Rapids, Mich. 

Shutter Holder 

Smith Sc O)., F. P., Sharon Hill, Pa. 

Silver Platlnar, Without 
ESlectricity 

Steinricb ft Co., G. L., 190-196 
West Broadway. New York. 

Silverware 

(See Plated Ware.) 

Sink Brushes. Wire 

Bigelow, J. F., Worcester, Mass. 

Sink Strainers 

Andrews Wire ft Iron Works, Rock¬ 
ford, lU. 

Skate Sharoeners 

Gsbom Mte. Co., Cleveland, 0. 

Smith ft uemenway (k>., 108 Duane 
St., New York. 

Skates, Ice 

Barney ft Berry, Springfield, Mass. 

.Martin Skate Co., Boston, Mass. 

New York Sporting Goods Co.. 17 
Warren St., New York. 

Union Hdw. Co., Torrington, Conn. 

Winslow Skate Mfg. Co., Samuel, 
Worcester, Mass. 


Skates, Roller 

Barney ft Berry, Springfield, Mass. 

Chicago- Roller Skate Co., 66 8. 
Canal St., Chicago, 111. 

Cycle Skate ft Sporting Goods Co., 
37 Park St., New York. 

Henley, M. C., Richmond, Ind. 

New York Sporting Goods Co., 17 
Warren St., New York. 

Richardson Ball Bearing Skate Co., 
601 Wells St., Chicago, Ill. 

Union Hardware Co., Torrington, 
<k>no. 

Winslow Skate Mfg. Co., Samuel, 
Worcester, Mass. 


Skirt Boards 

Smith ft Son, F., Clinton, la. 

Skirt Hangpers 
(See Hangers.) 

Skyliarhts 

Drouve Co., O., Bridgeport, Conn. 
Eller Mfg. Co., Canton, O. 

Slat Adjuster 

Garslde Mfg. Co., The, Paterson,N.J. 

Sleds 


Hunt, Helm, Ferris ft Co., Harvard, 

Sled’s, Coaster 
Hill Standard Mfg. Co., 468 Chase 
St., Anderson, Ind. 


Sleds, Steel 

Wagner Mfg. Co., Cedar Falls, la. 
Sleeve Boards 
Eclipse Mfg. Co., North Girard, Pa. 
Auxiliary Ironing Board Co., Roch¬ 
ester, N. y. 

Snow Shovels 

Stomping Co., Clerflojid. O. 
Niil iIpfI HK: I'upJJ'PrH 
rttmdir'imln , Haltlmorr, Mfl 
TviFficr iVfuas Wiirta. ill PYodkliii 
St. Chios go. Hi. 

SolileriiiK Punioee, Kero¬ 
sene 

Ettmes 7 'i>&l Co.. Npw Hiivct]. Conn. 

Sotdertnig 

Claytoti & Lsmb^rt Mfg. Co.. De¬ 
troit. Taioh. 

Tqnjer Hrusa Works. Ctiloago, ill. 
?«olcterlnK’ Sets 
Area do Mfg. Co., Freet^c^^t, III. 


Spoke Shaves 

Ohio Tool Co., Colnmbns, O. 

Stanley Rule ft Level Co., New Brit¬ 
ain, Conn. 


Spoons and Forks 
(See Plated Ware.) 

Spoons, Bastins and Mixlngr 
Potter Mfg. Co., Geneva, Ill. 


Spoons, Tinned 
Atlas Mfg. (3o., New Hsven, C<hul 


Sporting: Boots and Shoes 

Wltchell-Sheill Co.. Detroit, Mich. 


Sportlnir Goods 

Cycle Skate ft Sporting Goods Co., 
37 Park St., New York. 

Draper-Maynard Co., Plymonth, 
N. H. 

New York Sporting Goods Co., 17 
Warren St., New York. 

Sprayinir Machines 

Myers ft Bro., F. E., Ashland, O. 

Standard Stamping Co.,Marysville, 0. 

Spring: Hlngros 
(See Hinges.) 

Springs 

Barnes Co., Wallace, The, Bristol, 
Conn. 

Tuck Mfg. (3o., Brockton, Mass. 

Squares, Steel 

Disston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Nichols Mfg. (3o., Ottumwa, la. 

Rnasell ft Erwin Mfg. Co.. New Brit¬ 
ain, Conn. 

Sonthlngton Cutlery Co., 42 Murray 
St., New York. 

Squares, Try, Mitre, etc. 

Diaaton ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Jennings ft Co., C. B., 42 Murray 
St.. New York. 

Stanley Rule ft Level (3o., New Brit¬ 
ain, Conn. 

Stable Fixtures 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Stamping:, Sheet Metal 

Avery Stamping Co., Cleveland, O. 

Cleveland Stamping ft Tool Co., 
Cleveland, 0. 

Staple Machines 

Shuster Co., F. B., New Haven, Ct. 

Staple Puller, Fence 

Utica Drop Forge ft Tool Co., Utica, 
N. Y. 


Staples, Wire 

Keystone Fence Ck>., Peoria, Ill. 
Townsend (To., C. C. ft B. P., New 
Brighton. Pa. 

Wright Wire Co., Worcester, Mass. 


Steak Pounders 

Arcade Mfg. Co., Freeport, III. 
Wagner Mfg. Co., Cedar Falls, Is. 
White ft Son. Ira F., 144 Walnut 
St., Newark. N. J. 


Steel 

American Tube ft Stamping Co., 
Bridgeport, Conn. 


Steel Stampingrs, Cold Rolled 

American Tube ft Stamping Co., 
Bridgeport, Conn. 

Barnes Co., Wallace, The, Bristol, 
Conn. 

Steel Ware, Cooking: 

Avery Stamping Co., Cleveland, O. 

Cleveland Stamping ft Tool Co., 
Cleveland, O. 

Step Ladders 
(See Ladders^ 

Stocks and DIcj* 

Armatrong ilfg. Co., BrMgeport, 
Cunn, 

Stove Pnllnh 

Poll ah.) 

Stove Trocks 
(Hfe Tracka.) 


Stoves anil ftftnve* 

liifl^pondeol Stove Co., Detroit, 

Mith, 


Stoves, Olt and Gnsollne 
J''loiTi(* ft Alwi-od Alfg, Co., 270 
Hmadwaj, N. Y. 

Taylor ft BoggLa FJy. Co., Cleve- 
laiid, O. 


Rochester, ^ Y. 

Watson-Porter-Watson Co., Ltd.. 
Cnadilla, Mich. 


Strainers, Sink 

Andrews Wire ft Iron Wks., Rock¬ 
ford, lU, 

Pritchard-Strong Co.. Rochester, 
• N. Y. 


Stretchers, Fence 
(See Wire Stretchers.) 
Swimming: Devices 
Ayvad Mfg. Co., Hoboken, N. J. 
Swingps, Porch and Lawn 
Ohio Bake Co., Dayton, O. 

National Ventilator Co., 149 So. 
Jefferson St., Chicago, 111. 


Table Ware 

(See Plated Ware.) 

Tables, Folding: 

('dell Works. Indianapolis, Ind. 

Tack Pullers 

Lee Hardware Mfg. Co., F. E.. 10 
Mechanic St., Hartford, Conn. 
Tackle Blocks 
(See Blocks.) 

Tacks, Brass Head 
American Bing Co., Waterbary, 
Conn. 

Tacks, Copper _ 

Huasey ft Co., C. G., PltUburg, Pa. 

Tanks 

(See Articles.) 

Tapes, Measuring: 

Lufkin Rnle Co., Saginaw, Mich. 
Starrett Co., L. S.. Athol. Mass. 
Taps and Dies ^ 

Armstrong Mfg. Co., Bridgeport, Ct. 
Targ:ets and Traps 
ChsmberUn Cartridge ft Target Co., 
Cleveland, O. 

Terne and Tin Plate 
American Sheet and Tin Plate Co., 
Pittsbnrg, Pa. 

Testers, Milk and Cream 

American Hardware ft Mfg. Co., Ot¬ 
tawa, 111. 

Thumb Tacks 

Hawkes-Jackson Co., 82 Doane St.. 
New York. 

Ties, Horse and Cow 
Bridgeport Chain Co., Bridgeport. 
Conn. 

Oneida Commonlty, Ltd., Oneida. 
N. Y. 

Tilling: Spades 

Iwan Bros., Streator, 111. 

Tin Boxes, Cash, Boad, ete. 

(See Boxes.) 

Tinsmiths* Tools 

Peck, Stow ft Wilcox, 27 Murray 
M.. New York. 

Tinware __ 

Lisk Mfg. Co.,The,Cansndaigiis,N.Y. 
Toasters, Bread 
Harkins ft WiUis, Ann Arbor, Mich. 
Standard SUmp’g Co., Marysvllle.O. 
Tobacco Knives 
Kimball Co., G. J., Bennington,N.B. 
Tongrs, Machinist 
Barnes Tool Co., New Haven, (k>Da 


Tool Bag:s 

(See Articles.) 

Tool Chests and Cabinets 

American Tool Chest Co., 200 W. 

Houston St., New York. 

Jennings ft Co., G. E., 42 Mnrrsy 
St., New York. 

Tools 

(Bee Articles.) 

Torehes, Fntttne 
Hjimmcr ft Co., nnipfonL Coos, 
Wall Mfg. Supply Co., P.* 
eheoji Pa. 

Torches, Plumbers* 

Clayton ft Lambert Mfg. Go,, 
ti^till. Mich. 

Turner Brass Works, 61 No, Frsalo 
tin St., Chicago, III. 

Torches, Outdoor, Gasoline 
Tomer Brass Work*. 61 N. Fnuik' 
I in at., CblotfO, tit 


Mftntron Hardware Dealers* Magazine when corresponding. 



Udell Works, Indianapolis, Ind. 
Traps 

(See Articles.) 

Traysy Crumb 
Buffalo Mf«. Co., Buffalo, N. Y. 
Tree Guards 


Buffalo Wire Wks. Co.. Buffalo,N.Y. Wanrons, Deltverjr 

Ohio Structural Iron Co., 6 Warren Sycamore Wagon Works, 109 Ed- 


T wire. Brass and Copper 

(See Jacks.) Plume & Atwood Mfg. Co., 270 

Waarons, Coaster Broadway, New York. 

Hlll-Standard Mfg. Co„ 45S Chase Wire Chains 
St., Anderson, Ind. (See Chains.) 

Hunt, Helen, Ferris & Co., Harvard, Wire Cloth 

***• Buffalo Wire Works C3o., Buffalo, 


St., Sandusky, 0. 


ward St., Sycamore, Ill. 


Wright Wire Co., Worcester, Mass. Wall Plaster, Asbestos 


Trellis Work Johns-Manville Co., H.W., 100 Wlll- 

Bureka Fence Mfg. Co., Richmond, St., New York. 

Ind. Washers 

Wright Wire Co., Worcester, Mass. (See Bolts and Nuts.)- 
Trouser Hauler WMhers, Automobile and 

(See Hangers.) Bicycle 

TroweU, Maaon,’ Taunton Elret Co., Tn 

Atkins A (3o., Inc., E. C., lndlanap< Washers, Friction 
oils, Ind. Barnes Co., Wallace, r 

DIsston A Sons, Inc., Henry, Phila* Conn, 

delphla. Pa. Washers, Lock ani 

Trowels, Garden Hobbs Mfg. Co., Worcc 

Avery Stomping Co., Cleveland, O. Washers, Piano 

Mfg. Co., Worcei 

RSb%'?t'er N* Y^*’ ® ’ Washing Machines 

nocnesie^ « y. Brammer-Mfg. Co.,'H. 

Factwy Second St., Davenport 

Grimd ^pl^ Hand Screw Co., Glascock Bros. Mfg. Co., 

Grand Rapids, Mich. Horton Mfg. (5o., Ft. Wi 

Trucks, Hand Paragon Mfg. Co., 543 

Clark Co., Geo. P., The, Windsor ^ Bldg., Chicago, Ill. 

Locks, Conn. - Standard Mf^ Co., The 

Trucks, Nail Kegr ^fj^® Washer Co. 

Peck-Hamre Mfg. Co., The, Berlin, , 

Wls. Washing Machinei 

Trucks Stove Motor 

Arcade Mfg. CJo., Freeport, Ill. 

Weel Coffleld A 8?n,* P.^.*, D 

Am^can Tube A Stomping Co., Wayne Mfg. Co.. 125 

CO.. Plttubur,. 

Turnbuekles Estes lillls. Fall River, 

Merrill Bros., Brooklyn, N. Y. Watches 

Huenefeld Co., B. H., The, Clncin* Haven Clock Co., 

natl, O. Conn. 


Barnes Co., Wallace. The, Bristol, 
Conn. 

Washers, Lock and Knob 
Hobbs Mfg. Co., Worcester, Mass. 
Washers, Piano 
Hobbs Mfg. Co., Worcester, Mass. 

Washingr Machines 


N. Y. 

Clinton Wire Cloth Co., Clinton, 
Mass. 

Gilbert A Bennett Mfg. Co., Chi¬ 
cago, Ill. 

Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

New Jersey Wire Cloth Co., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester, Mass. 




Wire Cutters, Electric 
Roberts Mfg. Co., Somerville, Mass. 
Wire-Drawingr Machinery 
Wright Wire Co., Worcester, Conn. 
Wire Fences 

(See Fencing, Iron and Wire.) 


Brammer-Mfg. Co.,'H. F., 1468 W. Goods 

Second St., Davenport, la. Andrew Wire A Iron Wks., Rock- 

Glascock Bros. Mfg. (3o., Muncle,Ind. lord. Ill. 

Horton Mfg. Co., Ft. Wayne, Ind. Buffalo Wire Works (3o., Buffalo, 
Paragon Mfg. Co., 543 Monadnock N. Y. 

Bldg., Chicago, Ill. Gilbert A Bennett Mfg. Co., €hl- 

. Standard Mfg. Co., The, Shelby, 0. IB. 

White Lily Washer Co., Davenport. Parker Wire Goods Co., Worcester, 
la. Mass. 

Washing Machines — Water Wire Lathing 
Motor (See Lathing.) 

American Washer Co., 118 Sydney Wire Nails 


vreeporc, *u. St gt . —(See 

^ ^ Coffleld A Son, P. T., Davton, O. Wire 

je A Stomping Co., Wayne Mfg. Co., 125 Sidney St.,. Eureka 
Conn. St. Louis. Mo. 

Tube Co.. Pittsburg, Waute 

. Estes lillls. Fall River, Mass. Wire 

Brool^n, N. Y. Watches ,.J8ee 

, B. H., The, Cincin- New Haven Clock Co., New Haven, Wire, 
Conn. Malln 


Manning, Bowman A Co., Meriden, Water Coolers 


Conn. 

Turn Plates 


Buffalo Mfg. Co., Buffalo, N. Y. 


N^ Departure Mfg. Co., Bristol, 


Conn. ' ’ (See Motors.) 

Twine, Binder Weaners, Calf 

Carpenter A Co., Geo. B., 200-208 Pierce A Laux Mfg. Co., Burlln 
^8, Water St, Chicago; Ill. ton, la. 

*Twtn^es ^B^eatber \^anes 

I^ter St., Chicago, Ill. Security Llfhtnlnr Rod To Rn 

ColumhUn Rope Co., Auburn, N. Y. ll^ton ^ ' 

Bates Mills, Itoll River, Mask. ...r ’ a 

N. Y. Cordage Co., 83 Wall St.,N.Y. Y®^***; ,4** Hammer 

Twist Driils 


:. Co., Burllng- 


(See Nails.) 

Wire Reels 

Eureka Fence Co., Richmond, Ind. 
Wire Rope, Iron and Steel 
Wright Wire Co., Worcester, Mass. 
Wire Specialties 
(See Articles.) 

Wire, Spooled 
Malln A Cleveland, 0. 

Wire Straiahteninir Machs. 
Shuster Co., F. B., The, New Ha¬ 
ven, Conn. 

Wire Stretchers 
Arcade Mfg. Ck>., Freeport, Ill. 
Eureka Fence Mxg. Go., Richmond, 
Ind. 

Hunt, Helm, Ferris A Co., Harvard. 
Ill. 


Frledlev-VoRlifl^ Po loa 90 ± Keystone Fence Co., Peoria, lU. 

ari^ey^^ 08harat co.,194-204 Mather wilcox Mfg. Co., Aurora, Ill. 


St., Chicago, Ill. 


Security I^htnlng Rod Co., Bur- Wood Screws 
llngton, Wls. (See Screws.) 


(See DrlllsJ 
Umbrella Itocks 

Eureka Fence Mfg. Co., Richmond, 
Ind. 

Varnish 

Adams A Biting Co., Chicago, III. 
Berry Bros., Detroit, Mich. 

Lucas A Co., John. Phils.. Pa. 

Nice, Eugene E., ^2 South 2d St., 
Philadelphia, Pa. 

Varnish Removers 
Adams A Biting Co., Station I, Cbl- 
cagOb Ill. 

Lucas A Co., John, PblUdelphia, Pa. 
Valves and Plnnirers 
Becger Bros. Co., Philadelphia, Pa. 
Berger. L. D., 58 North 2d St., 
Philadelphia. Pa. 

Ventilators • 

Drouve Co., G., Bridgeport, Conn. 

I wan Bros., Streator, lU. 
Ventilators, AdJ. Window 
National Ventilator Co., 149-51 So. 

Jefferson St., Chicago. Ill. 
Ventilators, Revolving; 

^rger Bros. Co., Philadelphia, Pa. 
Vises 

Atematby Vise A Tool (3o.. 601 51st 
St., (Thlcsgo, Ill. 

Colombian Bdw. Co., Cleveland, 0. 
Parker Co., Cbas., Meriden. Conn. 
T<mer A Lyon Co.. 96 Chambers St.. 
New York. 

Waffle Irons 

Bly Mfg. Co., Theo. J., Girard, Pa. 


Wediges, Axe and Hammer Woodenware 

Sawyer Belt Hook Co., 108 Duane Udell Works, Indianapolis, Ind. 

St., New York. Wrenches 

Weil Wheels Barnes Tool Co., New Haven, Conn. 

Union Elevator A Machine Co., 144 Bemis A Call Hardware A Tool 
Ontario St., Chicago, Ill. Co.. Springfield. Mass. 

Wheelbarrows ' BUJlW ^ Spencer Co., Hartford, 

^U.*nd'‘o Bu'iffrti Automatic Wrench Co.. 

“pTugh&pair'llfYC<^a™W.S?h ci;.,‘worceater. Man. 

Co.. Sy».- Co Monomln« Mlcb^ 


cuse, N. Y. •* — 

Whip Display Rack 
Best, John H., Galva, Ill. 

Whip Sockets 
Lee Hardware Mfg. Co.. F. E., 10 
Mechanic St., Hartford, Conn. 
Wholesalers, Gena Mdse. 
Butler Bros., Chicago, III. 
Window Cleaners 


Irland Pipe Wrench Co., 16 Court 
Square, Boston, Mass, 

Mossberg Co., Prank, Attleboro, 
Mass. 

Patterson, Gottfried A Hnnter, Ltd., 
146-160 Centre St., New York. 
Russell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Star Mfg. Co., Carpentersvllle, HI. 
Tower A Lyon Co., 95 Chambers St.. 
* New York. 


®“8V."j.“bS5i &rt.*’cb?»aS* ,r “ ViSM'-Mf,. Co.. SbelbrTlUe. 


St. John's Court, Chicago, Ill. 
Window Cord 
(See Sash Cord.) 

Window Fasteners 
(See Sash I^ks.) 

Window Sigrns 

(See Decalcomauia Signs.) 
Window Screens 
(See Screens.) 

Wire, Barbed 
Keystone Fence Co., Peoria, Ill. 
Wire Baskets 
(See Baskets.) 


Walworth Mfg. Co.. 128-136 Federal 
Bldg., Boston, Mass. 

Wrenches, Tap 
Sp^n|fieM Level A Tool Co., Spring- 

Wringrers 

(See Articles.) 

Yarn, Lath and Fodder 

Columbian Rope Co., Auburn, N. Y. 
Yoke Centers, Antomatic 
Automatic Neck Yoke Go.. Indlas- 
apolls, Ind. 


Mention Hardware Dealers’ Magazine when corresponding. 




<Jf Why iji(t i/.J^ vdiir U^cnl Kpnrtsiiit^Ti with atti Jictive printed matter? 

Arouse tjjt-ir intercht in ytoir S j EVENS sTnrk — make them huy ! 

<If A stnkiji^f ml for \ our htHikli t or rirmlar on order of above page iUuatration, 
or loiir ]>ag<' si/f. Nvill Ik- forwar<h'i] FHEkj on deniniob Express charges to 
he nu t hv \on. 

<|f INCfMlVSE VnEll SALES-1 N( 11 EASE YOUR PRO FITS ON THE MOST 
TMtOFnABLE FIIIEAIIAIS LINE. 

(|f Srihl fiU' tlirit Eld’i IJM .)—tf tifii iptti t m tf. 

J. STEVEINS ARiVlS iSfc TOOE CO. 

P, O. BOX ^25 

CHioor»e:iD 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS OM Last Packs. 
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RIUBS AND RASPS 


&LM CITY End Cutting Bolt Clippers 

uts 3'8 in. Bolts. Interchsngesbie psrU. 2o in. long. Jspsnnsd Hsndles 
pnctical tool for Harness Makers, Bost snd 
Wagon Builders, StructursI Iron Workers, 

Blacksmiths, Etc. 

MANt'KACrrUKI) BY 

HE WM. SCHOLLHOBN CO^ New Ham, Cmul 

akf rs of Bernard's Patents, Bernard. Parioon. Lodi 
nd Excelsior Pliers, Punches, Nippers and Dividers. 

miSTOl’S^STEEL BELT lACWG 

lOST EFFICIENT FASTENER FOR ALL BELTS 

liivrs Money for f’ser :: (iood Profit for Dealer 
Write for Sew ClreularAA and Saniplen 

HE BRISTOL COHPANT, Waterbary. Conn.. U. S. A. 

EW YORK: 114 Libwiy St. CHICAGO: 753 Nonadaock Bldg. 



READY TO APPLY FINiaHEDJOIKT 



The KINGFISHER Trade-Mark on a silk 
line stands for quality first, last and all the time. For 
sale by ever)' large jobber in this country. 

Send lor our Catalooue. lt*a worlli tiavlng 

E l HffADTTM’C Makers of tho KINGFISHER Brand of SUk Lines 

o Jo IflAnlini 3 3Uni3 ROCKVILLE. CONN. 

BRONZE POWDER WORKS Ca 

Formerly CARL SCHLENK 
Factories : Elisabeth, N. J. Roth, near Nnreaberf, Cemuny 

Bronres for Gilding Agricultural Implements, 
looisand Vt'tshing Machines a' Specialty. 

Send lor samples and prices. New York OiUce: 93 wmiaoi S:. 

FRESCO GOLD PAINT. 

JOHN S0MME:IL'S “PERrECtlON 
RED CEDAR FAUCETS 

i First Quality Warranted I'inoly Finisl'l 

Matif tnit of tlic Ibst Sclti'itd I'bniila Ktd Cid.. 
OiiI\ tin (nmniu* a’f sj.imtHtl in the uotnl, with 

tia-lf tn.uk M.M.’I I SK ( !<< )S.s 
Wiitt ftn s till all kiii<K of \Vot>d 1 auccts^ 

JOHN SOMMER’S SON 

355-365 CENTRAL AVENUE NEWARK, N. I 



Covert Mfg. Co. 

TROV, N. V. 


itnstructed on scientific principles, if produces nails 
irropor form and eliminates the coarse, thickening 
luleiuy caused by cutters of the shearing or bitinu 
iiu I pies. 'I'he GF.M has stood the test of time. 
SKLLS. 

EWARC OF INFRINGEMENTS. THE QCM PATENT 
SUSTAINED BY THE U. B. BOURT OF APPEALS. 

THE H. €. COOK CO., Ansonia, Coon. 

TCMPORARY OmCC; 506 nCOFT ST., SAN mANCIOCO 



Sold by all Jobbers at best discounts. 

Covert Mfg. Co., 


THB STAR SARETY CORN RAZOR 


WHY SHOULD YOU SUFFER? 
Be Yonr Own Chiropniist 

Price HI.OB. Fulldeaerh- 


Digitized by LjOOQle 
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Ames Sword Company 

enieoPEE, mass. 

T 

MANUFACTURERS OF 


SEND FOR 
CATALOGUE 


PATENT PERFECTION PADLOCKS 

ALL SIZES 

Half Inch to Two and a Half Inches 



WHEN you see the name MORfiHL (Reg. in U. S. 
Pat. Office) on a tool, yoo will know that it is the 
eHS MAM very best tool of its kind that can be made. All our 
ON Au MV GOODS waffanted. Too take no chance. 

CHA.S. MORRILrU 
Broadway, - NEW YORK 


Yon’rej " OIL” Right 

GEM OILERS 



AND PROVE IT 

Write lor NcwC.italogae 

GEM MFG. CO. 

PITTSBURG, PA. 

ALL GOODS GUAR ANTFED 


FACTORY LOCATIONS 

Any Manufacturer, Hardy* are Merchnnt or Artl<»an 
In aearch of another liK-atlon at some town where f'n- 
flltions would t»e “ ItlKht." should Inre^tliratetheeif*’!* 
lent opportunities exlntintr in the Southw'est. especially 
In the new stAteof Oklahoma aloni; the line* of the 



For the .Mercliaiit or Artisan, excellent trade con¬ 
ditions prevail; while the Manufacturer would find all 
oon<lllton«i favorable and also secure some Inducenients 
fn*m < ommerrlal < lubs. 

Send for a rojiy of the new complete book, "Oppor¬ 
tunities.*'describing all sections along the Hock Island- 

Fri-Hio. 

N. SCHULTER, Industrial Co mm is# toner. 
Reck Islsnd-Frtoco lines. 1144 Prises Bldg.. St. Unit. M*. 



iviiivvs, Auger r>iLs. 

very tool covers*! by a broad 


T’bini'S (both Inm and wood). ('blHei'* 

Sim Li- Sluno-j, Ib'iiili ;unl Ilaiul .'^•■rews. etc 

^'i.i 1 

NOTE: We do not sell Catalogne Houses 


“OHIO QUALITY” 

im flouBded apoB elmoBt m Ccotnrj of 
active cjtperlcBcc and progress Is 
ths edge tool bBslmcos. 

The high efriclency of "Ohl(»" toolt 
oniii)cn<i» them to careful merhanli'S. 

rnd«>r this trade mark, wblck !• ■ 
guaraiiioe of best c© 

ij jHlity. we niaiiu- 
fai tiire A full line of 


OHIO TOOL COMPANY, Columbus, Ohio 



ni.iiuif.'u turc a full line of r 3 o()r HclU and Escutcheons 
in all I'mi-'iics. AKo Trip (iongs. Hand Hdls, Sleigh Hells, etc If 
in iu<(l of anything in the bell line we can supply you. 
our cMuplctc I ioM'riiitive Cata!"gue 

THE STARR BROS. BELl. CO. FAST HAMPTON. CONNECTiCiT 




Write for 


IF IT’S OUATJTY 
YOU WAN! IN 
^ ^\\^ ONLY MAKi: ONL 


FILES, "DELTA” 


IS THE BRAND 


orAi.ri V 

( AKVT R 


. AND THAT IS 

FILE COMPANY 


I hi: B1 ST ON EARTH. 
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In Answering Adverti 








The T'irst Safety Revolver to use the Correct 
Safety Principle 


Hopkins & 

Allen POLICE” 

REVOLVER 


The Hopkins & Allen Safety Police ’’ applies to a revolver for the first 
time the absolute safety principle, without in any manner taking away its 
strength or robbing it of any of its accuracy and reliability, the power and 
simplicity of the mechanism will be seen at a glance. 

Cut explains the safety principle. No complications at all; when trigger 
is pulled hammer drives straight to firing pin and delivers the full force of 
its blow—without any striking lever or other mechanism interfering with 
the strength of the blow—no chance for missing or hanging fire as in other 
safety revolvers. When trigger is released, the hammer, working on its 
eccentric, rises instantly and rests on the solid steel frame—strike the 
hammer purposely or by accident, it cannot go off. Nothing can move the 
hammer on to or near the firing pin until trigger is again pulled. 

New solid locking joint—the safest and strongest on the market. Has 
solid post and mortised back strap ~ no cutting away of metal—both retain 
their original strength and the dog fits into grooves in post when joint 
closes making it' strong, solid and firm —positively cannot shoot loose. 

PRICB 

Write for illustrated Gun Guide and Catalog for 1907—the most satis¬ 
factory ami interesting^ catalo^^ue issued. Shows a complete high grade Hue 
at |iopuiar prices^ 

Our advertising dejmrtmcnt will supply dealers with advertising ujatter 
for their own distribution. Write for particulars. 

The Hopkins & Allen Arms Co. 

120 McKinley Ave., Norwich, 6onn., C. S. 71. 

LONDON OFFICE, 6 City Road, Ftnabury Sqomre, L«ii«Ioo 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS oK Last 
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Our Advertisi: i 
He prepares y 
types and Cut 
He advises abt > 
He places his : 
command. 
Write us aboii 
Yale & Towni: 
Write for illui 
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50,000 (Fifty Thousand) Satisfied Carpenters Use the 

SEAVEY IMPROVED MITRE BOX 

WHV ^ 

fst. Cuts any an|irl«» speeial or renrular. 

3cl. Any otxllnary hand saw can ba uaad. 
drd. Lilgrhtast box made (3 lba.>. 

<4th. Can be applied Instantly. Saves time, labor and money. 

Sth. The Only Mitre Box made that Is attachable to Inside 
and outside work: without any special attachments. 

OO YOU STOCK THEM? IR ISOT, YOU ARE UOSIISO MONEY. 

Ask your jobber for this, and if he will not supply the genuine accept no imitation, but 
write us direct for the Green Book and prices. 

Smith ( 8 l Hemenway Co., 109-110 Duane St., N. Y. City 


In PLIERS and NIPPERS 
THE “UTICA BRAND” IS THE BEST 


Only the Genuine Bear this Mark 



TRADE MARK 


It's a Guarantee of Perfection 


It’s The Best 
Button’s 
PUcr Nude 



No. 1000 Qlant Button's Filer. The only Filer of its kind that has four (4) wlre.cutteru. 


We specialize on Pliers and Nippers. That accounts for the great reputation 
Utica Tools have made for themselves. 

Ask your Dealer for them and Accept No Substitute. If He Cannot Supply You, Write Us 
For our Complete Line write for our Catalog. ** PLIER PALMISTRY." 

UTICA DROP FORGE & TOOl COMPANY. 


Consult BUYERS’ REEERENXE TO ADVERTISEMENTS on Last Pages. 
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“TRIUMPH” 



DOG LEADS 

KENNEL and 

HALTER CHAINS 


^re tKe Kind tKat sell tKemselves. Display | 
tKem. CHain your “PROFITS** witK these 
Chains, Mr. Dealer 


- Manufacturers - 

THE BRIDGEPORT CHAIN CO. 

BRIDGEPORT, COXN. 


CoNK'U UUVERS' REFERENCE TO ADVERTISEMENTS t)s PAOi*. 
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DELIVE 

FREE SAMPL 


We Mam 



wtEhvsi 

^***^*'^fc*NG ADVEXTISEUENT! 
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WIEBUSCH & HUGER, LbL 


9 Vo tS Murray Street• ^/ew York 

Pacific Coast Officaa: 438 Market Street, San Francisco, and McKay Buildinv, Portland, Ore. 

SOLE AGENTS FOR THE 


Genuine En^h Wilkins on She^ Shears 

T 



!No. 3787 B 


INUi 


To distinguish them from imitation they bear the TRADE 
MARKS “SOUND** and the name “WILKINSON** 
stamped on every shear. 


Every GENUINE Wilkinson Sheep Shear is also stamped “ENGLAND** or 
“MADE IN ENGLAND.** ACCEPT NO OTHER AS WILKINSON*S; THEY 
ARE SPURIOUS. " 


Cosplete Ltaie» suited to iD sedlois pi the Diiled Slates 



Setter Shears could not be produced at any price. IMITATIONS have neither 
:he quality, temper, finish, nor design of the GENUINE Wilkinson, which will cut 
^OOL better, faster, and longer than any other make. 

REFUSE TO TAKE A SUBSTITUTE 

iTou should have the Genuine Wilkinson Sheep Shears on your shelves. If you have 
lot, you are missing a chance for business. Jobbers are supplied. Send order to 
iTours. Write us for source of supply if you find any difficulty in getting the 
genuine English Wilkinson make. 

Illustrated Price List mailed to dealers sending business card and Jobber's name. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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WE CREAl 


Over : 


“SAY I 

Tl:ii»l» Great'* \ 



«*LL 

New York 


A.KS'aw-*g,„o Advert 
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McCarthy Guard Rafl and Lantern Holder 





Contractors, Gas Companies, 
Water Works, City Depart¬ 
ments, etc., will buy this Guard 
Rail and Lantern Holder as 
soon as it is shown to them. 


A great protectton to the public. 

An absolute Guard against llabUity for damages. 
Cost Is small and protection great. 

The Uprisht is of wrought iron, sharpened on one end so that it can be easily 
driven into the ground. 

The Top or Holder for the boards is made of malleable iron. 

On one side of the top of the post is a small ear or eye, to which the lantern 
is secured with a LOCK. This lock Is a part of every Post. 




Cmmsu BUYSBS’ SEFESENCE to AOVEKTISEHENTS m Lmt Pa 
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VROOMAN’S 

RATENT SANITARV 

Sink: Strainers 

ARB THE BEST 

Keep Sinkfi Olean 

Save Rlumbera’ 3illa 

Quick Sellera 


A HBW IDMA. See the hook ? t* 


White enamel Sinks 
are rounding in the 
corner a of bottom, 
consequently the 
strainer slides toward 
the middle instead of 
standing close up in 
the corner of sink. 



FIVE FINISHES 

Plain Tin, 

Japanned Tin, 

Three colors of Vit- 
reons Bnamel. 

Two sises of each 
dnish. 

The hook is now put 
on every strainer 
made. 


TO FASTEN TO ROLL RIM SINK 

Hold the Strainer in the corner and bend the wire around the roll top of 
sink (as shown in cat) Just far enough so you can unhook without altering the 
shape of hook. This will hold the strainer drmly in corner. For wood frame ainh 
break off the hook and use nail, 

ORDFR FROM YOUR JOBBRR ^ 

OR DIRBCT M 

Andrews Wire and Iron Works /A 

DBPARTMFNT M / \ 

ROCKRORD, ILrU. / \ 

Makers of Hi^h Grade Wire Goods / ' ^ \ 

Conductor j 1 \ 

Strainers 4 




Bushel and Half-Bushel Baskets 
Galvanized after made 
Very strong 


Potato 
Mashers, 
etc., etc. 

Send for 
Catalogue 


Hanging Baskets 
8. It. 12 and 15 inches in 
diameter 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paczs. 
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Impro 


Of tl 
in oil 


Stank 

N< 


Stanl 

Nei 
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HARDWARE DEALERS’ MAGAZINE 


June, 19®?. 


Yonr June Needs 

You’ll find them in our June catalogue—^yours for 
the asking. 

Incidentally, too, that June catalogue will help you 
to realize better all the poBsibilities—for you—^in the 
four-house scale of our operations. 

With market conditions generally such as make the 
mere getting of the goods none too easy for the ordinary 
jobber, our June offerings are decidedly suggestive. 

Not only have we all the goods that June catalogue 
shows, but also you will find the usual plenty of l^ders 
in every department— with extra special Sporting 
Goods and Summer Sales. 

Shall we send you our June catalogue—No. K 614— 
to YOU? 

BUTLER BROTHERS 

WHOLESALERS OF 6ENERAL MERCHANHISE 

NEW YORK CHICAOO ST. LOUIS lONNEAPOUS 

SAMPLE HOUSES: BALTIMORE DALLAS 


Coirtui.T BUYERS’ REFERENCE TO ADVERTISEMENTS ON Lmt Faom. 






‘CRONK” QUALITY-“CRONK” PRICES 




ANTI-CLOG LAWN 
or GARDEN RAKE 


CRONK GARDEN MATTOCK 


Write for Catalogue of our Complete Line 


lEe Cronk & Carrier Mfg. Co. 

ELMIRA, N. Y. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS ok Last Races. 
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The Frank Miller Co. 


Maniilactttrert of the Preparations for Use on Harness Known as 



[piiTOll 

MSmi 


The Standard of ttie World 


Hig^hest Awards, Centennial, 1876 
Highest Awards, World’s Fair, 1893 


The Tery best article of its 
kind. Unequaled for use by 
both manufacturer and 
owner of harness. 


habhess oil. 

Preserves and softens the 
leather, consequently adds 
life. Compounded with pure 
neatsfoot oil. 


I. Z. L. HABinSSS on. 

. Second in quality only to 
our Frank Miller Harness 
Oil. Superior to all others. 


Cairiage Top Dressing. 

Gives an elastic, durable 
water-proof gloss and is posi¬ 
tively safe to use on finest 

stock. 


EDCE, COLLAR AND 
HARNESS INKS 


AXTiK OIL. 

Superior to Castor Oil; 

lasts longer and will not 


HAENESS SOAP. 

Unrivaled for cleaning and 
softening the leather, abeO' 
lutaly pure. 


Our preparations are uni¬ 
form in quality and the 
quality the best. 


The Frank Miller Co 


OFFICE AND FACTORY EUROPEAN OFFICE 

S49 and S51 West 2m SI, NEW YORK, U. S. A. Tower Chambers, Hoorgate, LONDON. L C 

Bead ftr I*rt€t9 I^imi mjid Catalajftfep 
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A ■ The fimme 
19 illw ■ and picture 

NAME I 

each and 
evrry pack- 
aee of Genu¬ 
ine Biacic Stik 


^la ck si lk 





To Sell a Stove 

It Must Look Attractive 


Stove 

Polished 

ivith 




SELLS 

FIRST 


BLACK 51 LK gives a glorious brilliancy and 
fine, silky, glossy shine. 

IT SELLS STOVES 

IT IS 

‘THE SHINE THAT STAYS- 

THE POLISH THATS CLEAN*’ 

It is absolutely the only stove polish that 
does not dry out or rust through the can. 

Age actually improves iL It is just as good 
after being on the shelf two years as when 
first bought. There is no waste by dusting 
off in using. No odor when apply ing or when 
the fire is started. 

>old in 5 Pound Cans, 6 Cans per Case. In Barreis and Domestic Packages 
.liquid and Paste One Quality »One Name 

BUY FROM YOUR JOBBER. ASK HIM FOR FREE SAMPLE 

Black Silk Stove Polish Works 

f 

AT STERLING. ILL., STATION-C. U. S. A. 

Brancbri: tl iVirren SL. »T BUcMtone SI.. Boston. Uosa. Adami Whirl. OlUind. Cs|. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pagis. 




A SOLID FOUNDATION 

It should be the desire and ambition of all dealers 
to build up their business on a solid foundation. 

This condition can be attained by selecting good, 
staple lines, known for their quality. It is, therefore, 
essential for the firm’s success to recommend and offer 
only the best to customers. A purchaser usually relies 
upon the dealer’s judgment. 

That you may retain old customers and obtain 
many new, you cannot afford to offer any article that 
conscientiously you know will not give satisfaction. 
Some customers will return the goods and complain, 
but the larger percentage will go elsewhere and pur¬ 
chase. Thus one article will have caused you the loss 
of customers and sales. 

WHEN YOU SEU A “STAR” 

When you sell a “STAR” SAFETY RAZOR you 
have made a friend and customer, for the “Star” Safety 
Razor will positively give him good results which means satisfaction. Further, and an 
important point, you know your customer will not come at some future time and com¬ 
plain that you have overcharged, as our merchandise is sold all over the United States 
at restricted retail prices, as printed in our catalogue, thereby assuring the dealer a legiti¬ 
mate profit. When once a STAR Razor is sold, it never comes back to you to be sold 
again, for invariably they give satisfaction. 

XHE THIRTY-DAY TRIAL. 

When you sell thin metal blade razors on 30 days’ trial, quite a percentage have to 
be sold over and over again until finally disposed of. It is obvious that this method 
materially reduces your profit. Having soli your customer a questionable article, there is 
naturally created a feeling that you have en leavored to get the best of him; consequently, 
he takes his trade elsewhere. 

Has the thought ever struck you that the 30-day trial razors are used by a number 
of persons, some of whom may be afflicted with contagious diseases? This trial-plan 
method may thus spread skin diseases and even blood poisoning. The same results may 
follow upon the return of dull blades and exchanging for new ones. Who knows but 
what some of the blades may have been used in shaving a corpse? 

A.N A.CXUAL INCIDENT 

Last month the following queer incident happened in our own store. A man placed 
a razor set with thin metal blades on the counter and requested seven sharp blades in 
exchange—but they were not blades of our manufacture. In the conversation which fol¬ 
lowed, the man stated he was a butcher and had not 
only shaved himself but also a pig. He was about to 
exchange these pig-shaving blades for new ones. 

Comment is unnecessary. 

SEU “STAR” SAFETY RAZORS 

AND HOLD YOUR TRADE 

May we submit our agency proposition, with 
catalogue and wdiolcsale discounts? 

kAmpfe brothers 

8-l*-12 Reade SlreeL NEW YORK 
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QUALITY 

TELLS 


THE ATLAS BREEDS 

Embody All the Eaaential Features Required in a 
Gk>od Running Shear, with an Exceptionally Fine 
Cutting Edge. 

Sand for CaUtloQM JVb. 16 

THE ATLAS SMEAR OOm 

OAST 8EKABS 801B80RS TINKEB SNIPS 

BBISGBPOBT. CONlf.. U. 8. A. 




A man doesn't buy a Pocket-Knife every day in the week. When he does 
purchase, he wants durability and satisfactory service-quality. That’s just 
what he gets, if you sell him UN-X-LD Pocket Cutlery. UN-X-LD Pocket- 
Knives have nearly 50 years of care and experience back of them. Our sales¬ 
men will be pleased to show you a full line of samples if you will send us 
your name and address. 

Northfield Knife Company 

NORTHFIELD, CONN. 


The large and increaaing demand for 



HEINISCH 

Tailors’ Shears, 
Scissors, Trimmers, 
Tinners’ Snips, Etc., 


R. HEINISCH’S SONS CO. 


From every quarter of 
the globe, inelttding 
Shet&eld, the old home 
of cutlery, fuatides the 
claim 


"BmI In thtWnrUL*’ 


NEWARK, N. J. 


U. S. A. 


New York Office end Salesroom : 155 Chambers 8t.. . ,, r\r\, 

iqitizedbyVJWLJ i IC 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paoh. 
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Nickel silver-plate 
combination 8ha\ 
stropping handle a 
blades in handsom 

120 Co 

Incredit 
GEM CUTLERY i 
G^nUemm,—! 
and tender face—s! 
blades, and they t 
** Gem ** Junior hai 


Rock boti 

QEMCUTLI 



WE WILL 

KNIVES, SC 
in the United 
perior to the 1 
expense. 


V 


Iir AMtWSRlMQ A 
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Thousands of dollars have already been ex¬ 
pended in magazine advertising to arouse world¬ 
wide buying. Thousands more will quicken 
the call over your counters and exhaust the 
supply f>:i your shelves. 

Jml f^raturc the A'cw Ever Heady Safety Kuor in your 
establi'shnn.rit. Keaturc the 12 blades that arc in the 
hvi r-Rt-ndy IMLnr Outfit, 

WriU' to us fnr shuw card's, window tickets, booklets 
ndvtrii^Eii^ hrlps. KRHE. 

We are contrihutine all the enerey, selling force and 
t*i^^^r^^^l^tu^e that could possibly guarantee you gHtrk talts 
and 

With mur prupctsition of f/w* ifniy saffty rac&r in tht 
rcof/i/ ti/i'h t-ivchr separate bta/ies, srtHn£ fer anywhertS 
no^r lOii’ tioihr. and the countless other advantages, surely 
w^arr.inr'v y-'ur fiilleisi and vigorous co-operation. 

SinrJ ftft a .njru{*ie, it Tiiii font'jifi’f y&u. 


AMERICAN SAFETY RAZOR CO. 'IIS: 

Offiroa. m UROADWAV, NEW YORK 


The New Ever-Ready Razor 

Bigger! Better!! Busier!!! 


C J. KIMBALL COMPANY 

BENNINGTON, N. H. 



MANUFACTURERS SF 

Butcher Knives 
Shoe Knives 
I Kitchen Knives 

Putty Knives Factory Knives Paper Hanger Knives 
Cigar Knives Screw Drivers Drawing Knives Etc. 

I SI’[NI3 I’OR t^ATAUOOUE 



Cnv!,i lt RT VERS' RKl FKr'XCK Tt> An\ I RT1SKMF.XTS o« Last pACgs. 
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Justmeats — always re 
compile at ioo. 

Worth more than otbei 
•pedal •teel used in bl. 
business many years, m 
tor other makes of razor 
6nest that money cah bu 
Each blade separatelsf 
ihg finest, smoothest. 
Proved by years of ex*, 
atlVe tests. Every^ 
ped and hair*tested.l 
razor blade. Any de-1 
fully and promptly I 
rigidly in place by I 
Can’t work loose ^ 
leplacsd. Blades not i 
ed by neat case in* 1 
quires practically no ' 
Equal if not superior 
grouud blades. We mak 
No danger—couldn't c : 
Entirely sanitary—east > 
Amply protected by val 
Holder made of special 
rodlng metal. 

Our ’’Wizard” — sam 
construction having all I 
parts.heavier holder and i 

12 llariM, S2.00; 24 Blai i 

and all guaranteed. 

We are manufacturers < I 
and household cutlery ai : 
allies, old*style razors, s 
flat blades for all purpos 

FrumtCmcHlSrUlt 
Dupt. B. FraaMat, 0 .. V.:, 

Sold by Regular Dealei i 
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HARDWARE DEALERS' MAGAZINE 


JtnfB, IMT. 


THE DEVICE 
OF THE HOUR 


Rad iumite 
Safety Razor 
Blade Holder 



For Stroppinif 
any blade. 




Hoi da the blade immovable r 

A turn of the handle opens 
and shuta the jawSp 

Silver plated in handsome 
leather and velvet case. 

Scientifically correct strop¬ 
ping angle. 

$5,000,000 

for one well known moke eefety razor were paid 

over the retailers* counters in thirty months. 

That is the tremendous business done on one 
safety razor alone. 

It was a non-stroppablc safety razor. 

Thousands of other high grade non-siroppable 
safeties have been sold. 

The tendency of the times is now toward the 
stropping of safety razors. 

The safeties above referred to have no stropping 
attachment. 

The Radiumite Safety Razor Blade Holder ffor 
any safety) makes all safeties stroppable. 

Another five million dollars are about to be 
passed over the dealers* counters for the Radiumite 
Safety Razor Blade Holder and the Radiumite 
Safety Razor Strops. 

Every safety razor blade shaves better when 
stropped than when first received from the factory. 

Sell your customers the Radiumite Holder and a 
good strop, and double up on your safety raaor 
profits. 

Write for prices and advertising matter on Radi¬ 
umite Blade Holders and specially prepared Radi¬ 
umite Safety Razor Strops, that hone the blade 
while it is being stropped. 

We furnish attractive hangers, counter signs, 
window displays, etc. Write to-day. 


The Radiumite Company 

Radiumite Razor Strops 
1545 W. Lake Street, Chicago, U. S. A. 



Throvgh our Advertiains KEEN KUTTER 
Gooda have attained a National Reputation for 
excellence of QUALITY, which not only makea 
them extremely SALABLE, but which enable 
the Merchant to get FULL PRICES for them 

Thua in addition to their ready aalabillty each 
aale beara auch a aatiafactory profit to the dealer 
aa to put the KEEN KUTTER line in a class by 
itself aa a money maker for the Retail Merdusnt. 


Fondmer’s XXXX 
Brand 

Batcher 

Knives 

Made of Special 
Damascas Sled, care¬ 
fully tempered and 
ground, combined 
with best workman¬ 
ship. Superior to all 
others. Each blade 
warranted. 

Write for Catalogue 

Clias.ForsduKr & Saaa 

2N East nth Street 

NEWY0IK,O.S.A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Lah Eami. 
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One Million 
the live deal 
sell your Bh)i 

Dealers 
sales. We ; 
^advertising I 
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No Blades 
Resharpened 


AH Blades 


SoldVy 

Dealers 
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244 Time 
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PRIEST’S CLIPPERS 

Have Been Made Since 1865 

We hieve leearvecC How to tfive yx>\i tlie Beet Clippers y’our moxie^r cex\ lausr. 
Line cx>mplete, from light weight NeoK Clippers to Power Horse Clipping 
Machines, for steam or electricit3r. 


All Parts Interchangeable 


GRADE —The Highest 

FINISH— The Best 


Prices 

Right 



ASK TOUB JOtBEl 

HC KNOWSI 


Put PRIEST'S cuppers on Your Shelves, sad Get the Business 

lUustrated. Descriptive Circulars mailed upon reciuest 

WIEBUSCH & HILGER. Ltd.. 9>15 Murray Street. New York 

Selling Agents end New York Heedquertere 

AMERICAN SHEARER MFC. CO.. Makers. Nashua. N. H.. V. S. A. 


CURRCRS 

ShndBrd Qeali^ 
Bad Workmaasbip 
GaarBSteede 
Pronpt Shipmmi 
iUglit Prim. 


Simple in Design 
ElegaiU in Finieli 



Send for Descriptive Catalogue and Prices. 

CDWARD SeNOTCnKiaS 

KitUteed A*#.. BRIDGEPORT, CONN. 


TATTOO 

(Tnids Msrk Rsgistsrsd In U. S. Pst. OSes, Aof. 9f, ISOS) 




4H inch Case * 

ALARMS INTERMITTENTLY ON A 
4-INCH BELL-METAL GONG ON RACK 

Wrltm for Prlema 


THE NEW HAVEN CLOCK CO. 

Dept. S 

NEW HAVEN. CONN. 








A PROFITABLE LINE AT YOUR COMMAND 

S A f5 Knives are profitable because they build uf ytiur trade by ut is facto r:y acrvice t* your 
customers. 

Our special process uf teTn[>eTinf produces a blade that is absolutely fr« from har4 ar aoft 
spots—they arc all sharp and will hold an edge, 

tiisi drop us a line. saj/iuK you wanl this profitable line to work for you» and we will send s 
catalog <jr a saraplt^ ordrcn just as you desire, 

INA7IOIVAU CLJTUURY t;OMRAINY, E>©trolt, U, S, A* 


j 


“L & a” BUTCHER KNIVES 

Made by LAMSON & 60ODNOW MFG. COMPANY Mat. zSj7 

THe Name ^he Ouarant^ee 

Are eold by the leadini^ Jobben and Butcher Supply Houeee throughout 
the United Htatee, and have atood the teat for over sixty years. 




No. 800, Sizes 4 to 14 inch. The steel used in this knife is rolled to our order. 


No. 810. Sizes 5 to 14 inch. Beech handle. 



No. 950. Sizes 6 to 10 inch. Cocobolo handle. 

Wt'lte for Qataloff 

New York Office: OAKMAN BROS. CO., 45 Mnrray $1. Factory: Sheibnnie Falls, Hass. 

CONIUCT BUYERS' REFERENCE TO ADVERTISEMENTS on Lait Pao*s, " 






































Jpwt, 180?. tiARDWARB DMALBRS^ MACAZINB _^ 

Wiss Advertising 





High-Grade Magazines in which Wiss 
Advertisements appear during 1907. 
Combined Circulation, 4,660,364 


We help dealers sell Wiss Shears, Scissors, Razors. All inquiries 
and orders tn reply to our advertising are referred to dealers. In 
reply to>of/rinquiry we will show you how it is to your advan¬ 
tage to buy the Wiss. They are guaranteed the highest quality 
and we help you sell them. They will satisfy your customers 
and bring you good profits. 


J. WISS & SONS CO 


Littleton Ave., Newark, N. J. 

- U. S. A. ■ ■ - — 


Im Amswxxino AbvxxTisxMXJfTS IT 18 Dxixxablx that You Mxntion HARDWARE DEALERS* MAGAZINE. 






















TO DEALERS WHO HANDLE 
CARBORUNDUM SPECIALTIES 


It s an ornament to any store 
—40 inches high—made of 
(Quartered oak and plate glass 
—triangular in shape—giving 
2 display surfaces—with a 
closet in the back to store stock. 

Write to-day for our Proposition. 


Tbe Carborondam Company 

NIAGARA FALLS. N. Y. 


Union Hardware Company 


TORKlNGTON» CONN.« V. S. A. 

New York Office, 9i Chombero Street, !■ ckoroe of TOWEB O LYON CO. 


We make all styles. Rink 
or Extension. Plain or Ball 
Bearing. Men and Women*s 


No. 15 Men’s 
Ball Bearing 
Rink Skate, 
Hemaclfe or 
Steel Rolls. 
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Want the BEST In SPORTING FOOTWEAR 


We only make the Best and our reputation Is such that all dealers can confidendy place their 
orders with us. Our Boots and Shoes are right, prices right and we will treat you right. 


HUNTING BOOTS 
For Men and Women 
MINERS’ BOOTS 
PROSPECTORS’ BOOTS 
FISHERMEN’S BOOTS 
BASE BALL SHOES 
FOOT BALL SHOES 
BICYCLE SHOES 


Shoes of all kinds for 
the Hunter, Athlete 
and Gymnast, 



BOWLING SHOES 
GOLF SHOES 
TENNIS SHOES 
YACHTING SHOES 
GYMNASIUM SHOES 
RUNNING SHOES 
JUMPING SHOES 
HOCKEY SHOES 
SKATING SHOES 
FIGHTING SHOES 

Write for Catalogues, 


WITCMELrUr-SMEILrLr ■ COMRAINY, Detroit, Mlotu 



GET THE TRADE 


wHh a faat aetUiig autcmiobile appliance. The 
hardware dealer la in line for onto aundriee. 
Get your jobber to fumlah you with 


1 "SOOT-proof 


PLUGS 


It ia the moat economical and beat aelling ping on the market, becanae ita life ia practi’ 
cally unlimited. It cannot ahort-circnit. Price 91,M. Send for trade diaeonnta. 

Address C A. MEZGER, lie.. Muifaetwers. « W. CMh SL, New York 

National Salea Corporation, Factory Salea Managero, 296 Broadway, New York 


MALIN WIRE For 22 Yow tKe Standard 



WIRE ON SPOOLS 

1 oa^ 2 08«, 4oaM 8 os^ 16 mu 

Black and Tinned, Annealed. 

Soft Copper, Soft Brass, Spring Brass. 

German Silver, Phosphor Bronae, Insulated. 

High Grade Music Wire for Mechanical Purposes, 
1 in. coila 

**Triple Plate” Solid Galvanised Wire Clothes 
Lines. 

WIRE BELT LACING 

Malta OB so ft. wools Rival ia 90ft. oaUa 

The Nalin Co. 

CLKVKLAND OHIO 

WRIIX for: CATALOG 
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F eatKerwei^Kt 
Hammerless Sporting Rifle 



Y Nobody makes a lighter practical big game repeating rifle. 

Y It took Savage experience and ingenuity, backed by Savage quality, to turn out this 

six-pound accurate, effective rifle. 

IT RESULTS alone test a gun—we have abundant testimony from users of the Featherweight 

Y There is not a superfluous ounce of weight in it, yet it has the hammerless feature, the revolving magazine, 

the strong breeching mechanism, the Savage Micrometer Sight (adjusting the rear sight to a thousandth 
part of an inch) and the metal bead front sight The Stock is shotgun style, with ruober butt plate. 


if The Barrel is made of the powerful Savage **Hi-Pressure” steel, is just as accurate and effective as if 
made longer, and is beautifully round tapered. 

IT Only tie years of Savage experience in gun making could balance a gun as perfectly as this gun is. 


^ All the details of perfected mechanism to secure unusual simplicity and positive action are in this gun, 
and every one is jealously inspected to assure that it is up to the Savage standard, which we cannot 
afford to lower. 


Y Sold in 86-26, 80-80 and 803 calibre at $81.00. This gun is very popular. 

% We are glad to enter into correspondence with dealers concerning the selling of Savage guns. 


SAVAGE ARMS COMPANY, 556 Savage Ave., Vtica, N. Y., V. S. A. 




F you ve ever sold them, you knov^. If you haven't 
you are pass the opportunity to draw a 

good many dollais your way. 

Think of it—the boys who own Daisy Air Rifles to-day 
would make an army larger than the combined standing 
armies of th^ world. 

And the beauty of it is. more air rifles are being sold 
every day. Don't fear that the trade will ever be fully 
supplied, until the supply of boys gives out. 

The demand exists this minute right in your town—we've 
been boosting it year after year by means of magaime adver¬ 
tising that reaches over Four Million boys and their parents. 

Seems as though it was up to you. Why not write for 
catalog and name of our nearest distributor? 

Daisy Mfg. Co., Plymouth, Mich. 


s Down The 
Dollars 
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No. 27 is our la i 
populaLT HflJXkitton i 
pttrta and exceedli 
which released shi 
The outer |acket c I 
blue-black Kun fi ! 
aymmetry and ati 
usual in moderate i 
rIfJes. 

The Icni^h over i 
30 iiiches^ 



^ Send for our Cir< i 
NOp Ifl, Lever Ac i 

THE HA] 


If Y< 

PI 


ask us for sai 
pose. We m i 



helps, enables 
Samples, prlc^ 

MGRGAl 
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rhis SHqw Case and 50 per cent, in Cash Profits are Yours 

HOHNER HARMONICA DISPLAY 


SHOW CASE AND HARMONICA ASSORTMENT 


HUTCHINS ROLLER 

Porch and Lawn Swing 

CaMpy, TaMe, Faa ant HaauMck Attarhecah 

Absolutely new. Delightful modon of four feet 
Operates as easily as a rocking chair. Creates a 
delightful breeze. Guaranteed the best, most 
unique, practical and durable Swing on the market 

AGENTS WANTED 

Rtrdwtre, Foraitgri ud laplaant Dealen 

We hare many letters like the following: 

, *7^^**°*^* Miss., April 22. 

Enclosed find draft for ^57.82 in settlement of 
Swing account Please ship at once six more 
Swings and Canopies. We think your Swing is a 
dandy. 

(Si^ed) *‘Taylor Furnzturx and CAapsT Co.” 
Addrew HUTCHOf S KOLLEt S llllIC CO.. Bax 12. AHan. IB. 


NATIONAL PORCH SWINGS 

Steel frame with sprini fabric seat, handsomely enameled 
with upholstered cushion to match, complete with hooks 
and chains ready to hang. 

PRICES AND QUALITY RIGHT 

Liberal discount to the trade. Far further Information 
address 

Nattonal Ventilator Company, 



r HIS offer consists of an excellent assortment of the best selling H oh near Harmonicas, to retsi 
at prices ranging from 25c. to $1.M, and a first-claas show case, made of the best material and 
perfect in every respect. The assortment is made up of seventeen different styles, with not a 
ead seller among them. Each style comes in a separate package which is labeled to show at whsf 

price its contents can be retailed for and contains 
an asMMtment of keys. The case is made of solid 
quarter-sawed oak, plate glass, and is specially designed 
for displaying Harmonicas. The instruments appear 
on an elevated platform, under which there is room 
to store a small stock. With every case a number of 
price-tickets are given which can be placed on each 
instrument to display its retail value. 

No. 

300 


This Is what you rooolvet 
4 dozen Assorted Harmonicas 

to retail at 25c. each, $12.00 
2)4 dozen Assorted Harmonicas 

to retail at 3Sc. each, 10.50 
2 dozen Assorted'Harmonicas 

to retail at 50o. each, 12.00 
H dozen Assorted Harmonicas 

to retail at 76c. each, 4.50 
H dozen Assorted Harmonicas 

to retail at $1.00 each, jMV) 

Total retail value of Harmonicas $45.(i0 
Value of J3how Case, at least . . 12.00 

Total Value . . . $67^ 


'’our Gu.in 

A Show Case which will Ust indefinitely 
5$ percent. Cash Profit on your Investment, 
iize of case: 2Q94 inches wide, 24^ inches long, 
14 Inches high 

ASn YOUR JOBBER 

M. HOHINBR 

4'73 Broadway, Now YorK 

Canadian OBes: 76 York StrssI, Toronto 




lOBERTSON HORSESHOE MAGNET** HAMMERS 


101 


(Trade Mark) 

For BILL POSTERS. TRAVELING ADVERTISERS. 
UNDERTAKERS. UPHOLSTERERS. PAPER HANGERS* 

Etc. Also Tack Hammer size for household and general nso. 
Forged from line steel, warranted strong, permanent magnets, 

RYilUR R# ROBERTSON, Sole Hanufactcrer (Ow—rot th< hotwrIw MiigattriHda Matg, 144 OBrcf Street, Btstea. 


rery hammev stamped with nMne 
and trade mark. 
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THE WAGNER STEEL SLED 

UlRADS XHIRM ALrLr 

SOLD ON ITS MERITS NEAT IN APPEARANCE 

Descriptive Catalog giving full information 
sent upon request 


WAONER MFO. CO. 



BranoHs 
BUPPAUO, IS.Y. 


Cedar Iowa 





9/] D SAVED 


The 

WIZARD 
Inverted 
Gas Lamp 

gives the effect of electric 
lighting at one-tenth the 
cost. It has been long enough before the buying public to con¬ 
vince the most skeptic that the WIZARD INVERTED LIGHT is 
not an experiment, but the most practical and economical light yet 
devised. Drop us a line and we will tell you more about it. 

MANHATTAN SCREW & STAMPING WORKS 

166 West End Avenue, New York City 
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WNUfACTURING 

.fU)CMesTefiy 


5^5^- 


COMRM4Y. 

Lncwyork.osx 


HARrS UNDINE 
COU) BLAST LANURNS 

Wc originate—Others may at¬ 
tempt to follow and imitate our 
designs, but our quality has never 
been imitated. 

Don’t sacrifice your trade by selling 
unreliable Lanterns. Ham's Lanterns 
are all guaranteed to be perfect in every 
respect, or we will gladly replace with 
perfect goods without any expense to 
the dealer or user. 

Have you one of our handsome, new 
1907 catalogues ? If not, write at once. 
Address " Dept. L.” 

C. T. HAM MFG. CO. 

KOCHESTEH, N. Y. 


This BOSS LANTERN 

Doe« the 'Work: of a fil|gh Prloecl L,antern 

RETAILS COMPLETE 25 cents 

Except West of Rocky Mountsins 

40% IN ’EM FOR DEALER 

A hundreci jgood Ariguments in its favor 

No wind can 
blow it out 

FIVE CANDLE 
roV^RLIOMT 

Perfect Safety 

NOTE NOVS 
SHIPPING 
CASE I 

Patents, - | 

ONE DOZEN LANTERNS 9^ LBS. | 

Our Booklet tells everything I 
WRITB 

FRED FEAR & CO. 

15 Jay Street, NEW YORK 
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The Only Geered Reffieter that can be Reset 
when desired. 

The RECORDING FARE REGISTER GO. 

New Haven, Conn. 


ia indispensable In every home, hocet, theatre or steamship 
having electric service. 

These are Good Sellers 
Let ns send you onr Catalog and Dealers* IWc es 

We arc new Kcsand It Bake t—edl a te iMpaMnls 

W. J.^AEIl ELECmiC NFG. CO. 

Clmvnland. Ohio 


Harroun Auto Bumper 


Protects the Lamps 


and Radiators 
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iioS 


100% I 



THE TOP NOTCH OF 
EXCELLENCE 

Is attalnsd la 

MONARCH PAINT 

It is 100 per cent, pure, and is made 
only of pure carbonate of lead, oxide 
of zinc and linseed oil. 

ACCURATELY PRCPCRTICNED 

by expert paint makers, and ground 
and reground and thoroughly mixed 
by the most modern machinery, pro¬ 
ducing the best mixed House Paint, 

and the most ssoars fsandatlsn far 
a suoosssfal Paint Trade in any 

locality. 

We have a splendid line of adver¬ 
tising matter for store and nudling 
purposes — advertising matter that 
helps to move the goods from your 
shelves—-it’s trade-getting. 

You will find a Monarch Paint 
KxoIusIys Agonoy a monsy-makor. 
Write now for full particulars. We 
will cheerfully comply. 

THE MARTIN-SENOUR CO. 

“Pionoors of Pvro Point” 

PAINT MAKERS 

CNICA60 and MONTREAL 


Conivu BUYERS’ REFERENCE TO 



AlaKnnKne 

The SanitaryCoating 

Presents the greatest possibilUies 
coupled with the largest profit of 
almost any single unit that goes to 
make up a dealer's stock. 

ALABASTINE is largely and in¬ 
telligently advertised. The demand 
is increasing with remarkable 
strides and it is a live, growing 
proposition. 

The Aiabastine Co. is the only 
manufacturer of wall coating in the 
world that creates, maintains and 
constantly adds to the demand both 
for jobber and retailer. 

Will you please write us and let 
us outline to you just how we can 
co-operate with you locally to bring 
you the benefit of this general ad¬ 
vertising and to bring customers 
into your store that you can not 
only sell Aiabastine at a large mar¬ 
gin of profit, but many other sea¬ 
sonable lines of goods. 


AUBASTINE 00. 

CrudlapMs.lliieh. NewYcrkCRy 


ADVXETISEMENTS e* Lmt Pmm. 
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Our ! 
If you do I 
our Specii 
OurF> 
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Mission Fi; 
prisingly ri 

Station I 
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Snow Flake Axle Grease 

TRADES MARK 

The Grease to Buy 
The Grease to Sell 
The Grease to Use 

The Snow Flake Axle Grease Company 

MANUPACTURBRS 

FITCHBURG, MASS. 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Uit Taowm. 














“NICE” UQUD) WOOD.FILLERS 

Yamislies» Paints^ Stains and Enamels 

With these you can get and hold the trade that Is 
rightfully yours. They make friends for die dealer 
SEND FOR BOOKLET 

Eugene LNic€ : 272-274 soothsecood street : Philadelpliia 



DDSTLESS SWEEPING 


As clean as scrubbing anU as swift as sweep¬ 
ing is the dirt-destroying work of the 

DUSTLESS BRUSH 

Makes its own ^Mustless powder” as it sweeps by moistening and deaden¬ 
ing the dust and grit on your floor. Reservoir supplies a little kerosene to 
the dust, and thus saves you the cost of powder and the labor of sweeping it 
up. Does not oil the floor. post-card brlapa one oa trial, ozprcao prepaid 

MILWAUKEE DUSTLESS BRUSH CO., 


Ligiiil Graiite Fir Fliirs 


is in a class by itself. 
There is no varnish 
so satisfactory to the 
man that uses it and 
the man that owns the 
floor. 

Drop us a line and we will 
send you samples of wood 
finished with Liquid Granite. 


lERRT RROTRERS, liiitd 

VARNISH MANUFACTURERS 


Screens Cost Money 

Do You Carry a 

Screen Preserver? 

Daatroara Iktaaf* dlmolving it mm read¬ 
ily as water diaaolvea salt; la so thin that it cannot fill 
the mesh and lasts forever. 

It is equally good on wood or iron, giving a different 
finieh to each, and dlrioo so omclUgr that dust 
cannot stick to it. 

Yofsr ciAStomera Know tfkmt 


I 6-5-4 MAKES OLD SCREENS NEW 

ittftnr .Fr-tPr.-i T -i i i .. . 

iiBi 




Chicago St Leals 
CliiciBaati SanFraaciscs 


Bestaa Balttmore rinrfHanH SanFraacisca * i ? * spreads so 

mwmwu Niumwrc viuuuau MuvrMvavw easily that it slmoet spreads itself. 

Faeionr and Mala otice. DETROIT I, \vithout an Equal for Oas Rancu 

Canadian Fnetory, WALKERVILLE, CRT. niuwv. t«r waa nanft" 

---^- For 8a!e by most Hardware Jobbers or write for our 

* _ 1907 offe r.__ 

Ik Akswsking Advertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 


Factory and Main Ofice. DETROIT 
Canadian Factory, WALKERVILLE, ONT. 
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Founded in 1828 
But always Up-to-Date 


Mf.liliHoiiCii. 

PNILADCLPNIA 
NEW YORK 
BOSTOR 
CNICROO 

Manufacturers of 

Sand Papers 

IN EVERY FORM 
Flint Paper, Garnet Paper, Emery Paper, Emery Cloth 


You take no risk on the Quality . 

We nudce only the Best! 


Think It Over 

D ampness rots wood—causes de¬ 
cay. 

Sunshine warps it if it’s only 
covered with ordinary porous paint. 

Snow, rain, dirt or sun can’t get be¬ 
hind the hard, smooth glaze of LUCAS 
TINTED GLOSS PAINT. 

LUCAS TINTED GLOSS is the one 
permanent paint that will improve TK 
appearance and increase the cash value 
of any property to which it is applied. 

If you haven’t this celebrated brand 
in stock, a postal will bring our paint 
proposition—a proposition that will help 
you to make money and hosts of satis¬ 
fied customers. 

JOHN LUCAS G CO. 

Phlladalphia 

BEW VOBK CBicaeo 



USD 


EVERYTHIN« IN BRUSHES 


18*1 


Gerts, Umbard & O. 

BRUSH MAKERS 

2§8 and 219 Randolph Sfreel, Chicago 

All our beet grades have our full firm name 
stamped on them. This is our guarantee 
for quality. 

ASK YOUR JOBBER FOR THEM 

If they haven’t them, write us. 




-Our new 
No. 08 Cutlery Cane. 


You Mast Show Goods in Order to Sell Them 

and fine cutlery le shown to beat advanuge In a handsome case such an our No. 
98 Cutlery Case. We advise you to consult us at all timet before placing 
your order. 

QRAIVD RAPIDS SHOW CASB CO. 

Orand Haplda. JVlIeh. 

New Office: 714 BROADWAY, NEW YORK IS_ 
( Under our own manngement) IN THK WORLD 
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INTERCnANGEABLE 
LOCK-CORNER SHELF BOXES 

FOR THE HARDWARE TRADE. 


ROD ROLLS 

BULL BLOCKS 
Chain Draw Benches 

BUILT BY 

The Waterbury Parrel 

Foundry & Machine Co. 

WATERBURY. CONN., U. S. A. 


The a. H. Green Co., 

97-101 Warreo 5t.. NEW YORK. 


Eotablished 1842 

BRIQQS BRONZENE 

Best Bronze Green Paint Made 

Paste and Liquid Forms. 

For Blinds and Store 
Fronts. Send for Color 
Cards and Prices. 

JOHN BRIGGS & CO. 

BOSTON. MASS. 


I« Airfwnnro ADynTxinciirTt xr xi Disxiabu tsat Yov Mbvtxoh HARDWARE DEALERS* ICAGAZINR. 


Niokel Pitted 
Show Case 
iraokets 


NASHUA TILL CO. 

MANUFACTURERS OF 

Alarm Cash Drawers 

MmKxia. N H.. V. 8 . A. 


A Bowser Trial iVleana 

Oil Tank; Sat iaf act ion 


288 Atlantic Avo., 299 Broadway, 209-210 Piahor Bldg., 66-68 Prazor Aye. 

Beaten, Maaa. New York City Chicago, 111. Toronto, Ontario 


Satisfaction because it meets every require¬ 
ment of oil storage. 

It keeps both the oil and the store clean. 

It means absolute safety^ no matter how 
volatile the oil. 


It stops all losses from leakage, evaporation 
and waste. 


It saves enough to pay for itself within 
one year. 

Catalog “ TJ ” will be sent on request. It tells 
how the Bowser does all these things.* 


S. F. BOWSER & COMPANY, Inc. 

RORX WAYNE, - - INDIANA 
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S6e Celebrated 

Works all the Time. 

The fartridj^fs cotttain all the packing which is the vital part of the tyttem. Write now' 
for sprcial priccB. Send in a rough sketch. We do M per cent, of the work. We cut and 
ht the pipe» bTaec fine brass threaded connectinns nn same so that when the plant reaches 
de&tinatiDn it cin be installed in half an hour by nand, and in operation. 

THE ROYAL GEM STREET LAMPS are Winners. A splendid HoUow Wire Sjstas. 
and lamps of every description. Order now and avoid the rush a little later on. 

Thirty days' trial to responsible parties. We have the goods and we are not afraid to 
demonstrate the fact. 


We can furniab the inverted lights for either system if desired. 

Royal Gas Li^hl Co., 214 E. Kinzie Si., CKica|o. 



Wc Pay the Freight—Y m luttll Berater Yeanetf 

• We will ship this Elevator direct to 
you. freight paid and you can inatail it 
yourself without expense except die help 
of the avenure mechanic. This is an ex¬ 
ceptional offer. Everyone knows that 
BATON dt PRINCB means dependable 
Elevators. No other Elevator is quite 
as good because none is made with such infinite care. 
Send for Catalogue No. 44. 

We are also extensive makers of Passenger and Freight 
Elevators, for direct and alternating current. Send 
for Catalogue. 

FATQNt^PMNCErSftPAtM 

70-76 Miehigan StrMi, ChloMO 


Repair Bills 

R«dwc«d 

25% 

by using 


AUTOMOBILE STEEL 
9 HITCHING POST 


[JbersI Discoiuits io Healers 


Write T»4» I.r Fultawr* 


Bond Steel Post 
Company 


ADRIAN, MICH. 


ADTOMOBIU 

POST 


A jpod HtUhing Poit li almost 
an ibsoluU neccuity In front of 
every home. 

A safe, ai welf ai a neat and 
durable poet, ii demanded. 


U Ugli Is Quilly, MLswfai Priee 


It hai proved a winner, an ex* 
cellent teller, and a |ood itayer. 

tt Li 5 feet eight inehea in length, 
and weight about 30 pounds. 

It it attractive) It li lymmetricai 
in proportion) it catches the eye 
when properly displayed in Friiiit 
of ■ itorc, and it appeals to the 
good judgment of the prospective 
Guitomcr. 
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THE BULLARD MUTOMMTIO WREROH 

The only wrench thit imitates the natarml trip of the bund. 

Monkey, Ratchet and Pipe Wrench combined* can’t slip or crvsh the pipe^no 
matter how smdl. Grips automati^ly—the jaws adjust themselves to any size pipe. 

Will tUTn at sny an^le or position* even when 
pipe U on a flat stmace. 

One motion of thumb gives instant adjustment. 

Send for descriptive book* free. 


r QVLLiUnii WRKMOt ^ 


BliLURD AUTOMSnC WBENCI CS. 

RROVIDBNCB, R- I. 


OUR SPEOMLTY 

AJLL, SIZEIS Aitm 
STYLES IN 

Machinists* Hammers 

Drop Forged of Hammer 
Steel emd H\mg wttK clear, 
seasoned HIcKory Han¬ 
dles. Perfectlsr balanced. 

Our new Hammer Cir¬ 
cular mailed gladbr. 

THE BILLINGS aSPENCER CO. 

BABTFORBi, CONN. 


Patterson, Gottfried & Hunter, Ltd. 

MACHINERY, METALS, HARDWARE, TOOLS and SUPPUES 

146-150 Centre Street, - - NEW YORK 


Let it iie where your customera 
can see it and it ^ells itself. Send 
for descriptive matter and prices. 


Ellis Adjustable 
Wrench 

“4 in I” 
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SNOW DRILL ROD 


RECI8TCREO TRADE MARK 


The best and most economical results with 

Automatic Machines 

are produced by using our 

Brass or Bronze Rod 

Turns clean and true and saves taps and drills. 

Clear stock, free from blow holes and cracks. 

A sample lot will convince the most skeptical workman. 
Round, square and hexagon, all sizes, 3^8 fo ^ inches. 


6»« PLUME. <a ATWOOD MFC. CO. 

Mlllat THOM ASTON* CT. 

Main Office: 279 BROADWAY* NEW YORK 


The Hand Screw with the Saw-Cut Thread 




The Best That Money Can Buy 

Our Hand Screws are the result of 15 years’ experi¬ 
ence in making Cabinet Maker Clamps, Etc. We make 
a complete line of Cabinet Clamps, Cabinet and Manual 
Training Benches and Factory Trucks. 

Write for Catalog 


GRAND RAPIDS BAND SCREW CO, IS8 S. lODlA St, Grand Rapids, Met. 


IOWA NOVELTY CO.. BarUMloii, bwa 


HARDWARE DEALERS: 

Gentlemen :^ln purchasing Solid Bronse and Cast Iron Cement 
Workers' Tools demand the " IOWA " to insure correct shape, size, 
weight and tools with long wearing qualities. Yours, truly* 

WC DO NOT SELL MAIL 
ORDER HOUSER. 

New York Office: 149-151 Cburoh St. 



Catnlogns lor tlic 
AnldRa 


Marshailtowo Trowels Best Modi” 




Tho most ossontlal foatara af a 
gaad Traaral la a Straight Cdga. 

THE MARSHALLTOWN 
v ALWAYS NAS IT. 

MAISIIALLTOWN TIOWBL CS 
_\ MABSBAUaTaWII. IOWA. 0 . S. A. 
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~ Solderene is a mending sub* 

stance, a high grade solder, 
made by an entirely new 
process requiring no rosin, 
acid or other fluxes in using. 
. It appeals instantly to the 
people needing such an arti¬ 
cle because of its simplicity and evident merit. • 

It is invaluable to the busy mechanic who can carry this compact little bar in his pocket ever ready 
to be called into instant use to effectively repair sudden leaks or breaks at the factory, shop, home, 
automobile gara^, and everyone desiring a rapid and easy method of making and repairing all metal 
ware. No soldering iron required, just a lighted candle or match, then Solderene, and the work is done. 

Don’t overlook this splendid opportuni^ to add another ready seller to your stock. Send us your 
order to-day. It retails for ten cents; discount to the trade. 


Dept. K. 


SOUDBRBIVB COMRANY, 


83 State Street, 


BOSTON, MASS. 


The cut below represents the *‘Never Slip*' Line Holder manufactured 
for bricklayers, carpenters and others using a chaOc line as a straight edge. 

This Line Holder does away with the nail holes in the wall; the waste 
of time in pointing up. It is quick, accurate 
and convenient, may be raised or lowered and 
adjusted instantly. 

It sells at sight. Many contractors, I la 

where the Line Holder is in use, • llm 

compel the bricklayers to use it. 11 m 

Price, $18.00 per dozen. 11 


The MePhersM Line lelder €•., Deiver, Colwade 


A FEW GOOD THINGS FROM OUR EXTENSIVE ^LINE 

^ Hardware and Woodenware 

''^Unii, Specialties_ 
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I Garland Nut & 
Rivet Company 
Pittsburgh 
Pa. 

^ BOLTS, H 

^ NUTS, ■ 

RIVETS and f» 
PUMP CHAIN ^ 



Prev ents Drafts, Dust and Window Rattling. 

IVES’ PATERT 
WMmr Sti, A«uUr. 

PATBNTBD. (oT 

The only Stop Adjiuter made from one piece of metal wkh mIU 
riba and heavy bed that will not cop, tarn or bend in tiehtenini 
the screw. Manofactored only by The H. 1. IVES CO., New 


flam, Coaa., U. S. A. 


'-page Catalogoe Mailed Free.) 



6 . ft L P. TCWNSEND CO 

IIEW^BRieHTON, PA 

OMROEAOTuatfIt OP 

RIVETS, WIRE 

AND WIRE NAILS. 




^ Headquarters for Quick Selling Specialties 

WRITE US FOR PRICES AND DISCOUNTS ON 

nvE*!»iB« cQvr G0(M)s 

SS NICKEL PLATED HAMMERS. ETC. 

Our line is not equaled In quality, style, flaisb and price. Let tu prove this assertion. 
Our Catalogue will interest you. 

FRANKUN SPECIALTY CO., 811 Cherry Street, READIN6. PA. 


® GIFFC 


GIFFORD-WOOD CO. 

IPE tools 

luE ELEVATORS 

UTAioo. R. T. 


ArttaglM, Massi 

14 St. Jdl e rw Si! 

Chleaga, ID. 



Automatic Wire Straight- 
cncrs and Cutters 
Riveting Machines 
Cotter Pin Machines 
Buckle Tongue Machines 
S Hook Machines 
Cold Roll Swaging Ma¬ 
chines 

Staple Machines 
Butt Milling Machines 
Butt Drilling Machines 
Sprue Cutters 
Special Automatic Wire 
Forming Machinery 


The F. B. Shuster Go. 

Formerly John A4t A Son 

New Haven. Conn. 


C. G. Hussey & Company 

PITTSBIIRGH. PA. 


Manufaeturmrs of 

COPPER 

....MS .... 

Sheets - Plates - Rolls 
Copper Nalls and Tacks 
Copper Gaskets. 
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Without hesitation or fear, take an 

iVER JOHNSON 


SAFETY-AUTOMATIC 


REVOLVER 

and 

“Hammer the Hammer"^ 






iE^ 


ThtM ThrM CIrcIts 
Toll tho Story of Saftty 



mMJ 


Another story is that the Revolver is right The Adver¬ 
tising is right The proposition to the dealer is right 
The Iver Johnson Revolver cannot be had as a cigar store 
premium, or any other way than by purchase of the dealer. 
Every man to whom it is sold becomes an enthusiastic 
salesman. Every purchaser is proud of it, and shows it 
and brags about it. The thing that everybody wants is 
the thing for a dealer to have in ample stock. 

Send for catalogues and terms—mighty interesting terms—to the 
dealer, or ask your jobber—he knows. 







IVER JOHNSON’S 
ARMS AND OYOLE WORKS 


302 River Street, Fitchburg. Mass. F i ■ ' ' "M 
Makers of Iver Johnson Truss Bridge Bicycles and Single Barrel Shotguns 
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to come back; and to have them come back, 
and to keep them coming back, is the way to 
build up a permanent and profitable trade. As 
one or two have remarked, the sum total of 
exchanges in a year amounts to so small a 
percentage of the business done, as hardly to 
be trorth mentioning; and, as another adds, 
he gets his profit on the sale all the same, and 
is only put to the trouble to handle two arti¬ 
cles instead of one. Another of these experi¬ 
enced merchants says that even when he 
refunds the money and takes the article back, 
the customer in most cases puts it into some¬ 
thing else before he leaves the store. If he 
does not then, he will certainly go out of his 
way to come back the next time he wants any¬ 
thing in the Hardware line. 

♦ ♦ ♦ 

The whole question reduces itself to the old 
proposition that the personal pull has never 
been eliminated from the retail trade and 
never will be. The popular salesman is the 
one who seems to keep an eye as fully open 
to the needs of his customer as he does to 
the profits of his employer, or to those that 
go into his pockets if he is working for him¬ 
self. The one who makes friends with the 
men, women and children who come to the 
store, and who proves himself worthy of their 
confidence and their good-will. To refuse to 
do them a favor that is apparently of no loss 
to himself, is to run a risk that does not pay. 
The best advertiser a merchant can possess is 
a customer who has a respect for him and 
confidence in his goods. 

It is rumored in close political circles that 
President Roosevelt is seriously contemplating 
a message to the next Congress, in which he 
will advocate an early revision of the tariff. 
As the Story goes, he was quite inclined to 
take such action a couple of years ago, but was 
persuaded by the most advanced advocates of 
tlie present tariff, including such men as Speak¬ 
er Cannon and Senator Hale, to hold off until 
a more favorable season. It is now said that 
the President does not believe it wise to delay 
much longer, and that before the party to 
which he belongs goes before the country in 
the presidential campaign of 1908, it will be a 
part of wisdom to prove to the country that 
that party intends to do something in the way 
of changing the present tariff law. The Presi¬ 
dent, no doubt, argues that some change is 
certain to be brought about, and that it will 
be better to have it brought by those who are 
in favor of the tariff rather than by those who 
are opposed to it. * * 


a naval display with an historic background 
than as an industrial exhibit It has empha> 
sized one fact, however; has completed a les¬ 
son begun a short time ago in St. Louis. That 
is, that a world’s fair is no longer the novelty 
that it once was, and that there is a great 
financial risk involved on the part of any city 
that undertakes to^create and manage one. 

♦ ♦ ♦ 

A rare lot of solid advertising sense was 
crowded into a little space by that expert who 
said: “The successful advertiser is not the 
man who makes assertions only, but the one 
who gives explicit and substantial reasons for 
the claim that he makes.” That’s it Anyone 
can generalize, throw out glittering allure¬ 
ments that mean nothing, and use much space 
in words that mean nothing when simmered 
down. But a man who makes a plain business 
proposition, persuades the reading world that 
he means to do as he says, and has something 
worth looking into. If he gives facts and 
figures, his figures and his facts speak for 
themselves. As the man above quoted adds: 
“In retail advertising there is often too much 
of the big drum and too little of useful infor¬ 
mation. Tell your public one solid fact and 
you have done better than if you had reeled 
off columns of cheap rhetoric about low prices 
and high quality, and all the other well-worn 
stock-in-trade lingo of the old-fashioned ad¬ 
vertiser.” 

♦ ♦ ♦ 

A New York merchant who has just failed 
had eight salesmen in his employ, all of whom 
had been with him more than forty years. 
He declines to say whether he could have 
done better financially had he replaced his old 
men by younger ones. There is one thing 
apparent—that the older men are having a 
better show in many places of business than 
they did a couple of years ago. 

Barbed Wire in ftrazil 

The Brazilian government in 1904 so in¬ 
creased the duty on barbed wire that the trade 
in this article in the entire country was greatly 
crippled. The further increase in 1905 practi¬ 
cally destroyed the trade. Tlie law given 
effect in the current year reduced the duty to 
a theoretical ad valorem of 5 per cent., or. 
with the extras and incidentals, an actual duty 
of about 10 per cent, ad valorem. This rate 
of duty, however, applies only to the wire 
when it is imported “by agricultural syndi¬ 
cates or directly by farmers, agents, or other 
agricultural enterprises, directors of cattle 
farms, or State or municipal governments.” 


The Hardware world has not been much 
stirred over the Jamestown Exposition, and 
we imagine that as a show place for American 
Hardware manufactures, it is not as large or 
representative as have been other world’s fairs 
of the past. In the popular mind this exposi¬ 
tion at Hampton Roads is regarded rather as 


Some fifty cultivators and horse hoes of 
American make are sold yearly in Smyrna, 
chiefly for the hoeing of vines. The demand 
is limited owing to the manner in which vines 
are allowed to grow, viz., by spreading on the 
ground and not creeping up on walls or sup¬ 
ports. 
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PROSPECTS—JOBBING CENTERS—FREIGHT 

The Hardware Trade in All Parts of the Country—No One as Yet Discovers Im¬ 
mediate Dangers—Goods Still Moving in 
Large Volumes. 


Centers of Hardware Jobbing and the Cause That Made Them So—Advantages They 
Enjoy in this Distribution of Goods—Comments 
by Jobbers. 


The Movement of Freights and the Difficulties Shippers Have to Contend With 
—^The Efforts Made by the Railroads to Prevent 
Congestion. 


St. Louis in the Center 

y S. Norvell, Norvell-Shapleigh Hardware 
Co., St. Louis, Mo.: 

Replying to your inquiry we beg to answer 
as follows: The business situation depends en¬ 
tirely upon the crops. We had a very warm 
March and a cold, frosty April. A large part 
of the fruit crop in this section has been 
killed. We have had too much rain for spring 
plowing. Wheat is doing well. Reports of 
the ravages of the green bug come from the 
southwest. The season is very late. 

Notwithstanding these conditions, business 
continues good, showing an increase over last 
year. Collections are unusually good for this 
season. St. Louis is growing rapidly, and there 
is a great deal of activity in real estate and 
building. 

Just at this time the trade should be careful 
and prudent in buying. I do not mean they 
should stop buying or cut down their buying, 
but I do mean they should be careful in pur¬ 
chasing the right kind of goods. 

Instinctively, when I go into a retail Hard¬ 
ware store, I glance over the stock. Very 
often I wonder upon what system they buy 
goods. In one line they will have enough 
goods to last them two or three years, while 
on other salable and seasonable lines they 
will be short. 

One day recently I asked a retail clerk how 
they happened to have so much of a certain 
article and so little of another. He replied 
that years ago the old man was fully posted 
on the trade because he did the selling, but as 
time passed he dropped out of the selling, al¬ 
though he continued to hang on to the buying. 
He would listen to wdiat his old friends among 
the old-time traveling salesmen told him about 
what to buy, instead of asking his own clerks 
who were selling the goods. This clerk said 
that if the old man interviewed the clerks more 
and salesmen less they would have a better as¬ 
sorted stock. He said the clerks in that store 
were helpless when a lot of goods came in 
from some manufacturer in quantities big 
enough to last them several years, while they 
were out of many little odds and ends that 


could have been bought in small quantities 
and sold at a handsome profit. 

ST. LOUIS IN THE CENTER. 

Why is St. Louis still to be regarded as a 
jobbing center? 

Because within a radius of 500 miles of St. 
Louis there are thirty millions of people. No 
lakes, no mountains, and the best fertile coun¬ 
try in the world. Good land, good water, 
cheap coal and never a complete failure of 
crops. We try wheat, and if that goes wrong 
we plow it up and take a try at corn. In our 
territory we have not only coal, zinc, lead, 
but cattle, corn, cotton, wheat, fruit and 
poultry. 

Last spring on the train returning from Cali¬ 
fornia I met a party of English capitalists. 
We traveled across the State of Missouri from 
Kansas City to St. Louis in the daytime. Mis¬ 
souri was all fresh and green; it was a pleasant 
contrast to the arid wastes of western Kansas, 
Arizona and New Mexico. 

“What country is this?” asked one of the 
Englishmen ? 

“This is Missouri,” I replied. 

“What a beautiful country,” he answered. “I 
never heard of it before.” 

“No,” I replied, “Missouri is not for sale. 
She docs not advertise.” 

In the past few years there has been a great 
aw'akening in St. Louis, not only industrially 
but in the form of civic pride. Twelve millions 
of dollars have been voted by the people for 
parks, boulevards and public buildings. At a 
recent election the people voted a tax of over 
$100,000 per annum to help support the new 
art museum situated in Forest Park and given 
to the city by the Louisiana Purchase Exposi¬ 
tion Co. 

St. Louis is destined to be the great me¬ 
tropolis of the Central Mississippi Valley and 
the southwest. It is acknowledged as having 
the finest school system in the country. Pro¬ 
fessor Pritchett went from St. Louis to be 
president of the Boston School of Technology, 
and lately has been appointed by Andrew Car¬ 
negie to take charge of the distribution of hjs 
Teachers’ Pension Fund. 
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I see you are agitating the East in a plan to 
erect a statue to Carl Schurz. St Louis was 
his home for many years. It is not generally 
known that Joseph Pulitzer, of the New York. 
World, got his start in St. Louis, and at pres¬ 
ent owns one of our leading daily papers. 
John W. Gates, who has just retired from 
Wall Street, also made a start here in St. 
Louis. This list might be prolonged indefi¬ 
nitely. 

I predict in fifty years St. Louis will be the 
great educational and artistic center of the 
West. This city is not only a good place in 
which to make money, but it is a good place 
in which to live. 

In addition to all the above we have back 
of us, in the southwest, an undeveloped terri¬ 
tory. It will be many years before this terri¬ 
tory is cut up and overdone, and the one- 
twelfth and one-sixth dozen ship-the-day-the- 
order-is-received retail methods of the East 
will prevail. 

These are a few’ of the causes that lead us 
to believe St. Louis is and will continue to be 
a jobbing center. 

THE RAILROAD SITUATION. 

Are you still having trouble with the rail¬ 
road deliveries? 

Not so much. Conditions seem to be im¬ 
proving. 

What should be done to correct them? 

Fewer private car poker and champagne 
parties covering the road on “tours of inspec¬ 
tion” and more common sense, shirt-sleeve, 
hard work railroad management. 

It is all rather simple. Railroad men drewr 
the biggest salaries in the country. If you 
draw a big salary it takes time to spend the 
salary; they took the time. When it came to 
a question of work most of them knew they 
“lived in glass houses.” Therefore, railroad 
men all stood together and protected each 
other. They are a good deal like the officers 
in the Russian army. When the test came 
things went wrong because they were not pre¬ 
pared, and there was no foundation of a really 
efficient organization. 

This letter is rather long, but you have 
brought it upon yourself. If you don't believe 
all I have to say about St. Louis, come out 
and see for yourself. Our latch-string hangs 
out to all the Hardware trade. 


An Increase in St. Louis 


B y the Beck & Corbitt Iron Co., St. Louis, 
Mo.: 

The conditions during the month of April 
and May have been very unfavorable toward 
business, as the weather is such as we usually 
have in February in this sectu)n. In spite of 
this handicap, our trade has been unusually 
large, showing a very heavy increase over la>t 
year. The congestion of railroad freights con¬ 
tinues. and we believe that the best solution of 
this difficulty is the development of natural 


waterways in this section and also the build¬ 
ing of canals wherever feasible. 

Cheerful News from Hew York 


B y B. B. Neal, Neal & Scott Co., New York 
City: 

I note in your letter of request your remarks 
in reference to “beneficient impulses of May.” 
and if one is to judge by the weather, w’e feel 
inclined to state at the present time it has not 
been very beneficial to health, as it has been 
cold and so inclement that our heating ap¬ 
paratus had to stay in business—something 
very unusual at this time of Hie year. The 
weather has also had a certain bad influence 
on local business, which has been felt in this 
section, particularly in the last ten or fifteen 
days, the ladies who do the bulk of the pur¬ 
chasing not having an opportunity to display 
their spring finery. However, this will un¬ 
doubtedly be equalized in the near future. 

THE BUSINESS SITU.KTION. 

Taking it all in all, business continues to 
exceptionally good; that is, when we figure up 
the net result^ at the end of the month it ha> 
been very gratifying to know that our sales 
have been better than the previous month. 
Presume this is the same condition wdth the 
other dealers. The large money borrowers in 
this section and the great manufacturing plants 
and corporations have become exceedingly 
conservative, which makes it better all around. 
The great dividends which stockholders in such 
organizations expected have probably not been 
realized to their fullest expectancy, but these 
very facts place the business world upon a 
more solid and belter foundation than it was a 


year ago. when everything was running'over¬ 
time, and straining every portion of the or¬ 
ganization. 

It is a satisfaction to be able to think things 
over a little. 

\Vc will not dwell upon the many cares 
and troubles the business people have had try¬ 
ing to live up to our promises, deliveries, etc., 
as all of u> have certainly had our share of 
this in the past few years. We look, however, 
for a clean, .safe business in the future, with a 
great deal of the excitement and speculative 
buying eliminated. 

ihul(Hibtedly, there are very large stocks in 
the hands t)f dealers throughout this countr> 
who are undoubtedly doing their utmost to dc- 
trease said stocks, so as to turn the same into 
money, which ought to show better resu ts 
from a net standpoint than any previous years. 

There will probably be no slump in prices, 
although we don’t look for any advances; in 
fact, the present high prices have somewhat 
retarded building operations, also purchases of 
large corporations, railroads, etc., who have 
put a brake on, but this country increases si‘ 
rapidly that the manufacturers will have all 
they can do in our age to keep up with the 
legitimate demands. It is very gratifying to 
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note that through all the great advances in 
our line of business during the past year or 
more the great United States Steel Corpora¬ 
tion have practically stood pat. This very fact 
will, to a great extent, prevent any serious 
reaction. Labor has been benefited 'very ma¬ 
terially in every way. 

It is regretted that salesmen, clerks and this 
class of people have not been benefited in pro¬ 
portion. 

Of course, our remarks in reference to the 
above refer locally only, as our experience with 
other parts is rather limited as regards the 
business conditions. 

NEW YORK AS A JOBBING CENTER. 

Why is New York City still to be regarded 
as a jobbing center? Of course, you refer to 
the Hardware business. From our standpoint 
we find that New York City is practically get¬ 
ting out of the jobbing Hardware business al¬ 
together, as nearly every large manufacturer 
in the country has a direct representative who 
keeps in pretty close touch with the consuming 
trade in this section, practically eliminating any 
chance of a jobber’s profit. 

It is a condition that exists, and will un¬ 
doubtedly continue to exist, as the manufac¬ 
turers appear to think that New York City is 
sort of a Mecca. One of the largest concerns, 
as you know, this year is practically going out 
of the jobbing business. If there had been any 
great profits in it, take it for granted that this 
part of the business would have been carried 
on, if not under their management, by some 
one else, as good things are rarely passed up 
in these days. 

To net the matter down, our views regard¬ 
ing New York City, in its business portion, 
are that it is practically a city of offices, and 
whatever stocks there are will be carried by 
the manufacturers, not in New York City, 
but on its nearby shores in a cheaper and more 
practical manner. 

Expenses here, so far as our business is con¬ 
cerned, are entirely too high in proportion to 
the imagined profits. You know we speak 
from experience, having been in active busi¬ 
ness in this section for over twenty years and 
are in thorough touch with all its phases. 

RAILROAD DELIVERIES. 

Yes, we are having our troubles in propor¬ 
tion to our lights the same as every other con¬ 
cern is, but we are not blaming the railroads 
so much, as they are only human and doing the 
best they can. 

It does not increase their dividends any to 
delay shipments or to pay for lost goods and 
the one hundred and one things that turn up 
with them the same as with all of us. They 
simply have not cars enough to cope with the 
situation. Their help is just as proportionate¬ 
ly incompetent -as in every other walk of life, 
which covers a great percentage. Undoubtedly 
many of their higher-grade clerks have se- 
g\^^?d positions elsewhere during the past few 


years of prosperous times, which, to a great 
extent, has handicapped them in their execu¬ 
tive departments, and the same remarks would 
apply probably down to the fellow who trucks 
the goods on the dock. The railroads, from 
our standpoint, have done remarkably well 
and have given just as good service as the 
majority of the large manufacturers and deal¬ 
ers who have had their own troubles. To sum 
the matter up, we have all done the best we 
could; conditions arose which we were all 
unprovided for and we all had to do the best 
w^e could. 

In conclusion, I certainly trust that the Hard- • 
ware dealer is adding enough margin of profit 
to his cost prices to cover him for the increased 
expense that he has been put to, as undoubt¬ 
edly a lot of merchants and manufacturers who 
are deceiving themselves and think they are 
making money will find out that the balance 
sheet will show an entirely different net re¬ 
sult. 

New Tork Still Jobbing 

B y the Masbach Hardware Co., New York 
City: 

We would say that the conditions for the 
local business have been good, with the ex¬ 
ception of the last few weeks, when the un¬ 
seasonable weather somewhat interfered with 
salable goods at this time of the year. 

We find that manufacturers are more prompt 
in deliveries, and with the change of weather 
which we expect or can look forward to at 
almost any moment, we do not see why there 
should not be a good spring business for the 
retailer. 

Regarding the jobbing business in New York 
City, we believe there always will be room, 
and must be room, for this class of merchant, 
inasmuch as there are so many smaller manu¬ 
facturers throughout the country who must 
have a middleman to stock and market their 
line. In recent years it has been shown that 
the manufacturer cannot do business on small 
lines as cheap as the jobber, and for thi# rea¬ 
son a number have discontinued carrying a 
stock in this city, which, of course, has a ten¬ 
dency to help the jobber. It is true we still 
have some manufacturers or manufacturers’ 
agents who at times disturb prices, but we do 
not see how at any t me a jobber can be elimi¬ 
nated from this market, as there is no manu¬ 
facturer or manufacturer’s agent who could 
carry a line to satisfy the retail dealer without 
becoming a jobber himselt. 

Gk>od News from Denver 

y John J. Dillon, Dillon Hardware Co., 
Denver, Col.: 

The business situation in this region remains 
very good. Collections are a little harder to 
make than they should be,, but will, no doubt, 
come up to our expectations later in the sea-0 
son, which on account of the heavy rainfall 
has thrown things back somewfisit^ AU crops 
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will no doubt be heavy; the fruit crop has 
been somewhat injured by late frosts and 
freezing, but the returns from the crop to be 
gathered will be just as profitable, as last year 
nearly half found no market and consequently 
prices were lowered. This year the crops to 
be gathered will return a nice profit. We an¬ 
ticipate a good year’s business all through 
1907, and can see no troubles on the horizon 
to speak prominently of at this time. 

That Denver is a fixed jobbing center admits 
of no question. The railroads entering this 
city are doing much to maintain that prestige 
by an adjustment of rates; neither have they 
been antagonized by adverse legislation. The 
population of Denver is fully 25 per cent, of 
the entire State. The merchants doing a job¬ 
bing business carry large stocks, are energetic 
and naturally do much to establish the city, as 
a distributing point for all this section, and 
into Wyoming and most of New Mexico. We’ 
arc not experiencing the recent difficulties in 
getting more prompt deliveries of freight, nor 
quite as much trouble in securing our require¬ 
ments from the manufacturers with whom we 
do business. 

Building operations are temporarily at a 
standstill, owing to disagreement with labor 
organizations, who are at present “standing 
pat” for a shorter hour, increased pay and a 
“closed shop.” As to this latter feature the 
labor people seem to be inclined to pass up this 
demand and admit of an “open shop” policy. 
The matter will shortly, no doubt, be adjusted; 
the present weather conditions would hardly 
admit of much progress, even though the de¬ 
mands and trouble had not arisen. 

All Cheerful at Davenport 

B y Col. James R. Nutting, Sickels, Preston 
& Nutting Co., Davenport, la.: 

The business situation at present is booming, 
and there is no known reason why it should 
not continue for some time. The only thing to 
be feared is the lateness of the spring season 
which may affect the crops, but up to the pres¬ 
ent there has been no injury, except, pos¬ 
sibly, to the fruit. It is reported that cherries 
have had a severe frost jolt. 

The railroads seem to be able to make fairly 
prompt deliveries after they get the goods. The 
delay is with the manufacturers. They do not 
make goods fast enough to satisfy the demand. 

“Why is Davenport a jobbing town?” 
Davenport is the gateway from the East into 
Iowa, It is located on the Mississippi River, 
occupying the most beautiful site between St. 
Louis and St. Paul. There are 100,000 people 
within four miles of our store. The great 
Rock Island, Chicago, Burlington & Quincy 
and the Chicago, Milwaukee & St. Paul Rail¬ 
way systems enter the State here, and by these 
three roads we are in direct connection with 
nearly every city, town and hamlet in Iowa, 


Illinois, Wisconsin, Minnesota, the Dakotas 
and most of the great West. 

There is no more healthy place on the map 
and only one per capita more wealthy in the 
United States. Its climate is well-nig^t per¬ 
fect ; is blessed with the most perfect municipal 
water filtration plant in the known world. 
The Rock Island arsenal, which is the largest 
arsenal in this country, and probably in the 
world, is here. Railroad strikes or conges¬ 
tions do not prevent receiving or shipping 
goods by the Mississippi River and the Illinois 
and Mississippi—^better known as the Henne¬ 
pin Canal. 

There are perhaps three-quarters of all the 
plows used in the w'orld made within four 
miles of this desk. The largest and best 
macaroni works on earth is here. Davenport 
is a manufacturing, as well as a great jobbing 
center. The American Can Co., Glucose 
Works, Bettendorf Wheel Co. and Bettendorf 
Axle Co. are prominent among the manufac¬ 
turers. The jobbing trade is well represented 
in all lines, and especially the Hardware trade, 
by Sickels, Preston & Nutting. 


Grand Bapids Still on the Map 


Co., 


B y J. J. Rutka, Clark-Rutka-Weaver 
Grand Rapids, Mich.: 

The business outlook in Michigan, both for 
present and future, is fairly good. There are 
some drawbacks and some uncertainties. The 
season is very late, the weather is still quite 
cold and some fears are expressed in regard 
to crops of small grain and corn. The cold 
weather has also seriously affected fruit, still 
we are great believers in the Good Book, which 
says: “There shall be seed time and harvest,” 
and Michigan is a good old State that has 
never failed us. We are, therefore, inclined 
to look on the situation as fairly good. 

The only troubles that we can sec ahead are 
not confined to this State alone, but would be 
considered general, which are, that many ar¬ 
ticles of commerce are being advanced so high 
in price that it will be difficult after a while 
to maintain this price, and a slump’will be sure 
to occur, which will not only damage that par¬ 
ticular line, but will have a depressing effect 
on all business. 

We are glad to sec merchandise advance to 
a reasonable extent, but not beyond what it 
should be. 

Why is Grand Rapids still to be regarded 
as a jobbing center? For the same reason that 
Chicago or New York City, or any other first- 
class, a live, up-to-date place should be re* 
garded as a jobbing center. We have plenty 
of brains and money to do business with; we 
have the best location; we have the best lot 
of pushers, both in manufacturers and jobbing 
circles; we can do business as economically as 
any city in the United States; we can give 
prompt shipments, good service, and we are 
well liked by the trade, and as long as these 
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The business condition never was better in 
this territory, and we cannot even anticipate 
any troubles for the near future. 

Omaha has established herself on a more 
firm basis than ever before as a jobbing point 
and this is shown by the numerous large build¬ 
ings being put up this season by different job¬ 
bing plants. There still continues to be no 
trouble to get orders, but it is a big annoyance 
the way our Down East Yankee friends delay 
shipments. 

As long as we are willing lo accept carload 
shipments in stock cars, coal cars and any 
other old car, we cannot find any complaint 
against the railroad company. 

Enormous demands still continue for gal¬ 
vanized and black sheets, with which our local 
jobbers are well supplied, but poultry netting 
and wire cloth stocks are all shot to pieces 
and are without any very favorable letter from 
eastern manufacturers when further shipments 
may be made. 

The scarcity of so many articles makes the 
prices very firm and conditions are very much 
better than usual for this season of the year. 
Collections are exceedingly good for this sea¬ 
son of the year. 


Cheerfnl at Tampa 


B y the Knight & Wall Co., Tampa, 
Fla.: 

Our section of Florida has suffered consid¬ 
erably from a severe drought, lasting for sev¬ 
eral months. 'We fear that the effect of this 
drought will be greatly felt during the coming 
summer. With that exception, the business 
situation is very good indeed, and we cannot 
see anything to prevent a continuance of the 
present favorable conditions. 

As to why Tampa is regarded as a jobbing 
center, we beg to state that our city is now the 
second largest, if not the largest, in the State, 
and is in the center of the semi-tropical por¬ 
tion of Florida; also the phosphate, lumber and 
turpentine districts. We have the most favor¬ 
able rates of freight from western points, on 
account of our water facilities with the gulf 
ports of New Orleans and Mobile, and our 
eastern rates are well taken care of by N. A. 
Benner Company’s sail line from New York. 

Like all the rest of the country, we arc still 
having more or less trouble getting prompt 
deliveries from the railroads, but they seem to 
be making an effort to improve the situation, 
and we hope for better service in the future. 


AU Brightness in Cleveland 


B y the Geo. Worthington Co., Cleveland, 
Ohio: 

The volume of business that has come lo 
us this spring has been very satisfactory in¬ 
deed. However, for the last two or three 
weeks there has been a falling off in the vol¬ 
ume of business, owing, we think, to the back¬ 
ward spring. 


There has been an unusual amount of fence 
building material sold, the farmers having an 
excellent opportunity to repair their fences 
during the last three or four weeks, as they 
had no other work that was pressing them. 
We apprehend that as quickly as the weather 
settles and we get some warm rains and plent>' 
of bright sunshine, that the trade will improve 
with leaps and bounds, and the difficulty will 
be in taking care of it. It is our opinion that 
for some time to come the merchants through¬ 
out the country, both in the jobbing way and 
in the retail way, will have to anticipate their 
wants further ahead. 

The volume of busin'ess has outgrown the 
capacity of the railroads and the results are 
there are innumerable delays at junction and 
transfer points. This one feature alone is pro¬ 
voking, and’ until the terminals at a great 
many points are enlarged, this difficulty .will 
be encountered; hence we say it is imperative 
that on this account alone that the stocks be 
watched closely and the wants of the mer¬ 
chants be anticipated as far as possible. 

The business conditions here in Cleveland 
are very bright. All the mills and factories 
are running to their full capacity, and a great 
many of them have taken all their salesmen off 
the road, as they have all the business they 
can handle for six months to come. 

Cleveland is one of the largest jobbing Hard¬ 
ware centers in the United States. The houses 
here have always been wideawake and aggres¬ 
sive. The stocks they carry are very large and 
well assorted. There are innumerable manu¬ 
facturers of Hardware of various kinds in 
Cleveland, and if the merchants throughout 
the country were to buy Hardware at the right 
price, no matter who from, a great many lines, 
which are too numerous to mention, would 
have to be bought f. o. b. Cleveland. This fact, 
we think, is recognized by a great many of the 
merchants throughout the country, with the 
result that Cleveland jobbers are increasing 
their business from year to year. Then, too, 
our Chamber of Commerce has been very ac¬ 
tive in promoting the business interests of our 
city. 

We see nothing to prevent the continuation 
of splendid business throughout the year of 
1907. We think nothing short of a cyclone or 
an earthquake can prevent all enjoying a pros¬ 
perous year. 


Bochester on the Increase 

B y Mathews & Boucher, Rochester, N. Y.: 

ITie commission you ask us to execute is 
rather a heavy one, but in brief, our views of 
the situation are as follows: At present there 
is all the business the trade can handle, and 
in our opinion it will take some months to 
catch up, but we look for some slowing down 
later on, and it is our opinion that manufac¬ 
turers and jobbers alike will welcome a slightly 
more moderate condition of business. 
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You ask us if Rochester is still to be re¬ 
garded as a jobbing center, and the causes 
therefore, etc. 

Our reply is that Rochester is increasing its 
jobbing facilities. Its central location in the 
midst of a fertile agricultural district, its-many 
railroads, ample banking facilities, and the 
energetic spirit of its merchants ought to make 
Rochester in the future an excellent jobbing 
center, as we believe it Has been considered 
for some years past. 

As to railroad deliveries and delays, per¬ 
haps the less said the better, although some¬ 
times we think there is a slight betterment 
What we have said above will apply to the 
railroad situation—a slight slowing down is 
necessary—it will be a good thing for all of 
us to catch up, but we think neither merchant 
nor manufacturer need have any serious mis¬ 
givings for the future. 


Pittsburg a Great City 


B y the Logan & Gregg Hardware Co., Pitts¬ 
burg, Pa.: 

The only clouds in the skies are those of 
Nature’s making. Up to this date we have had 
very few bright spring days and a great deal 
of cloudy and stormy weather. Notwithstand¬ 
ing this, April was a record nK)nth in the 
way of sales, going 20 per cent, beyond last 
year. 

Taking the iron and steel market as a ba¬ 
rometer, there is promise of excellent business 
through the present year. The unfilled orders 
of the United States Steel Corporation are al¬ 
most up to their record, and railroad earnings 
running ahead of last year. 

Of course there is the uncertainty as to the 
crops, which is always such a factor in fore¬ 
casting business conditions, but in a divers'fied 
country such as ours, with communication so 
easy, there is little danger of a general failure, 
and we can look for at least an average yield. 

Pittsburg is still held up as a separate city 
from Allegheny, by some jealous citizens of 
the latter, and the matter is now before the 
United States Supreme Court at Washington. 
We hope the numerous delays which the oppo¬ 
nents of Greater Pittsburg have been able* to 
effect will be finally settled within the present 
year, and our city may then take its proper 
rank among the cities of our country. 

It may be news to some to learn that Pitts¬ 
burg ranks only second to New York in bank¬ 
ing capital, and has more capital employed in 
banking than Boston and Cleveland combined. 
When consolidation with Allegheny is effected 
she will rank sixth in population. 

In the wholesale Hardware business the main 
cause of lean profits is handling so large a 
proportion of unprofitable goods. The retail 
merchant thinks he is doing ns a favor in 
sending in orders for nails and wire, whereas 
the truth is the wholesaler does this business 
at a loss an4 ^ccpmniodation to his cus¬ 
tomers, 


The Risk in Shreveport 

B y E. D. Burgjss, Vordenbaumen-Eastham 
Co.. Slirevepcrt, La.: 

Trade in Hardware and kindred lines has 
been greatly stimulated by the saw milling in¬ 
terests which, but for car shortage, have had 
a prolonged s.ason of unprecedented pros¬ 
perity. Shortage of cars is just a little less 
acute now than a few months ago. Some of 
the large mills arc still doing very little, be¬ 
cause they cannot get transportation. 


Balmy, springlike February and March, 
when farm work on cotton plantations was 
further advanced than ever before • known, 
were succeeded by wintry April. Where the 
delicate plant w^as not killed by frost it was 
left with so little vitality that it has proven 
an easy victim to cut worm and to excess of 
moisture. On some plantations there have 
been three plantings and no stand secured 
yet. 


There is plenty of time to make a boun¬ 
tiful cotton crop under ordinary circum¬ 
stances, but fear of the dreaded weevil and 
lack of cotton seed is going to greatly cur¬ 
tail the acreage. 

It remains to be seen whether the weevil 
has been fostered or starved by the unusually 
open winter, and if he still be in hiding, 
whether he was killed, drowned or washed 
away by the cloudbursts and hail storms 
which deluged and bombarded the whole 
country side for three weeks past. If still in 
ambush, as some maintain, he will probably 
eat up the cotton faster than it can grow, but 
if, as a smaller number believe, Mr. Weevil 
has been drowned, cotton, in the smaller 
amount which it will probably be made, may 
bring fancy prices before the Ides of next 
March. 


The uncertainty of it all is preventing the 
majority of merchants from buying anything 
they are not forced to have. Through it all, 
Shreveport, though in the midst of Weevil- 
dom, is probably getting her share of the 
trade. 


Wilmin^n on the Boom 


B y the N. Jacobi Hardware Co., Wilming¬ 
ton, N. C.: 

Wilmington continues to grow in popula¬ 
tion and commercial importance; as a jobbing 
center has many advantages which assures its 
future. The business of our city last year, 
according to data collected by our Chamber 
of Commerce shows a gratifying increase, 
amounting to forty-eight million dollars. On 
May 7, a bond issue of nine hundred thou¬ 
sand dollars for water, sewerage and streets 
was carried, which money will soon be avail¬ 
able and the benefits of this appropriation will 
be felt by all of our people. Real estate 
values here are more than double what they 
were ten years ago, and ready purchasers are 
tp w iown<i af rwlinj prices, This, we feel, 
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is a sure indication that our growth is sub¬ 
stantial and not of a boom order. 

The cold weather this spring has injured 
our trucking, but we believe the short crop 
will net almost as much as a larger crop, 
owing to higher prices that same is bringing. 

Both the Atlantic Coast Line and the Sea¬ 
board Air Line railroad are expending large 
amounts of money in improving and enlarg¬ 
ing their terminal facilities. They will also 
build a new union ■ passenger station. The 
unusual and unprecedented growth of traffic 
/ has taxed our railroads severely, but they are 
doing everything in their power to meet the 
growing requirements, and we feel satisfied 
that we will soon have facilities equal to any 
city of our size and importance. 

The South is bound to grow and North 
Carolina, with its many advantages, will nat¬ 
urally lead in this growth, and if Wilmington 
fails to get her proportion of business, the 
fault is with her citizens, and not with the 
opportunities offered. The United States 
government has made appropriations to in¬ 
crease the depth of our channel from twenty 
to twenty-four feet. This will enable the 
largest mercantile vessels to enter our port 
with safety. 

No Doubt About Detroit 

B y J. G. Standart, Stan dart Brothers, De- 
. troit, Mich.: 

May has thus far not been very agreeable; 
not much like spring. Our business for the 
year up to the present time has been about the 
same as last year, possibly a little improve¬ 
ment. We are having trouble with railroad ' 
deliveries. They complain of scarcity of cars, 
and some lines of goods are getting scarce as 
well. There is no doubt in our mind but that 
Detroit is a jobbing center, not only in Hard¬ 
ware, but in many other lines. 

The Metropolis of Michigan 

B y C. M. Roehm, Roehm & Davidson, De¬ 
troit, Mich.; 

You are taking something for granted when 
you talk about the beneficent impulses of May, 
as we haven’t yet experienced any of May’s 
beneficence. Just this minute it is trying to 
snow. Possibly we are happy at this minute, 
but if so, it is in spite of, rather than on ac¬ 
count of, the glories of May. 

To express our views on the business situa¬ 
tion, present and future, opens up a vista 
which would take more than an ordinary letter 
to -even touch. We can see no clouds on the 
horizon at this time, unless it may be on 
account of the crops, for if this cold weather 
continues, it will have a very decided influence 
upon the crop situation. 

Detroit is a jobbing center, in the first place, 
because it is the metropolis of the great State 
of Michigan, and the vast majority of the 
buyers of that State look to it for their sup¬ 
plies. It is favorably situated on a number of 


trunk lines and branches, and a great many 
interurban electric lines radiate from it. 

Railroad deliveries have improved some, but 
are yet far from perfect, and probably never 
will be. The attributed cause, and an impor¬ 
tant one, too, is the lack of adequate terminal 
facilities in the large cities, and it is a question 
how in this day additional room for terminals 
can be acquired, because the congestion of a 
large city makes no provision for terminal ex¬ 
pansion, unless such provision was made when 
the terminal was first located; and unless 
somebody can devise some plan to relieve the 
congestion of terminals, the only thing that 
can cure the bad railroad deliveries is a let-up 
in business, and we are all praying this will 
not happen. 

Why Gainesville Is a Center 

B y W. B. Taylor, Baird Hardware Co., 
Gainesville, Fla.: 

Locally, our trade has been considerably in¬ 
terfered with on accoimt of the unprecedented 
drouth. Truck farmers have all lost heavily 
and have nothing on which to pay out except 
the coming canteloupe and watermelon crops, 
Gainesville is a jobbing center, for several 
reasons: 

First, that it is a railroad center. 

Second, that it is the county seat of the 
most populous county in the State. 

Third, that it is in close proximity to all 
of the phosphate mines in the State. 

Fourth, that it is in the center of the wealth¬ 
iest, most fertile and most populous part of 
the State. 

We have never had very much trouble with 
freight deliveries. We hear about that 
through the papers, but have no actual experi¬ 
ence. 

Manchester, 0. K. 

B y the Manchester Hardware Co., Manches¬ 
ter, N. H.: 

About the business situation, some manufac¬ 
turers’ lines seem to have caught up with their 
orders, whether by diminution of orders or 
increased facilities for manufacturing, we do 
not know; other lines are far behind. The 
railroads are giving us better service. Man¬ 
chester is a good jobbing center. The State 
has increased in population rapidly. The sum¬ 
mer resort business is a large factor. Our in¬ 
dustries are increasing and we never have had 
any labor troubles to speak about 

Bangor la All AUve 

B v the Haynes & Chalmers Co., Bangor. 

Me.: 

We do not hear but that the business in our 
State this year starts in and looks just as 
good as it did a year ago, although the spring 
has been backward. All the troubles that we 
can look for that people are talking (with the 
Presidential election ahead), as they always 
do, about the dull season to come, but with 
immigration coming into this country, as we 
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see in the New York papers, 20,000 in one day, 
and more to follow, and the natural addition 
to our already large population—^people have 
got to have food to eat, clothes and shoes to 
wear^ and houses to live in. This necessarily 
makes business for the railroad companies, for 
all kinds of dealers in merchandise, and we 
are looking for a prosperous three or four 
years to come. We do not believe that the 
prices of Hardware will decline much during 
this time, as the question of living has made it 
necessary for labor to get a large percentage 
of advance in wages, which, of course, the 
consumer has got to pay to the manufacturer 
indirectly. 

As regards why Bangor should be regarded 
as a jobbing center, it has a large, prosperous 
country around it, and it is being developed 
year by year to a larger extent than ever, and 
jobbing business in increasing by jumps and 
bounds, because our people are alive to the 
situation. * 

The worst trouble we are having now with 
deliveries is in the nail and iron business, and 
just at this time the teamsters* strike in Bos¬ 
ton has added to our troubles, but we hope 
this will shortly be over. 


Trade in Paducah 


B y George B. Hart, George O. Hart & Sons 
Co., Paducah, Ky.: 

As to the business situation of our location 
we might say that at the present time we have 
been greatly held back by heavy rains and 
high water, but we are living in hopes that 
some day the clouds will pass away, and we 
are almost certain that as soon as the sun 
begins to shine regularly we will have just 
about as much business as we can well handle, 
as everyone seems to be in a buying humor 
whenever the sun shines for a period of half 
a day. 

Yes; we are having a great deal of trouble 
about getting good railroad service in this sec¬ 
tion, having much trouble on account of being 
impossible for the factories to get cars, they 
claim, to ship out goods in. 

As to Paducah, a little more in detail, we 
have a large number of jobbing houses, and 
Paducah is the second city in Kentucky in 
commercial importance. Our jobbing houses 
travel over 320 salesmen. We have the entire 
south and southwestern territory, and many 
of our jobbers reach as far west as Denver, 
and cover Ohio, Indiana and Illinois. As the 
houses in every line ari doing well, it is as¬ 
sured that Paducah is a good jobbing point.- 
Our freight rates are low and will compare 
favorably with other points, and, owing to the 
great river advantages for transportation and 
the prospect for additional railroads in the 
near future, we believe that Paducah offers 
special advantages for the location of most 
any kind of jobbing interest. 




New YoA Ahead of the Becord 


B y Joseph Gales, Schoverling, Daly & Gales, 
New York City. 

If we did not read the newspapers we would 
be perfectly happy, even though the weather 
seems to be a little more trying than usual, 
although May never was midsummer, and 
ought not to be. 

Business is ahead of the records; the de¬ 
mand is constant, and our customers are not 
worrying about prices, but about getting the 
goods, and almost every item we have in stock 
is worth more now than we paid for it. 

We don't like to see this upward scale 
maintain too sharp a crescendo, but our man¬ 
ufacturers say it is compulsory. 

Collections are a little slow because people 
have either had to buy or get left. 

You ask a large question regarding New 
York as a jobbing center. Aside from its 
facilities of distribution, by land and water, 
the fact of its having ten million people within 
a radius of perhaps one hundred miles, must 
necessarily make it a “jobbing** center in the 
narrow sense of the word, as well as a distrib¬ 
uting center in the larger sense. 

Railroad deliveries are still somewhat con¬ 
gested, but that condition was quite largely 
due to the difficulties of transportation in the 
winter, which is always trying to the railroads. 
Things are going much smoother now, al¬ 
though it doesn’t seem as if there is much less 
freight moving. 

To end as we began, the newspapers seem 
to be the only enemies to good business. 


The Outloak in Hoiuiton 


B y H. W. Cortes, Bering-Cortes Hardware 
• Co., Houston, Tex. : 

We have had too much rain in our territory 
for cotton. However, com crops, rice and sugar 
cane are in splendid condition—as well as could 
be expected. Cotton has to be replanted a 
great deal. If we have warm weather from 
now on, things will be in a very favorable con¬ 
dition and prospects for crops will be good; 
cotton is going to be very late. 

On account of the cold weather and rains 
the spring business has fallen off considerable, 
but we look for a change as soon as warm 
weather opens up. 

Our Texas legislature has just passed a law 
adding 50 per cent, gross tax receipts on pistols 
and firearms—that is, if a Hardware dealer 
handles both guns and pistols he has to pay 
taxes. Should he eliminate pistols from his 
business he will have to pay no tax; therefore, 
it stands to reason that pistols will not be sold 
in this city or in Texas by Hardware dealers 
direct. This is an unjust law, and will give the 
outside state jobbers as well as the catalog^ie 
houses the preference. 

[Strange, that Texas of all States should lead 
in a crusade against pistols. Here is a fact 
for political economists.— The Editor.] 
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Colnmbiu b the Third 

y J. H. Smith, Smith Bros. Hardware Co., 
Columbus, Ohio: 

We don't find time to write reports on trade 
conditions; we haven’t time to go fishing, and 
have only seen one game of baseball so far this 
year. Now we know you will say, “Tough 
luck.” 

Trade has been and is still at fever heat. The 
great trouble is in getting goods. First, manu¬ 
facturers are slow in shipping; then transporta¬ 
tion companies are more than slow with deliv¬ 
eries. The outlook for the year is not as bright 
as it was on account of weather conditions. 
Wheat in central, southern and eastern Ohio 
is in fine condition; in fact, never looked better, 
but in western Ohio and eastern Indiana it is 
poor. The general impression is that the fruit 
crop is about gone, except the onion. 

Columbus is growing better from a business 
standpoint every year, and the building outlook 
is ahead of 1906—not so many skyscrapers, 
but more homes. This shows prosperity among 
individuals, which is a healthy condition. There 
are about twenty thousand people just over 
the fence around, an(J in our city, that should 
be inside. A strong effort is being made to get 
them in. Columbus is rightly the third city 
in the state. 


Keokuk Busier Than Ever 

B y C. A. Weber, A. Weber Co., Keokuk, 
Iowa; 

Your request did not reach us in the happy 
mood you intimated. The cause of this, we 
presume, is the very unpleasant weather we arc 
having and have had during the month of 
April and the greater part of this month, which 
has had a somewhat depressing effect on busi¬ 
ness. 

Human nature is affected more or less by 
the weather. When the sun is shining, and the 
air is pure and fine, we are usually in good 
spirits. 

We see no reason why trade should not keep 
up to the present volume for the next few 
months, and, should we have another season 
of good crops, will continue so for another 
year. 

Keokuk, owing to its splendid location and 
low freight rates, has always been one of the 
best jobbing points in the state, and will al-* 
ways remain so—in fact, the jobbers and manu¬ 
facturers here are doing more business than 
ever before. Deliveries by the railroads have 
improved in this section, and we now have very 
few delayed shipments. We think that the re¬ 
cent agitation has stirred up the railroad com¬ 
panies, and they are trying to do better. 


HARDWARE ON THE PACIFIC COAST 


B y Failing, Haines & McCalman, Portland, 
Ore. 

We are now in the middle of the second 
quarter of 1907, with summer business open¬ 
ing up well, and everything prospering. Crops 
have advanced beyond the danger from frosts, 
and the prospects are that this year’s harvest 
will be abundant. Some fruit was damaged 
in the eastern part of the State, but the injury 
was not as great as first reported, and there 
will be very nearly a full yield. Oregon was 
never in better condition than at the present 
time, and we look forward to a very rapid 
growth for the rest of the year and for sev¬ 
eral years to come. Portland has made re¬ 
markable gains in her bank clearances, and for 
some time has held the record for increase in 
building operations. Many new buildings are 
going up and are being occupied as soon as 
completed. 

Considerable interest has been aroused by 
what is now known as the Spokane rate case, 
in which the city of Spokane endeavored to 
secure rates for herself regardless of the 
rest of the country. How the matter will be 
decided is as yet uncertain since the Interstate 
Commerce Commission have not yet made 
their report, but we believe that the coast 
jobbers have once for all settled the question 
that water competition makes the rates for 
the terminal points on the Pacific coast, and 
we further believe that lower distributive 
rates from Portland, east, will be made, there¬ 


by enabling the people in the interior of the 
Pacific coast States to secure their goods at 
a lower freight rate than they are now doing, 
and that this rate will be more in line with 
the distributing rates out of other large job¬ 
bing centers. Whether these railroads wish 
to make these rates or not is a question which 
will not concern ihe people of this State veiy 
long, as the lack of such action on the part 
of the Interstate Commerce Commission will 
but hasten the day when the rates from Port¬ 
land east and all people served by the Colum¬ 
bia and Snake rivers in Oregon, Washington 
and Idaho will secure the benefit of the water 
rate owing to the Columbia and Snake river 
transportation. 

THE RAILROAD SITUATION. 

Our newly appointed railroad commission 
is receiving a number of complaints, and in¬ 
vestigating them, and will, we believe, do 
much to remedy the injustices on the part of 
the railroads which always seem to be in 
effect unless the railroads are held in check 
by the people. The action of the people of 
Spokane in making this fight before the Inter¬ 
-state Commerce Commission vrill, we believe, 
result in curtailing Spokane’s importance as 
a jobbing point wuthin the next five or six 
years, as the one-sided position which they 
took was altogether untenable as the other 
side was ignored. That the coast jobbers 
were successful in presenting the other side 
cannot be denied, and it would seem that the 
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action of the railroads in favoring Spokane 
in the past must now come to an end, and 
such unjust discrimination against the coast 
cities will necessarily be withdrawn in the 
course of time, thereby permitting the Pacific 
coast jobbers to reach points farther east than 
they are now able to do. 

Portland's commanding position. 

We wish to call especial attention of your 
readers to the fact that no other city on the 
Pacific coast is situated at a point where it 
can now or ever will be able to ship goods by 
water several hundred miles into the interior 
as well as receive goods by water from the 
outside. Our shipping business has been con¬ 
stantly increasing, and Portland for some time 
past has been one of the three largest points 
shipping wheat out of the United States* Dur¬ 
ing the month of March about three times as 
much wheat was exported from Portland as 
was sent out from all points on Puget Sound 
combined. Custom house receipts for this 
month show that the total grain exports from 
Western Washington amounted to 194,112 
bushels, of which Seattle furnished 527 bush¬ 
els only. Portland’s exports for the month 
of March were 518,998 bushels, and the 
month's shipments were not the largest we 
have had by any means. Portland also leads 
in the point of lumber shipments, and the 
exports for March for Portland and other 
Pacific coast points were as follows: Port¬ 
land, 19,123,129 feet; Seattle, 1,334,406; Ta¬ 
coma, 6,337,924; Bellingham, 6,034,288; all 
other points, 8,181,382. It must be seen that 
Portland’s importance as a shipping point is 
constantly increasing, and with the facilities 
for bringing products down the Columbia, 
which are constantly being developed, there 
is no danger of her growth being curtailed, as 
long as the country continues to grow. A 
grreat deal of railroad building is going on, 
and the longest steel bridge in the world is 
now building across the Columbia river from 
Vancouver, Washington, to the Oregon side, 
and it is expected that this bridge will be 
completed early in 1908. It will be a mile and 
a half long and will contain 20,000 tons of 
material, not including the double track of 
steel rails that will be laid on the bridge. 

We have to-day in and around Portland 
2,200 manufacturing establishments with an 
invested capital of $32,000,000. and employing 
23,000 people, and producing $50^000,000 worth 
of goods annually at a total pay roll cost of 
$9,000,000. All of these facts show that for a 
city of nearly 200,000 people to make the 
growth it has, and to assume its present po¬ 
sition of commercial importance, it must have 
a tributary country to draw its trade. This 
is what Portland has, and it depends not only 
on the State of Oregon, but upon a large pa’-l 
of the States of Washington ancf Idaho as well. 

AS TO DISTANCES. 

One great mistake which mai y eastern peo¬ 
ple make with reference to the Pacific coast 


is ill their idea of distances. We have found 
people who think that San Francisco, Port¬ 
land, Tacoma and Seattle are as close to¬ 
gether as Boston, New York and Philadelphia, 
when the careful study of the map would show 
them that it is 780 miles from San Francisco 
to Portland, 144 miles from Portland to Ta¬ 
coma and 42 miles from Tacoma to Seattle. 
From Portland to Spokane is 421 miles and 
between these cities there are no really large 
towns. If some of the eastern manufacturers 
would stop to consider, they would not ask 
merchants in the northwest to purchase from 
their representatives in San Francisco, and 
the large trade in Portland, Tacoma, Seattle 
and Spokane are fast coming to the point 
where they will soon refuse to go to the trou¬ 
ble of doing business through manufacturers’ 
representatives who reside in San Francisco, 
w'hen it takes from four to six days from the 
time a letter leaves tne northwest cities going 
to San Francisco to get a reply back. Manu¬ 
facturers of Hardware should note this point, 
as their non-representation in the Pacific 
northwest will surely cost them valuable busi¬ 
ness. 

The Bailroad Freight Situation 

he subject of delays in the delivery of rail¬ 
road freights, the payment of claims for 
damages, and matters growing out of the 
transportation of goods, have been discussed 
at some length and to some purpose in these 
pages and elsewhere in several recent months. 

A general improvement is noticed in the situ¬ 
ation, partly because of the overhauling the 
roads have had, and, of course, due some¬ 
what to the absence of winter storms. 

The Merchants’ Association of New York, 
one of the liveliest organizations of the coun¬ 
try. has taken the matter up, and is addi.ng 
its influence to the others that have been set 
at work. Numerous complaints have been 
received by the association, especially, as to 
the delays of railroad and express companies 
in adjusting claims for the loss of or delay 
to merchandise, also in reference to the delay- 
on the part of express companies in making 
prompt returns of money collected on C. O. D. 
shipments. 

In a recent statement to the public the 
association says: “Bills requiring the prompt 
supplying of cars for carload shipments and 
the prompt forwrarding of merchandise to its 
destination; providing for ^ the payment by 
transportation companies of demurrage 
charges for failure promptly to provide cars 
and to transport goods, and also providing 
for the payment of demurrage by consignees 
for failure to promptly unload cars when re¬ 
ceived, have been introduced in Congress and 
the State legislature. Complaints by shippers 
as to shortage of cars and undue delay in 
transportation have been, very general. On0 
the other hand, it is suggested by railroads in 
communications addressed to the association 
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that we agitate the subject of prompt uiiioad< 
ing of cars as a means of alleviating the short¬ 
age of equipment and promoting the general 
freight service. The whole subject is now 
under consideration by the committee on do¬ 
mestic commerce.” 

Complaints to the following effect have been 
made to the association: Shipments having 
been made by New York merchants of goods 
which the consignee has thereafter refused to 
receive, such goods, after having been held 
possibly for months, have been returned to the 
consignor. On receipt of such goods in New 
York the consignor is notified by the trans¬ 
portation company that certain merchandise 
addressed to him awaits removal. The notice 
contains no information as to the nature or 
origin of the goods. Consequently, returned 
goods have been accepted by the consignor 
without knowledge.of their origin, the con¬ 
signor thus being deprived of the right of- 
recovery against the parties to whom the 
goods were originally shipped. After careful 
consideration of the subject the board of di¬ 
rectors have taken the matter in hand, and 
are endeavoring to instruct the merchants in 
proper markings; especially that all shipments 
in less than carload quantities shall be marked 
with consignee’s name and destination in full. 
Also that all shipments that do not show 
proper marks and destination in full shall not 
be accepted. 

Hardware Club of New Toik 

he limit of resident membership of the 
Hardware Club, of New York, is six 
hundred. This figure was reached several 
years ago, and to-day there is a waiting list 
of over one hundred, the last name on which 
will not be reached for a year and a half. 

The limit of non-resident membership is 
two hundred, on which there are as yet a 
number of vacancies. The admission commit¬ 
tee of the club, of which Joseph Gales, of the 
board of governors, is chairman, has conceived 
it to be a good idea to fill that list. The com¬ 
mittee has, therefore, issued to the trade a 
formal statement of the situation, as follows, 
addressed to the members of the club: “Our 
waiting list for resident members is consid¬ 
erably over one hundred, so that more than a 
year must elapse between the time of nomina¬ 
tion and election. In our non-resident mem¬ 
bership there is still opportunity for nearly 
fifty applicants. Any man whose business and 
residence is more than twenty miles from the 
City Hall is eligible to membership. We are 
particularly desirous that as many leading 
Hardware merchants as possible be added to 
the non-resident list.” 

The Doing TTp of Bundles 

T0 the Editor: 

I wonder how many retail stores realize 
the amount of money that could be saved in 
the delivery of goods if both women and men 
customers were more inclined to carry home 


goods that they now demand shall be sent? 

How many clerks arc there who when they 
do up a tea kettle for a customer go out of 
their way to prove to everybody on the street 
or street cars that it is a tea kettle? The 
spout is so wrapped as to emphasize the fact 
that it is a spout. The handle is left uncov¬ 
ered, so that the article can be carried in 
hand. The body is so wrapped that its pro¬ 
portions are clearly defined. It says, in effect: 

“I am a brand new tea kettle; but as I am 
empty, you are not in danger of being 
scalded.” So with every other article sent 
out of the store. 

I have discovered a better way than this. 

I keep on hand a supply of pasteboard forms 
such as are kept by tailors and laundries. 
When a lady or a man hesitates about taking 
an article ’home, say, “Wait a moment.” I 
take one of these forms, and in two minutes 
the woman who has bought a tea kettle 
marches off with it under her arm, happy in 
the belief that all her neighbors will be sure 
she is carrying home a new hat. It costs but 
a little more than the wrapping paper would, 
and it’s a winner every time. 

Look after the doing up of the bundles, 
boys. Truly yours, A. D. S. 

A Question as to Mail 

To the Editor: 

I wonder how many Hardware concerns 
take the same position as that*with which 1 
am employed; a position that does not suit 
me at all. 

I travel a great deal, and it is a matter of 
logical conclusion that the greater part of my 
mail should be sent care of the house with 
which I am connected. I find that all such 
letters that arc received in my absence are 
opened in the office. Those that relate to busi¬ 
ness arc attended to, and often I hear nothing 
about them. 

I have remonstrated with the manager, and 
the position he takes is that every letter to 
an employe of the concern in care of the 
concern, belongs on the face to the concern. 
That he has a right to have such letters opened 
on the assumption that they pertain to the I 
company’s business. That when a letter is 
opened and found to be not of the company's | 
business, it should be turned over to me. 
This is carrying the matter too far. | 

I complained to the post office about it, and , 
was told that the matter was out of their 
hands. When the department had delivered 
the letter to the concern in whose care it was 
sent, the government was through with it, and 
could not prosecute the party who opened the 
letter, under the law relating to the privacy of 
mail. If it had not been sent in care of the 
company, of course it would have been dif¬ 
ferent. 

I do not like this form of proceeding a little ■ 
bit. I wonder if any one can suggest a I 
remedy? Yours truly, A TRAmss. I 
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EXCHANGING GOODS OR REFUNDING CASH 


A Practical Question That E^ch Concern Must De¬ 
cide for Itself—^The Practice of Several Successful 
Concerns—Matter of Business Policy. 


1. There is a difference of opinion among 
merchants as to the advisability of exchanging 
goods for customers, or refunding the money. 

2. Th^re are some who claim that a Sale is 
a Sale. That when the goods are once sold 
there is no reason why they should be brought 
back and exchanged, except in rare instances, 
or have refunded the money paid for them. 

3. Is there a decrease in the number of such 
stores? Does it pay to be liberal with cus¬ 
tomers, in giving them other goods, or in 
handing back the cash? 

4. In what way docs it pay? 

5. Can the public be educated out of ask¬ 
ing for such exchanges; and if so, how? 


Pursue a Liberal Policy 


B y George J. Bassett, John E. Bassett & 
Co., New Haven, Conn.: ^ 

We have always felt that a liberal policy in 
(exchanging goods or refunding money, paid 
iis best in the long run. We acknowledge 
that this means not only a large amount of 
trouble on our part, but also more or less ex¬ 
pense, due to the fact that all the goods we 
take back cannot be returned to the manu¬ 
facturers. In a great many cases, we go much 
farther than the manufacturers allow us, and 
exchange goods on which there is no factory 
warrant. On such goods we stand a loss 
ourselves, but are usually able to get some 
salvage on them by working them off during 
special sales, at reduced prices. 

We think the policy of exchanging goods or 
refunding money for' them is growing among 
up-to-date merchants rather than diminishing, 
and so long as this is the case, it would be a 
very bad business policy for any merchant 
to take such an arbitrary stand as to refuse 
to exchange warranted goods. 

Most of our first-class manufacturers war¬ 
rant their goods against actual imperfections, 
and many of them would exchange goods 
even if the article is not strictly covered by 
their warrant. We think that such manufac¬ 
turers find a liberal warrant pays them well 
in the end. The Hardware trade, however, 
should not abuse such a policy and should 
not insist upon the manufacturers exchanging 
goods, which show signs of abuse, or which 
are not covered by the manufacturer’s war¬ 


rant. 

We feel that occasionally we lose a good 
customer by refusing to exchange some arti¬ 
cle which plainly shows abuse, or which he 
returns, not because the article was not all 
that it was represented to be, but because he 


finds that he does not need it or is in some 
way dissatisfied with it. 

The writer remembers one instance where 
a customer became almost abusive because 
we refused to exchange a warranted pocket 
knife on account of the blades having become 
rusty, and the instances where customers have 
returned wooden goods or crockery because 
there has been a “flaw” in the wood or a 
“flaw” in the glass or crockery, have been 
very numerous. 

We really believe in having some principles 
and for standing out against impositions on 
the part of customers, but we do believe that 
the merchant who agrees with his customer 
at the beginning gets a reputation for liberal 
dealing that pays him more than the cost of 
all the goods he takes back. 

Much Depends on the Customer 

B y A. T. Stebbens, Stebbens & Co., Roches¬ 
ter, Minn.: 

In my opinion,, no inflexible rule should be 
laid down regarding the matter of exchang¬ 
ing goods for customers, or refunding the 
money. 

Much will depend upon the customer, and 
the reason for asking the favor. I believe in 
being reasonable and accommodating, but will 
not stand an imposition. The reason must be 
a valid one, and the goods in as good shape 
as when they left the store, to induce us to ex¬ 
change, or refund. It pays to be liberal, in 
that it creates a good feeling between mer¬ 
chant and customer. It would be a difficult 
matter to educate the people along proper 
lines, for the reason that the occasion does 
not happen often enough in any«one custom¬ 
er’s experience. Shall watch with interest 
what other dealers say regarding this impor¬ 
tant subject. 


It Pays to be liberal 


B y John W. Read, Read Mercantile Co., 
Hodgenville, Ky.: 

The questions asked are very practical, but 
hard to give a satisfactory answer to. I do 
not think that anyone can lay down an iron¬ 
clad rule in regard to the exchange of goods. 
In one sense of the term a sale is a sale when 
the goods selected are delivered to the cus¬ 
tomer, but there can be so many exceptions 
to this that I do not think one could strictly 
adhere to it. For instance, a customer might 
call for certain size bit, bolt or any number 
of articles that run in sizes, and when he got 
home find that he had made a mistake in size. 
If he returned and asked for an exchange, 
and the merchant refused, I think he would 
act very foolish. In fact, I think it pays, and 
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pays handsomely, to be liberal with your cus¬ 
tomers in the exchange of goods, and it pays 
in more ways than one to assist your cus¬ 
tomer in selecting just what he wants and 
needs. 

It pays because you impress upon him the 
fact that you are interested in his affairs, that 
you are willing to give him your time and 
knowledge. It pays because he becomes im- 
" pressed with the idea that you know your 
business, and he gives you his confidence and 
relies upon your judgment and ability, there¬ 
by enabling you to get his attention and will¬ 
ingness to buy any new item you will recom¬ 
mend to him. 

My experience has been that liberality pays. 
I think you can educate the public to do busi¬ 
ness on business principles and in a business 
way, and the best recipe I can suggest to 
accomplish this is to use common sense in 
conducting your business. 


Will Always Exchange 


B y W. G. Raines, Hardware and Mill Sup¬ 
plies, Statesboro, La.: 

We have always made it a rule to exchange 
anything wc had sold, provided it had not 
been used, for anything else in the store, for 
the difference in price either way. 

W^e find very often a customer will buy an 
article to do something with, when he will 
find it will not do it to his satisfaction, and 
w« will exchange for something that will suit 
the purpose better. 

I think almost all the stores in this part of 
the country do this, in our line, I also think 
it a good policy to be liberal with customers 
who are inclined to treat you fair. It is best 
to be accommodating in any line of business, 
where you can do so without loss to yourself. 

Our experience is that we have very few 
people to try to impose upon us with this 
kind of proposition. Wc don't think the peo¬ 
ple can be educated out of asking for such 
changes, and very few ask for them, without 
they are just and correct. 


Not Many Eeqnests 


B y F. E. Pelton, Felton Bros., Herkimer, 
New York: 

I have never given your questions very 
much thought, as in our line of business we 
do not seem to have many requests to ex¬ 
change goods. I should much prefer to ex¬ 
change the article rather than pay the money 
back. It really does not cost anything to 
be accommodating in this way, and you still 
have the profit on the sale. 

There is no rule that will fit every case. 
In this day of .strong competition in every 
line, merchants all want as many friends and 
as few enemies as possible, for we know that, 
very often, one enemy will do enough harm 
to offset the good of several friends. 

You better exchange rather than make a 
dissatisfied customer by refusing to do so, 


Forty Tears’ Experience 


B y Birdsey & Raven, Meriden, Conn.: 

Forty years in the Hardware trade has 
convinced us that entire willingness to re¬ 
fund money for anything returned unless i: 
be some article that is cut, like wire cloth or 
netting, thereby leaving remnants to our in¬ 
jury, is far the best policy. 

If a customer returns goods we at once re¬ 
turn him the cash and he will usually spend 
this and more in appreciation of the willing¬ 
ness to refund rather than force him to take 
other goods. The public cannot be educated 
out of trying to “get shut" of something they 
do not want. 


Danger from a Dissatisfied Customer 

B y E. Walker Duvall, Chcraw Hardware 
& Supply Co., Cheraw, S. C. 

We try to make it a rule to tell customers 
on edge tools that they must buy them as wc 
do—on their own judgment and without am 
guarantee—and that w^e do not replace them 
We have found that guaranteeing them wa> 
too hard to keep up with, as a customer would 
wear them out or mistreat them, and then 
bring them back and say “You guaranteed 
them," and we would have to take them back, 
or have a disgruntled customer. 

I believe, however, in making a customer 
satisfied about a piece of goods either by re¬ 
funding the money or giving other goods in 
their place, almost without exception, even 
where the fault is clearly with the purchaser. 
I find that one displeased customer, by telling 
his side of a thing of that kind, will do more 
harm than all you wdll lose by replacing the 
goods in question. 

As to educating customers up to where they 
will not expect it, that may come when we get 
better together among ourselves, but the con¬ 
cern that undertakes it alone wdll lose heavily 
by it. I think the above applies to all cus¬ 
tomers, but with especial force to women. 


Oood Policy to Befimd 


F rom Charles S. Johnson, Johnson Hardware 
Co., Barberton, O. 

Fifteen or sixteen years ago when we sold 
an article we supposed the parties would not 
buy the same unless in need of it. Hence, 
when they returned it for some imaginary 
reason or other. After they had gotten home 
and thought the thing over, made up their 
minds that they had used the article pos¬ 
sibly once or tw’ice or, in the case of a farmer 
taking a plow out and plowing four or five 
acres that he had to plow, and then return it 
and say it is no good and want his money 
back, we decided not to replace or exchange 
any goods brought back under this return or 
refund his purchase price for the same. 

But of late years, since manufacturers to a 
certain extent have withdrawn their guarantee 
^nd warrants on pertain goods, we have proved 
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to our own satisfaction that it is the best busi¬ 
ness policy to treat our customers very lib¬ 
erally, and if they have any little whims or 
special side issues of their own, we try to 
cater to them, as we find that during the 
course of a year’s business that goods re-, 
turned do not amount to over $100. 

So it is our business principle at the present 
time, that we exchange whatever is returned 
for other goods, or pay them their money back, 
and frequently in paying them back their 
money they will turn arouhd and spend the 
same amount for something else in this store. 
Hence we do not only retain them as satisfied 
customers, but by talking a little judiciously 
to them, we often prove to them that it is un¬ 
wise for them to buy an article and bring it 
back after they have slept a night after the 
purchase of the same. 

We think that the experience of this char¬ 
acter comes more in our line of merchants in 
small places than to merchant^ in larger cities, 
as in a small place the merchant knows prac¬ 
tically everybody personally and every one 
knows him, and he cannot talk to a customer 
the same as a merchant in the ^city of fifty 
thousand and upwards. 

We believe it is good business policy for 
merchants to replace or exchange or refund 
the money for any goods that their customers 
return to them. Do it in a very gentlemanly 
and genteel way without exciting the animosity 
of a customer in any way. 


Some Sound Principles 

B y C C. Fouts, Hardware dealer, Middle- 
town, O. 

I am seldom called upon to exchange goods 
or refund money. The requests are apparently 
fewer each year. 

I make it a rule, however, to exchange any 
goods unsuitable for the work, or for which 
the customer finds he has no use, providing 
they are, 01 course, in good condition, I 
always aim to show a disposition to help the 
customers, rather than myself; it makes them 
feel better and does me no harm. T never 
refund money unless oreviouslv agreed i^pon, 
or the customer has over estimated his needs 
in buying of me. Then it is done with the 
same good grace as in the exchange of goods. 

Bo It With Cheerfulnm 

B y F. W. Ingalls, Bryan Hardware Co., 
Bryan, O. 

Our experience in doing business with all 
classes of people, and selling numerous lines, 
as is necessary in small towns, is that the first 
important feature of a sale is to make sure 
you sell the customer the article he wants. 
Study the wants of the customer is one of our 
mottos. 

Don’t sell cheap imitation goods for the 
genuine article! Don’t urge a sale too hard! 

Make your customer feel comfortable and at 
home whether he buys or not. This course al¬ 
ways pays, 


If the salesman is careful,, and uses good 
common sense in supplying the wants of the 
customer, not urging them to take goods to 
bring back if not satisfactory, there will be 
so few brought back to be exchanged or 
money refunded that the subject Will hardly 
be thought of. ' 

We have comparatively few of such cases 
when goods are returned or exchanged, either 
for money or other goods, and providing they 
are in good condition, we take them back as 
cheerfully as we sold them. 


Tried It Twenty-Eight Years 


B y S. C. Oaks, Hardware and Stoves, 
Seward, Neb.: 

With me a sale is a sale when it is satis¬ 
factory. If a customer buys an article of me, 
takes it home and finds out it is not just what 
he wants, and returns it to me in a reason¬ 
able time in as good condition as it was when 
he bought it, I take it back and give him other 
goods for it. In case he doesn’t want other 
goods, then I cheerfully give him back his 
money. I have followed this rule and practice 
for twenty-eight years, and so far I have 
made a success. 

My idea is this: I remain in business by 
permission of my customers. Should they de¬ 
cide for any reason to withdraw their business 
from me I would be out of business. I want 
my customers to feel satisfied so far as pos¬ 
sible. 


Has a Time limit 

B y M. S. Whiteley, Hardware, Mine and 
Mill Supplies, Boulder, Col.: 

While exchanging goods sold or refunding 
money on return of the same, is quite a nuis¬ 
ance, still our experience has caused us to 
always make this exchange rather than risk 
offending our customers by refusing to do so. 
Our experience in this matter has been rather 
limited, as in most cases we have a distinct 
understanding with our customers as to the 
limit of fime that such exchange may be made, 
and by this means avoid a great deal of 
trouble. As a matter of business policy I 
am inclined to think that a merchant’s best 
interest calls for very liberal action in this 
matter. 


No Fixed Rule Possible 


B y E. E. Mitchell, E. E. Mitchell & Co., 
Morrilton, Ark., president of the Arkan¬ 
sas Retail Hardware Association. 

The question of taking goods back or ex¬ 
changing them with customers is a knotty one, 
and cannot in our opinion be governed by 
any fixed set of rules. As the questions of 
condition of sale, customs prevailing in the 
town where the sale is made, how long the 
goods have been oat of your store, whether 
you have any excuse to offer that would ap¬ 
peal to your customer why you cannot takeC 
the article back, and many others too numer- 
ops to mention, all enter in. 
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A stubborn rule not to exchange goods will 
often bar you from taking back an article 
that is ready sale in exchange for one that you 
wish to get rid ol Or from taking care of a 
good customer that you could better afford to 
loan the article he wishes to return or ex¬ 
change, than run the risk of offending him. 

We regard a sale as a sale, yet we take up 
every question of return or exchange on its 
merits and do what we think is right to do 
in that particular case, considering the worth 
of the customer -and amount of business he 
gives us, as two of the main elements. 

You can only edu ate your customers to a 
degree not to ask you to exchange goods, as 
the most of the exchanges are asked because 
of changes in conditions that your customer 
had no control of. We exchanged woven wire 
fence the other day with a customer for 
barbed wire, figuring both at retail price, but 
had he wished to exchange woven wire for 
barbed wire we would have charged him to 
make the exchange, as we make more profit 
on woven wire than we do on barbed wire. 

A customer returns us six foot roofing say¬ 
ing it is too short. We say, we will exchange 
it for the proper length; he says he has de¬ 
cided not to use it but use shingles. We do 
not hold ourselves responsible for his change 
of mind, so, unless he is a good and regular 
customer, we do not feel it our duty to take 
it back, except at a price that we can use it 
at, but if he offers to exchange it for goods 
that there is as much profit in, the salability 
of the two articles being equal, we exchange 
with him, though it does make double trouble 
on us. 

We believe a very careful consideration of 
all requests to exchange goods will pay a mer¬ 
chant in the long run. . 

Tried It for Thirty *YearB 

B y W. W. Robinson, Robinson Hardware 
Co., Dublin, La. 

The question of exchanged goods has been 
a problem to me for nearly thirty years. But 
the plan I have always taken was to keep my 
customer in a good humor, and when I can 
possibly use the goods I take them back, ex¬ 
changing other goods or give back the money. 
Sometimes the goods had been used, and of 
course I could not exchange with customer, 
but in a great many cases I have allowed him 
to leave goods with me and I would sell them 
for him and in this way keep a satisfied cus¬ 
tomer. 

In answer to question, “Is there a decrease 
in such stores?” I can see no decrease. 
“Does it pay to be liberal with customers in 
giving them other goods, or in handing back 
the cash?” It always pays to be liberal and 
broad with your customers. “In what way 
does it pay?” It pays to keep your customer 
satisfied and in a good humor, and when you 
do this you have a walking advertisement 
which is far better than any other ad. you 


can get. “Can the public be educated out of 
asking for such exchanges; and if so, how?” 

I do not think they can, but there can be a 
considerable improvement if the merchant and 
clerk will be careful in taking and filling or¬ 
ders. I find in a great many cases when a 
customer brings back goods it is that he has 
given his order wrong or the clerk has gotten 
it up wrong. Now, in a case like this, the 
only remedy is to exchange with him and ask 
him to be more particular in giving his next 
order if it is his fault. If it is the fault of 
the clerk, ask him to be more particular in 
filling orders. 

The above has been the way I have managed 
the exchanging of goods with my trade for 
years, and I find it to be the best for all 
hands. 

A Word of Practical Advice 


B y Julius Schmidt, Hardware and stoves, 
Wabasha, Minn.: 

It pays to be liberal and accommodating to 
your customers, refunding money and exchang¬ 
ing goods when bought of you but not when 
bought of some other firm. Some of this 
trouble can be avoided when you are selling 
goods, that you have to break original pack¬ 
ages, such as rope, wire cloth, woven wire, 
fencing and other goods along this line. Some 
people come in and buy these goods, but do 
not know the quantity they want. Better not 
sell them than have them come back to you 
with a remnant which will be a loss to you. 

But all this must be done in a diplomatic 
way, so as not to offend the customer. A re¬ 
tailer must expect to be imposed upon by some 
one. 

It is impossible to adopt an iron clad rule to 
run your business by. You have to use differ¬ 
ent tactics with each individual to sell your 
wares. As long as human nature cannot be 
changed by education, the only thing left for 
the poor retailer is to go in and bear his share 
of these troubles and impositions with *as good 
grace as possible. I draw these conclusions 
from my past thirty-five years* experience as 
Hardware retailer. 


A Prompt fietnm 

B y J. S. Cole, Hardware^ Lisbon, N. Dak.: 

Goods, if returned in good condition, 
should be exchanged if the purchaser desires, 
and in most cases the merchant should return 
the money if asked to do so. Of course, there 
are exceptions to all rules, but the above rule 
is the best in nearly all cases, in my opinioa 


Honey Back; No Questions 

B y John Spriesterbach, the Spriesterbach 
Hardware Co.,^Alamosa, Col.: 

We have instructed clerks to always take 
back goods and return the purchase money, 
and not ask any questions until after the cus¬ 
tomer had the money ~in his hands, this, of 
course, providing the goods are in condstioo as 
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when sold. This gives customers confidence in 
our goods and in our way of doing business. 
We have found, since doing this, that our rela¬ 
tions with customers have been more pleasant 
and very few goods returned, whereas for¬ 
merly we were having all kinds of trouble. 
It seems as though when people know they can 
return goods and no questions asked, they feel 
ashamed to return them. On the other hand, 
it is human nature to look for a scrap. 

Follow the Golden Bnle 

B y Nathan Roberts, Dunning Hardware Co., 
Omaha, Neb.: 

It has always been our policy to treat a cus¬ 
tomer exactly as we would wish to be treated 
ourselves. A customer who is compelled to 
keep an article that he has no use for, and 
for which he has paid his money, wilf not join 
the procession of one’s friends. A bird in the 
hand is better than two on the wing. We pay 
cash in exchange for goods returned in good 
order as cheerfully as we receive it Twenty- 
five years of business experience has taught us 
that such courtesy pays. 

Good-Will a Tiade-Biiilder 

B y William Murdoch, W. H. Murdoch & 
Son, Ralston, Okla. 

We are not handling anything but vehicles 
and implements, and as to our respective lines 
will preface our answers by stating we will 
not handle an article that the manufacturer 
is not willing to stand behind with his guar¬ 
antee. 

Hence, we feel that a sale is not a sale un¬ 
less the article sold does the work for which 
it is intended, and that it is made up of per¬ 
fect material and in a workmanlike manner, 
and when it does* this we feel that all require¬ 
ments upon the part of the maker and ours 
have been fully met. H it docs not, we have 
never tried to force a customer to retain the 
goods. 

We believe in the exchanging of goods or 
refunding of cash, that the dealer should be 
his own best judge of the matter. He should 
be sufficiently able to understand human na¬ 
ture, to prevent impositions, and be able to 
quickly and in a diplomatic way, if he believes 
an imposition is intended, to so show thq^ pur¬ 
chaser the error, and still retain his good 
will and trade. We hold that liberality prop¬ 
erly and judiciously manifested pays. 

It pays because it gives or makes satisfied 
customers, and customers of this class are the 
greatest trade-builders we have, next to a 
merchant's known honesty and fair dealing. 
It builds up a bulwark about your business 
that can never be destroyed by competition. 

We believe that the proper exercise of tact 
and judgment upon the part of dealers will 
soon .eliminate those who would attempt to 
take advantage of a dealer’s liberality, and 
thereby rid the craft of this class. But on the 
other hand, we feel that the honest customer 
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who has a just complaint should receive at 
the hands of the dealer the recognition and 
adjustment that is due him under the circum¬ 
stances. 

For we feel that honesty between the dealer 
and customer should at all times govern and 
control, and when this is true, there will be 
no inferior articles worked off (or an attempt) 
upon a customer, and hence, the result—no 
complaints from the customer. 

In conclusion we would say be fair, just 
and honest, and make your customer knorw 
that you are, and at the same time let him 
know you will expect the same treatment at 
his hands. 


The Goods Worth the Price 


B y A. Marckel, Hardware and Farm Ma¬ 
chinery, Perham, Minn.: 

We have always made it a practice of tak¬ 
ing back any article purchased from us if not 
damaged, for its full purchase price, paying 
the cash or exchanging for other goods at the 
will of the purchaser. 

We have our trade understand that any 
article purchased from us is worth the price 
paid for it, and we will as cheerfully return 
the cash as we take it. This plan gives tfie 
trade the impression that we are not charging 
too much for our wares. 

In this way we keep the trade feeling kindly 
toward us, and make their interest our inter¬ 
ests, which can only be well served mutually. 


Exchanges Are General 

F rom H. Mead, Harry Mead Co., Shawnee, 
Okla.: 

We contend that a sale is not a sale until the 
customer is satisfied. W’^e exchange goods for 
customers who bring them back, when they are 
not satisfied, and make many sales on the 
strength that if they are not satisfied, goods 
will be exchanged or money refunded. 

We think that there are stores that adhere 
to such plans, and ideas are increasing. It 
pays us to be liberal with customers from the 
fact that customers that are pleased and feel 
that if they buy something of a merchant who 
stands ready to correct mistakes, exchange 
goods or refund the money, like to trade in 
such a store; in fact, we find that it brings 
business. It makes every customer at least 
satisfied. You have certainly done away with 
the liability of sending a customer away dis¬ 
satisfied. We do not think the public can be 
educated out of this idea. 

We sell a great many lines of our goods 
under a guarantee, and live up to our part 
of it religiously. If a customer buys some¬ 
thing of us that is not as represented or is 
not satisfactory, we are always willing and 
glad to exchange it or refund the money. 

We often sell washing machines and such 
articles on trial, arud it is a rule with us that 
if a lady wants a washing machine, we send 
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it on trial, and if it is not satisfactory she 
can return it to us. 

We think that any bright, up-to-date mer¬ 
chant has seen the advisability of these methods 
long ago and has adopted them. 


It Fays Big Bividends 


B y John Holley Bradish, Hardware, etc., 
Batavia, N. Y.: 

I have always made it a practice to ex¬ 
change goods for our customers or to refund 
the money paid for them, provided the goods 
returned were still in season and in good con¬ 
dition. There are very few brought back, and 
I think it would be a short-sighted policy not 
to take them back. If I bought something 
and found out soon afterward that I did not 
need it at all, I would expect the merchant 
to take it back, and would feel provoked if 
he did not. I have known of merchants who 
have lost forever good-paying customers by 
refusing to take back goods, when the amount 
at issue was trivial. I think it pays a mer¬ 
chant big dividends to be liberal with his 


customers. 


B 


It Inspires Confidence 

y J. H. McCollom, Hardware, etc., Hope, 
N. Dak.: 


I will say I have found from a good deal 
of experience in Hardware, as well as in a 
general line, that it is best to be liberal with 
your trade, and exchange or refund the money 
if necessary. I think it will inspire confidence 
in trade, which is beneficial in the end. 

Mr. Bitter, £x-Hardwareman 


J ames H. Ritter was for so many years the 
active manager of the Biddle Hardware 
Co., Philadelphia, was so active in the work of 
Hardware associations, and, above all, was so 
well known for his able letters on trade and 
other topics in the columns of the Hardware 
Dealers’ Magazine that he was sadly missed 
when he decided, a couple of years ago, to for¬ 
sake trade and go into finance. He became 
president of the Chelton Prust Co., of Phila¬ 
delphia. 

A representative of the magazine who called 
on Mr. Ritter at his offices on Germantown 
avenue, found him not only busy—as he al¬ 
ways is—but apparently enjoying his work as 
thoroughly as when engaged in the more ro¬ 
bust labor of looking after a Hardware con¬ 
cern. When asked how he liked the new job, 
Mr. Ritter said: “If I liked it as wxll as I did 
the old one, I ought to be happy.” 

In answer to other questions, Mr. Ritter 
said : 

“When I said good-by to the Hardware 
business last June I was far from sure that my 
training would equip me for the banking busi¬ 
ness. I was in the Hardware business for 
thirty years and yet was far from feeling I 
knew it all, and, being in this proper mood of 
humility, realized that I would have much to 
learn in handling dollars and cents instead of 


shovels, nails and bolts. Fortunately, however, 
my training had been so general, covering prac¬ 
tically every department of the store (with the 
single exception of traveling), that my train 
ing had been, perhaps, in a wider field than 15 
usual, and I have since seen the benefits of thi< 
larger experience. 

“My first act was to take a holiday of sunu 
two months. My friends asked, ‘Are you 
ing abroad?’ to which I promptly replied, 'N": 
I shall take to the woods.’ Phe stress anJ 
strain of so many years in the business had 
told severely on my health, and twro month< 
vacation life in the woods and on the seashore 
went far toward restoring balance to body ani 
mind. 

“When I returned in September to enter the 
banking business, I was surprised to find how 
far my business training stood me in gocni 
stead, for, while the detail of banking and bank 
bookkeeping are very different from those in 
the Hardware business, the principles of action 
are largely the same, and my business training 
has been of utmost help and value, while the 
banking business with its larger opportuniiK> 
and greater freedom from detail is a very v\‘'l 
come change to the driving rush of Hardware 
jobbing. 

“The pleasant and somewhat unusual experi¬ 
ence in changing from Hardware to banking 
was that it gave me a chance to read my own 
obituaries, as many kind things were said by 
friends of years whom I left behind me anl 
used kind words that might otherwise have 
been left unsaid and unheard until I wasn’t 
here to hear them. It is pleasant to feel that I 
still have many friends in the Hardware rank', 
and my hasty visit to the national convention 
last October convinced me that 1 had not been 
forgotten and some of the friendships made 
during my Hardware life wdll be cherished 
throughout my life. 

’’I’ll add one remark: It always is a source 
of pride and pleasure to me to feel that the 
Hardware business, which I regarded as my 
life work, was a clean, honest business; if not. 
those running it have themselves to blame. In 
Hardware there is no sanding of sugar, no 
wooden nutmegs, no short weight, no shodd) 
and very little imitation fraud; neither was it 
a question of selling whisky or chewihg tobac¬ 
co, against both of which so many good people 
have scruples.” 


Frison Made Netting 

On account of the great demand and ad¬ 
vanced price of wire netting in Victoria, th^ 
government of that Australian province 
going to establish a factory at Pentridge, with 
prison labor, for the manufacture of this ar¬ 
ticle. Wire netting for fencing, it is claimed- 
can be made for $128 per mile, whereas it 
now selling in Victoria for $195 per mik- 
The plant will turn out 860 miles of wire a 
year. 


EVILS OP “FRENZIED HARDWAREISM*’ 

A Form of Business Management That Does Not 
Commend Itself or Make Money for Those Who 
Practice It—^Further Comments of Hardwaremen 
Upon the Subject. 

1. The too eager haste to Sell a Large Volume of Goods tends to cut Profits to the 

Vanishing Point. i 

2. The emulation to Make a Record Showing of Sales in Dollars results too often in 
a disregard of the Relation between Expenses and the Net Profit. 

3. The Disregard of the relation between Expenses and Net Profits can have but one 
end — Failure. 

4. Is there a solution in Quantity Prices? 


Quantity Prices Not Besirable 

B y C. B. Lockwood, Lockwood-Taylor 
Hardware Co., Cleveland, O.: 

To sell all the goods you can at a profit 
is good business; to sell goods without a 
profit is poor business. These are general 
rules. 

Some line of goods sold at cost may be good 
advertising, but to sell goods without cost 
to hurt a competitor, is poor business. Select 
some popular line of high grade goods to sell 
at or near cost, making that a general price, 
is a good way to advertise, but it requires 
good judgment in selecting the line. It 
should be a line on which the sale is not large 
enough to affect general business, as your price 
‘ is likely to become your competitor’s price. 
A class of goods should be selected, sold by 
large houses, that are not immediate compet¬ 
itors. 

Cheapness is not a desirable reputation as 
it drives away the best trade. 

Quantity prices are not desirable; nothing 
that induces over-purchases is. 

The quantity price is likely to become the 
common price, as the large purchaser makes 
the price for his competitor and compels him 
to ask for a lower price or quit handling the 
goods. 

To compel over-purchasing is an evil sys¬ 
tem for both buyer and seller, as it is likely 
to end in financial difficulties. Buying in 
small quantities, as a rule, is more profitable 
and safer. Accumulation of stock is one of 
the things to be avoided if one is to be suc¬ 
cessful. The enormous amount of capital tied 
up in old style injured goods is a very heavy 
loss, and every attempt to compel over-pur- 
chase should be resented. 


Some Factories to Blame 

B y W. W. Webber, Webber-Ayres Hard¬ 
ware Co., Fort Smith, Ark.: 

In the questions you propound, the first, 
second and third are closely related. Where 
the “eager haste” is prevalent and pro¬ 
nounced, and the essential margins are sacri¬ 
ficed, even in a nominal or apparently small 
way, the habit grows, until larger margins are 


sacrificed for the sake of the showing made, 
and the ultimate result is'vanishing profits. 

Secondly, the experience of every man is 
that the expenses of a business grow, seem¬ 
ingly unaccountably, but grow they will, and 
he who does not keep his eye open for the 
main chance, watch his margins while he 
crowds his sales, and keep up the proper re¬ 
lation, will find at the finish that his eagerness 
to double his sales was an aurora borealis. 

Thirdly, the statement of the situation an¬ 
swers the question—that is to say, goods sold 
without margin sufficient to pay the expenses 
plus a profit, means that the business is a 
failure up to date. There may not be bank¬ 
ruptcy, nor a trustee, but it is a failure just 
the same. 

Fourthly, no, there is no solution in quan¬ 
tity prices, if by that you mean parcelling the 
jobbers out into Class “A,” “B,” and “C.” 
or deferential lists or “sub rosa” lists, com¬ 
pelling “B” and “C” to pay 5 per, cent, and 
10 per cent, more than “A.” The practice now 
prevalent with some factories in making ex¬ 
tremely low prices in large quantities to large 
buyers, with no restriction as to re-sale price, 
is doing more to demoralize profits than any 
one thing extant. 

The situation was different when competi¬ 
tion was wide open, and the bar.‘i all down, 
but now with the market sewed up by trusts 
and agreements, the manufacturers are in 
position to dictate, except where some job¬ 
ber is so able bodied they must make peace 
with him to prevent him from building a fac¬ 
tory in competition. The result is, he is al¬ 
lowed an attractive inside, with an injunction 
and a wink not to give it away, but in many 
and important cases he does, much to the 
chagrin and detriment of a competitor. It is 
impossible for Jones to pay one hundred 
cents for an item and sell it in competition 
with Brown who buys for ninety cents, when 
they are competing for the same trade. 


A Very Complete Statement 


It is true that too eager haste to sell large 
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volumes of goods tends to cut profits many 
times to the vanishing point. Competition is 
keener to-day than it ever has been before. 
There are more traveling men after business, 
and the greatest care is exercised by every 
seller to have the very best men and best 
salesmen that can be found. 

Each salesman wishes to make a showing; 
the buyer knows* this, and the result is that 
the buyer works every scheme that he possi¬ 
bly can to get a low price, and the salesmen, 
too, frequently are led by the buyer into the 
belief that a lower price is ruling, and not 
wishing to pass the order keeps on cutting 
the price until practically no margin is left. 

Every selling concern has a certain fixed 
charge of expenses which it is practically im¬ 
possible to get away from. In addition to 
that, there is always a certain amount of in¬ 
cidental expenses that creeps in and unless a 
fair margin of profit is apparent on every item 
sold, and this margin must be larger than 
the per cent, of fixed expenses and incidentals, 
there is an actual loss attending each sale, 
rather than a profit. 

If each traveling man selling goods on the 
road could be given to understand that a 
certain per cent, of what he would call profit 
is not profit at all, but simply some more ex¬ 
pense, he would not be so eager to cut prices. 

Let us suppose that a traveler goes to a 
retail dealer and sells him $100 worth of 
merchandise on which he made $15 gross 
profit. It would seem to this traveler that he 
made $15 for the house, when in point of 
fact the chances are that he has actually lost 
a little money because fixed expenses of the 
house which takes in rentals, clerk hire, sal¬ 
aries of all kinds, insurance, taxes, stationery, 
wear and tear on office furniture and fix¬ 
tures, breakages, bad accounts, collection 
charges, interest on the money invested, do¬ 
nations for charities and public enterprises, 
improvements, traveling expenses of sales¬ 
men and salaries, and innumerable other 
items of expense, create the chance that the 
$15 apparent margin has been more than ab¬ 
sorbed by these items and absolutely noilung 
is left for the stockholders. 

An effort has been made, and we understand 
IS now being made by a few houses to ad<l 
the expense charges to the actual coiil of 
eveiy article and figuring profits on anything 
that has been sold over and above such rest. 

It is because too strong competition and 
t30 much eagerness, to sell goods regardless of 
a fair profit that results in not only small divi¬ 
dends to the stockholders but very fre¬ 
quently in absolute loss. 

There can be only one solution to that state 
of affairs and that would be if all the jobbers 
would honestly and conscientiously adhere 
strictly to their prices, every one would sell 
just as many goods, or nearly as many at 


least, and business would be a pleasure in¬ 
stead of a drudge. 

Now in regard to quantity prices. Wc 
hardly know what to say to you on that sub¬ 
ject. We are believers in the old time way of 
doing business in regard to that particular 
item; that is, a jobber is a jobber, a retailer 
is a retailer, and a consumer is a consumer, 
regardless of quantity of materials used. If 
a factory makes a quantity price there are 
small jobbers all over the country who will 
be unable to get that quantity, while on the 
other hand there are large retailers who will 
club together and get such a quantity and that 
is even true of consumers. This causes a 
hardship on the small jobbers and to some 
extent on the large jobber. This class of 
people actually carry a large stock of goods 
in which their money is invested, and if a 
factory fixed a quantity price it gives the job¬ 
ber's customer an opportunity to buy at the 
same price that he does, and results in the 
retailer and even the consumer buying from 
the factory direct, leaving the jobber with a 
large stock of merchandise on hand that does 
not move, and that item alone very frequently 
results in the cutting of prices by the job¬ 
ber even below cost in order to move his 
stock. 

We do not know whether we have made 
ourselves clear on this subject, but wc think 
you understand what we mean, which is that 
the manufacturer should have a fixed price 
for the jobber, a higher price for the re¬ 
tailer and still a higher price for the con¬ 
sumer if he sells the consumer at all, and 
these prices should be based on allowing both 
jobber and the retailer a reasonable margin 
for handling goods, that would throw busi¬ 
ness legitimate channels. The consumer 
would naturally turn to the retailer for his 
supplies, the retailer to the jobber and the 
manufacturer would have fewer accounts and 
would sell his products just the same. 


Fftvon a Bebate Flan 

B y J. W. Black, Burhans & Black G>., Syra¬ 
cuse, N. Y.: 

There seems to be a great desire on the 
part of some jobbers to have it said that they 
have an output far in excess of their competi¬ 
tors, or in other words, they have sold quanti¬ 
ties of merchandise to make their gross sales 
run up into the millions, more or less, as case 


may be. 

Now it is possible they have overlooked 
the fact that it has been accomplished to the 
detriment of their profit and loss account and 


competitors. Jobbers are inclined to do some 
things to secure business which not only re¬ 
acts on themselves, but demoralizes profits for 
a long time in the future. A cut price is often 


made by travelers who have not the proper 
judgment to determine where such prices 
should be made. Perhaps iHobber may think 
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that his travelers have sufficient intelligence 
to use the best of judgment at all times. It is 
quite a temptation for a salesman to say con¬ 
fidential things to his customer in way of 
rebate. The customer, of course, will never 
tell of it, but notwithstanding his reputation 
for secrecy, this price becomes public and all 
of the jobbers are obliged to meet it. 

A very wealthy man once said to the writer 
that there was more money made in buying 
brains than anything else, and we believe this 
is true to a certain extent. 

When a jobber is inclined to make a price 
which is lower than the market, he is making 
a burden to be borne by many other jobbers, 
as he will undoubtedly meet these cut prices 
where he finds them. A poor traveler who is 
instructed to use his own judgment in all 
cases, is an expensive man, no matter how 
many goods he sells. It is not a matter of 
gross sales; it is one of percentage of profits 
on the sales, and your net profits at the end 
of the year. 

We desire to say that we must not ignore 
our friends, the retailers. We must give them 
fair tfeatment and prices that are satisfac¬ 
tory. Their success means our own, and we 
should not put the profit line too high. We 
must divide with him, and at the same time 
we must make a success of our own affairs, 
and help him to do the same. We favor a 
rebate plan by manufacturers where it is prac¬ 
tical. We believe that a reasonable quantity 
price should be made by the manufacturer. 

If your good services could be given to 
favor the rebate plan through your paper on 
some lines which are now sold without profit, 
it would be benefit to a large number. To 
illustrate, for instance, we submit the follow¬ 
ing lines: Woods Refined Sheet Iron sold 
in some cases $1 per ton profit. Screws, 2^ 
per cent profit. Files, 5 per cent, in many 
cases. Can we afford it? Tell us. 

Take Note, of fhe Expense Acooimt 

^ y a leading Western Hardware jobber. 

In answer to question 1:—Too many con¬ 
cerns buy large quantities to get the extra 
price or discount. That is, they buy more than 
they legitimately want, and so have to cut 
prices in order to get rid of their overstock of 
goods. 

In answer to question 2:—^Too many look at 
the amount of sales, rather than at the profit 
to be made. They don’t figure the expense, 
that is practically fifteen per cent, on sales. 
Some dealers figure it less, but they don't 
figure rent if they own their own store, and 
they don't credit themselves with any salaries. 

In answer to question 3:—^Those that disre¬ 
gard the relation between expense and net 
profit have to go out of business sooner or 
later. They don't realize that lumber is get¬ 
ting scarcer an4 higher, and boxes cost more 


money, and. also cartage is a big item. They 
don't seem to have these items in mind when 
they sell their goods, and are not wise enough 
to add them to their selling price. In a final 
analysis, no concern can last long if the ex¬ 
pense account is not taken care of at a fair 
and legitimate profit. 

In answer to question 4:—Some manufac¬ 
turers make their quantity too large before 
allowing a trade discount, and many small 
jobbers buy more than they want to get the 
discount. If they would put their quantities 
at a reasonable amoqnt and also allow a liberal 
cash discount, it would help matters materi¬ 
ally. The manufacturers should add to the 
cost of their goods enough to cover a fair 
cash discount. Manufacturers make a mistake 
in selling goods for net cash, without any 
discount, for merchants will take time when 
the bill is net, whereas if they would allow a 
cash discount the jobbers would pay promptly 
in order to get the -discount, and those that 
would not take the discount would not be con¬ 
sidered good customers. 

Quantity Prices Responsible 

y James D. Moore, Moore & Handley 
Hardware Co., Birmingham, Ala.: 

I have been so busy of late that I have had 
but little time to devote to writing. Will say, 
however, that there is scarcely a question that 
the great ambition to have a large volume of 
sales at all hazards is sure to cut profits to 
the vanishing point and result in harm to all 
concerned—the manufacturer, the merchant, 
and to his customer. 

To the manufacturer, since there is danger 
of delayed payments. 

To the merchant, in lack of profits. 

To his customer, since he cannot draw all 
his supplies on such basis, while it fixes his 
selling price and tends to produce demorali¬ 
zation. ' 

For this evil, quantity prices are often re¬ 
sponsible, since it often induces overstock-* 
ing to take the quantity, and then to realize 
and pay for them, quick deals must be made. 
The man who has bought more than he can 
legitimately dispose of is tempted to sell part 
at cost, feeling that he will preserve as much 
as he needs for legitimate sales; but dispos¬ 
ing of the surplus at cut prices has advertised 
the low price and made the conditions such 
as he could not sell the remainder for a profit 
as he had calculated to do. 

Heed Amerioan BepresentatiYes 

An American residing in Algiers declares 
that one of the difficulties in the way of the 
extensions of American trade in that country 
is the absence of direct American representa¬ 
tives. A good salesman, knowing French and 
with some authority to modify prices and 
make concessions when necessary to open a 
business, would almost certainly ^ succeed in 
that country. 
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Fable of the One-Horse Driver 

he Norvell-Shapleigh Hardware Co., St. 
Louis, Mo., issue from time to time brief 
illustrated fables. We reproduce herewith, 
with cartoon reduced to one-half original size, 
one entitled 

Fable of the One-Horse Driver. 

Once upon a time there was a boy whose 
motto was, “What's the use?” When he went 
to school, instead of studying, he said, “what's 
the use?” This was all right as long as his 
father put up the board and clothes, and his 
mother and sisters thought he was the greatest 
thing that ever happened. 

But one day it came to pass that he found 


down on his luck and just as full of troubles 
as a dog is of fleas. If you don't believe what 
1 say, stand on a crowded comer in any city, 
anywhere, any day, and study the drivers who 
pass. 

Moral.—This fable applies not only to driv¬ 
ers but to people who have only one idea and 
to salesmen who can sell only one line. Go 
out to an asylum and you will never find an 
insane person with two ideas. Stick to one 
idea long enough and hard enough and you 
are sure to land in the bug-house. If you 
want to find an unhealthy, unhappy, melan¬ 
choly salesman, just pick out a man who sells 
only one line. If you want to find a healthy. 



himself out in the cold world without any 
artificial props under him. He grasshop-^ered 
from one job to another, but there was al¬ 
ways something wrong with the job or he did 
not like his boss. Finally, after serving as 
chambermaid in a livery stable, he joined the 
union and settled down to the job of a one- 
horse driver. He found, however, that even 
in the union there was a difference in pay be¬ 
tween the man who drove one horse and ihe 
man who had the ability to drive six horses. 
But he contented himself with his one-horse 
job and said “what's the use?” 

You never saw a six-horse driver who was 
not happy. He sings and whistles as he 
drives his horses through the crowded streets. 
He has a cheerful nod and word for all. You 
never saw a one-fiorse driver who was not 


happy, prosperous salesman, look for the man 
who sells all the lines his house carries. 

The one-horse farmer docs not diversify his 
crops. The one-horse parson preaches the 
same sermons year after year. The one-horse 
editor harps on the same ideas. The one-horse 
merchant never adds a new line. 

The way to gain strength is to use it. The 
best way to rest is to change your work. If 
you get tired of driving one horse, drive two. 

Mike Kenney, 

Boss Driver for Norvell-Shapleigh Hardware 
Company. 


German razors, cutlery, etc., are being 
shipped to Sheffield and thence imported into 
Canada as Sheffield goods, thus receiving the 
benefit of the British preferential tariff, 























Further Comments by Secretaries and Others as to 
the Work of the Hardware Organizations—The Prac¬ 
tical Benefits to the Trade. 


In the issue of the Hardware Dealers* 
Magazine for May there was a discussion pro 
and con as to the good done the trade by the 
State Hardware Associations. A member of 
one of them, in a burst of confidence that he 
did not object being made public, addressed the 
editor in a communication, in which he con¬ 
fessed that, as a matter of personal experience, 
his membership had done him no good; that 
the expense and time involved in attending the 
stated meetings were not made good to him in 
results. 

It was, of course, an exceptional experience, 
and the secretaries of the various State Asso¬ 
ciations who took the other side in the same 
issue, certainly made out a case against which 
there could be no successful assault. 

The member w'hose complaint is above re¬ 
ferred to, on being asked as to what further he 
had to say, responded in the following laconic 
and easily understood statement: 

To the Editor: 

“I am not deaf, but I have suddenly become 
dumb. The gentlemen who have sat down on 
me weigh a little over a ton, and I am not in 
the mood for even a squeak. I* beg to be ex¬ 
cused. It was Jim Fiske who once said, ‘Send 
word. Don’t write.’ I wish I had followed 
Jim’s suggestion.” 

We add a number of further observations on 
this topic: 

From Another Secretary 

rom Leslie Hawkes, Shinnston, W. Va., 
secretary ‘ of the West Virginia Retail 
Hardware Association: 

To' the Editor: 

Great bodies move slowly, so do reforms. We 
should not expect to eliminate an evil in one 
year that has been ten or twenty or even 
longer growing and unmolested. Evidently the 
results of the Wholesale and Retail Joint Com¬ 
mittees’ work in the past year or two has been 
beneficial and will be more so. Catalogue 
houses are no longer quoting staple goods at 
prices below which a retailer can buy them, but 
we have only seen the beginning of what will 
be accomplished by a strong and vigorous 
membership in all our associations. However, 
those members must not be mere figureheads 
and expect the good things to roll up to them, 
but enthusiastic w'orkers. 

If Not, Why Not? 

F rom F. Alexander Chandler. Boston, Mass., 
secretary New England Hardware Deal¬ 
ers’ Association: 

To the Editor: 

Referring to the question, “What have they 
done for members ?” would say that my affilia- 

I 


tion with our brother dealers, has been much 
more extensive and pleasant since my taking 
up of an active interest in association work, 
and I feel that such affiliation will do for any 
one who will enter it with the spirit of whole¬ 
some interest the same amount of good, and 
yet I appreciate that a great many people 
maintain the idea that the world owes them 
a living, and that the other fellows must side¬ 
step and bow and put himself out for them. 

Now why, for a few dollars a year, should 
every Hardware dealer in the United States, 
by his affiliation in association work, take an 
interest and broaden me and my business, if 
I am not willing to in some measure recipro^ 
cate, but if I do reciprocate, can’t I get some 
of these results (after being a “joiner”) ? 

Can’t I become better acquainted with my 
neighbor and contemporaneous dealer, com¬ 
petitor if you wish to say it, and by so doing 
find that he is also a good fellow and thus 
make our business life more pleasant? 

Can’t I by knowing the other fellow in my 
line, exchange experiences of credit of salable 
lines and sales methods and thus benefit my¬ 
self? 

Can’t I meet the man from other sections 
and arrange with him to take off my hands 
something which is unsalable to me, conse¬ 
quently which I am willing to sell at an 
attractive price and which he can easily dis 
pose of at a fair profit? 

Can’t I by this broadening influence of a 
larger activity learn to grasp new ideas and 
learn to meet comprehensively legislative 
movements aild thus aid or hinder, as may be 
necessary, anything which may come up for 
the betterment or detriment of my business? 

Can’t I afford to devote a very meagre por¬ 
tion of my personal expense as an investment 
in joining and being a respectable and re¬ 
spected active worker in the association, having 
for its object, as do the Hardware associa¬ 
tions, the upbuilding and elevation of business 
conditions in the trade, which i have chosen 
and selected as the line of my livelihood? 

These, Mr. Editor, are some of the points 
which it seems to me should appeal to the man 
who is willing to go into something and put 
something into it as well as take something 
out, and I believe that any one who enters 
anything worthy of being a member of, should 
live through his membership with a mutual 
pleasure to himself and fellow member. 

A Kick from Michigan 

rom James Winnie, dealer in general Hard¬ 
ware, Grand Ledge, Mich.: 

To the Editor: 

On page 931 of the Hardware De.\lers’ 
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Magazine of May there appears an article, 
“What Have They Done for Members,” by a 
retail Hardware man. 

I have been hunting for that man for several 
years. He is an intimate friend of mine, for 
the reason that a spade is a spade to him, and 
he bets his money on the under dog every time. 
He knows what the boys do when they get 
away from mother; that for three days they 
have a “Hoop-la” time. He has been there— 
Why should he not know of it? and I honor 
him for telling the truth. Every one of his 
questions are twelve-ounce tacks—good sharp 
points to every one, and answerable. 

Your Hardware Associations were organ¬ 
ized, not for the purpose of giving wind jam¬ 
ming exhibitions, the study of anatomy, or ana¬ 
lyzing drinks, but to ameliorate the existing 
conditions of twelve years ago, that are worse 
now than then, and my adopted friend asks 
very pertinently, Gentlemen, what have you 
done? 

In my opinion, were the associations to 
cease trying to lift themselves by the seat of 
the pants something might come up out of 
Israel. 

I have been in the Hardware trade for thir¬ 
ty-seven years and realize with every other 
dealer that the situation is more than critical. 

Kicks go up to high heaven from Maine to 
California and from Florida to the boundary 
line on the north. I believe in kicking at some¬ 
thing other than the blue sky above us. 

Georgia Association Is Hustling 

B y R. W. Hatcher, Milledgeville, Ga., at 
request of C. M. Tillman, president of 
the Georgia Hardware Association; 

To the Editor: 

Falling a little into the line of the caustic 
expression of the gentleman who styles himself 
“A Retail Hardware Man,” I will say: This 
gentleman was evidently suffering from an 
advanced case of inertia, in which the efforts 
of his fellow-members of his association only 
appealed to him as a forlorn hope from the 
start, and he was seized y^ith a case of the 
blues from the beginning. I fancy that if this 
particular member had warmed himself up to 
the efforts of his co-workers, and enthused 
over the subjects in hand, that he would have 
had a different impression to have carried 
home, and would not have thought it neces¬ 
sary to have figured up to the odd cent his 
expenses to the convention. 

The facts are that the Hardware association 
movement is destined to be the source of much 
good to the Hardware merchant through the 
strength of co-operation. While we are new 
in association work, we have already laid the 
foundation of several movements that promise 
good results to the trade in this State. 

We have in process of organization an in¬ 
surance company that we feel confident will 
benefit each member to an extent more than 


the amount that it cost “A Retail Hardware 
Man” to get to the convention. 

We are all pledged to individually secure 
the opposition of our respective congressmen 
to the Parcels Post legislation. 

We took action condemning and outlined a 
plan to forestall the indiscriminate selling of 
consumers by so-called jobbers and manufac¬ 
turers. 

We discussed at length the attitude of rail¬ 
roads toward shippers, laid plans for laws in 
this respect that will correct many abuses. 

We also appointed a committee on new 
legislative enactment that proposes to see our 
legislators and have them pass a garnishment 
bill that will save Hardwaremen many dollars. 

We also propose to handle with drastic ac¬ 
tion, if necessary, any efforts through com¬ 
binations or otherwise to endanger the inter¬ 
ests of the Hardware merchant. 

Of course, the catalogue house got its share 
of attention; but we will not go further into 
the record of what we accomplished at our last 
meeting, the second of our organization, for 
we believe we have outlined enough to prove 
the fallacies set forth in the article of “A 
Hardware Man” and convince him as well 
that there is much good in State associations 
besides the “fun and fellowship” that his asso¬ 
ciation netted him. 


Sound Logic from Connecticut 

F rom James DeF. Phelps, Windsor Locks, 
Conn., secretary' of the Connecticut Hard¬ 
ware As.sociation: 

To the Editor: 

I have read in the Hardware Dealers’ 
Magazine the article by a retail Hardware- 
man, who asks questions as to the benetit? 
derived in belonging to an association and a- 
sociating with members of one, and 1 fuH) 
concur with Brother Peck, of Wisconsin, h; 
his answer, “We get what we go after.” 

A man surely is to be pitied who can rub 
up against others and get nothing, or fron 
whom others can derive no ideas, by contaci 
and conversation. If this Hardwareman be¬ 
longs to an association from which he get' 
nothing, whose fault is it? Why, the mem 
bers of that particular association, and he i? 
one of that number, and he cannot shirk hi? 
particular responsibility. Is he doing all he 
can to make a successful association? h 
would seem not from the tone of his com¬ 
munication. 

They are making broader-minded men of the 
members, and if you watch the broad-minded 
man, your eye will rest on a winner, general!} 
and the narrow-minded man is the one, gen* 
erally, who finds fault with conditions, and 
other people. So, would advise this Hard¬ 
wareman to atterid his association’s meetings 
and try to get some good out of them, an^. 
I know that he will get the goods if he is wi! • 
ing to pay for it, in good earnest effort 
. Digitized by 'OO^IC 



MR. BUSH ON THE CONVENTION 


M r. Edward M. Bush, of Evansville, Ind., 
is president of the National Retail 
Hardware Association. This is a labor suffi¬ 
ciently large enough to keep one man busy, 
and in addition, Mr. Bush looks carefully, 
and with success, after the interests of the E. 
W. Bush Hardware Co. For several weeks 
past he has been paying extra attention in aid¬ 
ing preparations for the coming annual con¬ 
vention at Boston in June. 

When called upon by a representative of the 
Hardware Dealers* Magazine, whose pur¬ 
pose was to secure the views of Mr. Bush 
as to the purpose and expected results of that 
gathering, Mr’ Bush said; “You find us all 
at this moment exceedingly busy. The late 
spring has retarded business in all seasonable 
goods, and now that warmer days have come, 
we are doing in one week the business of two, 
and can see no relief from the rush for several 
weeks to come. This, with the necessary cor¬ 
respondence and thought required in planning 
the programme for the Boston meeting, is 
responsible for a greater loss of flowing locks 
and the bleaching of the few remaining unes. 
However, we hope to have a convention not 
exceeded in attendance and interest by any 
former one." 

When asked specifically about the conven¬ 
tion, Mr. Bush said: 

“As you are aware, the New England and 
the National Associations will hold a joint 
convention. A Hardware exhibit will be con¬ 
ducted by the New England Association, This 
feature will add greatly to the interest and 
educational advantages of the meeting. Our 
convention being held in the midst of the 
Hardware manufacturing section of the coun¬ 
try, we expect a better exhibition, especially 
in builders' Hardware and tools, than those 
made at the State Hardware meetings. The 
delegates to the convention will be the guests 
of the New Britain manufacturers, and manu¬ 
facturers in other cities near Boston have also 
extended invitations to visit their factories. 

“Not only delegates, but any merchant a 
member of a Hardware association is invited 
to this meeting, and the opportunity of being 
able not only to visit the early settlement of 
our country and the historic places of interest 
about Boston, but to see Hardware made, 
will certainly attract many merchants from all 
over the country, and we are justified in ex¬ 
pecting the largest attendance in our history.” 

As to the specific features, Mr. Bush said 
further: 

“The progiamme has not been fully ar¬ 
ranged, and is now in the hands of the New 
England Association. I can, however, state 
that it will be an unusually interesting one, 
with addresses, talks and discussions upon 
present trade problems and conditions, in¬ 
cluding summary reports of what has been 


accomplished since organization. We hope to 
have in attendance a goodly number of manu¬ 
facturers and jobbers, and some of the offi¬ 
cers of the various manufacturing and jobbing 
asso^*ations. 

“There may be the temptation, because of 
the great historic interest of Boston and her 
surroundings, to appropriate some of the time 
set apart for the convention sessions to sight 
seeing, but the president will insist upon busi¬ 
ness first and sightseeing afterward. The 
delegates should so arrange their days of 
absence from home as to do their sightseeing 
before or after the convention. 

“No, I will not attempt to speak of what 
associations have done for their membership, 
as J have assigned this as a subject for a 
paper for our meeting, and I might unwittingly 
steal some of the thunder of this address.” 

The Bichmond Conventions 

he Southern Hardware Jobbers' Associa¬ 
tion will hold its annual convention for 
1907 in Richmond, Va., on June 11 to 14, in¬ 
clusive. The American Hardware Mapufac- 
turers’ Association will meet in semi-annual 
session at the same time and place. The attend¬ 
ance will be large, and the joint occasion prom¬ 
ises to be one of unusual value and interest. 
There will be the usual open and executive 
sessions on Tuesday, and the following pro¬ 
gramme has been arranged for the open joint 
session of Wednesday afternoon: 

Meeting called to order by Charles W. As- 
bury, president of the American Hardware 
Manufacturers' Association. 

“Should not Hardware Jobbers properly an¬ 
ticipate their requirements?” Response by 
Robert Garland, Garland Nut & Rivet Co., 
Pittsburg, Pa. 

General Discussion by jobbers and manufac¬ 
turers. 

“Importance of the customary cash discount 
to the Jobber.” Response by J. C. Sproul, 
Anniston, Ala. 

General discussion by jobbers and manufac¬ 
turers. 

“What constitutes a Hardware Jobber?” 
Response by G. H. Jantz, of the American 
Wringer Co., New York City. 

General discussion by jobbers and manufac¬ 
turers. 

“The Disposition of Manufacturers to en¬ 
courage jobbing in places not recognized as 
jobbing centers.” Response by T. G. Ewing, 
Ewing Hardware Co., Gadsden, Ala. 

General discussion by jobbers and manufac¬ 
turers. 

W. W. Finley president of the Southern 
Railway Co., is to address the convention at 
2.30 p. m., Wednesday, on the subject, “The 
Railroad Question as View^ed by a Railroad 
President,” and it is the general impressiQn 
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that the address will be of interest to every 
one present. The banquet will be held Thurs¬ 
day evening, the 13th. 

Unless arrangements now in contemplation 
are changed, the members of the two associa¬ 
tions and their guests may give Friday over 
to a trip by rail and boat to review the war 
vessels assembled in Hampton Roads, with a 
brief visit to the Jamestown Exposition. 

Three Oracles of Success 

S aid a leading Hardware manufacturer, in 
speaking of success in life: 

“One should learn to do the best he can 
when at work, and lay aside all worry as to 
results, when that work is faithfully done. 
A man soon learns another thing. That is, to 
first find a' want, and then provide something 
to fill the same; and then to open your hand 
and show the people what you have—to ad¬ 
vertise it. I have also learned that it pays to 
make an article first-class in all respects. To 
hold the thing up in all lights and points of 
examination, and to ask: TIow can that be 
improved?' When you see where, go on and 
improve it. Spend money generously in labor- 
saving machinery and tools to produce it.” 

Said a New Yprker who made great success: 
“I have been a Hardwareman all my life, 
and nothing else. Such success as I have 
gained I hold due to the fact that I have 
done the one thing, and have tried to do it as 
well as my limitations would allow.” 

Said a Philadelphian who made his mark in 
the Hardware world: 

“A young man to be successful in business 
must possess a certain ability for that busi¬ 
ness, and we will also take it for granted that 
he has a fair amount of industry. But the 
thing that will give him the best service and 
insure continuous success is an unswerving 
honesty and a record for truthfulness that 
can never be doubted. Prosperity based upon 
dishonesty is uncertain, and this fact applies 
with special force in the mercantile w’orld. 
Without these characteristics a man may suc¬ 
ceed to a certain extent, but will be something 
that adds neither to his credit i.or his happi¬ 
ness.” 

Faith in the Hardware World 

To the Editor: 

While I was interested in your editorial re¬ 
marks in the recent issue of the H.\rdware 
Dealers' Magazine, in regard to the immense 
amount of business being done continually in 
the financial world on faith, I was also di¬ 
rected to the consideration of another expla¬ 
nation of the equally great faith of the Hard¬ 
ware world. 

The miner, at great expense, opens his iron 
mine and digs from it the ore, in the expec¬ 
tation that it will be needed by somebody. 
Then, with the same faith, the shippers carry 
it to the foundries. The foundries with equal 
faith put it through the process, and it finally, 


on the faith of somebody else, becomes steel. 
The manufacturer of shovels, for instance, 
shows his faith, buys the steel, and makes it 
into a shovel. He sells to the jobber; the 
jobber pays for it and sells it to the retailer, 
in the expectancy that some man will walk in 
and lay down his money, and carry it away 
for practical use. 

Up to this moment the whole business has 
been done on faith, with the expectation that 
this man who intends to use his shovel to dig 
with will finally pay his cash for it and make 
use of it. Up to this point the whole trans¬ 
action is founded on faith; faith that he will 
appear at the right time, come with his good 
money, and make good the expectation of the 
parties named above. 

I regard this as a remarkable example of 
the fact that in this life we are compelled to 
have faith in each other. Respectfully yours. 

A. D. W. 

American Kaclime Tools 

I t is estimated by a competent authority that 
machine tools to the value of 
reached Spain from the United States during 
11X16, and at present there is complaint of the 
prospective slow delivery of recent orders. 
.\11 sorts of high-class machine tools are re¬ 
quired, but American agents have little de¬ 
mand for those of inferior and cheap quality. 
These are abundantly furnished by Germany. 
It has also been intimated that in some in¬ 
stances German tooh unmarked with the name 
of the country of ‘ origin have been sold as 
American products. 

In further reference to the sale of machine 
tools, it may be stated that the only automobile 
manufactory now existing in Spain is equipped 
entirely with American machines, and these 
are giving the greatest satisfaction. In this 
connection it may be interesting to know that 
a French automobile firm has bought a large 
plant at Vitoria, in northeastern Spain, and 
will shortly begin the manufacture of automo 
biles there. They will equip the plant with 
some two hundred machines, and in all likeli¬ 
hood the most of these have been bought, or 
will be bought, in America. 

American silverware may be imported into 
France upon payment of duty calculated at 
the rate of $193 per 2*20.46 pounds, this being 
exactly double the duty imposed upon silver 
ware from countries enjoying the French 
minimum tariff. 


Mr. Mitchell Again Elected 

F. D. Mitchell, of New York, has again been 
elected secretary-treasurer of the American 
Supply & Machinery Manufacturers' Associa¬ 
tion, which recently held its third annual ses¬ 
sion in Cincinnati. He is also secretary-treas¬ 
urer of the American Hardware Manufactur¬ 
ers’ .‘Xssociation, and the two offices keep him 
very busy and leave little spare time on his 
hand.s. Headquarters of both office?, af 
Broadway, New Y^rki 


Digitized by 


Google 



SELLING AMERICAN HARDWARE IN ENGLAND 


F or a little time past J. Friedenstein, manag¬ 
ing director of the South British Trad¬ 
ing Co., Ltd., London, England, has been in 
America, meeting his present Hardware con¬ 
nections and arranging for new ones. In a 
pleasant half-hour's visit with him, a repre¬ 
sentative of the Hardware Dealers' Maga¬ 
zine learned not a little about the sale of 
American Hardware on the other side of the 
sea. In answer to a question as to the futufe 
outlook for this trade, Mr. Friedenstein said: 

‘Tt was never better, but this presupposes 
that the goods have particular merit; that 
prices are in keeping, and what is more impor¬ 
tant still is the policy or method adopted to 
introduce the goods upon the English market." 

Mr. Friedenstein is of American birth and, 
in speaking of his reasons for going to Eng¬ 
land ten years ago, said: 

‘T was born in New York and my earliest 
training was in the import business, and the 
creation of a demand for foreign goods in the 
United States. This brought me in contact 
with manufacturers and merchants in England 
and gave me the opportunity of carefully sur¬ 
veying the situation pertaining to the market¬ 
ing of American goods. I speedily came to the 
conclusion that American interests abroad were 
being prejudiced, not by reason of the fact 
that the goods were American, but by the me¬ 
dium employed in introducing them, and the 
absence of any fixed pwlicy having regard ‘to 
permanency. I therefore resolved to take ad¬ 
vantage of the obvious opportunity presented 
by establishing a business that would devote 
it.self to the interests of the manufacturer it 
represents, exactly as if the manufacturer were 
personally on the ground with his own selling 
organization creating a demand on the part of 
the consumer, where the article lends itself to 
this form of introduction; then on the retailer 
and thence to the jobber, a ‘factor,’ as we call 
him in England.” 

‘‘Have your plans succeeded?” 

“Beyond expectations. You see we have 
been established over ten years and while prog¬ 
ress was slow in the beginning, due to the 
natural diffidence of the English trader to be¬ 
coming involved in business transactions with 
a new or unknown firm, after it became known 
that we were a permanent fixture, that our 
guarantees could be relied upon and that our 
policy of fixed prices on trade-marked or pro¬ 
prietary goods" meant absolute protection 
against price cutting, we made rapid progress 
until such American products controlled by us 
as Corbin padlocks, Coldwell lawn mowers, 
Stevens and Savage firearms. Sterling hacksaw 
blades, Bemis & Call wrenches, Griffin shelf 
brackets, to mention only a few of the lines 


introduced by us, are now almost as well 
known from a retailer’s standpoint as they are 
known in this country.” 

“But where do your methods differ from 
those of other exporters?” 

“Firstly, we are not exporters. They create 
no markets where a demand does not already 
exist, whereas we are practically the salesmen 
of the manufacturer, and as we handle no com¬ 
peting lines the manufacturer’s interests and 
ours are identical. Secondly, our travelers 
cover the entire markets under our control 
and, where the jobber desires it, they work in 
conjunction with his travelers and assist in the 
introduction of new lines to the retail dealer, 
thus proving to the jobber the existence of a 
demand or market for the goods offered by us, 
while the retailer has the assurance that our 
established policy of protection and price main¬ 
tenance is behind the goods.” 

“Then why is it that so many well known 
American manufacturers do their foreign trade 
through the medium of the export merchant?” 

“Simply because the manufacturer fails to 
realize the possibilities and is blinded by the 
offer of cash against documents, which is a 
potent inducement to take what comes, regard¬ 
less of the future.” 

“Those manufacturers,” Mr. Friedenstein 
continued, “who have taken the trouble to 
travel abroad and who have studied English 
trade conditions on the spot know only too 
well that the business done through exporters 
has no solid foundation, nor is there any assur¬ 
ance of permanency, since it is but natural that 
the consideration which weighs most heavily 
with the exporter is price and discount, and he 
is not in the least interested in the principle, of 
creating a permanent outlet for any individual 
manufacturer; and when, in the natural order 
of events, competition in any one line becomes 
very keen, w^hat happens? The manufacturer 
is told that he must lower his prices or the 
goods of .another manufacturer at a lower 
price will be substituted, and as the untraveled 
manufacturer is dependent upon the export 
merchant for his foreign trade, he cither suc¬ 
cumbs to the threat or droos out of the foreign 
field altogether in disgust.” 

Mr. Friedenstein expects to add a number of 
other connections because of his present visit. 
In speaking of that point, he said: “We are 
now particularly interested in builders and do¬ 
mestic or household Hardware, and, as I am 
spending a few months on this side, would be 
pleased to confer with interested manufactur¬ 
ers on the subject. As my movements* are 
somewhat uncertain, letters addressed to me.T 
care of E. R. Morse, 27 East Twentieth street, 
New York, would be forwarded to me and 
receive prompt attention,” 
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The Situation in San Francisco 

he following interesting statement of condi¬ 
tions in San Francisco, made by the Water- 
house & Lester Co., dealers in all sorts of 
Hardware, shows that the city of the Golden 
Gate is prospering, despite its reverses of 
earthquake and municipal difficulties: 

To the Editor: 

At the present time our several branch houses 
located at Seattle, Portland, Sacramento, Oak¬ 
land, San Jose and Los Angeles, are doing all 
of the business they can possibly handle com¬ 
fortably. We are somewhat handicapped in 
our ability to get our goods promptly, as our 
experience has been that it takes from forty 
to sixty days for carload shipments to reach 
destination from any point east of the Missis¬ 
sippi River. The delay in transportation does 
not rest with the eastern roads, but with the 
terminal roads, the Southern Pacific and Santa 
Fq. Their rolling stock is in such condition at 
the present time as to make it impossible for 
them to handle the enormous amount of 
freight that is delivered to their different 
gateways by the transcontinental roads. At 
the present time at Sparks, a small town in 
the State of Nevada, there are 7,000 carloads 
of freight that cannot be moved on account of 
the limited facilities in San Francisco for tak¬ 
ing delivery of freight, both in regard to the 
warehouse facilities and the teaming facilities, 
as well as the deplorable condition of the en¬ 
gines and roadbed in some sections. 

This year, without any question of doubt, 
will be the most prosperous in the history of 
our business, and though we do not intend to 
be optimistic and see only a brilliant future, 
yet with all we will accomplish this year, we 
are more or less pessimistic and feel that with¬ 
out doubt there will be some kind of a reaction 
this fall, when prices will decline possibly 
slightly, or to such an extent as to place a 
buyer in a position of not knowing whether to 
stop buying or disregard the approaching black 
clouds. 

At the present time in San Francisco condi¬ 
tions are somewhat different than they are in 
eastern states, as the reconstruction period has 
now settled down to a stern reality, and build¬ 
ings are only being erected where it is pos¬ 
sible to get the ready cash to pay the exorbi¬ 
tant prices for material and labor. We do not 
believe this condition will last longer than the 
coming fall, as we believe by the new year 
people will understand the existing conditions 
better than they do now; as you might say, 
they are “groping in the dark,” and when the 
possibility of going ahead with certain im¬ 
provements can be done with a certainty of a 
cost called for in a contract, then we can con¬ 
sider conditions are again normal and the out¬ 
look bright for the future. 

San Franci.sco is and always will be the job¬ 
bing center of the Pacific Coast, as owing to its 
geographical location, as w?ll as its facilities 


for doing business, places it in a position to be 
the only jobbing center of the coast. Los An¬ 
geles, Cal., and Seattle, Wash., are quite for¬ 
midable competitors, but will always be con¬ 
sidered as secondary cities to San Francisco. 
The Pacific coast is growing rapidly, and with 
each year San Francisco increases in popula¬ 
tion and in improvements, placing it a few 
degrees above the rapidly growing cities of 
Los Angeles and Seattle. Yours very truly, 
Waterhouse & Lester Co. 

What Clerks Should Know 

A Hardware clerk who can show his cus¬ 
tomer the proper way to use tools is more 
valuable than one who simply knows that they 
arc tools and the price asked for the same. 

Thus, how many clerks are there who can 
tell how a hammer should be used? That the 
handle should be grasped at a short distance 
above the end of the hammer in such a man¬ 
ner that the end of the handle projects an 
inch or more beyond the side of the hand? 
That the hand and the eye act so well to¬ 
gether in concert that, after a little practice, 
the amateur will have no difficulty in hitting 
a nail square on the head? That in driving 
nails in hardwood a hole should first be made, 
either with a bradawl or a gimlet? Some¬ 
times a knot will cause a nail to svrerve from 
its right direction, and even to curl up, thrust¬ 
ing the point through the wood at no very 
great distance from the hole at which it has 
entered, “coming out,” in workman’s parlance, 
“to have a look at the fool that is driving it?*' 
That a saw or chisel w'hich has been used :n 
unseasoned wood should be carefully wiped 
and oiled, otherwise it contracts rust and 
wears away fast? That a new file should not 
be put upon the scale of cast-iron or of un¬ 
annealed steel, and a file kept for brass nr 
bronze should not be used on a harder metal? 

The Secretary-Treasurer Entertains 

When the executive committee of the Na¬ 
tional Hardware Association met in busine^^ 
conference in Philadelphia, a reception in their 
honor, with President W. S. Wright as the 
special guest was tendered on the evening of 
May 20 by Mr. and Mrs. T. James Femley. 
at their pleasant home on North Twelfth 
street. A number of guests from New York 
and other out-of-towq points were present, and 
the occasion was one of marked social en¬ 
joyment. 

American Locks 

The trade in imported locks in France is not 
large, the importations in 1904, 1905 and 190tJ 
being only $128,924, $109,817, and $145,13(5. 
respectively. Such American locks as are 
found in that market—and they are not pushed 
with any energy—^filter through from general 
agencies in Paris. The usual reply of retailers 
is this: “As American locks are more expen¬ 
sive than tliose of French tqake, few arc sol<}.’* 



THE SELLING OF HARDWARE TO-DAY 

Mr. Norvell Analyzes the Situation and States a 
Number of Points With Sledge-Hammer Directness. 


B y S. Norvell, president Norvell-Shapleigh 
Hardware Co., St. Louis, Mo.: 

To tell you the plain truth, all this talk about 
price in selling Hardware is somewhat amus¬ 
ing. Price cuts very little figure to-day in the 
jobbing of Hardware. As a matter of fact, 
retail merchants buy from the salesman they 
like best and from the house that gives them 
the best service. Price cuts hardly any figure 
as between the larger Hardware jobbers of the 
country. 

The main issues to-day are prompt and sat¬ 
isfactory service. Good packing. Intelligent 
correspondence. Careful billing. High qual¬ 
ity of special brands. Nice boxes. Attractive 
labels. The question of price is the least im¬ 
portant of all. This statement, of course, may 
surprise you, but here are the facts: 

A very liberal and increasing percentage of 
our selling prices are controlled by the manu¬ 
facturers. They do not allow jobbers to sell 
at less than ihe minimum price. If jobbers do 
their supply of the goods will not be forthcom¬ 
ing. • i 

Another large part of all up-to-date jobbers' 
lines is covered by special brands and other 
lines of goods on which they may control ter¬ 
ritory. Naturally a jobber has a fixed price 
on goods he controls. Therefore the question 
of price-cutting is eliminated here. 

On another extensive part of the jobber's 
line no man knows the value of the goods. 
The man who thinks he does is the most de¬ 
luded of all. I refer to such items as 
brushes, whips, rubber goods, cutlery, paints, 
builders’ Hardware and a thousand and one 
little odds and ends in the Hardware line that 
are very numerous, but are of such small value 
it would be a waste of a merchant’s time to 
keep track of the items. 

One retail merchant said to me recently he 
was an expert on builders’ Hardware; that he 
knew when one line was cheaper than an¬ 
other. I told him to take the train for New 
York and he could get a job at $25,000 a ye^ir. 

I am informed when the builders’ Hardware 
manufacturers got together they decided to 
make their prices uniform as far as it was 
possible on the various patterns. A* commis¬ 
sion was appointed of several Hardware ex¬ 
perts. Each manufacturer sent a line of sam¬ 
ples with his selling prices. I am told it took 
several months’ hard work on the part of these 
experts to standardize these lines, comparing 
the selling price of one manufacturer with 
that of another on the various articles. I be¬ 
lieve this story to be true. 

Now here is a small retail dealer from a 
town of 200 people, who sells probably $500 


worth of builders’ Hardware a year, telling 
us he is posted on the line. 

I am sure I am safe in saying that on a con¬ 
siderable percentage of the entire Hardware 
line on which prices are not controlled, no liv¬ 
ing man is posted, and, moreover, it would 
not pay him to get posted because most of the 
articles are sold in such insignificant quanti¬ 
ties the time he devoted to writing all over 
the country for prices on these items would 
be worth more than he would save. I refer, 
for instance, to such items as wire picture 
cord, brass head furniture nails, saw screws, 
etc. 

So you see I have disposed of the majority 
of the goods bought by the average retail 
dealer and up to this time there is hardly any 
question of price. 

Now, what remains of the line consists of 
such items as bolts, screws, strap hinges and 
other staple and standard goods on which the 
market is open and such items as a dealer 
buys in quantities sufficient to make it worth 
while for him to make comparisons. 

As a matter of fact, my experience in the 
Hardware business—and this experience cov¬ 
ers twenty-seven years—is that most mer¬ 
chants confine their attention} as far as prices 
are concerned, to a small part of the entire 
line. The rest of the goods they buy largely 
on account of the character of the salesman, 
and other than price considerations. 

Any of our leading jobbing houses will tell 
you it is an axiom with them—“where we 
have a good salesman we have a good trade,” 
and, of course, it follows where they have a 
poor salesman they have a poor trade. In my 
own experience I have seen two salesmen 
traveling side by side in equally strong terri¬ 
tories, for the same house and one man would 
sell twice as many goods as the other and 
make twice as much money for his house and 
for himself. 


The same thing I outline above in regard 
to the buying of the retail trade is just as true 
of the jobber. Many manufacturers in this 
country control the entire situation on their 
lines. We take what they give us and are 
happy. 


I believe to-day on seventy-five per cent, of 
the goods we purchase the value of a buyer is 
not so much in securing the extra five per 
cent, as in buying salable goods, in having the 
goods when they are needed, and not having 
them when they are not needed. A buyer to¬ 
day in the Hardware business, either whole¬ 


sale or retail, who devotes the greater part ofT^ 
his attention to hunting for an extra five, is a^^ 


very dangerous buyer to have. In employing 
a buyer I always tell him there are three 


TT 
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points in buying, and I give him these points 
in the order of their importance: 

1— Have the goods when they are needed. 

2 — Don't have them when they are not 
needed. 

3— And last, try to get the extra five per 
cent. 

The way I look at the Hardware business 
to-day, there are two things of prime and lead¬ 
ing importance and everything else is sec¬ 
ondary : 

First—Good Selling Ability. That is, the 
ability of presenting to the trade in an attrac¬ 
tive manner the advantages of your lines. 

Second—Good Service. Under this heading 
1 mean handling the business in a satisfactory 
manner after it is received. I put Selling 
Ability ahead of Good Service simply because 
if you do not sell the goods fir.st the dealer 
will naturally never know anything about the 
character of your service. 

Now to get down to the point of this argu¬ 
ment and to answer your letter: 

Since cut prices are actually of so little im¬ 
portance in the selling of Hardware, the more 
business a firm can get the better off they are 
if it does not cost them too much, in sales¬ 
men’s .salaries and traveling expense.s, to get 
this business. In my opinion, the issue is not 
one of cut prices. In other words, if we 
could increase our business five times its pres¬ 
ent proportions the question of prices alone 
w'ould give me the least concern. 

The questions I would consider most care¬ 
fully would be those of organization—of ob¬ 
taining salesmen who. by reason of their abil¬ 
ity and energy, would sell such a volume of 
goods the percentage of co.st for their salaries 
and traveling expenses would be reasonable. 
The most expensive salesman for the jobber 
is not the man wdio cuts prices, but the man 
w'ho cannot sell any goods. 

Then a vast sum of money can be saved by 
having the right kind of house management. 
To have system that pays and to avoid ex¬ 
pensive red tape that simply delays. To 
avoid duplication of work. To avoid theoreti¬ 
cal conditions that sound beautiful and look 
well on paper, but do not work out practically. 
To get enough work out of employes, and the 
right kind of work, without wearing them 
out. To watch for and develop ability. To 
see that every employe is in the line of work 
for which he is best fitted. 

Attention to such things, in my opinion, 
.should engross the thought of the jobber who 
is at the head of a growing business. 

There is no doubt in the world—and mo^t 
jobbers know' it—that up to a certain point 
a large volume of business can be handletl 
much more economically than a small volume. 
The small jobber labors under many dis¬ 
advantages, not so mucli in the buying of his 
goods, but in the handling of his help, in get¬ 
ting goods in less than carload lots and there¬ 


by losing the carload rate of freight. On the 
other hand, the small jobber enjoys certain 
advantages that follow his proximity to his 
customers. 

I do believe, however, when a jobbing busi¬ 
ness passes a certain point, in volume, it costs 
more to handle that business because it is ne¬ 
cessary to use more red tape and system. A? 
in everything else, there is a ‘‘happy medium” 
in jobbing Hardware, and in my opinion that 
i.s not to have too small a business, but on the 
other hand not to have so much business that 
it becomes a burden. 

Therefore, allow me to say, with great re¬ 
spect, that the question of price or cutting 
prices, in a jobbing way, is not the real danger 
that follows the undue pushing of a business 
to obtain a large volume. 

Taking it all in all, prices in the Hardware 
line to-day are pretty well controlled both by 
manufacturers and by jobber.s, and the tend 
ency of the times seems to be to take item> 
out of the open class and put them into the 
closed class. I might, for example, refer t<' 
Screen Doors, Wire Cloth. Poultry Netting. 
Skates and many other goods which have in 
recent years been taken out of the open mar¬ 
ket and put into that end of the business 
where neither the jobber nor the retailer h3> 
to worr>' for fear somebody else is buying 
the goods five per cent, cheaper than himseli. 

In my opinion, all this ha.s led to the job¬ 
ber being able to make a better profit, it ba< 
given more regularity to the market, but as 
long as manufacturers continue to sell cata¬ 
logue houses at jobbers’ prices and these cata¬ 
logue houses compete with the retail dealer, 
these conditions will put the retail man in 
an unfavorable position. 

Jobbers have no serious grounds for com¬ 
plaint in regard to present conditions, ex¬ 
cept in so far as these conditions are liable !•' 
injure their cu.stomers—the retail dealers. 
Taking a broad view’ of the situation, the in¬ 
terests of the retail dealer and the jobber 
are bound up together and any method of 
trade control or distribution that is again>i 
the interests of the retail dealer must, in the 
end, in like measure, adversely affect the job¬ 
ber. 

The above principle has been niy conten¬ 
tion for many years. My position is not phil- 
anthropical. I .simply believe if the Hard¬ 
ware jobbing business of this country is ti' 
continue in a healthy condition, then also iiir.sr 
the jobber’s customer—the retail dealer-b.* 
protected against unfavorable trade tendeii- 
cies. 


John Mackey & Son, South Haven, Mich., 
are out with their announcement of summer 
goods in the shape of a 12-page paper, 7%x 
10‘>4 inches. This Hardware Bulletin is well 
printed on a quality of paper that show’s up the 
cuts. Seasonable goods fill all the pages. 
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''niinois” Fireless Cooker 

The Illinois Heater Co., 3945 Wentworth 
avenue, Chicago, Ill., are marketing the “Illi¬ 
nois’* Fireless Cooker, illustrated. It is made 
entirely of metal, thoroughly insulated. There 
is no wood, hay, excelsior or cloth about it to 
become fouled with grease, etc. Every part is 
easily and quickly reached for cleansing when¬ 
ever necessary, and is almost as readily cleaned 
as a kitchen ^ink. Heavy galvanized iron is 
used, finished in an attractive hard enamel. 


two high grade enameled sauce pots, 6 and 
8-quart capacities, and with the No. 1 Cooker 
one enameled sauce pot. No. 1 is 17x17x15 
inches; No. 2 is 32x17x15 inches. All kinds 
of meats, fish, vegetables, cereals, soups, etc., 
can be cooked. 


Burr's Damascus Tool Works, Detroit, 
Mich., have issued a catalogue and price list 
of Molder’s Tools. The engravings have been 
carefully prepared and show up handsomely. 



“Illinois” Fireless Cooker, 


making the Cooker practically indestructible. 
Food is first partly cooked on a stove, only a 
few minutes, and then placed into this insu¬ 
lated receptacle and the covers at once put in 
place. The latent heat in the food completes 
the cooking process. For example, food for 
the dinner is cooked in the morning for a 
short time and then put in the Fireless Cooker 
and at noontime is taken out and is ready to 
serve. Only in but few cases is it even neces¬ 
sary to put on stove to warm it up sufficiently 
before serving. This process thoroughly cooks 
the food and at the same time retains the full 
strength and flavor, thus eliminating evapora¬ 
tion. The No. 1 Cooker has two compart¬ 
ments; No. 2 Cooker has four compartments, 
so that four kinds of food can be prepared at 
once. With the No. 2 Cooker are furnished 


“Hopper Coop” Live Insect Box 

H. J. Frost & Co., 90 Chambers street. New 
York, are offering the trade the “Hopper 
Coop” Live Insect Box, illustrated. This oval* 
shaped Box is shown about two-thirds actual 
size. It is pocket size, 1% inches thick, 3H 
inches long and 3^/4 inches wide, with slide 



Hopper Coop” Live Insect Box. 


top, adjustable so that it can be opened suffi¬ 
ciently to allow one grasshopper to come out 
at a time. The perforated sides allow the in¬ 
sects air so they can be kept alive for a long 
time. The body of the box is neatly enameled 
in green. 
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“Soldcrcnc” 

The Solderene Co., 53 State street, Boston, 
Mass., are offering the trade “Solderene,” a 
stick of which is illustrated. Solderene is a 
pure, high-grade solder, ground and mixed 
with new, quick-acting fluxes compressed into 
convenient hexagonal form. It requires a very- 
low temperature in actual use, as the fine, 
isolated particles of solder flow and fuse much 


high-grade Bessemer spring steel wire and 
nickel plated throughout. There is no liabil¬ 
ity of its bending out of shape or becoming 
rusty and worn out in a short time. The 
handle can be easily grasped, and does not 
cramp the hand or fingers. The *T)eaters” re¬ 
volve inside the frame so that it can be used 
in a cup as well as in a bowl, whipping either 
a small or a large portion quickly and thor¬ 




“SoLDERENE." 


more rapidly than ordinary solder. It contains 
no mercury. When set a higher temperature 
is required to remelt than any bar or wire 
solder, and is approved by insurance under¬ 
writers. Solderene solders anything that the 
old soldering iron accomplishes with bar or 
wire solder. One stick is sufficiept for 50 to 
200 joints, connections or repairs. In use the 
parts to be soldered are first carefully scraped 
and then the Solderene is applied, and but 
one operation is required. Solderene is a 
complete soldering equipment for repairing 
tinware, agateware, ironware, as weH as mak¬ 
ing, joining and repairing all articles made of 
iron, copper, brass, zinc, lead, gold, silver, etc., 
without acids, rosin, paste or soldering iron. 
It will be found very handy in the household. 
It is not affected by hot liquids. 

Egg and Cream Beater 

The Holbrook Mfg. Co., Attleboro, Mass.. 
are offering the trade the “Hill” Egg and 



“Hill” Egg and Cream Beater. 


Cream Beater, illustrated. The radical fea¬ 
ture of this device is its take-down construc¬ 
tion, so that it can be readily cleaned. There 
are but four parts. The device is made of 


oughly. In operation, the egg or cream, com¬ 
ing in contact with the flaring inside frame, i> 
drawn by it toward the center, w'here the four 
propeller-shaped blades, revolving in the op¬ 
posite direction, drive it upvrard, thus pro¬ 
ducing a constant circulation throughout the 
entire contents of the dish. The two small 
gears, being mounted on the same shaft, s tvo 
to maintain a perfect alignment and prevent 
the large gear slipping by. 

The '‘Winner” Clock 

The Western Clock Co., LaSalle, Ill., with 
New York office at 51 Maiden Lane, arc plac¬ 
ing on the market the “Winner” Qock, illus¬ 
trated. This Clock stands 9 inches high and 
i*^ fitted with a guaranteed American move- 



The “Winner” Clock. 


ment that will run over 30 hours with one 
winding. It is put up in openwork cast-iron 
frame, gold lacquered. It can be supplied with 
alarm at a slight difference in cost. The 
Clock has “friction-less” pivots, “self-cen¬ 
tered” wheels, and hard steel pallet escape¬ 
ment. 


Digitized by v^ooQle 



June, 1907. 


NEW GOODS AND INVENTIONS 


Motor Boat Bi^^e Pump 

The Bevin Bros. Mfg. Co., East Hampton, 
Conn., are placing on the market the Motor 
Boat Bilge Pump, illustrated. As the name in¬ 
dicates, it is designed for pumping the bilge 



Motor Boat Bilge Pump. 


water from a motor boat. The friction wheel, 
which is 3% inches in diameter, with a %-incli 
face, is built up of layers of leather, clamped 
together, the sides being neatly enameled in 
red. This construction assures noiseless opera- 



Bilce Pump in Operation. 


tion when friction wheel is in contact with 
motor flywheel. The pump can be placed on 
either side of flywheel and is adjustaMe to any 


ii6i 


floor. The adjusting screw has a range of 2^ 
inches, allowing of over 3 inches in adjust¬ 
ment of friction wheel to flywheel. The pump 
can be readily put in or out of operation. 
The device is 9% inches high and weighs 4 
pounds. It will pump five gallons per minute 
with revolutions of 1,500 to 1,800 per minute. 
The discharge can be made through the wall 
of boat above the water line or over the side. 
Two styles of the pump are offered, differing 
only in material. No. 1 is made entirely of 
brass and No. 2 of brass and iron. Each 
pump is furnished with 18 inches rubber suc¬ 
tion pipe with perforated metal screen, and 
also with 17 inches rubber discharge pipe. Ad¬ 
ditional hose can be obtained at small cost. 

^'Trimount’’ Motorboat Wbistle 

A. S. Morss Co., 210 Commercial street, 
Boston, Mass., are offering the trade the 
“Trimount” Motorboat Whistle, illustrated. 
It is a rotary blower, driven by friction con¬ 
tact with the flywheel of engine, and the whis¬ 
tle can be kept up as long as desired, with no 
falling off in tone, so long as the engine is 
running. The outfit is made entirely of bronze 
and is very durable. The Whistle and pull 



“I rimount” Motorboat Whistle. 


may be located in any part of the boat. It is 
made in two sizes. No. 1, weighing 17 pounds 
with drain whistle 1% inches, and No. 2, 33 
pounds, with drain whistle 2 inches. 


The Billings & Spencer Co., Hartford, 
Conn., announce a slight reduction in the dis¬ 
count on their Magazine Screw Drivers. 
This change is made owing to increased cost 
of manufacture. 


The Manhattan Electrical Supply Co., 17 
Park place. New York, have issued catalogue 
No. 22, entitled “Something Electrical for 
Everybody.” It contains 144 pages and over 
750 illustrations of goods manufactured and 
handled by the concern. They include Auto¬ 
mobile and Motor Boat supplies. Electrical 
novelties, Burglar and Fire Alarms, etc. 
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'^Miller’’ Compound Auto Pump 
The Miller Mfg. Co., Peekskill, N. Y., for 
whom Patterson, Gottfried & Hunter, 146 
Centre street, New York, are sales agents, are 
offering the trade the “Miller” Double Action 
Compound Pump, illustrated. This Model C 
Pump is one of a line of Pumps designed 
especially for the automobile kit. Special at¬ 
tention has been given the construction so 
as to avoid the breakage of parts, leakage of 
joints and the loss of pressure. No solder is 
used; the base is carefully cored, making an 
integral accumulating relief chamber, and 



“Miller” Double Action Compound Pump. 

when a joint is necessary, broad bearing sur¬ 
faces are provided. The whole is screwed up 
in a vise and then the top and bottom are 
bolted together and lock-nutted, making it im¬ 
possible to start a joint. All the strain is thus 
brought outside the pump itself. There is no 
lost motion. A one-inch or a 15-inch stroke 
may be used without any loss in pressure. 
The tire valve is dirt-proof and is always 
kept open by continuous air pressure. There 
is a continuous air pressure. The hose is 
clamped to base. The Pump is 22Vj inches 
high, weighs SMj pounds, has capacity of 36 
cubic inches, and is finished in red, brass and 
nickel. 


“Morss” Waterproof Battery Set 

A. S. Morss Co., 210 Commercial street, 
Boston, Mass., are offering the trade the 
“Morss” Waterproof Battery Set, illustrated. 
It is brought out to meet a well-defined need 
for something that will either keep dry or in 
.working order in a small launch when the 
water is rough. Under these circumstances 
it is, at times, extremely difficult to keep the 
batteries from short circuiting when most 
needed. This Set comes in two sizes, contain¬ 


ing six and eight cells, respectively. They are 
packed in a wooden box, connected up and 
flooded with a special insulating waterproof 
composition. The full life of the battery is 
available for ignition, and the batteries arc 



“Morss” Waterproof Battery Set. 


claimed to last longer than the ordinary bat¬ 
tery. This set is impervious to dampness and 
moisture. 


“Brown” Separable Spark Flag 

The Progressive Mfg. Co., Torrington, 
Conn., are manufacturers of the “Brown” Sep¬ 
arable Spark Plug, illustrated. Simplicity of 
design and ease of cleaning are the leading 
features of this device. The fitting of the 
porcelain and the construction of the Plug se¬ 
cures the cooling qualities of either a water 
or air-cooled type of engine, as the porcelain 
does not extend to the firing chamber, and the 
upper part of the Plug is out of contact from 



“Brown” Separable Spark Plug. 

the heat. The makers point out that the mat¬ 
ter of broken porcelains and carbonization is 
practically eliminated. Apart from these, the 
porcelains can be released by a half turn with¬ 
out disturbing any other part of Plug and 
without the aid of a wrench. The terminals 
qeed not be disconnected as the porcelain does 
not turn in the releasing. The company also 
make the “Brown” regular or standard Spark 
Plug. 
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“Enu” Automatic Weedless Eish Hook 

Chas. P. Krus, 110 West Van Buren street, 
Chicago, III., is offering the trade the “Krus” 
Automatic Weedless Fish Hook, illustrated. It 
is very simple in construction, being made 
from a single wire, properly shaped and 
formed. It is claimed to embrace the neces¬ 
sary features to make it absolutely weedless, 
yet not fishless. One end of the wire is a 
thin flat spring guard sufficiently resilient to 



“Krus” Automatic Weedless Fish Hook. 


The large size is 12 inches long and 4 inches 
wide. The smaller size is 7 inches long and 
2%‘ inches wide. In the smaller size the ton¬ 
neau can be converted into an inkstand or an 
ash tray. 


The Rostand Mfg. Co., Milford, Conn., in 
the interest of “Yale” Metal Polish, are send¬ 
ing out an interesting folder, in which Teddy 
Bears prominently figure. On the face or out¬ 
side are shown six Teddy Bears in a tug-of- 
war, with characteristic comical expressions 
on their faces. Opening the folder there are 
more Teddy Bears, the largest of the lot 
being a cut-out, showing one of the furry ani¬ 
mals running off with a sign, “I’m Rostand 
Mfg. Co.'s ‘Teddy Bear,' and I'm looking for 
you.” The folder is an order solicitor and 
gives particulars concerning the Polish. 


prevent weeds from entering the hook and to 
prevent the loss of bait, yet sufficiently deli¬ 
cate to yield readily to the bite of the fish. 
After the hook has been “taken” the guard 
serves the useful purpose of preventing the 
fish from “getting off” the hook. In its manu¬ 
facture only high grade material and first class 
workmanship are employed. It is made in 
three sizes—large, medium and small. 

Automobile Smoking Set 

The Motor Car Equipment Co., 55 Warren 
street. New York, are offering the trade the 
Automobile Smoking Set, illustrated. It is an 


Disston '^Chromol” Hack Saw Blade 

Henry Disston & Sons, Inc., Philadelphia, 
Pa., are offering the trade the Disston “Chro- 
mol” Hack Saw Blade, illustrated. The ma¬ 
terial in these blades is made in the Disston 
Works and possesses the peculiar qualities of 
high speed steel, making it especially adapted 
for saw blades to be used for cutting metal. It 
so takes the special hardening and tempering 
that the teeth of this Blade will not crumble 
off, and is so tough and strong that it readily 
maintains its cutting * The teeth are 



Automobile Smoking Set. 


exact reproduction of an up-to-date touring 
car with the top folded down. The chauffeur 
is shown in full auto uniform apparel, seated 
upright and holding the steering wheel. It is 


milled in, which gives a square cutting edge 
to the point, as well as the proper pitch or 
angle for cutting metal. This improved method 
of setting the teeth insure rapid and true cut- 



Disston “Chromol” Hack Saw Blade. 


a novelty which the motorist will appreciate 
and admire. It is provided with three recep¬ 
tacles —cigar holder, ash tray and match safe. 


ting. They make very strong claims for the 
work which this Blade will accomplish in. com¬ 
petition. 
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^^Coverf ’ Stall Hitoher 
The Covert Mfg. Co., Troy, N. Y., are offer¬ 
ing the trade the “Covert” Stall Hitcher, illus¬ 
trated. The component parts arc heavy 
wrought-iron pipe and castings to correspond, 
making it a very durable fixture for a stall. 
This hitching device obviates the necessity of 



“Covert” Stall Hitcher. 
a manger, and permits the horse to feed off 
the floor and to eat up all his hay viith free¬ 
dom and safety, as the rope is always taut 
and there is no danger of the horse getting 
his foot over the tie rope or strap. The 
weight of the device, complete, is 8 pounds. 

^^Simplex” Sheet Metal Cutter 
The Buffalo Specialty Co., Buffalo, N. Y., 
are manufacturers of the “Simplex” Sheet 
Metal Cutter, illustrated. This device, when 
placed between the jaws of an ordinary bench 
vise, becomes a powerful and unique sheet 
metal shear or cutter, capable of doing a 
large range of work. The two cutting bars 
are secured to the Cutter by two screws. Ad¬ 
justment of cutting bars is made by three set 
screws on each jaw. Strong coil springs keep 



“Simplex” Sheet Metal Cutter. 
the jaws apart or open when in a normal posi¬ 
tion. When the Cutter is placed in a vise 
and the latter is closing the cutter bars give 
a shearing effect. The device cuts iron, sheet 
steel, brass, copper and tin into any shape de¬ 
sired, and cuts as true and clean as a die. It 
practically does die work, as round, square, ob¬ 
long, oval and triangular holes, as well as 
half circles, can readily be cut in thin sheet 
metal. The manufacturers do not recom¬ 
mend that die work be done on steel, but the 
machine can do it if necessary. Three sizes 
are made: No. 1 for 3V4-inch vise, No. 2 
for 4H-inclt viw No. 8 for 6^-inc)i visp. 


The latter will cut sheet metal up to %-incli 
thick, doing the work smooth and true and 



“Simplex” Cutter Cutting Round Hole. 


without leaving any rough edges. No. 1 
weighs 7% pounds. No. 2 11 pounds and No. 
3 18% pounds. 

^^Snediker” X-L Quick Acting Vise 

The G. M. Yost Mfg. Co., Mechanicsburg. 
Pa., are offering the trade “Snedikers" X-L 
Quick Acting Machinists’ Vise, illustrated. It 
is a combination of a quick-acting screw vise 
made very heavy, insuring strength and dura¬ 
bility. By turning the handle to the left the 



“Snediker” X-L Quick Acting Machi.msts 
Vise. 


Vise is unlocked and the jaw can be open or 
closed by merely pulling on the handle, thus 
doing away with the screw vise process. When 
it is desired to clamp the work, merely push¬ 
ing on the handle brings the jaws in contact 
with the object to be held or clamped, and 
then the handle is* turned as in an ordinary 
screw vise. There are no springs used in it> 
construction. It is made with solid jaw and 
flat base, or with solid jayr ^d swivel base, 

an4 eacli ip sijt ^ r\r\n\o 
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Doable Swivel Aatomatio Pipe Vise 

The Pittsburg Automatic Vise & Tool Co., 
Pittsburg, Pa., are offering the trade the 
Double Swivel Automatic Pipe Vise, illus¬ 
trated. The construction permits of having 
the jaws swivel in any direction, and there is 
a capacity of %-inch to 6 inches, inclusive. A 
pipe being placed in the jaws, the chain is 
brought around, and the nearest link is 
dropped into the lug on top. By a 
slight movement of the screw the pipe is 



Cross-Section of "Pittsburg” Vise. 


firmly gripped, both swivels being automatic¬ 
ally locked. These universal movements not 
only permit the vise to serve as a pipe vise, 
but as a universal chuck for holding a pipe, 
nipple elbow, or other parts when it is desired 
to work the same on the drill press or any 
other machinery, the pipe being held firmly 
and at an angle. The vise is composed of six 
parts, or sections, the screw or chain, jaws and 
mandril, two yokes, friction plate and base. 
The base and the two yokes are of the same 
design and size as that of the 3%-inch jaw, 
double swivel machinists’ vise, thus making 
these two vises interchangeable, or permitting 



Double Swivel Automatic Pipe Vise. 


the machinists’ vise to possess a pipe attach¬ 
ment. The body of the mandril is also simi¬ 
lar, but instead of having the ordinary vise 
jaws at its extremity it has a specially con¬ 
structed head, as shown in the accompanying 
cut. The friction plate is affixed to the outer 
extremity of the jaw member. This cap bears 
against the outer edge of the rear yoke and 
serves as a support and bearing for the screw. 
The chain enters the hollow interior of the 
body of the jaw through an opening back of 
the head, and is attached to the inner por¬ 
tion of the screw. Thus, when one end of the 
chain is held firmly by the lugs on top, and the 


handle bar or nut of the screw is given a few 
twists, the chain is tightened. The nut on the 
handle bar is forced against the rear yokes. 
Thus it will be understood that when the 
screw is tightened it tilts the body sections 
toward each other and locks them against 
rotation in the base. Any desired friction can 
be had by the adjusting of two small set 
screws in the friction plate. A stationary vise 
may thus be secured. The jaws are forged 
from a specially mixed and melted crucible or 
tool steel, which is claimed to be not only ca¬ 
pable of withstanding the roughest usage, but 
as many retemperings and dressings as may be 
dgsired during the life of the vise. These 
jaws are held in place by two lag screws, which 
permit their instant removal from the vise for 
any necessary purpose. 


The Ralph Brown Co., San Francisco, Cal., 
are sending their trade a special Fishing 
Tackle catalogue, showing goods especially 
suitable for that section. 

Combination Caliper and Divider 

The Brown & Sharpe Mfg. Co., Providence, 
R. I., are offering the trade fhe Combination 
Caliper and Divider, illustrated. This Combi¬ 
nation tool is unusually convenient, as it com¬ 
bines in one outfit dividers, outside and inside 
calipers. The arms or holders are provided 



with split chucks to receive the auxiliary legs, 
which are held firmly by the simple turn of the 
knurled nut that closes the chuck concentric¬ 
ally. A pencil may be substituted for one of 
the legs if desired. The tool is of steel, care¬ 
fully finished, and sharp corners are practically 
eliminated. When used as a divider it will de¬ 
scribe a circle 21% inches diameter. 
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^'Newell” Cham Pipe Wreneh 

The Dudly Tool Co., Menominee, Mich., 
are offering the trade the “Newell” Chain 
Pipe Wrench, illustrated. It is made of drop 
forged steel; the handle and nut rest, or box¬ 
ing is in one piece, and all parts are made in 
duplicate. The tool has four points of bearing 
on the pipe. The toe is smooth and heel fluted, 
giving a perfect ratchet motion. As the 
Wrench can be locked very securely on any 
upright object and cannot be moved in the 


well-seasoned white pine, cherry stained. It 
measures I%x4^>4 x48 inches. The glass is 
enclosed in double thick w’ater gauge tubing, 
the same as-used for steam boilers, which re¬ 
duces the liability to accident to a minimum, 
and also enables one to see clearly the work¬ 
ing of the spirit bubble from any angle. This 
tube is placed in the level holder, which is 
made of brass, highly polished, and is se¬ 
curely fastened to the rule with expansion 
bolts. A slot in the level holder allows for 



“Newell” Chain Pipe Wrench. 


least, many users employ the tool as a staging 
on upright pipe. Other users of the Wrench 
frequently lock the Wrench on a pipe, and 
using a ladder as the other upright, across 
which supports is placed a plank; this combina¬ 
tion is used as a working foundation. This 
Wrench can also be used as a vise for cutting 
and rethreading pipe. The Wrench can be ad¬ 
justed, if desired, by means of a rotary nut 
upon a non-rotary bolt, enabling the operator 
to secure a perfect adjustment, thus eliminating 
lost motion and allpwing the operator to work 
to advantage in confined places. 


a simple, quick and at the same time a posi¬ 
tive adjustment. It is made with single or 
double plumb and level. 

*^088” Lantern 

In the description of the “Boss” Lantern in 
the May number, the types stated that the base 
of the Lantern was of wood, whereas it is of 
metal, being stamped out of block tin. This 
Lantern is adapted for many uses, is wind- 
proof and very economical in use. It is manu¬ 
factured by Fred Fear & Co., 15 Jay street, 
New York. 



“Jackson's" Improved Adjustable Plumb Rule. 


“Jackson’s” Adjnstable Flamb Snle 

J. A. Barker, Fulton Building, Pittsburg. Pa., 
is the manufacturer of “Jackson's” Improved 
Adjustable Plumb Rule, illustrated. It is made 
in a good workmanlike manner, of selected 


The Chapin-Stephens Co., Pine Meadow, 
Conn., have removed their New York branch 
to the ground floor of 126 Chambers street, 
John E. Hitmason being in charge. They carry 
a stock of Rules, Planes, Levels, Gauges, etc 
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Invisible Folding Oament Hook 

The Clift Co., 212 Cuyahoga Building, 
Cleveland, Ohio, are marketing the “Clift” 
Invisible Folding Garment Hook, illustrated. 
This article is designed for use in many places, 
and when not in use is folded away, leaving 
the surface flush. The depth of mortise for 
the standard size Hook is % inch, and the 
height of face 3% inches. It will thus be seen 
that it can be applied to doors, partitions and 
bulkheads %-inch thick, still leaving ample 
stock behind the hooks. The projection of 



“Clift” Invisible Folding Garment Hook. 

the Hook is 2% inches, and width is %-mch. 
The projection of show case size is IMi inches. 
A small mortise is made for the Hook, two 
screws holding same in place. These Hooks 
are especially adapted for use in apartment 
houses, in staterooms of passenger steamers, 
on motor boats, yachts, on tent poles, in offices, 
halls and auditoriums, barber shops and res- 
taurants, etc. The Hooks are made in several 
sizes and finished either in brass or bronze, 
or nickel plated if desired. 

“Priest’’ Hair Clippers 
The American Shearer Mfg. Co., Nashua, 
N. H., for whom Wiebusch & Hilger, Ltd., 
9 Murray street. New York, arc sole agents. 


of styles suited to the needs of all classes of 
private users. The peculiar requirements of 
barbers are also specially provided for. For 
this class of trade the “Standard” Qipper and 
the “00 Shaver” have proved popular. The 
former is made in three sizes. Nos. 0, 1 and 2; 



the sizes indicating the thickness of the bot¬ 
tom plates, the first mentioned being suitable 
for very close cutting, and the latter leaving 
the hair % inch long. The No. “00 Shaver,” 
as its name indicates, cuts almost as close as 
shaving. For the horse owners there is pro- 



“Newmarket^^ Pattern Horse Clipper. 


vided a wide range of styles suited for gen¬ 
eral horse clipping, as well as light and com¬ 
pact fetlock clippers. Skilled workmen only 
are employed, and the use of special machin¬ 
ery makes all parts interchangeable, 

“Never Slip” Line Holder 

The McPherson Line Holder Co., Denver, 
Col., are placing on the market the “Never 
Slip” Line Holder, illustrated. It is for the 
use of bricklayers, carpenters and others who 
use a chalk line as a straight edge. This de¬ 
vice eliminates nail holes in the wall and the 
waste of time in pointing up. The Holder is 



“Never Slip” Line Holder. 


are offering the trade the “Priest” Hair Clip¬ 
pers, illustrated. This company claim to be 
the first in this country to make such Clip¬ 
pers, being the invention of J. K. Priest, the 
founder. Of Toilet Clippers they make a line 


quick, accurate and convenient; may be raised 
or lowered and adjusted instantly. The manu¬ 
facturers state that many contractors, where 
the Line Holder is in use, compel the brick¬ 
layers to use it. ^ I 
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A B.” New Model 1906 Bevolver 

The Harrington & Richardson Arms Co., 
Worcester, Mass., are offering the trade the 
“H. & R.” New Model 1906 Revolver, illustra¬ 
ted. It is a double action, .22 caliber arm, rim 


“H. & R.” New Model 1906 Revolver. 

fire, 7 shot, and weighs 10 ounces. It is made 
with 2%‘, 4% and 6 inch octagon barrels, in 
both blue and nickel finish, and is adapted to 
the following rim fire cartridges: .22 short, 
.22 long, and .22 S. & W. long. 

^llarliii” Model 20 Bifle 

The Marlin Firearms Co., New Haven, 
Conn., are placing on the market the “Marlin” 
Model No. 20 Take-down .22 Caliber Rifle, il¬ 
lustrated. It is operated on the regular trom- 


get, and repeat shots can be made instantly. 
This Rifle has a tubular magazine and handles 
at one loading 15 short, 12 long or 11 long 
rifle cartridges. The cartridges may be loaded 
into the magazine all of one kind or mixed 
indiscriminately, and the gun will handle them 
perfectly. The butt stock and forearm arc 
black walnut, thoroughly air seasoned, care¬ 
fully kiln dried and well made up. The small 
working parts are of high-grade crucible steel; 
the flat springs of Jessop’s spring steel. The 
Rifle has ivory bead front sight and a new 
improved adjustable rear sight with a flat top 
that does not obstruct the view for quick 
shooting, and a vertical white line to assist the 
eye in getting the range quickly. The top of 
the frame and tang are drilled and tapped, so 
that the “Marlin” receiver sight or a tang 
deep sight may be used if desired. The barrel 
is inches long, octagon, made from high 
quality gun-barrel steel, thoroughly welded 
and planished in the bar, free from seams and 
hard spots, carefully straightened, and is bored, 
rifled, chambered and finished on the “Ballard” 
system and guaranteed to shoot at least equal 
to anything of the same caliber, length and 
weight up to 200 yards. The weij^t is 4 
pounds 2 ounces. Length of gun over all, 39% 
inches; length taken down, 26 inches. The 
frame is of high quality gun-frame steel, blued 
finish. The butt stock is of black walnut 13% 
inches long. The steel butt plate has a blued 
finish. This gun is especially adapted for small 
game and gallery work. 




bone principle, has solid top, side ejector and 
regular close-in “Marlin” frame. The solid 
top does not catch rain or snow; keeps a wall 
of metal between one’s head and the cartridge 
and prevents powder and gases from blowing 


The Spencer Wire Worcester, Mass., ! 
issue a catalogue embracing many of their 
specialties. The concern are manufacturers of j 
iron, Bessemer and high carbon steel wire and j 
wire specialties. Some of the goods shown in- ; 




back into the face. The side ejector throws 
the shells away from the user, and as the 
ejected shell does not cross the line of sight 
one does not lose the bead on the game or tar 


elude Tree Guards, Flower Bed Guards, Fenc¬ 
ing, Bath Room Fixtures, Drapery Rods and 
Findings, Snow Guards, Price Card Hold¬ 
ers, Skewers, etc. ^ ^ ^ 
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are makers of the “Grabler” Combined Spring the Extension as follows: Place shank in the 



WCr. PEND’d. 

No. 50 “Grabler” Combined Spring Catch Hasp Lock. 


Catch Hasp and Hinge Locks, illustrated. The 
Lock is simple in construction, but strong, 
neat and durable. The device is on the plan 
of the separate hasp and lock, and is always 


chuck, push up the knurled collar which 
presses lug against the shank making a mark; 
make v-shaped filing in shank, permitting the 
lug to drop and lock shank into chuck. The 



in place, with no danger of being lost. The 
No. 50 Lock is designed to take the place 
of padlock and hasps, and is spring catch and 
lock combined. The No. 51 Lock is adapted 



shank may be chalked so mark will show be¬ 
fore filing. This Extension is made in three 
lengths: 12, 18 and 24 inches. 

The “Rapid Borer” Electricians’ Bit, illus- 




New “Rapid” Brace and Bit Extension, No. 1. 


to be used on door, chest, locker or tool box 
of any angle. Two keys go with each Lock, 
together with the necessary fastenings. There 
are twelve combinations to each dozen locks. 

New ''Sapid” Brace and Bit Extension 

C. E. Jennings & Co., 42 Murray street. New 
York, are offering the trade the New “^pid” 


trated, is designed especially for elects 
use in the “Rapid” Brace and Bit F 
and the shank is notched for that ^ 
it may also be used in a regula 
Bit is adapted for boring th^ 
lain insulating tubes and ru' 
other work. It will bor 
as an ordinary auger 


“Rapid Borer” Electricia’ 

Brace and Bit Extension, No. 1, illustrated, size- 
This Extension will follow through a %-inch 
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New '‘Brandt” Sprayer 

Brandt Bros. Mfg. Co., Chicago City, Minn., 
are manufacturers of the New “Brandt” 
Sprayer, illustrated. The tank is made of 
heavy galvanized sheet steel. The tubes for 
hose are each secured with an extra brace in¬ 
side to prevent breaking off. It has a solid 
brass filling plug, which is substantial and re¬ 
liable. The concave body rest is on one side, 
which keeps the tank in convenient position 
while carrying. The wide web strap passes 
over the shoulder. The pump is of double- 
coated IX tin. In the center of the plunger is 
a check valve for the air to pass through on 
the return stroke. This construction enables 
the Pump to hold the air for the entire length 
of the stroke, which delivers full volume and 
makes it easy to operate. The pressure is at 
all times under perfect control of the operator. 



The solution is distributed evenly and econom¬ 
ically and one filling of three gallons with paris 
green mixture will cover and do good spraying 
on a row of potatoes one mile long. The tank 
can be filled to its full capacity and a uniform 
pressure maintained at all times. A self-con¬ 
trolling air feed passes through the center of 
the nozzle from the equalizing air reservoir, 
and the spray is thus sent out from the nozzle 
in a solid and uniform cone, instead of a whirl¬ 
ing hollow funnel. The whole plant is thus 
covered instantly, and the operator can do 
faster and better work. A double nozzle is 
furnished when desired, whereby two rows can 
be sprayed as fast as a man walks. The varia¬ 
tion in the width of rows is regulated by rais¬ 
ing and lowering of pump. It will spray from 
15 to 25 hills of potatoes with each stroke of 
the Pump. The tree nozzle is used for spray¬ 
ing trees. It is supported with an extension 
to reach up in any ordinary fruit tree. 

E. C. Atkins & Co. recently lost their Chi¬ 
cago branch office by fire, but are now well 


located at 75 Market street, with a full stock 
and are now promptly filling orders. 


"Ideal” Antomatic Water Saver 

The Ideal Carriage Washer Co., 148 Lenox 
street, Rochester, N. Y., have brought out the 
“Ideal” Automatic Water Saver, illustrated. 
It is designed for the material saving of 
water when attached to a hose or tap. When 
the user of a hose drops the hose for any 
reason, whether he is sprinkling the lawn, 
washing a carriage, etc., the water is instantly 
shut off. Where workmen in a factory use 



water from" a tap the saving will be apparent. 
The device is made entirely of brass, 3 inches 
long, and threaded at both ends. It will fit 
a % or %-inch hose, and is adjustable for 
relief on old hose. The lever is 4% inches 
long, and the user can readily press the lever 
down and hold it there, which allows the free 
running of water; a child can operate it. 


"Novelty” Spray and Force Pump 

The Hoil Mfg. Co., 333 Main street, Buf¬ 
falo, N. Y., are manufacturers of the “Novelty” 
Spray and Force Pump, illustrated. It is made 
of heavy Penrose tin, about 28 gauge, and is 
coated with a special lacquer, which makes ii 
rust-proof. One size only is supplied, being 
34% inches high. It is neat in design, easily 
operated and throws a stream 60 feet^ It can 



be used for a variety of service, spraying trees, 
shrubs, vines and sprinkling lawns, washing 
buggies, hiving bees, disinfecting hen roosts 
and stables and also as a fire extinguisher. 
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'Trooman” Sink Strainer 
The Andrews Wire & Iron Works, Rock¬ 
ford, Ill., are offering the “Vrooman’' Sink 
Strainer with hook, illustrated. This hook is 
used to fasten the Strainer into the corner of 



“Vrooman” Sink*Strainer with Hook. 


sink. To remove simply unhook the Strainer 
without changing the shape of Hook. If the 
strainer is to be used on a sink where the hook 
is not needed, it can be readily broken off. 

Sloyd or Wood Carvers’ Knives 

The Smith & Hemenway Co., 110 Duane 
street. New York, are furnishing the trade 


Emergenc}^ Spring Repairer 

The Emergency Spring Repairer Co., 78 
Broad street. New York, have brought out 
the Emergency Spring Repairer, illustrated. 
This convenient Repairer can be attached to 
a broken spring in less than five minutes, and 
will carry the car over the roughest of coun¬ 
try roads, and for long distances, without 



Emergency Spring Repairer. 


noticeably reducing the resiliency of the 
spring. It will fit any spring and repair any 
break. The clamps arc adjustable and will 
fasten the Repairer to the extreme end of a 
spring, should a. break occur either side of 
the center or at the end of the spring. The 
device is made of drop forged steel, is light 
in weight, and occupies but little space in 



Fig. 1.—Sloyd or Wood Carvers' Knife, No. 834. 


with a line of domestic Sloyd or Wood Carv- its canvas bag, which makes it convenient for 

ers’ Knives in addition to their large line of carrying in any tool kit. 



Fig. 2. —Sloyd or Wood Carvers' Knife, No. 846. 


imported Swedish Knives. Fig. 1 shows the 
No. 834 Spear Point Sloyd Knife with heavy 
back, a pattern which is largely used by man¬ 
ual training schools in the United States and 
Canada. Fig. 2 shows No. 846 Knife with 
clip or beveled point. This pattern is mostly 
used for carving or cutting thin wood or card- 


*'Tnie Temper” Farm Scoop Fork 

The American Fork & Hoe Co., Cleveland. 
Ohio, are manufacturers of the “True Tem- 
per'" Farm Scoop Fork, illustrated. It is espe¬ 
cially adapted for handling corn, potatoes, 
onions, beets, turnips, cabbage, cobs, fine 
manure, ensilage, etc. It does not bruise or 


“True Temper” Farm Scoop Fork. 



board. All of the Knives are made of high 
grade English cutlery steel and fully war¬ 
ranted. The handles are of hardwood, highly 
polished and made to fit the hand. The fer¬ 
rules are of heavy brass, open end. 


cut vegetables, and does not shell off com or 
Slick into cobs. It screens out dirt, snow% etc, 
and also screens coal or lime. The company 
are doing extensive advertising direct to 
farmers to call upon the dealers for this Fork. 
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Corner Hay Back 

The Ohio Structural Iron Co., Sandusky, 
Ohio, are makers of the Corner Hay Rack, 
illustrated. This device is cheap in price, yet 


drives straight to the firing pin and delivers 
the full force of its blow without any striking 
lever or other interference to dull the force 
of the impact; therefore there is no hanging 
or missing fire. A new feature is the solid 
locking joint. It has a solid post and back 


New Solid 
Locking Joint. 


Where hammer 
Always Rests 


Strap; the post and back strap retain their full 
original strength, and the dogs bite into the 
wedge-shaped grooves in the post when the 
joint closes, giving a joint that is solid, strong 
and rigid. The Revolver itself is well made 
and neatly finished in every way. 


Corner Hay Rack. 

substantially made. The top band is 1x3/16 
inch; the lower horizontal stays are each %x 
3/16 inch, and the vertical members are %x 
3/16 inch. 

New ''Safety Police” Eevolver 

The Hopkins & Allen Arms Co., Norwich, 
Conn., arc placing on the market the New 
“Safety Police' RcvolvetH illustrated. Ahef 
firing, the trigs^er is released and the hammer. 


The J. Stevens Arms & Cycle Works, Chico¬ 
pee Falls, Mass., are now attaching tags con¬ 
taining detailed information, x)oints of merit, 
etc., to all their firearms. This method ac¬ 
quaints the trade and the consumer with the 
exact uses of the many models which com¬ 
prise the extensive line of the concern. On 
the tag is also given valuable pointers regard¬ 
ing the care of the individual firearm, what to 
do and what not to do to insure best results. 


New ''Safety Police'' Revolver, 


working in its eccentric, rises instantly off the 
firing pin and rests safely against the solid 
steel frame. The hammer may be pounded 
purposely or accidentally, but nothing can get 
it on or near the firing pin until the trigger 
is again pulled. When the trigger is pulled it 


These “Stevens' ready reference tags" will 
be found a great convenience by dealers and 
consumers, as they emphasize in a most care¬ 
ful way just what the arm is capable of to 
which they are attached, as also the exact uses 
of the model in question. 
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“Cow-Ease’^ 

The Carpenter-Morton Co., Boston, Mass., 
are offering the trade “Cow-Ease,” a prepara¬ 
tion for spraying cows and horses to prevent 
flies from annoying them during the summer 
time. This preparation is a clear, clean, non¬ 
penetrating liquid that may be applied to cattle 
and horses by spraying the same with an 
ordinary tin sprayer. During the hot, sultry 
weather a herd of milch cows should be 
sprayed once each day, a light application being 



all that is necessary. The cows being relieved 
from the fly annoyance, feed quietly and in 
turn give more milk. “Cow-Ease” is put up 
in one-gallon and one-quart lithograph tin cans 
and also in five-gallon square cans, making 
neat packages. With a sample assortment the 


'^McCarthy” Onard Bafl and lantern 
Holder 

The Rostand Mfg. Co., Milford, Conn., arc 
placing on the market the “McCarthy” Guard 
Rail and Lantern Holder, illustrated. This 
device is intended to do away with the use of 
boards and barrels to put around excavations 



Lantern Hung on Upright. 

in the street, etc. The Guard Rail is a pro¬ 
tection to the public and also a guard against 
liability for damages to the user. A small 
wagon can carry enough Rails to protect a 
large excavation, and these Rails can be used 
over and pver again for years. The Holder is 
made of malleable and wrought iron. The up¬ 
right is of wrought iron and sharpened on one 
end, so that it can be easily driven in the 
ground. The top or holder for the boards 
is of malleable iron, and the danger of being 
broken is therefore infinitesimal. On one side 
of the top of post there is a small car or eye 


“McCarthy” Guard Rail and Lantern Holder, 



manufacturers furnish gratis a handsome show 
card and a liberal supply of circulars. Any 
Hardware dealer purchasing a sample lot can 
return the goods to the manufacturers if they 
do not do all that is claimed for them. 


to which the lantern is secured with a lock. 
This lock is a part of every post, and the Ian* 
tern is absolutely safe and securely locked to 
the upright. Circular K will give further in¬ 
formation. 
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Coanting Machine 

The Recording Fare Register Co., New 
Haven, Conn., are placing on the market the 
Counting Machine, illustrated. It is particu¬ 
larly adapted for use on machinery. It is full 
geared and is of the simplest possible mecha¬ 
nism, containing only four springs. The ma¬ 
chine will run to 100,000 and then reset auto- 



CouNTiNG Machine. 


matically to zero, or it can be reset at any time 
desired. The Machines are furnished with a 
substantial padlock, making it impossible for 
any one to tamper with or reset the Machine 
without the consent of the party having the 
key to padlock. This Machine has been 
brought out to meet a growing demand for a 
reliable register which can be reset to zero 
when desired. 

‘'Hold-Em’’ Bat Trap. 

The Worcester Wire Novelty Co., Canton, 
Ohio, are placing on the market the “Hold- 
’Em” Rat Trap, illustrated. The Trap is made 
in four sizes. In Nos. 1 and 2, No. 17 wire 
is used, and in Nos. 3 and 4, No. 16 wire is 


these notches. The small strap is creased and 
held in place by the projecting points of the 
rib being pressed over it. Each Trap is lac¬ 
quered. The construction of the nose is such 
that the short wires extending down prevents 
the rat from pulling down the door, through 
which he drops into the body of Trap. An¬ 
other improvement in this style trap is the 



door at end for releasing the captured rats. 
One can let out a rat at a time and without 
danger of being bitten by the rat. No. 1 
Trap is 151^ inches long; No. 2, 17 inches; 
No. 3, 19 inches; and No. 4, 21 inches long. 
These Traps are intended to catch from ten 
to twenty rats. 


The Reliable Incubator & Brooder Co., 
Quincy Ill., manufacturers of Incubators, 
Brooders, etc., state that their efforts to get 
Hardware dealers to handle their line of goods 
is meeting with success. In many sections the 
implement dealers have been handling Incu¬ 
bators, etc., but inasmuch as the farmers more 
frequently call upon the Hardware dealers, the 
latter have more opportunities for effecting 
sales. Again, the plan of seeing the Incubator 



used. The Trap is made of sheet steel and 
specially drawn, half-hard coppered wire. The 
ribs are stamped in a U-shape and notched at 
regular intervals, every half inch. The one 
continuous wire is wrapped around and in 


before purchase is more satisfactory to the 
consumer than ordering by mail direct from 
the manufacturers. The company remark that 
not one Hardware dealer who has ordered any 
of their goods but what has sent in reorders. 
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Non-Destractible Pea TrelUi 

The Clinton Wire Cloth Co., Clinton, Mass., 
are offering the trade the Non-Destructible 
Pea Trellis, illustrated. It is made of hard 
galvanized steel wire. The vertical members 


sired height, and is made up in sections 10 
feet in length; the height best adapted for gar¬ 
den peas being 5 feet. The method of setting 
up is very simple. It can be easily taken down 
and stored away. One hundred 10-foot lengths 



Non-Destructible Pea Trellis. 


of the Trellis arc heavier than the horizontals, 
and at the base extend 12 inches below the bot¬ 
tom cross wire. At their intersection the ver¬ 
tical and horizontal wires are electrically 
welded, making so firm a joint that it is im¬ 
possible to loosen it or pull apart. When sub¬ 
jected to a strain sufficiently severe the break 
will occur at a point other than the intersec¬ 



tion. All electrically-welded fabric is thor¬ 
oughly galvanized. This Trellis is far supe¬ 
rior to using brush, is neat in appearance, and 
affords a perfect support. It comes in any de¬ 


can be stored for the winter in a space 6 x 10 
feet X 25 inches. 


'^Dorset’’ and '^LeRoy” Knobs and 
Escutcheons 

The Russell & Erwin Mfg. Co., New Britain. 
Conn., with New York branch at 43 Chamber? 
street, are offering the trade the "Dorset” and 



“LeRoy” Knob and Escutcheon. 

"LeRoy” Knobs and Escutcheons, illustrated 
The makers consider the "Dorset” design the 
finest yet produced in wrought bronze metal 
The design itself is very attractive, and the 
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high relief and what is known as the double 
swell surface has not heretofore been produced 
in wrought metal. The “LeRoy” design in 
wrought steel is an attractive design in this 
grade of work, with a high relief. Both de¬ 
signs are furnished with a one-piece knob as 
well as the old style two-piece knob. The one- 
piece knob has the appearance of a cast knob, 
as it has no joint at the greatest diameter of 
the knob, as appears in the two-piece knob. 


The Billings & Spencer Co., Hartford, 
Conn., have ready for distribution a general 
catalogue of Machinists' Tools, etc., which 
comprises their various patterns of Wrenches, 
Pliers, Hammers, Ratchet Drills, Lathe Dogs, 
Screw Drivers, Automobile Forgings, etc. 
They issue separate catalogues of Fine Tools 
and specialties, Drop Hammers, and Automo¬ 
bile Forgings and Tools. 


The New York Cordage Co., 83 Wall street, 
New York, issue a folder giving particulars 
concerning their lines of Cordage. The con¬ 
cern furnish a variety of various ropes, etc., 
in Manila, Sisal, Jute and Hemp Cordage. An 
export card gives approximate weights, cubic 
measurements, etc. 


To the Hardware dealer who is interested in 
high-grade Cork Pullers and Cork Screws 
there is much of interest in the latest catalogue 
issued by the Erie Specialty Co., Erie, Pa. An 
exceptionally wide variety is offered, from 
which it should be an easy task to make selec¬ 
tion for discriminating customers. The Cork 
Screws, in many instances, are neatly carded 
for counter or show case display. The book 
also shows many styles of Ice Picks, some 
Lemon and Lime Squeezers, Orange Knife and 
Peeler, Meat and Fruit Juice Extractors, Liq¬ 
uid Shakers, Ice Shavers, etc. 

Morley Brothers’ Catalogue 

Morley Bros., Saginaw, Mich., have brought 
out the fifth edition of their general cata¬ 
logue. It is a large book, the most complete 
the firm have ever issued, and contains 1,420 
pages, and bound in board covers. The cover 
is yellow so that it is a distinctive color among 
Hardware catalogues. Particular attention has 
been given so that all cuts clearly represent 
the goods illustrated. The firm have a dis¬ 
count sheet for everything shown in the cata¬ 
logue. The book is divided into sixteen de¬ 
partments, and covers the lines broadly includ¬ 
ed in Hardware, Cutlery, Sporting Goods, 
Saddlery Hardware and Harness. The house 
was established in Saginaw forty-four years 
ago, and they now occupy 220,000 square feet 
of floor space. All orders which they receive 
before 3 p. m. are filled the same day. A fea¬ 
ture is made of night telephone service, and an 
experienced salesman is in attendance between 
6 and 9 p. m. for this purpose. 


«G-P” Gate Latch 

The G. P. Latch Co., Fordyce, Ark., arc 
manufacturers of the “G-P” Gate Latch, il¬ 
lustrated. The makers state that this Latch 
was designed to do two things that no Other 
gate latch will do—adjust itself automatically 
to the sag of the gate and keep hogs and cat¬ 
tle out of the enclosure. The device is made 
of gray iron throughout, but its construction 
is such that it gives little or no trouble by 
breaking. It is self-adjusting to the sag of 
gate, and slides as the gate sags, provision 
being made in the plate shown at left side of 
the illustration. No weight rests on the hook 
of this latch, but rests on the rigid guide post, 
hence the latch is always easily lifted. The 
spring, back of the slidable carriage, holds the 


“G-P" Gate 

latch up as the gate sags, and also presses 
down on the hook, causing it to act instantly. 
An improvement has recently been made in 
the shape of frame, overcoming objection to 
the device as previously made. The Latch 
can be obtained from any of a large number 
of jobbers. 


Barney & Berry, Spring^eld, Mass., have 
ready for the trade a new catalogue of their 
Ball-Bearing Roller Skates. All their Skates 
are intended primarily for rink use. The 
frame is formed of two pieces of special cold- 
rolled sheet steel, so formed as to give a 
maximum of strength. The roller carriers give 
proper support for the axles. Provision is 
made for complete adjustment for wear of 
rubber cushions. One-quarter inch steel balls 
are used in the ball bearings. Retainers keep 
the balls from contact with each other, causing 
them to roll instead of rub, thus eliminating 
friction and adding durability. ^ t 
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“Hughes’ ’’ Anti-Friction Axle Grease 

Hughes Anti-Friction Co., 196 State street, 
Boston, Mass., are offering the trade 
“Hughes’” Anti-Friction Axle Grease. It is 



a pure mineral grease which does not deterio¬ 
rate, and contains neither acid, alkali, nor ani- 


lubricant for all kinds of axles. It is eco¬ 
nomical in use, aS only a thin coating is dl 
that is required. It is put up in 2-lb. tin cups, 
in 5, 10, 15 and 25-lb. pails, and also in 50-Ib. 
tubs, half-barrels and barrels. 

^'Carbomndiim” Pocket Hone 

The Carborundum Co., Niagara Falls, N. Y., 
are manufacturers of the Carborundum Pocket 
Hone, illustrated. This stone, 3 inches long. 
%-inch wide and %-inch thick, is made of the 
finest carborundum i)owder and of a hardness 
suitable for sharpening pocket knives, ink 
scratchers, scissors and small tools. It is a 
smooth, fast-cutting stone, producing a ver>- 
sharp, keen edge. This Stone is put up in a 
neat, buff-colored carton. For Hardware 
dealers two dozen of these stones in cartons 
are mounted in a very attractive display box, 
having a strong, substantial easel back. This 
display box is 10 inches high and 12 inches 
wide. It takes up but little room on the show 
case, and its get-up is such to attract favorable 
attention. In the bottom of each partition is 



“Carbokundum” Pocket Hone. 

mal fat. It prevents rust, and water does not- a reproduction of the printing on the cover of 
affect it. It will not melt or run in summer, the carton, so that when a carton is removed 



Display Box “Carborundum” Pocket Hones. 


nor gum, cake, or freeze in winter. It is re¬ 
ferred to by the makers as being a superior 


from the partition the general appearance of 
the display box is maintained 
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Steel Buies With Holder 

The Brown & Sharpe Mfg. Co., Providence, 
R. I., are placing on the market the Steel Rules 
with Holder, as illustrated. The rules and 
holder, shown full size, are convenient where 
the ordinary rale cannot be used, as in measur- 



Steel Rules with Holder. 


ing a recess or keyway as well as the general 
class of tool and die work. The Holder takes 
either of the five sizes of rules. The barrel is 
knurled for finger grip. The Rules are held 
in a split chuck, adjusted by a knurled nut at 


The Arrow Can Co., 35 Warren street. New 
York, in a new folder give particular attention 
to the construction of the “Arrow” Ash and 
Garbage Cans. They are of high-grade con¬ 
struction and are said to withstand any 
amount of rough handling. 

The J. L. Hoft Iron Works 

he J. L. Mott Iron Works, New York, 
are now well located in their new and 
handsome quarters at Fifth avenue and 
Seventeenth street, occupying the whole 
eleven floors. The basement, first and sec¬ 
ond floors are devoted to plumbing fixtures, 
the first and second floors showing some very 
handsome and artistic fixtures for bathrooms, 
toilets, etc. The hospital department occu¬ 
pies the third floor, in conjunction with the 
Marine and Tile departments. Stable Fit¬ 
tings and the Ornamental departments take 
up the sixth floor, Hot Water and Steam 
Heating the seventh floor, and the eighth 
floor is given over to the Range and Furnace 
departments. On the fourth floor are lo¬ 
cated the executive offices and on the fifth are 
the accounting and financial offices. The de¬ 
signing and catalogue departments take up 
the whole of the eleventh floor. In the de¬ 
partment of Plumbing Fixtures is a series of 
fully equipped tiled bathrooms of great va¬ 
riety and beauty of design, the outcome of 
many years of experience in making and de¬ 
signing sanitary fixtures of the highest class. 
These bathrooms also show the possibilities 
of fine tile work when well designed and in¬ 
stalled by skilled workmen. In the Orna¬ 
mental Department are shown fountains. 



Bathroom Display, The J. L. Mott Iron Works 


the top of the barrel and can be set at various 
angles according to the work. The Rules are 
of tempered steel, graduated on both sides as 
follows: 32ds on one side and 64ths on the 
other, or 50ths on one side and lOOths on the 
other. 


vases, electric light pillars, grilles, etc., in 
iron, bronze and brass. The seventh floor ex¬ 
hibit comprises a fine variety of radiators 
and heating apparatus. The seventh floor 
shows Mott’s kitchen ranges, together with a 

mode] kitchen, pantry and laundry/^ 
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“O-Hi-0” Cooker IKsplay Stand 

The Ohio Cooker Co., 516 Jefferson avenue, 
Toledo, Ohio, manufacturers of the “O-Hi-0” 
Steam Cooker and Baker, are furnishing deal¬ 
ers with a neat Display Stand, as illustrated. 
This gas or electric display stand is given to 
dealers with their first order for a dozen or 
more Cookers. It will be found convenient 
and effective for demonstration purposes. The 
Cookers are made of high grade tin plate, prac¬ 
tically anti-rust. The pitched dome allows 
condensed steam to run to the side and then 
down to the tank, preventing dripping on food 
in the Cooker. Wire racks are used to prevent 
condensation and at the same time affords a 
good circulation of steam. The whistle gives 
ample notice when water is low. A water 


The Oakman Mfg. Co., New York, have re¬ 
moved to 210 Centre street, where increased 
facilities are offered for the manufacture and 
shipping of their Distance Gas Lighters and 
Self-Lighting Burners. 

The Ohio Structural Iron Co., Sandusky, 
Ohio, issue several catalogues covering their 
various lines of manufacture. General cata¬ 
logue D covers Lawn Seats, Window Guards. 
Grilles and Wickets, Hay Racks, Tree Guards 
and Railings, Steel Ladders and Stairs, Stair¬ 
ways, Fire Escapes, etc. Catalogue B refers 
to Jail Cells, and Jail work generally. Fence 
Catalogue Z covers Fencing, Arches, En¬ 
trances, Urns, etc. A special folder is issued 
on Fire Escapes. 



“O-Hi-O*' Cooker Display Stand. 


gauge at the side provides means for replen¬ 
ishing and emptying. Several sizes of the 
Cooker are made, adapting them for large and 
small families, and also for hotel use. 


The Whitman & Barnes Mfg. Co., Chicago, 
Ill., have ready for distribution a booklet list¬ 
ing and describing the “Diamond” High- 
Speed Twist Drills and Reamers. These tools 
are made from W. & B. high-speed steel, and 
are hardened and tempered by their own spe¬ 
cial processes. These processes, the makers 
point out, enable them to produce drills which 
give maximum wearing qualities, and yet at 
the same time retain the requisite toughness 
which prevents, to a great extent, splitting and 
breaking. A large stock of drills is carried at 
the Akron (Ohio) factory for prompt ship¬ 
ments. 


The Dana Mfg. Co., Cincinnati, Ohio, arc 
the manufacturers of the “Dana” Food Chop¬ 
per. It is claimed to be the only Food Chop¬ 
per which in all sizes is food and meat chopper 
combined. Improved cutting is due to the 
effective way in which the spirals rotate food 
to the cutter. Cutters are self-sharpening, and 
the edges arc always held in contact, cutting 
at an oblique angle instead of squarely. When 
the rotor is withdrawn, the shell is open and 
easy to clean. 


The Reliable Incubator & Brooder Co., 
Quincy, Ill., have ready for the trade their 13d- 
page Silver Jubilee catalogue. The book fully 
describes their entire line of Incubators, 
Brooders and Poultry appliances. It also 
gives valuable information on poultry raising. 
The 1907 machines have been improved by 
adding a new patented double heating device 
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F. C. Smith & Co., Sharon Hill, Pa., issue 
the “S. & C.” Trade Bulletin, a four-page 
folder in the interest of their line of Spring 
Cotters, Flat Spring Keys, Cellar Box Cotters, 
Pointed Belt Hooks, “Jus^-Kyt” Shutter Hold¬ 
ers, Hog Rings and Ringers and special Wire 
goods. The three numbers before us include 
the Belt Hook, Swine Jewelry and Spring 
Cotter editions. 


The Iowa Novelty Co., Burlington, la., have 
issued a new catalogue of their line of Solid 
Bronze and nickel-plated cast iron Cement 
Workers' Tools and Genuine Swedish Sleigh 
Bells. There are also shown the “Perfect” 
Fruit Jar Wrench and Holder and the 
“Brutus” Stove Pipe Holder. 


The Nelson & Morrison Mfg. Co. announce 
that owing to the large increase in sales of 
the “Snap” Hose Coupling, they have moved 
their office from Boulder, Col., to Peoria, Ill. 
At the latter place the Couplings are t^ing 
manufactured. The Couplings are put up a 
dozen in a neat display t^x. The device can 
be attached to the ordinary hose couplings, 
and in use the two parts are simply snapped 
together and the water turned on. 


The Millers Falls Co., 28 Warren street, 
New York, have ready for the trade Cata¬ 
logue No. 30, a publication of nearly 100 pages, 
bound in stiff paper covers. The place of 
honor in the book is given to the line of 
“Barber” Bit Braces, followed by Combination 
Brace and Chain Drill, Extension Bit Hold¬ 
ers, Ratchet Corner Borers, Auger Handles, 
Hand and Breast Drills, Drill Presses, Boring 
Machines, Automatic Boring Tools, Screw 
Drivers, Chucks, Hack Saw Blades and 
Frames, Lathe and Saw Attachments, Scroll 
Saws, Coping Saws, Iron Levels, Tool Hold¬ 
ers, Soldering Sets, Carving Tool Sets, Glass 
Cutters, Family Grindstones, Mitre Boxes, 
Vises, Nail Pullers, Jack Screws, etc. 


The Cleveland Stamping & Tool Co., Cleve¬ 
land, Ohio, are now ready to send the trade 
copies of their new catalogue of “Solid-Steel” 
Seamless Hollow Ware and “Lava” and “Vol¬ 
canic" Enameled Ware. The book is hand¬ 
somely printed, a few of the illustrations being 
in natural colors. Some of the goods present¬ 
ed are Tea, Preserving, Stove and Berlin Ket¬ 
tles, Sauce Pots, Milk Broilers and Kettles, 
Sauce Pans, Stew Pans, Mixing Bowls, Bak¬ 
ing Pans, Rinsing Pans, Water Pails, Cullen¬ 
ders, Dippers, etc., in Enameled Ware. In 
extra heavy Lava and Volcanic Enameled 
Ware there are shown Wash Boilers, Griddles, 
Water Urns, Filters, Kettles and Pots. The 
latter portion of the book is devoted to “Solid- 
Steel” Polished and Tinned goods, Hotel 
Ware, etc. 


Il8l 


Harkins & Willis, Ann Arbor, Mich., have 
appointed E. S. Pease, 82 West Broadway, as 
their New York representative for their Wire 
Cone Toaster. 


The New York Cordage Co., 85 Wall street. 
New York, have issued a handsome perpetual 
calendar for desk use. It is made of aluminum 
body and standard with disc of cardboard. It 
is ornamental in appearance and of decided 
utility. 


The Metallic Screen Co., Collins, Wis., in a 
new booklet illustrate and describe several 
styles of their Rustproof Metallic Adjustable 
Screens, which are made entirely of galvanized 
rustproof metal. These Screens are warranted 
not to warp, shrink or swell, and are not 
affected by the weather. 


John Stortz & Son, 210 Vine street, Phila¬ 
delphia, Pa., have ready for the trade a new 
catalogue and price list of Plumbers' and Tin¬ 
ners' Tools, Ice Tools, Box and Bale Hooks, 
Painters' and Paper Hangers' Tools, Cement 
and Concrete Workers, Contractors' and 
Pavers' Tools, Crate Hammers and Hatchets, 
etc. 


The Hopkins & Allen Arms Co., Norwich, 
Conn., have gotten out for the dealers a dis¬ 
play sign made of cloth, showing a full size 
of their .22-calibre Repeating Rifle. The back¬ 
ground is of yellow, with white cloth border; 
printing of gun and reading matter is in blue 
and black, producing a striking effect. Size of 
sign is 12 inches deep x 42 inches long. These 
muslin signs are waterproof and guaranteed to 
stand rain and weather for two years. They 
may be posted at fair grounds, baseball parks 
and along the roadside leading into a town. 
The company will supply as many of these 
signs to a dealer, with his name and address 
printed thereon, as he will agree to post in his 
neighborhood. 


The Russel & Erwin Mfg. Co., New Brit¬ 
ain, Conn., and 45 Chambers street New 
York, have issued new Price List No. 6, ap¬ 
plying to catalogue Vol 9 and supplement of 
designs. On Locks and Lock Sets a minia¬ 
ture reproduction of the style is given in the 
upper left-hand corner of left-hand pages, in 
most instances. There is a list of finishes, 
description of Locks and Latches, designs, etc. 
For the latter half of the book a marginal 
thumb index gives quick reference to Lock 
Sets, Sliding Door Sets, Knobs, Escutcheons, 
Adjusters, Bolts, Butts, Checks, Sliding Door 
Handles, Keys, Lifts, Padlocks, Pulleys and 
Sheaves. At the bottom of each page is the 
discount applying to the goods listed thereon. 
The book comprises 270 pages, bound in paper 
covers. 
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ADVERTISING FISHING TACKLE 


D uring the past few years many Hardware- 
men have, in expanding and enlarging 
their business, added new lines of merchan¬ 
dise, not before carried in Hardware stores. 
Some of these new lines pay exceptionally 
good profit—such a line is Fishing Tackle. 

The Hardware dealer has found, however, 
that it is not always easy to get the trade 
in Fishing Tackle or other lines that have 
been added, and like everything else, Fishing 
Tackle must be advertised, especially by the 
store where it is a new line. 

Fishing Tackle is profitable, paying the re¬ 
tailer as it does, from 100 to 150 per cent, 
profit, therefore Fishing Tackle is a line that 
pays well to advertise. 

Some merchandise, such as house furnishing 
goods and other articles that appeal especially 
to women, can be forced along by cut price 
advertising. This is true of refrigerators and 
also is true of oil stoves and certainly is true 
in the dry goods business. But Fishing 
Tackle is not a line that can be forced to 
any great extent by cutting prices or adver¬ 
tising at a time when the goods are out of 
season. 

The majority of fishermen are men who 
know pretty much what they want, and a 
cut price of a few cents on an article docs 
not especially appeal to them. In fact, it is 
very apt to make the fisherman suspicious as 
to the quality. A fisherman is always anxious 
to have first-class goods. He will buy a rod 
or reel or flies or other tackle at about the 
season that he wishes to use these, and he 
will pay more money at that time for the 
goods than he would two months previous. 

In fact, it is almost impossible to force the 
sale of Fishing Tackle out of season. 

LOCAL NEWSPAPERS GOOD. 

The Hardware man has found by practical 
experience that the local newspaper advertis¬ 
ing brings about as good results as any one 
way, and display advertising is probably as 
good a method as any in bringing the sports¬ 
man’s attention to this class of goods. It is 
a capital idea to use prices in this advertising. 
Feature it about a special rod or a good line 
or price per dozen of trout flies. Calling at¬ 
tention to the prices of articles in Fishing 
Tackle is especially good, because many fish¬ 
ermen still have an idea that everything in 
Fishing Tackle is very high priced, and do 
not know that a good rod can be purchased to¬ 
day, say for ^.60. 

Reading notices are especially good in the 
season, making mention of the fact of good 
catches of fish that have been made by local 
fishermen, especially if their tackle was pur¬ 
chased of the Hardwareman. Make mention 
of this fact, as for instance: “Trout Brook, 
which is two miles from Roaring Creek Sta¬ 
tion, is said to be the place where John L. 
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Smith and M. T. Fair got their big catch of 
trout yesterday on Tackle purchased from 
the Up-to-Date Hardware Co. Roaring 
Creek Station is only sixteen miles from here 
on the O. & W. R. R.” Such reading notices 
as this, headed “A Big Catch or Fish,'* will be 
found to attract attention, of almost ever} 
fisherman who reads the papers. 

BID FOR NEW BUSINESS. 

It must not be forgotten that every year 
newcomers join the ranks of fishermen. The 
sport of fishing is constantly becoming more 
popular, and the more that Fishing Tackle is 
advertised and displayed the more will be sold. 
A good way to appeal to this class is to get 
up a complete Fishing Tackle outfit at a 
popular price. If the trade in trout tackle is 
the most extensive, make a list of the articles 
needed for trout fishing. For example: 

“The Sportsmen’s Delight Complete Fish¬ 
ing Tackle Outfit (contains all neces¬ 


sary for the trout fisherman).$5.00 

1 split bamboo fly rod.$2.50 

1 trout basket. 1.25 

1 double multiplying reel. 75 

1 enamel silk line.75 

6 trout leaders. 1.00 

1 dozen trout flies. 1.00 

1 dozen snelled hooks. 20 

1 box split shot.05 

1 Reynolds spinner. .20 

Total .$7.70 


To introduce our Fishing Tackle this com¬ 
plete outfit will be sold for $5.” 

The dealer can make up such an outfit that 
will at $5 show him a profit of 50 per cent, and 
also give his customers first-class goods and 
be entirely satisfactory. If the local trade is 
largely in bass tackle this outfit should, of 
course, be made up accordingly. Another out¬ 
fit at $2.50 would also take well. 

CIRCULARS AND PERSONAL LETTERS. 

A neat little circular of four or eight pages, 
illustrating new and up-to-date goods, sent by 
mail to a selected list of fishermen, is also a 
business bringer for tackle. These can be 
enclosed with a personal letter, calling atten¬ 
tion to the store and tackle department and 
inviting a critical examination of stock. 

The chief end of all advertising is to obtain 
business on a profitable basis—^this ftiust not 
be forgotten. A hardwareman’s advertising 
must pay dividends. If it simply brings bis 
name before the public, his adverdsefflcnt h 
only read by the curious, then the monfy 
into his advertising account is wasted. 

Results, therefore, are necessary, and results 
can be just as easily obtained in this line of 
Fishing Tackle as in any other. 

PUSH PROFITABLE GOODS. Q 

The Hardware dealer who has been in busi¬ 
ness very many years has obtained a 
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and the National Sales Corporation, 296 Broad¬ 
way, New York, is on a trip to Europe, and 
during this and next month will visit the lead¬ 
ing automobile and parts factories in france, 
Italy, Austria, Germany, Belgium and Etifif- 
land. Anyone desiring information regarding 
Magnetos, Carbureters, Springs, Axlei'; Ball 
Bearings, Steel, Patents, etc., and addressing 
Mr. Grossman at their Paris branch, 209 
Boulevard Pereire, will receive attention. Ptsr- 
chase of parts required will also be ihade uporl 
request. * ’ ' 

The Pelouze Scale & Mfg. Co., 118 W. Jack¬ 
son boulevard, Chicago, Ill., have ready for the 
trade catalogues H and P of their. Scales. 
Catalogue H is devoted to Family, Ice, Coun¬ 
ter, Confectionery and Professional or Baby 
Scales. Catalogue P is devoted exclusively to 
Postal Scales. During last year the company 
sold nearly 50,000 Postal Scales. The Scales not 
only give exact cost in cents on all classes of 
mail matter, but also Ihe weight by half¬ 
ounces. The makers guarantee the Scales to • 
be correct. The large njajority of the Scales 
were marketed through the stationery trade, ps' 
up to the present lime nearly all eff9rts foi<^ 
sales have been* directed toward that line. Now 
they are commencing an aggressive campaign 
in the interest of the JHardware trade. When 
it Is remembered that .in towns of than 
25,000 populatioji the "Hardware store the 
place that Scaled of all’kiads ^are bought, the 
dealer should sqon feel-, tl]^ result of the ex¬ 
tensive adverting to be dohe. Many of the 
leading jobbers are handling these Scales, from 
whom supplies can be obtained..Established 
retail prices are shown in the company's adver¬ 
tisement in this issue. They admit of a liberal 
profit to the dealer as they are based on 50 
per cent, added to the drier's cost. 

Cataloguea/Wanted 

The Wright Hardware Co., San Francisco, 
Cal., have resumed business at 77 Third street, 
which is directly op^site their old location 
before the 1906 fire. The company are put¬ 
ting in a stock of Builders' Hardware and Me-, 
chanics' Tools, and desire catalogues froi^. 
manufacturers of these lines. 


following. In his city or town he has many 
customers who, when they want a pound of 
nails or anything in Hardware will come at 
once to his store. This fact in itself is one 
of the best arguments in favor of advertising 
Fishing Tackle, especially if this line has not 
long been handled in his store. His business 
is known; his is a Hardware store, and the 
Hardware on which competition has brought 
the profit down don’t need to be advertised, 
but the newer lines in which a large profit can 
always be made should he vigorously adver¬ 
tised. Hammernail. 

M. Schulter, Industrial Commissioner for 
the Rock Island-’Frisco Line§, St. Louis, Mo., 
has brought out a new and complete book en¬ 
titled “Opportunities.” It is a i60-i»ge book, 
and is calculated to be of great service to any 
manufacturer or business man in search of an¬ 
other location. It contains a concise write-up 
of each town and city along the 13,500 miles 
of railroad embraced in the Rock Island, 
Frisco, and Chicago & Eastern Illinois lines, 
and in parallel columns on the same page 
with the description of the community is 
given a list of the existing openings for busi¬ 
ness houses, factories, mills and industries in 
all lines. Any manufacturer of Hardware or 
Hardware specialties, or owner of a .Hard¬ 
ware store interested in changing his location 
can secure a copy by writing Mr. Schulter. 

The Martin-Senour Co., Chicago, Ill., have 
ready for distribution their dealers’ catalogue 
of Paints and Varnishes. Many of the pack¬ 
ages show the actual color labels, etc. Since 
the establishment of the business in 1878, their 
policy has been, according to the introductory, 
to give customers one hundred cents’ worth* 
of value for their dollar; there are no short 
weights or scant measure, no misrepresentation 
of goods and when their label says “Pure” it 
means it. The business is maintaining a rapid 
and steady growth. 

The Motor Car Equipment Co., 55 Warren 
street. New York, have issued a new catalogue 
of Automobile Supplies. It is claimed ’ to be 
a complete encyclopedia of high-grade auto¬ 
mobile accessories. It is compiled and in¬ 
dexed in convenient form. The book com¬ 
prises 128 pages, and everything that one can 
think of in connection with an automobile is 
shown. The company maintain a branch in 
Paris, France, located at 209 Boulevard Pereire. 
They are prepared to furnish a person with a 
letter of credit to the Paris branch, giving an 
opportunity to have purchases charged to the 
regular account in New York. Travelers are 
invited to make the Paris office their head¬ 
quarters, where an English-speaking stenog¬ 
rapher is at the disposal of the visitors. Mail 
will be taken care of and forwarded. Emil 
Grossman, president of the above company 


Patterson, Gottfried & Hunter, Ltd., 146 
Centre street. New York, who handle Machin¬ 
ery, Metals, Hardware, Tools and. supplies, are 
desirous of receiving the latest catalogues and 
discount sheets from manufacturers In these 
lines. ^ 

As indicating growth in the deparfcmejit 
store field, Wanamaker’s New York Store has 
thirty-two acres of floor space. 


The Bunting-Stone Hardware Co., Kansas 
City, Mo., have purchased a five-story build¬ 
ing, which they will utilize for additional 
wholesale warehouse pjjrpo.ses. . ___ 
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NATIONAL ASSOCIATION OF MANUFACTURERS 


T he twelfth annual convention of the Na¬ 
tional Association of Manufacturers was 
held the 20th 21st and 22d ult. at the Waldorf- 
Astoria, New York. There was a very large 
attendance, and the business of the various 
sessions went with a vim and a snap that was 
alike pleasing to officers and members. Presi¬ 
dent J. W. Van Cleve, of St. Louis, presided. 
In his annual address President Van Cleve 
spoke encouragingly of the improvement in the 
consular service, and better service was ex¬ 
pected of this governmental branch in the 
future. Hereafter it will be necessary for a 
consul to have a knowledge of the resources 
and industries of the United States. The new- 
consular law will aid the manufacturers 
in winning additional foreign markets for 
surplus products and holding them when 
won. The association has all along fa¬ 
vored adequate subsidies to American ves¬ 
sels that carry the United States mails. 
In referring to the Patent Office, the speaker 
stated that 55,000 applications for mechanical 
patents were received and 31,000 patents 
granted. Higher salaries were favored for 
examiners of patents than are now being paid. 
Concerning the matter of transportation, the 
railroads had now far more business than they 
can take care of, and, consequently, waterways 
must be again impressed into service. A com¬ 
mission is now at work devising a scheme of 
improvement of navigable rivers and lakes. 
Notwithstanding an immigration of over 1,100,- 
000 in 1906, there is a scarcity of labor in 
many of the great industries. This condition 
exists in almost every state save New Eng¬ 
land, New York and Pennsylvania. It is ex¬ 
pected that the outcome of the committee now 
at work looking up immigration matters will 
be a liberalization of our immigration laws, 
which may supply that lack of workers which 
hampers many industries to-day, eventually 
immigration to be restricted. Business condi¬ 
tions in some respects have radically changed 
during the past ten years, since the last tariff 
law was enacted. Many things have made the 
tariff, which was eminently satisfactory in 
1897, unsuited, on some points, to the situa¬ 
tion of 1907. Later in the convention a poll 
was taken, showing a majority in favor of 
revision of present schedules. Resolutions 
were passed asking the appointment of a semi¬ 
judicial tariff commission to sit permanently. 

The speaker suggested the raising of $500.- 
000 a year for three years in an effort to se¬ 
cure “industrial peace,” to educate public 
opinion to a support of employers in their fight 
against unjust trade unions. The principles of 
the association include the open shop, no boy¬ 
cott, no limitations of the number of appren¬ 
tices or of output, no dictation by the unions 
as to the manner in which employers shall 
their own business, and no blacklist. 


Chas. M. Pepper, of the Department of Com¬ 
merce and Labor, discussed “Foreign Trade: 
How to Get It and How to Keep It.” He said 
the first thing was to get it; the second,^ to 
keep it. He advised manufacturers to keep 
more closely in touch with consuls. Attention 
was called to the almost universal practice of 
poor packing by American manufacturers. 
Prepayment of full postage on letters and cata¬ 
logues is a small but very important matter. 
Study the needs of the foreigner, and give him 
what he wants—not what you think he needs. 
Have your correspondence, catalogues, etc., 
translated into a formal tone; the free and 
easy American style of writing will not prop¬ 
erly translate. If the American manufacturer 
wants to get a foreign business he should not 
attempt to get it based upon surplus products 
from time to time. He should go after it with 
the same energy and business acumen that he 
displays in his own home competitive market. 
Conducted on this plan he will retain the for¬ 
eign business whether business at home is 
brisk or dull. 

Francis B. Loomis, formerly Assistant Sec¬ 
retary of State, paid particular attention in his 
address to the consuls. He remarked that the 
salaries paid to all bureau chiefs at Washing¬ 
ton were very indaequate, as they called for 
the highest type of business men in the various 
bureaus. He favored the appointment of com¬ 
mercial attaches to the consular service, .whose 
function would be to study international trade 
relations in a large way. 

Henry A. Castle, late auditor of the treas 
ury for the Post Office Department, spoke on 
“Needed Postal Reform.” This branch of the 
Government has made immense strides in point 
of business during the past quarter century and 
is steadily growing. Save but in a very few in¬ 
stances, every branch of the Department needs 
a thorough overhauling and put upon a busi¬ 
ness basis. He cited the franking privilege as 
a grave abuse; too much is being paid the rail¬ 
roads for transportation; the tenure of office 
of leading officials is too insecure to bring out 
their best efforts. The speaker believed that 
1-cent postage could be inaugurated with good 
results. In calling attention to the rural de¬ 
livery and its great loss to the Department 
each year, he said that a way to overcome 
this deficit would be to adopt a local parcels 
delivery, a feature which will not meet with 
the approbation of the retail Hardware trade. 
Other prominent speakers included Oscar S. 
Straus, Secretary of the Department of Com¬ 
merce and Labor; Charles A. Prouty on “Fur¬ 
ther Railroad Legislation,” Rear Admiral 
Chas. D. Sigsbee and others. The convention 
closed with a brilliant banquet attended by 600 
manufacturers and their {{ues^s, 
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National and New England Conventions 

T he annual conventions of the National Re¬ 
tail Hardware Association and the New 
England Hardware Dealers’ Association will 
be held jointly at Boston, June 18, 19, 20, 21 
and 22, with headquarters at the New Ameri¬ 
can House. Arrangements have been made 
with various railroad companies for special 
round-trip rates of one fare on some lines 
and one fare and a third on other lines. Those 
attending the convention should get a receipt 
from the local ticket agent for fare paid. Pres¬ 
ident Edward M. Bush, Evansville, of the 
National, will preside. An address of welcome 
will be delivered by President John B. Hunter, 
Boston, of the New England organization. 
The response will be given by Treasurer A. T. 
Stebbins, Rochester, Minn., of the National. 
Ex-President W. P. Bogardus, Mt. Vernon, 
Ohio, will deliver an address on ‘'Our Na¬ 
tional Association.” “Trade Boundaries” is the 
subject of an address by H. T. Helgesen, Mil- 
ton, N. D. The joint committee will report 
through First Vice-President S. R. Miles, Ma¬ 
son City, la., of the National. On the 19th 
executive sessions will be held by both asso¬ 
ciations. “Resale Prices” will be handled by 
Secretary A. T. Anderson, Cleveland, of the 
National Supply and Machinery Dealers’ Asso¬ 
ciation. “Relation Between the Dealer and 
the Manufacturer” will be discussed by J. H. 
Drury, of Union Twist Drill Co., Athol, 
Mass. R. R. Williams, New York, will speak 
of “The Trade Press.” “Ethics of Rate Mak¬ 
ing” will be handled bjr Edgar Van Etten, vice- 
president of the New York Central Railroad. 
A joint executive session will be held on the 
21st, for members only. 

The election of officers will be held in the 
forenoon of the 19th. There will be numerous 
exhibits of Hardware manufacturers. Enter¬ 
tainment is provided on an extensive scale. 
The evening of the 11th will be devoted to the 
annual ladies’ night reception and promenade 
concert, followed by a banquet. Side trips 
and excursions will be given to many nearby 
points and one trip will be to New Britain, 
Conn., to inspect the many hardware manu¬ 
factories. A committee of ladies will have 
charge of special programmes during business 
hours of the joint convention. Further in¬ 
formation and accommodations will be sup¬ 
plied by F. Alexander Chandler, 36 Federal 
street, Boston, Mass., secretary of the New 
England Association. 


Georgia Hardware Dealers’ Convention 


T he Georgia Retail Hardware Dealers’ As¬ 
sociation held their annual convention 


the 7th, 8th and 9th ult., at Tifton. President 
W. W. Robinson, Dublin, presided. Tlie meet¬ 


ing was well attended. Action was taken to¬ 
ward the formation of a mutual fire insurance 


company. The next meeting will be held at 
Indian Springs. The following officers were 


elected for the ensuing year: President, Chas. 
M. Tillman, McRae; first vice-president, C. R. 
Thomas, Griffin ; second vice-president, J. R. 
Hall, Moultrie; secretary-treasurer, Gary Vin¬ 
son, Waynesboro; executive committee, Chas. 
M. Tillman, C. B. Thomas, J. R- Hall, Gary 
Vinson and W. H. Briggs. 

Retail Hardware Convention 

The Michigan Retail Hardware Association, 
of which A. J. Scott, Marine City, Mich., is 
secretary, will hold their annual convention 
August 14, 15 and 16 at the Hotel Cadillac, 
Detroit. The meetings this year will be held 
only in the afternoon, the forenoons being de¬ 
voted to exhibits at the convention, eta Every 
effort is being put forth that the approaching 
convention may be the best ever held in Mich¬ 
igan. Many new members have been enrolled 
since the last annual meeting, and the numeri¬ 
cal strength, by the time the August conven¬ 
tion gathers, will be such as to cause the mem¬ 
bers to congratulate each other. Every Hard¬ 
ware dealer in Michigan, whether member of 
not, is cordially invited to be present. 

The Carolinas Convention 

T he Retail Hardware Association of the 
Carolinas will meet at Charlotte, N. C 
and will hold their annual convention on the 
9th, 10th and 11th of July. The association 
was formed three years ago and now numbers 
more than 100 members. The membership is 
largely made up of South Carolinans, but there 
are also quite a number from North Carolina, 
and it is hoped more will join. An exhibit of 
Hardware will be made in connection with the 
convention. Paul W. McLure, Greenwood, S. 
C., is secretary and treasurer. 

Every Hardwareman in Arkansas « 
urgently requested to attend the State con¬ 
vention at Little Rock, the 11th, 12th and 13th 
inst. 

Who Makes the Goodst 

No. 140. “Samson” Barb Wire Stretcher. 

No. 141. “Peerless” Flour Bin Sifter. 

No. 142. Address of Hudson Knife Co., 
makers of pocket knives. 

No. 143. “Zig-Zag” Hack Sa Blades. 

No. 144. “Thomson’’ Connecting Shackles. 

No. 145. “Keystone” Egg Beater. 

No. 146. Pecan Shelling Machine. 

No. 147. “Clipper” Grinder. 

No. 148. “Victor” Knife Sharpener. 

No. 149. “Novelty” Paper Binders. 

No. 150. “Morston” pattern Extension. Hack 
Saw Frames. 

No. 151. “Hercules” Can Opener. 

No. 152. “Elm City” Bread Knife. 

No. 153. “Richmond” Trolley Hangers for 
fire doors. 

No. 154. “E. Z.” Toilet Clipper. 

No. 155. “Titan” Wire Strainer or Stretcher. 
No. 156. “Acme” Carpet Sweeper. 

No. 157. Wire Tacks, needle points; too 
lots. 


COST OF DOING A WHOLESALE BUSINESS 


Too Liberal in the Ezpenae Account 

ur opinion on the .hypothetical business 
proposition as stated in your magazine for 
March, page 522, is as follows: If the business 
is located far from factories and no other job¬ 
bing house is in the same town to draw from, 
they would not be able to sell $300,000 a year, 
carrying $100,000 stock. 

We think in starting a new business the 
party is entirely too liberal with the expense 
account by 25 per cent. Instead of having a 
president, secretary, manager and buyer, 
paying them $10^000 a year, would combine 
all these under two persons at a salary not 
over $4,000. He has also a number of other 
people in his office who are not necessary; too 
much red tape. Has too big an idea of the 
profits by not less than 4 or 5 per cent. We 
do not believe they could be made to run 
above 16 per cent, gross. 

The trouble with this party, we should 
think, is that he wants to start in at a pace 
an established business has taken years to 
reach. If there exists such a party and he 
wishes to go in business, we have no objec-. 
tion to his reading the following: What the 
party wishes to do is very similar to our busi¬ 
ness in 1906. In round numbers our sales 
were $310,000, our average stock $135,000, our 
expense $^,000, gross profits $48,000. We as¬ 
sure you we kept no porters, office boys or 
any other supernumeraries. 

Our office force was composed of seven 
people, warehouse force, six people, and trav¬ 
eling salesmen, six. Our retail store, con¬ 
ducted in a building seven blocks away from 
wholesale house, six people. Our business a,s 
a wholesale house was established several 
years ago. ^ “Progressive." 

Would Cut Some Items 

e think your correspondent is right in 
assuming that a business of $300,000 
can be done with a stock of $100,000, assuming, 
of course, that it is all in a jobbing way, but 
we do not think that $60,000 gross profit can 
be made on total sales of $300,000. It is true 
that this would be 20 per cent, on the sales, 
but it would also mean 25 per cent, gross profit 
on the cost of the goods, and we do not believe 
that this profit can be made in the jobbing 
Hardware business. 

The total expense of doing business as 
shown, we believe, would be sufficient to cover 
all expenses, although we would criticise some 
of the items.. For example, if a manager and 
buyer—the two important positions in the 
house—receives $5,000 per annum, we see no 
reason for paying the president and secretary 
anything like this amount. We also cannot see 
the necessity of four stenographers in a busi¬ 
ness of this size. We would, therefore sug¬ 


gest that these items be cut considerably and 
the amount saved applied to cover the item 
which does not appear in the list, viz., losses 
and shrinkage in stock. 

One other point must not be overlooked, and 
that is interest on capital invested. This, with 
a stock of $100,000 and books probably $35,000, 
would be an item close to $7,000 per year. 
Even this, however, might be provided for by 
cutting some other items in the schedule. 

Reilly Bros. & Raub. 

Some Bifficnlties Pointed Out 

1 don’t think the estimate of expense account 
is far from correct. The estimate of profit 
is too high if the sales cover a line of staples 
as well as shelf Hardware and cutlery: The 
staples sold would amount to from one-third 
to one-quarter of the total sales. Normally, 
the profit on staples would not exceed 6 per 
cent., which would require the balance of sales 
to give 27% per cent. Even if these results 
were possible on a rising market they would 
prove a disappointment on a declining market. 
The above opinion is based on conditions ex¬ 
isting in the East. “Puritan." 

Biumess Would Pail on Figures Oiyen 

rom the information given it is very hard 
to express an opinion. We should say in the 
first place, his estimate of profits is altogether 
too large. It certainly would be for a jobber 
in this country and if we could find a manager 
who would' make our profits 20 per cent, we 
should be glad to pay him $10,000 or $15,000 
per year salary. Our judgment would be that 
with the business, such as the writer details, 
he would lose money for the first few 
years and would never make anything more 
than the salary he has stipulated for his presi¬ 
dent and manager; or, in other words, the 
business would be a failure. 

An Ohio Jobber.' 

Always Keep First Cost Before You 

have read with some little interest the arti¬ 
cle on page 522 of the March issue of the 
Hardware Dealers’ Magazine under the cap¬ 
tion of “An Opinion Wanted." There are so 
many different things entering into the con¬ 
duct of a business, that it is a difficult question 
to lay down rules that would cover all cases. 

The party making an estimate of the ex¬ 
penses I think makes some very low estimates 
on certain things. Take, for instance, “City 
Cartage,” $1,000. It would be impossible to 
handle the volume of business which he bases 
all of his estimates on. On this charge I think 
he has the salary of his traveling salesmen 
very low also. If he can get traveling sales- 
men for $1,300 a year that wiliysell $50,000^^ 
worth of goods, he is able to do 99mething we 
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have never been able to do. A salesman sell¬ 
ing $50,000 worth of goods that would bear 
20 per cent, profit would make from $4,000 to 
$5,000 a year in this country. Taking his ex¬ 
pense estimate all the way through I think he 
could probably get through with it, provided he 
had no interest account, but I judge he would 
have to be a borrower if he had $100,000 in 
the business and expected to turn it over three 
times a year. Then to turn this amount of 
goods over three times a year, he would find 
a great many goods sold at a very close mar¬ 
gin which would very materially reduce the 
average percentage on the total sales. 

If this is a business that is just being started, 
I would say it would be a physical impossi¬ 
bility with $100,000 capital to do $300,000 busi¬ 
ness the first year, or perhaps even the second. 
Of course, if they had $100,000 capital and per¬ 
haps $100,000 additional to use when the occa¬ 
sion demanded it, they could probably do this. 
Any house that will show a net profit of $18,- 
750 on $100,000 stock in the first year’s busi¬ 
ness, in my opinion would be a “record- 
breaker,** and they would have no trouble to 
increase their capital to any amount that they 
could use profitably in their business. 

I think the party is laboring under the same 
delusion that a great many people have been in 
regard to the percentage of profit made on the 
sales. A 20 per cent, gross profit on sales is 
an actual 25 per cent, profit on the cost, and 
the cost price is the basis upon which profits 
are always figured. Of course, it is as broad 
as it is long if they don’t fall into the error 
of thinking that a 20 per cent, profit on costs 
amounts to a 20 per cent, profit on sales. I 
think the “prime object” should always be to 
keep the first cost before you and then figure 
your percentage of profit on that, ignoring the 
sale-end entirely when figuring profits. 

I don’t know that I have said anything in 
this that would be of any value to the parties 
contemplating this venture, but I think that 
th^'v will find that their sales the first year 
will hardly reach the volume they anticipate. 
'I hey would have to be very close to the mar¬ 
kets to be able to get quick shipment, for a 
nimble dollar to make three. 

“Kentucky.” 

Top Heavy on Salaries 

I n the main the estimate Is correct. It is top- 
heavy, however, in the matter of salaries 
to the main officials. They could not afford to 
pay $10,000 for the management of a business 
of $300,000. 'Ihey underestimate the value of 
four good order clerks. Unless they are in a 
section of the country where they get paid for 
box and drayage, they have made no pro¬ 
vision for this item of expense, which in a 
business of that size, would amount to $2,500. 
They should be able to turn a stock of goods 
pf th^t V 4 lu^ at le^st three times a year. They 


could not do this the first year, but should 
be able to do it in subsequent years. 

A. J. Harwx 

Some Eatimatea Too Liberal 

$100,000 merchandise means on a business oi 
$300,000 to discount all bills will take $160,000 
capital. 

Merchandise .$100,000 

Book account . 60,000 

Profits will not average more than 15 per cenL, 
or $45,000. 

Interest on $160,000 at 6 per cent. $9,600 

Expenses as your figure. 41,250 


$50,850 

So, instead of a profit of $18,750, shows a loss 
of $5,850. 

Perhaps Canada will enable a jobber to get 
a larger percentage of profit than Pennsyl¬ 
vania. $300,000 business should not cost more 
than $30,000 expense. The item of expense in 
your figures of $5,000, for president and secre¬ 
tary and $5,000 for manager and buyer, the 
business will not stand. 

To make any money in jobbing Hardware 
the expenses must not exceed 11 per cent., and 
we do not think $100,000 will stand for $300,- 
000 and allow the jobber to discount his bills. 

Five salesmen to sell $250,000 is also high*, 
however, mail orders should at least reach 
$75,000. It is hard to get a salesman to sell 
$50,000 on a profit of 20 per cent 

Wellman Hardware Co. 


T. R. Almond Mfg. Co. 83 Washington 
street, Brooklyn, N. Y., have issued a neat 
salesman’s advance card. On what represent-^ 
the front cover, shows an outline of chuck 
and through the cut-out center appears the 
face of a salesman. Opening the folder one 
finds the salesman with order book in hand 
ready to begin business. The letter press is 
brief and to the point. 

Does Not Pay to Push Cheap Goods 

To the Editor: 

I have been glad to see that some of your 
readers have been discussing the question as to 
whether it pays to push cheap goods. I answer. 
No; because if you persuade a person to buy a 
cheap article, and it does not turn out as good as 
he was made to believe it would, he loses faith 
in you and will not return, and your firm has 
lost a customer. I believe it pays to stock a 
cheaper grade of goods in New Zealand, be¬ 
cause there is a large percentage of people here 
who do not realize that the best is the cheap¬ 
est in the long run. In cities one can afford 
to let the person who only buys the cheap 
goods to go, but in the smaller places you 
cannot. Arthur W(mBOY$. 

New Zealand by 






SALES CHECKS AND KEEPING DEPARTMENT RECORDS 

By B. a. Cham beau. 


Those stores that employ a regular cashier 
or bookkeeper generally use the duplicate sales 
ledger. 

Many of the larger stores use adding ma¬ 
chines. With one of them 500 sales checks may 
be added in from five to ten minutes, accord¬ 
ing to the expertness of the operator. 

W^hen the total sales for the day are ob¬ 
tained they are charged to accounts rcceiv- 


plete. Wasting time or labor, or using of 
either more than is actually necessary, is not 
compatible with system. 

In this article I shall point out how the 
sales checks may be handled most expeditiously 
and yet in a complete, record-keeping manner, 
including the keeping of daily and monthly 
sales records, tabulated both as to departments 
and to clerks, and the daily and monthly ex- 



able and credited to the sales account in the 
check books for original entry of sales. These 
books provide the best means of preventing 
either “knocking down” or slipshod account¬ 
ing by the salespeople, and if handled right 
clear through the bookkeeping department are 
great helps in keeping department records. 

But in a great many—probably in more than 
half—of the stores keeping department records 
the bookkeeper goes through a lot of entirely 
unnecessary work. This is also true of the 
keeping of customers’ accounts and the render¬ 
ing of statements. 

Now, system, real system, aims just as much 
at making work simple—indeed, that is its pri¬ 
mary motive—as at making the records com- 


pense records of departments, all in a manner 
making comparisons easy. 

THE DUPLICATE SALES CHECK BOOKS. 

Each salesman should have two of these 
books, one for cash and C. O. D. and one for 
charge sales. They should be colored differ¬ 
ently to minimize the chances of error. The 
leaves should be numbered consecutivel 3 % each 
duplicate bearing, of course, the same number 
as its original, and both original and duplicate 
should have printed on them the letter “A,” 
“B” or “C,” as the case may be, of the depart¬ 
ment. When the salesman makes a sale he 
writes his own number in a place provided 
for it. 'y 

The numbering of the tickets is essential, for 
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it affords the only means of keeping tab on the 
salesman, who must account for every ticket, 
at once turning in to the cashier after every 
sale the ticket recording it, and also immedi¬ 
ately turning in any ticket that he has spoiled. 

On the back inside cover of each book there 
should be a blank form for entering the total 
of each sale as made. 

When a sale is made both the original and 
the duplicate sales check must be sent to the 
cashier, who O. K.’s them, retaining the orig¬ 
inal and returning the duplicate to the clerk 
for the customer; or, if the goods arc to be 
delivered, the duplicate is sent to the delivery 
department and delivered with the goods, serv¬ 
ing as a memorandum by which the customer 
may check the delivery. 

Each ticket should have printed on it the 


following: “This ticket must accompany any 
goods returned.” 

THE SALES CHECKS IN THE OFFICE. 

In the office the cashier or bookkeeper should 
assort the sales checks, and at night, or, if pre¬ 
ferred, as fast as they come in, enter totals of 
each in the daily clerks' sales and department 
sales records (Form 1). 

It must be borne in mind that to make the 
record exact the clerks must either not be per¬ 
mitted to make sales outside of their own de¬ 
partment, or, if they do, whenever such a sale 
is made, the clerk first makes out a sales check 
for the sales made to the customer in his own 
department and another for the outside depart¬ 
ment he sells from, sending both checks with 
the cash, and for the last check borrowing a 
book from one of the clerks in the department 


visited. The better way, in order to simplify 
record keeping, is to forbid the clerks selling 
outside their own department. 

The clerks must turn in their sales books at 
the close of each day, and that night or the fol- 
low'ing morning the totals in the backs of the 
sales books should be proved with the checks 
themselves, and the total of each book should 
also be proved with the clerk’s record footings. 

Beginning on the first day of every month, 
and thereafter every day, arrange the day’s 
charge sales checks alphabetically according to 
customers’ names, and begin for each cus¬ 
tomer a monthly statement in duplicate, noting 
each item and extending the price of each 
in the first column, and extending the 
total for each sales ticket in the second col¬ 
umn. Enter the charge tickets in this manner 


every day, keeping the statements filed in the 
meantime. When goods arc returned, or cash 
is paid, or a rebate is allowed, or there is any 
other credit item, make out a credit slip and 
include with the charge tickets of that day, at 
night entering in the third column in red ink. 

At the end of the month the statement is 
complete, and, after footing, is ready to send 
to the customer, the duplicate of course going 
to the ledger for the posting of totals, after 
which it should be vertically filed under the 
customer’s name, the sales checks correspond¬ 
ing beipg filed in an envelope under the cus¬ 
tomer’s name. 

At the beginning of a month, when a new 
statement is begun, the balance from the pre¬ 
ceding month should be carried forward. 

It is a good plan to also post on these 



Monthly Sales and Expense Record. 
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statements the department letter, salesman’s 
number and check number, which makes it easy 
when any question arises to immediately locate 
the sales checks. 

These duplicate statements may be made in 
various ways, the most satisfactory method, 
however, involving the use of statement sheets 
perforated so that one blank folds over the 
other. The carbon is placed between these. 
Many stores use billing machines for this work. 

DEPARTMENT RECORDS. 

With the help of Form 1, comparative daily 
and monthly records of the sales and expenses 
of each department and of the whole store are 
easily kept. For these use Forms 2 and 3. 
On Form 2 credit each department each day 


floor on the rentkl that each floor would bring 
if separately rented for business purposes. 

Window expense charges should be distrib¬ 
uted among the departments according to the 
service each has, and the same with the adver¬ 
tising charges. It would be manifestly unfair 
to charge to Department B, for instance, as 
much for window expenses as to Department 
C, which uses the windows three times as 
much. 

In keeping the clerks’ and departments’ sales 
records on Form 1, beginning on the second 
of the month, carry over in red ink to the 
clerk’s footing the total of his sales of the day 
before. Doing this throughout the month you 
have at the end his total sales for the month. 



Form for Comparative Monthly Record of Sales and Expenses. 


with all sales, and charge against it all strictly 
department expense, using the requisitions on 
the stock room for stock debits. At the end 
of the month draw off on Form 3 the total 
cash and credit sales in each department and 
the percentage of the whole store’s sales the 
added cash and charge sales amount to. From 
Form 2 draw the merchandise and labor ex¬ 
pense, and to this add the department’s share 
of the general expenses, which includes the 
salaries of all not directly connected with any 
department, such as the bookkeeper, general 
manager, and so on, and rent, insurance, adver¬ 
tising, office supplies, and general office ex¬ 
penses, etc. 

In charging rent to the departments, base the 
charges on the number of square feet occupied 
by each. If you have two floors, with some 
of the departments on the second floor, you 
must bear in mind that you should not charge 
as much per square foot for the second as for 
the first floor, but base your charges for each 


In footing up the clerk’s daily sales, any sales 
he may haye to his credit in the “visiting sales” 
record are summed and carried in red ink to 
his footings. Department totals for the day 
are obtained by adding the first footings of the 
clerks in that department plus any sales that 
may be credited to the department in the 
“visiting sales” columns. The monthly records 
for the departments are, of course, to be found 
in Forms 2 and 3. 

These records should all be preserved in 
vertical files. 

The value of these department records is in 
their presentment of a summary of compara¬ 
tive facts that otherwise would be scattered 
through the general books if preserved at all. 
By the use of the system above one is enabled 
to tell at a glance the relative sales by each 
department and each clerk, and any failure on 
the part of a department, its manager or one 
of the clerks to “make good” is readily and 
speedily detected. 
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NEW YORK EXPORTtLIST 

List of Buyers in New York City of Hardware for Foreign Markets. 


Ricardo Acosta, 96 Wall St. 

Ricardo Alence, 129 Front St. 

American General Trading Co., 132 Lib¬ 
erty St. 

American Trading Co., 25 Broad St 

G. Amsinck & Co., 6 Hanover St. 

Andraws & Co., 17 Battery Place. 

D. C. Andreas, 29 Water St. 

J. C. Arana & Hnos, 15 Whitehall St 

E. J. Arbib & Co., 53 East Ninth St 
Arkell & Douglas, 11 Broadway. 

Baker & Hamilton, 257 Broadway. 

Balfour, Williamson & Co., 82 Beaver St 
Balsells & Co., 2 Stone St. 

Barclay & Livingston, 72 Beaver St 
Rodolfo G. Barthold, 4 Stone St. 

P. Battle & Co., 192 Water St. 

H. Becker & Co., 35 South William St. 

A. Behrens & Co., 95 Broad St. 

A. Besosa & Co., 197 Pearl St. 

Henry Beste, 110 Front St 

C. Biskinty, 60 Washington St. 

F. Bonilla & Co., 54 Stone St. 

Bowring & Co., 17 State St 

Isaac Brandon & Bros., 17 Battery Place. 
Charles Brewer & Co., 24 State St. 

Busk & Jevons, Produce Exchange. 

Wm. J. Canapary, 109 Water St. 

Felipe G. Canton, 32 Broadway. 

Herman Capelle Co., 87 Front St. 

A. M. Capen's Sons, 60 Pearl St. 

Carleton & Moffat, 132 Front St. 

Carr Bros., 32 Broadway. 

R. K. Carter & Co., 66 Reade St 
John V. A. Cattus, 98 Front St. 

China & Japan Trading Co., Ltd., 32 Burling 
Slip. 

Chipman, Limited, 25 Whitehall St. 

A. M. Clark, 90 Reade St 
J. Shepherd Clark Co., 126 Liberty St. 

Ed. P. Clarke, 126 Liberty St 
Cohen & Co., 103 Front St. 

S. H. Conklin, 156 Water St. 

W. H. Crossman & Co., Inc., 9 Stone St 
Crossman'& Sielcken, 77 Broad St. 

Robert Crooks & Co., 138 Front St. 
Dadabhoy & Co., 66 Beaver St 
E. F. Darrell & Co., 9 Stone St 
Delacamp & Co., 82 Beaver St. 

D. A. De Lima & Co., 17 State St. 

Dooley, Smith & Co., 135 Front St. 

J. De Porry, 81 New St 

Herman Dubler, 16 Cotton Exchange. 
Dufourcq & Co., 9 Stone St 
Dunscomb & Frith, 4 Stone St 
Dumarest Bros. Co., 125 Broad St. 

John Dunn, Son & Co., 66 Beaver St. 

Aug. Eggers, 103 Chambers St 
Eggers & Heinlein, 59 Pearl St 
H. M. J. Ellis & Co., 24 State St. 
Elmenhorst & Co., 96 Wall St 


Export Shipping Co., 11 Broadway. 

R. Fabien & Co., 35 South William St 
M. Farmer, 4 Stone St 

Fearon, Daniel & Co., 96 Wall St 
J. Ferro, 45 Broadway. 

C. F. Ferrer & Bro., 39 Broad St 
Alfred Field & Co., 93 Chambers St. 

H. A. Forbes & -Co., 122 Water St 
Foulkc & Co., 25 Beaver St. 

W. B. Fox & Bros., 21 Warren St 
Frame & Co., 96 Wall St. 

Francklyn Co., 14 South William St. 
Chas. Friedenberg, 17 State St. 

Fuller Bros., 309 Broadway. 

Augustin Fuller Co., 45 Broadway. 

Galban & Co.,. 78 Wall St. 

Geh & Comejo,Tll Water St 
Gillespie Bros. & Co., 4 Stone St 

M. Gleisner, 4 Stone St 

W. R. Grace & Co., 2 Hanover Square, 
Chas. D. Graham, ^7 Broadway. 

Grevatt Bros., 136 Liberty St. 

Graham, Hinkley & Co., 133 Front St. 
Chas. E. Griffin, 24 Stone St. 

Guiterman, Rosenfeld & Co., 33 Soutl. 
William St 

J. L. Hachtmann & Co., 89 Water St. 
Hamburger & Co., 28 West Fourth St. 
Hamati Bros., 39 Broadway. 

Hammacher, Delius & Co., 429 Greenwich St. 
L. Haupt, 29 Liberty St 
Edward Haynes, 18 Broadway. 

Otto Heinze & Co., 42 Broadway. 

H. S. Henry & Son, 24 State St 
Henry & Lee, 97 Water St. 

Herbst Bros., 74 Wall St 

S. Hersfelder, 105 Water St 

S. E. Heymann & Co., 4 Stone St. 

Hirzel, Feltmann & Co., 11 Broadway. 
Allerton D. Hitch & Co., 80 South St. 

S. Hoffnung & Co., Ltd., 116 Broad St. 
Hughes & Co., 78 Wall St. 

Hungerford Bros. & Co., 39 Cortlandt St. 
A. James & Co., 595 Broadway. 

J. D. James Trading Co., 4 Stone St. 
Jimenis & Co., 114 Wall St. 

N. Joachimson, 129 Front St 

Wm. Johnson & Co., 127 Water St * 
Hugh Kelly & Co., 81 Wall St 

L. A. Kimball, 40 Murray St. 

W. J. Kingsland, 24 State St 

M. Kliemand, 159 Front St. 

Thomas L. Knight, 64 Cliff St 
W. J. Knowles, 45 Broadway. 

Koiiri Bros., 35 South William St. 
Kunhardt & Co., 17 Battery Place. 

A. S. Lascelles & Co., 8 Bridge St 
W. & A. Leaman, 17 State St 

C. Lembcke & Co., 78 Wall St. 

Lenders-Steiner Co., 22 Whitehall St 
L. Littlejohn & Co., 138 Front St 
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M. Loaiza & Qo., 12 Broadway. 

G. F. Lough'& Co., 118 Produce Exchange. 
C. J. Lttdmann, 15 Whitehall St. 

William Lupton, 160 Nassau St. 

Lyon & Co., 29 Broadway. 

Mailler & Quereau, 33 South William St. 
Macy & Dunham, 135 Front St. 

Fadoul Manassa & Co., 90 Washington St. 

K. Mandell & Co., 22 Howard St. 

Markt & Co., Ltd., 194 West St. 

Markt & Struller Co., 194 West St. 

H. Marquardt & Co., 35 South William St. 
Ed. Maurer, 97 Water St'. 

James F. Maury, 79 Cotton Exchange. 
Mecke & Co., 82 Beaver St. 

J. L. Medina & Co., 4 Stone St. 

J. A. Medina & Co., 96 Wall St. 

Joaquin Menendez & Co., 56 New St. 
Manuel Menendez & Co., 52 Water St. 

Wm. Menzel & Son, 68 Broad St. 

Meyer & Co., 159 Front St. 

F*. & J. Meyer, 116 Broad St. 

Middleton & Co., 68 Broad St. 

F. T. Montell & Sons, Inc., 65 Wall St. 
Morea, Mendizabal & Co., 24 State St. 
Mosle Bros., 16 Exchange Place. 

Muller, MacLean & Co., 11 Broadway. 
Munson Steamship Line, 82 Beaver St. 

N. Y. Export & Import Co., 135 Front St. 

G. Ph. Nieder, 29 Broadway. 

Chas. Nordhaus & Co., 130 Pearl St. 

J. D. Nordlinger, 143 West Broadway. 
Oliver Bros. Purchasing Co., 127 Duane St. 

S. Oppenhaimer & Co., 96 Pearl St. 
Ostheimer Bros., 621 Broadway. 

T. J. Owen & Co., 133 Front St. 

Parrage Bros., 56 Pine St. 

Henry W. Peabody & Co., 17 State St. 

Wm, E. Peck & Co., 116 Broad St. 

J. A. Pauli & Co., 116 Broad St. 

J. D. Peterson, 59 Pearl St. 

H. H. Pike & Bro., 106 Water St. 

Pirn, Forwood & Kellock, 82 Reaver St. 
Piza, Nephews & Co., 18 Broadway. 
Santiago Porcella, 96 Wall St. 

Pressprich & Son Co., 96 Wall St. 


Frederick Probst & Co., 82 Beaver St. 

A. J. Pulsford, 97 Water St. 

C. V. Pustau & Co., 96 Wall St. 

H. G. Ramsperger & Co., 116 Broad St. 
Reynes Bros. & Co., 78 Wall St. 

Jose P. Rodriguez & Hno, 150 Nassau St 
H. A. Rogers & Co., Inc., 19 John St 
Camacho Roldan & Van Sickel, 56 Pine St 
John G. Rollins & Sons, 15 Whitehall St 

L. P. Rose & Co., 136 Liberty St. 

F. Rosenstern & Co., 85 Leonard St 
A. N. Rotholz, 123 Liberty St. 

M. Ruttenau, 24 Stone St. 

Samuel Bros., 132 ^ Front St 

L. Schepp Co., Duane and Hudson Sts. 
Ernest Shernrkow, 42 Broadway. 

Silva, Biisseniun & Co., 116 Broad St. 
Smithers, Nordenholt & Co., 45 Broadway. 
Smith & Schipper, 136 Front St 
J. M. Sorzano, 133 Front St 
South American Shipping Co., 78^ Proad St 
Achille Starace, 76 Pearl St. 

Valentine Stortz, 76 Pine St. 

Morris Strouse & Co., 125 Front St 
A. D. Straus & Co., 18 Broadway. 

Strong & Trowbridge Co., 17 Battery Place. 
Suffem & Co., 96 Wall St. 

Suzarte & Whitney, 17 State St 
Sussdorff, Zaldo & Co., 66 Beaver St. 

C. Tennant, Sons & Co., 76 William St. 
Thebaud Bros., 87 Broad St. 

The Trinidad Shipping & Trading Co., Ltd;, 
29 Broadway. 

Shewan Tomes & Co., 12 B oadway. 
Thomsen & Co., 96 Wall St. 

E. Nelson Tibbals & Co., 129 Pearl St 
Tower Mfg. & Novelty Co., 306 Broadway. 
United Fruit Co., 17 Battery Place. 
Valentine Bros., 42 Broadway. 

Wallace, Muller & Co., Ltd., 48 Pearl St. 
Joseph Ware, 135 Front St. 

Wessel, Duval & Co., 25 Broad St. 

Wessels, Kulcnkampff & Co., 130 Pearl St. 
Winds, Ems & Co., 82 Beaver St 
J. W. Wilson & Co., 52 Front St. 


No Better Inyestment for a Dollar 

To the Editor: 

Kindly find enclosed money order for $3. 
Part of this is the subscription fee on b.chalf 

of —:- in Canada, to whom I have had 

the pleasure of recommending your Magazine. 
In fact, I consider and recommend it in the 
strongest possible terms to any young man as¬ 
sociated with the Hardware business, and who 
has the wish and ambition to climb the ladder. 
It is the only Hardware magazine published 
that makes interesting and instructive reading 
for the clerks as well as the proprietor. There 
is no way, in my opinion, that a Hardware 
merchant could better invest a dollar than in 
subscribing to this Magazine for each of his 
clerks. If the boys are made of the right stuff, 
the reading of its pages each iponth will soon 


make its appearance in his windows or a dozen 
different ways. Part of the enclosed amount 
is for a renewal of my previous subscription. 

C. S. Rollston. 


New Special Delivery Stamping 

On and after July 1, 1907, a person can use 
the ordinary postage stamps for special de¬ 
livery purpose by adding 10 cen*s postage to 
the regular postage. In addition to putting 
the 10 cents postage on the letter or package it 
is also necessary to mark “Special Delivery.” 
This change will doubtless prove a welcome 
step by many people on account of the diffi¬ 
culty of obtaining the present special delivery 
stamps, as when the post office is closed for 
the day, when not in the vicinity of a post 
office, etc. 
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A Oeneral Hardware Window Display 
Arthur Hoffman^ of P. Hoffman's Cash 
Hardware Store, Sedalbi Mo., is a firni be¬ 
liever in window displays as being a splendid 
method of drawing patronage lo the store. 


ness is the resulh In thb display of g^eral 
Hardware, guns, etc*, the back of the window 
is covered with carpenters* tools, such as 
Hammers, Hatchets, Saws, Biu^ Braces, 
Trowels, etc. The gun rack gu the left side 



Genqial Hardware Window Display by P, Hoffman, Sbdaua, Mo, 


7 be reproduction in this connection evidences 
that considerable lime and thought is expended 
upon displays, and the natural result could 
fcarcely be otherwise than that increased busN 


wall 15 filled wllli single aud double barrel 
shotguns* Tlie space above the guns is uied 
for showing Hunting Coats. OiT ll^ 
or bottom of window thSi^^'fe^ dlaphi^^ 
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crs' Hardware, including Mortise Locks, inside 
trimmings. Door Bolts, double-acting Hinges, 
Sliding Door Hangers, Sash Locks, Sash 
Cord, Nails, etc. From the top of the win¬ 
dow is suspended a triangular chain arrange¬ 
ments on which are hung Auger and Car Bits. 

Mechanics’ Tools Window Display 

The San Bernardino Hardware Co., San 
Bernardino,; Cal., in a recent window display 
had a good showing of mechanics’ tools. The 
company have built up a reputation for carry¬ 
ing a splendid assortment of mechanics* tools. 
It is their practice to have one show window 
constantly devoted to that class of goods. 
Chas. Marsden has charge of this department, 
and the displays that we have previously pre¬ 
sented are of the same attractiveness. The 
window is 15 feet long, 8 feet high and 4 feet 
deep. The back is divided into three sections. 
The center section is covered with black cloth, 
on which is arranged staple machinists* tools in 
attractive array. The sides and floor are cov-' 
ered with red calico. White cheese cloth was 


A Display of Lanterns 

For a display of lanterns the following can 
hardly be surpassed, simplicity considered: 

A stout wooden column is erected in the 
center of the space, from which at intervals 
about the height of a lantern apart a series of 
wire braces support a circle or hoop of heavy 
fence wire. These circles must be so graded 
as to size that a line running vertical to their 
plane and touching the rim of each would 
form the outline of a gigantic lantern. Each 
circle should be strung with enough small 
harness snaps to fasten on as many lanterns 
of ordinary size as there is room for. 

After the wire form is hung with empty 
lanterns and fully adjusted, strengthen the 
design by running stout cords from the top of 
the wooden column over the sides, tying at 
each intersection with a wire. A half-dozen 
of these cord supports will detract nothing 
from the display and add gfreatly to the safety. 

‘ Through the day this wire form may ^ 
used for showing up any variety of goods with- 



Mechanics' Tools Window Display by San Bernardino (Cal.) Hardware (}o. 


used for the division lines and ceiling, making 
a pleasing combination of colors. Obviously, 
the engraving does not do justice, as several 
shadows are present and contrasts of colors 
lacking. The entrance to the window being in 
the center made it more diflicult to arrange. 
The general arrangement is simple, and every 
article can be plainly seen from the street. 
For displaying small tools a plate-glass shelf 
was used, which was 7 feet long and 10 inches 
wide, it being held in place by two brackets, 
making it about 3% feet high from the side¬ 
walk. This proved a very successful method 
for displaying small articles, which are usually 
diflicult to display in any other way to good 
advantage. There are several features about 
this window display that ought to be sug¬ 
gestive to the dealer who has smaller windows. 


out reference to the lantern outline made by 
its perimeter. Toward night remove other ma¬ 
terial, All the lanterns and hang in place. 
When all are lighted the effect is a gigantic 
lantern of fire. This may be varied from night 
to night by using different colored lanterns in 
stripes, zones, spirally or in squares or other 
patterns and also by introducing bulls*-eyes. 
It makes a truly unique and gorgeous display 
at night and during the day the lanterns may 
be readily removed from the snaps and other 
goods substituted. 


Better to have fifty things down in your 
“want book** and decide not to order them, 
than to fail to put down one that you really 
need. 


Digitized by v^ooQle 













1196 


HARDWARE DEALERS' MAGAZINE 


June, 1 W 7 . 


Plain Figures for Piioing Goods 

To the Editor: 

In a recent issue you publish a letter 
from H. H. Winters, in which he statM his 
preference for blind marking. He says ‘*a 
customer will ask a price and you have an 
excellent opportunity to sell. If it is plainly 
marked he may try some other store to see 
whether you are not high on the price.” There 
is the point! We naturally expect mysteries 
on the stage, juggling, etc., but plain prices 
talk, for it is astonishing how much confidence 
a customer has in a store doing a fixed price 
business. The days of X Y, Z O are passed, 
and to illustrate a recent experience of my 
own, I will say that I sought one of the 
largest harness dealers to place an order for 
severed hundred dollars’ worth of clothing for 
our Norman truck horses. Before doing so I 
sent my assistant to get figures, as a private 
party, he at the time making a note of the 
number, finish and price. With these data in 
my possession I called on the secretary of the 
company and stated I wished a quotation on 
heavy harnesses, and as he was busy he intro¬ 
duced me to one of the salesmen, an untidy- 
unshaven chap, who led the way upstairs. We 
began to inspect the harness, when Mr. Sec¬ 
retary appeared, and drawing the salesman 
aside, whispered to him. This did not give 
me much confidence, for when the clerk re¬ 
turned to my side he advised me that the 
officer had mentioned to him to make me 
special prices in the hope of our becoming a 
regular customer. After inspecting a number 
of outfits I noted that the prices were invari¬ 
ably 10 per cent, higher than those given to 
my understudy. “See here,” said I, “how do 
I know the figures you are giving me are 
your best, for as a matter of fact you have 
H E, Q T, representing $48.00, evidently Q 
being naught and T the repeater; still 
beside you have I E, Q T for a lighter har¬ 
ness, and state that represents $45.00. If that 
is so, then I and H cannot both represent 4, 
and I lose confidence.” He tried to explain, 
but I bade him good-day and took my order 
to another house, where plain figures prevailed. 
Now why should your correspondent fear his 
customer going elsewhere? Does he have a 
selling price and offer price? I remember, 
previous to our late war with Spain, a number 
of sailors from the “Infanta Isabella” came 
through the street where my business was, and 
as I made it a point to keep a well-dressed and 
attractive window, a dozen or more of the for¬ 
eigners paused to look. As we say, “Chinese 
fashion,” they filed in and the spokesman, evi¬ 
dently the only one who “had the tongue,” as 
Ben Johnson says, asked to see a Starretts 
micrometer. As Starretts’ goods were one of 
our largest accounts, and consequently sold at 
a close margin, he was given the net price. 
“No, no; too much; lower,” said he, flourish¬ 
ing his tattooed hands. The clerk showed him 


a catalogue with list price, and marked the 
net on the margin. “Bueno; how much for 
five?” “Five times one,” responded the dork. 
“No buy; too much.” So out again filed the 
mariners, and in an hour returned. ‘‘How 
much you say for seven?” “Seven times one, 
so much,” was the clerk’s patient answer. 
“Me take seben,” and counted out $28 in gold 
and silver. Now! One point I neglected to 
note. The micrometer was marked in plain 
figures, in cutlery ink, $4. We had one price 
for everyone, and while we did not sell every¬ 
thing at the same close margin, still every¬ 
thing was shown in readable characters, so it 
mattered not what nationality, whether Ser¬ 
vians, Chinese, Japanese or Americans, for 
we had customers from all nationalities, each 
could read for himself. No juggling. Polite 
clerks. No “take it or leave it talk,” but we 
firmly impressed it on customers, and as a 
matter of fact were complimented on our 
stand. Many persons whom I saw standing 
looking in the show window became customers 
when we put our prices in plain figures; gradu¬ 
ally bookkeeping became less and less, cash 
more and more. H. Fredeuc Frasse. 

Straight from the Shoulder 

To the Editor: 

nent the subject of co-operative buying: 
This is a large subject that needs to be 
studied carefully by every dealer who has the 
welfare of his business at heart. In proof of 
this, let any dealer who is skeptical on the sub¬ 
ject of price and quality order some medium 
priced article .of general use from a mail order 
house, then order a like article from his job¬ 
ber, and he will find the mail order house has 
just as good an article at just as good or better 
price than the jobber. Wthat deduction can 
we draw from this? Merely that any one who 
can buy the quantity from manufacturers gets 
the price, whether he be jobber, mail order 
house or dealer, with the proviso that they 
keep their mouth shut and not create any em¬ 
barrassing situation for the manufacturer. This 
quality racket is worked overtime by people 
who should know better—^yes, and by people 
who do know better, and are betraying their 
friends when they force such drivel upon them. 
Mail order houses have some trashy stuff, so 
do jobbers. Then it’s a question of percentage 
of good and bad between the two. Dealers 
must remember that the brand on an article 
does not affect its quality. It could be left off 
if certain interests demanded it without lower* 
ing quality, though we may be assure it does 
lower the price. If every manufacturer in the 
United States would issue a notice to thdr 
customers, “Effective at once, no extra dis* 
count on quantity purchases,” the whole mail 
order house question would be settled, and the 
dealers’ associations could continue to discuss 
the latest art of keeping windows dean and 
stoves blacked, and be from dkcnia* 
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Bulletin of New Dealers 


^REQUESTS FOR CATALOGUES AND INFORMATION.) 


Si^ul reports have been received at the office of ^e Haidwasb DsALaas* Magazinb from the foUowins 
new dealers (or change in style of firms) since last bulletin, stating the goods which they handle or expect to 
handle. These reports are sent to us direct from the dealers themselves, and are therefore reliable, lliey 
want the latest catalogues, special circulars or price-lists relating to the classes of goods they handle. The 
numbers indicate classes of goods handled. 


1 Builders’ Hardware 

5 Machinists’ Tools 
8 Carpenters* Tools 

4 Cutlery ft Plated Ware 

6 Tinware 

6 Wooden wave 

7 Rope and Twine 

8 Pumps 

9 Agricultural Goods 

10 Blades 

11 House Furnishings 

12 Guns and Ammunition 


18 Building Papers 
14 General Hardware 
16 Electrical Supplies 

16 Automobile Supplies 

17 Factory Supplies 

18 Stoves and Ranges 
10 Furnaces 

20 Saddlery Hardware 

21 Vehicles 

22 Lead and Iron Pipe 
28 Tin Plate and Me^s 


CAMDEN: Matthews Hardware Co. 
Wholesale and retail (opened new store), 
1, 3 to 12, 14, 18, 20 to 23, 25 to 31, 33, 

35, 37, 38, 40 to 43. 

Arkaiuaf 

BERRYVILLE: Carroll County Hardware 
Co.: 

Retail (opened new store), 1 to 14, 18, 20 to 
23, 25 to 28, 30, 31, 33, 35 to‘38, 40, 41. 

Colorado 

SUGAR CITY: Cravens Hardware & Furni¬ 
ture Co. 

Retail (formerly J. Cravens Hardware Co.). 
1 to 5, 7 to 12, 14, 18, 20, 21, 22, 26 to 33, 

36, 37, 38, 40, 41, 43. 

Honda 

SANFORD: Harry J. Wilson. 

Retail (opened new store), 1 to 15, 18, 20, 
26, 27, 28, 30 to 33, 36, 38, 40, 45. 

minoii 

LA PLACE: Miller & Eagan. 

Retail (formerly S. S. Miller), 1 to 5, 7, 8, 
9, 12, 14, 18, 20, 21, 27, 28, 29, 33, 34, 36, 
37 38. 

MILLEDGEVILLE: Bills & Ewers. 

Retail (consolidated stock with Frazer & 
, Frazer), 1 to 9, 12, 14, 18 to 23, 30, 33, 34, 
36, 38, 40, 43. 

OSWEGO^ W. H. Miller. 

Retail (succeeded Updike & Gaylord), 1 to 
8, 11, 12, 14, 15, 18, 19, 22, 23, 26, 29 to 41, 
43 44 

SAUNEMIN; Harry W. Carrithers. 

Retail (formerly Fulton & Carrithers), 1 to 
5, 7, 8, 9, 12, 14, 18, 19, 22, 23, 30, ai, 34, 
3(i, 38, 43, 44. 

WAPELLA: W. A. Graham. 

Retail (succeeded B. E. Herington), 1 to 9, 
12, 13, 14, 18, 21, 22, 23, 25, 27, 28, 30, 31, 
33, 34, 36, 37, 38, 40, 41. 

Indiana 

EVANSVILLE: Bourland & Moore Hard¬ 
ware Co. 


84 Cabinet Hardware 
86 Horse Shoes 

86 Plasterers* Tools 

87 Paints and Oils 

88 Glass and Putty 

89 Blacksmiths’ Supplies 

80 Fishing Tackle 

81 Sporting Goods 
88 Butchers’ Tools 
88 Hose 

84 Weather Strip 


86 Belting 

86 Lawn Mowers 

87 Lamps 

88 Oil Stoves 

89 Stat^ners* Hardware 

40 Refngerators 

41 Shoe Nails, Soles, etc. 
48 Wood Mantels, etc. 

48 Plumbers* Supplies 

44 Steam Fitters* Supplies 
46 Yacht ft Boat Hardware 


Retail (opened new store), 1 to 8, 19 to 14, 
20, 24 to 33, 35 to 38, 41, 43. 

GAS CITY: Overman Hardware Co. 

Retail (succeeded Hiatt & Miller). 
RICHMOND: Pilgrim Bros. 

Retail (succeeded John H. Roling), 1, 3, 4, 
6, 7, 10, 12, 13, 14, 18. 19, 21, 24, 26. 27, 
28, 30 to 34, 36, 40, 41. 42. 

tndiaii Territory 

WETUMKA: Dook-Mackay Hardware Co. 
Retail (formerly Dock & Mackay), 1 to 10. 
12, 13, 14, 18. 20 to 23, 25 to 33, 35 to 38. 
40, 41, 44. 


HOLSTEIN: Henry Verseck. 

Retail (succeeded Allen & Van Patten), 1, 

3, 4, 5. 12, 14, 18, 36. 

ON AW A: Robert Whittier. 

Retail (succeeded Goodburn & Abild), 1, 
3 to 8, 12, 14, 18, 22, 23, 26, 27. 28, 30, 31. 
33, 36 to 40. 

WAPELIO: Hesse & Patterson. 

Retail (succeeded Otto Hardware Co.), 1, 3, 

4, 5, 7, 12, 14, 18, 26, 30. 31, 36, 38. 40. 

ASSARIA: Assaria Hardware Co. 

Retail (opened new store), 1 to 12, 14, 18 to 
23, 26, 27, 30 to 36, 38, 40, 41, 44. 
FRANKFORT: Dooley Bros. 

Retail (succeeded J. C. Sample), 1 to 8, 10, 
12, 14, 18, 20 to 24, 26 to 31, 33 to 38, 40, 
41, 43, 44. 45. 

GYPSUM: J. Keys. 

Retail (succeeded N. K Ward), 2 to 5, 7, 
8, 9, 11. 12. 14, 18. 21, 22, 27. 28, 30, 31, 
33, 36 to 39, 41, 43, 44. 

KANSAS CITY: Jos. W. Timmer, 507 Min¬ 
nesota Ave. 

Retail (opened new store), 1 to 8, 10 to 15, 
17. 18. 22, 23, 24, 26 to 36, 38, 40, 41. 43, 44 
LIBERTY: G. W. Wingate. 

Retail (formerly Wingate & McGugin), 1, 
3 to 9, 11. 12, 14, 18. 20, 21. 22, 25. 28 to 31, 
36, 37, 38, 40, 41, 43. 

MORSE: Ed. Rodgers. 

Retail (succeeded Geo. McCaughey), 1, 4 to 
7. 12, 14, 27, 28, 30, 31, 37. 
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PARKER: Steele Hardware Co. 

Retail (formerly E. A. Steele), 1, 3 to 9, 11, 
12, 14, 18, 21, 22, 23, 25, 27, 30, 31, 33, 36, 
37, 38, 41. 

ST. MARY’S: Hoover Bros. 

Retail (succeeded Coughlin Hardware Co.), 

I, 3 to 10, 12, 14, 18, 19. 21, 23, 26, 27, 30, 
33. 36, 38, 39, 40. 

SAXMAN: Morris & Bros. 

Retail (succeeded O. L. Porter & Co.), 1 to 

14, 18 to 41, 44. 

TORONTO: A. F. Hill. 

Retail (succeeded L. L. Byington), 1 to 9, 

II, 12, 14, 18, 20 to 23, 26, 29, 30, 31, 36, 
37, 38, 40, 41. 

WINCHESTER: Jacob Sieben. 

Retail (succeeded J. H. Wilhelm), 8, 9, 11, 

15, 21, 22, 31, 33, 35, 43, 44. 

Kentucky 

CADIZ: Grasty & Atwood. 

Retail (succeeded W. L. Dunn), 1, 3 to 7, 
10, 12, 14, 25, 30, 31, 37. 

Maine 

FT. FAIRFIELD: Rogers & Varney Co. 
Retail (succeeded E. A. Hall), 1, 3 to 8, 
10, 12, 13, 14, 18, 19, 22 to 29, 32, 33, 34, 
36, 38, 41, 43, 44. 

* Maryland 

BALTIMORE: John G. Tuerk Paint & 
Hardware Co. 

Retail (opened new store), 4, 5, 7, 14, 27, 
28, 33, 34. 

Massacliusetts 

BROCKTON: C. A. Noyes Co. 

Retail (formerly C A. Noyes), 1 to 4, 6, 7, 
9, 13, 14, 22, 27, 32, 33, 34, 36. 

DALTON: H. R. Messenger. 

Retail (formerly Shedd & Messenger), 5, 6, 

8, 12, 18, 19, 22, 23, 43, 44. 
EASTHAMPTON : Frank P. Newkirk. 

Retail (formerly Newkirk & Thurston), 1 
to 10, 12, 13, 14, 17, 18, 19, 21, 22, 23, 
26, 27, 28, 31 to 34, 36, 37, 38, 40, 43, 44. 
OAK BLUFFS: Howard Mackay. 

Retail (succeeded E. M. Tripp), 1, 3 to 7, 

9, 10, 14, 18, 27, 28, 33, 34, 36, 37, 38, 40, 45. 

Michigan 

FOUNTAIN; Reek Bros. 

Retail (opened new store), 1, 3, 4, 5, 7, 8, 9, 
12, 13, 14, 18, 21, 22, 25 to 28, 30, 38, 41. 
ON AWAY: Geo. A. Morris & Sons. 

Retail (succeeded B. V. Walton), 1 to 9, 
12, 13, 14, 18, 19, 22 to 38, 40, 41. 
POTTERVILLE: Geo. Scofield & Co. 

Retail (succeeded H. G. Mulholland), 1, 4, 
5, 7, 8, 9, 12, 13, 14, 18, 19, 21, 22, 23, 27, 
28, 30, 34, 36, 38, 40, 41. • 

Minnesota 

BAGLEY: Arne J. Higdcm. 

Retail (formerly Higdcm, Hcltne & Bugge), 
1 to 9, 11, 13, 14, 16, 17 to 46, 
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OWATONNA: J. M. Thompson & Sons 
Hardware Co. 

Wholesale (formerly Thompson & Roell 
Hardware Co.), 1 to 8, 10, 12, 14, 18, 21 to 
25, 27 to 31, 33 to 38, 40. 

RED WING: Augustine & Wilson. 

Retail (succeeded Scheif Bros.), 1 to 14, 
16 to 19, 21 to 38, 40, 41, 42, 44, 45. 

Missouri 

BOONVILLE: J. B. Varnum. 

Retail (formerly at Rocheport), 1 to 5, 7, 
8, 12, 18, 26, 30, 31, 33, 36, 38, 40. 

BRECKENRIDGE: C. S. Thomas. 

Retail (opened new store), 1 to 8, 12, 14, 
18, 21, 26, 30, 31, 36, 40, 41. 

CENTRALIA: L. M. O’Neal. 

Retail (succeeded*Hockensmith & Crump), 

1 to 5, 7, 8, 11, 12, 14, 18, 19, 21, 22, 23, 
33, 36, 38, 41, 43. 

FAIR PLAY: Hamby & Bugg. 

Retail (succeeded Rayner Kranz), 1 to 5. 

7 to 10, 12, 14, 15, 18, 20, 22, 24, 25, 27 to 
31, 33, 36 to 41. 

GUILFORD: C. C. Reynolds. 

Retail (succeeded G. B. Rimel), 1 to 10, 12 
to 15, 18, 20, 21, 22, 27, 30 to 38, 40, 41. 

MONETT: Palmer Hardware Co. 

Wholesale and retail (succeeded Monett 
Hardware Co.), 1 to 5, 7 to 10, 12, 14, 17, 
18, 20 to 33 36, 37, 38, 40, 41. 

NEEDMORE: W. T. Barron. 

Retail (formerly J. N. Barron & Son), 1 to 
10, 12, 14, 18, 20, 21, 25, 27 to 31, 36, 37, 
39, 41. 

ROANOKE: Denny & Tribble. 

Retail (formerly, Denny Hardware Co.), 1, 

3 to 9, 12, 13, 14, 18, 20, 21, ^22, 30 to 33, 
36 to 41. 

RUSHVILLE: Thos. G. BunUn. 

Retail (formerly Buntin & Benton), 1, 3 to 
10, 12, 14, 15, 18, 20 to 30, 32, 33, 34, 36, 
38 to 44. 

Nebraska 

ANSELMO: Empfield, Leonard L Co. 

Retail (opened new store), 1 to 14, 18 to 42. 

BRADSHAW: A. B. Turner. 

Retail (formerly Turner & Cline), 1, 3 to 8, 
10, 12, 14, 18, 22, 27, 28, 30, 31, 33, 36, 38, 
40 43, 44. 

CRAB ORCHARD: C. Cavanaugh. 

Retail (formerly Murphy & Cavanaugh), 1, 

3 to 7, 10, 12, 14, 18, 19, 23, 26, 28, 30, 36, 
38, 41. 

FLORENCE: J. H. Price. 

Retail (opened new store), 1, 2, 3, 6 to 8, 
12, 14, 18, 23, 26, 27, 28, 30, 31, 33, 36, 
38, 40. 

ONG: N. Edbcrg. 

Retail (succeeded J. O. Walker & Co.)» 

3 to 7, 10, 12, 14, 18, 19, 20, 23, 26, 27, 28, 
31, 33, 36, 37, 38, 40. 

SHELTON: Hansen & Bernhard. 

Retail (supwdf4 C. C. (Jrafitts), 1, 8 U> 
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10, 12, 13, 14, 18, 23, 24, 27, 28, 30, 31, 33, 
34, 36 to 40. 

SOUTH OMAHA: Petersen & Michcl*cn 
Hardware Co. 

Retail (formerly Petersen & Michelsen), 
1 to 8, 10, 12, 14, 18, 19, 22. 23, 24, 26, 30, 
31, 33, 84, 36, 38, 40, 41. 

STOCKHAM: Qarence Riker. 

Retail (succeeded N. Sweringer), 1, 3 to 7, 

11, 12, 14, 18, 20, 23, 27. 28, 30, 86, 37. 
38, 41. 

New Jersey 

EAST ORANGE: East Orange Hardware 
Co. 

Retail (opened new store), 1 to 7, 9, 10, 18, 

14, 16, 17, 26, 27. 28, 32 to 37, 41. 

New York 

LONG ISLAND CITY: John S. Orrell, Jr., 
89 Borden Ave. 

Retail (succeeded Eveningside Hardware 
Co.). 1, 2, 3. 5. 6, 8, 9, 10, 13, 14, 15, 17, 
18, 24, 26, 29, 32, 83, 34, 36, 40, 41, 45. 

North Carolina 

WILMINGTON: R. E. Blake. 

Wholesale and retail (formerly R. H. Berry 

6 Blake), 2, 4 to 10,‘12, 14, 18, 19, 20, 22, 
23. 28, 30, 31, 32, 86, 37, 38, 40, 41, 42. 

North Dakota 

FARGO: Western Hardware Co. 

Retail (opened new store), 1 to 8, 10, 12, 
18, 14. 24. 26, 27, 28. 30 to 34. 36, 41, 45. 
VALLEY CITY: F. W. Heidel. 

Retail (formerly Heidel & Cktchell), 1 to 8, 
10, 11, 12, 18, 19, 20, 22, 23, 24, 26 to 31, 
83 to 86, 38, 40. 

Ohio 

HUNTSVILLE: T. F. Carroll. 

Wholesale and retail (succeeded H. H. 
Cooke), 1 to 8, 12, 13, 14, 20, 22, 24 to 41, 
44, 45. 

MARYSVILLE: Marysville Hardware Co. 
Retail (succeeded Webb-Ziegler Hardware 
Co.), 1, 3 to 8, 10 to 14, 18, 19, 22, 23, 24, 
26, 27, 28. 80, 81, 33 to 38. 40, 41, 43, 44. 
MOUNT HEALTHY: Frank W. McNutt. 
Wholesale and retail (succeeded Jacob 
Fink), 1 to 10, 12 to 16, 18, 19, 22, 23, 25 
to 34, 36, 37, 38, 40 to 43. 

OTTAWA: Recker & Sanwehr. 

Retail (succeeded R. G. Spencer), 2, 3, 5, 

7 to 14, 18, 20, 21, 23, 25 to 29, 33, 86, 88, 
89, 43. 

PORTSMOUTH: Central Hardware Co. 
Retail (opened new store), 1 to 8, 10, 12 to 

15, 24 to 34, 36, 37, 38, 41. 
WESTERVILLE: Bale & Walker. 

Retail (formerly W- C. Bale), 1, 3 to 8, 12, 
13, 14, 18, 19, 20, 27, 28, 30, 31, 83, 34, 86. 
38, 40, 43. 

Oregon 

ASHLAND: Biegel & Scheble. 

Retail (succeeded R. P. Neil Hardware 


C:o.), 1 to 5, 7, 9, 13. 14, 15, 18, 19, 22, 
28, 24, 30, 33, 36, 43, 44. 

ASTORIA: Astoria Hardware Co. 

Retail (opened new store), 1, 2, 3, 7, 8, 13 
to 16, 28, 30. 31, 33, 35, 36, 45. 

PRAIRIE CITY: Kight-Hall Hardware Co. 
Retail (formerly F. M. Kight), 1, 3 to 14. 

18, 21, 22, 27 to 31, 83, 35 to 38, 40, 43. 

Pennsylvania 

CORAOPOLIS: H. W. Wickenhiser. 
Wholesale and retail (formerly Wickenhiser 
& Harman), 1 to 10, 12. 13, 14, 17, 18, 22, 

26, 27, 28, 30, 31, 33, 34. 36, 37, 38, 40. 41. 
MANHEIM: H. H. Martin. 

Retail (succeeded Manheim Lumber & 
Hardware Co.), 1 to 8, 10, 12,13,14,17,18, 

19, 25 to 41, 43. 

SOMERSET: P. A. Schell & Co. 

Wholesale and retail (formerly Schell Hard¬ 
ware Co.), 1 to 8, 10, 12 to 23, 25 to 29, 31, 
33 to 36, 88, 40, 41, 43, 44. 

Texas 

AQUILLA: Garrett-Gibson Hardware Co. 
Retail (succeeded Spivey ft Aylor), 1 to 9, 
12, 14, 18, 20, 21, 22, 24, 25, 27 to 31, 33. 
07 qo op 11 iQ 

SAN ANTONIO: Edward Sweeny. 
Wholesale (succeeded Bond Hardware Co.). 
1 to 7, 12, 14,18, 20, 24 to 33, 36, 38, 40, 41. 

▼eonnont 

CANAAN: Archie I. Famham. 

Retail (succeeded C. M. Quimby ft H. D. 
Spencer), 2 to 7, 13, 14. 28, 30, 31, 33, 36, 

37 38. 

SWANTON: H. F. Martin ft Son. 

Retail (consolidated stock with Mead Hard* 
ware Co.), 1 to 8, 10, 12 to 15,T7, 18, 19, 

22 to 41, 43, 44, 45. 

WINOOSKI: Frank E. Bigwood. 

Retail (formerly S. Bigwood), 1 to 5, 7, 8, 
13, 18, 22, 23, 27, 28, 30. 33, 34, 96, 38 

Yiiginia 

GRAHAM: Graham Hardware Co. 

Retail (succeeded Fowler-Richardson Hard¬ 
ware Co.), 1 to 9, 12 to 15, 17. 18, 20. 21, 

23 25 to M 38 41. 

HARRISONBURG: Witton-Nidiolas Hard¬ 
ware G>., Inc. 

Wholesale and retail (formerly J. Wilton ft 
Sons). 1 to 8, 12, 18, 14. 18, 24 to 34, 36. 

38 39 41 42 43. 

LYNCHBURG: Ainslee-Martin Co., Inc 
Wholesale (formerly Ainslee ft Martin), 1 
to 10, 12, 18, 14, 18, 20, 22 to 36. 

Waddngtim 

CASTLE ROCK: H. R. Alger Hardware Go. 
Retail (formerly Alger Bros. Hardware 
Co.). 1 to 3, 12, 13. li 18, 21, 22, 28, 8ft 

27, 2ft 8ft 81, 8ft 8ft 87, 8ft 41. 4ft 
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Weft Virginia 

CHARLESTON: Baird Hardware Co. 

Retail (succeeded £. C. Higgenbotham & 
Co.), 1, a, 4, 7, 8, 9, 12, 13, 14, 26 to 33, 
36, 42. 

Canada 

CARLTON PLACE, ONT.: Taylor Bros., 
Ltd. 

Wholesale and retail (formerly Taylor Bros. 
& Co.), 1 to 8, 10 to 14, 17 to 20, 22 to 36, 
38 to 41, 43, 44, 45. 

An Attractive Sportii^' Goods Window 

The accompanying cut shows a recent win¬ 
dow display of Guns, Rifles and Sportsman’s 
Supplies, made by the W. B. Jarvis Co., Grand 
Rapids, Mich., which attracted much atten¬ 
tion. This firm has a reputation for attrac¬ 
tive displays of their goods, and for the past 
two years won first prizes at the State fair 
for the most attractive exhibit. From the re¬ 
production it will be noted that the side walls 



of the windows are utilized with an artistic 
arrangement of Guns, Riflds, Revolvers, Hunt¬ 
ing Knives, Dog Collars, Chains and Gun 
Sundries. In the background is shown the 
head of a 1,200-pound Bull Moose, shot by 
their Mr. John Waddell; beside it is a figure 
dressed in Hunting Suit and Waterproof 
Boots, holding a Rifle. It is the ground work 
of the display, however, which calls for much 
favorable comment, and it is regrettable that 
this part of the display cannot be shown. 
Here are artistically arranged shot guns with 
cards giving the names of local purchasers of 
the various grades, $600, $400, $225, $125, 
$100 and $80; also single Shot Rifles and Shot 
Guns, Gun Sundries and other small articles 
filling in the blank space. The firm say that 
this window display with the high-priced guns 
has attracted more attention than any of their 
recent displays. 


The Brainerd Mfg. Co., Despatch, N. Y., 
have ready for the trade a 254-page catalogue 
of their goods in brass, bronze and steel. 
Their main business is the manufacture of 
special goods in these three metals. The 
staples which they manufacture comprise quite 
a variety in small Hinges, Escutcheons, Hasps, 
Catches, Box Comers, Corner Straps, Pulls, 
Knobs, Door Handles, Coat Hooks, etc. 

Gets Lots of Good Things 
A progressive jobber from the extreme 
South called at our office late last month and 
in conversation said: “I want you to know that 
I get lots of good things out of your maga¬ 
zine during the year. The advertisements 
contain such a wide variety of goods in the 
Hardware line.” This jobber incidentally 
asked where he could get a certain kind of 
tack, which he purchased in ton lots. 

Price Cards 

he Hardware Dealers’ Magazine, 253 
Broadway, New York, have gotten out 
some Price Cards for Hardware dealers, a re¬ 
production of which is shown herewith. The 
full size card os 3% inches wide by 6 inches 
deep, perforated at top' to hang up, and quality 
of board used enables writing with pen and 
ink. The price is 10 cents a dozen postpaid. 
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Cutlery Window Display 

ood authorities on window dressing in most 
car' favor a pronounced display of but 
one article at a ♦ime. Many readers will co¬ 
incide with this view after looking at the repro¬ 


background was composed of Shears, Scissors, 
Razors and Pocket Knives. The floor present¬ 
ed Razor Hones, Hair Clippers, Shaving 
Brushes and Safety Razors. A criticism to be 
made on this window is that the articles on the 




Cutlery Window Display by J. E. Managan. with Lyon & Matthews, Bowie, Tex. 


diiction of window display shown in this con- 
neclion, which is the work of J. E. Managan, 
with Lyon & Matthews, Bowie, Tex. The 


floor rest upon a figured linoleum, which de¬ 
tracts from the impression obtained of what is 
otherwise a good display. 
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ANNOUNCEMENT 

Our new Olustrated catalogue No. 80, 

showing complete line of the celebrated 

Star (★) Brand 

ELECTRO SILVER PLATED 

Spoons, Forks, Knives, etc. 

* ROGERS & BRO. A-I 

(TRADE-MARK) 

will be ready June 15th. 

It will include our latest pattern. 
The Crest, and many other patterns 
of beautiful design. 

Send for a copy, also booklet “Adver¬ 
tising Hints and Suggestions” and 
other advertising matter. Every article 
is guaranteed. 

ROGERS &. BROTHER 

INTERNATIONAL SILVER CO., Successor 

WATERBURY, CONN. 


Iir Answbkiho Adtsktisbubkts it is Dbsibablb that You MBimoic HARDWARE DEALERS' MAGAZINE. 


Digitized by 


Google 












June, 1907. 


HARDWARE DEALERS’ MAGAZINE 


1205 


Where Profits are Multiplied 


MORE THAN ONE PROFIT ACCRUES 
TO THE DEALER WHO CARRIES 

COMMUNITy 

SILVER. 

There is, of course, the profit which naturally 
attaches to a sale, in the way of money. 

There is, however, another profit which is 
sometimes overlooked—namely, the prestige, 
dignity and importance which the mere 
presence of Community Silver imparts to 
any store. 

The retail dealer can do no better advertising 
than to make his store speak for itself through 
its own impressiveness. A display of CQpa- 
munity Silver helps wonderfully. 


ONEIDA- COMMUNITY Ltd 

OISEIDA, IS. Y. 


igi iz y 

Iv AMtWBiJiia ApvBBTUSKBMTf IT Z9 DBtiiuBLB TSAT You MsiTTipv HASDWAU DEALERS* liAGAZINE. 
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itJTKIEPS 

* OFF 

^ FUES-i 

I / And Aljoira ibp i>attle to feed in peace. 

* It does not the hair, blister the 
akin or make milk taste or smell. Saves 
doable its cost in extra milk. 

Cow-Ease 

is a clean, non-penetratina liquid that is 
wsomtely harmless—easy to apply. Keeps 
tne cows in aood condition and makes 
money for tne farmer. If yonr dealer 

mgppljr 


The Advertisement at the left of this page 
wili run in June, Juiy and August, in the 
foiiowing farm papers, with a combined 
circulation of over a million: 

Farm Joarnal 

Ohio Farmor Hoard’s Dairyas^a 

Raral How Vorkor How Coflaad Noasootoad 

RIaiball’s Dalrj Faraior Oraafo Judd Faraior 

6IW-EASE Is an Article of Hortt 

and already has a large sale throughout the United 
States and Canada. The farm paper ads. are sure 
to increase the demand for it. We will ship one 
case of 12 one gallons Cow-Ease, including at¬ 
tractive advertising matter (retail price, $12.M), at 
$7.2d, with the understanding that, if Cow-Ease 
does not do all we claim, you may return it at 
our expense. 


CARPENTER-MORTON OO., Sole Makers 


BOSTON, MASS. 


Western Distributors: 


Hibbard, S^enoer, Bartlett & Co., Chicago 


Ctnadlma Agents: 

A. Ramsay A Sod Co., MoDtreil 


GUARANTEED lor 100 YEARS NOT lANDLED BY CATALOCDEIOSSES 



SOLID YOUREX SILVER 

Manufactured for us by th. 

Interaatlonal Sliver Company 

NOT HANDLED BY JOBBERS 
ORDER DIRECT 


KNIVES-FORKS—SPOONS 

SOLID YOUREX SILVER 

May indeed be termed a new discoveiy 
in precious metals and it is controlled 
alone by us. The only satisfactory sub¬ 
stitute for Sterling Silver ever introduced. 
It will not tarnish as soon as Sterling 
Silver. Its surface can always be kept 
bright and fresh. It is solid and NOT 
PLATED. Age has no effect upon its 
apjjearance. Clean with Sapolio, Whit¬ 
ing or any other polish the same as you 
would a Steel Knife; there is no plating 
to wear off. Consequently is of the same 
color olear through. . Knives can be 
sharpened like a Steel Knife and will 
not rust. 

Send for our New Catalogue, 

ASSOCIATED SaVERICOHPANT 

in-UU Lalc<Strccl. CH 1 CA 60 

su nuRcisc* oma ns Vncn MUt* 
■mb S. im Itarkn SL AIURn. Cl. 


CotticiT ^EFE^^NCS TO ADVEKTISEMENTs'^m'^UR Pam 
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The Washington Trust Co. 

or THE CITY OF NEW YORK 
Posted Telegraph Buildixv^, 253 Broadway 

Capital, Surplus and Undivided Profits, $1,650,000 

DAVID M. MORRISON. President 

GEORGE. AUSTIN MORRISON, PHINEAS G. LOUNSBURY. Vice-Presidents 
FRANCIS H. PAGE, 2d Vice-President 
M. S. LOTT, Secretar 3 r H. F. PRICE, Assistant Secretarsr 


Charles H. Russell, 
George H. Prentiss, 
I^ineas C. Ix)unsbury, 
David M. Morrison, 
Seth £. Thomas, 


TRUSTEES 

Lucius K. Wilmerding, Clarence W. Seamans, 

Geo. Austin Morrison, Charles F. Cutler, 

To^ph C. Baldwin, Carl Schefer, 

William Whiting, Francis H. Leggett, 

Henry J. S. Hall, William A. Putnam, 

Dr. John P. Munn. 


Charles M. Clark, 
Francis H. Page, 
George F. Vietor, 
George W. Jenkins, 
William Barbour, 


INTEREST ALLOWED ON DEPOSITS 

This. Company is especially designated by the SUPREME COURT OF 
THE STATE OF NEW YORK a legal depository for Court and Trust 
Funds* and is authorized to do any and all other business usually done 
by Trust Companies of responsibility and standing. 


jnCLar i 


mm 

GivatestSftenQfA 
sTcires usiiirf Solid Stock. 

SIHO S9UW\CmWH^-WE OiVOlt . 



PITEITS 

|m« 17 MSWbM 



n I T r U T 0 huberTT:. PECk, 626 f st, n. 

M ■ I r H I X W., Washinrton, D. C., Consultiim 
I R I I “ Expert in Patent Causes. U. & 

and Foreign Patents. Send for leaflet on “Rejected 
Patents Applications.*’ 


CLMtnmtnw Bbos, Baltimore. ICd., SeldmrifaiS Ce» 
■era. Copper NaUa and Tadck Copper Riveta and 
Sot. Brasa Shoe Naila, Irra'^hbfer*a Rdia* Skeea 

and Ingot Copper, Shoe Tacka. 

|m ApVxxTiiiiianTa it is DE3iMAst.g trat Vou Miirrioit HARDWARE DEALERS’MAGAZA'NY.- 
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Self-Lighting Burner 

MAKES CAS BILLS LIGHT 
AS WELL AS THE HOUSE. 
SAVES MANTLES. CLOSES, 
AND CHIMNEYS 



Oakmas 
Mfg. Ca. 




210 

tSaatra St. 
Haw Yark 


VERY up-to-date hardware 
Ej store has call for Electrical 
Supplies, such as Bells, Bat¬ 
teries, Letter Boxes, Push 
Buttons, etc. These we man- 
ufacture and our prices are 

CATALOG T-2J 

SaaelUag Elcelried forEvtryM; 

sent on request 

ManhattaoElectrical Supply Co. 

NBWYOU: cmCACO* FACTOIIES: 

ITParkPhoe Jensy dtr.ll. J. 

14 MiiiTay SI. Aseaue Kavouuiroks 


CmCAfiO: 

188 nffh Avenue 


Price Cards 

H Made of stiff cardboard to stand 
hiud usage. H Adapted to a wide 
range of uses, and for various iines of 
go<w. H Sampies sent on request 
H 10 cents per dozen, postpaid. i i 

MADE BY 

Hardware Dealers' Hagadne 

an BROADWAY, NEW YORK 


= 1907= 

Wholesale 

Hardware 

Directory 


III 


13th 

AnnvaJ Edition 

'T'HE information given in 
^ this Directory consists of 
a brief description of the 
Wholesale Hardware Houses 
of the United States and 
Canada, giving the 

Date Established 
Capital Stock 
If Incorporated 
Territory Covered 
Lines of Goods 
Handled 
etc,, etc. 

Price $1.00, Postpe.id 


1 DANIEL T. 

MALLETT 

1 PubtUher 1 

1 233 BroD.dwD.y s 

s 1 New Yor^ 


Covnvt BUYEKS* BEFEBENCE TO ADVEBTISEMSNTS ox Lkfi Vi 




































SANITARY SINK STRAINER 


ISO BXTRA 8TAISDARD RBQUIRBD 



Body made for durability. Consisting of only one piece of extra heavy 
bright Charcoal Tin. 

Will stand on its own base in any part of sink without additional legs. 

THE PRITCHARD-STRONG CO. 

29 CIRCLE STREET ROCHESTER. N. Y. 


rrS IN THE GRIT 


Asubsttntiai Grindstone 
Frame is Important, but 
how much more necessary 
is a good Grindstone ? 

It Is the Grit 
That Grinds 

We alone manufacture 
genuine Bcrcsi Grind¬ 
stones, there is no better 
grit 


THE CLEVELAND STONE €0. 

Chicago New Y«1i Bi 


A.sk: your Jobber 


"WOOlfflOUX (RAINS’^ 

Traces, Cow Ties, Heel Chains; 
Proof Coil, Machine and Hand- 
Made. Crane Chains. 

WOODHOUSE CHAIN WORKS 

TRENTON. N. J. 


ra J. L MOTT IRON WORKS 


8th >Vvenue and 17th Street, 


NEW VORK 


FINE PUIMBING FUTniRES. ORNAMENTAL IRON WORK 
and STABLE FIXTURES. 

Boilers and Radiators for Hot Water and Steam. 
Ranges and Hot Air Furnaces. 


K 


Iir Ajftwuxiro AoviBTitiMtHTt it xt Dssxbaili tbat Yov Mshtxoii HARDWARE DEALERS* ICAGAZlH^^ 
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HERRICK REFRIGERATORCO.,"*.!^ 

DEALERS: Wo«ld i< pay yoa <• cmrfy k **IIGI GRADE ** Ium •! rairiger- 


Secure the prestige gained by the sale of the Herkick line. 
Give your customers the best up-to-date goods on the market. 
Learn the principles of our Dry Air System and be convinced 
of its superiority. Sold by the Progressive Dealers. 

All walls and doors goaraniood hoavily minoral wool packod. Solid Oak 
Cases. Posithro dry ak eareolatton fforeod to crory sqoare tocli of the interior. 
Seamless pans and aon-rBsting. Removable trap and pipe. 

loiern Resitee Outsiie Icii; Refrijeratvs 

Fine Special Refrigerators for Fine Residence use. Odor¬ 
less Spruce—White Enamel—Opal Glass Lined Refrigerators. 

Ask for samples of our Opal Glass lining and Mineral Wool 
insulation. Write TO-DAY for catalogs. 

Exclusive Refrigerator Factory in Operation the Full Year 
Around. 

HERRICK REFRIGERATOR CO. 

Dept. H Factory: WATERLOO, IOWA 


ROOFING SLATE 

SLATE BiaCIBOtllDS 


L J. JOHNSON CO. 

38 PARE SOW, NEW TDBK 

QUARRIES: Pemisylvaiiia and Ver B so n t 

Prices quoted delivered ssyerbere. Booklet 
end complete Price List on AppllcacloB. 

Wire laqairiss Given Qnidi AtInntioB 


ABSOLUTELY NON-POISONOUS 

SILVERPLATE5 AND CLEANS 
A New Definition to Platollze 

It means to silver-plate your metal ware and silverware 
with l*LATOL by simply rubbing on. 

He In the swim with this article oj 
a new era! 

It takes the place of the old-fash 
loned sliver cleaners w’hlch all scour 
away the plate. 

Get In line with the times and soli 
PLATOL. This means satisfaction 
to your customers and a good profit 
Send trial order through your Job¬ 
ber. You can have a sample first if 
you wish it and free literature. 

There’s no time like the present in 
trade. 4 


J?rop A Pomtal TO-DIY 




Onn Don. Cartons in Box. 



R. L StBiirBieli S Cb., ik 



LSd«ii CMton ia Which Bottle* WOSt B'WBy, NOW YOfk Nate Buy Method of B*ta*hhid 

Are racked. (terk. 


'.CoMtvLT BUYERS’ REFERENCE TO ADVERTISEMENTS on Lm Paom. 
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PELODZE POSTAL SCALES 


Warranted 

“Tkey tell everytlilBf at a flanee" 

Besides giving the accurate weight by % 
OZ8., they tell instantly the exact cost of post^ 
age tn cents on all mail matter. 

Invaluable to the office, store and home. 
Liberal profits to dealers. Expensively adver¬ 
tised. Quick sellers. ' Retail. 

National . 4 lbs. $3.U0 

Union .2^ lbs. 2.50 

Columbian .2 lbs. 2.00 

Star .1 lb. 1.60 

Crescent .1 lb. 1.00 

If your jobber cannot supply you order direct. 

PELOUZE SCALE & MFC. CO. 

118-132 W. Jackson Boulevard, CHICAGO 

MANUFACTUIERS OF 40 STYLES OF SCALES 

Family, Market, Confeetionery and Postal 
Send for Catalog; ” 


uu ycr wall., huu buvo os loucu uiurv lu biiu«9, uiuur 

and provisions. It cooks all articles of food de¬ 
liciously, and it makes tough meat tender. 

We are getting thousands of inquiries in f'om 
every town in the country , from our advertising. 
All inquiries where we bave local dealers are re¬ 
ferred back to the dealer. Handsome display ca rds 
are fnrniphed, together with a fine Electrical Dis¬ 
play Stand, also a supply of literature. A handsome 
48-nage catalogue and price list giving discounts, 
will be mailed you on application. 

Don’t fail to write immediately, and secure 
the agency for this great money-maker. Addre-s^ 

THE OHIO COOKER CO.. 616 Jefferson Ave.,Toledo,0. 


FMEDLEY-VOSHAR.DT CO. 

(I n coTpoTtk ted ^ 
MANUFACTURERS OF 

ARCHITECTURAL SHEET METAL, ORNA¬ 
MENTS, ART METAL CEILINGS, FINIALS, 
CRESTING WEATHER VANES. GALVAN¬ 
IZED STEEL TANKS FOR ALL PURPOSES. 

WttH e. FvjH LJn. 

Sheet Pfetal Roofm^, Coadnetor Pipe, 
Save Trough. Sheet Copper, etc. 

Send for No. 17 

194-204 Nkther St. CHICAGO. ILLS. 


Ijr Airtwisiiro Advbxtisbmxkts it is Disixaiu tsat You Mrarzoir HARDWARE DEALERS* UAGAZXT^R.. 
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Send your name and addreM to the 

SECURITY UGHTNINC ROD CO. 

BURLINGTON. WIS. 

And yon will get their Illustrated Catalogue of 
Lightning Rods and Weather Vanes free of charge. 


Light Cranes and 
Chain Blocks 


Do you know any place where such an ar¬ 
rangement could be used to adTanta^e In 
your community? 

It will sare John Smith $300 every’ year 
in his stone yard. Mr. Jones would pat one 
into his warehouse if someone would only 
tell him about it, and it’s a very good thln^ 
for Jackson’s machine shop. 

This crane is simple—nothing to get out 
of order. It covers all the floor between the 
tracks, holds the load at any height and 
works easily and quickly. 

% Are yon ready to go after business 
of thia kind? Drop ns a line and ^e'll 
I tell yon more about it. 

Yale&TowneMfg.Co. 

I 9 Murray Street NEW YORK 



Incubators and Brooders 
in Bn^ness 25 Years 

We make a complete line of high class goods 
/ for the Poultrymen all of which are positivelj 
guaranteed and are good sellers for the Hard¬ 
ware Dealers. 


CoLOBAPo Spbinos^ Colo., March 12, 1907. 
RBLIABLD INCUBATOR & BROODER CO., Quincy, Ill. 

Gentlemen;—^We are In receipt of yours of recent date, and In reply would say after look¬ 
ing at nearly twenty different kinds of Incubators and Brooders, and giving each careful 
consideration, decided that yours was about as near perfect as was possible to get. 

Last fall we put In a few of **The Reliable Incubators,” and round that they were Just 
the thing that we were looking for. We have found that every time we have sold a machine 
that the party has looked at some other make, which Is as good a recommendation as we 
want 

We think that any hardware dealer couldn't make a mistake by putting In your line of 
Incubators and Brooders. 

Wishing yon the beet of success, we remain. Yours tr uly, 

lowbua^mbsurVby hdw. co. 


Hardware dealers’ trade solicited. Your territory protected. 
Send for our Free Catalogue and Dealers’ Prices. 

AddrM* Box 700 

RELIABLE INCUBATOR & BROODER CO. 

QUIIVCY, lUUUVOlS 


CossuLT BUYERS* REFERENCE TO ADVERTISEMENTS ov Lasr FasM. 


Digitized by 


Go vie 








































June, 1907. 


HARDWARE DEALERS' MAGAZINE 


1213 



iXERLI fsiG 


STERLING 

POWER HACK SAW i 
MACHINE5«^<°BLADE5 i 

REPRESENT STERLING VALUE SERVICE t 


Diamond Saw ^STAMPING ViIorks 


SXER I^INCj 


McWfeluie Whed Barrow Woriis 

rOVOKEEPSIE. N. U. S. A. 



Mwntifactarar of all kladt 
of Wooden. Steel Tray and 
Steel Tabular 

WheelBarrows 

for railroad, coal, stone, 
THATtar an<l uao. 



ABBRNATHY 

RAPID ACTINa VISES 


For Pattornmakert, Cabinet* 
Maktrt, Carpantera and 

MANUAL TRAININB SCNCOL EQUIPMENTS 

Pardealart and IVade INscamits Dpan AppMcallan 

Til Uinatly VIm ud Till 6i., SRtAl&Mn! 



Give Tliein Cold Steel 

Trm made from single sheets heavy annealed steel 
pressed **cold,** lapped ana riveted at corners. Giving great* 
est strength and wear at comers where it is OMded. Hot 
pressed trays are thinnest at the comers. Handles that 
don*t break or work loose. 

Syneise Chilled Plow Co., Syraeue.N.YHlI.S.A. 






The Tajlor & Boggis Foundry Co. 

CL,BVBL4AISD, OHIO 


XANVrACTUMSRS Of 


UCMT CIAT DON CASTRCS, BUILDEKS’ HABDWAIE, 


Dampen, Damper Clips, Oil and Gas 
Stoves, Furnace Lamps, Molasses Gatest 
Letter Boxes, Hardware Specialties. 


bi AHBWMM 199 ^pygaTiaBidBirTS it is Duxeaiui that You Mbhtioh HARDWARE DEALERS' MAGAZINE. 
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JUNE 


This year we re¬ 
spectfully offer a 
series — monthly— 
of brief biographies 
of leading Ameri¬ 
cans, under the cap¬ 
tion ^Uncle Sam’s 
Boys.” 



“1W7 


In July Unde Sam 
will present Danid 
Webster. 

Other great Amer¬ 
icans will follow. 


JOHN PAUL JONES 

Borw July Sth, 1747—Dud July 18th, 17M 

UNCLE SAM SAFS: 

There was nothing in the birth or parenUjK of Paul Tones to forecast the future of the 
greatest sea fighter the world has ever known. Be was bom the son of a gardener in a tmall a ea co ast 


greatest sea nahter toe world Has ever known, ne was oora toe son ot a gardener m a tmau seacoast 
town in Scotland. All of his early education was obtained before he was twelve years old, at 
a very small parish school where he learned to read, write and cipher in a meager way. 

He took to a boat as a duck does to water. Before he reached his teens he was considered 
the best sailor in the town where he lived. At twelve years of age he made his first sea voyaA 
At seventeen he was second mate, at eighteen, first mate, at twenty-one, cairtain. As captain ne 
had his mettle tried thoroughly, being compelled to kill the leader of a mutiny to save his ship, 
but demonstrated that, altnoud^ young in years, he was capable of taking care of himself under 
all circumstances. 

At twenty-five he quit the sea to settle down as a Virgins Planter. When the Revelation 
broke out, Paul was intrusted with the planning of a Navy. Althou^ he did the work, he was 
not appointed to the h^est command. Five Captains were appoint^ Paul headed the list of 
lieutenants. He cheerfully accepted this rank with the remark: **Time will make all things 
even.’* 

Paul Jones flung to the breexe the first American Flag ever placed on an American Man of 
Wan the original flag, the Pinetree and Rattlesnake, with the motto: **Don’t Tread on Me.** 
May 10, 1776, he received his first independent command, the, ship of war, Providence. He 
reafter had a suoerior 


British property aggregating $1,000,000. 

June 14, 1777, the present United Sutes Flag was adopted by Congress. In the same resolu¬ 
tion Paul Jones was commissioned Captain. He often said: **The fl^ and I are twins, bom the 
same hour, in the same womb of destiny, we cannot be parted in life or death, so long as we 
floaf we ^all float together, if we must sink, we shall go down as one.*’ 

He then assumed command of the Ranger. Crossed to England td prey on the enemies* 
commerce. There met and defeated the British ship. Drake, which wm superior in armament 
and men. This was the first instance in modem warfare where an English ship strude colors to 
an inferior force. 

Shortly thereafter, he assumed command of the Bon Homme Richard. He engaged the 
British ship. Serapis. alUiou^ it was 60 per cent stronger. Bet#oen seven and ten o*c]ock 
the night ot Sept 88, 1779, he fought the greatest Naval Battle in History. The battle w» a 
most desperate one. Although the British Bhip was captured, the Bon Bomme Rkhard saidc 
one hour after the battle. Tnis is the only case on recora where the captured sunk the captor. 
In the midst of the battle, the English Captain thought the American ship had struck. Upon adc- 
ing if it bad, Jones showed his desperate courage by answering, **We have not yet b egun to 
fi^t.” He not only fought the British ship, but one of his own proved treacherous and poured 
broadside after broadside into the Bon Homme Richard. 

For his victory he was made a Chevalier by the King of France, a decoration never before 
bestowed upon a foreign Military Officer, and was also voted a gold medal by Conm^n. 

After the war he accepted a command under the Empress ot Russia, as Vice AdmiraL After 
a short service, in which he fought one battle, he contracted Pneumonia fever, from which he 
never permanently recovered. To recuperate he returned to France and died there two years 
after at the age of forty-five. After having laid buried for over 100 years, the body was eacbumed 
and brought to the United States. It will permanently rest at Anna^lis. 

Norvell - Shapleigh Hardware Co. 

<Mt ST. LX>LI1S 
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Uncle Sam also takes pleasure in presenting a 
series of leading AMERICAN TOOLS. They 
also have reached their full perfection and use¬ 
fulness through trials and tribulations. 


TRAOe 




Norvell - Shaplelgh Hardware Co. 


184S 


SX. LOUIS 


Ih Answering Advertisements it is Desirable that You Mention HARDWARE DEALERS’MAGAZINE. 

Google 


WRITE FOR OUR 
CATALOGUE 

General Hardware 
Cutlery 

Sporting Gooda 
Spring Goods 
Bicycles and 
Sundries 


DIAMOND EDGE 

NAIL HAMMERS 


MANUFACTURE.—All hammers bearing the Diamond 
EUlge** brand are drop forged from bar hammer steel 
of the very best quality. They are hand ground and 
polished to a high finish. They are carefully tamp¬ 
ered and temper \s drawn to a toughness that en> 
ables them to stand very severe usage. 

HANDLES.—The handles are made of choice young 
second growth hickory and driven with a 
view to give the tool a perfect hang and 

balance. 

WARRANT. — All hammers bearing the 
“DUunond Edge'* brand are designed 
for first-class mechanics, and will with¬ 
stand any reasonable test. They are 
fully warranted and represent the 
acme of perfection in tool making. 


AU our 
salesmen will 
show samples of 

DIMOND EDGE 
HIMMERS 

this month. 


I F YOU have not 
secured the 
agency lor Black 
Diamond Hot Biast 
Heaters, ’ write us 
about them. 

GREAT SELLERS 
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Perfection daw Clamp 

UGHT STRONG COMPACT ADJUSTABLE 



May be attached to any bench or other wooden 
object in a second without screws or nails, or may 
be jixed permanently to the same in a moment. 

. ' : MAJVUPAGTURBD BY I : 

TOWER & LYON CO., 95 chambers St., New York City 


H. R. Phone 1460 J 


AUBANV 


SAW 


Circulatr, Mill and 
Drag — Gangt Croaa- 
Cat and Ice. 

Ofno«« W««t«rlo and Rraniclln Sta. 


Home Phone 1485 

^ Write 
I tor 
Price 
list. 

Sawa of Mrorjr De- 

t F. DECKER sod 'oeeler SfSAWS — 



Repaired^ 
AUBAIVY, IV. Y.» 


A. 


Whoa yoQ 
sail Larals 
-sail tha 
Rlptllad. 



COOK'S PATENT LBTBL. 


A Tool 70 a can sell qolcklj, profltoblj amd satlsfsotorllj to Carpenters, Ifasons, Biicklajers, and eO Yiilm 

use LeTeis or Plumbs, Is the 

DAVIS ---" 


a COOK L^EVEL 


The different Level—with the bulb seen In all positions. Under or orer-or 10 feet awaj. 
trouble with the old slyle bolMn-tho^^ LeTel-;;-aseleeB unless you stand over them. For 


jobbers. Catalogue on application. 

DAVIS a COOK, 


de only by 



Watertown, N. Y., U. 8. A. 


SPRINGFIELD LEVEL AND TOOL CO. 

SPRlROnKUK MASS. 

WE MANUFACTURE A FULL LINE OF IRON LEVELS 

Solid Set Levels in four sizes—6 in., la in., i8 in. and 24 in. 

At^ustable Levels in three sizes—ia in., 18 in. and 34 in. 

Also full line of Hack Saw Frames, Tool Handles, Tap Wrenches and many other tools. 

WC MAKC G OOD GOODS -FKICEa AKC RIGH T- ■ BEHD FOR CWCVLAB 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Lar Paom. 
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ATKINS 

No. 4 

TROWEL 

There, Mr. Dealer, is the best 
Trowel you ever put your 
hands on. It sells easier, has 
more good talking points, pays 
a better profit than any other. 
The Blade is Silver Steel — 
Drop-Forged mountings, with 
ten rivets. Beautifully finished. 

Dealers Everywhere 
pronounce it a money 
maker. Sells *'like 
hot cakes.” 

You'll make no mistake by 
ordering them for this Spring’s 
trade. In stock at any of our 
Branches or write us Direct. 

E. C. Atkins & Co., Inc. 

The Silver Steel Sew People 
Home Office and Factory,INDIANAPOLIS 
BRANCHES i 

Atlanta Chtcfiiro Memphis MinncapoUii 
New Orleaiu New York City 
Portland San Franciico Seattle Toronto 


A*>WiBlifO ADVBXTifxicsMTt IT It DBtii|Ap|.B THAT XqV MBifTlOH HARDWARE DEALERS* MAQAZINIL. 

Digitized by ooy_e 



If earnestness of purpose, coupled with 
skill, experience and modem facil¬ 
ities COUNT— 

Then the DISSTON BRAND of SAWS 
will continue as the STANDARD 
by which the merits of all other 
saws are judged. 

HENRY DISSTON & SONS, Inc., 

Philadelphia, Pa. 



Too many men take it for granted that all Hack Saws are alike. 

But there's just as much difference in Hack Saws as there 
is in Hand Saws. 

Take an ordinary Hack Saw and try it on a certain piece of 
work. It frequently binds and sticks, because the teeth 
are aligned too straight. 

Now try a UNIVERSAXi or UTILITY Blade on that same piece 
of work and see the difference. You’ll notice the UNI¬ 
VERSAL or UTILITY Saw cuts without binding or sticking, 
because the teeth on these blades are off-set just enough 
to give the proper clearance, and yet not waste any metal 

Your name and address will bring sample blades and prices. 

WEST HAVEN MANUFACTURING CO. 

NEW HAVEN, CONN. 




CoHiuLT BUYERS’ REFERENCE TO ADVERTISEMENTS Pam*. 
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Sell Them 

HE BEST OIL 

Pays 


The best oil that’s made 
(that’s “3-ln-l”) is none too 
good for your cnstomers. No 
other oil is good enough. Any- 
less-than best oil is liable to 
make trouble between you and your custom¬ 
ers. Why take chances? Why not take the 
good, easy profit (50 and 100 per cent.), 
you would make selling vs-in-One”? 

Suppose you just get a trial supply of 
“3-in*One” from your jobber and see what 
happens. Or, prove its value to your¬ 
self by writing to-day for a FREB sample 
bottle and the “3-ln-One” Book. 



Coo4 far 
LOCHS 
CLOCKS 
■PfCBS 

nnmniRE 

FUEAKMS 
nSHlNC TACKLE 


G.W.G 01 EC 0 IPUT 

. Manufacturers 

42 BROADWAY. N. Y. Z\TI 

10 and SS-cent tes 


SOLD BY ALL JOBBERS 


BEST HANDLED HAMMERS MADE 

DOZEN IN EACH BOX. 




Send forlllustr&ted C&t&logue.. 

NMSAL&prAamONMONQERS. 

Heniy Cheney Hammer C(k 

LITTLE FALLS.NY..U.S.A., 


ADZ-EYE NAIL HAMMERS 
MacUiists* Hammers, himers. Blacksmith, 
Farriers, Rivedafl. 



The Armstrong 
Ratchet Attachment 


for genuine ArmAtrong Die Stocks for thread¬ 
ing pipe in poairlcin, close to celling^ or wails. 
In comers or ditch1111$ the bill aditiirahiy. 

Write lor Catalogue and Dealer’s Prices 

THE ARMSTRONG MFQ. CO. 

29t KDOwUofi Street BHdgeportp Conn. 



Hack Saw Frames and 
Blades. 

A hard blade for gen¬ 
eral Machine Shop use 
—“The Best.” 

A flexible blade for use 
in cutting tubing, brass, 
or stringy • metals— 
“The Culley.” 

When ordering Si- 
monds Hand Saws, in¬ 
clude an order for Hack 
saw, frames and blades. 

Write 'for dealers’ 
discounts. 


Simonds Manufacturing Co. 

ntGlibinl.Mass. Cliic4o.m. Nowyark.N.Y. 


In AnwiBiKO AovMTUiKutTS IT IS DssiKAsu TBAT Yoo MsmtoM HAKOWARE DEALERS’ MAGAZINE. 
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MANUFACTURERS OF 


COTTON 


TWINES, MOPS, 



WASTE 



WICK, SASH CORD, AND CLOTHES UNES 


NEW YORK OrriCE: 91 Wamn StrMt 
TalaphoMS 1557 Cartlandt 


FaU River, - Mass. 



IZOO FT l+INCH cm,.^ ' / 

-TOlCiC'nUnuiKniJc S, 

7750 LBS. 




I'iMablished 1640 


ItPEr(TER«,C0. 

MANI LA & SISAL 

CORDAGE 

Anniston sash cords 
Ludlow twines 
HARTZ blocks 

COTTON DUCK 

200-Z04 206-208 S.Water St; 
Chicago. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS oh Urt Pao*!, 
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SILVERLAKE 


Our Nama Is Stamped on the Cord 


SILVER LAKE SAStI CORD 

RECOGNIZED STANDARD SINCE 1868 

Warranted to'arive satisfaction when used with weights and puileys recommended in our catalogue 
Made in all sizes, varying by 32ds of an inch in diameter. 

Braided on our own machines by the most experienced workmen. 

Made from selected stock, free from waste and imperfections. 

Hard braid and smooth finish make its appearance and wearing qualities the best. 

Our name stamped on every foot of the cord itself makes identification easy. 

Silver Lake Braided Cord is guaranteed in every particular. 

Compare these few features with ALL the best points you know of other sash cords 
and see how we stand. 

Write for Catalog B. It contains valuable information regarding our braided cord. 

THE SILVER LAKE CO. 


78 Chauney Street. 


BOSTON. MASS. 



CMian and Eureka 



Oil Well Cordage 
Transmiaeion Rope 
Hay« Hide and Bale Rope 
Tarred Lath and Fodder Yam 
Jute and American Hemp Twinee 

Agsacles In All Principal Cltlts 


Columbian Rope Co. 

AUBURN, N. Y. 


ROPE AND TWINE 


MUmUa Rope 

Sima 

Reeala 

Itallea Rope 

Jute Rope 

Tre —i i —i pa Rope 


Plow Line Rope 
Oil Well Cordage 
India Twlneo 
Hardware Twlneo 
Wool Twlneo 
Wrapping Twlneo 


Ibrred Cordage ol all aorta 



WE BELONG TO NO TRUST. POOL NOR 
COMBINATION 

Our goods pass to the dealer at a smaller 
margin over actual cost than any other cordage. 


_ THE < _ 

NEW YORK CORDAGE CO. 

83^5 WAU. STREET 

Cable AMran-»NVCORO” NEW YORK 


In Amswuiho Advmtisehents it is Duikabu that You Mbntioh HARDWARE DEALERS’ MAG/vZ.X^^ 
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Lawn, Drive and Automatic Gates 
Earth Augers, Revolving ChUnney Tope 
Eave Trough Hangers 
Lawn Furniture Trellis Work 

Grass Trimmers Umbrella Racks 

Office Partitions and Railings 
Fencing Machines Fence Supplies 

Wire Reels, and 

General Contractors in Wire and Iron 



FISK GRASS TRIMMER 


CATALOQUE M REQUEST 


EUREKA FENCE MFO. CO. 

RICHMOND, INDIANA 



Wheelock Rust Proof Trellis. 

Flower Bed. Tree and 

Fence mode tt*t is guaranteed Rust-Pwl Treto 
and Flower Bed Guard put up »n roj* 



Patent^ct 

c> f 

Malleable 

Iron 

Hammer’s 


New Improved 
Patent 

Malleable Iron 

OILERS 


Three SiMCs: 
Nos* lit IM and ij 


Adfuttable Q lamps 
Kalltabii^ Iran 
Hand Lamps. 
Malleable Iron 
Hsnglnp Lamps, 


New Pattern Heavy Screw Clamps 


STRONGEST IN THE MARKET 
For Sale by all the Principal Hardware Dealers 
Send for Price List 


malleable IBON CASTlNeS 

of superior quality, and Hardware Specialties la MalleabU 
Iron made to order 

HAIVUVfBR ek eo.. • Branford, Conn. 


CoNtDLT BUYERS' REFERENCE TO ADVERTISEMENTS o* Lait Paom. 
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Another Clinton Welded 
Wire Product 

The Non-Dcstruciibic Pea TreUis, the latest Clinton Welded Wire product, 
is made of hartl ^alv-aiiize<l steel wire, in sections ten feet lon^ and of any desire<l 
lieiglit. Five feet is tlie regular height for garden peas. The vertical members 
are heavier than the horizontals and extend a foot below the bottom wire. The 
verticals and hiirizontals are electrically welded at their intersections. So firm 
a joint is thereby made that it is impossible to loosen or pnll them apart. 

! he \ou-ncsiructibie Pea Trellis is easily and qiiichly set up and just as 
easily removed It retjuires no posts and, consequently, ni> extra labor to set it 
up or take it down. All that is necessary is to place it where it is wanted—a 
little pressure plants it firmly in the ground. 

The Son-Destr\ietiblc /Va Trdlis can't rot. The wind cant blow it o%'cn 
Fire can't destroy it. It is neat in appearance and will last a lifetime. 

At the end of the season, it is taken down and stored away. One hundred 
ten-foot sections only occupy a space six feet wide, ton feet long and twenty- 
five inches higli. 

The Non-DestruciibIc Pea 7Vc///.f is being extensively ailvertised in behalf 
of the retail dealers in the Icatling onttimr and gardening publications and all in¬ 
quiries are referred direct to the hardware dealers in the towns wliich the) come 
from. 

CLINTON WIRE CLOTH COMPANY 


CLINTON, MASS. 


NE\Y YORK 


BOSTON 


('HICAGO 


SAN FRANXrsCO 


For avt^r half a centuiy we liave in^nufactureil wfire I'loth of every lOseription, wovais 
wire fence, welded wire fahriea for roneie'e eouf^tructioo. etc., Liexagonal 
netting, wire lath ami perforHttti lutta'is of tdl kinds, 

Ooer 60,000 ti/ns of CUuton Wtided iVirt Prodticf;* were no'tf last year. 


In Answuing Advbrtisimbnts it is Dbsibablb that You Mention HARDWARE DEALERS* MAQAZINB- 
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WHY NOT BUY DIRECT 

OF THE MANUFACTURERS 
OttlvAtihE^ci Hex Nettrlnss 

Wire Oloth, ill UnH^ 

Fly Screen Qoth, Painted, Gahranised 
or Bronze. 

Coal, Ore or Sand. 

Rlddlee 

Hardware, Foundry and CaaL 

Qaallti riflit, Prioat rifM. WrHt far tlee 

TH imow SAYLM WIRE SO. 

ST. LOUIS, HO.. U. S. A 



WIRE CLOTH 


P^Arlist!? 

['Metal*] 

^ORK^ 


Largest Assortment. All \ 

Meshes. All Kinds. Steel, ^ 

Galvanized and other ma- 
terials. Write us—M. nr W. 5-E 6itili{ii. 

BUFFALO WIRE WORKS COMPANY 

BUPPALO. N. Y. 


H'Ineh Spaea. Na. 10 Wira 


TEie Old Reliable—^Always Satlsfactoiy 

**^^^?* Poultry Netting 

Farm and Lawn Fencing 
T Window Screen Wire Cloth 

•Qf Coal Screens 

All kinds of Wire Cloth—Prom all kinds of wire 

THE NEW JERSEY WIRE CLOTH COMPANY 

XRMIIMTOM, PM. J. 


PEARL WIRE CL0Ti 

UJeats to* to five times longer thai^painfel 
uiindouj screen cloth, 

All genuine has copper uiire selvai^i^.fl 

MANUFACTURED BTY 

THE GILBERT Bt. BENNETT MFG. CO,; 

’ f.tOBCtTOWN "oHN.-NeW VORK ’CMICACO-HjWRWS^jJ^/ 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pagbs. 
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H 

■ 

u 


w 

- WRIGHT WIRE COMPANY 

-e 


■ 

B 




■ 

■ 



0. 

^ WORCESTER, MASS. 

n 


:■ 

w 


.■ 

r Wire Cloth, Poultry Netting, Staples, Wire Picture Cord 

15 

3 

■ 

w 



r ~ and Other Wire Goods Wire Clothes Unes 



PiR^ Proof 


Proof Against Disease Germs 
Rust Proof :: Weather Proof 
Durable and Practical 

Ask Your alobbers 

THE METALLIC SCREEN COMPANY 

COLLINS. WISCONSIN 



This WIRE CONE TOASTER 

Has proved to be the only perfect toaster made. It toasts 
four slices in less than two minutes, and the coffee can be 
made on top. Only a trial will prove its superiority. 
Manufactured fry Repreeentatloe: 

HARKINS IVILLIS e DHTAQiri H*wAy 

Ann Arbor, Mich. 


Tb« BIGELOW WIRE FLY KILLER 

PATKNTIO — 

^ IndlapeoMble for the household. 

tlie 

hardware! 
trade, j 

Prevents contagion. Kills but does Send for 
not crush the fly or mosquito, prices. 
Popular with all housekeepers. — 



SANlTilBT WIRE 


al. F. BIGELOW, Ma.nufa.cturer 
Worooator. Mn.sa« 



No disease 
adhere to t 

N*W YOBK AOBNT 8 : 


WILSON BROS., 107 Chambers St., N. Y. I>l8play Holder 


Sprini M M and Poaltiy Fence 



Made of High Carbon Spr'ng Wire. Suitable for all 
purposes. Fa m Gates and Fence Stre.cbers. 


SPRING STEEL FENCE fr WIRE CO., ANDERSON, IND. 



KIISJDS? 

THE FoiBES-lirtaii y- 

Jy AypwpaiifQ ApvpsTJSSMiHTS IT XS Pssi|IABW that Yop M** 
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'Arrow Brand” Barbed Wire 



For the convenience of our dealers and their customem we put up our celebrated **Arrow 
Brand" Barbed Wire in 8u rod Reels. This effects quite a saving, as it avoids the waste and 
inconvenience of random length reels. 

It is made on the well-known Glidden Type, of high-grade galvanised steel wire, and Is a 
high-grade article in every respect. 

Jt is much more profltahle to the dealer than ordinary barbed wire. Tou are missing a 
valuable opportunity if you do not carry in stock a quantity of this popular specialty. Let 
us quote you on it 


KEYSTONE FENCE CO., 




PEORIA, ILL. 


Lifetime Qaality I’eoce 

EX>UBI.E UNE POSTS 
ANCHOR BASES 
Ftrat-ClaM tn mvmrr ra ap ac C Sand 
for CataloRu* tr«« 

DWlGGINS WIRE FENCE CO. 

too Dwloo^ww AvCav ANDERSON, INDw 


"D VICTOR 
BOLT CLIPPERS 


f SEDD POR PRICES ADD ORCOLAltS 

ROBERTS MANUFACTURING COMPANY, Somerville, Mass. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS o» La*t 
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We shall be glad to send you Catalog 

describing 


The Uttic Beauty 
Dumb-Waiter 

The Rapid Transit 
Dumb-Waiter 

The Energy Dumb- 
Waiter 

The Little Giant Dumb- 
Waiter 

The Side Post Hand 
Eievator 

The Back Guide Hand 
Eievator 

Hand Power Passenger 
Elevator 

Carriage or Warehouse 
Elevator 

Belt Power Elevators 

Basement Lifts 

Power Attachments for 
Hand Elevators 


ENERGY ELEVATOR COMPANY 

^40G GHmntry StrMt, PHa.uADECL.RHIA, PA. 



ELEVATORS 

AUTOMITIC 
NarCH DOORS 
DUMO WRITERS 

And all Appliances 
for Same 
ManuhKrtured by 

O’Meill 
Elerater Ce. 

928 Cherry Street, 
PHILADELPHIA, PA. 

Send for Catalog 



pUWBWAlTEBS**^ 

JlARD ELEVATORS 

or r/trMOsr /mmoveo 
AUTOMATIC COftSrfWCrtOH 

INVALID LIFTS 
TRUNK, CARRIAGE, 
SIDEWALK AND 
FREIGHT ELEVATORS 

SEDGWICK MACHINE WOR^ 

POUGHKEEPSIE. N.Y. 


AND 

128 LIBERTY ST. 


MEW YORK 


CATALOGS ANO 
£STfMAT£S TUMM/Sf/gp 

see SWEETS index ^ 



LOUDEN GOODS 

Hay Carriers, Hay Forks, Hay 
Slings, Hay Rack Irons. 

BARN DOOR HANGERS 

FEED END LITTER CERRIBRS 

Self Opening Ice Tongs, and 
other Hardware Specialties. 
“Positively no goods sold to 
Catalogue Houses." Send for 
Catalogue. 



LOUDEN MACHINERY 


Iw AxiwiaiNo Adybitiseuents it is Desieable that You Mention HARDWARE DEALERS’ MAGAZl'K^. 
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FLOOR SFRIHO HIHOES ROD DOOR HOLDERS 

Beet and Neatest Yet 
Order from your Jobber. If be bt8s*t them« vrite ns, bol toko bo nhotfMe 

Bea^esifccl SUPEIIM SPIINC UNCI ce. »I.1IM9L 

IM CUIItMl gfint. OnCM*. 111. lolMdaiOL 


McwTwk 


Digitized by 


Google 


THE BEST AND LATEST IN VISES 

The Parker Reinforced Slide 

Solid Steel Bar running entire length of slide, making it the strongeafc 

Tise on the market 


WHEN YOU THP mice DOUBLB-ACTINO 
HANDLE I nc wnicr BALL-BBAKINO 

FLOOR HIINOE 

you know you hove • floor hinso 
which hss no equal from any 
standpoint. Ask for Catalog. 

TheOhM 'THE SHELBY SPRING HINGE Ca 

neerllRle Shelby, Ohio. 

New York Office. 84-M Chambers St. 


COHIULT BUYERS* REFERENCE TO ADVERTISEMENTS oh Last Paobi. 


THE eHARLBS PARKER eOMPANYe 

N. y. Salesroom. 32 Warren St. FactoHee. Meriden. Conn. 


Made in Swivel and Stationarj 
styles and in 0 sizes of each 
style. We make Vises to suit 
all trades and in all sizes, and when you buy a PARKER you get the Bnor. 


The Original of Anything is 
Always The Best 


We Make Prompt Shipments 
Our Piicee Are Correct 


Illg 19 

T 


13b-B.D.Hcr. 


HJ-aD.Hsr. 


WILCOX MFC. CO.. Aurora. Ill. 
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The (irabler Combined Spring Catch Hasp Lock 

No. 61 . No. 60 . 



Patent Feb. 6, 1907. Patent Feb. 6. 1907. 

Why buy a separate Hasp and Lock when we can give you both in one. Nothing 
o equal it on the market. Strong, neat and durable. 

We are manufacture of the oiily Two-piece Steel Pipe Hanger. 

OUR CATALOG SENT YOU ON REQUEST. 

THE NATIONAL MFQ. CO. • 830 Clufflplaio Avoiiie, CLEVELAND, OHIO 


Hi^NDLE: hintge: ha.sf>s 



NATIONAL MANUFACTURING COMPANY, Stemim, Rl. 


DIEHL NOVELTY GO-.’-ttL**' 


MimUPIICTUIICIIS OP THE LATEST 
IMPROVED HARDWARE HOVELTIES 



DithTs Sapsrablf aadlUTifilblalliiftf, 
Na. 17 lor Stoni ttiS Scroos Doon 



WshavsthsoalyBall 
aid Socket Haageroa 
the Market. 

We have the oaly 
Fasteaer that Is flex- 
ihle aad will hold a 
storM sash perfectly 
tight. 

We have the oaly 
Veatilatiag Wiadow 
Look that is ahso- 
lately harglar proof. 




We have the oaly Sep- 
arable aad Reversible 
Hiage oa the market that oaa be detached 
withoat pailiag a pla. 

We have the oaly hiage that ie eo ooa- 
straoted that it will hold a basemeat wladew 
opea withoat the use of a oeiiiag hook. 

We have the oaly Wedge- 
Shaped Basemeat Wiadow 
Look that will hold a base- 
meat wiadow absolately tight. 


Whiivir aiBloSv 1*^ ^ 


For further iBfomistloB, write for 
Cetilodue No. L end la ell cakes 
uk your Jobber for these goods. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 
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TIGEIIVTOIUTK DOOR CIECK 



Above out ehowa the catch and check applied to 
the door casing and Jamb at opening side of door, 
and standing in position to catch and check the door 
when it closes. 

In Comblnntlnn Mrltli Uic Antomntte 
tierccn Door Cntclu Manufactured only by 

The AUTOMATIC DOOR CATCH CO. 

SIS BMt CTtk Street Chieege, U. S. A. 



Use the Best 


The “Sure Grip** 

StedTackle Block 

is taking the place 
of all other hoist¬ 
ing blocks : : 

Sootf torcatmiagtn aad dlMcommU 

FULTON IRON WORKS 

u Sion sf„ SRiQiT. nci. 


The Netfleton Revei^lble Nipper 



Every Pair Fully Warranted Against Flaws. 

2 TOOLS IN 1 


There are two line cutting edges to each blade, each 
held in place by screws. Jaws unusually strbng. easily 
reversible, adjustable and interchangeable. ^ 

6 and Sdnen made for cutting piano wire. 

Send for Sample and Prices. 

The Netdetoa Hfg. Co.. 



A MONEY - MAKING 

Spring Hinge 

BBGAUSB 

It*s new. 

It has no loose parts. 

It’s all steel from dp to tip. 

Spring is covered and protected 
from the weather. 

It’s extremely simple—just five parts 
in all: Two tips, two leaves, one spring. 

Two tips—wrought steel, turned by 
automatic machinery—used as rivets 
—hold the two flanges firmly in posi¬ 
tion and allow the hinge to work 
freely. 

Two flanges —wrought steel- 
formed by presses — symmetrical t- 
edges drawn down, leaving no rough 
parts to be tom or bent—broad, giving 
firm hold on the casing of door, pre¬ 
vents sagging or warping. 

One spring—triple - coiled—snappy 
acting—covered—made of No. 8 oil- 
tempered wire-hold-back at 140 de¬ 
grees—^fastened at both ends seCurely 
—cannot slip or spring out of place. 

Their shipping wei^t is just two- 
thirds of &at of cast iron—saves 
money in freight. 

Heavy smooth coat of glossy black 
enamel is carefully applied and prop¬ 
erly baked. 

Not cheap—^but sell at a good profit. 

If you are one of our customers, you 
know the high quality of our products. 

If you are not, ’twill pay you to 
learn it. 

Either way, write for the **Book of 
Reasons:” you will be interested in it. 
We send it free. Also our catalog 
No. 18 A. 

THE COLUMBIAN HARDWARE CO. 

CUBVBUAND, OHIO 


i 


WcwYariiamccsBSSalciroom: 157 OmbAcii St ___ 

Iw AwswiiiNO ADViiTisixiifTS IT If DssiKAiLS THAT You MiHTiow HARDWARE DEALERS’ MAGAZIl^ 
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A PRODUCT OF RECOGNIZED SUPERIORITY 







N 


miPLC-ENDtPIIMBUn 


CH1CAB0 FLOOB 


CHICAGO SPRING BUTT 


CHICAGO NEW YORK 




GRIFFIN'S 
FOLDING 
BRACKET 

Best and only Bracket 
for Folding or Swinging 
Shelves. 

Folds down against the wall 
when not In use. Locks automat¬ 
ically when lifted up. 

Griffin*s 
Pressed Steel 
SKelf BracKets 

( patented.) 

Are the strongest, best finished and 
besi selling goods on the market. 



Strap, T and Butt Hinges 

THE GRIFFIN MFG. CO. 

ERI.. PENNSYLVANIA 


STIIIILEV’S STEEL 
C0RRU6RTED STRRP 
and T HIRGES 



LEADERS Df T HEIR UNE 


Por ScU» by All Jobbor* 

Send for “Antobiograpby of u Yanbee 
Hinge.'' Mailed Free 


THE STANLEY WORKS 


79 Chambers St., 
New York 


NSW BRITAIN, 
CONN. 


Consult BUYERS’ REFERE^iCE TO ADVERTISEMENTS on Last Pacsi. 
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Spring Hinges lead the strenuous life in Builders' Hardware; no other article 
in the entire line endures such wear and tear; therefore don't err in judgment* 
use Bommer Spring Hinges* they stand np to their work* 


Bamincr Brollicni. Sfaniilaetiircrs. Brook lya. N. Y. 


The Champion Safety Lock Company 



GENEVA, OHIO 

MONITOR 
SASH LOCKS 

NEVER BREAK 

Fon sell them and your customer 
wants them because they are tbejbest 



20th CENTURY HANGERS 



The Simplest* Most Satisfactory* Bound Track 
Hangers and Bail on the market They sell at 
sight Our prices are atractive. Exclusive 
Agencies given. Write to-day. 

HIM, HEUi FEMtlS & COMPm 

HARVARD. ILLINOIS 



In Amswiumo Adviktisihints it is Desieabli that Yov Mention HARDWARE DEALERS'MAGAZINE. 



































No. 63 —UTILITY 

TRY AND MITRE SQUARE 


Blanked out of bright sheet steel, 
steel shoulder riveted on handle, 
perfectly square outside and inside, 
accurately graduated, true mitre end, 
light to handle. When not in use 
can easily be hunc* up. 


BLUE BODY WITH 


The Only BLUE SQUARE with yeUow 
graduations 

For P«rticulAn wHt« 

SOUTHINGTON CUTLERY CO., 

42 Murray Street, NEW YORK 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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SCREEN SPRINGS AND LIFTS 



IVow is tH« tlm^ to Stodc Up before F?Iy TTtm^ 

SBNn BOR SAMPLE CARU AND PRICES 


THE WALLACE BARNES CO., Spring Makers, Bristol, Conn. 



OUR 
NEW 

No. 100 —A. FRA.M\NO SQUARE 

Uas ai\ odag^on frammj tu\e on ot body of square ; 

abo common bam\n£ ru\c on face. f ot patbewfars addms 

% 

N\OVIOL,US IV\l=Q. CO., - - - - Ottumwa, lowi 
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Pric* a amprlii bv 1L«gU* 
l«r«dl Mail, 9^.00 K*t 
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No.6«. 


CA^SXERS 



1 


J 


A ‘ 



P 




The Name CLARK losures QUAUTY.CAREFUL WORKMANSHIP, 
CORRECT PATTERN, GOOD WEAWG QUALITY 


THB QBO. F». CLA^RK CO., Windsor L.,oek«, Conn. 

Nmw York Offteo* Room 205, 383 Broadwmy 



ROBBER HEADED NAILS 

AND 

WOOD PEG UPS 

We Bake Baaf klOcrcM HMc Wtafi rakker 



Cane, Chair, Cmldi, Stem and Screw 
Tips, Bumpers and Fender Ups, Etc. 

SEND FOR CATALOGUE 


S70 AUanllc Avcnocw BOSTONw MASS*, U. S. A. 



THEEE 

No. 1 —H 


No. S- 


To 



Brass Goods Mfg. Co. 

BROOKLYN, N. Y. 

MeniilictBren rt ■ — - 

BUILDERS’ HARDWARE 

REFRIGERATOR TRIMMINGS 

BOX and CHEST T RIMMINGS. 

Special Goods Made To Order. 

Wrtt« top ChtRlogvd. 



The First Distinct Improvonnent in 
SASH PULLEYS in Twenty YeBLrs 

Ouly oue li inch hole required. 

Great labor saver. Write for fur¬ 
ther itiforraation. 

TKo prairie: manufacturing CO, 

INDIANAPOLIS, IND. 


Consult BUYERS' REFERENCE TO ADVERTISEMENTS ov Last Pagis. 


Digitized by 


Google 


■fl 




























The Illinois Self-Watering Flower Boxes 

Require attention only twice a month. Made of heavy Galvanized 
Iron. Last for years—are Inexpensive. Made for Porches, Windows, 
Hanging Baskets, etc. Send for Full Details and Price List. 

ILLINOIS HEATER COMPANY 

M4S Wentworth Ave. OUeago. IlUnirts 



In Answbiino Advertisements it is Desirable that You Mention HARDWARE DEALERS* MAGAZINE. 
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Beware of infringing goods of short measure. 

eflRY’S 

^ Universal 6oi Strapping 

^ Alto mtnufacturert of til kindt of Wire Bsi Strappiagt Csraer FMletri, ac, 

GARY MANUFACTURING CO. 

19 and 21 Roosevelt St., NEW YORK 

Cable Address: “CARLEIO” TeleobsM: 1445 FBANKUt 



Mk 


fdS 


Direct Connected Water Fans 
Belt Driven Fene 
Direct Current Electric Fans 
Water and dcctrlc Motors 


FANS FOE CDUBiO, DISE, WALL OB GOLDMH 

We Guarantee Satisfac¬ 
tion and Low Prices. 


ORNAMENTAL PIPE STRAPS 

Tile motto perfectlr cat and brlghtett tinned 
straps ever sold 

Malleable and Wrought Hooks 

Quality the best that can be made. Full line of Valves 
and plunaera Aair for samples, catalog and prices 

BERGER BROS. 60., Manufacturers 

231 and 237 Arab Street rULADELraiA, PA. 


V 


LOCK WASHERS, PULL RINGS, BURRS, 
KNOB WASHERS, PIANO WASHERS. 
FINISH WASHERS, all kinds 



HOBBS MANUFACTURING CO., Worcester, Mass. 


iYAWMAN’S 

rmts tough pinvapple «yM with the Least Poarible 
Waate of Fruit, with the Greatest Poaeible Elaae, and 
TAVVMAN’S PINEAPPLE EVER ia also known 
beat through extennSve advertlaing. Each tlonn on 
handsome di'play Btaodard. Folder free. Jobbing trade 
aupnlM bv the patenteee, 

YAWMAN & Knapp Mpo. Co. 

l>ept. F. Rociibstcr, N. Y 


AMERICAN TOOL CflEST GO. 

Factory and Salear oom ; 

2M West Howston St, NEW YOBK, 1LS.A. 

TOOL CHESTS: all sizes, complete with tools, for 
Boys. Youths, Gentlemen, Farmers, Railroa<ls 


SEND for LATEST CATALOGUE 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paois. 

Digitized by 


bogle 
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More than strainers, they arc positive purifiers of water. They conform to the 
latest dictates of Sanitary Science, and are absolutely and continuously germ-proof. 
Made in different numbers to meet the needs of the Home, School, Hospital, Pharmacy, 
Hotel, etc. Th^ all employ the Naiad Tablet —a filtering medium new in principle, 
of unequalled efficiency, admitting of being replaced in a minute at a cost of one cent— 
result, a New Filter, as clean and sweet as when first installed. 

*'The little Naiad, No. 4, has been a treasure in our household. I have never made a 
purchase which has given me so much satisfaction in proportion to its cost.’* —Dr. J. G. 
Wallace, Surgeon of the S. A. L. R. R. 

Write for Booklet E, Prices, and Liberal Discounts. 

ITHB INAIAD BIUTBR CO., 632 Sudbury Building, BOSTOIN, 1V1ASS. 


THE BUFFALO MANUFACTURING CO. 


BUPHAUrO, N. Y. 


Water Filters 

Water Coolers 

Chafing Dishes 

Table Kettles and Stands 

Coffee Extractors 

Wine Coolers 

Nursery Chests 

Baking Dishes 

Crumb-Trays and Scrapers 

Tea and Bar Urns 

Bathroom Fixtures 

Coal Vases and Hods 

Candlesticks 

Cuspidors 

Match Safes, Etc. 

All High Grade and 

exceedingly presentable 



We want 

to CONVINCE the 
Trade that the best' 
way to RETAIN a 
Customer is to giye 
him 

GOOD 

SUBSTANTIAL 

VALUE 

for his money. 

Write us for' 

Catalogue and par¬ 
ticulars. 


NEW YORK: 18 Wurea Street CHICAGO, ILL.: « Dewbom Street 

BOSTON, MASS.: '3S2 WuhinatonStreet OAKLAND, CAL.: «9 Itth Street 

DENVER. COLO.: 247 Coronado Building 



IVfAINURACTURBD SOUBUY HV 


THE G. DROUVE CO., 


BRIDGEPORT 

CONN. 


ALSO SOLE BANIIFACTUREBS OF THE **Aini SEVilGIfT. 

The Icfl Skylleht Caoatmctlmi In the world, and endorsed our kadlng rngineci-s und arcbikcti. 
Patented Jan. 2,1906, and trade-mark registered. Any infrlMgi^munt will be vigorously prusecuttsl 





lx Answeeino Adveetisbubnts it is Dbsieablx that You MiirrioN HARDWARE DEALERS’MAGAZINE, 
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The Cleveland Enameled Wash Boiler 

New and unique— 
-already 



An Assured Success 


Made of No. 18 Qauso 5teel« 14 
X 28 laches In size «nd 10 Inches 
deep. Enameled chocolate outside 
and white Inside. Can be so per¬ 
fectly cleansed after use as to be 
ready for any other service. Very 
convenient In preparing the My 
threshing day dinner on the farm 
for yegetablest soup or coffee. Very useful In dyeing carpet* rags or other materials. 
Rtted with an end faucet when so ordered. Try one with your next order. 

Ask for prices* also our New Illustrated Catalogue of loiva and Volcanic Enameled 
Ware and 

FREE SAMPLE WASH BASIN. 

Mention Hardware Dealers’ Magazine. 

THE CLEVELAND STAMPING & TOOL CO. 


OUrEVEUrAISD, OHIO 


ROBT. F. HALL* Portland* Oregon ^ 
Pacific Coast Agent 


SPENCE MPQ. CO.* Agfiot 
St. Paul* Minn. 


AWAY UP 

in Appearance 
and Convenience 
but > ^ 

Weatber-Proof 
Alfimlnom Finish 

Handsome 

Decalcomania 

Front 

Spring Top 
Ldter Slot 



When Door Is Opened 
Mail Is Bronght 
Forward 


Away Dowd 

in Price 


The City Gem 

3 in. deep, 6 in. wide, 9% in. high. 


Made Only By 

The Peck-Hamre Mfg. Co. 

BERLIN. WISCONSIN 




A Quick and 
Profitable 
Seller 


An Ornament to 
Adorn Any Home 

If your jobber can*t 
quote yoo WRITE 
US, and we'llmake 
yon a special de* 
liwered price until 
be falls in line 


Also makers of the 
GEM LINE OF 
Rural Mail Boxes 

THE GEM LATCH 
for sliding barn doors 

THE AUTOMATIC 
TRUCK 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pages. 

























June, 1907. 


HARDWARE DEALERS’ MAGAZINE 


1241 



Now is the time to see those customers 
about Horse Mowers. COLDWELL’S IM¬ 
PROVED HORSE MOWERS are guaran¬ 
teed to give satisfaction. 

We have ready for the trade a 
New Itawn Mower Grinder. 

■ ■ SEND FOR CATALOGUE 

COLDWELL LAWN MOWER CO. 

NEWBURGH, N. Y. 


V I ^ 1 ^ ' I 

Ik Answering Advbrtisrmbnts it is Dbsirablb that You Mention HARDWARE DEALERS’MAGAZINE, 



















Our Catalogue 
for 1907 now 
ready. 

Write us for 
prices. 


Chadborn & Caldwell Manufacturing Co., Newburgh, N. Y. 


THE METAEEIC 



Basket Grass Catcher 

la made of €■ aLvaiiized Wlrn. It fits any 
lawn mowerj and miiy b# attached or 
detBcbed instantly .Ills licht, strong 
and durable. 1 . $ 1 . 50 ; 

No. 2 . Tbe Hardware 

Jobbers selL them. 


GST 

TBS 

BSST 


Address PERRY DIXON CO. 

MerrtUB Park. ST- PAUL. MINNESOTA 



Selling Agents. J. C. McCARTY & CO. 
21 M\inray Straat, New York. N. 


WORCESTER 

Lawn Mower Company 

WORCESTER. MASS. 


Consult BUYERS* REFERENCE TO 


€aif CiiN^lig 6rs$$ CMdcn 

ar« piiw M ad e wldi 

OalruBlted StMl BaMMi 

having mdjmtnble Front 
u wall u wiih regalar 
tema Made la two ttaaa, wila 
fiiaaysleeor make m iwi 

-aad “ ——d 

eadre 



tffl aadre MuafMiiM 
ib i oegh Hardwaielw 
her*. Maavteonikf 



St. A mt k mj 


THE CHAMPION SOD CVTTER 

Reversible Knife. Sicks and bottom 
one piece of steel. No opening to 
get choked. Roller regulates the 
thickness of the sod. ^ 

Gu^kshot 
reversible 
and ciB be 
changed in • 
minute. The only Sod 
Cutter that will oA 
both ways. Without 
having to remove the sod will cut 30,000 W 
per day. For circular and particulars write 

GEORGE LANE. Havertord. Pt 



ADVERTISEMENTS OK Last Pagxb. 











































In Answsiing Advsbtisements it is Desieablk that You Mention HARDWARE DEALERS' MAGAZINE. 
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The Fountain Sprinkler 

IT WILL INCREASE BUSINESS IN YOUR STORE JUST AS IT 
INCREASES THE GRASS ON THE LAWN. 


THE FREE DISPLAY EASEL HELPS 


MORE BEAUTIFUL 


FOUNTAIN. 
MADE OF BRASS 


ALL THE 



Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Pagh. 
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If 


Of the 
grind¬ 
stone 
or any 
other 
apparatus 
for sharp¬ 
ening 

table or kitchen cutlery or edge 
tools of every kind are our 

HAND AND FDDT PDWER 

CriiHlers I Tiol Shri eiers 

Four tizet. Needed in ererj borne—ereiy day 
in the year. 

Every grinder guaranteed. 

Be sure; Get our catalogue with Discounts to 
the trade—to-day. 

ROYAL MANUFACTURING CO. 

281 E. WALNUT 8T. 

LANCASTER, PA., U. 8. A. 



The No. 1 and No. S Fire Fob are 
exacOy alike, except In size 



No.SRreM-ld.R.Nel 


The No. 6 Fire Pot 
will do any work 
that can be ac- 
complished by 
other makes; do 
it quicker, use less 
gasoline, and has 
many advantages 
not found in other 
makes that make 
it of great value 
to the user. 

Meehanies say they 
cannot afford to use 
other makes if they 
cost nothing. 


Jobbers supply the No. 1 at $6.00; the 
No. 6 at $4.60; or we will. ship direct 
if cash accompanies the order. 


CXAYTON & LAMBERT MFG. CO. 

Detroit, Mleh.. U. S. A. 


BISSELL’S 


FAN OFFER 


tn Force from May 15th 
to July 15th, 1907 

We have imported direct from Japan, 300,000 
good quality folding Fans, specially prepared for 
us, and we will ^ve these out to our customers 
during the next sixty days. Dealers ordering Bis- 
selFs “Cyco” Bearing sweepers during the period 
our Fan Offer is in force, will receire the fans 
free, in accordance with the conditions of our 
Fan Offer. 

The Fans will please your customers, thereby 
advertising you, and at ^e same time will help 
the sale of our goods during the warm season. 

Please write us for full particulars regarding 
this Liberal Offer. 

BISSEll CARPET SWEEPER CO. 

GKAMD unm, NtCB. 

(Largest and only exclusive manufacturers 
of carpet sweepers in the world) ■ 
BruLncKes i 

New Yoik Toronto London Paris 


[ THF, HlOMTOlv' 
iV/OODiiAijrao 


[RONTOWOflTO 



Before purchasing 
consult oa 


Fe Ee Lee Hardware Aifge COe 

10 McdiiBic St. 
lAITFOED, CONN. 


MAKUB8 OF 



Clothes Dryers, Tack fullers. Harking Awls, Towel Holders, VIsm, Slaw Gutters, Can Openers, Tobacco Gutters, Goat 
Hooks, Inside Clothes and Towel Racks, Screw Drivers, Whip Sockets, Cork Screws, Glass Cotters, Mincing Knives, 
Curry Combs, Garden and Floral Tools, Lemon Scmeesers, Nut Crackers, Ice Picks, Spoons, Cake Turners. 

Send for Catalogue and Price t 


lit Answixing Advxxtisbkehts it is Dssixable that You Mention HARDWARE DEALERS' MAGAZINE. ^ 
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Samples from our complete line of Batib Room 
Trimmings. Catalogues of Batii Room Trimmings 
and Furniture Trimmings sent on request. 

AMERICAN RING CO., Waterbury. Conn. 


CAST AND WROUGHT BRASS KNOBS 
BRASS UPROISTERY NADS 


OTHER FURNnURE IUMMINCS IN 
GREAT VARIETT 


BRANCH I New Yorj^ 1 ft 2 Hudeon 8t. 
OPP1CB8 ) Boston, 170 Summer St. 


Chicaco, 199 Lake St. 

Oakland, Cal., Temporaiy office, 20B Woodmen Bld^. 



These goods take the place of the high-priced 
brass line, at a much lower price. Nickel plated on 
brass plate. Low in price. High In quality. Bend 
for Circular. 

Porsyth Manufacturing 6o. 

BLJRRAUO, N. Y. 


GENUINE BARNES 

PIPE CUTTERS 

Kerosene Furnaces 
Bicycle Wrenches 

Hand and Foot Power Sawing Machinea 
Brass Tubular Steering Wheels for Yacfata 

MANUFACTURED BY 

The Barnes Tool Company 

NEW HAVEN» CONN.» U. S. A. 


HOTTEST ON EARTH 

PROVE IT 

SmaH in size. Only 
g ^ § 1 two inches thick. 

Guaranteed. 

No. le 

K J ^AUTO TORCH 

Price each, $3J5 net 

The Turner Brass Works 

H FRANKLIN ST. CHICAGO, ILL., U. S. A. 


CoNiULT BUYERS' REFERENCE TO ADVERTISEMENTS os LAfty Paom. 
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MANUFACTURED BY 

NOVELTY MANUFACTURING CO. 

JOHN Ik Av.. »«P** K. WATEHBTOY. CONN. 





Now is the time 
to stock up with 
OUR. LINE. 
Do aot delay. 
Write to-day for 
cataloflrue K. 


ever IM Patterns. Are SelM Wnn, NIekeleS 

Ask yonr Jobber about our goods 



ORDERS 

pilled 

PROMPTLY 




ill 


Everythlnit 
coBW to the 
man who / 
^•ftortho \ 
things some 
other fellow 
M waltlnif 


Hi 



Butler's Tray and Stand 


No. I 

Invalid Tray 


No. 3 

Towel Arm 


UDELL QUALITY 

Your trade wants the best goods you can buy, . 
and we have the best, 

HOUSEFURNISHINGS* WOODENWARE 
AND LADDERS 

Catalog to Dealers Only 

THE UDEL WORKS, Indianapolis, Ind., U. S. L 

Eastern Representatives: W. A. STOKES A CO., SO Warren St, New York, N. Y. 


In Answiring Aovertisements it is Desirable that You Mention HARDWARE DEALERS’ MAGAZINE. 
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Can You Move a Hot Stove? 


Hot or cold, big or little, the Baltzly will move 
them so easy you will hate to take the money. 

Made of steel. Not expensive. A pos¬ 
tal will put you in touch with 400 
articles that will bring the people 
■ and their dollars into your store. 
Write now before you forget it. 


Areada Hfg. Co., Froaporl, IIL 


Wc Know How to make what wc show here 

WRITE EOR CATAUOaiJB “M** 



THE ROSTAND MANUFACTURING CO., MUford, Coi^ 

Consult BUYERS’ REFERENCE TO ADVERTISEMENTS oil Last PAGia. 














June, 1907. 


HARDWARE DEALERS’ MAGAZINE 


1249 


THE LAW SAYS 
“ Food Mast Be Pure ” 

And the People Demand Cooking 
Utensils That Do Not Warp, Scorch, 
Bum, or Spoil That Food. 


11 Mens Uf luiMSS F«r¥M li tir 



«NEVER-BREAK** 

Steel Spiders, Griddles and 
Kettles 

Advertised in the popular magazines 

Tk* G^nuim Brmnda ^^NEVER-BREAKr 
ImitmtUm F$0i tkt F00li»h* 

THEAVERYSTAMPINGCO. 

tacUttlliniMnMn. CUVfXANlKOno 


ROLLMAN 


CHERRY SEEDER 



THE PERFECT CHERRY SEEDER. 


ROLLMAN MFC. CO.. 

Mount Joy, Pau, U. S. A. 

Selllag Afente, JOHN H. GRAHAM & CO. . 
113 CbuBiMn StrMt, N«w York 




POTTER MANUFACTURING CO., 

MANUFACnmEBS OF 

High Grade Basting Spoons, Mixing Spoons, 
Cake Turners, Minting Knives, Garden 
and Floral Tools, &c. 





XHIS 

Pot Cover Cabinet 

FURNISHED ▼ITH OUTFIT 
OF OUR NBJF 

Spring-In Handle 

Pot Cover Adjusting a Spring-in Handle. 

For further information write 

LASHER MFGi CO.. Inc.. Davenport, 

In ANSWBnxifo AnvinTissicgNTS it is Disiiabli that You Mention HARDWARE DEALERS’ MAGAZII^^ 
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TME OISrUY 

Genuine Dripless Strainer 

The best and handsomest strainer on 
the market. Superior in quality, but 
L«9 low in price. Good margins for job- 
ber and dealer. Made only by 

Watson«Porter*Watson eompany, Ltd. 

LJIVA£>IL,L,A. MICHIOAN HE^ 


THE HIU. 

Patent Egg and Cream Beater 

MODERN—RAPID—EFnCIENT 

A prominent dealer says— 

**The Hill is as far ahead of the old-fashioned 
machines as they were ah^ui of a fork.” 

If your jobber canpot furnish them—write us. 

TBE HOIBROOK MFG. CO.. 


ASK YOUR JOBBER FOR 




Ready for «m 


Taken apart for ala 


Hanson’s Universal Balance 
and U. S. Family Seales 


No. 1, 24 lbs. by ounces. | 

No. 6, 24 lbs. by ounces. Made ; 
with Porcelain Enameled Pan. 

No. B8, 24 lbs. by ounces, with 
polished Brass Scoop, 12x7 In. 

The ScalesThat WUl 
Hold the Trade 


Capacity, 24 lbs. 

No. 24. Steel Top 
No. 20 Scoop. 

No. 22 Scoop with 
flat form. 


HANSON BROS. “* 



S&l4. 



HATCHETS 


COMBINE 


TEMPERED STEEL 

PAT. AUG. 21,1900 

BUR6ESS-N0RT0N 
MFG.CO. c.V' 

^V'A.ILL# 


Quality, Style and Finish 

AT A REASONABLE PRICE 

SEVEN STYLES 

Inquire of your Jobber or wcTitR. MB.kere 


Consult BUYERS* REFERENCE TO ADVERTISEMENTS on Lam Paoia 
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The B. G. Bihb Stove Go. 

MAKERS OF NION GRADE 

COOK STOVES, RANQES, HOT-AIR FURNACES, 
FIRE-PUCE HEATERS, AIR-TIRHT WOOD 
STOVES, HEATINO STOVES of all 
kinds, HOLLOW-WARE, Eto. 

C«t«l*gH« and Prioaa an Applieatlan 

101 to 109 Ugbt St. RALTIMORE, MD. 


In AHtwiiitHQ Adv*»ti»»k|!mts IT u THAT YoH MENTION HARDWARE DEALERS’MAGAZINE. | 

Digitized by ooQle 


A Low-Priced Steel Furnace 


Marshalltow^n Hurnaoe Company 

MARSMAL,L,TOWN, IOWA. 


An all steel furnace in which the lire pot, fire, 
smoke and gases are enclosed entirely within 
a shell of heavy steel plates, riveted together like 
a steam boiler, absolutely gastight, is a high- 
grade product, but heretofore has been high- 
priced as well. 

THE EQUATOR 

is a gastight, steel furnace at a Very Law Priee* It has 
no packed joints to loosen and leak gas. It has 
upright smoke travel to prevent soot accumulat¬ 
ing to retard radiation. It is made of very heavy 
steel, more durable than any cast iron furnace. 
By its peculiar construction the smoke is drawn 
to the bottom of the steel shell, thus heating the 
entire radiating surface, whereas most steel fur¬ 
naces fail to heat the lower one-third of their 
surface. It will meet any competition. Write 
lor catalog and dealer’s discounts. 


No. 2. 17x24 


“THE ARROW CAN” 

Tmdt Mark ReffMered U. S. Pat^ Office, 


For Ashes and Garbage 

An improved Pressed Steel Can 
which has no rivets to poll oot, 
linked hooiw to poll off, or thin bot¬ 
toms to root oot. Galvanized after 
assembling. 

Body is in one piece, having flotes, 
inside of which are one-half inch 
iron rods run throogh holes in solid 
top and solid bottom, making it 
impossible to poll the bottom ahd 
top apart. 

Heavily Reinforced (Patented) 

THE ARROW CAN CO. 

(Incorporated) 

Pressed Metal Spedaltles 
S5 Warrea St., NEW YORK 
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Dana 


Food 

Choppers 


Make Money for Tou 

because we tell your customers how good they are; and because 
wnmen who buy them, te/l their friends how the Dana Food 
Chopper helps the cook 

The oaljr Food Chopper pot sold hy 
cetelodne honeee or depoHoiept eloree 
amd edvertieed hid la home popere. 

Bj giving complete and lasting satisfaction 
to your customers, Dana Food Choppers help your general sales 

ASE Youm JOEEEE 

THE DANA MFC. CO.. Cincinnati, O. 10 Warren St., N. Y. 


Write fc»r 


MopWrlader 


off her 




'^AMERICAN TWIN” 

Sold by lesding 
jobbers 

Catalog sent free 


Freezes two flavors of Ice Cream or an Ice 
or Sherbet and Ice Cream at one and the 
same time, in one freezer-- -Sonie’ 
thing entirely new—never done 
before. 


**THE OLD 

FAVORITES” 


THIV ARE 

Wall A(lv«rtl>a<i 
In DsmanU 
Easily SoiO, 
SBtlsfaotorf tri Use 
Of iCnown Rsputatlon 


THEY BXOBL IN 

Easy Running 
Quiok Frooslng 
Boonomy 
Convonlonoo 
Fmotloal Rosults 


••LIGHTNING 


••GEM 


••BLIZ2:ARD ” 


THE BEST ICE CREAM FREEZERS in practical use. because convenient, compact 
in size, use smallest amount of ice and salt, run easily, freeze quickly, produce smoothly 
frozen creams or desserts with little bother and less work. 


North Bros’. Mfg. Co., Philadelphia 



We are large manuhe- 
turers of Ironing Boards, 
Long, Step andEztension 
Ladders, Bread Boards, Skirt Boards, 
Clothes Horse and Packing Boxes. 


Please Send for Catalogue **A’* to 

F. SMITH & SON 

CLINTON IOWA 


C0K*UW BUYERS’ REFERENCE TO ADVERTISEMENTS on I.AW Pao». 

oogle 


Digitized by 
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Extensfon Foot 
for Ladder 

ADJUSTABLE 

TO ANY UNEVENNESS 
OF THE GROUND 

Simple and Safe 
Fits Any Ladder 

^ DEALERS WANTED 

HmCAN POTTEE Cf. 

PWOtlU-M-BwlMa. N. T. 


UMBRELLA 

CLOTHES 

BAR 


.The White Mop Wringer 

Doe* Perfect VFrlBglnii with Perfect Ease 


TN^ 

^ 5 CO 

^6 pUetJMi !♦ Ch^eim;^ 


^ % 

Woods ■ 

Oil-filled \ ' 

resist water, 1 - ^ , 


Steel Springs 
Warranted. - 


THIS 

TBADB MARK 


Unbreakable 

Lever. 


Securely 
fastened by 
a unique 
and patented 
method. 


FITS ANY PAIL 
wjt^ut fastening. 
Stays there 
firmly. 

Fits the inside 
of pail here so 
as not to 

puncture iron pails. 


OUARANTBES 

SATISFACTION 


WHITE MtP WRINCER C«. 

FULTONVILLEg N. Y. 
U.S.A. 


SIX PATENTS 
Beware of Infringements. 


WHY 

LOSE TIME 
AND MONEY 

with old-fashioned, hard¬ 
working, unsatisfactory 
wooden washers ? 

Up-to-date dealers 
should investigate our 
unique proposition. 


SANITARY PARAUON 

metal washer 


Awitfrica'i greatest cashing machioe. 
iir »urc to write for out Ijlcralure. 


PARAGON MFG. CO., (INC*) 1S78 Carroll Ave.» ODCAGO 
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Simple -Perfect - Water-Motor 



Washing Clothes Without Work 


The ROYAL 

MYAL—A Sdf-prapdlB| Washing Machine. 
It does all the work. 

The simplest, most durable amd only suc¬ 
cessful, absolutely reliable water-motor 
Washing Machine on the market. 

Attach supply hose of the water-motor to 
the faucet, place exhaust hose in the sink, 
turn on the water and in twenty minutes 
your wash-day troubles will be over. 

Ne ■ere dreigeryt no more standing over a 
hot steaming waiim tub, rubbing away your 
health and strength. 

The MYAL does all this for you. 

TheMYAL is simple in construction and w il 
not get out of order. It is made of carefully 
selected, thoroughly kiln-dried Louisiana red 
cypress and in appearance it is most beauti¬ 
ful. Write »le4ay. 


WAYNE MFG. CO^ m, Jk.. 



...THE... 


WHITE DAISY 


Tke Most Perfect Bobber Type 
of Washer Ever Prodaced 

Double Ball Bearing Throughout, 
Corrugated Tub, Hinged Cover, 
Adjustable Drip Board, and 
Fully Guaranteed. 

WHITE ULY WASHER CO. 

Toledo, Ohio Davenport, Iowa 



BCdov roe u«c 


Auxiliary Ironing BMrd 6o.’t 

VERIBEIST 


size—T eneth, M Inoh^e. Price. $14 per eroee 

Width, 6 and S 14 Inchea. 8 Doaen In Box 
MANUrACTUHSO BY 

AUXILIARY IRONING BOARD CO. 
Rocheeter, N. Y., U. S. A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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ZINE. - 

oogi 


Headquarters 


OF THE 


WORLD 


MICHINES 

This entire plant is devoted exclusively to the manufacture 
of Washing Machines—having by far the largest capacity of any 
in existence. We make 15 different styles of the most modem 
and up-to-date washers on the market. Your inquiries for 
prices, etc., will be appreciated. 


H. F. BRAMMER MFG. 60. 

DnvENPORT, lewn 
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YOU ARE IflE mim WE WANT 

to handle 

Horton Anti-Calalog-Hoiise WasAiers 



HORTON WASHERS are guaranteed to 
stay sold and will allow you to meet Catalog- 
House compdition in every way. 

HUNDREDS of THOUSANDS in use now 
that advertise for you. 

If a certain style of Washer does not seH 
in your community, surely one of our com¬ 
plete line will satisfy your trade. 

Simply drop us a postal for catalog and 
%ve win do the rest 


Horton Mfg. Co., Ft. Wayne, Ind. 


MOi* 




They arc so thoroughly Good that they always give^ 
satisfaction. 

They are Best by Test wringing any kind of mop dryer 
tlian any other Mop Wringing device now offered. 
We court a critical test to see how our claims arc 
substantiated. 

They are built scientifically correct, thus affording ease 
of operation and reducing labor to the minimum. 

They are the Simplest anti Most Practical offered. 
Nothing to get out of order. No springs in pail to 
entangle mops. 

The sales on them are Greater than the Combined Sales 
of all others made. They sell themselves. 


Our OHIO DETACHABLE FLOOR 
MOPS and REX DISH MOPS arc Just 
as good trade winners as our EAGLE 
MOP WRINGERS. 

Strengthen your business and increase 
your sales by Handling the Best. 

Our catalogue tells you more about them 
and a postal card will bring one. 

EAGLE COOPERAGE WORKS 

CIRCLEVnXE. OHIO. U.S. A. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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Mchrig’s Palenl IMt« Rkel d^pcr 


ii»nin.cgL,tLhii.iiiL 




LtoW, strona, Ppuwr^ DwrahU. No. 1 cats 8-4 or leas; 
No. 2 cuts 9-16 or leas; No. 8 cuts 1-8 or lees; No. 4 cute 8-8 or 
lees. Cute close to work Highest TesUmoiUdla from Job¬ 
bers and Ckmswners^ Send for circular. 


'Angle Benders 



Wre Escapee, Jail Work, Lawn Seats, Ornamental Iron 
Work of every de scription. Send for Catalog,8tatlDGr wants. 

606 STBDCfllRAL m6N C6., 6 Warrea $t. SaBdMky. 6hls 


Mr. Hardware Manufacturer 

How do you mark your goods? In the old- 
fashioned way? If so, we can Interest you. 
Write for catalogue 600-M which describes our 
method fully. 

DWIGHT SLATE MACHINE CO.» 

Hartford. Conn.. U. S. A.. 


nd QUICK SELLER 


11 . HlllS 

Strep dressing contains no.enery 
Warranted not to injure fxor . 




Finest Rasor Strop Dresslns ever put on the market. 
_ _ ,.^1^ by every dealer on the Padflo Cdast. 

B. J, HALL, 517 Market St., San Francisco, Cal. 



and MOTORS. 6t6. 

OPERATED BY WATER 

EflElclent as Electrically - operated 
goods. Agents wanted. Big profits. 
1 Circular gratis. Copyrighted booklet, 
• postpaid, 10c. 

CopTrightod, 1906, A. ECSENIESG M6T6R 5 MK. C6., 
by A. Ro«iib*rg Bcpt. H. BaltlnMre, M4., U. S. A. 


JACKSON’S ALIfflONDM LINE LEVEL 


K JACKSONS A 
I LINE LEVEL I 

gPAT.JAN.PIim| 


To take the place of the 
old style straight edge. 
. Mounted on handsome easel 
display cards. Ready sellers 
wherever shown. 

K Write for circular and price. 

f J. A. BARKER 
PMtoo llda., PmSEiniG. PA. 


■OSLIPPlia-IO TEARlia 

with the "Columbia” Can Opener a 




- We mRke hand-iK>wer bend- 

UHIb V———^ bn for forming angle* In 
MjliPir^ stock l-ln. thick and under. 

uifht Btock can be bent cold 

WALLACE SUPPLY COMPANY 
a W, Wan litagton 8t. . - CHICAGO, ILL. 


Rural Mail &ox 

has the largest sale of any rural 
mail box manufactured. Well 
made, neat in appearance. Low 
in Price. This is what makes it 


Jobbers of the United States or direct to the trade. 

H. E. OA, Sole Manfaeliirers, 

»*> to 8lt No. Salin* Street. SYRACUSE. N. Y. 


OCT roc BEST 

Aiinslable Spring Steel 

ROOFING BRACKET 

P6R CARPENTERS AND PAINTERS 
Manufactured by 

W. P. GRISWOLD ft CO. 
SI Mu St. Springlidd, Mnt. 


ha.ndl.e:s 


For Axes, Picks, Sledges, Msuls, Hammers, Hatchets, 
Rsilroad and Mining Tools. Ask your Jobber for 
Hartwell’s Brands. 


HARTWELL BROTHERS. Chicafo Heights, His. 



Avoid the annoyance of overfiow- 
/y Ing oil. THE NEVER SPILL 
(LAMP AND LANTERN FILLER 

tells yon Just when you have poured 
enough kerosene. Attractive connter 
card, with sample attached, mailed to 
dealers on receipt of 15c. In stamps. 
(Retail, 26c.) See how fast customers 
call for them. Wllmot Castle Co., 
17 H Elm Street. Rochester, N. Y. 




^ . 



PARKER WIRE 

Worcester, Atooo., U. S. A. 

Manufacturers 

Wire Hardware 


WRITE US FOR PRICES 
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For Sale. Help Wanted, Etc. 


Want to 
Buy or 
S o i t a 
Sioro or 
Faotory 7 


you want to Sell your Business, I will try to 
^|ftnd the man who wants to Buy a Business like 
yours. If you want to Buy a Business I will try to 
find a Business such as you want. I charge nothing 
unless I am successful. My Commission, if I find a 
Buyer for your Business is: Two per cent, up to 
110,000. One per cent, in excess of $10,000. The 
Seller pays the Commission, the Buyer pays nothing. 
Send particulars to 

DANIEL T. MALLETT. t$S ArMdway, New York diy 


RARE BUSINESS OPPORTUNITY—FOR SALE— 
A managing interest in a well established and suc¬ 
cessful company, manufacturing a line of quick sell¬ 
ing Hardware Specialties. One of the members is 
obliged to retire from active work on account of 
health and will sell an interest to the right party 
who can manage the business. ^ Location is in 
Illinois. This is a rare opportunity to secure an 
interest with services in a solid business. For par¬ 
ticulars address ‘‘Illinois,’* care Hardware Dealers* 
Magazine, 258 Broadway. New York. 


RESPONSIBLE manufacturing concern wants sales¬ 
men who are- calling on the hardware and kindred 
trades, to handle as a side line on commission a 
good line of el^trical suoplies and novelties. Ex¬ 
cellent opportunitv for rignt men. Address in con- 
Mence, stating full particulars, “Electrical,” care 
Hardware Dealers* Magazine. 253 Broadway, New 
York. 


W.\NTED—Salesmen to sell our new Sash Lock, to 
jobbing and retail trade; weight, IH oz. Sell on 
sight, simple and perfect, good commission. Send 
12c. for lock and postage and secure territory not 
covered. Worthington Roller Screen Co., Hagers¬ 
town, Md. 


H.XRDWARE BUSINESS for sale in northwestern 
Ohio, doing an annual business of between $25,000 
and $30,000; population of city, 10,000. For par¬ 
ticulars address “Northwestern,” care Hardware 
Dealers’ Magazine, 253 Broadway, New York. 


I'OK SALE—.Small Hardware Store, with Tin Shop, 
at Sturgeon, Mo. Address “Missouri.” care Hard¬ 
ware Dealers’ Magazine, 253 Broadway, New York. 


Send for Optical trade catalogue, including compasses 
magnifying glasses, etc. L. Slanasse, 88 Madison 
street, Chicago. 


TURIN BUCKLES 



MERRILI, BROS., Brooklyn, n. v. 


WANTED—Salesmen to sell architects, hardware 
dealers, ship and car builders, a folding coat and hat 
hook to be built into walls of dwellings and con¬ 
veyances. Ornamental. Ask for pamwlet. THE 
CLIFT CO., 812 Cuyahoga Bldg., Cl^eland, O. 


FOR SALE—Hardware and Hoosefurnishing Store in 
Pennsylvania. Stock and fixtures amount to $26,000. 
Established 16 years. For full rarticulars address 
“Pennsylvania.” care Hardware Dealers' Magazine. 
263 Broadway. New York. 

FOR SALE—Hardware store in Indiana. Qean stock, 
no implements, does a business of about $80 per 
day, mostly cash at 85 per cent, profit. Rent, $50 

E er month; long lease if wanted. Only two other 
ardware stores in city of 12,000 population and 
good country surrounding. Must be sold promptly 
tor good reasons. Address for particulars, “Indiana,** 
care Hardware Dealers’ Magazine. 253 Broadway. 
New York. 


WANTED—Man to take charge of bousefurnishings 
and hardware department in our department store; 
must be live, active man. good merchandiser, and 
thoroughly acquainted with department store busi¬ 
ness. Good position for sober, reliable man. Write 
at once, giving full particulars, experience, etc. 
Correspondence strictly confidential. SCHUNEMAN 
& EVA NS, St. Paul, Minn. _ 

WANTED—HARDWARE SALESMAN—A young 
man to take charge of the retail department of an 
up-to-date hardware store in a town of 30.000 in- 
hibitants, that understands all branches of the busi¬ 
ness, especially builders’ hardware; that likes to 
work and hustle, and can handle men. .\ good op¬ 
portunity for advancement. The best of reference 
required. Address “X. C.,” care Daniel T. Mallett, 
Pub. Hardware Dealers’ Magazine, 253 Broadway. 
New York. 


WANTED—To buy “Sarhson” Nail Pullers. State 
quantity on hand and price wanted. Address “Nai? 
Puller,” care Hardware Dealers’ Magazine, 253 
Broadway. New York. 

AGENTS W.\NTED—To sell our specialties in En¬ 
ameled Ware to Hardware and Housefurnishing 
(ioods Trade. Enamel Specialty Mfg. Co.. Box 600, 
Pittsburg, Pa. 



The Johnson Trayless Tackle Box 


Opens flat from center like a suit case. 

Not a tray to lift out or spill contents about. 

MERRIAM MANUFACTURING CO. 

DURHAM. CONN. 

EVERYTHING IN TIN BOXES FOR HARDWARE DEALERS. 


Consult BUYERS’ REFERENCE TO ADVERTISEMENTS on Last Paces. 
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Smith ft Son, F.1232 

Smith Mfg. Co., P. H...1126 
Snowflake Axle Grease Co. 1110 

Solderlne Co. 1122 

Sommer’s Son John .1272 

Southington (jutlery Co. .1234 
Specialty Mfg. Co. (Minn.) 1242 
Springfield Level ft TL To. 1216 
Spring Steel Fence ft.Wire 

Co.1226 

Standard Stamping Co...1244 
Stanley Rule ft Level Co..1075 

Stanley Works .12M 

Star Expansion Bolt Co. .1061 
Starr Bros. Bell Co., The.1062 
Starrett Co., L. S., The..1121 
Stelnrelch ft Co., G. L. ..1210 
Stevens Arms ft Tool Co..l270 
Superior Spring Hinge Co..1228 
Sycamore Wagon works..1116 
Syracuse Chilled Plow Co.l213 

T 

Taplln Mfg. Co., The_1106 

Taylor ft loggia Fdy. Co.l213 
Tbomaa Auto-Bl Co., The. 1101 

Tower ft Lynn Co.1216 

Townsend Co., C. C ft 

E. P.:.:,,.1124 

Tuck Mfg. Co.me 

Turner Brvss Wks..ll() 6 , 1246 

u 

Ddell Works, The.1247 

Union Elev. ft Mach. Co.l226 

Union Hardware Co.1094 

Utica Drop Forge ft Tl. Go. 1066 

V 

Vandegrlft Mfg. Co., The. 1119 

W 

Wagner Mfg. Co.1102 

Wall Mfg. Supply Co., P.1062 

Wallace Supply Co.1267 

Walworth M^. Co.1271 

WaahingtoD Trust Co_1207 

Waterbury Farrell Fdry. 

ft Machine Go.1113 

Wataon-Porter-Wataoh Co. 1250 

Wayne Mfg. Co.1254 

Welaa, Louis T.1087 

Western Clock Mfg. Co.. 110.3 

West Haven Mfg. Co.1218 

White Lily Washer Co... 1254 
White Mop Wringer Co.. 1253 
Wiebuacb ft Hilger, Ltd.. 1070 

Wlkox Mfg. Co.1228 

Wilkinson ft Co., A. J...1229 
Wilkinson Shear ft Cut¬ 
lery Co. .1087 

Willlamelon Wire Novelty 

Co., C. T.1107 

Winslow Skate Mfg. Co.. 1096 

WIss ft Sons Ck)., J.1093 

Witchell-Shelll Co.1006 

Woodbouse Chain Wka..1209 
Worcester Lawn Mower 

Co.1242 

Wright Wire Co.... 1222, 1225 

Y 

Yale ft Towne Mfg. Co., 

1065, 1212 

Yawman ft Knapp Mfg.Co. 1238 
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BUYERS’ REFERENCE 
TO ADVERTISEMENTS 


CAREFULLY CONSULT the advertising pages for announcements of seasonable goods and special 
offers. It pasrs every Buyer to keep posted. . , . 

If you don’t find what you want write us. We have a complete catalogue file which we place at your 
service. 


Abrsuslwe Materlala 

Pike Mfg. Co., Pike, N. H. 
Addinv Bfacaine 
Automatic Adding Machine Co.. 339 
Broadway, New York. 

AdJnatera. Blind 
Coluinblan udw. Co., Cleveland, O. 
Ives & Co., H. B., New Haven, Ct. 
Hillers Falls Co., 28 Warren St., 
New York. 

Bussell A Erwin Mfg. Co., New 
Britain, Ct. 

Adjnaterat Caaement 

Beading Hardware Co., Beading, Pa. 
Bussell A Erwin Mfg. Co.. New 
Britain, Ct. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Adjuatera, Hammock, Rope 
and Strap 

Covert Mfg. Co., Troy, N. Y. 

AA^ovlturat Implementa 

American Fork A Hoe Co., Cleve> 
land, O. 

Pratrle Mfg. Co., Indianapolis, Ind. 
Alookol, Denatured 
Berry Bros., Ltd., Detroit, Mich. 
Andlrona 

(See Fireplace Gooda.) 

Anale Bendera 

A 

Columbian Hdwe. Co., Cleveland, O. 
Apple Cnttera 
Bellman Mfg. Co., Mount Joy, Pa. 

Apple Parera 

Beading Hardware Co., Beading, Pa. 
Aabeatoa and Blavneala 
Johns-Manvllle Co., H. W., 100 Will¬ 
iam St., New York. 

Aah Cana 

Arrow Can Co., 35 Warren St., New 
York. 

Berger, L. D., 69 North 2d St., 
Philadelphia, Pa. 

Aab SIftera 

Gilbert A Bennett Mfg. Co., Chi¬ 
cago, 111. 

Hill Dryer Co., 316 Park Ave., Wor¬ 
cester, Mass. 

Anver Bita 

Jennings A Co., G. B., 42 Murray 
St„ New York. 

Maybew A Co., H. H., Shelburne 

FaUs, Mass. 

Ohio Tool Co., Columbns^ O. 

Bnasell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Anver Blta, Bzpanafwe 

Tower A Lyon Co., 95 Chambers 
St., New York. 

Anvera, Bartb and Poat Hole 

Eureka Fenee Mfg. Co., Richmond, 
Ind. 

I wan Brothers, Streator, Ill. 

Union Elevator A Mach. Co., 144 
Ontario St., Chicago, Ill. 
Antomatle Trncka 
Peck-Hamre Mfg. Co.. The, Berlin, 
Wls. 

Automobile Greaae 

Hughes Antl-Frlctlon Co., 196 State 
St., Boston, Mass. 

Automobile Jucka 

(See Jacks.) 

Automobile Lampa 

(See Lamps.) 

Automobile Suppllea 

Excelsior Supply Go., Chicago, Ill. 

' Manhattan Screw A Stmpg. Wks., 
166 West End Ave. New York. 
Mexger, Inc., G. A., 203 W. 80th 
St., New York, 


Motor Car Bquipment Co., 56 War¬ 
ren St., New York. 

New York Sporting Goods Co., 17 
Warren St., New York. 

Patterson, Gottfried A Hunter, Ltd., 
146-160 Center SL, New York. 
WUklnam A Co.. A. J., 180-188 
Washington St., Boston, Mass. _ 
Automobile Tublnv and 
Rima 

American Tube A Stamping Co., 
Bridgeport, Conn. 

Automobilea 

Stevens Arms A Tool Co., J., Chico¬ 
pee Falls, Hass. 

Awl at Brad, Belt and Scratch 

Tack Mfg. Go., Brockton. Mass. 

Ax Handlea 
(See Handles.) 

Axea and Hatebeta 
Arcade Mfg. Co., Freeport, Ill. 
Bnr^ess-Norton Mfg. Co., Geneva, 

Peck Edge Tool Co., Cohoes, N. Y. 
Wlebusra A Hilmr, Ltd., 9-16 Mur¬ 
ray St., New York. 

Axle Greaae 

Hughes Anti-Friction Co., 196 State 
St., Boston. Mass. 

Snow Flake Axle Greaae Co., The, 
Fitchburg. Mass. 

Axle Greause—Graphite 
Dixon Crncible Go., Jos., Jersey 
City. N. J. 

Axle 6il 
(See OIU 
Babbit Metal 

Fahrig Metel Co.. 816 Hudson St., 
New York. ^ ^ 

Baby Walkera and Jnmpera 
Glascock Bros. Mfg. Co.,Muncie, Ind. 
Bank and Office Rallinv 
Buffalo Wire Wks. Co.,Buffalo. N.Y. 
Ludlow-Saylor Wire Co., St. Louis, 
Mo. 

Wright Wire Co., Worcester, Maas. 
Bailed Wire 
(See Wire.) 

Barrel Swinv* 

Glascock Brm. Mfg. Co.,Mancle.Ind. 
Baae Ball Bata 
Estes A Sons, B. B., 74 Warren St., 
New York. 

Bsuse BaU Shoe Platea 
Winslow Skate Mfg. Co., Sam'l, 
Worcester, Mass. 

Baae Ball Snppliea 
Draper-Maynard Co.,Pl 7 moutb, N.H. 
Baaketa, Wire 
Andrews Wire A Iron Wks., Rock¬ 
ford, Ill. 

Bath Room Flttinv* 

American Bing Co., W’aterbury, Ct. 
Buffalo Mfg. Buffalo, N. Y. 
Forsyth Mfg. Co., 308 Terrace St., 
Buffalo, N. Y. 

Manning, Bowman A Co., Meriden, 
Conn. 

Novelty Mfg. Co., Dept. K., Water¬ 
bary, Conn. 

Parker Go., Chas., The, Meriden, Ct. 
Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Taplln Mfg. Co., New Britain, Ct. 
Beatera 

(See Ca^t Whips.) 

Bella and Gonv* 

Mossberg Co., Frank, Attleboro.Hass. 
New Departure Mfg. Co., Brlatol, 
Conn. 

Reading Hardware Co., Beading, Pa. 
BasaeU A Erwin Mfg. Co.,New Brit¬ 
ain, Conn. 


Star Bros. BeU Co.. East Hamptoa. 
Conn. 

Wall Mfg. Supply Co.. P., AUe- 
ghe^. Pa. 

Belt Dreaatnv 

Dixon Cmclhle Co.. Joe., Jeraey 
City, N. J. 

Belt Hooka 
(See Hooka.) 

Beltinv 

Ames Sword Co., Chicopee. Maas. 
Belt Lacinjr, Steel 
Bristol Co.. Waterbary, Conn. 

Belt ImelnVf Wire Spooled 
Malin A Co., Cleveland, O. 

Belt Pnnebea 
(See Pnnebea.) 

Bench Screwa 
(See Screws.) 

Bencbea, Cabinet-Malxera* 
Grand Baplds Hand Screw Co., 
Grand Rapids, Mich. 

Bendera, Anvl« and Rye 
Wallace Supply Co., 915 Garden 
City Block. Chicago, ill. 

Bleyde Bella 
(See Bells.) 

Bicycle Immpa 
(See Lamps.) 

Bl^cle SnppUea nnd Sue- 

Excelslor Supply Co., Chicago. lU. 
New York Sporting Goods IT 

Warren St., New York. 

Smith A Egge Mfg. Go.. Bridgeport. 
Conn. 

Bieyelea 

Johnson’s Anns A Cycle Works. 

Iver, Fltchhnrg, Mass. 

Binder Twine 
(See Twine.) 

Bit Braces 

Millers Falla Co., 28 Warren St, 
New York. 

Beading Hardware Co., Beading. 
Pa. 

Bnasell A Erwin Mfg. Co., New 
Britain, Conn. 

Stanley Bole A Level Go., New 
Britain, Conn. 

Bita 

(See Auger Bits.) 

BlnekbourdSy State 
Johnson Go.. B. J., 88 Park Ro«. 
New York. 

Blnok Plate 

American Sheet A Tin Plate Co.. 
Pittsburg, Pa. 

BUnd Adinater and Safety 
Lock 

Garslde Htg. Go., The. Paterson. 

Blocks, Chain 
Ysle A Towne Hfg. Co.. 9 Hurray 
St.. New York. 

Blocks, Tackle 
Carpenter A Co., Geo. B., 200 S. 

Water St. Chicago. 

Fnlton Iron wka., 18 Brash St., De¬ 
troit, 

Unlon Hardware Go., Torrington. 
Conn. 

Boat Hardware 

(See Marine Hardware.) 

Boats, CaawM 
Glascock Bros. Hfg. Co.,Hancle.Ind. 
Boiler Makers* Tools 
National Cutlery Co.. Detroit, Mich. 
Boilers, Heatlnv 
Mott Iron Wks., J. L., 6th Ave. and 
17th St.^ew York, 

Boilers, waak 
Berger, L. D.. 60 North St., PhUa- 
delpbla. Pa. 


Msntlon Hardware Daaiars’ Magazine when correeponding. 





June,.1907.; _ PUYERS’^FEEBNCE^XO AJ)KM.RTISEMENTS_ . 1261 . 


Bolt «nd Mnt Mochlnery 

WAterbory-Farrel Fdiy. s Machine 
Co., WaterbnrXr Conn. 

Bolt Clippers. * 

Helwig IMg. CO.. St. Paul. Minn. 
Porter, H. K., Krerett, Maee. 
Boberte Mfg. Co.. SomerrUle, Maas. 
Schollbom Co., wm.. New Baren, 
Conn. 

Bolts and WnU 

OarUnd Nut & Blret Co., Pitts¬ 
burg, Pa. 

Borlnv BfoclUnes 
Ajax Mfg. Co., Pittsburg, Pa. 
Bottle Stoppers and Openers 
Taplin Mfg. Co., New Britain, Ot. 
Box Straps, Corners, Hasps, 

Ca^^Mft. Co., 19-21 Rooeevelt St., 
New York. „ 

Forbes & Hutchinson, 18 Henry St., 
Brooklyn, New York. 

Boxes, Hardware 
Green Co., A. H.. 97 Warren St., 
New York. _ „ « , 

Sheip Mfg. Co., Henry H., Colum¬ 
bia Ave. & Randolph St., Phila. 

%Ser C<^*H. B., 600 North 8 a- 
lina St., Syracuse, N. Y. 

Merriam Mfg. Co., Durham, Ooim. 
Peck-Hamre Mfg. Co., Berlin. Wia. 
Reading Hdw. Co., Reading, Pa. 
Taylor d Boggls Fdry. Co„ Clere- 
land, 0 . 

Boxes, Miter „ e,. 

MlUer FaUs Co., 28 Warren St., 
New York, 

Smith & Hemenway Co., 108 Duane 
St., New York ^ 

Tower & I^on Co., 96 Chambers 
_ St., New York. 

Boxes, Rural Mail 
Beseler Co., H. B., 600 No. Sallna 
St., Syracuse, N. Y. 

Peck-Hamre Mfg. Co., Berlin. Wls. 
Boxes, Tin, Stationers’ 
Merriam Mfg. Co.. Durham, Conn. 
Braekets, Folding 
Griffin Mfg. Co.,^Brie, Pa. 

Stanley Works, New Brttaln, Conn. 
Brackets, Ironinsr Board 
Rostand Mfg. Co., Milford, Conn. 
Brackets, Lamp 
Arcade Mfg. Co., Freeport, HI. 
Reading Hardware Co., Reading, Pa. 
Brackets, Ro^na 
Griswold & Co., W. R, 87 John St., 
Springfield, Maaa 

Wagner Mfg. Co., Cedar Falla, la. 
Brackets, Skelf 
Atlas Mfg. Co., New HaTen, Conn. 
Griffin Mfg. Co., Brie, Pa. 

Reading Hardware Co.. Beading, Pa. 
Bnssell k Erwin Mfg. Co., New 
Britain. Conn. 

Stanley Works, New BriUln, Conn. 
Taplin Mfg. Co., New Britain, Conn. 
Brackets. Skow Case 
Nashua Till Co., Nashua. N. H. 
Bracketa, Stair Rail 
Reading Hardware Co., Beading, Pa. 
Brass and Copper 
Hussey & Co., C. G., Pittsburg, Pau 
Plume & Atwood Mfg. Co., 279 
Broadway, New York. 

Bread Boards 
Smith d Son, F., Clinton, Iowa. 
Bread Mixers * , 

Landers, I'rary d Clark, New Brit¬ 
ain, Conn. 

Manning, Bowman d Co., Meriden, 
Conn. 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Bricklayers’ Line 
McPherson Line Holder Co., The, 
204 Continental Bldg., Denver, Col. 
Brooders, Poultry 
Reliable Incubator d Brooder Co., 
Quincy, Ill. 

Brooms 

Osborn Mfg. Co., Cleveland, O. 

Bronse Powders __ 

Bronze Powder Wks., Elizabeth,N.J. 

Brashes 

Gerte-Lumbard d Co., 208-210 Ran¬ 
dolph St., Chicago, Ill. 

Milwaukee Dnstless Brush Co., Mil¬ 
waukee, Wls. , ^ ^ 

Osborn Mfg. Co., Cleveland, O. 


Bnildingr Papers 

(See Paper.) 

Burnishers 

Tuck Mfg. Co., Brockton, Mass. 

BushiuRS, Adjustable Pipe ' 
Armstrong Mfg. Co., 291 Knowlton 
St., Bridgeport, Conn. 

Batcher Kniwes _ 

Case d Sons, W. B., Bradford, Pa. 
Forachner d Sons, Chas., 206 B. 

19th St.. New York. 

KlmbaU Co., C. J., Bennington, 
N H 

National (Tutlery Co., Detroit; Mich. 

Butcher Saws 
(See Saws.) 

Button Cases 

New Departure Mfg. Co., Bristol, 
Conn. 

Butts, Door 

Bussell d Brwln Mfg. Co., New 
Britain, Conn. 

Stanley Works, New Britain, Conn. 
Yale d Towne Mfg. Co., 9-16 Mnr^ 
ray St., New York. 

Cake Mixers 

Landers. Frary d Clark, New Brit¬ 
ain, Conn. 

Pritchard-Strong (^., 29 Circle St., 
Rochester, N. Y. 

Cake Turners 
Arcade Mfg. Co., Freeport, Ill. 

Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, Conn. 

Potter Mfg. Co., Geneva, O. 

White d Son, Ira F., 144 Walnut 
St., Newark. 

Calipers and Diwiders 

Starrett Co., L. 8 ., Athol, Mass. 

Can Openers 
Arcade Mfg. Co^ Freeport, Ill. 

BUls Mfg. Co., ^e. Mllldale, Conn. 
Lee Hdw. IHg. Co., 10 Mechanic 
St., Hartford, Conn. 

Melaselbach d Bro., A. F., Newark, 
N. J. 

Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Smith d Hemenway Co., 108 Duane 
St, New York. 

White d Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Cans 

(See Articles.) 

Carbide of Silicon 
Carborundum Co., Niagara Falls, 
N. Y. 

Carborundum 

Carborundum Co., Niagara Falls, 
N. Y. 

Carborundum 'Wheels 

Carborundum Co., Niagara Falls, 
N. Y. 

Carpet Stretchers 
Hunt, Helm, Ferris d Co., Harvard, 
lU. 

Carpet Sweepers 
Bissell Carpet Sweeper (3o., Grand 
Rapids, Mich. 

GoAen Sweeper Co., The, Grand 
Rapids, Mich. 

Carpet Whips and Beaters 

Andrews Wire d Iron Works, Rock¬ 
ford, Ill. 

Ely Mfg. Co., Theo. J., Girard, Pa. 

Carriave Heaters 
Chicago Flexible Shaft Co., 180 On¬ 
tario St^ Chicago, 111. 

Standard Stamping Co., Marysville, 
Ohio. 

Carriers, Hay 

London Machinery Co., Fairfield, la. 

CarryinR Systems, Trolley 
Track 

WUcoz Mfg. Co., Aurora, Ill. 

Carvers, Kitchen 
Lamson d Goodnow Mfg. Co., Shel¬ 
burne Falls, Mass. 

Carvers’ Halves, Wood 
Smith d Hemenway Co., 108 Dnane 
St., New York. 

Cash Drawers. Alarm 
Nashua Till Co., Nashua, N. H. 

Casters, BaU BeartnR 
Acme Ball Bearing Sales Co., 66 
Warren St, New York. 


Casters, Furniture 
Clark Co., Geo. P., The, Wlsdess, 
liocks. Conn. 

Reading Hardware C o.i R eading, Vlu 
Casters, Rubber ‘Wheel 
Elastic Tip Co., 870 Atlantic Avs., 
Boston, Mass. , . > 

CastiuRs, Malleable u'd 
Steel 

Hammer d Co., Branford, Conn. 
Catchers, Grass 
Dixon Co., Perry, Merriam Psrk,. 
Minn. 

Specialty Mfg. Co.. St Anthony 
Park, Minn. 

Catches, Barn Door 
Reading Hardware Co., Beading, Pa.. 
Catches, . RefriRerator 
Brass Goods Mfg. Co., Brook]vn,N.Y.. 
Reading Hardware Co., Readmg, Pa. 

Catches, Screen Door 
Automatic Door Catch Co., 218 R 
67th St., Chicago, lU. 

Reading Hardware Co., Reading, Pa. 
Watrons Mfg. Co., E. L., 3^ Deo 
Moines, Iowa. 

CeilinRS, Metal 
Eller Mfg. Co., Canton, 0. 
Prledley-voehardt Co., 194-204 Ms-' 
tber St, Chicago, Ill. 

Cements, Firraroof 
Jobns-Manvllle, H. W., Co., N.Y.Ol 
Cement Tools 
Iowa Novelty (3o., Burlington, la. 
ChallnR Dishes 
Buffalo Mfg. Co., Buffalo, N. Y. 
Manning-Bowman Co., Merldm, Ot 
Chain 

Bridgeport Chain Co., Bridgeport, 
Conn. 

Oneida Community, Ltd., Oneida, 
N. Y. 

Smith d Egge Mfg. Co., Bridgeport 
Conn. 

Woodhouae Chain Wks., Trenton, 
N. J. 

Chain BlcKSks 
(See Blocks.) 

Chain, Pump 

Garland Nut d Rivet Co., Pittsburg,. 
ChaW Lines 

Carpenter d Co., Geo. B.. 209-208 
S. Water St, Chicago, Ill. 

Silver Lake Co., 78 Chauneey 8 t,. 

Boston, Mass. . 

Cheeks, Screen Door 
Automatic Door Catch Co., The, 218 
B. 67tb St., Chicago, Ill. 
Cherry Stonors 
Bollman Mfg. Co., M6nnt Joy. Ps. 
Chimney Tops, RevolvlnR 
Eureka Fence lifg. Co., Rldiaond^ 
Ind. 

Iwan Bros., Streator, lU. 

Chisels 

Jennings d Co., C. E., 42 Mnrray 
St, New York. 

National Cutlery Co., Detroit Mich. 
Ohio Tool Co., Columbot O. . 
Bussell d Erwin Mfg. Co., New 
Britain, Conn. 

Tuck Mfg. Cq^ Brockton,. Ifam. 
Christmas Tree Holders 
North Bros. Mfg. Co., Phlladslphla, 
Pa. 

CiRar Knives 

Kimball Co., C.J., Bennlngtes, N.K 
Cistern Tops 

Wagner Mfg. Co., CedAir Falla, la. 
Clamps 

Grand Rapids Hand Screw Co., 
Grand Rapids, Mich. 

Hammer d Co., Branford, Conn. 
Clippers, FinRer Nall 
Cook Co., H. C.. The, Anoonia, Ct 
Snow, L. T., 108 Dnane St, N.Y.C. 
ClippiuR Maehines, Hair 
American Shearer Mfg. Co., Nashua, 
N 

Bro^ d Sharpe Mfg. Co., Provi¬ 
dence, B. I. 

Chicago Flexible Shaft Co., 189 On¬ 
tario St, Chicago, ni. 

Coates Clipper Mfg. Co., Worcester, 
Mass. 

Hotchkiss, Edward S., Bridgeport 
Conn. 


Mention Hardware Dealera’ Magazine when correeponding. 
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Wlifc—eh * HUfer. Ltd., 915 Hor¬ 
ny fit.. New York. 

■ofw Hantt Clock Go., New HaTen, 

Wntera Clock Hfg. Co., La Salle, 
DL 

dtotliea Bara 

HfSi. Co., Theo. J., Girard, Pa. 
Ifaftnoae Co., 40 Dearborn St., Chi- 

Ii£!rv^ Indianapolia, Ind. 
Ci^thea Drjrera 
H in Dty or Co., S15 Park Are., Wor- 

uS^'uiw. Ufa.. Co., 10 Mechanic 
at., Bartforo, Conn. 

Cl^tkea H«rae 
ilnHh a Son, P., Clinton, la. 
Oothaa lilnea 

Gaipeater A Co., Geo. B.. 200-208 
8w Water St., Chicago, 111. 
flalMlilen Bope Co., Aotmm, N. Y. 
Mea Mllll^ PaU BiTer, Haw. 

Now Yortc Cordage Co., 86 Wall 
at.. New York. 

newtin Cordage Wks., Boeton, Man. 
aUfor Lake Co., 78 Channcej St.. 

Boatoa, lfe"T 

ClotUea Ltnca, Wire 
Wright Wire Co., Worcester, Mam. 
Clwtkea Wringrera 
QIaaeoek Broa. Hfg. Co.,Mancie,Ind. 
Caali CArrlave He«tera* 
Chicago Plezlble Shaft Co.. 180 On¬ 
tario at., Chicago, 111. 

CmI HoBa, Brnao 

liig. Go., Buffalo, N. Y. 
CmI Yaaea, BrAaa 
■aflalo Hfg. Co., Buffalo, N. Y. 
CMater Bralcea 
New Departure Mfg. Co., Brietol, Ct. 
CMatar Sleda 
(aeo aieda.) 

CMater Wabobb 
(aeo Wagons.) 

CMt And HAt Hooka 
laeo Books.) 

CoBoo ABd Spice Milla 

Aicaia Ute. Co., Preeport, 111. 
LaadstA rncy A Clark, New Brit- 
ala, (joaa. 

Thifear Co., Chas., Meriden, Conn. 
<loBeo PereolAtora 

Mfg. Co., Buffalo, N. Y. 
LaadatA Pr^ A Clark, New Brit¬ 
ain, Oona. 

BfaaBlag-Botnnan Co., Meriden, Ot. 
^lOBdAotor Pipe 
Baigar Bros. Co., PhUadelphU, Pa. 
^lOAdAotor Pipe HABNAra, 
SPiro 

Iwan Bros., Streator, III. 
GookiBfr UteBBila 
Aaery Stamping Co., Clereland, 0. 
CSaadaad Stamping A Tool Co., 
CSevolaiid, O. 

Laadara. Prarj A Clark, New Brit¬ 
ain, Conn. 

Cookoray atCABi 
Caatio Co., Wilmot, 81 Blm St., 
Bocheater, N. Y. 

and Copper.) 

Goppor GAaketa 
Haasej A Co., G. G., Pltteburg, Pa. 

Copper Wafo 

Uafc Mfg. Co., The, Canandaigua, 
N, Y. 

CordASre 

Oacpanter A Co., Geo. B., 200-208 
8w Water St., Chicago, Ill. 
ColaBkblaa Bope Co., Auburn, N. Y. 
New York Cordage Co., 83-5 Wall 
BL, New York. 

SaBMoa Cordage Wks., Boston, Mass. 
BUrer lake Go., 78 Chauncey St., 


«Um lake 


78 Chauncey St., 


Cork Berowa And Pnllera 
A m ds Mfg. Go., Freeport, 111. 
Brio SpecUlty Co., Brie. Pa. 

Laa How. life. 10 Mechanic 

BL, B[artford, Conn. 


Parker Go.. The Cbas^ Meriden. Ct. 
Smith A Hemenway Co., 106 Duane 
St., New York. 

Wllliamaon Wire NoTelty Co., C. 
T., Newark, N. J. 

CorB CBttera 

American Pork A Hoe Co.. Clere- 
land, O. 

CorBieea, MetAl 
Eller Mfg. Co., Canton, O. 

CorporBtloB Goeka 
Walworth Mfg. Co., 128 Federal St.. 
Boston, Maas. 

CorBBdBBi Wkeela 
Pike Mfg. Co., Pike, N. H. 

Cotter PiB MAckiBea, Anto- 
mBtie 

Shostmr Co., F. B., New Haren, 
Conn. 

CoBBtiBgr HfmckiBea 

Recording Fare Register Co., New 
Haven, Conn. 

CottOB WAate 
Bates Mills. Fall River, Mam. 

Cow BAae, Fly Destroyer 
Caipenter-Morton Co., Boston, Mass. 

Cranes 

Yale A Towne Mfg. Co.. 0 Murray 
St., New York. 

Crnciblea 

Dixon Crucible Co., Jos.. Jersey 
City, N. J. 

Crnclble Steel 
Amerlcsn Tube A Stamping Co., 
Bridgeport, Conn. 

CnltlTAtora 

Syracuse Chilled Plow Co., Syracuse, 
N. Y. 

Cnrry Combs 

Lee Hardware Mfg. Co., F. B., 10 
Mechanic St., Hartford. Conn. 
Southington Cutlery Co.. 42 Murray 
St., New York. 

Cnapidora 

Buffalo Mfg. Co., Buffalo, N. Y. 

CBtlery 

(See also Knives, Rasors, Shears, 
etc.) 

Fremont Crescent Metal A Mfg. Co., 
Fremont, O. 

Kimball Co., C. J., Bennington, 
N. H. 

LandeiA Frary A Clark, New Brit¬ 
ain, Conn. 

National Cutlery Go., Detroit, Mich. 
Northfleld Knife Co., Northfleld, Ct. 
Norvell-Staapleigh Hdw. CO., St. 
Louis, Mo. 

Parker Co^ Cbas., The, Meriden, Ct. 
Simmons Hardware Go., St. Louis. 
Smith A Hemenway Co., 108 Duane 
St.. New York. 

White A Son, Ira F., 144 Walnut 
St., Newark, N. J. 

Wilkinson Shear A Cutlery Co., 
Reading, Pa. 

Cotters 

(See Articles) 

DAiry BlAcbiBea 
(See Articles.) , 

DAmpera 

Arcade Mfe. Co., Freeport, ill. 
Taylor A Iktggis Fdry. Co., Cleve¬ 
land, 0. 

Door Bella 
(See Bells.) 

Door Battona, Steel 
Watrous Mfg. Co., B. L., Des 

Moines, la. 

Door Catches 

Watrous Mfg. Co„ B. L., Des 

Moines, la. 

Door Cheeks and Sprlngra 

Reading Hardware Go., Reading, 

Pa. 

Russell A Erwin Mfg. Co., New 
Britain, Conn. 

Yale A Towne Mfg. Co., 9 Murray 
St., New York. 

Door Hanpers 
(See Hangers.) 

Door Holders 

Superior Spring Hinge Co., 128 So. 

Clinton St.. Chicago, Ill. 

Beading Hardware Co., Beading, Pa. 

Door Knobs 

(See Locks and Knobs.) 


Door Polls 

Columbian Hdwe. Co., deTelaad, 0. 
Door Strips, Iron Amtonantla 
Wagner Mfg. Co., Cedar Falk. Is. 
Draw Knives 

Kimball (k., C. J., Beoalagton. N.B. 
Ohio Tool Co., Colomboa, O. 

Bussell A Brwln Mfg. Co.. New 
Britain. Conn. 

Wllklneon A Co.. A. J., 1S9-188 

Washington St., Boatoi^ Mass. 
Draw Knives, Poldlnpr 
Jennings A Co.. G. E.. 42 Murray 
St., New York, 

Russell A Brwln Mfg. Co.. New 
Britain, Conn. 

Wllklneon A Co., A. J., 1S0-1» 

Washington St.. Boston, Maaa 
Drawer Palls 

Reading Hardware Co.. Beading, Pa 
Dreoslnps 
(See Articles.) 

Drillinp Mncbinea 
Dwight Slate Machine Co., Hart¬ 
ford, Conn. 

Shuster Co.. F. B., New Hgven. Ct. 
Drill Rods 

Plume A Atwood Mfg. Co., 219 
Broadw’ay, New York. 

Drills, Hand. Breo^ etc. 
MlUers Palls 28 Warren SU 

New York. 

Smith A Hemenway Co., 106 Dsaae 
St.. N. y. C. 

Drills, Star and Pipe 
Star Expansion Bolt Co., 147 CeOmt 
St., New York. 

Drop Porvlnffs 
Bluings & Spencer Co.. Hartford, 
Conn. 

Barnes Co.,Wallace. The, Bristol.Ct. 
Dryers 

(See Articles.) 

Da mb Bells, Woodem 
Kates A Sons, E. B., 74 Warrm St.. 

New York. 

Dnmb 'Waiters 
(See Elevators.) 

Have TroBNb Haavera 
(See Hangers.) 

Bk Beaters 

Taplin Mfg. Co.. New BrfUIn, Ct. 
BleetricAl SappUen 
Johns-ManvlUe Go» H. W., 100 WID- 
iam St., New York. 

Manhattan Electrical Supply Co.. 17 
Park Place, New York. 

Smith A Hemenway Co.. 108 Duane 
St., New York. 

Blectrie Cooldair aad Heot- 
iair Apparatas 

(See Articles.) 

Blevator Eaelosares aad 
Cabs 

Buffalo Wire Wka. Co.. Baffa]o,N.Y. 
Lndlow-Saylor Wire Oo.,St.Loala, Mo. 
Wright Wire Co., Worcester. Mam. 

Elevators aad Damb Wait¬ 
ers. 

Baton A Prince Co., CblCMo. HL 
Energy Elevator Co.. 400 (merry St, 
Philadelphia, Pa. 

O’Neill Blevator Co., 928 Cberry St, 
PhiladelphU, Pa. 

Sedgwick Machine Works, 84 and 88 
Carroll 8t» Poughkeepsie. N. Y. 
SpeldeL J. (#., Reading, Pa. 

Union Elevator A Machine Go., 144- 
146 Ontario St, (Chicago, Ill. 
Elevators, lee 
Gifford-Wo^ Go., Hodson, N. Y. 
Emery Paper aad Cloth 
Baeder, Adamson A Co., Phils., Pa. 
Emery Wheels 
Pike MfAGo., Pike, N. H. 

Bmery iFheel Dresser 
Diamond Saw A Stamping Wkn., 
Buffalo, N. Y. 

Eaameled Ware 
Cleveland Stamping A Tool Co., Tho, 
Cleveland, O. 

Ugc Mf,. Ca. Tl». C«»d.ir-. 

Enamels 
(See Paints.) 

Eseatcheoa Pias 
(See Pins.) 
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Bxpaniiioift Bolt* 

Star BximuwIod Bolt Go.. 147 Cedar 
St.. New York. 

Bye Bendera 
(See Bendera.) 

Fans, Bleetrte and Water 
Bates & Bro. Co., D. L., Dayton. 0. 

Farmlnar Implements 

(See Affrienltural Implements.) 

Farm Gate* 

(See Gates.) 

Fasteners, SasB 
Diehl NoTelty Co., Sheboygan, Wls, 
Ives Co.. H. B.. New Haren, Ct. 
Watrons Mfg. Co.. E. L.. Dee 
Moines. la. 

Fancets, Brass 
Lander^ Frary A Clurk, New Brit¬ 
ain. Conn. 

Smith A Hemenway Co.. 106 Duane 
St., New York. 

Walworth Mfg. Co.. 128 Federal St., 
Boston. Maas. 

Fancets, Iron 

North Bros. Mfg. Co.. Philadelphia, 
Pa. 

Walworth Mfg. Go.. 128 Federal St., 
Boston, Mass. 

Fancets, Molasses and Var¬ 
nish 

Parker Co.. Chas., The. Meriden. Gt. 

Fancets, Wooden 
Sommer’s Son, John, 8S6-86S Central 
Are... Newark. N. J. 

Fence Stretchers 
(See Wire Stretchers.) 

Fencius, Iron and Steel 
Enterprise Foundry dc Fence Co.. 
Indianapolis, Ind. 

Ohio Stmctnral Iron Go.. 6 Warren 
St., Sandusky, O, 

Fencing Wire 
Clinton wire Cloth (k>., (Hinton, 
Mass. 

Dwl^gins Wire Fence Co.. Anderson, 

Eureka Fence Mfg. Co., Richmond. 
Ind. 

Gilbert A Bennett Mfg. Go.. Chicago. 

Keystone Fence Co.. Peoria. Ill. 
New Jersey Wire Cloth Co., Tren¬ 
ton, N. J. 

Spring Steel Fence A Wire Co., An¬ 
derson. Ind. 

Wright Wire Co., Worcester, Mass. 

Files and Rasps 

Delta File Co., 8227 Frankford Are., 
PhlUdelphia, Pa. 

Dlsston A Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Nicholson File Co., ProTldence, B. 1. 
Russell A Erwin Mfg. Co., New 
Britain, 0>nn. 

Filters, Lamp and Lantern 
Castle Co., Wilmot, Rochester, N.Y. 

Filters, Water 
Buffalo Mfg. Co., Buffalo. N. Y. 
Griswold A Co., W. P., 37 John St., 
Springfield, Mass. 

Naiad Filter Co., 600 Sudbury Bldg.. 
Boston, Mass. 

Finiger Nail Clippers 
(See Clippers.) 

Fire Bseapes 

Ohio Structural Iron Co., 6 Warren 
St., Sandusky. 0. 

Fireplace Goods 
Rostand Mfg. Co., Milford, Conn. 

Fire Pots 

Clayton A Lambert Mfg. Co.. De¬ 
troit, Mich. 

Turner Brass Works, The. 01 No. 
Franklin St., Chicago, Ill. 

Fishinpr Coat 

JarrU Co.. W. B., 41 Canal St., 
Grand R^lds. Mich. 

Fishinjg Hook, Antomatic 
Krus, Chas. P., 110 W. Van Buren 
St.. Chicago, Ill. 

Flshina Tackle 
Jarrls Co., W. B., 41 Canal St., 
Grand Rapids. Mich. 

Martin’s Sons, B. J., Rockyllle, Ct. 

Fishins Tackle Boxes 
Merriam Mfg. Co., Durham, Ck>nn. 

Fiwe and Ten-Cent Goods 
Butler Bros.. New York, Chicago, 
St. Louis and Minneapolis. 


Franklin Specialty Go., 811 Cherry 
St., Bea<Ung. Pa. 

White A Son. Ira F., 144 Walnut 
St.^ Newark. N. J. 

Fixtnres, Bleetric Liirkt 
NoTelty Mfg. Go., Waterbury, Conn. 

Floral Tools 

Lee Hardware Mfg. 0>., F. B., 10 
Mechanic St.. Hartford, Conn. 

Floor Bars, Carpenters* 
National Cutlery Co.. Detroit, Mich. 

Flower-Bed Guards 
Gilbert A Bennett Mfg. Go., Chicago, 
lU. 

Wright Wire Co., Worcester, Mass. 

Flower Boxes, Iron, Self- 
Waterinff 

Illinois Heater Co., 8946 Wentworth 
Ave., Chicago, 111. 

Fine and Tube Cleaners 

Gem Mfg. Co., Plttsbure, Pa. _ 

Johns-ManrUle Co.. H. W., 100 Will¬ 
iam St., New York. 

Fly Killers, Wire 
Bigelow. J. F., Worcester, Mass. 

Football Supplies 
Draper A Maynard Oo., Plymouth, 
N. H. 

Food Choppers 
Dana Mfg. Cincinnati, 0. 
Lander^ Frary A (Hark, New Brit¬ 
ain, (jonn. 

Rollman Mfg. Co.. Mount Joy, Pa. 
Bussell A Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Food Cookers, Poultry 

Reliable Incubator A Brooder 0>., 
Quincy, III. 

Foot Presses 

(See Presses.) 

Forks 

(See Agricultural Implements.) 

Foundry Supplies 
Osborn Mfg. Co., Clereland, 0. 

Fruit Presses 
(See Presses.) 

Furnaces and Heaters 
Marshalltown Furnace Co., Marshall¬ 
town, Iowa. 

Mott Iron Wks., J. L., 5th Are. 
and I7th St., New York. 

Furnaces 

(See Soldering Furnaces and Gas 
Furnaces.) 

Furniture Trimmings 
American Ring Co., Waterbury. Ct. 

Garbajge Cans 
Arrow Can Co., 86 Warren St., New 
York. 

Garden Tools 

Am. Fork A Hoe Co., Clereland, O. 
Arcade Mtg. Co., Freeport, Ill. 
Cronk A Carrier Mfg. 0>., Elmira, 
N. Y. 

Lee Hardware Mfg. Co.. F. E., 10 
Mechanic St.. Hartford, Conn. 
Potter Mfg. Co.. Genera, 0. 

Gas Furnaces 

Chicago Flexible Shaft Co., 180 On¬ 
tario St., Chicago. Ill. 

Gas Lamps, Inverted 
(See Lamps.) 

Gas LlMbters 

Oakman Mfg. (k».. 84 Chambers St., 
New York. 

GatM^ Automatic, Lawn or 

Eureka Fence Mfg. Go., Richmond, 
Ind. 

Gates, Wire Farm 

Spring Steel Fence A Wire Co., An¬ 
derson. Ind. 

Gates, Steel Frame 
Keystone Fence Co., Peoria, ill. 

Gauve, ShinflrIe 
Wagner Mfg. (3o., Cedar Falls, la. 

Gauves 

Chapln-Stevena Co., Pine Meadow, 
Conn. 

Gear Cutters 

Dwight Slate Machine Co., Hart¬ 
ford. Conn. 

Gersalcide 

(See Cow Ease.) 

Glass Cutters 

Lee Hardware Mfg. Co.. F. B.. 10 
Mechanic St.. Hartford, Conn. 
Smith A Hemenway Co., 108 Duane 
St., New York. 


Glass Cutting Boards 

Lufkin Rule Co., Saginaw, Mich. 

Glass Shelves 

Norelty Mfg. Go., Waterbury, Conn. 

Gloves, Bsmeball, etc. 
Draper^Maynard Co., Plymouth, N.H. 

CU>uvs 

(See Bells.) 

Glue 

Baeder, Adamson A Co., Philadel¬ 
phia, Pa. 

Carpenter-Morton Co., Boston, Mass. 
Johns-ManrlUe Co., H. W., 100 Will¬ 
iam St., New York. 

Graphite 

Dixon Crucible Co., Jos.. Jersey 
City, N. J. 

Grass Catchers 
(See Catchers.) 

Grass Shears 
(See Shears.) 

Grass Trimmers 
Eureka Fence Mfg. Co.. Richmond, 
Ind. 

Grease 

(See Articles.) 

Grease Cups 

(See Lubricating Appliances.) 

Grinders 

(See Lawn Mower Grinders.) 

Grindinir Wheels 
Pike Mfg. Co., Pike, N. H. 

Royal Mfg. Co.. 208 B. Walnut St., 
Lancaster. Pa. 

Grindstone Fixtures 
Reading Hardware Co., Reading, Pa. 

Grindstones 

Cleveland Stone Co.. Cleveland, O. 
Richards Mfg. Co.. Aurora, Ill. 
Wilcox Mfg. Co.. Aurora, Ill. 

Grindstones, Bicycle 
Cleveland Stone Co., Cleveland, O. 
Richards Mfg. Co.. Aurora, Ill. 

Gun Cleaners 

Union Hdw. Co.^ Torrlngton, Conn. 

Guns 

Hopkins A Allen Arms Co., The, 
Dept. B, Norwich. (3onn. 

Johnson’s Arms A Cycle Works. 

Iver, Fitchburg, Mass. 

Parker Go., Chas., The. Meriden, Ct. 
Savage Arms Co., 668 Turner St.. 
Utfca, N. Y. 

Stevens Arms A Tool Co., J., Chico¬ 
pee Falls, Mass. 

Hack Saws 
(See Saws.) 

Hair Clippers 

(See Clipping Machines.) 

Hame Fasteners 
Bridgeport Chain Co., Bridgeport, 
Conn. 

Hammer Handles 
(See Handles.) 

Hammers, Drop 
Billings A Spencer Co.. Hartford, 
Conn. 

Merrill Bros., Brooklyn. N. Y. 

Hammers, Hand 
Arcade Mfg^, Co., Freeport, Ill. 
Billings A Spencer Co., Hartford, Ct. 
Cheney Hammer Co., Henryr Little 
FaUa, N. Y. 

Franklin Specialty Co., Beading. Pa. 
Robertson, Arthur B.. 144 Oliver 
St.. Boston, Mass. 

Hammers. Magrnet 
Billings A Spencer Co., Hartford. Ct. 
Robertson, Arthur B.. 144 Oliver St., 
Boston, Mass. 

Hammers, Niekel Plated 

Franklin Specialty Co., 811 (Cherry 
St., BeaiRng, Pa. 

Pritchard-Strong Co., The, 29 Circle 
St., Rochester, N. Y. 

Hammocks 

Hohfeld Mfg. Co., 8th and Dauphin 
Sts., Philadelphia, Pa. 

Hand Cars, Boys* 

Glascock Bros. Mfg. Go..Muncie, Ind. 
Hill-Standard Mfg. Co., 468 Chase 
St., Anderson, fnd. 

Handcuffs, 

(See Police Stmplles.) 

Handles, Tool 
Smith A Hemenway Co., 108 Duane 
St., New York. 

Tuck Mfg. Co., Brockton, Mass. 


Mention Hardwart Dealart’ Magazina whan corraaponding. 
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Juke, m: 


Hudlca, Woode* 

Hartwell Broa., Obieaco Belfbta» 
IlL 

HAnveM, Barn Door 

Hant, Helm. Ferris, HL 

lioaden Machinery Oo.t Falrflel(^ la. 
Myers d Bro., F. B.. A^Und. O. 
Nitlonal Mf/. Co.. SterUng. Ill. 
Ucbards M&. Co*. Aurora. IlL 
Reading Hardware Co., Reading, Pa. 
Hangfora, ClotBes 
Tapto Mfg. Go., New Britain, Gt. 
Hanaers, Bare TroaaM 
Berger Bros. -Co., Phlladelpl^, Pa. 
Bnreka Fence Co., Richmond, Ind. 
Holbrook Mfg. Co., The, Attleboro, 

Maas. _ _ 

Hanaers, 

Arcade Mfg. Co., Fremrt, m. 
Ohlcago Spring Butt (So., Chicago. 
National Mtg. Co., Sterling IlL 
Richards Mfg. Co., Inc.. Awra. lU. 
Wilcox Mfg. Co., Aurora, lU. 
Haaaers, SasM 
Watrous Mfg. Co., B. U, Des 
Moines, la. 

Hangers, Screen and Wln- 

PheiSx Mfg. Co., Milwaukee, mi. 
Diehl Novrtty Co.. Sheboygan, Wls. 
Hanfrers, Steel, WP® „ , , 

National Mfg. Go., 830 Champlain 
Axe.. Cle^nd. O. 

Hanvera, Troneer, Slklrt, etc, 
Taplan Mfg. Co., The, New Britain, 
Conn. . 

Hardware Jobber 
Butler Bros., New York, Chicago, 
St. Lonla and Minneapolis 
Norrell-Shapleigh Hdw. Co., St. 

Louis Mo. ^ . 

Simmons Hardware Co., St, leuis. 
Mo. 

Hardware Mann fact nrere’ 

Smi^^^ Hemenway Co., 108-110 
Duane St., New York. 

WlebOBch d Hllger, Ltd., 0-10 Mur¬ 
ray St., New York. 
Harmonicae 

Hohner, M., 475 Broadway, N. Y; 

Harness Dressing: _ 

Frank Miller Co., The, 804 West 
26th St., New York. 

Harness Snaps _ 

Covert M^. Co., Troy. N. Y. 
Reading Hardware Co., Beading, Pa. 
Harness Straps 
Covert Mfg. Co., Troy, N. Y. 

Hasp and Lock Combined 
NaUonal Mfg. Co.. 830 Champlain 
Ave., Cleveland, O. 

Hasps and Staples 
Reading Hardware Go., Reading. Pa. 
Hatchets 

(See Axes and Hatchets.) 

Hay Knives 

Ely Mfg. Co., Theo. J., Olrard, Pa. 
I wan Bitos., Streator, 111. 

Hay Racks 

Ohio Structural Iron Ck)., 6 Warrm 
St., Sandusky, O. 

Hayingr Tools 

Hunt, Helm, Ferris d Co., Harvard, 

lU? 

Louden Machinery Co., Fairfield, la. 
Myers d Bro., F. B., Ashland, 0. 
Heaters 

(See Stoves: Carriage Heaters.) 

Heaters, Blectric Cnrlinp 
Iron’ 

Barr Blectric Mfg. Co., Cleveland, 
Ohio. 

Heel Plates 
Griffin Mfg. Go., Brie, Pa. 

Hinses. Blind and Gate 

Parker Co., Chas., The, Meriden,Ct. 
Hingres, Floor 
Bommer Bros., Brooklyn, N. Y. 
(Columbian Hdw. Co., Cleveland, O. 
Shelby Spring Hinge Co., Shelby, O. 
Superior Spring Hinge Co., 128 So. 

Clinton St., Chicago, Ill. 
Hinves, Sprlna 
Bommer Bros., Brooklyn, N. Y. 
Chicago Spring Butt Cio., Chicago, 

Columbian Hdw. Co.. Cleveland, O. 
Hunt, Helm, Ferris d Co., Harvard, 
Ill. 

Shelby Spring Hinge Co., Shelby, O. 


Hinno, Strap and T 

OrlfflB MfS. Oow, Rrle, Pa. 
Natloeajlug. Oo.. Stalling, HL 
Stanley Works, Now Bclta^ Ot. 

Hinaes, Window Mnd Screen 
AtcAo Mfs. Oo., Frsaport, DL 
Dlabl Novtity Co., Bh^ygan, Wia. 

Hitehina Posts 
Ohio Structural Iron Oa, 6 Warren 
St., Sandusky, O. 

Bond Steal Post Co.. Adrian, Mich. 

Hoes 

(Sea ASricoltnral laplamenta) 

HoistSf Chain 
^ideL J. G., Raadlim, Pa. 

Yale d Towna Mfg.^., 9 Murray 
St., New York. 

Hoists, Blectric 
Yale d Towns Mfg. Go., 9 Murray 
St., Now York. 

Hollow Ware 
Avery StaniPing Co., devaland, O. 
Cleveland Stamping d Tool Co., 
Clevaland, O. 

Hooks, Belt 
Bristol Co., Waterbuiy, Conn. 

Hooks, Box 

Patterson, Gottfried d Hunter, Ltd., 
146-190 Centre St.. New York. 

Hooks, Coat and Hat 
Atlas Mfg. Co., New Haven, Conn. 
Lee Hdw. Mfs. Co., 10 Mechanic 
St., Hartford, Conn. 

National Mfg. Co., Starling, Ind. 
WllUamson Wire Novelty Co., 0. F., 
Newark,* N. J. 

Hooks, Condnctor 
Berger Bros. Co., 281 Arch St., 
niladelplila. Pa. 

Iwan Bros., Streator, HL 

Hooks, Moaldinv 
WUllamaon Wire Nov. Co., 56 Bad¬ 
ger Ave., Newark, N. J. 

Hooks, Safety Ladder 
Taplln ug. Co., New Britain, Ct. 

Horse Mowers 
Chadboni d Ooldwell Mfg. Go., New¬ 
burgh, N. Y. 

GoldweU Lawn Mower Go., New¬ 
burgh, N. Y. 

Horseshoe Nails 
(See Nalls.) 

Horae Pokes 

Bly Mfg. Co., Tbeo. J., Girard, Pa. 

Hose Clawap 

liwroved Hose Clamp Co., 158 Bast 
van Boren St., Chicago, HI. 

Hose Conplinirs 
Nelson d Morrison Mfg. Co., Boulder, 
Colo. 

Hose Racks 

Specialty Mfg. Co., St. Anthony 
Park, Minn 

Hydranlie Presses 

' Waterboiy-Farral Foundry d Mach. 
Go^ Watarbury, Conn. 

Ice Cream Freeaers 
Dana Mfg. Co., (MncInnatL 0. 
Nort^roa. Mfg. Go., Fhfla., Pa. 

lee Picks 

Areada Mfg. Oo., FreeporL HL 
Brie Specialty Co., Brie, Pa. 
Franklin Specialty Oo., Beading, Pa. 
Pritchard^Sbong Oa, 29 Clrela St., 
Bocheater, N. Y. 

Whits d Son, Iru F., 144 Walnut 
St., Newark, N. J. 

lee Tools 

Arcade Mfg. Oo., Freeport, IIL 
Gifford-Wood Co., Hudson, N. Y. 

Inonbators 

Reliable Incubator d Brooder Co., 
Quincy, IlL 

Indian Olnba 

Bates d Sons, B. B., 74 Warren St., 
New York. 

Insnlatinar Materials 
Johna-MaavOle Go., H. W., 100 Will¬ 
iam St., New York. 

Insnlatins Paper 


Jacks 

Covert Mfg. 0^ Troy, N. Y. 
Jacks, BaU X^caortmar 
Acme Ball BeartM Sales Co., 51 
Warren St., N. T. 

Jail Work 

Ohio Structural Iron Co., 6 Warta 
St., Sandusky, O. 

Jockey Stick 

Bly Mfg. Go., Tbeo. J.. Girard, Pa. 
Joist Hanjgera 
Columbian Hdw. Oo., ClsTeland, 0. 

Kettle Scrapers 
(Sea Scrapers.) 

Key Rinpa 

Ames Sword Go., Chicopee, Mass 
Smith d Bgge Mfg. Co., BrldgepcrL 
Conn. 

Smith d Hemenway Co., 108 Doase 
St., New York. 

WllUamson Wire Novelfy Co., 5t 
Badger Ave., Newark, N. J. 
Kick Plates 

Reading Hdw. Oo., Reading, Pa. 
BusaeU d Brwln Mfg. tm.. Nee 
Britain, Conn. 

Turner Brass Wks., The, 61 North 
FrankUn St., Chicago, DL 
Yale d Towns Mfg. Co., 9 Muimy 
St., New York. 

Kitehen Snpplies 
Fremont Crescent Metal d Mfg. Co.. 
Fremont, O, 

Potter Mfg. Co., Geneva, O. * 
Knife Sharpener 
Automatic Door Catch (>o., 218 K. 

57th St., Chicago, llL 
White d Son, Ira F., 144 Wahiot 
St, Newark, N. J. 

Knives 

(See Butcher, Mincing, Pocket, 
etc.) 

Knobs, Repair 

Pritchard-Strong <3o., 29 Circle St. 

Rochester, N. Y. 

Krant Cutters 
Atkins d Go., B. C., IndlanapoUa. 
Ind. 

Dlsston d Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Lee Hdw. Co., 10 Mechanic St, 
Hartford, Conn. 

Ladder, Extension, Foot 
Morgan-Potter Co., FlahklU-oe-Hud- 
son, N. Y. 

Ladders, Long: and Exten¬ 
sion 

Berger, L. D., 59 North 2d St^ 
Philadelphia. Pa. 

Smith d Son, F., Clinton, la. 
Ladder^ RolUnv Shelf 
Bicycle Step Ladder Co., 55 Ran¬ 
dolph St. Oilcago, UL 
Coburn TroUey Track Mfg. Co., 
Holyoke, Mass. 


Myers d Bro., F. B., Ahhland, O. 
Wilcox Mfg. Go., Anrora, HL 
Ladders, St^ 

Smith d Son, F., Clinton, la. 

UdeU Works, IndlanapoUs, Ind. 
Lamp Bnmers 
Plume d Atwood Mfg. Oo., 279 
Broadway, N. Y. 

Lamps 

Hammer d Co., Branford, Coon. 
Plnms d Atwood Mfg. Go., 279 

Broadway. N. Y. 

BojmI Gas Light Oo., 200 R, Klnile 
8t, Chicago, UL 
Lamps, Antomobile 
Plums d Atwood Mfg. Co., 279 

Broadway. N. Y. 

Ham Mfg. C. T.,Boehaster,N.Y. 
Lamps, Bieyele 
Plume d Atwood Mfg. Co., 279 

Broadway, N. Y. 

Lamps, urivina 
Ham Mfg. Co., C.T., Rochester, N.Y. 


(See Paper.) 
Ironina Boards 


Auxiliary Inmlng Board Co., Roch¬ 
ester, N. Y. 

Smith d Son, F., GUntoo, la. 

Udell Workx Indianapolis, Ind. 
Iron Stands 

FrankUn Specialty Go., 811 Cherry 
St, Readl^ Pa. 


Manhattan Screw d Stamping, Wka., 
166 West End Ave., Newport. 

Lanternn 

Fear d Co., Fred, 15 Jay St. New 
York. 

Ham Mfg. Go., G. T., Rochester, 
N. Y. 

Pritchard-Strong Co., 29 Circle St, 
Bocheater. N. Y. 
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*Wa*Der ^lSg.*^5f*o5l»r rtlU, la. DUmond a»w Sc Stamplog Vorka, 

‘aJS^Alan*. a. 78 OUrnsr ®“ - °"*- 


p. Th« BarHn PatterBOT? Gottfried A HnBter, 146- 
Pe«k-Hamre Mfg. Co., The, Bernn, Centre St., New York. 

WIi. Waterbnrr-Farrei Powidry & Mach. 


-- - , - Vj«iivrv Ofc., AVaB. 

Wla. Waterbnry-Farrei Powidry & Mach. 

liAtbluK, Wire , w Co-» Waterbary, Conn. 

Buffalo Wire Wka. Co.,Buffa^ N.Y. HaTen Mlf. Co., New Haren, 

Clinton Wire Cloth Co., Clinton, c^nn. 

Lodfow-Saylor Wire Co.. Tha. St. 


Louis, Mo. 

Lawn Furniture 
Buffalo Wire Wka. Co.,Baffalo,N,Y. 
Bureka Fence Co., Blchinona, Ina. 
Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

Lnwn Gnnrde 

Wright Wire Co.. Worcester, Hass. 
Lnwn Mower Grinder 
Busselle, A. 8., Ot^wa, la. 
Ooldwell Lawn Mower Co., New¬ 
bury, N. Y. .w ^ 

Boot Bros. Co., Plymouth, O. 
Lawn Mower SMarpener 
Osborn Mfg. Co., Cleveland, O. 

Lawn Mowers ^ 

Cbadbom A Coldwell Mfg. Co., New¬ 
burgh, N. y. ^ 

Coldwell Lawn Mower Co., New¬ 
burgh, N. Y. ^ „ 

Beading Hdw. Co., Beading, P^ 


Billings A Spencer Co., Hartford, 
Conn. _ . 

Diamond Saw A Stamping Works, 
Buffalo, N. Y. 

Patterson, Gottfried ft Hunter Co., 
146-160 Centre St., New York. 

Starrett Co., L. 8., Athol, Mass. 

Mall Boxes 
(See Boxes.) 

Manicure Ctoods 

Cook Co., H. C., The, Ansonia, Ct. 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

Mantels 

Ironton Wood Mantel Co., Ironton, 

O. 

Mannfaotnrers’ Agents 
(See Hardware.) 

Marine Hardware 

Morse Co., A. 8., 210-212 Commer¬ 
cial St., Boston, Mass. 


Worcester Lawn Mower Co., Wor- Markins FMd 


cester. Mass. Jarrls Co., w 

I.*w« sprinkler. M./ok 

Oriiwold A Co.. W. P.. 87 Joho St.. >*»*«“ S«fe« 
_ SpringdeM,_M.«, „ 


Jarvis Co.. W. B., 41 Canal St., 
Grand Baplds, Mich. 


Buffalo Mtg. Co., Buffalo, N. Y. 


Special^ lifg. Co., St. Anthony Smith ft Hemenway Co., 108 Duane 
— St., New York. 


Park. Minn. 


SUndard Stomping Co., Marysville, Mats, Wire 


Ohio. 

Lawn Trimmers 
iSee Grass Trimmers.) 

Leather Goods. SporHngr 


Clinton Wire Cloth Co., (Hinton, 
Mass. 

Meat Choppers 

(See Food Choppers.) 


Draper ft Maynard <5o., Plymouth, Medldne Cabinets 


N H 

Lewel, Line (Aluminum) 

Barker, J. A., Fulton Bldg., Pitts¬ 
burg, Pa. 

%apfn-Stephen8 Co., Pine Meadow, 
Conn. 

Davis ft Cook, Watertown, N. Y. 

Springfield Level ft Tool C)o., Spring- 
field, Mass. 

Stanley Buie ft Level CJo., New Brit^ 
aln. Conn. 

Llphtlnp Systems 


Udell Works, Indianapolis, Ind 
Metal Celllnpa 
(See Ceilings.) 

Metal Ifoweltles 
Cook Co., H. C., The, Ansonia, Ct. 
Novelty Mfg. Co., Waterbary, Ct. 
Metaa PoUsh 
(See Polish.) . 

Metals, EJmbossed 
Novelty Mfg. Co., Waterbary, Conn. 
Metals, Perforated 
Clinton Wire Cloth Co., Clinton, 
Mass. 


Oakman Mfg, CJo., 84-86 Chambers Novelty Mfg. Co., Waterbury, Conn, 
ona n.., irin. Mlerometer, ^ 


IJfSJtTOT 8.. Atkol, M.«. 
**• ®**' °‘*“**^ • BHaslnc Knlveii 

Llphtnlnsr Rod Supplies Arcade Mfg. (3o., Freeport, HI. 

Security l^htnlng Bod Co., Bur- potter Mfg, CJo., Geneva, Ohio, 
lington, wls. Smith ft Hemenway Co., 106 Di 


Lines 

(See Articles.) 

Looks and Knobs, Door 

Beading Hdw. Co.. .. 

Bussell ft Brs^ Mtg, Co., New Brit¬ 
ain, Conn. 


S^th ft Hemenway Co., 106 Duane 
St., New York. 

Mirrors, Adjustable 
Novelty Mfg. Co., Waterbury, Conn. 
Miter Boxes 
(See Boxes.) 


TiJftr * Bof,!. Wry. Co.. Cler^ M*p Wrl.««r. 


latMi 0. Dana Mfg. Co., Cincinnati, O. 

Yale ft Towne Mfg. (3o., 9 Murray Eagle Cooperage Wks^ CirclevUl^O. 

St., New York. Blv Mfg. Co., Theo. J., Girard, Pa. 

Loelu, Unit Mop., Wringer Co.. Folton- 

BoaeU A Irwin Mfg. Co., New Brit- ’•***> 

■in . CJonn. Mops 

Arcade Mfg. Co., Freeport, Ill. 


Lookers, Wire ^ „ Eagle Coopenge %ka, 0irclevlile,0. 

CUn^ Win CtoOi C^,CIln^,Me» MluT FeU ElTer, MeeA 

Urtlow-Bwlor Wire Co., St. Lonte, Cyelen 


Wright Wire Co., Worcester, Mass. 
Lubricants 


Thomas Auto-Bi (H>., The, 1400 Ni¬ 
agara St., Buffalo, N. Y. 
Motors, Blectrlc 


Bi^« >C 0 .. aereoy E? - U. Beyton. O. 


Lubrleatlnp Appliances Moulding Hooks 

Patterson. Gottfried ft Hunter, 146 Forsyth M^. Co., 806 Terrace St., 
Centre fet.. New York. Buffalo, N. Y. _ 


Bosenberg Motor * M 
H, Baltimore, Md. 

Mouldinar Hooks 


Mouse Traps 

Hotchkiss, E. 8., Bridgeport, Conn. 

Mowers 

(See Horse; see Lawn.) 

Nall cups 
(See Cuppers.) 

Nall Pullers 

Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Morrill, Chas., 276 Broadway, N. Y. 
Smith ft Hemenway, 108-110 Duane 
St., New York. 

Tower ft lyon Co., 95 Chambers 
St., New York. 

Nall Sets 

Tuck Mfg. Co., Brockton, Mass. 
Nalls, Copper ^ ^ 

Hussey ft Co., 0. G., Pittsburg, Ps. 
Nalls, Horseshoe 
Wiebusch ft HUger, Ltd., 9-16 Mur¬ 
ray St., New xork. 

NaUs, Rubber Head 
Elastic Tip Co., 370 Atlantic Ave., 
Boston, Mass. 

Nalls, Wire 

Hassall. John, 181 Lafayette St., 
New York. 

Keystone Fence Co., Peoria, 111. 
Townsend Co., C. (5. ft E. P., New 
Brighton, Pa. 

Needles, Machine 
Excelsior Supply Co., (Chicago, Ill. 
Nickel Ware 

Lisk Mfg. Co.,The,Canandaigua,N.Y. 
Nippers 

(See Pliers and Nippers.) 

Nut Crackers 
Arcade Mfg. Co., Freeport, 111. 

Lee Hardware Mfg. (3o., F. B., 10 
Mechanic St., Hartford, Conn. 
Nuts 

(See Bolts and Nuts.) 

Oil, Axle 

Hughes Antl-Frlctlon Co., 196 State 
St., Boston. Mass. 

Miller Co., Frank, 349 W. 26th St.,. 
New York. 

Oil Cans, Spout and Faucet 
WaU Mfg. Supply Co., P., Alle¬ 
gheny, Ps. 

Oil Cans, Pocket 
Meisselbacb ft Bro., A. F., 82-88 
Prospect St., Newark, N, J. 

^^^S^Lubricatlng Appliances.) 
Oilers 

American Tube ft Stamping Co., 
Bridgeport, (k>nn. 

Gem Mfg. Co., Plttsbarg,^Pa. 
Hammer ft Co., Branford, Conn. 
Wall Mfg. Supply Co., P., Alle¬ 
gheny, Pa. 

OH Heaters 
(See Stoves.) 

Oil, Lubrlcatlnig 
Cole Co., G. W., 146 Broadway, New 
York. _ 

Pike Mfg. Co., Pike, N. H. 

OH Stones 

Carborundum (}o., Niagara Falls, 
New York. 

Pike Mfg. Co., Pike, N. H. 

OH Stoves 

(See Stoves.) 

Oil Tanks, Self Measnrina 
Bowser ft Co., Inc., 8. F., Ft. 

Wayne, Ind. 

Optical Goods 
Manasse. L., 88 Madison St., Chi¬ 
cago, 111. 

Ornamentatl Iron Work 
Ohio Structural Iron Co., 6 Warren 
St., Sandusky, O. 

, Padlocks 

Ames Sword (3o., Chicopee, Mass. 
Fraim Lock Co., B. T., The, Lan¬ 
caster, Pa. 

Bussell ft Erwin Mfg. Co., New 
Britain. 0>nn. 

Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 


Mention Hardware Dealers’ Magaxine when corresponding. 
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Pall Claapa 

Forbes ft Batchlnson, 18 Henrj St., 
Brooklyn, N. Y. 

Paint Reatprer 

(See Varnish BemoTer.) 

Palat, RoollBflr 
Bim ft Co., J. A. ft W., 84 India 
St., Boston, Mass. 

Paintf Silica Graphite 
Dixon Cmcible Co., Joa, Jersey 
City, N. J. 

Paint, Wall Coatinar 
Alabastine Co., Grand Baplda, Ifich. 
Paints, ESnamela, etc. 

Adams ft Eltina Co., Chicago, IlL 
Briggs ft Co., John, Boston, Maas. 
Carpt*utf*r-Mort»>ii Co., Boston, Mass. 
Lucas ft Co., John, Philadelphia, Pa. 
Martln-Senour Co., The, 2614 Quarry 
St., Chicago. 

Nice, Eugene K., 272-274 >Sonth 8d 
St., Pblladelphla, Pa. 

Paper, Roollnp and Balldlap 
Bird Co., J. A. ft W., 110 India St. 
Boston, Mass. 

Johns-Manrille Co., H.W., 100 Will¬ 
iam St, New York. 

Papers, Inanlatlngr 
Bird ft Co.. J. A. ft W., 84 IndU 
St., Boston, Maas. 

Pari ns Kalrea 
Case ft Sons. W. R., Bradford Pa. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Patents 

Peck. Hubert E.. 020 F St, Wash¬ 
ington, D. C. 

Perforated Metal 
(See Metals.) 

Picture Cord Wire 
Wright Wire Co., Worcester, Mass. 
Pineapple Brer 
Yawmaii ft Knapp Mfg. Co., Dept. 
F. R«>ehester. N. Y. 

Pins, Escatcheon 
Hassall, John, 181 Lafayette St., 
New York. 

Pipe Coverinigs 
Johns-Maurille Co., H. W., N. Y. C. 
Pipe Cutters 

Barnes Tool Co., New Haren, Conn. 
Walworth Mfg. Co.. 128 Federal St., 
Boston. Mass. 

Pipe Hansrers, Steel 
(See Hangers.) 

Pipe Hooks and Straps 

Berger Bros. Co., 281-287 Arch St., 
Philadelphia, Pa. 

Pipe Stocks and Dies 
Walworth Mfg. Co., 128 Federal St., 
Boston, Mass. 

Pipe Taps, Reamers and 
drills 

W’alworth Mfg. Co.. 128 Federal St.. 
Boston, Mass. 

Pipe Vises 

Walworth .Mfg. Co., 128 Federal St., 
Boston, Muss. 

Pistols 

(See also Rerolyers.) 

Johnson's Arms ft Cycle Works, 
Iver, Fitchburg, Mass. 

Stevens Arms ft Tool Co., J., Chico¬ 
pee Falls, Mass. 

Planes 

Chapin-Stephens Go., Pine Meadow, 
Conn. 

Ohio Tool Co., Columbus, O. 

Stanley Rule ft Level Co., New Brit¬ 
ain, Conn. 

Tower ft Lyon Co., 96 Chambers St., 
New York. 

Plasterers' Tools 

Marshalltown Trowel Co., Marshall¬ 
town, la. 

Plate Cleaners 

Lasher Mfg. Co., Davenxwrt, la. 
Wataon-Porter-Watson Co., Ltd., 
Unadilla, Mich. 

Plated Ware, Silver 
Aasocinted Silver Co., 152-168 Lake 
St., Chicago, Ill. 

International Silver Co., Meriden, 
(3onn, 

Oneida Commnnity. Ltd., Oneida, 
N. Y. 


Billings ft Spencer Co., Hartford, 
Omn. 

Cronk ft Carrier Mfg. Co., Blmlra, 
N. Y. 

Morrill, Chas., 276 Broadway, New 
Yoe^. 

Nettletoo Mfg. Co., Middletown. 
0>Dn. 

Smith ft Hemenway Co., 106 Doans 
St., New York. 

Schollhom Co., Wm., New Haven, 
Conn. 

Utica Drop Forge ft Tool C!o., Utica. 
N. ¥. 

Plow Lines 

New York Cordage Co., 86 Wall BL, 
New York. 

Plows 

Syraenae Chilled Plow Co., Syra¬ 
cuse, N. Y. 

Plnmb Bobs 

Reading Hardware Co., Reading. Pa. 
Starrett Co., L. 8., Athol, Maas. 
Plnmbers* Brsuss Goods 
Landers, Frary ft Clark. New Brit¬ 
ain. Conn. 

Plumblngr PIxtnres 

Mott Iron Wks., J. L.. r»tb Ave. and 
I7th St., New York. 

Pocket Knives 
Northfleld Knife Co.. Northfleld, 
<3onn. 

Wiebuach ft Hllger, Ltd., 9 Murray 
St., New York. 

Police Snpplles 
Tower ft Lyon (3o., 95 Chambers St.. 

New York. 

Pollsb, Stove 

Blsck Silk Stove Pollsb Works. 
Sterling. lU. 

Dixon (Traclble Co., Jos., Jersey 
City, N. J. 

Polo Sticks, Bsills, etc, 
Henley, M. C., Richmond, Ind. 
Post Hole Divers 
(See Augers.) 

Pot Covers, KIteben 
Lssher Mfg. Co., Dsvenport, la. 
Pot Stnnds 

Franklin SpeclalQ^ Co., 811 Cherry 
St., Reading, Pa. 

Ponltry Nettlnig 
Clinton Wire Cloth Co., Clinton, 

Maas. 

Gilbert ft Bennett Mfg. Co., Chicago. 
Lodlow-Saylor Wire Co., St. Louis, 
Mo. 

New Jerae/ Wire Cloth Co., Tren¬ 
ton, N. J. 

Wright Wire Co., Worcester, Maaa. 
Presses, Foot 

Shuster Co., F. B.. The, New Ha¬ 
ven, Conn. 

Presses, Blent and Frnit 

Brie Specialty Co., Brie, Pa. 
Presses, Power 
Shutter, F. B., Co., New Haven, 
Conn. 

Prnninar Shears 

(See Shears.) 

Pull Rlnigs 

Hobbs Mfg. Co., Worcester, Mass. 
Pnnebes, Belt 

Schollhom Co., Wm., New Haven.Ct. 
Smith ft Egge Mfg. Co., Bridge¬ 
port. (yonn. 

Punebes, Conductors 

Bridgeport Hardw'are 0>., Bridge¬ 
port. Conn. 

Schollhom Co., Wm., New Haven. 
Pnnebes, Hand 
Morrill, Chat., 275 Broadway, N. Y. 
Pnsb Carts 

Syraenae Chilled Plow Co., Syra- 
cuik-. N. Y. 

Patty Knives 

Kimball Go., C. J., Bennington, N.H. 
Lamson ft Qoodnow Mfg. Go., Shel¬ 
burne Falla, Maas, 

Smith ft Hemenway Co., 108 Doane 
St.. New York. 

Radiators 

Castle Co., Wllmot, Boehestor, 
N. Y. 

Mott Iron Wka., J. L., 6th Are. and 
17th St.. New York. 


Railroad Supplies 

Johna-ManvUle RW., 100 Wm. 

lam St., New York. 

Rake, Self-<71eaalnir 
Cronk ft Carrier Mfg. Co., The. B- 
mlxa. K. T. 

Rilkes 

American F<wk ft Hoe Oo., Cleve¬ 
land, O. 

Cronk ft Carrier Mfg. Oo.. Blmitn, 
N. T. 

Raapes 

(See Stovee.) 

Ratcbet Drllln 
BUllnga ft Spencer Co.. Hartford, 
Conn. 

Ratebet Pipe Stoeka and 
Dies 

Walworth Mfg. Co., 128 Federal SL, 
Boston, Mass. 

Rat Traps 

Antomatlc Door Catch Co., 218 R 
57th St., (Hilcaga IlL 
Hotchkiss, B. S., Bridgeport, Conn. 
Smith ft Egge Mfg. Co., Bridgeport, 
Conn. 

Rasors 

Drosclier, 8. R., 79 Warren St., 
New xork. 

Fremont Crescent Metal Mfg. Co., 
Fremont, O. 

Smith ft Hemenway Co., 106 Doane 
St., New York. 

Radiomlte Co., The, 1646 W. Lake 
St., Chicago, IlL 
Ranorn, Cora 

Kampfe Bros., 8 Reade St., N. Y. 
Ramorn, Safety 
American Safety Baaor Co., Broad¬ 
way and Dnane SU, Now York. 
Fremont Crescent Metal ft Mfg. Go., 
Fremont, 0. 

Gem Cutlery Co., 84 Reade SL, M.T. 
Gillette Safes Co., Times Bldg.,N.T. 
Kampfe Bros., 8 Reade SL. n. Y. 

Ranor Gaards 

Welas, L. T., 297 Tanffe Place, 
Brooklyn, N. T. 

Ramor Hones 

Droeecher, S. R., 79 Warren SL, 
New York. 

Pike Mfg. Co., Pike, N. H. 

Rasor Strop Dresslngr 
Ball, B. J., 617 Market 8L, San 
Francisco, Cal. 

Ramor Strops 

Kampfe Bros., 8 Beads St., N. T. 
Radiumite Co., The, 1646 W. Lake 
St., Chicago, lU. 

Reamers 

Tuck Mfg. Co., Brockton, Maas. 
Recerdlap lastmments 
Bristol Co., Waterbary, Conn. 
Reels 

(See Fishing Reels.) 
Refriperater Trlmmiaps 
Arcade Mfg. Co., Freeport, Ill. 

Brass Goode Mfg. Co., Brooklyn, 
N. Y. 

Retriperators 

Herrick Refrigerator Co^, Waterloo, 
la. 

Regristers, Wall and Floor 
Borger, L. D., 59 No. Second SL. 

PbUadelphla, Pa. 

Reloadlnp Tooln 
Union Hdw. Go., Torrlngton. Geipa. 
Revolvers 

Hopkins ft Allen Anna Co., Dept. B, 
Norwich, Conn. 

Iver Johnson’s Arms ft Cycle Wka, 
168 River St., Fltehharg, Maea 
Riddles 

(See Screena) 

Rifles 

Hamilton Rifle Co., Plymonth, Mich. 
Hopkins ft Alien Arms Co., Dept. B, 
Norwich, Conn. 

Savage Arms Co., 568 Tomer St., 
Utica, N. Y. 

Stevens Arms ft Tool Co., J., Chieo- 
- pee Falla. Maaa. 

Rifles, Air 

Daisy Mfg. Co., 280 Union SL, 
Plymouth. Mich. 
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Rippilis IMUr 
Manhalltown Trowel Co., MarihaU- 
town, la. 

Riwet M«elifne« 

Waterbnry-Parrel Fdry. * Machine 
Go., Waterbnry, Conn. 

Rlwetinir Mucl&laea 
Shnater F. B., Mew Haren, 

Conn. 

Riwetinar Machine*, Hand 
Great Lake* Mfg. Co., 1S2 Lake 
8t., Chlcaao, Ul. ^ ^ 

Root Broa. Co., The, Plymouth, 0. 
Smith Mfg. Co., F. H., 48 and 60 
St. John’a Court, Chicago, 111. 
Riwetii 

Garland Nut & Blret Co., PltUbnrg, 
Pa. 

Haeaall. John, 181 Lafayette St., 
New York. 

Townaend Co., C. C. & B. P., New 
Brighton; Pa. 

Roanter* _ 

Usk Mfg. Co.,The,Canandaigaa,N.Y. 
Roller Skate* 

(See Ska tea.) 

Roofer*’ Snpplie* 

Hnenfeld Co., B. H., The, Olncln* 
natl, O. 

Rodfinv, A*be*to* 

Johna-ManTllle Co., H.W., 100 Will¬ 
iam St., New York. 

Rooflnv Bracket* 

(See Bracketa.) 

Rooftna Paper 
(See Paper.) 

Rooflnv« Slate 
Johnaon Co., B. J., 38 Park Bow, 
New ^ York. 

RooUntr, Tin 

American Sheet A Tin Plate Co., 
Pittabnrg, Pa. 

Roollna»» Prepared 
Barrett Mfg. Co., New York. 
Berger, L. D., 09 North 2d St.. 
Philadelphia, Pa. 

Bird ft Co., i. A. ft W.. 34 India 
St., Boaton, Maaa. 

Rope 

(See Cordage.) 

Robber Force Cap* 

EUatlc Tip Co., 370 Atlantic Are.. 

Boaton, Maaa. 

Robber Mattinig 
Blaatlc Tip Co., 370 Atlantic Are., 
Boaton, Maaa. ' 

Robber Tip*, Cane and 
Crotch 

Elastic Tip Co., 370 Atlantic Are., 
Boston, Mass. 

Rubber Tip*, Slotted Screw 

Elastic Tip Co., 370 Atlantic Are., 
Boston, Mass, 

Role* 

Cbapln-Stepbens Co., Pine Meadow, 
Conn. 

Lufkin Rule Co., Saginaw, Mich. 
Stanley Rule ft Level CJo., New Brit¬ 
ain, Conu. 

Sad Irons, Rlectric 
Barr Electric Mfg. Co., W. J., 
Cleveland, 0. 

Safety^ Rasor* 

(See Razors.) 

Sand Paper 

(See Emery Paper,) 

Sash Chain* 

Bridgeport Chain Co., Brldgepci^t, 
Conn. 

Oneida Community Co.. Oneida, N.Y. 
Smith ft Egge Mfg. Co., Bridgeport, 
Conn. 

Sash Cord 

Carpenter ft Co., Geo. B., 200-208 S, 
Water St., Chicago, 111. 

Estes Mills, Fall River, Mass. 
Samson Cord^e Wks., Boston, Maas. 
Silver Lake Co., Boston, Mass. 
Sash Fastener* 

(See Fasteners.) 

Sash Hanirer* 

(See Hangers.) 


(Thamplon Safety Lock Co., Gen¬ 
eva, O. 

Ives Co., H. B., New Haven, Conn. 
National Mfg. Go., Sterling, 111. 
Beading Hdw. Co., Beading, Pa. 
Russell ft Erwin Mfg. Co., New 
Britain, Ck>nn. 

Shelby Spring Hinge (To., Shelby, 0. 
Yale ft Towne Mfg. Co., 9 Murray 
St., New York. 

Sash OperatinflT Devices 

Drouve Go., G., Bridgeport, Conn. 

Sash Pnlleys 

Prairie Mfg. Co., The, Indianapolis, 
Ind. 

Reading Hdw. Ck>., Reading, Pa. 
Russell ft Erwin Mfg. Co., New Brit¬ 
ain, Conn. 

Saw Clanap 

Smith ft Hemenway Co., 108 Duane 
St., New York. 

Tower ft Lyon Co., 95 Chambers 
St., New York. 

Saw Handles, Cross-Cnt 
Ely Mfg. Co., Theo. J., Girard, Pa. 
Saw Sets and Tools 
Atkins ft (To., E. C., Indianapolis, 
Ind. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia. Pa. 

Morrill, (Jhas., 275 Broadway,N.Y.C. 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Sawins Machines (Hand 
and Foot Power) 

Barnes Tool (To., New Haven, (Tonn. 
Saws, Butcher 
Dlsston ft Sous, Inc., Henry, Phila¬ 
delphia, Pa. 

Saws, Hack 

Atkins ft Co., B. C., Indianapolis. 
Ind. 

Diamond Saw ft Stamping Works, 
Buffalo, N. Y. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Jennings ft Co., G. E., 42 Murray 
St., New York. 

Millers Falls Co., 28. Warren St., 
New York. 

Union Hardware Co., Torrlngton, 
(Tonn. 

West Haven Mfg. (To., New Haven, 
Conn. 

Saws, Hand, etc. 

Albany Saw Wks., Wrsterlo and 
Franklin St., Albany, N. Y. 

Atkins ft Co., B. C., Indianapolis, 
Ind. 

Dlsston ft Sons, Inc., Henry, Phila¬ 
delphia, Pa. 

Norvell-Sbaplelgh Hdw. Co., St. 
Louis, Mo. 

Jennings ft (To., C. E., 42 Murray 
St., New York. 

Simonds Mfg. Co., Fitchburg, Maas. 
Saws, Keyhole 
Bridgeport Hdw. Mfg. Co., The, 
Bridgeport, (Tonn. 

Scales 

Hanson Bros., 18 W. Randolph St., 
Chicago, Ill. 

Landers, Frary & Clark, New Brit¬ 
ain, Conn. 

Osgood Scale Co., Binghamton, N.Y. 
PeTouze Scale ft Mfg. Co., 118 W. 

Jackson Boul., Chicago, Ill. 
Reading Hdw. Co., Reading, Pa. 
Scissors 

(See Shears.) 

Scrapers, Foot 
National Mfg. Co., Sterling, III. 
Reading Har<lware Co., Reading, Pa. 
Scrapers, Kettle 
Fremont Crescent Metal ft Mfg. Co., 
Fremont, O. 

Screen and Window Hangrers 

(See Hangers.) 

Screens, Coal, Sand, etc. 
Buffalo Wire Works Co.,Buffalo,N.Y. 
Clinton Wire Cloth Co., Clinton, 
Mass. 

Gilbert ft Bennett Mfg. (To., (Tbi- 
cago. 111. 

Ludlow-Saylor Wire (To., St. Louis, 
Mo. 


Metallic Screen Co., (Tolllns, Wls. 
Screw Driver* 

Arcade Mfg. Cb., . 

Billings ft Spencer (To., The, Hart- 
. ford. Conn. 

' Bridgeport Hardware Mfg. Co., 
Bridgeport, Conn. 

Diaston ft Sons, Inc., Henry, Phila- 
delpkln, 

Kimball Go., G. J., Bennington,N.H. 
Lee Hdw. Mfg. Co., 10 Mechanic 
St., Hartford, (Tonn. _ , 

Maybew (To, H. H., Shelburne Falls. 
Mads. 

North Bros. Mfg. Co., Phila., Pa. 
Patterson, Gottfried ft Hunter, 146 
(Tentre St., New York. 

Bussell ft Erwin Mfg. Co.. New Brit¬ 
ain, Conn. , _ 

Stanley Rule & Level Co., New 
Britain, (Tonn. 

Tower ft Lyon (To., 9 Chambers St., 
New York. 

Tuck Mfg. Co., Brockton. Mass. 

Screw Machine Products to 
t in. Diameter 
Barnes Co., Wallace, The. 

Screws. Hand and Bench 

Chapin-Stevens (T<^ Pine Meadow^Ct. 
Grand Rapids Hand Screw (To.. 

Grand Rapids. Mich. 

Ohio Tool Co., Columbus. Ohio. 
Reading Hardware So., Reading. Pa. 

Screws, Wood 
Parker (To., Chas., The. Meriden. Ct. 

Scythe Stones and Whet¬ 
stones 

Cleveland Stone Co., (Tleveland, n. 
Pike Mfg. Co., Pike, N. H. 

Seed Sowers , 

Prairie Mfg. Co., Indianapolis, Iiid. 

Sharpeners 

(See Articles.) 

Shears and Scissors 
Atlas Shear Co., Brfdgeport Conn. 
Bridgeport Hardware Mfg. to., 
Bndgeport, Conn. , * 

Fremont Crescent Metal ft Mfg. to.. 

Fremont, O. « ^ 

Helnlsch*s Sons Co., R., Newnrk, 

N J 

Wiebnsch ft Hllger, Ltd., 0 Murray 
St., New York. . ^ 

Wilkinson Shear ft Cutlerr to., 

Reading, Pa. . v • 

Wise ft Sons Co,, J., Newark. N. J. 

Shears* Grass 

Smith ft Hemenway (To., 108 Ihinne 
St., New York. 

Wilkinson Shear ft Cutler.v to., 

Reading, Pa. 

Shears, Prnntnir 
Cronk ft Carrier Mfg. Co., Elmira. 
N. Y. 

Wiebnsch ft Hllger. Ltd., 0 Murray 
St., New York. 

Shears* Sheep 
Chicago Flexible Shaft Co.. 180 On¬ 
tario St., Chicago, Ill. . ^ ^ 
Smith ft Hemenway Co., 108 Duane 
St., New York. 

Wilkinson Shear ft Cutlery Co.. 
Reading, Pa. 

Wiebuacb ft Hllger, Ltd., 9 Murray 
St., New York. 

Sheet Metal Specialties 
Eller Mfg. Co., Canton, 0. 

Sheets, Iron and Steel 

American Sheet & TUi Plate Co.. 
Pittsburg, Pa, 

Shelf Boxes 

(See Boxes.) 

Shelf Lndders 

(See Ladders.) 

Shellac Bleachers 

Berry Bros., Ltd., Detroit, Mich. 

Sblnffle Ganflre 

(See Gauges.) 

Shoe Holder and Polisher 
Great Lakes Mfg. Co., 152 Lake St.,. 
Chicago, 111. 


Mention Hardware Dealers’ Magazine when corresponding. 
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Bridgeport, 


J NH Seta 8t«» I«dden 

umMll CO.. C.J., BomliiE^ N.H. gjj^ ^ I-rooport, m. <«~ LaMei^ 

^ spark: Q««rds« wBe StoelM and me* 

Boot Broo, Co.. The, PlTxnoath, 0. Buffalo Wire Works, Buffalo.' N. T. Arpatioog Mfg. Oo., Bridgeport 
Skot Gnna Spoke Skavee Conn. —• ^ 

(See Gnns.) Ohio Tool Co., Golombiio, O. PoIl»k 

SkoveU, Spades and Scoops ^ Stoe^ Trne^ 

*P~-2*“i4 Pork. “"K SS£r 

“■siff-sr.?"«"“■•“■ *’'• - 

Skntter Holder Sporttna Boots and Skoes a«i n ‘ «« 

Smith & Co^ F. P., Sharon Hill, Pa. WltcheU-Sbelll Co.. Detroit, Mich. 


Soiderlna Sets step ijadders 

▲reate Mft. Co.. Preeport, Ill. .. (8^ Ladder^ 
Spark QanrdSf Wire Stocks and IH 4 

Buffalo Wire Works, Buffalo,* N. T. Arastroog Mfg. 
Spoke Skaves Conn. 

Ohio Tool Co., Golombno, O. StOT’C Polisk 

Stanley Role k Lerel Co., New Brit- (See Polish.) 

alD, Conn. Stowe Tmeks 

Spoons and Forks (See Tmeka.) 


Stowe Polisk 

(See Tmeka.) 


Rapids, Mich. 

Skntter Holder 

Smith k Co^ F. P., Sharon Hill, Pa. 


TTa&iwu ok»t ffsww 

Spray! an llaekines 
Myers k Bro.. F. Aabland, O. 


Silver PlatingTt Wltkont Sportlngr Goods 

Bleotrlclty Cycle Skate k Sporting 

Stelnrlch k (5o., O. L., 100-196 87 Park St., Ni “ 

West Broadway, New York. Draper-Maynard 

Silverware N. H. 

(See Plated Ware.) New York Sport! 

Sink Bruskes. Wire Warren St., Nc 

Bigelow, J. F., Worcester, Maaa Spray! na Mae] 

Sink Strainers Myers k Bro.. F. 

(See Strainers.) Standard Stamplnf 

Sinks Sprinff HInffea 

Mott Iron Wka., J. L., 0th Ato. and (See Hinges.) 

17th St., New York. Spring: ^Repa 

Skate Sknnieners pency 

Osborn Mte. Co., Clereland, 0. Emergency Spring 

Smith k Hemenway Co., 108 Onane Broad St., New 
_ St, New York. Springs 

Skates, Ice &mea Co., Wall 

Barney k Berry, Springfield, Mass. Conn. 

Martin Skate Co., &aton, Maaa. Tuck Mfg. Co., B 
New York Sporting Goods Co., 17 Sonares, Steel 
Warren St, New York. maaton k Sona I 


rotter Mfa. Co., Genaya lu. Baltimore, M^ 

Iron Wka., J. L., 5th Are. and 
Atlas Mfg. 0>., New Harea Oonn. 17 th gt. New York 

Sporttna Boots aad Skoes _ 

WltcheU-Sbelll Co.. Detroit Mich. *3,®!.® “JS.® 

Sportlngr Goods ^ 

i^cle Skate k Sporting Goods Co., ,«n.. m 
87 Park St., New York. n 

Draper-Maynard Co., Plymouth, l»nd, O. 


New York Sporting Goods Co., 17 Prltchard-Stroim Co., 88 Circle St, 
Warren St, New York. Rochester, It Y. 


Strainers, Kiteken 

Pritchard-Strong Co., 88 Cl> 
Rochester, N. Y. 
Wataon-Porter-Watson Co., 
UnadiUa, Mich. 


Sundard SUmplng &.,Maryaf^e, O. Strainers, Sink 


Sprlnff Hlaffes 
(Sea Hingea.) 

Spring: Repairer, Bmer* 

kenoy 

Emergency Spring Repairer Co., 78 
Broad St., New York. 

Sprlnks 

Bamea Co., Wallace, The, Brlstal, 
Conn. 

Tuck Mfg. Co., Brockton, Maaa. 


Warren St, New York. 

Onion Hdw. Co., Torrimiton, Conn. 
Winslow Skate Mfg. Co., Samuel, 
Worcester, Maaa. 

Skatesy Roller 
Barney k Berry, Springfield, Maas. 
Chicago Roller Skate Co., 60 S. 

Canal St., Chicago, 111. 

Cyrie Skate k Sporting Goods Co., 
87 Park St., New York. 


Andrews Wire k Iron Wks., Rock- 
„ ford, lU. 

*, Bgaer* Pritchard-Strong Co., Rochester. 

alrer Co.. 78 gtret^ers, Fenoe 

(See Wire Stretchers.) 

The, Brlstal, Swiagrs, Porek and I<awn 

Hutchins Roller Swing Co., Box B3, 
m, Maas. Alton, 111. 

National Ventilator Co., 148 So. 
aeary, PhUa- Jefferson St, Chicago, HL 

__ Tnble Ware 


DlMton k Sons, Inc., Henry, PhUa- Jefferson St, Chicago, HL 
delphia. Pa. 

rIs^h A WHt 18®® Plated Ware.) 

Tables, Foldingr 

8,uir«;. Tl^^^Mltre. et«. ‘^SeSSST's” “lUrtSa. *6.5:: 

dJiShU* ISr* * TaSS&^lboks ^ 


Henley M. C.. Richmond. Ind. Hight Mfg. Co.. The. Toledo. O. TaiSS Head 

New York Sporting Goods Co., 17 Jennlnra k Co., C. B., 43 Mnnsy AJfjSJln® Snl iv»“ 
Warren St.. New York. St., New York. 


Blchaidron Ball Bearing Skate Co., Stanley Rule k Lerol 
Ml Wells St., Chicago. III. aln. Conn. 

Dmon Hardware Co., Torrlngton, Sqneesers, liemos 

^ Arcade Mfg. Co., Freeport III. 

Winslow Skate Mfg, Co., Samnel, Erie Specialty Co., Erie, i»a. 

Eeteo k Sons, B. B., 74 Warren St., 
Skirt Boards New York. 

Smith k Son, F., Clinton, la. Landers, Prary k Clark, New Brlt- 

Sklrt Hang:ers ain, Conn, 

Hangers.) Parker k Co.. Chas.. Meriden. Conn. 

8 Jsyll»kts Sommers’ Sons, John, Newark, N. j. 

Drouve Co., O., Bridgeport, Conn. Stable Fixtares 
Bller Mfg. Co., Canton. O. Mott Iron Wka,. J. L., 5th Are. and 

wlat Adjuster 17th St.. New York. 

Garalde Mfg. Co., The, Paterson.N.J. Ohio Stroctnral Iron Co., 6 Wtrren 
8 A«<ls St. SandnakT. O. 


- rm'SS, copper 


»1««S St, Sandnaky, O. 

Hoot Helm, Ferris k Co., Harraid. Stamping:, Skeet Metal 


111 . ' .’ 

Sleds, Coaster 

Hill Standard Mfg. Co.. 458 Chase 
St., Anderson, Ind. 

Sleds, Steel 

Wagner Mfg. Co., Cedar Falla, la. 

Sleewe Boards 

Auxiliary Ironing Board Go.. Roch¬ 
ester, N. Y. 

Snow Showels 

8 ‘*“P*“* Cleveland. O. 

Sod Cotters 

La^ne, Geo., Haverford. Po. 

Solderene 

Solderene Compan}'. 63 State St., 

Boston, Mass. 

Solderene Flax Sticks 

Solderene Company, 63 State St., 

Boston, Maas. 

Solderene Flnx Paste 

Solderene Company, 53 State St., 

Boston, Maas. 

PPlderene Sticks, Alnmlnnm 

Solderene Company, 63 State St., 

Boston, Mass. 

Soldering: Coppers 

Clendennln Bros., Baltimore, Md. 

Turner Brass Works, 61 Franklin 
St., Chicago, Ill. 

Soldering Furnace, Kero¬ 
sene 


Bnaaey k Co., C. G., Pittatmrg, Pa. 
Tanks 

(Seo Articles.) 

Tape, White 

Morgan-Wright, 81 Belleme Are., 
Detroit. Mich. 

Tapes, Measuring 
Lufkin Rule Co., Saginaw, Mich. 
Starrett Co., L. 8 ., Athol, Maas. 
Tagpina Macblnes for Street 

Walworth Mfg. Co., 188 Federal SL. 
Boston, Mara. 

Taps and Dies 
Armatrong Mfg, Co., Bridgeport, Ct. 
Terne and Tin ihate 
American Sheet and Tin Plate Co., 
Plttaborf, Pa. 


Arery Stamping Co., Cleyeland, 0. Terne and Tin Plate 
Cleveland Stamping k Tool Co.. American Sheet and Tin Plate Co. 

Cleyeland, O. Plttabom, Pa. 

Holbrook Mfg. Co., The. Attleboro, Thumb Tucks 
Mass. Hawkea-Jackaon Co., 82 .Duane SL, 

Tuck Mfg. Co., Brockton, Maas. New York. 

Staple Slackines Ties, Horse and Cow 

Shuster Co., F. B., New Hayen, Ct. Bridgeport Chain C!o., Bridgeport. 
Staple Puller, Fence 0>nn. 

Utica Drop Forge k Tool Co., Utica, Oneida Community, Ltd., Oneida. 

N. Y. N. Y. 

Staples, Wire Tilllaa Spades 

Keystone Fence Co., Peoria, III. Iwan Bros., Streator, 111. 

Townaend 0>., C. C. k E. P., New Tin Boxes, Cash, Bond. etc. 

Brighton, Pa. (See Boxes.) 

Wright Wire Co., Worcester, Mass. Tinware 

Steak Ponndern Llak Mfg. Go.,The,CaDandalgaa,N.¥. 


Steak Ponndern Llak Mfg. Go.,The,CaDandalgaa,N.¥. 

Arcade Mfg. Co.. Freeport, Ill. Toasters, Bread 
Wagner Mfg. Co., Odar Palls, la. Harkins k Willis, Ann Artwr, Mich. 
White k Son, Ira F., 144 Walnut Standard Stamp’g Co., Maryayllie.O. 
St.. Newark. N. J. Tobacco Kniwes 

Steam Cookers and Bakers Kimball Co., C. J.. Bennington.N.H. 
Ohio Cooker Co.. The, Toledo. O. Tongrsy Mackinist 
Steel Barnes Tool Go., New Hayen. Cona 

American Tube k Stamping Co., Tool Baas 
Bridgeport, Conn. (See Articles.) 

Steel Stampinas, Cold Rolled Tool Chests aad Cabinets 


American Tube k Stamping Oo., 
Bridgeport, Conn. 

Barnes Co., Wallace, The, Bristol, 
Coon. 


Haven, Conn. Mosabero Co..Frank, Attleboro. Maaa. Tools 


ffolderina Fnrnaoes - ‘ 

Clayton k Lambert Mfg. Co.. De¬ 
troit. Mich. 

Turner Braaa Works. Chicago, Ill. 


Mosaberg Co..Frank, Attleboro. Maaa. 
Steel Ware, Cookina 
Avery Stamping Co., Cleveland, O. 
Cleveland Stamping k Tool Co.. 
Cleveland, O. 


American Tool Cheat Cow, a(Xl W. 

Hooaton St.. New York. 

Jennlnga k Co., C. B., 48 Murray 
8 t.. New York. 


(See Artlclea.) 

Torches, Bn^ne 
Gem Mfg. Co., Plttaburg, Pa. 
Hammer k O)., Branford. Conn. 


Mention Hardware Deaiere’ Magazine when corretpondlng. 
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Wftll MxL Supply GO.» .x'*t WBUui.i.vK'aa wmrv v'uai.muM 

gheny, Pu. Berger Biml Oo.> Pbiladelpble, Pe. (See Chaine.) 

*roro1&e«. Plnmbera’ Viaea Wire Cloth 

Clayton ft Lambert Mfg. Co., De- Abernathy Vine ft Tbd Go. 601 Slot Buffalo Wire Worka Go., Buffalo, 
trait, Mich. a* ChicMMo. m. * 

Tu^r Brm Workt 61 No. Frank- Oolumhlan Hdw, Go., CfoTelaod, O. Clinton Wire Cloth Go.. Clinton, 

Parker Co., Ghaa., Meriden, Conn. mJKS" jl 

lin St., Gblcago. Ill. liamm Ludlov-Saylor Wire Co., St. Louia, 

Fowel Arina nnd Rollera m. Cb ThMt J oimid Pm 

OdeU Work^ IndUntpoIi.. Ind. Sidta, H^wI^Oo ;’llSS!S;: pt N®’' Cl®"’ »>•- Tren- 

(See Artlclea.) Wright Wire Co., Worceater, Maas, 

rraiya, Cramb Wire Cnttera 

UniraiA nrr* r*A nn«raiA m v __ miiinM a- OnAnAA. n. 


Wire Cbnina 
(See Chaine.) 
Wire Cloth 


Turner Braaa WorkA 61 No. Frank¬ 
lin St., Oiicago, Ill. 
fTorohea^ Outdoor, GaMioline 
Turner Braaa Worka. 61 N. Frank¬ 
lin St., Chicago, lu. 

Towel Arma and RoUera 
Udell Worka, Indianapolis, Ind. 
Trapa 

(See Artlclea.) 

Traya, Crnmb 
Buffalo Mfg. Co., Buffalo, N. Y. 
Tree Guard a 


Gilbert ft Bennett Mfg. Co., Gbi- 
cago, 111.‘ 

Ludlow^-Saylor Wire C!o., St. liouia. 
Mo. 


Wright Wire Co., Worceater, Maas. 
Wire Cutters 


HiU-Stamfard Mtg. Co., 468 Chase Billings ft Spencer Co., Hartford, 


Buffalo Wire Wks. Co.. Buffalo,N.Y. Mf!I*fciS?*ft Co. Harrard Wire Cutters, Blectrio 

OhlA Sfrnrfnrml Iron fio.. R Wmrnin ®errla « W)., narraru, HAmA,.^llA. 


Ohio Structural Iron Co., 6 Warren 
St, Sandusky, 0. 


Earek. Fence Mtg. Co.. Elclmioiid, wS P^teS^Reito. 

__ _ _ jAhnm.lffmnvllU H.W.. 1AO WHl 


Wright Wire Co., Worcester, Maas. 
Trouser HauKor 
(See Hangers.) 

Trowels, Masons* 


Ill * ’ i^oberta Mfg. Co.. Somerrllle, Mass. 

Waaona. Deli-rerv Wire-Drawin|g Machinei'y 

®^«Tlt^^Sno2"S: ‘®* “■ Wh-'e^Feice? ’ *^*'“**®'' 

MTaU Ptelitor^al^e^oa i 

Johna-lteuTim 4. H.W., 100 WUl- Wire Goods 


lam St, New York. 
Washers 

(See Bolts and Nuts.) 


iruvreim, naaons' narnmla^EeM M. x. 

iV®- “■ ® - b“« Sr. The, Brlntol, 0««>ert * »«““« “'«• Co., Cht 

“SlShle* 12“’ lAdk •>« K>o1> Wire Goode Co., Worceeter. 


delphla. Pa. 

Trowels, Garden 
Arery Stamping Go., Clereland, 0. 
Potter Mfg. Co., Genera, O. 
Pritchard-Strong Co., 29 Circle St., 
Rochester, N. Y. 

Truoka, Factory 


Hobbs Mfg. Go., Worcester, Mass. 
Waah^ra, Ptano 
Hobbs Mfg. QBkmJffg&eeater, Maas. ' 
Washing^ Ma^nea 
Brammer Mfg. Co., H. F.. 1460 W. 
Second St, Darenport, la. 


GreSr^pK’^id screw Co.. 


Grand Rapids, Mich, 


Horton Mi 
Paragon 


[fa. Co., Ft Jf 
Mfg. Co., 
Ghld«o, ni. 


Andrew Wire & Iron Wks., Rock¬ 
ford. in. 

Buffalo Wire Works Co., Buffalo, 
N. Y. 


cago, Ill. 

Parker Wire Goods Co., Worcester, 
Maas. 

Wire Lathingr 

(See Lathing.) 

Wire Natla ' 

(See Nails.) 

Wire Reels 

Eureka- Fence Co., Richmond, Ind. ’ 
Mossberg Co., Frank, Attleboro,Mass. 


.648 Monadnock Wire Reels, Sheet Steel 


Ctark Co.. Geo. P.. The, Windsor v iiw n-^Ann«rt 

Locks, Conn. white Lily Washer Co., Darenport wire Rope, 


Tmolca, Nail Keg: 

Peck-Hamre Mfg. Co., The, Berlin, 
Wls. 

Truolcs. Stoye 
Arcade Mfg. Co., Freeport, 111. 
Tnbinv, Steel 


Washing Machines — Water 
Motor 

American Washer Go., 118 Sydney 
St, St Lonia. Mo. 

Coffleld ft Smi, P. T., IMyton, O. 


Mossberg Co.,Frank, Attleboro,Mass. 
Darenport wire Rope, Iron and Steel 
^ ^ Wright Wire Co., Worcester, Masa. 


Amertcii Tuta ft Stamping Co.. * ^ 


VA,., 

PitUburg, Maas. 

Watches 


Water CfMrlera 
Buffalo Mfg. Co.. Bnffalo, N. Y. 


Bridgeport Conn. 

81»lbT £teel Tube Co., PltUbw,, FkU BIto 

Tnrnbnehlea "MTatchea 

Merrill Bros., Brool^n, N. Y. Haren dock Co., 

Co.. B. £. Tho. Clnoln- Cooler. 

Manning, Bowman ft Co., Meriden, 

CODD JlftOTOlrM 

Turn Plates 

New Departure Mfg. Co., Bristol, Y**®* . 

Conn. * » » FHedley-Voahardt Co.,1 

Twine*, Binder _ » 

Carpenter ft CJo., Geo. B., 200-206 Serarlty I^htnlng R 

S. Water St, fchicago. Ill. wiSCSS: __ 

Twinea Wedgrea. Axe and 

(See also Cordage.) ^ 

Carpenter ft (}o., Geo. B., 200-208 S. 


Wire Specisdtlea 
(See Artlclea) 

Wire, Spooled 
Malin ft Co., Clereland, 0. 

Wire Straiahteninv Machs. 
Shuster Co., F. B., The, New Ha- 
Ten, Conn. 

Wire Stretchers 


New Hayen dock Co., New Haren. Arcade Mfg. Co., Freeport lU^ 
Cionn. Eureka Fence Mtg. Co., Richmond, 


Hunt, Helm, Ferris ft Co., Harrard; 
Ill. 

(See Motors.) Keystone Fence Go., Peoria, Ill. 

W’eather Vanes Spring Steel Fence ft Wire Co., An- 

Friedley-Yoshardt Go.,194-204 Mather derson Ind 
St., Chicago, IlL Wilcox Mfg. Co., Aurora, III. 

Security I^htnlng Rod Go., Bur- Wood Screws 
llngton, WU. (See Screws.) 

WoodenTkmre 

Sawyer iMlt HMk Co., 108 Duane Works. Indianapolis, Ind. 

w2« Wh^i. Wrench, lieyersitie Chain 


Carpenter ft Co., Geo. B., 200-208 8. wSJLi?- 

Water St., Chicago, .Ill. » 

Columbian Rope Co., Auburn. N. Y. Reading Hardware Co.,Jading. Pa. 
Emtes Mills. Fall RiVer. Mmaa Union Blerator ft Machine Co., 144 


Estes Mills, Fall Rlrer, Maas. 

N. Y. Cordage Co., 83 Wall St,N.Y. 
Twist Drills 
(See Drills.) 

Umbrella Racks 


Union Blerator ft Machine (^., 144 
Ontario St, Chicago, 111. 
Wheelterrows 
American Fork ft Hoe Co., Glere- 
land. O. 


umoreita Kacjcs __ „ „ 

Eureka Fence Mfg. Co., Richmond, Worka, 

Xq(] Pongnkeepaie, n. Y. 

Varnish Syracuse (milled Plow Co.. Syra- 

Adams ft Biting Co.. Chicago, Ill. „ - 

Berry Bros., Detroit, Mich. 

Carpenter-Morton Co.. Boston, Mass. m. 

Lucas ft Co., John. Phlla., Pa. ™ « ,a 

Nice. Eugene B., ^72 South 2d St., 

Philadelphia, Pa. ®* ’ ^rtford, ^nn. 


Varnish Remowers 


Wholesaler^ Gen*! Mdse. 
Butler Broa^ Chimin, 111. 


Adams ft Biting Co., Station I. Chi- »«««? Bwa^ cnicago, lU. raitera^, «o«inea a «uuxer ^xa.. 

caao. Ill Window Cleaners 140-180 Centre St., New York. 

Lu^ ft Co.. John. Philadelphia. Pa Smith Mfg. Co., F, H., 48 and 60 Russell ft Erwin Mfg. Co., New Brit 

_ .a _a- f • YaHW** r^lAsom fll min. r!Ann 


Bonner Mfg. Co.. C. E., Cbrisman. 
Ill. 

Wrenches 

Barnes Tool (3o., New Haren, Conn. 

Bemis ft Call Hardware a Tool 
Co., Springfield, Mass. 

Billings ft Spencer Co., Hartford, 
Conn. 

Buliard Automatic Wrench Co., 
Providence, R. I. 

Coes Wrench Co., Worcester, Mass. 

Dudley Tool Co., Menominee, Mich. 

Irland Pipe Wrench Co., 16 (3oart 
Square, Boston, Mass. 

Mossberg Ck)., Frank, Attleboro, 
Mass. 

Patterson, Gottfried ft Hunter, Ltd., 
146-160 Centre St., New York. 


s^wvmo om wVmp wvsiaim a uaAMU^. 

Valves and Fittingrs 


St. Jobirs Court, (Hilcago, Ill. 


Walworth Mfg. Co., 128 Federal St., Window Cord 


Boston, Mass. 

Valves and Plunsrers 
Berger Bros. Co., Philadelphia, Pa. 
Berger, L. D., 69 North ^ St., 
Philadelphia, Pa. 

Vases, Iron 

Mott Iron Wks., J. L., 6th Are. and 
17th St., New York. 

Ventilators 

Droure Co., G., Bridgeport, Conn. 

I wan Bros., Streator, Ill. 


(See Sash Cord.) 

Window Fasteners 
(See Sash Locks.) 

Window Slarns 

(See Decalcomania Signs.) 
Window Screens 
(See Screena) 

Wire, Barbed 
Keystmie Fence (3o., Peoria, Ill. 
Wire Bsuikets 
(See Baskets.) 


sin, (3onn. 

Star Mfg. Co., Carpentersrille, Ill. 

Tower & Lyon Go., 96 Chambers St., 
New York. 

Vandegrlft Mfg. Co., Shelbyrille, 
Ind. 

Walworth Mfg. Co., 128-136 Federal 
Bldg., Boston, Mass. 

Wrenches, Tap 

Springfield Level ft Tool Co., Spring- 
field, Mass. 

Wringrers 
(See Articles.) 


Ventilators, AdJ. Window Wire, Brass and Copper Aru^ea.; 

National Ventilator Co., 149-61 So. Plume ft Atwood Mfg. 279 Yarn, La^ an^d Fodder 


Jefferson St., Chicago, Ill. 


Broadway. New York. 


Columbian Rope Co., Auburn, N. Y. 


Mention Hardware Dealers' Magazine when corresponding. 
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art* lur rsiiuiif r nnujerj^. now is your HbOOK f uec Id© D©8v, uaoaiesv anu Cl 

est Holder of Its kind on the market by ordering 

“JUST-RYT” SHUTTER HOLDERS 

Holds blinds and shutters In. to 4 In. apart, regulating heat ami light. Easily put on. Wll 
rust. Big seller. Our silent Salesman sells them for you on sight. -Nothing like it for 5c.; w 
more. Big profit. Order at once and be the first to handle In your vicinity, 

F. P. SMITH & CO., SHAROa HILL, PA. 


THE eALL 

is for PORTER’S 
“EASY” and “NEW EASY” 



BOLT 
CLIPPERS 

(The Trade Protected) 

H. K. PORTER, Everett. Mass. 


AJAXJLf WITHDRAWING WOOD 

IftP borino machine 

reflyirriSpifiAl dB^fr 

^^^Willbor# to Ar^y dtpTh.strong 

I I dnd diirAblr-Alf impofrArvt 

Li parrs of mdlkablt iron- -- 

I I Vield by fhw wKeltiile tr 

* ! ajax MMyFACTUfllNG CO. 

V’ P(TT 5 BUHCH,PA* 


Hsfiiifattgffrj ef tiir Aja\ #ti5 
^ . s/ Wftoi Bnrinf NAtMnf i 

'' f 'idifd *Bd ! Y I (ivn’f * t 
^ Sllf Fwid t.r Pr<<;, r 

I'*■ Ti/M f 


THIS IS THE TRADE NARK OF THE GENUINE 

“STILLSON” WRENCH 


STILLSON 




IT IS A GUARANTEE of Quality and your Protection 
Againet Inferior Imitations 



WALWORTH M’F’G CO. 

SOLE MAKERS 
BOSTON. 128-136 Fedcnl Stract. 

NEW YORK Oflic., P.rk Row BoildinR. 
WKITE rOR KED BOOKLET OF TOOLS 


The OGDEN 
DOOR CHECK 

Automatically Regulated. 

Simplest, most effective Liquid 
Door Check and Spring 
in the world. 


S^nd. fi>r Booklet. 

READING HARDWARE CO. 

Makers of Art Hardware, Fine Door Locks, Gas, Electric 
and Combination Fixtures. 



NEW YORK. 96 .nd 96 Rmd. StrMt 
PHILADELPHt/k. 617 Markat StrMt 
CHICAGO. 115 Lak. StrMt 


READING, PA. 



A First-Class Rubber Hose, U ci iil 

^4-iiioh 3-pIy \v*;uJ!il with iiravv wir*' ’ 

ami baud.. \VK lULLV W .\ K’L A N r tii’ foi 1 1'■ 















they usually settle do«vxi on the good old STAR brand which 
upon every time. The Star is made in the right way, from c±e r 
and does the right amount of work in the right time. 

Send for catalogue C, illustrating our full line. iVflL.,L..BRS CO., 2S Warren Ne^ 


Nicholson File Compa/i^ provida?r*.T i: s. i 
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i= ^3 
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PILES AND RASPS 


ELM CITY End Cutting Bolt Clippers 

Cuts 3*8 in. Bolts. Interchangeable parts. 24 in. long. Japanned ftandlea 

A practical tool for Harness Makers, Boat and 
Wagon Builders, Structural Iron Workers, 

Blacksmiths, Etc. 

MANTPACTrUKD YIY 

THE WM. SCHOLLHORN CO., New Haven, Conn. 

Makers of Bernard’s Patents. Bernard. Paragon. Ledl 
and Excelsior Pliers, Punches. Nippers and DivMers. 

BRISTOrS STEErBEir lATiHC ||f^7~r~ 

MOST EFFICIENT FASTENER FOR ALL BELTS 

Saws Money for Vser :: Cond Profit for Dealer ^ 

Write for New Circular a.l und Samples llff J 

THE BRISTOL COMPANY, Waterbary, Conn., U. S. A \ 4 -v 

NEW YORK: 114 Liberly St. CHICAGO: 753 Hotudnock Bld«. ^ READY To’aPPLY^" 


READY TO APPLY FINISHED JDIbT 





The KINGFISHER Trade-Mark on a silk 

line*stands for quality first, last and all the time. For 
sale by every large jobber in this countiy’. 


V* i.rL 


Send for our Catalo 0 ue. lt*s wortli laavlno 

E l M/IPTfEI’C CAMC Makers of the KINGFISHER Brand of SBk Lhirs 
e Je IflAllliil d dllild ROCKVILLE, CONN. 


'i' ' M 
hv l' l/> ' 



THE BRONZE POWDER WORKS CO. 

Formerly CARL SCHLENK ' 

Factories : Elizabeth. N. J. ReUi. near Noremberf. tiensiB) 

Bronzes for Gliding Agricultural Implements. i 

Tools and Washing Machines s Specially, 
i Send lor samples and prices. New York Office: 99 WUBm v. 

, FRESCO GOLD PAINT. 




Constructed on .scientific principles, it produces nails 
of proper form sind eliminates the coarse, thickening 
tendency caused by cutters of the shearing or biting 
principles. The GE.M has stood the test of time. 
IT SELLS. 

BEWARE OF INFRINGEMENTS. THE GEM PATENT 
18 SUSTAINED BY THE U. 8. COURT OF APPEALS. 

THE H. C. COOK CO., Ansonia, Conn. 

TCMPORARY OFFICE: 605 SCOTT ST., SAN FfLANCISCO 


JOHN SOMMEIL'S PERFtCTlO.N 
RED CEDAR FAUCETS 

first Quality Warrants’ll Finely F-r'-' 

Made nut nf the lb st S»*Uctetl l li.ritU Ktd C . 
()i.Iv the (iemiine are st.'iinjieil in the Wivoil, i\itii 
iiade mark- MAI/I I'ISF' CKOSS. 

Write foi pi ires on .ill kinds of Wixxl Faucets, | 

JOHN SOMMER’S SON 

355-345 CENTRA!. AVENUE NEWARK. N. J | 


COVERT MFG. CO. 

^ TROY,N.Y. ^ ^ 

HaniBss Snaps, V 

P ChaiD Rope and «|.j m 
jiL Wah Eoods, etc. idEa 

For sclIo by Jobbers e.t 
McLnufaLCturers* Prices 


WHY SHOULD YOU S 


Be Yonr Own (3drope<i>’' 

THE STAR SAEETV CORN RAli^OR Price Full descrlpUye c|pcnlatiHi|rtrf^ 
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